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Hong Kong Exchanges and Clearing Limited, The Stock Exchange of Hong Kong Limited and the Hong Kong Securities Clearing Company Limited take no
responsibility for the contents of this prospectus, make no representation as to its accuracy or completeness and expressly disclaim any liability whatsoever for
any loss howsoever arising from or in reliance upon the whole or any part of the contents of this prospectus.

A copy of this prospectus, having attached thereto the documents specified in “Appendix VII — Documents Delivered to the Registrar of Companies in Hong
Kong and Available for Inspection”, has been registered by the Registrar of Companies in Hong Kong as required by Section 342C of the Companies (Winding
Up and Miscellaneous Provisions) Ordinance (Chapter 32 of the Laws of Hong Kong). The Securities and Futures Commission and the Registrar of Companies in
Hong Kong take no responsibility as to the contents of this prospectus or any other documents referred to above.

The Offer Price is expected to be fixed by agreement between the Joint Bookrunners (for themselves and on behalf of the Underwriters) and our Company on the
Price Determination Date. The Price Determination Date is expected to be on or around Wednesday, 20 December 2017 and, in any event, not later than
Wednesday, 27 December 2017.

The Offer Price will not be more than HK$2.36 and is currently expected to be not less than HK$1.90 unless otherwise announced. Investors applying for Hong
Kong Offer Shares must pay, on application, the maximum Offer Price of HK$2.36 for each Share together with a brokerage of 1.0%, an SFC transaction levy of
0.0027% and a Hong Kong Stock Exchange trading fee of 0.005%. The Joint Bookrunners (for themselves and on behalf of the Underwriters), with the consent
of our Company, may reduce the number of Offer Shares being offered under the Global Offering and/or the indicative offer price range stated in this prospectus
at any time prior to the morning of the last day for lodging applications under the Hong Kong Public Offering. In such a case, a notice of the reduction in the
number of Offer Shares being offered under the Global Offering and/or of the indicative offer price range will be published on the website of the Hong Kong
Stock Exchange at www.hkexnews.hk and our Company’s website at www.lhngroup.com not later than the morning of the last day for lodging applications
under the Hong Kong Public Offering. Further details are set out in the sections headed ~Structure of the Global Offering” and “How to Apply for Hong Kong
Offer Shares” in this prospectus. If, for any reason, the Offer Price is not agreed between our Company and the Joint Bookrunners (for themselves and on behalf
of the Underwriters) on or before Wednesday, 27 December 2017, the Global Offering will not proceed and will lapse. The Joint Bookrunners (on behalf of the
Hong Kong Underwriters) have the right in certain circumstances to terminate the obligations of the Hong Kong Underwriters pursuant to the Underwriting
Agreements at any time prior to 8:00 a.m. (Hong Kong time) on the Listing Date. Further details of such circumstances are set out in the section headed
“Underwriting — Underwriting Arrangements and Expenses — Hong Kong Public Offering — Grounds for Termination™ in this prospectus.

Prior to making an investment decision, prospective investors should consider carefully all of the information set out in this prospectus, including the risk factors
set out in the section headed “Risk Factors™ in this prospectus.

The Offer Shares have not been and will not be registered under the U.S. Securities Act of 1933, as amended, and may not be offered, sold, pledged or
transferred within the United States except that Offer Shares may be offered, sold outside the United States in accordance with Rule 903 or Rule 904 of
Regulation S.

*  For identification purpose only

15 December 2017



EXPECTED TIMETABLE®Y

We will issue an announcement in Hong Kong to be published on the Hong Kong Stock
Exchange’s website at www.hkexnews.hk and our Company’s website at www.lhngroup.com if

there is any change in the following expected timetable of the Hong Kong Public Offering.

Latest time for completing electronic applications under
the HK eIPO White Form service through
the designated website www.hkeipo.hk® ... .. .. 11:30 a.m. on Wednesday, 20 December 2017

Application lists open® ... .. ... ... ... ... ... 11:45 a.m. on Wednesday, 20 December 2017

Latest to (1) lodge WHITE and YELLOW
Application Forms; (2) complete payment of
HK eIPO White Form applications by effecting
Internet banking transfer(s) or PPS payment
transfer(s); and (3) give electronic application
instructions to HKSCC™. ... ... ............. 12:00 noon on Wednesday, 20 December 2017

Application lists of Hong Kong
Public Offering close®™ ....................... 12:00 noon on Wednesday, 20 December 2017

Expected Price Determination Date on or about®™ ... ... .. ... ... Wednesday, 20 December 2017

