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CHARACTERISTICS OF GEM

GEM has been positioned as a market designed to accommodate companies to which a
higher investment risk may be attached than other companies listed on the Stock Exchange.
Prospective investors should be aware of the potential risks of investing in such companies and
should make the decision to invest only after due and careful consideration. The greater risk
profile and other characteristics of GEM mean that it is a market more suited to professional
and other sophisticated investors.

Given the emerging nature of companies listed on GEM, there is a risk that securities
traded on GEM may be more susceptible to high market volatility than securities traded on
the Main Board and no assurance is given that there will be a liquid market in the securities
traded on GEM.




EXPECTED TIMETABLE

2012(N0t6 1)
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Allotment of the Placing Shares on or before ............... ... ... ... .... Monday, 11 June

Deposit of share certificates for the Placing Shares into CCASS

on or before N0 2 Monday, 11 June

Dealings in the Shares on GEM to commence at 9:00 a.m. on™°** ¥ . . . . Tuesday, 12 June

Notes:

1. Unless otherwise stated, all times and dates refer to Hong Kong local times and dates. Details of the structure of the
Placing, including its conditions, are set out in the section headed “Structure and conditions of the Placing” in this

prospectus.

2. The share certificates for the Placing Shares to be distributed via CCASS are expected to be deposited into CCASS on
or before Monday, 11 June 2012 for credit to the relevant CCASS participants’ or the CCASS investor participants’ stock
accounts designated by the Lead Manager (for itself and on behalf of the Underwriters), the placees or their respective
agents (as the case may be). No temporary documents or evidence of title will be issued. All share certificates will only
become valid certificates of title when the Placing has become unconditional in all respects and the Underwriting
Agreement has not been terminated in accordance with its terms prior to 8:00 a.m. (Hong Kong time) on the Listing Date.

3. If there is any change of the above expected timetable, a separate announcement will be made by our Company.
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SUMMARY

This summary aims to give you an overview of the information contained in this prospectus
and should be read in conjunction with the full text of this prospectus. As the following is only a
summary, it does not contain all the information that may be important to you. You should read this
prospectus in its entirety before you decide to invest in the Placing Shares.

There are risks associated with any investment. Some of the particular risks in investing in the
Placing Shares are set out in the section headed “Risk factors” in this prospectus. You should read
that section carefully before making any decision to invest in the Placing Shares.

Various expressions used in this summary are defined in the sections headed “Definitions”
and “Glossary of technical terms” in this prospectus.

OVERVIEW

Our principal business

We are principally engaged in the provision of deployment services of optical fibers in the PRC.
Depending on contractual requirements, we use traditional deployment methods and/or micro-ducts
and mini-cables system integration methods in our deployment projects of optical fibers. For projects
which involve the application of traditional methods only, we will be provided with the optical fibers
by clients and have them laid along the designated routes using traditional deployment methods which
include direct burial, aerial access, conduit installation and pipe jacking. For projects which require
our micro-ducts and mini-cables system integration methods, we will provide our deployment
solutions including the design of routing of optical fibers, deployment methods to be used, materials
to be used including optical fibers, the necessary engineers and manpower to lay the optical fibers,
laying services, connection and testing of the optical fibers until completion. Deployment methods
used for this kind of projects include a combination of certain deployment methods known as in-sewer,
pipe jacking and cable troughing utilising our patented technology in relation to micro-ducts and
mini-cables. We maintain our own engineering team to carry out technical works such as blowing, pipe
jacking, testing and connection. We will, however, recruit temporary workers or engage subcontractors
to carry out non-technical works such as excavation, sewer-cleaning, underground installation and
overhead installation. Optical fibers deployed by us will be used by the clients for data transmission.
For the two years ended 31 December 2010 and 2011, we completed 47 and 115 deployment projects
of optical fibers, respectively. We also provide maintenance services in respect of optical fiber
networks, irrespective of whether or not the deployment works thereof were carried out by us. Our
maintenance services mainly cover regular inspection of the deployed cables, repair and re-connection
of optical fibers and testing of the signal transmission.

Traditionally, optical fibers are deployed by means of direct burial which requires excavation of
roads and may cause pollution and traffic congestion thereto. By affixing the micro-ducts and
mini-cables in existing sewer systems, excavation and subsequent reinstatement of roads are avoided
such that the emission of pollutants as well as the construction period is shortened. Therefore, our
Directors believe that such in-sewer deployment method, which minimises disturbance and incurs less
costs when comparing with direct burial, is becoming more acceptable to telecommunication operators
in the PRC.

If in-sewer deployment method is used, we have to enter into an agreement with the relevant
local PRC governmental authorities to secure our rights in using the relevant public sewer systems for
the deployment of optical fibers. As at the Latest Practicable Date, we have obtained the exclusive
rights in using public sewer systems for the purposes of deployment of optical fibers at 11 distinct
locations in ten different districts or cities in the PRC, namely, Beijing, Jinan, Baoding, Handan,
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Xingtai, Qinhuangdao, Chengde, Zhangjiakou, Shahe and Meishan and the non-exclusive right in
Hengshui. As at the Latest Practicable Date, we have entered into deployment contracts with our major
clients using in-sewer deployment method in public sewer systems in Handan, Xingtai and Hengshui
of Hebei Province.

Our pricing policies in respect of the deployment services of optical fibers

Subject to the Price Scale set by the Ministry of Industry and Information Technology in
accordance with the Budgeting Measures (for more details, please see the section headed “Business
- Our pricing policies in respect of the deployment services of optical fibers” in this prospectus), we
principally prepare our quotation based on, including but not limited to, the project’s geographic area
and the estimated costs such as labour costs and material costs, with adjustment on a
project-by-project basis. Cities located north of the Yangtze River and cities located south of the
Yangtze River have different price scales.

Although the Budgeting Measures had no material adverse impact on our revenue and
profitability during the Track Record Period and the Price Scale has not been revised since its
implementation in July 2008 and up to the Latest Practicable Date, if there is any adverse change in
any of the Price Scale (such as the reduction on the Price Scale) or the Budgeting Measures, we shall
take measures on our cost control, such as sourcing subcontractors with lower subcontracting prices
or requiring our engineering team to carry out the non-technical works if that would incur less costs
than being carried out by our subcontractors. If we cannot take effective measures to tackle such
change, the bidding prices of our projects and hence our business and financial performance may be
adversely affected. Further details of the aforesaid risk are set out in the section headed “Risk factors
— Risks related to the industry in which we operate” in this prospectus.

Our major clients

Our clients for deployment of optical fibers are mainly telecommunication operators in the PRC
which we have established eleven years with the Major Telecommunication Operator and other major
telecommunication operators from three to six years of business relationships. Our Directors consider
that our ability and experience to provide deployment services of optical fibers by diversified methods
to meet the demands of our clients in different geographical locations would enable us to maintain
business relationship with the Major Telecommunication Operator. The Major Telecommunication
Operator, our largest client, accounted for approximately 75.5% and 66.0% of our total revenue for
the two years ended 31 December 2010 and 2011 respectively. During the Track Record Period, the
top five largest clients of our Group in aggregate accounted for approximately 96.0% and 79.7% of
our total revenue respectively. Therefore, any decrease or delay in demand for our services from our
major clients, in particular, the Major Telecommunication Operator, could have an adverse effect on
our operations and profits.

In view of the significance of the Major Telecommunication Operator to our business and in
order to reduce our reliance on the same, we have been trying to explore business opportunities
including but not limited to the deployment services of optical fibers with other telecommunication
operators in the PRC. Although the reliance on the Major Telecommunication Operator was not
significantly reduced solely by means of the business relationships with other telecommunication
operators in the PRC during the Track Record Period, we also intended to reduce such reliance through
the acquisition of Shijiazhuang Qiushi in March 2011 which allowed us to diversify our client base
by providing our low-voltage equipment integration services to clients such as financial institutions,
governmental departments, road and transportation companies, state-owned and private companies and
in order to broaden our revenue stream. The revenue generated by the low-voltage equipment
integration services was approximately RMB40.5 million from 1 March 2011 (the date of acquisition
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of Shijiazhuang Qiushi) to 31 December 2011, representing approximately 25.1% of our total revenue
for the year ended 31 December 2011. Based on the industry review report pepared by CCID
Consulting, we expect the market of low-voltage equipment integration in China will continue to grow
in 2012.

Our trade and bill receivables

Our major clients, in practice, do not follow strictly the definite terms such as the payment terms
as stipulated in the construction contracts and the project workflow of our deployment projects of
optical fibers such as signing of the formal construction contracts at a reasonable time. However, we
do not intend to significantly change our practice nor enforce such contractual terms by taking legal
action against those clients who do not strictly adhere to such terms of the relevant construction
contracts or project workflow in order to maintain our business relationships.

We recognise our trade receivables when we have (i) billed our clients upon the receipt of final
inspection certificates and/or upon the completion of the projects; or (ii) not billed our clients but the
final inspection certificates have been received from our clients in respect of optical fibers deployment
projects and low-voltage equipment integration projects; or (iii) not billed our clients but the services
have been provided or the goods have been delivered with titles thereof have been passed to our
clients. Our trade and bill receivable turnover days were 143 days and 196 days for the two years
ended 31 December 2010 and 2011, respectively. Despite our major clients do not follow strictly the
payment terms as stipulated in the construction contracts, normally the collection period of the
majority of our trade receivables ranged from 30 to 180 days from the invoice date during the Track
Record Period.

Our trade and bill receivable turnover days was 196 days for the year ended 31 December 2011,
which was longer than that in 2010 as out of the trade receivables of RMB62.3 million as at 31
December 2011, (i) RMB22.8 million or approximately 36.6% of the trade receivables related to
projects whose invoices had been billed to clients; and (ii) RMB39.5 million or approximately 63.4%
of the trade receivables related to projects which we received final inspection certificates or provided
services or delivered goods with title passed to our clients but our invoices were not yet issued as at
31 December 2011 which led to higher trade and bill receivable turnover days. The reason why we had
not issued invoices for the projects which we received final inspection certificates or provided
services or delivered goods to our clients as at 31 December 2011 was because these deployment
projects of optical fibers were completed or services provided or goods delivered mainly in November
and December 2011 and the invoices for the same had not been issued to our clients as certain internal
procedures had to be carried out by our clients before we issued invoices to them. Hence, the trade
and bill receivable turnover days was longer for the year ended 31 December 2011. Our trade and bill
receivable turnover days of 143 and 196 for the years ended 31 December 2010 and 2011, respectively
had no material adverse impact on our liquidity as we usually settle substantial part of those
corresponding subcontracting costs on installment basis in respect of the construction contracts and
we communicated with our subcontractors to better align our payment practices with the settlement
practice of our major clients.

Provision of doubtful debts

We perform reviews of receivables on a case-by-case basis. Our allowance for doubtful debts
mainly reflects provisions for receivables related to clients whose debts have been long outstanding
without subsequent settlement received and our management assessed that these receivables are not
expected to be recovered. As at 31 December 2011, we had provided allowance for doubtful debts of
approximately RMBO0.2 million. Approximately RMB16,000 of allowance for doubtful debts was
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related to the Major Telecommunication Operator while the remaining amount was related to four
non-major clients. Save as disclosed above, our Directors confirm that our Group has not experienced
any material recoverability problem of trade receivables with our major clients during the Track
Record Period.

Our project workflow

We obtain our projects of deployment of optical fibers mainly by way of tender or direct
negotiation. Our revenue in respect of the deployment services of optical fibers is generated on a
project basis and is recognised using the stage-of-completion method, pursuant to which revenue is
recognised ratably over the life of the contract. After we have entered into the construction contract
with our client setting out the final contract price, the scope of work and the payment arrangements,
we will commence our deployment works within the timeframe as stipulated in the construction
contract and start incurring labour costs and other costs for the works. However, in practice, our major
clients usually make payments to us within one to six months upon receiving invoices issued by us.
Further, a portion of contract value, normally 5% to 10%, is usually withheld by our clients as
retention money and will be released after the warranty period, which is typically one year.

Market overview on the deployment of optical fibers with micro-ducts and mini-cables

According to CCID Consulting, the three major telecommunication operators in China are still
testing the applications of micro-ducts and mini-cables and are currently carrying out pilot projects
of micro-ducts and mini-cables in a number of provinces and cities such as Beijing, Anhui Province,
Shaanxi Province, Liaoning Province and Jilin Province. Among the three major telecommunication
operators, China Mobile Communications Corporation ("' [ # ) %8 {5 % [#]) is more willing to try the
application of micro-ducts and mini-cables system integration methods. Major manufacturers of
optical fibers have introduced micro-ducts and mini-cables related products and are promoting the
application of micro-ducts and mini-cables. However, as the telecommunication operators in the PRC
are still treating the market of micro-ducts and mini-cables as a pilot phase, the development of the
market regarding the deployment of micro-ducts and mini-cables in China is at an early stage. For
more details, please see the section headed “Industry overview — Deployment services of optical
fibers — Market overview on the deployment of optical fibers” in this prospectus.

Acquisition of Shijiazhuang Qiushi

In order to broaden the revenue stream, we acquired Shijiazhuang Qiushi on 1 March 2011, as
a result of which we began to provide low-voltage equipment integration services to clients such as
financial institutions, governmental departments, road and transportation companies, stated-owned
and private companies in the PRC. Low-voltage equipment generally refers to intelligence control
system, low-voltage control room, video and multimedia conferencing system, telephone conferencing
system and television surveillance system and we provide relevant services including equipment
purchases, overall design, wiring and setting-up to our clients. For details of the major reasons for the
acquisition of Shijiazhuang Qiushi, please see the section headed “History, development and
reorganisation — Corporate development — Shijiazhuang Qiushi” in this prospectus.

Our low-voltage equipment integration projects are mainly obtained by way of tender or direct
negotiation. After signing the contract with our client, we have to purchase all required equipment,
materials, parts and components. We maintain our own engineering team to carry out the technical
works such as wiring and testing. However, we may either recruit temporary workers or engage
subcontractors, which are Independent Third Parties and do not have any past relationships with our
Group, Directors, shareholders or any of their respective associates, to carry out non-technical works
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such as excavating wall trough and installing in-wall wires. On average, the installation period of our
low-voltage equipment integration projects was approximately one to two month(s) during the Track
Record Period. The installation period is basically subject to the size and complexity of each project.
We will issue our invoice for client’s settlement after the project is completed.

The performance of our Group subsequent to 31 December 2011

For each of the two years ended 31 December 2010 and 2011, our revenue amounted to
approximately RMB51.5 million and RMB161.7 million, respectively, representing a year-on-year
growth rate of approximately 213.8%. Based on the current market situation and the business
relationships with our clients, despite our revenue decreased by 26.0% for the four months ended 30
April 2012 as compared to the corresponding period in 2011, our Directors will strive to maintain the
revenue of our Group for the year ending 31 December 2012 at a similar level as compared to the same
period in 2011, as the amount of backlog to be recognised subsequent to 30 April 2012, based on our
projects in progress and projects to be commenced as at the latest practicable date, being 18 May 2012,
together with the revenue recognised for the four months ended 30 April 2012, had accounted for
approximately 81.5% to the total revenue in 2011. However, certain factors including but not limited
to (i) the progress of our projects which may have an impact on our revenue based on the percentage
of completion; (ii) any changes in our labour costs and material costs after tendering as a result of
changes in governmental policies or economic conditions may increase our costs of services; (iii) our
market expansion, by building experimental sections in different locations in order to explore more
potential markets, according to our implementation plan which may increase our marketing and
distribution expenses; and (iv) any unfavourable change to the preferential income tax treatments
currently enjoyed by us which may increase our income tax payable materially, all of such will have
an adverse impact on the profitability and financial position of our Group in the future.

During the four months ended 30 April 2012, our revenue decreased by 26.0% as compared to
the corresponding period in 2011, which was mainly due to the decrease in revenue derived from our
construction contracts revenue and low-voltage equipment integration services.

Construction contract revenue

During the four months ended 30 April 2012, our Group had completed 43 projects as compared
to 19 projects for the corresponding period in 2011. Based on our unaudited consolidated management
accounts for the four months ended 30 April 2012, the revenue recognised for completed projects was
approximately RMB&8.9 million as compared to approximately RMB7.3 million for the corresponding
period in 2011. In addition, our Group had 60 projects in progress during the four months ended 30
April 2012 as compared to 58 projects in progress for the corresponding period in 2011. Based on our
unaudited consolidated management accounts for the four months ended 30 April 2012, the revenue
recognised for the projects in progress was approximately RMB29.3 million as compared to
approximately RMB41.9 million for the corresponding period in 2011. The decrease in revenue,
despite the increase in number of completed projects and projects in progress, during the four months
ended 30 April 2012 as compared to the corresponding period in 2011 was mainly due to the average
project size was smaller and thus resulted in a lower average revenue per project. The revenue derived
from construction contracts increased from approximately 83.1% of our total revenue for the four
months ended 30 April 2011 to approximately 87.2% of our total revenue for the four months ended
30 April 2012.

Services income

There was no material change in the revenue from services income, generated from our provision
of the maintenance services in respect of optical fiber networks to the telecommunication operators
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in the PRC irrespective of whether or not the deployment works thereof are carried out by us, during
the four months ended 30 April 2012 as compared to the corresponding period in 2011. The revenue
derived from services income increased from approximately 2.7% of our total revenue for the four
months ended 30 April 2011 to 3.7% of our total revenue for the four months ended 30 April 2012.

Sales of goods

The revenue from sales of goods decreased by 62.7% during the four months ended 30 April 2012
as compared to the corresponding period in 2011, which was mainly due to the reduction in the
quantity of anti-corrosive steel wires sold to the clients. The revenue derived from sales of goods
decreased from 1.1% of our total revenue for the four months ended 30 April 2011 to 0.5% of our total
revenue for the four months ended 30 April 2012.

Rental income

The revenue from rental income increased by 69.2% for the four months ended 30 April 2012 as
compared to the corresponding period in 2011. The revenue derived from rental income remained
stable which was approximately 0.1% of our total revenue for the four months ended 30 April 2011
and 2012.

Low-voltage equipment integration services

During the four months ended 30 April 2012, our Group had completed 40 projects as compared
to 31 projects for the corresponding period in 2011. Based on our unaudited consolidated management
accounts for the four months ended 30 April 2012, the revenue recognised for the completed projects
was approximately RMB3.7 million as compared to approximately RMB7.7 million for the
corresponding period in 2011. In addition, our Group had no project in progress as at 30 April 2011
and 2012. The decrease in revenue in 2012 was mainly due to the average project size was smaller and
thus resulted in a lower revenue per project. The revenue derived from low-voltage equipment
integration services decreased from 13.0% of our total revenue for the four months ended 30 April
2011 to 8.5% of our total revenue for the four months ended 30 April 2012.

For the number of projects secured by our Group but yet to be commenced as at latest practicable
date, being 18 May 2012, please refer to the sections headed “Business — Deployment services of
optical fibers — Projects to be commenced” and “Business — Low-voltage equipment integration
services — Projects in progress and projects to be commenced” in this prospectus.

Gross profit and net profit margins

Our gross profit margin increased by 15.0% for the four months ended 30 April 2012 as compared
to the corresponding period in 2011. The increase in gross profit margin was primarily attributable to
the fact that we commenced construction of four projects in early 2012 in Chengde, Zhangjiakou,
Hengshui and Handan using micro-ducts and mini-cables system integration methods with aggregate
contract amount of RMB26.1 million. We had recognised RMB13.8 million during the four months
ended 30 April 2012 based on the stage of completion. These four projects had a relatively higher
gross profit margin which resulted in relatively higher gross profit margin during the four months
ended 30 April 2012 as compared to the corresponding period in 2011.

There was no material change in our net profit margin during the four months ended 30 April
2012 as compared to the corresponding period in 2011. The stability in net profit margin was primarily
attributable to a higher gross profit margin from several projects using micro-ducts and mini-cables
system integration methods which was partially offset by the decrease in contract revenue recognised
and the increase in the listing expenses.
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Other expenses

Apart from the listing expenses of approximately RMB9.1 million recognised in the consolidated
statements of comprehensive income during the year ended 31 December 2011, we expect to incur
further expenses in relation to the Placing amounting to approximately RMB7.6 million for the year
ending 31 December 2012, of which approximately RMBS5.2 million has been recognised in the
consolidated statements of comprehensive income for the four months ended 30 April 2012. Our
Directors would like to emphasise that the above amount is merely an estimate for reference only, and
the final amount to be recognised in the consolidated statements of comprehensive income of our
Group for the year ending 31 December 2012 is subject to revisions and finalisations. Save for the
abovementioned, our Directors are not aware of any significant non-recurring expenses that would
result in any material adverse change in the consolidated statements of comprehensive income of our
Group subsequent to 31 December 2011 and up to the Latest Practicable Date.

Financial position

As at 30 April 2012, we had bank balances and cash of approximately RMB35.9 million,
representing a decrease of RMB7.9 million from RMB43.8 million as at 31 December 2011, which was
used to finance our operations during the four months ended 30 April 2012. As at 30 April 2012, we
had net current assets of approximately RMB89.9 million, representing an increase of RMB14.3
million from RMB75.6 million as at 31 December 2011.

As at 30 April 2012, our secured bank borrowings amounted to approximately RMB7.8 million,
of which approximately RMB2.8 million was new secured bank borrowings made during the four
months ended 30 April 2012 and was mainly used to finance our operations. In addition, during the
four months ended 30 April 2012, we obtained new other borrowings from Independent Third Parties
of approximately RMB19.6 million was used to (i) repay the amounts due to related parties; and (ii)
settle part of the listing expenses incurred during the four months ended 30 April 2012. We plan to
use approximately HK$14.3 million from the net proceeds of the Placing to repay part of the other
borrowings.

OUR REVENUE MODEL

The following table set out the breakdown of our Group’s revenue during the Track Record
Period:

Year ended 31 December

2010 2011
RMB’000 % RMB’000 %

Deployment services of optical fibers —

Construction contract revenue
- Traditional deployment methods 16,093 31.2 55,952 34.6
- Micro-ducts and mini-cables system

integration methods (Note 1) 29,659 57.6 56,686 35.0
Sub-total 45,752 88.8 112,638 69.6
Others
- Services income (Note 2) 4,568 8.8 5,918 3.7
- Sales of goods (Note 3) 971 1.9 2,599 1.6
- Rental income (Note 4) 256 0.5 65 0.0
Sub-total 5,795 11.2 8,582 5.3
Low-voltage equipment integration services

(Note 5) — — 40,514 25.1
Total 51,547 100.0 161,734 100.0
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Notes:

The revenue represented the revenue generated from the deployment services of optical fibers which involve the
application of micro-ducts and mini-cables system integration methods.

Services income represented the revenue generated from our provision of maintenance services in respect of optical fiber
networks.

Sales of goods represented the revenue generated from our sales of ancillary products, including micro-ducts and
anti-corrosive steel wires.

Rental income represented the revenue generated from a sublease for deployment of telecommunication networks.

The revenue represented the revenue of Shijiazhuang Qiushi from 1 March 2011 (date of acquisition) to 31 December
2011.

Projects in progress and projects to be commenced

The following table set out the backlog amount and contractual amount for projects in progress

and projects to be commenced during the relevant period:

Deployment services of optical fibers

Backlog Backlog
amount amount Total
for projects for projects contractual
as at as at amount for
31 December 31 December projects as at
2010 2011 18 May 2012
(RMB’000)  (RMB’000)  (RMB’000)
(Note 1) (Note 1)

Projects in progress (Note 2) 65,224 26,748 84,363

Projects to be commenced (Note 3) N/A N/A 54,391

Low-voltage equipment integration services

Backlog amount for Total contractual
projects as at amount for projects as
31 December 2011 at 18 May 2012
(RMB’000) (RMB’000)

(Note 1)

Projects in progress (Note 2) 1,014 4

Projects to be commenced (Note 3) N/A 2,034

Notes:

1. Backlog amount for the projects referred to the difference between the total contractual amount of projects and their
recognised revenue for the relevant periods.

2. Projects in progress referred to projects for which we have recognised part but not all of the revenue for accounting
purposes as at the end of the relevant period. The portion of contract value for projects in progress which has not been
realised is deemed as part of our backlog.

3. Projects to be commenced referred to projects which have been secured by us but have not commenced works and no

revenue has been recognised as at the end of the relevant period.
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SUMMARY FINANCIAL INFORMATION

The following table summarises our selected consolidated statements of comprehensive income
and other financial information for the periods indicated. This summary of financial information is
extracted from the Accountants’ Report set out in Appendix I to this prospectus. You should read the
Accountants’ Report set out in Appendix I to this prospectus for further details.

Consolidated Statements of Comprehensive Income

Year ended 31 December

2010 2011

RMB’000 % RMB’000 %
Revenue. .. ....... ... ... ... .. ... 51,547 100.0 161,734 100.0
Cost of sales/services. . ... ............... (28,215) (54.7) (86,692) 53.6
Gross profit . . ... ... ... 23,332 45.3 75,042 46.4
Other income. . ............tuiunr.... 39 0.1 134 0.1
Other gains and losses . .. ................ (13,747) (26.7) 10,879 6.7
Marketing and distribution expenses ........ (1,067) 2.1) (3,245) (2.0)
Administrative eXpenses. . . .. ............. (5,237) (10.2) (10,771) (6.7)
Listing eXpenses . .. ..........ooueueno... — — (9,068) (5.6)
Finance costs. . ....... ... ... .. ... ... .... (201) (0.4) (1,942) (1.2)
Profit before taxation. ... ................ 3,119 6.0 61,029 37.7
Income tax expense . .................... (1,542) (3.0) (4,191) (2.6)

Profit and total comprehensive income for the
VAT © ottt 1,557 3.0 56,838 35.1

(Loss) profit and total comprehensive
(expense) income for the year attributable

to:
Equity holders of the Company........... (1,272) (2.5) 55,381 34.2
Non-controlling interests .. ............. 2,849 5.5 1,457 0.9
1,577 3.0 56,838 35.1
(Loss) earnings per share
Basic (cents) . .............. ... ... .. (0.1) 4.5

Our revenue increased by approximately 213.8% from approximately RMB51.5 million for the
year ended 31 December 2010 to approximately RMB161.7 million for the year ended 31 December
2011. The increase was mainly attributable to (i) new revenue stream of approximately RMB40.5
million generated from our provision of low-voltage equipment integration services upon acquisition
of Shijiazhuang Qiushi on 1 March 2011; and (ii) the increase in revenue derived from construction
contracts for deployment of optical fibers by RMB66.8 million from approximately RMB45.8 million
for the year ended 31 December 2010 to approximately RMB112.6 million for the year ended 31
December 2011 in relation to projects in Shijiazhuang, Tangshan, Cangzhou, Hengshui, Zhangjiakou,
Chengde, Handan and Baoding as a result of geographical expansion of our business.

The increase in our gross profit margin from approximately 45.3% for the year ended 31
December 2010 to approximately 46.4% for the year ended 31 December 2011 was primarily due to
the increase in gross profit margin of construction contract revenue in relation to deployment of
optical fibers from approximately 44.5% in 2010 to approximately 50.4% in 2011 and the gross profit
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of which accounted for approximately 87.1% and 75.6% of total gross profit in 2010 and 2011,
respectively. This was partially offset by the acquisition of Shijiazhuang Qiushi on 1 March 2011
whose main business is low-voltage equipment integration services which is of a lower gross profit
margin as compared to the deployment services of optical fibers and its gross profit accounted for
approximately 18.9% of total gross profit in 2011. The increase in gross profit margin of construction
contract revenue in relation to deployment of optical fibers in 2011 as compared to that in 2010 was
mainly due to the increase in gross profit margin of both the traditional deployment methods and
micro-ducts and mini-cables system integration methods as a result of obtaining more projects with
higher gross profit margin.

The increase in profit before taxation from approximately RMB3.1 million for the year ended 31
December 2010 to approximately RMB61.0 million for the year ended 31 December 2011 was
primarily due to (i) our significant increase in revenue as a result of business expansion and
acquisition of Shijiazhuang Qiushi as mentioned above; (ii) the non-recurring other gains of
approximately RMB7.6 million, which consisted of fair value adjustment on initial recognition of
other borrowings of approximately RMB1.3 million and gain on discharge of obligations under
convertible loans of RMB6.3 million, during the year ended 31 December 2011; and (iii) we recorded
non-recurring other gains of approximately RMB3.2 million in 2011 mainly as a result of recovery of
other receivables of RMB2.7 million which were fully written off in Hebei Deer before the First
Acquisition and recovered subsequently in December 2011.

As a result of the above, our net profit margin increased from approximately 3.0% for the year
ended 31 December 2010 to approximately 35.1% for the year ended 31 December 2011. Should the
non-recurring other gains of approximately RMB10.9 million in 2011 be excluded, our net profit
margin for the year ended 31 December 2011 would have been approximately 28.4%. While we
recorded other losses of approximately RMB13.7 million during the year ended 31 December 2010
primarily as a result of the non-recurring restructuring costs of approximately RMB13.7 million in
2010. The non-recurring restructuring costs of approximately RMB13.7 million was incurred as a
result of the deemed acquisition of Partnerfield and Hebei Deer (collectively the “Former
Partnerfield Group”) by Beijing U-Ton on 28 December 2010. The non-recurring restructuring costs
principally represent the difference between the consideration paid by Mr. Jiang in acquiring the
Former Partnerfield Group and the fair value of the assets and liabilities of the Former Partnerfield
Group as at the date of acquisition. Should the non-recurring restructuring costs of approximately
RMB13.7 million be excluded, the net profit margin for the year ended 31 December 2010 would have
been approximately 29.7%.

The decrease in the net profit margin from approximately 29.7% for the year ended 31 December
2010 to approximately 28.4% for the year ended 31 December 2011 was mainly due to the recognition
of listing expenses of approximately RMBO9.1 million during the year ended 31 December 2011.

LIQUIDITY AND CAPITAL RESOURCES

We had met our liquidity requirements principally through a combination of cash flow from
operations, internal resources and borrowings from banks and related parties during the Track Record
Period. Our principal uses of cash have been, and are expected to continue to be operational costs and
investing activities.

Management of working capital

In light of the lengthy trade and bill receivable turnover days during the Track Record Period,
we manage our working capital requirement by adopting the following measures in order to maintain
sufficient cash flow to support our operations going forward:

— 10 —
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° maintaining banking facilities. As at 31 December 2010 and 2011 and the Latest Practicable
Date, we had banking facilities of RMB10.0 million, RMB20.0 million and RMB20.0
million, respectively;

° settling our subcontracting costs on installment basis in respect of the construction
contracts; and

° managing our inventory controls through the management of our procurement.

We had net cash generated from operating activities of approximately RMB19.3 million and
RMB&.1 million for the two years ended 31 December 2010 and 2011 respectively. For details of the
operating cash flow, please refer to the section headed “Financial information — Liquidity and capital
resources” in this prospectus. Nevertheless, our Directors confirm that we did not experience any
liquidity problems during the Track Record Period and have never experienced any difficulty in
meeting our obligations to repay interest-bearing borrowings when they became due. As at 31
December 2011, we had total cash and bank balances of approximately RMB43.8 million and total
bank facilities of RMB20.0 million, of which approximately RMB5.0 million were utilised and
approximately RMB15.0 million were not utilised, which are required to finance our working capital
and part of our capital expenditure plans in light of our continuing business growth.

As at the Latest Practicable Date, our Directors were not aware of any cancellation or slowing
down of the material projects, default payment by the clients or any difficulties in obtaining banking
facilities. We believe that the net proceeds to be received by us from the Placing, together with our
current cash and bank balances and net cash generated from our operating activities will be sufficient
to meet our capital commitments and anticipated cash needs for working capital, capital expenditures,
business expansion, investments and debt repayment for at least the next 12 months commencing from
the date of this prospectus.

STATISTICS OF THE PLACING

Based on

the Placing Price

of HK$0.34

Market capitalisation of the Shares (Note 1) HK$571.2 million
Unaudited pro forma adjusted consolidated net tangible assets per Share

(Note 2) HK$0.13

Notes:
1. The calculation of the market capitalisation of the Shares is based on 1,680,000,000 Shares in issue immediately after

completion of the Capitalisation Issue and the Placing, assuming no exercise of the Over-allotment Option and taking
no account of any Shares which may be issued upon the exercise of the options which may be granted under the Share
Option Scheme.

2. The unaudited pro forma adjusted consolidated net tangible assets per Share is calculated after making the adjustments
referred to in the section headed “Unaudited pro forma statement of adjusted consolidated net tangible assets” in
Appendix II to this prospectus and on the basis of 1,680,000,000 Shares in issue immediately after completion of the
Capitalisation Issue and the Placing, assuming no exercise of the Over-allotment Option and taking no account of any
Shares which may be issued upon the exercise of the options which may be granted under the Share Option Scheme.
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DIVIDENDS

For the two years ended 31 December 2010 and 2011, we did not declare any dividends. After
Listing, the distribution of dividends shall be formulated by the Board and is subject to Shareholders’
approval in general meeting. At present, our Directors intend, subject to certain limitations and in the
absence of any circumstances which might reduce the amount available for distribution whether by
losses or otherwise, to distribute to the Shareholders not more than 25% of our profits available for
distribution for financial years subsequent to the Listing. The amount of dividends distributable to
Shareholders will also depend upon our earnings and financial condition, operating requirements,
capital requirements and other conditions that our Directors may deem relevant at such time.

USE OF PROCEEDS

At the Placing Price of HK$0.34 and assuming the Over-allotment Option is not exerised, the net
proceeds from the Placing, after deducting related expenses, are estimated to amount to approximately
HK$111.4 million. We intend to apply such net proceeds from the Placing as follows:

From the For the For the For the For the For the six

Latest six months six six months six months
Practicable ending months ending months ending
Date to 31 ending 31 ending 31
30 June December 30 June December 30 June December
2012 2012 2013 2013 2014 2014 Total
HK$ HK$ HK$ HKS$ HK$) HKS$ HKS$
(million) (million)  (million) (million)  (million) (million) (million)
1. Further strengthening
our deployment
services of optical
fibers in the PRC
- Investment in
equipment — 9.52 6.90 4.88 4.88 — 26.18
- Market expansion — 5.31 7.75 1.22 1.22 — 15.50
- Securing strategic
assets/rights — 6.10 13.66 3.66 — — 23.42
- Acquisition — 12.20 — — — — 12.20
- Human resources — 1.00 1.00 0.60 — — 2.60
- Research and
development — 1.30 0.60 0.60 0.60 0.60 3.70
Sub-total — 35.43 29.91 10.96 6.70 0.60 83.60
2. Expanding our
business of
low-voltage
equipment integration
services in the PRC
- Sales and marketing — 1.20 0.60 0.60 — — 2.40
3. Repayment of bank
and other borrowings — 14.30 — — — — 14.30
4. General working
capital — 11.10 — — — — 11.10
Total net proceeds — 62.03 30.51 11.56 6.70 0.60 111.40

According to current estimates, our Directors expect that the net proceeds from the Placing of
approximately HK$111.4 million, the cash in bank and on hand, and banking facilities available to us
as at the Latest Practicable Date together with the projected cash flow from operations will be
sufficient to finance the implementation of our future plans up to 31 December 2014.
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In this prospectus, unless the context otherwise requires, the following terms and expressions
shall have the following meanings:

“Articles of Association” or the amended and restated articles of association of our
“Articles” Company adopted on 27 May 2012 with effect from the
Listing Date and as amended from time to time

“associate” has the meaning ascribed thereto under the GEM Listing
Rules
“Beijing U-Ton” Beijing U-Ton Teda Electrical New Technology Development

Co., Ltd. (-t 5t {8 4 28 2 8 RO Bl 35 R A FR/A F]) (formerly
known as Beijing U-Ton Taida Network Science and
Technology Co., Ltd. (dbxm % 8 M E B A R A
7)), a limited liability company established on 22 January
2007 in accordance with the laws of the PRC and a
wholly-owned subsidiary of Hebei Deer

“Believe Power” Believe Power Investments Limited (f§ N EHRAF]), a
limited liability company incorporated on 12 August 2005 in
accordance with the laws of the BVI, which is owned as to
42.63%, 38.97% and 18.40% by Mr. Jiang, Mr. Li and Mr. Du,

respectively
“Believe Power Deed of the deed of confirmation in Chinese dated 28 June 2011
Confirmation” entered into between Partnerfield and Believe Power, the

particulars of which are set forth in the section headed
“History, development and reorganisation” in this prospectus

“Board” the board of Directors

“Bookrunner” or “Lead Manager” Guotai Junan Securities (Hong Kong) Limited, a corporation
licensed under the SFO to conduct type 1 (dealing in
securities) and type 4 (advising on securities) regulated
activities

“Boom World” Boom World Investments Limited (RHIEEAFRAF), a
limited liability company incorporated on 12 August 2005 in
accordance with the laws of the BVI and wholly owned by Mr.

Du
“Boom World Deed of the deed of confirmation in Chinese dated 28 June 2011
Confirmation” entered into among Partnerfield, Boom World and Mr. Du, the

particulars of which are set forth in the section headed
“History, development and reorganisation” in this prospectus

— 13 —
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“Bridgecity Deed of Termination”

“Bright Warm”

“Budgeting Measures”

“business day”

“BVI”

“Capitalisation Issue”

“CCASS”

“CCID Consulting”

“Circular 75”

“Commerce & Finance”

the deed of termination in Chinese dated 28 June 2011 entered
into among Bridgecity Investments Limited, Partnerfield,
Believe Power and Mr. Yan, the particulars of which are set
forth in the section headed “History, development and
reorganisation” in this prospectus

Bright Warm Limited, a Ilimited liability company
incorporated on 4 January 2011 in accordance with the laws of
the BVI and wholly owned by Mr. Jiang. Bright Warm is our
Controlling Shareholder, holding 60% of the total issued
share capital of our Company upon Listing (assuming the
Over-allotment Option is not exercised)

Administrative Measures for Financial Estimates and
Budgeting of Telecommunication Infrastructures ({5 & sk L
FEMEE - THE SR ®HEE)  published by the Ministry of
Industry and Information Technology and became effective on
1 July 2008

has the meaning ascribed thereto under the GEM Listing
Rules

the British Virgin Islands

the issue of new Shares to be made upon the capitalisation of
certain sums standing to the credit of the share premium
account of our Company referred to in the section headed
“Further information about our Company — Resolutions in
writing of all Shareholders passed on 27 May 2012” in
Appendix IV to this prospectus

the Central Clearing and Settlement System established and
operated by HKSCC

CCID Consulting Company Limited (2 B0 A RA
F]), an Independent Third Party, a China-based professional
market research and consulting firm listed on GEM (stock
code: 8235)

the Notice on Relevant Issues Relating to the Administration
of Foreign Exchange of Financing and Return Investment
Activities by Domestic Residents Conducted via Offshore
Special Purpose Vehicles (2 5 4} e 4 3 J5y B i 53 A J B
B AMRRIR B R W) BlE B R AR B A REE B AT B B G
1) issued by the SAFE issued on 21 October 2005

Commerce & Finance Law Offices, legal advisers to our
Company as to PRC law

— 14 —
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“Companies Law” or “Cayman
Companies Law”

“Companies Ordinance”

“Company” or “our Company”

“Connected Person(s)”

“Controlling Shareholder(s)”

“CSRC”

“Deed of Indemnity”

“Delong Deed of Termination”

“Director(s)”

“Dragonview Deed of
Termination”

“EIT”

“EIT Law”

“GEM”

the Companies Law (2011 Revision) of the Cayman Islands as
amended, supplemented or otherwise modified from time to
time

the Companies Ordinance (Chapter 32 of the Laws of Hong
Kong), as amended from time to time

China U-Ton Holdings Limited (B & #£ i A FR /A7), an
exempted company incorporated on 7 March 2011 with
limited liability in accordance with the laws of the Cayman
Islands

has the meaning ascribed thereto under the GEM Listing
Rules

has the meaning ascribed thereto under the GEM Listing
Rules and, in the context of this prospectus, means Mr. Jiang
and Bright Warm

China Securities Regulatory Commission (* [ GiF 75 B £ 45 #
Z B ), a regulatory body responsible for the supervision
and regulation of the PRC securities markets

the deed of indemnity dated 27 May 2012 and executed by Mr.
Jiang, Bright Warm, Mr. Li and Ordillia in favour of our
Company, the particulars of which are set forth in the section
headed “Other information — Estate duty, tax and other
indemnity” in Appendix IV to this prospectus

the deed of termination in Chinese dated 28 June 2011 entered
into among Delong China International Limited, Partnerfield,
Believe Power, Mr. Yan, Plansmart, Boom World, Soo Fong
To (f%77#k) and Ordillia, the particulars of which are set forth
in the section headed “History, development and
reorganisation” in this prospectus

the director(s) of our Company

the deed of termination in Chinese dated 28 June 2011 entered
into among Dragonview Capital Inc., Partnerfield, Believe
Power, Mr. Yan, Plansmart, Boom World, Soo Fong To
(#% 77 #k) and Ordillia, the particulars of which are set forth in
the section headed “History, development and reorganisation”
in this prospectus

enterprise income tax payable under the EIT Law

the enterprise income tax law of the PRC (H'#E A [ 3 A [ />
EPRBLE)

the Growth Enterprise Market of the Stock Exchange

— 15 —
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“GEM Listing Rules”

“GEM website”

“Golden Acropolis Deed of
Termination”

LEENT3 EE T3 t3)

“Group”, “our Group”, “our
“We” 0[' 4‘uS79

“Guofu Deed of Termination’

“Hebei Changtong”

“Hebei Deer”

“Hebei Ruihui”

)

s

the Rules Governing the Listing of Securities on the GEM

the internet website at www.hkexnews.hk operated by the
Stock Exchange for the purpose of GEM

the deed of termination in Chinese dated 28 June 2011 entered
into among Golden Acropolis Management Limited,
Partnerfield, Believe Power and Mr. Yan, the particulars of
which are set forth in the section headed “History,
development and reorganisation” in this prospectus

our Company and its subsidiaries or, where the context so
requires, in respect of the period before our Company became
the holding company of its present subsidiaries, the present
subsidiaries or the business currently operated by such
subsidiaries, as the case may be

the deed of termination in Chinese dated 28 June 2011 entered
into among Guofu (Hong Kong) Holdings Limited,
Partnerfield, Believe Power and Mr. Yan, the particulars of
which are set forth in the section headed ‘“History,
development and reorganisation” in this prospectus

Hebei Changtong Communication Engineering Co., Ltd. ({1]
dbEwmE S TRAMRAF) (formerly known as Hengshui
Hengshun Telecommunication Co., Ltd. (ffii7K 18 {5 A R
/vdl)  and  Hengshui  Changtong Telecommunication
Engineering Co., Ltd. (ii/KE@#HE THREARAR)), a
limited liability company established on 20 June 2000 in
accordance with the laws of the PRC and a wholly-owned
subsidiary of Hebei Deer

Hebei Deer City Network Techology Co., Ltd. (17t 78 7 3k i
MR A R/AT]), a limited liability company established
on 20 October 2003, converted into a sino-foreign equity joint
venture enterprise on 31 October 2005, and converted into a
wholly foreign-owned enterprise on 25 May 2011 in
accordance with the laws of the PRC. Hebei Deer is a
wholly-owned subsidiary of Partnerfield

Hebei Ruihui New Energy-saving Glass Products Co., Ltd.
(T b S B AL T RE B I R A A PR /A F]), a limited  liability
company established on 6 February 2009 in accordance with
the laws of the PRC and the equity interests of which were
owned as to 65% and 35% by Mr. Du and Mr. Zhang,
respectively, as at 25 May 2011

— 16 —
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“Hebei Xinhua”

“HKS$” or “HK dollars”
“HKSCC”

“Hoifu Deed of Termination”

“Hong Kong” or “HK”
“IFRSs”

“Independent Third Party(ies)”

“Latest Practicable Date”

“Listing”

“Listing Date”

“Main Board”

“Major Telecommunication
Operator”

“Memorandum” or “Memorandum
of Association”

“Ministry of Construction”

Qinghe County Xinhua Cashmere Company Limited
(BTAEZEFLMH M AR A A), a limited liability company
established on 21 September 1999 in accordance with the laws
of the PRC

Hong Kong dollars, the lawful currency of Hong Kong
Hong Kong Securities Clearing Company Limited

the deed of termination in Chinese dated 28 June 2011 entered
into among HOIFU Investment Limited, Partnerfield, Believe
Power and Mr. Yan, the particulars of which are set forth in
the section headed “History, development and reorganisation”
in this prospectus

the Hong Kong Special Administrative Region of the PRC
International Financial Reporting Standards

a person(s) or company(ies) which is/are independent of and
not connected with any director, chief executive or substantial
shareholder of our Company or its subsidiaries or any of their
respective associates within the meaning of the GEM Listing
Rules

1 June 2012, being the latest practicable date prior to the
publication of this prospectus for ascertaining certain
information contained in this prospectus

the listing of our Shares on GEM

the date on which dealings in the Shares first commence on
GEM, which is expected to be on or around 12 June 2012

the stock market operated by the Stock Exchange prior to the
establishment of GEM (excluding options market) and which
stock market continues to be operated by the Stock Exchange
in parallel with GEM and which, for the avoidance of doubt,
excludes GEM

our largest client during the Track Record Period, being one
of the major telecommunication operators in the PRC and an
Independent Third Party

the amended and restated memorandum of association of our
Company, adopted on 27 May 2012 with effect from the
Listing Date and as amended from time to time

Ministry of Construction of the PRC (13 A [t A B 4 %
)

- 17 —
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“Ministry of Industry and
Information Technology”

“Ministry of Information

Industry”

“MOFCOM”

“Mr. Du”

“Mr. Jiang”

“Mr. Li”

“Mr. Yan”

“Mr. Zhang”

“Ms. Guo”

“Ms. Ren”

“M&A Regulations”

“Notice to the EIT Law”

“Ordillia”

Ministry of Industry and Information Technology of the PRC
(P R LA E T3S B AL

Ministry of Information Industry of the PRC (913 A R ILAN
B {5 5 2£46), the predecessor of the Ministry of Industry
and Information Technology

Ministry of Commerce of the PRC ("3 A B Al B 7 455 56

Mr. Du Yanhua (ft #£#£) a resident of the PRC and a member
of our senior management

Mr. Jiang Changqing (Z %), a resident of the PRC, an
executive Director, a Controlling Shareholder, and the spouse
of Ms. Guo

Mr. Li Qingli (ZZEEF]), a resident of the PRC, an executive
Director, a Substantial Shareholder, and the spouse of Ms.
Ren

Mr. Yan Shibiao (BH1 %), a resident of the PRC and an
Independent Third Party

Mr. Zhang Jinli (3%4#]), a resident of the PRC and an
Independent Third Party

Ms. Guo Aru (B8B4l), a resident of the PRC, an executive
Director, and the spouse of Mr. Jiang

Ms. Ren Yanping (ﬁ:gﬁﬁ), a resident of the PRC, and the
spouse of Mr. Li

Regulations on Mergers and Acquisitions of Domestic
Enterprises by Foreign Investors (B 4N g & 7 1f B 5 4
WZEMBLE) jointly issued by six PRC regulatory bodies,
including the MOFCOM, the State-owned Assets Supervision
and Administration Commission, the SAT, the SAIC, the
CSRC and the SAFE on 8 August 2006

Notice of the State Council on the Implementation of the
Enterprise Income Tax Transitional Preferential Policy
(280 75 B B 7 B it 11 =56 P07 15 0 208 48 B BUR B3 ) issued by
the State Council on 26 December 2007 and became effective
on 1 January 2008

Ordillia Group Limited, a limited liability company
incorporated on 29 September 2006 in accordance with the
laws of the BVI and wholly owned by Mr. Li. Ordillia is a
Substantial Shareholder, holding 15% of the total issued share
capital of our Company upon Listing (assuming the
Over-allotment Option is not exercised)
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“Over-allotment Option”

“Partnerfield”

“PBOC”

“Placing”

“Placing Price”

i

“Placing Shares’

“Plansmart”

“Plansmart Deed of
Confirmation”

“PRC” or “China”

“PRC Government” or “Chinese
Government”

“Price Scale”

“Renminbi” or “RMB”

the option granted by our Company to the Lead Manager
under the Underwriting Agreement, pursuant to which the
Lead Manager may require our Company to allot and issue up
to 63,000,000 additional Shares, representing 15% of the
Placing Shares initially being offered by our Company under
the Placing to cover any over-allocation in the Placing

Partnerfield Investments Limited, a limited liability company
incorporated on 7 July 2005 in accordance with the laws of
the BVI and a wholly-owned subsidiary of our Company

the People’s Bank of China

the conditional placing of the Placing Shares at the Placing
Price, as further described in the section headed “Information
about this prospectus and the Placing” in this prospectus

HK$0.34 per Placing Share (exclusive of brokerage, the Stock
Exchange trading fee, and SFC transaction levy)

the 420,000,000 new Shares being offered by our Company
for subscription under the Placing

Plansmart Investments Limited, a limited liability company
incorporated on 8 July 2005 in accordance with the laws of
the BVI. Plansmart has been wholly owned by Mr. Li, our
Substantial Shareholder, since 14 January 2011

the deed of confirmation in Chinese dated 28 June 2011
entered into among Partnerfield, Plansmart and Mr. Zhang
Gaobo (5k %), the particulars of which are set forth in the
section headed “History, development and reorganisation” in
this prospectus

the People’s Republic of China which, for the purpose of this
prospectus, excludes Hong Kong, the Macau Special
Administrative Region and Taiwan

the central government of the PRC and all governmental
subdivisions (including provincial, municipal and other
regional or local government entities) and organisations of
such government or, as the context requires, all of them

benchmark price scale set by the Ministry of Industry and
Information Technology in accordance with the Budgeting

Measures

Renminbi, the lawful currency of the PRC
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“Reorganisation”

“SAFE”

“SAIC”

“SAT”

“SFC”

“SFO”

“Shaanxi Wanghe”

“Share(s)”

“Share Option Scheme”

“Shareholder(s)”

i)

“Shijiazhuang Qiushi

“Sponsor”

“SPV”

“State Council”

the corporate reorganisation of our Group in preparation for
the Listing, the particulars of which are set out in the section
headed “History, development and reorganisation —
Reorganisation” in this prospectus

the State Administration of Foreign Exchange of the PRC (1
2 N\ RIE A B 2 A HE A L SR )

the State Administration of Industry and Commerce of the

PRC (2 A RIE AN [ 2 T 7 47 B BLAR )

the State Administration of Taxation of the PRC (" #E A R It
0 I R % ol 5 4R )

the Securities and Futures Commission of Hong Kong

the Securities and Futures Ordinance (Chapter 571 of the
Laws of Hong Kong), as amended and supplemented from
time to time

Shaanxi Wanghe City Network Technology Co., Ltd.
(BRPGRERIR T A B AR A F]),  a  limited  liability
company established on 14 March 2006 in accordance with
the laws of the PRC and the equity interests of which were
owned by an Independent Third Party

ordinary share(s) with a nominal value of HK$0.10 each in
the capital of our Company

the share option scheme conditionally adopted by our
Company on 27 May 2012, the principal terms of which are
set out in the section headed “Other information — Share
Option Scheme” in Appendix IV to this prospectus

holder(s) of the Share(s)

Shijiazhuang Qiushi Communication Facilities Co., Ltd.
(O FRE (5 2 A PR/ 7)), a limited liability company
established on 25 March 1999 in accordance with the laws of

the PRC and a wholly-owned subsidiary of Hebei Deer

Guotai Junan Capital Limited, a licensed corporation under
the SFO to carry on type 6 (advising on corporate finance)
regulated activities

special purpose vehicle

the State Council of the PRC (FF 3 A K LA 5 [ %5 ¢ )
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DEFINITIONS

“Stock Borrowing Agreement”

“Stock Exchange”

“Substantial Shareholder(s)”

“Takeovers Code”

“Track Record Period”

“Underwriters”

“Underwriting Agreement”

“United States” or “US” or
‘6USA77

“US$” or “U.S. dollars”
‘EVAT”

ukm”

the stock borrowing agreement dated 6 June 2012 and entered
into between the Lead Manager and Bright Warm, pursuant to
which the Lead Manager may borrow up to an aggregate of
63,000,000 Shares to cover any over-allocation in the Pacing

The Stock Exchange of Hong Kong Limited

has the meaning ascribed thereto under the GEM Listing
Rules

the Codes on Takeovers and Mergers and Share Repurchases
of Hong Kong

the two financial years ended 31 December 2010 and 2011

the underwriters of the Placing named in the section headed
“Underwriting — Underwriters” in this prospectus

the underwriting agreement relating to the Placing entered
into on 6 June 2012 between our Company, the Controlling
Shareholders, the Sponsor, the Lead Manager and the
Underwriters, the particulars of which are summarised in the

section headed “Underwriting” in this prospectus

the United States of America, its territories, its possessions
and all areas subject to its jurisdiction

United States dollars, the lawful currency of the United States
value-added tax of the PRC ("% A R IL AN (EHBL)
kilometre(s)

minimetre(s)

square foot (feet)

square metre(s)

per cent.



DEFINITIONS

The English names of the PRC entities, the PRC laws or regulations or the PRC governmental
authorities mentioned in this prospectus are translation or transliteration from their Chinese names and
are for identification purposes only. If there is any inconsistency, the Chinese names shall prevail.

Unless the context requires otherwise, translation of US$ into HK$ and RMB into HK$ is made
in this prospectus, for illustration purpose only, at the rates of US$1.00 = HK$7.78 and RMBO0.8107
= HK$1.00. No representation is made that any amount in US$, HK$ or RMB could have been or could
be converted at the above rate or at any other rate or at all.

Certain amounts and percentage figures included in this prospectus have been subject to
rounding adjustments. Accordingly, figures shown as totals in certain tables may not be an arithmetic
aggregation of the figures preceding them.



GLOSSARY OF TECHNICAL TERMS

This glossary of technical terms contains explanations and definitions of certain terms used in

this prospectus in connection with our Group and our business. The terms and their meanings may not

correspond to standard industry meanings or usage of these terms.

“blowing”

“cable troughing”

“cable” or “optical fiber cable”
or “optical fibers”

“HDPE”
“low-voltage equipment

integration services”

“micro-ducts”

“micro-ducts and mini-cables
system integration methods”

“mini-cables”

“optical fiber”

“pipe jacking”

“seven-hole plum blossom pipe”

a way that micro-ducts and mini-cables be blown into a
tubular route using airflow. The air moves past the
micro-ducts at high speed and provides a gentle and
stress-free drive at all points along the micro-ducts

a method whereby a small trough is made just beneath the
surface of the road for installations of pipe(s)

a cable containing one or more optical fibers. The optical
fiber elements are typically individually coated with plastic
layers and contained in a protective tube suitable for the
environment where the cable will be deployed

high-density polyethylene

low-voltage equipment and integration services in relation to
certain automation such as communication automation and
building automation

small ducts with an inner diameter ranging from 3mm to
16mm. They are used to held several mini-cables and are
installed as bundles within a larger duct

deployment methods which require our solution including the
design of routing of optical fibers, deployment methods to be
used, materials to be used including optical fibers, the
necessary engineers and manpower to lay the optical fibers,
laying services, connection and testing of the optical fibers
until completion and relevant deployment projects include a
combination of certain methods known as in-sewer, pipe
jacking and cable troughing utilising our patented technology
in relation to micro-ducts and mini-cables

optical fiber cables being installed within the micro-duct with
a diameter ranging from typically 3mm to 16mm

a flexible, transparent fiber made of very pure glass not much
wider than a human hair that acts as a waveguide, or light
pipe, to transmit light between the two ends of the fiber

a trenchless method for installation of pipes where the pipe is
driven through the ground by pneumatic percussive blows

a bundle made up of six cylindrical pipes arranged

concentrically, the cross section of which looks like a plum
blossom
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FORWARD-LOOKING STATEMENTS

This prospectus contains forward-looking statements, including, without limitation, words and
expressions such as “anticipate”, “believe”, “could”, “expect”, “going forward”, “intend”, “may”,
“plan”, “seek”, “will”, “would” or similar words or statements, in particular, in the sections headed
“Industry overview”, “Business” and “Financial information” in this prospectus in relation to future
events, our future financial, business or other performance and development, the future development
of our industry and the future development of the general economy of our key markets.

These statements are based on various assumptions regarding our present and future business
strategy and the environment in which we will operate in the future. These forward-looking statements
reflecting our current views with respect to future events are not a guarantee of future performance
and are subject to certain risks, uncertainties and assumptions, including the risk factors described in
this prospectus. These foward-looking statements include, without limitation, statements relating to:

° our business and operating strategies and our ability to implement such strategies;
° our ability to further develop and manage our projects as planned;
° our dividend distribution plans;

° changes in policies, legislation, regulations, or practices in Hong Kong, the PRC or any
other countries or territories in which we operate that may affect our projects;

° changes in economic conditions and competition in the areas in which we operate, including
a downturn in general economy in China;

° exchange rate fluctuations and restrictions;

° catastrophic losses from fires, floods, windstorms, earthquakes, diseases or other adverse
weather conditions or natural disasters; and

° other factors beyond our control.

The Directors confirm that these forward-looking statements are made after due and careful
consideration. Although our Directors believe that our current views as reflected in those
forward-looking statements based on currently available information are reasonable, we cannot assure
you that those views will prove to be correct, and investors are cautioned not to place undue reliance
on such statements.

The words “anticipate”, “believe”, “could”, “estimate”, “intend”, “may”, “plan”, “seek”, “will”,
“would” and the negative of these terms and other similar expressions, as they relate to us, are
intended to identify a number of these forward-looking statements. These forward-looking statements
reflect our current views with respect to future events and are not a guarantee of future performance.
Actual results may differ materially from information contained in the forward-looking statements as
a result of a number of uncertainties and factors, including but not limited to:

° any changes in the laws and regulations of the PRC Government and the rules, regulations
and policies of the relevant PRC governmental authorities relating to all aspects of our
business;
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FORWARD-LOOKING STATEMENTS

° general economic, market and business conditions in the PRC;

° macroeconomic policies of the PRC Government;

° changes or volatility in interest rates, foreign exchange rates, equity prices or other rates

or prices;

° the effects of competition in the deployment services of optical fibers and low-voltage
equipment integration services industries on the demand for and price of our services and
products;

° various business opportunities that we may pursue; and

o the risk factors discussed in this prospectus as well as other factors beyond our control.

Subject to the requirements of applicable laws, rules and regulations and the GEM Listing Rules,
we do not have any obligation to update or otherwise revise the forward-looking statements in this
prospectus, whether as a result of new information, future events or otherwise. As a result of these and
other risks, uncertainties and assumptions, the forward-looking events and circumstances discussed in
this prospectus might not occur in the way we expect, or at all. Accordingly, you should not place
undue reliance on any forward-looking information. All forward-looking statements contained in this
prospectus are qualified by reference to the cautionary statements set out in this section. In this
prospectus, unless otherwise stated, statements of or references to our intentions or those of any of our
Directors are made as at the date of this prospectus. Any such intentions may change in light of future
developments.
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RISK FACTORS

Potential investors of the Placing Shares should carefully consider all of the information set
out in this prospectus and, in particular, the following risks and special considerations associated
with an investment in our Company before making any investment decision in relation to our
Company. If any of the possible events as described below, or any other risk factors or uncertainties
that our Company is unaware of, materialises, our Group’s business, financial position and
prospects could be materially and adversely affected and the market price of the Placing Shares
could fall significantly.

This prospectus contains certain forward-looking statements relating to our Group’s plans,
objectives, expectations and intentions which involve risks and uncertainties. Our Group’s actual
results may differ materially from those as discussed in this prospectus. Factors that could
contribute to such differences are set out below as well as in other part in this prospectus.

RISKS RELATED TO OUR GROUP

Our pricing policy and business operations may be affected by Budgeting Measures

Pursuant to the Budgeting Measures, the formulation of the budgeting of a project relating to
telecommunication construction is required to make reference to the Price Scale set by the Ministry
of Industry and Information Technology. The Budgeting Measures is applicable to our major clients,
which are the major telecommunication operators in the PRC and they are prohibited to accept any
tender for deployment projects of optical fibers with a quoted price exceeding the relevant benchmark
price set out in the Price Scale. In order to formulate a budget plan for deployment projects of optical
fibers which is acceptable to our clients, we have to make reference to the Price Scale. Although the
Budgeting Measures had no material adverse impact on our revenue and profitability during the Track
Record Period and the Price Scale has not been revised since its implementation in July 2008 and up
to the Latest Practicable Date, if there is any adverse change in the Price Scale (such as the reduction
on the Price Scale) or the Budgeting Measures, we shall take measures on our cost control, such as
sourcing subcontractors with lower subcontracting prices or when the subcontracting costs for the
non-technical works are higher than the costs to be incurred if such works are otherwise conducted
by our engineering team, requiring our engineering team to carry out the non-technical works, to
tackle such change. If we cannot take effective measures on cost control to tackle such change, the
bidding prices of our projects and hence our business and financial performance may be adversely
affected.

We rely on the major telecommunication operators in the PRC

We principally derive our revenue from providing deployment services of optical fibers to a
limited number of major clients. For the two years ended 31 December 2010 and 2011, revenue derived
from our five largest clients in aggregate amounted to approximately RMB47.2 million and RMB129.3
million, respectively, representing approximately 96.0% and 79.7%, respectively, of our total revenue
and revenue derived from the Major Telecommunication Operator, our largest client, for the two years
ended 31 December 2010 and 2011 was approximately RMB38.9 million and RMB106.8 million, and
accounted for approximately 75.5% and 66.0% of our total revenue respectively. We expect that we
will continue to rely on the revenue derived from providing deployment services of optical fibers to
such kind of clients, therefore, any decrease or delay in demand for our services from them could have
an adverse effect on our operations and financial results. Our results of operations thus depend on the
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RISK FACTORS

business development plan and performance of the Major Telecommunication Operator, which may be
affected by, including but not limited to, the overall economic condition and policies implemented by
the PRC Government. Any business downturn to be faced by the Major Telecommunication Operator
may in turn adversely affect our business and growth prospect.

Our deployment services of optical fibers are geographically concentrated in Hebei Province

During the Track Record Period, our deployment services of optical fibers were concentrated in
Hebei Province. Our revenue derived from construction contracts for deployment services in Hebei
Province accounted for approximately 66.9% and 61.8% of the total revenue, respectively, for the two
years ended 31 December 2010 and 2011. Any adverse change in any of the general business
environment, regulatory requirements or otherwise in Hebei Province may have an impact on us, if we
cannot manage the risks associated with any of such changes, our business, financial performance and
growth prospect may be materially and adversely affected.

We may not be able to operate successfully in new markets

Given that we may expand our business to selected new markets such as Liaoning Province,
Shaanxi Province, Beijing, Anhui Province and Jilin Province in accordance with our business
strategies, we may face risks, including but not limited to general business environment, regulatory
requirements and competition within the local market, arising from these new markets. There is no
assurance that we are able to successfully operate and well manage all the risks in such markets. If
we cannot manage the risks associated with the new markets, our business and financial performance
may be materially and adversely affected.

There is no guarantee that retention money withheld by our clients will be fully released to us
after the expiry of the warranty period

A portion of contract value, normally 5% to 10%, is withheld by our clients in respect of our
deployment projects of optical fibers as retention money and will be released upon the expiry of the
warranty period, which is normally one year. As at 31 December 2010 and 31 December 2011,
retention money amounted to approximately RMBO0.7 million and RMB2.3 million was retained by our
clients, respectively. Although we have not encountered any difficulty in collecting retention money
from our clients during the Track Record Period, there is no assurance that the retention money will
be remitted by our clients to us on a timely manner and in full in the future. Any failure by our client
to make remittance on time and in full may have an adverse effect on our future liquidity position.

Our major clients which are telecommunication operators in the PRC may not follow the terms
as stipulated in the construction contracts or project workflow resulting in relatively long trade
and bill receivable turnover days

Our major clients, being the major telecommunication operators in the PRC, in practice, do not
follow strictly the definite terms such as the payment terms as stipulated in the construction contracts
and the project workflow of our deployment projects of optical fibers such as signing of the formal
construction contracts at a reasonable time. Our major clients usually make payments to us within one
to six months upon receiving invoices issued by us. However, we do not intend to significantly change
our practice nor enforce such contractual terms by taking legal action against those clients who do not
strictly adhere to such terms of the relevant construction contracts or project workflow in order to
maintain our business relationships.
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In addition to the above, our trade and bill receivable turnover days (as defined in the section
headed “Financial information — Discussion of our selected statement of financial position items —
Trade receivables and amounts due from customers for contract work” in this prospectus) was
relatively long during the Track Record Period. Despite our major clients do not follow strictly the
payment terms as stipulated in the construction contract, normally the collection period of the majority
of our trade receivables ranged from 30 to 180 days from the invoice date during the Track Record
Period.

We perform reviews of receivables on a case-by-case basis. Our allowance for doubtful debts
mainly reflects provisions for receivables related to clients whose debts have been outstanding without
subsequent settlement received and our management assessed that these receivables are not expected
to be recovered. As at 31 December 2011, we had provided allowance for doubtful debts of
approximately RMBO0.2 million, of which approximately RMB16,000 was made in relation to the
Major Telecommunication Operator while the remaining amount was related to four non-major clients.
Provision for doubtful debts of approximately RMB16,000 made in relation to the Major
Telecommunication Operator was mainly due to, to the best of Directors’ knowledge, the change of
the internal personnel of the Major Telecommunication Operator resulting that there was
misunderstanding between the Major Telecommunication Operator and us and the outstanding amount
being overdue for years. Our Directors confirm that such case was an isolated case during the Track
Record Period. In view of the insignificant amount, our management considered that we will not
further pursue to collect such amount. Our Directors confirm that the provision was not related to any
dispute with the Major Telecommunication Operator in relation to the quality of our works.

We monitor trade receivables collection and ageing. Our sales and marketing team also helps
communicating with our clients regarding settlement of trade receivables. The payment behaviour of
our major clients together with the relatively long trade and bill receivable turnover days may lead to
considerable pressure on our working capital management and may adversely affect the liquidity of
our working capital. Our Group has been financing our working capital by way of bank borrowings.
Our business will be seriously interrupted if we fail to obtain financing or if the finance cost is very
high.

We may not be able to enforce our own intellectual property rights, or we may be subject to
claims from third parties for the infringement of their intellectual property rights

Our patents, trademarks, trade secrets and other intellectual property rights are important to our
business. We rely on a combination of brand names, trademarks, and other intellectual property rights
to protect our goodwill and/or inventions. We cannot assure you that these measures will be sufficient
to prevent any misappropriation of our intellectual property rights, or that our competitors will not
independently develop alternative technologies that are equivalent or superior to technologies based
on our intellectual property rights. The legal regime governing intellectual property in China is still
evolving and the level of protection of intellectual property rights in China differs from that in other
jurisdictions. In addition, we may be subject to legal proceedings and claims from time to time relating
to the intellectual property of others in the ordinary course of our business. If we are unable to
adequately protect our brand names, trademarks and other intellectual property rights or defend
ourselves from infringement or licensing related claims, our business, financial position and results
of operations may be materially and adversely affected.
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We plan to develop the brand name under “?g ” and have applied for registration of this
trademark in the PRC to protect our interests. There is no guarantee that the registration of the above
trademark in the PRC will be approved. If we fail to register the PRC trademark on time, this will

prejudice our ability to adequately protect our brand names and trademarks.

Our revenue is mainly derived from short-term projects and there is no guarantee that our
clients will provide us with new contracts

During the Track Record Period, we have not entered into long-term contracts with our clients
and our revenue was derived from short-term projects in respect of the deployment projects of optical
fibers and low-voltage equipment integration services. Some projects were obtained by us through
competitive tender process and the success rate of tenders submitted by our Group regarding the
deployment projects of optical fibers was approximately 63.5% and 66.1% for the two years ended 31
December 2010 and 2011, respectively. For the two years ended 31 December 2010 and 2011, the
success rate of tenders submitted by Shijiazhuang Qiushi was approximately 55.0% and 39.6%
respectively. Certain of our deployment projects of optical fibers and low-voltage equipment
integration services currently carrying out by us will, sooner or later after Listing, be completed.
However, there is no guarantee that we will be able to obtain new contracts from clients by way of
tendering. In the event that we are unable to do so, our business and financial performance may be
adversely affected and the sustainability of our business may also be adversely affected.

We record our revenues and profits on the basis of our best estimates at the relevant times, which
are subject to inherent uncertainties and subsequent adjustments

In respect of our deployment projects of optical fibers, we measure and recognise our revenues
and profits generated from a contract by using the stage-of-completion method, pursuant to which
revenues and profits are recognised ratably over the life of a contract, based generally on the progress
at the proportion of costs incurred to date to the estimated total costs expected to be incurred for the
entire project. Revisions to estimated total costs are made when the relevant amounts can be
reasonably estimated. Although we use our best efforts to estimate the progress towards completion
of our projects under construction, the uncertainties inherent in the estimating process mean that
actual costs may vary from estimates, which could result in adjustments to our revenues or profits in
subsequent fiscal periods.

Our profit may be affected if there are changes in our labour costs after tendering

Our labour costs, which include direct labour costs and subcontracting costs, represent a major
portion of our cost of sales/services in respect of our deployment projects of optical fibers. During the
Track Record Period, our labour costs amounted to approximately RMB19.4 million and RMB48.8
million, respectively, representing approximately 68.8% and 56.2% of our cost of sales/services,
respectively. We prepare our tender and quotation based on our estimated project costs (which include
labour costs and material costs) plus a mark-up margin at the time when we submit our tender but the
actual labour costs will not be determined until we have entered into the construction contract with
our client. Any fluctuations in the labour costs during this period will affect our profitability.
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Our business may be affected by changes in prices and availability of necessary materials

We purchase materials such as steel wires and polyethylene for the manufacturing of our
micro-ducts and anti-corrosive steel wires. We outsource the manufacturing process of micro-ducts to
manufacturers, who are Independent Third Parties, by providing them with materials of our own recipe
and provide steel wires and coating materials of our own recipe to manufacturers, who are Independent
Third Parties for their reprocessing of the steel wires into anti-corrosive steel wires. We also purchase
certain parts and components such as mini-cables, connectors and reserve boxes for our provision of
deployment services of optical fibers using micro-ducts and mini-cables system integration methods.
The fluctuation in the prices of such raw materials, parts and components is subject to different factors
beyond our control, such as fluctuations in the prices of commodities and changes in economic
conditions and PRC governmental policies. For the two years ended 31 December 2010 and 2011, our
material costs amounted to approximately RMB6.8 million and RMB32.8 million, respectively,
representing approximately 24.1% and 37.9% respectively of our cost of sales/services during the
same periods, respectively.

Although we did not experience any significant fluctuation in material costs during the Track
Record Period, there is no assurance that there will not be any significant fluctuation in material costs
in the future or that we will be able to transfer any incremental costs to our clients if such event
happens. In addition, there is no assurance that our suppliers will continue to provide us with
materials, parts and components at reasonable prices or at all. As a result, any increase in the prices
of the materials, parts and components used by us may materially and adversely affect our profitability
and results of operations.

We rely on a limited number of suppliers for certain materials and are susceptible to supply
shortages

For the two years ended 31 December 2010 and 2011, our Group’s five largest suppliers, in
aggregate, accounted for approximately 62.2% and 27.6%, respectively, of our Group’s total purchase
cost of materials. For the two years ended 31 December 2010 and 2011, purchases from the largest
supplier of our Group accounted for approximately 27.6% and 8.5% of our Group’s total purchase cost
of materials, respectively. Our Directors expect that we will continue to depend upon a relatively
limited number of suppliers for certain materials. Moreover, we do not enter into any long-term
contract with our suppliers but place separate purchase orders to them. If all or any of these major
suppliers cease to supply major components or raw materials to our Group in the future and we are
unable to find alternative suppliers in a timely manner or on commercially reasonable terms, our
business and financial performance may be adversely affected.

We rely on a stable supply of labour to carry out our projects

For any project, we may require workers to carry out certain non-technical works such as
excavation, sewer-cleaning, cable-laying, underground installation and overhead installation. Since
the commencement of the Track Record Period, we or our subcontractors have not encountered any
difficulties in recruiting labour for our projects. However, there is no guarantee that the supply of
labour and the average labour costs will be stable. In the event that we or our subcontractors fail to
retain our existing labour and/or recruit sufficient labour in a timely manner to cope with the demand
of our existing or future projects and/or there is a significant increase in labour costs, we may not be
able to complete our projects on schedule and within budget and our operations and profitability may
be adversely affected.
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Severe weather conditions may delay the progress of our deployment projects of optical fibers

The progress of our deployment projects of optical fibers is susceptible to severe weather
conditions such as typhoons, heavy rains and snowing. Such severe weather conditions may cause
delays on such projects and, if last for a long period of time, they may even cause us unable to
complete such projects on time. If such situation happens, our results of operations, and financial
condition and cash flows may be adversely affected.

The applicability of in-sewer deployment method is dependent on the PRC Government for the
rights of using the public sewer systems

If in-sewer deployment method is used, we have to enter into an agreement with the relevant
local PRC governmental authorities to secure our rights in using the relevant public sewer systems for
the deployment of optical fibers.

Given that we intend to extend our business by micro-ducts and mini-cables system integration
methods, to provinces or cities outside Hebei Province in the PRC, if we are not able to secure the
rights for using the public sewer systems from the PRC governmental authorities in any of such
provinces or cities, our expansion plan may be hindered.

As advised by Commerce & Finance, there is no common and specific laws or regulations, as
well as no prohibitative policies governing the grant of rights by the PRC governmental authorities
in using the public sewer systems (including the qualifications of the applicants for such rights). We
negotiated with the relevant local PRC governmental authorities separately for each of the exclusive
rights. There is no assurance that we can negotiate with the relevant local PRC governmental
authorities successfully to secure exclusive rights in using the public sewer systems in the cities or
districts where our Directors consider that there will be potential for business expansion. If we fail
to negotiate for the exclusive rights of sewer systems in the future, our operations may be adversely
affected.

Micro-ducts and mini-cables system integration methods have yet to be generally accepted by all
major telecommunication operators in the PRC

Although we are capable of using traditional deployment methods such as direct burial and aerial
access to deploy optical fibers, we usually try to distinguish ourselves from others by conducting
deployment projects by micro-ducts and mini-cables system integration methods which involve the
application of a combination of certain deployment methods known as in-sewer, pipe jacking and cable
troughing utilising our patented technology in relation to micro-ducts and mini-cables.

According to CCID Consulting, the market for the deployment of micro-ducts and mini-cables
in China is still in the development stage. The three major telecommunication operators in China are
still testing the applications of micro-ducts and mini-cables and are currently carrying out pilot
projects of micro-ducts and mini-cables in a number of provinces and cities such as Beijing, Anhui
Province, Shaanxi Province, Liaoning Province and Jilin Province. Among the three major
telecommunication operators, China Mobile Communications Corporation (B {5 £ #]) is
more willing to try micro-ducts and mini-cables system integration methods.
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Despite having completed a number of projects for certain branch companies of major
telecommunication operators, by using micro-ducts and mini-cables system integration methods,
micro-ducts and mini-cables system integration methods have yet to be generally accepted by all of
them such that if we try to use micro-ducts and mini-cables system integration methods for any new
project, we may still have to build beforehand an experimental section for the client’s approval.
Therefore, even though our Directors are confident with our micro-ducts and mini-cables system
integration methods, we cannot guarantee that our micro-ducts and mini-cables system integration
methods will be generally accepted by all major telecommunication operators and/or their respective
branch companies in different provinces or cities in the PRC and that our expansion plan will be
accomplished as expected. During the Track Record Period, revenue generated from projects which
involved the application of micro-ducts and mini-cables system integration methods accounted for
approximately 57.6% and 35.0% of our total revenue, respectively. If the telecommunication operators
decide not to proceed with or limit the use of micro-ducts and mini-cables system integration methods
in the deployment projects, the corresponding revenue will be reduced and hence our financial
condition and results of operations may be adversely affected.

We may not obtain the construction contract after building the experimental section

We will build an experimental section if our in-sewer deployment method is to be used. In an
experimental section, a short distance of the underground sewer systems, which generally ranges from
500 metres to 3,000 metres, constituting the project will be used and underground optical fibers will
be deployed in this selected part of sewer by means of in-sewer deployment method which utilises our
patented technology in relation to micro-ducts and mini-cables.

Although the client may be satisfied with the results of the experimental section, we cannot
assure that our Group will eventually obtain the construction contract. If the client finally decides not
to use our micro-ducts and mini-cables system integration methods or if we fail to obtain the
construction contract, we may not be able to recover our costs spent on the experimental section and
this will increase our marketing and distribution expenses. If such situation happens frequently, our
financial results will be affected.

Expansion of our business in other provinces and cities may not be successful and may adversely
affect our financial performance

We intend to extend our business in using micro-ducts and mini-cables system integration
methods to other provinces and cities, such as Liaoning Province, Shaanxi Province, Beijing, Anhui
Province and Jilin Province in the near future. In addition, if our major clients engage us to launch
pilot projects, we might explore business opportunities in other provinces and cities in the PRC.

We compete against the competitors with local presence which might be with greater human,
distribution and marketing resources therein. Such competition could cause us to experience
downward pressures on prices and loss of market share. In addition, there is no guarantee that we can
obtain the approval from the respective local PRC Government. Therefore, even though our Directors
are confident with our expertise in project management and the patented technologies, we cannot
assure you that our businesses in new provinces and cities will be successful, and our operations and
profitability may be adversely affected.
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The trend of our historical financial information may not necessarily reflect our financial
performance in the future

For each of the two years ended 31 December 2010 and 2011, our revenue amounted to
approximately RMB51.5 million and RMB161.7 million, respectively, representing a year-on-year
growth rate of approximately 213.8%. In respect of low-voltage equipment integration services,
revenue of approximately RMB18.1 million, representing approximately 44.7% of the revenue
generated from the low-voltage equipment integration services from 1 March 2011 to 31 December
2011, was related to the new projects obtained and completed in the fourth quarter of 2011. Those new
projects were principally engaged by the state-owned enterprises. The contracts from such clients were
generally being awarded in the fourth quarter of the year during the Track Record Period. Hence, the
fluctuation of our quarterly revenue during the year may be subject to the nature of our clients such
as state-owned enterprises. However, such trend of historical financial information of our Group is an
analysis of our past performance only and does not have any implication or may not necessarily reflect
our financial performance in the future which will solely depend on our capability to secure new
contracts, maintain our relationships with the state-owned enterprises and keep our costs at the current
level. We cannot assure you that such growth rate can be sustained and if our Group experiences any
stagnant or negative growth in the future, our profitability will be adversely affected.

Based on the current market situation and the business relationships with our clients, our
Directors will strive to maintain the revenue of our Group for the year ending 31 December 2012 at
a similar level as compared to the same period of 2011. However, certain factors including but not
limited to (i) the progress of our projects which may have an impact on our revenue based on the
percentage of completion; (ii) any changes in our labour costs and material costs after tendering as a
result of changes in governmental policies or economic conditions may increase our costs of
sales/services; (iii) our business expansion according to our implementation plan which may increase
our marketing and distribution expenses; and (iv) any unfavourable change to the preferential tax
treatments currently enjoyed by us which may increase our tax payable materially, all of such will
have an adverse impact on the profitability and financial position of our Group in the future.

We may face challenges in integrating the business of low-voltage equipment integration services
with our principal business

We have a limited operating history as a combined business. While we have been principally
engaging in the provision of deployment services of optical fibers in the PRC throughout the Track
Record Period, we only diversified into the business of provision of low-voltage equipment integration
services through our acquisition of Shijiazhuang Qiushi in March 2011.

Although our Directors believe that the acquisition of Shijiazhuang Qiushi may create business
synergy effect on our principal business, we cannot assure that the business of low-voltage equipment
integration services will be developed successfully or will have positive contribution to our Group
since we may not be successful to integrate the business of low-voltage equipment integration services
with our principal business. Any failure on the integration or development of the business of the
low-voltage equipment integration services will have a material adverse impact on our operations and
financial position.



RISK FACTORS

Moreover, given that our operating results during the Track Record Period are principally
contributed by our business of the deployment of optical fibers in the PRC, our historical operating
results may not be indicative of any trends on the performance of the business of low-voltage
equipment integration services in the future.

We may be subject to potential legal liabilities regarding the workers and the work done of our
subcontractors

Under all our contracts with subcontractors, an accident insurance policy is required to be taken
out by us on behalf of the subcontractors for their workers and our Group shall also not be responsible
for their safety, harm and breaches of law, as stipulated in the subcontracting agreements. However,
as advised by Commerce & Finance, there are employment relationships between us and the workers
engaged by the subcontractors which do not possess business licences and we are liable for the
personal injuries of such workers. We cannot guarantee that the workers of our subcontractors would
not file any lawsuit against our Group with or without causes. Further, if the workers of our
subcontractors violate any laws, rules or regulations or their actions or omissions have caused any
property damage or personal injuries, we may be prosecuted and be liable for damages.

