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RISK FACTORS

An investment in our Shares involves significant risks. You should carefully consider all
of the information in this document, including the risks and uncertainties described below,
before making an investment in our Shares. In particular, we are a biotech company seeking
to [REDACTED] on the Main Board of the Stock Exchange under Chapter 18A of the Listing
Rules. The following is a description of what we consider to be our material risks. Any of the
following risks could have a material adverse effect on our business, financial condition and
results of operations. In any such case, the market price of our Shares could decline, and you
may lose all or part of your investment given the nature of biotech industry.

These factors are contingencies that may or may not occur, and we are not in a position
to express a view on the likelihood of any such contingency occurring. The information given
will not be updated after the date hereof, and is subject to the cautionary statements in
“Forward-looking Statements” in this document.

RISKS RELATING TO THE DEVELOPMENT OF OUR PIPELINE PRODUCTS

A majority of our drug portfolio are currently in preclinical or clinical development, including
our Core Products. If we are unable to successfully complete development, or experience
significant delays in doing so, our business, financial condition, results of operations and
prospects will be materially harmed.

Our business depends on the successful development of our drug and drug candidates for the
treatment of viral infection, oncological and cardio-cerebrovascular diseases. We have invested a
significant portion of our efforts and financial resources in the discovery and development of our
drug and drug candidates, including our Core Products. The success of our drug and drug candidates
in terms of preclinical or clinical development will depend on a number of factors, as applicable,
including (1) successful completion of preclinical studies; (2) successful enrollment of patients in,
and completion of, clinical trials; (3) favorable safety and efficacy data from our clinical trials or
other studies; (4) receipt of regulatory approvals; (5) arrangements with third-party CMOs to ensure
sufficient clinical supplies of our drug candidates; (6) our ability to design, manage and supervise
multiple clinical trials across the site, regions or as part of MRCTs and various other jurisdictions;
(7) reliance on CROs or other third parties across jurisdictions to conduct clinical trials safely and
efficiently, and in a manner that complies with our protocols and applicable laws, and that protects
the integrity of the resulting data; (8) the ability of our collaborators to carry out the development
plans under our collaboration with them; (9) obtaining and maintaining patent, trade secret and
other intellectual property protection and regulatory exclusivity for our drug candidates; (10)
ensuring we do not infringe, or otherwise violate the patent, trade secret or other intellectual
property rights of third parties; and (11) alleviating effects of disruptions caused by man-made or
natural disasters or public health pandemics or epidemics, or other business interruptions.

In addition, we must keep pace with new technologies and methodologies to maintain our
competitive position. We may be unable to develop, enhance or adapt to new technologies or
methodologies. Any failure to do so may make our techniques obsolete, which could harm our
business and prospects. If we do not achieve one or more of the aforementioned factors in a timely
manner, or at all, we could experience significant delays in completing or be unable to complete the
preclinical or clinical development of and/or maintain or obtain approval for our drug candidates,
which would materially harm our business, and we may fail to generate sufficient revenue or cash
flows to continue our operations. In the past, the development of our Core Products and other drug
candidates encountered certain delays, primarily due to inherent clinical trial uncertainties such as
patient enrollment, protocol amendments and data review. See “Business—Research &
Development.” We cannot assure you that our future R&D activities will not experience delays and,
if any similar delays take place in the future, we cannot guarantee that our business operation and
financial position will not be materially adversely impacted. The aforementioned factors present
uncertainty and material risks to our commercial success and may cause potential investors to lose
a substantial amount, or substantially all, of their investments in us.
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We have built a comprehensive drug portfolio, which includes three Core Products: (i)
azvudine, a conditionally approved drug for the treatment of HIV infection and COVID-19 in
China; (ii) CL-197, for the long-acting treatment of HIV infection; and (iii) dosimertinib, for the
treatment of NSCLC. In 2024 and 2025, we recorded revenue from our Core Product, azvudine of
RMB237.9 million and RMB24.8 million, respectively. In light of the limited or lack of historical
revenue generated from our Core Products for the treatment of HIV, the intense competition in the
HIV treatment market, the significant decline in COVID-19 prevalence and the corresponding
treatment market, and the early stage of development of our oncology pipeline, we cannot assure
you that any of our Core Products will achieve commercial success or generate substantial revenue
in the future, and their business prospects may be adversely affected.

Clinical drug development involves a lengthy and expensive process with an uncertain
outcome and results of earlier studies and trials may not be predictive of future trial results.

Clinical trials are expensive and can take many years to complete, and their outcomes are
inherently uncertain and may not be favorable. Failure can occur at any time during the clinical trial
process. The results of preclinical studies or early clinical trials of our drug candidates may not be
predictive of the results of later-stage clinical trials, and initial or interim results of a trial may not
be predictive of the final results. Drug candidates in later stages of clinical trials may fail to show
desired safety and efficacy traits despite early progress. In some instances, there can be significant
variability in safety and/or efficacy results between different studies and trials of the same drug
candidate due to factors such as changes in trial protocols, patient populations (including genetic
differences), patient compliance and the dropout rate. Therefore, our future clinical trial results may
not be favorable.

Even if our future clinical trial results show favorable efficacy and safety profile, not all
patients may benefit. For certain drug candidates, and in certain indications, it is possible that many
patients may not respond to the agents at all, some responders may relapse after a period of response
and may develop or appear particularly resistant.

If our drug candidates fail to demonstrate safety and efficacy to the satisfaction of regulatory
authorities or do not otherwise produce positive results in clinical trials, we may incur
additional costs or experience delays in completing, or may ultimately be unable to complete,
the development and commercialization of our drug candidates.

Before obtaining regulatory approval for the sale of our drug candidates, we must conduct
extensive clinical trials to demonstrate their safety and efficacy. We may experience unexpected
events during, or as a result of, the various stages of our clinical trials that could delay or prevent
regulatory approval or commercialization our drug candidates, including (1) regulators, institutional
review boards or ethics committees may not authorize the commencement or conduct a clinical trial;
(2) inability to reach agreements on acceptable terms with prospective CROs and trial sites, the
terms of which can be subject to extensive negotiation and may vary significantly among different
CROs and trial sites; (3) clinical trials of our drug candidates may produce negative, inconclusive
or insufficient results and additional clinical trials or abandoning or modifying our R&D programs
(including targeted patient groups or indications) may be required; (4) requiring a larger-than-
anticipated number of patients for clinical trials of our drug candidates or experiencing insufficient
or slower enrollment or higher dropout rates; (5) failure by our third-party contractors, including
CROs and clinical investigators, to comply with regulatory requirements or meet their contractual
obligations to us in a timely manner, or at all; (6) voluntary or involuntary suspension or
termination of clinical trials, including lack of clinical response, or other unexpected
characteristics, or a finding that participants are being exposed to unacceptable health risks; (7)
higher-than-anticipated cost of clinical trials of our drug candidates; and (8) insufficient or
inadequate supply or quality of our drug candidates, companion diagnostics or other materials
necessary to conduct clinical trials of our drug candidates.

If additional clinical trials or testing are required, we fail to complete clinical trials or testing,
or results are negative or raise safety concerns, we may (i) be delayed in obtaining regulatory
approval; (ii) not obtain or maintain the regulatory approval; (iii) obtain approval for narrower
indications; (iv) have the drug removed from the market; (v) be subject to additional post-marketing
testing requirements; or (vi) be subject to restrictions on distribution or use of such drug. As such,
our business may be materially harmed, and we may not be able to generate sufficient revenues and
cash flows to continue our operations and may experience a decline in the market price of our
Shares.
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Our conditional approvals of azvudine from the NMPA may be revoked if we fail to complete
the post-approval requirements.

We have obtained conditional approvals of azvudine from the NMPA for treating HIV
infection and COVID-19 in July 2021 and July 2022, respectively. While we are authorized to
market azvudine for the treatment of HIV infection and COVID-19 in China, we are required to
conduct post-approval trials, complete ongoing trials, collect efficacy and safety clinical data, and
submit required materials within three years of approval. There can be no assurance that we can
complete the post-approval clinical studies in a timely manner, or at all. If we fail to submit required
safety or clinical reports within the required time limits, the conditional approvals of azvudine may
be revoked, which could materially harm our business and future growth, and we may not be able
to generate sufficient revenue and cash flows to continue our operations and may experience a
decline in the market price of our Shares. We have completed all of the required R&D work and
submitted an application for a conversion of the conditional approval of azvudine for the treatment
of COVID-19 to a regular approval in July 2025, and we expect to obtain the regular approval in
the first half of 2026. We completed the last visit of the last patient for the Phase III clinical trial
of azvudine for the treatment of HIV infection and we expect to complete the clinical study report
within 2025. See “Business—Our Product Portfolio—Azvudine—OQOur Core Product” in this
document for details.

Our current and future drug candidates, the methods used to deliver them or their dosage
levels may cause undesirable side effects, which could halt clinical development or result in
potential liability.

Our drug pipeline includes novel therapeutics for treating viral infections, oncological and
cardio-cerebrovascular diseases. The results of our clinical trials could reveal a high and
unacceptable severity and prevalence of undesirable side effects. The delivery methods or dosage
levels of our drug candidates may cause undesirable side effects, which could halt clinical
development or result in potential liability, adversely impact our ability to obtain regulatory
approvals, and harm our ability to generate revenue. In addition, if our drug candidates cause injury
or death or are found to be otherwise unsuitable during clinical trials, our reputation may be
damaged and we may face substantial liabilities related to product or other liability claims.

Interim, top-line and/or preliminary data from our clinical trials that we announce or publish
from time to time may change as more patient data become available and are subject to audit
and verification procedures that could result in material changes in the final data.

From time to time, we may publish or use interim, top-line and/or preliminary data from our
clinical trials that may materially change as patient enrollment continues and more patient data
become available. As a result, interim and preliminary data should be viewed with caution until the
final data are available. Differences between preliminary or interim data and final data may
significantly harm our business prospects and may cause the trading price of Shares to fluctuate
significantly.

If we encounter difficulties in enrolling patients in our clinical trials, our clinical development
activities could be delayed or otherwise adversely affected.

The timely completion of clinical trials depends, among other things, on our ability to enroll
sufficient number of patients. We may face patient enrollment challenges due to factors such as
patient population, eligibility criteria, patient consents and external disruptions. Competition from
other trials may further reduce the number and types of patients available to us. Any delays in
patient enrollment may result in increased costs or may affect the timing or outcome of our planned
clinical trials, adversely affect the development of our drug candidates, and may also shorten our
commercialization period or allow our competitors to bring drugs to market before we do, which
may materially harm our business, financial condition, results of operations and prospects.
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We may fail to identify, discover or develop new drug candidates, or to identify additional
therapeutic opportunities for our drug candidates, to expand or maintain our product
pipeline.

Continuous building our pipeline to identify new drug candidates and disease targets and
pursuing the development of our drug candidates for additional indications require substantial
technical, financial and human resources without guaranteed ultimate success. Even if we are
successful in continuing to build our pipeline and developing next-generation drug candidates or
expanding into additional territories, the potential product candidates may not be suitable for
clinical development and may not receive marketing approval, achieve market acceptance or be
reimbursed from third-party payors for their purchase. We cannot provide you any assurance that
we will be able to successfully advance any of our additional drug candidates through the
development process.

Our R&D programs may fail to yield drug candidates or be forced to abandon our development
efforts for a R&D program or programs, or we may not be able to identify, discover, develop or
commercialize additional drug candidates, which would have a material adverse effect on our
business. Further, because of our limited financial and managerial resources, we are required to
focus our R&D programs on certain drug candidates and on specific diseases. As a result, we may
forego or delay pursuit of opportunities with other drug candidates or for other indications that later
prove to have greater commercial potential or a greater likelihood of success.

We may allocate our limited resources to pursue particular drug candidates or indications and
fail to capitalize on other drug candidates or indications that may later prove to be more
profitable, or for which there is a greater likelihood of success.

As we have limited financial and managerial resources, we focus our pipeline on technology
platforms and drug candidates that we identify for specific indications. As a result, we may forgo
or delay pursuit of opportunities with other drug candidates or for other indications that may later
prove to have greater commercial potential or a greater likelihood of success. For instance, we
terminated three R&D programs out of commercial reasons as we considered other programs are
more promising in terms of market acceptance or more cost-effective. Our spending on current and
future technology platforms and drug candidates may not yield commercially viable products.
Accordingly, our resource allocation decisions may cause us to fail to capitalize on other
commercial opportunities. If we cannot accurately evaluate the commercial potential or target
market for a particular drug candidate, we may relinquish valuable rights to that drug candidate
through collaboration, licensing or other royalty arrangements in cases in which it would have been
more advantageous for us to retain sole development and commercialization rights.

RISKS RELATING TO THE MANUFACTURING AND COMMERCIALIZATION OF OUR
PRODUCTS

The manufacture of pharmaceutical products is a complex process which requires significant
expertise and capital investment. If we encounter problems in utilizing or expanding our
manufacturing capabilities in the future and/or our CMOs encounter problems manufacturing
our future products, our business could suffer.

The manufacture of pharmaceutical products requires significant expertise and capital
investment. Problems may arise during the manufacturing process due to volume pressure,
equipment malfunction and/or damage, failure to follow specific protocols and procedures,
problems with raw materials, delays related to the construction or expansion of any future
manufacturing facilities, among others. Manufacturing issues may lead to, among other things,
increased costs, lost revenue, damage to customer relationships and additional time and expense
investigating the cause. If problems are not discovered before the product is released to the market,
such product may be recalled and product liability costs may also be incurred. Upon the occurrence
of any of the foregoing, our manufacturing activities may be delay or suspended and alternative
manufacturers may not be available. Such occurrences could delay our clinical trials and/or the
availability of our products for commercial sale and may harm our market reputation and
relationship with business partners. Moreover, we may spend significant time and costs to remedy
these deficiencies before we can continue production.
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In addition, we may fail to utilize or expand our manufacturing capabilities in the future. We
have our own manufacturing facilities which is used for in-house productions of azvudine. We may
be subject to problems arising during the manufacturing process for a variety of reasons as
discussed in the preceding paragraph. Given that we have limited experience in managing the
manufacturing process, we cannot assure you that we will be able to sufficiently utilize our
manufacturing capabilities or expand such capabilities in the future.

We may not be able to precisely predict the market size and opportunities for our drug
candidates.

We currently focus on drug candidates for the treatment of viral infections, oncological and
cardio-cerebrovascular diseases, and our estimated market size depends on assumptions that may
differ from actual results. Our estimates of disease prevalence and eligible patients are based on our
beliefs and analyses. These estimates have been derived from a variety of sources and may prove
to be incorrect. Likewise, the potentially addressable patient population may be limited or may not
be receptive to treatment with our drug candidates, and new patients may become increasingly
difficult to identify or access. If the market opportunities for our drug candidates are smaller than
we estimate, it could have an adverse effect on our business, financial condition, results of
operations and prospects.