Announcement of (i) the Offer Price; (ii) the indication
of the levels of interest in the International Offering;
(ii1) the level of applications in the Hong Kong
Public Offering; (iv) the basis of allocation of the
Hong Kong Offer Shares to be published on
the website of the Hong Kong Stock Exchange
at www.hkexnews.hk and our Company’s website
© on or before............cooiiiiii... Thursday, 28 December 2017

at www.lhngroup.com

Results of allocations in the Hong Kong Public
Offering (with successful applicants’ identification
document numbers, where applicable) to be available
through a variety of channels as described in the
section headed “How to Apply for Hong Kong
Offer Shares — 11. Publication of Results”
in this prospectus from .......... ... ... Thursday, 28 December 2017

Results of allocations in the Hong Kong Public Offering
will be available at www.tricor.com.hk/ipo/result
with a “search by ID” function from............................ Thursday, 28 December 2017
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Despatch/collection of Share certificates or deposit of
the share certificates into CCASS in respect of
wholly or partially successful applications pursuant
to the Hong Kong Public Offering on or before”®! D . Thursday, 28 December 2017

Despatch of HK eIPO White Form e-Auto Refund payment Instructions/
Despatch/Collection of refund cheques in respect of wholly
or partially successful (if applicable) or wholly or
partially unsuccessful applications pursuant to
the Hong Kong Public Offering on or before® U0t -~ = Thursday, 28 December 2017

Dealings in the Shares on the Main Board of
the Hong Kong Stock Exchange is expected
O COMMENCE Al . ottt t et e et 9:00 a.m. on Friday, 29 December 2017

Notes:

1. All times and dates refer to Hong Kong local times and dates, except as otherwise stated. Details of the structure of
the Global Offering, including its conditions, are set out in the section “Structure of the Global Offering” in this
prospectus.

2. You will not be permitted to submit your application through the designated website at www.hkeipo.hk after 11:30
a.m. on the last day for submitting applications. If you have already submitted your application and obtained a
payment reference number from the designated website prior to 11:30 a.m., you will be permitted to continue the
application process (by completing payment of the application monies) until 12:00 noon on the last day for
submitting applications, when the application lists close.

3. If there is a “black™ rainstorm warning or a tropical cyclone warning signal number 8 or above in force in Hong
Kong at any time between 9:00 a.m. and 12:00 noon on Wednesday, 20 December 2017, the application lists will
not open and close on that day. Please see the section “How to Apply for Hong Kong Offer Shares — 10. Effect of
Bad Weather on the Opening of the Application Lists™ in this prospectus.

4. Applicants who apply for the Hong Kong Offer Shares by giving electronic application instructions to HKSCC
should refer to the section “How to Apply for Hong Kong Offer Shares — 6. Applying by Giving Electronic
Application Instructions to HKSCC via CCASS” in this prospectus for details.

5. The Price Determination Date, being the date on which the Offer Price is to be determined, is expected to be on or
about Wednesday, 20 December 2017, and in any event not later than 5:00 p.m. on Wednesday, 27 December 2017.
If, for any reason, the Offer Price is not agreed on or before 5:00 p.m. on Wednesday, 27 December 2017, the
Global Offering (including the Hong Kong Public Offering) will not proceed and will lapse.

6. None of the websites or any of the information contained on the websites forms part of this prospectus.

7. The share certificates for the Hong Kong Offer Shares are expected to be issued on Thursday, 28 December 2017
but will only become valid certificates of title at 8:00 a.m. on Friday, 29 December 2017, provided that (i) the
Global Offering has become unconditional in all respects; and (ii) neither of the Underwriting Agreements has been
terminated in accordance with its terms. Investors who trade the Shares on the basis of publicly available allocation
details prior to the receipt of share certificates or prior to the share certificates become valid certificates do so
entirely at their own risk.
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10.

11.

Refund cheques will be issued in respect of wholly or partially unsuccessful applications, and in respect of
successful applications if the Offer Price as finally determined is less than the price payable on application. If you
apply through the HK eIPO White Form services by paying the application monies through a single bank account,
you may have e-Auto Refund payment instructions (if any) despatched to your application payment bank account. If
you apply through the HK eIPO White Form services by paying the application monies through multiple bank
accounts, you may have refund cheque(s) sent to the address specified in your application instructions to the
designated website (www.hkeipo.hk) by ordinary post and at your own risk. Refund by cheque(s) will be made out
to you, or if you are joint applicants, to the first-named applicant on your Application Form. Part of your Hong
Kong identity card number/passport number, or, if you are joint applicants, part of the Hong Kong identity card
number/passport number of the first named applicant provided by you may be printed on your refund cheque, if any.
Such data may also be transferred to a third party for refund purposes. Your banker may require verification of your
Hong Kong identity card number/passport number before encashment of your refund cheque, if any. Inaccurate
completion of your Hong Kong identity card number/passport number may lead to a delay in encashment of, or may
invalidate, your refund cheque.