On 1 September 2009, a worker of one of our subcontractors who had suffered personal injuries
at our site, filed an application to the Shijiazhuang Labour Dispute Arbitration Committee
(“Committee”), requesting for an adjudication of the existence of an employment relationship
between himself and us. The Committee ruled in favour of the worker and such ruling was
subsequently upheld by the Shijiazhuang Changan District People’s Court and then the Hebei
Shijiazhuang Intermediate People’s Court. On 23 May 2012, the worker made an application to the
Committee, requesting for an adjudication of total damages of RMB1.39 million (which had net-off
the medical expenses of approximately RMBO0.03 million paid by Hebei Changtong). For more details
of the claim, please see the section headed “Business — Legal proceedings — Personal injury lawsuit
against our Group” in this prospectus. Although the final amount of claim will be determined by the
Committee or relevant competent People’s Court, pursuant to the “Compensation for Work-related
Injury Opinion” ([2004] No. 95 issued by Labour Department of Hebei Province) ({B R T2
TAG PR B A B R A 3 L) (324541 [2004195%%)) and the “Notice on Adjustment to Long-term
Treatment Regarding Compensation for Work-related Injury ~ ([2007] No. 59 issued by Labour
Department of Hebei Province) (CPHAFH%E R R T — WM =2 T4 AR 8 A B i R 0 28
FY (FEAE[2007]15958)) (collectively referred as the “Notice”), compensation payable for incapacity
results from a work injury varies with the worker’s age, average monthly earnings and loss of earning
capacity proportionately caused by the injury. Based on the Notice, the Directors estimate that the
amount of claim is approximately RMB450,000. Accordingly, we made a provision of approximately
RMB450,000 for the potential claim during the year ended 31 December 2011. Please see the section
headed “Financial information — Contractual obligations and contingent and other liabilities —
Contingent liabilities” in this prospectus and Note 36 of the Accountants’ Report set out in Appendix
I to this prospectus.

We are liable to our clients for the damages due to subcontractors’ works and may also be subject
to claims by their workers. If we are not able to recover any of such losses from our subcontractors,
our business and the results of operations may be adversely affected.

Our clients may not engage us to provide maintenance services in respect of the optical fibers
deployed at the public sewer systems where we have the rights to use

While we have obtained the rights to use the public sewer systems for the purpose of deployment
of optical fibers in certain cities or districts, our clients may not engage us to provide maintenance
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services at these public sewer systems as it is not mandatory for our clients to engage us in providing
maintenance services thereat. For each of the two years ended 31 December 2010 and 2011, our
revenue generated from the provision of maintenance services in respect of optical fiber networks
amounted to RMB4.6 million and RMB5.9 million respectively, and accounted for approximately
8.8% and 3.7% of our total revenue for the same period, respectively. Although we provided
maintenance services to our clients according to relevant contracts in respect of the optical fibers
deployed at the public sewer systems where we have the rights to use during the Track Record Period,
we cannot guarantee that our clients will engage us to provide such maintenance services upon the
expiry of the warranty period as stipulated under construction contract or the expiry of the
maintenance services contracts. Any failure to secure clients to engage us for provision of
maintenance services while we incur the relevant periodic maintenance charges for the rights to use
the public sewer systems will have a material adverse impact on our operations and financial position.

We have not received the relevant title certificates for our leased properties and the lease
agreements in respect of certain leased properties have not been registered

As at the Latest Practicable Date, our Group had entered into two lease agreements with
Independent Third Parties who had not provided us with proper title certifications. Such properties,
which are located in Hebei Province, are used as our Group’s storage, staff dormitory and offices and
have a gross floor area of approximately 1,821.91 sq.m. As advised by Commerce & Finance, if the
lessor does not have the right to lease out the relevant property, the lease agreement may be subject
to invalidation. Hence, we may face the risk of lease discontinuation and may need to relocate. We
estimate that, in the event that we have to relocate the aforesaid leased properties, the expenses arising
from relocation would be less than RMBO0.2 million in total which shall comprise rental deposits,
renovation and transportation fees. If we cannot find a suitable location with acceptable terms, our
operations may be adversely affected.

Besides, as at the Latest Practicable Date, including the above two lease agreements, eight lease
agreements entered into by our Group had not been registered with the relevant PRC governmental
authorities. These properties have a gross floor area of approximately 4,061.36 sq.m. As advised by
Commerce & Finance, all parties to the lease agreements must register and file the executed lease
agreement with the relevant PRC governmental authorities. Although the non-registration does not
affect the validity of the lease agreements, we may be liable to a fine ranging from RMB1,000 to
RMB10,000 per incident.

Our business and financial performance may be adversely affected if we cannot retain members
of our management team

Our success is attributed to the experience, expertise and the continuous services of our
executive Directors and senior management. Mr. Jiang, who has approximately 20 years’ working
experience in the telecommunications industry specialising in optical fiber deployment technology,
has played a key role in our Group’s success. Our Group’s performance is highly dependent on the
management’s judgment and their direction in corporate development. Although our Directors believe
that offering better remuneration packages and incentive scheme would attract and retain competent
employees, we cannot assure you that our Group will be able to retain any members of our
management team. If any of our management members ceases to work for our Group and we are not
able to recruit a replacement with equivalent or comparable credentials in a timely manner, our
operations may be adversely affected.
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We may not be able to enjoy preferential tax treatments after Listing

During the Track Record Period, certain of the subsidiaries of our Company enjoyed some
preferential tax treatments. For example, for the two years ended 31 December 2010 and 2011, Hebei
Changtong paid EIT at a rate of 8% of its total revenue multiplied by 25% instead of 25% of its taxable
income as stipulated in the EIT Law, and for the year ended 31 December 2011, Shijiazhuang Qiushi
paid EIT at a rate of 7% of its total revenue multiplied by 25% instead of 25% of its taxable income
as stipulated in the EIT Law. The entitlements of such preferential tax treatments are subject to the
approvals of the relevant PRC local tax authorities on a year-by-year basis. Although our Directors
were not aware of any change on such preferential tax treatments as at the Latest Practicable Date,
there can be no assurance as to when, if ever, such preferential tax treatments would be changed or
become less favourable to us. If there is any revocation of or unfavourable change to the above
preferential tax treatments currently enjoyed by us as a result of any change in the governmental
policy or law in the PRC or otherwise, the tax payable by our Group may be materially increased
which will have an adverse impact on the profitability and financial position of our Group.

Our implementation plans may not be executed within the estimated timeframe and budget

We have set out our implementation plans in the section headed “Business objective and future
plans” in this prospectus. Given that the execution of such implementation plans depends on various
factors which are beyond our control, including the market conditions and the governmental policies
in the PRC, there is no guarantee that our implementation plans will be executed within the estimated
timeframe and budget. If there is any delay or additional cost incurred during the execution, our
financial performance and prospects may be adversely affected.

Our insurance policies may not be able to cover all business risks

The insurance industry in China is still at an early stage of development. Insurance companies
in China offer limited business insurance products and do not, to our Directors’ knowledge, offer
business liability insurance. While business disruption insurance is available to a limited extent in
China, we believe taking out such insurance is impractical after taking into account the risks of
disruption, cost of such insurance and the difficulties associated with taking out such insurance on
commercially reasonable terms. As a result, except for the property insurance for our properties,
equipment and vehicles and accident insurance taken out by us on behalf of our subcontractors for
their workers, we do not have any business liability, disruption or litigation insurance coverage for our
operations in China. The occurrence of accidents and natural disasters including severe weather,
earthquake, fire, war, power outages, flooding and the resulting consequences may not be covered by
our insurance policies adequately, or at all. Further, we have not maintained any product liability
insurance coverage for our services. As at the Latest Practicable Date, we have not received any
material claims in relation to our services from our clients. If we were subject to substantial liabilities
that were not covered by our insurance, we could incur costs and losses that would adversely affect
our results of operations.

Our past financing activities with other parties in the PRC may be subject to penalties

During the Track Record Period, our subsidiaries in the PRC made advances to and received
advances from third party companies which were interest free in the PRC. Our Group has fully
received and settled such advances prior to the Listing. As advised by Commerce & Finance, such
lending activities contravened certain provisions of the Lending General Provisions (£ )
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promulgated by the PBOC in 1996. According to the Lending General Provisions (B HI), the
PBOC shall suppress such activities and may impose a fine equivalent to one to five times of the
income (i.e. interests) generated from such advances and borrowings on the lenders. As advised by
Commerce & Finance, the advances made to third party companies were interest free and no interest
income were generated, we, as the lenders, and the borrowers would not be consequently fined or
penalised under the Lending General Provisions (£ fl]). Moreover, our Directors consider that, at
the time of obtaining such loans, our Group comprised of private companies, and our Group had
obtained such loans to finance our working capital. Although the current provisions under the Lending
General Provisions (B ##H]) do not provide any penalty for the borrowers and our Group is not
aware of any plans of the PBOC to levy such a fine or other penalties on us as borrowers, there is no
assurance that the PBOC will not take such action in the future and in such event, our results of
operations and financial conditions may be adversely affected.

The intellectual property rights in respect of the projects jointly researched and developed by us
and other third parties are jointly-owned

Our Group cooperated with each of the Major Telecommunication Operator and a university in
the PRC to jointly conduct various research projects on developing new techniques used in connection
with deployment services of optical fibers and inventing new products used in connection with
micro-ducts and mini-cables, respectively. All patents in respect of these jointly developed projects
were applied in joint names of our Group and the said university in the PRC or our Group and the
Major Telecommunication Operator. Since our cooperation in 2007 and up to the Latest Practicable
Date, the said university in the PRC and us, and the Major Telecommunication Operator and us had
obtained two and six patents on a joint basis, respectively. Under the Patent Law of the PRC ('3
N BRAEFNE HF] %), unless there is an agreement stipulating the right of use of the patent or the
entitlement of economic sharing derived from the use of the patent, either owner of the jointly-owned
patent shall have rights over the patent and either of them is entitled to use the patent as the registered
and beneficial owner on its own. In case any of the joint owners allows other third party to use the
relevant patent, the other joint owner shall be entitled to a portion the licensing fee or incidental
income therefrom.

The patents jointly developed by the Major Telecommunication Operator and us were applied to
projects using micro-ducts and mini-cables system integration methods. If the Major
Telecommunication Operator transfers or licenses the right of use of these patents to a third party,
whom may use the patent in a way detrimental to our Group, our results of operations and financial
conditions may be adversely affected. For details of the relevant collaboration agreements, please
refer to the section headed “Business — Technical collaboration™ in this prospectus.

We may be unable to renew the requisite qualifications and certifications

Commerce & Finance confirmed that each of the PRC subsidiaries of our Company has obtained
all the necessary governmental authorisations, approvals and certificates under PRC laws and
regulations to conduct its business. The majority of such qualifications and certifications, including
the Enterprise Qualification Certificate in Communication Information Network System Integration
CREE EHERMERMEEEHE) and Computer Information System Integration Service
Enterprise Qualification Certificate (fFf5. S RFENBEEEHEE), shall be subject to
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renewal. Such qualifications and certifications would only be renewed if our Group has passed the
requisite examination and we cannot assure you that we could meet the relevant requirements for the
examination. If we are unable to renew the requisite qualifications and certifications upon their expiry,
our operations will be adversely affected.

RISKS RELATED TO THE INDUSTRY IN WHICH WE OPERATE

We are dependent on the telecommunication industry

Our deployment services of optical fibers are principally provided to major telecommunication
operators in the PRC. For the two years ended 31 December 2010 and 2011, revenue derived from the
construction contracts, representing the income generated from our provision of deployment services
of optical fibers, amounted to approximately RMB45.8 million and RMB112.6 million, respectively,
representing approximately 88.8% and 69.6%, respectively, of our total revenue. We expect that we
will continue to rely on the revenue derived from our provision of deployment services of optical
fibers. Therefore, if there is any uncontrollable factor such as adverse change in the governmental
policy or economic condition in the PRC which causes the telecommunication industry in the PRC not
to expand as well as expected in the future, our business operations, financial results and hence our
financial position will be adversely affected.

We operate in a competitive industry and face intense competition from our competitors, which
may materially affect our profitability

In respect of deployment of optical fibers, we primarily compete with all companies which are
engaged in the provision of the deployment services, either by using traditional deployment methods
or micro-ducts and mini-cables system integration methods. With nearly no significant entry barrier,
we may be in competition with new comers, which may include those manufacturers of micro-ducts
and/or products similar to micro-ducts or otherwise. Further, in respect of the low-voltage equipment
integration services, we primarily compete with a few international and numerous local enterprises.
Although our Directors believe that we have certain competitive strengths, we cannot assure you that
we are able to uphold our market position. If the competition intensifies and we are not able to
compete successfully with existing and potential competitors, our business, market share and financial
performance may be adversely affected.

Our business operations may be affected by future governmental regulations of the
telecommunication industry in the PRC

The PRC has continued adopting reforms and open policy in the past few decades. We are not
a telecommunication operator in the PRC, which are subject to extensive regulations and supervisions
by the Ministry of Industry and Information Technology. Therefore, we, currently, are not subject to
any restrictions or licensing requirements specifically relating to the telecommunication industry.
However, there is no assurance that such regulations will not be extended to entities associated with
telecommunication and be applicable to us in the future. If this occurs, we may need to incur
additional cost to comply with such regulations. In addition, in the event that we fail to conform to
any new regulations, we may not be able to continue all or part of our business operations.
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RISKS RELATED TO THE PRC

Changes in the PRC governmental regulations and policies may have an adverse impact on the
demand for our services

Our operations are subject to the changes of governmental policies and regulations at any time.
Substantially all of our business assets and operations are located in the PRC. As a result, our business,
results of operations and financial condition are subject to the political, economic, legal and social
conditions in the PRC. The economy of the PRC differs from the economies of most developed and
developing countries in aspects such as structure, level of governmental involvement, level of
development, growth rate, level and control of capital reinvestment, allocation of resources, rate of
inflation and control of foreign exchange. We cannot assure you that there will not be any
unfavourable changes in the governmental policy in the PRC that could impact the industries in which
we or our clients operate, which could in turn diminish the demand for our services.

Uncertainties with respect to the PRC legal system may have a material impact on our operations

The PRC legal system is a civil law system based on written statutes and their interpretations by
the Standing Committee of the National People’s Congress. Prior court decisions may be cited for
reference but have limited precedential value. Since 1979, the PRC Government has been developing
a comprehensive system of commercial laws, and considerable progress has been made in introducing
laws and regulations governing economic matters such as foreign investment, corporate organisation
and governance, commerce, taxation and trade. However, these laws and regulations are relatively new
and are subject to change, making the interpretation and enforcement of such laws uncertain. These
uncertainties limit the reliability of legal protections available to us, and may negatively affect our
business and results of operations.

As an investor holding our Shares, you hold an indirect interest in our operations in China, which
are subject to PRC regulations governing PRC companies. These regulations contain provisions that
are required to be included in the articles of association of PRC companies and are intended to regulate
the internal affairs of these companies. The Company Law of the PRC (1 # A R ILFNE A 7%, the
provisions for the protection of Shareholders’ rights and access to information are in particular less
developed than those applicable to companies incorporated in Hong Kong, the United States and other
developed countries or regions. Therefore, our PRC subsidiaries do not enjoy all the shareholder
protections available in the more developed jurisdictions.

PRC governmental control of currency conversion and changes in foreign exchange rates may
adversely affect our ability to distribute dividends

The Renminbi is currently not a freely convertible currency. Presently, our operations are wholly
in China and we basically receive our revenues in Renminbi. Therefore, any fluctuations in the
Renminbi exchange rate against other currencies currently does not have a material impact on the
results of our operations. However, our foreign-currency denominated obligations will be increased by
the fact that our Company will be required to pay dividends in currencies other than Renminbi to our
Shareholders, thus exposing us to greater foreign exchange risk.

The value of the Renminbi may fluctuate due to a number of factors. Since 1994, the conversion
rate of Renminbi into foreign currencies, including the HK dollar and the U.S. dollar, has been set by
the PBOC and the official exchange rate for the conversion of Renminbi to U.S. dollars has generally
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been stable. On 21 July 2005, the revaluation of the Renminbi resulted in an appreciation of the
Renminbi against the U.S. dollar and the HK dollar by approximately 2%. As of 21 July 2005, the
Renminbi was no longer pegged to the U.S. dollar but to a basket of currencies.

Any future exchange rate volatility relating to Renminbi may give rise to uncertainties in the
value of our net assets, earnings and dividends. An appreciation of Renminbi may result in the
decrease in the year end conversion of sums denominated in foreign currencies; a devaluation of
Renminbi may adversely affect the value of our net assets, earnings and dividends denominated in
foreign currency.

Regulations relating to offshore investment activities by PRC residents may limit our ability to
contribute capital into or provide loans to our PRC subsidiaries, limit our subsidiaries’ ability
to pay dividends or distribute profits to us, or otherwise adversely affect us

Pursuant to Circular 75, (i) a PRC resident, including a PRC resident natural person or a PRC
company, must register with the local branch of SAFE before he establishes or controls a SPV for the
purpose of overseas equity financing (including convertible debt financing); (ii) when a PRC resident
contributes his assets of or equity interests in a domestic enterprise into a SPV, or engages in overseas
financing after contributing such assets or equity interests into a SPV, such PRC resident must register
his interest in the SPV and the change thereof with the local branch of SAFE; and (iii) when the SPV
undergoes a material event outside of China, such as a change in share capital or merger and
acquisition, the PRC resident must, within 30 days from the occurrence of such event, register such
change with the local branch of SAFE. SAFE subsequently provided further guidance to its local
branches with respect to the operational process for SAFE registration under Circular 75, which
standardised more specific and stringent supervision on the registration relating to Circular 75. If the
PRC resident fails to make the required initial SAFE registration or update the previously filed
registration, the PRC subsidiaries of the SPV established or controlled by the PRC resident may be
prohibited from distributing their profits and the proceeds from any reduction in capital, share transfer
or liquidation to the SPV and the SPV may also be prohibited from injecting additional capital into
its PRC subsidiaries. Our current Shareholders have already completed the relevant foreign exchange
registrations required under Circular 75. However, we cannot assure you that all of our Shareholders
who are PRC residents will remain in compliance with the relevant SAFE regulations to make or
update any applicable registrations or comply with other requirements required by these rules or other
related rules in the future. The failure or inability of our PRC control persons to make any required
registrations or comply with other requirements may limit our ability to contribute additional capital
into or provide loans to our PRC subsidiaries (including using the proceeds from the Placing), limit
our PRC subsidiaries’ ability to pay dividends or otherwise distribute profits to us, or otherwise
adversely affect us.

Any changes in the PRC governmental policies regarding foreign investments in China may
adversely affect our business, financial condition and results of operations

Under the Catalogue for the Guidance of Foreign Investment (¥} % & 2 245 % H #%) that came
into effect on 30 January 2012, we do not fall under the prohibited or the restricted categories of
business. There is no assurance that we will not fall under such categories subsequent to any change
in the foreign investment policies and laws or that we will not be subject to more stringent restrictions
on our operations and business, which may adversely affect our operational business, financial
condition and results of operations.
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Epidemics, acts of war and other disasters may adversely affect our operations

Our business is subject to general economic and social conditions in the PRC. Natural disasters,
epidemics and other acts of God which are beyond human control may adversely affect the economy,
infrastructure and livelihood of the people of the PRC. Many major cities in the PRC are under threat
of flood, earthquake, typhoon, sandstorm or drought. Our business, results of operations and financial
condition may be adversely affected if such natural disasters occur. In particular, any future outbreaks
of Severe Acute Respiratory Synodrome, Avian Flu or any other epidemic could have an adverse effect
on our results of operations. Further, an outbreak of influenza A (HIN1) may, directly or indirectly,
adversely affect our operating results. The virus is transmitted sufficiently easily from
person-to-person to sustain institutional and community outbreaks and to spread regionally. If any of
our employees or labours are identified as a possible source of spreading the new influenza A (HIN1)
virus or other similar epidemic, we may be required to quarantine the employees that have been
suspected of becoming infected, as well as others that have come into contact with those employees.
We may also be required to disinfect our affected operational premises, which could adversely affect
our operations. Even if we are not directly affected by the epidemic, an outbreak of influenza A
(HIN1) or other similar epidemic in the PRC, could slow down or disrupt the level of economic
activity generally, which could in turn adversely affect our operating results.

In addition, acts of war and terrorist attacks may cause damage or disruption to our operations,
employees, markets or clients, any of which could adversely impact our revenue, cost of
sales/services, overall results and financial condition or the price per Share. Potential war or terrorist
attacks may also cause uncertainty and cause the business to suffer in ways that we cannot currently
predict.

Dividends payable by us to our foreign investors, gains on sale of the Shares and our transfer of
equity interests in the PRC subsidiaries of our Company may become subject to withholding tax
under PRC tax laws

Under the EIT Law, a PRC withholding tax at the rate of 10% is applicable to dividends payable
to investors that are “non-resident enterprises”, which do not have an establishment or institutions in
the PRC, or with such establishment or institutions but the relevant dividend is not effectively
connected with such establishment or institution, to the extent such dividends have their source within
the PRC, unless there is an applicable tax treaty between the PRC and the jurisdiction in which the
investor resides which reduces or exempts the relevant tax.

Furthermore, the Notice on Strengthening Administration of Enterprise Income Tax for Share
Transfers by Non-PRC Resident Enterprise (B I8 JF Ji B A 3 i 4 i 558 iy 15 4 3 i 1580 487 3L 10
#1) (Circular Guoshuihan [2009] No. 698) (the “Notice”) issued by the SAT on 10 December 2009 and
have a retrospective effect as from 1 January 2008, provides that where a foreign investor indirectly
transfers the equity of a PRC resident enterprise by disposing the equity of an overseas holding
company (the “Indirect Transfer”) located in a tax jurisdiction that: (i) has an effective tax rate of
less than 12.5%; or (ii) does not tax its residents on their foreign incomes, the foreign investor shall
report the Indirect Transfer to the competent PRC tax authority within 30 days upon the conclusion
of the equity transfer agreement. The PRC tax authority will examine the true nature of the Indirect
Transfer. Should it deem the foreign investor to have made the transfer in order to avoid the PRC tax,
the PRC tax authority may disregard the existence of the overseas holding company and
re-characterise the Indirect Transfer. As a result, gains derived from such Indirect Transfer may be
subject to the PRC withholding tax at the rate of 10%. The Notice also provides that, where a non-PRC
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resident enterprise transfers its equity interests in a PRC resident enterprise to its related parties and
where the consideration is not based on arm’s length principle, thus resulting in lower taxable income,
the competent tax authority has the authority to adjust the amount of taxable income pertaining to the
transaction.

If we are required to withhold PRC tax on dividends payable to our foreign Shareholders under
the EIT Law, or if you are required to pay PRC tax on the transfer of your Shares, the value of your
investment in our Shares may be materially and adversely affected. Further, there is no assurance that
any direct or indirect transfer of equity interests in the PRC subsidiaries of our Company through our
overseas holding companies in the future will not be subject to examinations by such PRC
subsidiaries’ tax authorities and a withholding tax of 10% will not be imposed as a result thereof, even
if we or our overseas subsidiaries are considered as non-PRC resident enterprises.

RISKS RELATED TO THE PLACING

Termination of the Underwriting Agreement

Prospective investors of the Placing Shares should note that the Underwriters are entitled to
terminate their obligations under the Underwriting Agreement by the Lead Manager (for itself and on
behalf of the Underwriters) giving notice in writing to our Company upon the occurrence of any of
the events stated in the section headed “Underwriting — Grounds for termination” in this prospectus
at any time prior to 8:00 a.m. (Hong Kong time) on the Listing Date. Such events include, without
limitation, any acts of God, wars, riots, public disorder, civil commotion, fire, flood, tsunami,
explosions, epidemic, pandemic, acts of terrorism, earthquakes, strikes or lock-outs.

Marketability and possible price and trading volume volatility of the Shares

The Listing is by way of the Placing and the Shares have not been listed or allotted on any stock
exchange or open market before completion of the Placing. There is no assurance that there will be
an active trading market of the Shares on GEM upon Listing. In addition, the market price of the
Shares to be traded on the GEM may differ from the Placing Price and investors should not treat the
Placing Price as an indicator of the market price of the Shares to be traded on GEM.

Upon Listing, the trading volume and market price of the Shares may be affected or influenced
by a number of factors from time to time, including but not limited to, the income, profit, and cash
flow of our Group, new products, services and/or investments of our Group, changes of senior
management of our Group, and general economic conditions. There is no assurance that such factors
will or will not occur and it is difficult to quantify the impact on our Group and on the trading volume
and market price of the Shares.

Dilution of the Shareholders’ equity interests

One of the benefits to our Company upon Listing is the access to capital market and our Group
may raise additional funds to finance future expansion of its business or operations or acquisitions.
The Company will comply with Rule 17.29 of the GEM Listing Rules, which specifies that no further
Shares or securities convertible into equity securities of the Company (subject to certain exceptions)
may be issued or form the subject of any agreement to be issued within six months from the Listing
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Date. Upon expiry of such six-month period, our Group may raise additional funds by way of issue
of new equity or equity-linked securities of our Company and such fund-raising exercises may not be
conducted on a pro-rata basis to existing Shareholders. As such, the shareholding of the then
Shareholders may be reduced or diluted.

Certain statistics and facts in this prospectus have not been independently verified

This prospectus includes certain statistics and facts that have been extracted from governmental
official sources and publications or other sources including, but not limited to, CCID Consulting. Our
Directors believe that the sources of these statistics and facts are appropriate sources for such statistics
and facts and have taken reasonable care in extracting and reproducing such statistics and facts. Our
Directors have no reason to believe that such statistics and facts are false or misleading or that any
fact has been omitted that would render such statistics and facts false or misleading. These statistics
and facts have not been independently verified by our Company, the Sponsor, the Lead Manager, the
Underwriters or any other party involved in the Placing and no representation is given as to their
accuracy.

Forward-looking statements contained in this prospectus may prove inaccurate and therefore
investors should not place undue reliance on such information

This prospectus contains certain forward-looking statements relating to the plans, objectives,
expectations and intentions of the Directors. Such forward-looking statements are based on numerous
assumptions as to the present and future business strategies of our Group and the development of the
environment in which our Group operates. These statements involve known and unknown risks,
uncertainties and other factors which may cause the actual financial results, performance or
achievements of our Group to be different from the anticipated financial results, performance or
achievements of our Group expressed or implied by these statements.

Investors may experience difficulties in enforcing Shareholders’ rights because our Company is
incorporated in the Cayman Islands

Our Company is an exempted company incorporated in the Cayman Islands with limited liability
and the laws of the Cayman Islands differ in some respects from those of Hong Kong or other
jurisdictions where investors may be located. The corporate affairs of our Company are governed by
the Memorandum and Articles, the Companies Law and the common law of the Cayman Islands. The
rights of the Shareholders to take legal action against our Company and/or our Directors, actions by
minority Shareholders and the fiduciary duties of our Directors to our Company under Cayman Islands
laws are to a large extent governed by the common law of the Cayman Islands. The common law of
the Cayman Islands is derived in part from comparatively limited judicial precedents in the Cayman
Islands as well as from English common law, which has persuasive, but not binding, authority on a
court in the Cayman Islands. The rights of the Shareholders and the fiduciary duties of our Directors
under Cayman Islands laws may not be as clearly established as they would be under statutes or
judicial precedents in Hong Kong or other jurisdictions where investors reside. In particular, the
Cayman Islands have a less developed body of securities laws. As a result of all of the above, the
Shareholders may have more difficulty in exercising their rights in the face of actions taken by the
management of our Company, our Directors or major Shareholders than they would as shareholders of
a Hong Kong company or companies incorporated in other jurisdictions.
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INFORMATION ABOUT THIS PROSPECTUS AND THE PLACING

DIRECTORS’ RESPONSIBILITY FOR THE CONTENTS OF THIS PROSPECTUS

This prospectus, for which our Directors collectively and individually accept full responsibility,
includes particulars given in compliance with the Companies Ordinance, the Securities and Futures
(Stock Market Listing) Rules (Chapter 571V of the Laws of Hong Kong) and the GEM Listing Rules
for the purpose of giving information with regard to the Company. Our Directors, having made all
reasonable enquiries, confirm that to the best of their knowledge and belief, the information contained
in this prospectus is accurate and complete in all material respects and not misleading or deceptive,
and there are no other matters the omission of which would make any statement herein or this
prospectus misleading.

Printed copies of this prospectus are available, for information purposes only, at the offices of
(i) Guotai Junan Securities (Hong Kong) Limited at 27/F., Low Block, Grand Millennium Plaza, 181
Queen’s Road Central, Hong Kong; (ii) Ample Orient Capital Limited at Unit A, 14/F, Two Chinachem
Plaza, 135 Des Voeux Road Central, Hong Kong; (iii) Ever-Long Securities Company Limited at 18th
Floor, Dah Sing Life Building, 99-105 Des Voeux Road Central, Hong Kong; (iv) Hong Kong
International Securities Limited at 23rd Floor, Arion Commercial Centre, 2-12 Queen’s Road West,
Hong Kong; (v) South China Securities Limited at 28th Floor, Bank of China Tower, No. 1 Garden
Road, Central, Hong Kong after 4:00 p.m. on 6 June 2012 and thereafter during normal office hours
from 9:00 a.m. to 5:00 p.m. from 7 June 2012 up to and including 12 June 2012.

INFORMATION ON THE PLACING

This prospectus is published solely in connection with the Placing.

The Placing Shares are offered solely on the basis of the information contained and
representations made in this prospectus, on the terms and subject to the conditions set out herein. No
person in connection with the Placing is authorised to give any information, or to make any
representation not contained in this prospectus, and any information or representation not contained
herein must not be relied upon as having been authorised by our Company, the Sponsor, the
Bookrunner, the Lead Manager, the Underwriters, and any of their respective directors, agents,
employees or advisers or any other person involved in the Placing.

FULLY UNDERWRITTEN

The Listing is sponsored by the Sponsor. 420,000,000 Placing Shares are offered by our
Company by way of the Placing, which is managed by the Lead Manager and is fully underwritten by
the Underwriters (subject to the terms and conditions of the Underwriting Agreement). Further
information about the Underwriters and the underwriting arrangements is contained in the section
headed “Underwriting” in this prospectus.

PLACING SHARES TO BE OFFERED IN HONG KONG ONLY

Each person aquiring the Placing Shares will be required, and is deemed by his acquisition of the
Placing Shares, to confirm that he is aware of the restrictions on offer of the Placing Shares described
in this prospectus and that he is not acquiring, and has not been offered, any Placing Shares in
circumstances that contravene any such restrictions.
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INFORMATION ABOUT THIS PROSPECTUS AND THE PLACING

No action has been taken in any jurisdiction other than Hong Kong to permit the offering of the
Placing Shares or the distribution of this prospectus. Accordingly this prospectus may not be used for
the purposes of, and does not constitute, an offer or invitation in any jurisdiction or in any
circumstance in which such offer or invitation is not authorised or to any person to whom it is
unlawful to make an unauthorised offer or invitation.

Prospective investors for the Placing Shares should consult their financial advisers and take legal
advice, as appropriate, to inform themselves of, and to observe, all applicable laws and regulations of
any relevant jurisdiction. Prospective investors for the Placing Shares should inform themselves as to
the relevant legal requirements of applying for the Placing Shares and any applicable exchange control
regulations in the countries of their respective citisenship, residence or domicile.

APPLICATION FOR LISTING OF THE SHARES ON GEM

Our Company satisfies the requirements relating to continuity of ownership and control
throughout the full financial year immediately preceding the Latest Practicable Date and up until the
Listing Date under Rule 11.12A(2) of the GEM Listing Rules.

Our Company has applied to the Stock Exchange for the listing of, and permission to deal in, the
Shares in issue and which are to be issued pursuant to the Placing (including any Shares to be issued
under the Capitalisation Issue and any Shares which may fall to be allotted and issued pursuant to the
exercise of the Over-allotment Option and the options which may be granted under the Share Option
Scheme) on the GEM. Pursuant to Rule 11.23(7) of the GEM Listing Rules, at least 25% of the total
issued share capital of our Company must at all times be held by the public. A total of 420,000,000
Placing Shares, representing 25% of the enlarged issued share capital of our Company, will be in the
hands of the public immediately following completion of the Placing and upon the Listing (without
taking into account any new Shares which may fall to be allotted and issued pursuant to the exercise
of the Over-allotment Option and the options which may be granted under the Share Option Scheme).

No part of our Company’s share capital or loan capital is listed or dealt in on any other stock
exchange. As at the Latest Practicable Date, our Company was not seeking or proposing to seek a
listing of, or permission to deal in, any part of its share capital or loan capital on any other stock
exchange other than the GEM.

The Shares are freely transferable.

Under section 44B(1) of the Companies Ordinance, any allotment made in respect of any placing
of the Placing Shares will be void if permission for the listing of the Shares on the GEM has been
refused before the expiration of three weeks from the date of closing of the Placing or such longer
period (not exceeding six weeks) as may, within the said three weeks, be notified to our Company by
or on behalf of the Stock Exchange.

All the Shares will be registered on the branch register of members of our Company in Hong
Kong. Only securities registered on the branch register of members of our Company kept in Hong
Kong may be traded on the GEM unless the Stock Exchange otherwise agrees.
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PROFESSIONAL TAX ADVICE RECOMMENDED

Potential investors for the Placing Shares are recommended to consult their professional advisers
if they are in doubt as to the taxation implications of the subscription for, holding, purchase, disposal
of or dealing in the Shares or exercising their rights thereunder.

STAMP DUTY

Dealings in the Shares registered on our Company’s branch register of members maintained in
Hong Kong will be subject to Hong Kong stamp duty.

It is emphasised that none of our Company, our Directors, the Sponsor, the Bookrunner, the Lead
Manager, the Underwriters and their respective directors or employees or any other persons involved
in the Placing accepts responsibility for any tax effects on, or liability of, holders of the Shares
resulting from the subscription for, holding, purchase, disposal of or dealing in the Shares.

SHARES WILL BE ELIGIBLE FOR ADMISSION INTO CCASS

Subject to the approval of the listing of, and permission to deal in, the Shares in issue and to be
issued as mentioned in this prospectus on the GEM and compliance by our Company with the stock
admission requirements of HKSCC, the Shares will be accepted as eligible securities by HKSCC for
deposit, clearance and settlement in CCASS with effect from the Listing Date, or such other date as
HKSCC chooses.

Settlement of transactions between participants of the Stock Exchange is required to take place
in CCASS on the second business day after any trading day. Investors should seek the advice of their
stockbroker or other professional adviser for details of those settlement arrangements as such
arrangements will affect their rights and interests.

All activities under CCASS are subject to the General Rules of CCASS and CCASS Operational
Procedures in effect from time to time.

All necessary arrangements have been made enabling the Shares to be admitted into CCASS.
DEALINGS AND SETTLEMENT

Dealings in the Shares on the GEM are expected to commence on 12 June 2012.

The Shares will be traded in board lots of 10,000 Shares.

The GEM stock code for the Shares is 8232.

Our Company will not issue any temporary document of title.
STRUCTURE AND CONDITIONS OF THE PLACING

Details of the structure and conditions of the Placing are set out in the section headed “Structure
and conditions of the Placing” in this prospectus.
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DIRECTORS
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Executive Directors

Mr. Jiang Changging (ZRH)
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Directors

Mr. Meng Fanlin (i Z )
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Residential address
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Haidian District
Beijing, China

EO01-2-301, Yuanmingyuan Garden Villa
Haidian District
Beijing, China
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PARTIES INVOLVED

Sponsor Guotai Junan Capital Limited
27th Floor, Low Block
Grand Millennium Plaza
181 Queen’s Road Central
Hong Kong

Bookrunner and Lead Manager Guotai Junan Securities (Hong Kong) Limited
27th Floor, Low Block
Grand Millennium Plaza
181 Queen’s Road Central
Hong Kong

Legal advisers to the Company As to Hong Kong law:
Li & Partners
Rooms 2201-03
22/F, World-Wide House
19 Des Voeux Road Central
Central
Hong Kong

As to PRC law:

Commerce & Finance Law Offices
6/F, NCI Tower
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As to Cayman Islands law:
Appleby

2206-19 Jardine House

1 Connaught Place

Central
Hong Kong
Legal advisers to the Sponsor and As to Hong Kong law:
the Underwriters Pang & Co.

Level 76, International Commerce Centre
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Kowloon

Hong Kong

As to PRC law:

Beijing Kangda Law Firm
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Beijing 100004, PRC
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INDUSTRY OVERVIEW

This section contains information and statistics on the industry in which our Group operates.
The information set out in this section has been extracted from an industry review report compiled
by CCID Consulting as commissioned by our Company. CCID Consulting, an Independent Third
Party, is principally engaged in the provision of market research and management consultancy
services. The principal activities of its subsidiaries comprise the provision of data information
management services, and public relationship consultancy services. The amount of fees payable by
us to CCID Consulting is RMB400,000. Save for the aforesaid industry review report compiled by
CCID Consulting, no other such report was commissioned by our Company. In view of the
background and credentials of CCID Consulting, the method of research adopted by CCID
Consulting in preparation of the industry review report, the independence of CCID Consulting from
our Company and the confirmation from CCID Consulting that the data in its report is true and
reliable, our Directors consider that there is no reason to believe that such information is false or
misleading or that any fact has been omitted that would render such information false or
misleading. The information has not been independently verified by us, the Sponsor, the Lead
Manager, the Underwriters or any other party involved in the Placing and no representation is

given as to its accuracy.

INTRODUCTION

We have commissioned CCID Consulting, an independent market research company based in
China, to analyse and report on the deployment market of optical fibers and low-voltage equipment
integration services market in China. To provide an analysis of these markets, CCID Consulting
combined research by applying its macro-economic outlook and its understanding of the development
patterns of the relevant industry. Data collection was carried out by analysts with specific knowledge
of the deployment market of optical fibers and low-voltage equipment integration services market.
Secondary sources such as company report and historical market data were generated through the
analysis of relevant data such as trade and consumption that were prepared by various PRC
Government and industry associations, such as Ministry of Industry and Information Technology,
National Bureau of Statistics, Ministry of Communications and Ministry of Railways. In preparing its
report, CCID Consulting also conducted interviews with telecommunication operators and low-voltage
equipment integration companies in the PRC to support its forecast model. The interviews also served
as a method of cross-checking and data verification. Market forecasts present the view of CCID
Consulting of the key demand market drivers to determine the future development of the deployment
market of optical fibers and low-voltage equipment integration services market in China. The
information and statistics as set forth in this section have been extracted from the report issued by
CCID Consulting.
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INDUSTRY OVERVIEW

DEPLOYMENT SERVICES OF OPTICAL FIBERS

1. Market overview

° Market overview on the use of internet

Internet users use different internet access technologies, such as optical fibers, digital subscriber
line, mobile telecommunications service and cable modem, to access internet. Given that the use of
optical fibers is one of the internet access technologies, the demand on the internet access may
indirectly affect the development of the deployment services of the optical fibers. The number of
internet users in China grew rapidly from 2000 to 2010. During the years from 2000 to 2010, the
annual compound growth rate of the number of household internet users in China was approximately
35.1% and the number of household internet users in China reached 457.0 million in 2010. The
following diagram set forth the number of household internet users in China from 2000 to 2010:

Number of household internet users in China from 2000 to 2010
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In view of the nature of the optical fibers which can generally transmit the data at a faster rate
if compared with other internet access technologies as mentioned above and considering that the
growth of the broadband internet users implicitly shows the demand on faster transmission rate of
internet users, the demand on the optical fibers as well as the deployment services of optical fibers
is expected to be driven by the growth of broadband internet users. During the years from 2004 to
2010, the number of broadband internet users in China maintained a steady growth with the compound
annual growth rate of approximately 32.0%. The number of broadband household internet users in
China reached to approximately 126.3 million in 2010. The following diagrams set forth the number
of broadband household internet users in China from 2004 to 2010 and the prevalence rate of
broadband network in Beijing, Liaoning Province, Jilin Province, Shaanxi Province and Anhui
Province in China in 2010:

Number of broadband household internet users in China between 2004 and 2010
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° Market overview on the deployment of optical fibers

During the years from 2008 to 2010, the income generated from the deployment market of optical
fibers in China grew gradually with the compound annual growth rate of approximately 9.9% and
reached RMB62.2 billion in 2010. The following diagram set forth the income generated from
deployment market of optical fibers in China from 2008 to 2010:

The income generated from optical fibers
deployment industry in China between 2008 to 2010
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° Market overview on the deployment of optical fibers with micro-ducts and mini-cables

As for the traditional deployment method, such as direct burial of optical fibers, the number of
optical fibers deployed is usually based on the estimated final demand of optical fiber infrastructure,
resulting in an excessive one-time investment and problems such as idleness of optical fibers and low
utilisation rates.

In utilising micro-ducts and mini-cables system integration methods, the micro-ducts and
mini-cables can be blown into the pipes in phase depending on the then market demand, thereby
reducing the initial investment and providing greater flexibility in expansion capacity.

The three major telecommunication operators in China are still testing the applications of
micro-ducts and mini-cables and are currently carrying out pilot projects of micro-ducts and
mini-cables in a number of provinces and cities such as Beijing, Anhui Province, Shaanxi Province,
Hebei Province, Liaoning Province and Jilin Province. Among the three major telecommunication
operators, China Mobile Communications Corporation ("' [ # ) 8 {5 ££ [#]) is more willing to try the
application of micro-ducts and mini-cables system integration methods.

Major manufacturers of optical fibers have introduced micro-ducts and mini-cables related
products and are promoting the application of micro-ducts and mini-cables. However, as the
telecommunication operators in the PRC are still treating the market of micro-ducts and mini-cables
as a pilot phase, the development of the market regarding the deployment of micro-ducts and
mini-cables in China is at an early stage.
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° Techniques adopted in the deployment of the optical fibers

Currently, except a few rare methods being used in particular geographical environment, such as
for deployment of optical fibers in seabed, there are various commonly used methods regarding the
deployment of optical fibers including (i) the traditional deployment methods such as direct burial and
aerial access to deploy optical fibers and (ii) the micro-ducts and mini-cables system integration
methods which involve the application of a combination of certain deployment methods known as
in-sewer, pipe jacking and cable troughing utilising micro-ducts and mini-cables and related
techniques.

The size of market of optical fibers deployment industry utilising micro-ducts and mini-cables
has been relatively steady during the recent years. As at the end of 2010, the market size of optical
fibers deployment industry utilising micro-ducts and mini-cables in China reached RMB820.0 million,
of which 55% accounted for telecommunication operators, and accounted for 1.3% of the entire optical
fibers deployment market.

II.  Our market share and competition

Considering the size of our business regarding the provision of the deployment services of
optical fibers and the scale of the deployment industry of optical fibers, we believe that our market
share is minimal to the aforesaid industry as at the Latest Practicable Date.

In relation to deployment services by traditional deployment methods, we primarily compete
with all companies which are engaged in the provision of the deployment services, such as China
Communications Services Corporation Limited ("% (5 R&5 M3 A BRZAF) which provides
integrated support services in the field of information technologies including but not limited to
telecommunications infrastructure services ranging from design, construction and project supervision
and management.

As at the Latest Practicable Date, there is no significant entrance barrier for new comers to enter
into the optical fiber deployment industry. However, our Directors believe that new comers who
provide deployment services of optical fibers by traditional deployment methods have to tackle certain
difficulties including but not limited to (i) the qualifications required under relevant PRC laws and
regulations to conduct the business; (ii) the operational and management experience in the industry;
(iii) the standard of technology; (iv) the ability to maintain sufficient working capital; and (v) the
ability to manage the construction works, while new comers who provide deployment services of
optical fibers by micro-ducts and mini-cables system integration methods have to tackle further
difficulties such as (i) obtaining rights to use public sewer systems; (ii) infringement of intellectual
properties rights of others; and (iii) technology and technique required.

With nearly no significant entrance barrier, we may be in competition with new comers, which
may include manufacturers which manufacture micro-ducts and/or products similar to micro-ducts or
otherwise.
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III. Market trend
° Major challenges to the market

Currently, three major telecommunication operators have experienced our micro-ducts and
mini-cables system integration methods on trial basis. Given that the deployment services of optical
fibers by using the micro-ducts and mini-cables system integration methods are mainly rendered for
the major telecommunication operators in the PRC, the development of such market is principally
subject to the attitude and demand of the telecommunication operators in the PRC and the growth of
the deployment market of optical fibers in the PRC.

° Future opportunities

According to the Ministry of Housing and Urban-Rural Development of the PRC
(e N R IR ] A 5 A 3k 40 2 5% &8), the level of urbanisation in China, which is expressed in the
ratio of municipal population to total population in China, is expected to exceed 50% at the end of
2015 resulting in greater opportunities for the growth of deployment market of optical fibers in China.
The following diagram set forth the estimate or forecast of the income generated from deployment
market of optical fibers in China from 2011 to 2013:

Estimate or forecast of the income generated from
deployment market of optical fibers in China from 2011 to 2013
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LOW-VOLTAGE EQUIPMENT INTEGRATION SERVICES

1. Market overview

° Composition of the applications of the low-voltage equipment integration

Low-voltage equipment integration principally refers to communication automation, building
automation, office automation, fire automation and security automation. The application of the
low-voltage equipment integration is focused primarily on several industries, such as construction
industry, transportation industry and financial industry. The following diagram set forth the
composition of the applications of the low-voltage equipment integration in 2010:

Composition of the applications of the low-voltage equipment integration in 2010
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Source: CCID Consulting

Note: Others principally comprise the application of the low-voltage equipment integration on petroleum industry and

electricity and water conservancy industries
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° Growth of the domestic market

In 2011, while the global economy was affected by a series of uncertainties including the
European debt crisis, the overall economy still maintained a positive development momentum,
especially the pace of global economic recovery was driven by the steady growth of economies such
as China. With the continuous increase in construction investments, the market demand for
low-voltage equipment integration services further increased accordingly.

The market of low-voltage equipment integration services grows gradually under the continuous
increase in construction investment in the PRC which drives the demand of modernisation of functions
for intelligent buildings.

During the years from 2007 to 2011, the income generated from the low-voltage equipment
integration services market grew with the compound annual growth rate of approximately 24.5% and
reached to approximately RMB69.5 billion in 2011. The following diagram set forth the income
generated from the low-voltage equipment integration industry in China from 2007 to 2011:

The income generated from the low-voltage equipment
integration industry in China between 2007 and 2011
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II.  Our market share in Hebei Province and competition

Considering the size of our business regarding the provision of the low-voltage equipment
integration services and the scale of the low-voltage equipment integration industry in Hebei Province,
we believe that our market share is minimal to the aforesaid industry in Hebei Province as at the Latest
Practicable Date.

We basically compete with numerous local enterprises, including but not limited to Tsinghua
Tongfang Co., Ltd, Tellhow Sci-tech Co., Ltd and CSCEC Electronic Engineering Co., Ltd, which
possess the relevant qualifications in the low-voltage equipment integration industry. As at the Latest
Practicable Date, there is no significant entry barrier for new comers to enter into the low-voltage
equipment integration industry. However, our Directors believe that new comers have to tackle certain
difficulties including but not limited to (i) the qualifications required under relevant PRC laws and
regulations to conduct the business; (ii) the operational and management experience in the industry;
(iii) the standard of technology; and (iv) ability to maintain sufficient working capital.

Our Directors intend to maintain our Group’s competitive edge through adopting the business
strategies set out in the section headed “Business objective and future plans” in this prospectus.

III. Market trend
° Major challenges to the market

As for the future competition, given that the low-voltage equipment integration market is
situated at a growing stage, the concentration and the competition of the market will be gradually
increased. New entrants will be demanded for high capital strength and technological capability
requirements. In the foreseeable future, local enterprises with stronger capital strength and
technological capabilities are expected to be able to survive and increase its market share in the
industry.

° Future opportunities

The 12th Five-Year Plan for Construction Industry (ZEEEZEZEE[+ —H | %)) issued by
Ministry of Housing and Urban-Rural Development (7 #& A B 3 13 £ 5 F1 3k 46 2 5% #8) has focused
on the development of high and new technologies and the PRC Government has formulated relevant
development planning on intelligent buildings. This national policy is expected to drive ample
business opportunities for low-voltage equipment integration companies in the PRC.



INDUSTRY OVERVIEW

In the coming two to three years, with the rapid development in the construction, transportation
and financial industries in China, the market for low-voltage equipment integration is expected to
grow in 2011 and 2012. It is anticipated that it will reach to approximately RMB69.5 billion in 2011
and RMBS&87.9 billion in 2012. The following diagram set forth the forecast of the income generated
from low-voltage system integration market in China from 2011 to 2012:

The forecast of the income generated from
low-voltage equipment integration market in China from 2011 to 2012
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PRC REGULATORY FRAMEWORK

PRC LAWS ON CORPORATE BUSINESS REGULATION
Communication Engineering

Pursuant to the Regulations on Administration of Construction Enterprises Qualification (%%
3G H S BB ) promulgated by the Ministry of Construction of the PRC (9 % A & A1 ] 2 5% 40
on 26 June 2007 and became effective on 1 September 2007, construction enterprises which have
obtained the relevant qualification shall engage in the construction activities limited to the scope set
out in their qualifications.

The Classification of Qualification of Construction Enterprises (535135 & B & AL HE)
issued by the Ministry of Construction on 20 April 2001 and became effective on 1 July 2001, set out
the standard of classification to evaluate construction enterprises. Professional construction
enterprises for intelligent building with qualification of Grade IIT (EZEF B TR H KRG =)
shall satisfy requirements such as (i) having conducted the construction of two qualified intelligent
buildings or integrated wiring projects with contract value of over RMB2.0 million in the past five
years; (ii) employing manager and technology and finance personnel with the required title and
experience for more than five years and corresponding professional staffs; (iii) having a registered
capital of more than RMB2.0 million and net assets of more than RMB2.4 million; (iv) attaining the
highest annual settled project income of over RMB3.0 million in the past three years; and (v) having
construction machines and quality testing equipments compatible with the corresponding scope of
construction projects. The enterprises with qualification of Grade III shall undertake the projects of
intelligent building with contract value less than RMB6.0 million.

Professional construction enterprises for telecommunication with qualification of Grade III
(BfE LREHEFEK M =) shall also satisfy requirements such as (i) having conducted more than two
of the required and qualified projects; (ii) employing manager and technology and finance personnel
with the required title and experience for more than five years and corresponding professional staffs;
(iii) having a registered capital of more than RMB5.0 million and net assets of more than RMBS§
million; (iv) attaining the highest annual settled project income of over RMBS50.0 million in the past
three years; and (v) having construction machines and quality testing equipments be compatible with
the corresponding scope of construction projects. The enterprises with qualification of Grade III shall
undertake the projects of telecommunication with contract value less than RMBS5.0 million.

Production Safety

The Production Safety Law of the PRC ('3 A RILFIE %24 E L) promulgated by the
Standing Committee of the National People’s Congress on 29 June 2002 and became effective on 1
November 2002, is the principal law governing the supervision and administration of production
safety and labour protection. The law requires the construction enterprises to set up organisations or
be manned by full-time personnel for safety production control. Safety facilities of new construction,
re-construction or expansion projects shall be designed, constructed, produced and used at the main
construction area of the projects.

Pursuant to the Regulations on Administration of Construction Safety (#s% 1.7 % 4 4E 7 45
) promulgated by the State Council and passed on 12 November 2003 and became effective on 1
February 2004, construction enterprises engaged in such activities as building, expansion, renovation,
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or demolition shall meet the requirements prescribed by the State Council such as the registered
capital, professional technicians, technological equipment and work safety condition and the
construction enterprises shall obtain a corresponding qualification certificate in accordance with law.
Qualified enterprises shall undertake projects limited to the scope set out in their qualification.

Pursuant to the Regulations on Safety Production Licences (% 4 /E & #F n] @& 5 7), promulgated
by the State Council on 13 January 2004, the State Council adopts a licensing system for construction
enterprises in safety production. Enterprise that has not obtained a safety production licence shall not
conduct construction activities. The Administrative Department of Construction under the State
Council is responsible for the issuance and administration of safety production licences of
construction enterprises that are administered by the PRC Government. The Administrative
Department of Construction under the people’s government of the provinces, autonomous regions or
municipalities directly under the PRC Government are responsible for the issuance and administration
of safety production licences of construction enterprises that are not specified in the preceding
paragraph, and are subject to the guidance and supervision of the Administrative Department of
Construction under the State Council. The validity of a safety production licence is three years. If an
extension to the validity period is required upon expiration of a safety production licence, the
enterprise shall, three months prior to the expiration, go through the extension procedures with the
department that issues and administers such safety production licence.

Pursuant to the Provisions on the Administration of the Safety Production Licences for
Construction Enterprises (#5140 3% 2 /F 7 7 v] %8 B HBLE) promulgated by the Ministry of
Construction and became effective on 5 July 2004, the Opinions on Implementation of Provisions on
the Administration of the Safety Production Licences for Construction Enterprises (5 T4 2%
A AT A M 2 B i) promulgated by the Ministry of Construction and became effective
on 27 August 2004 and the Supplemental Provisions on Strict Implementation of the Safety Production
Licences for Construction Enterprises (i Bk B e 3 58 it LA 35 22 4 A a8 i v] 26 i B2 1) 27 1 4l 72
#iE) promulgated by the Ministry of Construction and became effective on 25 January 2006,
construction enterprises shall meet certain safety production requirements such as establishing the
responsibility system for safety in production and setting up organisations for the control of work
safety and apply for safety production licences from the Administrative Department of Construction
at provincial level or above before conducting construction activities.

Security and Prevention Product

Pursuant to the Standard for Qualification of Security and Prevention Project Enterprises
(BAA B LR 3 EE 5F 2 2 4E) issued by the China Security and Protection Industry Association
(FE % B 1720 &) on July 2007, the qualification of security and protection project enterprises is
divided into three grades and Grade I is the highest level. Enterprises of Grade I shall meet
requirements such as (i) having a registered capital of more than RMB5.0 million; (ii) obtaining the
qualification of Grade II for more than two years; (iii) having conducted more than five design and
construction of security and protection projects of Grade I which is qualified after testing, acceptance
or assessment in the past two years; (iv) having the total contract value of completed security and
protection projects of more than RMB16.0 million with one of them which has the contract value of
more than RMB3.0 million; (v) having sufficient qualified professional technicians and cost engineer;
(vi) having signed and committed to be the Integrity Convention of Security and Protection
Enterprises; (vii) having passed the Quality System Management Verification GB/T 19001; (viii) no
serious liability or accident occurred in the past two years during the contracted projects; and (ix)
having established and maintained a safe production management system.
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Pursuant to the Measures on Administration of Security and Protection Products (% 44 1l [y #ii
FE & /& B ) promulgated jointly by the General Administration of Quality Supervision, Inspection
and Quarantine of the PRC (Bl B & B B 455 9% #4)%) and the Ministry of Public Security of the PRC
(N R ILFNE A Z) on 16 June 2000 with effect from 1 September 2000, the administration of
security and protection product is subject to production licensing system of industrial products or
security authentication system, while other security and protection products are subject to production
registration system.

Communication and Information Network System Integration

Pursuant to the Measures on Administration of Communication and Information Network System
Integration Enterprises (Trial) ({515 B A4 R 41 5 il 28 &S 1% (FA4T)) promulgated by the
Ministry of Information Industry on 16 August 2001, enterprises engaged in the communication and
information network system integration business shall not conduct such construction activities until
the Communication and Information Network System Integration Enterprises Qualification
CHREE BH% R MEMEEFZE) is obtained. Enterprises shall meet a series of requirements to
obtain the qualification of Grade II, including but not limited to (i) having the responsible persons
with more than three years of communication construction or enterprise management experience and
intermediate title or above; (ii) with the number of project technology or economic management staff
of different degrees or titles not being less than the quorum; (iii) the registered capital of not less than
RMBS8.0 million; and (iv) having completed communication and information network system
integration projects with contract value greater than RMB80.0 million in the past three years. The
requirements for the qualification of Grade III include (i) having a responsible person with more than
two years of communication construction or enterprise management experience; (ii) the registered
capital of not less than RMBS5.0 million; and (iii) having completed communication and information
network system integration projects with contract value greater than RMB40.0 million in the past three
years. Enterprises with qualification shall conduct business within the scope stipulated in the approved
grade. Enterprises with qualification of Grade II shall undertake communication network and
telecommunications support network projects of less than RMB20.0 million and telecommunication
basic network projects of less than RMB10.0 million. Enterprises with qualification of Grade III shall
undertake communication network and telecommunications support network projects of less than
RMB10.0 million and telecommunication basic network projects of less than RMBS5.0 million.
Communication and information network system integration qualifications are subject to annual
review system. The telecommunication and information administrations of provinces, autonomous
regions and municipalities directly under the PRC Government are responsible for the examination
and approval for enterprises which are not owned by the PRC Government with qualifications of Grade
II/IIT and report to the Ministry of Information Industry for record.

Computer Information System Integration Certification

Pursuant to the Measures on Administration of Computer Information System Integration
Certification (Trial) (F % # (5 5 5 %t 4 B0E & #UF: (R017)) promulgated on 12 December 1999 by
the Ministry of Information Industry, any units which would like to engage in computer information
system integration business shall pass the certification authentication and obtain the computer
information system integration certification (FIEEH(EERAMEMEEHFE). The Ministry of
Information Industry is responsible for the administration of computer information system integration
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certification authentication, including appointment and administration of certificate authentication
institutions, issuance of administrative measures and standards, approval and promulgation of
authentication results. The validity of the certificate is four years. The Certificate Authentication
Working Office (& 58 L/E#/ %) shall conduct biennial review on the qualified units.

According to the Notice of Ministry of Information Industry on Adjusting Validity Term
of Computer Information System Integration Certification and Renewing the Certificate with
New Version ({5 5 2 i B 17 o B8 5 S M0 (60 28 A 40 Al L o 35 A 280000 % 68 3 0 o B o 3 1 2L )
issued by the Ministry of Information Industry on 10 January 2007, the validity term of the
Certificates is changed to three years and the biennial review is cancelled from 1 July 2007.

The Requirements for Grade Estimation of Computer Information System Integration
Certification (Revised) (7l # (5 5 R #1 4 BUEE 55 AT 2 14 (1 FTRR)) promulgated on 13 October
2003 by the Ministry of Information Industry set out the specific requirements for enterprises to obtain
the certificates of each grade. Enterprises applying for certificate of Grade III shall meet the
requirements in performance, technology and management capacity and staff aspects, including but
not limited to the enterprise, with the registered capital of more than RMB2.0 million, must have
engaged in the system integration for more than two years and have completed at least one project of
which the contract value is greater than RMBS5.0 million in the past three years. The responsible
person shall have more than three years of enterprise management experience in the electronic
information technology domain. Furthermore, the number of relevant staff should not be less than 50
and at least 80.0% of them should have a bachelor degree or above.

Commerce & Finance confirmed that each of our Group’s subsidiaries in the PRC has obtained
all the necessary governmental authorisations, approvals and relevant certificates required by the PRC
laws and regulations to conduct their respective business within the scope of its business licences. As
at the Latest Practicable Date, such authorisations, approvals and relevant certificates have not been
revoked.

Advanced Technology Enterprises

The Administrative Measures for the Determination of Advanced Technology Enterprises
(R T H T A 26 58 2 45 P ) promulgated on 14 April 2008 jointly by the Ministry of Science and
Technology of the PRC (1% A\ R L1 B FHEEFZ T #F), the Ministry of Finance of the PRC ({13 A &
AN [E BABES) and the SAT and took effect on 1 January 2008, sets out the requirements and
procedures to determine the advanced technology enterprises. In order to be recognised as an advanced
technology enterprise, an enterprise must satisfy the requirements including but not limited to (i)
having been registered within China and possesses independent intellectual property rights of the core
technologies of its major products (services) by way of independent research and development,
transfer, donation or acquisition in the past three years or through exclusive licensing for a minimum
period of five years; (ii) the products (services) of the enterprise falling within the scope as prescribed
in the High and New Technology Sector with Key State Support ([ 5 5 B 32 £ 19 & 8 B lT S5 380 ; (dii)
having the scientific and technological personnel with the level of tertiary education or above in its
employment, that account for at least 30.0% of the total number of employees in the year, and the
number of personnel engaged in research and development constituting at least 10.0% of the total
number of employees in the year; and (iv) having been engaged in continuous research and
development activities for purposes of making pioneering discoveries in science or technology
(excluding humanities and social sciences), making creative use of new scientific and technological
knowledge, or substantially improving technologies or products (services). The proportion of its total
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research and development expenditure and its total sales revenue in the latest three accounting years
shall also meet the stipulated requirements, such as having revenue from high and new technology
products (services) that accounts for at least 60.0% of the total revenue of the enterprise in the year.
The enterprise’s level of organisation and management of research and development, capacity of
transformation of scientific and technological achievements, amount of independent intellectual
property rights, growth in sales and total assets as well as other indicators shall conform with the
requirements of the Guidelines on the Administration of Determination of Advanced Technology
Enterprises (=587 £ 7 4 2658 2 & B T/E551), which was promulgated jointly by the Ministry of
Science and Technology of the PRC (173 A R 41 B #2241l ), the Ministry of Finance of the PRC
(H#E N RN E BABES) and the SAT and effective on 8 July 2008 and makes detailed rules on the
issues concerning the determination of advanced technology enterprises. Qualified enterprises are
issued with the Advanced Technology Enterprise Certificate with a validity period of three years.
Where there are major changes in the business operations, production and technical activity (such as
merger, restructuring, change in business activity, etc.) of a advanced technology enterprise, the
enterprise shall report such changes to the relevant administrative authority within 15 days.

PRC LAWS ON TAX REGULATIONS

The PRC taxes that are levied on our subsidiary in the PRC mainly include EIT, VAT and
business tax. Under PRC law, our PRC subsidiary is also required to withhold taxes on dividends
payable to us.

PRC EIT Tax

Prior to 1 January 2008, the foreign-invested enterprises shall pay EIT pursuant to the
Foreign-Invested Enterprise and Foreign Enterprise Income Tax Law of the PRC (H#E A R4t 1 2 4
P E A EMINE A SE T3 B1L)  promulgated by the National People’s Congress Standing
Committee in 1991 (“Prior EIT Law”) and related implementation regulations. Pursuant to the Prior
EIT Law, except for the preferential tax rates, a foreign-invested enterprise was subject to EIT at a
statutory rate of 33.0%. In addition, certain foreign-invested enterprises were exempted from EIT for
two years starting from the first profit-making year and followed by a fifty percent reduction of the
EIT in the next three consecutive years.

On 16 March 2007, the National People’s Congress passed the EIT Law which became effective
1 January 2008. The EIT Law adopted a uniform tax rate of 25.0% for all enterprises (including
foreign-invested enterprises) and revoked the current tax exemption, reduction and preferential
treatments applicable to foreign-invested enterprises. However, according to the Notice to the EIT
Law, there is a transition period for enterprises, whether foreign-invested or domestic, that received
preferential tax treatments granted by relevant tax authorities prior to the effectiveness of the EIT
Law. Enterprises that were subject to an enterprise income tax rate lower than 25% before the
effectiveness of the EIT Law may continue to enjoy the lower rate and gradually transit to the new
tax rate within five years after the effective date of the EIT Law. Enterprises that were granted
preferential EIT treatments before the effectiveness of the EIT Law may continue to enjoy the
preferential EIT treatments until their expiration.

Under the EIT Law, enterprises are classified as either “resident enterprises” or “non-resident
enterprises.” Pursuant to the EIT Law and its implementation rules, besides enterprises established
within the PRC, enterprises established outside China whose “de facto management bodies” are
located in China are considered “resident enterprises” and subject to the uniform 25.0% EIT rate for
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their global income. According to the implementation rules of the EIT Law, “de facto management
body” refers to a managing body that exercises, in substance, overall management and control over
the manufacture and business, personnel, accounting and assets of an enterprise. In our circumstance,
our substantial management is currently based in China and is expected to remain in China in the
future. It is not clear whether we would be deemed as “resident enterprises” or not. In addition,
although the EIT Law provides that dividend income between “qualified resident enterprises” is
exempted income, and the implementation rules refer to “qualified resident enterprises” as enterprises
with “direct equity interests”, it is not clear whether dividends we receive from our subsidiary are
eligible for such exemption if we are deemed to be a PRC “resident enterprise”. If we are considered
a PRC “resident enterprise” and thus required to withhold income tax for any dividends we pay to our
non-PRC resident enterprise investors, the amount of dividends we can pay to our Shareholders could
be materially reduced. In addition, any gain realised on the transfer of ordinary shares by our non-PRC
resident investors is also subject to 10.0% PRC income tax if such gain is regarded as income derived
from sources within the PRC.

Furthermore, the EIT Law provides that a non-resident enterprise refers to an entity established
under foreign law whose “de facto management bodies” are not within China but which have an
establishment or place of business in the PRC, or which do not have an establishment or place of
business in the PRC but have income source within the PRC. The implementation rules of the EIT Law
provide that after 1 January 2008, an income tax rate of 10.0% will normally be applicable to
dividends declared to non-PRC resident investors which do not have an establishment or place of
business in the PRC, or which have such establishment or place of business but the relevant income
is not effectively connected to the establishment or place of business, to the extent such dividends are
derived from sources within the PRC. The income tax on the dividends may be reduced pursuant to
a tax treaty between China and the jurisdictions in which our non-PRC Shareholders reside.

In spite of the uniform tax rate adopted under the EIT Law, according to Article 35 of the PRC
Tax Administrative Law (H 3 A [ HF0 BB Y0 #LEE ), and Articles 3 and 4 of the Measures on
Authorised Methods of EIT Collection (Trial) ({2 Tt 15 B 42 & SOOI L (017)) (hereinafter referred
as “Authorised Methods Measures™), the local tax authorities shall have the right to adopt the
authorised methods to charge EIT in the event that any of the following six circumstances arises:

1. such taxpayer is not required to maintain any accounting books under applicable laws and
regulations;

2. such taxpayer is required to maintain accounting books under applicable laws and
regulations but he failed to do so;

3.  such taxpayer destroyed its accounting books or refused to provide information for tax
computation;

4.  the accounting books of such taxpayer is not in proper order or its available accounting
information is not sufficient for review;

5.  such taxpayer failed to submit any tax return to the tax authority on time or upon repeated
requests; or

6. the amount of taxable income submitted by such taxpayer was relatively low without
justifiable reasons.
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Pursuant to Article 6 of Authorised Methods Measures, with regard to the taxpayers using the
method featuring authorised taxable income ratio-based collection, the following formula shall be
used to calculate their income tax payable: (i) Income tax payables equals to taxable income times
applicable tax rate; or (ii) taxable income equals to total income times taxable income ratio.

PRC VAT

Pursuant to the Interim Regulation on the Value Added Tax of the PRC (% A [ il [50] 33% (B i
B 17 %1) promulgated by the State Council on 13 December 1993 and amended on 10 November
2008, and its implementation rules, any entity or individual engaged in the sales of goods, the
provision of processing, repairing and replacement services or the importation of goods in China is
generally required to pay VAT on the added value derived during the process of manufacture, sale or
service provided. Unless stated otherwise, for VAT payers who are selling or importing goods, and
providing processing, repairs and replacement services in the PRC, the tax rate shall be 17.0%.

Business Tax

Pursuant to the Provisional Regulations on Business Tax of the PRC (" #& A & 3Ll 5 2 SE R
1TH491) issued by the State Council on 13 December 1993 and amended on 10 November 2008 with
effect on 1 January 2009, all units and individuals engaged in the provision of services as prescribed
in these regulations and the transfer of intangible assets or the sale of immovable properties within
the territory of the PRC shall pay the business tax in accordance with these Regulations. Tax payers
who engage in construction and transfer of intangible assets are subject to the tax rate of 3.0% and
5.0% respectively.

REGULATION OF FOREIGN CURRENCY EXCHANGE AND DIVIDEND DISTRIBUTION
Foreign Currency Exchange

Pursuant to the Foreign Currency Administration Rules of the PRC (% A [ 3t A1 [ 41 e 457 2 o
i) promulgated by the State Council on 29 January 1996 and amended on 1 August 2008 and various
regulations issued by the SAFE and other PRC regulatory bodies, Renminbi is freely convertible only
to the extent of current account items, including the distribution of dividends, interest payments, trade
and service-related foreign exchange transactions. Capital account items, such as direct equity
investment, loans and repatriation of investment, require the prior approval from or registration with
the SAFE or its local branch for the conversion of Renminbi into a foreign currency, and remittance
of the foreign currency outside the PRC.

Dividend Distribution

The principal regulations governing distribution of dividends of foreign holding companies
include the Company Law of the PRC (H'# A RILFIE 7)) promulgated by the Standing
Committee of the National People’s Congress in 1993 and amended in 1999, 2004 and 2005, the
Foreign Investment Enterprise Law of the PRC ("% A R ALFIESME B 37L) promulgated by the
National People’s Congress Standing Committee in 1986 and amended in 2000, and the Administrative
Rules under the Foreign Investment Enterprise Law (7M& 1> 2% H i 41 HIl) promulgated by the State
Council in 1990 and amended in 2001.
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Under these laws and regulations, foreign investment enterprises in China may pay dividends
only out of their accumulated profits, if any, determined in accordance with the PRC accounting
standards and regulations. In addition, wholly-foreign-owned enterprises in China, like our PRC
subsidiary, are required to allocate at least 10.0% of their respective accumulated profits after tax each
year, if any, to fund certain reserve funds unless these accumulated reserves have reached 50.0% of
the registered capital of the enterprises. These reserves are not distributable as cash dividends.

Circular 75

On 21 October 2005, the SAFE issued Circular 75, which became effective as of 1 November
2005. According to Circular 75, (a) a PRC citizen must register with the local SAFE branch before he
or she establishes or controls a SPV for the purpose of conducting overseas equity financing; (b) when
a PRC citizen contributes assets or equity interests to an overseas SPV, or engages in overseas
financing after contributing assets or equity interests in a domestic enterprise to an overseas SPV, such
PRC citizen must register his or her interest in the overseas SPV or any change to his or her interest
in the overseas SPV with the local SAFE branch; and (c) when the overseas SPV undergoes a material
change in capital outside the PRC, such as a change in share capital or merger and acquisition, the
PRC citizen must, within 30 days after the occurrence of such event, register such change with the
local SAFE branch. Moreover, Circular 75 applies retroactively.

Under the relevant rules, failure to comply with the registration procedures set forth in Circular
75 may result in restrictions being imposed on the foreign exchange activities of the relevant onshore
company, including the increase of its registered capital, the payment of dividends and other
distributions to its offshore parent or affiliate and the capital inflow from the offshore entity, and may
also subject relevant PRC residents to penalties under the PRC foreign exchange administration
regulations.

Mr. Jiang and Mr. Li have completed the initial foreign exchange registration for their overseas
investment and the registration for the change of their beneficial interest in their overseas investments.

M&A Regulations and Overseas Listings

On 8 August 2006, six PRC regulatory bodies, including the MOFCOM, the State-owned Assets
Supervision and Administration Commission, the SAT, the SAIC, the CSRC and the SAFE, jointly
issued the M&A Regulations, which became effective on 8 September 2006 and were amended on 22
June 2009. The M&A Regulations, among other things, include provisions that purport to require a
SPV formed for purposes of overseas listing of equity interests in PRC companies and controlled
directly or indirectly by PRC domestic companies or individuals to obtain the approval of the CSRC
prior to the listing and trading of such SPV’s securities on an overseas stock exchange.

Commerce & Finance, confirmed their opinion that the overseas listing of our Company does not
need any approval of the PRC governmental authorities, including the provincial governmental
authorities, the MOFCOM and the CSRC, as the merger of Hebei Deer by Partnerfield as a SPV was
completed before 8 September 2006, when the M&A Regulations became effective and hence the
M&A Regulations are not applicable to such merger.
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OTHER RELEVANT LAWS AND REGULATIONS
Regulations on Patents

Under the revised Patent Law of the PRC ("3 A\ R ILF1E # A7) promulgated by the Standing
Committee of the National People’s Congress on 27 December 2008 and effective on 1 October 2009,
there are three types of patents, including invention patents, design patents and utility model patents.
Invention patents are valid for twenty years, while design patents and utility model patents are valid
for ten years, in each case commencing on their respective application dates. Persons or entities who
use patents without the consent of the patent owners, make counterfeits of patented products, or
engage in activities that infringe upon patent rights, are held liable against the patent owner for
compensation and may be subject to fines and even criminal punishment.

The patent prosecution system in China is different in many ways from that in other countries.
The patent system in China uses the “first to file” principle, which means when more than one person
files a patent application for the same invention, the patent will be granted to the person who files the
application first. In addition, China requires absolute novelty for the sake of an invention to be
patentable. Therefore, in general, a patent will be denied if it is publicly known in or outside of China.
Furthermore, patents issued in China are not enforceable in Hong Kong, Taiwan or Macau, each of
which has an independent patent system.

Although patent rights are national rights, the Patent Cooperation Treaty (“PCT”) to which
China is a signatory, allows applicants in one country to seek patent protection for an invention that
may simultaneously exist in a number of other member countries by filing a single international patent
application. The fact that a patent application is pending is no guarantee that a patent will be granted,
and even if granted, the scope of a patent may not be as broad as the subject of the initial application.

Labour Protection

The PRC Labour Contract Law (1% A R 4L F1 [ 45 8) & [ %) was promulgated by the Standing
Committee of the National People’s Congress on 29 June 2007 and became effective on 1 January 2008
and the Implementing Regulations of the PRC Labour Contract Law ("% A R LI 25 8) & [R5 B
Jifi 5 %) was promulgated by the State Council and became effective on 3 September 2008. This law
and its implementation regulations govern the establishment of employment relationships between
employers and employees, and the conclusion, performance, termination of, and the amendment to,
labour contracts. To establish an employment relationship, a written labour contract shall be signed.
In the event that no written labour contract was signed at the time of establishment of an employment
relationship, a written labour contract shall be signed within one month after the date on which the
employer first engages the employee.

Under applicable PRC laws, rules and regulations, including the Social Insurance Law
(PN RSL AN B A € AR B i%), promulgated by the Standing Committee of the National People’s
Congress on 28 October 2010 which has taken effective on 1 July 2011, the Interim Regulations on
the Collection and Payment of Social Security Funds (f1 & & B 2 480 17 1% 1) promulgated by the
State Council and became effective on 22 January 1999, Interim Measures concerning the Maternity
Insurance ({38 T2E & R B s 17#F%) promulgated by the Ministry of Labour on 14 December 1994
which became effective on 1 January 1995, the Regulations on Occupational Injury Insurance
(LA PR B2 & 1) promulgated by the State Council on 27 April 2003 which became effective on 1
January 2004 and amended on 20 December 2010, and the Regulations on the Administration of
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Housing Accumulation Funds (/5 /A% 4 % # % 4]) promulgated by the State Council and become
effective on 3 April 1999 which was amended on 24 March 2002, employers are required to contribute,
on behalf of their employees, to a number of social security funds, including funds for basic pension
insurance, unemployment insurance, basic medical insurance, occupational injury insurance,
maternity leave insurance, and housing accumulation funds. These payments are made to local
administrative authorities and any employer who fails to contribute may be fined and ordered to make
good the deficit within a stipulated time limit.
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HISTORY, DEVELOPMENT AND REORGANISATION

BUSINESS DEVELOPMENT

Since 2001, our Group has been principally engaged in the provision of the deployment services
of optical fibers in the PRC. Below set forth the important milestones of our Group’s history to date:

° In 2004, our Group secured the first exclusive right in using public sewage systems in
Baoding.
° In 2006, our Group signed its first deployment contract which explicitly involved

micro-ducts and mini-cables technology in Xingtai.

° In 2007, our Group registered ten patents in relation to the deployment of optical fibers
utilising micro-ducts and mini-cables, including but not limited to mini-cables reserve box
for reconstructed telecommunication pipeline, devices for installation telecommunication
optical cables in the rain and sewage pipeline and a cable-operating pushing robot based on
water deposition technique.

° In 2008, our Group registered six patents in relation to the deployment of optical fibers
utilising micro-ducts and mini-cables, including but not limited to a type of
telecommunication micro-ducts for non-excavation micro controlling pipe jacking
deployment technique and a type of cable troughing deployment technique for installation
of micro telecommunication pipeline in city traffic road.

° In March 2011, our Group completed the acquisition of Shijiazhuang Qiushi to extend our
business to cover low-voltage equipment integration services.

CORPORATE DEVELOPMENT

Introduction

Our Group was originated from the restructuring of Hebei Changtong and Beijing U-Ton, our
operating subsidiaries established in the PRC in June 2000 and January 2007, respectively.
Immediately before the Reorganisation, Hebei Changtong and Beijing U-Ton were solely owned by
Mr. Jiang, our Controlling Shareholder, and his spouse, Ms. Guo.

In the process of the Reorganisation, Shijiazhuang Qiushi, which was then wholly owned by Mr.
Li, our Substantial Shareholder, and his spouse, Ms. Ren, was acquired by our Group and became a
member of our Group in March 2011.

A brief description of the corporate history of our operating subsidiaries is set out below.
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Hebei Changtong

Hebei Changtong, one of the operating subsidiaries of our Group, was established on 20 June
2000 as a limited liability company in the PRC with a registered capital of RMB500,000 and was then
owned as to 66.00%, 20.00%, 10.00% and 4.00% by Mr. Jiang, Mr. Zhang Wenbo (5% 3CE) (an
Independent Third Party), Mr. Ma Jieping (}54%-F) (our employee until October 2000), Mr. Sun
Chengbin (#£7&®) (our employee until December 2008), respectively.

Hebei Changtong commenced its business in 2001 and was then principally engaged in the
business of deployment services of optical fibers by using traditional techniques in the PRC and
commenced the use of micro-ducts and mini-cables technology in its business in 2006.

In July 2000, because of the increase of the registered capital to RMB2.68 million by other
shareholders (who are Independent Third Parties, employees and ex-employees of Hebei Changtong),
Mr. Jiang’s equity interests in Hebei Chongtong was diluted from 66.00% to approximately 33.36%.
However, he remained the single largest shareholder. In March 2001, he increased his equity interests
to approximately 67.30% by way of acquisition of 30.00% equity interests from another shareholder
(who is an Independent Third Party) and further capital contribution for the sum of RMB320,000 in
cash. The consideration for the acquisition of the said 30.00% equity interests amounted to
RMB804,500 and was determined by reference to respective capital contribution to the then registered
capital.

Thereafter, there had been various increases and transfers of the registered capital of Hebei
Changtong during the period from January 2001 to May 2009 affecting the shareholding of Mr. Jiang
and his associates, the details of which are set out below:

Shareholding in Hebei

Step Date Relevant event Consideration Changtong (%) (Note 1)
A. 1 March 2001 Increase of registered RMB320,000 (1) Mr. Jiang —
(Note 2) capital to RMB3.00 contributed by Mr. approximately 67.30%;
million Jiang in cash
(2) four shareholders (who
Transfer of RMB804,500 from are employees and
approximately 30.00% Mr. Jiang to an ex-employees of Hebei
equity interests (out of Independent Third Changtong) —
total registered capital Party approximately 20.86%;
of RMB2.68 million and
before the increase of (3) three shareholders (who

registered capital) by an
Independent Third Party
to Mr. Jiang

are Independent Third
Parties) —
approximately 11.84%
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Step

B.
(Note 2)

Date

1 July 2001

15 August 2001

Relevant event

Transfer of
approximately 1.79%
equity interests (out of
the total registered
capital of RMB3.00
million before the
increase of registered
capital) by an
Independent Third Party
to Mr. Jiang

Increase of registered
capital to RMBS§.00
million

Consideration

RMB53,800 from
Mr. Jiang to an
Independent Third
Party

1. RMB3,305,000
contributed by
Mr. Jiang in
cash and by
way of
contribution of
machineries and
equipment;

2. RMB1,237,000
contributed by
four
shareholders
(who are
employees and
ex-employees
and an
associate of an
employee of
Hebei
Changtong) in
cash; and

3. RMB458,000
contributed by
two
shareholders
(who are
Independent
Third Parties)
in cash
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Shareholding in Hebei
Changtong (%) (Note 1)

(D

)

3)

Mr. Jiang —
approximately 67.20%;

four shareholders (who
are employees and
ex-employees of Hebei
Changtong and an
associate of an
employee) —
approximately 23.50%
(after various transfers
of equity interests and
subscription of
registered capital); and

two shareholders (who
are Independent Third
Parties) —
approximately 9.30%
(after various transfers
of equity interests and
subscription of
registered capital)
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Step

C.
(Note 2)

D.
(Note 2)

Date

30 November
2002

8 March 2007

Relevant event

Transfer of
approximately 1.10%
equity interests by Mr.
Jiang to shareholders
(who are Independent
Third Parties and
employees and
ex-employees of Hebei
Changtong)

Transfer of
approximately 5.86%
equity interests by an
Independent Third Party
to Mr. Jiang

Consideration

RMB89,800 by
shareholders (who
are Independent
Third Parties and
employees and
ex-employees of
Hebei Changtong)
to Mr. Jiang

RMB468,800 from
Mr. Jiang to an
Independent Third
Party

Shareholding in Hebei
Changtong (%) (Note 1)

(1) Mr. Jiang —
approximately 66.10%;

(2) four shareholders (who
are employees and
ex-employees of Hebei
Changtong and an
associate of an
employee) —
approximately 25.01%
(after various transfers
of equity interests); and

(3) two shareholders (who
are Independent Third
Parties) —
approximately 8.89%
(after various transfers
of equity interests)

(1) Mr. Jiang —
approximately 71.96%;
and

(2) three shareholders (who
are employees and
ex-employees of Hebei
Changtong) —
approximately 28.04%
(after various transfers
of equity interests)
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Step Date
E. 19 March 2007
F. 1 February 2009

Relevant event

Increase of registered
capital to RMB10.00
million

Transfer of
approximately 6.25%
equity interests (out of
the total registered
capital of RMB&.00
million before the
increase of registered
capital) by Mr. Jiang to
a shareholder (who is an
ex-employee of Hebei
Changtong)

Transfers of a total sum
of approximately
17.04% equity interests
by three shareholders
(who are employees and
ex-employees of Hebei
Changtong) to Mr. Jiang

Shareholding in Hebei

Consideration

1. RMBS825,000 (1)
contributed by
Mr. Jiang in 2)
cash;

2. RMB48,300
contributed by (3)
Ms. Jiang Ling
(a sister of Mr.
Jiang) in cash;
and

3. RMBI1,126,700
contributed by
shareholders
(who are
employees and
ex-employees
and an
associate of an
ex-employee of
Hebei
Changtong) in
cash

RMB500,000 by a
shareholder (who is
an ex-employee of
Hebei Changtong)

to Mr. Jiang
Total consideration (1
of the transfers —
RMB1,703,500
(2)
(3)

Changtong (%) (Note 1)

Mr. Jiang —
approximately 60.82%;

Ms. Jiang Ling —
approximately 0.48%;
and

thirty-nine shareholders
(who are employees and
ex-employees and an
associate of an
ex-employee of Hebei
Changtong) —
approximately 38.70%
(Note 3)

Mr. Jiang —
approximately 77.85%;

Ms. Jiang Ling —
approximately 0.48%;
and

thirty-six shareholders
(who are employees and
ex-employees and an
associate of an
ex-employee of Hebei
Changtong) —
approximately 21.66%
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Step

G.