For instance, the commercialization outlook of azvudine for COVID-19 remains materially
uncertain. With the change in the COVID-19 situation in China, including a decline in the number
of infections driven by strengthened public health management, vaccination and population
immunity, the actual clinical demand for COVID-19 treatment may fluctuate and remains uncertain
going forward. In addition, future changes in national policies, procurement arrangements,
reimbursement policies and clinical treatment guidelines may further affect the market environment
of COVID-19 drugs, bringing uncertainty to the potential sales performance and contribution of
azvudine for the COVID-19 indication.

Even if we are able to commercialize our approved drug and/or any future drug candidates for
which we will receive regulatory approval, our drug and drug candidates may be subject to
unfavorable pricing regulations and unavailable or limited reimbursement, which could harm
our business.

The regulations that govern pricing and reimbursement for new therapeutic products vary
widely. Market acceptance and sales of our current or future approved drugs will depend
significantly on the availability of adequate coverage and reimbursement from governmental and
private third-party payors and may be affected by existing and future health care reforms. As a
result, we might obtain regulatory approval for a drug, but then be subject to price regulations that
delay or otherwise limit our commercial launch of the drug and negatively impact our revenues.

A primary trend in the global healthcare industry is cost containment. In China, the NHSA or
provincial healthcare security authorities, together with other government authorities, review the
inclusion or removal of drugs from the China’s national drug catalog for basic medical insurance,
or the NRDL, or provincial or local medical insurance catalogues for the national medical insurance
program, or the PRDL, regularly, and the tier under which a drug will be classified, both of which
affect the amounts reimbursable to program participants for their purchases of those drugs. These
determinations are made based on a number of factors, including price and efficacy. If we were to
successfully launch commercial sales of our products but fail in our efforts to have our products
included in the NRDL or PRDLs, our sales channels may be limited and our revenue from
commercial sales will be highly dependent on patient self-payment, which can make our products
less competitive. Moreover, if reimbursement is not available or is available only to limited levels,
we may not be able to successfully commercialize any drug that we successfully develop.

In addition, there may be significant delays in obtaining reimbursement for our current or
future approved drugs. Our inability to promptly obtain coverage and profitable payment rates from
both governmental and private third-party payors for any current or future approved drugs and any
additional drug candidates that we develop could have a material adverse effect on our business,
operating results, and overall financial condition.
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Even if reimbursement is available, we may need to significantly concede on prices for our
current or future approved drugs in China and face uncertainty of profitability.

In November 2024, the NHSA organized a price negotiation for new drugs not yet included
in the NRDL, resulting in an average price reduction by over 63% for 89 drugs that passed the
negotiation. We may also need to attend the price negotiation with the NHSA of our current or
future approved drugs in China, which may lead to a reduction in our prices, and to negotiate with
each of the local healthcare security administrations on reimbursement ratios. Even if our current
or future approved drugs are included in the NRDL or the PRDL, our potential revenue or
profitability from the sales of such drug may still decrease as a result of lower prices. Even if our
current or future approved drugs were included in the NRDL or the PRDL without any price
deduction, the degree of market acceptance and demand would still remain uncertain.

We have limited experience in launching and marketing drug candidates. If we are unable to
strengthen marketing and sales capabilities or enter into agreements with third parties to
market and sell our drug candidates, our revenue could be adversely affected.

We have obtained a conditional approval of azvudine from the NMPA for treating HIV
infection in July 2021 and a conditional approval for COVID-19 indication expansion in July 2022,
and have launched commercial sales of azvudine for both indications. However, our ability to
successfully commercialize our drug candidates is subject to risks and may be more time-consuming
and costly due to our limited commercialization experience.

We also may seek opportunities of strategic cooperation with leading pharmaceutical
companies with extensive experience in the sales and marketing of drug candidates in both domestic
and overseas markets. We granted Fosun Pharmaceutical Industrial an exclusive commercialization
right of azvudine in Chinese Mainland in July 2022, and terminated such arrangement in September
2024, after which we regained the full commercialization right of azvudine in Chinese Mainland.
For details, see “Business—Our Technology Transfer Arrangements and Collaborations—Fosun
Pharma Strategic Cooperation Agreement” in this document. If we enter into similar arrangements
in the future, there can be no assurance that we will be able to establish or maintain such
collaborative arrangements or, even if we are able to do so, that such arrangements will enhance our
ability to successfully launch and commercialize our drugs. In addition, part of our revenue may
depend upon the efforts of such third parties. Our reliance on third parties, over whom we have
limited control, may also adversely affect our revenue.

We may derive a portion of our future revenue from sales to government agencies. If we are
unable to procure such government sales, our business, financial condition, operating results
and cash flows would be materially harmed.

We may derive a portion of our future revenues from sales to governmental agencies of the
PRC and other jurisdictions. We may also participate in the centralized volume procurement
organized by the government agencies but may not be successful during the public tender process.
The government contracting process (which may involve a competitive bidding process) involves
unique risks and requirements, including (1) stringent procurement requirements, which we may not
always satisfy; (2) potential ineligibility to participate in tenders; (3) significant time and resources
spent on unsuccessful bids; (4) the need to accurately estimate resources and costs; and (5)
third-party or competitor challenges, which may cause delays, additional costs, or changes to
awarded contracts.

Even if we are able to procure governmental contracts initially, upon the expiration of a
procurement contract, we may not be able to negotiate a follow-on procurement contract for the
particular product for a similar product volume, period of performance, pricing or other terms, or
at all. Moreover, government contracts are subject to extensive laws and regulations, which may
impose additional costs and obligations on our operations.
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Mutations to pathogens may negatively affect the effectiveness of our antiviral products and
thereby reduce demand for such products.

Antiviral products are our key commercialized products currently. The efficacy of our
antiviral products may be affected by mutated pathogens, including those that develop resistance
against certain chemical compounds over time. Mutations of viruses may happen over time or
suddenly. For example, as a virus replicates, small genetic changes in the viral genome may occur.
As these changes accumulate over time, the virus may become genetically different from the
original virus type. We have developed and obtained conditional approvals for azvudine for the
treatment of HIV infection and COVID-19, and are investigating potential further indication
expansions to certain types of tumor. The effectiveness of our antiviral products may be adversely
affected if target mutates or develops resistance against the relevant products (or the chemical
compound associated with the relevant products). If the effectiveness of our antiviral products in
respect of the treatment against the relevant pathogen type is diminished, it may reduce the demand
for our antiviral products and in turn, adversely affect the turnover generated from such antiviral
products.

We may be subject, directly or indirectly, to applicable anti-commercial bribery, false claims
laws, physician payment transparency laws, fraud and abuse laws or similar healthcare and
security laws and regulations in China and other jurisdictions, which could expose us to
criminal sanctions, civil penalties, contractual damages, reputational harm and diminished
profits and future earnings.

Healthcare providers, physicians and others play a primary role in the recommendation and
prescription of any products for which we obtain regulatory approval. Commercializing our drugs
in China, our operations may be subject to various fraud and abuse laws, including the PRC
Anti-Unfair Competition Law and the PRC Drug Administration Law and its implementing
regulations. These laws and regulations may impact, among other things, our proposed sales and
marketing programs. Violations of fraud and abuse laws may be punishable by criminal and/or civil
sanctions, including penalties, fines and/or exclusion or suspension from governmental healthcare
programs and debarment from contracting with the PRC government. In addition, the approval
and/or commercialization of any of our drug candidates outside China may also likely subject us to
equivalents of the healthcare laws mentioned.

Efforts to ensure that our business arrangements with third parties will comply with applicable
healthcare laws and regulations will involve substantial costs. It is possible that governmental
authorities will conclude that our business practices may not comply with law involving applicable
fraud and abuse or other healthcare laws and regulations. If any such actions are instituted against
us, and we are not successful in defending ourselves or asserting our rights, those actions could have
a significant impact on our business, including the imposition of civil, criminal and administrative
penalties, damages, disgorgement, monetary fines.

Further, if any of the physicians or other providers or entities with whom we expect to do
business are found not to be in compliance with applicable laws, they may be subject to criminal,
civil or administrative sanctions, including exclusions from possible government funded healthcare
programs, which may also adversely affect our business.

Even if any of our drug candidates receive marketing approval, they may fail to achieve the
degree of market acceptance by physicians, patients, third-party payors and others in the
medical community necessary for commercial success.

Even if any of our drug candidates receive marketing approval, physicians, patients and
third-party payors may prefer other products to ours. If approved for commercial sale, the degree
of market acceptance of our drug candidates will depend on a number of factors, including:

. the clinical indications for which our drug candidates are approved;

. physicians, hospitals, clinics and patients considering our drug candidates as a safe and
effective treatment;
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. the potential and perceived advantages of our drug candidates over alternative
treatments;

. the prevalence and severity of any side effects;

. product labeling or product insert requirements of regulatory authorities and limitations

or warnings contained in the labeling approved by regulatory authorities;

. the timing of market introduction of our drug candidates as well as competing drugs;
o the cost of treatment in relation to alternative treatments;
. the availability of adequate coverage, reimbursement and pricing by third-party payors

and government authorities;

. the willingness of patients to take our drug candidates and to pay out-of-pocket in the
absence of coverage and reimbursement by governmental and/or private third-party
payors; and

. the effectiveness of our sales and marketing efforts.

If any approved drug candidates that we commercialize fail to achieve market acceptance in
the medical community, we will not be able to generate significant revenue. Even if our drug
candidates, if approved, achieve market acceptance, we may not be able to maintain that market
acceptance over time if new products or technologies are introduced that are more favorably
received or more cost-effective than our drug candidates or render our drug candidates obsolete.

We are developing certain drug candidates individually and as combination therapies and
failure of development of one drug may materially and adversely affect our ability to develop
our combination therapies involving such drug.

We plan to conduct further R&D work to combine our drug candidates for combination use
in the future. For combination of drug candidates, if we are unable to successfully develop a certain
drug in the combination therapy, we will be unable to commercialize the combined drug. A
combination therapy also depends on the safety, efficacy and the progress of development and
regulatory approval of each component drug within each regimen.

Any safety, efficacy or other issues arising from any drug used in combination with or to
facilitate the use of our drug candidates, such as undesirable side effects, could potentially cause
significant negative consequences, including: (i) regulatory authorities could delay or halt pending
clinical trials; (ii) we may suspend, delay or alter development of the drug candidate or
commercialization of the drug; (iii) regulatory authorities may withdraw approvals or revoke
licenses of the drug, or we may determine to do so even if not required; (iv) regulatory authorities
may require additional warnings on the label; (v) we may be required to conduct post-market
studies; (vi) we could be sued and held liable for harm caused to subjects or patients; and (vii) our
reputation could be harmed.

Any of these events could prevent us from achieving or maintaining market acceptance of the
particular drug candidate, and could significantly harm our business, results of operations and
prospects.

Guidelines, recommendations and studies published by various organizations could disfavor
our drug candidates.

Government agencies, professional societies, practice management groups, private health and
science foundations and organizations focused on various diseases may publish guidelines,
recommendations or studies that affect our or our competitors’ drugs and drug candidates. Any such
guidelines could result in current or potential decreased use, sales of, and revenues from one or
more of our drug candidates. Furthermore, our success depends in part on our and our partners’
ability to educate healthcare providers and patients about our drug candidates, and these education
efforts could be rendered ineffective by, among other things, third parties’ guidelines,
recommendations or studies.
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We are subject to certain risks associated with transportation and warehousing of our raw
materials and drug products.

Having a reliable transportation network is crucial for the delivery of our raw materials and
drug products safely and timely. However, unforeseen events that are beyond our control, such as
transportation bottlenecks, natural disasters or labor strikes, may disrupt available transportation
networks. In addition, any poor handling by our carriers, contamination or deterioration in transport
condition, such as fluctuation in temperature and humidity, may damage and/or affect the efficacy
of our raw materials and drug products. If our raw materials were not delivered to our or our CMOs’
manufacturing facilities in a timely manner, we may fail to deliver our products to our customers
on time. If our drug products are not delivered on time, or were damaged, stolen or contaminated
before reaching our customers, our market reputation and profitability may be materially and
adversely affected, and we may be subject to claims or litigations if we fail to deliver the drug
products in accordance with relevant agreements. Any of the aforementioned events would
materially and adversely affect our business, financial condition or results of operations.

RISKS RELATING TO OUR FINANCIAL POSITION AND NEED FOR ADDITIONAL
CAPITAL

We incurred net losses and net operating cash outflows during the Track Record Period,
expect to incur net losses and net operating cash outflows for the foreseeable future and may
not achieve or maintain profitability.

Results of investment in pharmaceutical drug development are highly uncertain. It entails
substantial upfront capital expenditures and carries significant risk that a drug candidate will fail
to gain regulatory approval or become commercially viable. We recorded net losses and net
operating cash outflows in 2024 and 2025, primarily due to our costs incurred in connection with
our research and development activities, administrative expenses, selling and distribution expenses,
finance costs and changes in fair value of convertible redeemable preferred shares.

We may continue to record a net loss and net operating cash outflows in the future as we
continue and expand our development of, and seek regulatory approvals for, our current and future
drug candidates. R&D expenses for a particular drug candidate typically increase significantly as
the candidate moves from preclinical R&D to clinical trials. Our current and planned clinical trials
will require significant further investments to complete. In addition, we will incur costs associated
with operating as a public company. The size of our future net losses will depend, in part, on the
number and scope of our R&D programs and their associated costs, the cost of commercializing any
approved products, our ability to generate revenues, the timing and amount of payments under
third-party arrangements and investment in our manufacturing facilities. Typically, it takes several
years to develop one new drug from the drug discovery to commercialization. If any of our drug
candidates fails in clinical trials or does not gain regulatory approval or, if approved, fails to
achieve market acceptance, we may never become profitable. Even if we achieve profitability in the
future, we may not be able to sustain profitability in subsequent periods. Our failure to become and
remain profitable would decrease the value of our Company and could impair our ability to raise
capital, maintain our R&D efforts, expand our business or continue our operations.

Securing production capacity and building necessary product inventories in connection with
clinical development and possible sales necessitates significant capital expenditures prior to
revenue generation. If we fail to make sales as planned, we will incur costs associated with unsold
product. As a result of the above, we may continue to incur significant and increasing operating
losses and negative net cash flows for the foreseeable future, which may in turn have a material
adverse effect on our financial condition and results of operations.

We had net liabilities and net current liabilities during the Track Record Period.