Applicants who apply on WHITE Application Forms or through HK eIPO White Form service for 1,000,000 Hong
Kong Offer Shares or more under the Hong Kong Public Offering and have provided all information required by the
Application Forms, may collect their (where applicable) refund cheques and (where applicable) share certificates in
person from our Hong Kong Share Registrar, Tricor Investor Services Limited at Level 22, Hopewell Centre, 183
Queen’s Road East, Hong Kong from 9:00 a.m. to 1:00 p.m. on Thursday, 28 December 2017. Applicants being
individuals who are eligible for personal collection must not authorise any other person to make collection on their
behalf. Applicants being corporations who are eligible for personal collection must attend by their authorised
representatives bearing a letter of authorisation from their corporation stamped with the corporation’s chop. Both
individuals and authorised representatives of corporations must produce, at the time of collection, identification and
(where applicable) authorisation documents acceptable to our Hong Kong Share Registrar, Tricor Investor Services
Limited.

Applicants who apply on YELLOW Application Forms for 1,000,000 Shares or more Hong Kong Offer Shares
under the Hong Kong Public Offering and have provided all information required by the Application Forms, may
collect their refund cheques (if any) but may not elect to collect their share certificate(s), which will be deposited
into CCASS for credit to their designated CCASS Participants’ stock accounts or CCASS Investor Participant stock
accounts, as appropriate. The procedure for collection of refund cheques for applicants who apply on YELLOW
Application Forms is the same as that for WHITE Application Form applicants specified in note (9) above.

Uncollected share certificate(s) and refund cheque(s) will be despatched by ordinary post at the applicants’ own risk

to the address specified on the relevant applications. Further details are set out in the section headed “How to Apply
for Hong Kong Offer Shares — 14. Despatch/Collection of Share Certificates and Refund Monies”.
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SUMMARY

This summary aims to give you an overview of the information contained in this prospectus.
As it is a summary, it does not contain all the information that may be important to you. You
should read the whole prospectus before you decide to invest in the Offer Shares. There are risks
associated with any investment. Some of the particular risks in investing in the Offer Shares are
set out in the section headed “Risk Factors” in this prospectus. You should read that section
carefully in full before you decide to invest in the Offer Shares.

Prospective investors and/or our Shareholders should refer to the sections headed
“Summary of the Constitution of our Company and Salient Provisions of the Laws of
Singapore” and “Further Information about the Dual Listing” in the respective Appendices IV
and V to this prospectus for relevant details. Laws and regulations of Singapore differ in some
respects from comparable laws and regulations of Hong Kong. You should consult your own

legal advisers for specific legal advice concerning your legal obligations in Singapore.

Prior to the Listing, the Singapore Principal Share Registrar and the Hong Kong Branch
Share Registrar will provide three batch-transfers of the Singapore-listed Shares for
Shareholders seeking to transfer their Shares to the Hong Kong Branch Share Register. See
“Listing, Registration, Dealings and Settlements — Special Arrangements to Facilitates

Transfers Before the Listing” in this prospectus for details.

OVERVIEW

We are a real estate management and logistics services group headquartered in Singapore with
operations in Asia, principally in Singapore. We are listed on the Catalist board of the SGX-ST and
are seeking a dual primary listing on the Main Board of the Hong Kong Stock Exchange. Our three
business segments include space optimisation business, facilities management business and logistics
services business. As at the Latest Practicable Date, we have operations in Singapore, Indonesia,
Thailand, Myanmar and Hong Kong, and we had also established our subsidiary in the PRC for our
expansion into the PRC. See “Business — Our Business Strategies” in this prospectus for details.

We have a long history in leasing properties and optimising space for leasing to tenants in
Singapore. The executive chairman of our Board, Mr. Kelvin Lim, has been in the leasing and
space optimisation business for close to 20 years. We commenced leasing out properties that we
managed in 2002 and then diversified into optimising space in 2006. For our space optimisation
business, we first started by optimising industrial properties and gradually expanded into
commercial and residential properties. As at the Latest Practicable Date, we managed a total of 33
properties that we leased or owned for leasing to our tenants after optimisation work, of which, 19,
12, and two are industrial, commercial and residential properties, respectively.

We also have two other business segments, namely, facilitiecs management business and
logistics services business. Our facilities management operations started in 2005 to provide services
to our managed properties under our space optimisation business. Since then, we have expanded our
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operations to serve third party customers and offer new services such as security services, car park
management services and property maintenance services (including cleaning, repair and general
maintenance of properties).

As for our logistics services business, which we have expanded into in 2003, it primarily
provides transportation services (including base oil and bitumen transportation, and chemical
transportation), container depot management services, container depot services and other ancillary
services.

