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RISK FACTORS

You should carefully consider all of the information in this document, including the risks and
uncertainties described below, before making an investment in our H Shares. The following is a
description of what we consider to be our material risks. Any of the following risks could have a
material adverse effect on our business, results of operations and financial condition. In any such
case, the market price of our H Shares could decline, and you may lose all or part of your
investment.

These factors are contingencies that may or may not occur, and we are not in a position to
express a view on the likelihood of any such contingency occurring. The information given is as of
the Latest Practicable Date unless otherwise stated, will not be updated after the date hereof, and is
subject to the cautionary statements in the section headed ‘“Forward-Looking Statements’ in this
document.

RISKS RELATING TO OUR BUSINESS AND INDUSTRY

If we are unable to retain existing customers, attract new customers, and increase revenue from
our current customer base, our results of operations and financial condition would be materially
and adversely affected.

Our ability to retain existing customers, attract new customers, and broaden the scope of solutions
utilized by our customers is essential to our revenue growth. Customer engagement may decrease for a
variety of reasons, including satisfaction with our solutions, the quality and pricing of competing
offerings, overall economic conditions, or changes in our customers’ operations. If we fail to encourage
customers to adopt and use our solutions, anticipate evolving industry trends, enhance our offerings,
innovate and develop new solutions that meet changing customer demand, or expand our operations into
new markets, we may be unable to attract and acquire new customers.

Our success depends on our ability to strengthen our sales capabilities and grow our customer
base. If we are unable to attract, motivate, and retain a sufficient number of qualified sales and
marketing professionals to support our business, the commercialization of our solutions and our ability
to acquire new customers could be adversely affected. The loss of a significant number of customers or
a slowdown in their growth could materially and adversely impact our business, results of operations,
financial condition and prospects. The growth of our business also depends on existing customers
continuing or expanding their use of our solutions. However, customers are under no obligation to
maintain or increase their usage, and we cannot assure you that they will do so. If we fail to retain
customers or sustain their continued or expanded use of our solutions, or if our customers experience a
decline in their business performance, our growth may slow or contract, and our business may be
materially and adversely affected.

Our customers may not purchase our solutions in the quantities indicated in preliminary or non-
binding orders. We are subject to risks that these indicative orders may be canceled, delayed, or
fail to convert into actual revenue.

When customers select our solutions, we typically receive preliminary estimates of anticipated
order volumes; however, these estimates may be revised significantly, potentially multiple times, and
may not reflect actual future volumes, which could be substantially higher or lower. The timeline from
design to delivery may be lengthy, and we remain exposed to risks of contract termination,
postponement, or unsuccessful implementation. If actual sales for solutions with indicative orders fail to
meet our forecasts, our business, results of operations and financial condition could be materially and
adversely affected.
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Our development of mining autonomous driving transportation solutions at an early stage are
subject to risks related to technological feasibility, integration challenges, customer adoption,
substantial capital requirements and other unforeseen factors.

Demand for mining autonomous driving transportation solutions depends on economic, political,
and social conditions and consumer sentiment towards autonomous driving technology. The market
opportunities we are pursuing remain at an early stage of development, making it difficult to predict
demand, adoption rates, or future growth in the markets where we operate. Despite our substantial and
ongoing investments in research and development, achieving L4 autonomous driving requires continued
significant investment and may face challenges in attaining widespread adoption, scalability, or
profitability at levels necessary to sustain long-term growth. Even if we scale commercially, key
industry players may resist adoption due to the disruptive nature of our technologies, develop competing
solutions, or take measures to impede our progress.

In addition, we may encounter setbacks arising from regulatory, safety, and reliability concerns,
many of which are beyond our control. Any loss of confidence in autonomous driving technology could
negatively influence potential customers and partners. A decline in confidence regarding the safety or
reliability of autonomous driving technology may reduce willingness to adopt our solutions. Incidents
involving autonomous vehicles, even those unrelated to our technologies, could generate significant
negative publicity, prompt calls for stricter regulations, or lead to temporary suspensions of autonomous
vehicle operations. Such events may also result in more stringent industry standards and heightened
public scrutiny. If broader industry challenges related to safety, reliability, and public acceptance are not
adequately addressed, our ability to expand market share, achieve growth targets, and maintain investor
confidence could be materially compromised, which would have a significant adverse impact on our
business, results of operations and financial condition.

If we fail to continuously improve our technologies, develop and introduce innovative solutions
that adapt to changing market demand and customer expectations in a cost-effective and timely
manner, our future business, results of operations, financial condition and competitive position
would be materially and adversely affected.

Our future business performance, results of operations, financial condition, and competitive
position depend on our ability to develop new and enhanced autonomous driving transportation solutions
for mining operations. These solutions must incorporate and integrate the latest advancements in sensing
and perception technologies, software and hardware, camera, radar, Al, and deep learning capabilities to
meet evolving customer demands, regulatory requirements, and industry standards.

Autonomous driving is an emerging technology, and we may face significant unforeseen technical
challenges, including delays in completing the development of new or upgraded solutions. These efforts
require substantial investment in R&D and also demand that we: (i) design innovative, accurate, and
safety- and efficiency-enhancing features that differentiate our solutions from those of competitors; (ii)
continuously improve the reliability of our autonomous driving technologies; (iii) collaborate effectively
with customers, suppliers, and partners on new designs and development initiatives; (iv) invest in talent
development and foster a culture of innovation; (v) respond effectively to technological advancements
and product launches by competitors; and (iv) adapt quickly and cost-effectively to changing customer
requirements, market conditions, and regulatory standards.

If we experience delays in or fail to complete the development of new and enhanced solutions as
expected, we may be unable to meet customer requirements, secure additional sales from existing or new
customers, or achieve broader market acceptance of our offerings. If we are unable to deliver innovative

_27 —



THIS DOCUMENT IS IN DRAFT FORM, INCOMPLETE AND SUBJECT TO CHANGE AND THAT THE
INFORMATION MUST BE READ IN CONJUNCTION WITH THE SECTION HEADED “WARNING” ON THE
COVER OF THIS DOCUMENT.

RISK FACTORS

solutions, our ability to retain customers and capitalize on new market opportunities may be severely
impacted. Such circumstances could materially and adversely affect our business, results of operations,
financial condition and competitive position.

The size of our addressable markets and the demand for our solutions may not increase as rapidly
as we expect due to various factors, which could materially and adversely affect our business,
results of operations and financial condition.

We provide mining autonomous driving transportation solutions for our customers. Demand for our
solutions is closely linked to the development and expansion of addressable markets, which in turn
depends on the adoption of autonomous driving technologies within addressable markets. We are
actively pursuing opportunities in the mining autonomous driving transportation industry, a market
undergoing rapid technological, regulatory, and competitive changes. The timing and scale of
commercialization of autonomous driving technologies across diverse mining scenarios remain difficult
to predict. If customer preferences, mine development plans, or local policy support for autonomous
mining infrastructure shift, our solutions may fail to remain competitive.

Growth in the addressable markets for our solutions is influenced by factors beyond our control.
Any future event that results in a material slowdown in one or more of these markets, or if growth in
these markets is not sustained, could materially and adversely affect our business, results of operations,
financial condition and prospects. Given the evolving nature of the addressable markets, particularly in
developing mining industries where adoption of autonomous driving remains at an early stage, it is
challenging to predict customer demand and deployment timelines. The addressable markets for our
solutions may be smaller than our current estimates, and our actual growth may be constrained by
infrastructure limitations, local acceptance of new technologies, or budgetary constraints of mining
enterprises or mining operators. Even if the overall mining automation market expands substantially,
there is no assurance that demand for our solutions will increase at a similar pace, especially if we fail
to deliver competitive pricing, reliable service, or localized support. If customer demand does not
materialize as expected, or if we are unable to accurately forecast deployment timelines, the size of our
actual addressable markets, production planning, and results of future operations may be adversely
affected.

The industries that we operate are highly competitive. If we fail to compete with our competitors,
our business, results of operations and financial condition may be materially and adversely
affected.

The industries in which we operate are highly competitive. We primarily compete with companies
focused on developing and commercializing autonomous driving technologies for mining operations. If
we face competitors with longer operating histories, greater financial resources, more advanced
technological capabilities, or broader customer bases and relationships, we may not be able to respond
as quickly or effectively to new opportunities, technological changes, evolving regulatory requirements
or shifts in customer demand.

We may also encounter competition from new entrants offering lower pricing or innovative
technologies and solutions, which could further increase competitive pressures. Heightened competition
may lead to lower sales, price reductions, reduced margins, or loss of market share. In addition, we may
need to make significant additional investments in research and development, marketing and sales, talent
acquisition, and technology expansion, which could strain our resources. We cannot assure you that
these measures will successfully mitigate competitive pressures or result in improved outcomes. If we
are unable to compete effectively, or if doing so requires us to take costly actions in response to
competitors, our business, results of operations and financial condition could be materially and adversely
affected.
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We have been and expect to continue investing significantly in R&D, which may adversely affect
our profitability and operating cash flow and may not generate the results we expect to achieve.