As of December 31, 2024 and 2025, we had net liabilities of RMB1,098.5 million and
RMB1,404.9 million, respectively, and net current liabilities of RMB85.7 million and RMB1,345.7
million, respectively. Our deficit position and the significant increase of net current liabilities as of
December 31, 2025 as compared with December 31, 2024 was primarily due to the accounting
treatment for our Preferred Shares, which are classified as convertible redeemable preferred shares
under liabilities. See “—Any change in fair value of our Preferred Shares could materially affect
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our financial positions and performance” below. We may have net liabilities and net current
liabilities for the foreseeable future. If we have any difficulties or fail to meet our liquidity needs
as and when needed, we may default in our payment obligations and may not be able to meet our
capital expenditure requirements, which may have a material adverse effect on our business,
financial condition, results of operations and prospects.

We will need to obtain additional financing to fund our operations and, if financing is not
available on terms acceptable to us, or at all, we may be unable to complete the development
and commercialization of our drug candidates.

Our drug candidates will require substantial investment for clinical development, regulatory
approval, manufacturing and commercialization before generating revenue. We may also expand
our existing R&D programs or plan to invest in new programs. These and other activities will
require us to expend significant amounts.

We will require further funding through public or private equity offerings, debt financing,
collaboration and licensing arrangements or other sources to support our business operations.
Adequate additional funding may be unavailable on acceptable terms, or at all. If we are unable to
raise capital when needed or on acceptable terms, we may be forced to delay, reduce or eliminate
our R&D programs or future commercialization efforts. Our inability to obtain additional funding
when we need it could seriously harm our business.

We have incurred and expect to continue to incur significant share-based payments in
connection with equity grants to our Directors, senior management and employees. Such
share-based compensation may also dilute your shareholding if new shares are offered under
equity awards or option plans.

To incentivize and retain our Directors, senior management and employees, we have made and
expect to continue to make equity awards under the RSU Scheme. The granting of such share-based
compensation would increase our share-based expenses and thus may adversely affect our financial
performance. In 2024 and 2025, our equity-settled share-based payment expenses totaled RMB2.5
million and RMB3.3 million, respectively. We expect to continue to grant share-based payments to
employees in the future. As a result, our expenses associated with share-based compensation may
increase, which may have an adverse effect on our results of operations. Meanwhile, if new shares
are offered under equity awards or option plans, your shareholding will be diluted.

We have a limited operating history, which may make it difficult to evaluate our current
business and predict our future performance.

We are a biotech company with a relatively short operating history. Our operations to date
have focused on business planning, raising capital, establishing our drug portfolio and conducting
clinical trials of our drug candidates. A majority of our drug portfolio remain in development and
have not been commercialized. Our limited operating history may make it difficult to evaluate our
current business and reliably predict our future performance. Our future financial performance will
depend, in part, on our ability to effectively manage our recent growth and any future growth. We
might not be able to effectively manage the expansion of our operations, which may result in
weaknesses in our infrastructure, operational inefficiencies, loss of business opportunities, loss of
employees and reduced productivity among remaining employees. We may encounter unforeseen
expenses, difficulties, complications, delays and other known and unknown factors. If we do not
address these risks and difficulties successfully, our business will suffer. These risks may cause
potential investors to lose substantially all of their investment in us.

Any change in fair value of our Preferred Shares could materially affect our financial
positions and performance.

As of December 31, 2025, we had entered into various investment agreements with
independent investors pursuant to which we issued Preferred Shares to the investors. We recorded
these financial instruments as financial liabilities at fair value through profit or loss The fair value
of the financial instruments is established by using valuation techniques, which include back-solve
method and equity allocation model involving various parameters and inputs. Management
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estimates and assumptions are reviewed periodically and are adjusted if necessary. Should any of
the estimates and assumptions changed, it may lead to a change in the fair value of the financial
liabilities at fair value through profit or loss which may be charged into the profit or loss of the
financial statements.

Although our Preferred Shares will be automatically converted to Shares upon the
[REDACTED], any change in fair value of these Preferred Shares could materially affect our
financial positions and performance. We recorded fair value losses on convertible redeemable
preferred shares of RMB79.5 million and RMB9.7 million in 2024 and 2025, respectively. After the
automatic conversion of all Preferred Shares into Shares upon the [REDACTED], we do not expect
to recognize any further losses on fair value change from Preferred Shares in the future.

We may fail to maintain and predict inventory levels in line with demand for our products,
which could cause us to face the risk of obsolescence for our inventories or lose sales.

Our inventories primarily consist of raw materials, finished goods and low-value
consumables. In 2024 and 2025, write-down on inventories of RMB34.9 million and RMB54.0
million, respectively, was recorded mainly in relation to the raw materials held by us considering
our future consumption.

As our business expands, our inventory level may increase and our inventory obsolescence
risk may also increase accordingly. We cannot guarantee that we will always be able to maintain
proper inventory levels. We maintain our inventory levels based on our internal demand forecasts.
If our forecast demand is higher than actual demand, we may be exposed to increased inventory
risks due to the accumulation of excess inventory. Excess inventory levels may increase our
inventory holding costs, risk of inventory obsolescence or write-offs. Conversely, we may not be
able to maintain an adequate inventory level and may lose sales and market share to our
competitors. Therefore, our business prospects, financial condition and results of operations may be
materially and adversely affected.

Any significant impairment losses for intangible assets may adversely affect our results of
operations.

Our intangible assets include intellectual property we acquired, trademark and software. Our
intangible assets decreased by 13.7% from RMBI137.5 million as of December 31, 2024 to
RMB118.7 million as of December 31, 2025, primarily due to the amortization charged during the
year. Our non-financial assets (including the property, plant and equipment, right-of-use assets and
intangible assets) are subject to impairment testing as at the end of each year end in the Track
Record Period. We did not record impairment loss for intangible assets in the Track Record Period.
If the carrying amount of our intangible assets is considered to exceed its recoverable amount and
is therefore determined to be impaired in the future, we would be required to write down the
carrying value or record a provision of impairment loss for these intangible assets in our financial
statements during the period in which our intangible assets are determined to be impaired. For more
details, please refer to Note 15 to the Accountants’ Report set out in Appendix I to this document.
Impairment losses for intangible assets would adversely affect our results of operations and our
financial condition.

We are subject to credit risks and may incur impairment losses for trade receivables,
prepayments and other receivables and other assets.

Our trade receivables as of December 31, 2024 primarily represented outstanding sales-based
royalties due from Fosun Pharmaceutical Industrial; and that as of December 31, 2025 represented
our trade receivables from our distributors. Subsequent to the termination of our collaboration with
Fosun Pharmaceutical Industrial, we expect our customers will primarily comprise our distributors.
Our prepayments, other receivables and other assets consist of, among others, (i) prepayments,
representing the fees prepaid for research and development services and raw materials; (ii)
value-added tax recoverable, representing value-added taxes paid with respect to our procurement
that can be credited against future value-added tax payables; and (iii) other receivables,
representing mainly (a) the amount for prepayment for the office and laboratory refurbishment
project, which had been impaired as of December 31, 2024 and partially recovered as of December
31, 2025, (b) petty cash held by our employees for business development purposes and (c) other
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miscellaneous deposits; (iv) deferred [REDACTED] expenses, representing capitalized
[REDACTED] costs; and (v) receivables due from shareholders, representing the amount we
prepaid for registered capital. See “Financial Information — Discussion of Certain Key Balance
Sheet Items — Prepayments, Other Receivables and Other Assets.”

There is no guarantee that our customers, suppliers, service providers and other counter-
parties will perform their obligations in a timely manner and we are subject to credit risk in relation
to trade receivables, prepayments and other receivables and other assets. The assessment of
impairment losses involves a significant degree of management judgments as well as estimates in
determining the key assumptions, and unpredictable adverse changes in the future may also result
in decreases in the value of our trade receivables, prepayments and other receivables and other
assets. Therefore, we cannot ensure that these assumptions and estimates would not result in
outcomes that require a material adjustment to the carrying amounts of our trade receivables,
prepayments and other receivables and other assets in the future, which may in turn result in
impairment losses. Any significant impairment losses of trade receivables, prepayments and other
receivables and other assets in the future could have an adverse effect on our business, financial
condition and results of operations.

The discontinuation of any of the government grants currently available to us could adversely
affect our business, financial condition, results of operations and prospects.

We receive government grants from the PRC government which are generally non-recurring.
Our income from the government grants may vary from time to time. In 2024 and 2025, our
government grants amounted to RMB21.7 million and RMBS5.8 million, respectively. We cannot
assure you that we will continue to be eligible to receive such government subsidies or that the
amount of such subsidies will not be reduced in the future.

Our ability to continue to enjoy government grants is subject to changes in policies and our
own situation to satisfy the requirements for such government grants, which may be impacted by
factors beyond our control. Any decrease in or termination of such government grants in the future
may have an adverse effect on our financial condition, results of operations and prospects.

Raising additional capital may cause dilution to our Shareholders, restrict our operations or
require us to relinquish rights to our technologies or drug candidates.

Unless and until we can generate a substantial amount of revenue from our drug candidates,
we expect to fund our future cash needs through public or private equity offerings, debt financing
and other sources. In addition, we may seek additional capital due to favorable market conditions
or strategic considerations even if we believe that we have sufficient funds for our current or future
operating plans. If we raise additional capital through the sale of equity or convertible debt
securities, your ownership interest in us will be diluted, and the terms may include liquidation or
other preferences that adversely affect your rights as a holder of our Shares. The incurrence of
additional indebtedness or the issuance of certain equity securities could result in increased fixed
payment obligations and could also result in certain additional restrictive covenants, such as
limitations on our ability to incur additional debt or issue additional equity, limitations on our
ability to acquire or license intellectual property rights and other operating restrictions that could
adversely impact our ability to conduct our business. In addition, issuance of additional equity
securities, or the possibility of such issuance, may cause the market price of our Shares to decline.
In the event that we enter into collaborations or licensing arrangements in order to raise capital, we
may be required to accept unfavorable terms, including relinquishing or licensing to a third party,
on unfavorable terms, our rights to technologies or drug candidates that we otherwise would seek
to develop or commercialize ourselves, or possibly reserve for future potential arrangements, when
we might be able to achieve more favorable terms.
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RISKS RELATING TO EXTENSIVE GOVERNMENT REGULATION

All material aspects of the research, development and commercialization of pharmaceutical
products are heavily regulated. Any failure to comply with existing laws, regulations and
industry standards or any adverse actions by the drug approval authorities against us could
negatively impact our reputation and our business, financial condition, results of operations
and prospects.

We intend to primarily focus our activities on the Chinese market and ultimately expect to
extend our activities to overseas markets. These geopolitical areas all strictly regulate the biotech
and pharmaceutical industries, and in doing so they employ broadly similar regulatory strategies,
including regulation of product development and approval, manufacturing, marketing, sales and
distribution of products. However, there are differences in the regulatory regimes, which make for
a more complex and costly regulatory compliance burden for a company like us that plans to operate
in each of these markets.

The process of obtaining regulatory approvals and compliance with appropriate laws and
regulations requires the expenditure of substantial time and financial resources. Failure to comply
with the applicable requirements may subject an applicant to administrative or judicial sanctions.
These sanctions could include a regulator’s non-approval, refusal or withdrawal, license revocation
and total or partial suspension of clinical trials, production or distribution. Failure to comply with
these regulations could have a material adverse effect on our business.

We cannot assure you that we will be able to pass all the inspections and obtain clearance in
relation to discovery, development and manufacturing, as applicable, from the applicable regulatory
authorities in all material respects. Any failure to comply with existing regulations and industry
standards could result in fines or other punitive actions against us and the disqualification of data
for submission to regulatory authorities, each of which could have a material adverse impact on our
reputation, business, financial condition, results of operations and prospects. In addition, any action
against us for violation of the relevant regulations or industry standards, even if we successfully
defend against it, could cause us to incur significant legal expenses, divert our management’s
attention from the operation of our business and adversely affect our reputation and financial
results.

The regulatory approval processes of the NMPA and other comparable regulatory authorities
are time-consuming and inherently unpredictable. If we are ultimately unable to obtain, or are
substantially delayed in obtaining, regulatory approval for our drug candidates, our business
will be substantially harmed.

The time required to obtain approval by the NMPA and other comparable regulatory
authorities is unpredictable but can take up to five to ten years following the commencement of
clinical trials and depends on numerous factors.

While we have and may continue to leverage trial networks with hospitals to expedite
development of our drug candidates, there is no guarantee that any of our drug candidates will be
approved for inclusion in the studies by regulatory authorities and/or hospitals. Even if approved,
a drug candidate could be dropped from the study, or additional studies, modifications or
curtailment of our development efforts could be required.

Our drug candidates could fail to receive regulatory approval for many reasons, including but
not limited to (1) failure to begin or complete clinical trials for various reasons, including
disagreements with regulatory authorities; (2) failure to demonstrate that a drug candidate is safe
and effective or, if it is a biologic, that it is safe, pure, and potent for its proposed indication; (3)
failure of clinical trial results to meet the level of statistical significance required for approval; (4)
data integrity issues related to our clinical trials; (5) disagreement with our interpretation of data
from preclinical studies or clinical trials; (6) changes in approval policies or regulations that render
our preclinical and clinical data insufficient for approval and require us to amend our clinical trial
protocols; (7) regulatory requests for additional analyses, reports, data, nonclinical studies and
clinical trials, or questions regarding interpretations of data and results and the emergence of new
information regarding our drug candidates or other products; (8) our failure to conduct a clinical
trial in accordance with regulatory requirements or our clinical trial protocols; and (9) clinical sites,
investigators or other participants in our clinical trials deviating from a trial protocol, failing to
conduct the trial in accordance with regulatory requirements, or dropping out of a trial.
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If we experience delays in the completion of a clinical trial of any of our drug candidates, the
commercial prospects of that drug candidate will be harmed, and our ability to generate product
sales revenues from any of those drug candidates will be delayed, and may harm our business,
financial condition and prospects significantly.

Our failure to obtain or renew certain approvals, licenses, permits and certificates required
for our business may materially and adversely affect our business, financial condition and
results of operations.

Pursuant to relevant laws and regulations, we are required to obtain and maintain various
approvals, licenses, permits and certificates from relevant authorities to operate our business. Some
of these are subject to periodic renewal and/or reassessment by the relevant authorities, and the
standards of such renewal and/or reassessment may change from time to time. Any failure to obtain
or renew any approvals, licenses, permits and certificates necessary for our operations may result
in enforcement actions thereunder and capital expenditure or remedial actions, which could
materially and adversely affect our business, financial condition and results of operations. There is
also no assurance that the relevant authorities would not take any enforcement action against us, and
our business operations could be materially and adversely disrupted.

Furthermore, the interpretation or implementation of existing laws and regulations may
change and we may need to obtain additional approvals, permits, licenses or certificates that were
previously not required to operate our existing businesses, which we cannot assure you that we will
successfully obtain. Our failure to obtain the additional approvals, permits, licenses or certificates
may restrict the conduct of our business, decrease our revenues and/or increase our costs, which
could materially reduce our profitability and prospects.