Notes:

Shareholding in Hebei
Date Relevant event Consideration Changtong (%) (Note 1)

1 May 2009 Transfer of RMB48,300 and (1) Mr. Jiang —

approximately 0.48% RMB675,000 from a approximately 77.85%:
equity interests by Ms. shareholder (who is and
Jiang Ling (a sister of an employee of

(2) seven shareholders (who
are employees and
ex-employees of Hebei
Changtong) —
approximately 22.15%

Mr. Jiang) and a total of  Hebei Changtong)
approximately 6.75% to Ms. Jiang Ling
equity interests held by and twenty-nine

twenty-nine shareholders shareholders (who

(who are employees and  are employees and :
(after various transfers

ex-employees and an ex-employees and e
associate of an an associate of an of equity interests)
ex-employee of Hebei ex-employee of

Changtong) to a Hebei Changtong),

shareholder (who is an respectively

employee of Hebei
Changtong)

The consideration was arrived at after arm’s length negotiations between the parties and by reference to the respective
capital contribution to the then registered capital.

Between Step A and Step D, there were various equity transfers in Hebei Changtong in which Mr. Jiang and his associates

were not involved.

The change of shareholding in relation to thirty-nine shareholders (who are employees and ex-employees and an associate
of an ex-employee of Hebei Changtong) involved: (1) capital contribution for the total sum of RMB320,120 by the
existing three shareholders (who are employees and ex-employees of Hebei Changtong), (2) capital contribution for the
total sum of RMB806,580 by thirty-five new shareholders (who were employees and ex-employees and an associate of
an ex-employee of Hebei Changtong), and (3) transfer of approximately 6.25% equity interests (out of the total registered
capital of RMBS&.00 million before the increase of registered capital) by Mr. Jiang to a new shareholder who is an
ex-employee of Hebei Changtong.

Mr. Jiang owned approximately 77.85% equity interests in Hebei Changtong after the change of

the shareholdings in May 2009. On 21 December 2010, Mr. Jiang acquired the remaining 22.15%
equity interests in Hebei Changtong from all other shareholders (who are employees and ex-employees

of Hebei Changtong) at a total consideration of RMB2,214,700, which was arrived at after arm’s

length negotiations between the parties and by reference to the respective capital contribution to the

then registered capital, and became the sole shareholder of Hebei Changtong until immediately before

the Reorganisation.
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Beijing U-Ton

Beijing U-Ton, one of the operating subsidiaries of our Group, was established on 22 January
2007 as a limited liability company in the PRC with a registered capital of RMB6.00 million and was
then owned as to 70.0% and 30.0% by Mr. Liang Shuangli (Z2® %) (an Independent Third Party) and
Ms. Zhao Fengmei (#/B#) (an Independent Third Party), respectively.

Beijing U-Ton commenced its business in March 2007 upon acquisition of the equity interests by
Ms. Guo and was then principally engaged in the business of researching and developing new
technology, registering patent rights and procuring materials for original equipment manufacturer to
manufacture products that are required for Hebei Changtong’s practice use.

On 14 March 2007, due to an increase of the registered capital of Beijing U-Ton to RMB10
million which was subscribed by Ms. Guo and an acquisition of the equity interests (consisting of paid
up capital contribution of RMB450,000 and unpaid up capital contribution of RMB1,350,000) by Ms.
Guo from Ms. Zhao Fengmei for a consideration of RMB450,000 which was determined after arm’s
length negotiation and by reference to the value of the paid up capital contribution to the then
registered capital, the equity interests of Beijing U-Ton were owned as to 58% and 42% by Ms. Guo
and Mr. Liang Shuangli, respectively. On 1 June 2008, Ms. Guo further acquired the equity interests
consisting of unpaid up capital contribution of RMB3,150,000 from Mr. Liang Shuangli at nil
consideration, which was determined after arm’s length negotiation and by reference to the fact that
the subject capital contribution was unpaid, and after such change Ms. Guo owned approximately
89.5% equity interests in Beijing U-Ton. On 16 November 2009, Mr. Jiang acquired (i) the remaining
10.5% equity interests consisting of paid up capital contribution of RMB1,050,000 from Mr. Liang
Shuangli (the then shareholder of such remaining 10.5% equity interests) for a consideration of
RMB1,050,000 which was determined after arm’s length negotiation and by reference to the value of
the paid up capital contribution to the then registered capital involved and (ii) 48.5% equity interests
(the capital contribution for the sum of RMB4,850,000 in relation to which was unpaid up) from Ms.
Guo at nil consideration, which was determined after arm’s length negotiation and by reference to the
fact that the subject capital contribution was unpaid, respectively. As advised by Commerce &
Finance, in respect of the equity interests which were transferred from Mr. Liang Shuangli to Ms. Guo
on 1 June 2008 and from Ms. Guo to Mr. Jiang on 16 November 2009, the relevant capital contribution
was unpaid at the time of the transfers and subsequently made by Mr. Jiang to Beijing U-Ton pursuant
to the capital verification reports and the aforesaid equity transfers were duly registered with the
SAIC, hence the equity transfers were legal and enforceable. Since then, Beijing U-Ton was owned
as to 59.0% and 41.0% by Mr. Jiang and Ms. Guo, respectively, until immediately before the
Reorganisation.

Shijiazhuang Qiushi

Shijiazhuang Qiushi, one of the operating subsidiaries of our Group, was established on 25
March 1999 as a limited liability company in the PRC with a registered capital of RMB500,000 and
was then owned as to 60.0% and 40.0% by Mr. Li and Ms. Fan Yunmeng (¥ 2£5%) (an Independent
Third Party), respectively.

Shijiazhuang Qiushi commenced business in 1999 and was then principally engaged in the
business of sale of equipment for telecommunication. In 2007, Shijiazhuang Qiushi engaged in the
business of provision of low-voltage equipment integration services.
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In July 2003, because of the increase of the registered capital to RMB10.18 million which was
contributed by Mr. Li and Ms. Ren, Shijiazhuang Qiushi was owned as to approximately 71.12%,
26.92% and 1.96% by Mr. Li, Ms. Ren and Ms. Fan Yunmeng, respectively. Mr. Li acquired the
remaining 1.96% equity interests in Shijiazhuang Qiushi from Ms. Fan Yunmeng at a consideration of
RMB200,000 on 28 February 2010. The consideration was determined after arm’s length negotiation
and by reference to the respective capital contribution to the then registered capital. Since then,
Shijiazhuang Qiushi was owned as to approximately 73.08% and 26.92% by Mr. Li and Ms. Ren,
respectively, until immediately before the Reorganisation.

Shijiazhuang Qiushi is principally engaged in the business of providing telecommunication
equipments to telecommunication operators and installation service for low-voltage equipment and
accessories. With the reasons set out below, our Directors believe that the acquisition of Shijiazhuang
Qiushi will enhance our revenue stream instead of constituting a change in the business focus of our
Group.

The major reasons for the acquisition of Shijiazhuang Qiushi under the Reorganisation as
discussed below were as follows:

° Create business synergies — Through the provision of a comprehensive solution of
connecting the telecommunication network by using our deployment services of optical
fibers to the intelligence control system of end users by using the low-voltage equipment
integration services of Shijiazhuang Qiushi, our Group intends to promote our distinctive
comprehensive services to clients including real estate companies so as to broaden our
revenue stream and capture the synergy effect of both businesses;

° Diversify our clients base — By creating opportunities to accessing new client base, our
clientele portfolio can be enriched and we are diversifying our financial risks from relying
on our existing major clients;

° Consolidate proper qualifications and experience of staffs — Shijiazhuang Qiushi has
engaged in the provision of low-voltage equipment integration services for years under the
leadership of Mr. Li, who is our executive Director, and possesses sufficient qualifications
ready for our business to cover such services. Through equipping with the existing
qualifications held by and the experienced staffs led by Mr. Li of Shijiazhuang Qiushi, our
Directors believe that we can expand the low-voltage equipment integration services at
faster pace resulting in increasing revenue. The experience of Mr. Li regarding the
low-voltage equipment integration services has been set out in the section headed
“Directors, senior management and staff” in this prospectus.

° Capture potential market growth — As noted from the industy information compiled by
CCID Consulting and set out in the section headed “Industry overview” in this prospectus,
the market for the low-voltage equipment integration is expected to grow in 2012 with the
rapid development in the construction, transportation and financial industries in China. In
view of the market potential of the low-voltage equipment integration services, the
acquisition of Shijiazhuang Qiushi allows us to seize the business opportunities when the
market is still at the growing stage. For further details of the relevant demands, please refer
to the section headed “Industry overview - Low-voltage equipment integration services” in
this prospectus.
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REORGANISATION

In order to streamline our corporate structure and business operations with a single vertical
holding structure over our operating subsidiaries, we restructured our corporate structure such that
Beijing U-Ton, Hebei Changtong and Shijiazhuang Qiushi were acquired by Hebei Deer. The
following presents a general description of the corporate history of our Company and our investment
holding vehicles immediately before the Reorganisation:

Our Company

Our Company was incorporated in the Cayman Islands on 7 March 2011 and is the holding
company of our subsidiaries. As at the Latest Practicable Date, all allotted and issued shares of our
Company were held by Bright Warm and Ordillia as to 80.00% and 20.00%, respectively.

As a result of our Reorganisation, our Company, through Partnerfield, indirectly holds the entire
equity interests in Hebei Deer, which in turns, holds the entire equity interests in Hebei Changtong,
Beijing U-Ton and Shijiazhuang Qiushi. Please refer to the section headed “History, development and
reorganisation — Reorganisation” in this prospectus and the section headed “Further information
about our Company — Group reorganisation” in Appendix IV to this prospectus for further details
about the Reorganisation.

Partnerfield

Partnerfield was incorporated in the BVI with an authorised share capital of US$50,000 divided
into 50,000 shares of US$1.00 each on 7 July 2005 and principally engaged in investment holding. The
first shareholders include Believe Power (which was then wholly owned by Mr. Li), Boom World
(which was then wholly owned by Mr. Du), Plansmart (which was then wholly owned by Mr. Zhang
Gaobo (an Independent Third Party)), and Ms. Soo Fong To (an Independent Third Party), who owned
as to 60%, 15%, 15% and 10% of the then equity interests in Partnerfield, respectively.
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Mr. Jiang’s investment in Believe Power was summarised as follows:

Shareholding in

Date Relevant event Believe Power (%) (Note 1)

1 October 2005 Subscription of shares by (1) Mr. Jiang — 3,800 shares
Mr. Jiang, Mr. Yan, Mr. (38%);
Li and an Independent (2) Mr. Li — 2,700 shares (27%);
Third Party as to 3,800, (3) Mr. Yan — 2,500 shares (25%);
2,500, 1,700 and 1,000 and
shares, respectively (Mr.  (4) An Independent Third Party —
Li was the sole 1,000 shares (10%)

shareholder of Believe
Power holding 1,000
shares before the
subscription of shares)

21 and 30 December 2005  Transfer of 463, 1,197 (1) Mr. Jiang — 4,263 shares

and 840 shares by Mr. (42.63%);

Yan to Mr. Jiang, Mr. Li (2) Mr. Li — 3,897 shares

and an Independent Third (38.97%); and

Party, respectively (3) An Independent Third Party —

1,840 shares (18.4%)

18 December 2009 Transfer of 4,263, 3,897 Mr. Du — 10,000 shares (100%)

and 1,840 shares by Mr.
Jiang, Mr. Li and an
Independent Third Party
to Mr. Du (Note 2)

19 November 2010 Transfer of 4,263 and (1) Mr. Jiang — 4,263 shares
3,897 shares by Mr. Du (42.63%);
to Mr. Jiang and Mr. Li, (2) Mr. Li — 3,897 shares
respectively (Note 3) (38.97%); and

Notes:

(3) Mr. Du — 1,840 shares (18.4%)

Unless otherwise specified, the consideration was arrived at after arm’s length negotiations between the parties
and by reference to the par value of the shares of Believe Power at US$1 per share.

On 18 December 2009, the then shareholder, which is an Independent Third Party holding 18.4% equity interests
in Believe Power, decided to terminate his investment in Partnerfield and Hebei Deer (the business of which was
substantially ceased) and disposed his entire equity interests in Believe Power to Mr. Du at par value. As
confirmed by Mr. Jiang, Mr. Li and Mr. Du, due to miscommunication between Believe Power’s company
secretarial service provider and the then shareholders of Believe Power, the company secretarial service provider
prepared the share transfer instruments under which the equity interests in Believe Power held by Mr. Jiang and
Mr. Li were also transferred to Mr. Du. The executed share transfer instruments were delivered to the company
secretarial service provider and the transfers were recorded on the register of members as a result of
miscommunication. Mr. Jiang, Mr. Li and Mr. Du were not conversant with English and were not aware of the
miscommunication. Mr. Du had not paid any consideration to Mr. Jiang or Mr. Li in this regard.

In the course of preparation of the Reorganisation in late 2010, the shareholders discovered the error and Mr. Du
executed the share transfer instruments to transfer the shares in Believe Power back to Mr. Jiang and Mr. Li,
respectively.
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Since October 2005, Believe Power owned 60% equity interests in Partnerfield until the
conversion of the 2005 Convertible Bonds by Ordillia in January 2007, after which the equity interests
held by Believe Power in Partnerfield were diluted to approximately 49.72% until immediately prior
to the Reorganisation.

Partnerfield is an investment holding company. Since the incorporation of Partnerfield, Hebei
Deer has been its only direct subsidiary. Upon the disposal of the 80.00% equity interests in Shaanxi
Wanghe by Hebei Deer in November 2009, Hebei Deer was the only subsidiary of Partnerfield until
the acquisition of Beijing U-Ton by Hebei Deer on 28 December 2010.

Since the incorporation of Partnerfield and before the Reorganisation on 28 December 2010,
there had been various changes of shareholding of Partnerfield and its corporate shareholders. Several
investors (including Mr. Jiang, Mr. Li, Mr. Du and Mr. Yan (among others)) had invested in
Partnerfield in order to finance the operations of the business of Hebei Deer. However, Hebei Deer has
no longer carried on any substantive business since 2007 because our Directors believed it would not
be profitable. Since then, Partnerfield and Hebei Deer became inactive until acquisition of 95.00%
interest in Partnerfield by Mr. Jiang and acquisition of the entire interest in Beijing U-Ton by Hebei
Deer at the same time as part of the Reorganisation. The investors of Partnerfield (other than Mr.
Jiang, Mr. Li and Mr. Du) have not been involved in the operations of our operating subsidiaries,
namely Beijing U-Ton, Hebei Changtong and Shijiazhuang Qiushi.

Financing for the former business of Hebei Deer

To finance the capital contribution for the sum of US$2,880,000 into Hebei Deer in the
acquisition of 90% equity interests in Hebei Deer and the former business of Hebei Deer, Partnerfield
obtained financing through the following shareholders’ loans, and issue of the 2005 Convertible Bonds
(as defined below) and the 2006 Convertible Loans (as defined below), the particulars of which are
set out below. There is only one class of shares in the share capital of Partnerfield (i.e. ordinary shares)
despite the issue of the 2005 Convertible Bonds (and the subsequent conversion in Janaury 2007) and
2006 Convertible Loans.

Shareholders’ loans

In 2005, Partnerfield obtained the following shareholders’ loans and our liabilities in relation to
the shareholders’ loans were terminated as follows:

Date of Fixed date of
provision of loan Lender Amount of loan repayment Interest Termination
7 December 2005 Believe Power HK$7.50 million Nil Nil Pursuant to the Believe

Power Deed of
Confirmation, the parties
acknowledged (among
others) that the
shareholders’ loan was
irrevocably waived by
the lender as at 28
December 2010.
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Date of
provision of loan Lender

26 November 2005 Boom World

6 December 2005 Boom World

26 November 2005 Plansmart

Fixed date of

Amount of loan repayment Interest
HKS$1.25 million Nil Nil
HK$2.50 million Nil Nil
HK$3.75 million Nil Nil

Termination

Pursuant to the Boom
World Deed of
Confirmation, the parties
acknowledged (among
others) that the
shareholders’ loan was
irrevocably waived by
the lender as at 28
December 2010.

Pursuant to the Boom
World Deed of
Confirmation, the parties
acknowledged (among
others) that the
shareholders’ loan was
irrevocably waived by
the lender as at 28
December 2010.

Pursuant to the
Plansmart Deed of
Confirmation, the parties
acknowledged (among
others) that the
shareholders’ loan was
irrevocably waived by
the lender as at 28
December 2010.

The Accountants’ Report set out in Appendix I to this prospectus only includes the financial

information of Partnerfield after 28 December 2010, the date Partnerfield being acquired by Beijing

U-Ton from accounting perspective (as set out in the section headed “Financial information” in this

prospectus). Accordingly, the shareholders’ loans and the waiver granted by the lenders were not

explicitly reflected in the Accountants’ Report set out in Appendix I to this prospectus.

Partnerfield had also raised finance by way of issue of the 2005 Convertible Bonds and the 2006
Convertible Loans. All of them have been terminated and/or settled and their details are set out below.
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2005 Convertible Bonds

Pursuant to a subscription agreement dated 25 November 2005, Partnerfield issued one
convertible bond with the principal amount of HK$3.75 million to each of Boom World and Plansmart
(collectively, the “2005 Convertible Bonds™). Principal terms of the 2005 Convertible Bonds include:

Principal amount: HK$3.75 million each

Interest: Fixed amount of interest of HK$0.50 million

Maturity: The first anniversary of the issuance date

Security: Nil.

Conversion price. The conversion price is approximately HK$3,626.7 per share (i.e. 1,034 shares
shall be allotted upon exercise of the conversion rights under each of the 2005 Convertible Bonds).

On 24 November 2006, the parties agreed to change the maturity date of the 2005 Convertible
Bonds to 28 February 2007. On the same day, each of Boom World and Plansmart assigned the 2005
Convertible Bonds held by each of them to Ordillia at a consideration of HK$3.75 million for each
of the 2005 Convertible Bonds.

On 23 January 2007, Ordillia exercised the conversion rights under the 2005 Convertible Bonds
and acquired 2,068 shares in Partnerfield.

Upon the conversion of the 2005 Convertible Bonds set out above, all rights of the bondholder
attached to the 2005 Convertible Bonds were extinguished.

Partnerfield used the shareholders’ loans (for the total sum of HK$15 million) and the 2005
Convertible Bonds (for the total sum of HK$7.5 million) for the capital contribution for the sum of
US$2,880,000 into Hebei Deer in the acquisition of 90% equity interests in Hebei Deer. There was no
specific plan to apply for listing at the time of issuance of the 2005 Convertible Bonds.
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2006 Convertible Loans

In December 2006 and January 2007, Partnerfield (as the borrower) entered into the following

convertible loan agreements (collectively, the “2006 Convertible Loans”):

Date of
agreement

20 December
2006

20 December
2006

20 December
2006

Principal
Lender amount of loan
Guofu (Hong HK$5.00
Kong) Holdings million
Limited
(Note 1)
Hoifu HK$5.00
Investment million
Limited
(Note 2)
Bridgecity HK$10.00
Investments million
Limited
(Note 3)

Conversion ratio

4.00% of the total equity
of the listing vehicle
(immediately before
listing) holding the entire
issued capital of
Partnerfield

4.00% of the total equity
of the listing vehicle
(immediately before
listing) holding the entire
issued capital of
Partnerfield

8.00% of the total equity
of the listing vehicle
(immediately before
listing) holding the entire
issued capital of
Partnerfield

Repayment and termination

Partnerfield repaid HK$0.5 million in
March 2011. Pursuant to the Guofu
Deed of Termination (as supplemented
and amended), the parties agreed and
acknowledged (among others) that:

(i) the convertible loan agreement and
all liabilities, rights and claims
thereunder should be terminated;

(ii) Partnerfield settled two sums of
approximately HK$2.26 million
and HK$3.16 million to the lender
in July 2011 and December 2011,
respectively;

(iii) other than the payment obligation
set out in (ii) above,
obligations of Partnerfield under

all other

the convertible loan were
discharged. Accordingly the
interest and premium up to the date
of the Guofu Deed of Termination
of approximately HK$5.1 million
in respect of the convertible loan

was credited as income.

The loan amount had not been drawn
down.

Pursuant to the Hoifu Deed of
Termination, the parties agreed and
acknowledged (among others) that the
convertible loan agreement and all
liabilities, rights and claims thereunder
should be terminated.

The loan amount had not been drawn
down.

Pursuant to the Bridgecity Deed of
Termination, the parties agreed and
acknowledged (among others) that the
convertible loan agreement and all
liabilities, rights and claims thereunder
should be terminated.
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Date of
agreement

20 December
2006

8 January
2007

Lender

Golden
Acropolis
Management
Limited
(Note 4)

Delong China
International
Limited

(Note 5)

Principal
amount of loan

HK$10.00
million

HK$10.00
million

Conversion ratio

8.00% of the total equity
of the listing vehicle
(immediately before
listing) holding the entire
issued capital of
Partnerfield

8.00% of the total equity
of the listing vehicle
(immediately before
listing) holding the entire
issued capital of
Partnerfield

Repayment and termination

The loan amount had not been drawn
down.

Pursuant to the Golden Acropolis Deed
of Termination, the parties agreed and
acknowledged (among others) that the
convertible loan agreement and all
liabilities, rights and claims thereunder
should be terminated.

Partnerfield repaid HK$8.00 million in
August 2007 and a sum of HK$1.00
million in June 2011.

Pursuant to the Delong Deed of
Termination (as supplemented and
amended), the parties agreed and
acknowledged (among others) that:

(i) the convertible loan agreement and
all liabilities, rights and claims
thereunder should be terminated;

(ii) Partnerfield settled a sum of
HK$1.00 million to the lender in
December 2011;

(iii) other than the payment obligation
set out in (ii) above, all other
obligations of Partnerfield under
the convertible loan were

discharged. Accordingly the

interest and premium up to the date
of the Delong Deed of Termination
of approximately HK$1.25 million
in respect of the convertible loan

was credited as income.
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Date of Principal

agreement Lender amount of loan Conversion ratio Repayment and termination

8 January Dragonview HK$10.00  8.00% of the total equity Partnerfield repaid HK$8.00 million in

2007 Capital Inc. million  of the listing vehicle August 2007 and a sum of HK$1.00
(Note 6) (immediately before million in June 2011.

listing) holding the entire
issued capital of
Partnerfield

Pursuant to the Dragonview Deed of
Termination (as supplemented and
amended), the parties agreed and
acknowledged (among others) that:

(i) the convertible loan agreement and
all liabilities, rights and claims
thereunder should be terminated;

(ii) Partnerfield settled a sum of
HK$1.00 million to the lender in
December 2011;

(iii) other than the payment obligation
set out in (ii) above, all other
obligations of Partnerfield under
the convertible loan were
discharged. Accordingly, the
interest and premium up to the date
of the Dragonview Deed of
Termination  of  approximately
HK$1.25 million was credited as
income.

Other principal terms of the 2006 Convertible Loans include:

Interest on the principal amount of the loan: 5.00% per annum and accrued on daily basis

Security: Nil.

Benchmark Profit:

For the convertible loan agreements with Guofu (Hong Kong) Holdings Limited and Hoifu
Investment Limited, Partnerfield agreed that, if the audited net profits of Partnerfield for the year
of 2007 was lower than HK$40 million, it should procure Believe Power, Boom World,
Plansmart, Ordillia and the Independent Third Party who held the then 10% equity interests in
Partnerfield, to indemnify the lender as follows:

Indemnification amount = shortfall between audited net profits of Partnerfield and HK$40

million
x 50% x 1/6
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For the convertible loan agreements with Bridgecity Investments Limited and Golden
Acropolis Management Limited, Partnerfield agreed that, if the audited net profits of Partnerfield
for the year of 2007 was lower than HK$40 million, it should procure Believe Power, Boom
World, Plansmart, Ordillia and the Independent Third Party who held the then 10% equity
interests in Partnerfield, to indemnify the lender as follows:

Indemnification amount = shortfall between audited net profits of Partnerfield and HK$40
million
X 50% x 1/3

For the convertible loan agreements with Delong China International Limited and
Dragonview Capital Inc., Believe Power and Mr. Yan agreed that, if the audited net profits of
Partnerfield for the year of 2007 was lower than HK$40 million, they should indemnify the
lender as follows:

Indemnification amount = shortfall between audited net profits of Partnerfield and HK$40
million
x 50% x 1/3

Maturity: Partnerfield should repay a sum equivalent to (i) 122.5% x principal amount of the
loan, (ii) the aforesaid interest on the principal amount of the loan, and (iii) other liabilities
under the 2006 Convertible Loans upon 18 months after the execution of the respective
convertible loan agreement

Upon receipt of the financing under the 2006 Convertible Loans for the total sum of HK$25
million in January 2007, the then investors of Partnerfield and the lenders of the 2006 Convertible
Loans planned to use the sum to further invest in the then business of Hebei Deer. It was planned to
expand the business such that it could be listed on the Stock Exchange by the end of 2007. Out of the
expectation of the investors and the lenders of the 2006 Convertible Loans, shortly after receipt of the
financing, the investors considered that the business was not matured and could not meet the listing
plan due to high operation costs and that the size of the deployment projects market may be adversely
affected by the speculated reorganisation of telecommunication operators in the PRC (which was then
implemented in 2008) such that the number of major telecommunication operators would be reduced.
The investors decided not to further invest in the then business and our Group started to repay the
lenders of the 2006 Convertible Loans in August 2007 in order to minimise the losses and to terminate
the 2006 Convertible Loans conclusively.

Upon the termination of the 2006 Convertible Loans set out above, all rights of the lenders
pursuant to the respective convertible loan agreements were extinguished.

Notes:

1. Guofu (Hong Kong) Holdings Limited is a limited liability company incorporated in Hong Kong and wholly owned by
an Independent Third Party.

2. Hoifu Investment Limited is a limited liability company incorporated in the BVI and wholly owned by an Independent
Third Party.
3. Bridgecity Investments Limited is a limited liability company incorporated in the BVI and wholly owned by an

Independent Third Party.
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4. Golden Acropolis Management Limited is a limited liability company incorporated in the BVI and wholly owned by an
Independent Third Party.

5. Delong China International Limited is a limited liability company incorporated in the BVI and wholly owned by
Independent Third Parties.

6. Dragonview Capital Inc. is a limited liability company incorporated in the BVI and wholly owned by Independent Third
Parties.

Hebei Deer

Hebei Deer was established in Hebei Province of the PRC as a limited liability company on 20
October 2003 with a registered capital of RMB10.00 million. Hebei Deer commenced its business in
2003 and was then principally engaged in the business of research and development of the technology
for optical fibers for installation in duct. Hebei Deer was converted into a sino-foreign equity joint
venture enterprise on 31 October 2005 when Partnerfield acquired 90.00% of its equity interests, and
converted into a wholly foreign-owned enterprise on 25 May 2011 with a registered capital of
US$4,110,000 when Partnerfield further acquired the remaining 10.00% equity interests of Hebei Deer
from Hebei Ruihui.

In April 2006, Hebei Deer acquired 80.00% equity interests in Shaanxi Wanghe from Independent
Third Parties at a consideration of RMB&8.00 million determined by reference to the respective capital
contribution to the then registered capital. The reason for the acquisition is that Hebei Deer may
cooperate with Shaanxi Wanghe to facilitate the development of its business in Xi’an where Shaanxi
Wanghe has been based.

In addition, since Shaanxi Wanghe failed to secure deployment contracts from clients resulting
in the accumulated loss in its financial statement prior to the disposal of the equity interests of Shaanxi
Wanghe held by Hebei Deer, Mr. Jiang, Mr. Li and other investors decided to focus on their other
investments and had not further provided financing to invest in Hebei Deer and Shaanxi Wanghe, so
Hebei Deer and Shaanxi Wanghe continued to be at a dormant stage and have no substantive business
since 2007. In November 2009, Hebei Deer disposed the 80.00% equity interests in Shaanxi Wanghe
to Mr. Chen Qizheng (Ff75 ) (who was hired as the manager of Beijing U-Ton between March 2011
and April 2011 and an Independent Third Party as at the Latest Practicable Date) at a consideration
of RMB290,910.58 determined by reference to the audited net asset value of Shaanxi Wanghe as at 31
August 2009. Since 2007, Hebei Deer and its then subsidiary, Shaanxi Wanghe (prior to the disposal
by Hebei Deer of its equity interests in Shaanxi Wanghe in November 2009), have no substantive
business until the acquisition of Beijing U-Ton on 28 December 2010.

To the best of our Directors’ knowledge and as confirmed by Mr. Chen Qizheng (Bf753+), Mr.
Chen Qizheng (Fi753) has been engaged in the telecommunication business and acquainted to Mr.
Jiang for years. Hence, Beijing U-Ton hired Mr. Chen Qizheng (Bf75+) as its manager with a view
to further developing our client network through his relationships with clients in the
telecommunication industry in March 2011 and Mr. Chen Qizheng (P75 5F) accepted the appointment
based on his acquaintance and relationship with Mr. Jiang. In April 2011, Mr. Chen Qizheng (P75 )
decided to focus on his own business and ceased to be the manager of Beijing U-Ton and was no longer
an employee of our Group. To the best of our Directors’ knowledge and as confirmed by Mr. Chen
Qizheng (B 75 3+), Mr. Chen Qizheng (B75F+) had an acquaintance with several local clients in Xi’an

and was able to secure optical fiber deployment contracts with them. Mr. Chen Qizheng (P75 )
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considered our patented technologies and equipment in relation to micro-ducts and mini-cables system
integration methods would be applicable in the deployment projects secured by Shaanxi Wanghe and
hence subcontracted the projects to us and became one of the five largest clients of our Group in 2010

and 2011.

As confirmed by our Directors, Partnerfield has no other significance and role in our Group save
as serving as an investment holding company and Hebei Deer as the vehicle for holding of various
exclusive rights of using public sewer systems for deployment of optical fibers in various areas.

The following chart is the corporate structure chart of our Group immediately before the

Reorganisation:
Mr. Jiang Mr. Li
Mr. Zhang — Mr. Du Mr. Zhang Gaobo
100% 18.40% 42.63% 38.97% | 100% 100%
Boom World LIS Ordillia Ms. Soo Plansmart
(BVI) Power (BVI) Fong To (BVI)
(BVI)
12.43% 49.72% 17.13% 8.29% 12.43%
Partnerfield
(BVI)
offshore
35% 65% onshore
Hebei Ruihui
(PRC)
10% 90%
Hebei Deer
(PRC)
Ms. Guo Ms. Ren
59% 41% 26.92% 73.08%
100%
Hebei Beijing Shijiazhuang
Changtong U-Ton Qiushi
(PRC) (PRC) (PRC)

90 —
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Note: Mr. Zhang Gaobo and Ms. Soo Fong To are Independent Third Parties as at the Latest Practicable Date.

Prior to the Reorganisation, Mr. Jiang and Mr. Li preliminarily planned that (i) Mr. Jiang would
acquire the equity interests in Partnerfield and inject the business of Beijing U-Ton and Hebei
Changtong into our Group first; and (ii) Mr. Li would subsequently obtain 20% equity interests in
Partnerfield on the condition that (a) the equity interests in Shijiazhuang Qiushi would be transferred
to our Group, with a view to broadening our revenue stream, and (b) Mr. Li should be responsible for
acquiring the entire equity interests in Plansmart held by Mr. Zhang Gaobo and procuring Plansmart
to waive the shareholder’s loan of HK$3.75 million. It was also agreed between Mr. Jiang and Mr. Li
that Mr. Li’s interest in Partnerfield would also be transferred to Mr. Jiang when Mr. Jiang injected
the business of Beijing U-Ton and Hebei Changtong into our Group until Mr. Li began to conduct the
steps under (ii) above.

Negotiation was conducted with each investor by Mr. Jiang and Mr. Li individually and
separately. Conclusion was eventually reached such that the investors acknowledged that the then
business of Partnerfield and Hebei Deer (which has not continued in substance since 2007) was not
profitable resulting in accumulated loss, and therefore agreed to (i) acknowledge and accept their
investment loss in Partnerfield made previously by way of shareholders’ loans; (ii) waive their
shareholders’ loans due from Partnerfield; and (iii) transfer their equity interests (except Plansmart
which was then wholly owned by Mr. Zhang Gaobo) in Partnerfield at par value to Mr. Jiang, and
additional shares were allotted to Mr. Jiang so that he would own Partnerfield as to 95% while the
entire equity interests in Beijing U-Ton were transferred to Hebei Deer by him and Ms. Guo
simultaneously. For details, please refer to steps 1 and 2 below.

As to Mr. Zhang Gaobo’s 5% interest in Partnerfield through Plansmart, negotiation was
conducted by Mr. Li with him individually and conclusion was reached on 14 January 2011 such that
Mr. Li would purchase his entire equity interests in Plansmart with reference to his investment to
Partnerfield, which was made by way of shareholder’s loan at HK$3.75 million (which was waived on
28 December 2010), plus a premium of HK$150,000. For details, please refer to step 3 below.

On 28 January 2011, Hebei Deer further acquired the entire equity interests in Hebei Changtong
from Mr. Jiang at a consideration of RMB10 million. For details, please refer to step 4 below.

Our Directors confirmed that Hebei Changtong was acquired one month later than the acquisition
of Beijing U-Ton by Hebei Deer because additional time was taken for the preparation of the relevant
documents and arrangement for the signing by the parties.

As agreed between Mr. Jiang and Mr. Li, Mr. Li altogether held 20% equity interests in
Partnerfield (including the equity interests in Partnerfield held by Plansmart whose entire equity
interests were acquired by Mr. Li from Mr. Zhang Gaobo on 14 January 2011 and the shares allotted
to him on 1 March 2011) upon Hebei Deer’s acquisition of the entire equity interests in Shijiazhuang
Qiushi held by him and Ms. Ren at a total consideration of approximately RMB9.67 million on 1
March 2011. For details, please refer to steps 5 and 6 below.

On 28 April 2011, Partnerfield entered into an equity transfer agreement with Hebei Ruihui and
acquired 10% equity interests in Hebei Deer. On 25 May 2011, upon the completion of the acquisition
of the 10% equity interests in Hebei Deer from Hebei Ruihui by Partnerfield, Hebei Deer became our
wholly-owned subsidiary. For details, please refer to step 8 below.

— 9] —
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Upon completion of the share swap between our Company and Partnerfield on 11 May 2011,
Partnerfield was wholly owned by our Company which was owned as to 80% and 20% by Mr. Jiang
and Mr. Li through their investment holding companies. For details, please refer to step 9 below.

Although the restructuring costs of approximately RMB13.7 million was incurred in 2010 due to
the acquisition of Partnerfield and Hebei Deer, it had no actual net cash outflow of our Group at the
time of acquisition of Partnerfield and Hebei Deer because the restructuring costs incurred mainly
arose from the recognition of negative net asset value of Partnerfield and Hebei Deer of RMB11.7
million at the time of acquisition and a dilution of 10% equity interests in Beijing U-Ton of RMB1.8
million both being non-cash items. In addition, Hebei Deer holds various exclusive rights of using
public sewer systems for deployment of optical fibers in various areas which may be utilised by the
Group to provide deployment services in the future. Based on the above factors and that the
acquisitions of Beijing U-Ton, Hebei Changtong and Shijiazhuang Qiushi by Hebei Deer did not
breach any rules or regulations in the PRC (as confirmed by Commerce & Finance), the Group
underwent the onshore and offshore corporate restructuring under the steps pursuant to the
Reorganisation.

The steps of the Reorganisation are summarised as follows:

° Step I — On 28 December 2010, Mr. Jiang acquired the equity interests in Partnerfield held
by all the then shareholders except Plansmart. The consideration per share was equivalent
to the par value of each share. On the same day, Partnerfield issued and allotted 17,932
shares credited as fully paid at par to Mr. Jiang. Upon completion, the equity interests in
Partnerfield were owned as to 95.00% and 5.00% by Mr. Jiang and Plansmart, respectively.

° Step 2 — On 28 December 2010, Hebei Deer entered into an equity transfer agreement with
each of the shareholders of Beijing U-Ton, namely, Ms. Guo and Mr. Jiang, respectively,
and acquired the entire equity interests in Beijing U-Ton pursuant to the terms set out
below:

(a) Pursuant to an equity transfer agreement dated 28 December 2010 entered into
between Ms. Guo and Hebei Deer, Hebei Deer acquired 41.00% equity interests in
Beijing U-Ton from Ms. Guo at a consideration of RMB4.10 million. The
consideration was determined after arm’s length negotiation and by reference to the
respective capital contribution to the then registered capital.

(b) Pursuant to an equity transfer agreement dated 28 December 2010 entered into
between Mr. Jiang and Hebei Deer, Hebei Deer acquired 59.00% equity interests in
Beijing U-Ton from Mr. Jiang at a consideration of RMB5.90 million. The
consideration was determined after arm’s length negotiation and by reference to the
respective capital contribution to the then registered capital.

(c) Upon completion of the equity transfers on 28 December 2010, the equity interests in
Beijing U-Ton was wholly owned by Hebei Deer.

— 92 —
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Step 3 — On 14 January 2011, Mr. Li acquired the entire equity interests in Plansmart from
Mr. Zhang Gaobo, an Independent Third Party as at the Latest Practicable Date, at a
consideration of HK$3.90 million. The consideration was determined after arm’s length
negotiation and by reference to the amount owed by Plansmart to Mr. Zhang Gaobo (which
was the source of funding for the shareholder’s loan of HK$3.75 million provided by
Plansmart to Partnerfield, the particulars of which are set out in the section headed
“History, development and reorganisation — Reorganisation — Shareholders’ loans” in this
prospectus) plus a premium as agreed by the parties under a commercial decision.

Step 4 — On 28 January 2011, Hebei Deer entered into an equity transfer agreement with
Mr. Jiang, the sole shareholder of Hebei Changtong, and acquired the entire equity interests
in Hebei Changtong pursuant to the terms set out below:

(a) Pursuant to an equity transfer agreement dated 28 January 2011 entered into between
Mr. Jiang and Hebei Deer, Hebei Deer acquired the entire equity interests in Hebei
Changtong from Mr. Jiang at a consideration of RMB10.00 million. The consideration
was determined after arm’s length negotiation and by reference to respective capital
contribution to the then registered capital.

(b) Upon completion of the equity transfers on 28 January 2011, the equity interests in
Hebei Changtong were wholly owned by Hebei Deer.

Step 5 — On 1 March 2011, Hebei Deer entered into an equity transfer agreement with each
of the shareholders of Shijiazhuang Qiushi, namely, Mr. Li and Ms. Ren, and acquired the
entire equity interests in Shijiazhuang Qiushi pursuant to the terms set out below:

(a) Pursuant to an equity transfer agreement dated 1 March 2011 entered into between Mr.
Li and Hebei Deer, Hebei Deer acquired approximately 73.08% equity interests in
Shijiazhuang Qiushi from Mr. Li at a consideration of approximately RMB7.07
million. The consideration was determined after arm’s length negotiation and by
reference to the net asset value of Shijiazhuang Qiushi on 31 December 2010 assessed
by an independent asset valuer qualified in the PRC.

(b) Pursuant to an equity transfer agreement dated 1 March 2011 entered into between Ms.
Ren and Hebei Deer, Hebei Deer acquired approximately 26.92% equity interests in
Shijiazhuang Qiushi from Ms. Ren at a consideration of approximately RMB2.60
million. The consideration was determined after arm’s length negotiation and by
reference to the net asset value of Shijiazhuang Qiushi assessed by an independent
asset valuer qualified in the PRC.

(¢) Upon completion of the equity transfers on 1 March 2011, the equity interests in
Shijiazhuang Qiushi were wholly owned by Hebei Deer.

Step 6 — On 1 March 2011 when the above equity transfer agreements in step 5 above were
entered, Partnerfield issued and allotted 5,625 shares credited as fully paid at par to Mr. Li.
Upon completion, the equity interests of Partnerfield were owned as to 80.00%, 15.79% and
4.21% by Mr. Jiang, Mr. Li and Plansmart (the entire equity interests of which were owned
by Mr. Li), respectively.
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Step 7 — On 7 March 2011, our Company was incorporated in the Cayman Islands as an
exempted company with an authorised share capital of HK$100,000 divided into 1 million
shares having a par value of HK$0.10 each. On the same day, one share with par value of
HK$0.10 was allotted and issued as fully paid at par to Company Secretaries Ltd., the first
subscriber. On 31 March 2011, the first subscriber transferred the issued one share to
Ordillia and 19 and 80 additional shares were issued and allotted at par to Ordillia and
Bright Warm, respectively. Upon completion, our Company was owned as to 80.00% and
20.00% by Bright Warm and Ordillia, respectively.

Step 8 — On 28 April 2011, Partnerfield entered into an equity transfer agreement with
Hebei Ruihui and acquired 10.00% equity interests in Hebei Deer pursuant to the terms set
out below:

(a) Pursuant to an equity transfer agreement dated 28 April 2011 entered into between
Partnerfield and Hebei Ruihui, Partnerfield acquired 10.00% equity interests in Hebei
Deer from Hebei Ruihui at a consideration of RMB1.80 million. The consideration
was determined by reference to the audited net asset value of Hebei Deer as at 31
December 2010.

(b) Upon completion of the equity transfers on 25 May 2011, the equity interests of Hebei
Deer was wholly owned by Partnerfield. Hebei Deer was converted into a wholly
foreign-owned enterprise.

Step 9 — On 11 May 2011, in consideration of our Company allotting 720 shares credited
as fully paid to Bright Warm, Mr. Jiang transferred the 80.00% equity interests in
Partnerfield held by him to our Company. On the same day, in consideration of our
Company allotting 180 shares credited as fully paid to Ordillia, Mr. Li and Plansmart
transferred the 15.79% and 4.21% equity interests in Partnerfield held by each of them to
our Company, respectively. Upon completion, our Company continued to be owned as to
80.00% and 20.00% by Bright Warm and Ordillia, respectively.

Upon completion of the Reorganisation, our Company became the ultimate holding
company of our Group in anticipation of the Placing.

— 94 —
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The following chart set out the shareholding structure of our Group immediately following the
completion of the Reorganisation, but before the completion of the Placing and Capitalisation Issue:

Mr. Jiang Mr. Li
100% 100%
Bright
W Ordillia
arm BVI)
(BVI) (
80% 20%
Our Company
(Cayman Islands)
100%
Partnerfield
(BVID
offshore
onshore
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(PRC)
100% 100% 100%
Hebei Beijing U- Shijiazhuang
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The following chart set out our shareholding structure immediately following completion of the
Placing and Capitalisation Issue (taking no account of any Shares that may be issued pursuant to the
exercise of the Over-allotment Option or any option which may be granted under the Share Option

Scheme):
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Circular 75

On 21 October 2005, the SAFE issued Circular 75, which became effective as of 1 November
2005. According to Circular 75, (a) a PRC citizen must register with the local SAFE branch before he
or she establishes or controls a SPV for the purpose of conducting overseas equity financing; (b) when
a PRC citizen contributes assets or equity interests to an overseas SPV, or engages in overseas
financing after contributing assets or equity interests in a domestic enterprise to an overseas SPV, such
PRC citizen must register his or her interest in the overseas SPV or any change to his or her interest
in the overseas SPV with the local SAFE branch; and (c) when the overseas SPV undergoes a material
change in capital outside the PRC, such as a change in share capital or merger and acquisition, the
PRC citizen must, within 30 days after the occurrence of such event, register such change with the
local SAFE branch. Moreover, Circular 75 applies retroactively.

Under the relevant rules, failure to comply with the registration procedures set forth in Circular
75 may result in restrictions being imposed on the foreign exchange activities of the relevant onshore
company, including the increase of its registered capital, the payment of dividends and other
distributions to its offshore parent or affiliate and the capital inflow from the offshore entity, and may
also subject relevant PRC residents to penalties under the PRC foreign exchange administration
regulations.

Mr. Jiang and Mr. Li have completed the initial foreign exchange registration for their overseas
investment and the registration for the change of their beneficial interest in their overseas investments.

M&A Regulations and Overseas Listings

On 8 August 2006, six PRC regulatory bodies, including the MOFCOM, the State-owned Assets
Supervision and Administration Commission, the SAT, the SAIC, the CSRC and the SAFE, jointly
issued the M&A Regulations, which became effective on 8 September 2006 and were amended on 22
June 2009. The M&A Regulations, among other things, include provisions that purport to require a
SPV formed for purposes of overseas listing of equity interests in PRC companies and controlled
directly or indirectly by PRC domestic companies or individuals to obtain the approval of the CSRC
prior to the listing and trading of such SPV’s securities on an overseas stock exchange.

Commerce & Finance confirmed its opinion that the overseas listing of our Company does not
need any approval of PRC governmental authorities, including the provincial governmental
authorities, the MOFCOM and the CSRC, according to the structure and the change on the
shareholding of the Group’s companies as well as the confirmations issued by relevant shareholders
in relation to the shareholding transfer conducted, the merger of Hebei Deer by Partnerfield, as a SPV,
was completed before 8 September 2006, when the M&A Regulations became effective and the M&A
Regulations are not applicable to such merger. Commerce & Finance confirmed that no consultation
has been made with the CSRC and MOFCOM on the applicability of the M&A Regulations on the
Listing after considering that the M&A Regulations are not applicable to the Reorganisation and the
Listing.
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In order to streamline our corporate structure and business operations with a single vertical
holding structure over our operating subsidiaries, we restructured our corporate structure such that
Beijing U-Ton, Hebei Changtong and Shijiazhuang Qiushi were acquired by Hebei Deer as part of the
steps of the Reorganisation. Commerce & Finance, advised that the acquisitions of Beijing U-Ton,
Hebei Changtong and Shijiazhuang Qiushi by Hebei Deer are re-investment activities by Hebei Deer
under the relevant regulations in relation to the re-investment of the foreign invested enterprises.
Therefore, the M& A Regulations are not applicable to such acquisitions and the acquisitions have not
breached any rules or regulations in the PRC.

As advised by Commerce & Finance, the M&A Regulations are not applicable to the Listing and
our Group has obtained all requisite permits, consents, licences, filings and approvals for each stage
of the onshore reorganisation of our Group by the respective governing authorities.
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OVERVIEW

Our principal business

We are principally engaged in the provision of deployment services of optical fibers in the PRC.
Depending on contractual requirements, we use traditional deployment methods and/or micro-ducts
and mini-cables system integration methods in our deployment projects of optical fibers. For projects
which involve the application of traditional methods only, we will be provided with the optical fibers
by clients and have them laid along the designated routes using traditional deployment methods which
include direct burial, aerial access, conduit installation and pipe jacking. For projects which require
our micro-ducts and mini-cables system integration methods, we will provide our deployment
solutions including the design of routing of optical fibers, deployment methods to be used, materials
to be used including optical fibers, the necessary engineers and manpower to lay the optical fibers,
laying services, connection and testing of the optical fibers until completion. Deployment methods
used for this kind of projects include a combination of certain deployment methods known as in-sewer,
pipe jacking and cable troughing utilising our patented technology in relation to micro-ducts and
mini-cables. We maintain our own engineering team to carry out technical works such as blowing, pipe
jacking, testing and connection. We will, however, recruit temporary workers or engage subcontractors
to carry out non-technical works such as excavation, sewer-cleaning, underground installation and
overhead installation. Optical fibers deployed by us will be used by the clients for data transmission.
For the two years ended 31 December 2010 and 2011, we completed 47 and 115 deployment projects
of optical fibers, respectively. We also provide maintenance services in respect of optical fiber
networks, irrespective of whether or not the deployment works thereof are carried out by us. Our
maintenance services mainly cover regular inspection of the deployed cables, repair and re-connection
of optical fibers and testing of the signal transmission.

Traditionally, optical fibers are deployed by means of direct burial which requires excavation of
roads and may cause pollution and traffic congestion thereto. By affixing the micro-ducts and
mini-cables in existing sewer systems, excavation and subsequent reinstatement of roads are avoided
such that the emission of pollutants as well as the construction period is shortened. Therefore, our
Directors believe that such in-sewer deployment method, which minimises disturbance and incurs less
costs when comparing with direct burial, is becoming more acceptable to telecommunication operators
in the PRC.

If in-sewer deployment method is used, we have to enter into an agreement with the relevant
local PRC governmental authorities to secure our rights in using the relevant public sewer systems for
the deployment of optical fibers. As at the Latest Practicable Date, we have obtained the exclusive
rights in using public sewer systems for the purposes of deployment of optical fibers at 11 distinct
locations in ten different districts or cities in the PRC, namely, Beijing, Jinan, Baoding, Handan,
Xingtai, Qinhuangdao, Chengde, Zhangjiakou, Shahe and Meishan and the non-exclusive right in
Hengshui. As at the Latest Practicable Date, we have entered into deployment contracts with our major
clients using in-sewer deployment methods in public sewer systems in Handan, Xingtai and Hengshui
of Hebei Province.
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Our pricing policies in respect of the deployment services of optical fibers

Pursuant to the Budgeting Measures, the formulation of the budgeting of a project relating to
telecommunication construction is required to make reference to the Price Scale set by the Ministry
of Industry and Information Technology. The Budgeting Measures is applicable to our major clients,
which are the major telecommunication operators in the PRC and they are prohibited to accept any
tender for deployment projects of optical fibers with a quoted price exceeding the relevant benchmark
price set out in the Price Scale.

Subject to the Price Scale set by the Ministry of Industry and Information Technology in
accordance with the Budgeting Measures, further details of which are set out in the section headed
“Risk factors — Risks related to the industry in which we operate” in this prospectus, we principally
prepare our quotation based on, including but not limited to, the project’s geographic area and the
estimated costs such as labour costs and material costs, with adjustment on a project-by-project basis.
Cities located north of the Yangtze River and cities located south of the Yangtze River have different
price scales.

Our major clients

Our clients for deployment of optical fibers are mainly telecommunication operators in the PRC
which we have established eleven years with the Major Telecommunication Operator and other major
telecommunication operators from three to six years of business relationships. Our Directors consider
that our ability and experience to provide deployment of optical fibers services by diversified methods
to meet the demands of our clients in different geographical locations would enable us to maintain the
business relationship with the Major Telecommunication Operator. The Major Telecommunication
Operator, our largest client, accounted for approximately 75.5% and 66.0% of our total revenue for
the two years ended 31 December 2010 and 2011. During the Track Record Period, our top five largest
clients in aggregate accounted for approximately 96.0% and 79.7% of our total revenue. The number
of our projects which involved the application of micro-ducts and mini-cables system integration
methods engaged by the Major Telecommunication Operator was 33 and 51, respectively, and the
corresponding total contractual amount was approximately RMBS80.1 million and RMB74.9 million,
respectively, for the two years ended 31 December 2010 and 2011.

In view of the significance of the Major Telecommunication Operator to our business and in
order to reduce our reliance on the same, we have been trying to explore business opportunities
including but not limited to the deployment services of optical fibers with other telecommunication
operators in the PRC. Although the reliance on the Major Telecommunication Operator was not
significantly reduced solely by means of the business relationships with other telecommunication
operators in the PRC during the Track Record Period, we intended to reduce such reliance through the
acquisition of Shijiazhuang Qiushi in March 2011 which allowed us to diversify our client base by
providing our low-voltage equipment integration services to clients such as financial institutions,
governmental departments, road and transportation companies, state-owned and private companies and
in order to broaden our revenue stream.

Our project workflow

We obtain our projects of deployment of optical fibers mainly by way of tender or direct
negotiation. Our revenue is generated on a project basis and is recognised using the
stage-of-completion method, pursuant to which revenue is recognised ratably over the life of the
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contract. After we have entered into the construction contract with our client setting out the final
contract price, the scope of work and the payment arrangements, we will normally commence our
deployment works within the timeframe as stipulated in the construction contract and start incurring
labour costs and other costs for the works. However, in practice, our major clients usually make
payments to us within one to six months upon receiving invoices issued by us. Further, a portion of
contract value, normally 5% to 10%, is usually withheld by our clients as retention money and will
be released after the warranty period which is typically one year.

Our suppliers

We purchase certain materials such as polyethylene and steel wires and provide such materials
to manufacturers, who are Independent Third Parties, for the manufacturing of micro-ducts for our
deployment services using micro-ducts and mini-cables system integration methods and anti-corrosive
steel wires for our deployment services using traditional deployment methods and/or sales to clients.
We also purchase certain parts and components such as mini-cables, connectors and reserve boxes for
our deployment services using micro-ducts and mini-cables system integration methods. Our
purchases are mainly settled in Renminbi and normally have a credit term ranged from payment on
delivery to 90 days. We do not enter into any long-term contract with any of our suppliers.

Intellectual property rights

We believe one of our competitive advantages is our utilisation of patented technology in relation
to mini-cables and micro-ducts in our micro-ducts and mini-cables system integration methods. As at
the Latest Practicable Date, we have obtained a total of 24 appearance design, utility and invention
patents which our Directors consider them material to our Group covering the relevant machinery,
techniques and parts in relation thereto and, among which, some were transferred from Ms. Guo
previously (please see the section headed “Further information about the business of our Group —
Intellectual property rights of our Group” in Appendix IV to this prospectus). These 24 patents were
applied to our provision of deployment services of optical fibers in the PRC during the Track Record
Period. We have not entered into any agreement with Ms. Guo in respect of the usage of such patents
prior to the transfer. Nevertheless, Ms. Guo has undertaken to us (i) to provide these patents for our
use exclusively; and (ii) that our Group will not be required to make any payment for the use of these
patents. Such patents have been assigned to us at nil consideration in August 2011 and the registration
of the transfer was completed with the State Intellectual Property Office of the PRC prior to the Latest
Practicable Date. In addition, we have been in collaboration with each of the Major
Telecommunication Operator and a university in the PRC since 2007 on certain research and
development projects in respect of micro-ducts, mini-cables and related techniques. Through such
collaboration, we have developed and obtained eight patents, of which six patents are jointly owned
by the Major Telecommunication Operator and us and two patents are jointly owned by the said
university in the PRC and us. For details of the economic sharing between us and the Major
Telecommunication Operator, please refer to the section headed “Business — Technical collaboration”
in this prospectus.

Our location

Our headquarters are situated at Shijiazhuang, Hebei Province, the PRC. However, most of the
members of our project team stay in cities or districts at which the project sites are located in order
to provide our clients with better, direct and faster project management, installation and maintenance
services in respect of our deployment projects of optical fibers. Further, our sales and marketing team,
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which is located in Hebei Province, regularly carries out marketing activities in order to explore
business opportunities in the PRC. Our Directors believe that our existing network enhances our
proximity to clients in the PRC and enables us to provide our clients with timely response to their
enquiries and technical and maintenance services.

Acquisition of Shijiazhuang Qiushi

In order to broaden our revenue stream, we acquired Shijiazhuang Qiushi on 1 March 2011, as
a result of which we also provide low-voltage equipment integration services to clients such as
financial institutions, governmental departments, road and transportation companies, state-owned and
private companies in the PRC. Low-voltage equipment generally refers to intelligence control system,
low-voltage control room, video and multimedia conferencing system, telephone conferencing system
and television surveillance system and we provide relevant services including equipment purchases,
overall design, wiring and setting-up to our clients. For details of the major reasons for the acquisition
of Shijiazhuang Qiushi, please see the section headed “History, development and reorganisation —
Shijiazhuang Qiushi” in this prospectus.

Our low-voltage equipment integration projects are mainly obtained by way of tender or direct
negotiation. After signing the contract with our client, we have to purchase all required equipment,
materials, parts and components. We maintain our own engineering team to carry out the technical
works such as wiring and testing. However, we may either recruit temporary workers or engage
subcontractors, which are Independent Third Parties and do not have any past relationships with our
Group, Directors, shareholders or any of their respective associates, to carry out non-technical works
such as excavating wall trough and installing in-wall wires. On average, the installation period of our
low-voltage equipment integration projects was approximately one to two month(s) during the Track
Record Period. The installation period is basically subject to the size and complexity of each project.
We will issue our invoice for client’s settlement after the project is completed.

OUR COMPETITIVE STRENGTHS

Our deployment projects by micro-ducts and mini-cables system integration methods enable us
to provide flexible solutions to our clients

In addition to the traditional deployment methods currently adopted by us, we also conduct
deployment projects by micro-ducts and mini-cables system integration methods which involve the
application of a combination of certain deployment methods known as in-sewer, pipe jacking and cable
troughing utilising our patented technology in relation to micro-ducts and mini-cables. By affixing the
micro-ducts and mini-cables in existing sewer systems, excavation and subsequent reinstatement of
roads are avoided such that the emission of pollutants as well as the construction period is shortened.
Therefore, our Directors believe that such in-sewer deployment method, which minimises disturbance
and incurs less costs when comparing with direct burial, is becoming more acceptable to
telecommunication operators in the PRC. Moreover, as at the Latest Practicable Date, we have
obtained the exclusive rights in using the public sewer systems at 11 distinct locations in ten different
districts or cities in the PRC and the non-exclusive right in Hengshui. As at the Latest Practicable
Date, we have entered into deployment contracts with our major clients using in-sewer deployment
methods in public sewer systems in Handan, Xingtai and Hengshui of the Hebei Province. Equipped
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with both traditional deployment methods and micro-ducts and mini-cables system integration
methods, we believe that this will facilitate the accomplishment of our business objective as we are
able to provide more flexible solutions than our competitors who principally use traditional
deployment methods.

We possess a number of patents in relation to our micro-ducts and mini-cables system integration
methods

As at the Latest Practicable Date, we have obtained a total of 24 appearance design, utility and
invention patents which our Directors considered them material to our Group covering the relevant
machinery, techniques and parts in relation micro-ducts and mini-cables system integration methods
(please see the section headed “Further information about the business of our Group — Intellectual
property rights of our Group” in Appendix IV to this prospectus).

In addition to conducting our own research and development, we have been in collaboration with
the Major Telecommunication Operator for the purposes of jointly developing new techniques used in
connection with deployment services of optical fibers. Through such collaboration, six patents are
jointly owned by the Major Telecommunication Operator and us. Our Directors believe that our
possession of such patents will enable us to differentiate with our competitors.

We have a senior management team with sound industry knowledge, management skills and
industry expertise

Our senior management team and key technical personnel have extensive industry knowledge,
project management experience and industry expertise in the industries in which we operate. Mr.
Jiang, who has approximately 20 years’ working experience in the telecommunications industry
specialising in optical fiber deployment technology, has played a key role in our Group’s success. As
at 31 December 2011, 107 members of our staff have either received tertiary education or above or
professional qualifications in areas such as engineering, building, surveying and accounting. We
believe our senior management team enables us to capture market opportunities, formulate and execute
sound business strategies. Please refer to the section headed “Directors, senior management and staff”
in this prospectus for biographies of our management team.

We believe that the combination of our management and technical teams’ collective expertise,
experience and knowledge of the industry have been and will continue to be our valuable assets.

We have established stable relationships with major telecommunication operators in the PRC

We have established stable relationships with major telecommunication operators in the PRC as
we have provided deployment services of optical fibers to the Major Telecommunication Operator for
eleven years and other major telecommunication operators from three to six years. Such relationships
allow us to better understand their business models and operations, including network configurations,
operational procedures and business development plans, which in turn might help us to secure further
construction contracts from them in the future.
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We have an established network in the PRC

Most members of our project team stay in cities or districts at which the project sites are located
in order to provide our clients with better, direct and faster project management, installation and
maintenance services in respect of our deployment projects of optical fibers. During the Track Record
Period, we had been undertaking deployment projects in Shijiazhuang, Xingtai, Hengshui, Handan,
Chengde, Cangzhou, Zhangjiakou and Tangshan in Hebei Province, and also in Xi’an, Changsha,
Jinan, Nanchang, Shenyang, Inner Mongolia and Beijing as well. Further, our sales and marketing
team, which is located in Hebei Province, carries out marketing activities in order to explore possible
business opportunities in the PRC. Our Directors believe that we have an established network in the
PRC which not only enhances our proximity to clients in the PRC and enables us to provide our clients
with timely response to their enquiries and technical and maintenance services but also facilitates our
future expansion.

PRODUCTS AND SERVICES

The following table set out the breakdown of our Group’s revenue during the Track Record
Period:

Year ended 31 December

2010 2011
RMB’000 % RMB’000 %

Deployment services of optical fibers —

Construction contract revenue
- Traditional deployment methods 16,093 31.2 55,952 34.6
- Micro-ducts and mini-cables system

integration methods (Note 1) 29,659 57.6 56,686 35.0
Sub-total 45,752 88.8 112,638 69.6
Others
- Services income (Note 2) 4,568 8.8 5,918 3.7
- Sales of goods (Note 3) 971 1.9 2,599 1.6
- Rental income (Note 4) 256 0.5 65 0.0
Sub-total 5,795 11.2 8,582 5.3
Low-voltage equipment integration services

(Note 5) — — 40,514 25.1
Total 51,547 100.0 161,734 100.0
Notes:
1. The revenue represented the revenue generated from the deployment services of optical fibers which involve the

application of micro-ducts and mini-cables system integration methods.

2. Services income represented the revenue generated from our provision of maintenance services in respect of optical fiber
networks.
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3. Sales of goods represented the revenue generated from our sales of ancillary products, including micro-ducts and

anti-corrosive steel wires.

4. Rental income represented the revenue generated from a sublease for deployment of telecommunication networks.
5. The revenue represented the revenue of Shijiazhuang Qiushi from 1 March 2011 (date of acquisition) to 31 December
2011.

DEPLOYMENT OF OPTICAL FIBERS
Deployment services of optical fibers

The construction contract revenue, representing the income generated from our provision of the
deployment services of optical fibers, was approximately RMB45.8 million and RMB112.6 million,
representing approximately 88.8% and 69.6% of the total revenue of the Group for the two years ended
31 December 2010 and 2011, respectively.

The following table set out the breakdown of our Group’s revenue recognised by means of
different deployment methods during the Track Record Period:

For the year ended
31 December

2010 2011
(RMB’000) (RMB’000)
Traditional deployment methods 16,093 55,952

Micro-ducts and mini-cables system integration methods
(Note) 29,659 56,686

Total 45,752 112,638

Note: The revenue represented the revenue generated from the deployment services of optical fibers which involve the
application of micro-ducts and mini-cables system integration methods.

Depending on contractual requirements, we use traditional deployment methods and/or
micro-ducts and mini-cables system integration methods in our deployment projects of optical fibers.

Traditional deployment methods

For projects which involve the application of traditional methods only, we will be provided with
the optical fibers by the clients and have them laid along the designated routes using our traditional
deployment methods such as direct burial, aerial access, conduit installation and pipe jacking.
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Direct burial

One of the traditional deployment methods is direct burial. Direct burial involves excavating a
narrow trench in order to bury the cables. It requires prior site visit to avoid damaging other buried
services. Excavation techniques include mole open trenching, ploughing, slotting and directional
drilling. When deploying cables in a particular area, a combination of these options can be used.
However, such deployment technique would generate certain environmental pollution, such as air and
noise pollution.

Aerial access

Aerial access is the installation of cables with the support on the poles or other tower
infrastructure. The main advantage of aerial access is the utilisation of pole infrastructure to create
network services within a community without the need to dig roads for burial of cables or ducts and
aerial cables are relatively quick and easy to install.

Conduit installation

Conduit installation is the installation of cables in the existing telecommunication pipeline of the
client.

Pipe jacking

Pipe jacking requires the drilling of an underground tunnel, through which a pipe will be jacked
in the tunnel and then cables will be placed in the pipe so as to connect two telecommunication
pipelines. Pipe jacking is usually used to connect telecommunication pipelines between highways
where traditional deployment methods such as direct burial and aerial access are not applicable. Pipe
jacking is also used in connection with micro-ducts and mini-cables system integration methods but
the scale will be relatively smaller.

Micro-ducts and mini-cables system integration methods

Micro-ducts and mini-cables system integration methods, unlike traditional deployment methods,
require our solution including the design of routing of optical fibers, deployment methods to be used,
materials to be used including optical fibers, the necessary engineers and manpower to lay the optical
fibers, laying services, connection and testing of the optical fibers until completion. Deployment
methods used for this kind of projects include a combination of certain deployment methods known
as in-sewer, pipe jacking and cable troughing utilising our patented technology in relation to
micro-ducts and mini-cables.

In-sewer deployment method

First, a pipe with an external diameter of 32mm to 40mm is screwed to the upper inner wall of
the existing sewage pipe. Afterwards, micro-ducts will be blown into the pipe and then mini-cables
will be blown into the micro-ducts, both by using the blowing equipment.
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Pipe jacking

Pipe jacking requires the drilling of an underground tunnel with a diameter of 126mm to 800mm,
through which a pipe will be jacked in the tunnel and then micro-ducts and mini-cables are affixed in
the pipe so as to connect the sewer and the telecommunication pipeline. The diagram below illustrates
how the optical fibers are connected between the sewer and the telecommunication pipeline.

Well cover Well cover
Ground level
""" "T  Sewer well '------------------------------,l;"l . t'" TTTTTETTTTTTTTTT
Sewer \>The drilled tunnel with<”| ' ec,onl‘,m“mc‘;‘llon Telecommunication
micro-ducts and mini- pipeline we pipeline

cables affixed to it

----- micro-ducts pipeline
Cable troughing

Cable troughing requires the cutting of a 40mm to 60mm wide and 200mm to 300mm deep trough
on the road. After the trough is made, micro-ducts and mini-cables are laid therein so that an optical
fiber connection is formed between the starting point and the destination sewer and reinstatement
works of the trough will be made afterwards. The diagram below illustrates how the optical fibers are
connected between the sewer and the destination.

; Road
Sewer :
. Fesssrssfresrsssssss s == E|E .......
Sewer well A trough with Telecommunication

micro-ducts equipment
and mini-cables
laid therein

----- micro-ducts pipeline

Although some excavation works on the roads may also be required when using our micro-ducts
and mini-cables system integration methods, such as pipe jacking and/or cable troughing, our
Directors are of the view that our micro-ducts and mini-cables system integration methods can
minimise disturbance caused when comparing with traditional deployment method such as direct
burial, given the area of excavation is less.
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Rights to use sewer systems

If in-sewer deployment method is used, we have to enter into an agreement with the relevant
local PRC governmental authorities to secure our rights in using the relevant public sewer systems for
the deployment of optical fibers, which generally set out the term of the rights, the ambits of the sewer
systems authorised to be used by us and the unit price of each of the initial payment and the
maintenance charges. In doing so, we have to make an application to the relevant local PRC
governmental authorities with the submission of an implementation plan beforehand. Such agreement
requires us to pay to the PRC Government an initial payment at the beginning to use such sewer
systems and subsequently pay maintenance charges of the sewer on a periodic basis with reference to
the length of the sewer used as per agreed. As at the Latest Practicable Date, we have obtained the
exclusive rights in using public sewer systems for the purposes of deployment of optical fibers at 11
distinct locations in ten different districts or cities in the PRC, namely, Beijing, Jinan, Baoding,
Handan, Xingtai, Qinhuangdao, Chengde, Zhangjiakou, Shahe and Meishan and the non-exclusive
right in Hengshui. The initial payment and the annual maintenance charges for such public sewer
systems ranged from RMB2,500/km to RMB6,000/km and RMB600/km to RMB1,200/km,
respectively. As at the Latest Practicable Date, we have entered into deployment contracts with our
major clients using in-sewer deployment methods in public sewer systems in Handan, Xingtai and
Hengshui of Hebei Province.

Pursuant to the agreements which we have been granted exclusive rights, the relevant local PRC
governmental authorities shall not permit any other third party to provide services of the same or
similar nature in the area during the contractual period, and shall not transfer its rights under the
agreement to any third party. Our rights under the agreements which we have been granted exclusive
rights cover both the public sewer systems in use and those to be built in the entire district or city
following the expansion of such district or city, as long as the public sewer system of the respective
location are under the supervision of the relevant local PRC governmental authorities. Such exclusive
rights last for not more than 30 years.

For the agreement which we have been granted rights in using the public sewer systems for the
purposes of deployment of optical fibers in Hengshui (the “Non-exclusive Rights Agreement”), it
does not restrict the local PRC governmental authorities from granting rights to use the public sewer
systems to be built in the future to our competitors. The Non-exclusive Rights Agreement shall expire
on 30 June 2021. For both kinds of agreements, none of the parties to the agreement can terminate the
agreement during the contractual term save for reasons of force majeure under the PRC laws and
regulations.
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The following table set out major terms and expiry dates of those public sewer systems which
we have obtained exclusive rights as at the Latest Practicable Date:

Name of city Term of the
or district exclusive rights Expiry date Payment term
1. Baoding 30 years (commencing on 31 October 2034 Payable quarterly

1 November 2004)

2. Changping district, Beijing 20 years (commencing on 12 June 2031 Payable quarterly
13 June 2011)

3. Chengde 30 years (commencing on 15 March 2036 Payable quarterly
16 March 2006)

4. Development zone, Xingtai 30 years (commencing on 31 July 2036 Payable quarterly
1 August 2006)

5. Handan 8 years (commencing on 31 May 2018 Payable yearly
1 June 2010)

6. Jinan 26 years (commencing on 19 June 2036 Payable quarterly
1 December 2010)

7.  Meishan 30 years (commencing on 26 March 2036 Payable quarterly
27 March 2006)

8. Qinhuangdao 30 years (commencing on 9 April 2037 Payable quarterly
10 April 2007)

9.  Shahe 30 years (commencing on 31 March 2037 Payable yearly
1 April 2007)

10.  Xingtai 30 years (commencing on 31 May 2036 Payable quarterly
1 June 2006)

11.  Xuanhua district, Zhangjiakou 29 years (commencing on 31 January 2036 Payable yearly
1 February 2007)

The aggregate initial payments paid by us for the two years ended 31 December 2010 and 2011
were RMB46,289 and RMB28,100, respectively. The aggregate maintenance charges incurred by us
for the two years ended 31 December 2010 and 2011 were RMB21,986 and RMB28,733, respectively
and the length of the public sewer systems involved as at 31 December 2010 and 2011 were 23.0 km
and 28.6 km, respectively. We settled the maintenance charges by the end of each year,
notwithstanding the payment term stipulated in the relevant agreements, and we did not receive any
complaints or penalty for such payment pattern from the relevant PRC governmental authorities during
the Track Record Period. As at the Latest Practicable Date, we have followed the payment term as
stipulated in relevant agreements. The maintenance services income generally includes the periodic
maintenance charges, if any, which we have to pay to the relevant authorities in respect of our rights
in using the public sewer systems and we will not separately charge our clients or ask our clients to
reimburse us for the same. It is not mandatory for our clients to engage us in providing maintenance
services in respect of the optical fibers deployed at the public sewer systems where our Group has the
exclusive rights to use as our clients may or may not require such maintenance services. Relevant risk
has been disclosed under the section headed “Risk factors — Risks related to our Group — Our clients
may not engage us to provide maintenance services in respect of the optical fibers deployed at the
public sewer systems where we have the rights to use” in this prospectus.

As advised by Commerce & Finance, there is no common and specific laws or regulations, as
well as no prohibitative policies governing the grant of rights by the PRC governmental authorities
in using the public sewer systems (including the qualifications of the applicants for such rights). We
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negotiated with the relevant local PRC governmental authorities separately for each of the exclusive
rights. In view of the public sewer systems being public properties, we have the rights in using the
public sewer systems to deploy optical fibers upon approval by and payment being made to the local
PRC governmental authorities pursuant to the relevant agreements executed.

Regarding the exclusive rights secured in using the public sewer systems in ten different districts
or cities in the PRC, as advised by Commerce & Finance, there was no specific qualification or
criterion imposed on our application for such rights by relevant local PRC governmental authorities.
We negotiated with the relevant local PRC governmental authorities separately for each of the
exclusive rights.

Our Group has obtained exclusive rights in using the public sewer systems at districts and cities
where no projects have been commenced yet as our Directors believe that this will not only enhance
our competitiveness in the market by possessing such exclusive rights but also help us to capture
future potential business opportunities when our major clients require the deployment services in such
districts and cities. Pursuant to the relevant agreements, we do not have any obligation to commence
projects using the public sewer systems after such rights have been granted.

The following table set out the number of projects completed using in-sewer deployment
methods in the city or district where we have obtained exclusive rights during the Track Record
Period:

For the year ended 31 December

2010 2011
Name of city or district with exclusive Number of Contractual Number of Contractual
rights to use the sewer systems projects sum Revenue projects sum Revenue
(RMB’000) (RMB’000) (RMB’000) (RMB’000)
(Note 1) (Note 2) (Note 1) (Note 2)
Handan 6 3,526 1,257 1 3,666 2,283
Jinan 1 320 177 — — —
Xingtai 2 2,860 2,215 — — —
Total 9 6,706 3,649 1 3,666 2,283
Total construction contract revenue 45,752 112,638
% of total construction contract revenue 8.0% 2.0%
Notes:

1. The number of projects completed as at the end of the relevant period.

2. The revenue represented the revenue recognised during the relevant period. Part of the revenue might have been
recognised in the previous accounting period for completed projects if they were projects in progress as at the end of

the previous accounting period.
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OTHER REVENUE
Maintenance services

We also provide maintenance services in respect of optical fiber networks, irrespective of
whether the deployment works thereof are carried out by us or not. The term of maintenance agreement
varies from projects to projects, and is usually one year. Our maintenance services mainly cover
regular inspection of the deployed cables, repair and re-connection of optical fibers and testing of the
signal transmission. We charge our clients monthly fees for the maintenance services at a rate per km
which varies with geographic locations and types of cables deployed.

Services income, representing the income derived from our provision of the maintenance
services to our clients, was approximately RMB4.6 million and RMB5.9 million, representing
approximately 8.8% and 3.7% of the total revenue of the Group for the two years ended 31 December
2010 and 2011, respectively.

Sales of ancillary products

We sell certain ancillary products including micro-ducts to overseas clients and anti-corrosive
steel wires to local telecommunication operators. We outsource the manufacturing process of
micro-ducts to manufacturers, who are Independent Third Parties, by providing them with raw
materials of our own recipe whereas we provide steel wires and coating materials of our own recipe
to manufacturers, who are Independent Third Parties, for their reprocessing of steel wires into
anti-corrosive steel wires.

The income derived from the sales of ancillary products is included in the sales of goods and
amounted to approximately RMB1.0 million and RMB2.6 million, representing approximately 1.9%
and 1.6% of the total revenue of our Group for the two years ended 31 December 2010 and 2011,
respectively.

Rental income

We have obtained the exclusive rights from the Air Defense Office of Shijiazhuang
(A FHEN R B2 #F T.%) to utilise and sublease certain underground area for the development of the
telecommunication systems. We then have subleased the underground area to our clients for their
deployment of telecommunication networks therein and charged them, among others, an annual fee at
a rate per unit length which is payable semi-annually. The rental income was approximately RMBO0.3
million and RMBO0.07 million, respectively, representing approximately 0.5% and 0.0% of the total
revenue of the Group for the two years ended 31 December 2010 and 2011, respectively.
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LOW-VOLTAGE EQUIPMENT INTEGRATION SERVICES

In order to broaden our revenue stream, we acquired Shijiazhuang Qiushi on 1 March 2011, as
a result of which we also provide low-voltage equipment integration services to clients such as
financial institutions, governmental departments, road and transportation companies, state-owned and
private companies. Low-voltage equipment generally refers to intelligence control system,
low-voltage control room, video and multimedia conferencing system, telephone conferencing system
and television surveillance system and we provide relevant services including equipment purchases,
overall design, wiring and setting-up to our clients.

Our low-voltage equipment integration projects are mainly obtained by way of tender or direct
negotiation. After signing the contract with our client, we have to purchase all required equipment,
materials, parts and components. We maintain our own engineering team to carry out the technical
works such as wiring and testing. However, we may either recruit temporary workers or engage
subcontractors, which are Independent Third Parties and do not have any past relationships with our
Group, Directors, shareholders or any of their respective associates, to carry out non-technical works
such as excavating wall trough and installing in-wall wires. On average, the installation period of our
low-voltage equipment integration projects was approximately one to two month(s) during the Track
Record Period. The installation period is basically subject to the size and complexity of each project.
We will issue our invoice for client’s settlement after the project is completed.

For the year ended 31 December 2011, the income derived from the provision of low-voltage
equipment integration services after the acquisition of Shijiazhuang Qiushi amounted to
approximately RMB40.5 million, representing approximately 25.1% of our total revenue for the year
ended 31 December 2011.

OUR PROJECTS AND SERVICES

We divide our projects into three types based on the status of the projects:

° completed projects — refer to projects for which 100% of the revenue has been recognised
for accounting purpose as at a point in time;

° projects in progress — refer to the projects for which we have recognised part but not all
of the revenue for accounting purpose as at a point in time. The portion of contract value
for projects in progress which has not been realised is deemed as part of our backlog; and

° projects to be commenced — refer to projects which have been secured by us but have not
commenced works and no revenue has been recognised as at a point of time. Contract value
for projects to be commenced is deemed as part of our backlog.
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Deployment services of optical fibers

In relation to the deployment of optical fibers, we completed 162 projects during the Track
Record Period and we have 51 projects in progress and 12 projects to be commenced as at 18 May
2012.

The number of completed projects in relation to deployment of optical fibers increased from 57
projects as at 30 September 2011 to 115 projects as at 31 December 2011. The completion of 58
projects and revenue of RMB50.6 million was recognised in the fourth quarter of 2011 based on their
percentage of completion was attributable to (i) 34 projects, which were still in progress as at 30
September 2011 but were completed in the fourth quarter of 2011 and revenue of approximately
RMB41.7 million in aggregate was recognised. These projects were principally located in Tangshan,
Shenyang and Shijiazhuang and were generally of larger size and thus had a higher average revenue
per project; (ii) 6 projects, which were to be commenced as at 30 September 2011, were completed
in the fourth quarter of 2011 and revenue of approximately RMB1.8 million in aggregate was
recognised in such period. These projects were principally located in Cangzhou and Chengde and were
generally of smaller size; and (iii) 18 new projects was obtained and completed in the fourth quarter
of 2011 and revenue of approximately RMB7.1 million was recognised in such period. Among these
18 new projects, some were of relatively smaller size with average amount of RMBO0.3 million and
some were enhancement works (e.g. deployment of additional cables along the same pipeline) on
existing optical fibers deployed which our Directors confirmed that (i) certain preparation procedures,
such as site visits and liaising with the localities, prior to commencement of such projects could be
streamlined; and (ii) the enhancement works on existing optical fibers deployed were relatively simple
than those completely new deployment project, thus the construction periods were relatively shorter.
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Completed projects

The following table set out the number of deployment projects we completed during the Track
Record Period:

For the year ended 31 December

2010 2011
Number of Number of
projects Recognised projects Recognised
completed revenue completed revenue
Name of city or district (Note 1) (Note 2) (Note 1) (Note 2)
(RMB’000) (RMB’000)
Shijiazhuang 13 14,758 30 25,260
Tangshan — — 5 10,227
Cangzhou 4 980 25 8,933
Shenyang 1 1,964 2 5,865
Hengshui 9 1,285 13 5,504
Zhangjiakou 1 396 8 4,994
Chengde 2 2,923 7 4,349
Handan 8 1,634 5 3,376
Xi’an 4 3,402 9 3,334
Beijing — — 4 968
Haozhou — — 1 460
Zhengzhou — — 1 284
Baoding — — 1 248
Hefei — — 1 200
Changsha — — 1 139
Zhuzhou — — 1 120
Chizhou — — 1 117
Xingtai 2 2,215 — —
Nanchang 1 1,496 — —
Inner Mongolia 1 1,338 — —
Jinan 1 178 — —
Total 47 32,569 115 74,378
Notes:
1. Completed projects referred to projects for which 100% of their revenue has been recognised for accounting purposes

as at the end of the relevant period, but not prior to the beginning of such period.