Our ability to develop new technologies, design innovative solutions, and enhance existing
offerings is critical to maintaining our market position. We have made substantial investments in
research and development to drive technological progress and ensure that our solutions remain
competitive in a rapidly evolving market. Our research and development expenses amounted to
RMBS80.6 million, RMB70.2 million and RMBS57.8 million in 2023, 2024 and 2025, respectively. The
industries in which we operate are characterized by rapid technological change and continuous
innovation. To expand our products and solution portfolio and maintain competitiveness, we must
allocate significant resources, including financial investment, to advance our technologies.
Consequently, we expect to continue incurring substantial R&D expenditure in the future.

However, these significant R&D expenses carry inherent risks, as they may not succeed or deliver
the expected benefits. R&D activities are inherently uncertain, and we may face challenges in securing
and retaining adequate resources, including qualified R&D personnel. Even if our R&D efforts achieve
the expected outcomes, our short-term cash flow and liquidity could be adversely impacted, and we may
encounter practical obstacles in commercializing these results. Emerging technologies could render our
existing technologies, infrastructure, solutions obsolete or less attractive, limiting our ability to recover
related development costs and potentially lead to decreases in revenue, profitability, and market share.
Furthermore, if our innovations require regulatory filings or compliance with additional requirements,
and we fail to complete such filings or meet these obligations in a timely manner, our expenses could
increase, or we may be unable to successfully commercialize new solutions, or technologies.

Our R&D initiatives may not contribute to our results of operations for several years, and such
contributions may fall short of expectations or fail to offset the costs incurred, which would materially
and adversely affect our business, results of operations, financial condition and competitive position.

The sales performance of our solutions will partially depend on effective deployment and operation
by our customers or on-site service teams and the overall user experience.

The sales performance of our solutions will partially depend on our customers or on-site service
teams successfully deploying and operating our solutions on mining trucks, roads, and systems, and their
failure to do so may result from factors beyond our control. Our solutions are technologically complex,
incorporating numerous advanced features and generally subject to rigorous safety testing. For example,
certain solutions control critical vehicle functions such as engine, transmission, safety systems, steering,
navigation, and braking, and therefore need to be seamlessly integrated with other systems developed by
our customers or on-site service teams. Even after entering into collaboration agreements, we may
encounter challenges in achieving the required interoperability between our solutions and specific
vehicle models, which could hinder successful implementation, and further adversely impact overall
sales performance.

In addition, our solutions are specifically engineered to deliver superior capabilities in sensing,
prediction, and real-time response to complex mining environments. Our proprietary Al and perception
systems are designed to meet the unique operational demands of mining sites. However, these
specialized features may cause trucks to behave in ways unfamiliar to operators accustomed to
traditional, human-driven mining trucks. We cannot guarantee that customers will adapt quickly to the
operational processes required for autonomous mining trucks. For instance, customers may face
challenges in adjusting business operations for tasks such as truck dispatching, pre-trip inspections,
remote monitoring, and maintenance. Any incidents or accidents resulting from improper operation due
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to failure to adapt to these new processes could severely damage our brand reputation, generate negative
publicity, and lead to product liability claims, all of which could materially and adversely affect our
business, results of operations and financial condition.

We may not be successful in implementing our business development strategies, which may
adversely affect our growth prospects.

We have implemented a range of business strategies, including developing new technologies,
enhancing our solution portfolio, and expanding our operations. We plan to continue introducing new
solutions and refining existing ones to meet evolving market demand and customer expectations.
However, there is no assurance that our strategies will remain aligned with broader industry trends,
emerging technologies, or shifting customer preferences. If our strategies fail to keep pace with market
developments, our business, results of operations and financial condition could be adversely affected.

In addition, we may be unable to secure the resources necessary to execute our plans, including
capital investment and qualified personnel to support growth. We also face operational challenges in
scaling deployments, maintaining consistent performance in complex and variable mining environments,
and expanding into international markets that may have different technical standards, regulatory
requirements, or customer demands. If we are unable to develop and launch new solutions or enhance
existing ones in a timely and cost-effective manner, our competitiveness and overall business
performance could be materially and adversely impacted.

Our overseas expansion strategy will be subject to a variety of costs and legal, regulatory, political
and economic risks.

Our business and results of operations are affected by our ability to execute our overseas
expansion strategy, which primarily involves expanding into new international markets. Operating
internationally subjects us to additional risks and challenges such as: (i) compliance with foreign laws,
regulations and local industry standards; (ii) export control and economic sanctions laws and
regulations; (iii) exposure to increased overseas litigation risks; (iv) political and economic instability,
as well as geopolitical tensions, including the threat of war or terrorist attacks; (v) foreign currency
exchange rate fluctuations, currency controls and cash repatriation restrictions; (vi) unfamiliarity with
local operating and market conditions and competitive landscapes; (vii) uncertainty on the degree of
market acceptance; (viii) competition from local companies; (ix) failure to attract and retain locally
qualified management and employees; (x) alignment of the operations, culture and systems of the
international team with our existing operations; (xi) foreign taxes; and (xii) potential disputes and
difficulty in managing relationships with overseas customers and distributors. The political, economic
and regulatory environments in these jurisdictions may continue to evolve, and relevant laws,
regulations and policies may be updated or adjusted from time to time.

Any failure to manage the foregoing and other risks and uncertainties or to respond appropriately
to such evolving political, economic and regulatory developments could result in operational
inefficiencies, increased costs and a diversion of management’s attention from other business matters,
which in turn could adversely affect our overseas business and expansion, and result in reduced turnover
from our overseas operations, which in turn could materially and adversely affect our business, results
of operations and financial condition.
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We depend on a limited number of customers for a substantial portion of our revenue. The loss of,
or a significant reduction in sales to, one or more of our major customers would adversely affect
our business, results of operations and financial condition.

Our major customers include mine owners and operators, earthwork engineering companies, and
mining dump truck manufacturers, including leading domestic producers of heavy trucks and mining
trucks. Revenue from our largest customer accounted for 24.4%, 26.5% and 40.5% of our total revenue
in 2023, 2024 and 2025, respectively. Revenue from our five largest customers represented 84.9%,
87.0% and 88.2% of our total revenue for the same year.

Due to the project-based nature of our business, we generate a substantial portion of our revenue
from a limited number of customers in each year during the Track Record Period. Consequently, our
gross profit margin is highly dependent on the terms and profitability of transactions with these major
customers, and our working capital position is closely tied to the payment terms we negotiate with them.
Any adverse changes in pricing, cost structure, or payment terms with these customers could
significantly affect our overall gross profit margin, cash flow, and liquidity. Furthermore, revenue
attributable to any single major customer, or our overall customer concentration, may fluctuate from
period to period, which could affect our business, results of operations and financial condition.

We have a limited track record of commercialization in a new and rapidly evolving industry, and
there can be no assurance that our sales and marketing efforts will succeed.

We are a development-stage company with a limited operating history since 2016, and therefore,
have a limited track record in developing, commercializing, and marketing our products. services and
solutions. Our ability to successfully commercialize our offerings may involve uncertainty, require more
time, and incur higher costs than would be expected for a company with a longer history of solution
launches and marketing. In particular, the commercialization of new products, services and solutions
requires additional resources. The success of our sales and marketing efforts depends on our ability to
attract, motivate, and retain qualified professionals with technical expertise to effectively communicate
with potential customers, experience in marketing and selling similar products, services and solutions,
and strong industry relationships. We may not be able to scale our operations rapidly enough to generate
significant revenue, raise additional capital, or achieve profitability. As an early-stage company, we will
continue to face risks and challenges commonly encountered during commercialization, including
marketing our offering, expanding operations, and managing unforeseen expenses and difficulties.

Due to our limited track record in commercialization, there is no assurance that our efforts to
market and sell our products, services and solutions will succeed. We may expend significant resources
pursuing, but fail to achieve, customer orders. Even after obtaining customer orders, the timeline from
design to delivery may be lengthy, and we remain subject to risks of contract termination,
postponement, or unsuccessful implementation. In addition, we may experience delays in launches of
new products, services and solutions. Any of these factors, individually or collectively, could materially
and adversely affect our commercialization, result in unrecoverable sales and marketing expenses, and,
in turn, negatively impact our business and results of operations.

We may be involved in legal proceedings and commercial or contractual disputes, which could
materially and adversely affect our reputation, business, results of operations and financial
condition.