Our drug candidates will be subject to ongoing or additional regulatory obligations and
continued regulatory review, which may result in significant additional expenses, and we may
be subject to penalties if we fail to comply with regulatory requirements or experience
unanticipated problems with our drug candidates.

Our drug candidates will be subject to ongoing or additional regulatory requirements for
manufacturing, labeling, packaging, storage, marketing, advertising, promotion, sampling, record-
keeping, conduct of post-marketing studies and, accordingly, manufacturers and manufacturers’
facilities are required to comply with extensive NMPA and other regulatory authority requirements
to ensure quality control and conformity to GMP regulations. We and our CMOs must continue to
expend time, money and effort in all areas of regulatory compliance, including manufacturing,
production and quality control.

Any approvals that we receive for our drug candidates may be subject to limitations on the
approved indicated uses for which the drug may be marketed, or to the conditions of approval,
which could adversely affect the drug’s commercial potential. The NMPA or other regulatory
authorities may also require a risk evaluation mitigation strategy program as a condition of approval
of our drug candidates or as a condition following approval. In addition, if the NMPA or any other
regulatory authority approves our drug candidates, we will have to comply with requirements.

In addition, it is possible that there could be a subsequent discovery of previously unknown
problems with the drug, including problems with third-party manufacturers or manufacturing
processes, or failure to comply with regulatory requirements. If any of the foregoing occurs with
respect to any of our drug candidates, it may result in (1) restrictions on the marketing or
manufacturing of the drug, withdrawal of the drug from the market, or voluntary or mandatory drug
recalls; (2) fines, warning letters or holds on clinical trials; (3) regulatory refusal to approve
pending applications or supplements to approved applications filed by us, or suspension or
revocation of drug license approvals; (4) drug seizure or detention, or refusal to permit the import
or export of drugs; and (5) injunctions or the imposition of civil, administrative or criminal
penalties. Any government investigation of alleged violations of law could require us to expend
significant time and resources and could generate negative publicity.
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Adverse drug reactions and negative results from off-label use of our products could
materially harm our business reputation, product brand name, financial condition and expose
us to liability.

Products distributed or sold in the biotech and pharmaceutical markets may be subject to
off-label drug use. Off-label drug use is prescribing a product for an indication, dosage or in a
dosage form that have not been approved by the relevant authorities. Even though the NMPA and
other regulatory authorities actively enforce the laws and regulations prohibiting the promotion of
off-label use, there remains the risk that our product is subject to off-label drug use and is prescribed
in a patient population, dosage or dosage form that has not been approved by competent authorities.
This occurrence may render our products less effective or entirely ineffective and may cause
adverse drug reactions. Any of these occurrences can create negative publicity and significantly
harm our business reputation, product brand name, commercial operations and financial condition.
These occurrences may also expose us to liability and cause, or lead to, a delay in the progress of
our clinical trials and may also ultimately result in failure to obtain regulatory approval for our drug
candidates.

The illegal and/or parallel imports and counterfeit pharmaceutical products may reduce
demand for our future approved drug candidates and could have a negative impact on our
reputation and business.

The illegal importation of competing products from jurisdictions where government price
controls or other market dynamics result in lower prices may adversely affect the demand for our
future approved drug candidates and may adversely affect our sales and profitability. Unapproved
imports of prescription drugs are illegal under current laws of China. However, illegal imports may
continue to occur or even increase. Furthermore, cross-border imports from lower-priced markets
(parallel imports) into higher-priced markets could harm sales of our products and exert commercial
pressure on pricing within one or more markets. In addition, competent government authorities may
expand consumers’ possibility to import lower priced versions of our future approved products,
which could have a material adverse effect on our business.

Certain products distributed or sold in the pharmaceutical market may be deliberately or
fraudulently mislabeled and referred to as counterfeit pharmaceutical products. The control and
enforcement system may not be at an adequate level to discourage or eliminate the manufacturing
and sale of counterfeit pharmaceutical products imitating our products. Since counterfeit
pharmaceutical products in many cases have very similar appearances but are generally sold at
lower prices, counterfeits of our products can quickly erode the demand for our future approved
drug candidates. Our reputation and business could suffer harm as a result of counterfeit
pharmaceutical products sold under our brand name.

RISKS RELATING TO OUR INTELLECTUAL PROPERTY RIGHTS

We may not be able to generate sufficient revenue from acquired technology to meet our
objectives in undertaking the acquisition or even to offset the associated costs.

We have acquired intellectual property rights in azvudine from Zhengzhou University and
intellectual property rights in certain patents from Meitaibao, a company controlled by Dr. Du,
relating to pipeline products including CL-197, dosimertinib and MTB-1806 for which Dr. Du is
one of the inventors, and certain technical secrets from the National Institute of Pathogen Biology,
Chinese Academy of Medical Sciences. Please see “Business—Our Technology Transfer
Arrangements and Collaborations” in this document for detailed information on the terms and
payment schedules of technology transfer arrangements. However, we may be unable to
successfully develop and/or commercialize the relevant drug candidates nor generate sufficient
revenue from acquired technology to meet our objectives in undertaking the acquisition or even to
offset the associated acquisition and development costs. Any of the foregoing could have a material
adverse effect on our business, financial condition, results of operations and prospects.
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Our acquired patents and other intellectual property may be subject to priority disputes or
inventorship disputes and similar proceedings.

We or our transferors may be subject to claims that former employees, collaborators or other
third parties have an interest in our owned patents or other intellectual property. If we or our
transferors are unsuccessful in any interference proceedings or other priority or validity disputes,
we may lose valuable intellectual property rights, or our owned patent claims may be narrowed,
invalidated, or held unenforceable. In addition, if we or our transferors are unsuccessful in any
inventorship disputes to which we or they are subject, we may lose valuable intellectual property
rights. If we or our transferors are unsuccessful in any interference proceeding or other priority or
inventorship dispute, we may be required to obtain and maintain acquisitions or licenses from third
parties. If we are unable to obtain and maintain the intellectual property rights we owned, we may
need to cease the development, manufacture, and commercialization of one or more of our drug
candidates. The loss of exclusivity or the narrowing of our owned patent claims could limit our
ability to stop others from using or commercializing similar or identical drug products. Any of the
foregoing could result in a material adverse effect on our business, financial condition, results of
operations, or prospects.

We may be unable to establish, protect or enforce our intellectual property rights adequately
and, may be adversely affected.

We seek to protect our drug candidates and technology that we consider commercially
important by (i) filing patent applications in China and other jurisdictions; (ii) relying on trade
secrets or pharmaceutical regulatory protection; or (iii) employing a combination of these methods.

The application for or issuance of a patent is not conclusive as to its inventorship, scope,
validity or enforceability and does not guarantee that we will receive similar protections in other
jurisdictions. Further, under the first-to-file system, third parties may be granted a patent relating
to a technology which we invented. Therefore, we cannot be certain that we were the first to make
the inventions claimed in our patents or pending patent applications or that we were the first to file
for patent protection of such inventions.

We may fail to identify patentable aspects of our inventions in time to obtain patent protection.
We may incorporate terms of non-disclosure and confidentiality in agreements or enter into separate
non-disclosure and confidentiality agreements with parties who have access to confidential or
patentable aspects of our R&D output; however, any of these parties may breach such agreements
and disclose such output before a patent application is filed, thereby jeopardizing our ability to
obtain patent protection. In addition, patent rights that we may own currently or may own or
in-license in the future may be subject to a reservation of rights by one or more third parties.

The life of a patent, and the protection it affords, is limited. Even if we successfully obtain
patent protection for a drug candidate, it may face competition from generic or biosimilar
medications once the patent has expired. Given the amount of time required for the development,
testing and regulatory review of new drug candidates, patents protecting such drug candidates might
expire before or shortly after such drug candidates are commercialized.

Patent protection are expensive, time-consuming and complex and we may not be able to
protect our inventions at a reasonable cost or in a timely manner in all desirable jurisdictions. Our
competitors or other third parties may be able to circumvent our patents by developing similar or
alternative technologies or products in a non-infringing manner.

Any failure to adequately protect our intellectual property, including due to the foregoing,

could have a material adverse effect on our competitive position, business, financial condition,
results of operations and prospects.
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If we are sued for infringing, or otherwise violating intellectual property rights of third parties
or engaging in unfair competition, such litigation could be costly and time-consuming and
could prevent or delay us from developing or commercializing our drug candidates.

We cannot guarantee that our drug candidates or any uses of our drug candidates do not and
will not in the future infringe third-party patents or other intellectual property rights. Additionally,
pending patent applications which have been published can, subject to certain limitations, be later
amended in a manner that could cover our products or their use.

Third parties might allege that we are infringing their patent rights or trade secrets, or that we
are otherwise violating their intellectual property rights, which might resort to litigation against us
or other parties we have agreed to indemnify, which litigation could be based on either existing
intellectual property or intellectual property that arises in the future.

In order to avoid or settle potential claims with respect to any patent or other intellectual
property rights of third parties, we may choose or be required to seek a license from a third party
and be required to pay license fees or royalties, which may not be available on acceptable terms,
or at all, and may be nonexclusive. Ultimately, if, as a result of any actual or threatened patent or
other intellectual property claims, we are unable to enter into licenses on acceptable terms, we could
be prevented from commercializing a future approved drug, or be forced, by court order or
otherwise, to cease some or all aspects of our business operations. Further, we could be found liable
for significant monetary damages as a result of claims of intellectual property infringement,
including treble damages and attorneys’ fees if we are found to willfully infringe a third party’s
patent.

Intellectual property litigations could be costly and time-consuming, and some of our
confidential information could be compromised by disclosure during this type of litigation.
Unfavorable outcomes in intellectual property litigation could limit our research and development
activities and/or our ability to commercialize certain future approved drug, and may lead to
unfavorable publicity which may harm our reputation or have a substantial adverse effect on the
market price of our Shares. Such litigations or proceedings could substantially increase our
operating losses and reduce the resources available for development activities or any future sales,
marketing or distribution activities.

We may not be successful in obtaining necessary rights for our development pipeline through
acquisitions and licenses in the future.

R&D programs may involve additional drug candidates that may require the use of proprietary
rights held by third parties, the growth of our business may depend in part on our ability to acquire
and/or in-license other rights to use these proprietary rights. We may be unable to acquire or
in-license these intellectual property rights from third parties that we identify, and therefor may
have to abandon development of the relevant R&D program or drug candidate, which could have
a material adverse effect on our business, financial condition, results of operations and prospects
for growth.

Issued patents covering one or more of our drug candidates could be found invalid or
unenforceable if challenged in court.

Our intellectual property rights could be challenged, invalidated or found unenforceable. If a
defendant were to prevail on a legal assertion of invalidity and/or unenforceability, we would lose
patent protection on a drug candidate. Any loss of patent protection could have a material adverse
impact on one or more of our drug candidates and our business. Enforcing our intellectual property
rights against third parties may also cause such third parties to file other counterclaims against us,
which could be costly to defend and could require us to pay substantial damages, cease the sale of
certain drugs or enter into a license agreement and pay royalties.
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If our patent terms expire before or soon after our drug candidates are approved, or if
competitors successfully challenge our patents, our business may be materially harmed. Lack
of protection under the applicable patent linkage and patent term extension laws and
regulations could increase the risk of early generic competition.

The life of a patent, and the protection it affords, is limited. Manufacturers of generic or
biosimilar drugs may challenge the scope, validity, or enforceability of our patents in court or
before a patent office, and we may not be successful in enforcing or defending those intellectual
property rights and may not be able to develop or market the relevant product exclusively, which
would have a material adverse effect on any potential sales of that product. Given the amount of
time required for the development, testing and regulatory review of new drug candidates, patents
protecting such drug candidates might expire before or shortly after commercialization, which may
not provide us with sufficient rights to exclude others from commercializing products similar or
identical to ours. If we are unable to obtain patent term extension or the term of any such extension
is less than we request, our competitors may obtain approval of competing products following our
patent expiration, and our business, financial condition, results of operations, and prospects could
be materially harmed.

If our trademarks and trade names are not adequately protected, we may not be able to build
name recognition in our markets of interest and our competitive position may be adversely
affected.

We rely on our trademarks to differentiate us from our competitors. However, we may not be
able to obtain trademark protection in jurisdictions that we consider of significant importance to us.
In addition, any of our trademarks or trade names may be challenged, opposed, infringed, cancelled,
circumvented or declared generic, or determined to be infringing on other marks, as applicable. We
may not be able to protect our rights to these trademarks and trade names, which we will need to
build name recognition by potential collaborators or customers in our markets of interest and our
compete effectively and our business may be adversely affected.

Obtaining and maintaining our patent protection depends on compliance with various
procedural, documentation, fee payment and other requirements imposed by governmental
patent offices, and our patent protection could be reduced or eliminated for non-compliance
with these requirements.

Failure to comply with procedural, documentary, fee payment and other similar provisions
during the patent application process can result in abandonment or lapse of the patent or patent
application, resulting in partial or complete loss of patent rights in the respective jurisdiction.
Non-compliance events that could result in abandonment or lapse of a patent or patent application
include failure to respond to official actions within prescribed time limits, non-payment of fees, and
failure to properly legalize and submit formal documents. In addition, under the PRC law, certain
filing procedures need to be conducted with relevant procedures with respect to license agreements
for patents and technology, otherwise the terms of the license agreements may not be enforceable
against a good faith third party. Any of the above events may harm our patent protection or rights
under the license agreements, which would have a material adverse effect on our business.

Changes in patent law could diminish the value of patents in general, thereby impairing our
ability to protect our drug candidates.

Laws and regulations governing patents may be amended from time to time, which will affect
our ability to obtain new patents or enforce existing and potentially future patents. There may be
a potential impact on our existing patents and future patent applications. These changes may affect
the value of our patent rights or other intellectual property rights. Changes in either the patent laws
or their interpretation in various countries, which in turn may increase the cost of patent litigation,
may diminish our ability to protect our inventions, obtain, maintain, defend, and enforce our
intellectual property rights and, more generally, affect the value of our intellectual property or
narrow the scope of our patent rights.
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Intellectual property rights do not necessarily address all potential threats.

The degree of future protection afforded by our intellectual property rights is uncertain
because intellectual property rights have limitations, and may not adequately protect our business
or permit us to maintain our competitive advantage. For example (1) others may be able to make
products that are similar to any drug candidates we may develop or utilize similar technology that
are not covered by the claims of the patents that we own or license now or in the future; (2) we,
or our current or future collaborators, might not have been the first to make the inventions covered
by the issued patent or pending patent application that we license or may own in the future; (3) we,
or our current or future collaborators, might not have been the first to file patent applications
covering certain of our or their inventions; (4) others may independently develop similar or
alternative technologies or duplicate any of our technologies without infringing, misappropriating
or otherwise violating our owned or licensed intellectual property rights; (5) it is possible that our
pending internally developed patent applications or those that we may own in the future will not
lead to issued patents; (6) patents that may be issued from our pending patent applications that we
hold rights to may be held invalid or unenforceable, including as a result of legal challenges by our
competitors; (7) our competitors might conduct R&D activities in jurisdictions where we do not
have patent rights and then use the information learned from such activities to develop competitive
products for sale in our major commercial markets; (8) we may not develop additional proprietary
technologies that are patentable; (9) the patents of others may harm our business; and (10) we may
choose not to file a patent for certain trade secrets or know-how, and a third party may subsequently
file a patent covering such intellectual property.