The following table sets out the breakdown of our revenue by business operations for the
periods indicated:

For the year ended 30 September For the nine months ended 30 June
2014 2015 2016 2016 2017
$$°000 % $$°000 % $$°000 % $$°000 % $$°000 %
(unaudited)
Space optimisation
business
Industrial 40,484 446 45864 47.6 52,040 49.7 40,048 509 32,712 41.0
Commercial 21,198 234 23445 243 23,7740 227 17,7728 225 17,514 220
Residential 8,880 9.8 2,644 2.8 884 0.8 609 0.8 1,104 1.3

70,562 77.8 71,953 747 76,064 732 58385 742 51,330 643

Facilities management
business 8,478 93 9,748 10.1 12,459 119 9,022 114 12,488 15.7
Logistics services business 11,700 12.9 14,673 152 15,582 149 11,317 144 15,949 20.0

Total 90,740 _100.0 96,374 100.0 104,705 _100.0 _ 78,724 100.0 79,767 100.0

The following table sets out the breakdown of our revenue by geographical regions of the
periods indicated:

For the year ended 30 September For the nine months ended 30 June
2014 2015 2016 2016 2017
$$°000 % $$°000 % $$°000 % $$°000 % $$°000 %
(unaudited)
Singapore 90,678  99.9 95819 994 102,861 98.2 77,532 98.5 76,968 96.5
Indonesia 62 0.1 490 0.5 1,101 1.1 779 1.0 1,090 1.4
Thailand — 00 65 0.1 508 0.5 337 0.4 1,073 1.3
Myanmar — 00 — 00 235 0.2 76 0.1 633 0.8
Other countries — 0.0 — 0.0 — 0.0 — 0.0 3 0.0

90,740 100.0 96,374 100.0 104,705 100.0 _ 78,724 100.0 79,767 100.0
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Our Space Optimisation Business

Our space optimisation business is our principal business segment during the Track Record
Period. We have categorised all our leasing, sub-leasing and management of properties under our
space optimisation business. “Space optimisation” involves re-designing and planning the property
in order to increase its NLA and minimise the amount of “dead” or unusable space, thus increasing
the potential rental yield per sq.ft. and accordingly, the potential rental yield of the property. In
order to ensure the property will follow the optimisation plan, we will execute the necessary
renovation and refurbishment work. The renovation and refurbishment work will also enhance the
aesthetic appeal and potentially increase the overall value of the property. We also provide asset
management services to property owners by assisting the property owners to design and optimise
their property for leasing, and to provide lease management services, which we generate a fixed
management fee based on a percentage of rental revenue generated from the property. See
“Business — Our Business Processes — A. Space Optimisation Business — Illustration of Space
Optimised Properties” in this prospectus for illustration of our optimisation works.

For our space optimisation business, we manage a total of 19 industrial properties in
Singapore as at the Latest Practicable Date which we lease or own for leasing to our tenants
comprising industrial buildings, factories, warehouses and land for open storage. We also manage
two of the industrial properties owned by our joint ventures through asset management
arrangement. On these properties, we offer a wide selection of units and services, including
traditional leasing of warehouses and industrial spaces, Work+Store spaces and valet services, and
PickJunction spaces and services. See “Business — Our Business — Our Space Optimisation
Business — Our Industrial Properties” in this prospectus for details.

As for our commercial properties, we manage a total of 12 properties which we lease or own
for leasing to our tenants as at the Latest Practicable Date, comprising traditional offices, GreenHub
suited office spaces and other commercial spaces such as recreational spaces, sports facilities and
children enrichment spaces. Majority of our commercial properties are located in Singapore and we
also manage two properties in Jakarta, Indonesia. We also manage one commercial and one mixed
commercial-residential property under the asset management arrangement in Singapore. See
“Business — Our Business — Our Space Optimisation Business — Our Commercial Properties” in
this prospectus for details.

For our residential properties, we manage two properties as at the Latest Practicable Date, of
which, one is our 85SOHO serviced residence in Myanmar, and one is our Keramat property in
Singapore. We also manage one mixed commercial-residential property under asset management
arrangement in Singapore. See “Business — Our Business — Our Space Optimisation Business —
Our Residential Properties™ in this prospectus for details.

We are also continuously looking for new properties and opportunities to grow and expand
our space optimisation business in the countries and regions that we currently have presence in and
into other countries and regions with particular focus in the Asian countries and regions, including
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the PRC and Cambodia. See “Business — Our Business Strategies — Expand our business
operations into other countries and regions with particular focus in Asian countries and regions” in
this prospectus for more information.