We may be involved in legal proceedings and commercial or contractual disputes in the ordinary
course of our business. For example, in October 2025, a customer commenced legal proceedings against
us in relation to contractual disputes. As of the Latest Practicable Date, the proceedings remain ongoing
and no judgment has been rendered. See “Business — Legal Proceedings and Compliance.” We cannot

~3] -



THIS DOCUMENT IS IN DRAFT FORM, INCOMPLETE AND SUBJECT TO CHANGE AND THAT THE
INFORMATION MUST BE READ IN CONJUNCTION WITH THE SECTION HEADED “WARNING” ON THE
COVER OF THIS DOCUMENT.

RISK FACTORS

guarantee that we will not be involved in various legal and other disputes in the future, which may
expose us to additional risks and losses. In addition, we may have to pay legal costs associated with
such disputes, including fees relating to appraisal, auction, execution and legal advisory services.
Litigation and other disputes may lead to inquiries, investigations and proceedings by regulatory
authorities and other governmental agencies and may result in damage to our reputation, additional
operating costs and diversion of resources and management’s attention from our core business. The
disruption of our business due to judgment, arbitration and legal proceedings against us or adverse
adjudications in proceedings against our Directors, senior management or key employees may materially
and adversely affect our reputation, business, results of operations, financial condition and prospects. In
particular, any publicity related to legal matters involving our leadership or technologies could
undermine investor confidence and customer relationships, impacting both current and future business
opportunities.

We may be unable to obtain, maintain or enforce adequate intellectual property protection for our
proprietary technologies, which could expose us to increased competition and adversely affect our
business.

Our business relies significantly on our ability to obtain, maintain and enforce intellectual property
rights to protect our proprietary technologies and solutions. We have sought to safeguard key
technologies primarily through patent filings in the PRC. However, the process of applying for,
prosecuting and maintaining patents is complex, time-consuming and costly, and there can be no
assurance that all applications will be granted, maintained or enforced on terms that provide meaningful
protection.

We may fail to identify all patentable aspects of our research and development activities in a
timely manner, and granted patents may be rejected, invalidated, narrowed in scope or deemed
unenforceable due to deficiencies, lack of novelty or changes in laws or their interpretation. Even where
patents are granted, competitors may design around our intellectual property by developing non-
infringing alternatives, and patent protection is inherently limited in duration. Upon expiration, we may
face increased competition for similar products or solutions.

In addition, compliance with procedural, documentary and fee-related requirements imposed by
relevant authorities is required throughout the lifecycle of intellectual property rights. Any failure to
comply with such requirements could result in the lapse or abandonment of our intellectual property
rights or applications. Furthermore, the scope and effectiveness of intellectual property protection may
vary by jurisdiction, and we may not be able to obtain or enforce protection in all markets in which
competitors operate. Changes in intellectual property laws or their application could further diminish the
value or scope of our intellectual property rights.

If we are unable to obtain, maintain or effectively enforce adequate intellectual property protection,
competitors may be able to develop and commercialize competing solutions, which could materially and
adversely affect our business, results of operations, financial condition and competitive position.

We may become involved in intellectual property-related disputes or litigation, including claims of
infringement by or against third parties, which could be costly, time-consuming and adversely
affect our business and financial condition.

Our industry is characterized by intensive intellectual property activity, and we may become
involved in disputes or legal proceedings to protect, enforce or defend our intellectual property rights, or
to respond to allegations that we infringe the intellectual property rights of third parties. Competitors or
other third parties may infringe or misappropriate our intellectual property, requiring us to initiate
litigation or other proceedings to enforce our rights.
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Conversely, third parties may assert that our solutions infringe their intellectual property rights.
Such claims may arise due to the broad and complex nature of patent claims, undisclosed pending patent
applications, or the employment of personnel who previously worked for other industry participants.
Intellectual property disputes are often costly, time-consuming and uncertain in outcome, and may result
in injunctions, damages, licensing obligations, product redesign or discontinuation, or diversion of
management attention, regardless of their merit.

Intellectual property disputes may also arise from collaborative arrangements, including
disagreements over ownership of jointly developed technologies. In addition, litigation or administrative
proceedings may result in our patents being invalidated, narrowed or deemed unenforceable, or may
require the disclosure of confidential information through discovery or other procedural requirements.
Many competitors may have greater financial and legal resources than we do, which could place us at a
disadvantage in such disputes. Any adverse outcome in intellectual property-related proceedings could
materially and adversely affect our business, results of operations and financial condition.

In addition to patented technologies, we rely on trade secrets and confidential know-how for
critical aspects of our solutions. If such information is disclosed, misappropriated or independently
developed by others, our ability to maintain technological differentiation and competitive edge
could be adversely affected.

In addition to our issued intellectual property rights and pending applications, we rely on trade
secrets, including unpatented know-how, technologies, and other proprietary information, to protect our
solutions and maintain our competitive position. We protect these trade secrets through measures such as
non-disclosure and confidentiality agreements, non-compete covenants, and incorporating similar
undertakings into agreements with parties that have access to such information. We also enter into
employment agreements requiring employees to assign to us any inventions or discoveries made during
their employment. However, we cannot guarantee that employees or third parties will not intentionally
or inadvertently use or disclose our proprietary confidential information. Competitors may obtain access
to and exploit such information, potentially compromising our competitive position, despite any legal
action we may pursue against unauthorized disclosures. The failure or inability to protect these
unpatented proprietary technologies, trade secrets, processes and know-how could have a material
adverse effect on our results of operations. In addition, disputes may arise if our employees or business
partners use intellectual property owned by others in their work for us, particularly regarding rights to
related or resulting know-how and inventions.

Trade secrets are inherently difficult to protect. Employees or business partners may intentionally
or inadvertently disclose our trade secrets to competitors, or such information may otherwise be
misappropriated. Enforcing claims that a third party has illegally obtained and is using our trade secrets
is costly, time-consuming, and unpredictable in outcome.

We entered into outsourced R&D arrangements with certain business partners for R&D projects.
If any such collaboration is terminated, our business, financial condition and prospects may be
materially and adversely affected.

From time to time, we engage third party suppliers for certain outsourced R&D arrangements. Such
arrangements may reduce our direct control over the quality, development, and deployment of our
solutions. There is no assurance that our business partners or third-party vendors will continue to
collaborate with us on commercially reasonable terms or at all. Furthermore, we cannot guarantee that
we will be able to establish new partnerships or extend existing relationships upon the expiration of
current agreements. If we are unable to maintain collaborations with key business partners for R&D
projects and other initiatives, our business, results of operations and financial condition could be
adversely affected.
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Any failure to provide high-quality maintenance and support services for our customers may harm
our relationships with them and, consequently, our business.

As we continue to expand our customer base, we have to maintain the ability to deliver efficient
customer support and maintenance services at scale to meet growing demand. We may not be able to
recruit or retain a sufficient number of qualified support personnel with experience in servicing our
solutions. Consequently, we may be unable to respond promptly to short-term increases in customer
demand for technical support or maintenance assistance. In addition, we may not be able to adapt the
scope of our maintenance and technical support services to remain competitive with evolving offerings
from our competitors. Any failure to maintain high-quality maintenance and support services could
adversely affect our business.

If customer demand for support and maintenance increases, we may incur higher costs that could
negatively impact our results of operations. Delays in expanding service capacity, inefficiencies in
servicing our solutions, unforeseen reliability issues, or failure to provide high-quality maintenance and
support could harm customer relationships and, in turn, our business. Any failure to, or any perception
in the market that we do not, maintain high-quality maintenance and support services could materially
and adversely affect our business.

We rely on third party suppliers, including a limited number of key suppliers, and any disruption
to or deterioration of these supplier relationships could materially and adversely affect our
business.

We rely on third party suppliers for the provision of key components and parts used in our
solutions, and collaborate with automotive OEMs and contract manufacturers for the manufacturing,
assembly and testing of our solutions. This reliance reduces our direct control over production capacity,
product quality and delivery schedules. If we are unable to maintain stable relationships with these
partners, or if such services or supplies become unavailable or cannot be obtained on commercially
reasonable terms, we may be unable to secure alternative suppliers in a timely manner, or at all, which
could materially and adversely affect our business, results of operations, financial condition and
competitive position.

In addition, our procurement is significantly concentrated among a limited number of suppliers. In
2023, 2024 and 2025, purchases from our five largest suppliers accounted for approximately 60.0%,
54.3% and 84.0% of our total purchase amount, respectively, while purchases from our largest supplier
accounted for approximately 32.2%, 29.7% and 44.8% of total purchase amount in the same periods.
Any disruption to, or deterioration of, our relationships with these key suppliers, whether due to
operational issues, capacity constraints, pricing changes, compliance failures or other factors, could
result in supply shortages, increased costs or delays in production.