Should any of these events occur, they could have a material adverse effect on our business,
financial condition, results of operations and prospects.

RISKS RELATING TO OUR RELATIONSHIP WITH THIRD PARTIES

We engage third parties to conduct our preclinical studies and clinical trials and we must work
effectively with collaborators to develop our drug candidates. If these third parties do not
successfully carry out their contractual duties or meet expected deadlines, we may not be able
to obtain regulatory approval for or commercialize our drug candidates and our business
could be substantially harmed. If we lose our relationships with our third parties, especially
our CROs, our product or drug development efforts could be delayed.

We have engaged, and plan to continue to engage third-party CROs for the execution of our
preclinical studies and clinical trials and control only certain aspects of their activities.
Nevertheless, we are responsible for ensuring that each of our studies is conducted in accordance
with the applicable protocol, legal and regulatory requirements and scientific standards, and our
relationship with the CROs does not relieve us of our regulatory responsibilities.

Switching or adding additional CROs involves additional cost and requires management’s
time and focus. Identifying, qualifying and managing performance of third-party service providers
can be difficult, time-consuming and cause delays in our R&D programs. In addition, there is a
natural transition period when a new CRO commences work and the new CRO may not provide the
same type or level of services as our original provider. If any of our relationships with our
third-party CROs are terminated, we may not be able to enter into arrangements with alternative
CROs timely or to do so on commercially reasonable terms, or to meet our desired clinical
development timelines.

Our CROs are not our employees and, except for remedies available to us under our
agreements with such CROs, we cannot control whether or not they devote sufficient time and
resources to our ongoing clinical and non-clinical programs. Our clinical trials may be extended,
delayed or terminated and we may not be able to obtain regulatory approval for or successfully
commercialize our drug candidates if (i) CROs do not successfully carry out their contractual duties
or obligations or meet expected deadlines; (ii) they need to be replaced; or (iii) the quality or
accuracy of the clinical data that they or our clinical investigators obtain is compromised due to
failure to adhere to our clinical protocols, regulatory requirements or for other reasons. For
example, the third parties on which we rely to assist are required to conduct our preclinical studies
in accordance with GLP and the Regulations for the Administration of Affairs Concerning
Experimental Animals ( CEBREIP 2EH]) ). We, our CROs for our clinical programs, and our
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clinical investigators are also required to comply with GCPs, which are regulations and guidelines
enforced by the NMPA and other regulatory authorities, for our drugs in clinical development. Our
pivotal clinical trials must be conducted with product produced under GMP regulations. If we or any
of our CROs or clinical investigators fail to comply with these regulations, the clinical data
generated in our clinical trials may be deemed unreliable and the NMPA or other regulatory
authorities may require us to perform additional or repeat clinical trials before approving our
marketing applications, which would delay the regulatory approval process. In addition, the use of
third-party service providers requires us to disclose our proprietary information to these parties,
which could increase the risk that such information will be misappropriated.

To the extent that we are unable to identify, retain and successfully manage the performance
of third-party service providers in the future, our business may be adversely affected. Though we
carefully manage our relationships with our CROs, there can be no assurance that we will not
encounter similar challenges or delays in the future or that these delays or challenges will not have
a material adverse impact on our business, financial condition and prospects.

We engage third parties to manufacture our clinical and initial commercial drug supplies. Our
business could be harmed if those third parties fail to provide us with sufficient quantities of
product or fail to do so at acceptable quality levels or prices.

We engage third parties for our manufacturing process and for the clinical supply of our drug
candidates. During the Track Record Period, we engaged seven drug manufacturers in China, all of
which are Independent Third Parties, to manufacture azvudine. Engagement of third-party
manufacturers exposes us to the following risks:

. we may be unable to identify manufacturers on acceptable terms or at all because the
number of potential manufacturers is limited and the NMPA or other regulatory
authorities must evaluate and/or approve any manufacturers as part of their regulatory
oversight of our drug candidates;

. our third-party manufacturers might be unable to timely manufacture our drug
candidates or produce the quantity and quality required to meet our clinical and
commercial needs, if any;

. manufacturers are subject to ongoing periodic unannounced inspection by the NMPA,
and, if applicable, other regulatory authorities. We do not have control over third-party
manufacturers’ compliance with these regulations and requirements;

. we may not own, or may have to share, the intellectual property rights to any
improvements made by our third-party manufacturers in the manufacturing process for
our drug candidates;

. manufacturers may not properly obtain, protect, maintain, defend or enforce our
intellectual property rights or may use our intellectual property or proprietary
information in a way that gives rise to actual or threatened litigation that could
jeopardize or invalidate our intellectual property or proprietary information or expose us
to potential liability;

. manufacturers may infringe, misappropriate, or otherwise violate the patent, trade
secret, or other intellectual property rights of third parties;

. manufacturers may terminate or may not renew our manufacturing agreement in a
manner or at a time that is costly or damaging to us, including due to the time and
expense related to transferring information to a replacement;

. raw materials and components used in the manufacturing process, particularly those for
which we have no other source or supplier, may not be available or may not be suitable
or acceptable for use due to material or component defects; and

. our contract manufacturers and critical reagent suppliers may be subject to inclement
weather, pandemics, as well as natural or man-made disasters.
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Each of these risks could delay or prevent the completion of our clinical trials or the approval
of any of our drug candidates, and result in higher costs or adversely impact commercialization of
our products. In addition, we may rely on third parties to perform certain specification tests on our
drug candidates prior to delivery to patients. If these tests are not appropriately done and test data
are not reliable, patients could be put at risk of serious harm and regulatory authorities could place
significant restrictions on us until deficiencies are remedied.

Third-party manufacturers may fail to comply with manufacturing regulations.

Commercial manufacturing of our drug candidates is subject to regulatory inspections and
must pass national or international regulatory inspections in a cost effective manner in order for us
to maintain or obtain regulatory approval of our drug candidates. If our contract manufacturers do
not pass their inspections by the NMPA or other regulatory authorities and/or fail to comply with
GMPs, our commercial supply of drug product or substance will be significantly delayed and may
result in significant additional costs. In addition, contract manufacturers’ failure to achieve and
maintain high manufacturing standards in accordance with applicable regulatory requirements, or
the incidence of manufacturing errors, could result in patient injury, product liability claims,
product shortages, product recalls or withdrawals, delays or failures in product testing or delivery,
cost overruns or other problems that could seriously harm our business. If a third-party
manufacturer with whom we contract is unable to comply with manufacturing regulations, we may
also be subject to fines, unanticipated compliance expenses, recall or seizure of our drugs, product
liability claims, total or partial suspension of production and/or enforcement actions, including
injunctions, and criminal or civil prosecution. These possible sanctions could materially adversely
affect our financial results and financial condition.

Furthermore, changes in the manufacturing process or procedure could require prior review by
the NMPA or other regulatory authorities and/or approval of the manufacturing process and
procedures in accordance with the NMPA or comparable requirements. This review may be costly
and time-consuming and could delay or prevent the launch of a product. The new facility will also
be subject to pre-approval inspection.

Any failure by our third-party manufacturers to comply with GMP or failure to scale up
manufacturing processes could lead to a delay in, or failure to maintain or obtain, regulatory
approval of any of our drug candidates, or result in inability to meet our commercial or clinical trial
demand. In addition, such failure could be the basis for the regulatory authorities to issue a warning
or untitled letter, withdraw approvals for products previously granted to us, or take other regulatory
or legal action.

We have entered into collaborations, partnerships and technology transfer agreements, and
may form or seek other collaborations or strategic alliances or enter into licensing
arrangements in the future, and we may not fully realize the benefits of such alliances or
licensing arrangements.

We have engaged in and may continue to explore a number of collaborative R&D programs
with universities and research institutions in China for R&D collaboration. Any of these
relationships may require us to incur non-recurring and other charges, increase our near and
long-term expenditures, issue securities that dilute our existing Shareholders, or disrupt our
management and business.

We face significant competition in seeking appropriate strategic partners and the negotiation
process, which is time-consuming and complex and we may not be successful in our efforts to
establish a strategic partnership or other alternative arrangements for our drug candidates. For any
drug candidates that we may seek to in-license from third parties, we may face significant
competition from other pharmaceutical or biotech companies with more abundant resources or
better capabilities than us, and any agreement that we do enter into may not result in the anticipated
benefits.

Further, we may not be able to fully realize the benefit of or choose to exercise any options
under current or future collaborations, strategic partnerships or the acquisition or license of our
third-party drugs if we are unable to successfully integrate such products with our existing
operations and company culture, which could delay our timelines or otherwise adversely affect our
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business. We also cannot be certain that we will achieve the revenue or specific net income that
justifies such transaction. If we are unable to reach agreements with suitable collaborators on a
timely basis, on acceptable terms, or at all, we may have to curtail the development of a drug
candidate, reduce or delay our R&D program or one or more of our other R&D programs, delay its
potential commercialization or reduce the scope of any sales or marketing activities, or increase our
expenditures and undertake development or commercialization activities at our own expense. If we
fail to enter into collaborations and do not have sufficient funds or expertise to undertake the
necessary development and commercialization activities, we may not be able to further develop our
drug candidates or bring them to market and generate product sales revenue, which would harm our
business prospects, financial condition and results of operations.

We cannot guarantee we can achieve the expected sales goal through our collaboration with
CSOs.

We have engaged external partners such as CSOs to leverage their sales and marketing
expertise and various networks and resources. However, there can be no assurance that we will be
able to establish or maintain such collaborative arrangements, or if we are able to do so, that they
will have effective sales forces. Revenue we receive will depend upon the efforts of such third
parties. We would have little or no control over the marketing and sales efforts of such third parties,
and our revenue from such product sales may be lower than if we had commercialized our drug
candidates ourselves. We will also face competition in our search for third parties to assist us with
the sales and marketing efforts for our drug candidates.

RISKS RELATING TO OUR INDUSTRY AND BUSINESS OPERATIONS
We are subject to the risks of doing business globally.

Our business is subject to constantly changing international economic, regulatory, social and
political conditions and local conditions in foreign jurisdictions and regions. There can be no
assurance that potential collaboration partners in those foreign jurisdictions and regions will not
alter their perception of us or their preferences as a result of adverse changes to the state of political
relationships between various countries. For example, the military conflicts in Eastern Europe have
led to significant volatility in the global capital markets and on the global economy. The impact of
such geo-political conflicts on the global economy is still unclear. Our business, results of
operations, financial condition and prospects may be materially and adversely affected by such
geo-political conflicts and changes in global macro-economic environment.

We face intense competition, which may result in others discovering, developing or
commercializing competing drugs before or more successfully than we do.

We operate in a rapidly changing and time-sensitive environment, and the development and
commercialization of innovative drugs is highly competitive. Our commercial opportunity could be
reduced or eliminated if our competitors develop and commercialize drugs that are safer, more
effective, have fewer or less severe side effects, are more convenient or are less expensive than
ours, which could result in our competitors establishing a strong market position before we are able
to enter the market. They may render our drug candidates obsolete or non-competitive before we
can recover the expenses of developing and commercializing any of our drug candidates.

Some of our competitors have better resources and expertise than us. We anticipate that we
will face intense and increasing competition as new drugs enter the market and advanced
technologies become available. If more effective or easier to administer treatments are developed
for the same indications as our products, or if there is a perception that our products do not provide
incremental benefits over existing products, we may be unable to commercialize, or may not obtain
satisfactory return in the sales of our drugs.
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If we engage in acquisitions or strategic partnerships, such arrangements may increase our
capital requirements, dilute our Shareholders, cause us to incur debt or assume contingent
liabilities, and subject us to other risks.

From time to time, we may evaluate various acquisitions and strategic partnerships, including
licensing or acquiring complementary products, intellectual property rights, technologies or
businesses. Any completed, in-process or potential acquisition or strategic partnership may entail
numerous risks, such as increased operating expenses and cash requirements and our inability to
generate sufficient revenue from acquired technology and/or products to meet our objectives in
undertaking the acquisition or even to offset the associated acquisition and maintenance costs.

The implementation of our M&A activities is subject to applicable regulations and rules, and
compliance with the requirements of the relevant regulations and rules could be time-consuming,
and any required approval and filing processes may delay or inhibit our ability to complete such
transactions. Our ability to expand our business or maintain or expand our market share through
future acquisitions would as such be materially and adversely affected.

We are subject to heightened sanction compliance risks as a result of our R&D activities in
Russia.

The United States and other jurisdictions or organizations, including the European Union, the
United Nations and Australia, have, through executive order, passing of legislation or other
governmental means, implemented measures that impose sanctions, including economic sanctions,
against certain countries or against targeted industry sectors, groups of companies or persons,
and/or organizations within such countries. Russia, as well as certain industry sectors and other
persons located in Russia, are subject to various sanctions programs administered by, among others,
the United States and the European Union.

We authorized Beijing Union to submit an IND application to the Ministry of Health of the
Russian Federation (Russian MoH) for initiating a Phase III clinical trial of azvudine for treating
COVID-19 in Russia and received approval in January 2021. The Phase III clinical trial in Russia
was completed in November 2022 and Beijing Union as the MAH received marketing authorization
for azvudine from the Russian MoH in February 2023. We had not derived any revenue from Beijing
Union under such collaborative arrangement from Russia and had not initiated and had no intention
to initiate any clinical trials in Ukraine as of the Latest Practicable Date. We cannot assure you that
our internal control measures would always be able to effectively eliminate all risk exposure to the
international sanctions, sanctions laws and regulations. Sanctions laws and regulations are subject
to change, new requirements or restrictions could come into effect which might increase the
scrutiny on our business or result in one or more of our business activities being deemed to have
violated sanctions. Our business and reputation could be adversely affected, and in particular we
may be subject to penalties, if the authorities of United States, the European Union, the United
Nations, Australia or any other jurisdictions were to determine that any future activities of our
Group and/or our business partners, such as CROs, constitute a violation of the sanctions they
impose or provides a basis for a sanction designation of our Group.

We may out-license some of our commercialization rights and engage in other forms of
collaboration worldwide, including conducting clinical trials abroad, we may be exposed to
specific risks of conducting our business and operations in international markets.