2. Recognised revenue referred to the revenue recognised in the relevant period.
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Projects to be commenced

The following table set out the number of deployment projects secured by our Group but yet to

be commenced:

As at
As at 31 December 2011 18 May 2012 ¥
Number of Number of

projects Total  Contractual date projects Total  Contractual date of
Name of to be contractual of completion for to be contractual completion for the
city commenced amount for the projects commenced amount for projects
or district (Note 1) the projects (Notes 2, 4) (Nore 1) the projects (Notes 2, 4)

(RMB’000) (RMB’000)
Tangshan 4 54,900 June 2012 2 47,320 June 2012Nee S
Chengde 2 10,648 April 2012 4 1,394 June 2012(Nete )
Hengshui 1 8,921 April 2012 2 3,173 May 2012Mete 9
Handan 3 5,572 April 2012 — — —
Zhangjiakou 3 4,207 April 2012 1 600 March 2012®t %)
Shijiazhuang 2 2,027 N/A 2 1,750 September 2012
Xingtai 1 417 N/A — — —
Langfang 1 300 N/A — — —
Baoding 1 154 N/A 1 154 N/A
Cangzhou 1 102 May 2012 — — —
19 87,248 12 54,391

Notes
1. Projects to be commenced referred to projects for which have been secured by us but have not commenced works

and no revenue has been recognised as at the end of the relevant period.

Contractual date of completion referred to the latest of all contractual dates of completion of relevant projects as
at the dates indicated.

18 May 2012, being the latest practicable date for the Group to ascertain the number of projects, total contractual
amount for projects and the contractual date of completion of these projects for the purpose of inclusion of such
information in this prospectus.

Contractual date of completion and/or contractual amount of the project was not stipulated in these agreements
and hence such information was not available as at 18 May 2012. For this kind of agreements, we would then enter
into another agreement with our client later to finalise the contractual date of completion and the contractual
amount.

These projects were still yet to be commenced as at 18 May 2012 which were mainly due to the commencement
dates of such projects were postponed by mutual agreements between clients and us pending further information
such as the detailed design of deployment works required and notification to commence works to be provided by
our clients before we can commence the project. Pursuant to the relevant agreements, no penalty shall be imposed

on our Group when any project has not yet completed upon the expiry of its contractual date of completion.
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Low-voltage equipment integration services

In relation to low-voltage system integration, from 1 March 2011 (date of acquisition of
Shijiazhuang Qiushi) to 31 December 2011, we completed 85 projects. As at 18 May 2012, we had one
project in progress and two projects to be commenced.

The number of completed projects in relation to low-voltage equipment integration services
increased from 42 projects as at 30 September 2011 to 85 projects as at 31 December 2011. The
completion of 43 projects and revenue of approximately RMB24.4 million recognised in the fourth
quarter of 2011 was principally attributable to (i) 7 projects which were still in progress and one
project which was to be commenced as at 30 September 2011 were completed in the fourth quarter of
2011 and revenue of approximately RMB0.9 million and RMB5.4 million was recognised respectively
based on percentage of completion; and (ii) 35 new projects were obtained and completed in the fourth
quarter of 2011 and revenue of approximately RMB18.1 million was recognised in such period. These
35 new projects were principally related to the state-owned enterprises and the contracts from such
clients were generally being awarded in the fourth quarter of the year during the Track Record Period.

Subsequent to 31 December 2011, most of the projects awarded in the first quarter of 2012 and
the three projects which were still working in progress as at 31 December 2011 had been completed
before 18 May 2012. There was one project in progress with the contractual amount of approximately
RMB4,000 and two projects to be commenced with the contractual amount of approximately RMB2.0
million as at 18 May 2012.
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Projects in progress and projects to be commenced

The following table set out the number of projects in progress and the projects to be commenced

regarding the low-voltage equipment integration services:

Recognised
revenue for the
period from

1 March 2011 Total
(date of  contractual Backlog Total Contractual
acquisition of amount for = amount for Contractual date contractual date of
Number of  Shijiazhuang the projects the projects of completion for Number of amount for  completion for
projects as at Qiushi) to as at as at the projects as at projects as  projects as  the projects as
31 December 31 December 31 December 31 December 31 December at 18 May at 18 May at 18 May
2011 Nere D 2011 2011 2011Mere D 20110 D 20120 D 2012 201240 34
(RMB’000) (RMB’000) (RMB’000) (RMB’000)
Projects in
progress 3 3,638 4,652 1,014 N/A 1 4 June 2012
Projects to
be
commenced 2 — 5 — January 2012 2 2,034 July 2012

Notes:

1. Project in progress referred to projects for which we have completed part of the works as stipulated in the
contracts, but no revenue is recognised for accounting purposes as the revenue recognition is based on sales of
goods for our low-voltage equipment integration services. Projects to be commenced refer to projects for which
have been secured by us but have not commenced works and no revenue has been recognised as at the end of the
relevant period.

2. Backlog amount for the projects referred to the difference between the total contractual amount of projects and
their recognised revenue for the relevant periods.

3. 18 May 2012, being the latest practicable date for the Group to ascertain the number of projects and the contractual
date of completion of these projects for the purpose of inclusion of such information in this prospectus.

4. Contractual date of completion referred to the latest of all contractual dates of completion of relevant projects as

at the dates indicated.
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PROJECT WORKFLOW
Deployment of optical fibers

A significant portion of our business regarding the deployment services of optical fibers is
carried out on a project basis. The key steps of our project workflow are as follows:

Identify potential projects Direct negotiation

v

Tendering

A

Signing of contract

!

Deployment and inspection

!

Completion

!

Warranty period

Identify potential projects/Direct negotiation

We obtain projects of deployment of optical fibers mainly by way of tender or direct negotiation.
During the Track Record Period, more than 64.1% of the projects, in terms of number of project, were
obtained by way of tender which amounted to an aggregate contractual value of approximately
RMB210.0 million. Our sales and marketing team carries out marketing activities by liaising with our
existing or potential clients in order to assist them in identifying and evaluating their needs for optical
fiber coverage, such that we are frequently invited to tender for new projects of major
telecommunication operators. In a few cases, we may be engaged by clients, which are contractors for
telecommunication operators, to carry out deployment works. In such event, competitive tendering
process will be bypassed and we enter into contracts with such clients and become the subcontractor
to carry out the projects.

Tendering
Tender review

On receipt of an invitation to tender, we will evaluate and conduct an analysis of the documents
received in order to identify the scope of work, costs, environment, quality, safety and technical
requirements. In certain circumstances, we will carry out a field study on areas which the deployment
works cover. We will prepare a preliminary work plan in accordance with the requirements of the
tender, setting out, among other things, deployment works required, installation procedures and
analysis of costs for approval by our senior management. After the work plan has been approved by
our senior management, we will then prepare tender documents. The duration which the tender being
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processed varies from case to case, and depends on the tender requirements of a particular project.
Given that (i) apart from formal written invitation, we received oral invitation to tender as well and
therefore the actual commencement time of some of the tender processes could not be objectively
ascertained; and (ii) the written notices of result were not issued to us for all the tender submission,
our Directors considered that the duration of a tender process cannot be accurately measured.
Nevertheless, to the best of our Directors’ knowledge, the average duration of the tender process was
generally within one month during the Track Record Period based on their past experience. The
success rate of tenders submitted by us was approximately 63.5% and 66.1% for the two years ended
31 December 2010 and 2011, respectively.

Experimental section

If required, we will build an experimental section for trial by our potential client. In an
experimental section, a short distance of the underground sewer systems, which generally ranges from
500 metres to 3,000 metres, constituting the project will be used and underground optical fibers will
be deployed in this selected part of sewer by means of in-sewer deployment method which utilises our
patented technology in relation to micro-ducts and mini-cables. Upon completion, we will carry out
system testing to evaluate the transmission efficiency of the optical fibers and to ensure the
installation of the optical fiber infrastructure will not interfere with the sewer systems. The relevant
testing report will then be included in our tender documents for client’s consideration. The average
costs for an experimental section for trial in deployment services during the Track Record Period
ranged from approximately RMBO0.07 million to approximately RMBO0.3 million and varied according
to the location, lengths of optical fibers deployed and complexity of the experimental section.

Tender submission

To submit a tender, we need to prepare tender documents pursuant to the tender requirements
which usually include the proposed contract price and our qualifications.

Signing of contract

After submitting the tender documents for the project and if such project is awarded to us, we
will normally enter into a construction contract with the client setting out the contract price, scope of
work and payment arrangements. We will then form a project team to implement the project.

Deployment and inspection

After we enter into the construction contract with the client, we will commence our deployment
works in accordance with the detailed work plan. We maintain our own engineering team to carry out
our technical works such as blowing, pipe jacking, testing and connection. However, we will either
recruit temporary workers or engage subcontractors, which are Independent Third Parties and do not
have any past relationships with our Group, Directors, shareholders or any of their respective
associates, to carry out non-technical works such as excavation, sewer-cleaning, underground
installation and overhead installation. We provide our subcontractors with principal equipment and
materials necessary for the works. As a result of the legal proceedings as more particularised in the
section headed “Business — Legal proceedings — Personnel injury lawsuit against our Group” in this
prospectus, we have required all of our subcontractors to possess valid business licences since 2012.
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The average construction period of our deployment projects was approximately seven to nine
months during the Track Record Period. The variation is mainly attributable to the fact that different
projects have different complexity and the length of the optical fibers deployed varies from project to
project. Upon commencement of a project, a consultancy firm, which is an Independent Third Party,
will carry out on-site inspection on a regular basis and prepare progress report at certain stages of a
project. The progress report contains contractual amount, costs, expected completion time and actual
percentage of completion of the project. After completion of the deployment works, the optical fibers
will be tested by us to evaluate their performance and adjustments will be made to optimise their
functionality, if necessary. Then, a preliminary quality inspection will be carried out by the client in
accordance with the national maintenance standard and has to satisfy four conditions, namely, (i) all
deployment works completed must comply with the specifications; (ii) the functionality testing must
be completed and the client is satisfied therewith; (iii) the deployment works must meet the relevant
inspection standard; and (iv) a complete set of all deployment documents and technical files should
be available. Afterwards, the trial period of one to six months begins and a final inspection is carried
out during the last month of the trial. The final inspection focuses on the test run of the deployed
cables and re-inspection of any problems which have occurred during the preliminary inspection. The
client will complete a final quality inspection report and issue a final inspection certificate if the
deployment services comply with the above conditions. After our client issues a final inspection
certificate to confirm its satisfaction with our deployment works, we may issue our invoice to our
client. For our major clients, we issue invoices to them after they have carried out certain internal
procedures. Based on our experience, it normally takes about one to three months for us to issue
invoices to our major clients upon the receipt of the final inspection certificates. During the Track
Record Period, we did not encounter any instances that the client delayed to issue the final inspection
certificate and we have not received any notification from our clients refusing to issue the same to us.
Although our construction contract generally stipulates that our fees shall be paid by installments at
different stages of the project, given the bargaining power of our major clients which are major
telecommunication operators in the PRC, their actual payment practice may not strictly follow those
terms as stipulated in the construction contracts but usually pay us after the project is completed.

Warranty period

After the issuance of completion certificate, our warranty period begins. We typically provide
one-year warranty for our deployment works. During the warranty period, we provide free
maintenance services to rectify any defect in our deployment works. In addition, we generally allow
our clients to retain 5% to 10% of the total contract price as retention money, which will be remitted
to us in full upon the expiry of the warranty period. During the Track Record Period, we did not
receive any complaint from our clients and have not encountered any difficulty in collecting the
retention money from our clients in respect of the deployment services of optical fibers.
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Low-voltage equipment integration services

Our business regarding the provision of low-voltage equipment integration services is carried out
on a project basis. The key steps of our project workflow are as follows:

Identify potential projects Direct negotiation

4

Prepare technical solutions and quotations

Tendering

Signing of contract <

A
Procurement of equipment
and accessories

4

Installation and inspection

4

Completion

4

Warranty period

Identify potential projects/Direct negotiation

We obtain projects of low-voltage equipment integration services mainly by way of tender or
direct negotiation. During the period from 1 March 2011 (date of acquisition of Shijiazhuang Qiushi)
to 31 December 2011, approximately 26% of the low-voltage equipment integration services projects,
in terms of number of project, were obtained by way of tender which amounted to an aggregate
contractual value of approximately RMB13.5 million. Our sales and marketing team carries out
marketing activities by liaising with our existing or potential clients in order to assist them in
identifying and evaluating their needs for low-voltage equipment and accessories. In a few cases, we
may be engaged by existing clients to carry out other low-voltage equipment integration services. In
such event, competitive tendering process will be bypassed and we enter into contracts with such
clients directly. Once the potential projects have been identified, our engineers will then discuss the
needs with our clients.
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Prepare technical solutions and quotations

In order to provide low-voltage equipment integration services, our sales and marketing team
will formulate a task list and discuss the possible technical solution with our Group’s engineers to
satisfy the client’s needs. Once the technical solution is proposed, an equipment quotation list is
prepared by both our sales and marketing team and engineers.

Tendering
Tender review

On receipt of an invitation to tender, we will evaluate and conduct an analysis of the documents
received in order to identify the scope of work, costs, environment, quality, safety, statutory and
technical requirements. A preliminary work plan will be prepared by our technician in accordance with
the requirements of the tender, setting out, among other things, deployment works required,
installation procedures and analysis of costs for approval by our senior management. After the work
plan is approved by our senior management, we will then prepare tender documents. The time which
the tender process takes varies from case to case, and depends on the tender requirements of a
particular project. For the two years ended 31 December 2010 and 2011, Shijiazhuang Qiushi
submitted 20 and 48 tenders, respectively, and the success rate of tenders submitted by Shijiazhuang
Qiushi was approximately 55.0% and 39.6% respectively. The decrease in the success rate during the
Track Record Period was due to the fact that Shijiazhuang Qiushi had been submitting tenders to
increasing number of potential clients being financial institutions, governmental departments and
those engaging in the educational field during the Track Record Period but eventually unable to secure
contracts from them.

Tender submission

To submit a tender, we need to prepare tender documents pursuant to the tender requirements
which usually include the proposed tender price and our qualifications.

Signing of contract

After receiving the tender documents, the client will review each of them and further
negotiations may take place until a decision is reached. If the project is awarded to us, we will
normally enter into an agreement with the client setting out the final contract price, scope of work and
payment arrangements. We will then form a project team to implement the project.
Procurement of equipment and accessories

After we enter into the construction contract with the client, the project manager will prepare a
construction commencement report and approve a procurement list, and our operation department will
procure such items through our suppliers according to the procurement list.
Installation and inspection

After we have obtained the required tools, equipment or accessories for rendering our integration

services, we will commence our installation works. Our own engineering team carries out the technical
works such as wiring and testing in implementing the low-voltage equipment integration projects.
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However, we may either recruit temporary workers or engage subcontractors, which are Independent
Third Parties and do not have any past relationships with our Group, Directors, shareholders or any
of their respective associates, to carry out non-technical works such as excavating trough and
installing in-wall wires during the installation. We provide our subcontractors with principal
equipment and raw materials necessary for the works. On average, the installation period of our
low-voltage equipment integration projects was approximately one to two month(s) during the Track
Record Period. The installation period is basically subject to the size and complexity of each project.

After completion of the installation works, the entire integration system will be tested by us to
evaluate its performance and adjustments will be made to optimise its functionality, if necessary. A
preliminary inspection will be carried out by the project team and the engineering and marketing team.
After the preliminary inspection, a final inspection will be carried out by our project manager and our
client. If it passes the final inspection, a final inspection certificate will be issued by our client to
confirm its satisfaction with our installation works and we may then issue our invoice to the client.
During the Track Record Period, we did not receive any notification from our clients refusing to issue
the final inspection certificate to us.

Warranty period

After the issuance of completion certificate, our warranty period begins. The duration of the
warranty period is stipulated in the construction contract and is usually one year. During the warranty
period, we will provide free maintenance services to rectify any defect in our installation works. We
may allow our clients to retain 5% to 10% of the total contract price as retention money. Upon the
expiration of the warranty period, the client has to remit the retention money, if any, to us. As at 31
December 2011, a total sum of approximately RMBO0.7 million was past due, of which RMBO0.6 million
was past due for less than one month and RMBO.1 million was past due for one to three months and
the occurrence of such was mainly due to, to the best of our Directors’ knowledge, our clients required
certain time to make settlement rather than the quality of our works. We did not make any provision
for such past due amount as our Directors consider that such amount can be collected. During the
Track Record Period, we did not encounter any difficulty in collecting the retention money from our
clients. In addition, we did not receive any complaint from our clients during the Track Record Period.

TECHNICAL COLLABORATION

Our Directors believe that, in order to maintain the competitiveness in the industry, our Group
must keep abreast of the development of technique and technology and adopt an innovative approach
in the research and development of deployment services of optical fibers. We have been in
collaboration with the Major Telecommunication Operator and a university in the PRC since 2007 to
jointly developing new techniques used in connection with deployment services of optical fibers. The
patents developed under the collaborations between us and the said university in the PRC have not
been applied to projects conducted during the Track Record Period and the patents developed under
the collaborations between us and the Major Telecommunication Operator were applied to projects
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using micro-ducts and mini-cables system integration methods. However, given that each project
involved a combination of deployment methods which may utilise certain patents developed solely or
jointly by us, the revenue generated by a particular patent cannot be quantified objectively and
accurately.

Our Group entered into a collaboration agreement with the Major Telecommunication Operator
on 10 May 2007 in respect of the invention of the seven-hole plum blossom pipe which is used in
connection with micro-ducts and mini-cables. There are, however, no specific terms in the agreement
stipulating the right of use of such patents and entitlement of our Group and the Major
Telecommunication Operator as to the economic sharing derived from the use of the relevant patents.
By several confirmation letters executed by Beijing U-ton in February 2012, we confirmed that (1) we
shall not charge any fee for the transfer or licensing of such patents to any third parties; (2) we shall
not be entitled to any revenue generated from the use, or transfer or licensing of such patents by the
Major Telecommunication Operator; and (3) we have no intention to transfer or licensing in any nature
to any third parties as at the date of the confirmation letters. Nevertheless, as advised by Commerce
& Finance, the patents jointly owned by us and the Major Telecommunication Operator can be used
in any deployment projects and there is no restriction on the use of such patents.

As advised by Commerce & Finance, unless there is an agreement stipulating the right of use of
the patent or the entitlement of economic sharing derived from the use of the patent, either owner of
the jointly-owned patent shall have rights over the patent and either of them is entitled to use the
patent as the registered and beneficial owner on its own. If the Major Telecommunication Operator
transfers or licenses the right of use of these patents to a third party, whom may use the patent in a
way detrimental to our Group, our results of operations and financial conditions may be adversely
affected. For details, please refer to the section headed “Risk factors — The intellectual property
rights in respect of the projects jointly researched and developed by us and other third parties are
jointly-owned” in this prospectus.

Given the collaboration between us and the said university in the PRC and in consideration of
costs efficiency, save for Mr. Jiang, Ms. Guo and our engineering and technical team comprising 120
staff as at 31 December 2011 who may have contribution to our technological development from time
to time, we do not maintain an in-house research and development team. We communicate with the
said university in the PRC to keep abreast of the technological development of the industry and
consult the said university in the PRC if necessary. During the Track Record Period, we incurred
research expenses in an aggregate amount of approximately RMBI1.1 million.

MATERIAL INTELLECTUAL PROPERTY RIGHTS

We regard patents, trademarks, trade secrets and other intellectual property rights as our
important assets. We believe having those intellectual property rights is very important to our success.
We rely on a combination of brand names, trademarks and other intellectual property rights to protect
our goodwill and/or inventions. We generally apply for registration of patents in respect of any
important inventions, product improvements or technologies.

As at the Latest Practicable Date, we have registered one trademark and obtained a total of 24
appearance design, utility and invention patents which our Directors consider them material to the
Group covering the relevant machinery, techniques and parts in relation thereto and, among which,
some were transferred from Ms. Guo previously. Among these 24 appearance design and patents, six
are jointly owned by the Major Telecommunication Operator and us (please see the section headed
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“Further information about the business of our Group — Intellectual property rights of our Group” in
Appendix IV to this prospectus). Please refer to the section headed “Business — Technical
collaboration” above regarding the economic sharing between our Group and the Major
Telecommunication Operator of jointly-owned patents. These 24 patents were applied to our provision
of deployment services of optical fibers in the PRC during the Track Record Period.

As advised by Commerce & Finance, pursuant to the relevant laws and regulations of the PRC,
an invention patent refers to any new technical solution relating to a product, a process or
improvement thereof, while an utility patent refers to any new technical solution relating to the shape,
the structure, or their combination, of a product, which is fit for practical use. From the inventiveness
perspective, when compared with the prior technical solution, an invention patent must possess
prominent substantive features and remarkable progress, while an utility patent must possess
substantive features and progress. In the assessment process, substantive examination shall be
conducted for an invention patent application while preliminary examination would be conducted for
an utility patent application. In respect of the term of protection, the length of term of protection for
an invention patent and an utility patent is 20 years and 10 years, respectively.

We plan to develop the brand name under “?g ” and hence have applied for and obtained the
registration of such trademark in Hong Kong. Since we are principally engaged in the business in the
PRC, we have applied for registration of the above trademark in the PRC as well to protect our
interest.

MARKETING AND PROMOTION

In order to promote our corporate image and our micro-ducts and mini-cables system integration
methods, our Group has adopted a series of marketing strategies, which include holding technical
discussions with clients, giving presentations, providing free trials of in-sewer deployment method to
clients, and conducting surveys with our clients. Our Group also participates in relevant technology
or industry seminars in relation to the deployment of optical fibers and the low-voltage equipment
integration in order to receive the most updated information and look for any potential business
opportunities through the aforesaid events.

Pricing policies
Deployment services of optical fibers

Subject to the Price Scale set by the Ministry of Industry and Information Technology in
accordance with the Budgeting Measures, further details of which are set out in the section headed
“Risk factors — Risks related to the industry in which we operate” in this prospectus, we principally
prepare our quotation based on, including but not limited to, the project’s geographic area and the
estimated costs such as labour costs and material costs, with adjustment on a project-by-project basis.
Cities located north of the Yangtze River and cities located south of the Yangtze River have different
price scales.

Low-voltage equipment integration services
Our Group has full discretion in setting the prices of its low-voltage equipment integration
services in accordance with market conditions and is not subject to any legal or regulatory control on

pricing or sales. Our Group principally set the price based on the equipments required to meet the
client’s purpose, our Group’s labour costs for the installation services.
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CLIENTS

Our major clients for the deployment of optical fibers are telecommunication operators in the
PRC while our major clients for the low-voltage equipment integration are financial institutions,
governmental departments, road and transportation companies, state-owned and private companies in
the PRC.

The Major Telecommunication Operator, our largest client, accounted for approximately 75.5%
and 66.0% of our total revenue for the two years ended 31 December 2010 and 2011. During the Track
Record Period, our top five largest clients in aggregate accounted for approximately 96.0% and 79.7%
of our total revenue for the two years ended 31 December 2010 and 2011 respectively.

Based on our Directors’ knowledge and past experience, the Major Telecommunication Operator
will not frequently change the appointment of service providers in relation to the deployment of
optical fibers if such service providers are able to deliver the standard of work and technology and not
many service providers in the industry can provide the services comparable to us in terms of the
geographical coverage and technology. Although we have not entered into long-term agreement with
the Major Telecommunication Operator as our agreements are on project basis, by leveraging on our
ability to provide flexible solutions in relation to the deployment services of optical fibers in various
geographical locations in the PRC and our past experience of working with the Major
Telecommunication Operator and given that we did not receive any complaint in respect of our
services from the Major Telecommunication Operator during the Track Record Period, our Directors
consider that we are able to maintain the business relationship with and secure contracts from the
Major Telecommunication Operator in the foreseeable future.

In view of the significance of the Major Telecommunication Operator to us and in order to reduce
our reliance on the same, we have been trying to explore business opportunities including but not
limited to the deployment services of optical fibers with other telecommunication operators in the
PRC. Although the reliance on the Major Telecommunication Operator was not significantly reduced
solely by means of developing business relationships with other telecommunication operators in the
PRC during the Track Record Period, we also intended to reduce such reliance through the acquisition
of Shijiazhuang Qiushi in March 2011 which allowed us to diversify our client base by providing our
low-voltage equipment integration services to clients such as financial institutions, governmental
departments, road and transportation companies, state-owned and private companies and with a view
to broadening our revenue stream. The revenue generated by the low-voltage equipment integration
services was approximately RMB40.5 million from 1 March 2011 (the date of acquisition of
Shijiazhuang Qiushi) to 31 December 2011, representing approximately 25.1% of our total revenue for
the year ended 31 December 2011. Based on the industry review report prepared by CCID Consulting,
we expect the market of low-voltage equipment integration in China will continue to grow in 2012.

We also provide traditional deployment services of optical fibers to Shaanxi Wanghe, a former
subsidiary which is currently held by an Independent Third Party. Shaanxi Wanghe is principally
engaged in provision of integration and deployment services of mini-cables, and the development and
technical conaultancy services of network system. We acquired 80% equity interests in Shaanxi
Wanghe in April 2006 and, owing to the fact that Shaanxi Wanghe had been recording losses in
previous years, we disposed of such equity interests in Shaanxi Wanghe in November 2009, for details,
please see the section headed “History, development and reorganisation — Corporate development —
Hebei Deer” in this prospectus. Our Directors consider that Shaanxi Wanghe is one of the competitors
of the Group since it may also compete with us for deployment projects of optical fibers from
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telecommunication operators in the PRC. However, when Shaanxi Wanghe obtains deployment
projects of optical fibers from its clients, which are generally telecommunication operators in the
PRC, they may subcontract part of the deployment works to other third parties including us. Instead
of entering into any long term or master agreement, we generally enter into a separate agreement with
Shaanxi Wanghe on a project-by-project basis. For the two years ended December 2010 and 2011,
revenue derived from Shaanxi Wanghe was approximately RMB3.4 million and RMB3.6 million, and
accounted for approximately 6.6% and 2.2% of our total revenue, respectively.

Based on, among others, the contracts entered into between Shaanxi Wanghe and us and the
corresponding contracts entered into between Shaanxi Wanghe and its clients provided by us, the
Sponsor concurred with our Directors’ view that the contracts entered into between Shaanxi Wanghe
and us were based on normal commercial terms.

Apart from Shaanxi Wanghe, we were also engaged by an independent contractor which is a
governmental department (together with Shaanxi Wanghe, the “Main Contractors”) to carry out the
deployment of optical fibers works in their projects as subcontractor. The following table set forth the
breakdown of the revenue, cost of service, gross profit and gross profit margin of our subcontracted
projects and non-subcontracted projects from construction contracts during the Track Record Period:

Year ended 31 December

2010 2011
(RMB’000) % (RMB’000) %
Construction contract revenue
Subcontracted projects
- Shaanxi Wanghe 3,402 7.4 3,553 3.2
- A governmental department 2,753 6.0 — —
6,155 13.4 3,553 3.2
Non-subcontracted projects 39,597 86.6 109,085 96.8
Total 45,752 100.0 112,638 100.0
Cost of services of construction
contract revenue
Subcontracted projects
- Shaanxi Wanghe 1,949 7.7 1,749 3.1
- A governmental department 1,140 4.5 — —
3,089 12.2 1,749 3.1
Non-subcontracted projects 22,320 87.8 54,166 96.9
Total 25,409 100.0 55,915 100.0
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Year ended 31 December

2010 2011
(RMB’000) % (RMB’000) %
Gross profit of construction
contract revenue
Subcontracted projects
- Shaanxi Wanghe 1,453 7.1 1,804 3.2
- A governmental department 1,613 7.9 — —
3,066 15.0 1,804 3.2
Non-subcontracted projects 17,277 85.0 54,919 96.8
Total 20,343 100.0 56,723 100.0
Gross profit margin of
construction contract revenue
Subcontracted projects
- Shaanxi Wanghe 42.7% 50.8%
- A governmental department 58.6% N/A
- Overall 49.8% 50.8%
Non-subcontracted projects 43.6% 50.4%

The average gross profit margin of the Main Contractors increased from approximately 49.8% for
the year ended 31 December 2010 to approximately 50.8% for the year ended 31 December 2011 was
mainly attributable to the fact that more raw materials were used for the projects in Xi’an resulting
higher raw material costs incurred in 2010.

None of our Directors, their respective associates, or to the knowledge of our Directors,
Shareholders who will own more than 5% of the issued share capital of our Company immediately
following the Placing, had any interests in any of our Group’s five largest clients during the Track
Record Period.

SUPPLIERS, PARTS AND COMPONENTS
Deployment services of optical fibers

We purchase our raw materials, parts and components from Independent Third Parties that have
stable business relationships with us. We have a minimum of one year and maximum of three years
of relationship with each of our top five suppliers.

We purchase certain materials such as polyethylene and steel wires for the manufacturing of our
micro-ducts and anti-corrosive steel wires. We outsource the manufacturing process of micro-ducts to

manufacturers, who are Independent Third Parties, by providing them with raw materials of our own
recipe whereas we provide steel wires and coating materials of our own recipe to manufacturers, who
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are Independent Third Parties, for their reprocessing of steel wires into anti-corrosive steel wires.
Given that the raw materials of our own recipe are mixed by us instead of third party manufacturers
and we provide manufacturers with such raw materials after mixing for further processing, we would
not disclose our technical know-how to third party manufacturers.

Our purchases of raw materials, parts and components are all settled in Renminbi. Generally, our
suppliers offer us a credit period ranged from payment on delivery to 90 days. We have maintained
good working relationships with our major suppliers in the PRC. We do not enter into any long-term
contract with our suppliers but place separate purchase orders to them. There are many options in the
market and we do not rely on a single source of supply of such raw materials, parts and components.
Our Directors believe that our Group’s major raw materials, parts or components can be purchased
from a number of different suppliers at prices comparable to those offered by our Group’s current
suppliers and our Group has never experienced any material fluctuation in raw material cost during
the Track Record Period.

Low-voltage equipment integration services

We purchase all of the low-voltage equipment within the PRC from Independent Third Parties.
We purchase ready-to-use equipment necessary for our low-voltage equipment integration services,
which includes intelligence control system, low-voltage control room, signal communication server,
video and multimedia conferencing system, multi-line telephone system and television surveillance
system.

Our equipment purchases are settled in Renminbi. Generally, our suppliers do not offer us any
credit term and we have to make payment on delivery. We enter into separate purchase agreements
with these suppliers for each project. Since we only purchase ready-to-use equipment, there are many
options in the market and we do not rely on a single source of supply of such equipment. Our Directors
believe that our Group’s major equipment can be purchased from a number of suppliers at prices
comparable to those offered by our Group’s existing suppliers.

For the two years ended 31 December 2010 and 2011, our Group’s five largest suppliers, in
aggregate, accounted for approximately 62.2% and 27.6%, respectively, of our Group’s total purchase
cost of materials. For the two years ended 31 December 2010 and 2011, purchases from the largest
supplier of our Group accounted for approximately 27.6% and 8.5% of our Group’s total purchase cost
of materials, respectively.

None of our Directors, their respective associates, or to the knowledge of our Directors,
Shareholders who will own more than 5% of the issued share capital of our Company immediately
following the Placing, had any interests in any of our Group’s five largest suppliers during the Track
Record Period.

QUALITY CONTROL

In respect of deployment projects of optical fibers, our Group has a quality control team of three
members overseeing and an internal quality control policy regulating the quality of raw materials,
parts and components being purchased. Parts and components purchased by us are subject to sample
testing and quality inspection by our quality control team before being used to ensure that they comply

— 131 —



BUSINESS

with our quality standards. In the event that our quality control team is of the view that the parts and
components do not meet our quality standard, the quality control team will report the assessment
results to our purchasing department, which will then return the sub-standard parts and components
to the suppliers.

SUBCONTRACTING

We maintain our own engineering team to carry out technical works in order to protect our
technical know-how and in view of cost effectiveness and better allocation of resources, we appoint
subcontractors (including individuals and corporate entities), which are Independent Third Parties and
do not have any past relationships with our Group, Directors, shareholders or any of their respective
associates, to carry out certain non-technical works. To ensure the overall quality of our works, we
have maintained a list of subcontractors, the selection of which are based on their previous job
references, reputation in the industry, the management control of the subcontractors and price
competitiveness of their quotations. In prior years, we engaged subcontractors who were individuals
as we did not realise the importance of requiring our subcontractors to possess business licences such
that we might have to assume the responsiblities as employer for the staff of such subcontractors and
the potential liabilities thereof. All of our corporate subcontractors possessed business licence during
the Track Record Period. However, our subcontractors who were individuals did not possess business
licences during the Track Record Period. We have adopted the policy that we would only engage
corporate subcontractors who possess valid business licences in 2012 and all of our subcontractors
possess business licences as at the Latest Practicable Date. Given that the difference between the fees
of corporate subcontractors with or without business licences was immaterial during the Track Record
Period, our Directors expect that there will not be any material increase in our operating costs
attributable to our engagement of licensed subcontractors. In addition to business licence, our current
subcontractors for provision of low-voltage equipment integration services should also possess
qualification certificates for safety protection construction enterprises (%P5 TFE 26 & B 75 E). As at
the Latest Practicable Date, all of our subcontractors for provision of low-voltage equipment
integration services obtained such qualification certificates.

As advised by Commerce & Finance, for our subcontractors engaged as at the Latest Practicable
Date, (1) in respect of the deployment of optical fibers, as the labour services provided by our
subcontractors are rather simple with nearly no special technique required at all, (i) it is sufficient for
our 8 corporate subcontractors to have business licences only in order to carry out the works
subcontracted by us and all such subcontractors had obtained the business licences to carry their
subcontracted works; and (ii) no relevant qualification under the current PRC laws and regulations is
applicable for our other 8 subcontractors who were individuals to carry out the works subcontracted
by us; and (2) in respect of the low-voltage equipment integration services, it is sufficient for our
subcontractors to have business licences, qualification certificates for safety protection construction
enterprises (%P T2 & H %) and/or qualification certificates for construction enterprises (%
M EEHEFTE) in order to carry out the works subcontracted by us and all such subcontractors
had obtained such qualifications to carry out their subcontracted works.

In order to monitor the progress of our projects and maintain an effective cost control, our
engineering team would communicate with our subcontractors on-site to obtain updated information
on their costs incurred and progress of the projects from time to time. Our engineering team also
carries out inspection at site and communicate with our subcontractors to ensure their works are up
to standard and comply with the specifications as described in the tender from time to time.
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We are liable to our clients for the damages due to subcontractors’ works and may be subject to
claims with respect to recovering the costs incurred to rectify the damages, though we may claim
against our subcontractors to recover the same. As advised by Commerce & Finance, (i) there are no
employment relationships between us and the workers engaged by the subcontractors which possess
business licences and the subcontractors are liable for the responsibility of such workers; and (ii) there
are employment relationships between us and the workers engaged by the subcontractors which do not
possess business licences and we are liable for the personal injuries of such workers. In order to
minimise this risk and to allow time for our currently engaged subcontractors which have not obtained
business licences to apply for business licences, we have adopted a policy that we will not engage the
subcontractors without business licences for our coming projects in the future.

AWARDS AND CERTIFICATES

The following table set out our major qualifications and certifications:

Granting
Year of Qualification/ organisation or  Validity
grant Nature Recipient certifications authority period
2002 Qualification Hebei Grade III in Department of Renewed on
Changtong Telecommunications Housing and 20 July 2011
Engineering Project Urban-Rural and valid
and Construction Development of  until further
Intelligent Engineering Hebei Province examination,
Project (At &S A presumably
(Eff TREHERRKE = HEE in 2013 to
A R R L TR 2014
F¥R M = #) with the
capacity to undertake
projects with contract
sum of no more than
RMB6 million
2007 Qualification Hebei Grade II in Enterprise  Ministry of 9 September
Changtong Qualification Industry and 2007 to 8
Certificate in Information September
Communication Technology 2012

Information Network
System Integration
GBS B H% R 5%
A EEEEEOHE
&) with the capacity
to undertake projects
with contract sum of
no more than RMB10
million
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Year of
grant

2008

2009

2009

2010

Nature

Qualification

Safety
Production
Certification

Safety
Production
Certification

Safety
Production
Certification

Recipient

Shijiazhuang
Qiushi

Hebei
Changtong

Shijiazhuang
Qiushi

Shijiazhuang
Qiushi

Qualification/
certifications

Grade III in
Construction Intelligent
Engineering Project
(EEF R TRHE
REL=#) with the
capacity to undertake
projects with contract
sum of no more than
RMB6 million

Safety Production
Licence

(&2 T )

Safety Production
Licence

(%2 T )

First Degree Protection
Technology Protection
Licence

(% A= H 0l 5 i — )
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Granting

organisation or

authority

Bureau of
Housing and
Urban-Rural

Development of

Shijiazhuang

(1 ZSHE T BR)

Department of
Housing and
Urban-Rural

Development of
Hebei Province

(AL & A B5 A

g e )

Department of
Housing and
Urban-Rural

Development of
Hebei Province

(L & A F5 A

S0 7 )

Hebei Security

Technology and

Protection
Association

(7 4b & % Al

TR )

Validity
period

Renewed on
7 June 2011
and valid
until further
examination,
presumably
in 2013 to
2014

3 September
2009 to 3
September
2012

13 October
2011 to 13
October 2014

1 March
2012 to 1
March 2013
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Year of
grant

2010

2010

2010

2010

Nature

Qualification

Qualification

Quality
Management
System
Standard
Certification

Quality
Management
System
Standard
Certification

Recipient

Beijing
U-Ton

Shijiazhuang
Qiushi

Beijing
U-Ton

Hebei
Changtong

Qualification/
certifications

Grade III in
Communication and
Network System
Integration Enterprise
Qualification
Certificate
CAfEfE B RFE
A EE R E NG
'E0) with the capacity
to undertake projects
with contract sum of
no more than RMB10
million (for
communication and
network system
integration) and no
more than RMBS5
million (for
telecommunication
infrastructure network
system integration)

Grade IIT in Computer
Information System
Integration Service
Enterprise
Qualification
Certificate
(FHAEME B R FE R
EEEEBE=R)
GB/T 19001-2008 idt
ISO 9001:2008 Quality

Management System
Standard

GB/T 19001-2008
ISO9001: 2008
Quality Management
System Standard
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Granting

organisation or

authority

Ministry of
Industry and
Information
Technology

Ministry of
Industry and
Information
Technology

TL Certification

Center
(RREP

AIL\)

China Quality

Certification
Centre

(P EIE =
AI:))

it

Validity
period

25 November
2010 to 25
November
2012

6 February
2010 to 5
February
2013

10 March
2010 to 9
March 2013

12 January
2010 to 11
January 2013



BUSINESS

Granting
Year of Qualification/ organisation or  Validity
grant Nature Recipient certifications authority period
2011 Quality Shijiazhuang GB/T 19001-2008 idt  Beijing East 16 July 2011
Management Qiushi ISO 9001:2008 Quality Allreach to 15 July
System Management System Certification 2014
Standard Standard Center
Certification (A 3 T 4 e R
i D)
The following table set out our major award:
Awarding
Year of organisation or  Validity
grant Nature Recipient Award authority period
2008 Achievement Beijing Advanced Technology Beijing Municipal 14 September
U-Ton Enterprise Certificate  Science and 2011 to
(e 8 i A FE 7 ) Technology 13 September
Commission (L3 2014
R 2 B

£r), Beijing
Finance Bureau
(bt B B,
Beijing State Tax
Bureau (JLETTE
FHFS ) and
Beijing Local Tax
Bureau (L& T
T3 B )

COMPETITION
Deployment of optical fibers

We primarily compete with all companies which are engaged in the provision of the deployment
services, either by using traditional deployment methods or micro-ducts and mini-cables system
integration methods.

As at the Latest Practicable Date, there is no significant entrance barrier for new comers to enter
the optical fiber deployment industry. However, our Directors believe that new comers who provide
deployment services of optical fibers by traditional deployment methods have to tackle certain
difficulties including but not limited to (i) the qualifications required under relevant PRC laws and
regulations to conduct the business; (ii) the operational and management experience in the industry;
(iii) the standard of technology; (iv) the ability to maintain sufficient working capital; and (v) the
ability to manage the construction works, while new comers who provide deployment services of
optical fibers by micro-ducts and mini-cables system integration methods have to tackle further
difficulties such as (i) obtaining rights to use public sewer systems; (ii) infringement of intellectual
properties rights of others; and (iii) technology and technique required.
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With nearly no significant entrance barrier, we may be in competition with new comers, which
may include manufacturers which manufacture micro-ducts and/or products similar to micro-ducts or
otherwise.

Low-voltage equipment integration services

We basically compete with numerous local enterprises in the low-voltage equipment integration
industry. As at the Latest Practicable Date, there is no significant entry barrier for new comers to enter
the low-voltage equipment integration industry. However, our Directors believe that new comers have
to tackle certain difficulties including but not limited to (i) the qualifications required under relevant
PRC laws and regulations to conduct the business; (ii) the operational and management experience in
the industry; (iii) the standard of technology; and (iv) ability to maintain sufficient working capital.

Our Directors intend to maintain our Group’s competitive edge through adopting the business
strategies set out in the section headed “Business objective and future plans” in this prospectus.

INVENTORY PROCUREMENT AND CONTROL

We select our suppliers based on their product quality, after-sales services and payment terms.
We conduct assessments on their creditability and capabilities prior to engaging them. Nevertheless,
we test on raw materials and components supplied as well as equipment supplied and evaluate their
performances from time to time.

We endeavour to ensure that inventories procured are cost effective by seeking price quotations
from at least three of our selected suppliers. To avoid insufficient supplies, we maintain at least two
suppliers for each type of raw materials and components.

Deployment of optical fibers

We adopt stringent inventory control and monitor the stock level regularly in order to satisfy
various projects’ needs. Our inventory includes micro-ducts, mini-cables, anti-corrosive steel wires,
mini-cable connectors and other parts and components. We adopt a centralised procurement policy
which all inventories are procured by our procurement department. Typically, our procurement
department communicates with our sales department and engineering team before making procurement
to ensure sufficient supplies are being kept to meet general demand. We also perform regular review
and discuss with our management in relation to the inventory status, estimation of expected future
utilisation of inventories and expected raw material prices.

Low-voltage equipment integration services

Our Group will only purchase ready-to-use equipment from suppliers in accordance with clients’
requirements. Therefore, we generally do not maintain any inventory of the equipment for the
low-voltage equipment integration services save for such equipment pending installation.

As at 31 December 2010 and 2011, our Group’s inventories amounted to approximately RMB7.2
million and RMB2.8 million, respectively. The inventory turnover days (as defined in the section
headed “Financial information” in this prospectus) of our Group for the two years ended 31 December
2010 and 2011 was about 94 days and 12 days, respectively.
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PROPERTY INTERESTS

According to section 6(2) of the Companies Ordinance (Exemption of Companies and
Prospectuses from Compliance with Provisions) Notice, this prospectus is exempted from compliance
with the requirements of section 342(1)(b) of the Companies Ordinance in relation to paragraph 34(2)
of the Third Schedule to the Companies Ordinance, which requires a valuation report with respect to
all our Group’s interests in land or buildings.

According to our Group’s consolidated statements of financial position set out in Appendix I to
this prospectus, the carrying amount of total assets as at 31 December 2011 was approximately
RMB218.4 million and the carrying amount of the leasehold land and building as at 31 December 2011
was approximately RMBO0.5 million. As such and pursuant to Rule 8.01 A of the GEM Listing Rules,
our Directors confirm that:

° our Group does not have any property interest that forms part of property activities as at
31 December 2011, so the aggregate carrying amount of the property interest that forms part
of our Group’s property activities does not exceed 10% of the its total assets as at 31
December 2011; and

° the total and single property interest that forms part of non-property activities do not
respectively have a carrying amount of 15% or more of our Group’s total assets as at 31
December 2011.

Hence, no valuation report is included in this prospectus and according to the due diligence
report issued by Jones Lang LaSalle Corporate Appraisal and Advisory Limited (“Jones Lang
LaSalle”), an independent property valuer and consultant, our Group owned a property in Hebei
Province and leased eight properties in Beijing and Hebei Province in the PRC, an overview of which
is set out as below:

Owned property

As at the Latest Practicable Date, we owned a property in Hengshui City, Hebei Province, the
PRC, which comprises the whole Level 1 of a 5-storey composite building completed in 2002. The
property has a gross floor area of approximately 605.04 sq.m. and is currently occupied by our Group
for office purpose. We have obtained the land use rights certificate and building ownership certificate
in respect of such property.
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Leased properties

As at the Latest Practicable Date, we leased eight properties in Beijing and Hebei Province with

an aggregate gross floor area of approximately 4,061.36 sq.m. for office, staff dormitory and storage

purposes, the details of which are set out as below:

Gross Floor

No. Description/Location Area

(sq.m.)

1. A unit on Level 5 of 212
Shennong Plaza

No. 45, Tangu South Street

Yuhua District

Shijiazhuang City

Hebei Province

The PRC

2. Unit 302 to Unit 312 on
Level 3 of an office building
No. 465, Huaibei Road
Shijiazhuang City
Hebei Province
The PRC

869

3. A parcel of land and 4
buildings
located at Yangling Village
Eastern
Songying Town
Hight-tech and Economy
Development Zone
Shijiazhuang City
Hebei Province
The PRC

1,455.15

4. Unit 1401 on Level 14 of
Block A of China
International Science and
Technology Exhibition Center
No. 12, Yumin Road
Chaoyang District
Beijing
The PRC

583.64

5.  Unit 419 on Level 4 of
Yansha Shengshi Plaza
No. 23, North 3rd Ring
Middle Road
Xicheng District
Beijing
The PRC

448.81

6. Unit A129 on Level 6 of 46
Golden Resources Mall
No. 1, Yuanda Road
Haidian District
Beijing
The PRC

Nature of
Occupied by Building

Hebei Office
Changtong

Hebei Office
Changtong

Hebei Production
Changtong

Beijing Commercial
U-Ton

Beijing Office
U-Ton

Beijing Commercial
U-Ton
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Existing
Usage

Office

Office

Storage and

staff
dormitory

Office

Office

Office

Lease
Term

(year)

21 February
2011

to

20 February
2014

20 September
2011

to

19 September
2013

20 June 2010
to
19 June 2014

12 December
2011

to

11 December
2013

10 March,
2011

to

9 March 2014

13 April 2012
to
12 April 2013

Annual Rent
(RMB)

40,000

317,000

65,000

781,815

769,933.56

10,000



BUSINESS

Gross Floor Nature of Existing Lease
No. Description/Location Area Occupied by Building Usage Term Annual Rent
(sq.m.) (year) (RMB)
7. Unit A-601 on Level 6, Block 366.76  Shijiazhuang Commercial Office 1 February 73,500
A of Dashimen Business Qiushi 2008
Centre to
No. 108, Donggang Road 31 January
Shijiazhuang City 2014
Hebei Province
The PRC
8. Unit 103 on Level 1 of an 80 Hebei Deer Office Office 10 February 29,200
office building 2012
No. 465, Huaibei Road to
Shijiazhuang City 19 September
Hebei Province 2013
The PRC

Total: 4,061.36 2,086,448.56

Note: all of above rents are exclusive of management fees, water and electricity charges.

Out of these eight leased properties, two properties with an aggregate gross floor area of
approximately 1,821.91 sq.m. are subject to certain risks as the relevant landlords had not provided
us with the relevant title certifications. As advised by Commerce & Finance, if the lessor does not have
the right to lease out the relevant property, the lease agreement may be subject to invalidation. Hence,
we may face the risk of lease discontinuation and may need to relocate. If we cannot find a suitable
location with acceptable terms, our operations may be adversely affected. Our Directors are of the
view that the aforesaid leased properties are not crucial to our business, and we can easily find
alternative premises. We estimate that, in the event that we have to relocate the aforesaid leased
properties, the expenses arising from relocation would be less than RMBO0.2 million in total which
shall comprise rental deposits, renovation and transportation fees.

As at the Latest Practicable Date, including the above two lease agreements, eight lease
agreements entered into by our Group had not been registered with the relevant PRC governmental
authorities. As advised by Commerce & Finance, a lessor and a lessee must register and file the
executed lease agreement with the competent PRC governmental authorities. The non-registration
does not affect the validity of the lease agreements. Nevertheless, we may be liable to a fine ranging
from RMB 1,000 to RMB10,000 per incident. We have proactively requested lessors of such properties
to complete the filing and registration procedures in a timely manner, but are unable to control whether
and when would they do so.

According to the investigation of Jones Lang LaSalle, the proportion of carry amount of the
property held by our Group is very small comparing to the total assets of our Group. Moreover, none
of each property, neither owned property nor leased properties, contributes a significant portion of
revenue to our Group. Jones Lang LaSalle also has not found any encumbrances, liens, pledges,
mortgages against the property or use of the property that may impact the operations of our Group.
Jones Lang LaSalle is of the view that no material property is held by our Group.
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LEGAL PROCEEDINGS

During the Track Record Period, we were involved in two legal proceedings, which we were the
plaintiff in a monetary claim and the respondent of a personal injury claim, respectively.

Monetary claim against third party

On 3 November 2010, Hebei Changtong initiated legal proceedings against Fu Binglei for an
indemnification of RMB207,126.16 paid on behalf of Fu Binglei by Hebei Changtong to a third party.
The defendant, Fu Binglei, was an employee of the plaintiff, Hebei Changtong. On 28 January 2007,
Fu Binglei was involved in a drunk-driving accident, causing the injuries of two persons. At the time
of accident, the defendant was driving Hebei Changtong’s car without permission. The defendant was
ruled to be liable for the accident and thus the corresponding compensation and litigation fees. With
the defendant missing, Hebei Changtong had taken up the liability and paid the damages on behalf of
the defendant. As the defendant’s negligence had caused a loss to Hebei Changtong, Hebei Changtong
has sought an indemnification of the sum paid in regard of the accident against the defendant. On 30
June 2011, Hebei Province Hengshui Taocheng District People’s Court ruled that the defendant shall
indemnify Hebei Changtong the sum paid in regard of the accident of approximately RMBO0.2 million
and the court fee of RMBO0.01 million within ten days since the judgement effective date. The
judgment was final with the appealing time lapsed. The judgment is under enforcement.

Personal injury lawsuit against our Group

On 1 September 2009, a worker of one of our subcontractors who had suffered personal injuries
at our site, filed an application to the Shijiazhuang Labour Dispute Arbitration Committee
(“Committee”), requesting for an adjudication of the existence of an employment relationship
between himself and our subsidiary, Hebei Changtong. The applicant, Wang Gengshen, was hired by
our subcontractor, Hengshui Yijiacaihui Limited to work for a project of Hebei Changtong. The only
labour agreement was executed between the applicant and the subcontractor. On 8 November 2008, the
applicant fell off a ladder during construction. The medical expenses amounting to approximately
RMBO0.03 million were paid by Hebei Changtong. The applicant sought to establish an employment
relationship between Hebei Changtong and himself, so that Hebei Changtong would be responsible for
his injuries. The Committee ruled that given the subcontractor, Hengshui Yijiacaihui Limited, did not
have a valid business licence at the time when it signed the labour agreement with the applicant, the
labour agreement between the two parties was invalid. Since the applicant was working for the project
of Hebei Changtong and the accident occurred at the site of Hebei Changtong, Hebei Changtong
should accordingly assume the responsibilities as an employer. The Committee’s ruling was upheld by
the Shijiazhuang Changan District People’s Court and the Hebei Shijiazhuang Intermediate People’s
Court. On 19 August 2011, Shijiazhuang City Bureau of Human Resources and Social Security issued
a “Work-related Injuries Decision” ([2011] No. 703 issued by Human Resources and Social Security
of Shijiazhuang), and such decision identified the injuries that Mr. Wang Gengshen suffered when he
was rendering deployment services at China Mobile Communications Corporation Jinzhou Branch on
8 November 2008 as work-related injuries. On 10 October 2011, Hebei Changtong filed an
administrative proceedings to Shijiazhuang Changan People’s Court in which Shijiazhuang City
Bureau of Human Resources and Social Security as the defendant and Mr. Wang Gengshen as the third
party, in which Hebei Changtong seek to invalidate the aforementioned “Work-related Injuries
Decision” ([2011] No. 703 issued by Human Resources and Social Security of Shijiazhuang) and order
the defendant to re-issue a decision that the third party’s injuries are not work-related injuries. The
Shijiazhuang Changan District People’s Court accepted the case on 20 October 2011 and made an
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“Administrative Judgment” ([2011] Changxingchuzi No. 94) on 21 December 2011 to sustain the
“Work-related Injuries Decision” issued on 19 August 2011. On 9 January 2012, Hebei Changtong
filed an appeal with the Hebei Shijiazhuang Intermediate People’s Court and sought to rescind and
amend the Administrative Judgment and Hebei Shijiazhuang Intermediate People’s Court dismissed
the appeal and upheld the “Administrative Judgment” on 20 April 2012, which is final and binding
upon Hebei Changtong. On 23 May 2012, Mr. Wang Gengshen made an application to the Committee,
requesting for an adjudication of total damages of RMB1.39 million (which had net-off the medical
expenses of approximately RMBO0.03 million paid by Hebei Changtong). As at the Latest Practicable
Date, the Committee had yet to make any ruling on the amount of the claim.

As advised by Commerce & Finance, the final amount of claim against us shall be determined
by the Committee. In the event that Hebei Changtong and Mr. Wang Gengshen do not agree with such
amount determined by the Committee, both parties can file appeal to the Shijiazhuang Changan
District People’s Court, having jurisdiction over the dispute, which will then determine the final
amount of claim against us. Although the final amount of claim will be determined by the Committee
or relevant competent People’s Court, pursuant to the “Compensation for Work-related Injury
Opinion” ([2004] No. 95 issued by Labour Department of Hebei Province) (<R R T2 T154%#
B A B R ) (24541 [2004]195%%)) and the “Notice on Adjustment to Long-term Treatment
Regarding Compensation for Work-related Injury ” ([2007] No. 59 issued by Labour Department of
Hebei Province) (B #88E R T — W M= T4 BE R A8 A AT B R A0 48 50 ) (32595 4%
[2007]59%%)) (collectively referred as the “Notice™), compensation payable for incapacity results from
a work injury varies with the worker’s age, average monthly earnings and loss of earning capacity
proportionately caused by the injury. Based on the Notice, the Directors estimate that the amount of
claim is approximately RMB450,000. Accordingly, we made a provision of approximately
RMB450,000 for the potential claim during the year ended 31 December 2011. The Directors confirm
that, save as the above, there was no significant accident happened during the provision of deployment
services since the beginning of the Group’s operations.

LABOUR, HEALTH AND SAFETY MATTERS

We are subject to laws and regulations relating to labour, health and safety in the PRC, a
summary of which is set out in the section headed “PRC regulatory framework — PRC laws on
corporate business regulation — Production safety” in this prospectus. As advised by Commerce &
Finance, our Group has complied with the relevant PRC labour laws.

SOCIAL SECURITY CONTRIBUTION

Our Group also maintains mandatory social security insurance policies for its employees in
China pursuant to the PRC laws and regulations by making contributions to mandatory social security
funds to our employees to provide for retirement, medical, work-related injury, maternity and
unemployment benefits. As advised by Commerce & Finance, our Group has fully complied with all
applicable PRC laws.

For the two years ended 31 December 2010 and 2011, the total amount of our contributions to
mandatory social security funds were approximately RMBO0.4 million and RMBO0.5 million,
respectively.
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ENVIRONMENTAL PROTECTION

Although certain waste materials and disturbance may be generated when traditional deployment
methods are used during the delivery of the deployment services of optical fibers to our clients, our
Directors, after taking into consideration of the advices from Commerce & Finance, and based on the
confirmation letters from Shijiazhuang Environmental Protection Bureau in December 2011 and the
confirmation letter from Beijing Environmental Protection Bureau in December 2011, are of the view
that we did not breach any relevant environmental laws and regulations during the Track Record
Period.

INSURANCE

Except for the property insurance for our properties, equipment and vehicles and accident
insurance taken out by us on behalf of our subcontractors for their workers, we do not have any
business liability, disruption or litigation insurance coverage for our operations in China. To ensure
that appropriate insurance policy has been taken out for the workers of our subcontractors so as to
minimise our legal risk, we have taken out accident insurance policy for the workers on behalf of the
subcontractors. The insurance premium paid by us shall be borne by the subcontractors which would
be deducted directly from the fees payable by us to our subcontractors. Further, we have not
maintained any product liability insurance coverage for our services. Our Directors consider that it is
not necessary for us to purchase such insurance and that our insurance coverage is adequate for our
operations. Commerce & Finance, after having made reasonable enquires, advised us that there is no
mandatory industry standard in respect of insurance for our operations in the PRC. As at the Latest
Practicable Date, we have not received any material claims in relation to our services from our clients.

LEGAL COMPLIANCE

Commerce & Finance, confirmed that each of the PRC subsidiaries of our Company has obtained
all the necessary governmental authorisations, approvals and certificates under PRC laws and
regulations to conduct its business. As at the Latest Practicable Date, such authorisations, approvals
and certificates have not been revoked.
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RELATIONSHIP WITH CONTROLLING SHAREHOLDERS

Immediately after completion of the Placing (assuming that the Over-allotment Option is not
exercised), Bright Warm, which is wholly owned by Mr. Jiang beneficially will, effectively hold 60%
of the total issued share capital of our Company (assuming the Over-allotment Options are not
exercised). Mr. Jiang, being the largest Shareholder, has confirmed that he was brought up in the PRC
and has lived in the PRC for a substantial period of time. For more details of the background of Mr.
Jiang, please see the information set forth in the section headed “Directors, senior management and
staff — Directors” in this prospectus.

Apart from the equity interests in our Company and members of our Group, Mr. Jiang also held
interest in the following company as at the Latest Practicable Date:

Place of Principal
Name of company establishment business Shareholding Board of directors
Believe Power BVI Dormant  Mr. Jiang: 42.63%; Mr. Jiang; Mr. Li;

Mr. Li: 38.97%:; Mr. Du
Mr. Du: 18.40%

As the above company is dormant, our Directors are of the view that there is no competition
between our Company and the above company owned by the Controlling Shareholders.

Save as disclosed in this prospectus, none of our executive Directors, our Controlling
Shareholders or their respective associates are engaged in any business that, directly or indirectly,
competes or may compete with the business of our Group.

Non-competition undertaking

Pursuant to a deed of non-competition undertaking entered into by the Controlling Shareholders
(being Bright Warm and Mr. Jiang) and Ms. Guo in favour of the Company and a deed of
non-competition undertaking entered into by the Substantial Shareholders (being Ordillia and Mr. Li)
in favour of the Company (each individually, a “Deed of Non-competition” and collectively, the
“Deeds of Non-competition”), each of Bright Warm, Mr. Jiang, Ms. Guo, Ordillia and Mr. Li
(collectively, the “Covenantors”) has undertaken, subject to the exceptions mentioned below, that
he/she/it would not, and would procure that neither his/her/its associate nor companies controlled by
him/her/it (other than our Group) directly or indirectly be interested in or engaged in any business
which competes or is likely to compete directly or indirectly with our Group’s business as set out in
this prospectus, in the PRC and any other area in which our Group carries on business (the “Restricted
Activity”).

The aforesaid undertakings do not apply with respect to the holding of or interests in shares or
other securities in any company which conducts or is engaged in any Restricted Activity, provided
that, in the case of such shares, they are listed on a recognised stock exchange and:

(a) the total number of the shares held by the relevant Covenantor(s) or their associates does
not amount to more than 5% of the issued shares of the company; and
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(b) the relevant Covenantor(s) or their associates are not entitled to appoint a majority of the
directors or management of that company.

The non-competition undertaking and the rights and obligations there under are subject to and
conditional upon the Placing becoming unconditional as specified under the section head “Structure
and conditions of the Placing” in this prospectus.

The obligation of the Covenantors under the Deeds of Non-competition will remain in effect
until:

(a) the date on which the Shares cease to be listed on the Stock Exchange; or

(b) the date on which the relevant Covenantor(s) and their associates cease to own 5% or more
of the then issued share capital of the Company directly or indirectly whichever occurs
first.

Each of the Covenantors undertakes to our Company that he/she/it would, during the term of the
relevant Deed of Non-competition indemnify and keep indemnified our Company and our Group
against any loss suffered by our Company or our Group (as relevant) arising out of any breach of
his/her/its undertaking under the relevant Deed of Non-competition.

Independence of management, financing and operations

Having considered the following factors, our Directors are satisfied that our Group will be able
to be operationally and financially independent from the Controlling Shareholders and their
associates:

Non-competition — none of the Controlling Shareholders or our Directors has any interest in a
business which competes or is likely to compete, either directly or indirectly, with our Group’s
business. In addition, each of the Controlling Shareholders has given a non-competition undertaking
in favor of us. For details, please refer to the section headed “Relationship with Controlling
Shareholders — Non-competition undertaking” in this prospectus.

Management independence — Our Board comprises three executive Directors and three
independent non-executive Directors. Despite the interest of the Covenantors in certain companies
outside our Group, we consider that our Board will function independently from the Covenantors
because:

(a) each Director is aware of his fiduciary duties as a Director of our Company which requires,
among other things, that he acts for the benefit and in the best interests of our Company
and does not allow any conflict between his duties as a Director and his personal interest;

(b) in the event that there is a potential conflict of interest arising out of any transaction to be
entered into between our Company and our Directors or their respective associates, the
interested Director(s) shall abstain from voting at the relevant board meetings of our
Company in respect of such transactions; and
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(c) our board comprises six Directors and three of them are independent non-executive
Directors, which represents more than one-third of the members of the Board. This is in line
with or better than current governance best practice in Hong Kong.

Financial independence — Our Group has an independent financial system and makes financial
decisions according to its own business needs. As at 31 December 2010, approximately RMB16.6
million was owed by our Group to Mr. Jiang, Ms. Guo, Ms. Jiang Ling (a sister of Mr. Jiang), Hebei
Deyuan Tube Manufacturing Company Limited (V] It 7558 3£ # %5 A FR A ) (“Hebei Deyuan”) and
Mr. Li. As at 31 December 2011, approximately RMB39.1 million was owed by our Group to Mr.
Jiang, Ms. Guo, Hebei Xinhua, Hebei Ruihui, Mr. Li, Ms. Ren, and Ordillia. Out of the outstanding
sums owed to them, the amounts due to Mr. Jiang and Ms. Guo of RMB20.0 million in aggregate will
be waived by such related parties prior to Listing and the remaining outstanding balance of RMB19.1
million were settled before the Latest Practicable Date. Moreover, our Directors also confirm that, as
at the Latest Practicable Date, all guarantees provided by our Controlling Shareholders to secure bank
loans or other borrowings by us were released. In the circumstances, we believe we are capable of
obtaining financing from third parties without reliance on the Controlling Shareholders.

Operational independence — During the Track Record Period, certain technologies covered by
the scope of various patents held by Ms. Guo had been used by us in our operations. We have not
entered into any agreement with Ms. Guo in respect of the usage of such patents prior to the transfer.
Nevertheless, Ms. Guo has undertaken to us (i) to provide these patents for our use exclusively; and
(ii) that our Group will not be required to make any payment for the use of these patents. Such patents
have been assigned to us at nil consideration in August 2011 and the registration of the transfer was
completed with the State Intellectual Property Office of the PRC as at the Latest Practicable Date. For
further details, please refer to the section headed “Further information about the business of our Group
— Intellectual property rights of our Group” in Appendix IV to this prospectus.

Save as to the above, we do not use any intellectual properties rights held by our Controlling
Shareholders and Directors in the course of our operations. In addition, our Group has an independent
work force to carry out our operations and has not shared its operation team with the Controlling
Shareholders’ businesses outside our Group. Although during the Track Record Period, there have
been certain transactions between us and our related parties (Notes), details of which are set out in
note 30 to the Accountant’s Report, our Directors have confirmed that these related party transactions
were conducted on fair and reasonable and normal commercial terms. None of the historical related
party transactions with the connected persons as defined in the GEM Listing Rules are expected to
continue and constitute non-exempt connected transactions after the Listing.

Notes:

The particulars of business entities (except Bright Warm, Ordillia, Believe Power, Boom World, Plansmart and Hebei
Deer) which are related parties set out in note 30 to the Accountants’ Report are set out below:-

1. Hebei Deyuan

Hebei Deyuan is a limited liability company established on 7 June 2006 in accordance with the laws of the PRC.
Mr. Jiang was the founder and owned the entire equity in Hebei Deyuan at the time of establishment and, upon various
disposals of equity interests, ceased to be a shareholder of Hebei Deyuan in March 2011. Hebei Deyuan is currently
owned as to 80% and 20% by an Independent Third Party and a daughter of Mr. Jiang, respectively, and principally
engages in the business of manufacturing of plastic pipes for agricultural, drainage and telecommunication uses, etc.
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2. Hebei Qianyuan Communication Equipment Company Limited Gt & FBEREGR 2 F) (“Hebei
Qianyuan”)

Hebei Qianyuan is a limited liability company established on 4 March 2010 in accordance with the laws of the
PRC. Mr. Jiang and Ms. Guo were the founders and owned as to 55% and 45% of the equity interests in Hebei Qianyuan,
respectively, at the time of establishment and subsequently disposed their equity interests in January 2011. Hebei
Qianyuan is currently owned by Independent Third Parties and principally engages in the business of manufacturing and
sales of telecommunication equipment.

3. Hebei Yongchang Electricity Engineering Co., Ltd. CTdt’k B E N TR B A F]) (“Hebei Yongchang”)

Hebei Yongchang is a limited liability company established on 15 January 2007 in accordance with the laws of
the PRC and controlled by a former shareholder of Hebei Changtong (who is also our employee until December 2008)
during the Track Record Period. Hebei Yongchang principally engages in the business of provision of deployment
services of electricity wires and ancillary facilities.

4. Hengshui Qianyuan Real Estate Development Company Limited (k&R EthER X B R A7) (“Hengshui
Qianyuan”)

Hengshui Qianyuan is a limited liability company established on 22 July 2004 in accordance with the laws of the
PRC and controlled by Ms. Jiang Ling (a sister of Mr. Jiang) during the Track Record Period prior to dissolution in
January 2011. Hengshui Qianyuan principally engaged in the business of real estate development prior to dissolution.

5. Shijiazhuang Yu Hua Ai Mei Mei Ju Furniture Distribution Centre (ARXHETHREBN EEBHRAHESP
/L) (“Shijiazhuang Yuhua”)

Shijiazhuang Yuhua is a privately or individually owned business entity established in March 2009 in accordance
with the laws of the PRC and wholly owned by Ms. Ren since establishment. Shijiazhuang Yuhua principally engages

in the business of sales of furniture.

6. Hebei Ruihui

Hebei Ruihui is a limited liability company established on 6 February 2009 in accordance with the laws of the PRC
and owned as to 65% and 35% by Mr. Du and Mr. Zhang since establishment. Hebei Ruihui principally engages in the

business of manufacturing and sales of glass products.

7. Hebei Xinhua

Hebei Xinhua is a limited liability company established on 21 September 1999 in accordance with the laws of the
PRC and controlled by Mr. Du during the Track Record Period. Hebei Xinhua principally engages in the business of

processing and sales of cashmere wool products.

CONNECTED TRANSACTIONS

We have not entered into any transactions with our connected persons which will continue
following the Listing and which will constitute non-exempt continuing connected transactions within
the meaning of the GEM Listing Rules.
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DIRECTORS
Executive Directors

Mr. Jiang Changqing (& &), aged 47, is our founder, chairman, and was appointed as a
Director on 31 March 2011 and redesignated as an executive Director with effect from 27 May 2012.
He joined Hebei Changtong as a director since its incorporation in June 2000 and joined Beijing U-Ton
in July 2010 when he was firstly appointed as the manager, and has been appointed as the director of
Beijing U-Ton since April 2011 and has been primarily responsible for overall corporate strategies,
planning, management and business development of our Group. Mr. Jiang was a director of Hebei Deer
between April 2005 and October 2010 and a director of Partnerfield since December 2010. Mr. Jiang
has approximately 20 years’ working experience in the telecommunications industry specialising in
optical fiber deployment technology and has over five years’ experience in in-sewer deployment
methods such as in-sewer, pipe jacking and cable troughing which utilise miro-ducts, mini-cables and
related techniques. Prior to the establishment of our Group, Mr. Jiang worked at Hengshui Technology
Intelligence Office (7K B 15 T) from March 1998 to June 2000 responsible for the management
of the operations. Mr. Jiang worked in a department of People’s Liberation Army of the PRC from
October 1981 to June 1993 and was mainly responsible for coaching telecommunication equipment
maintence and construction. Mr. Jiang obtained a diploma in law through self-studying from the Hebei
University (7A[d6K22) in June 1996. Mr. Jiang did not hold any other directorships in listed companies
in the three years prior to the Latest Practicable Date.

Ms. Guo Aru (EBFI %), aged 46, is the spouse of Mr. Jiang. Ms. Guo was appointed as a Director
on 31 March 2011 and redesignated as an executive Director with effect from 27 May 2012 and is
primarily responsible for the research and development of new equipment and technology for our
Group. Ms. Guo joined our Group as a manager in 2007. Ms. Guo was a director of Beijing U-Ton
between July 2010 and April 2011 and a director of Partnerfield since December 2010. From July 1986
to September 2006, Ms. Guo worked as a mathematics teacher in No. 4 and No. 7 Middle School of
Hengshui City in Hebei Province. Ms. Guo is certified as a senior communications engineer
({5 = #% LF2Hf) by Gansu Province Title Reform Organisation (H & WA CE T/E/N) in
November 2008. Ms. Guo obtained a diploma in mathematics from the Hengshui University
(7K Z2BE) in July 1986. Through self-studying and with the support of Mr. Jiang, Ms. Guo has
invented several connectors for the purposes of protecting optical fibers, of which seven were granted
patents in the PRC and are being transferred to our Group (please see the section headed “Further
information about the business of our Group — Intellectual property rights of our Group” in Appendix
IV to this prospectus for further details about such patents). Ms. Guo did not hold any other
directorships in listed companies in the three years prior to the Latest Practicable Date.

Mr. Li Qingli (ZE #), aged 43, was appointed as a Director on 31 March 2011 and redesignated
as an executive Director with effect from 27 May 2012 and is mainly responsible for the management
of the low-voltage equipment integration services of our Group. Mr. Li has been a director of
Shijiazhuang Qiushi and has been responsible for its daily operations and management since its
incorporation in March 1999. Mr. Li has been a director of Hebei Deer since its incorpration in
October 2003 and a director of Partnerfield since September 2005. Mr. Li worked at Shijiazhuang
Changan Xunbo Telecommunication Equipment Operation Office (f1 4% 1= %4 30 5 #3 A1 48 7%
J&) from March 1994 to March 1999. Mr. Li worked as an external welfare officer at Plant 4511
(4511/) from September 1991 to March 1994. Mr. Li obtained a diploma in wireless construction
from the Guilin University of Electronic Technology (FE##E T #H 4% K£:) (formerly known as Guilin
Institute of Electronic Technology (FEME T T 262 5%)) in June 1991. Mr. Li obtained a Qualification

148 —



DIRECTORS, SENIOR MANAGEMENT AND STAFF

Certificate of Junior Professional Rank (¥]#% &3 MIBEHS (L) from The Title Reform Leading
Group Office of Shijiazhuang ({1 ZHEHEHE 2l 45 SEE /N HE/A %) in December 1994 qualifying him as
an assistant engineer specialising in electrons. Mr. Li did not hold any other directorships in listed
companies in the three years prior to the Latest Practicable Date.

Independent non-executive Directors

Mr. Meng Fanlin (Z%#M), aged 67, was appointed as our independent non-executive Director
on 27 May 2012. Prior to joining our Group, Mr. Meng worked for China Mobile Communications
Corporation’s Hebei branch Qinhuangdao office (JW[dtFSE) (5 % 2 5 43/2 Fl) as a senior consultant
from December 2003 to January 2005 and as a general manager from July 1999 to December 2003.
Mr. Meng had also worked for China Telecom Group’s Langfang city telecommunication office
(1 FE15 B Y5 T 1% JR) as the director from November 1998 to July 1999. Mr. Meng had worked for
Post and Telecommunication Administration of Hebei Qinhuangdao (ZEET#ER) as vice head
and acting head from September 1983 to October 1998 and was primarily responsible for production
management, and as the head of the telecommunication department from October 1980 to February
1983 and was a technician from July 1966 to September 1980. Mr. Meng obtained a bachelor’s degree
in local telecommunications (Tli Al & #E%15) from Jilin University (# #AKEL) (formerly known as
Changchun Post and Telecommunication Institute (EFHFEHELFL)) in July 1966. Mr. Meng did not
hold any directorships in listed companies in the three years prior to the Latest Practicable Date.

Mr. Wang Haiyu (£ ), aged 59, was appointed as our independent non-executive Director
on 27 May 2012. Mr. Wang is a registered qualification certificate constructor (H'#E A\ R L F1 [ — 5K
##5 i) by Ministry of Housing and Urban-Rural Development of the PRC ("3 A R 3t A1 43 5 Al
WARHEE L HF) with profession in signal communication, a senior engineer (&% LF2FT) and
telecommunication and national bid evaluation expert ({5 &#FEEEE %) by the Ministry of
Information Industry. Mr. Wang had worked for Fifth Construction Bureau of China International
Telecommunication Construction Corporation (“CITCC”) (B4 (5 i 54 B A B~ A 58 1 TR R)
which does not have any current or prior relationship with our Group, as the bureau’s chief from
November 2007 to March 2011. Mr. Wang had also worked as a general manager of the engineering
department of CITCC from February 2006 to November 2007 and as the head of the engineering and
marketing department of CITCC from September 2001 to February 2006. Mr. Wang had also worked
for Second Construction Bureau of CITCC (HE#(5 &t LB ARAFE ~TH#/)F) as a senior
engineer, department head and assistant of bureau chief from February 1978 to December 2000. Mr.
Wang received his bachelor’s degree in telecommunications from the Nanjing University of Posts and
Telecommunications (Fg 5% # &% KE) in 1978.

Mr. Wang is currently working for the Fifth Construction Bureau of CITCC as a senior
consultant. As confirmed by Mr. Wang and the said company the position is an honorary role and Mr.
Wang is not engaging in any daily business operation activities or decision making in CITCC. Mr.
Wang did not hold any directorships in listed companies in the three years prior to the Latest
Practicable Date.

Ms. Li Xiaohui (Z#EE), aged 44, was appointed as our independent non-executive Director on
27 May 2012. Ms. Li is a Certified Public Accountant in China and is a non-practising member of the
Chinese Institute of Certified Public Accountants. Ms. Li has been a lecturer since 2004 and the vice
dean since July 2006 of the department of accountancy of the Central University of Finance and
Economics (I &K EL). Ms. Li had worked for the Chinese Institute of Certified Public
Accountants (" 5 M€ 5T €) from July 2001 to August 2003 with the responsibilities of

— 149 —



DIRECTORS, SENIOR MANAGEMENT AND STAFF

researching and formulating independent auditing principles. From 1999 to 2004, Ms. Li wrote books
and other publications in relation to auditing, accounting and risk management. Ms. Li had also
worked for the Hebei Province Finance Department (Ji/dt & BAELHE) from January 1997 to August
1998. Ms. Li had worked at Canshi Certified Public Accountants (¥l & #1HlS 15 1) as a partner
from August 1996 to January 1997 and Canzhou Certified Public Accountants (¥ I & 51l $555 ) as
an external affairs manager from April 1993 to July 1996. Ms. Li is a member of the Technical
Consultation Committee ($71i7#5% % B &) of the Chinese Institute of Certified Public Accountants,
the Professional Supervision Committee (E:iEf#3EZ B ®) of the Accounting Society of China
(FEE52), the CERM (China) Committee of the Asia Association of Risk and Crisis
Management (“AARCM”) (G0 JE R B 1o 4% 45 B 5 &), a certified senior enterprise risk manager by
AARCM, and the Practice Guidance Committee (F1Z£48 5 % B &) of the Beijing Institute of Certified
Public Accountants (65 &% & 51 Ffi % €). Ms. Li obtained her bachelor’s degree in economics from
Yangzhou University (31 K5:) (formerly known as Yangzhou Normal Institute (35 Ffi £ ) in
June 1989. Ms. Li obtained her master’s degree in economics from Renmin University of China
(B AN R KE) in January 1993. Ms. Li was awarded the degree of Doctor of Economy by the Central
University of Finance and Economics ("' Jt & K £ in July 2001. As at the Latest Practicable Date,
Ms. Li is an independent non-executive director of China Titans Energy Technology Group Co.,
Limited, a company listed on the Stock Exchange (stock code: 2188), an independent director of
Beijing Orient National Communication Science Technology Co., Limited, a company listed on
Shenzhen Stock Exchange (stock code: 300166), independent director of Jiangsu Welle Environmental
Co., Limited, a company listed on Shenzhen Stock Exchange (stock code: 300190), independent
director of Kailuan Energy Chemical Co., Limited, a company listed on Shanghai Stock Exchange
(stock code: 600997). Save as disclosed above, Ms. Li did not hold any directorships in listed
companies in the three years prior to the Latest Practicable Date.

Save as disclosed in this prospectus, as at the Latest Practicable Date, there was no other matter
that needed to be brought to the attention of the investors and the Stock Exchange and there was no
information required to be disclosed under Rule 17.50(2) of the GEM Listing Rules in relation to the
appointment of any of the Directors.

SENIOR MANAGEMENT

Mr. Dong Baoyi (EE %), aged 64, was appointed as our technical director in November 2006
and was promoted as our chief technical officer in March 2011 and is mainly responsible for
technology development and management of our Group. Mr. Dong worked for China Netcom’s
Tangshan branch as an assistant manager from March 2005 to November 2006 and was primarily
responsible for management assistance. Mr. Dong had worked for the Post and Telecommunication
Administration of Tangshang city (JEILUTT#®R) as a vice department head of long-distance
machinery department (R#Z#MFl), vice manager and manager of telecommunication department
from April 1981 to March 2005 and was primarily responsible for telecommunication equipment
management and monitoring of its maintenance and repair. Mr. Dong worked for the local
telecommunication bureau in Xingyi City, Guizhou Province, as a technician from December 1968 to
March 1981 and was primarily responsible for telecommunication equipment maintenance and repair.
Mr. Dong obtained a diploma in telecommunication enterprise and power source facilities
(A5 A ZE B S A B JR ) from Shijiazhuang Post and Telecommunication School (f Z HE#6 H £24%)
in July 1968 and obtained a diploma in economic management (X84 ) through distance learning
from the Hebei Provincial Committee Party School of Correspondence Education (3] 4t & 2 3% oK 5%
£LBE) in July 2005. Mr. Dong did not hold any directorships in listed companies in the three years prior
to the Latest Practicable Date.
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Ms. Chen Jimin (PR#& %)), aged 38, has been the vice general manager since November 2010 and
is primarily responsible for matters of our Group’s investment, finance and external relationship. Ms.
Chen had worked for Hebei Guofu Agricultural Investment Group Limited (71L& [ & 2R &£ H
F B2 E]) for its financial department, warranty department, agricultural investment department and
investment management department from July 1996 to May 2006 and its subsidiary, Guofu (Hong
Kong) Holdings Limited (& (F#5) KA BR/A A), for its asset management department from May
2006 to October 2010. Ms. Chen had also worked for Longyaozhongwang Food Limited
(PEZEH IE & A FR/ZA 7)) as its chief financial officer and had been primarily responsible for financial
management and monitoring from October 2008 to October 2010. Ms. Chen had also worked for Great
Desire International Limited (7 2B FE 4 FR/2 F]) as its chief financial officer and had been primarily
responsible for financial management and operations from June 2009 to October 2010. Ms. Chen was
awarded the designation of a Fellow Chartered Financial Practitioner by the Asia Pacific Financial
Services Association in February 2008 and obtained the qualification of an Accredited Financial
Planner from the American Association for the Certification of Training Program in April 2008. Ms.
Chen obtained a diploma in computerised accounting and statistics in June 1996 from the Northwest
Normal University (PGt ffi#i X £%) and a diploma from the Advanced Course for Financial Planners
(A5 3R 1 il = 8% F %5 BE) organised by the School of Continuing Education of Tsinghua University (i
HEREL M SEHUF 2 B5E) in August 2008. Ms. Chen did not hold any directorships in listed companies in
the three years prior to the Latest Practicable Date.