Our supply chain may also be adversely affected by factors beyond our control, including
suppliers’ failure to procure raw materials, insufficient manufacturing or testing capacity, quality issues,
shipment delays, prioritization of other customers, manufacturing yield issues, supplier misconduct, or
disruptions caused by natural disasters or other incidents. Any significant supply chain disruption could
interrupt the manufacturing or delivery of our solutions, delay research and development or
commercialization efforts, and result in loss of customers, contractual penalties or reputational harm. If
these risks materialize, our ability to meet customer demand, scale our operations and maintain stable
margins could be materially and adversely affected.
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Increases in costs of the materials and other components that we use in our products, services and
solutions would adversely affect our business, results of operations and financial condition.

Significant changes in the markets in which we purchase materials, components, and supplies for
our products, services and solutions may adversely affect our profitability. In the event of any supply
shortages or inflationary pressures, we may experience increases in the cost of our products, services
and solutions, and, therefore, our gross profit margin may decrease, at least in the short term, as a result
of these cost increases. Competitive and market pressures limit our ability to recover increases in costs
through increases in prices we charge to our customers. The inability to pass on price increases to our
customers when raw material or component prices increase rapidly or are significantly higher than
historic levels would adversely affect our business, results of operations and financial condition.

Our success depends on the continued service and contribution of our management and skilled
technical personnel, including R&D and engineering talents. Any failure to attract, retain or
motivate such individuals could materially and adversely affect our operations and growth.

Hiring and retaining key individuals, such as key management, technical staff, qualified
executives, developers and engineers, are critical to our business, particularly to the R&D and
commercialization of each of our solutions. As of December 31, 2025, our R&D team consisted of 72
members, representing 44.7% of our total employees. Our ability to continue to conduct and expand our
business operations depends in part on our ability to attract and retain a large and growing number of
key R&D personnel. However, our ability to meet our R&D needs, including the availability of qualified
personnel to fill potentially vacant R&D positions, while controlling our R&D costs, is generally subject
to numerous external factors, including but not limited to, the availability of a sufficient number of
qualified persons in the market, prevailing remuneration standards, changing demographics, health and
other insurance costs and the adoption of new or revised employment and labor laws and regulations
that are applicable to our operations. If we are unable to locate, attract or retain qualified R&D
personnel, our technological capabilities and quality of solutions provided to customers or collaborators
may decrease, which could lead to impaired competitive advantages and reduced financial performance.

Changes in our management team would also disrupt our business. Our management and senior
leadership team has significant industry experience, and their knowledge and relationships would be
difficult to replace. Changes in our management team may occur from time to time, and we cannot
predict whether significant resignations will occur or whether we will be able to recruit qualified
personnel.

We may experience difficulty in hiring employees with appropriate qualifications. Many of the
companies with which we compete for experienced personnel may have greater resources than we have
and may offer more attractive compensation packages for new employees. If we hire employees from
competitors or other companies, their former employers may attempt to assert that these employees have
breached their legal obligations, resulting in a diversion of our time and resources and potentially in
litigation.

Our employee hiring and retention also depend on our ability to build and maintain a diverse and
inclusive workplace culture and be viewed as an employer of choice. If our share-based or other
compensation programs and workplace culture cease to be viewed as competitive, our ability to attract,
retain, and motivate key individuals would be weakened, which would in turn materially and adversely
affect our business, results of operations and financial condition.
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Our business may suffer from claims relating to, among other things, actual or alleged defects in
our solutions, or if our solutions actually or allegedly fail to perform as expected, and publicity
related to these claims could harm our reputation and decrease demand for our solutions or
increase regulatory scrutiny.

Our solutions are highly technical and complex and may contain undetected defects, errors, or bugs
at different stages of development or deployment. Such issues may not be identified until after our
solutions have been tested, commercialized, or used in the field. If defects arise, we may incur
significant development, repair, recall, or replacement costs, and may be unable to correct such issues in
a timely manner.

As our autonomous driving technology is used in mining environments involving significant
operational hazards, any actual or alleged malfunction, whether caused by our solutions or not, may
result in accidents leading to personal injuries, fatalities, or property damage. Publicity surrounding such
incidents could harm our brand, reduce customer trust, and increase regulatory scrutiny.

We typically offer a standard warranty of one to two years. Material defects could expose us to
damages, warranty claims, and statutory quality-related liabilities. If defects related to components
supplied by third parties, our indemnification rights may be limited, and repair or replacement costs
beyond supplier liability caps may need to be borne by us. We could face material claims for breach of
contract, product liability, personal injury, fraud, tort, or breach of warranty. Defending such claims,
regardless of merit, could be costly, time-consuming, distract management, and adversely affect our
reputation and customer relationships. Given our customers’ reliance on our solutions for mission-
critical operations, any defect, error, security vulnerability, service interruption, or failure may cause
substantial customer losses. Customers could seek significant compensation or cease doing business with
us, and any negative publicity or customer dissatisfaction could further reduce market demand. These
developments could materially and adversely affect our business, results of operations, financial
condition and prospects.

We may be subject to the risks associated with international trade policies, investment restrictions,
geopolitics and trade protection measures, including imposition of trade restrictions and sanctions,
and our reputation, business, results of operations and financial condition could be adversely
affected.

Our operations may be affected by deteriorating political and economic relations among countries,
as well as by sanctions and export and import controls imposed by governmental authorities in the
jurisdictions where we operate and where our technologies and components originate. We also face
broader geopolitical risks, including economic and labor conditions, increased duties, taxes and other
costs, and political instability. Our business in certain countries, and the financial performance of our
solutions containing components with origins in other countries, could be materially and adversely
affected by international trade regulations, including duties, tariffs, and antidumping penalties. In
particular, the U.S. government has imposed economic and trade sanctions that directly or indirectly
affect China-based technology companies. These regulations are subject to frequent change, and their
interpretation and enforcement carry significant uncertainty, which may be heightened by national
security considerations or driven by political or other factors beyond our control. See ‘“Regulatory
Overview — Laws and Regulations Relating to International Sanctions and U.S. Outbount Investment
Rule.”

While we believe that currently applicable sanctions and export controls do not impose material
limitations on our operations during the Track Record Period, we cannot assure you that regulators will
not take the position that our past, current or future activities globally constitute sanctionable activities
or business. Furthermore, new requirements or restrictions could come into effect which might increase
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the scrutiny on our business or result in one or more of our business activities being deemed to have
violated sanctions or export controls. Our business and reputation could be adversely affected if the
authorities of the U.S., the UN, and/or any other jurisdiction or regions were to determine that any of
our activities constitutes a violation of the sanctions or export controls they impose or provides a basis
for a designation of our Group. Non-compliance with international sanctions laws and export controls
could subject us to whistleblower complaints, adverse media coverage, investigations and severe
administrative, civil and criminal sanctions, collateral consequences, remedial measures and legal
expenses, all of which could materially and adversely affect our business, reputation, financial condition
and results of operations. In addition, If any of our customers, end users or suppliers becomes subject to
international sanctions or export controls in the future, we may have to discontinue our business with
such customers, end users or suppliers due to potential economic sanctions liability risks. In such events,
our financial results may be materially and adversely affected.

International sanctions and export controls measures continue to evolve. These restrictions, and
any similar or more expansive measures that may be imposed now or in the future by the U.S. Office of
Foreign Assets Control or other authorities in various jurisdictions, may materially and adversely affect
the ability of our customers and suppliers to obtain or use technologies, systems, software, devices, or
components that are critical to their products, services offerings, or business operations. This, in turn,
may adversely impact our business, results of operations and financial condition. Such restrictions or
similar measures that may be implemented by the U.S. or other jurisdictions may be difficult or costly to
comply with and could materially and adversely affect our ability to obtain technologies, systems,
devices, or components that are essential to our technology infrastructure, offerings, and business
operations.

Other countries may also consider adopting similar trade restrictions or policies that could affect
our import and export activities. As a result, our business, results of operations and financial condition
could be negatively impacted by new sanctions, export controls, or other trade-related measures.

On August 9, 2023, the Biden administration issued an executive order and an advance notice of
proposed rulemaking outlining a framework for outbound investment controls focused on China,
including Hong Kong and Macau. On October 28, 2024, the U.S. Department of the Treasury issued a
final rule implementing this executive order (the “Outbound Investment Rule”’), which took effect on
January 2, 2025. The Outbound Investment Rule imposes investment prohibitions and notification
requirements on U.S. persons for certain investments in entities associated with China (including Hong
Kong and Macau) that engage in activities relating to three sectors: (i) semiconductors and
microelectronics, (ii) quantum information technologies, and (iii) artificial intelligence systems,
collectively referred to as “covered activities.” Such entities associated with China are referred to as
“covered foreign persons.” U.S. persons subject to the Outbound Investment Rule are prohibited from
engaging in, or required to report, certain investments in a ‘“‘covered foreign person.”
subject to the investment prohibition or notification requirement include acquisitions of equity or
contingent equity interests, certain debt financing arrangements, greenfield and brownfield investments,
joint ventures, and certain limited partner investments in non-U.S. pooled investment funds. The
Outbound Investment Rule excludes certain investments, such as purchases of publicly traded securities.
On December 18, 2025, the U.S. Congress enacted the Comprehensive Outbound Investment National
Security Act of 2025 (the “COINS Act”), which codifies and expands the Outbound Investment Rule
and provides independent statutory authority for the program for at least seven years. The Department of
the Treasury was given 450 days to amend the Outbound Investment Rule to conform with the
provisions set forth therein, and the existing Outbound Investment Rule remains in effect until then.