Our Facilities Management Business

We currently offer three main areas of services, namely, comprehensive cleaning and
related services, car park management services and security services under our facilities
management business. During the Track Record Period, we operated the majority of our facilities
management business in Singapore. See “Business — Our Business — Facilities Management

Business” for details.
Our Logistics Services Business

For our logistics services, we provide transportation services in Singapore, container depot
management service in Singapore and container depot service in Laem Chabang, Thailand. In
September 2017, we have signed a lease agreement in Thailand for the property to operate our
second container depot service in the vicinity of Bangkok, Thailand and the lease term is yet to
commence as at the Latest Practicable Date. See “Business — Our Business — Logistics Services
Business” in this prospectus for details. In addition to expanding our container depot services in
Thailand, we also plan to open an ISO tank depot. On 29 November 2017, we received a binding
offer of an option to purchase the property from the vendor. The acquisition is subject to, among
others, the approval from JTC. A deposit of S$230,000 has also been paid to the vendor, which is
refundable if JTC’s approval is not obtained. See ‘“Business — Our Business Strategies —
Summary of Our Business Strategies by Business Segment and Associated Investment Costs™ in
this prospectus for more information.

Furthermore, on 29 September 2017, we have signed a non-legally binding letter of intent
setting out the preliminary terms and conditions to establish a joint venture with a company that is
part of a global shipping group to offer container depot services in Singapore. On 4 December
2017, HLA Logistics was incorporated for this collaboration, which, as of the Latest Practicable
Date, had not commenced any business operations. See “History and Corporate Structure — Joint
Ventures” and “Business — Our Business Strategies — Continue to expand our current business
operations in Singapore, Indonesia, Thailand, Myanmar and Hong Kong — Logistics Services
Business” in the prospectus for more information.

OUR BUSINESS PROCESSES AND PRICING

We have three business segments, namely, the space optimisation business, the facilities
management business, and the logistics management business. Each of the business processes of
these segments are different from one another and the pricing of our properties and services varies.
See “Business — Our Business Processes™ in this prospectus for details of our business processes.
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OUR TENANTS AND OUR CUSTOMERS

Our customers mainly comprise our tenants and customers under our space optimisation
business, which comprise a wide spectrum of multinational corporations, SMEs, start-ups, as well
as individuals. Customers of our logistics services business include oil majors, major shipping lines,
container leasing companies and container depot operator. As for customers of our facilities
management business, they include management corporations of residential estates, shopping centre,
industrial building owners, schools, factories, companies and individuals.

During the Track Record Period, our top five customers (including tenants) include
corporations and schools who are our tenants under space optimisation business, and container
leasing companies who are customers in our logistics services segment. For the years ended 30
September 2014, 2015 and 2016, and the nine months ended 30 June 2017, revenue generated from
our top five customers amounted to S$11.3 million, S$10.7 million, S$11.8 million and S$8.8
million, respectively, representing 12.5%, 11.1%, 11.2% and 11.1% of our revenue for the same
periods, respectively. Revenue generated from our largest customer amounted to S$3.4 million,
S$3.8 million, S$4.7 million and S$2.2 million, respectively, representing 3.8%, 3.9%, 4.5% and
2.8% of our revenue for the same periods, respectively.

Based on the best information, knowledge and belief of our Directors, after making due
enquiry, none of our Directors or their close associates or Shareholders who owned more than 5%
of our issued share capital had any interest in any of our five largest customers during the Track
Record Period, and the five largest customers during the Track Record Period are Independent
Third Parties.

As for the credit terms granted to our tenants and customers, for our tenants and customers
under our space optimisation business, we generally do not grant any credit term as they are
required to pay the rental or service charges on the first day of every month in advance. As for our
other customers, credit term of up to 60 days is typically granted.

See “Business — Our Tenants and Our Customers” in this prospectus for details.
OUR LANDLORDS AND OUR SUPPLIERS

Our suppliers primarily comprise our landlords of our leased properties, suppliers of our
logistics vehicles, service providers for property management services, old vehicle scrapping
services and vehicle maintenance, and contractors providing design and construction services in
Singapore.

For the years ended 30 September 2014, 2015 and 2016, and the nine months ended 30 June
2017, total purchases from our top five suppliers (including landlords), who are our landlords or
landlord’s managing agent amounted to S$38.2 million, S$39.6 million, S$41.9 million and S$31.1
million, respectively, representing 66.4%, 61.7%, 62.2% and 58.8% of our cost of sales for the
same periods, respectively. Total purchases from our largest supplier amounted to S$15.9 million,
S$16.0 million, S$15.3 million and S$12.6 million, respectively, representing 27.6%, 24.9%, 22.7%
and 23.8% of our cost of sales for the same periods, respectively.
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We obtain most of our properties through master leases, under which we are required to pay
the rental to the landlord on the first day of every month in advance. For our other suppliers, such
suppliers typically grant a credit term of 30 to 90 days.