Mr. Pang Chun Kit (2% #¢), aged 39, was appointed as our chief financial officer on 1 May
2011 and company secretary on 27 May 2012 and is primarily responsible for the financial
management and company secretarial work of our Group. Mr. Pang is a member of Hong Kong
Institute of Certified Public Accountants (formerly known as Hong Kong Society of Accountants) and
Association of Chartered Certified Accountants. Mr. Pang had worked for China Grand Forestry Green
Resources Group Limited, a company listed on the Stock Exchange (stock code: 0910), as its chief
financial officer from February 2007 to December 2010, company secretary from September 2010 to
December 2010, and executive director from January 2009 to August 2011. Mr. Pang had also worked
for Lingbao Gold Company Ltd, a company listed on the Stock Exchange (stock code: 3330) as a chief
financial officer, qualified accountant and joint company secretary from June 2005 to March 2007. Mr.
Pang had also worked for Deloitte Touche Tohmatsu and Lawrence T. Lau and Company as an auditor
from September 1997 to June 2005. Mr. Pang was a former audit manager of Deloitte Touche
Tohmatsu. Mr. Pang received his bachelor’s degree in accountancy from the Hong Kong Polytechnic
University in November 1997. Save as disclosed above, Mr. Pang did not hold any directorship in
listed companies in the three years prior to the Latest Practicable Date.

Mr. Du Yanhua (ft#EZE), aged 41, was appointed as vice general manager of our Group in
March 2011 and is primarily responsible for marketing and business expanding. Mr. Du was a director
of Hebei Deer between October 2005 and May 2011. Mr. Du was a director of Hebei Xinhua from
September 2005 to January 2011 and was primarily responsible for the company’s decision making,
operations, management and budget planning. Mr. Du obtained a diploma in economic management
(R4 HE) through self-studying from the School of Correspondence Education of the Party School
of Central Committee of the Communist Party of China (4 35 e %4 K #5222 BE) in December 2000.
Mr. Du did not hold any directorships in listed companies in the three years prior to the Latest
Practicable Date.

— 151 —



DIRECTORS, SENIOR MANAGEMENT AND STAFF

COMPANY SECRETARY

Mr. Pang Chun Kit (& #t) has been the company secretary of our Company since 27 May
2012. His biographical details are set out in the section headed “Directors, senior management and
staff — Senior management” in this prospectus.

COMPLIANCE OFFICER

Mr. Li is the compliance officer of our Company. His biographical details are set out in the
section headed “Directors, senior management and staff — Directors” in this prospectus.

AUDIT COMMITTEE

An audit committee was established by the Board on 27 May 2012 with written terms of
reference in compliance with the Corporate Governance Code and Corporate Governance Report as set
out in Appendix 15 to the GEM Listing Rules. The primary duties of the audit committee are to review
and approve our Group’s financial reporting process and internal control system. The audit committee
consists of three members, namely, Ms. Li Xiaohui, Mr. Meng Fanlin and Mr. Wang Huiyu. Ms. Li
Xiaohui is the chairperson of the audit committee.

REMUNERATION COMMITTEE

A remuneration committee was established by the Board on 27 May 2012 with written terms of
reference in compliance with the Corporate Governance Code and Corporate Governance Report as set
out in Appendix 15 to the GEM Listing Rules. The primary duties of the remuneration committee of
the Board are to review and determine the terms of remuneration packages, bonuses and other
compensation payable to the Directors and senior management of our Group. The remuneration
committee consists of three members, namely, Mr. Wang Haiyu, Ms. Li Xiaohui and Mr. Meng Fanlin.
Mr. Wang Haiyu is the chairperson of the remuneration committee.

NOMINATION COMMITTEE

A nomination committee was established by the Board on 27 May 2012 with written terms of
reference in compliance with the Corporate Governance Code and Corporate Governance Report as set
out in Appendix 15 to the GEM Listing Rules. The primary duties of the nomination committee of the
Board are to make recommendations to the Board on the appointment of Directors and senior
management of our Group. The nomination committee consists of three members, namely, Mr. Meng
Fanlin, Ms. Li Xiaohui and Mr. Wang Haiyu. Mr. Meng Fanlin is the chairperson of the nomination
committee.
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COMPENSATION OF DIRECTORS, SENIOR MANAGEMENT AND EMPLOYEES

During each of the two years ended 31 December 2010 and 2011, the total remuneration
(comprising salaries and allowances, discretionary bonuses and pension scheme contributions) and
benefits in kind of the Directors were approximately RMBO0.1 million and RMBO0.4 million,
respectively. Our Company reimburses the Directors for expenses which are necessarily and
reasonably incurred for providing services to our Group or executing their functions in our Group’s
operations.

In determining the amount of remuneration of the Directors, the remuneration committee will
consider the compensation levels adopted by companies of similar size engaging in similar business.
Under arrangements currently in force, the aggregate remuneration of the Directors (including the
independent non-executive Directors) payable in respect of the year ending 31 December 2012 is
estimated to be approximately RMB1.1 million.

In respect of the Track Record Period, no remuneration was paid to the Directors as an
inducement to join or upon joining our Group. No compensation was paid to, or receivable by, the
Directors or past Directors for the loss of office as director of any member of our Group or of any
other office in connection with the management of the affairs of any member of our Group. None of
the Directors has waived any emoluments. Further information about the service agreements entered
into between the Company and the Directors is set out in the section headed “Further information
about Directors and Shareholders” in Appendix IV to this prospectus.

EMPLOYEES

The table below set forth the number of our Group’s employees by their functions as at 31
December 2011:

MANAZEIMETIT ..ttt e 9
F e 0B 00D 1 o ) o P 19
Finance, audit and trEASUTY ....c..iuniiniiniiei ettt e e e e et e e e e e e enns 23
PrOCUTCMEIIT . .ceutiee i e e e 8
Engineering and technical ... 120
Sales and MATKETINIZ .oouuvuieitiit ettt e e e e e et et e e e e e e eenas 11
QUAlity CONTIOL oot et 3
0 ) PP PP 2

Our Group has not experienced any strikes or other labour disturbances which have interfered
with its operations, and the Directors believe that our Group has positive relations with its employees.

EMPLOYEES’ BENEFITS PROVIDED BY OUR GROUP

Our Group complies in all material aspects with all statutory requirements on retirement
contribution in the jurisdictions where we operate.
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We have established various welfare plans including the provision of pension funds, medical
insurance, unemployment insurance and other relevant insurance for employees who are employed by
our Group pursuant to the PRC rules and regulations and the existing policy requirements of the local
PRC Government. In addition, our Group also provides housing allowance to its senior management.

As at the Latest Practicable Date, our Group has only one employee in Hong Kong. Our Group
and its Hong Kong employees will contribute to the mandatory provident fund in accordance with the
Mandatory Provident Fund Schemes Ordinance (Chapter 485 of the Laws of Hong Kong) and relevant
requirements based on 5% of the relevant income of the relevant employee.

Share Option Scheme

Our Company has conditionally adopted the Share Option Scheme pursuant to which selected
participants may be granted options to subscribe for Shares as incentives or rewards for their services
rendered to our Group. A summary of the principal terms of the Share Option Scheme is set out in the
section headed “Other information — Share Option Scheme” in Appendix IV to this prospectus.

COMPLIANCE ADVISER

Our Company intends to appoint Guotai Junan Capital Limited as its compliance adviser
pursuant to Rule 6A.19 of the GEM Listing Rules. The material terms of the compliance adviser
agreement to be entered into by our Company with Guotai Junan Capital Limited include the
following:

1.  the compliance adviser for the purpose of Rule 6A.19 of the GEM Listing Rules will be
appointed for a period commencing on the Listing Date and ending on the date on which
our Company complies with Rule 18.03 of the GEM Listing Rules in respect of its financial
results for the second full year commencing after the Listing Date, that is, 31 December
2014, or until the agreement is terminated, whichever is the earlier; and

2. pursuant to Rule 6A.23 of the GEM Listing Rules, the compliance adviser will advise our
Company in the following circumstances:

(a) before the publication of any regulatory announcement, circular or financial report;

(b) where a transaction, which might be a notifiable or connected transaction under the
GEM Listing Rules, is contemplated including share issues and share repurchases;

(c) where our Company proposes to use the proceeds of the placing in a manner different
from that detailed in this prospectus or where the business activities, developments or
results of our Company deviate from any forecast, estimate, or other information in
this prospectus; and

(d) where the Stock Exchange makes an inquiry of our Company under Rule 17.11 of the
GEM Listing Rules.
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So far as the Directors are aware, immediately following the completion of the Placing and the
Capitalisation Issue (but without taking into account Shares which may be issued pursuant to the
exercise of the Over-allotment Option and the options which may be granted under the Share Option
Scheme), the following persons will have an interest or short position in the Shares and the underlying
Shares which would fall to be disclosed to our Company under provisions of Divisions 2 and 3 of Part
XV of the SFO, or will be, directly or indirectly, interested in 10% or more of the nominal value of
any class of share capital carrying rights to vote in all circumstances at general meetings of members
of our Group other than our Company:

Approximate
Name of Name of Group Capacity/ nature Number and percentage of
shareholder member of interest class of securities shareholding
(Note 1)
Bright Warm Our Company Beneficial owner 1,008,000,000 60%
(Note 2) Shares (L)
Mr. Jiang Our Company Interest of a 1,008,000,000 60%
(Note 2) controlled Shares (L)
corporation
Ms. Guo Our Company Family 1,008,000,000 60%
(Note 3) Shares (L)
Ordillia Our Company Beneficial owner 252,000,000 15%
(Note 4) Shares (L)
Mr. Li Our Company Interest of a 252,000,000 15%
(Note 4) controlled Shares (L)
corporation
Ms. Ren Our Company Family 252,000,000 15%
(Note 5) Shares (L)

Notes:

1. The letter “L” denotes the person’s long position in the shares of our Company or the relevant Group member.

2. Bright Warm is a company incorporated in the BVI and the entire issued share capital of which is beneficially owned
by Mr. Jiang, one of the Controlling Shareholders and executive Directors. Therefore Mr. Jiang is also deemed to have
the interest owned by Bright Warm.

3. Ms. Guo is the spouse of Mr. Jiang. Therefore, Ms. Guo is deemed, or taken to be interested in the 1,008,000,000 Shares
which Mr. Jiang is interested in for the purpose of the SFO.

4. Ordillia is a company incorporated in the BVI and the entire issued share capital of which is beneficially owned by Mr.
Li, one of the Substantial Shareholders and executive Directors. Therefore Mr. Li is also deemed to have the interest

owned by Ordillia.

5. Ms. Ren is the spouse of Mr. Li. Therefore, Ms. Ren is deemed, or taken to be interested in the 252,000,000 Shares which
Mr. Li is interested in for the purpose of the SFO.
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For details our Directors’ interests in our Shares immediately following the completion of the
Placing, please refer to the section headed “Further information about Directors and Shareholders —
Interests and short positions of Directors in the shares, underlying shares or debentures of our
Company and our associated corporations” in Appendix IV to this prospectus.

Save as disclosed herein, our Directors are not aware of any persons (who are not Directors or
chief executive of our Company) who will, immediately following completion of the Placing and the
Capitalisation Issue (but without taking into account Shares which may be issued pursuant to the
exercise of the Over-allotment Option and the options which may be granted under the Share Option
Scheme), have an interest or short position in the Shares and the underlying Shares which would fall
to be disclosed to our Company under provisions of Divisions 2 and 3 of Part XV of the SFO, or will
be directly or indirectly interested in 10% or more of the nominal value of any class of share capital
carrying rights to vote in all circumstances at general meetings of members of our Group other than
our Company. Our Directors are not aware of any arrangement which may at a subsequent date result
in a change of control of our Company.
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SHARE CAPITAL

The share capital of our Company immediately after completion of the Capitalisation Issue and
the Placing is set out in the table below. The table is prepared on the basis of the Capitalisation Issue
and the Placing becoming unconditional and the issue of Placing Shares pursuant thereto is made as
described herein. It takes no account of (a) any new Shares which may be allotted and issued upon the
exercise of the Over-allotment Option; (b) any new Shares which may be allotted and issued pursuant
to the exercise of options that may be granted under the Share Option Scheme; and (c) any Shares
which may be allotted and issued or repurchased by our Company under the general mandates for the
allotment and issue or repurchase of Shares granted to Directors as referred to below or otherwise.

HK$
Authorised share capital:
4,000,000,000 Shares 400,000,000
Issued and to be issued, fully paid or credited as fully paid
1,000 Shares in issue as at the date of this prospectus 100
1,259,999,000 Shares to be issued pursuant to the Capitalisation Issue 125,999,900
420,000,000 Placing Shares to be issued pursuant to the Placing 42,000,000
Total

1,680,000,000 Shares 168,000,000
Minimum public float

Pursuant to Rule 11.23(7) of the GEM Listing Rules, at least 25% of the total issued share capital
of our Company must at all times be held by the public. The 420,000,000 Placing Shares represent
25% of the issued share capital of our Company upon the Listing.

Ranking

The Placing Shares will rank pari passu in all respects with all other Shares now in issue or to
be allotted and issued and will qualify for all dividends or other distributions declared, made or paid
after the date of this prospectus save for the entitlements under the Capitalisation Issue.

SHARE OPTION SCHEME

Our Company has conditionally adopted the Share Option Scheme, the major terms of which are
set out in the section headed “Other information — Share Option Scheme” in Appendix IV to this
prospectus. No option has been granted under the Share Option Scheme.
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GENERAL MANDATE TO ISSUE SHARES

Subject to the Placing becoming unconditional, our Directors have been granted a general
unconditional mandate to exercise all the powers of our Company to allot and issue and deal with the
unissued Shares with an aggregate nominal value of not more than the sum of:

(a) 20% of the aggregate nominal value of the share capital of our Company in issue
immediately following the completion of the Capitalisation Issue and the Placing
(excluding Shares which may be allotted and issued pursuant to the exercise of options
granted or to be granted under the Share Option Scheme); and

(b) the aggregate nominal value of the share capital of our Company repurchased by our
Company (if any) pursuant to the general mandate to repurchase Shares as described below.

Our Directors may, in addition to the Shares which they are authorised to issue under the
mandate, allot, issue and deal in the Shares pursuant to a rights issue, an issue of Shares pursuant to
the exercise of subscription rights attaching to any warrants of our Company, scrip dividends or
similar arrangements or options granted or to be granted under the Share Option Scheme or any other
option scheme or similar arrangement for the time being adopted.

The general mandate will remain in effect until:

(a) the conclusion of the next annual general meeting of our Company; or

(b) the expiration of the period within which our Company’s next annual general meeting is
required to be held by the Articles or any applicable law of the Cayman Islands; or

(c) the time when such mandate is revoked, varied or renewed by an ordinary resolution of the
Shareholders in general meeting,

whichever occurs the earliest.

Further information on this general mandate is set out in the section headed “Further information
about our Company — Resolutions in writing of all Shareholders passed on 27 May 2012” in Appendix
IV to this prospectus.

GENERAL MANDATE TO REPURCHASE SHARES

Subject to the Placing becoming unconditional, the Directors have been granted a general
unconditional mandate to exercise all the powers of our Company to repurchase Shares with a total
nominal value of not more than 10% of the aggregate nominal value of the share capital of our
Company in issue following the completion of the Capitalisation Issue and the Placing (excluding
Shares which may be allotted and issued pursuant to the exercise of the options granted or to be
granted under the Share Option Scheme).
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This mandate only relates to repurchases made on the Stock Exchange, or on any other stock
exchange on which the Shares are listed (and which is recognised by the SFC and the Stock Exchange
for this purpose), and such repurchases are made in accordance with all applicable laws and the
requirements of GEM Listing Rules.

The general mandate to repurchase Shares will remain in effect until:

(d) the conclusion of the next annual general meeting of our Company; or

(e) the expiration of the period within which our Company’s next annual general meeting is
required to be held by the Articles or any applicable law of the Cayman Islands; or

(f) the time when such mandate is revoked, varied or renewed by an ordinary resolution of the
Shareholders in general meeting,

whichever occurs the earliest.

Further information on this general mandate is set out in the sections headed “Further
information about our Company — Resolutions in writing of all Shareholders passed on 27 May 2012”
and “Further information about our Company — Securities repurchase mandate” in Appendix IV to
this prospectus.
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You should read the following discussion and analysis in conjunction with our Group’s audited
consolidated financial statements, including the notes thereto, as set out in the Accountants’ Report
set out in Appendix I to this prospectus. Our Group’s financial statements have been prepared in
accordance with International Financial Reporting Standards. You should read the entire
Accountants’ Report and not merely rely on the information contained in this section.

The following discussion and analysis contains certain forward-looking statements that
reflect the current views with respect to future events and financial performance. These statements
are based on assumptions and analyses made by our Group in light of our Group’s experience and
perception of historical trends, current conditions and expected future developments, as well as
other factors our Group believes are appropriate under the circumstances. However, whether actual
outcomes and developments will meet our Group’s expectations and projections depend on a
number of risks and uncertainties over which our Group does not have control. For further
information, see the section headed “Risk factors” in this prospectus.

OVERVIEW

We are principally engaged in the provision of deployment services of optical fibers in the PRC.
Depending on contractual requirements, we use traditional deployment methods and/or micro-ducts
and mini-cables system integration methods in our deployment projects of optical fibers. For projects
which involve the application of traditional methods only, we will be provided with the optical fibers
by clients and have them laid along the designated routes using traditional deployment methods which
include direct burial, aerial access, conduit installation and pipe jacking. For projects which require
our micro-ducts and mini-cables system integration methods, we will provide our deployment solution
including the design of routing of optical fibers, deployment methods to be used, materials to be used
including optical fibers, the necessary engineers and manpower to lay the optical fibers, laying
services, connection and testing of the optical fibers until completion. Deployment methods used for
this kind of projects include a combination of certain deployment methods known as in-sewer, pipe
jacking and cable troughing utilising our patented technology in relation to micro-ducts and
mini-cables. We also provide maintenance services in respect of optical fiber networks, irrespective
of whether or not the deployment works thereof are carried out by us. Our maintenance services
mainly cover regular inspection of the deployed cables, repair and re-connection of optical fibers and
testing of the signal transmission.

We obtain our projects of deployment of optical fibers mainly by way of tender or direct
negotiation. We maintain our own engineering team to carry out technical works such as blowing, pipe
jacking, testing and connection. We will, however, recruit temporary workers or engage subcontractors
to carry out non-technical works such as excavation, sewer-cleaning, underground installation and
overhead installation. Our revenue in respect of the deployment services of optical fibers is generated
on a project basis and is recognised using the stage-of-completion method, pursuant to which revenue
is recognised ratably over the life of the contract.

We purchase certain materials such as polyethylene and steel wires and provide such materials
to manufacturers, who are Independent Third Parties, for the manufacturing of micro-ducts for our
deployment services using micro-ducts and mini-cables system integration methods and anti-corrosive
steel wires for our deployment services using traditional deployment methods and/or sale to clients.
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We also purchase certain parts and components such as mini-cables, connectors and reserve boxes for
our deployment services using micro-ducts and mini-cables system integration methods. Our
purchases are mainly settled in Renminbi and normally have a credit term ranged from payment on
delivery to 90 days. We do not enter into any long-term agreement with any of our suppliers.

In order to broaden the revenue stream, we acquired Shijiazhuang Qiushi on 1 March 2011, which
enabled us to provide low-voltage equipment integration services to clients such as financial
institutions, governmental departments, road and transportation companies, state-owned and private
companies in the PRC.

FINANCIAL IMPACT OF THE REORGANISATION

Our financial results during the Track Record Period primarily reflect the financial results of
Hebei Changtong, Beijing U-Ton and Shijiazhuang Qiushi. Since 28 December 2010, we underwent
the Reorganisation which included the acquisition of Shijiazhuang Qiushi from Mr. Li and Ms. Ren
on 1 March 2011. Accordingly, our consolidated financial statements include the financial results of
Shijiazhuang Qiushi beginning on 1 March 2011.

The following table set forth, for the periods indicated, selected financial data of our Group on
an actual historical basis as well as Shijiazhuang Qiushi on a stand-alone basis.

(Loss)/profit

attributable

to the equity

holders of

Revenue Gross profit the Company

(RMB’000)  (RMB’000)  (RMB’000)

The Group
For the year ended 31 December
2010 .o 51,547 23,332 (1,272)
2011 oo 161,734 75,042 55,381
Profit/(loss)
for the

Revenue Gross profit year/period

(RMB’000)  (RMB’000)  (RMB’000)

Shijiazhuang Qiushi
For the year ended 31 December

2010 .. 13,448 4,667 3,564
For the two months ended 28 February
0 377 182 61)
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Our revenue increased by approximately 213.8% from approximately RMB51.5 million for the
year ended 31 December 2010 to approximately RMB161.7 million for the year ended 31 December
2011. The increase was mainly attributable to (i) new revenue stream of approximately RMB40.5
million generated from our provision of low-voltage equipment integration services upon acquisition
of Shijiazhuang Qiushi on 1 March 2011; and (ii) the increase in revenue derived from construction
contracts for deployment of optical fibers by approximately RMB66.8 million from approximately
RMB45.8 million for the year ended 31 December 2010 to approximately RMB112.6 million for the
year ended 31 December 2011 in relation to projects in Shijiazhuang, Tangshan, Cangzhou, Hengshui,
Zhangjiakou, Chengde, Handan and Baoding as a result of geographical expansion of our business.

On the other hand, our revenue generated in the fourth quarter of 2011 increased by
approximately RMB70.4 million or approximately 77.1% when compared to the same for the first
three quarters of 2011.

We recorded profit attributable to equity holders of the Company of approximately RMBS55.4
million for the year ended 31 December 2011, while we recorded loss for the year attributable to
equity holders of the Company of approximately RMB1.3 million for the year ended 31 December
2010. Such loss was mainly due to non-recurring restructuring costs of approximately RMB13.7
million as a result of the deemed acquisition of Partnerfield and Hebei Deer (collectively the “Former
Partnerfield Group”) by Beijing U-Ton on 28 December 2010. The non-recurring restructuring costs
principally represent the difference between the consideration paid by Mr. Jiang in acquiring the
Former Partnerfield Group and the fair value of the assets and liabilities of the Former Partnerfield
Group as at the date of acquisition. The consideration paid by Mr. Jiang amounted to RMB2.0 million
comprising cash consideration of approximately RMBO.1 million paid for subscription of
Partnerfield’s shares, cash consideration of approximately RMBO0.1 million paid to acquire
Partnerfield’s shares from the existing shareholders of Partnerfield and the financial impact of
approximately RMB1.8 million on dilution of Mr. Jiang’s interests in Beijing U-Ton through the
acquisition of Beijing U-Ton by Hebei Deer. As at the date of acquisition, the fair value of the assets
and liabilities of the Former Partnerfield Group is net liabilities of approximately RMB11.7 million.
Accordingly, restructuring costs of approximately RMB13.7 million were recognised as expenses in
the consolidated statements of comprehensive income for the year ended 31 December 2010. For
details, please refer to Notes 1 and 33 of the Accountants’ Report set out in Appendix I to this
prospectus. In June 2011, Partnerfield entered into agreements with the lenders to settle the above
outstanding balances. Pursuant to the agreements, the Group agreed to pay approximately RMB6.2
million to the lenders to discharge all obligations of Partnerfield under the convertible loans and
resulted in a gain of approximately RMB6.3 million.

The increase in profit before taxation and profit attributable to equity holders of the Company
from approximately RMB16.8 million and RMB12.5 million (excluding the effect of the non-recurring
restructuring costs of approximately RMB13.7 million) respectively for the year ended 31 December
2010 to approximately RMB61.0 million and RMB55.4 million respectively for the year ended 31
December 2011 was primarily due to (i) significant increase in revenue as a result of our business
expansion and acquisition of Shijiazhuang Qiushi on 1 March 2011; (ii) the non-recurring other gains
of approximately RMB7.6 million arising from fair value adjustment on initial recognition of other
borrowings of approximately RMB1.3 million and gain on discharge of obligations under convertible
loans of approximately RMB6.3 million and (iii) we recorded non-recurring other gains of
approximately RMB3.2 million in 2011 mainly as a result of recovery of other receivables of
approximately RMB2.7 million which were fully written off in Hebei Deer before the First Acquisition
and recovered subsequently in December 2011.
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The performance of our Group subsequent to 31 December 2011

For each of the two years ended 31 December 2010 and 2011, our revenue amounted to
approximately RMBS51.5 million and RMB161.7 million, respectively, representing a year-on-year
growth rate of approximately 213.8%. Based on the current market situation and the business
relationships with our clients, despite our revenue decreased by 26.0% for the four months ended 30
April 2012 as compared to the corresponding period in 2011, our Directors will strive to maintain the
revenue of our Group for the year ending 31 December 2012 at a similar level as compared to the same
period in 2011, as the amount of backlog to be recognised subsequent to 30 April 2012, based on our
projects in progress and projects to be commenced as at the latest practicable date, being 18 May 2012,
together with the revenue recognised for the four months ended 30 April 2012, had accounted for
approximately 81.5% to the total revenue in 2011. However, certain factors including but not limited
to (i) the progress of our projects which may have an impact on our revenue based on the percentage
of completion; (ii) any changes in our labour costs and material costs after tendering as a result of
changes in governmental policies or economic conditions may increase our costs of services; (iii) our
market expansion, by building experimental sections in different locations in order to explore more
potential markets, according to our implementation plan which may increase our marketing and
distribution expenses; and (iv) any unfavourable change to the preferential income tax treatments
currently enjoyed by us which may increase our income tax payable materially, all of such will have
an adverse impact on the profitability and financial position of our Group in the future.

During the four months ended 30 April 2012, our revenue decreased by 26.0% as compared to
the corresponding period in 2011, which was mainly due to the decrease in revenue derived from our
construction contracts revenue and low-voltage equipment integration services.

Construction contract revenue

During the four months ended 30 April 2012, our Group had completed 43 projects as compared
to 19 projects for the corresponding period in 2011. Based on our unaudited consolidated management
accounts for the four months ended 30 April 2012, the revenue recognised for completed projects was
approximately RMBS&.9 million as compared to approximately RMB7.3 million for the corresponding
period in 2011. In addition, our Group had 60 projects in progress during the four months ended 30
April 2012 as compared to 58 projects in progress for the corresponding period in 2011. Based on our
unaudited consolidated management accounts for the four months ended 30 April 2012, the revenue
recognised for the projects in progress was approximately RMB29.3 million as compared to
approximately RMB41.9 million for the corresponding period in 2011. The decrease in revenue,
despite the increase in number of completed projects and projects in progress, during the four months
ended 30 April 2012 as compared to the corresponding period in 2011 was mainly due to the average
project size was smaller and thus resulted in a lower average revenue per project. The revenue derived
from construction contracts increased from approximately 83.1% of our total revenue for the four
months ended 30 April 2011 to approximately 87.2% of our total revenue for the four months ended
30 April 2012.

Services income

There was no material change in the revenue from services income, generated from our provision
of the maintenance services in respect of optical fiber networks to the telecommunicatiion operators
in the PRC irrespective of whether or not the deployment works thereof are carried out by us, during
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the four months ended 30 April 2012 as compared to the corresponding period in 2011. The revenue
derived from services income increased from approximately 2.7% of our total revenue for the four
months ended 30 April 2011 to 3.7% of our total revenue for the four months ended 30 April 2012.

Sales of goods

The revenue from sales of goods decreased by 62.7% during the four months ended 30 April 2012
as compared to the corresponding period in 2011, which was mainly due to the reduction in the
quantity of anti-corrosive steel wires sold to the clients. The revenue derived from sales of goods
decreased from 1.1% of our total revenue for the four months ended 30 April 2011 to 0.5% of our total
revenue for the four months ended 30 April 2012.

Rental income

The revenue from rental income increased by 69.2% for the four months ended 30 April 2012 as
compared to the corresponding period in 2011. The revenue derived from rental income remained
stable which was approximately 0.1% of our total revenue for the four months ended 30 April 2011
and 2012.

Low-voltage equipment integration services

During the four months ended 30 April 2012, our Group had completed 40 projects as compared
to 31 projects for the corresponding period in 2011. Based on our unaudited consolidated management
accounts for the four months ended 30 April 2012, the revenue recognised for the completed projects
was approximately RMB3.7 million as compared to approximately RMB7.7 million for the
corresponding period in 2011. In addition, our Group had no project in progress as at 30 April 2011
and 2012. The decrease in revenue in 2012 was mainly due to the average project size was smaller and
thus resulted in a lower revenue per project. The revenue derived from low-voltage equipment
integration services decreased from 13.0% of our total revenue for the four months ended 30 April
2011 to 8.5% of our total revenue for the four months ended 30 April 2012.

For the number of projects secured by our Group but yet to be commenced as at latest practicable
date, being 18 May 2012, please refer to the sections headed “Business — Deployment services of
optical fibers — Projects to be commenced” and “Business — Low-voltage equipment integration
services — Projects in progress and projects to be commenced” in this prospectus.

Gross profit and net profit margins

Our gross profit margin increased by 15.0% for the four months ended 30 April 2012 as compared
to the corresponding period in 2011. The increase in gross profit margin was primarily attributable to
the fact that we commenced construction of four projects in early 2012 in Chengde, Zhangjiakou,
Hengshui and Handan using micro-ducts and mini-cables system integration methods with aggregate
contract amount of RMB26.1 million. We had recognised RMB13.8 million during the four months
ended 30 April 2012 based on the stage of completion. These four projects had a relatively higher
gross profit margin which resulted in relatively higher gross profit margin during the four months
ended 30 April 2012 as compared to the corresponding period in 2011.
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There was no material change in our net profit margin during the four months ended 30 April
2012 as compared to the corresponding period in 2011. The stability in net profit margin was primarily
attributable to a higher gross profit margin from several projects using micro-ducts and mini-cables
system integration methods which was partially offset by the decrease in contract revenue recognised
and the increase in the listing expenses.

Other expenses

Apart from the listing expenses of approximately RMB9.1 million recognised in the consolidated
statements of comprehensive income during the year ended 31 December 2011, we expect to incur
further expenses in relation to the Placing amounting to approximately RMB7.6 million for the year
ending 31 December 2012, of which approximately RMBS5.2 million has been recognised in the
consolidated statements of comprehensive income for the four months ended 30 April 2012. Our
Directors would like to emphasise that the above amount is merely an estimate for reference only, and
the final amount to be recognised in the consolidated statements of comprehensive income of our
Group for the year ending 31 December 2012 is subject to revisions and finalisations. Save for the
abovementioned, our Directors are not aware of any significant non-recurring expenses that would
result in any material adverse change in the consolidated statements of comprehensive income of our
Group subsequent to 31 December 2011 and up to the Latest Practicable Date.

Financial position

As at 30 April 2012, we had bank balances and cash of approximately RMB35.9 million,
representing a decrease of RMB7.9 million from RMB43.8 million as at 31 December 2011, which was
used to finance our operations during the four months ended 30 April 2012. As at 30 April 2012, we
had net current assets of approximately RMB89.9 million, representing an increase of RMB14.3
million from RMB75.6 million as at 31 December 2011.

As at 30 April 2012, our secured bank borrowings amounted to approximately RMB7.8 million,
of which approximately RMB2.8 million was new secured bank borrowings made during the four
months ended 30 April 2012 and was mainly used to finance our operations. In addition, during the
four months ended 30 April 2012, we obtained new borrowings from Independent Third Parties of
approximately RMB19.6 million incurred was used to (i) repay the amounts due to related parties; and
(i1) settle part of the listing expenses during the four months ended 30 April 2012. We plan to use
approximately HK$14.3 million from the net proceeds of the Placing to repay part of the other
borrowings.

FACTORS AFFECTING OUR RESULTS OF OPERATIONS

Our Directors consider the following factors might have affected our business and historical
financial results and may also affect our financial results in the future. The following should be read
in conjunction with the sections headed “Risk factors” and “PRC regulatory framework” in this
prospectus.

Development of the PRC telecommunication industry

Our results of operations are subject to the demand from the telecommunication operators in the
PRC, which include the Major Telecommunication Operator and other major telecommunication
operators being our major clients during the Track Record Period for our deployment services of

— 165 —



FINANCIAL INFORMATION

optical fibers. Since our principal business is the provision of deployment services of optical fibers
in the PRC and optical fibers is mainly used for data transmission in telecommunication industry,
hence our revenue is dependent on the development trend and growth of the telecommunication
industry in the PRC. Any changes in the telecommunication industry (e.g technology or regulatory)
will affect the demand for our deployment services of optical fibers and therefore our business
operations, financial results and hence our financial position will be affected.

Reliance on our major clients

Our results of operations rely substantially on our major clients. During the Track Record Period,
our top five largest clients in aggregate accounted for approximately 96.0% and 79.7% of our total
revenue. Due to our effort in expanding our client bases, our reliance on our top five largest clients
and the Major Telecommunication Operator as our single largest client decreased. However the
revenue from our major clients still accounted for a significant portion of our revenue. Our operations
and financial results will be adversely affected if there is any decrease or delay in demand for our
services from our major clients.

Progress of our projects

For the provision of deployment services of optical fibers, we measure and recognise our revenue
based on the stage-of-completion of our projects. Therefore, our revenue recognition and operating
cashflow largely depend on the progress of deployment projects of optical fibers, which is affected by
various factors, such as the progress of construction and weather conditions.

In addition, pursuant to the stage-of-completion method of accounting, revenues and profits
based generally on the progress at the percentage of costs incurred to date to total costs estimated to
be incurred for the entire project. Revisions to estimated costs are made when the relevant amounts
are known or can be reasonably estimated. Although we use our best efforts to estimate the costs
towards completion of our projects under construction, there are inherent uncertainties in the
estimating process and hence actual costs may vary materially from estimates.

Our deployment projects of optical fibers may be materially affected by severe weather
conditions in areas where we operate and therefore may affect our operations and profitability. This
may entail the evacuation of personnel and stoppage of construction. Provision of our services may
be suspended during severe weather conditions such as typhoons, heavy rains and snowing. This could
adversely affect our financial condition, results of operations and cash flows.

In respect of our low-voltage equipment integration services, upon the project is awarded to us,
we would normally enter into a contract with the client setting out the final contract price, scope of
work and payment arrangements and we will commence our works within the timeframe as stipulated
in the agreement. However, if the works could not be commenced, no revenue will be recognised until
the works commence. Therefore, the revenue will be affected if there is any delay in the
commencement of any project.

Labour costs

During the Track Record Period, we recruited temporary workers or engaged subcontractors to
carry out non-technical works and we have our own engineering team to carry out technical works. Our
labour costs were included in the cost of sales/services and amounted to approximately RMB19.4
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million and RMB48.8 million, respectively and accounted for approximately 68.8% and 56.2% of the
cost of sales/services for the two years ended 31 December 2010 and 2011, respectively. If there is
a significant increase in our labour costs, our cost of sales/services would increase and our
profitability would be adversely affected.

Material costs

Our materials for deployment of optical fibers primarily consist of polyethylene, steel wires,
mini-cables, connectors, reserve boxes and screw bolts for optical fibers. Our materials for the
low-voltage equipment integration services are video conferencing system, projectors, liquid crystal
display monitors, card readers and servers. For the two years ended 31 December 2010 and 2011,
material costs accounted for 24.1% and 37.9% of our cost of sales/services, respectively. Fluctuations
in the prices of materials could affect our gross profit if such increases are not taken into account in
the pricing of our services and products.

Bidding price

We obtain our deployment projects of optical fibers mainly by way of tender or direct
negotiation. We prepare our tender and quotation based on our estimated project costs (which include
labour costs and material costs) plus a mark-up margin. If the quotation set is too high, we may lose
the tender to our competitors. Therefore, there is no assurance that we will be able to submit the most
competitive bid without affecting our profitability. Although the Budgeting Measures had no material
adverse impact on our revenue and profitability during the Track Record Period and the Price Scale
has not been revised since its implementation in July 2008 up to the Latest Practicable Date, if there
is any adverse change in any of the Price Scale (such as the reduction on the Price Scale) or the
Budgeting Measures, we shall take measures on our cost control, such as sourcing subcontractors with
lower subcontracting price or when our engineering team can carry out the non-technical works at
lower costs than our subcontractors, requiring our engineering team to carry out the non-technical
works, to tackle such change. If we cannot take effective measures to tackle such change, the bidding
price of our projects and hence our business and financial performance may be adversely affected.
Further details of the aforesaid risk are set out in the section headed “Risk factors — Risks related
to our Group” in this prospectus.

Competition

In respect of deployment of optical fibers, we primarily compete with all companies which are
engaged in the provision of the deployment services, either by using traditional deployment methods
or micro-ducts and mini-cables system integration methods. With no significant entrance barrier, we
may be in competition with new comers, which may include those manufacturers of micro-ducts and/or
products similar to micro-ducts or otherwise. Further, in respect of the low-voltage equipment
integration services, we primarily compete with a few international and numerous local enterprises.
Although the Directors believe that we have certain competitive strengths as mentioned in the section
headed “Business — Our competitive strengths™ in this prospectus, there is no assurance that we are
able to uphold our market position. If the competition intensifies and we are not able to compete
successfully with existing and potential competitors, our business, market share and financial
performance may be adversely affected.
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Taxation

Based on the EIT Law and Notice to the EIT Law, other than set out below, the EIT for the
Company’s subsidiaries established in the PRC was 25%:

(a)

(b)

(c)

Pursuant to a certificate jointly issued by Beijing Municipal Science and Technology
Commission (65 i FHEEH5 7l 22 B €5), Finance Bureau of Beijing (4t 5 T A BUR), Beijing
Municipal Office of State Administration of Taxation (JLITTEIEFLH ) and Beijing
Local Taxation Bureau (3t 5 i #h /7 Bi#5J7) dated 14 September 2011, Beijing U-Ton had
been designated as an Advanced Technology Enterprise ({=#i#fli{>2£) and its EIT rate
was 15% since 1 January 2010 up to 31 December 2011 and such preferential tax rate is
valid up to 31 December 2013. Moreover, Beijing U-Ton was entitled to the two years’
exemption from 1 January 2008 to 31 December 2009 pursuant to the Corporate Income Tax
Exemption Registration Certificate ({3 T 13 Bl i S Bi M 22 % 5L H) issued on 31 May 2009
by State Administration of Taxation of Haidian District, Beijing, the PRC.

Pursuant to an approval document issued by the Regional Tax Bureau of Changan District
of Shijiazhuang (f1 ZHE i &% i # 77 Bl %5 R8I 53 J7)), Hebei Changtong is authorised to
adopt the authorised method (#%E &) to calculate its income tax payable. For the two
years ended 31 December 2010 and 2011, the income tax payable of Hebei Changtong =
taxable income x 25% where taxable income = total revenue of Hebei Changtong x 8% (the
taxable income ratio).

Pursuant to an approval document issued by the Regional Tax Bureau of Yuhua District of
Shijiazhuang (7 Z¢4% Tl 44 4 [% b 77 B %5 /), Shijiazhuang Qiushi is authorised to adopt the
authorised method (#% &%) to calculate its income tax payable. For the year ended 31
December 2011, the income tax payable of Shijiazhuang Qiushi = taxable income x 25%
where taxable income = total revenue of Shijiazhuang Qiushi x 7% (the taxable income
ratio). Prior to 1 January 2011, its EIT rate is 25%.

As advised by Commerce & Finance, according to Article 35 of the PRC Tax Administrative Law
(H 3 R R0 B B Y 3 ) | and Articles 3 and 4 of the Measures on Authorised Methods of
EIT Collection (Trial) ({3 7 15 Bi A% & BOHFE (301T)) (the “Authorised Methods Measures”), the
local tax authorities shall have the right to adopt authorised methods to charge EIT in the event that
any of the following six circumstances arises:

such taxpayer is not required to maintain any accounting books under applicable laws and
regulations;

such taxpayer is required to maintain accounting books under applicable laws and
regulations but he failed to do so;

such taxpayer destroyed its accounting books or refused to provide information for tax
computation;

the accounting books of such taxpayer is not in proper order or its available accounting
information is not sufficient for review;
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5.  such taxpayer failed to submit any tax return to the tax authority on time or upon repeated
requests; or

6. the amount of taxable income submitted by such taxpayer was relatively low without
justifiable reasons.

According to the confirmations issued by the Regional Tax Bureau of Changan District of
Shijiazhuang (f1 43 7 = % [@ 4h 77 BL B R 04K 5 )5 ) and Regional Tax Bureau of Yuhua District of
Shijiazhuang (1 ZHE T4 FE @1k )5 BiH5R) (the “PRC Local Tax Authorities”), being the competent
authorities to opine on the tax affairs of Hebei Changtong and Shijiazhuang Qiushi, respectively, the
calculation of EIT using the authorised method based on taxable income ratio-based collection
adopted by Hebei Changtong and Shijiazhuang Qiushi were on the basis that the business scope of
both companies involve construction, and that the recognition of construction costs is made based on
estimated cost which cannot be ascertained accurately for tax review purpose. Hence, the PRC Local
Tax Authorities exercised their rights to adopt the authorised method in calculating the EIT of Hebei
Changtong and Shijiazhuang Qiushi based on authorised taxable income ratios applicable to these two
companies with reference to their actual business conditions. As advised by Commerce & Finance, the
Regional Tax Bureau of Changan District of Shijiazhuang (f7 % 4= % [ 5 B % J5 ik 43 J%)) and
Regional Tax Bureau of Yuhua District of Shijiazhuang (1 Z#ETH # 2 [@ H 7 BLES 1) , being the
relevant competent tax authorities, are responsible for the adoption of authorised methods as the basis
of calculating EIT for Hebei Changtong and Shijiazhuang Qiushi respectively.

Based on the confirmations issued by the PRC Local Tax Authorities, such tax treatments to
Hebei Changtong and Shijiazhuang Qiushi are determined by the PRC Local Tax Authorities according
to the relevant regulatory requirements of local tax authorities or the actual business condition of our
relevant PRC subsidiaries. The adoption of authorised method in calculating the EIT of Hebei
Changtong and Shijiazhuang Qiushi based on taxable income ratio-based collection is subject to the
approval of the PRC Local Tax Authorities on a year-by-year basis.

However, there can be no assurance as to when, if ever, that such tax treatment would be changed
and become less favorable to our Group. If there is any revocation of or unfavorable change to the
above tax benefit currently enjoyed by our Group as a result of any change in the governmental policy
or law in the future, the tax payable by our Group may be materially increased which will have an
adverse impact on the profitability and financial position of our Group.

Settlement of contract sum

After we have entered into the construction contract with our client setting out the final contract
price, the scope of work and the payment arrangements, we will commence our deployment works
within the timeframe as stipulated in the construction contract and start incurring labour costs and
other costs for the works. However, in practice, our major clients usually make payments to us within
one to six months upon receiving invoices issued by us. Based on our past collection pattern of our
major clients, such as the Major Telecommunication Operator, they normally settled their outstanding
balance in the fourth quarter of the year and in December in particular. Further, a portion of contract
value, normally 5% to 10%, is usually withheld by our clients as retention money and will be released
after the warranty period. As at 31 December 2011, our retention money held by our clients was
approximately RMB2.3 million. Any failure by our client to make remittance on the progress payment
or retention money on time and in full may have an adverse effect on our future liquidity position.
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Experimental section

We will build an experimental section if our in-sewer deployment method is to be used to
promote our micro-ducts and mini-cables system integration methods. In an experimental section, a
short distance of the underground sewer systems, which generally ranges from 500 metres to 3,000
metres, constituting the project will be used and underground optical fibers will be deployed in this
selected part of sewer by means of in-sewer deployment method which utilises our patented
technology in relation to micro-ducts and mini-cables.

Although the client may be satisfied with the results of the experimental section, we cannot
assure that our Group will eventually obtain the construction contract. If the client finally decides not
to use our micro-ducts and mini-cables system integration methods or if we fail to obtain the
construction contract, we may not be able to recover our costs spent on the experimental section and
this will increase our marketing and distribution expenses. If such situation happens frequently, our
financial results will be affected.

Non-recurring expenses

The non-recurring expenses such as restructuring costs and listing expenses may affect the
Group’s results of operations. The Group has undertaken certain steps for the Reorganisation in
anticipation of the Listing. In the acquisition of Beijing U-Ton, the Group has incurred restructuring
costs of approximately RMB13.7 million for the year ended 31 December 2010. As a result of such
non-recurring item, we recorded a loss attributable to equity holders of the Company of approximately
RMB1.3 million. Should such restructuring costs be excluded, the profit attributable to equity holders
of the Comapny for the year ended 31 December 2010 would have been approximately RMB12.4
million.

In addition, as a result of the Listing, listing expenses amounted to approximately RMBO.1
million were charged against our consolidated statements of comprehensive income for the year ended
31 December 2011. Such kind of non-recurring expenses may affect the Group’s results of operations
in the future.

BASIS OF PRESENTATION

The financial information is presented in Renminbi, which is the functional currency of the
companies now comprising the Group.

In preparation for the Listing, we have undertaken following reorganisation and restructuring.

(1) Acquisition of Beijing U-Ton (the “First Acquisition”)

(a) On 28 December 2010, Mr. Jiang (i) subscribed and Partnerfield issued and allotted 17,932
shares for a cash consideration of approximately RMBO.1 million ; and (ii) acquired
additional shares from Partnerfield’s other shareholders for a cash consideration of
approximately RMBO0.1 million in aggregate. Upon completion, the equity interests in
Partnerfield were owned as to 95% by Mr. Jiang and 5% by Independent Third Parties.
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(b) On the same date, pursuant to an equity transfer agreement signed on 28 December 2010,
Hebei Deer (Hebei Deer together with Partnerfield, collectively referred to as the “Former
Partnerfield Group”) , which is a 90%-owned subsidiary of Partnerfield, acquired the entire
equity interests in Beijing U-Ton from Mr. Jiang and Ms. Guo for a cash consideration of
approximately RMB10.0 million.

Upon completion of the above transactions, Partnerfield obtained an indirect 90% equity
interests in Beijing U-Ton and Mr. Jiang became the controlling shareholder of Partnerfield. The First
Acquisition is accounted for as a reverse acquisition by reference to the principles under IFRS 3
Business Combinations. In accordance with IFRS 3, Beijing U-Ton was identified as the accounting
acquirer because Mr. Jiang, who controlled Beijing U-Ton prior to the First Acquisition, obtained
control over Partnerfield after the First Acquisition.

Immediately before the First Acquisition on 28 December 2010, while Mr. Jiang was the single
largest shareholder holding 42.63% equity interests in Believe Power, he did not control over 50% of
the board composition or votings at the shareholders’ meeting and thus was unable to govern the
financial and operating policies of Believe Power because his interest in Believe Power was lower than
50%. Believe Power held 49.72% equity interests in Partnerfield. As confirmed by Mr. Jiang, Mr. Li
and Mr. Du, there was no agreement among them as to the exercise of shareholder’s rights in Believe
Power and Partnerfield and each of them had exercise his rights based on his own commercial
decisions and interest. Therefore, the effective equity interests held by Mr. Jiang in Partnerfield were
21.19%, and Mr. Jiang was unable to control the Former Partnerfield Group immediately before the
First Acquisition.

Mr. Jiang and his spouse owned 59% and 41% equity interests in Beijing U-Ton, respectively and
controlled Beijing U-Ton immediately before the First Acquisition.

On 28 December 2010, Mr. Jiang obtained control over the Former Partnerfield Group through
subscribing and acquiring in an aggregate of 95% equity interests in Partnerfield. Simultaneously on
the same date, the Former Partnerfield Group obtained control over Beijing U-Ton through acquiring
the entire equity interests in Beijing U-Ton from Mr. Jiang and his spouse.

Since the Former Partnerfield Group was not controlled by Mr. Jiang nor any of his associates
while Beijing U-Ton was under control of Mr. Jiang and his spouse before the First Acquisition,
acquisition accounting has been applied in accordance with IFRS 3. The Former Partnerfield Group
is deemed to have been acquired by Beijing U-Ton since Mr. Jiang (controlling shareholder of Beijing
U-Ton) obtained a majority of equity interests in the Former Partnerfield Group (and became the
controlling shareholder of Partnerfield) upon completion of the First Acquisition. The First
Acquisition was, therefore, treated as a reverse acquisition in accordance with IFRS 3.
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As set out the above, the acquisition of Beijing U-Ton was accounted for as a reverse acquisition.
Assets acquired and liabilities recognised of the Former Partnerfield Group as at 28 December 2010,
the date of acquisition are set out below.

Fair value

RMB’000
Non-current assets
Property, plant and equipment 717
Intangible assets 3
Deferred tax assets 2,024
Current assets
Other receivables 4,766
Amounts due from related parties 531
Bank balances and cash 258
Current liabilities
Trade and other payables (1,886)
Amounts due to related parties (4,021)
Other borrowings (14,682)
(12,290)
Non-controlling interests (10% of Hebei Deer) 545
Net liabilities acquired (11,745)
Represented by:
RMB’000
Subscription of Partnerfield’s shares 119
Consideration paid to the existing shareholders of Partnerfield 85
Consideration transferred 204
Dilution of equity interests in Beijing U-Ton (10% in Beijing U-Ton) 1,789
Restructuring costs recognised as expense (13,738)
(11,745)
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The restructuring costs arose in the acquisition of the Former Partnerfield Group was recognised as an expense during
the year ended 31 December 2010.

Net cash flow on acquisition of Beijing U-Ton

RMB’000

Subscription of Partnerfield’s shares (119)
Cash and cash equivalent acquired 258
139

(2) Acquisition of Hebei Changtong (the “Second Acquisition”)

On 28 January 2011, Hebei Deer acquired the entire equity interests in Hebei Changtong from
Mr. Jiang at a cash consideration of RMB10.0 million. The acquisition of Hebei Changtong from Mr.
Jiang by Hebei Deer was a business combination under common control since both Hebei Changtong
and our Group (resulted from the completion of the First Acquisition) were controlled by Mr. Jiang.
Our Group applied the principles of merger accounting under Accounting Guideline No.5 to account
for the Second Acquisition.

Since the First Acquisition was a reverse acquisition, the financial information included in the
Accountants’ Report set out in Appendix I to the prospectus was prepared as a continuation of Beijing
U-Ton which presented the financial results of Beijing U-Ton since the beginning of the Track Record
Period and Beijing U-Ton became the then holding company of the companies comprising our Group.
On the other hand, Hebei Changtong was the subsidiary acquired by Hebei Deer (a subsidiary of
Beijing U-Ton from accounting perspective) and principles of merger accounting were applied to
account for such transaction.
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(3) Acquisition of Shijiazhuang Qiushi (the “Third Acquisition”)

On 1

March 2011, we acquired 100% equity interest in Shijiazhuang Qiushi from Mr. Li and Ms.

Ren for a combined consideration of cash and issuance of Partnerfield’s ordinary shares. The Third

Acquisition was accounted for as a business combination using the acquisition method.

Consideration transferred

RMB’000
Consideration payable (Note 1) 9,669
Fair value of Partnerfield’s ordinary shares (Note 2) 31,867
Less: Cash received for subscription for Partnerfield’s ordinary shares (37)
Total 41,499
Notes:
1. In accordance with the equity transfer agreement, the cash consideration of RMB9,669,000 would be paid within

three months from the acquisition date and such amount was included in amount due to Mr. Li and Ms. Ren as
at 31 December 2011. As at the Latest Practicable Date, this amount was fully settled.

On 1 March 2011, Partnerfield issued and allotted 5,626 shares (equivalent to 15.79% of Partnerfield’s total equity
interests) to Mr. Li as part of the consideration. On the date of acquisition, the fair value of Partnerfield’s total
equity interests was RMB201,823,000.

The fair value of Partnerfield’s equity has been arrived on the basis of discounted cash flow method carried out
on the date of acquisition by American Appraisal China Limited, an independent firm of valuers, who have an
appropriate recognised professional qualification. The calculation used cashflow projections based on financial
budgets approved by management covering a 5-year period and a discount rate of 17%. The cash flows beyond
the 5-year period were extrapolated using an estimated growth rate of 3%. This growth rate was based on the
relevant industry growth forecasts and did not exceed the average long-term growth rate for the relevant industry.

There was no acquisition-related cost incurred for above transactions.
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Assets acquired and liabilities recognised at the date of acquisition

Fair Value
RMB’000
Non-current assets
Property, plant and equipment 91
Intangible assets 1,528
Current assets
Inventories 2,269
Trade receivables 2,497
Other receivables, deposits and prepayments 486
Amounts due from related parties 5,205
Bank balances and cash 984
Current liabilities
Trade and other payables (1,219)
Income tax payables (68)
Non-current liabilities
Deferred tax liabilities (373)
11,400

The trade and other receivables and amounts due from related parties acquired in this transaction
with a fair value of RMBS,188,000 had gross contractual amount to receive of RMB&8,222,000. The
best estimate at acquisition date of the cash flows not expected to be collected is RMB34,000.

Goodwill arising on acquisition

RMB’000
Consideration transferred 41,499
Less: net assets acquired (11,400)
Goodwill arising on acquisition 30,099

Goodwill arising from the acquisition of Shijiazhuang Qiushi mainly represents the benefit of
expected synergies, revenue growth and future market development in indoor services. These benefits
are not recognised separately from goodwill because they do not meet the recognition criteria for
identifiable intangible assets.

None of the goodwill arising on this acquisition is expected to be deductible for tax purposes.
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Net cash inflow on acquisition of Shijiazhuang Qiushi

RMB’000
Cash consideration paid —
Cash and cash equivalent balance acquired 984

984

Impact of acquisitions on the results of our Group

Included in the profit for the year ended 31 December 2011 was a sum of approximately
RMBI13.1 million attributable to the additional business generated by Shijiazhuang Qiushi. Revenue
for the year ended 31 December 2011 included a sum of approximately RMB41.3 million in respect
of Shijiazhuang Qiushi.

Had the acquisition been completed on 1 January 2011, total revenue of our Group for the year
would have been approximately RMB162.1 million, and profit for the year would have been
approximately RMB56.9 million. The pro forma information is for illustrative purpose only and is not
necessarily an indication of revenue and results of the operations of our Group that actually would
have been achieved had the acquisition been completed on 1 January 2011, nor is it intended to be a
projection of future results.

Upon completion of the Third Acquisition, Partnerfield was owned as to 80% by Mr. Jiang,
15.79% by Mr. Li and 4.21% by Plansmart, with Mr. Li being the sole owner of Plansmart.

(4) Incorporation of our Company

On 7 March 2011, our Company was incorporated in the Cayman Islands as an exempted
company with an authorised share capital of HK$100,000 divided into 1,000,000 shares having a par
value of HK$0.10 each. On the same day, one share with par value was allotted and issued as fully
paid at par to Company Secretaries Ltd., the first subscriber. On 31 March 2011, the first subscriber
transferred the issued one share to Ordillia and our Company issued at par 19 Shares to Ordillia and
80 Shares to Bright Warm. Upon completion, our Company was owned as to 80.00% and 20.00% by
Bright Warm and Ordillia, respectively.

On 11 May 2011, Mr. Jiang transferred the 80% equity interests in Partnerfield held by him to
our Company in exchange for 720 Shares issued as consideration. Mr. Li and Plansmart transferred the
15.79% and 4.21% equity interest in Partnerfield held by each of them to our Company, respectively
in exchange for 180 Shares issued as consideration in aggregate. Upon completion, our Company
continued to be indirectly owned as to 80% and 20% by Mr. Jiang and Mr. Li, respectively.
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Our Company’s statement of financial position as at 31 December 2011 is disclosed as below:

At 31 December 2011
RMB’000

Non-current assets
Investment in unlisted shares in a subsidiary, at cost 47,004

Current assets
Amount due from a subsidiary 932
Amount due from shareholders —

932
Current liabilities
Other borrowing 932
Net current assets —
Net assets 47,004
Capital and reserves
Share capital _
Capital reserves 47,004

47,004

The financial information is prepared as a continuation of Beijing U-Ton and Hebei Changtong,
Beijing U-Ton is deemed as the acquirer of the Former Partnerfield Group as a result of the First
Acquisition. In addition, the Second Acquisition is accounted for as a business combination involving
entities under common control as Hebei Changtong is controlled by Mr. Jiang both before and after
the Second Acquisition.

The consolidated statements of comprehensive income, consolidated statements of cash flows
and consolidated statement of changes in equity of our Group for the finanical years ended 31
December 2010 and 2011 included the results, cash flows and changes in equity of Beijing U-Ton and
Hebei Changtong throughout the Track Record Period and also included the financial information of
the Former Partnerfield Group and Shijiazhuang Qiushi from the respective acquisition dates.

The consolidated statement of financial position as at 31 December 2010 has been prepared to
present the assets and liabilities of Beijing U-Ton and Hebei Changtong that were in existence at that
date.

CRITICAL ACCOUNTING POLICIES AND ESTIMATES

Our significant accounting policies and estimates are set forth in Notes 3 and 4 of the
Accountants’ Report set out in Appendix I to this prospectus. In the application of our Group’s
accounting policies, our Directors are required to make estimates and assumptions about the carrying
amounts of assets and liabilities that are not readily apparent from other sources. The estimates and
associated assumptions are based on historical experience and other factors that are considered to be
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relevant. Actual results may differ from these estimates. The estimates and underlying assumptions are
reviewed on an ongoing basis. Revisions to accounting estimates are recognised in the period in which
the estimate is revised if the revision affects only that period or in the period of the revision and future
periods if the revision affects both current and future periods.

Our Group adopted the following critical accounting policies and estimates:
Basis of consolidation

The consolidated financial statements incorporates the financial statements of our Company and
entities controlled by our Company (its subsidiaries). Control is achieved where our Company has the
power to govern the financial and operating policies of an entity so as to obtain benefits from its
activities.

The results of subsidiaries acquired during the year, are included in the consolidated statement
of comprehensive income from the effective date of acquisition.

Where necessary, adjustments are made to the financial statements of subsidiaries to bring their
accounting policies into line with those used by other members of the Group.

All intra-group transactions, balances, income and expenses are eliminated on consolidation.

Non-controlling interests in subsidiaries are presented separately from our Group’s equity
therein.

Total comprehensive income and expense of a subsidiary is attributed to the owners of our
Company and to non-controlling interests even if these results in the non-controlling interests having
a deficit balance.

Business combinations

Acquisitions of businesses are accounted for using the acquisition method. The consideration
transferred in a business combination is measured at fair value, which is calculated as the sum of the
acquisition-date fair values of the assets transferred by our Group, liabilities incurred by our Group
to former owners of the acquiree and the equity interests issued by our Group in exchange for control
of the acquiree. Acquisition-related costs are recognised in profit or loss as incurred.

At the acquisition date, the acquiree’s identifiable assets, liabilities and contingent liabilities that
meet the conditions for recognition under IFRS 3 (2008) are recognised at their fair value at the
acquisition date, except that:

° deferred tax assets or liabilities and liabilities or assets related to employee benefit
arrangements are recognised and measured in accordance with International Accounting
Standard (“IAS”) 12 Income Taxes and IAS 19 Employee Benefits respectively;

° liabilities or equity instruments related to share-based payment transactions of the acquiree
or the replacement by our Group of an acquiree’s share-based payment awards are measured
in accordance with IFRS 2 Share-based Payment at the acquisition date; and
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° assets (or disposal groups) that are classified as held for sale in accordance with IFRS 5
Non-current Assets Held for Sale and Discontinued Operations are measured in accordance
with IFRS 5.

Goodwill is measured as the excess of the sum of the consideration transferred, the amount of
any non-controlling interests in the acquiree, and the fair value of the acquirer’s previously held
equity interests in the acquiree (if any) over the net of the acquisition-date amounts of the identifiable
assets acquired and the liabilities assumed. If, after assessment, our Group’s interest in the fair value
of the acquiree’s identifiable net assets exceeds the sum of the consideration transferred, the amount
of any non-controlling interests in the acquiree and the fair value of the acquirer’s previously held
interest in the acquiree (if any), the excess is recognised immediately in profit or loss as a bargain
purchase gain.

Non-controlling interests that are present ownership interests and entitle their holders to a
proportionate share of the entity’s net assets in the event of liquidation may be initially measured
either at fair value or at the non-controlling interests’ proportionate share of the recognised amounts
of the acquiree’s identifiable net assets. The choice of measurement basis is made on a
transaction-by-transaction basis. Other types of non-controlling interests are measured at their fair
value or another measurement basis required by another Standard.

Goodwill

Goodwill arising on an acquisition of a business is carried at cost less any accumulated
impairment losses and is presented separately in the consolidated statement of financial position.

For the purpose of impairment testing, goodwill arising from an acquisition is allocated to each
of the relevant cash-generating units (or groups of cash-generating units) that are expected to benefit
from the synergies of the acquisition.

A cash-generating unit to which goodwill has been allocated is tested for impairment annually,
or more frequent whenever there is an indication that the unit may be impaired. For goodwill arising
on an acquisition in a financial year, the cash-generating unit to which goodwill has been allocated
is tested for impairment before the end of that financial year. When the recoverable amount of the
cash-generating unit is less than the carrying amount of the unit, the impairment loss is allocated to
reduce the carrying amount of any goodwill allocated to the unit first, and then to the other assets of
the unit pro-rata on the basis of the carrying amount of each asset in the unit. Any impairment loss
for goodwill is recognised directly in profit or loss in the consolidated statement of comprehensive
income. An impairment loss for goodwill is not reversed in subsequent periods.

On subsequent disposal of the relevant cash-generating unit, the attributable amount of goodwill
is included in the determination of the amount of profit or loss on disposal.

Revenue recognition

Revenue from the sales of goods is recognised when all the following conditions are satisfied:

° the group has transferred to the buyer the significant risks and rewards of ownership of the
goods;

— 179 —



FINANCIAL INFORMATION

° the group retains neither continuing managerial involvement to the degree usually
associated with ownership nor effective control over the goods sold;

° the amount of revenue can be measured reliably;

° it is probable that the economic benefits associated with the transaction will flow to the
group; and

° the costs incurred or to be incurred in respect of the transaction can be measured reliably.

Revenue from sale of goods is recognised when the goods are delivered and title has passed.

Services income is recognised when services are provided.

Interest income from a financial asset is recognised when it is probable that the economic
benefits will flow to our Group and the amount of revenue can be measured reliably. Interest income
from a financial asset is accrued on a time basis, by reference to the principal outstanding and at the
effective interest rate applicable, which is the rate that exactly discounts estimated future cash receipts
through the expected life of the financial asset to that asset’s net carrying amount on initial
recognition.

Construction contracts

Accounting policies

Where the outcome of a construction contract can be estimated reliably, revenue and costs are
recognised by reference to the stage-of-completion of the contract activity at the end of the reporting
period, as measured by the proportion that contract costs incurred for work performed to date relative
to the estimated total contract costs, except where this would not be representative of the
stage-of-completion. Variations in contract work, claims and incentive payments are included to the
extent that the amount can be measured reliably and its receipt is considered probable.

Where the outcome of a construction contract cannot be estimated reliably, contract revenue is
recognised to the extent of contract costs incurred that it is probable will be recoverable. Contract
costs are recognised as expenses in the period in which they are incurred.

When it is probable that total contract costs will exceed total contract revenue, the expected loss
is recognised as an expense immediately.

Where contract costs incurred to date plus recognised profits less recognised losses exceed
progress billings, the surplus is shown as amounts due from customers for contract work. For contracts
where progress billings exceed contract costs incurred to date plus recognised profits less recognised
losses, the surplus is shown as the amounts due to clients for contract work. Amounts received before
the related work is performed are included in the consolidated statement of financial position, as a
liability, as advances received. Amounts billed for work performed but not yet paid by the clients are
included in the consolidated statement of financial position under trade and other receivables.
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Estimate

Revenue and profit recognition on construction contracts are recognised by reference to the stage
of completion of the contract activity as at the end of each reporting period, which is measured by the
proportional total contract costs incurred for work performed to date relative to estimated total
contract costs.

In estimating the total contract costs, our Directors consider the actual costs incurred for similar
completed contracts as well as market prices of raw materials, subcontract labour costs and other
related costs that will affect the estimation of budget cost. In making our judgement, our Directors
relies on past experience and current market information.

As market conditions keep changing, actual costs incurred on completion of the project may
differ significantly from that initially estimated, which would affect the amounts due from customers
for contract work, contract revenue and profit recognised in the period which such changes take place.

As at 31 December 2010 and 31 December 2011, the carrying amount of the amounts due from
customers for contract work was approximately RMB16.9 million and RMB63.4 million, respectively.

Taxation

Income tax expense represents the sum of the tax currently payable and deferred taxation.

The tax currently payable is based on taxable profit for the year/period. Taxable profit differs
from profit as reported in the consolidated statement of comprehensive income because it excludes
items of income or expense that are taxable or deductible in other years and it further excludes items
that are never taxable or deductible. Our Group’s liability for current tax is calculated using tax rates
that have been enacted or substantively enacted by the end of the reporting period.

Deferred tax is recognised on temporary differences between the carrying amounts of assets and
liabilities in the Financial Information and the corresponding tax base used in the computation of
taxable profit. Deferred tax liabilities are generally recognised for all taxable temporary differences.
Deferred tax assets are generally recognised for all deductible temporary differences to the extent that
it is probable that taxable profits will be available against which those deductible temporary
differences can be utilised. Such assets and liabilities are not recognised if the temporary difference
arises from goodwill or from the initial recognition (other than in a business combination) of other
assets and liabilities in a transaction that affects neither the taxable profit nor the accounting profit.

Deferred tax liabilities are recognised for taxable temporary differences arising on investments
in subsidiaries, except where our Group is able to control the reversal of the temporary difference and
it is probable that the temporary difference will not reverse in the foreseeable future. Deferred tax
assets arising from deductible temporary differences associated with such investments only recognised
to the extent that it is probable that there will be sufficient taxable profits against which to utilise the
benefits of the temporary differences and they are expected to reverse in the foreseeable future.

The carrying amount of deferred tax assets is reviewed at the end of each reporting period and
reduced to the extent that it is no longer probable that sufficient taxable profits will be available to
allow all or part of the asset to be recovered.
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Deferred taxation is calculated at the tax rates that are expected to apply in the period in which
the liability is settled or the asset is realised, based on tax rate (and tax laws) that have been enacted
or substantively enacted by the end of the reporting period. The measurement of deferred tax liabilities
and assets reflects the tax consequences that would follow from the manner in which our Group
expects, at the end of the reporting period, to recover or settle the carrying amount of its assets and
liabilities. Deferred tax is recognised in profit or loss, except when it relates to items that are
recognised in other comprehensive income or directly in equity, in which case the current and deferred
tax is also recognised in other comprehensive income or directly in equity respectively.

Deferred tax assets and liabilities are offset when there is a legally enforceable right to set off
current tax assets against current tax liabilities and when they relate to income taxes levied by the
same taxation authority to the same group entity and our Group intends to settle its current tax assets
and liabilities on a net basis.

Property, plant and equipment

Property, plant and equipment are stated at cost less accumulated depreciation and any
recognised impairment loss.

Depreciation is provided to write off the cost of items of property, plant and equipment over their
estimated useful lives after taking into account of their estimated residual values, using the
straight-line method. The estimated useful lives, residual values and depreciation method are reviewed
at the end of each reporting period, with the effect of any changes in estimate accounted for on a
prospective basis.

An item of property, plant and equipment is derecognised upon disposal or when no future
economic benefits are expected to arise from the continued use of the asset. Any gain or loss arising
on derecognition of the asset (calculated as the difference between the net disposal proceeds and the
carrying amount of the item) is included in profit or loss in the period in which the item is
derecognised.

Impairment, useful lives and residual values of property, plant and equipment

Our Directors assess whether there are any indicators of impairment for an asset at the end of
each financial reporting period. The asset is tested for impairment when there are indicators that the
carrying amounts may not be recoverable. Our Directors based on physical damage and technical
obsolescence to assess whether the indicators of impairment for an asset exist.

Useful lives and residual values are reviewed by our Directors at the end of each reporting
period. In determining the useful life and residual value of an item of property, plant and equipment,
our Directors consider various factors, such as technical or commercial obsolescence arising from
changes or improvements in production, or from a change in the market demand for the product or
service output of the asset, expected usage of the asset, expected physical wear and tear, the care and
maintenance of the asset. The estimation of the useful life of the asset is based on the experience of
our Group with similar assets that are used in a similar way. Adjustment to depreciation is made in
the period which the revised estimate takes place if the estimated useful lives and/or the residual
values of items of property, plant and equipment are different from the previous estimation.
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As at 31 December 2010 and 2011, the property, plant and equipment of our Group amounted to
approximately RMB4.9 million and RMB6.5 million, respectively. Any change in the Directors’
assessment on impairment, useful lives and residual values of property, plant and equipment will
affect the depreciation and the impairment loss to be charged in the profit or loss on a prospective
basis.

Impairment of goodwill

Determining whether goodwill is impaired requires an estimation of the value in use of the
cash-generating units to which goodwill had been allocated. The value in use calculation requires our
Group to estimate the future cash flows expected to arise from the cash-generating unit and a suitable
discount rate in order to calculate the present value. Where the actual future cash flows are less than
expected, a material impairment loss may arise.

As at 31 December 2011, the carrying amount of goodwill was approximately RMB30.1 million.
Details of the recoverable amount calculation are disclosed in Note 16 of the Accountants’ Report as
set out in Appendix I to this prospectus.

Impairment on doubtful receivables

In determining whether there is objective evidence of impairment on doubtful receivables, our
Group takes into consideration of the aged analysis of trade receivables and the estimation of future
cash flows recoverable from these receivables. A considerable amount of judgment is required in
assessing the ultimate realisation of these receivables, including the current creditworthiness and the
past collection history of each client. The amount of the impairment on doubtful receivables is
measured as the difference between the asset’s carrying amount and the present value of estimated
future cash flows (excluding future credit losses that have not been incurred) discounted at the
financial asset’s original effective interest rate (i.e. the effective interest rate computed at initial
recognition). Where the actual future cash flows are less than expected, an allowance for doubtful
debts may arise.

As at 31 December 2010 and 31 December 2011, the carrying amount of trade receivables was
approximately RMB15.1 million and RMB62.3 million, which was after impairment on doubtful
receivables of approximately nil and RMBO0.2 million, respectively.

Allowance on inventories

Our Directors review the inventories on a product-by-product basis at the end of each reporting
period to identify obsolete and slow-moving inventory items that are no longer suitable for use in
production. Our Directors also estimate the net realisable value for finished goods and raw materials
based primarily on current market conditions and the historical experience of manufacturing and
selling products of similar nature and make allowance if the net realisable value is lower than the cost.
These estimates could change significantly as a result of changes in client preferences in response to
the industry cycles. Where the actual net realisable values are less than expected, an allowance may
arise.

As at 31 December 2010 and 31 December 2011, the carrying amount of our Group’s inventories

was approximately RMB7.2 million and RMB2.8 million, respectively. No allowance on inventories
was recognised during the Track Record Period.
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Provisions

Provisions are recognised when our Group has a present obligation (legal or constructive) as a
result of a past event, it is probable that our Group will be required to settle the obligation, and a
reliable estimate can be made of the amount of the obligation.

The amount recognised as a provision is the best estimate of the consideration required to settle
the present obligation at the end of the reporting period, taking into account the risks and uncertainties
surrounding the obligation. When a provision is measured using the cash flows estimated to settle the
present obligation, its carrying amount is the present value of those cash flows (where the effect of
the time value of money is material).

When some or all of the economic benefits required to settle a provision are expected to be
recovered from a third party, a receivable is recognised as an asset if it is virtually certain that
reimbursement will be received and the amount of the receivable can be measured reliably.

Provision for warranty

Our Group typically provides warranties for one year, after the completion of construction
projects, to the clients. Provision for warranty costs are recognised at the date of completion of the
relevant projects and at the Directors’ best estimate of the expenditure required to settle our Group’s
obligation.

In making the provision, the Directors consider the actual product failure rates for similar
projects, material usage and service delivery costs incurred in servicing these warranty claims, as well
as recent trends that suggest that past cost information may differ from future claims. In this regard,
our Directors were satisfied that adequate provision for warranty had been made in light of the
historical statistics of our Group. Where the actual claims are more than expected, an additional
provision for warranty may arise.

As at 31 December 2010 and 2011, the carrying amount of the provision for warranty was
approximately RMBO0.03 million and RMBO0.06 million, respectively.
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The table below set forth our Group’s consolidated statements of comprehensive income during
the Track Record Period:

CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME

Year ended 31 December

2010 2011
RMB’000 % RMB’000 %

Revenue. .. ..... ... .. ... ... ... .. .. ... 51,547 100.0 161,734 100.0
Cost of sales/services ................... (28,215) (54.7) (86,692) (53.6)
Gross profit. .. ... ... .. .. .. .. .. ..., 23,332 45.3 75,042 46.4
Other income. . ............ ..o, 39 0.1 134 0.1
Other gains and losses . .. ................ (13,747) (26.7) 10,879 6.7
Marketing and distribution expenses ........ (1,067) (2.1) (3,245) (2.0)
Administrative exXpenses. . . .. ............. (5,237) (10.2) (10,771) (6.7)
Listing eXpenses . .. ... ......ueueuenuo... — — (9,068) (5,6)
Finance costs. ... ....... ... ... ......... (201) (0.4) (1,942) (1.2)
Profit before taxation. ................... 3,119 6.0 61,029 37.7
Income tax expense . .................... (1,542) (3.0) (4,191) (2.6)
Profit and total comprehensive income for the

VEAT © v ot v e e e e 1,577 3.0 56,838 35.1
(Loss) profit and total comprehensive

(expense) income

for the year attributable to:

Equity holders of the Company........... (1,272) (2.5) 55,381 34.2

Non-controlling interests ............... 2,849 5.5 1,457 0.9

1,577 3.0 56,838 35.1

(Loss) earnings per share

Basic (cents). . ............ ... ... .. ... (0.1) 4.5
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The table below set forth our Group’s consolidated statements of financial position during the

Track Record Period.

CONSOLIDATED STATEMENTS OF FINANCIAL POSITION

At 31 December

2010 2011
RMB’000 RMB’000
Non-current assets
Property, plant and equipment . .. ....... ... ... . 4,868 6,451
Goodwill . . .. — 30,099
Intangible assets . .. .. .. ... 3 11
Deferred tax asSetsS. . . . .. ittt e 2,159 2,092
Deposits paid for acquisition of property, plant and equipment .. ... ... 662 71
7,692 38,724
Current assets
Inventories. . . . . . ... 7,249 2,846
Trade and bill receivables . .. . ... ... . . . 15,053 66,316
Other receivables, deposits and prepayments .. .................... 6,969 2,682
Amounts due from customers for contract work. ... ................ 16,856 63,480
Amounts due from related parties .. .......... ... ... ... 861 —
Restricted bank deposits. . . .. ... 601 5,327
Bank balances and cash . .. ...... . ... .. . . ... 47,222 43,800
94,811 184,451
Current liabilities
Trade and other payables. ... ... ... .. .. .. .. .. .. .. ... .. .. ... ... 23,997 61,269
Amounts due to related parties. . ... ... ... 16,616 39,084
Bank and other borrowings .. ......... . ... . . 24,679 5,888
Provision . . .. ... e 25 60
Income tax payables. ... ... ... .. 1,093 2,508
66,410 108,809
Net current assets. . . . ... .. ... . e 28,401 75,642
Total assets less current liabilities. . . ... ..... ... ... ... ......... 36,093 114,366
Non-current liabilities
Deferred tax liabilities. . . . . . . . . e 831 2,197
Net asSets . . . . . e 35,262 112,169
Capital and reserves
Issued equity . .. .ot 20,000 —
ReServes . .o 14,018 112,169
Equity attributable to equity holders of the Company................ 34,018 112,169
Non-controlling interests . . ... ... ...t 1,244 —
Total equity . ... ... ... . . . .. . . e 35,262 112,169
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DESCRIPTION OF OUR CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME
LINE ITEMS

Revenue

During the Track Record Period, we derive most of our revenue from deployment services of
optical fibers.

The following table set forth breakdown of our Group’s revenue during the Track Record Period:

Year ended 31 December

2010 2011
RMB’000 % RMB’000 %
Deployment services of optical fibers —
Construction contract revenue
- Traditional deployment methods 16,093 31.2 55,952 34.6
- Micro-ducts and mini-cables system
integration methods (Note 1) 29,659 57.6 56,686 35.0
Sub-total 45,752 88.8 112,638 69.6
Others
- Services income (Note 2) 4,568 8.8 5,918 3.7
- Sales of goods (Note 3) 971 1.9 2,599 1.6
- Rental income (Note 4) 256 0.5 65 0.0
Sub-total 5,795 11.2 8,582 5.3
Low-voltage equipment integration services
(Note 5) — 40,514 25.1
Total 51,547 100.0 161,734 100.0
Notes:
1. The revenue represented the revenue generated from the deployment services of optical fibers which involve the
application of micro-ducts and mini-cables system integration methods.
2. Services income represented the revenue generated from our provision of maintenance services in respect of optical fiber
networks.
3. Sales of goods represented the revenue generated from our sales of ancillary products, including micro-ducts and
anti-corrosive steel wires.
4. Rental income represented the revenue generated from a sublease for deployment of telecommunication networks.
5. The revenue represented the revenue of Shijiazhuang Qiushi from 1 March 2011 (date of acquisition) to 31 December

2011.
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Construction contract revenue

The construction contract revenue, representing the income generated from our provision of the
deployment services of optical fibers, was approximately RMB45.8 million and RMB112.6 million,
respectively, representing approximately 88.8% and 69.6%, respectively, of the total revenue of the
Group for the two years ended 31 December 2010 and 2011. Our deployment methods can be divided
into traditional deployment methods and micro-ducts and mini-cables system integration methods. The
traditional deployment methods include aerial access, direct burial, conduit installation and pipe
jacking. The micro-ducts and mini-cables system integration methods include a combination of certain
deployment methods known as in-sewer, pipe jacking and cable troughing utilising our patented
technology in relation to the micro-ducts and mini-cables. The increase in construction revenue for the
year ended 31 December 2011 as compared to the same period in 2010 was mainly due to the increase
in the revenue derived from the provision of deployment services of optical fibers in Shijiazhuang,
Tangshan, Cangzhou, Hengshui, Zhangjiakou, Chengde, Handan and Baoding as a result of
geographical expansion of our business.

The number of completed projects in relation to deployment of optical fibers increased from 57
projects as at 30 September 2011 to 115 projects as at 31 December 2011. The completion of 58
projects and recognition of revenue of RMBS50.6 million in the fourth quarter of 2011 was attributable
to (i) 34 projects, which were still in progress as at 30 September 2011 but were completed in the
fourth quarter of 2011 and revenue of approximately RMB41.7 million in aggregate was recognised.
These projects were principally located in Tangshan, Shenyang and Shijiazhuang and were generally
of larger size and thus had a higher average revenue per project; (ii) 6 projects, which were to be
commenced as at 30 September 2011, were completed in the fourth quarter of 2011 and revenue of
approximately RMB1.8 million in aggregate was recognised in such period. Such projects were
principally located in Cangzhou and Chengde and were generally of smaller size; and (iii) 18 new
projects was obtained and completed in the fourth quarter of 2011 and revenue of approximately
RMB7.1 million was recognised in such period. Among these 18 new projects, some were of relatively
smaller size with average amount of RMBO0.3 million and some were enhancement works (e.g.
deployment of additional cable along the same pipeline) on existing optical fibers deployed which our
Directors confirmed that (i) certain preparation procedures, such as site visits and liaising with the
localities, prior to commencement of such projects could be streamlined; and (ii) the enhancement
works on existing optical fibers deployed were relatively simple than those completely new
deployment project, thus the construction periods were relatively shorter.
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Revenue from construction contract by cities/districts

The following table set forth our revenue from construction contract by cities/districts for the

periods indicated.

Year ended 31 December

2010 2011

RMB’000 % RMB’000 %
Cities/districts within Hebei Province
Shijiazhuang ................... ... 21,845 47.7 50,030 44.4
Tangshan . ......... ... ... ... ..... 12 0.0 15,220 13.5
Cangzhou. . ....... ... ... .. ... ..... 1,351 3.0 10,235 9.1
Hengshui .. ... ... ... ... ... .. ... ... 2,008 4.4 6,392 5.7
Zhangjiakou. . ... ..... ... ... . ... .. 1,050 2.3 6,120 5.4
Chengde. ... ..... ... ... ......... 3,027 6.6 5,403 4.8
Handan .......................... 2,960 6.5 5,063 4.5
Baoding......... .. .. ... .. ... — — 1,325 1.2
Qinhuangdao .. .................... — — 159 0.1
Xingtai. ... oo 2,215 4.8 77 0.1
Subtotal . .......... ... ... .. .. ... 34,468 75.3 100,024 88.8
Cities/districts outside Hebei Province
Shenyang......................... 4,838 10.6 5,865 5.2
Xi’an. ... 3,402 7.4 3,553 3.2
Beijing. . ... ... .. 32 0.1 968 0.9
Jinan . ... ... 178 0.4 460 0.4
Haozhou ........ ... ... ... ... ...... — — 460 0.4
Nanchang. .. ..... ... .. .. ... .. ... 1,496 3.3 448 0.4
Zhengzhou........... ... ... ....... — — 284 0.3
Hefei.......... ... ... ... ... ..... — — 200 0.1
Changsha . ...... .. ... ... ... ... — — 139 0.1
Zhuzhou. .. ... ... ... ... ... ... ..., — — 120 0.1
Chizhou......... ... ... ... ... ..... — — 117 0.1
Inner Mongolia . ............. ... ... 1,338 2.9 — —
Subtotal . . ......... ... .. ... .. ... .. 11,284 24.7 12,614 11.2
Total construction contract revenue . .. .. 45,752 100.0 112,638 100.0
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Services income

The services income, representing the income generated from our provision of the maintenance
services in respect of optical fiber networks to the telecommunication operators in the PRC
irrespective of whether or not the deployment works thereof are carried out by us, was approximately
RMB4.6 million and RMBS5.9 million, respectively, representing approximately 8.8% and 3.7%,
respectively, of the total revenue of our Group for the two years ended 31 December 2010 and 2011.
Our maintenance services mainly cover regular inspection of the deployed cables, repair and
re-connection of optical fibers and testing of the signal transmission. The increase in services income
for the year ended 31 December 2011 as compared to the same period in 2010 was mainly due to the
increase in the demand of maintenance services in Shijiazhuang, Hengshui, Handan and Xingtai.