Transactions

We may be deemed a “covered foreign person” under the Outbound Investment Rule because we
develop Al systems intended for the control of robotic systems, which constitutes a covered activity. If
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U.S. persons engage in a covered transaction involving us, such as acquiring equity interests in us that
are not publicly traded, they may be required to submit notifications to the U.S. Department of the
Treasury. Although acquisitions of publicly traded securities (such as our H Shares after the
[REDACTED]) are exempt from covered transaction requirements, the Outbound Investment Rule may
reduce U.S. investors’ interest in our equity securities. If our ability to raise such capital is significantly
impaired, it could adversely affect our business, financial condition, and prospects.

Investors, including those that are U.S. persons or are subsidiaries of U.S. persons, should consult
their legal counsel regarding the applicability of the publicly traded securities exception to the
[REDACTEDY], notification obligations, if any, applicable to them under the Outbound Investment Rule,
and the procedures for filing such notifications.

Our operations are subject to extensive and evolving regulatory requirements, and changes in
automotive safety and autonomous driving regulations may create significant uncertainties for our
business and financial prospects.

We operate in highly regulated industries and are required to comply with applicable laws, rules,
and regulations governing our operations. See “Regulatory Overview — Laws and Regulations Relating
to the Autonomous Driving and Intelligent Connected Vehicle Industry.” Given the dynamic nature of
the regulatory environment, we cannot assure you that we will remain in full compliance with all
applicable laws and regulations on a continuous basis.

Safety regulations, among other regulatory requirements, play a critical role in our operations.
These regulations often impose stringent compliance and reporting obligations and may evolve in
response to new technological developments, adverse publicity related to industry recalls, or safety
concerns regarding autonomous driving. If the manufacturing, use, or sale of our solutions fails to meet
the conditions or requirements of any new regulations applicable at the time, our business, results of
operations and financial condition could be materially and adversely affected.

Failure to adapt to new legislation or changes in regulatory requirements, including evolving
judicial interpretations of such regulations in the automotive intelligence industry, could adversely
impact our business. We must continuously monitor applicable laws, regulations, and compliance
procedures to ensure adherence in all markets where we operate. Given the potential complexity and
frequent changes in these regulations, we may incur higher compliance costs. If we are not currently in
compliance with existing regulations, fail to comply with new regulations, or fail to keep pace with
regulatory updates, we may incur costs to remedy non-compliance, and our operations may be disrupted.
Furthermore, we have no control over the sale or use of our solutions by customers in jurisdictions
where such products may be deemed non-compliant, which could damage our brand and adversely affect
our business, results of operations and financial condition.

If we fail to obtain and maintain the requisite licenses and approvals required in any jurisdiction
where we operate, our business, results of operations and financial condition may be materially
and adversely affected.

We are required to obtain and maintain all necessary licenses and approvals in the jurisdictions
where we operate. However, we cannot assure you that we will be able to successfully update or renew
such licenses or complete the required filings in a timely manner, or that these licenses and filings will
be sufficient to support all of our current or future business activities. There are significant uncertainties
regarding the interpretation and enforcement of existing and future laws, regulations, and policies
applicable to our operations. We cannot guarantee that we will not be deemed in violation of any current
or future laws, regulations, or policies as a result of changes in interpretation by relevant authorities.
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Failure to obtain, maintain, or renew the requisite licenses or approvals, or to complete necessary
filings, could subject us to penalties, including confiscation of revenues, imposition of fines, suspension,
or restriction of our operations. Any such penalties could disrupt our business and have a material
adverse effect on our operations, financial condition, and prospects.

We are exposed to risks and uncertainties associated with strategic transactions or acquisitions.

As we continue to scale our operations around the globe, we may enter into strategic transactions,
including joint ventures or equity or debt investments, with various third parties to further our business
purpose from time to time. Strategic transactions could subject us to a number of risks, including risks
associated with sharing proprietary information, non-performance by the counterparty, and an increase in
expenses incurred in establishing new strategic alliances, any of which may materially and adversely
affect our business. We may have limited ability to control or monitor their actions. To the extent
strategic third parties suffer negative publicity or harm to their reputation from events relating to their
business, we may also suffer negative publicity or harm to our reputation by virtue of our association
with such third parties.

In addition, we may acquire additional assets, technologies or businesses that are complementary
to our existing businesses. Future acquisitions and the subsequent integration of new assets, technologies
and businesses into our own would require significant attention from our management and could result
in a diversion of resources from our existing businesses, which in turn could adversely affect our
business. Acquired assets, technologies or businesses may not generate the financial or operating results
we expect. In addition, acquisitions could result in the use of substantial amounts of cash, dilutive
issuances of equity securities, incurrence of debt, incurrence of significant goodwill impairment charges,
amortization expenses for other intangible assets and exposure to potential unknown liabilities of the
acquired business.

Our business and prospects depend on our ability to build our brands and reputation. Negative
publicity regarding us, our Directors, employees, branding or solutions, whether warranted or not,
could adversely affect our business.

We believe that maintaining and strengthening our brand is critical to the continued success of our
business. A well-recognized brand enhances our appeal to customers and supports our competitive
positioning. Operating in a highly competitive market, our ability to maintain and improve brand
recognition directly impacts our market share and growth prospects. The success of our brand
promotional efforts depends on the effectiveness of our marketing strategies and the extent of positive
word-of-mouth referrals from satisfied customers. While we may incur additional expenses to promote
our brand, we cannot assure you that such efforts will be successful or achieve the desired impact.

Furthermore, negative publicity or allegations concerning us, our Directors, employees, or the
industry in which we operate could materially and adversely affect our brand image and reputation. Such
events may erode market recognition and trust in our solutions, resulting in reduced sales, loss of
business partners, and difficulty in attracting and retaining highly skilled personnel. Negative publicity
may also arise from malicious harassment or unfair competition by third parties, which are beyond our
control. These circumstances could divert management’s attention and lead to governmental
investigations or other forms of scrutiny, materially and adversely impacting our business, financial
condition, and prospects.

We may also be subject to anti-competitive, harassing, or other harmful conduct by third parties,
including anonymous or non-anonymous complaints to regulatory authorities. As a result, we could face
government or regulatory investigations, requiring significant time and resources to address such
matters, with no assurance that we can conclusively refute all allegations within a reasonable timeframe,
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or at all. Additionally, allegations may be posted online anonymously. Customers often rely on readily
available information about solutions without further verification or regard for accuracy. Information on
social media spreads almost instantaneously, and its impact is immediate. Social media platforms
typically publish user-generated content without filtering or verifying its accuracy. Such information
may be inaccurate and unfavorable to us, potentially harming our business, financial performance, and
prospects. The resulting damage may occur immediately, leaving us little or no opportunity to respond
or correct misinformation. Our reputation could be adversely affected by the public dissemination of
anonymous allegations or malicious statements about our business, which, in turn, may lead to loss of
market share, customers, and revenue.

Any failure or perceived failure to comply with data privacy and security laws, or other concerns
about our practices or policies with respect to the collection, use, storage, retention, transfer,
disclosure, and other processing of data, could damage our reputation and deter current and
potential customers from using our solutions.

In recent years, cybersecurity, data protection, and personal information security have become an
increasing regulatory focus for government authorities worldwide. In China, a series of laws,
regulations, and policies have been introduced to strengthen oversight in these areas. We are subject to
a variety of laws and regulations relating to data security and privacy, as our business operations involve
collection, use, storage, retention, transfer, disclosure and other processing of data. The interpretation
and application of laws, regulations and standards relating to cybersecurity, data protection and privacy
are still subject to change, and these regulations are also affected by different interpretations or
significant changes, making it difficult for us to anticipate the scope of our responsibilities in this
regard. See “Regulatory Overview — Laws and Regulations Relating to the Cybersecurity, Personal
Information Protection and Data Security.” While we strive to comply with our privacy guidelines as
well as all applicable data protection laws and regulations, any failure or perceived failure to comply
may result in proceedings or actions against us by government entities or others, and could damage our
reputation.

Our information technology networks and systems may experience malfunction, unexpected system
failure, interruption, insufficiency or security breaches.