See “Business — Our Landlords and Our Suppliers” in this prospectus for details.
BUSINESS ACTIVITIES IN SANCTIONED JURISDICTIONS

During the Track Record Period, we managed a residential property in Myanmar. For the years
ended 30 September 2014, 2015 and 2016, and the nine months ended 30 June 2017, our revenue
generated from Myanmar amounted to nil, nil, S$0.2 million and S$0.6 million, respectively,
representing nil, nil, 0.2%, 0.8% of our total revenue during the same periods, respectively. The
Relevant Jurisdictions have (or had) certain form of sanctions against Myanmar. The Relevant
Jurisdictions have imposed broad economic sanctions against certain countries, including Myanmar,
and on individuals and legal entities.

Our Sanctions Law Legal Advisers have conducted review of our transactions with Myanmar
and concluded that sanction programs of the Relevant Jurisdictions that exist against Myanmar do
not apply extra-territorially to encompass us as a company incorporated in Singapore. Furthermore,
the Myanmar sanctions imposed by the Relevant Jurisdictions are being phased out and in some
cases, have been deleted in entirety. See “Business — International Sanctions on Sales to and
Dealings with Myanmar™” and also “Risk Factors — Risks Relating to Our Business — Our
business, financial condition and results of operations could become materially and adversely
affected by sanctions on Myanmar from Australia, the EU, the UN or the U.S.” in this prospectus
for more information.

OUR COMPETITIVE STRENGTHS
Our competitive strengths include:

° we have a long history in the space optimisation business and have market reputation for
offering quality properties for rent;

° our space optimisation business and facilities management business are integrated and
complement one another to maximise our returns;

° we have a comprehensive services mix to cater to different needs of our tenants and our
customers; and

° we have an experienced and stable management team with extensive industry knowledge.

See also “Business — Our Competitive Strengths” in this prospectus for details.
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OUR BUSINESS STRATEGIES

We plan to expand our space optimisation business, facilities management business and
logistics services business in Singapore, and in other countries and regions in Asia. To achieve our
objective, we intend to implement the following strategies:

° continue to expand our current business operations in Singapore, Indonesia, Thailand,

Myanmar and Hong Kong;
° expand our service offerings by leveraging on our experience;

° expand our business operations into other countries and regions with particular focus in

Asian countries and regions; and

° increase the use and implementation of our information technology systems to increase
our efficiency and minimise our labour investment.

See also “Business — Our Business Strategies” in this prospectus for details.
OUR CONTROLLING SHAREHOLDERS

As at the Latest Practicable Date, 76.2945% of our Shares are held by Fragrance Ltd., which
in turn is wholly-owned by HN Group. HN Group is owned as to 85% by HN Capital. The entire
issued share capital of HN Capital is held by LHN Capital as trustee of The LHN Capital Trust, and
the entire issued share capital of LHN Capital is held by Trident Trust Company (B.V.I.) Limited as
trustee of The Land Banking Trust. The protectors of The LHN Capital Trust and The Land
Banking Trust are Mr. Kelvin Lim, Ms. Jess Lim and Ms. Lim Bee Li, the sister of Mr. Kelvin Lim
and Ms. Jess Lim. Ms. Lim Bee Li is a practising advocate and solicitor in Singapore. Ms. Lim Bee
Li has no involvement in the business operations of our Group and merely monitors the
administration of The Land Banking Trust and The LHN Capital Trust in her capacity of protectors
together with Mr. Kelvin Lim and Ms. Jess Lim. See “Relationship with our Controlling
Shareholders — Controlling Shareholders™ in this prospectus for more details.

SHARE CAPITAL AND TREASURY SHARES

As at the Latest Practicable Date, we had 360,445,400 Shares in issue, which are listed on the
Catalist board of SGX-ST.

As at 30 September 2014, 2015 and 2016, and 30 June 2017, we had nil, nil, 1,853,000 and
1,411,800 treasury Shares, respectively. On 30 November 2017, 1,411,800 Shares held by our
Company as treasury Shares were cancelled pursuant to Section 76K of the Singapore Companies
Act. After such cancellation and as at the Latest Practicable Date, our Company does not have any

treasury Shares and will not have any treasury Shares upon the Listing.
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SUMMARY OF OUR HISTORICAL FINANCIAL INFORMATION

The following tables set out our summary historical financial information as at and for the
years ended 30 September 2014, 2015 and 2016, and the nine months ended 30 June 2017. We
have derived this summary from our historical financial information set out in the Accountant’s
Report. You should read this summary together with the historical financial information as set out
in the Accountant’s report, including the related notes, as well as the information set out in
“Financial Information” in this prospectus.