Sales of goods

We sell certain ancillary products including micro-ducts and spare parts to overseas and local
clients and anti-corrosive steel wires to local telecommunication operators. We outsource the
manufacturing process of micro-ducts to manufacturers, who are Independent Third Parties, by
providing them with steel wires and coating materials of our own recipe for their reprocessing of steel
wires into anti-corrosive steel wires.

Sales of goods, representing the income which generated from the sale of ancillary products,
were approximately RMB1.0 million and RMB2.6 million, respectively, representing approximately
1.9% and 1.6%, respectively, of the total revenue of the Group for the two years ended 31 December
2010 and 2011.

The increase in sales of goods for the year ended 31 December 2011 as compared to the same
period in 2010 was mainly due to the increase in the sales of the ancillary products in relation to our
deployment projects of optical fibers.

Rental income

The rental income, representing the income generated from the sub-lease of the underground area
to our clients of their deployment of telecomunnication networks therein, was approximately RMBO0.3
million and RMBO0.07 million, respectively, representing approximately 0.5% and 0.0%, respectively,
of the total revenue of the Group for the two years ended 31 December 2010 and 2011. The decrease
in rental income during the Track Record Period was mainly due to the reduction of underground area
leased out to our clients.

Low-voltage equipment integration services

Low-voltage equipment integration services, representing the income generated from the
provision of integration services for low-voltage equipments and accessories to the clients including
financial institutions, governmental departments, road and transportation companies, state-owned and
private companies was approximately RMB40.5 million for the period from 1 March 2011 to 31
December 2011, representing approximately 25.1% of our total revenue for the year ended 31
December 2011 given that we acquired Shijiazhuang Qiushi on 1 March 2011. Based on the unaudited
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management account of our Group for the four months ended 30 April 2012, the revenue generated
from the provision of integration services for low-voltage equipments and accessories was
approximately RMB3.7 million, representing 8.4% of the total revenue of our Group for the four
months ended 30 April 2012.

The number of completed projects in relation to low-voltage equipment integration services
increased from 42 projects as at 30 September 2011 to 85 projects as at 31 December 2011. The
completion of 43 projects and recognition of revenue of approximately RMB24.4 million in the fourth
quarter of 2011 was principally attributable to (i) seven projects which were still in progress and one
project which was to be commenced as at 30 September 2011 were completed in the fourth quarter of
2011 and revenue of approximately RMBO0.9 million and RMB5.4 million was recognised respectively;
and (ii) 35 new projects were obtained and completed in the fourth quarter of 2011 and revenue of
approximately RMB18.1 million was recognised in such period. These 35 new projects were
principally related to the state-owned enterprises and the contracts from such clients were generally
being awarded in the fourth quarter of the year during the Track Record Period.

Subsequent to 31 December 2011, most of the projects awarded in the first quarter of 2012 and
the three projects which were still working in progress as at 31 December 2011 had been completed
before 18 May 2012. There was one project in progress with the contractual amount of approximately
RMB4,000 and two projects to be commenced with the contractual amount of approximately RMB 2.0
million as at 18 May 2012.

Cost of sales/services

The cost of sales/services primarily consists of material cost, labour costs and others.

Year ended 31 December

2010 2011
RMB’000 % RMB’000 %
Labour costs ...................... 19,417 68.8 48,758 56.2
Material costs .. ................... 6,811 24.1 32,821 37.9
Others . . ... . .. 1,987 7.1 5,113 5.9
28,215 100.0 86,692 100.0

Labour costs

Labour costs primarily consist of direct labour costs and subcontracting costs. The increase in
labour costs for the year ended 31 December 2011 as compared to the year 2010 was also due to the
increase in number of construction projects carried out during the year.
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Material costs

Materials for deployment of optical fibers in relation to micro-ducts and mini-cables system
integration method primarily consist of polyethylene, steel wires, mini-cables, connectors, reserve
boxes and screw bolts for optical fibers. For projects which involve the application of traditional
methods, we will be provided with the optical fibers by clients. Materials for the low-voltage
equipment integration services are video conferencing system, projectors, liquid crystal display
monitors, card readers and servers. The increase in material costs for the year ended 31 December
2011 as compared to the year ended 31 December 2010 was mainly due to the acquisition of
Shijiazhang Qiushi as the major cost of sales/services of low-voltage equipment integration services
is material costs.

Others

Others consist of the direct expenses such as on-site expenses, transportation expenses,
consumable tools, repair and maintenance expenses and lease expenses of underground area in relation
to our provision of services.

The following table set forth the cost of sales/services by services during the Track Record
Period:

Year ended 31 December

2010 2011
RMB’000 % RMB’000 %
Construction contract revenue
- Traditional deployment methods. . . .. 11,068 39.2 31,199 36.0
- Micro-ducts and mini-cables system
integration methods. .. ........... 14,341 50.9 24,716 28.5
Sub-total . ....... ... ... .. ... 25,409 90.1 55,915 64.5
Services income. . .. ....... ... ... ... 2,221 7.8 2,652 3.1
Sales of goods . .. ...... ... ... ... ... 512 1.8 1,731 2.0
Rental income . ... ................. 73 0.3 30 0.0
Low-voltage equipment integration
SEIVICES © v v e e e e e — — 26,364 30.4
28,215 100.0 86,692 100.0
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Gross profit & Gross profit margin

The following table set forth the gross profit of each of our services during the Track Record
Period:

Year ended 31 December

2010 2011
RMB’000 % RMB’000 %
Gross profit by services
Construction contract revenue
- Traditional deployment methods. . . . . 5,025 21.5 24,753 33.0
- Micro-ducts and mini-cables system
integration methods. ............. 15,318 65.6 31,970 42.6
Sub-total . ........ ... ... ... .. ..... 20,343 87.1 56,723 75.6
Services income .. ....... .. ... .. ... 2,347 10.1 3,266 4.4
Sales of goods . .. ....... ... .. ... ... 459 2.0 868 1.1
Rental income ... ....... ... ... ..... 183 0.8 35 0.0
Low-voltage equipment integration
SEIVICES © v v vttt e e e — — 14,150 18.9
23,332 100.0 75,042 100.0

The following table set forth the gross profit margin of each of our services during the Track
Record Period:

Year ended 31 December

2010 2011
% %

Gross profit margin by services

Construction contract revenue

- Traditional deployment methods. . ................... 31.2 44.2
- Micro-ducts and mini-cables system integration methods . . 51.6 56.4
Sub-total of construction contract revenue .. .............. 44.5 50.4
Services IiMCOME. . o v vttt e e e e e e e 51.4 55.2
Sales of goods . ... ... . ... 47.3 33.4
Rental income . . ... ... .. .. .. .. ... 71.5 53.8
Low-voltage equipment integration services. . ............. — 34.9

Total .. ... ... .. . ... 45.3 46.4
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The increase in our gross profit margin from approximately 45.3% for the year ended 31
December 2010 to approximately 46.4% for the year ended 31 December 2011 was primarily due to
the increase in gross profit margin of construction contract revenue in relation to deployment of
optical fibers from approximately 44.5% in 2010 to approximately 50.4% in 2011 and the gross profit
of which accounted for approximately 87.1% and 75.6% of total gross profit in 2010 and 2011,
respectively. This was partially offset by the acquisition of Shijiazhuang Qiushi on 1 March 2011
whose main business is low-voltage equipment integration services which is of a lower gross profit
margin as compared to the deployment services of optical fibers and its gross profit accounted for
approximately 18.9% of total gross profit in 2011.

The gross profit margin of construction contracts of deployment services of optical fibers using
traditional deployment methods increased from approximately 31.2% in 2010 to approximately 44.2%
in 2011. The increase was primarily attributable to the fact that we secured two projects in Chengde
and Inner Mongolia in 2010, which had lower gross profit margin due to higher subcontracting costs
since such projects were referred by the subcontractors, and the revenue from these projects accounted
for approximately 44.7% of our revenue from construction contract by traditional deployment methods
in 2010. In addition, in 2011, we have obtained a relatively higher gross profit margin project without
specifying application methods in its contract so that we used the methods with relatively lower costs,
resulting in relatively higher gross profit margin in 2011.

The gross profit margin of construction contracts of deployment services of optical fibers using
micro-ducts and mini-cables system integration methods increased from approximately 51.6% in 2010
to approximately 56.4% in 2011. The increase was primarily attributable to the fact that there were
more complex projects generating relatively higher gross profit margin in particular the projects in
Shijiazhuang, Tangshan, Xi’an and Shenyang.

The gross profit margin of services income increased from approximately 51.4% in 2010 to
approximately 55.2% in 2011. Such increase was mainly attributable to the general increase in demand
on maintenance services in Shijiazhuang, Xingtai, Handan and Hengshui in the year ended 31
December 2011. In addition, we obtained a non-recurring maintenance services contract in
Shijiazhuang amounted to approximately RMB1.2 million which was carried out by the same labour
force in other maintenance services contract. Thus, labour costs per unit for maintenance services was
reduced and higher gross profit margin was resulted.

The gross profit margin of sales of goods decreased from approximately 47.3% in 2010 to
approximately 33.4% in 2011. Such decrease was mainly attributable to the sales of ancillary products
and steel wires to our clients at relatively lower selling price during the period.

The gross profit margin of rental income decreased from approximately 71.5% in 2010 to
approximately 53.8% in 2011. Such decrease was mainly attributable to the lease cost incurred by us
was fixed during the two years ended 31 December 2010 and 2011, while the area occupied by our
client decreased during the year ended 31 December 2011 when compared to the same period of 2010.
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The following table set forth the breakdown of revenue, cost of service, gross profit and gross
profit margin of our subcontracted projects and non-subcontracted projects from construction
contracts during the Track Record Period:

Year ended 31 December

2010 2011
(RMB’000) % (RMB’000) %
Construction contract revenue
Subcontracted projects
- Shaanxi Wanghe 3,402 7.4 3,553 3.2
- A governmental department 2,753 6.0 — .
6,155 13.4 3,553 3.2
Non-subcontracted projects 39,597 86.6 109,085 96.8
Total 45,752 100.0 112,638 100.0
Cost of services of construction contract
revenue
Subcontracted projects
- Shaanxi Wanghe 1,949 7.7 1,749 3.1
- A governmental department 1,140 4.5 — —
3,089 12.2 1,749 3.1
Non-subcontracted projects 22,320 87.8 54,166 96.9
Total 25,409 100.0 55,915 100.0
Gross profit of construction contract revenue
Subcontracted projects
- Shaanxi Wanghe 1,453 7.1 1,804 3.2
- A governmental department 1,613 7.9 — —
3,066 15.0 1,804 3.2
Non-subcontracted projects 17,277 85.0 54,919 96.8
Total 20,343 100.0 56,723 100.0
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Year ended 31 December

2010 2011
(RMB’000) % (RMB’000) %
Gross profit margin of construction contract
revenue

Subcontracted projects

- Shaanxi Wanghe 42.7% 50.8%

- A governmental department 58.6% N/A

- Overall 49.8% 50.8%
Non-subcontracted projects 43.6% 50.4%

The average gross profit margin of the subcontracted projects increased from approximately

49.8% for the year ended 31 December 2010 to approximately 50.8% for the year ended 31 December

2011. The

relatively lower gross profit margin in 2010 when compared to that in 2011 was mainly

attributable to the fact that more raw materials were used for the projects in Xi’an resulting higher raw

material costs incurred in 2010.

Our gross profit margin, which was over 40% during the Track Record Period, was mainly

attributable to the following factors:

we have developed and obtained a range of utility and invention patents covering the
machinery, techniques and parts in relation to micro-ducts and mini-cables system
integration methods. By employing such patents and technologies, we are able to provide
alternative solution regarding the deployment services of optical fibers to our clients who
are willing to offer a relatively higher contract price and the gross profit margin of projects
using such methods were higher than those projects utilising traditional methods during the
Track Record Period;

we do not maintain any manufacturing facilities but instead outsource the manufacturing of
micro-ducts and anti-corrosive steel wires to manufacturers, who are Independent Third
Parties, with lower production cost. This strategy allows us to (i) reduce our manufacturing
costs of raw materials; (ii) avoid incurring maintenance costs and depreciation of the
manufacturing facilities;

we recruit temporary workers or engage subcontractors to carry out non-technical works of
deployment projects of optical fibers on a project-by-project basis such that it is not
necessary for us to maintain our own team of workers responsible for the non-technical
works in each project site. We benefit from this arrangement in terms of lowering fixed
labour costs and workers’ incidental traveling costs.
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Other income

Our other income primarily consists of interest income earned from bank deposits.

Other gains and losses

Our other gains and losses mainly consist of (i) fair value adjustment on initial recognition of
other borrowings, which represented the difference between the principal amounts of other borrowings
of approximately RMB20.3 million and the fair value of other borrowings of approximately RMB19.0
million upon the initial recognition of other borrowings in 2011 and such other borrowings were
interest-free, unsecured and repayable within one year from the date of drawdown, for details, please
refer to the section headed “Financial information — Discussion of our selected statement of financial
position items — Other borrowings” in this prospectus; (ii) gain on discharge of obligations under
convertible loans, which represented the difference between the outstanding balance of HK$15.0
million (equivalent to approximately RMB12.5 million) and the amount of HK$7.4 million (equivalent
to approximately RMB6.2 million) that our Group agreed to pay, no such gain was recorded in 2010
as we entered into agreement with the lenders to settle the outstanding balance in June 2011, for
details, please refer to the section headed “Financial information — Discussion of our selected
statement of financial position items — Other borrowings” in this prospectus; and (iii) impairment
loss on trade receivables, provision of employee injury, net foreign exchange gain, restructuring costs,
net loss on sales of scrap materials, write-off of property, plant and equipment, gain on disposal of
property, plant and equipment, gain on discharge of long outstanding payables and recovery of other
receivables. The table below set forth the breakdown of other gains and losses:

Year ended 31 December

2010 2011
RMB’000 RMB’000

Fair value adjustment on initial recognition of other
DOITOWINGS . . . oot — 1,282

Gain on discharge of obligations

under convertible loans .. ......... ... . .. ... ... ... ... — 6,352
Impairment loss on trade receivables . ................... — (207)
Provision of employee injury.............. .. .. ........ — (450)
Net foreign exchange gain . ............ ... ... .. ...... — 675
Restructuring CostS . . ... ...t (13,738) —
Net loss on sale of scrap material .. .................... (8) —
Gain on disposal of property, plant and equipment ......... — 6
Write-off of property, plant and equipment ............... (H —
Gain on discharge of long outstanding payables. ........... — 486
Recovery of other receivables (Note) . .. .. ............... — 2,735
(13,747) 10,879

Note: This amount mainly represented the subsequent collection of other receivables by Hebei Deer which was fully
written-off before the First Acquisition.

— 197 —



FINANCIAL INFORMATION

Marketing and distribution expenses

Our marketing and distribution expenses, which consist of primarily building cost of
experimental section for trial, staff costs, depreciation and business travelling expenses accounted for
approximately 2.1% and 2.0% of our total revenue for the two years ended 31 December 2010 and
2011, respectively. The table below set forth the breakdown of marketing and distribution expenses:

Year ended 31 December

2010 2011

RMB’000 RMB’000

Building cost of experimental section for trial .. ........... 446 1,057
Staff costs . .. ... — 867
Depreciation . .. .. .. ... 99 219
Business travelling expenses . ... ...................... 56 153
Others . . ... 466 949
1,067 3,245

Administrative expenses

Our administrative expenses, which consist of primarily staff costs, rental and utilities, research
and development expenses, business travelling expenses, depreciation, entertainment, office expenses
and telecommunication expense, accounted for approximately 10.2% and 6.7% of our total revenue for
the two years ended 31 December 2010 and 2011, respectively. The table below set forth the
breakdown of administrative expenses:

Year ended 31 December

2010 2011

RMB’000 RMB’000

Staff coStS . . . . o e 1,544 3,564
Rental and utilities. . .. ....... .. ... .. . . .., 433 1,640
Research and development expenses. . . .................. 3 1,051
Business travelling expenses . ... ...................... 410 841
Depreciation . ........ .. ... 525 784
Entertainment. . . ... ... .. 599 680
Office eXPeNSe. . . o ot vttt e e e 391 542
Telecommunication . ............. ...t ennenn.n.. 177 70
Others . . ... 1,155 1,599
5,237 10,771

Listing expenses

Listing expenses include professional fees relating to the Placing.
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Finance costs

Our finance cost of approximately RMBO0.2 million and RMB1.9 million, which consisted
primarily of interest on bank borrowings and the interest expense on other borrowings, was measured
at amortised cost using effective interest method, accounted for approximately 0.4% and 1.2% of our
revenue for the two years ended 31 December 2010 and 2011, respectively. The Directors are of the
view that the impact of finance costs on our net profit margin was immaterial during the Track Record
Period.

Income tax expense

The following table set forth our income tax expenses during the Track Record Period:

Year ended 31 December

2010 2011
RMB’000 RMB’000

Current tax:
PRC enterprise income tax 1,181 3,129
Under provision in prior year — 2
1,181 3,131

Deferred tax
Current year 9 (306)
Withholding tax 352 1,366
361 1,060

1,542 4,191

Year ended 31 December

2010 2011
% %
Effective tax rate (Note) .. ... ..., 9.1 6.9

Note:

Effective tax rate for the year equals to income tax expense divided by profit before taxation. For the year ended 31
December 2010, the profit before taxation was adjusted to exclude the non-recurring restructuring costs of approximately
RMB13.7 million. After adjustment, the profit before taxation for the year ended 31 December 2010 was approximately
RMB16.9 million.
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The tax charge for the Track Record Period can be reconciled to
consolidated statements of comprehensive income as follows:

the profit before taxation per

Year ended
31 December
2010 2011
RMB’000 RMB’000
Profit before taxation 3,119 61,029
PRC enterprise income tax at applicable tax of 25% 780 15,257
Tax effect on:
Expenses not deductible for tax purposes 3,477 3,092
Income not subject to tax (Note 1) — (2,842)
Concessionary rates granted to a PRC subsidiary (352) (56)
Taxable income estimated on total revenue (Note 2) (2,715) (12,628)
Under provision in prior year — 2
Withholding tax on undistributed profit of PRC entities 352 1,366
Tax charge for the year 1,542 4,191
Notes:
1. Tax effect on income not subject to tax included tax effect on the gain on discharge of obligations under
convertible loans of approximately RMB 6.4 million.
2. The nature of tax effect on taxable income estimated on total revenue represented the tax effect on the difference

between the aggregate of taxable incomes of Hebei Changtong and Shijiazhuang Qiushi computed at 8% and 7%

of their revenues, respectively, and the amount of profit before taxation. The income tax rate for these two

subsidiaries was 25%.

OUR RESULTS OF OPERATIONS

As part of our Reorganisation, we acquired Shijiazhuang Qiushi on 1 March 2011, and the

operating results of Shijiazhuang Qiushi have been consolidated starting from 1 March 2011 onwards.

As a result, the following period-to-period discussion may not be comparable, and should be read in

conjunction with the discussion of Shijiazhuang Qiushi’s stand-alone operating results. For details,

please refer to the section headed “Financial information — Results of operations of Shijiazhuang

Qiushi” in this prospectus.
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Year ended 31 December 2011 compared to year ended 31 December 2010

Revenue

Our revenue increased by 213.8% from approximately RMBS51.5 million for the year ended 31
December 2010 to approximately RMB161.7 million for the year ended 31 December 2011. The
increase was mainly attributable to (i) significant increase in construction contract revenue by 146.2%
from approximately RMB45.8 million for the year ended 31 December 2010 to approximately
RMB112.6 million for the year ended 31 December 2011 and accounted for approximately 88.8% and
69.6% of our revenue for the year ended 31 December 2010 and 2011, respectively; (ii) increase in
services income by 29.6% from approximately RMB4.6 million to approximately RMBS5.9 million as
a result of increase in demand of maintenance services in Shijiazhuang, Hengshui, Handan and
Xingtai; and (iii) we recorded revenue from provision of low-voltage equipment integration services
of approximately RMB40.5 million upon our acquisition of Shijiazhuang Qiushi on 1 March 2011 and
accounted for approximately 25.1% of our revenue for the year ended 31 December 2011. The
significant increase in construction contract revenue for the year ended 31 December 2011 as
compared to the corresponding period in 2010 was primarily attributable to the increase in the revenue
derived from the provision of deployment services of optical fibers in Shijiazhuang, Tangshan,
Cangzhou, Hengshui, Zhangjiakou, Chengde, Handan and Baoding, which was mainly driven by the
deployment services of optical fibers from our clients as well as our effort in expanding of our
business in these districts. The increase in revenue of Shijiazhuang Qiushi, from approximately
RMBO0.4 million for the two months ended 28 February 2011 to RMB40.5 million from 1 March 2011
(date of acquisition) to 31 December 2011, was primarily due to the fact that Shijiazhuang Qiushi
secured three new contracts from three different real estate companies which were completed during
the period and the revenue recognised amounted to approximately RMB12.0 million. In addition,
Shijiazhuang Qiushi has secured a contract from a state-owned information technology company in
relation to a governmental project in October 2011 and it was completed in December 2011 with
revenue recognised amounted to approximately RMB6.6 million. In addition, Shijiazhuang Qiushi
secured and completed 85 other new contracts whose revenues were recognised during the period from
1 March 2011 (date of acquisition) to 31 December 2011.

Cost of sales/services

Our cost of sales/services increased by 207.3% from approximately RMB28.2 million for the
year ended 31 December 2010 to approximately RMB86.7 million for the year ended 31 December
2011, which was in line with the increase in our revenue. Cost of sales/services, as a percentage of
revenue, decreased from approximately 54.7% for the year ended 31 December 2010 to approximately
53.6% for the year ended 31 December 2011. The increase in the cost of sales/services was primarily
due to (i) increase in labour costs by approximately 151.1% from approximately RMB19.4 million for
the year ended 31 December 2010 to approximately RMB48.8 million for the year ended 31 December
2011 as a result of the increase in the number of construction projects; and (ii) increase in material
costs by approximately 381.9% from approximately RMB6.8 million for the year ended 31 December
2010 to approximately RMB32.8 million for the year ended 31 December 2011 as a result of increase
in the number of construction projects using micro-ducts and mini-cables system integration methods
and inclusion of Shijiazhuang Qiushi’s cost of materials of approximately RMB23.7 million upon
acquisition of Shijiazhuang Qiushi on 1 March 2011.
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Gross profit and gross profit margin

As a result of the foregoing, our gross profit increased by approximately 221.6% from
approximately RMB23.3 million for the year ended 31 December 2010 to approximately RMB75.0
million for the year ended 31 December 2011, and our gross profit margin increased by approximately
1.1% from approximately 45.3% for the year ended 31 December 2010 to approximately 46.4% for the
year ended 31 December 2011. The increase in gross profit margin was primarily due to the increase
in gross profit margin of the deployment of optical fibers from approximately 44.5% for the year
ended 31 December 2010 to approximately 50.4% for the year ended 31 December 2011 while the
gross profit of the deployment of the optical fibers accounted for approximately 87.1% and 75.6% of
the gross profit for the two years ended 31 December 2010 and 2011 respectively; and this was
partially offset by the acquisition of Shijiazhuang Qiushi on 1 March 2011 whose main business is
low-voltage equipment integration services which is of a lower gross profit margin as compared to the
deployment services of optical fibers and its gross profit accounted for approximately 18.9% of total
gross profit in 2011. Details of the increase in the gross profit margin of the deployment of optical

fibers, please refer to the section headed “Financial information — Description of consolidated
statements of comprehensive income line items — Gross profit and gross profit margin” in this
prospectus.

Other income

Our other income increased significantly from approximately RMBO0.04 million for the year
ended 31 December 2010 to approximately RMBO.1 million for the year ended 31 December 2011,
primarily due to the increase in bank interest income as a result of the increase in bank balance.

Other gains and losses

We recorded other losses of approximately RMB13.7 million for the year ended 31 December
2010 while we recorded other gains of approximately RMB10.9 million for the year ended 31
December 2011, primarily due to the fact that other losses in 2010 were mainly attributable to
non-recurring restructuring costs of approximately RMB13.7 million which represented the difference
between the fair value of the consideration paid by Mr. Jiang in acquiring the Former Partnerfield
Group and the fair value of the assets and liabilities of the Former Partnerfield Group as at the date
of acquisition. The fair value of the consideration paid by Mr. Jiang amounted to RMB2.0 million
which comprises cash consideration of approximately RMBO0.1 million paid for subscription of
Partnerfield’s shares, cash consideration of approximately RMBO0.1 millon paid to acquire
Partnerfield’s share from the existing shareholders of Partnerfield and the financial impact of
approximately RMB1.8 million on dilution of Mr. Jiang’s interest in Beijing U-Ton through the
acquisition of Beijing U-Ton by Hebei Deer. As at the date of acquisition, the fair value of the assets
and liabilities of the Former Partnerfield Group was net liabilities of approximately RMB11.7 million.
Accordingly, restructuring costs of approximately RMB13.7 million were recognised as expense in the
consolidated statement of comprehensive income for the year ended 31 December 2010. For details,
please refer to Note 1 of the Accountants’ Report set out in Appendix I to this prospectus. We recorded
other gains of approximately RMB10.9 million in 2011 which was mainly due to (i) a recovery of other
receivables amounted to approximately RMB2.7 million which was fully written off in Hebei Deer
before the First Acquisition and subsequently recovered in December 2011 and (ii) the non-recurring
other gains of the imputed gain of approximately RMB1.3 million on fair value adjustment on initial
recognition of the other borrowings which were interest-free and gain on discharge of obligations
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under convertible loans of approximately RMB6.3 million, which represented the difference between
the payable amount of 2006 Convertible Loans as at the end of June 2011 of approximately HK$15.0
million (equivalent to approximately RMB12.5 million) and the amount we agreed to pay of RMB6.2
million in June 2011.

Marketing and distribution expenses

Our marketing and distribution expenses increased significantly from approximately RMBI1.1
million for the year ended 31 December 2010 to approximately RMB3.2 million for the year ended 31
December 2011. This was primarily attributable to the increase in building cost of experimental
section for trial in Harbin, Changchun, Guiyang and Luoyang amounting to approximately RMBI.1
million during the year ended 31 December 2011 for the purpose of promoting our deployment
services of optical fibers while the expenses regarding the building cost of experimental section for
trial were approximately RMBO.5 milion in the same period of 2010.

Also, as a result of acquisition of Shijiazhuang Qiushi, the marketing and distribution expenses
of Shijiazhuang Qiushi amounted to approximately RMB1.2 million were included. Hence, our
marketing and distribution expenses increased accordingly.

Administrative expenses

Our administrative expenses increased by 105.7% from approximately RMBS5.2 million for the
year ended 31 December 2010 to approximately RMB10.8 million for the year ended 31 December
2011. The increase in administrative expenses was mainly due to (i) the inclusion of the administrative
expenses of Shijiazhuang Qiushi since 1 March 2011 amounted to approximately RMBO0.5 million; (ii)
the increase in the staff costs from approximately RMB1.5 million in 2010 to approximately RMB3.6
million in 2011 resulting from the increase in the number of staff due to the business expansion in
2011; (iii) the increase in rental and utilities from approximately RMBO0.4 million in 2010 to
approximately RMB1.6 million in 2011 resulting from increase in the rental charge of the office after
the relocation in Beijing; and (iv) the increase in the research and development expenses from
approximately RMB3,000 in 2010 to approximately RMBI1.1 million in 2011 resulting from the costs
incurred for the enhancement of the existing equipments.

Listing expenses

Listing expenses increased from nil in 2010 to approximately RMB9.1 million in 2011, the
increase was mainly due to the non-recurring professional fees relating to the Placing incurred in
2011.

Finance costs

Our finance costs increased by approximately 866.2% from approximately RMBO0.2 million for
the year ended 31 December 2010 to approximately RMB1.9 million for the year ended 31 December
2011. This was primarily due to the imputed interest expenses of approximately RMB1.3 million in
relation to other borrowings of approximately RMB20.3 million in February 2011 and interest
expenses incurred on new borrowings raised during the year ended 31 December 2011.
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Income tax expenses

Our income tax expenses increased by approximately 171.8% to approximately RMB4.2 million
for the year ended 31 December 2011 from approximately RMB1.5 million for the corresponding
period in 2010. The effective tax rate decreased to approximately 6.9% for the year ended 31
December 2011 from approximately 9.1% (adjusted for the non-recurring restructuring costs of
approximately RMB13.7 million) for the corresponding period in 2010. This was primarily due to the
fair value adjustment on initial recognition of other borrowings of approximately RMB1.3 million and
gain on discharge of obligations under convertible loans of approximately RMB6.3 million which was
not taxable in nature for the year ended 31 December 2011.

Profit for the year

The net profit margin before interest and tax and net profit margin increased respectively from
6.4% and 3.0% for the year ended 31 December 2010 to 38.9% and 35.1% for the year ended 31
December 2011.

The relatively low net profit margin before interest and tax and net profit margin in 2010 was
mainly due to the non-recurring restructuring costs of approximately RMB13.7 million for the year
ended 31 December 2010. Should such non-recurring restructuring costs be excluded, the net profit
margin before interest & tax and net profit margin would have been 33.1% and 29.7% for the year
ended 31 December 2010.

The increase of net profit by 3,504.2% from approximately RMB1.6 million for the year ended
31 December 2010 to approximately RMB56.8 million for the year ended 31 December 2011 was
primarily due to (i) the increase in non-recurring other gains of approximately RMB7.6 million, which
consisted of fair value adjustment on initial recognition of other borrowings of approximately RMB1.3
million and gain on discharge of obligations under convertible loans of RMB6.3 million, during the
year ended 31 December 2011; and (ii) we recorded non-recurring other gains of approximately
RMB3.2 million during the year ended 31 December 2011 mainly as a result of recovery of other
receivables of approximately RMB2.7 million which were fully written off in Hebei Deer before the
First Acquisition and recovered subsequently in December 2011. Should these non-recurring items be
excluded, our net profit margin before interest and tax and net profit margin for the year ended 31
December 2011 would have been 32.2% and 28.4%, respectively.

The decrease in the net profit margin before interest and tax and the net profit margin from
approximately 33.1% and 29.7% for the year ended 31 December 2010 to approximately 32.2% and
28.4% for the year ended 31 December 2011 was mainly due to the recognition of listing expenses of
approximately RMB9.1 million during the year ended 31 December 2011.
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DISCUSSION OF OUR SELECTED STATEMENT OF FINANCIAL POSITION ITEMS

Goodwill

On 1 March 2011, we acquired 100% equity interests in Shijiazhuang Qiushi at a combined
consideration of (i) cash of approximately RMB9.7 million, which was payable within three months
from the date of acquisition; and (ii) the issue and allotment of 5,626 shares by Partnerfield,
equivalent to approximately 15.79% equity interests in Partnerfield, to Mr. Li. The fair value of such
Partnerfield’s shares on the date of acquisition was approximately RMB31.9 million based on the
valuation of an independent professional valuer. At the time of acquisition, the fair value of
Shijiazhuang Qiushi’s net assets was approximately RMB11.4 million, therefore, goodwill of
approximately RMB30.1 million arose upon the acquisition of Shijiazhuang Qiushi. The goodwill
included (i) control premium of Shijiazhuang Qiushi; and (ii) the amounts in relation to the benefit
of expected synergies, revenue growth and future market development.

We test goodwill annually for impairment, or more frequently if there are indications that
goodwill might be impaired.

The fair value of Partnerfield’s equity has been arrived on the basis of discounted cash flow
method carried out on the date of acquisition by American Appraisal China Limited, an independent
firm of valuers, who have an appropriate recognised professional qualification. The calculation uses
cashflow projections based on financial budgets approved by our Directors covering a 5-year period
and a discount rate of 17%. The cash flows beyond the 5-year period are extrapolated using an
estimated growth rate of 3%. This growth rate is based on the relevant industry growth forecasts and
does not exceed the average long-term growth rate for the relevant industry.

Inventories
At 31 December
2010 2011
RMB’000 RMB’000
Raw materials . .. ... ... e 3,542 1,056
Finished goods. . . ... ... .. . . . .. 3,707 1,790

7,249 2,846

Raw materials mainly consist of polyethylene, steel wires, screw bolts for optical fibers,
mini-cables, connectors, reserve boxes, video conferencing system, projectors, liquid crystal display
monitors, card readers and servers.

Finished goods mainly consist of micro-ducts and anti-corrosive steel wires.

Inventories balance decreased by approximately 60.7% from approximately RMB7.2 million as
at 31 December 2010 to approximately RMB2.8 million as at 31 December 2011. The decrease was
mainly due to our subsequent usage of the materials and finished goods for our deployment projects
during the year ended 31 December 2011.
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The following table set out a summary of our inventory turnover days for the periods indicated.

Year ended
31 December

2010 2011

Inventory turnover days (Note) .. ......... ... ... ........ 94 12

Note: Inventory turnover days equal to the inventory divided by cost of sales/services and multiplied by 365 days.

The inventory turnover days decreased from 94 days in 2010 to 12 days in 2011. This was mainly
due to the usage of inventories for deployment services during the year ended 31 December 2011.

Trade and bill receivables and amounts due from customers for contract work

Trade and bill receivables

We recognise our trade receivables when we have (i) billed our clients upon the receipt of final
inspection certificates and/or upon the completion of the projects; or (ii) not billed our clients but the
final inspection certificates have been received from our clients in respect of optical fibers deployment
projects and low-voltage equipment integration projects; or (iii) not billed our clients but the services
have been provided or the goods have been delivered with titles thereof have been passed to our
clients.

The following table set forth our trade and bill receivables for the periods indicated.

At 31 December

2010 2011

RMB’000 RMB’000

Trade receivables 15,053 62,527
Less: Allowance for impairment of receivables — (207)
15,053 62,320

Bill receivable — 3,996

15,053 66,316

Trade and bill receivables increased from approximately RMB15.1 million as at 31 December
2010 to approximately RMB66.3 million as at 31 December 2011. The increase was mainly due to (i)
increase in number of projects completed in relation to the deployment of optical fibers in fourth
quarter of 2011; and (ii) increase in services provided and sales of goods near year end.
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An aged analysis of our trade and bill receivables as at the dates specified, based on
invoice/completion certificate date, is as follows:

At 31 December

2010 2011

RMB’000 RMB’000

Within 90 days 9,802 58,699
91 to 180 days 2,102 2,051
181 to 365 days 1,167 3,138
1 to 2 years 1,385 2,186
2 to 3 years 65 242
Over 3 years 532 —

Total trade and bill receivables 15,053 66,316

As at 31 December 2011, out of the total trade receivables of approximately RMB62.3 million,
approximately RMB22.8 million or approximately 36.6% of trade receivables represented invoices
have been billed to our clients, while the remaining balance of approximately RMB39.5 million or
approximately 63.4% of trade receivables represented final inspection certificates have been received
by us or services have been provided or the goods were delivered with title has been passed to our
clients but invoices have not been issued to our clients as certain internal procedures have to be carried
out by our clients before we issue invoices to them (the “unbilled trade receivables”). Based on our
experience, it normally takes about one to three months for us to issue invoices to our major clients
upon the receipt of final inspection certificate in full amount or by installment in accordance with the
respective contract term. Up to 29 May 2012, out of the RMB39.5 million unbilled trade receivables,
approximately RMB26.4 million or 66.8% with invoices have been billed to our client. The remaining
balance of RMB13.1 million or 33.2% have not been billed up to 29 May 2012 was mainly due to (1)
approximately RMB3.7 million was related to the Major Telecommunication Operator which
installment billing has been made previously. To the best knowledge and belief of the Directors, as the
Major Telecommunication Operator is required to go through certain internal procedures before we
can bill the remaining balance. We expect subsequent billing can be made no later than June 2012; (2)
approximately RMB3.1 million was related to one large scale project of the Major Telecommunication
Operator for its upgrade of network which involved a lot of other contractors working on these the
project. We will issue invoices upon completion of other parts of project by other contractors. We
expect subsequent billing can be made no later than June 2012; (3) approximately RMB1.7 million was
related to local governmental authorities in which we are responsible for only parts of the entire
projects and we will issue invoices upon the completion of the entire projects. We expect subsequent
billing can be made no later than June 2012; and (4) approximately RMB2.8 million was related to a
state-owned enterprise in which we will only issue invoice to the client after internal procedures have
been carried out by it. We expect to issue invoices no later than July 2012. Our Directors confirm that
we have no dispute with our clients in respect of the unbilled trade receivables of RMB13.1 million.
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Out of our total trade receivables of RMB62.3 million as at 31 December 2011, approximately
RMB2.6 million of trade receivables were recognised without obtaining the relevant final inspection
certificates. The table below set forth the breakdown of amount of trade receivables recognised
without final inspection certificates by subsequent billing and settlement:

(RMB in
million)
Amount of trade receivables recognised without the final inspection
certificates as at 31 December 2011 2.6
Amount of trade receivables recognised without the final inspection
certificates but with invoices as at 31 December 2011 1.7
- Subsequent settlement up to 29 May 2012 0.1
- Unsettled balance as at 29 May 2012 (Note 1) 1.6
Amount of trade receivables recognised without the final inspection
certificates and invoices as at 31 December 2011 0.9
- Subsequent billings up to 29 May 2012 (Note 2) 0.3
- Unbilled balance as at 29 May 2012 (Note 3) 0.6
Notes:
1. Our Directors consider that the unsettled balance is expected to receive no later than January 2013 as majority of

them are retention money under the warranty period which will be settled after the end of the warranty period.
2. The subsequent billings were fully settled as at 29 May 2012.

3. Our Directors considered that the unbilled balance is expected to be billed no later than July 2012 due to the fact
that, to the best knowledge and belief of the Directors, there have been changes in staff and accordingly the billing
process took longer than usual.

Our Directors confirm that we have no dispute with our clients in respect of the trade receivables
recognised without the final inspection certificates as at 31 December 2011.

Despite our major clients do not follow strictly the payment terms as stipulated in the
construction contract, normally the collection period of the majority of our trade receivables ranged
from 30 to 180 days from the invoice date during the Track Record Period. For deployment services
of optical fibers, we generally make open accounts with our major clients, such as the Major
Telecommunication Operator, with credit terms of up to 30 to 60 days after the date of invoice, which
could be settled by telegraphic transfer or bank deposits. Based on our past collection pattern of our
major clients, such as the Major Telecommunication Operator, they normally settle their outstanding
balance in the fourth quarter of the year, especially increased payment in December.

We perform reviews of receivables on a case-by-case basis, our allowance for doubtful debts
mainly reflects provisions for receivables related to clients whose debts have been long outstanding
without subsequent settlement received and management assessed that these receivables are not
expected to recovered. As at 31 December 2011, we had provided allowance for doubtful debts of
approximately RMBO0.2 million, of which approximately RMB16,000 was made in relation to the
Major Telecommunication Operator while the remaining amount was related to four non-major clients.
Provision for doubtful debts of approximately RMB16,000 made in relation to the Major
Telecommunication Operator was mainly due to the best of Directors’ knowledge, the change of the

— 208 —



FINANCIAL INFORMATION

internal personnel of the Major Telecommunication Operator resulting that there was
misunderstanding between the Major Telecommunication Operator and us and the outstanding amount
has been overdue for years, our Directors confirmed that such case was an isolated case during the
Track Record Period. In view of the insignificant amount, our management considered that we will not
further pursue to collect such amount. Our Directors confirm that the provision was not related to any
dispute with the Major Telecommunication Operator in relation to the quality of our works.

Our Directors consider that the provision made in relation to the trade receivables was adequate
during the Track Record Period after assessing the time of overdue and the recoverability of the trade
receivables of individual clients.

The following table set forth the movements of allowance to impairment of receivables:

Year ended
31 December

2010 2011

RMB’000 RMB’000

Balance at beginning of year — —
Additional amounts recognised during the year — 207
Balance at end of year — 207

Save as disclosed above, our Directors confirmed that our Group has not experienced any
material recoverability problem of trade receivable with our major clients during the Track Record
Period. The subsequent settlements of our trade receivables as at 31 December 2011 amounted to
approximately RMB25.3 million up to 29 May 2012 which represented approximately 100% of trade
receivables that we had billed our clients as at 31 December 2011 and approximately 40.6% of trade
receivables as at 31 December 2011.

The table below set forth our trade and bill receivable turnover days for the periods indicated:

Year ended
31 December

2010 2011

Trade and bill receivable turnover days (Note) 143 196

Note: Trade and bill receivable turnover days equal to trade and bill receivable divided by the sum of revenue
recognised from completed optical fibers deployment projects and revenue from other services, multiplied by 365
days.

Our trade and bill receivable turnover days were 196 days for the year ended 31 December 2011,
which were longer than our trade and bill receivable turnover days of 143 days for the year ended 31
December 2010 as out of the trade receivables of approximately RMB62.3 million as at 31 December
2011, (i) approximately RMB22.8 million or 36.6% of the trade receivables represented invoices have
been billed to clients; and (ii) approximately RMB39.5 million or 63.4% of the trade receivables
related to projects which we had received final inspection certificates or services we provided or
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goods we delivered with title passed to our clients but not yet issued invoices as at 31 December 2011
which led to higher trade and bill receivable turnover days. The reason that we had not issued invoices
for the projects which we had received final inspection certificates or we had provided services or
delivered goods to our clients as at 31 December 2011 because the deployment projects and
low-voltage equipment integration services were completed or services have been provided or goods
have been delivered mainly in November and December 2011 and the invoices for the same was not
issued to our clients and certain internal procedures had to be carried out by our clients before we
could issue invoices to them. Hence, the trade and bill receivable turnover days were longer for the
year ended 31 December 2011.

The trade and bill receivable turnover days of 143 and 196, respectively, during the Track Record
Period had no material adverse impact on our liquidity as we usually settle substantial part of those
corresponding subcontracting costs on installment basis in respect of the construction contracts and
we communicated with our subcontractors to better align our payment practices with the settlement
practice of our clients.

Amounts due from customers for contract work

Our amounts due from customers for contract work represent the amounts that have been
recognised using the stage-of-completion method of accounting but the final inspection certificates are
not issued by our clients. Certain progress billing will be made based on stage-of-completion method
and in accordance with the terms set out in the contracts, otherwise, we bill our clients when the
deployment projects completed and passed the inspection and final inspection certificates have been
issued. Normally, the period between completion of our deployment projects to the issuance of the
final inspection certificates ranges from one to four months.

The following table set forth our amounts due from customers for contract work for the periods
indicated.

At 31 December

2010 2011
RMB’000 RMB’000

Contracts in progress at the end of the reporting period
Contract costs incurred plus recognised profit or loss ....... 16,856 63,480
Less: progress billings . .. ... ... . .. . . . . . — —

16,856 63,480

The increase in amounts due from customers for contract work from approximately RMB16.9
million as at 31 December 2010 to approximately RMB63.5 million as at 31 December 2011 was
mainly due to the increase in the number of deployment projects in progress from 49 as at 31
December 2010 to 56 as at 31 December 2011.
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The table below set forth the summary of status of our projects:

At 31 December

2010 2011

Number of projects:
Completed ... ... .. 47 115
In-progress. . ... .. L 49 56

The table below set forth the breakdown of amounts due from customers for contract work by
subsequent billing and settlement:

(RMB in million)

Amounts due from customers for contract work as at 31
December 2011 . ... ... ... . . ... 63.5

Amounts due from customers for contract work with invoices as

at 29 May 2012 (Note) .. ... .ot e 9.4
- Settlement up to 29 May 2012 .. ..., ... ... ... ... ... .. ... 4.2
- Unsettled balance as at 29 May 2012..................... 5.2

Amounts due from customers for contract work without invoices
as at 29 May 2012. . . .. ... ... 54.1

Note: Progress billing was made based on stage-of-completion of the projects and in accordance with the terms set out in the
contracts. We will not recognise such amount in our trade receivables as the projects are still in progress and we do not
receive final inspection certificates from our clients.

Out of the amounts due from customers for contract work of approximately RMB63.5 million as
at 31 December 2011, approximately RMB9.4 million or approximately 14.8% of amounts due from
customers was billed by issuing invoices to our clients subsequently up to 29 May 2012. The
remaining balance of approximately RMB54.1 million or approximately 85.2% of amounts due from
customers for contract work was still unbilled principally due to the fact that those projects were either
still under construction in progress or pending the receipt of final inspection certificates as at 29 May
2012. Despite the ratio of subsequent billing and/or settlement of such amount due from customers for
contract work was relatively low up to 29 May 2012, substantially the entire amount of RMB63.5
million was recognised based on the progress of each underlying individual project as inspected by
consultancy firms which are Independent Third Parties.

Our Directors confirm that we did not have any disputes with our clients on the services
rendered/amount of such contract work during the Track Record Period.

Credit evaluation system and review procedures

In relation to our credit control system, for the clients which have no prior business relationships
with us, we will usually (i) obtain copies of business licences of clients; and (ii) perform background
searches regarding the financial and legal positions of the clients so as to assess the credit reliability
of our clients before entering into agreements with them.
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Moreover, in order to keep track of the credibility of our existing clients and determine the credit
limit to be granted, we will (i) monitor the repayment record of our clients on a monthly basis; (ii)
perform annual reviews on our clients to assess their financial strength; and (iii) interview with our
clients to understand any adverse change on their business condition on a yearly basis. To enhance the
recoverability of our trade receivables, we will communicate with our clients to confirm their
repayment time and issue payment reminder to the clients whose trade receivables were due, if
necessary.

For those clients with unsatisfactory record without providing reason acceptable to us, we may
request them to make partial or entire payment in advance.

Liquidity

In light of our relatively long trade and bill receivable turnover days which may lead to
considerable pressure on our working capital management and may adversely affect the liquidity of
our working capital, for the two years ended 31 December 2010 and 2011, we had met our working
capital and other liquidity requirements principally through bank borrowings, cash inflow from
operating activities and advances from related parties. To address this, we plan to manage our working
capital requirements going forward by:

° maintaining banking facilities. As at 31 December 2010 and 2011 and the Latest Practicable
Date, we had banking facilities of RMB10.0 million, RMB20.0 million and RMB20.0
million, respectively. As at the Latest Practicable Date, banking facilities of RMB12.2
million were unutilised. In addition, historically we have been able to obtain banking
facilities and we have used our trade receivables as security for the bank borrowings;

° settling our subcontracting costs on installment basis in respect of the construction
contracts. We will continue to communicate with our subcontractors to better align our
payment practice with the settlement practice of our clients; and

° managing our inventory through the management of our procurement.

Other receivables, deposits and prepayments

Other receivables, deposits and prepayments primarily include prepayment for purchase of
materials, deposits, advances to employees, and advances to third parties.

At 31 December

2010 2011

RMB’000 RMB’000

Other receivables — non-trade . ....................... 5,053 50
Staff loans . . ... . . e 1,011 —
Advances to suppliers .. ....... ... 367 1,215
Deposits. . o o 208 1,086
Other . ... . e 330 331

6,969 2,682
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Other receivables — non-trade represented amount due from Independent Third Party for its
funding usage which were unsecured and interest-free, repayable on demand and the amount had been
settled in March 2012.

Staff loans mainly represented loans to about 50 employees for their personal funding. The staff
loans were interest-free and had been settled during the year ended 31 December 2011. We will not
provide loan to Independent Third Parties and our employees after Listing.

Advances to suppliers represented payment in advance to suppliers for purchase of materials.
Advances to suppliers increased from approximately RMBO0.4 million as at 31 December 2010 to
approximately RMB1.2 million as at 31 December 2011, the increase was mainly due to purchase of
materials for low-voltage equipment by Shijiazhuang Qiushi.

Amounts due from related parties

At 31 December
Name of related parties 2010 2011
RMB’000 RMB’000

Non-trade nature

Hebel DeyUan ..o..ooeuiiiiiiiii e 278 —
Hebei Qianyuan Communication Equipment Company Limited

AT ACBZ VIS BT AT PR S D) oo 52 —
Believe POWET .ooooiiiiiiiiiii e 148 —
Boom WOrld ..o 12 —
Plansmart .....c..oooiiiiii 12 —
OTdillIa covveniiiiii e 27 —
M. JEANEZ oot 119 —
I L e 213 —

861 —

The advances to Hebei Deyuan Tube Manufacturing Company Limited (7007 Jfi 45 3 R 45 45 [
/3y H]) and Hebei Qianyuan Communication Equipment Company Limited (7t #z I 40 (5 s A BR 2
7)) were used as their general working capital and had been settled during the year ended 31 December
2011. The advances to Believe Power, Boom World, Plansmart, Ordillia and Mr. Jiang as at 31
December 2010 represented payment on their behalf for the share capital payment of Partnerfield, and
such advances were fully settled in June 2011. The advance to Mr. Li represented payment on behalf
of Shijiazhuang Qiushi for its working capital purpose and such advance had been settled during the
year ended 31 December 2011.

During the Track Record Period, our subsidiaries in the PRC made advances to and received
advances from third party companies which were interest free in the PRC. Our Group has fully
received and settled such advances prior to the Listing. As advised by Commerce & Finance, such
lending activities contravened certain provisions of the Lending General Provisions (& HI)
promulgated by the PBOC in 1996. According to the Lending General Provisions (B Hl), the
PBOC shall suppress such activities and may impose a fine equivalent to one to five times of the
income (i.e. interests) generated from such advances and borrowings on the lenders. However, as our
advances made to third party companies were interest free and did not generate any income, there was
no fine or other penalty imposed on us during the Track Record Period.
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Trade and other payables

At 31 December

2010 2011

RMB’000 RMB’000

Trade payables. .. ... ... . . 14,665 37,257
Bill payables . .. ... ... . 601 5,052
Advance from clientS. ... ... ... . 1,604 —
Other payables. .. ... ... .. . . . 2,786 8,949
Other tax payables. .. ... ... ... . . i 965 4,216
Accrued payroll . . .. .. L 3,376 5,795
23,997 61,269

Our trade payables represent amounts payable in connection with the purchase of materials from
suppliers and labour costs payable to the contract workers and/or subcontractors. The following table
set out an aged analysis of trade payables and bill payable by date of invoices received at the end of
the period indicated.

At 31 December

2010 2011

RMB’000 RMB’000

Within 90 days. . ... ... . 11,435 25,791
91 to 180 days. . . .o oot 13 5,561
181 to 365 days. . ..ot 341 10,402
110 2 YeaTS . o v vttt e 2,839 483
200 3 YRATS . o ot i 638 47
OVer 3 years . ... ...t — 25
15,266 42,309

Trade and bill payables turnover days (Note).............. 197 178

Note: Trade and bill payables turnover days equal to trade and bill payables divided by cost of sales/services and
mulitplied by 365 days.

The credit terms granted by our suppliers of goods during the Track Record Period generally
ranged from payment on delivery to 90 days. There were no credit terms granted by our suppliers of
services in relation to the subcontractors of deployment services of optical fibers. We would settle
substantial part of our subcontracting costs on installment basis with reference to the payment pattern
of our clients in respect of the construction contracts. As at 31 December 2010 and 2011, over 30%
of the trade and bill payables represented payables to our subcontractors of deployment services of
optical fibers.
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Our trade and bill payables turnover days were 197 days and 178 days for the two years ended
31 December 2010 and 2011.

The trade and bill payables turnover days decreased from 197 days for the year ended 31
December 2010 to 178 days for the year ended 31 December 2011. The decrease in trade and notes
payables turnover days for the year ended 31 December 2011 was mainly due to the increase in
settlement by way of payment on delivery upon acquisition of Shijiazhuang Qiushi.

We generally seek to match the cash received with the payment to be made in order to maintain
our liquidity. The Directors confirmed that there was no dispute with the suppliers and subcontractors
on settlement of trade payables during the Track Record Period.

The subsequent settlement of our trade and bill payables as at 31 December 2011 amounted to
approximately RMB27.0 million or 63.8% up to 29 May 2012.

Other payables as at 31 December 2011 mainly represented accrual for Listing expenses of
approximately RMB4.2 million and the advance made from Independent Third Parties of
approximately RMB1.7 million and such advance has been settled in March 2011.

Amounts due to related parties
The following table set forth our amounts due to related parties as at the dates indicated:

At 31 December
Name of related party 2010 2011
RMB’000 RMB’000

Non-trade nature

Hebei Deyuan .. ...... .. .. .. .. . .. . . 393 —
Ms. GUO ...t e 7,614 4,130
Mr. Jiang . .. 7,497 16,347
Ms. Jiang Ling ... ... . 30 —
Mr. L. 1,082 8,115
Hebei Xinhua ......... . ... . .. . . . . . — 200
Hebei Ruihui . . ... ... e — 1,800
Ms. Ren . ... . . . . e — 2,603
Ordillia . .. .. — 5,889

16,616 39,084

The advances from Mr. Li and Ms. Ren as at 31 December 2011 represented unsettled balance
for the acquisition of Shijianzhuang Qiushi on 28 February 2011 by the Group and the balances had
been settled in March 2012. In addition, the amounts due to Hebei Xinhua, Hebei Ruihui and Ordillia
had been settled in March 2012.

For the amounts due to Mr. Jiang and Ms. Guo as at 31 December 2011, the sum in aggregate
amounted to approximately RMB20.0 million will be waived by such related parties prior to Listing
and the remaining balance of the amounts due to related parties in non-trade nature of approximately
RMBO0.5 million had been settled before Listing.
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Bank and other borrowings

The following table set forth the bank and other borrowings as at the dates indicated:

At 31 December

2010 2011

RMB’000 RMB’000

Secured bank borrowings .............. ... ... ... 9,997 4,956
Other borrowings. . .. ... ... . 14,682 932

24,679 5,888

Secured bank borrowings

The secured bank borrowings were secured by a charge over certain of our Group’s trade
receivables and are repayable one year from the end of each reporting period. The secured bank
borrowings were RMB7.8 million as at Latest Practicable Date. The effective interest rates on the
borrowings are set out as follows:

At 31 December

2010 2011
%o %
Floating-rate borrowings ... .......................... 5.84 7.26

The aforesaid secured bank borrowings were related to the recourse factoring agreements (1 %5
FHEE AR A TR]) entered into between our Group and China Construction Bank Shijiazhuang
Guangan Dajie Branch (the “Bank”) during the Track Record Period. On 3 June 2009, we entered into
a recourse factoring agreement with the Bank for a term of one year from 3 June 2009 to 2 June 2010
(the “2009 Recourse Factoring Agreement”). Pursuant to the 2009 Recourse Factoring Agreement,
we shall assign our trade receivables in respect of the provision of services and sales of goods to the
Major Telecommunication Operator to the Bank in return for a revolving bank facilities of up to 80%
of the value of the trade receivables assigned and with a maximum amount of facilities of RMB3.5
million. The Bank shall be entitled to charge us a fee being 5% of the face amount of each trade
receivables (the “Bank Charge”). In relation to any prepaid drawdown, it shall be subject to the
interest rate of 10% above benchmark loan interest rate of the PBOC’s benchmark interest rate for
loans with corresponding grade and periodmm} as at the particular day of such drawdown and calculated
on a daily basis (the “PBC Benchmark Interest Rate”). Pursuant to the 2009 Recourse Factoring
Agreement, we shall repay the principal amount of drawdowns immediately after the Major
Telecommunication Operator settled the corresponding trade receivables assigned to the Bank.

Note: The corresponding grade and period referred to the period from the date of prepayment to the maturity date of trade
receivables
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In June 2010, we renewed the 2009 Recourse Factoring Agreement for a term of one year from
June 2010 to June 2011 (the “2010 Recourse Factoring Agreement”). Save and except the maximum
amount of facilities was increased to RMB10.0 million, the Bank Charge was increased to 8% and the
interest rate for prepaid drawdowns was equal to the PBC Benchmark Interest Rate, the terms of the
2010 Recourse Factoring Agreement were substantially the same as the 2009 Recourse Factoring
Agreement.

On 13 June 2011, we renewed the 2010 Recourse Factoring Agreement for a term of one year
from 13 June 2011 to 14 June 2012 (the “2011 Recourse Factoring Agreement”). Save and except the
maximum amount of facilities was increased to RMB20.0 million, the Bank Charge was increased to
10.24% and the interest rate for prepaid drawdowns was increased to 15% above benchmark loan
interest rate of the PBC Benchmark Interest Rate, the terms of the 2011 Recourse Factoring Agreement
were substantially the same as the 2010 Recourse Factoring Agreement.

All bank borrowings are carrying at floating rate, secured by a charge over our Group’s certain
trade receivables and there were handling fee incurred in respect of such bank borrowings. The details
of which are as follows:

At Latest
At 31 December Practicable
2010 2011 Date
RMB’000 RMB’000 RMB’000
Carrying amount of trade receivables
charged. . ........ ... ... .. ... ... ... 6,166 6,195 9,804

Handling fee incurred (Note) .. .......... 163 95 —

Note: The handling fee were recorded in administrative expenses in our consolidated statements of comprehensive

income.

Pursuant to the above recourse factoring agreements, our Group shall only assign the trade
receivables for the loan amount drawn instead of assigning all of its trade receivables from the Major
Telecommunication Operator. As at 31 December 2011, our unused banking facilities amounted to
approximately RMB15.0 million. We have not encountered any difficulties in obtaining bank loans or
banking facilities to finance our operations during the Track Record Period and up to the Latest
Practicable Date.
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Other borrowings

)

(ii)

(iii)

Included in other borrowings at 31 December 2010 were amounts payable by Partnerfield for
settlement of convertible loans matured in the year ended 31 December 2008 and are analysed
as follows:

At 31 December

2010 2011

RMB’000 RMB’000

Interest-bearing at 5% per annum computed on daily basis . .. 10,122 —
Non-interest bearing. . .. .......... ... ... .. .. .. .... 4,560 —

14,682 —

In June 2011, Partnerfield has entered into agreements with the lenders to settle the above
outstanding balances of HK$15.0 million (equivalent to approximately RMB12.5 million).
Pursuant to the agreements, the Group agreed to pay HKS$7.4 million (equivalent to
approximately RMB6.2 million) to the lenders to discharge all obligations of Partnerfield under
the convertible loans resulted in a gain of HK7.6 million (equivalent to approximately RMB6.3
million). Out of the repayment of RMB6.2 million, RMB1.8 million (equivalent to approximately
HK$2.2 million) was from the advance of Mr. Li and such advance had been repaid in March
2012. We obtained the fund by issuing the convertible loans in 2006 and 2007 to the then lenders
to principally finance the former business of Hebei Deer. For details of the convertible loans,
please refer to the section headed “History and development — Reorganisation — 2006
Convertible Loans” in this prospectus. The outstanding amount of RMB6.2 million had been
fully settled during the year ended 31 December 2011.

During the year ended 31 December 2011, our Group advanced from four Independent Third
Parties with the principal amounts of approximately RMB20.3 million. As Hebei Deer has no
substantive business since 2007, Hebei Deer can only obtain borrowings from four Independent
Third Parties and such borrowings were mainly used to repay the amounts due to Mr. Jiang and
Ms. Guo arising from the acquisition of Beijing U-Ton by Partnerfield. The unsecured other
borrowings were interest free and due within one year. According to the Reply of the Supreme
People’s Court on How to Determine the Validity of the Loans Between Individuals and
Enterprises (B e N BT B B G ife 0 2 R BiLA 3 22 T 04T 25 38000 R R 41K 78 (the
“Reply”), loans made between individuals and enterprises are legal and valid. Therefore,
Commerce & Finance, is of the view that the borrowings we made from individuals who are PRC
residents do not violate the relevant PRC laws. However, the law shall not protect that part of
income generated from those loans with an interest rate exceeding four times or more of the bank
interest rate for the same type of loan during the same period of time and such part of income
would not be penalised. We had repaid the other borrowings of principal amount of RMB20.3
million in October and November 2011 by way of capital contribution from Mr. Jiang and Ms.
Guo.

In December 2011, the Group entered into a loan agreement with a company in Hong Kong which
is an Independent Third Party with principal amount of HK$2.8 million. The Group repaid
approximately HK$1.6 million in December 2011 with an outstanding amount of HK$1.2 million
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(equivalent to RMBO0.9 million) as at 31 December 2011, which is secured by personal guarantee
of Mr. Jiang, interest-bearing at 10% per annum with reference to the prevailing bank interest
rate in Hong Kong and repayable within one year from the date of drawdown. As at the Latest
Practicable Date, the personal guarantee provided by Mr. Jiang was released.

Save as the other borrowings of RMB0.9 million are denominated in HK dollars, all bank and
other borrowings are denominated in the functional currencies of our Group.

RESULTS OF OPERATIONS OF SHIJIAZHUANG QIUSHI

We completed the acquisition of Shijiazhuang Qiushi on 1 March 2011. Accordingly, our
financial statements reflect the financial results of Shijiazhuang Qiushi beginning on 1 March 2011.

To assist potential investors in evaluating Shijiazhuang Qiushi, the company which we acquired
as part of the Reorganisation, we are presenting a summary discussion of the historical financial
results of Shijiazhuang Qiushi on a stand-alone basis. This information should be read together with
the period-to-period discussion of the Group on an actual historical basis in the section headed
“Financial information — Our results of operations” and Shijiazhuang Qiushi’s audited financial
statements included in note 34 to Section A of Appendix I to this prospectus.

The following table set forth a summary of the statements of comprehensive income of
Shijiazhuang Qiushi for the periods indicated by amount and as a percentage of the total revenue.

Year ended Two months ended
31 December 28 February
2010 2011
RMB’000 % RMB’000 %
Revenue. ........ ... ... .. ... ... .. ..... 13,448 100.0 377 100.0
Costofsales ........... ... ........... (8,781) (65.3) (195) (51.7)
Gross profit....... ... ... ... . ... ... . .. .. 4,667 34.7 182 48.3
Other income. ... ...................... 1 0.0 — —
Other gains and losses . .. ................ 541 4.1 — —
Distribution expenses. . . ................. (537) (4.0) (143) (37.9)
Administrative eXpenses. . . .. ... .......... (853) (6.4) (102) 27.1)
Profit (loss) before taxation............... 3,819 28.4 (63) (16.7)
Income tax (expense)/credit .............. (255) (1.9) 2 0.5
Profit (loss) and total comprehensive income
for the year/period . ... ................ 3,564 26.5 61) (16.2)
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STATEMENTS OF FINANCIAL POSITION

At 31 At 28
December February
2010 2011
RMB’000 RMB’000
Non-current assets
Property, plant and equUipment..........coveeiiiiiiiiniiiniinn 97 91
Deferred taX @SSEUS . uuuninininin ittt — 9
97 100
Current assets
J 1RSI 17 ) 4 =1 IS 2,198 2,269
Trade receivables ..o 7,104 2,497
Other receivables, deposits and prepayments ........oeeeveueeneeneineeneennenns 1,360 486
Amounts due from related Parties .........cooecoveeiiiiiiiiiiiiniiiiiiieine. 1,799 5,205
Bank balances and cash ...........c.coiiiiiii 1,452 984
13,913 11,441
Current liabilities
Trade and other payables ........oooiiiiiiiiiiiii e 3,475 1,219
Income tax payable .....coooviiiiiiii 220 68
3,695 1,287
Net CUITENE ASSOES ... ettt e e 10,218 10,154
Total assets less current liabilities................................................. 10,315 10,254
AL A LY <] £ TR 10,315 10,254
Capital and reserves
Paid-in capital......coooiiiiiii 10,180 10,180
RS IV S ettt 135 74
Total qUILY .....ooniiniiiii e 10,315 10,254
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DISCUSSION OF SHIJIAZHUANG QIUSHI’S SELECTED STATEMENTS OF FINANCIAL
POSITION ITEMS

Inventories

The following table set forth the components of Shijiazhuang Qiushi’s inventories balances, as
at the dates indicated.

At At

31 December 28 February

2010 2011

RMB’000 RMB’000

Inventories. . . .. . . e 2,198 2,269

Shijiazhuang Qiushi’s inventories generally consist of video conference system, projectors,
liquid crystal display monitors and servers, etc.

The following table set out a summary of Shijiazhuang Qiushi’s inventory turnover days for the
periods indicated.

Two months

Year ended ended

31 December 28 February

2010 2011

Inventory turnover days (Note) .. ....... ... ..., 91 698

Note: Inventory turnover days equal to inventory divided by cost of sales and multiplied by 60 days (for the period
ended from 1 January 2011 to 28 February 2011) or 365 days (for the year ended 31 December 2010).

Inventory turnover days increased from 91 days for the year ended 31 December 2010 to 698
days for the two months ended 28 February 2011. The increase in inventory turnover days was mainly
due to inventory level as at 28 February 2011 remained stable as compared with the inventory level
as at 31 December 2010 as minimal sales were made during the two months ended 28 February 2011
as a result of Chinese New Year in February.
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Trade receivables

The trade receivables of Shijiazhuang Qiushi represent the amounts which the clients have been
billed but yet to be settled, net of allowance for doubtful debts. Despite there is no fixed credit term
granted to different clients, normally the collection period of the majority of our trade receivables
ranged from 30 to 180 days. The following table set out an aged analysis of trade receivables by
invoice at the end of the reporting period:

At At

31 December 28 February

2010 2011

RMB’000 RMB’000

Within 90 days. . . ... 6,972 1,344
91 to 180 days. . .. oo it 72 1,013
181 to 365 days. . . ..ot it 40 95
L E0 2 YearS . o v v ot e 18 43
200 3 YRATS « v v v i — —
OVET 3 YeATS . v v vttt e e e e e e e 2 2
Total trade receivables . ... ....... ... .. .. . .. . . . . ... ... 7,104 2,497

Two months

Year ended ended

31 December 28 February

2010 2011

Trade receivable turnover days (Note) . .. ................ 193 397

Note:

Trade receivable turnover days equal to trade receivables divided by revenue and multiplied by 60 days (for the

period from 1 January 2011 to 28 February 2011) or 365 days (for the year ended 31 December 2010).

Trade receivable turnover days increased from 193 days for the year ended 31 December 2010

to 397 days for the two months ended 28 February 2011. The significant increase in trade receivable
turnover days for the two months ended 28 February 2011 was mainly due to minimal sales were made
during the two months ended 28 February 2011 as a result of Chinese New Year, but the average trade
receivable balance was relatively high as at 28 February 2011.
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Other receivables, deposits and prepayments

The following table set forth the components of Shijiazhuang Qiushi’s other receivables, deposits

and prepayments.

At At

31 December 28 February

2010 2011

RMB’000 RMB’000

Other receivables — non-trade. . .. ..................... 1,050 50
Advances to suppliers .. ....... . ... . e 75 171
Advances to employee . . ... ... 125 155
DeposSits. . o o 110 110
1,360 486

Other receivables — non-trade as at 28 February 2011 represent amounts due from an

Independent Third Party for its funding purpose, which were unsecured and repayable on demand.

Advances to employees mainly represents advances to employees for their traveling expenses in
relation to business development activities.

Trade and other payables

The following table set forth the components of Shijiazhuang Qiushi’s trade and other payables
outstanding as at the dates indicated.

At 31 At 28

December February

2010 2011

RMB’000 RMB’000

Trade payables. . . ... ... . . 2,684 341
Advances from third parties. . . ............ .. .. .. .. .. .. 124 279
Accrued payroll . . ... ... 433 461
Other payables. . ... ... . . 234 138

3,475 1,219
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Trade payables represent amounts payable in connection with the purchase of materials from
suppliers and labour costs payable to Shijiazhuang Qiushi’s contract workers and/or its
subcontractors. The following table set out an aged analysis by date of invoices at the end of the
reporting period.

At 31 At 28

December February

2010 2011

RMB’000 RMB’000

Within 90 days. . . ... ... .. 2,321 131
91 to 180 days. .. ... 282 58
181 t0 365 days. . ..ot — —
110 2 YeaTS . o vttt 47 108
200 3 YRATS . v ot i 34 10
OVEr 3 YeAIS . . v ottt e e e e e — 34
2,684 341

Trade payables turnover days (Note) . ................... 112 105

Note: Trade payables turnover days equal to trade payables divided by cost of sales and mulitplied by 60 days (for the
period from 1 January to 28 February 2011) or 365 days (for the year ended 31 December 2010).

The trade payables turnover days decreased from 112 days in 2010 to 105 days for the two
months ended 28 February 2011 was mainly due to subsequent settlement to suppliers.

Cash flow

The following table set forth the cash flow of Shijiazhuang Qiushi during the Track Record
Period:

Two months

Year ended ended

31 December 28 February

2010 2011

RMB’000 RMB’000

Net cash generated from operating activities . ............. 218 1,937
Net cash generated from (used in) investing activities . ... ... 2,508 (3,405)
Net cash (used in) generated from financing activities. ... ... (1,595) 1,000
Net increase (decrease) in cash and cash equivalents . ....... 1,131 (468)
Cash and cash equivalents at beginning of the year/period. . . . 321 1,452
Cash and cash equivalents at end of the year/period ........ 1,452 984
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Cash flow from operating activities

During the Track Record Period, Shijiazhuang Qiushi derived net cash inflow from operations
primarily through the receipt of payments for the provision of low-voltage equipment integration
services. The cash outflow from operations is used primarily for materials purchases, wages paid to
our staff, and other miscellaneous expenses used in operating activities. The net cash generated from
operating activities reflects its profit for the year/period, as adjusted for non-cash items such as
depreciation, amortisation of intangible assets and gain on disposal of property, plant and equipment
and allowance for slow-moving inventory, and the effects of changes in working capital such as
increase or decrease in inventories, trade and other receivables and trade and other payables.

The net cash generated from operating activities was approximately RMB1.9 million for the two
months ended 28 February 2011, which was primarily attributable to decrease in trade receivables of
approximately RMB4.6 million as a result of subsequent settlement by clients. This was partially
offset by (i) decrease in trade and other payables of approximately RMB2.3 million as a result of
subsequent settlement to suppliers; (ii) increase in other receivables of approximately RMBO.13
million; and (iii) income tax paid of approximately RMBO0.2 million.

The net cash generated from operating activities was approximately RMBO0.2 million in 2010,
which was primarily attributable to (i) profit before taxation of approximately RMB3.8 million; (ii)
increase in trade and other payables of approximately RMB3.0 million due to our purchase near year
end; and (iii) decrease in other receivables, deposits and prepayments of approximately RMBO0.7
million. This was partially offset by (i) increase in trade receivables of RMB6.3 million as a result of
the increase in low-voltage equipment integration services near year end; (ii) increase in inventories
of approximately RMBO0.8 million resulted from more purchase near year end for the projects on hand
and (iii) adjustment for non-cash items of approximately RMBO0.2 million.

Cash flow from investing activities

Our net cash used in investing activities was approximately RMB3.4 million for the two months
ended 28 February 2011. This was primarily attributable to the advance to related parties of
approximately RMB3.5 million for their working capital purpose.

Our net cash generated from investing activities was approximately RMB2.5 million in 2010,
which was primarily attributable to (i) repayments received from related parties of approximately
RMB2.9 million; and (ii) proceeds from disposal of property, plant and equipment of approximately
RMB1.4 million. This was partially offset by advances made to related parties of RMB1.7 million.

Cash flow from financing activities

Our net cash generated from financing activities was approximately RMB1.0 million for the two
months ended 28 February 2011, which was primarily attributable to advances received from
Independent Third Parties.

Our net cash used in financing activities was approximately RMB1.6 million in 2010, which was
primarily attributable to (i) repayment made to Independent Third Parties of approximately RMB1.2
million; and (ii) repayment made to related parties of approximately RMBO0.6 million. This was
partially offset by advances received from related parties of approximately RMBO0.2 million.
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LIQUIDITY AND CAPITAL RESOURCES

We have met our liquidity requirements principally through a combination of cash flow from
operations, internal resources, and borrowings from banks and advances from related parties during
the Track Record Period. Our principal uses of cash have been, and are expected to continue to be
operational costs and investing activities.

Cash flow

The following table set forth the cash flow of our Group during the Track Record Period:

Year ended 31 December

2010 2011

RMB’000 RMB’000

Net cash generated from operating activities . ............. 19,326 8,095
Net cash (used in) generated from investing activities . ... ... (179) 544
Net cash generated from (used in) financing activities. ... ... 8,691 (12,061)
Net increase (decrease) in cash and cash equivalents . ....... 27,838 (3,422)
Cash and cash equivalents at beginning of the year......... 19,384 47,222
Cash and cash equivalents at end of the year.............. 47,222 43,800

Cash flow from operating activities

During the Track Record Period, we derived cash inflow from operations primarily through the
receipt of payments for the provision of services and sales of goods. Our cash outflow from operations
is used primarily for materials purchases, wages paid to our subcontractors and labour agencies, and
other miscellaneous expenses used in operating activities. Our net cash generated from or used in
operating activities reflects its profit for the year, as adjusted for non-cash items such as depreciation,
provision of warranty costs and restructuring costs, and the effects of changes in working capital such
as increase or decrease in inventories, trade and bill receivables, other receivables and trade and other
payables.

Our net cash generated from operating activities was approximately RMBS.1 million for the year
ended 31 December 2011, which was primarily attributable to (i) profit before taxation of
approximately RMB61.0 million; and (ii) increase in the trade and other payables of approximately
RMB36.1 million as we usually settle our subcontracting costs on installment basis upon the
completion of the construction contracts. The above was partially offset by (i) increase in the trade
and bill receivables of approximately RMB46.2 million as a result of more projects being completed
in December 2011 and such amount was transferred to trade receivables; and (ii) increase in amounts
due from customers for contract work of approximately RMB46.6 million as we had more deployment
projects in progress at the year end which resulted in higher balance of amounts due from customers
for contract work which were accrued but remained unbilled and unsettled since we generally bill our
clients after the deployment projects have been completed.
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Our net cash generated from operating activities was approximately RMB19.3 million in 2010
which was primarily attributable to (i) profit before taxation of approximately RMB3.1 million; (ii)
adjustment for restructuring costs of approximately RMB13.7 million as it is a non-cash item; (iii)
decrease in amounts due from customers for contract work of RMB13.7 million as a result of the
increase of construction contracts for deployment service of optical fibers which were completed
during the month of December 2010 and such amount were transferred to trade receivables; and (iv)
decrease in other receivables, deposits and prepayment of approximately RMB5.6 million as a result
of the settlements from those Independent Third Parties due to our Group. This was partially offset
by (i) an increase in inventories of approximately RMBO0.9 million due to the increase in purchase of
materials near year end to meet our projects on hand for deployment services of optical fiber to be
commenced in 2011; (ii) an increase in trade and bill receivables of approximately RMB9.3 million
as a result of the increase in the number of completed projects for deployment services of optical
fibers; and (iii) a decrease of trade and other payables of approximately RMB7.0 million mainly
resulting from the decrease in the advance from clients due to the provision of deployment services
of optical fibers in 2010.

Cash flow from investing activities

Our net cash generated from investing activities was approximately RMBO0.5 million for the year
ended 31 December 2011, which was primarily attributable to (i) repayments received from related
parties of approximately RMB10.0 million; and (ii) net cash inflow on acquisition of Shijiazhuang
Qiushi of approximately RMB1.0 million. This was partially offset by (i) advances made to related
parties of RMB3.9 million; (ii) payment for property, plant and equipment of approximately RMB1.9
million; and (iii) increase in the placement of restricted bank deposits of approximately RMBS5.3
million.

Our net cash used in investing activities was approximately RMBO0.2 million in 2010, which was
primarily attributable to (i) repayments received from related parties of approximately RMB12.4
million; (ii) net cash inflow on acquisition of Beijing U-Ton of approximately RMBO.1 million; and
(iii) interest received of approximately RMBO0.04 million. This was partially offset by (i) advances
made to related parties of RMB9.9 million; (ii) payment for property, plant and equipment of RMB1.6
million; and (iii) deposits paid for acquisition of property, plant and equipment of RMBO0.7 million.

Cash flow from financing activities

Our net cash used in financing activities was approximately RMB12.1 million during the year
ended 31 December 2011, which was primarily attributable to (i) our payment of considerations of
RMB20.0 million to Mr. Jiang and Ms. Guo in respect of the acquisitions of Beijing U-Ton and Hebei
Changtong on 28 December 2010 and 28 January 2011 respectively. As Mr. Jiang and Ms. Guo became
the major shareholders of Partnerfield which in turn indirectly hold Hebei Changtong and Beijing
U-Ton after the Reorganisation, such payment was treated as a distribution to shareholders. Mr. Jiang
and Ms. Guo repaid to us in aggregate RMB20.0 million due from us in October and November 2011
resulting in no actual cash outflow in our Group under the aforesaid Reorganisation; (ii) repayments
made to related parties of approximately RMB10.9 million; and (iii) repayments of bank loans and
other borrowings of approximately RMB47.9 million. This was partially offset by net proceeds from
new bank loans and other borrowings raised of approximately RMB35.4 million and advance from
related parties of approximately RMB31.9 million.
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Our net cash generated from financing activities was approximately RMBS8.7 million in 2010,
which was primarily attributable to (i) proceeds from new bank loans and other borrowings raised of
approximately RMB20.2 million; (ii) advances received from related parties of approximately
RMB4.6 million; and (iii) capital injection by Mr. Jiang to Partnerfield of approximately RMBO.1
million. This was partially offset by (i) repayments of bank loans of approximately RMB13.7 million;
and (ii) repayments to related parties of approximately RMB2.4 million.

Financial ratios

The following table set forth, as at the dates indicated, our current ratios, gearing ratios, return
on equity and return on total assets:

At 31 December

2010 2011
Current ratio VL 1.4 1.7
Quick ratio @ ... 1.3 1.7
Gearing ratio . ... 0.7 0.1

Year ended 31 December

2010 2011
Return on equity ... .. .. ... ... ... 4.5% 50.7%
Return on total assets © . ... ... .. ... ... ... ... ... ... 1.5% 25.5%
Interest coverage ‘© .. . ... ... ... ... ... 16.5 32.4
Notes:
1. Current ratio is the ratio of total current assets to total current liabilities.
2. Quick ratio is calculated as the total assets minus inventories and divided by total current liabilities.
3. Gearing ratio is calculated as debt divided by total equity. Debt includes only bank and other borrowings.
4. Return on equity is calculated by dividing profit for the year by total equity at the end of that year.
5. Return on total assets is calculated by dividing the profit for the year by total assets at the end of that year.
6. Interest coverage is calculated as the profit before finance costs and income tax expense divided by the finance

costs for the year.
Current ratio

Our current ratio as at 31 December 2010 increased from 1.4 to 1.7 as at 31 December 2011,
primarily due to an increase in the trade and bill receivables and the amounts due from customers for
contract work with the aggregate amount from approximately RMB31.9 million as at 31 December
2010 to approximately RMB129.8 million as at 31 December 2011 as a result of the growth in our
business volume and projects completed or in progress during 2011.
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Quick ratio

The reasons for the fluctuations of quick ratio are similar to that stated in the paragraph headed
“Current ratio” above.

Gearing ratio

Our gearing ratio decreased from 0.7 as at 31 December 2010 to 0.1 as at 31 December 2011
primarily due to the increase in the total equity as at 31 December 2011 as a result of increase in net
profits.

Return on equity and return on total assets

Our profit for the year ended 31 December 2010 was approximately RMB1.6 million after
deducting the non-recurring restructuring costs of approximately RMB13.7 million. If the
non-recurring restructuring costs of approximately RMB13.7 million had been excluded, our adjusted
net profit for the year would have been approximately RMB15.3 million, our adjusted total equity
would have been approximately RMB49.0 million and our adjusted total assets would have been
approximately RMB116.2 million. Hence our return on equity and return on total assets for the year
ended 31 December 2010 would have been 31.3% and 13.2% respectively.

Return on equity

Our return on equity for the year ended 31 December 2011 was 50.7% as compared with that of
31.3% (after adjustment) for the year ended 31 December 2010. The increase in return on equity was
mainly due to the increase in net profit amounted to approximately RMB56.8 million for the year
2011, which has increased by 271.1% compared to the adjusted net profit of approximately RMB15.3
million for the year 2010.