Our information technology networks and systems are critical to the smooth functioning of our
operations, including electronic communications among our personnel, customers and suppliers. These
networks and systems are essential for synchronizing demand forecasts, order placements, and service
status updates, as well as for ensuring real-time communication and data sharing with key stakeholders.
Some of these systems are managed by third parties, which may expose us to additional risks. Our
information technology networks and systems may encounter malfunctions, unexpected failures,
interruptions, insufficiencies, or security breaches. These networks and systems could be susceptible to
damage or disruptions from software upgrades, hardware failures, power outages, cyberattacks, computer
viruses, telecommunication failures, user errors, or other unforeseen catastrophic events. If our IT
networks and systems suffer damage or disruption, we may incur substantial costs to repair or replace
critical infrastructure.

Failure to detect or prevent fraudulent, illegal or other misconduct by our employees, customers,
suppliers or third parties may materially and adversely affect our business.

We are exposed to fraudulent, illegal activities or other misconduct by our employees, customers,
suppliers or other third parties in connection with the R&D, manufacturing, deployment and support of
our solutions, that could subject us to liabilities, fines and other penalties imposed by government
authorities and negative publicity. There can be no assurance that our internal controls and policies will
effectively detect or prevent all forms of misconduct. Any illegal, fraudulent, corrupt or collusive
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activity by our employees, customers, suppliers or other third parties, including but not limited to, those
in violation of anti-corruption or anti-bribery laws, could subject us to negative publicity that could
severely damage our brand and reputation, especially in high-visibility or government-related
deployments, and, if conducted by our employees, could further subject us to significant financial and
other liabilities to third parties and fines and other penalties imposed by government authorities.
Accordingly, our failure to detect and prevent fraudulent or illegal activities or other misconduct by our
employees, customers, suppliers or other third parties could materially and adversely affect our business,
results of operations, financial condition and prospects.

Our risk management and internal control systems may not be adequate or effective.

While we continuously review and seek to strengthen our internal controls, we cannot assure you
that these systems are fully comprehensive or consistently effective in identifying, managing, and
mitigating all risks, including those related to fraud, non-compliance, or operational errors. See
“Business — Risk Management and Internal Control.” Our internal control and risk management
frameworks rely on effective implementation by employees across departments and deployment sites.
Given the scale and complexity of our operations, such as autonomous driving related product and
solution deployments in remote mining areas, customized delivery projects, and ongoing technical
support, we depend on cross-functional coordination and real-time judgment by our employees. We
cannot guarantee that all employees involved in these processes are adequately trained or that
implementation will be free from human error, oversight, or circumvention. Any failure to update, adapt,
or enforce our internal control systems in response to evolving regulatory requirements, business
expansion, or operational changes could result in process breakdowns or control lapses. Furthermore, if
we are unable to allocate sufficient qualified personnel or technical resources to monitor and maintain
these systems, particularly in key risk areas such as procurement, data security, safety compliance, and
deployment execution, our business, results of operations, financial condition and prospects could be
materially and adversely affected.

Failure to comply with property-related laws and regulations regarding certain of our leased
properties and to renew our leases could adversely affect our business.

Under applicable PRC laws and regulations, real property lease agreements are required to be filed
with the relevant competent authorities for record purposes. As of the Latest Practicable Date, eight
lease agreements had not been registered with relevant authorities. As advised by our PRC Legal
Advisor, the absence of such filings does not affect the validity or enforceability of these lease
agreements, nor does it require us to vacate the leased premises. However, the relevant government
authorities may require the parties to complete the filing within a specified period and may impose a
fine ranging from RMB1,000 to RMB10,000 for each lease agreement that is not filed within the
prescribed timeline. During the Track Record Period and up to the Latest Practicable Date, we had not
been subject to any penalties arising from the non-registration of our lease agreements. Based on the
foregoing, our PRC Legal Advisor is of the view that the non-registration of such lease agreements
would not have any material adverse impact on our business operations. However, we cannot assure you
that we would not be subject to any penalties and/or requests from local authorities to fulfill the
registration requirements, which may increase our costs in the future. In addition, as of the Latest
Practicable Date, the lessors of one of our leased properties did not provide us with the relevant title
certificates. If the title of any leased properties were successfully challenged, we may be forced to
relocate our operations on the affected properties and we may have to cease our operational activities in
the event we face challenges in relation to our properties. If we fail to find replacement properties which
are suitable or on terms acceptable to us for the affected operations, our business, financial condition
and results of operations may be materially and adversely affected.
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Our insurance coverage may not be sufficient to cover all losses or potential claims by our
customers which would affect our business, results of operations and financial condition.

We maintain insurance coverage, including property all-risks insurance for our facilities,
machinery, and key equipment. While we believe our insurance arrangements are generally consistent
with industry practice, our coverage may not be sufficient to fully protect us against all potential risks
associated with our operations. In particular, our solutions are deployed in complex, heavy-duty mining
environments where risks of operational disruption, equipment damage, or third-party injury may be
elevated. Insurance coverage for certain high-severity events, such as vehicle malfunction leading to
operational downtime, safety incidents involving personnel, or damage caused by natural disasters at
remote mining sites, may be unavailable, limited, or subject to significant exclusions. If we were to
suffer unexpected losses, particularly involving product liability, on-site accidents, or severe equipment
damage, our existing insurance coverage may not be sufficient to mitigate the financial impact. This
could materially and adversely affect our business, results of operations, financial condition and growth
prospects.

Our business may be materially and adversely affected by force majeure events, natural disasters
or other issues beyond our control.

Uncertainties about global economic conditions and regulatory changes and other factors including
fluctuation of interest rates, inflation level, unemployment, labor and healthcare costs, access to credit,
consumer confidence and other macroeconomic factors may pose risks and materially and adversely
affect demand for our solutions. In addition, force majeure events or natural disasters such as floods,
earthquakes, sandstorms, snowstorms, fire or drought, the outbreak of a widespread health epidemic or
any severe epidemic disease, acts of war, terrorism or other force majeure events beyond our control
may disrupt our R&D, commercialization activities and business operations, all of which could adversely
affect our business, financial condition and prospects.

RISKS RELATING TO OUR FINANCIAL CONDITION AND ADDITIONAL CAPITAL

We have incurred significant operating losses and net losses during the Track Record Period and
may not be able to achieve or subsequently maintain profitability in the near future.

In 2023, 2024 and 2025, our net losses amounted to RMB312.7 million, RMB344.6 million and
RMB163.7 million, respectively. We may continue to incur net losses in the near term, as we are still
expanding our business and operations and consistently investing in R&D. We may not achieve
profitability, or maintain it thereafter, in the foreseeable future.

We believe that our future revenue growth will depend, among other factors, on our ability to
develop new technologies, enhance customer experience, establish effective commercialization
strategies, compete successfully, introduce new solutions, and maintain and secure additional customers.
However, you should not rely on the revenue growth of any prior period as an indication of our future
performance, as our growth in a relatively short period of time is not necessarily indicative of results
that we may achieve in the future.

We also expect our costs and expenses to increase in future periods as we continue to expand our
business and operations, invest in R&D, and broaden our geographic presence. If we are unable to
generate sufficient revenues and effectively manage our costs, we may continue to record significant
losses and may not achieve, or subsequently maintain, profitability.
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We recorded net current liabilities during the Track Record Period, which we may continue to
experience in the future.

As of December 31, 2023, 2024 and 2025, we recorded net current assets of RMB37.8 million and
net current liabilities of RMB1,233.2 million and RMB25.6 million, respectively. Our net current
liabilities position may reduce our financial flexibility, limit our ability to execute our business plans,
and expose us to liquidity risks. Our ability to meet short-term obligations, including the settlement of
trade and other payables as they fall due, will depend primarily on our capacity to generate sufficient
operating cash flows and obtain external financing when required.

Our liquidity position will be affected by various factors, including our future operating and
financial performance, industry conditions, and the broader economic and capital market environment,
many of which are beyond our control. If we are unable to maintain adequate working capital, we may
need to pursue additional external funding to support our operations and growth initiatives. If such
financing is unavailable on acceptable terms, in a timely manner, or at all, we may be forced to delay or
discontinue certain business plans, which could materially and adversely affect our business, results of
operations and financial condition.

We recorded net operating cash outflows historically and there can be no assurance that we will
not have net cash outflow from operating activities in the future.

We recorded net cash used in operating activities of RMB204.5 million and RMB177.3 million,
and net cash from operating activities of RMB37.9 million in 2023, 2024 and 2025, respectively. We
cannot assure you that we will generate positive cash flows from operating activities in the future. If we
continue to experience net operating cash outflows, our working capital may become constrained, which
could adversely affect our financial condition.

Our future liquidity will depend primarily on our ability to maintain sufficient cash inflows from
operating activities and to obtain adequate external financing, including through issuing securities and/or
other sources such as external debt. Such financing may not be available to us on favorable or
commercially reasonable terms, or at all. If we fail to secure sufficient funding in a timely manner and
on reasonable terms, or at all, we may default on our payment obligations and may be unable to expand
our business. As a result, our business, results of operations and financial condition could be adversely
affected.