Summary of Consolidated Statements of Profit or Loss and Total Comprehensive Income

Nine months ended

Year ended 30 September 30 June
2014 2015 2016 2016 2017
S$$°000 S$°000 S$°000 S$°000 S$°000

(Unaudited)

Revenue 90,740 96,374 104,705 78,724 79,767
Gross profit 25,031 23,448 27,497 20,980 19,211
Administrative expenses (17,236)  (19,337)  (20,351) (14,366)  (19,403)
Finance cost — net (708) (446) (600) (455) (457)
Profit before income tax 14,004 4,268 16,228 6,721 1,675
Profit for the year/period 12,704 4,054 15,101 5,912 1,334

Profit attributable to equity holders of
our Company 12,756 4,223 15,094 5,876 1,038

Total comprehensive income
for the year/period 14,402 4,018 16,131 6,129 1,562

For the year ended 30 September 2016 and the nine months ended 30 June 2017, share of
results of associates and joint ventures contributed materially to our net profit. For the nine months
ended 30 June 2017, our share of results of associates and joint ventures amounted to S$3.4
million, which was primarily due to a non-recurring gain of approximately S$3.8 million
representing our proportionate share of the gain on bargain purchase arising from the acquisition of
Four Star. For the year ended 30 September 2016, our share of results of associates and joint
ventures amounted to S$6.7 million, which is primarily due to our proportionate share of the non-
recurring increase in the fair value of the investment property held by Work Plus Store (AMK)
amounting to S$6.9 million. See “Risk Factors — Risks Relating to Our Business — Our share of
profit from our joint venture companies are principally non-recurring to date, and we may not be
able to record similar amount of share of profit from our joint venture companies in the future” and
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“Financial Information — Description of Selected Items in Consolidated Statements of Profit or
Loss and Total Comprehensive Income — Share of Results of Associates and Joint Ventures” in
this prospectus for details.

Summary of Consolidated Statements of Financial Position

As at
As at 30 September 30 June
2014 2015 2016 2017
S$°000 S$°000 S$°000 S$°000
Current assets 31,522 48,005 49,133 65,960
Current liabilities 27,317 30,767 30,920 33,375
Net current assets 4,205 17,238 18,213 32,585
Non-current assets 40,895 58,647 72,429 56,918
Non-current liabilities 12,504 20,578 21,213 20,046

Summary of Consolidated Statements of Cash Flows

For the nine months

For the year ended 30 September ended 30 June
2014 2015 2016 2016 2017
S$°000 S$°000 S$°000 S$°000 S$°000
Net cash generated from
operating activities 11,195 7,650 13,382 5,448 4,136
Net cash used in investing activities (2,408) (20,558) (15,280 (5,590) (6,290)
Net cash (used)/generated from
financing activities (7,698) 23,148 (2,842) (3,093) (1,937)

Key Financial Ratios
The following table sets out our key financial ratios during the Track Record Period:

As at/for the
nine months

As at/for the year ended 30 September ended
2014 2015 2016 30 June 2017
Current ratio 1.2 1.6 1.6 2.0
Quick ratio 1.1 1.6 1.6 2.0
Gearing ratio (%) 43.8 42.1 34.2 36.0
Debt to equity ratio (%) Net cash Net cash Net cash 5.2
Return on equity (%) 48.1 9.2 24.2 N/A
Return on total assets (%) 18.1 4.5 13.2 N/A
Interest coverage ratio 20.8 10.6 28.0 4.7
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See ‘“Financial Information — Key Financial Ratios” in this prospectus for details of the
equation.

PROPERTY VALUATION

The valuation report as at 30 September 2017 relating to our property interests held by us is
set out in Appendix III to this prospectus. The market value of our property interests in Singapore
and in Indonesia as at 30 September 2017 totalled S$40.0 million and Rp 65.8 billion (equivalent to
approximately S$6.6 million), respectively. Please refer to the property valuation report in
Appendix III to this prospectus for more details.

In particular, as of the Latest Practicable Date, we have not obtained the legal title of one of
our properties which is located in Indonesia. Please see ‘“Business — Properties — Investment
Properties — Our Legal Title of our Kota Kasablanka Property” in this prospectus for details.
Please also see “Risk Factors — Risks Relating to Our Business — The appraisal value of our
investment properties in Singapore and Indonesia may be different from their actual realisable value
and are subject to uncertainty or change.” for risks associated with the actual realisable value of
this property, and the property valuation report in Appendix III to this prospectus for the key
assumptions for the direct comparison approach when carrying out the valuation for this property.

RECENT DEVELOPMENT AND NO MATERIAL ADVERSE CHANGE
Our Latest Business Expansions

In order to carry out our business expansions to continue to grow our business, we have
carried out the following since 1 July 2017 and up to the Latest Practicable Date:

(i) Space Optimisation Business — PRC: We are in discussion for a possible asset
management agreement to manage a commercial property in Xiamen, Fujian Province,
the PRC. As at the Latest Practicable Date, we have not entered into any memorandum
of understanding or agreement for this asset management arrangement. See Business —
Our Business Strategies — Expand our business operations into other countries and
regions with particular focus in Asian countries and regions” in this prospectus for more
information.