Return on total assets

Our return on total assets for the year ended 31 December 2011 was 25.5% as compared with that
of 13.2% (after adjustment) for the year ended 31 December 2010. The increase in return on equity
was mainly due to the increase in net profit amounted to approximately RMBS50.7 million for the year
2011, which has increased by approximately 271.1% compared to the adjusted net profit of
approximately RMB15.3 million for the year 2010.

Interest coverage

The interest coverage increased from 16.5 for the year ended 31 December 2010 to 32.4 for the
year ended 31 December 2011. The relatively low interest coverage was primarily due to the effect of
the non-recurring restructuring costs of approximately RMB13.7 million incurred for the year ended
31 December 2010. Should such costs be excluded, the interest coverage for the year ended 31
December 2010 would be 84.9. After adjustment, the interest coverage decreased from 84.9 for the
year ended 31 December 2010 to 32.4 for the year ended 31 December 2011. The decrease was
primarily due to the percentage of increase in finance costs outweighed the percentage of increase in
profit before interest and tax. The finance cost increased from approximately RMBO0.2 million for the
year ended 31 December 2010 to approximately RMB1.9 million for the year ended 31 December 2011
resulted from the imputed interest expenses of approximately RMB1.3 million in relation to other
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borrowings of RMB20.3 million and interest expenses incurred on new borrowings raised during the
year ended 31 December 2011. While profit before interest and tax increased from approximately
RMB17.1 million (after adjustment of non-recurring restructuring costs) in 2010 to RMB63.0 million
in 2011.

NET CURRENT ASSETS

The table below set forth our current assets, current liabilities and net current assets as at the date
indicated:

At 31 December At 30 April

2010 2011 2012
RMB’000 RMB’000 RMB’000
(unaudited)
Current assets

Inventories . .. ... ... 7,249 2,846 3,275
Trade and bill receivables. . .................. 15,053 66,316 48,873
Other receivables, deposits and prepayments. . . . .. 6,969 2,682 5,492
Amounts due from customers for contract work . . . 16,856 63,480 95,425
Amounts due from related parties . .. ........... 861 — —
Restricted bank deposits . ................... 601 5,327 1,432
Bank balances and cash ..................... 47,222 43,800 35,851
Total current assets. . . ..................... 94,811 184,451 190,348

Current liabilities
Trade and other payables . ................... 23,997 61,269 49,403
Amounts due to related parties . .. ............. 16,616 39,084 20,000
Bank and other borrowings................... 24,679 5,888 28,375
Provision .. ... ... ... .. . ... 25 60 72
Income tax payables........................ 1,093 2,508 2,580
Total current liabilities. .. .................. 66,410 108,809 100,430

Net current assets . . ... .................... 28,401 75,642 89,918

We had net current assets of approximately RMB89.9 million as at 30 April 2012, as compared
to our net current assets of approximately RMB75.6 million as at 31 December 2011. The increase was
primarily due to (i) the increase in amounts due from customers for contract work of approximately
RMB31.9 million primarily due to 5 projects in Handan, Hengshui, Zhangjiakou and Chengde which
commenced work in March and April 2012 and amounted to approximately RMB15.7 million; (ii)
decrease in amounts due to related parties of approximately RMB19.1 million primarily due to the
repayments to Mr. Li, Hebei Xinhua, Hebei Ruihui, Ms. Ren and Ordillia; and (iii) decrease in trade
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and other payables of approximately RMB7.9 million primarily due to payments made to
subcontractors and suppliers. The increase was partially offset by (i) increase in bank and other
borrowings of approximately RMB22.5 million primarily for the settlement of amounts due to related
parties and other payables; and (ii) decrease in trade and bill receivables of approximately RMB13.4
million primarily due to the settlement from our clients.

For the amounts due to related parties, the sum in aggregate amounted to approximately
RMB20.0 million will be waived by such related parties prior to Listing.

We had net current assets of RMB75.6 million as at 31 December 2011, as compared to our net
current assets of approximately RMB28.4 million as at 31 December 2010. The increase was primarily
due to the increase in the trade and bill receivables of approximately RMBS51.3 million and amounts
due from customers for contract work of approximately RMB46.6 million, which was partially offset
by increase in trade and other payables of approximately RMB33.3 million and increase in amounts
due to related parties of approximately RMB22.5 million.

WORKING CAPITAL

Statement of working capital sufficiency:

Our Directors believe that after taking into account our cash flows from operations and the net
proceeds from the Placing, we will have sufficient working capital for our operations in the next 12
months from the date of this prospectus.

Financial resources of our Group:

The financial resources of our Group available for our use as at 31 December 2011 are set out
as below:

° as at 31 December 2011, we had cash and bank balances of RMB43.8 million; and

° as at 31 December 2011, we had total bank facilities of RMB20.0 million, of which
approximately RMBS5.0 million were utilised and approximately RMB15.0 million were not
utilised.

The capital expenditure for the years ending 31 December 2012 and 2013, is expected to be financed
by our operating cash flows, the net proceeds from the Placing and/or proceeds from our bank
borrowings.
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CAPITAL EXPENDITURE

Our capital expenditure incurred during the Track Record Period primarily relate to the purchase
of property, plant and equipment and acquisition of business. We have funded our historical capital
expenditures through internal resources, other borrowings, borrowings from banks and issuance of
shares. The following table set out our capital expenditures for the periods indicated.

Year ended
31 December

2010 2011

RMB’000 RMB’000

Property, plant and equipment . .. ...................... 1,688 2,564
Deemed acquisition of Former Partnerfield Group .. ........ 13,738 —
Acquisition of Shijiazhuang Qiushi ..................... — 9,699

15,426 12,263

We expect to incur capital expenditures of approximately RMB22.6 million, RMB23.6 million
and RMB4.0 million on purchase of property, plant and equipment, securing strategic assets and
acquisition for the years ending 31 December 2012, 2013 and 2014, respectively. We anticipate that
the funds needed for our capital expenditures will be financed by cash generated from our operations,
net proceeds from the Placing and/or bank borrowings.

Our ability to obtain additional funding in the future is subject to a variety of uncertainties,
including our future results of operations, financial condition and cash flows, economic, political and
other conditions in the jurisdictions in which we operate.

INDEBTEDNESS

The following table set forth components of our indebtedness as at the dates indicated.

At 31 December At 30 April

2010 2011 2012

RMB’000 RMB’000 RMB’000

Secured bank borrowings ................ 9,997 4,956 7,843
Unsecured other borrowings. .. ............ 14,682 932 20,532 Mere)

Amounts due to related parties ............ 16,616 39,084 20,000

41,295 44,972 48,375
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Note:

The unsecured other borrowings as at 30 April 2012 comprised the following three loans:

1. On 25 November 2011, Partnerfield (as borrower) entered into a loan agreement with a company in Hong Kong
(as lender), an Independent Third Party, in relation to a one-year term loan of HK$2,800,000, which was unsecured
and carried interest of 10% per annum. The Group has repaid HK$1,650,000 before 30 April 2012, and the
remaining outstanding amount was HK$1,150,000 (equivalent to approximately RMB930,580) as at 30 April 2012.
Pursuant to the loan agreement, Mr. Jiang has provided a personnel guarantee to the lender, which was
subsequently released on 25 April 2012.

2. On 14 March 2012, Partnerfield (as borrower) entered into another loan agreement with the said company in Hong
Kong (as lender), an Independent Third Party, in relation to a one-year term loan of principal amount of
HK$9,471,220 (equivalent to approximately RMB7,664,111), which was interest-free and unsecured. After the fair
value adjustment of approximately HK$411,284 (equivalent to approximately RMB332,811) due to the
interest-free nature of the loan, the fair value of unsecured other borrowing was HK$9,059,936 (equivalent to
approximately RMB7,331,300) as at 30 April 2012. As Partnerfield is an investment holding company with no
business operation, it will be commercially more practical for Partnerfield to obtain an unsecured loan
denominated in HK dollars from Independent Third Party in Hong Kong instead of from financial institutions of
which the loan was used to settle part of the listing expenses. The loan was interest-free as it was short term in
nature and the Directors expect to repay the loan shortly after Listing. In view of the insignificant amount of
finance costs, the lender agreed not to charge any interest on the loan.

3. On 6 March 2012, Hebei Deer (as borrower) entered into a loan agreement with an individual (as lender), an
Independent Third Party, in relation to a one-year term loan of principal amount of RMB13.0 million, which was
interest-free and unsecured. After the fair value adjustment of approximately RMB729,688 due to the interest-free
nature of the loan, the fair value of unsecured other borrowing was RMB12,270,312 as at 30 April 2012. The loan
was used to repay the amounts due to Mr. Li and Ms. Ren for the acquisition of Shijianzhuang Qiushi by Hebei
Deer on 28 February 2011. As Hebei Deer is an investment holding company with no business operation, it will
be commercially more practical for Hebei Deer to obtain an unsecured loan from Independent Third Party instead
of from financial institutions. The loan was interest-free as it was short term in nature and the Directors expect
to repay the loan shortly after Listing. In view of the insignificant amount of finance costs, the lender agreed not
to charge any interest on the loan.

Statement of indebtedness

As at the close of business on 30 April 2012, being the latest practicable date for the purpose of
the indebtedness statement prior to the printing of this prospectus, the Group had outstanding amounts
due to related parties of approximately RMB20,000,000, which will be waived by such related parties
prior to Listing and bank and other borrowings of approximately RMB28,375,000 (of which
RMB7,843,000 was secured by the trade receivables of a subsidiary of the Group) and the contingent
liability for the injury claim amounted to approximately RMB450,000.

Save as aforesaid or as otherwise disclosed herein, and apart from intra-group liabilities, the
Group did not have outstanding at the close of business on 30 April 2012, any loan capital issued and
outstanding or agreed to be issued, bank overdrafts, loans or other similar indebtedness, liabilities
under acceptances or acceptable credits, debentures, mortgages, charges, hire purchases commitments,
guarantees or other material contingent liabilities.

Our Directors have confirmed that there has not been any material change in our indebtedness
and contingent liabilities since 30 April 2012.
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CONTRACTUAL OBLIGATIONS AND CONTINGENT AND OTHER LIABILITIES
Contractual obligations

During the Track Record Period, our contractual obligations consisted of our operating leases,
which represented leases of our offices. For the two years ended 31 December 2010 and 2011,
minimum lease payments paid under our operating leases totaled approximately RMBO0.6 million and
RMB1.4 million, respectively. The following table set forth the schedule of our commitments for
future minimum operating lease payments as at the dates indicated.

At 31 December

2010 2011

RMB’000 RMB’000

Within one year. ... ...... ... ., 137 1,265
In the second to fifth year inclusive. . ................... 163 1,027

300 2,292
Contingent liabilities

Hebei Changtong has been named as a defendant in the Shijiazhuang Changan District People’s
Court and the Hebei Shijiazhuang Intermediate People’s Court action in respect of an alleged
compensation for injuries. The potential claim amount shall be subject to the actual damages,
including medical and rehabilitation expenses, transportation, etc., reasonably incurred by the
applicant and the maximum amount of the claim against our Group will be determined by the court.

According to the Directors’ best estimation by reference to a legal advice, the injury claim
amount will be approximately RMB450,000, which was provided during the year ended 31 December
2011.

CAPITAL COMMITMENTS

As at 31 December 2010 and 2011, the Group has the following capital commitments which are
not provided for in the Group’s financial statements:

As at 31 December

2010 2011
RMB’000 RMB’000
Capital expenditure in respect of the acquisition of property, plant
and equipment contracted for but not provided in the financial

statement 50 83

OFF-BALANCE SHEET AGREEMENT

As part of our ongoing business, we do not participate in transactions that generate relationships
with unconsolidated entities or financial partnerships, such as entities often referred to as structured
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finance or special purpose entities, which are often established for the purpose of facilitating
off-balance sheet arrangements or other contractually narrow or limited purposes.

QUANTITATIVE AND QUALITATIVE DISCLOSURE ABOUT MARKET RISK

Capital Risk Management

We manage our capital to ensure that members of our Group will be able to continue as a going
concern while maximising the return to our Shareholders through the optimisation of the debt and
equity balance.

The capital structure of our Group consists of net debt, which includes the borrowings, net of
bank balances and cash and equity attributable to owners of the Company, comprising issued share
capital, reserves and retained profits.

Our Directors review the capital structure on a regular basis. As part of this review, the Directors
consider the cost of capital and the risks associated with each class of capital, and take appropriate
actions to balance its overall capital structure.

Financial risk management objectives and policies

We are exposed to various types of market risks, including credit risk, liquidity risk, interest rate
risks and foreign exchange risks in our ordinary course of business.

Credit risk

Our maximum exposure to credit risk which would cause a financial loss to us due to failure by
a counterparty to discharge an obligation arose from the carrying amount of the respective recognised
financial assets as stated in the consolidated statements of financial position.

In order to minimise our credit risk, we will conduct assessment and evaluation on client’s credit
reliability and periodic review of their financial status to determine credit limit to be granted. In this
regard, our Directors consider that our credit risk on receivables is reduced. For details of our credit
control, please refer to section headed “Financial information — Trade and bill receivables and
amounts due from customers for contract work — Credit evaluation system and review procedures”
in this prospectus.

Our largest debtors accounted for approximately 59% and 60%, as at 31 December 2010 and 31
December 2011, respectively, of the Group’s total trade and bill receivables.

The amounts due from related parties as at 31 December 2010 and 31 December 2011 also
presents a credit risk to us. We assessed such credit risk by reviewing the historical and subsequent
payments from the related parties during the Track Record Period and consider the default risk on the
amounts due from related parties to be not significant.

We believe that our credit risk on liquid funds is limited because our counterparties are banks
with high credit ratings assigned by international credit-rating agencies.

— 235 —



FINANCIAL INFORMATION

Liquidity risk

Our objective is to maintain a balance between continuity of funding and the flexibility through
the use of borrowings. Our Directors closely monitor the liquidity position and expect to have

adequate sources of funding to finance our projects and operations.

Interest rate risk

We are exposed to cash flow interest rate risk in relation to variable-rate bank borrowings
balances. We currently do not have an interest rate hedging policy. However, our management
monitors our interest rate exposure and will consider hedging the risk exposures should the need arise.

Our cash flow interest rate risk is mainly concentrated on the fluctuation of interest rate arising
from our bank borrowings. Our exposures to interest rates on financial liabilities are detailed in the
following table.

Effective Carrying
interest rate amount
RMB’000

As at 31 December 2010
Trade and other payables .......cccooiiiiiiiiiiiiii, — 23,032
Amounts due to related parties ........ooeovevviiiiiiiiiiiiiieieeeene, — 16,616
Bank borrowings - variable rate ........c..ccooeiiiiiiiiiiiiiiiiiii, 5.84% 9,997
Other borrowings - interest-bearing .............ccooecevveiviieiineeenenn. 5.13% 10,122
Other borrowings - interest-free .........covevviviiiiiiiiiiiniiiiiiieennen, — 4,560
64,327

As at 31 December 2011
Trade and other payables ........ccoooiiiiiiiiiiiiiiiiiii, — 57,053
Amounts due to related parties ...........ccoocooviiiiiiiiiiiiiiiiiii. — 39,084
Bank borrowings - variable rate..........ccoeviiiiiiiiniiiiiiiiiieeenn, 7.26% 4,956
Other borrowings - fixed rate........cooeeuveiiiiiiiiiiiiiiiieieeeeen, 10.00% 932
102,025

Foreign currency risk

We have bank balances and cash, other payables and other borrowings which are denominated
in foreign currencies and consequently we have foreign exchange risk exposure from year end
translation of amount denominated in foreign currencies. We do not hedge its exposure in this respect

but monitors these closely.
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DISCLOSURE UNDER RULES 17.15 TO 17.21 OF THE GEM LISTING RULES

Our Directors have confirmed that as at the Latest Practicable Date, there were no circumstances
which would give rise to a disclosure obligation under Rules 17.15 to 17.21 of the GEM Listing Rules.

DIVIDENDS

For the two years ended 31 December 2010 and 2011, we did not declare any dividends. After
the Listing, the distribution of dividends shall be formulated by the Board and is subject to
Shareholders’ approval in general meeting. At present, our Directors intend, subject to certain
limitations, and in the absence of any circumstances which might reduce the amount available for
distribution whether by losses or otherwise, to distribute to the Shareholders not more than 25% of our
profits available for distribution for financial years subsequent to the Listing. The amount of dividends
distributable to Shareholders will also depend upon our earnings and financial condition, operating
requirements, capital requirements and other conditions that our Directors may deem relevant at such
time.

Our Company is a holding company incorporated in the Cayman Islands and its ability to pay
dividends depends substantially on the payment of dividends to our Company by its subsidiaries in the
PRC. In particular, the subsidiaries of our Company in the PRC may pay dividends only out of their
accumulated distributable profits, if any, determined in accordance with their respective articles of
association, and the accounting standards and regulations in the PRC. Moreover, pursuant to
applicable PRC laws and regulations, each of the subsidiaries of our Company in the PRC is required
to set aside a certain amount of its accumulated after tax profits each year, if any, to fund statutory
reserves. These reserves may not be distributed as cash dividends. Furthermore, if any of these
subsidiaries incurs debt on its own behalf in the future, the instruments governing the debt may restrict
its ability to pay dividends or make other payments to our Company.

DISTRIBUTABLE RESERVE

As at 31 December 2011, the Company had no reserve available for distribution to the
Shareholders.

UNAUDITED PRO FORMA STATEMENT OF ADJUSTED CONSOLIDATED NET TANGIBLE
ASSETS

The following is an unaudited pro forma statement of adjusted consolidated net tangible assets
of the Group attributable to owners of the Company which has been prepared for the purpose of
illustrating the effect on the consolidated net tangible assets of the Group attributable to owners of the
Company as at 31 December 2011 as if the Placing had been taken place on 31 December 2011. The
following unaudited pro forma statement of adjusted consolidated net tangible assets of the Group
attributable to owners of the Company has been prepared based on the audited consolidated net assets
of the Group attributable to owners of the Company as at 31 December 2011 as shown in the
Accountants’ Report set forth in Appendix I to this prospectus and is adjusted as described below.

The unaudited pro forma statement of adjusted consolidated net tangible assets of the Group
attributable to owners of the Company has been prepared for illustrative purposes only and, because
of its hypothetical nature, it may not give a true picture of the financial position of the Group as at
31 December 2011 or at any future dates after the completion of the Placing.
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Based on the Placing
Price of HK$0.34
per Placing share

Notes:

Consolidated
net tangible
assets of the
Group
attributable to
owners of the
Company as at
31 December
2011

RMB’000

(Note 1)

82,059

Add:
Estimated net
proceeds from

the Placing

RMB’000

(Notes 2 & 5)

99,354

Unaudited
pro forma
adjusted
consolidated
net tangible
assets of the
Group
attributable to
owners of the
Company
RMB’000

(Note 3)

181,413

RMB

Unaudited pro forma
adjusted consolidated
net tangible assets

per Share

HK$
Equivalent

(Notes 4 & 5)

0.11 0.13

The consolidated net tangible assets of the Group attributable to owners of the Company as at 31 December 2011 have
been calculated based on the audited consolidated net assets of the Group attributable to owners of the Company as at
31 December 2011 of approximately RMB112,169,000 as set out in the Accountants’ Report set forth in Appendix I to
this Prospectus after deducting goodwill and intangible assets of approximately RMB30,110,000. The intangible assets

mainly consist of software licences.

The estimated net proceeds from the Placing are based on 420,000,000 Placing Shares and the Placing Price of HK$0.34
per Placing Share, after deducting underwriting fees and other related expenses paid/payable by the Company. Estimated
net proceeds from the Placing do not take into account any Shares that the Company may issue upon the exercise of the
Over-allotment Option or options that may be granted under the Share Option Scheme.

No adjustment has been made to the unaudited pro forma adjusted consolidated net tangible assets of the Group
attributable to owners of the Company to reflect any trading results or other transactions of the Group that were entered

into subsequent to 31 December 2011.

We calculated the unaudited pro forma adjusted consolidated net tangible assets per Share referred to in the preceding
paragraphs and on the basis of 1,680,000,000 Shares which comprise shares in issue as at 31 December 2011 and
assuming that the Capitalisation Issue and the Placing had been completed on 31 December 2011. The unaudited pro
forma adjusted consolidated net tangible assets per Share do not take into account any Shares that the Company may issue

upon the exercise of the Over-allotment Option or options that may be granted under the Share Option Scheme.

The translation between Renminbi and Hong Kong dollars has been made at the rate of RMB0.8107 to HK$1.00, the
PBOC Rate prevailing at 31 December 2011. No representation is made that the Renminbi amounts have been, could have
been or could be converted to Hong Kong dollar, or vice versa, at that rate or at any other rates or at all.
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NO MATERIAL ADVERSE CHANGE

Our Directors confirm that there has been no material adverse change in our financial or trading
position or prospects since 31 December 2011. Our Directors confirm that they had performed
sufficient due diligence on us to ensure that, as at the date of this prospectus, there has been no
material adverse change in our financial position or prospects since 31 December 2011 and there is
no event since 31 December 2011 which would materially affect the information shown in the
Accountants’ Report set out in Appendix I to this prospectus.
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BUSINESS OBJECTIVE AND STRATEGIES

Our business objective is to become a significant optical fiber deployment service provider for
telecommunication operators in the PRC. By adopting our business strategies set out below, we plan
to strengthen our position in our home market of Hebei Province, to expand our client network through
marketing efforts by our sales and marketing team and to capture business opportunities in China by
recruiting more engineering professionals and establishing local teams in new markets.

We intend to achieve our business objective by adopting the following strategies:
1.  Further strengthening our deployment services of optical fibers in the PRC

Our deployment services of optical fibers use traditional deployment methods as well as
micro-ducts and mini-cables system integration methods. The application of a combination of different
deployment methods allows us to provide flexible solutions to our clients based on physical
circumstances of specific projects. Our Directors believe that this advantage would allow us to seize
business opportunities in the near future.

In order to maintain our competitiveness and match up with our business strategies, we intend
to apply approximately HK$26.18 million, representing approximately 23.5% of the net proceeds from
the Placing, in purchasing vehicles and pipe jacking machines for our deployments services of optical
fibers and other equipment required for our provision of maintenance services. Besides, given that we
intend to extend our deployment services of optical fibers by means of our micro-ducts and
mini-cables system integration methods to those provinces or cities where we have built experimental
sections in respect of micro-ducts and mini-cables system integration methods. As at the Latest
Practicable Date, experimental sections were successfully built in Liaoning Province, Shaanxi
Province, Beijing, Anhui Province and Jilin Province where we plan to expand our business in 2012
and we have obtained construction contracts in Liaoning Province, Shaanxi Province and Beijing.

As the implementation of the micro-ducts and mini-cables system integration methods matures
in the provinces and cities referred to above, we intend to expand our business to other provinces and
cities in the PRC with populations of over 500,000 from 2013 onwards. Hence, in order to explore the
feasibility and lay down the business pipeline regarding our deployment services of optical fibers to
other provinces and cities in the PRC after 2013, we intend to utilise approximately HK$12.20 million,
representing approximately 11.0% of the net proceeds from the Placing, to build 20 experimental
sections in targeted cities and provinces in the PRC.

To enhance our local presence and understanding of our clients’ needs, we intend to set up two
representative offices in two of the aforesaid provinces and cities in the PRC. We also intend to expand
our sales and marketing network by attending industry related conferences and tradeshows and
launching marketing campaigns which include offering sponsorships to corporate events organised by
telecommunication operators in the PRC to promote our corporate image. We plan to apply
approximately HK$2.30 million, representing approximately 2.1% of the net proceeds from the
Placing, and HK$1.00 million, representing approximately 0.9% of the net proceeds from the Placing,
in these two aspects, respectively.

If the results of the experimental sections are satisfactory, we intend to apply approximately
HK$23.42 million, representing approximately 21.0% of the net proceeds from the Placing, to secure
relevant assets or rights which are necessary for our deployment services of optical fibers by means
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of micro-ducts and mini-cables system integration methods so as to enhance our competitiveness in
the local markets of the targeted provinces or cities. If there exists any unsatisfactory results of
experimental sections in a particular location, we will reallocate the net proceeds which are originally
planned to apply in such location to other locations where the experimental sections were successfully
built such as Liaoning Province, Shaanxi Province, Beijing, Anhui Province and Jilin Province.

Of the HK$83.60 million, approximately HK$12.20 million, representing approximately 11.0%
of the net proceeds from the Placing, is planned as reserve for potential future acquisitions of
companies which engage in similar business. We believe that our market position will be strengthened
and our ability to fend off the competition will be enhanced through the acquisitions. At the Latest
Practicable Date, our Directors confirmed that our Group has not identified any acquisition targets or
entered into any agreement or negotiation nor did we have any definite plans at present in relation to
any potential acquisition.

We intend to apply approximately HK$2.60 million, representing approximately 2.3% of the net
proceeds from the Placing, for recruiting additional technical staff and providing training to our
existing staff, as well as conducting research and development on the equipment and technologies
adopted when applying the micro-ducts and mini-cables system integration methods. We also intend
to apply approximately HK$3.7 million, representing approximately 3.3% of the net proceeds from the
Placing, to continue exploring collaboration opportunities with different entities, such as
telecommunication operators in the PRC and universities, in order to keep abreast of trends and
developments of the deployment of optical fibers industry.

At present, we plan to expand our business of deployment of optical fibers by utilising an
aggregate amount of approximately HK$83.60 million, representing approximately 75.1% of the net
proceeds from the Placing.

2.  Expanding our business of low-voltage equipment integration services in the PRC

In order to broaden the revenue stream, we acquired Shijiazhuang Qiushi on 1 March 2011, as
a result of which we also provide low-voltage equipment integration services to clients such as
financial institutions, governmental departments, road and transportation companies, state-owned and
private companies in the PRC. Shijiazhuang Qiushi is principally engaged in the provision of
low-voltage equipment integration services.

We plan to expand our business of low-voltage equipment integration services. As this business
is a new addition by way of a recent acquisition, we expect to fully integrate the business to our Group
in the short term and to expand our sales and marketing network for the low-voltage equipment
integration services business in the long term. Currently, we intend to expand our sales and marketing
network by way of promotion including attending industry related conferences and tradeshows and
intend to utilise approximately HK$2.40 million, representing approximately 2.2% of the net proceeds
from the Placing.
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IMPLEMENTATION PLANS

We will endeavour to achieve the following milestone events during the period from the Latest
Practicable Date to 31 December 2014, and their respective scheduled completion time are based on
certain bases and assumptions as set out in section headed “Business objective and future plans - Bases
and assumptions” in this prospectus. These bases and assumptions are inherently subject to many
uncertainties and unpredictable factors, in particular the risk factors as set out in the section headed
“Risk factors” in this prospectus. Therefore, there is no assurance that the our business plans will
materialise in accordance with the estimated time frame and that our future plans will be accomplished
at all.

Based on the current state of the industry, our Directors intend to carry out the following
implementation plans:

1. Further strengthening our deployment services of optical fibers in the PRC

From the For the For the For the For the For the
Latest six months six months six months six months six months
Practicable ending ending ending ending ending
Date to 31 December 30 June 31 December 30 June 31 December
30 June 2012 2012 2013 2013 2014 2014 Sub-total
(estimated (estimated (estimated (estimated (estimated (estimated HK$

application of  application of  application of application of  application of  application of (million)
proceeds, in proceeds, in proceeds, in proceeds, in proceeds, in proceeds, in
HKS$ (million)) HKS$ (million)) HKS$ (million)) HKS$ (million)) HK$ (million)) HKS$ (million))

Investment in — Purchasing pipe jacking machines and vehicles and other —
equipment equipment for the maintenance services and construction projects
— 9.52 6.9 4.88 4.88 — 26.18
Market — Building six Building ten  Building two  Building two —
expansion experimental ~ experimental ~ experimental ~ experimental
sections sections sections sections
— 3.66 6.10 1.22 1.22 — 12.20

—  Establishing Establishing — — —
one one
representative  representative

office office
— 1.15 1.15 — — — 2.30

— Expanding sales and marketing — — —
network by way of promotion,
conferences and sponsorships

— 0.5 0.5 — — — 1.00
Securing — Payment of consideration for securing strategic — —
strategic assets/rights
assets/rights — 6.10 13.66 3.66 — — 23.42
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From the
Latest
Practicable
Date to

30 June 2012
(estimated
application of
proceeds, in

For the

six months
ending

31 December
2012
(estimated
application of
proceeds, in

HKS$ (million)) HKS$ (million))

Acquisition —

Human —
resources

Research and
development

Sub-total —
HK$ (million)

2.  Expanding our business of low-voltage equipment integration services in the PRC

From the
Latest
Practicable
Date to

30 June 2012
(estimated
application of
proceeds, in

Possible
acquisition of
company(ies)

which
engage(s) in
similar
business
12.20

For the

six months
ending

30 June

2013
(estimated
application of
proceeds, in

For the

six months
ending

31 December
2013
(estimated
application of
proceeds, in

For the

six months
ending

30 June

2014
(estimated
application of
proceeds, in

For the

six months
ending

31 December
2014
(estimated
application of
proceeds, in

HKS$ (million)) HKS$ (million)) HK$ (million)) HKS$ (million))

Recruitment of additional technical staff and

provision of training to existing staff

1.00

1.00

0.60

— Conducting research and development on the equipment and technologies adopted

when applying the micro-ducts and mini-cables system integration methods

130

35.43

For the

six months
ending

31 December
2012
(estimated
application of
proceeds, in

060

2991

For the

six months
ending

30 June

2013
(estimated
application of
proceeds, in

060

10.96

For the

six months
ending

31 December
2013
(estimated
application of
proceeds, in

HKS$ (million)) HKS$ (million)) HKS$ (million)) HKS$ (million))

Sales and
marketing

Sub-total —
HK$ (million)

— Expanding sales and marketing network by way

of promotion, conferences and sponsorships

1.2

1.2

060

0.60

060

0.60

243 —

060

6.7

For the

six months
ending

30 June 2014
(estimated
application of
proceeds, in

060

0.60

For the

six months
ending

31 December
2014
(estimated
application of
proceeds, in

HKS$ (million)) HKS$ (million))

Sub-total
HKS$
(million)

12.20

2.60

Sub-total

HKS$
(million)

2.40

2.40
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BASES AND ASSUMPTIONS

Potential investors should note that the attainability of our business objective depends on a

number of assumptions, in particular:

there will be no material changes in the existing political, legal, fiscal, foreign trade or
economic conditions in Hong Kong and the PRC;

there will be no material changes in the bases or rates of taxation in the PRC;

the Placing will be completed in accordance with and as described in the section headed
“Structure and conditions of the Placing” in this prospectus;

there will be no significant changes in the interest rates or the foreign currency exchange
rate from those currently prevailing;

our Group will retain key staff in the management and the professional teams;

there will be no significant changes in our business relationships with our existing strategic,
business partner, major clients and suppliers;

we are not materially adversely affected by any risk factor set out in the section headed
“Risk factors” in this prospectus;

we will be able to continue its operations in substantially the same way as we have been
operating and we will also be able to carry out its development plans without disruptions;
and

there will be no material changes in the funding required for each of the scheduled
achievements as set out in the section headed “Business objective and future plans —
Implementation plans” in this prospectus.
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REASON FOR THE PLACING AND DETAILS OF THE USE OF PROCEEDS

Our Company intends to raise funds by the Placing in order to pursue its business objectives as
set out in the section headed “Business objective and future plans — Business objective” in this
prospectus. Our Directors believe that the Listing will enhance our profile and recognition and the net
proceeds from the Placing will strengthen our financial position such that we are fully equipped to
pursue the business plans as set out in the section headed “Business objective and future plans —
Implementation plans” in this prospectus.

At the Placing Price of HK$0.34 and assuming the Over-allotment Option is not exercised, the
net proceeds from the Placing, after deducting related expenses, are estimated to amount to
approximately HK$111.4 million. We intend to apply such net proceeds from the Placing as follows:

From the
Latest For the For the For the For the six For the six
Practicable six months six months six months months months
Date to ending ending ending ending ending
30 June 31 December 30 June 31 December 30 June 31 December
2012 2012 2013 2013 2014 2014 Total
HKS$ HKS$ HKS$ HKS$ HKS$ HK$ HK$
(million) (million) (million) (million) (million) (million)  (million)
1. Further
strengthening our
deployment services
of optical fibers in
the PRC
- Investment in
equipment — 9.52 6.9 4.88 4.88 — 26.18
- Market expansion — 5.31 7.75 1.22 1.22 — 15.50
- Securing strategic
assets/rights — 6.10 13.66 3.66 — — 23.42
- Acquisition — 12.20 — — — — 12.20
- Human resources — 1.00 1.00 0.60 — — 2.60
- Research and
development — 1.30 0.60 0.60 0.60 0.60 3.70
Sub-total — 35.43 29.91 10.96 6.7 0.60 83.60
2. Expanding our
business of
low-voltage
equipment
integration services
in the PRC
- Sales and
marketing — 1.20 0.60 0.60 — — 2.40
3. Repayment of bank
and other
borrowings — 14.30 — — — — 14.30
4. General working
capital — 11.10 — — — — 11.10
Total net proceeds — 62.03 30.51 11.56 6.7 0.60 111.40
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According to current estimates, our Directors expect that the net proceeds from the Placing of
approximately HK$111.4 million, the cash in bank and on hand, and bank facilities available to us as
at the Latest Practicable Date together with the projected cash flow from operations will be sufficient
to finance the implementation of our future plans up to 31 December 2014.

If the Over-allotment Option is exercised in full, the net proceeds from the Placing will increase
to approximately HK$131.8 million. In such event, the net proceeds so increased will be used in the

same proportions as disclosed above.
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UNDERWRITERS

Lead Manager

Guotai Junan Securities (Hong Kong) Limited

Co-Managers

Ample Orient Capital Limited

Ever-Long Securities Company Limited
Hong Kong International Securities Limited
South China Securities Limited

UNDERWRITING ARRANGEMENTS AND EXPENSES

The Underwriting Agreement

In connection with the Placing, it is expected that the Company will enter into the Underwriting
Agreement, among other parties, with the Underwriters. Under the Underwriting Agreement, subject
to the terms and conditions set out therein, the Underwriters would severally agree to procure
subscribers for, or failing which, to themselves subscribe as principal for, the Placing Shares being
offered pursuant to the Placing. The Underwriting Agreement is subject to various conditions, among
others, the Listing Division of the Stock Exchange granting listing of, and permission to deal in the
Shares in issue and to be issued as mentioned in this prospectus (including any Shares which may fall
to be issued pursuant to the Capitalisation Issue and upon the exercise of the Over-allotment Option
or any options granted under the Share Option Scheme). The Underwriting Agreement may be
terminated for the reasons set out in “Grounds for termination” in this section. Potential investors
should be reminded that in the event that the Underwriting Agreement is not entered into or if the
Underwriters exercise their termination rights as referred to below, the Placing will not proceed.

GROUNDS FOR TERMINATION

The Lead Manager (for itself and on behalf of the Underwriters) shall have the absolute right
which is exercisable by the Lead Manager (for itself and on behalf of the Underwriters) to terminate
the arrangements set out in the Underwriting Agreement by notice in writing given to our Company
(for itself and on behalf of our Controlling Shareholders) by the Lead Manager (for itself and on behalf
of the Underwriters) at any time prior to 8:00 a.m. (Hong Kong time) on the Listing Date:

(a) if there shall develop, occur, exist or come into effect:

(i) any new law or regulation or any material change in existing laws or regulations or
any change in the interpretation or application thereof by any court or other competent
authority in Hong Kong, the PRC, the BVI, the Cayman Islands or any relevant
jurisdiction; or

(ii) any adverse change (whether or not permanent) in local, national or international
stock market conditions; or

— 247 —



UNDERWRITING

(b)

(iii)

(iv)

v)

(vi)

(vii)

(viii)

the imposition of any moratorium, suspension or material restriction on trading in
securities generally on the Stock Exchange due to exceptional financial circumstances
or otherwise; or

any change or development involving a prospective change in taxation or exchange
control (or the implementation of any exchange control) in Hong Kong, the PRC, the
BVI, the Cayman Islands or any relevant jurisdiction; or

any change in the business or in the financial or trading position of the Group or
otherwise; or

any change or development (whether or not permanent), or any event or series of
events resulting in any change in the financial, legal, political, economic, military,
industrial, fiscal, regulatory, market (including stock market) or currency matters or
condition in Hong Kong, the PRC, the BVI, the Cayman Islands or any relevant
jurisdiction; or

a general moratorium on commercial banking business activities in Hong Kong or any
relevant jurisdiction declared by the relevant authorities; or

any event of force majeure including but without limiting the generality thereof, any
act of God, war, riot, public disorder, civil commotion, fire, flood, tsunami, explosion,
epidemic, terrorism, strike or lock-out,

which in the opinion of the Lead Manager (for itself and on behalf of the Underwriters):

(1)

(ii)

(iii)

might be adverse to the business, financial condition or prospects of our Group taken
as a whole; or

might have an adverse effect on the success of the Placing or might have the effect of
making any part of the Underwriting Agreement incapable of implementation or
performance in accordance with its terms; or

makes it inadvisable or inexpedient to proceed with the Placing.

it comes to the notice of the Lead Manager:

(1)

(ii)

any matter or event showing any of the warranties of the Underwriting Agreement to
be untrue, inaccurate or misleading when given or repeated or any breach of any of
the warranties or any other provision of the Underwriting Agreement any party hereto
(other than the Sponsor, the Lead Manager and the Underwriters), which is
considered, in the opinion of the Lead Manager (for itself and on behalf of the
Underwriters), to be material in the context of the Placing; or

any matter which, had it arisen immediately before the date of this prospectus and not
having been disclosed in this prospectus and the placing letter, would have constituted
a material omission in the opinion of the Lead Manager (for itself and on behalf of the
Underwriters) in the context of the Placing; or
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(iii) any statement contained in this prospectus and the placing letter which is discovered

(iv)

to be or becomes untrue, incorrect or misleading in any respect and in the opinion of

the Lead Manager (for itself and on behalf of the Underwriters) to be material in the

context of the Placing; or

any event, act or omission which gives rise or is likely to give rise to any material

liability of our Company and any of our Controlling Shareholders pursuant to the

indemnities contained in the Underwriting Agreement,

the Lead Manager (for itself and on behalf of the Underwriters) shall be entitled (but not
bound) by notice in writing to our Company (for itself and on behalf of our Controlling

Shareholders) on or prior to such time to terminate the Underwriting Agreement.

UNDERTAKINGS

Under the Underwriting Agreement,

(A) (a)

Each of our Controlling Shareholders undertakes to and covenants with our Company,

the Sponsor, the Lead Manager, the Underwriters and the Stock Exchange that, save

as permitted under the GEM Listing Rules, he/she/it shall not and shall procure that

the relevant registered holders shall not:

(1)

(i)

in the period commencing on the date by reference to which disclosure of the
shareholding of our Controlling Shareholder is made in this prospectus and
ending on the date which is six months from the Listing Date (the “First
Six-month Period”), sell, dispose of, nor enter into any agreement to dispose of
or otherwise create any Encumbrances (as defined below) in respect of, any of
the Shares in respect of which he/she/it is shown in this prospectus to be the
beneficial owner(s); and

in the period of six months commencing on the date immediately following the
date on which the First Six-month Period expires, sell, dispose of, nor enter into
any agreement to dispose of or otherwise create any mortgage, charge, pledge,
lien, option, restriction, right of first refusal, right of pre-emption, third-party
right or interest, other encumbrance or security interest of any kind, or another
type of preferential arrangement (including, without limitation, a title transfer or
retention arrangement) having similar effect (“Encumbrances”) in respect of
any of the Shares if, immediately following such disposal or upon the exercise
or enforcement of such Encumbrances, he/she/it would cease to be a Controlling
Shareholder of our Company,

PROVIDED THAT such restrictions shall not apply to any Shares which our
Controlling Shareholders or any of his/her/its respective associates may acquire or

become interested in following the Listing Date.
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(b)

Each of our Controlling Shareholders undertakes to and covenants with our Company,

the Sponsor, the Lead Manager, the Underwriters and the Stock Exchange that:

(1)

(ii)

in the event that he/she/it pledges or charges any of his/her/its direct or indirect
interest in the Shares under Rule 13.18(1) of the GEM Listing Rules or pursuant
to any right or waiver granted by the Stock Exchange pursuant to Rule 13.18(4)
of the GEM Listing Rules at any time during the relevant periods specified in
paragraph (a) above, he/she/it must inform our Company, the Sponsor and the
Lead Manager immediately thereafter, disclosing the details as specified in Rule
17.43(1) to (4) of the GEM Listing Rules; and

having pledged or charged any of his/her/its interests in the Shares under
paragraph (i) above, he/she/it must inform our Company and the Lead Manager
immediately in the event that he/she/it becomes aware that the pledgee or
chargee has disposed of or intends to dispose of such interest and of the number
of the Shares affected.

(B) Our Company undertakes to and covenants with the Sponsor, the Lead Manager and the
Underwriters, and each of our Controlling Shareholders jointly and severally undertakes to

and covenants with the Sponsor, the Lead Manager and the Underwriters to procure that,

save pursuant to the Placing or the Capitalisation Issue, our Company shall not, within the

period of six months from the Listing Date:

(1)

(i)

save for the exercise of the Over-allotment Option and save as permitted under the
GEM Listing Rules (including but not limited to rule 17.29 of the GEM Listing Rules)
and the applicable Laws, allot or issue or agree to allot or issue any Shares or any

other securities in our Company (including warrants or other convertible securities

(and whether or not of a class already listed)); or

grant or agree to grant any options, warrants or other rights carrying any rights to

subscribe for or otherwise convert into, or exchange for any Shares or any other

securities of our Company; or

(iii) purchase any securities of our Company; or

(iv) offer to or agree to do any of the foregoing or announce any intention to do so.

COMMISSION AND EXPENSES

The Underwriters are expected to receive a commission of 3.5% of the aggregate Placing Price

of all the Placing Shares. The Sponsor will, in addition, receive an advisory and documentation fee
to the Placing. The aggregate fees and commission, together with the Stock Exchange listing
application fee, Stock Exchange trading fee and SFC transaction levy, legal and other professional
fees, printing and other expenses relating to the Placing, are currently estimated to be approximately
HK$31.4 million in aggregate, which will be borne by our Company.
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UNDERWRITERS’ INTERESTS IN THE COMPANY

Save as disclosed in this prospectus and as contemplated pursuant to the Underwriting
Agreement, none of the Underwriters has any shareholding in any member of our Company or any
right (whether legally enforceable or not) to subscribe for or to nominate persons to subscribe for
securities in any member of our Company.

MINIMUM PUBLIC FLOAT

Our Directors and the Lead Manager will ensure that there will be a minimum 25% of the total
issued Shares held in public hands in accordance with Rule 11.23(9) of the GEM Listing Rules after
completion of the Placing.

— 251 —



STRUCTURE AND CONDITIONS OF THE PLACING

PLACING PRICE

The Placing Price is HK$0.34. Subscribers, when subscribing for the Shares, shall pay the
Placing Price plus 1% brokerage, 0.005% Stock Exchange trading fee and 0.003% SFC transaction
levy. Accordingly, investors shall pay HK$3,434.28 for every board lot of 10,000 Shares.

The level of indications of interests in the Placing and the basis of allocations of the Placing
Shares will be announced on the GEM website at www.hkexnews.hk and the Company’s website at
www.chinauton.com on or before Monday, 11 June 2012.

CONDITIONS OF THE PLACING

The Placing is conditional upon:

(a) the Listing Division of the Stock Exchange granting listing of and permission to deal in the
Shares in issue and to be issued as described in this prospectus; and

(b) the obligations of the Underwriters under the Underwriting Agreement becoming and
remaining unconditional (including if relevant, as a result of the waiver of any condition(s)
by the Lead Manager (for itself and on behalf of the Underwriters)), and not having been
terminated in accordance with the terms of the Underwriting Agreement,

in each case, on or before the dates and times specified in the Underwriting Agreement (unless
and to the extent such conditions are validly waived on or before such dates and times) and in
any event not later than the 30th day after the date of this prospectus.

If these conditions are not fulfilled or (where applicable) waived by the Lead Manager (for itself
and on behalf of the Underwriters) on or before the day which is the 30th day after the date of this
prospectus, the Placing shall lapse and the Stock Exchange will be notified immediately. Notice of
lapse of the Placing will be caused to be published by our Company on the GEM website at
www.hkexnews.hk and the website of our Company at www.chinauton.com on the next business day
immediately following the date of such lapse.

THE PLACING

The Company is initially offering 420,000,000 Placing Shares for subscription by way of the
Placing, representing 25% of the Company’s enlarged issued share capital at the time after completion
of the Placing and the Capitalisation Issue (assuming the Over-allotment Option is not exercised).
Subject to the terms and conditions of the Underwriting Agreement, the Placing Shares are fully
underwritten by the Underwriters.

The Underwriters or agents nominated by them on behalf of the Company will conditionally
place the Placing Shares at the Placing Price plus a 1% brokerage fee, a 0.005% Stock Exchange
trading fee and a 0.003% SFC transaction levy with professional, institutional and individual
investors.
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Allocation of the Placing Shares will be based on a number of factors, including the level and
timing of demand and whether or not it is expected that the relevant investor is likely to acquire
further Shares and/or hold or sell its Shares after the Listing. Such allocation is intended to result in
a distribution of the Placing Shares on a basis which would lead to the establishment of a solid
shareholder base to the benefit of the Company and its Shareholders as a whole.

Subject to prior written consent of the Stock Exchange, no allocations will be permitted to
nominee companies unless the name of the ultimate beneficiary is disclosed. Details of the Placing
will be announced in accordance with Rules 10.12(4), 16.08 and 16.16 of the GEM Listing Rules.

OVER-ALLOTMENT OPTION

The Lead Manager or its agent on behalf of the Underwriters can exercise the Over-allotment
Option, which will be exercisable at any time from the Listing Date up to (and including) the date
which is 30th day after the Listing Date. Pursuant to the Over-allotment Option, the Lead Manager or
its agent will have the right to require the Company to allot and issue up to an aggregate of 63,000,000
additional new Shares, representing in aggregate up to 15% of the Placing Shares initially available
under the Placing. These Shares will be issued at the Placing Price.

If the Over-allotment Option is exercised, in full or in part, our Company will make an
announcement.

If the Over-allotment Option is exercised in full, the additional Placing Shares will represent
approximately 3.61% of our Company’s enlarged number of Shares in issue following completion of
the Placing and the Capitalisation Issue and the exercise of such Over-allotment Option but without
taking into account any Shares which may fall to be issued upon the exercise of any option that may
be granted under the Share Option Scheme.

STOCK BORROWING

In order to facilitate settlement of over-allocations in connection with the Placing, the Lead
Manager and Bright Warm has entered into the Stock Borrowing Agreement. Under the Stock
Borrowing Agreement, Bright Warm agreed with the Lead Manager that if requested by the Lead
Manager, it will, subject to the terms of the Stock Borrowing Agreement, make available to the Lead
Manager up to 63,000,000 Shares held by it, by way of stock lending, in order to cover
over-allocations in connection with the Placing on the conditions that:

(i) such stock borrowing arrangement will only be effected by the Lead Manager for settlement
of over-allocations of Shares in connection with the Placing;

(i) the maximum number of Shares which may be borrowed from Bright Warm by the Lead
Manager under the Stock Borrowing Agreement must not exceed the maximum number of
Shares which may be issued upon the full exercise of the Over-allotment Option;

(iii) the same number of Shares so borrowed must be returned to Bright Warm or its nominees,
as the case may be, on or before the 3rd business day following the earlier of:

(a) the last day for exercising the Over-allotment Option; or
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(b) the day on which the Over-allotment Option is exercised in full;

(iv) the stock borrowing arrangement will be effected in compliance with all applicable laws
and regulatory requirements; and

(v) no payments or other benefits will be made to Bright Warm by the Lead Manager or any
of the Underwriters in relation to such stock borrowing arrangement.

STABILISATION

Stabilisation is a practice used by underwriters in some markets to facilitate the distribution of
securities. To stabilise, the underwriters may bid for, or purchase, the new securities in the secondary
market during a specified period of time to retard and, if possible, prevent any decline in the market
price of the securities below the offer price. In Hong Kong, activity aimed at reducing the market price
is prohibited and the price at which stabilisation is effected is not permitted to exceed the Placing
Price.

In connection with the Placing, the Lead Manager and/or its affiliates and agents, on behalf of
the Underwriters, may, to the extent permitted by applicable laws of Hong Kong or elsewhere,
over-allocate or effect any other transactions with a view to stabilising or maintaining the market price
of the Shares at a level higher than that which might otherwise prevail in the open market for a limited
period from the Listing Date and ending on the 30th day after the Listing Date, i.e. Thursday, 12 July
2012. Any market purchases of Shares will be effected in compliance with all applicable laws and
regulatory requirements. However, there is no obligation on the Lead Manager or its agent to conduct
any such stabilising activity, which if commenced, will be done at the absolute discretion of the Lead
Manager and may be discontinued at any time. Any such stabilising activity is required to be brought
to an end within 30 days after the Listing Date. The number of Shares that may be over-allocated will
not exceed the number of Shares that may be sold under the Over-allotment Option, namely
63,000,000 Shares, which is 15% of the Placing Shares initially available under the Placing.

In Hong Kong, stabilising activities must be carried out in accordance with the Securities and
Futures (Price Stabilizing) Rules under the SFO. Stabilising action permitted in Hong Kong pursuant
to the Securities and Futures (Price Stabilizing) Rules includes: (i) over-allocation for the purpose of
preventing or minimising any reduction in the market price of the Shares; (ii) selling or agreeing to
sell the Shares so as to establish a short position in them for the purpose of preventing or minimising
any reduction in the market price of the Shares; (iii) purchasing or subscribing for, or agreeing to
purchase or subscribe for, the Shares pursuant to the Over-allotment Option in order to close out any
position established under (i) or (ii) above; (iv) purchasing, or agreeing to purchase, any of the Shares
for the sole purpose of preventing or minimising any reduction in the market price of the Shares; (v)
selling or agreeing to sell any Shares in order to liquidate any position held as a result of those
purchases; and (vi) offering or attempting to do anything described in (ii), (iii), (iv) or (v).

Specifically, prospective applicants for and investors in the Placing Shares should note that:

° the Lead Manager, or any person acting for it, may, in connection with the stabilising
action, maintain a long position in the Shares;

° there is no certainty regarding the extent to which and the time period for which the Lead
Manager, or any person acting for it, will maintain such a position;
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° liquidation of any such long position by the Lead Manager may have an adverse impact on
the market price of the Shares;

° no stabilising action can be taken to support the price of the Shares for longer than the
stabilising period which will begin on the Listing Date following announcement of the
Placing Price, and is expected to expire on the 30th day after the Listing Date. After this
date, when no further stabilising action may be taken, demand for the Shares, and therefore
the price of the Shares, could fall;

° the price of the Shares cannot be assured to stay at or above the Placing Price either during
or after the stabilising period by the taking of any stabilising action; and

° stabilising bids may be made or transactions effected in the course of the stabilising action
at any price at or below the Placing Price, which means that stabilising bids may be made
or transactions effected at a price below the price paid by applicants for, or investors in,
the Shares.

Our Company will ensure or procure that a public announcement in compliance with the
Securities and Futures (Price Stabilizing) Rules will be made within seven days of the expiration of
the stabilising period.

In connection with the Placing, the Lead Manager may over-allocate up to and not more than an
aggregate of 63,000,000 additional Shares and cover such over-allocations by the exercise of the
Over-allotment Option, which will be exercisable by the Lead Manager or its agent on behalf of the
Underwriters, or by making purchases in the secondary market at prices that do not exceed the Placing
Price or through stock borrowing arrangements or a combination of these means. In particular, for the
purpose of settlement of over-allocations in connection with the Placing, the Lead Manager may
borrow up to 63,000,000 Shares from Bright Warm, equivalent to the maximum number of Shares to
be issued on full exercise of the Over-allotment Option, under the Stock Borrowing Agreement entered
into between the Lead Manager and Bright Warm. The stock borrowing arrangement will be effected
in compliance with all applicable laws, rules and regulatory requirements. No payments or other
benefit will be made to Bright Warm by the Lead Manager or any of the Underwriters in relation to
the stock borrowing arrangement.

COMMENCEMENT OF DEALINGS IN THE SHARES

Dealings in the Shares on GEM are expected to commence on 12 June 2012. The Shares will be
traded in board lots of 10,000 Shares.

SHARES WILL BE ELIGIBLE FOR ADMISSION INTO CCASS

Subject to the approval of the listing of, and permission to deal in, the Shares on the GEM and
the compliance with the stock admission requirements of HKSCC, the Shares will be accepted as
eligible securities by HKSCC for deposit, clearance and settlement in CCASS with effect from the
Listing Date or any other date as determined by HKSCC. Settlement of transactions between
participants of the Stock Exchange is required to take place in CCASS on the second business day after
any trading day. All activities under CCASS are subject to the General Rules of CCASS and CCASS
Operational Procedures in effect from time to time. All necessary arrangements have been made for
the Shares to be admitted into CCASS.
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The following is the text of a report, prepared for the purpose of incorporation in this
Prospectus, received from our reporting accountants, Deloitte Touche Tohmatsu, Certified Public
Accountants, Hong Kong.

D I I
e o I tte ([ J ®E - BAEBRS ST Deloitte Touche Tohmatsu

EBREB88H 35/F One Pacific Place

;E ANOES B354 88 Queensway
I_LW\ Hong Kong

6 June 2012

The Directors
China U-Ton Holdings Limited
Guotai Junan Capital Limited

Dear Sirs,

We set out below our report on the financial information (the “Financial Information™) regarding
China U-Ton Holdings Limited (the “Company”) and its subsidiaries (hereinafter collectively referred
to as the “Group”) for each of the two years ended 31 December 2010 and 2011 (the “Relevant
Periods”) for inclusion in the prospectus of the Company dated 6 June 2012 (the “Prospectus”) in
connection with the listing of the shares of the Company on Growth Enterprise Market (the “GEM”)
of The Stock Exchange of Hong Kong Limited (the “Hong Kong Stock Exchange”).

The Company was incorporated in the Cayman Islands on 7 March 2011 as an exempted company
with limited liability under the Companies Law, Chapter 22 (Law 3 of 1961, as consolidated and
revised) of the Cayman Islands. Pursuant to a corporate reorganisation, as described more fully in the
section headed “History, development and reorganisation” in the Prospectus (the “Reorganisation”),
the Company became the holding company of the companies now comprising the Group on 11 May
2011.

As at the date of this report, the Company has direct and indirect interests in the following
entities comprising the Group:

Equity interests

Issued and
fully paid up attributable to At the
Place and date of share capital/ the Group date of
incorporation/ registered At 31 December this Principal
Name of entity establishment capital 2010 2011 report activities
Partnerfield Investments British Virgin Islands USD35,625 100% 100% 100% Investment
Limited 7 July 2005 holding

(“Partnerfield”)

-1 —
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Equity interests
attributable to At the

Issued and
fully paid up

Place and date of share capital/ the Group date of
incorporation/ registered At 31 December this Principal
Name of entity establishment capital 2010 2011 report activities
TALTE T 44 B The People’s RMB33,231,790  90% 100%  100% Research and
AR T (“Hebei Republic of China development
Deer”) (“PRC”) of the
20 October 2003 technology for
optical fiber
cable for
installation in
duct
T dk B i {5 L2 A fR/AThe PRC RMB10,000,000  90% 100% 100% Deployment
Al (“Hebei 22 June 2001 of
Changtong”) underground
optical fibers
A BB R E BRI The PRC RMB10,000,000  90% 100% 100% Deployment
1 2% JE A7 BR /A 22 January 2007 of
(formerly -t 5t 4 2% underground
P AR A TR optical fibers
/Nd]) (“Beijing
U-Ton”)
A1 FHER B 5 # M A R The PRC RMB 10,180,000 — 100%  100% Installation of
7y (“Shijiazhuang 25 March 1999 low- voltage
Qiushi”) equipment and

accessories

Except Partnerfield which is directly held by the Company, the rest of the above entities are
indirectly held by the Company.

All subsidiaries have adopted 31 December as their financial year end date.

The statutory financial statements of Hebei Deer for each of two years ended 31 December 2011
prepared in accordance with the relevant regulations and the accounting principles generally accepted
in the PRC (“PRC GAAP”) were audited by J[dt#EK & F5HEIEH T A RA R, a firm of certified
public accountants registered in the PRC.

There are no statutory audit requirements for Partnerfield, Hebei Changtong, Beijing U-Ton,
Shijiazhuang Qiushi and the Company.
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For the purpose of this report, the directors of the Company (the “Directors”) have prepared the
consolidated financial statements of the Company and its subsidiaries for the Relevant Periods, in
accordance with International Financial Reporting Standards (the “Underlying Financial Statements™).
The Underlying Financial Statements have been audited by Deloitte Touche Tohmatsu CPA Ltd.,
certified public accountants registered in the PRC, in accordance with International Standards on
Auditing issued by International Auditing and Assurance Standards Board (“IAASB”).

We have examined the Underlying Financial Statements and performed additional procedures as
we considered necessary in accordance with the Auditing Guideline 3.340 “Prospectuses and the
Reporting Accountant” as recommended by the Hong Kong Institute of Certified Public Accountants
(the “HKICPA”).

The Financial Information of the Group for the Relevant Periods set out in this report has been
prepared from the Underlying Financial Statements on the basis set out in Note 1 of Section A below.
No adjustments were deemed necessary by us to the Underlying Financial Statements in preparing our
report for inclusion in the Prospectus.

The Underlying Financial Statements are the responsibility of the Directors who approved their
issue. The Directors are also responsible for the contents of the Prospectus in which this report is
included. It is our responsibilities to compile the Financial Information set out in this report from the
Underlying Financial Statements, to form an independent opinion on the Financial Information and to
report our opinion to you.

In our opinion, on the basis of presentation set out in Note 1 of Section A below, the Financial
Information gives, for the purpose of this report, a true and fair view of the state of affairs of the
Company at 31 December 2011 and of the Group at 31 December 2010 and 2011 and of the
consolidated results and cash flows of the Group for the Relevant Periods.
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A. FINANCIAL INFORMATION

CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME

Revenue
Cost of sales/services

Gross profit

Other income

Other gains and losses

Marketing and distribution expenses
Administrative expenses

Listing expenses

Finance costs

Profit before taxation
Income tax expense

Profit and total comprehensive income for the year

(Loss) profit and total comprehensive (expense) income for

the year attributable to:
Equity holders of the Company
Non-controlling interests

(Loss) earnings per share
Basic (cents)

14 —

Notes

10
11

14

Year ended
31 December

2010
RMB’000

51,547
(28,215)

23,332

39
(13,747)
(1,067)
(5,237)

(201)

3,119
(1,542)

1,577

(1,272)
2,849

1,577

RMB

2011

RMB’000

161,734
(86,692)

75,042

134
10,879
(3,245)

(10,771)
(9,068)
(1,942)

61,029
@191

56,838

55,381
1,457

56,838

RMB

N
)
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CONSOLIDATED STATEMENTS OF FINANCIAL POSITION

Notes
Non-current assets
Property, plant and equipment 15
Goodwill 16
Intangible assets 17
Deferred tax assets 26
Deposits paid for acquisition of property, plant and

equipment

Current assets
Inventories 18
Trade and bill receivables 19
Other receivables, deposits and prepayments 20
Amounts due from customers for contract work 21
Amounts due from related parties 30(b)
Restricted bank deposits 22
Bank balances and cash 22
Current liabilities
Trade and other payables 23
Amounts due to related parties 30(c)
Bank and other borrowings 24
Provision 25
Income tax payables
Net current assets
Total assets less current liabilities
Non-current liabilities
Deferred tax liabilities 26
Net assets
Capital and reserves
Issued equity 27

Reserves

Equity attributable to equity holders of the Company
Non-controlling interests

Total equity

15 —

At 31 December

2010
RMB’000

4,868

3
2,159

662

7,692

7,249
15,053
6,969
16,856
861
601
47,222

94,811

23,997
16,616
24,679
25
1,093

66.410
28,401

36,093

35,262

20,000
14,018

34,018
1,244

35,262

2011
RMB’000

6,451
30,099
11
2,092

71
38,724

2,846
66,316
2,682
63,480

5,327
43,800

184,451

61,269
39,084
5,888
60
2,508

108,809
75,642

114,366

2,197

112,169

112,169

112,169

112,169
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CONSOLIDATED STATEMENTS OF CHANGES IN EQUITY

Attributable to equity holders of the Company

Statutory Non-
Issued Capital surplus Accumulated controlling Total
equity reserves reserve profits Total interests equity
RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(Note 27) (Note (g))
For the two years ended
31 December 2011
Balance at 1 January 2010 17,786 2,325 1,788 14,126 36,025 6,212 42,237
(Loss) profit and total
comprehensive (expense) income
for the year — — — (1,272) (1,272) 2,849 1,577
Capital contribution by equity
participants (Note (a)) — 204 — — 204 — 204
Non-controlling interest arising
from reverse acquisition
(Note (a)) — — — — — 1,244 1,244
Acquisition of additional interest
in Hebei Changtong (Note (b)) 2,214 6,847 — — 9,061 (9,061) —
Distribution to equity participants
(Note (c)) — (10,000) — — (10,000) — (10,000)
Appropriations — — 1,281 (1,281) — — —
Balance at 31 December 2010 20,000 (624) 3,069 11,573 34,018 1,244 35,262
Profit and total comprehensive
income for the year — — — 55,381 55,381 1,457 56,838
Acquisition of Hebei Changtong
(Note (d)) (10,000) 6,909 — — (3,091) 3,091 —
Acquisition of Shijiazhuang Qiushi
(Note 33) — 28,684 — — 28,684 3,183 31,867
Distribution to equity participants
(Note (d)) — (10,000) — — (10,000) — (10,000)
Arising from share swap for equity
interest in Partnerfield (Note (e)) (10,000) 10,000 — — — — —
Acquisition of additional interest in
Hebei Deer (Note (f)) — 7,177 — — 7,171 (8,975) (1,798)
Appropriations — — 6,278 (6,278) — — —
Balance at 31 December 2011 — 42,146 9,347 60,676 112,169 — 112,169

— 16 —
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Notes:

(a)

(b)

(c)

(d)

(e)

()

(2)

On 28 December 2010, Partnerfield issued and allotted 17,932 shares to Mr. Jiang Changqing (“Mr. Jiang”), a director
and controlling shareholder of the Company, for a cash consideration of RMB119,000. Mr. Jiang also acquired other
shareholding from Partnerfield’s existing shareholders on the same day by a cash consideration of RMB85,000. Upon
completion, the equity interest of Partnerfield was owned as to 95% by Mr. Jiang. The total amount of RMB 204,000 was
credited to capital reserves.

Upon the completion of reverse acquisition, as set out in Note 1 to Section A of this report, the non-controlling interest
in Hebei Deer and Beijing U-Ton is 10% and 10% respectively. The total non-controlling interests of RMB1,244,000
represent the share of Beijing U-Ton’s and Hebei Deer’s identifiable net assets and liabilities by non-controlling

shareholders.

In December 2010, Mr. Jiang acquired 22.15% of equity interest in Hebei Changtong from non-controlling interests for
a cash consideration of RMB2,214,000. The difference of RMB6,847,000 between the consideration and the carrying
amount of the non-controlling interests of RMB9,061,000 is credited to the capital reserves.

On 28 December 2010, Hebei Deer acquired the entire equity interest of Beijing U-Ton from Mr. Jiang and his spouse,
Ms. Guo Aru (“Ms. Guo”), for a cash consideration of RMB10,000,000 which was settled during the year ended 31
December 2011. This cash consideration was considered as a distribution to equity participants and debited to the capital

reserves.

On 28 January 2011, Hebei Deer acquired the entire equity interest of Hebei Changtong from Mr. Jiang for a cash
consideration of RMB10,000,000. This cash consideration was considered as a distribution to the equity participant and
debited to the capital reserves. Upon completion of the transfer of the equity interest of Hebei Changtong to Hebei Deer,

there was a 10% non-controlling interest, amounting to RMB3,091,000, in Hebei Changtong at consolidation level.

On 11 May 2011, Mr. Jiang transferred the 80% equity interest in Partnerfield held by him to the Company in exchange
for 720 shares of the Company issued as consideration. Mr. Li Qingli (“Mr. Li”) and Plansmart Investment Limited
(“Plansmart”) transferred the 15.79% and 4.21% equity interest in Partnerfield held by each of them to the Company,
respectively in exchange for 180 shares of the Company issued as consideration in aggregate. Upon completion, the

Company continued to be indirectly owned as to 80% and 20% by Mr. Jiang and Mr. Li, respectively.

Sk Al

Pursuant to an equity transfer agreement dated 28 April 2011 entered into between Partnerfield and VAT 4t 3 i 24 i g
YIS AT PR/ 7] Hebei Ruihui New Energy-saving Glass Products Co., Ltd (“Hebei Ruihui”), which is the
non-controlling shareholder of Hebei Deer, Partnerfield acquired 10% equity interest in Hebei Deer from Hebei Ruihui
at a consideration of RMB 1,798,000 which was included in amount due to related parties as at 31 December 2011. On
25 May 2011, upon the completion of such equity transfer, Hebei Deer became the wholly-owned subsidiary of the
Company. The difference of RMB7,177,000 between the consideration and the carrying amount of the non-controlling
interest of RMBS§,975,000 is credited to the capital reserves.

In accordance with the Articles of Association of subsidiaries established in the PRC now comprising the Group, these
entities are required to transfer 10% of the profit after taxation determined in accordance with the PRC GAAP to the
statutory surplus reserve until the reserve reaches 50% of the registered capital of respective entities. Transfer to this
reserve must be made before distributing dividends to equity holders. The statutory surplus reserve can be used to make

up for previous year’s losses, expand the existing operations or convert into additional capital of these entities.
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CONSOLIDATED STATEMENTS OF CASH FLOWS

Operating activities
Profit before taxation
Adjustments for:
Provision of warranty costs
Provision of employee injury
Recovery of other receivables
Depreciation of property, plant and equipment
Amortisation of intangible assets
Write-off of property, plant and equipment
Gain on disposal of property, plant and equipment
Net loss on sale of scrap material
Restructuring costs
Gain on discharge of obligations under convertible loans

Fair value adjustment on initial recognition of other
borrowings

Impairment loss on trade receivables
Gain on discharge of long outstanding payables
Interest income

Finance costs

Operating cash flows before movements in working capital
Movements in working capital:

(Increase) decrease in inventories

Increase in trade and bill receivables

Decrease in other receivables, deposits and prepayment

Decrease (increase) in amounts due from customers for
contract work

(Decrease) increase in trade and other payables

Decrease in amounts due to related parties

Cash generated from operations

Income tax paid

Net cash generated from operating activities

18 —

Year ended
31 December

Notes 2010
RMB’000

3,119

8
33(a) 13,738
24 —

(39)
201

17,665

(898)
(9,296)
5,640

13,730

(6,963)
(23)

19,855
(529)

19,326

2011

RMB’000

61,029

35
450
(2,735)
1,005
1,534

(6)

(6,352)

(1,282)
207

(486)

(134)
1,942

55,207

6,672
(46,238)
4,773

(46,624)
36,089

9,879
(1,784)

8,095
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Investing activities

Interest received

Payment for property, plant and equipment

Payment of intangible assets

Deposits paid for acquisition of property, plant and
equipment

Proceeds from disposal of property, plant and equipment

Net cash inflow on acquisition of subsidiaries

Advances to related parties

Repayments from related parties

Placement of restricted bank deposits

Withdrawal of restricted bank deposits

Net cash (used in) generated from investing activities

Financing activities
Interest paid
Capital injection by equity participants

Proceeds from new bank loans and other borrowings raised

Repayments of bank loans and other borrowings
Repayments to related parties
Advances from related parties

Distribution to equity participants

Net cash generated from (used in) financing activities

Net increase (decrease) in cash and cash equivalents

Cash and cash equivalents at the beginning of the year

Cash and cash equivalents at the end of the year,
represented by bank balances and cash

19 —

Year ended
31 December

Note 2010 2011
RMB’000 RMB’000
39 134
(1,563) (1,902)
— (14)

(662) (71)

— 73

33 139 984
(9,899) (3,927)
12,368 9,993
(601) (5,327)

— 601

(179) 544
(201) (660)

119 37
20,221 35,433
(13,695) (47,872)
(2,351) (10,932)
4,598 31,933
— (20,000)
8,691 (12,061)
27,838 (3,422)
19,384 47,222

47,222 43,800
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Notes to the financial information

1. BASIS OF PRESENTATION OF FINANCIAL INFORMATION

The Financial Information is presented in Renminbi (“RMB”), which is the functional currency
of the companies now comprising the Group.

In preparation for the listing of the Company’s shares on the GEM of the Hong Kong Stock
Exchange (the “Listing”), the Group has undertaken following reorganisation and restructuring (the
“Group Reorganisation”).

(1) Acquisition of Beijing U-Ton (the “First Acquisition”)

(a) On 28 December 2010, Mr. Jiang (i) subscribed and Partnerfield issued and allotted 17,932
shares for a cash consideration of RMB119,000; and (ii) acquired additional shares from
Partnerfield’s other shareholders for a cash consideration of RMB85,000 in aggregate.
Upon completion, the equity interest of Partnerfield was owned as to 95% by Mr. Jiang and
5% by independent third parties.

(b) On the same date, pursuant to an equity transfer agreement signed on 28 December 2010,
Hebei Deer (Hebei Deer together with Partnerfield, collectively referred to as the “Former
Partnerfield Group”) , which is a 90% -owned subsidiary of Partnerfield, acquired the entire
equity interest of Beijing U-Ton from Mr. Jiang and his spouse, Ms. Guo, for a cash
consideration of RMB10,000,000.

Upon completion of the above transactions, Partnerfield obtained an indirect 90% equity interest
of Beijing U-Ton and Mr. Jiang became the controlling shareholder of Partnerfield. The First
Acquisition is accounted for as a reverse acquisition by reference to the principles under IFRS 3
Business Combinations. For accounting purpose, Beijing U-Ton is the accounting acquirer and the
Former Partnerfield Group is deemed to have been acquired by Beijing U-Ton.

Details of the assets and liabilities of the Former Partnerfield Group are set out in Note 33(a).

(2) Acquisition of Hebei Changtong (the “Second Acquisition”)

On 28 January 2011, Hebei Deer acquired the entire equity interest of Hebei Changtong from Mr.
Jiang for a cash consideration of RMB10,000,000. As the Group and Hebei Changtong are both under
the common control of Mr. Jiang and his spouse, Ms. Guo, both before and after the Second
Acquisition, the principles of merger accounting have been applied to account for the Second
Acquisition.

(3) Acquisition of Shijiazhuang Qiushi (the “Third Acquisition”)

On 1 March 2011, the Group acquired 100% equity interest in Shijiazhuang Qiushi from Mr. Li,
who is a director of the Company, and his spouse for a combined consideration of cash and issuance
of Partnerfield’s shares. The Third Acquisition was accounted for as a business combination using the
acquisition method. Details are set out in Note 33(b).

— I-10 —
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Upon completion of the Third Acquisition, Partnerfield was owned as to 80% by Mr. Jiang,
15.79% by Mr. Li and 4.21% by Plansmart. Mr. Li is the sole owner of Plansmart.

(4) Incorporation of the Company

On 7 March 2011, the Company was incorporated in the Cayman Islands as an exempted
company with an authorised share capital of HK$100,000 divided into 1 million shares with a par
value of HK$0.10 each. On the same day, one share with par value was allotted and issued as fully
paid at par to the first subscriber. On 31 March 2011, the first subscriber transferred the issued one
share to Ordillia Group and the Company issued at par 19 shares to Ordillia Group Limited
(“Ordillia”) (ultimately controlled by Mr. Li) and 80 shares to Bright Warm Limited (“Bright Warm”)
(ultimately controlled by Mr. Jiang), respectively. Upon completion, the Company was owned as to
80% and 20% by Bright Warm and Ordillia, respectively.

On 11 May 2011, Mr. Jiang transferred the 80% equity interest in Partnerfield held by him to the
Company in exchange for 720 shares of the Company issued as consideration. Mr. Li and Plansmart
transferred the 15.79% and 4.21% equity interest in Partnerfield held by each of them to the Company,
respectively in exchange for 180 shares of the Company issued as consideration in aggregate. Upon
completion, the Company continued to be indirectly owned as to 80% and 20% by Mr. Jiang and Mr.
Li, respectively.

The Company’s statement of financial position as at 31 December 2011 is disclosed as below:

At 31 December

2011
RMB’000
Non-current assets
Investment in unlisted shares in a subsidiary, at cost 47,004
Current assets
Amount due from a subsidiary 932
Amount due from shareholders —
932
Current liabilities
Other borrowing 932
Net current assets —
Net assets 47,004
Capital and reserves
Share capital (Note 27) —
Capital reserves 47,004

47,004
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The Financial Information is prepared as a continuation of Beijing U-Ton and Hebei Changtong.
Beijing U-Ton is deemed as the acquirer of the Former Partnerfield Group as a result of the First
Acquisition. In addition, the Second Acquisition is accounted for as a business combination involving
entities under common control as Hebei Changtong is controlled by Mr. Jiang both before and after
the Second Acquisition.

The consolidated statements of comprehensive income, consolidated statements of cash flows
and consolidated statement of changes in equity of the Group for the financial year ended 31
December 2010 and 2011 include the results, cash flows and changes in equity of Beijing U-Ton and
Hebei Changtong throughout the Relevant Periods and also include the financial information of the
Former Partnerfield Group and Shijiazhuang Qiushi from the respective acquisition dates.

The consolidated statement of financial position as at 31 December 2010 has been prepared to
present the assets and liabilities of Beijing U-Ton, Heibei Changtong and Former Partnerfield Group
that were in existence at that date.

2. ADOPTION OF INTERNATIONAL FINANCIAL REPORTING STANDARDS

The International Accounting Standards Board (the “TASB”) has issued a number of new and
revised International Accounting Standards (“IAS(s)”), International Financial Reporting Standards
(“IFRS(s)”), amendments and related Interpretations (“IFRIC(s)”) (hereinafter collectively referred to
as the “new IFRS(s)”) which are effective for the Group’s financial year beginning on 1 January 2011.
For the purpose of preparing and presenting the financial information of the Relevant Periods, the
Group has consistently adopted all these new IFRSs for the Relevant Periods.

The Group has not early applied the following new and revised standards, interpretation and
amendments that have been issued but not yet effective.

IFRSs (Amendments)
IFRS 1 (Amendments)

Annual Improvements to IFRSs 2009-2011 Cycle?
Severe Hyperinflation and Removal of Fixed Dates for
First-time Adopter'

IFRS 1 (Amendments) Government Loans?

IFRS 7 (Amendments)
IFRS 7 (Amendments)

IFRS 9

IFRS 9 and IFRS 7
(Amendments)

IFRS 10

IFRS 11

IFRS 12

IFRS 13

IAS 1 (Amendments)

TIAS 12 (Amendments)

TIAS 19 (Revised 2011)

IAS 27 (Revised 2011)

IAS 28 (Revised 2011)

TIAS 32 (Amendments)

IFRIC 20

Disclosures - Transfers of Financial Assets’

Disclosures - Offsetting of Financial Assets and Financial
Liabilities®

Financial Instruments®

Mandatory Effective Date of IFRS 9 and Transition
Disclosures®

Consolidated Financial Statements?

Joint Arrangements?

Disclosure of Interests in Other Entities?

Fair Value Measurement?

Presentation of Items of Other Comprehensive Income®
Deferred Tax: Recovery of Underlying Assets’

Employee Benefits?

Separate Financial Statements?

Investments in Associates and Joint Ventures?

Offsetting Financial Assets and Financial Liabilities®
Stripping Costs in the Production Phase of a Surface Mine?
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Effective for annual periods beginning on or after 1 July 2011
Effective for annual periods beginning on or after 1 January 2013
Effective for annual periods beginning on or after 1 January 2012
Effective for annual periods beginning on or after 1 July 2012
Effective for annual periods beginning on or after 1 January 2015

° Effective for annual periods beginning on or after 1 January 2014

The Directors anticipate that the application of the new and revised standards, amendments or
interpretation will have no material impact on the results or the financial position of the Group.

3. SIGNIFICANT ACCOUNTING POLICIES

The Financial Information has been prepared on the historical cost basis and in accordance with
accounting policies set out below which are in conformity with International Financial Reporting
Standards. Historical cost is generally based on the fair value of the consideration given in exchange
for goods. These policies have been consistently applied throughout the Relevant Periods.

The Financial Information includes applicable disclosures required by the Rules Governing the
Listing of Securities on GEM of the Hong Kong Stock Exchange and by the Hong Kong Companies
Ordinance.

Investment in a subsidiary

Investment in a subsidiary is included in the Company’s statement of financial position at cost
less any impairment losses. The cost of investment in a subsidiary is measured at the carrying amount
of the Company’s share of equity items shown in Partnerfield’s financial statements at the date of the
reorganisation.

Basis of consolidation

The Financial Information incorporates the financial statements of the Company and entities
controlled by the Company (its subsidiaries). Control is achieved where the Company has the power
to govern the financial and operating policies of an entity so as to obtain benefits from its activities.

The results of subsidiaries acquired during the year, are included in the consolidated statement
of comprehensive income from the effective date of acquisition.

Where necessary, adjustments are made to the financial statements of subsidiaries to bring their
accounting policies into line with those used by other members of the Group.

All intra-group transactions, balances, income and expenses are eliminated on consolidation.

Non-controlling interests in subsidiaries are presented separately from the Group’s equity
therein.

Total comprehensive income and expense of a subsidiary is attributed to the equity holders of the
Company and to non-controlling interests even if this results in the non-controlling interests having
a deficit balance.

— I-13 —
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Business combinations

Acquisitions of businesses are accounted for using the acquisition method. The consideration
transferred in a business combination is measured at fair value, which is calculated as the sum of the
acquisition-date fair values of the assets transferred by the Group, liabilities incurred by the Group
to former owners of the acquiree and the equity interests issued by the Group in exchange for control
of the acquiree. Acquisition-related costs are recognised in profit or loss as incurred.

At the acquisition date, the acquiree’s identifiable assets, liabilities and contingent liabilities are
recognised at their fair value, except that:

° deferred tax assets or liabilities and liabilities or assets related to employee benefit
arrangements are recognised and measured in accordance with IAS 12 Income Taxes and
IAS 19 Employee Benefits respectively;

° liabilities or equity instruments related to share-based payment transactions of the acquiree
or the replacement by the Group of an acquiree’s share-based payment awards are measured
in accordance with IFRS 2 Share-based Payment at the acquisition date; and

° assets (or disposal groups) that are classified as held for sale in accordance with IFRS 5
Non-current Assets Held for Sale and Discontinued Operations are measured in accordance
with IFRS 5.

Goodwill is measured as the excess of the sum of the consideration transferred, the amount of
any non-controlling interests in the acquiree, and the fair value of the acquirer’s previously held
equity interest in the acquiree (if any) over the net of the acquisition-date amounts of the identifiable
assets acquired and the liabilities assumed. If, after assessment, the Group’s interest in the fair value
of the acquiree’s identifiable net assets exceeds the sum of the consideration transferred, the amount
of any non-controlling interests in the acquiree and the fair value of the acquirer’s previously held
interest in the acquiree (if any), the excess is recognised immediately in profit or loss as a bargain
purchase gain.

Non-controlling interests that are present ownership interests and entitle their holders to a
proportionate share of the entity’s net assets in the event of liquidation may be initially measured
either at fair value or at the non-controlling interests’ proportionate share of the recognised amounts
of the acquiree’s identifiable net assets. The choice of measurement basis is made on a
transaction-by-transaction basis. Other types of non-controlling interests are measured at their fair
value or another measurement basis required by another Standard.

Changes in the Group’s ownership interest in existing subsidiaries

Changes in the Group’s interest in a subsidiary that do not result in the Group losing control over
the subsidiaries are accounted for as equity transactions (i.e. transactions with owners in their capacity
as owners). The carrying amounts of the Group’s interests and non-controlling interests are adjusted
to reflect the changes in their relative interests in the subsidiary. Any difference between the amount
by which the non-controlling interests are adjusted and the fair value of the consideration paid or
received is recognised directly in equity (in “capital reserves”) and attributed to the equity holders of
the Company.
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Merger accounting for business combination involving entities under common control

The Financial Information incorporates the financial statement items of the combining entities
or businesses in which the common control combination occurs as if they had been combined from the
date when the combining entities or businesses first came under the control of the controlling party.

The net assets of the combining entities or businesses are consolidated using the existing book
values from the controlling party’s perspective. No amount is recognised in respect of goodwill or
excess of acquirer’s interest in the net fair value of acquirer’s identifiable assets, liabilities and
contingent liabilities over cost at the time of common control combination, to the extent of the
continuation of the controlling party interest.

The consolidated statement of comprehensive income includes the results of each of the
combining entities or businesses from the earliest date presented or since the date when the combining
entities or businesses first came under the common control, where this is a shorter period, regardless
of the date of the common control combination.