Global markets are an important component of our growth strategy. If we fail to obtain or
grant licenses or enter into collaboration arrangements with third parties in other markets, or if an
existing or future third-party collaboration is not successful, our revenue-generating growth
potential will be adversely affected. Moreover, international business relationships subject us to
additional risks that may materially adversely affect our ability to attain or sustain profitable
operations, including (1) efforts to enter into collaboration or licensing arrangements with third
parties in connection with our international sales and marketing and distribution efforts may
increase our expenses or divert our management’s attention from the acquisition or development of
drug candidates; (2) unexpected changes in laws and regulatory requirements and difficulty of
effective enforcement of contractual provisions in local jurisdictions; (3) inadequate intellectual
property protection; (4) unexpected changes in or imposition of trade restrictions, such as tariffs,
sanctions or other trade controls, and similar regulatory requirements; (5) economic weakness,
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including inflation and currency fluctuations; (6) compliance with tax, employment, immigration
and labor laws for employees traveling abroad; (7) the effects of applicable foreign tax structures
and potentially adverse tax consequences; (8) workforce uncertainty and labor unrest; (9) business
interruptions resulting from geo-political actions and cultural climate or economic condition,
including war and acts of terrorism, natural disasters, including earthquakes, volcanoes, typhoons,
floods, hurricanes and fires, or the impact of public health pandemics or epidemics.

These and other risks may materially adversely affect our ability to conduct our business and
operations in international markets.

Our risk management and internal control systems, as well as the risk management tools
available to us, may not fully protect us against various risks inherent in our business.

Our risk management and internal control systems may not be fully effective in mitigating our
risk exposure in all market environments or against all types of risks, including risks that are
unidentified or unanticipated. As we will become a public company upon the [REDACTED], and
our internal controls will be essential to the integrity of our business and financial results. Our
public reporting obligations are expected to place a strain on our management, operational and
financial resources and systems in the foreseeable future. If we encounter difficulties in improving
our internal controls and management information systems, we may incur additional costs and
management time in meeting our improvement goals. We cannot assure you that the measures taken
to improve our internal controls will be effective. If we fail to maintain effective internal controls
in the future, our business, financial condition, results of operations and reputation may be
materially and adversely affected.

Effective implementation of our risk management and internal control policies and procedures
also depends on effective implementation by our employees. There can be no assurance that such
implementation by our employees will always function as intended, or such implementation will not
be subject to human errors, mistakes or intentional misconduct. If we fail to implement our policies
and procedures in a timely manner, or fail to identify risks that affect our business with sufficient
time to plan for contingencies for such events, our business, financial condition and results of
operations could be materially and adversely affected.

Our internal computer systems, or those used by our CROs, CMOs, CSOs, collaboration
partners or other contractors or consultants, may fail or suffer security breaches.

Our internal computer systems and those of our CROs, CMOs, CSOs, collaboration partners
and other contractors and consultants are vulnerable to damage from computer viruses and
unauthorized access which can cause interruptions in our operations and result in a material
disruption of our R&D programs and our business operations.

We could be subject to risks caused by misappropriation, misuse, leakage, falsification or
intentional or accidental release or loss of information maintained in the information systems and
networks of our Company and our vendors. We are also reliant on our employees to protect
information systems and networks and we provide training and implement security measures to
mitigate such risks. If a material breach of our information technology systems or those of our
vendors occurs, the market perception of the effectiveness of our security measures could be harmed
and our reputation and credibility could be damaged. We could be required to expend significant
amounts of money and other resources to repair or replace information systems or networks.

In addition, we could be subject to regulatory actions and/or claims made by individuals and
groups in private litigation involving privacy issues related to data collection and use and other data
privacy laws and regulations, including claims for misuse or inappropriate disclosure of data, as
well as unfair or deceptive practices, which could result in fines, increased costs or loss of revenue.
We could incur liability, our competitive position could be harmed and the further development and
commercialization of our drug candidates could be delayed.
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Our future success depends in part on our ability to retain key executives and to attract, train,
retain and motivate qualified and skilled personnel.

We depend on the continued contributions of our directors, senior management (particularly
the executive officers, listed in the section of this document headed “Directors and Senior
Management”) and other key employees, many of whom may be difficult to replace. Replacing
executives, scientific employees and other qualified personnel could be difficult and could take a
long time because of the limited number of individuals in our industry with the skills and experience
necessary to successfully develop, obtain regulatory approval for, and commercialize products
similar to those we develop. The loss of any top executives or key employees could prevent us from
achieving our research and development and commercialization goals.

To retain valuable employees, in addition to salary and cash incentives, we may provide share
incentives that vest over time. The value to employees of these equity grants that vest over time may
be significantly affected by movements in the market price of our Shares that are beyond our control
and may, at any time, be insufficient to counteract more lucrative offers from other companies. Any
of our employees could leave our employment at any time, with or without notice. Should we fail
to retain or motivate existing employees and attract qualified personnel, such failure could impede
the achievement of our research, development and commercialization objectives and seriously harm
our ability to successfully implement our business strategy.

We do not own any real property and may incur substantial relocation expenses if any lease
for our offices is not renewed upon its expiration or is terminated.

As of the Latest Practicable Date, we had leased five properties in China for daily business
operations, R&D and in preparation of future in-house manufacturing. As of the same date, we had
one leased property in Shenzhen where the actual use did not conform to the intended use as
recorded in the property ownership certificate. During the Track Record Period and up to the Latest
Practicable Date, we experienced certain incidents in relation to our leased properties where our
lessor failed to complete certain relevant construction procedures prior to commencing operations,
which may also expose us to the risks of relocation. Any dispute or claim in relation to the titles
of the properties that we occupy, including any litigation involving allegations of illegal or
unauthorized use of the properties, could cause the lease agreements to be terminated and require
us to relocate our offices occupying these properties. If we cannot continue to use any of our leased
property, we may need to seek an alternative location and incur substantial expenses related to such
relocation.

Further, as of the Latest Practicable Date, two of our lease agreements were not registered
with the relevant municipal land and real estate administration department in accordance with
applicable PRC laws and regulations. As registration of the lease agreement will require the
cooperation of the landlord, we cannot assure you that we can complete the registration of such
lease agreement in a timely manner or at all. If we fail to complete the registration within the
prescribed time frame as required by competent municipal land and real estate administration
departments in the PRC, a maximum penalty of RMBI10,000 may be imposed for each
non-registered lease. Please see “Business—Properties and Facilities” in this document for details.

Our employees, CROs, CMOs, CSOs, collaboration partners and others with whom we deal
may engage in misconduct or other improper activities, including non-compliance with
regulatory standards and requirements and applicable anti-bribery laws, which could harm
our reputation and subject us to penalties and significant expenses that have a material
adverse effect on our business, financial condition and results of operations.

We are exposed to the risk of fraud, misconduct or other illegal activity by our employees,
CROs, CMOs, CSOs, collaboration partners and others with whom we deal. If we obtain NMPA
approval for any of our drug candidates and begin commercializing those drugs in China or other
jurisdictions, our potential exposure under applicable laws will increase significantly and our costs
associated with compliance with such laws are also likely to increase.

It is not always possible to identify and deter misconduct by employees and other parties, and
the precautions we take to detect and prevent this activity may not be effective in controlling
unknown or unmanaged risks or losses, or in protecting us from governmental investigations or
other actions or lawsuits stemming from a failure to comply with these laws or regulations. If any
such actions are instituted against us, and we are not successful in defending ourselves or asserting
our rights, those actions could have a significant impact on our business, including the imposition
of significant fines or other sanctions.

— 60 —



THIS DOCUMENT IS IN DRAFT FORM, INCOMPLETE AND SUBJECT TO CHANGE AND THAT THE INFORMATION MUST
BE READ IN CONJUNCTION WITH THE SECTION HEADED WARNING ON THE COVER OF THIS DOCUMENT.

RISK FACTORS

We are subject to the anti-bribery laws of China and other jurisdictions. As our business
expands, the applicability of the relevant anti-bribery laws to our operations will increase. Our
procedures and controls to monitor anti-bribery compliance may fail to protect us from reckless or
criminal acts committed by our employees or agents. If we, due to either our own deliberate or
inadvertent acts or those of others, fail to comply with applicable anti-bribery laws, our reputation
could be harmed and we could incur criminal or civil penalties, other sanctions and/or significant
expenses, which could have a material adverse effect on our business, including our financial
condition, results of operations and prospects.

If we or our CROs, CMOs, CSOs or other contractors or consultants fail to comply with
environmental, health and safety laws and regulations, we could become subject to fines or
penalties or incur costs that could have a material adverse effect on the success of our
business.

We and third parties, such as our CROs, CMOs, CSOs or other contractors or consultants, are
subject to numerous environmental, health and safety laws and regulations. Our operations involve
the use of hazardous and flammable chemical materials and may also produce hazardous waste
products. We cannot eliminate the risk of contamination or injury from these materials. In the event
of contamination or injury resulting from our use of hazardous materials, we could be held liable
for any resulting damages, and any liability could exceed our resources. We also could incur
significant costs associated with civil or criminal fines and penalties.

We do not maintain insurance for environmental liability or toxic tort claims that may be
asserted against us in connection with our storage, use or disposal of biological, hazardous or
radioactive materials. In addition, we may be required to incur substantial costs to comply with
current or future environmental, health and safety laws and regulations. These current or future laws
and regulations may affect our research, development, production or commercialization efforts.
Failure to comply with these laws and regulations also may result in substantial fines, penalties or
other sanctions.

Failure to comply with existing or future laws and regulations related to privacy or data
security could lead to government enforcement actions, which could include civil or criminal
fines or penalties, private litigation, other liabilities, and/or adverse publicity. Compliance or
the failure to comply with such laws could increase the costs of our products and services,
could limit their use or adoption, and could otherwise negatively affect our operating results
and business.

We are subject to PRC laws and regulations on data protection, privacy and human genetic
resources, including the Personal Information Protection Law of the PRC ( {H#e A LA E i A
50 PRFET) ), the Data Security Law of the PRC ( {1 #E A RILAIE i 4L 221%) ), the Measures
for Security Assessment of Cross-border Data Transfer ( (i HIE% 255 ) and the
Regulation on the Administration of Human Genetic Resources ( {H % A R A B A BUEE & HE
FRBEBI) ). These regimes impose stringent requirements on the collection, use and cross-border
transfer of data and biological materials, and may require filings or security assessments.
Compliance with these and any other applicable laws and regulations may be costly and
time-consuming and may require changes to our operations and data practices. If we or our
third-party vendors, collaborators, contractors and consultants fail to comply with any such laws or
regulations, we may face proceedings against us by data protection authorities, governmental
entities or others, which would subject us to significant awards, fines, penalties, judgments,
negative publicity and reputational damage, and may otherwise materially and adversely affect our
business, financial condition and results of operations.

Failure to comply with PRC regulations regarding the registration requirements for employee
stock incentive plans may subject the PRC plan participants or us to fines and other legal or
administrative sanctions.

In February 2012, SAFE promulgated the Notices on Issues Concerning the Foreign Exchange
Administration for Domestic Individuals Participating in Stock Incentive Plans of Overseas
Publicly Listed Company ( <[54 MEAE B ) B A 45 A (18] A\ 2 BRUSE Ab b 117 20 W) FRRESR0h 1 1) S ke 47
FA BRI RERMEAT) ), or the Stock Option Rules, which replaced the earlier rules promulgated by
SAFE in March 2007 and January 2008. Under the Stock Option Rules, PRC residents who
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participate in stock incentive plans in an overseas publicly listed company are required, through a
domestic companies of such overseas publicly listed company by collectively appointing a PRC
agency institution, to register with SAFE and complete certain other procedures. Such participants
must also retain a offshore institution to be responsible for the unified processing in connection with
their exercise of stock options, the purchase and sale of corresponding stocks or interests and fund
transfers. In addition, the PRC agent is required to amend SAFE registration with respect to the
stock incentive plan if there is any material change to the stock incentive plan, the PRC agent or
the overseas entrusted institution or other material changes.

We and our PRC resident employees will be subject to the Stock Option Rules upon
completion of the [REDACTED]. Failure of the PRC resident holders to complete their SAFE
registrations may subject these PRC residents to fines and legal sanctions and may also limit our
ability to contribute additional capital into our PRC subsidiaries, limit our PRC subsidiaries’ ability
to distribute dividends to us, or otherwise materially adversely affect our business.

We face potential liabilities, in particular, product liability claims or lawsuits could cause us
to incur substantial liabilities.

We face an inherent risk of product liability as a result of the clinical trial and any future
commercialization of our drug candidates inside and outside China, subject to limited immunity that
we may seek in connection with some of our drug candidates. Any such product liability claims may
include allegations of defects in manufacturing, defects in design, a failure to warn of dangers
inherent in the drug, negligence, strict liability or a breach of warranties. Claims could also be
asserted under applicable consumer protection laws. If we cannot successfully defend ourselves
against or obtain indemnification from our collaborators for product liability claims, we may incur
substantial liabilities or be required to limit commercialization of our drug candidates. Even
successful defense would require significant financial and management resources.

Any future litigation, legal disputes, claims or administrative proceedings against us could be
costly and time-consuming to defend.

We may become subject, from time to time, to legal proceedings and claims that arise in the
ordinary course of business or pursuant to governmental or regulatory enforcement activities.
Litigation to which we subsequently become a party might result in substantial costs and divert
management’s attention and resources. Furthermore, any litigations, legal disputes, claims or
administrative proceedings that may initially not appear to be of material importance may escalate
and become important to us due to a variety of factors, such as the facts and circumstances of the
cases, the likelihood of loss, the monetary amount at stake and the parties involved.

We have limited insurance coverage, and any claims beyond our insurance coverage may
result in our incurring substantial costs and a diversion of resources.

We maintain insurance policies that are required under PRC laws and regulations as well as
based on our assessment of our operational needs and industry practice. We maintain different types
of insurance policies. Our insurance coverage may be insufficient to cover any claim for product
liability or damage to our fixed assets. Any liability or damage to, or caused by, our facilities or our
personnel beyond our insurance coverage may result in our incurring substantial costs and a
diversion of resources.

Our insurance might not adequately cover claims brought against us, or at all and might not
continue to be available on terms acceptable to us. A claim brought against us that is uninsured or
underinsured could result in unanticipated costs and could have a material adverse effect on our
financial condition, results of operations or reputation.

Our facilities and the facilities of our collaborators may be vulnerable to natural disasters or
other unforeseen catastrophic events.

Our operations, and those of our CROs, CMOs, CSOs and other contractors and consultants,
could be subject to earthquakes, power shortages, telecommunications failures, water shortages,
floods, hurricanes, typhoons, fires, extreme weather conditions, public health pandemics or
epidemics, and other natural or man-made disasters or business interruptions. The occurrence of any
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of these business disruptions could seriously harm our operations and financial condition and
increase our costs and expenses. Our ability to develop our drug candidates could be disrupted if
our operations or those of our suppliers are affected by man-made or natural disasters or other
business interruptions.