We are subject to credit risk related to delay in payment and defaults of customers or related
parties, which would adversely affect our liquidity and financial condition.

We are exposed to credit risk arising from delays in payment and potential defaults by our
customers or related parties. As of December 31, 2023, 2024 and 2025, our trade and notes receivables
were RMB79.4 million, RMB48.1 million and RMB349.4 million, respectively. The collectability of
these receivables may be affected by factors beyond our control, including prolonged deployment
acceptance and settlement cycles, adverse financial conditions or operational challenges faced by
customers, and their inability or unwillingness to make timely payments. If any of our customers delay
or default on their payment obligations, we may be required to recognize impairment losses or write off
the relevant receivables, which could materially and adversely affect our liquidity, cash flow and
financial condition.
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If we fail to maintain adequate inventory, or if we mismanage our inventory, we could lose sales or
incur high inventory-related expenses, which could negatively affect our results of operations and
financial condition.

Our inventories primarily include raw materials and contract fulfillment costs. As of December 31,
2023, 2024 and 2025, we had inventories of RMB53.1 million, RMB92.6 million and RMB56.1 million,
respectively. To ensure adequate inventory supply, we must forecast inventory needs and expenses,
place orders sufficiently in advance with our suppliers and manufacturing partners based on our
estimates of future demand for particular products. Our ability to accurately forecast demand for our
solutions could be affected by many factors, including but not limited to uncertain market conditions,
volatile customer demand, fierce market competition, general economic conditions and other factors
beyond our control.

In addition, any mismanagement of our inventory could result in inventory levels exceeding
customer demand, inventory write-downs, or the sale of excess inventory at discounted prices, which
would adversely affect our financial condition, including our gross margin, and negatively impact our
brand. We face heightened risks of excessive or obsolete inventory when launching new portfolios of
solutions, as market acceptance is inherently uncertain. We periodically assess our inventories for
impairment and may record provisions to write down inventory to its net realizable value if it becomes
outdated, damaged, or subject to price declines that reduce its net realizable value below cost.

Failure to obtain or maintain any of the government grants or preferential tax treatments could
adversely affect our business, results of operations, financial condition and prospects.

During the Track Record Period, we received government grants, many of which were non-
recurring or subject to periodic review. In 2023, 2024 and 2025, the government grants recognized as
other income amounted to RMB5.8 million, RMB2.8 million and RMB3.9 million, respectively. In
addition, we benefited from various preferential tax treatments under prevailing PRC tax laws. For
example, we were recognized as a High-New Technology Enterprise and entitled to a reduced income
tax rate during the Track Record Period. See Note 12 to the Accountants’ Report in Appendix I to this
document.

The PRC governmental authorities may, at their discretion, reduce or cancel such government
grants or preferential tax treatments, which could adversely affect our business, results of operations,
financial condition and prospects. As government grants are typically provided on a one-off basis, there
is no assurance that we will continue to receive or benefit from them in the future. Furthermore, we may
not be able to successfully or timely obtain government grants or preferential tax treatments that may
become available to us, and any such failure could negatively impact our business, results of operations,
financial condition and prospects.

We may not be able to obtain additional capital when desired, on favorable terms or at all.

We require substantial capital to support key initiatives, including research and development of our
autonomous driving technology, attracting and retaining top talent, launching new solutions, growing
our customer base, and delivering high-quality technical support services. Our capital needs will depend
on various factors, including: (i) technological advancements; (ii) market acceptance of our solutions,
including enhancements and overall sales performance; (iii) R&D expenditures; (iv) relationships with
customers and suppliers; (v) cost-control capabilities; (vi) sales and marketing expenses; (Vvii)
infrastructure and system upgrades, as well as capital improvements to our facilities; (viii) potential
acquisitions of businesses or product lines; and (ix) general economic conditions, inflation, rising
interest rates, and international conflicts and their impact on our industry.
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If our capital requirements differ materially from current plans, we may need additional funding
sooner than expected. Such financing may not be available on favorable terms, in a timely manner, or at
all. Without adequate capital, we may be unable to execute our business plans, develop or enhance
solutions, expand sales and marketing efforts, pursue strategic opportunities, or respond effectively to
competitive pressures.

We may grant share-based awards, which may result in share-based compensation expenses and as
a result, may adversely affect our results of operations and financial condition.

During the Track Record Period, we did not incur any share-based payment expenses. We believe
the granting of share-based payments is of significant importance to our ability to attract and retain key
personnel and employees. Nevertheless, share-based payment expenses would potentially dilute the
shareholding of existing shareholders. We may grant share-based payments to employees in the future.
As a result, we may incur share-based payment expenses, which may affect our results of operations and
financial condition.

RISKS RELATING TO CONDUCTING BUSINESS IN THE JURISDICTIONS WHERE WE
OPERATE

Failure to respond to development in the economic, government policies, laws and regulations in
the principal place where we operate may have a material adverse effect on our business, results of
operations and financial condition.

Our business, results of operations and financial condition may be influenced by the overall
political, economic and social conditions in the countries where we operate. In particular, due to our
extensive operations in the PRC, our business, results of operations, financial condition, and prospects
are affected by economic, social and legal developments in the PRC. The PRC government as well as
the governments of the other jurisdictions where we operate have implemented and may continue to
introduce various policies, measures and regulations aimed at encouraging economic growth and guiding
resource allocation. These policies and measures may be adjusted from time to time. Failure to respond
to such development may materially and adversely affect our business.

You may experience difficulties in effecting service of the legal process and enforcing judgments
against us and our management.

We are a company incorporated under PRC laws and substantially all of our assets and subsidiaries
are located in the PRC. Substantially all of our Directors and senior management resides within the
PRC. The PRC does not have treaties providing for the reciprocal recognition and enforcement of
judgments of courts of most other jurisdictions. As a result, recognition and enforcement in the PRC of
judgments of a court in any of these jurisdictions outside the PRC may be difficult. As a result, it may
be difficult and time-consuming to effect service of process upon our Directors and senior management
outside the PRC. In addition, investors may also experience difficulties in seeking recognition and
enforcing foreign judgments in the PRC if there is a lack of reciprocal recognition and enforcement of
judicial rulings and awards of other jurisdictions. Furthermore, although we will be subject to the
Listing Rules and the Takeovers Code upon the [REDACTED] of our H Shares on the Stock Exchange,
the holders of H Shares will not be able to bring actions on the basis of violations of the Listing Rules
and must rely on the Stock Exchange to enforce its rules. Moreover, the Takeovers Code does not have
the force of law and provides only standards of commercial conduct considered acceptable for takeover
and merger transactions and share repurchases in Hong Kong.
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Holders of our H Shares may be subject to PRC income tax on dividends from us or on any gain
realized on the transfer of our H Shares.

As is customary with all major economies, China has tax treaties or similar arrangements with
jurisdictions across the world. Under the Enterprise Income Tax Law of the PRC (% A & H: A1 3] 1 2E
fir#38i1%)) and its implementation rules, and subject to any applicable tax treaty or similar arrangement
between China and your jurisdiction of residence that provides for a different income tax arrangement,
PRC withholding tax at the rate of 10% is normally applicable to dividends from PRC sources payable
to investors that are resident enterprises outside of the PRC, which do not have an establishment or
place of business in the PRC, or which have such establishment or place of business if the relevant
income is not effectively connected with the establishment or place of business. Any gain realized on
the transfer of shares by such investors is subject to 10% (or a lower rate) PRC income tax if such gain
is regarded as income derived from sources within the PRC unless a treaty or similar arrangement
otherwise provides. Under the Individual Income Tax Law of the People’s Republic of China ({* #E A
F LN A r 58845 )) and its implementation rules, dividends from sources within the PRC paid to
foreign individual investors who are not residents in the PRC are generally subject to a PRC
withholding tax at a rate of 20% and gains from PRC sources realized by such investors on the transfer
of shares are generally subject to 20% PRC income tax, in each case, subject to any reduction or
exemption set forth in applicable tax treaties and PRC laws. Although our business operations are in
China, it is unclear whether dividends we pay with respect to our H Shares, or the gain realized from the
transfer of our H Shares, would be treated as income derived from sources within the PRC and as a
result be subject to PRC income tax. If PRC income tax is imposed on gains realized through the
transfer of our H Shares or on dividends paid to our non-resident investors, the value of your investment
in our H Shares may be adversely affected. Furthermore, our Shareholders whose jurisdictions of
residence have tax treaties or arrangements with the PRC may not qualify for benefits under such tax
treaties or arrangements.

Payment of dividends is subject to restrictions under PRC laws.