Goodwill

Goodwill arising on an acquisition of a business is carried at cost less any accumulated
impairment losses and is presented separately in the consolidated statement of financial position.

For the purpose of impairment testing, goodwill arising from an acquisition is allocated to each
of the relevant cash-generating units (or groups of cash-generating units) that are expected to benefit
from the synergies of the acquisition.

A cash-generating unit to which goodwill has been allocated is tested for impairment annually,
or more frequently whenever there is an indication that the unit may be impaired. For goodwill arising
on an acquisition in a financial year, the cash-generating unit to which goodwill has been allocated
is tested for impairment before the end of that financial year. When the recoverable amount of the
cash-generating unit is less than the carrying amount of the unit, the impairment loss is allocated to
reduce the carrying amount of any goodwill allocated to the unit first, and then to the other assets of
the unit pro-rata on the basis of the carrying amount of each asset in the unit. Any impairment loss
for goodwill is recognised directly in profit or loss in the consolidated statement of comprehensive
income. An impairment loss for goodwill is not reversed in subsequent periods.

On subsequent disposal of the relevant cash-generating unit, the attributable amount of goodwill
is included in the determination of the amount of profit or loss on disposal.

Revenue recognition

Revenue is measured at the fair value of the consideration received or receivable and represents
amounts receivable for goods sold and services provided in the normal course of business, net of
discounts and sales related taxes.

Revenue from the sale of goods is recognised when all the following conditions are satisfied:

° the Group has transferred to the buyer the significant risks and rewards of ownership of the
goods;
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° the Group retains neither continuing managerial involvement to the degree usually
associated with ownership nor effective control over the goods sold;

° the amount of revenue can be measured reliably;

° it is probable that the economic benefits associated with the transaction will flow to the
Group; and

° the costs incurred or to be incurred in respect of the transaction can be measured reliably.
Revenue from sale of goods is recognised when the goods are delivered and title has passed.
Service income is recognised when services are provided.

Interest income from a financial asset is recognised when it is probable that the economic
benefits will flow to the Group and the amount of revenue can be measured reliably. Interest income
from a financial asset is accrued on a time basis, by reference to the principal outstanding and at the
effective interest rate applicable, which is the rate that exactly discounts estimated future cash receipts
through the expected life of the financial asset to that asset’s net carrying amount on initial
recognition.

Construction contracts

Where the outcome of a construction contract can be estimated reliably, revenue and costs are
recognised by reference to the stage of completion of the contract activity at the end of the reporting
period, as measured by the proportion that contract costs incurred for work performed to date relative
to the estimated total contract costs, except where this would not be representative of the stage of
completion. Variations in contract work, claims and incentive payments are included to the extent that
the amount can be measured reliably and its receipt is considered probable.

Where the outcome of a construction contract cannot be estimated reliably, contract revenue is
recognised to the extent of contract costs incurred that it is probable will be recoverable. Contract
costs are recognised as expenses in the period in which they are incurred.

When it is probable that total contract costs will exceed total contract revenue, the expected loss
is recognised as an expense immediately.

Where contract costs incurred to date plus recognised profits less recognised losses exceed
progress billings, the surplus is shown as amounts due from customers for contract work. For contracts
where progress billings exceed contract costs incurred to date plus recognised profits less recognised
losses, the surplus is shown as the amounts due to customers for contract work. Amounts received
before the related work is performed are included in the consolidated statement of financial position,
as a liability, as advances received. Amounts billed for work performed but not yet paid by the
customers are included in the consolidated statement of financial position under trade and other
receivables.

Leasing
Leases are classified as finance leases whenever the terms of the lease transfer substantially all

the risks and rewards of ownership to the lessee. All other leases are classified as operating leases.
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The Group as lessor

Rental income from operating leases is recognised in profit or loss on a straight-line basis over
the term of the relevant lease. Contingent rents recognised as income in the year in which they are
earned.

The Group as lessee

Rentals payable under operating leases are charged to profit or loss on a straight-line basis over
the term of the relevant lease.

Leasehold land and building

When a lease includes both land and building elements, the Group assesses the classification of
each element as a finance or an operating lease separately based on the assessment as to whether
substantially all the risks and rewards incidental to ownership of each element have been transferred
to the Group. Specifically, the minimum lease payments (including any lump-sum upfront payments)
are allocated between the land and the building elements in proportion to the relative fair values of
the leasehold interests in the land element and building element of the lease at the inception of the
lease. When the lease payments cannot be allocated reliably between the land and building elements,
the entire lease is generally classified as a finance lease and accounted for as property, plant and
equipment.

Foreign currencies

In preparing the financial statements of each individual group entity, transactions in currencies
other than the functional currency of that entity (foreign currencies) are recorded in the respective
functional currency (i.e. the currency of the primary economic environment in which the entity
operates) at the rates of exchanges prevailing on the dates of the transactions. At the end of each
reporting period, monetary items denominated in foreign currencies are retranslated at the rates
prevailing at the end of the reporting period. Non-monetary items that are measured in terms of
historical cost in a foreign currency are not retranslated.

Exchange differences arising on the settlement of monetary items, and on the retranslation of
monetary items, are recognised in profit or loss in the period in which they arise.

Borrowing costs

Borrowing costs directly attributable to the acquisition, construction or production of qualifying
assets, which are assets that necessarily take a substantial period of time to get ready for their intended
use or sale, are added to the cost of those assets until such time as the assets are substantially ready
for their intended use or sale.

All other borrowing costs are recognised in profit or loss in the period in which they are incurred.

Retirement benefit costs

Payments to defined contribution retirement benefit plans and the Mandatory Provident Fund
Scheme are charged as an expense when employees have rendered service entitling them to the
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contributions. Payments made to state-managed retirement benefit schemes are dealt with as payments
to defined contribution plans where the Group’s obligations under the schemes are equivalent to those
arising in a defined contribution retirement benefit plan.

Taxation

Income tax expense represents the sum of the tax currently payable and deferred taxation.

The tax currently payable is based on taxable profit for the year. Taxable profit differs from
profit as reported in the consolidated statement of comprehensive income because it excludes items
of income or expense that are taxable or deductible in other years and it further excludes items that
are never taxable or deductible. The Group’s liability for current tax is calculated using tax rates that
have been enacted or substantively enacted by the end of the reporting period.

Deferred tax is recognised on temporary differences between the carrying amounts of assets and
liabilities in the Financial Information and the corresponding tax base used in the computation of
taxable profit. Deferred tax liabilities are generally recognised for all taxable temporary differences.
Deferred tax assets are generally recognised for all deductible temporary differences to the extent that
it is probable that taxable profits will be available against which those deductible temporary
differences can be utilised. Such assets and liabilities are not recognised if the temporary difference
arises from goodwill or from the initial recognition (other than in a business combination) of other
assets and liabilities in a transaction that affects neither the taxable profit nor the accounting profit.

Deferred tax liabilities are recognised for taxable temporary differences arising on investments
in subsidiaries, except where the Group is able to control the reversal of the temporary difference and
it is probable that the temporary difference will not reverse in the foreseeable future. Deferred tax
assets arising from deductible temporary differences associated with such investments only recognised
to the extent that it is probable that there will be sufficient taxable profits against which to utilise the
benefits of the temporary differences and they are expected to reverse in the foreseeable future.

The carrying amount of deferred tax assets is reviewed at the end of each reporting period and
reduced to the extent that it is no longer probable that sufficient taxable profits will be available to
allow all or part of the asset to be recovered.

Deferred taxation is calculated at the tax rates that are expected to apply in the period in which
the liability is settled or the asset is realised, based on tax rate (and tax laws) that have been enacted
or substantively enacted by the end of the reporting period. The measurement of deferred tax liabilities
and assets reflects the tax consequences that would follow from the manner in which the Group
expects, at the end of the reporting period, to recover or settle the carrying amount of its assets and
liabilities. Current and deferred tax is recognised in profit or loss, except when it relates to items that
are recognised in other comprehensive income or directly in equity, in which case the current and
deferred tax is also recognised in other comprehensive income or directly in equity respectively.

Deferred tax assets and liabilities are offset when there is a legally enforceable right to set off
current tax assets against current tax liabilities and when they relate to income taxes levied by the
same taxation authority to the same group entity and the Group intends to settle its current tax assets
and liabilities on a net basis.
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Property, plant and equipment

Property, plant and equipment are stated at cost less accumulated depreciation and any
recognised impairment loss.

Depreciation is provided to write off the cost of items of property, plant and equipment over their
estimated useful lives after taking into account of their estimated residual values, using the
straight-line method. The estimated useful lives, residual values and depreciation method are reviewed
at the end of each reporting period, with the effect of any changes in estimate accounted for on a
prospective basis.

An item of property, plant and equipment is derecognised upon disposal or when no future
economic benefits are expected to arise from the continued use of the asset. Any gain or loss arising
on derecognition of the asset (calculated as the difference between the net disposal proceeds and the
carrying amount of the item) is included in profit or loss in the period in which the item is
derecognised.

Intangible assets

Intangible assets acquired separately

Intangible assets acquired separately and with finite useful lives are carried at costs less
accumulated amortisation and any accumulated impairment losses. Amortisation for intangible assets
with finite useful lives is provided on a straight-line basis over their estimated useful lives. The
estimated useful life and amortisation method are reviewed at the end of each reporting period, with
the effect of any changes in estimate being accounted for on a prospective basis.

Research and development expenditure

Expenditure on research activities is recognised as an expense in the period in which it is
incurred.

Intangible assets acquired in a business combination

Intangible assets acquired in a business combination are recognised separately from goodwill and
are initially recognised at their fair value at the acquisition date (which is regarded as their cost).
Subsequent to initial recognition, intangible assets with finite useful lives are carried at costs less
accumulated amortisation and any accumulated impairment losses. Amortisation for intangible assets
with finite useful lives is provided on a straight-line basis over their estimated useful lives.

Gains or losses arising from derecognition of an intangible asset are measured at the difference
between the net disposal proceeds and the carrying amount of the asset and are recognised in profit
or loss in the period when the asset is derecognised.

Impairment losses on tangible and intangible assets other than goodwill

At the end of the reporting period, the Group reviews the carrying amounts of its tangible and
intangible assets to determine whether there is any indication that those assets have suffered an
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impairment loss. If any such indication exists, the recoverable amount of the asset is estimated in order
to determine the extent of the impairment loss, if any. Recoverable amount is the higher of fair value
less costs to sell and value in use. If the recoverable amount of an asset is estimated to be less than
its carrying amount, the carrying amount of the asset is reduced to its recoverable amount. An
impairment loss is recognised as an expense immediately.

Where an impairment loss subsequently reverses, the carrying amount of the asset is increased
to the revised estimate of its recoverable amount, but so that the increased carrying amount does not
exceed the carrying amount that would have been determined had no impairment loss been recognised
for the asset in prior years. A reversal of an impairment loss is recognised as income immediately.

Inventories

Inventories are stated at the lower of cost and net realisable value. Cost comprises direct
materials and, where applicable, direct labour costs and those overheads that have been incurred in
bringing the inventories to their present location and condition. Cost is calculated using the weighted
average method. Net realisable value represents the estimated selling price less all estimated costs of
completion and the estimated cost necessary to make the sale.

Provisions

Provisions are recognised when the Group has a present obligation (legal or constructive) as a
result of a past event, it is probable that the Group will be required to settle the obligation, and a
reliable estimate can be made of the amount of the obligation.

The amount recognised as a provision is the best estimate of the consideration required to settle
the present obligation at the end of the reporting period, taking into account the risks and uncertainties
surrounding the obligation. When a provision is measured using the cash flows estimated to settle the
present obligation, its carrying amount is the present value of those cash flows (where the effect of
the time value of money is material).

When some or all of the economic benefits required to settle a provision are expected to be
recovered from a third party, a receivable is recognised as an asset if it is virtually certain that
reimbursement will be received and the amount of the receivable can be measured reliably.

Warranty

Provisions for warranty costs are recognised at the date of completion of construction contracts
and at the Directors’ best estimate of the expenditure required to settle the Group’s obligation.

Financial instruments

Financial assets and financial liabilities are recognised on the statement of financial position
when a group entity becomes a party to the contractual provisions of the instrument. Financial assets
and financial liabilities are initially measured at fair value.
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Financial assets

The Group’s financial assets are classified into loans and receivables. The classification depends
on the nature and purpose of the financial assets and is determined at the time of initial recognition.

Loans and receivables

Loans and receivables are non-derivative financial assets with fixed or determinable payments
that are not quoted in an active market. At the end of each reporting period subsequent to initial
recognition, loans and receivables (including trade and bill receivables, other receivables, amounts
due from related parties, restricted bank deposits, and bank balances and cash) are carried at amortised
cost using the effective interest method, less any identified impairment losses (see accounting policy
on impairment loss on financial assets below).

The effective interest method is a method of calculating the amortised cost of a financial asset
and of allocating interest income over the relevant period. The effective interest rate is the rate that
exactly discounts estimated future cash receipts (including all fees paid or received that form an
integral part of the effective interest rate, transaction costs and other premiums or discounts) through
the expected life of the financial asset, or, where appropriate, a shorter period to the net carrying
amount on initial recognition.

Interest income is recognised by applying the effective interest method.
Impairment of loans and receivables

Loans and receivables are assessed for indicators of impairment at the end of each reporting
period. Loans and receivables are impaired where there is objective evidence that, as a result of one
or more events that occurred after the initial recognition of the financial asset, the estimated future
cash flows of the loans and receivables have been affected.

Objective evidence of impairment could include:

° significant financial difficulty of the issuer or counterparty; or

° default or delinquency in interest or principal payments; or

° it becoming probable that the borrower will enter bankruptcy or financial re-organisation.

For certain categories of loans and receivables, such as trade receivables, assets that are assessed
not to be impaired individually are subsequently assessed for impairment on a collective basis.
Objective evidence of impairment for a portfolio of receivables could include the Group’s past
experience of collecting payments, an increase in the number of delayed payments in the portfolio past
the credit period and observable changes in national or local economic conditions that correlate with
default on receivables.

An impairment loss is recognised in profit or loss when there is objective evidence that the asset
is impaired, and is measured as the difference between the asset’s carrying amount and the present
value of the estimated future cash flows discounted at the original effective interest rate.
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The carrying amount of the loans and receivables is reduced by the impairment loss directly for
all loans and receivables with the exception of trade and other receivables, where the carrying amount
is reduced through the use of an allowance account. Changes in the carrying amount of the allowance
account are recognised in profit or loss. When a trade and other receivable is considered not
recoverable, it is written off against the allowance account. Subsequent recoveries of amounts
previously written off are credited to profit or loss.

If, in a subsequent period, the amount of impairment loss decreases and the decrease can be
related objectively to an event occurring after the impairment losses was recognised, the previously
recognised impairment loss is reversed through profit or loss to the extent that the carrying amount
of the asset at the date the impairment is reversed does not exceed what the amortised cost would have
been had the impairment not been recognised.

Financial liabilities and equity instruments

Financial liabilities and equity instruments issued by the group entities are classified according
to the substance of the contractual arrangements entered into and the definitions of a financial liability
and an equity instrument.

An equity instrument is any contract that evidences a residual interest in the assets of the group
entities after deducting all of its liabilities.

Financial liabilities at amortised cost

Financial liabilities (including trade and other payables, amounts due to related parties, bank and
other borrowings) are subsequently measured at amortised cost using effective interest method.

The effective interest method is a method of calculating the amortised cost of a financial liability
and of allocating interest expense over the relevant period. The effective interest rate is the rate that
exactly discounts estimated future cash payments (including all fees and points paid or received that
form an integral part of the effective interest rate, transaction costs and other premiums or discounts),
through the expected life of the financial liability, or, where appropriate, a shorter period to the net
carrying amount on initial recognition.

Interest expense is recognised on an effective interest basis.

Equity instruments

Equity instruments issued by the group entities are recorded at the proceeds received, net of
direct issue costs.

Derecognition

Financial assets are derecognised when the rights to receive cash flows from the assets expire or,
the financial assets are transferred and the Group has transferred substantially all the risks and rewards
of ownership of the financial assets. On derecognition of a financial asset in its entirety, the difference
between the asset’s carrying amount and the sum of the consideration received and receivable is
recognised in profit or loss.
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Financial liabilities are derecognised when the obligation specified in the relevant contract is
discharged, cancelled or expires. The difference between the carrying amount of the financial liability
derecognised and the consideration paid and payable is recognised in profit or loss.

4. KEY SOURCES OF ESTIMATION UNCERTAINTY

In the application of the Group’s accounting policies, which are described in Note 3, the
Directors are required to make estimates and assumptions about the carrying amounts of assets and
liabilities that are not readily apparent from other sources. The estimates and associated assumptions
are based on historical experience and other factors that are considered to be relevant. Actual results
may differ from these estimates.

The estimates and underlying assumptions are reviewed on an ongoing basis. Revisions to
accounting estimates are recognised in the period in which the estimate is revised if the revision
affects only that period or in the period of the revision and future periods if the revision affects both
current and future periods.

The following are the key assumptions concerning the future, and other key sources of estimation
uncertainty at the end of the reporting period, that have a significant risk of causing a material
adjustment to the carrying amounts of assets and liabilities within the next twelve months.

Impairment, useful lives and residual values of property, plant and equipment

The Directors assesses whether there are any indicators of impairment for an asset at the end of
each reporting period. The asset is tested for impairment when there are indicators that the carrying
amounts may not be recoverable. The Directors based on physical damage and technical obsolescence
to assess whether the indicators of impairment for an asset exist.

Useful lives and residual values are reviewed by the Directors at the end of each reporting
period. In determining the useful life and residual value of an item of property, plant and equipment,
the Directors consider various factors, such as technical or commercial obsolescence arising from
changes or improvements in production, or from a change in the market demand for the product or
service output of the asset, expected usage of the asset, expected physical wear and tear, the care and
maintenance of the asset. The estimation of the useful life of the asset is based on the experience of
the Group with similar assets that are used in a similar way. Adjustments to depreciation is made in
the period which the revised estimate takes place if the estimated useful lives and/or the residual
values of items of property, plant and equipment are different from the previous estimation.

At 31 December 2010 and 2011, the property, plant and equipment of the Group amounted to
RMB 4,868,000 and RMB6,451,000. Any change in the Directors’ assessment on impairment, useful
lives and residual values of property, plant and equipment will affect the depreciation and the
impairment loss to be charged in the profit or loss on a prospective basis.

Impairment of goodwill

Determining whether goodwill is impaired requires an estimation of the value in use of the
cash-generating units to which goodwill has been allocated. The value in use calculation requires the
Group to estimate the future cash flows expected to arise from the cash-generating unit and a suitable
discount rate in order to calculate the present value. Where the actual future cash flows are less than
expected, a material impairment loss may arise.
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As at 31 December 2011, the carrying amount of goodwill is RMB30,099,000. Details of the
recoverable amount calculation are disclosed in Note 16.

Impairment on doubtful receivables

In determining whether there is objective evidence of impairment on doubtful receivables, the
Group takes into consideration of the aged analysis of trade receivables and the estimation of future
cash flows recoverable from these receivables. A considerable amount of judgment is required in
assessing the ultimate realisation of these receivables, including the current creditworthiness and the
past collection history of each customer. The amount of the impairment on doubtful receivables is
measured as the difference between the asset’s carrying amount and the present value of estimated
future cash flows (excluding future credit losses that have not been incurred) discounted at the
financial asset’s original effective interest rate (i.e. the effective interest rate computed at initial
recognition). Where the actual future cash flows are less than expected, an allowance for doubtful
debts may arise.

As at 31 December 2010 and 2011, the carrying amount of trade receivables is RMB15,053,000
and RMB62,320,000, which are after impairment on doubtful receivables of RMB Nil and
RMB207,000 respectively (see Note 19).

Allowance on inventories

The Directors review the inventories on a product-by-product basis at the end of each reporting
period to identify obsolete and slow-moving inventory items that are no longer suitable for use in
production. The Directors also estimates the net realisable value for finished goods and raw materials
based primarily on current market conditions and the historical experience of manufacturing and
selling products of similar nature and make allowance if the net realisable value is lower than the cost.
These estimates could change significantly as a result of changes in customer preferences in response
to the industry cycles. Where the actual net realisable values are less than expected, an allowance may
arise.

As at 31 December 2010 and 2011, the carrying amount of the Group’s inventories is
RMB7,249,000 and RMB2,846,000, respectively. No allowance on inventories was recognised during
the Relevant Periods.

Provision for warranty

The Group typically provides warranties for one year, after the completion of construction
projects, to the customers. Provision for warranty costs are recognised at the date of completion of the
relevant projects and at the Directors’ best estimate of the expenditure required to settle the Group’s
obligation.

In making the provision, the Directors consider the actual product failure rates for similar
projects, material usage and service delivery costs incurred in servicing these warranty claims, as well
as recent trends that suggest that past cost information may differ from future claims. In this regard,
Directors are satisfied that adequate provision for warranty had been made in light of the historical
statistics of the Group. Where the actual claims are more than expected, an additional provision for
warranty may arise.
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As at 31 December 2010 and 2011, the carrying amount of the provision for warranty is
RMB25,000 and RMB60,000, respectively.

Construction contracts

Revenue and profit recognition on construction contracts are recognised by reference to the stage
of completion of the contract activity at the end of each reporting period, which is measured as total
contract costs incurred for work performed to date relative to estimated total contract costs to be
incurred upon completion of the construction contract.

In estimating the total contract costs, management considers the actual costs incurred for similar
completed contracts as well as market prices of raw materials, subcontract labor costs and other
related costs that will affect the estimation of budget cost, based on past experience and current market
information.

As market conditions keep changing, actual costs incurred upon completion of the project may
differ significantly from that initially estimated, which would affect the amounts due from customers

for contract work, contract revenue and profit recognised in the period which such changes take place.

As at 31 December 2010 and 2011, the carrying amount of the amounts due from customers for
contract work is RMB16,856,000 and RMB63,480,000 respectively.

5. REVENUE
An analysis of the Group’s revenue for the Relevant Periods is as follows:

Year ended
31 December

2010 2011

RMB’000 RMB’000

Sales of goods 971 14,410
Construction contract revenue 45,752 141,341
Services income 4,568 5,918
Rental income 256 65

51,547 161,734

The above rental income was generated from certain using right of sewer sub-rent to
telecommunication operators in the PRC. In accordance with those sub-rent agreements, the rental
income was recognised based on the actual distance of sewer used by the telecommunication
operators.

6. SEGMENT INFORMATION

During the Relevant Periods, Mr. Jiang is the controlling party and the chief operating decision
maker of the Group. He reviewed the sales of major products for the purpose of resources allocation
and performance assessment. Accordingly, the Group does not have any identifiable segment or any
discrete information for segment reporting purpose.

— 125 —



APPENDIX I ACCOUNTANTS’ REPORT

Revenue from major products and services

Year ended
31 December

2010 2011
RMB’000 RMB’000
Deployment services of optical fibers

- sales of goods 971 2,599
- provision of services 45,752 112,638

Low-voltage equipment integration services
- sales of goods — 11,811
- provision of services — 28,703
Pipeline maintenance service 4,568 5,918
Rental income 256 65

51,547 161,734

Geographical disclosures
The Group operates in the PRC. All of the non-current assets of the Group are located in the PRC.

The Group’s revenue from external customers by geographical location are detailed below:

Year ended
31 December

2010 2011

RMB’000 RMB’000

The PRC 51,318 161,720
Overseas 229 14

51,547 161,734

Information about major customers

Revenue from the customer of the corresponding year contributed over 10% of the total revenue
of the Group is as follows:

Year ended
31 December

2010 2011
RMB’000 RMB’000

Customer A 38,907 106,811
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7. OTHER INCOME

Year ended
31 December

2010 2011
RMB’000 RMB’000

Bank interest income 39 134

8.  OTHER GAINS AND LOSSES

Year ended
31 December

2010 2011
RMB’000 RMB’000
Other gains (losses) comprise:
Impairment loss on trade receivables — (207)
Provision of employee injury — (450)
Net foreign exchange gain — 675
Restructuring costs (Note 33(a)) (13,738) —
Net loss on sale of scrap material (8) —
Gain on disposal of property, plant and equipment — 6
Write-off of property, plant and equipment @) —
Gain on discharge of long outstanding payables — 486
Recovery of other receivables (Note) — 2,735
Fair value adjustment on initial recognition of other
borrowings (Note 24) — 1,282
Gain on discharge of obligations
under convertible loans (Note 24) = ﬂ
(13,747) 10,879

Note: This amount mainly represents the subsequent collection of other receivables by Hebei Deer which were fully

written-off before the First Acquisition.
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9.

10.

FINANCE COSTS

Imputed interest expenses on other borrowings (Note 24)
Interest on other borrowings

Interest on bank borrowings wholly repayable within five
years

PROFIT BEFORE TAXATION

Profit before taxation has been arrived at after charging:

Depreciation of property, plant and equipment
Amortisation of intangible assets (Note (a))
Operating lease rentals in respect of offices
Cost of inventories recognised as expense
Research expenses

Provision of warranty costs

Staff costs:
Directors’ emoluments (Note 12)
Other staff costs

Total staff costs (Note (b))

Notes:

(a) The amortisation of intangible assets was further analysed as follows:
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Year ended

31 December
2010 2011
RMB’000 RMB’000
— 1,282
— 252
_ 201 _ 408
201 1,942

Year ended

31 December
2010 2011
RMB’000 RMB’000
624 1,005
— 1,534
554 1,446
6,977 32,821
3 1,051
13 35
145 416
5,374 10,903

5,519 11,319
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Year ended
31 December

2010 2011
RMB’000 RMB’000

Amortisation included in:
Cost of sales/services — 1,528
Administrative expenses — 6

— 1,534

(b) The total staff costs include retirement benefit cost of RMB413,000 and RMB1,015,000, respectively for the years
ended 31 December 2010 and 31 December 2011.

11. INCOME TAX EXPENSE

Year ended
31 December
2010 2011
RMB’000 RMB’000
Current tax:
PRC enterprise income tax 1,181 3,129
Underprovision in prior year — 2
1,181 3,131
Deferred tax:
Current year 9 (306)
Withholding tax 352 1,366
361 1,060

1,542 4,191

Other than set out below, the PRC enterprise income tax for the Group’s subsidiaries established
in the PRC is 25%:

(a) Pursuant to a certificate issued by Beijing Municipal Science and Technology Commission
dated 18 December 2008 and 14 September 2011, Beijing U-Ton had been designated as a
High and New Technology Enterprise and its PRC enterprise income tax rate is 15%.
Moreover, Beijing U-Ton was entitled to a two-year tax exemption effected from 1 January
2008 pursuant to the Corporate Income Tax Exemption Registration Certificate ({3713
Bl B 2 550 =E) issued on 31 May 2009 by State Administration of Taxation of
Hiadian District, Beijing, the PRC.
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(b) Pursuant to a certificate issued by the local tax authority, in accordance with the Measures
on Authorised Methods of EIT Collection (Trial) ({&ZERFf#H#EE: (5447)), Hebei
Changtong’s taxable income was computed based on 8% of its total revenue and the income
tax rate was 25% for the two years ended 31 December 2010 and 2011.

(c) Pursuant to the PRC enterprice income tax assessment form issued by the local tax
authority, in accordance with the Measures on Authorised Methods of EIT Collection (Trial)
(A ZEPTAREOIFE (5047 ), Shijiazhuang Qiushi’s taxable income was computed based on
7% of its total revenue and the income tax rate was 25% effective from 1 January 2011 to
31 December 2011.

The PRC enterprise income tax computation bases of Hebei Changtong and Shijiazhuang Qiushi
as set out in (b) and (c) above are subject to the approval of relevant PRC tax authorities on a
year-by-year basis.

The tax charge for the year can be reconciled to the profit before taxation per consolidated
statements of comprehensive income as follows:

Year ended 31 December

2010 2011
RMB’000 RMB’000
Profit before taxation 3,119 61,029
PRC enterprise income tax at applicable tax rate of 25% 780 15,257
Tax effect on:
Expenses not deductible for tax purposes 3,477 3,092
Income not subject to tax — (2,842)
Concessionary rates granted to a PRC subsidiary (352) (56)
Taxable income estimated on total revenue (2,715) (12,628)
Underprovision in prior year — 2
Withholding tax on undistributed profit of PRC entities 352 1,366
Tax charge for the year 1,542 4,191
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12. DIRECTORS’ AND EMPLOYEES’ EMOLUMENTS

Directors

The emoluments paid or payable to each of the Directors by the group companies during the
Relevant Periods were as follows:

Basic Discretionary Retirement

Directors’ salaries and performance benefit
Name of director fees allowances bonus contribution Total
RMB’000
RMB’000 RMB’000 (Note) RMB’000  RMB’000
Year ended 31 December
2010
Mr. Jiang — 79 — 12 91
Ms. Guo — 48 — 6 54
Mr. Li — — — — —
— 127 — 18 145
Year ended 31 December
2011
Mr. Jiang — 202 18 17 237
Ms. Guo — 139 — 9 148
Mr. Li — 24 — 7 31

— 365 18 33 416

Note: The discretionary performance bonus is determined by reference to the performance of the director.

During the Relevant Periods, part of the retirement benefit contribution of Mr. Jiang and his
spouse was paid by their respective ex-employer in Hebei province, the PRC.

During the Relevant Periods, no emoluments were paid by the Group to the Directors as an
inducement to join or upon joining the Group or as compensation for loss of office.

No Directors waived any emoluments during the Relevant Periods.
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Employee

The five highest paid individuals of the Group in each of the reporting period included two
Directors. The emoluments of the remaining three highest paid individuals for Relevant Periods are

as follows:
Year ended 31 December
2010 2011
RMB’000 RMB’000
Salary 45 371
Discretionary performance bonus 113 149
Retirement benefit contributions 21 21

179 541

During the Relevant Periods, no emoluments were paid by the Group to the five highest paid
individuals as an inducement to join or upon joining the Group or as compensation for loss of office.

The emoluments of the remaining highest paid individuals are within the following band:

Year ended 31 December
2010 2011

Nil to HK$1,000,000 3 3

13. DIVIDENDS

No dividends have been paid or declared by the companies now comprising the Group during the

Relevant Periods.

No special dividend was paid or declared subsequent to 31 December 2011.
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14. (LOSS) EARNINGS PER SHARE

The calculation of the basic (loss) earnings per share attributable to equity holders of the
Company is based on the following data:

Year ended 31 December

2010 2011
RMB’000 RMB’000
(Loss) earnings
(Loss) profit for the year attributable to equity
holders of the Company (1,272) 55,381

Year ended 31 December

2010 2011
000 000
Number of shares
Weighted average number of ordinary shares for the
purposes of basic (loss) earnings per share 1,009,535 1,227,836

For the Relevant Periods, the calculations of basic (loss) earnings per share are based on
1,260,000,000 shares in issue on the assumption that the Group Reorganisation and the capitalisation
issue as disclosed in the section of “History, development and reorganisation — Reorganisation” and
“Statutory and general information” in the Prospectus respectively had been completed on 1 January
20009.

No information of diluted (loss) earnings per share is presented as there was no potential
ordinary shares outstanding during the Relevant Periods.

— I[-33 —



APPENDIX I

ACCOUNTANTS’ REPORT

15.

PROPERTY, PLANT AND EQUIPMENT

Leasehold
land and Motor Office
building  vehicles Machinery equipment Total
RMB’000 RMB’000  RMB’000 RMB’000 RMB’000
COST
At 1 January 2010 700 648 1,890 1,644 4,882
Additions — 797 657 234 1,688
Acquisition of a subsidiary (Note
33) — — 717 — 717
Write-off — — — (8) (8)
At 31 December 2010 700 1,445 3,264 1,870 7,279
Additions — 844 1,434 286 2,564
Acquisition of a subsidiary
(Note 33) — 23 19 49 91
Disposals — (55) (22) — (77)
At 31 December 2011 700 2,257 4,695 2,205 9,857
ACCUMULATED
DEPRECIATION
At 1 January 2010 157 255 382 1,000 1,794
Charge for the year 23 192 202 207 624
Eliminated on write-off — — — (7) (7)
At 31 December 2010 180 447 584 1,200 2,411
Charge for the year 22 261 454 268 1,005
Eliminated on disposal — (8) 2) — (10)
At 31 December 2011 202 700 1,036 1,468 3,406
CARRYING AMOUNT
At 31 December 2010 520 998 2,680 670 4,868
At 31 December 2011 498 1,557 3,659 737 6,451
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The above items of property, plant and equipment are depreciated using the straight-line method
after taking into account of their estimated residual values at the following rates per annum:

Leasehold land and building 3.23%
Motor vehicles 19.40%
Machinery 9.70%
Office equipment 19.40%

The leasehold land and building is located in Hengshui City Hebei Province, the PRC. The lease
payment of the land element cannot be allocated reliably from the building and the leasehold land and
building is accounted for as property, plant and equipment in its entirety. The land use right has a term
of 50 years and will be expired on 1 May 2052.

16. GOODWILL

Year ended 31 December

2010 2011
RMB’000 RMB’000
Cost and carrying amounts
Balance at beginning of year — —
Addition recognised from business combination
occurred during the year (Note 33(b)) — 30,099
Balance at end of year — 30,099

The Group tests goodwill annually for impairment, or more frequently if there are indications
that goodwill might be impaired.

For the purposes of impairment testing, goodwill has been allocated to the following cash
generating unit (CGU).

At 31 December

2010 2011
RMB’000 RMB’000

Low-voltage equipment integration services located in
Shijiazhuang, the PRC — 30,099

The recoverable amount of the CGU is determined from value in use calculations. The key
assumptions for the value in use calculations are those regarding the discount rates, growth rates and
expected changes to selling price and direct costs. The Directors estimate discount rates using pre-tax
rates that reflect current market assessments of the time value of money and the risks specific to the
CGUs. The growth rates are based on industry growth forecasts. Changes in selling prices and direct
costs are based on past practices and expectations of future changes in the market.
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For the purpose of impairment testing, the Group prepares cash flow projection covering a 5-year
period. The calculation uses cashflow projections based on financial budgets approved by management
covering a 5-year period and discount rate of 19%. The cash flows beyond the 5-year period are
extrapolated using an estimated growth rate of 3%.This growth rate is based on the relevant industry
growth forecasts and does not exceed the average long-term growth rate for the relevant industry.

The Directors believe that any reasonably possible change in the key assumptions on which the
recoverable amount is based would not cause the carrying amount of the unit to exceed the aggregate

recoverable amount of the CGU.

17. INTANGIBLE ASSETS

The movements of the Group’s intangible assets for the Relevant Periods are set out as follows:

Backlog Software
contracts licenses Total

RMB’000 RMB’000 RMB’000

COST

At 1 January 2010 — — —
Acquisition of a subsidiary (Note 33(a)) — 3 3
At 31 December 2010 — 3 3
Addition — 14 14
Acquisition of a subsidiary (Note 33(b)) 1,528 — 1,528
At 31 December 2011 1,528 17 1,545

ACCUMULATED AMORTISATION
At 1 January 2010 and 31 December 2010 — — —
Charge for the year 1,528 6 1,534

At 31 December 2011 1,528 6 1,534

CARRYING VALUE
At 31 December 2010 — 3 3

At 31 December 2011 — 11 11

The software licenses have finite useful lives and are amortised on a straight-line basis over 5
years.

All backlog contracts were completed during the year ended 31 December 2011.
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18. INVENTORIES

At 31 December

2010 2011

RMB’000 RMB’000

Raw materials 3,542 1,056
Finished goods 3,707 1,790

7,249 2,846

19. TRADE AND BILL RECEIVABLES

At 31 December

2010 2011

RMB’000 RMB’000

Trade receivables 15,053 62,527
Less: Allowance for impairment of receivables — (207)
15,053 62,320

Bill receivable — 3,996

15,053 66,316

The collection period of the majority of the trade receivables ranges from 30 to 180 days from
the invoice date during the Relevant Periods. No interest is charged on the outstanding balance. There
is no credit term granted to customers.

The following is an aged analysis of trade and bill receivables by invoice/completion certificate
date at the end of the reporting period:

At 31 December

2010 2011

RMB’000 RMB’000

Within 90 days 9,802 58,699
91 to 180 days 2,102 2,051
181 to 365 days 1,167 3,138
1 to 2 years 1,385 2,186
2 to 3 years 65 242
Over 3 years 532 —

Total trade and bill receivables 15,053 66,316
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The above analysis also represented the aged analysis of trade receivables amounts which are
past due at the end of the reporting period.

In determining the recoverability of trade receivables, the Group considers any change in the
credit quality of the trade receivables at the end of each reporting period.

In addition, the Group reviews the recoverable amount of each individual trade receivable at the
end of reporting period and assesses portfolio of receivable on a collective basis to ensure that
adequate impairment losses are made for irrecoverable amounts. The Directors believe that no further
provision is required in excess of the provision for impairment of receivables.

Movements of allowance for impairment of receivables are set out as follow:

Year ended 31 December

2010 2011

RMB’000 RMB’000

Balance at beginning of year — —
Additions recognised during the year — 207
Balance at end of year — 207

At 31 December 2010 and 2011, retentions held by customers for contract works included in
trade receivables amounted to RMB685,000 and RMB2,338,000 respectively.

20. OTHER RECIEVABLES, DEPOSITS AND PREPAYMENTS

At 31 December

2010 2011

RMB’000 RMB’000

Other receivables — non-trade 5,053 50
Staff loans 1,011 —
Advances to suppliers 367 1,215
Deposits 208 1,086
Other 330 331

6,969 2,682

The non-trade other receivables represent the amounts advance to independent third parties for
their short term financing purpose.

At the end of each reporting period, the non-trade other receivables and the staff loans are

unsecured, interest-free and expected to be recovered within 12 months from the end of respective
reporting period.
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21. AMOUNTS DUE FROM CUSTOMERS FOR CONTRACT WORK

At 31 December

2010 2011
RMB’000 RMB’000
Contracts in progress at the end of the reporting period
Contract costs incurred plus recognised profit or loss 16,856 63,480
Less: progress billings — _
16,856 63,480
Analysed for reporting purpose as:

Amounts due from contract customers 16,856 63,480

22. RESTRICTED BANK DEPOSITS/BANK BALANCES AND CASH

At 31 December 2010 and 2011, the restricted bank deposits mainly included RMB601,000 and
RMB5,052,000 respectively, which were used to secure the Group’s bill facilities. The restricted bank
deposits will be released upon the settlement of relevant bill facilities.

Bank balances and cash comprise cash and short-term deposits held by the Group with an original
maturity of three months or less.

Restricted bank deposits and bank balances carry prevailing market interest rate of 0.36% and
0.50% per annum as at 31 December 2010 and 2011, respectively.

At the end of each reporting period, included in bank balances and cash are the following
amounts denominated in currencies other than the functional currency of the relevant group entities
to which they relate.

At 31 December

2010 2011
RMB’000 RMB’000

Bank balances and cash denominated in:
USD 103 96
HKD 165 632
EUR 234 322

502 1,050
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23.

TRADE AND OTHER PAYABLES

Trade payables

Bill payables

Advance from customers
Other payables

Other tax payables
Accrued payroll

At 31 December

2010 2011
RMB’000 RMB’000
14,665 37,257
601 5,052
1,604 —
2,786 8,949
965 4,216
3,376 5,795

23,997 61,269

The Group has financial risk management policies in place to ensure that payables are within the

credit timeframe.

24.

The following is an aged analysis of trade and bill payables by date of invoices received at the
end of the reporting period:

Within 90 days
91 to 180 days
181 to 365 days
1 to 2 years

2 to 3 years
Over 3 years

BANK AND OTHER BORROWINGS

Secured bank borrowings

Other borrowings

140 —

At 31 December

2010 2011
RMB’000 RMB’000
11,435 25,791
13 5,561

341 10,402
2,839 483
638 47

— 25

15,266 42,309

At 31 December

2010 2011
RMB’000 RMB’000
9,997 4,956
14,682 932

24,679 5,888
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All bank borrowings are carried at floating rate, secured by a charge over certain of the Group’s
trade receivables with carrying amounts of RMB6,166,000 and RMB6,195,000 at 31 December 2010
and 2011 respectively and repayable within one year from the end of each reporting period. The
effective interest rates on the borrowings are as follows:

At 31 December

2010 2011
% %
Floating-rate borrowings (Note) 5.84 7.26

Note: The floating rate is at 110% or 115% of the People’s Bank of China’s benchmark interest rate for loans.

All bank borrowings are denominated in the functional currencies of the relevant group entities.

Included in other borrowings at 31 December 2010 were amounts payable by Partnerfield for
settlement of convertible loans matured in the year ended 31 December 2008 and are analysed as
follows:

At 31 December

2010 2011
RMB’000 RMB’000

Interest-bearing at 5% per annum
computed on daily basis 10,122 —
Non-interest bearing 4,560 —

14,682 —

In June 2011, Partnerfield has entered into agreements with the lenders to settle the entire
outstanding balances of HK$15,044,000 (approximately RMB12,522,000). Pursuant to the
agreements, the Group agreed to pay HK$7,420,000 (approximately RMB6,170,000) to the lenders to
discharge all obligations of Partnerfield under the convertible loans resulted in a gain of
HK$7,624,000 (approximately RMB6,352,000).
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During the year ended 31 December 2011, the Group received advances from independent third
parties, with principal amounts of RMB20,320,000 in aggregate. These balances were unsecured,
interest-free and were repayable one year from the date of drawdown. Fair value adjustment at an
effective interest rate of 6.31% amounting to RMB1,282,000 was credited as income. The movements
of these borrowings are further analysed as follows:

Year ended
31 December

2011

RMB’000

Other borrowing — principal 20,320
Less: Fair value adjustment (Note 7) (1,282)
Add: imputed interest (Note 9) 1,282
Less: Repayment (20,320)

As at 31 December 2011, the other borrowings represented the advances received from an
independent third party which carried a fixed interest of 10% per annum. This borrowing is secured
by personal guarantee of Mr. Jiang and is repayable one year from the date of drawdown. The other
borrowings are denominated in Hong Kong Dollar. As at the date of this report, the personal guarantee
provided by Mr. Jiang was released.

25. PROVISION

Year ended 31 December

2010 2011

RMB’000 RMB’000

Balance at beginning of year 12 25
Amounts recognised during the year 13 35
Balance at end of year 25 60

Provision for warranty costs are recognised at the date of completion of the relevant construction
projects and at the Directors’ best estimate of the expenditure required to settle the Group’s obligation.

At the end of each reporting period, the Directors consider the possibility of the future outflow
of economic benefits that will be required under the Group’s obligations for warranties.
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26. DEFERRED TAXATION

The following are the deferred tax assets and liabilities recognised and movements thereon

during the Relevant Periods:

Undistributed
Intangible Trade retained
assets receivables profits Tax losses Others Total
RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
At 1 January 2010 — — (479) — 144 (335)
Acquisition of a
subsidiary (Note 33) — — — 2,024 — 2,024
Charge to profit or loss — — (352) — 9) (361)
At 31 December 2010 — — (831) 2,024 135 1,328
Acquisition of a
subsidiary (Note 33) (382) 9 — — — (373)
Credit (charge) to profit
or loss 382 46 (1,366) (67) (55) (1,060)
At 31 December 2011 — 55 (2,197) 1,957 80 (105)
At 31 December
2010 2011
RMB’000 RMB’000
Presented in the Financial Information as:
Deferred tax assets 2,159 2,092
Deferred tax liabilities (831) (2,197)
1,328 (105)

Deferred taxation in respect of the temporary differences attributable to the undistributed
accumulated profits earned after 1 January 2008 by PRC subsidiaries has been provided for based on
a certain percentage of undistributed profit of these subsidiaries generated from 1 January 2008
onwards in accordance with the Group’s dividend policy.

No deferred tax liability has been recognised in respect of undistributed accumulated profits of
PRC subsidiaries of RMB25,033,000 and RMB65,940,000 as at 31 December 2010 and 2011,
respectively, because the Group is in a position to control the timing of the reversal of the temporary
differences and it is probable that such differences will not reverse in the foreseeable future.
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27. ISSUED EQUITY

The issued equity as at 1 January 2010 and 31 December 2010 represented the paid-in capital of
Beijing U-Ton and Hebei Changtong which were attributable to the equity holders of the Company.
The issued equity as at 31 December 2011 represents the share capital of the Company set out as

follows:
Number of shares Share capital
RMB’000
Authorised
1 million ordinary shares of HK$0.10 each on
incorporation and at 31 December 2011 1,000,000 100
Issued and fully paid
On incorporation 1 —
Issue of shares to initial shareholders 99 —
Issue of shares for the Group Reorganisation 900 —

At 31 December 2011 1,000 —

28. RETIREMENT BENEFIT PLANS

According to the relevant laws and regulations in the PRC, the Company’s PRC subsidiaries are
required to participate in a defined contribution retirement scheme administrated by the local
municipal government. The group entities in the PRC contribute funds which are calculated on certain
percentage of the average employee salary as agreed by local municipal government to the scheme to
fund the retirement benefits of the employees. The principal obligation of the Group with respect to
the retirement benefit scheme is to make the required contributions under the scheme.

The Group also participates in a defined contribution scheme, Mandatory Provident Fund
Scheme (the “MPF Scheme”), established under the Hong Kong Mandatory Provident Fund Ordinance
in December 2000. The assets of the scheme are held separately from those of the Group, in funds
under the control of independent trustees.

The retirement benefit cost charged to the consolidated statements of comprehensive income
represents contributions payable to the funds by the Group at rate specified in the rules of the schemes.
For members of the MPF Scheme, the Group contributes 5% of relevant payroll costs to the MPF
Scheme, which contribution is matched by the employee. The maximum monthly amount of
contribution is limited to HK$1,000 per employee.
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29. OPERATING LEASE COMMITMENT

The Group as a lessee

At the end of the reporting period, the Group had future minimum lease payments under
non-cancelable operating leases in respect of leased properties are as follows:

At 31 December

2010 2011

RMB’000 RMB’000

Within one year 137 1,265
In the second to fifth year inclusive 163 1,027

300 2,292

Operating lease payments represent rentals payable by the Group for office premises. Leases are
negotiated for a lease term ranging from one to five years and rentals are fixed at the date of signing
of lease agreements.

The operating lease payments disclosed above do not include amounts which are related to the
using right of sewer. The Group has entered into several agreements for exclusive sewer using rights
with local governments in certain target cities. In accordance with those lease agreements, the rentals
were charged based on the actual distance of sewer used by the Group.

The Group as a lessor

The Group has entered into certain agreements to sub-rent the sewer using rights to
telecommunication operators in the target cities. In accordance with those sub-rent agreements, the
rental income was recognised based on the actual distance of sewer used by the telecommunication
operators.
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30. RELATED PARTY BALANCES AND TRANSACTIONS

(a)

For the Relevant Periods, the following parties are identified as related party to the Group

and the respective relationships are set out below:

Name of related party

Hebei Deer

AL R PR S R A BR A 7]
(“Hebei Deyuan™)

7 b YA A5 s A BR A 7]
(“Hebei Qianyuan™)

WALk & ) TRA R A
(“Hebei Yongchang™)

i 7K Wz Y M e B 3 PR A W
(“Hengshui Qianyuan™)

A7 SR T A 3 [ 3058 S8 Jm R AL B A D

(“Shijiazhuang Yuhua™)

TR0 b i 22 7 A 38 5 S A R
(“Hebei Ruihui”)

7 b 8% 3 = HA BR A 7]
(“Hebei Xinhua”)

Mr. Jiang

Ms. Jiang Ling

Ms. Guo

Mr. Li

Ms. Ren Yanping

Boom World Investments Limited
(“Boom World”)

Plansmart

Believe Power Investments Limited
(“Believe Power”)

Ordillia

Bright Warm

Relationship

Significantly before
restructuring

Controlled by Mr. Jiang

influenced by Mr. Li

Controlled by Mr. Jiang and Ms. Guo

Controlled by ex-Shareholder of Hebei
Changtong

Controlled by Ms. Jiang Ling

Controlled by Ms. Ren Yanping

Controlled by Mr. Du Yanhua*

Controlled by Mr. Du Yanhua*

Shareholder and director of the Company
Sister of Mr. Jiang

The spouse of Mr. Jiang

Shareholder and director of the Company
The spouse of Mr. Li

Controlled by Mr. Du Yanhua*

Controlled by Mr. Li
Controlled by Mr. Jiang and Mr. Li

Controlled by Mr. Li
Controlled by Mr. Jiang

* Mr. Du Yanhua is a member of Group’s key management personnel.
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(b) At the end of each reporting period, the Group has amounts receivable from the following
related parties and the details are set out below:

At 1 January At 31 December

Name of related party 2009 2010 2011

RMB’000 RMB’000 RMB’000
Non-trade nature
Hebei Deyuan 1,384 278 —
Hengshui Qianyuan 1,217 — —
Hebei Yongchang 100 — —
Hebei Deer 2,546 — —
Hebei Qianyuan — 52 —
Believe Power — 148 —
Boom World — 12 —
Plansmart — 12 —
Ordillia — 27 —
Mr. Jiang — 119 —
Ms. Jiang Ling 98 — —
Mr. Li — 213 —

5,345 861 _

The non-trade amounts were unsecured, interest-free and were settled during the year ended
31 December 2011.
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The following information is disclosed pursuant to Section 161B of the Hong Kong
Companies Ordinance:

Maximum amount outstanding
Year ended 31 December

2010 2011

RMB’000 RMB’000

Hebei Deyuan 9,184 278
Hengshui Qianyuan 1,217 —
Hebei Yongchang 320 —
Hebei Deer 2,546 —
Hebei Qianyuan 1,400 1,366
Believe Power 148 148
Boom World 12 12
Plansmart 12 12
Ordillia 27 27
Mr. Jiang 119 3,121
Ms. Jiang Ling 627 600
Mr. Li 213 2,721
Bright Warm — 8
Shijiazhuang Yuhua — 3,885

(c) At the end of each reporting period, the Group has amounts payable to the following related
parties and the details are set out below:

At 31 December

Name of related party 2010 2011
RMB’000 RMB’000

Non-trade nature

Hebei Deyuan 393 —
Hebei Ruihui — 1,800
Ms. Guo 7,614 4,130
Mr. Jiang 7,497 16,347
Ms. Jiang Ling 30 —
Mr. Li 1,082 8,115
Ms. Ren Yanping — 2,603
Ordillia — 5,889
Hebei Xinhua — 200

16,616 39,084

The amounts are unsecured, interest-free and repayable on demand.

The Directors represented that all non-trade payables to related parties will be fully settled
or waived before the Listing.
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(d) During the Relevant Periods, the Group entered into the following transactions with its

related parties:

Name of related party

Ms. Guo

Hebei Qianyuan
Hebei Deyuan
Hebei Deyuan

Year ended

Nature of 31 December
transaction 2010 2011
RMB’000  RMB’000
Rental expense 29 30
Rental expense — 360
Purchase 243 —
Rental expense — 35

In the opinion of the Directors’ of the Company, the above related party transactions were

conducted on normal commercial terms and will be discontinued after the Listing.

(e) The remuneration paid and payable to the key management of the Company who are also

the Directors for the Relevant Periods is set out in Note 12.

31. CAPITAL RISK MANAGEMENT

The Group manages its capital to ensure that entities in the Group will be able to continue as a

going concern while maximising the return to shareholders through the optimisation of the debt and

equity balance.

The capital structure of the Group consists of net debt, which includes the borrowings disclosed

in Note 24, net of bank balances and cash and equity attributable to equity holders of the Company,

comprising issued equity, reserves and accumulated profits.

The Directors review the capital structure on a regular basis. As part of this review, the Directors

consider the cost of capital and the risks associated with each class of capital, and take appropriate

actions to balance its overall capital structure.
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32. FINANCIAL INSTRUMENTS

a. Categories of financial instruments

At 31 December

2010 2011
RMB’000 RMB’000
Financial assets
Loans and receivables (including bank balances and cash) 70,015 116,635
Financial liabilities
Liabilities measured at amortised cost 64,327 102,025

b.  Financial risk management objectives and policies

The Group’s major financial instruments include trade and bill receivables, other receivables,
amounts due from related parties, restricted bank deposits, bank balances and cash, trade and other
payables, amount due to related parties, and bank and other borrowings. Details of these financial
instruments are set out in respective notes. The risks associated with these financial instruments and
the policies on how to mitigate these risks are set out below. The management of the Group manages
and monitors these exposures to ensure appropriate measures are implemented on a timely and
effective manner.

Market risk

The Group’s activities expose primarily to the market risks of changes in interest rates and
foreign currency exchange rates risks (see below).

There has been no significant change to the Group’s exposure to market risks or the manner in
which it manages and measures the risk over the Relevant Periods.

Interest rate risk management

The Group’s fair value interest rate risk relates primarily to other borrowings, which are interest
free, from independent third parties (see note 24 for details of these borrowings). For cashflow interest
rate risk, interest bearing financial instruments are mainly bank deposits and secured bank borrowings
which are all short term in nature and carry market interest rates. Therefore, the Group is not exposed
to significant interest risk due to short maturity of financial assets and liabilities. Accordingly, no
sensitivity analysis is presented. The Group currently does not have an interest rate hedging policy and
will consider hedging the risk exposures should the need arise.
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Foreign currency risk management

The Group has bank balances and cash, other receivables, other payables and other borrowings
which are denominated in foreign currencies and consequently it has foreign exchange risk exposure
resulting from translation of amount denominated in foreign currencies. The Group does not hedge its
exposure in this respect but monitor these closely.

The carrying amounts of the Group’s foreign currency denominated monetary assets and
monetary liabilities at the end of the reporting period are as follows:

At 31 December

2010 2011
RMB’000 RMB’000
Financial assets
USD 103 96
HKD 703 668
EUR 234 322
Financial liabilities

HKD 14,682 11,079

Foreign currency sensitivity

The following table details the Group’s sensitivity to a 5% increase and decrease in Renminbi
against foreign currencies. 5% is the sensitivity rate used which represents management’s assessment
of the reasonably possible change in foreign exchange rates. The sensitivity analysis includes only
outstanding foreign currency denominated monetary items and adjusts their translation at the year end
for a 5% change in foreign currency rates. A positive number below indicates an increase in profit for
the year where Renminbi strengthens 5% against foreign currencies. For a 5% weakening of Renminbi
against foreign currencies, there would be an equal and opposite impact on the profit, and the balances
below would be negative.

Year ended 31 December

2010 2011

RMB’000 RMB’000
USD (5) (5)
HKD 699 521
EUR (12) (16)
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Credit risk management

Credit risk refers to the risk that counterparty will default on its contractual obligations resulting
in a financial loss to the Group. The Group has adopted procedures in monitoring its credit risk.

The Group’s current credit practices include assessment and evaluation of customer’s credit
reliability and periodic review of their financial status to determine credit limit to be granted. The
Group’s maximum exposure to credit risk in the event that the counterparties fail to perform their
obligations as at end of the financial year in relation to each class of recognised financial assets is the
carrying amount of those financial assets as stated in the consolidated statements of financial position.

The Group is exposed to high concentration of credit risk as the Group relies on the major
telecommunication operators in PRC. At 31 December 2010 and 2011, the largest debtors accounted
for approximately 59% and 60%, respectively of the Group’s total trade and bill receivables
respectively. The Group has explored new markets and new customers and launched new products in
order to minimise the concentration of credit risk.

The credit risk on liquid funds is limited because the banks are with good reputation.

Liquidity risk management

The Group’s objective is to maintain a balance between continuity of funding and the flexibility
through the use of borrowings. The Directors closely monitor the liquidity position and expect to have
adequate sources of funding to finance the Group’s projects and operations.
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The following table details the Group’s remaining contractual maturity for its non-derivative
financial liabilities. The table has been drawn up based on the undiscounted cash flows of financial
liabilities based on the earliest date on which the Group can be required to pay. The table includes both
interest and principal cash flows. To the extent that interest flows are floating rate, the undiscounted
amount is derived from interest rate existed at the end of the reporting period.

Weighted  Repayable

average on demand Total
interest or less than undiscounted  Carrying
rate 1 year 1 to 5 years cash flows amount

% RMB’000 RMB’000 RMB’000  RMB’000

Trade and other payables — 23,032 — 23,032 23,032
Amounts due to related

parties — 16,616 — 16,616 16,616
Bank borrowings —

variable rate 5.84% 10,289 — 10,289 9,997
Other borrowings —

interest-bearing (Note) 5.13% 10,122 — 10,122 10,122
Other borrowings —

interest-free (Note) — 4,560 — 4,560 4,560
At 31 December 2010 64,619 — 64,619 64,327
Trade and other payables — 57,053 — 57,053 57,053
Amounts due to related

parties — 39,084 — 39,084 39,084
Bank borrowings —

variable rate 7.26% 5,136 — 5,136 4,956
Other borrowings —

fixed rate 10.00% 1,025 — 1,025 932
At 31 December 2011 102,298 — 102,298 102,025

Note: Included in other borrowings at 31 December 2010 are amounts payable by Partnerfield for settlement of
convertible loans matured in year ended 31 December 2008, which were overdue and repayable on demand at 31
December 2010.
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C. Fair value

The fair value of financial assets and financial liabilities is determined in accordance with
generally accepted pricing models based on discounted cash flow analysis.

The Directors consider that the carrying amounts of financial assets and financial liabilities
recorded at amortised cost in the consolidated statement of financial position approximate their
respective fair values at the end of each reporting period.

33. ACQUISITION OF SUBSIDIARIES

(a) The First Acquisition

As set out in note 1, the acquisition of Beijing U-Ton was accounted for as a reverse acquisition.
Assets acquired and liabilities recognised of the Former Partnerfield Group on 28 December 2010, the
date of acquisition are set out below.

Fair Value
RMB’000
Non-current assets
Property, plant and equipment 717
Intangible assets 3
Deferred tax assets 2,024
Current assets
Other receivables 4,766
Amounts due from related parties 531
Bank balances and cash 258
Current liabilities
Trade and other payables (1,886)
Amounts due to related parties (4,021)
Other borrowings (14,682)
(12,290)
Non-controlling interest (10% of Hebei Deer) 545
Net liabilities acquired (11,745)
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Represented by:

RMB’000

Subscription of Partnerfield’s shares 119
Consideration paid to the existing shareholders of Partnerfield 85
Consideration transferred 204
Dilution of equity interest in Beijing U-Ton (10% in Beijing U-Ton) 1,789
Restructuring costs recognised as expense (13,738)
(11,745)

The restructuring costs arose in the acquisition of the Former Partnerfield Group was recognised
as an expense during the year ended 31 December 2010.

Net cash inflow on acquisition of Beijing U-Ton

RMB’000
Subscription of Partnerfield’s shares (119)
Cash and cash equivalent acquired 258

139

(b) The Third Acquisition

On 1 March 2011, the Group acquired 100% equity interest in Shijiazhuang Qiushi for a
combined consideration of cash and Partnerfield’s shares. Before the acquisition took place,
Shijiazhuang Qiushi was wholly owned by Mr. Li, who subsequently became one of the Directors, and

his spouse.

The major purpose of the acquisition is to broaden the Group’s revenue stream and to extend its
business to cover indoor services. The acquisition will also diversify the Group’s product varieties and

increase the market share of the Group.

Shijiazhuang Qiushi is principally engaged in the business of providing telecommunication
equipments to telecommunication operators and installation service for low-voltage equipments and

accessories.
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Consideration transferred

RMB’000
Consideration payable (Note 1) 9,669
Fair value of Partnerfield’s shares (Note 2) 31,867
Less: Cash received for subscription for Partnerfield’s shares (37)
Total 41,499

Notes:

(1)  In accordance with the equity transfer agreement, the cash consideration of RMB9,669,000 will be paid within
three months from the acquisition date and such amount is included in amount due to Mr. Li and his spouse as
at 31 December 2011. Up to the date of this report, this amount was fully settled.

(2)  On 1 March 2011, Partnerfield issued and allotted 5,626 shares (equivalent to 15.79% of Partnerfield’s total equity
interest) to Mr. Li as part of the consideration. On the date of acquisition, the fair value of Partnerfield’s total
equity interest is RMB201,823,000.

The fair value of Partnerfield’s equity has been arrived on the basis of discounted cash flow method carried out
on the date of acquisition by American Appraisal China Limited, an independent firm of valuers, who have an
appropriate recognised professional qualification. The calculation uses cashflow projections based on financial
budgets approved by management covering a 5-year period and a discount rate of 17%. The cash flows beyond
the 5-year period are extrapolated using an estimated growth rate of 3%. This growth rate is based on the relevant
industry growth forecasts and does not exceed the average long-term growth rate for the relevant industry.
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There was no acquisition-related cost incurred for the above transaction.

Assets acquired and liabilities recognised at the date of acquisition

Fair Value
RMB’000
Non-current assets
Property, plant and equipment 91
Intangible assets 1,528
Current assets
Inventories 2,269
Trade receivables 2,497
Other receivables, deposits and prepayments 486
Amounts due from related parties 5,205
Bank balances and cash 984
Current liabilities
Trade and other payables (1,219)
Income tax payables (68)
Non-current liabilities
Deferred tax liabilities (373)
11,400

The trade and other receivables and amounts due from related parties acquired in this transaction
with a fair value of RMBS,188,000 had gross contractual amounts to receive of RMBS,222,000. The
best estimate at acquisition date of the cash flows not expected to be collected is RMB34,000.

Goodwill arising on acquisition

RMB’000
Consideration transferred 41,499
Less: net assets acquired (11,400)
Goodwill arising on acquisition 30,099
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Goodwill arising from the acquisition of Shijiazhuang Qiushi mainly represents the benefit of
expected synergies, revenue growth and future market development in indoor services. These benefits
are not recognised separately from goodwill because they do not meet the recognition criteria for
identifiable intangible assets.

None of the goodwill arising on this acquisition is expected to be deductible for tax purposes.

Net cash inflow on acquisition of Shijiazhuang Qiushi

RMB’000
Cash consideration paid —
Cash and cash equivalent acquired 984

984

Impact of acquisitions on the results of the Group

Included in the profit for the year ended 31 December 2011 is RMB 13,090,000 attributable to the
additional business generated by Shijiazhuang Qiushi. Revenue for the year ended 31 December 2011
includes RMB41,370,000 in respect of Shijiazhuang Qiushi.

Had the acquisition been completed on 1 January 2011, total revenue of the Group for the period
would have been RMB162,111,000, and profit for the period would have been RMB56,912,000. The
pro forma information is for illustrative purpose only and is not necessarily an indication of revenue
and results of operations of the Group that actually would have been achieved had acquisition been
completed on 1 January 2011, nor is it intended to be a projection of future results.
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34. PRE-ACQUISITION FINANCIAL INFORMATION OF SHIJIAZHUANG QIUSHI

The financial information on Shijiazhuang Qiushi during the year ended 31 December 2010 and

two months ended 28 February 2011 (the “Pre-acquisition Periods”) is disclosed as below.

(i) STATEMENTS OF COMPREHENSIVE INCOME

Revenue

Cost of sales

Gross profit

Other income
Other gains and losses
Distribution expenses

Administrative expenses

Profit/(loss) before taxation

Income tax (expense) credit

Profit/(loss) and total comprehensive income for

the year/period
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Year ended
31 December

2010

Notes RMB’000
(a) 13,448
(8,781)

4,667

(b) 1
(¢) 541
(537)
(853)

(d) 3,819
(e) (255)

3,564

Two months
ended
28 February

2011
RMB’000

377
(195)

182

(143)
a0y

(63)

(61
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(i) STATEMENTS OF FINANCIAL POSITION

Non-current assets
Property, plant and equipment
Deferred tax assets

Current assets

Inventories

Trade receivables

Other receivables, deposits and prepayments
Amounts due from related parties

Bank balances and cash

Current liabilities
Trade and other payables
Income tax payable

Net current assets

Total assets less current liabilities

Net assets

Capital and reserves
Paid-in capital
Reserves

Total equity
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At 31

December

2010

Notes RMB’000

(f) 97

97

(g) 2,198
(h) 7,104
i) 1,360
G) 1,799

1,452

13,913

x) 3,475
220

3,695
10,218
10,315

10,315

10,180
135

10,315

At 28
February
2011

RMB’000

100

2,269
2,497
486
5,205
984

11,441

1,219
68

1,287
10,154
10,254

10,254

10,180
4

10,254
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(iii) STATEMENTS OF CHANGES IN EQUITY

(iv)

Balance at 1 January 2010

Profit and total comprehensive income
for the year

Balance at 31 December 2010

Loss and total comprehensive expense
for the period

Balance at 28 February 2011

STATEMENTS OF CASH FLOWS

Operating activities
Profit/(loss) before taxation
Adjustments for:

Paid-in Capital Accumulated
capital Reserve losses Total
RMB’000  RMB’000 RMB’000  RMB’000
10,180 109 (3,538) 6,751
_ — 3,564 3,564
10,180 109 26 10,315
— — (61) (61)
10,180 109 (35) 10,254

Depreciation of property, plant and equipment
Gain on disposal of property, plant and equipment

Amortisation of intangible assets
Interest income

Operating cash flows before movements in working capital

Movements in working capital:
Increase in inventories

(Increase) decrease in trade receivables
(Increase) decrease in other receivables, deposits and

prepayments

Decrease in amount due from a related party
Increase (decrease) in trade and other payables

Cash generated from operations
Income tax paid

Net cash generated from operating activities
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Two months

Year ended ended 28
31 December February
2010 2011
RMB’000 RMB’000
3,819 (63)

353 6

(541) —

1 N

(D) —

3,631 (37)

(760) (71)
(6,301) 4,606

701 (126)

4 _

2,961 (2,257)

236 2,095

(18) (158)

218 1,937
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(v)

(a)

Investing activities

Interest received

Proceeds from disposal of property, plant and equipment
Payment for property, plant and equipment

Advance to related parties

Repayment from related parties

Net cash generated from (used in) investing activities

Financing activities

Repayment to related parties
Repayment to independent third parties
Advance from independent third parties
Advances from related parties

Net cash (used in) generated from financing activities

Net increase (decrease) in cash and cash equivalents
Cash and cash equivalents at the beginning of the
year/period

Year ended
31 December
2010
RMB’000

1,365

(37)

(1,708)
2,887

2,508

(595)
(1,180)

180
(1,595)

1,131

321

Cash and cash equivalents at the end of the year/period,

represented by bank balances and cash

EXPLANATORY NOTES:

Revenue

1,452

Two months
ended 28
February

2011
RMB’000

(3,490)
85

(3,405)

1,000

1,000

(468)

1,452

984

Revenue represents the amount received and receivable for goods delivered/services rendered by
Shijiazhuang Qiushi. An analysis of the revenue of Shijiazhuang Qiushi for the Pre-acquisition Periods
is as follows:

Sales of goods
Maintenance service
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Year ended
31 December

2010
RMB’000

13,357
91

Two months
ended
28 February

2011
RMB’000

363
14
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(b) Other income

Year ended
31 December

2010
RMB’000

13,448

Other income represents the interest income earned on the bank balances.

(¢c) Other gains and loss

Gain on disposal of property, plant and equipment

(d) Profit before taxation

Profit before taxation has been arrived at after charging:

Depreciation of property, plant and equipment
Amortisation of intangible assets included in administrative
expenses

Staff costs, including directors’ emoluments :
- Salaries and other benefit costs

- Retirement benefit costs

Total staff costs
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Year ended
31 December

2010
RMB’000

541

Year ended
31 December

2010
RMB’000

353

881
255

1,136

Two months
ended
28 February

2011
RMB’000

377

Two months
ended
28 February

2011
RMB’000

Two months
ended
28 February

2011
RMB’000

154
56

210
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(e) Income tax expense (credit)

Current tax:

PRC enterprise income tax

Deferred tax:

Current year/period

Two months

Year ended ended
31 December 28 February
2010 2011
RMB’000 RMB’000
255 7

I N C))

255 2)

Before 1 January 2011, the PRC enterprise income tax for Shijiazhuang Qiushi was 25%.

Pursuant to an approval document issued by the local tax authority, Shijiazhuang Qiushi’s taxable

income was computed based on 7% of its total revenue and the income tax rate was 25% effected from

1 January 2011.

The tax expense (credit) for the Pre-acquisition Periods can be reconciled to the profit before tax

per the statements of comprehensive income as follows:

Profit/(loss) before taxation

PRC enterprise income tax at applicable tax rate of 25%
Tax effect on:
Expenses not deductible for tax purposes
Deferred tax assets not recognised in prior periods
Taxable income estimated on total revenue

Tax charge (credit) for the year/period

— 164 —

Two months

Year ended ended
31 December 28 February
2010 2011
RMB’000 RMB’000
3,819 (63)

955 (16)

2 _

(702) 9

— 23

255 2)
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(f) Property, plant and equipment

Cost

At 1 January 2010
Addition

Disposal

At 31 December 2010 and 28 February
2011

Accumulated depreciation
At 1 January 2010
Charge for the year
Eliminated on disposal

At 31 December 2010
Charge for the period

At 28 February 2011

Carrying Amount
At 31 December 2010

At 28 February 2011

Motor Office

Vehicles Machinery Equipment Total
RMB’000  RMB’000  RMB’000  RMB’000
577 2,116 316 3,009

— 3 34 37
— (2,091) (149) (2,240)

577 28 201 806

554 997 221 1,772

— 306 47 353
— (1,294) (122) (1,416)

554 9 146 709

— — 6 6

554 9 152 715

23 19 55 97

23 19 49 91

The above items of property, plant and equipment are depreciated using the straight-line method

after taking into account of their estimated residual values at the following rates per annum:

Motor vehicles
Machinery
Office equipment
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(g) Inventories

The inventories of Shijiazhuang Qiushi consist of low-voltage equipment and accessories,
including video conference system, projectors, liquid crystal display monitors, servers, and other
communication equipments.

At 31 At 28

December February

2010 2011

RMB’000 RMB’000

Finished goods 2,198 2,269

(h) Trade receivables
According to the historical debt collection pattern, the collection period of the majority of the
trade receivables ranges from 30 to 180 days during the Pre-acquisition Periods. No interest is charged

on the outstanding balance. There is no fixed credit term granted to customers.

The following is an aged analysis of trade receivables by invoice date at the end of the reporting
period:

Two months

Year ended ended
31 December 28 February
2010 2011
RMB’000 RMB’000
Within 90 days 6,972 1,344
91 to 180 days 72 1,013
181 to 365 days 40 95
1 to 2 years 18 43
2 to 3 years — —
Over 3 years 2 2
7,104 2,497

(i) Other receivables, deposits and prepayments
At 31 At 28
December February
2010 2011
RMB’000 RMB’000
Other receivables — non-trade 1,050 50
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)

(k)

Advances to suppliers
Advances to employee
Deposits

Amounts due from related parties

Mr. Li
Shijiazhuang Yuhua

Trade and other payables

Trade payables

Advances from third parties
Accrued payroll

Other payables
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At 31
December

2010
RMB’000

75
125
110

1,360

At 31
December

2010
RMB’000

1,799

1,799

At 31
December

2010
RMB’000

2,684
124
433
234

3,475

At 28
February

2011
RMB’000

171
155
110

486

At 28
February

2011
RMB’000

1,795
3,410

5,205

At 28
February

2011
RMB’000

341
279
461
138

1,219
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The following is an aged analysis of trade payables by date of invoices at the end of the reporting
period:

At 31 At 28

December February

2010 2011

RMB’000 RMB’000

Within 90 days 2,321 131
91 to 180 days 282 58
181 to 365 days — —
1 to 2 years 47 108
2 to 3 years 34 10
Over 3 year — 34

2,684 341

35. CAPITAL COMMITMENTS

At 31 December

2010 2011

RMB’000 RMB’000
Capital expenditure in respect of the acquisition of property,
plant and equipment contracted for but not provided in the

Financial Information 50 83

36. CONTINGENT LIABILITIES

A subsidiary has been named as a defendant in the Shijiazhuang Changan District People’s Court
and the Hebei Shijiazhuang Intermediate People’s Court action in respect of an alleged compensation
for injuries. The potential claim amount shall be subject to the actual damages, including medical and
rehabilitation expenses, transportation, etc., reasonably incurred by the applicant and the maximum
amount of the claim against the Group will be determined by the court.

At the Directors’ best estimation by reference to a legal advice, the injury claim amount will be
approximately RMB450,000, which was provided during the year ended 31 December 2011.

B. DIRECTORS’ REMUNERATION

Save as disclosed in this report, no remuneration has been paid or is payable to the Directors by
the Company or any of its subsidiaries during the Relevant Periods. Under the arrangements presently
in force, the aggregate remuneration of the Company’s directors for the year ending 31 December 2012
amounted to be approximately RMB1,075,000.
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C. SUBSEQUENT EVENTS

The following events took place subsequent to 31 December 2011:

(a)

(b)

(c)

On 27 May 2012, by resolution of the shareholders of the Company, the authorised share
capital of the Company was increased from HK$100,000 to HK$400,000,000 divided into
4,000,000,000 Shares by the creation of additional 3,999,000,000 Shares of HK$0.1 each;
and

On 27 May 2012, shareholders’ written resolutions were passed to approve the matters set
out in the paragraph headed “Resolutions in writing of all Shareholders passed on 27 May
2012” in Appendix IV to the Prospectus which includes, conditional upon the granting of
the listing of the shares of the Company by the Listing Division of the Stock Exchange and
the conditions in the Underwriting Agreements being fulfilled, 1,259,999,000 shares are to
be issued and allotted to the Shareholders by way of capitalisation of the sum of
HK$125,999,900 standing to the credit of the share premium account of the Company, such
shares ranking pari passu in all respect with the existing issued shares of the Company; and

On 4 June 2012, the outstanding amounts due to Mr. Jiang and Ms. Guo of approximately
RMB20,000,000 were waived by such related parties which will be recognised as capital
contribution from shareholders.

D. SUBSEQUENT FINANCIAL STATEMENTS

No audited financial statements of the Group, the Company or any of the companies now

comprising the Group have been prepared subsequent to 31 December 2011.

Yours faithfully,

Deloitte Touche Tohmatsu
Certified Public Accountants
Hong Kong
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The following information does not form part of the Accountants’ Report on the financial
information of the Group for the two years ended 31 December 2011 issued by Deloitte Touche
Tohmatsu, Certified Public Accountants, Hong Kong, the reporting accountants of the Company, as set
out in Appendix I to this Prospectus, and is included for information purposes only.

For illustrative purposes only, the unaudited pro forma financial information prepared in
accordance with Rule 7.31 of the GEM Listing Rules is set out herein to provide prospective investors
with further financial information about how the proposed Placing might have affected the
consolidated net tangible assets of the Group as if the Placing had taken place on 31 December 2011.

Although reasonable care has been exercised in preparing the said information, prospective
investors who read the information should bear in mind that these figures are inherently subject to
adjustments and may not give a true picture of the Group’s financial position following our completion
of the Placing.

(A) UNAUDITED PRO FORMA STATEMENT OF ADJUSTED CONSOLIDATED NET
TANGIBLE ASSETS

The following is an unaudited pro forma statement of adjusted consolidated net tangible assets
of the Group attributable to owners of the Company which has been prepared for the purpose of
illustrating the effect on the consolidated net tangible assets of the Group attributable to owners of the
Company as at 31 December 2011 as if the Placing had been taken place on 31 December 2011. The
following unaudited pro forma statement of adjusted consolidated net tangible assets of the Group
attributable to owners of the Company has been prepared based on the audited consolidated net assets
of the Group attributable to owners of the Company as at 31 December 2011 as shown in the
Accountants’ Report set forth in Appendix I to this Prospectus and is adjusted as described below.

The unaudited pro forma statement of adjusted consolidated net tangible assets of the Group
attributable to owners of the Company has been prepared for illustrative purposes only and, because
of its hypothetical nature, it may not give a true picture of the financial position of the Group as at
31 December 2011 or at any future dates after the completion of the Placing.

Unaudited
Consolidated pro forma
net tangible adjusted
assets of the consolidated
Group net tangible
attributable to assets of the
owners of the Add: Group Unaudited pro forma
Company as at Estimated net attributable to adjusted consolidated
31 December proceeds from owners of the net tangible assets
2011 the Placing Company per Share
RMB’000 RMB’000 RMB’000 RMB HK$
Equivalent
(Note 1) (Notes 2 & 5) (Note 3) (Notes 4 & 5)
Based on the Placing 82,059 99,354 181,413 0.11 0.13

Price of HK$0.34
per Placing Share
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Notes:

1. The consolidated net tangible assets of the Group attributable to owners of the Company as at 31 December 2011 have
been calculated based on the audited consolidated net assets of the Group attributable to owners of the Company as at
31 December 2011 of approximately RMB112,169,000 as set out in the Accountants’ Report set forth in Appendix I to
this Prospectus after deducting goodwill and intangible assets of approximately RMB30,110,000. The intangible assets
mainly consist of software licences.

2. The estimated net proceeds from the Placing are based on 420,000,000 Placing Shares and the Placing Price of HK$0.34
per Placing Share, after deducting underwriting fees and other related expenses paid/payable by the Company. Estimated
net proceeds from the Placing do not take into account any Shares that the Company may issue upon the exercise of the

Over-allotment Option or options that may be granted under the Share Option Scheme.

3. No adjustment has been made to the unaudited pro forma adjusted consolidated net tangible assets of the Group
attributable to owners of the Company to reflect any trading results or other transactions of the Group that were entered
into subsequent to 31 December 2011.

4. We calculated the unaudited pro forma adjusted consolidated net tangible assets per Share referred to in the preceding
paragraphs and on the basis of 1,680,000,000 Shares which comprise shares in issue as at 31 December 2011 and
assuming that the Capitalisation Issue and the Placing had been completed on 31 December 2011. The unaudited pro
forma adjusted consolidated net tangible assets per Share do not take into account any Shares that the Company may issue
upon the exercise of the Over-allotment Option or options that may be granted under the Share Option Scheme.

5. The translation between Renminbi and Hong Kong dollars has been made at the rate of RMB0.8107 to HK$1.00, the
PBOC Rate prevailing at 31 December 2011. No representation is made that the Renminbi amounts have been, could have

been or could be converted to Hong Kong dollar, or vice versa, at that rate or at any other rates or at all.
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(B) ACCOUNTANTS’ REPORT ON THE UNAUDITED PRO FORMA FINANCIAL
INFORMATION

The following is the text of a report received from the reporting accountants, Deloitte Touche
Tohmatsu, Certified Public Accountants, Hong Kong in respect of the unaudited pro forma financial
information

D I I tt
e OI e ([ BE - BERSEEET Deloitte Touche Tohmatsu

BB EE88R 35/F One Pacific Place
ATEH K351 88 Queensway
/ l_lE A Hong Kong

ACCOUNTANTS’ REPORT ON UNAUDITED PRO FORMA FINANCIAL INFORMATION
TO THE DIRECTORS OF CHINA U-TON HOLDINGS LIMITED

We report on the unaudited pro forma financial information of China U-Ton Holdings Limited
(the “Company”) and its subsidiaries (hereinafter collectively referred to as the “Group”), which has
been prepared by the directors of the Company (the “Directors”) for illustrative purposes only, to
provide information about how the placing might have affected the financial information presented,
for inclusion in Appendix II to the prospectus of the Company dated 6 June 2012 (the “Prospectus”).
The basis of preparation of the unaudited pro forma financial information is set out in Part A of
Appendix II to the Prospectus.

Respective responsibilities of Directors and reporting accountants

It is the responsibility solely of the Directors to prepare the unaudited pro forma financial
information in accordance with paragraph 31 of Chapter 7 of the Rules Governing the Listing of
Securities on the Growth Enterprise Market of The Stock Exchange of Hong Kong Limited (the “GEM
Rules”) and with reference to Accounting Guideline 7 “Preparation of Pro Forma Financial
Information for Inclusion in Investment Circulars” issued by the Hong Kong Institute of Certified
Public Accountants (the “HKICPA™).

It is our responsibility to form an opinion, as required by paragraph 31(7) of Chapter 7 of the
GEM Rules, on the unaudited pro forma financial information and to report our opinion to you. We
do not accept any responsibility for any reports previously given by us on any financial information
used in the compilation of the unaudited pro forma financial information beyond that owed to those
to whom those reports were addressed by us at the dates of their issue.

Basis of opinion

We conducted our engagement in accordance with Hong Kong Standard on Investment Circular
Reporting Engagements 300 “Accountants’ Reports on Pro Forma Financial Information in Investment
Circulars” issued by the HKICPA. Our work consisted primarily of comparing the unadjusted financial
information with source documents, considering the evidence supporting the adjustments and
discussing the unaudited pro forma financial information with the Directors. This engagement did not
involve independent examination of any of the underlying financial information.
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We planned and performed our work so as to obtain the information and explanations we
considered necessary in order to provide us with sufficient evidence to give reasonable assurance that
the unaudited pro forma financial information has been properly compiled by the Directors on the
basis stated, that such basis is consistent with the accounting policies of the Group and that the
adjustments are appropriate for the purpose of the unaudited pro forma financial information as
disclosed pursuant to paragraph 31(1) of Chapter 7 of the GEM Rules.

The unaudited pro forma financial information is for illustrative purpose only, based on the
judgements and assumpt