Negative publicity with respect to us, our Shareholders, our management, employees, business
partners, affiliates, or our industry, may adversely affect our reputation, business and growth
prospect.

We, our Shareholders, our management, employees, business partners, affiliates, or our
industry may be subject to negative media coverage and publicity from time to time. Such negative
coverage in the media and publicity could threaten the perception of our reputation. In addition, to
the extent our Shareholders, our management, employees, business partners and affiliates were
incompliant with any laws or regulations or became involved in lawsuits, disputes, or other legal
proceedings or became subject to administrative measures, penalties or investigations by regulatory
authorities, we may also suffer negative publicity or harm to our reputation. As a result, we may be
required to spend significant time and incur substantial costs in response to allegations and negative
publicity, and may not be able to diffuse them to the satisfaction of our investors and customers.

Any failure to comply housing provident fund or the mandatory social insurance may subject
us to fines and other legal or administrative sanctions.

According to the Social Insurance Law ( (H13#E N RILFIEIAE € REIE) ) implemented on
December 29, 2018, the Administrative Regulations on the Housing Provident Fund ( FERAHEE
EIEW]) ) implemented on March 24, 2019 and other applicable PRC regulations, any employer
operating in China must apply for registration for payment and deposit of the social insurance and
housing provident fund, and contribute social insurance premium and pay housing provident
contribution for its employees. Any failure to make timely registration of social insurance premium
or housing provident fund for its employees may trigger an order of correction from competent
authority requiring the employer to register within a specified period of time and may impose fines
if the employer fails to do so. As of December 31, 2024 and 2025, we engaged third-party agents
to make the payment of social insurance and housing provident fund on behalf of us for 16 and 28
employees, respectively. As of the Latest Practicable Date, we had not received any order of
correction from the competent authority and also had not received any complaint or labor arbitration
application from any of our employees, in each case as a result of any such arrangement. However,
we cannot assure you that the competent authority will not require us to rectify any non-compliance
or to pay any penalty related thereto.

The interpretation and enforcement of PRC laws, rules and regulations need to be determined
in accordance with the relevant laws and regulations in effect at that time.

A substantial portion of our operations are conducted in China through our PRC subsidiaries,
and are governed by PRC laws, rules and regulations. Our PRC subsidiaries are subject to laws,
rules and regulations applicable to foreign investment in China, and the interpretation and
enforcement of these laws, rules and regulations subject to adjustments and refinements.

The Foreign Investment Law came into effect January 1, 2020. The Foreign Investment Law
may materially impact our current corporate governance practices and business operations in many
aspects and may increase our compliance costs. For instance, the Foreign Investment Law imposes
foreign investment information report requirements on foreign investors and the applicable foreign
invested entities.

Additionally, the NMPA’s recent reforms of the drug approval system. The timing and full
impact of such reforms will need to be determined in accordance with the relevant laws and
regulations in effect at that time, and we may not be able to commercialize our drug candidates in
a timely manner.

Any administrative and court proceedings may be protracted, resulting in substantial costs and
diversion of resources and management attention. These factors may impede our ability to enforce
the contracts we have entered into and could materially and adversely affect our business, financial
condition and results of operations.
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System of currency conversion of and regulations on loans to, and direct investment in, PRC
entities by offshore holding companies may delay us from making loans or additional
contributions to our PRC subsidiaries, which could impact our ability to utilize the
[REDACTED] from the [REDACTED] effectively and affect our ability to fund and expand
our business.

The PRC has regulations governing the conversion of foreign currencies into Renminbi. Under
China’s existing foreign-exchange regulations, foreign-exchange transactions under -capital
accounts continue to be subject to normative management. In particular, if one subsidiary receives
foreign-currency loans from us or other foreign lenders, these loans must be registered with SAFE
or its local counterparts. If we finance such subsidiary by means of additional capital contributions,
these capital contributions must be filed with or approved by certain government authorities,
including the Ministry of Commerce or its local counterparts.

We are subject to foreign exchange regulations in the PRC, including SAFE Circular 19 ( <[
AN Jay BRI RO AP AR B A SE AN B A A A5 A B L8 RN) ), SAFE Circular 16 ( {EIZ 4
[P A 3 e [ 7 e R A T B 4 B PR IBOR ()38 1) ) and SAFE Circular 28 (- €[5 5 71 3
Ja BN HE— A AR B I B B B RL A3 A1) ), which impose restrictions on the use of RMB
converted from foreign capital, including limitations on loans and investment activities. The
interpretation and implementation of these regulations remain uncertain and subject to regulatory
discretion. Any non-compliance or adverse interpretation may restrict our ability to use capital
efficiently and adversely affect our business, financial condition and results of operations. We
cannot assure you that we will be able to complete the necessary registrations or obtain the
approvals on a timely basis, if at all, with respect to future loans or capital contributions to our PRC
subsidiaries and conversion of such loans or capital contributions into Renminbi. If we fail to
complete such registrations or obtain such approvals, our ability to capitalize or otherwise fund our
PRC operations may be negatively affected, which could adversely affect our ability to fund and
expand our business.

Any failure by the Shareholders or beneficial owners of our Shares who are PRC residents to
comply with certain PRC Foreign Exchange Regulations relating to offshore investment
activities by such PRC residents could restrict our ability to distribute profits, restrict our
overseas and cross-border investment activities and subject us to liability under PRC laws.

We are subject to PRC foreign exchange regulations, including SAFE Circular 37 ( (Bl &4h
EE A 2 ) B A 056 P9 S ER A R R 92 W S A3l B SRR 5 S AP A PRAT B ) 78 A1) ) and
SAFE Circular 13 ( CBIZHMNHEE 2R B HE — 2 f AL AN OE B HUE SN BRI R ),
which require PRC residents to register and update offshore investment structures. Failure by our
shareholders to comply with such requirements may restrict our PRC subsidiaries’ ability to
distribute profits or conduct capital transactions, and may subject them to regulatory penalties. We
are committed to complying with and to ensuring that our Shareholders who are subject to the
regulations will comply with the relevant SAFE rules and regulations, however, we may not always
be able to compel our Shareholders to comply with SAFE Circular 37 or other related regulations.
We cannot assure you that the SAFE or its local branches will not release explicit requirements or
interpret the relevant PRC laws and regulations otherwise. Failure by any such Shareholders to
comply with SAFE Circular 37 may result in restrictions on the foreign exchange activities of our
PRC subsidiaries and may also subject the relevant PRC resident to penalties under the PRC foreign
exchange administration regulations.

It may be difficult to effect service of process upon us or our management that reside in China
or to enforce against them or us in China any judgments obtained from foreign courts.

Our operating subsidiaries are incorporated in China. Some of our management reside in
China from time to time. Therefore, it may not be possible for investors to effect service of process
upon us or our management inside China.

On July 14, 2006, Hong Kong and Chinese Mainland entered into the Arrangement of the
Supreme People’s Court between the Mainland and the HKSAR on Reciprocal Recognition and
Enforcement of the Decisions of Civil and Commercial Cases under Consensual Jurisdiction.
Pursuant to Choice of Court Agreements Between Parties Concerned ( {5 =1 A R B B i 7 b Bil
VR AT B 125 g A EL 58 AT AIBA T8 = A Toh s i 1) R P S RO 22 8D ), or the
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Arrangement, pursuant to which a party with a final court judgment rendered by a Hong Kong court
requiring payment of money in a civil and commercial case according to a choice of court
agreement in writing may apply for recognition and enforcement of the judgment in Chinese
Mainland. Similarly, a party with a final judgment rendered by a Chinese Mainland court requiring
payment of money in a civil and commercial case pursuant to a choice of court agreement in writing
may apply for recognition and enforcement of such judgment in Hong Kong. The Supreme People’s
Court and the Hong Kong government signed the Arrangement on Reciprocal Recognition and
Enforcement of Judgments in Civil and Commercial Matters by the Courts of the Mainland and of
the Hong Kong Special Administrative Region (i A B B B 1 A1 LB 95 45 15 A 7 B 325 e A

FRRT AT R PGS R FIR B ZPE) ), or the New Arrangement, effective in January 2024,
Wthh seeks to establish a mechanism with greater clarity and certainty for recognition and
enforcement of judgments in wider range of civil and commercial matters between Hong Kong and
the Chinese Mainland. The New Arrangement discontinued the requirement for a choice of court
agreement for bilateral recognition and enforcement.

Furthermore, China does not have treaties or agreements providing for the reciprocal
recognition and enforcement of judgments awarded by courts of the United States, the United
Kingdom, or most other western jurisdictions or Japan. Hence, the recognition and enforcement in
China of judgments of a court in any of these jurisdictions in relation to any matter not subject to
a binding arbitration provision may be difficult or even impossible.

We may in the future rely on dividends and other distributions on equity paid by our PRC
subsidiaries to fund any cash and financing requirements we may have, and any limitation on
the ability of our PRC subsidiaries to make payments to us could have a material and adverse
effect on our ability to conduct our business.

We are a holding company incorporated in the Cayman Islands, and we may rely on dividends
and other distributions on equity paid by our PRC subsidiaries for our cash and financing
requirements, including the funds necessary to pay dividends and other cash distributions to our
Shareholders or to service any debt we may incur. If any of our PRC subsidiaries incur debt on its
own behalf in the future, the instruments governing the debt may restrict its ability to pay dividends
or make other distributions to us. Under PRC laws and regulations, our PRC subsidiaries may pay
dividends only out of their respective accumulated profits as determined in accordance with PRC
accounting standards and regulations. In addition, a wholly foreign-owned enterprise is required to
set aside at least 10% of its accumulated after-tax profits each year, if any, to fund a certain statutory
reserve fund, until the aggregate amount of such fund reaches 50% of its registered capital. Such
reserve funds cannot be distributed to us as dividends. At its discretion, a wholly foreign-owned
enterprise may allocate a portion of its after-tax profits based on PRC accounting standards to an
enterprise expansion fund, or a staff welfare and bonus fund. In addition, registered share capital
and capital reserve accounts are also restricted from withdrawal in China, up to the amount of net
assets held in each operating subsidiary.

People’s Bank of China, or PBOC, and the SAFE promulgated a series of measures, including
strict vetting procedures for domestic companies to remit foreign currency for overseas
investments, dividends payments and shareholder loan repayments. More restrictions and
substantial vetting process may be put forward by the SAFE for cross-border transactions falling
under both the current account and the capital account. Any limitation on the ability of our PRC
subsidiaries to pay dividends or make other kinds of payments to us could adversely limit our ability
to grow, make investments or acquisitions that could be beneficial to our business, pay dividends
to our investors or other obligations to our suppliers, or otherwise fund and conduct our business.

Any future dividend income from our PRC subsidiaries may be subject to a higher rate of
withholding tax than that which we currently anticipate.

The Enterprise Income Tax Law of the PRC ( ("3 A\ RI:ANE 25 8ii%) ), or the EIT
Law and its implementation rules provide that China-sourced income of foreign enterprises, such
as dividends paid by a PRC subsidiary to its equity holders that are non-PRC resident enterprises,
will normally be subject to PRC withholding tax at a rate of 10%, unless any such foreign investor’s
jurisdiction of incorporation has a tax treaty with China that provides for a different withholding
arrangement.
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Pursuant to the Arrangement between Chinese Mainland and Hong Kong Special
Administrative Region for the Avoidance of Double Taxation and Prevention of Fiscal Evasion with
respect to Taxes on Income, or the Hong Kong Tax Treaty (A HLANFr i 55 Il 47 B 6 ] 1 36 i 45 2k
Yo B F BRI B L BB HE) ), the withholding tax rate on dividends paid by our PRC
subsidiary to our Hong Kong subsidiary would generally be reduced to 5%, provided that our Hong
Kong subsidiary is the beneficial owner of the PRC-sourced income and we have obtained the
approval of the competent tax authority. On February 3, 2018, the State Administration of Taxation
issued the Announcement on Certain Issues Concerning the Beneficial Owners in a Tax Agreement
( B R B HE R BE A BT a2 2 T A N B SR 245 ) ), or Circular 9, which provides
guidance for determining whether a resident of a contracting state is the “beneficial owner” of an
item of income under China’s tax treaties and similar arrangements. According to Circular 9, a
beneficial owner generally must be engaged in substantive business activities and an agent will not
be regarded as a beneficial owner. There is no assurance that the reduced withholding tax rate will
be available.

We face possible changes to PRC laws and regulations relating to transfers by a non-resident
enterprise of assets of a PRC resident enterprise.

On February 3, 2015, the PRC State Administration of Taxation issued the Public
Announcement on Several Issues Concerning Enterprise Income Tax for Indirect Transfer of Assets
by Non-Resident Enterprises ( B I fE R A S Hage i i A S TS Bl TR A%) ), or
Circular 7, amended on December 29, 2017, which provides comprehensive guidelines relating to,
and heightened the PRC tax authorities’ scrutiny over, indirect transfers by a non-resident enterprise
of assets (including equity interests) of a PRC resident enterprise, or PRC Taxable Assets.

Late payment of applicable tax will subject the transferor to default interest. Gains derived
from the sale of shares by investors are not subject to the PRC enterprise income tax pursuant to
Circular 7 where such shares were acquired in a transaction through a public stock exchange.
However, the sale of ordinary shares by a non-PRC resident enterprise outside a public stock
exchange may be subject to PRC enterprise income tax under Circular 7.

The application of Circular 7 will be determined in accordance with the applicable laws and
regulations in force at the time. Circular 7 may be determined by the tax authorities to be applicable
to the sale of the shares of our offshore subsidiaries or investments where PRC Taxable Assets are
involved. Furthermore, we, our non-resident enterprises and PRC subsidiaries may be required to
spend valuable resources to comply with Circular 7 or to establish that we and our non-resident
enterprises should not be taxed under Circular 7, for our previous and future restructuring or
disposal of shares of our offshore subsidiaries, which may have a adverse effect on our financial
condition and results of operations.

The PRC tax authorities have the discretion under Circular 7 to make adjustments to the
taxable capital gains based on the difference between the fair value of the taxable assets transferred
and the cost of investment. If the PRC tax authorities make adjustments to the taxable income of
the transactions under Circular 7, our income tax costs associated with such potential acquisitions
or disposals will increase, which may have an adverse effect on our financial condition and results
of operations.

Under China’s Enterprise Income Tax Law, we may be classified as a “resident enterprise” of
China. This classification could result in unfavorable tax consequences to us and our non-PRC
shareholders.