Under PRC laws, dividends may be paid only out of distributable profits. Our distributable profits
represent our distributable net profits less appropriations to statutory surplus reserve, general reserve,
and discretionary surplus reserve (as approved by our Shareholders’ meeting), each such appropriation
based on the unconsolidated net profit determined under PRC GAAP. Our distributable net profit
referred to above represents the lowest of (i) our net profit attributable to our equity holders for a period
plus distributable profits or net of accumulated losses, if any, at the beginning of such period, as
determined under PRC GAAP, and (ii) our net profit attributable to our equity holders for the period
plus distributable profits or net of accumulated losses, if any, at the beginning of such period, as
determined under IFRS Accounting Standards. As a result, we may not have sufficient distributable
profits, if any, to make dividend distributions to our Shareholders in the future, including in respect of
periods where we register an accounting profit. Any distributable profits that are not distributed in a
given year are retained and available for distribution in subsequent years.

RISKS RELATING TO THE [REDACTED]

There has been no prior public trading market for our H Shares, and their liquidity and market
price may be volatile.

Prior to the [REDACTED], there was no public market for our H Shares. We cannot assure you
that a public market for our H Shares with adequate liquidity and trading volume will develop and be
sustained following the completion of the [REDACTED]. In addition, the [REDACTED] of our H
Shares may not be an indication of the market price of our H Shares following the completion of the
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[REDACTED]. If an active, liquid public market for our H Shares does not develop following the
completion of the [REDACTED], the market price and liquidity of our H Shares could be materially
and adversely affected.

The price and trading volume of our H Shares may be highly volatile. Several factors, some of
which are beyond our control, such as variations in our results of operations, changes in our pricing
policy, the emergence of new technologies, strategic alliances or acquisitions, the addition or departure
of key personnel, changes in profit forecast or recommendations by financial analysts, changes in ratings
by credit rating agencies, litigation or the removal of the restrictions on share transactions, could cause
large and sudden changes to the volume and price at which our H Shares will trade.

Substantial future sales or the expectation of substantial sale of our H Shares in the public market
could cause the price of our H Shares to decline.

Although our Single Largest Group of Shareholders are subject to restrictions on their sales of H
Shares as described in “[REDACTED]” in this document, future sales of a significant number of our H
Shares by our Single Largest Group of Shareholders or other existing Shareholders in the public market
after the [REDACTED], or the perception that these sales could occur, could cause the market price of
our H Shares to decline and could materially impair our future ability to raise capital through
[REDACTED] of our H Shares. We cannot assure you that our Single Largest Group of Shareholders,
or other existing Shareholders will not dispose of H Shares held by them or that we will not issue H
Shares pursuant to the general mandate to issue shares granted to our Directors, upon the expiration of
restrictions set out above. We cannot predict the effect, if any, that any future sales of H Shares by our
Single Largest Group of Shareholders or other existing Shareholders, or the H Shares available for sale
by our Single Largest Group of Shareholders or other existing Shareholders, or the issuance of H Shares
by our Company may have on the market price of the H Shares. Sale or issuance of a substantial number
of H Shares by our Single Largest Group of Shareholders or us, or the market perception that such sale
or issuance may occur, could materially and adversely affect the prevailing market price of our H
Shares.

We may need additional capital, and the sale or issue of additional H Shares or other equity
securities could result in additional dilution to our Shareholders.

Notwithstanding our current cash and cash equivalents and the net [REDACTED] from the
[REDACTED], we may require additional cash resources to finance our continued growth or other
future developments. We cannot assure you that financing will be available in the amounts or on terms
acceptable to us, if at all. If we fail to raise additional funds, we may need to sell additional equity
securities, which could result in additional dilution to our Shareholders.

As the [REDACTED] of our H Shares is higher than our consolidated net tangible book value per
Share, purchasers of our H Shares in the [REDACTED] may experience immediate dilution upon
such purchases.

As the [REDACTED] of our H Shares is higher than the consolidated net tangible assets per Share
immediately prior to the [REDACTED], purchasers of our H Shares in the [REDACTED] may
experience an immediate dilution. Our existing Shareholders will receive an increase in the
[REDACTED] adjusted consolidated net tangible asset value per Share of their H Shares. In addition,
holders of our H Shares may experience further dilution of their interest if the [REDACTED] is
exercised or if we issue additional H Shares in the future to raise additional capital.
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We have significant discretion as to how we will use the net [REDACTED] of the [REDACTED],
and you may not necessarily agree with how we use them.

Our management may use the net [REDACTED] from the [REDACTED] in ways that you may
not agree with or that may not generate favorable returns. For details on our current plans for the use of
[REDACTED], see “Future Plans and Use of [REDACTED]” in this document. However, our
management will have broad discretion in how the net [REDACTED] are ultimately applied. By
investing in our H Shares, you are placing your trust in our management’s judgment regarding the
allocation of these funds. If there is any change to the use of [REDACTED] as disclosed in this
document, we will make appropriate announcement(s) and comply with all applicable requirements
under the Listing Rules.

We cannot assure you whether and when we will declare and pay dividends in the future.

Our ability to declare and pay dividends will depend on a number of factors, including our
profitability, financial condition, cash flow, and capital requirements. Any future declaration and
payment of dividends will be subject to the discretion of our Board and dependent on our compliance
with corporate approval procedures. In addition, the determination of dividend amounts, timing and form
is subject to a range of factors, including but not limited to our operating results, cash flows, financial
position, expected capital expenditures, available distributable profits as determined under IFRS
Accounting Standards, provisions of our Articles of Association, the PRC Company Law and other
applicable laws and regulations, as well as market conditions, our business strategy, contractual
obligations, tax considerations and any other factors deemed relevant by our Board. There can be no
assurance as to whether, when or in what form we will pay dividends in the future. Subject to the
foregoing constraints, we may not be able to pay dividends in accordance with our stated dividend
policy. See “Financial Information — Dividends.”

Certain facts, forecasts and statistics contained in this document are derived from a third-party
report and publicly available official sources and they may not be reliable.

Certain facts, forecasts and statistics contained in this document relating to, among other things,
China, the PRC economy and the industry in which we operate have been derived from a third-party
report and various official government publications. However, we have not independently verified
information and statistics from official government sources, and we cannot assure you of the quality or
reliability of such source materials. Information from official government sources have not been
prepared or independently verified by us, the [REDACTED] or any of their respective affiliates or
advisors and, therefore, we make no representation as to the accuracy of such statistics. Due to possibly
flawed or ineffective collection methods or discrepancies between published information and market
practice, such statistics in this document may be inaccurate or may not be comparable to statistics
produced with respect to other economies. In all cases, investors should give consideration as to how
much weight or importance they should attach to or place on such facts.

Forward-looking statements contained in this document are subject to risks and uncertainties.

This document contains certain statements and information that are forward looking and uses
forward-looking terminology such as “believe,” ‘“expect,” “estimate,” “predict,” ‘“aim,” “intend,”
“will,” “may,” “plan, consider, anticipate,
and other similar expressions. You are cautioned that reliance on any forward-looking statement
involves risks and uncertainties and that any or all of those assumptions could prove to be inaccurate
and as a result, the forward-looking statements based on those assumptions could also be incorrect. In
light of these and other risks and uncertainties, the inclusion of forward-looking statements in this
document should not be regarded as representations or warranties by us that our plans and objectives

will be achieved, and these forward-looking statements should be considered in light of various
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seek,” ‘“should,” “could,” “would,” ‘“continue,”
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important factors, including those set forth in this section. Subject to the requirements of the Listing
Rules, we do not intend publicly to update or otherwise revise the forward-looking statements in this
document, whether as a result of new information, future events or otherwise. Accordingly, you should
not place undue reliance on any forward-looking information. All forward-looking statements in this
document are qualified by reference to this cautionary statement.

Investors should read the entire document carefully and should not consider any particular
statements in this document or in published media reports without carefully considering the risks
and other information contained in this document.

There may have been, prior to the publication of this document, and there may be, subsequent to
the date of this document but prior to the completion of the [REDACTED], coverage in the media
regarding us and the [REDACTED], which contained among other things, certain financial information,
projections, valuations and other forward-looking information about us and the [REDACTED]. We have
not authorized the disclosure of any such information in the press or media and do not accept any
responsibility for the accuracy or completeness of such media coverage or forward-looking statements.
We make no representation as to the appropriateness, accuracy, completeness or reliability of any
information disseminated in the media or otherwise publicly available, nor the fairness or
appropriateness of any estimates, forecasts, views or opinions expressed by the press of other media or
otherwise publicly available regarding our H Shares or the [REDACTED] or us. We disclaim any
information in the media to the extent that such information is inconsistent or conflicts with the
information contained in this document. Accordingly, prospective investors are cautioned to make their
investment decisions on the basis of the information contained in this document only and should not rely
on any other information.
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