Under the EIT Law, an enterprise established outside of China with “de facto management
bodies” within China is considered a “resident enterprise”, meaning that it will be treated in a
manner similar to a Chinese enterprise for PRC enterprise income tax purposes. Under the Circular
on Issues Relating to Identification of PRC-Controlled Overseas Registered Enterprises as
Resident Enterprises in Accordance With the De Facto Standards of Organizational Management
( R R BL5 AJa BR Tr FE A M v 42 P A SR AR T A B A 5 /0 e R AR 6 B Pl R 9
FN) ), issued and amended by the PRC State Administration of Taxation on April 22, 2009 and
December 29, 2017, respectively, or Circular 82, dividends and other distributions paid by resident
enterprises will be considered to be PRC source income, subject to PRC withholding tax, currently
at a rate of 10%, when received or recognized by non-PRC resident enterprise shareholders. The
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implementing rules of the EIT Law define “de facto management bodies” as “management bodies
that exercise substantial and overall management and control over the production and operations,
personnel, accounting, and properties” of the enterprise. In addition, Circular 82 specifies that
certain China-invested enterprises controlled by Chinese enterprises or Chinese group enterprises
will be classified as resident enterprises if the following are located or resident in China: (i) senior
management personnel and departments that are responsible for daily production, operation and
management operation; (ii) financial and personnel decision-making bodies; (iii) key properties,
accounting books, company seal, and archives of minutes of board meetings and shareholders’
meetings; and (iv) half or more of senior management or directors having voting rights. On July 27,
2011, the PRC State Administration of Taxation issued Administrative Measures of Enterprise
Income Tax of Chinese-Controlled Offshore Incorporated Resident Enterprises (Trial) ( <5E4hgtfilt
HhE R R R A E TS BUE BUREGRTT)) ), or Bulletin 45, which became effective on September
1, 2011 and was amended on June 15, 2018, to further clarify certain issues related to determining
PRC resident enterprise status, including which the competent tax authorities are responsible for
determining offshore incorporated PRC resident enterprise status, as well as post-determination
administration.

Currently, some of the members of our management team as well as the management team of
some of our offshore holding companies are located in China. However, Circular 82 and Bulletin
45 only apply to offshore enterprises controlled by PRC enterprises or PRC enterprise groups, not
those controlled by PRC individuals or foreign corporations like us. Without further issuing the
detailed implementation regulations or other guidance determining that offshore companies
controlled by PRC individuals or foreign corporations like us are PRC resident enterprises, we do
not currently consider our Company or any of our overseas subsidiaries to be a PRC resident
enterprise.

Despite the foregoing, the SAT may take the view that the determining criteria set forth in
Circular 82 and Bulletin 45 reflect the general position on how the “de facto management body” test
should be applied in determining the tax resident status of all offshore enterprises. Additional
implementing regulations or guidance may be issued determining that our Cayman Islands holding
company is a “resident enterprise” for PRC enterprise income tax purposes. If the PRC tax
authorities determine that our Cayman Islands holding company is a resident enterprise for PRC
enterprise income tax purposes, a number of unfavorable PRC tax consequences could follow. First,
we and our non-PRC subsidiaries may be subject to enterprise income tax at a rate of 25% on our
worldwide taxable income, as well as to PRC enterprise income tax reporting obligations. Second,
although under the EIT Law and its implementing rules and Bulletin 45, dividends paid by a PRC
tax resident enterprise to an offshore incorporated PRC tax resident enterprise controlled by a PRC
enterprise or enterprise group would qualify as tax-exempted income, we cannot assure that
dividends paid by our PRC subsidiaries to us will not be subject to a 10% withholding tax, as the
PRC foreign-exchange control authorities and tax authorities have not yet issued guidance with
respect to the processing of outbound remittances to entities that are treated as resident enterprises
for PRC enterprise income tax purposes but not controlled by a PRC enterprise or enterprise group
like us. Finally, the EIT Law and its implementing rules issued by PRC tax authorities provide that
dividends paid by us to our non-PRC shareholders and, while less clear, capital gains recognized
by them with respect to the sale of our Shares may be subject to tax of 10% for non-PRC resident
enterprise shareholders and 20% for non-PRC resident individual shareholders. In the case of
dividend payments, such PRC tax may be withheld at the source.

Certain regulations may make it more difficult for us to pursue growth through acquisitions.

The Regulations on Mergers and Acquisitions of Domestic Enterprises by Foreign Investors
( CBRRINEIFE H PR N 2ERIBLAE ) ), or the M&A Rules, adopted by six PRC regulatory
agencies in 2006 and amended in 2009, established additional procedures and requirements that
could make merger and acquisition activities by foreign investors time-consuming and complex.
Such regulation requires, among other things, that the Ministry of Commerce, or MOFCOM, be
notified in advance of any change of control transaction in which a foreign investor acquires control
of a PRC domestic enterprise and involves any of the following circumstances: (i) any important
industry is concerned; (ii) such transaction involves factors that impact or may impact national
economic security; or (iii) such transaction will lead to a change in control of a domestic enterprise
which holds a famous trademark or PRC time-honored brand. Moreover, pursuant to the
Anti-Monopoly Law of the PRC ( 3 A\ RILFIE X BEE7E) ) promulgated by the Standing
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Committee of NPC which became effective in 2008 and was amended on June 24, 2022 and the
Provisions on Thresholds for Prior Notification of Concentrations of Undertakings ( B 5 e B s
s P R E) ) promulgated by the State Council which became effective in 2008
and was recently amended in January 2024, the concentration of business undertakings by way of
mergers, acquisitions or contractual arrangements that allow one market player to take control of
or to exert decisive impact on another market player must also be notified in advance to the
anti-monopoly enforcement agency of the State Council when the applicable threshold is crossed
and such concentration shall not be implemented without the clearance of prior notification. In
addition, the Regulations on Implementation of Security Review System for the Merger and
Acquisition of Domestic Enterprise by Foreign Investors ( P55 B fifi &1 Bl 15 & 4 1 i e (A 4 2
LTI EMHBE) ), or the Security Review Rules, issued by the MOFCOM specify that
mergers and acquisitions by foreign investors that raise “national defense and security” concerns
and mergers and acquisitions through which foreign investors may acquire de facto control over
domestic enterprises that raise “national security” concerns are subject to strict review by the
MOFCOM, and the rules prohibit any activities attempting to bypass a security review by
structuring the transaction through, among other things, trusts, entrustment or contractual control
arrangements. In the future, we may grow our business by acquiring complementary businesses.
Complying with the requirements of the abovementioned regulations and other relevant rules to
complete such transactions could be time-consuming and any required approval processes,
including obtaining approval from the MOFCOM or its local counterparts may delay or inhibit our
ability to complete such transactions. It is unclear whether our business would be deemed to be in
an industry that raises “national defense and security” or “national security” concerns. However, the
MOFCOM or other government agencies may publish explanations in the future determining that
our business is in an industry subject to such security review, in which case our future acquisitions
in China, including those by way of entering into contractual control arrangements with target
entities, may be closely scrutinized or prohibited. Our ability to expand our business or maintain
or expand our market share through future acquisitions would as such be materially adversely
affected.

RISKS RELATING TO THE [REDACTED]

No public market currently exists for our Shares; an active trading market for our Shares may
not develop and the market price for our Shares may decline or became volatile.

No public market currently exists for our Shares. The [REDACTED] for our Shares to the
public will be the result of negotiations between our Company and the [REDACTED] (on behalf
of the [REDACTED]) and the [REDACTED] may differ significantly from the market price of the
Shares following the [REDACTED]. We have applied to the Stock Exchange for the
[REDACTED] of, and permission to [REDACTED], the Shares. A [REDACTED] on the Stock
Exchange, however, does not guarantee that an active and liquid trading market for our Shares will
develop, or if it does develop, that it will be sustained following the [REDACTED], or that the
market price of the Shares will not decline following the [REDACTED].

The price and trading volume of our Shares may be volatile, which could lead to substantial
losses to investors.

The price and trading volume of our Shares may be subject to significant volatility in response
to various factors beyond our control, including the general market conditions of the securities in
Hong Kong and elsewhere in the world. In particular, the business and performance and the market
price of the shares of other companies engaging in similar business may affect the price and trading
volume of our Shares. In addition to market and industry factors, the price and trading volume of
our Shares may be highly volatile for specific business reasons, such as the results of clinical trials
of our drug candidates, the results of our applications for approval of our drug candidates,
regulatory developments affecting the biotech and pharmaceutical industries, healthcare, health
insurance and other related matters, fluctuations in our revenue, earnings, cash flows, investments
and expenditures, relationships with our suppliers, movements or activities of key personnel, or
actions taken by competitors. Moreover, shares of other companies [REDACTED] on the Stock
Exchange with significant operations and assets in China have experienced price volatility in the
past and it is possible that our Shares may be subject to changes in price not directly related to our
performance.
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The interests of our Controlling Shareholders may differ from your interests and they may
exercise their vote to the disadvantage of our minority Shareholders.

Immediately following the completion of the [REDACTED] and the [REDACTED], our
Controlling Shareholders will control approximately [REDACTED] of the total issued share capital
(without taking into account any Shares which may be issued pursuant to the exercise of the
[REDACTED]). Accordingly, our Controlling Shareholders will, for the foreseeable future, through
their voting rights control, be able to exercise substantial influence over our operations and business
strategy, such as matters related to the composition of our Board of Directors, selection of our
senior management, amount and timing of dividends and other distributions, our overall strategic
and investment decisions, issuance of securities and adjustment to our capital structure, amendment
to our Memorandum and Articles of Association, and other corporate actions requiring approval of
our Shareholders, including merger, consolidation or sale of our assets, or any other change of
control event that may affect our other Shareholders generally. Such voting rights control may
discourage certain types of transactions, including those involving an actual or potential change of
control of our Company. In the event that there is a divergence of our strategic and other interests
from those of our Controlling Shareholders in the future, our Controlling Shareholders may exercise
control over our Company in ways that conflict with the interests of our other Shareholders, and
minority Shareholders could be disadvantaged.

You will incur immediate and significant dilution and may experience further dilution if we
issue additional Shares or other equity securities in the future, including pursuant to the Share
Incentive Schemes.

The [REDACTED] of the [REDACTED] is higher than the net tangible asset value per Share
immediately prior to the [REDACTED]. Therefore, purchasers of the [REDACTED] in the
[REDACTED] will experience an immediate dilution in [REDACTED] net tangible asset value. In
order to expand our business, we may consider [REDACTED] and issuing additional Shares in the
future. Purchasers of the [REDACTED] may experience dilution in the net tangible asset value per
share of their Shares if we issue additional Shares in the future at a price that is lower than the net
tangible asset value per Share at that time. The total number of Shares issuable under any share
scheme of our Group shall not in aggregate exceed 10% of the total number of Shares in issue
immediately following completion of the [REDACTED].

Because we do not expect to pay dividends in the foreseeable future after the [REDACTED],
you must rely on price appreciation of our Shares for a return on your investment.

We currently expect to retain all future earnings for use in the operation and expansion of our
business and do not anticipate to pay cash dividends in the foreseeable future. Therefore, you should
not rely on an investment in our Shares as a source for any future dividend income.

Our Board has complete discretion as to whether to distribute dividends. Even if our Board
decides to declare and pay dividends, the timing, amount and form of future dividends, if any, will
depend on our future results of operations and cash flow, our capital requirements and surplus, the
amount of distributions (if any) received by us from our subsidiaries, our financial condition,
contractual restrictions and other factors deemed relevant by our Directors. Accordingly, the return
on your investment in our Shares likely will depend entirely upon any future price appreciation of
our Shares. There is no guarantee that our Shares will appreciate in value after the [REDACTED]
or even maintain the price at which you purchased the Shares. You may not realize a return on your
investment in our Shares and you may even lose your entire investment in our Shares.

We are a Cayman Islands company and, because judicial precedent regarding the rights of
shareholders is more limited under the laws of the Cayman Islands than other jurisdictions,
you may have difficulties in protecting your shareholder rights.

Our corporate affairs are governed by our Memorandum and Articles and by the Cayman

Islands Companies Act and common law of the Cayman Islands. The rights of Shareholders to take
legal action against our Directors and us, actions by minority Shareholders and the fiduciary
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responsibilities of our Directors to us under Cayman Islands law are to a large extent governed by
the common law of the Cayman Islands. The common law of the Cayman Islands is derived in part
from comparatively limited judicial precedent in the Cayman Islands as well as from English
common law, which has persuasive, but not binding, authority on a court in the Cayman Islands. The
laws of the Cayman Islands relating to the protection of the interests of minority Shareholders differ
in some respects from those established under statutes and judicial precedent in existence in the
jurisdictions where minority shareholders may be located. See “Appendix III—Summary of the
Constitution of the Company and Cayman Islands Company Law” to this document.

As a result of all of the above, minority Shareholders when protecting their interests through
actions against our management, Directors or controlling Shareholders under the laws of the
Cayman Islands will have different remedies available to them under Cayman law when compared
to the laws of the jurisdiction which such Shareholders are located in.

Facts, forecasts and statistics in this document relating to the biotech and pharmaceutical
industries may not be fully reliable.

Facts, forecasts and statistics in this document, particularly the sections headed “Business”
and “Industry Overview,” contain certain information relating to the biotech and pharmaceutical
industries, the market and current events in and outside China are obtained from various sources
that we believe are reliable, including official government publications, third-party reports, other
publicly available sources, as well as a report prepared by Frost & Sullivan that we commissioned.
We believe that the sources of this information are appropriate sources for such information and
have taken reasonable care in extracting and reproducing such information. We have no reason to
believe that such information is false or misleading in any material respect or that any material fact
has been omitted that would render such information false or misleading. Neither we, the Sole
Sponsor, [REDACTED] or any of the [REDACTED] nor our, its or their respective affiliates or
advisors have verified the facts, forecasts and statistics nor ascertained the underlying economic
assumptions relied upon in those facts, forecasts and statistics obtained from these sources. Due to
possibly flawed or ineffective collection methods or discrepancies between published information
and factual information and other problems, the statistics in this document relating to the biotech
and pharmaceutical industries, the respective markets and current events in and outside China may
be inaccurate and you should not place undue reliance on it. We make no representation as to the
accuracy of such facts, forecasts and statistics obtained from various sources. Moreover, these facts,
forecasts and statistics involve risks and uncertainties and are subject to change based on various
factors and should not be unduly relied upon.

You should read the entire document carefully, and we strongly caution you not to place any
reliance on any information contained in press articles or other media regarding us or the
[REDACTED].

You should rely solely upon the information contained in this document, the [REDACTED]
and any formal announcements made by us in Hong Kong in making your investment decision
regarding our Shares. We do not accept any responsibility for the accuracy or completeness of any
information reported by the press or other media, nor the fairness or appropriateness of any
forecasts, views or opinions expressed by the press or other media regarding our Shares, the
[REDACTED] or us. We make no representation as to the appropriateness, accuracy, completeness
or reliability of any such data or publication. Accordingly, prospective investors should not rely on
any such information, reports or publications in making their decisions as to whether to invest in
our [REDACTED]. By applying to purchase our Shares in the [REDACTED], you will be deemed
to have agreed that you will not rely on any information other than that contained in this document
and the [REDACTED].
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