(i) Space Optimisation Business — Myanmar: We are currently in discussion with a
landlord for a potential asset management arrangement for a residential building
consisting of 88 units of one bedroom apartments located approximately five minutes’
drive from downtown Yangon and close by Shangri-La Serviced Apartment and
Residences in Yangon. As we are still in negotiation with the landlord, there is no
certainty whether this transaction will proceed or at all. If this transaction will proceed,
the property will be operated as 85SOHO serviced residences and will be funded by our
internal resource and bank borrowings;

— 10 —-
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(iii) Facilities Services — Car Park Management in Singapore and Hong Kong: We have
obtained licenses for 12 car parks in Singapore and leased one car park in Hong Kong;

(iv) Logistics Services — ISO Tank Depot in Singapore: On 3 October 2017, we signed a
non-legally binding letter of intent setting out our proposed terms and conditions of the
acquisition of a property in Singapore to operate our ISO tank depot. On 29 November
2017, we received a binding offer of an option to purchase the property from the vendor.
The acquisition is subject to, among others, the approval from JTC. A deposit of
S$$230,000 has also been paid to the vendor, which is refundable if JTC’s approval is not
obtained. See “Business — Our Business Strategies — Summary of Our Business
Strategies by Business Segment and Associated Investment Costs” in this prospectus for
more information;

(v) Logistics Services — Container Depot in Singapore: On 29 September 2017, we signed
a non-legally binding letter of intent setting out the preliminary terms and conditions to
establish a joint venture with a company that is part of a global shipping group to offer
container depot services in Singapore. On 4 December 2017, HLA Logistics was
incorporated for this collaboration, which, as of the Latest Practicable Date, had not
commenced any business operations. See ‘“History and Corporate Structure — Joint
Ventures” and “Business — Our Business Strategies — Continue to expand our current
business operations in Singapore, Indonesia, Thailand, Myanmar and Hong Kong —
Logistics Services Business” in the prospectus for more information; and

(vi) Logistics Services — Container Depot in Thailand: On 27 September 2017, we have
signed a lease agreement in Thailand for a property to operate our second container
depot in the vicinity of Bangkok, Thailand and the lease term is yet to commence as at
the Latest Practicable Date. See “Business — Our Business Strategies — Summary of
Our Business Strategies by Business Segment and Associated Investment Costs” in this
prospectus for more information.

Our Financials for the year ended 30 September 2017

The unaudited preliminary financial information for the year ended 30 September 2017 have
been agreed with the reporting accountant, PricewaterhouseCoopers, following their review under
Practice Note 730 ‘“Guidance for Auditors Regarding Preliminary Announcements of Annual
Results” issued by the Hong Kong Institute of Certified Public Accountants. Our unaudited
preliminary financial information for the year ended 30 September 2017 is set out in Appendix IA
to this prospectus and is subject to change.

— 11 =
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Based on the unaudited financial information, our revenue for the year ended 30 September
2017 amounted to S$106.3 million, representing an increase by S$1.5 million, or 1.5%, from
S$104.7 million for the year ended 30 September 2016. However, our net profit decreased by
S$12.3 million, or 81.7%, from S$15.1 million for the year ended 30 September 2016 to S$2.8
million for the year ended 30 September 2017 primarily due to:

(i) the listing expenses for the Listing of S$3.0 million;

(ii) decrease in share of results of associates and joint ventures of S$3.3 million as a result
of a decrease in fair value gains recorded as compared to the previous year;

(iii) decrease in other income primarily from government grants of S$0.2 million;
(iv) impairment loss on non-current asset classified as held for sale of S$0.5 million; and
(v) decrease in fair value on investment properties of S$3.5 million.

Item (i) above was an one-off expense related to the Dual Listing and not expected to recur in
the future. Items (ii), (iv) and (v) above were primarily due to changes in the valuation of
properties held by our Group and our joint ventures and the general property market conditions in
the relevant jurisdictions. Please see “Risk Factors — Risks Relating to Our Business — We are
subject to fluctuations of the fair value of our investment properties and investment properties held
by our joint ventures, and we may be unable to record gains and may record significant losses in

s

the future.” in this prospectus for details.

You should read the discussion above in conjunction with our unaudited preliminary financial
information for the year ended 30 September 2017 and the accompanying notes, as well as
“Management Discussion and Analysis of Financial Condition and Operation Results” in Appendix
IA to this prospectus.

No Material Adverse Change

Our Directors confirmed that, up to the date of this prospectus, except as disclosed in this
section headed ‘“Recent Development and No Material Adverse Change”, there had been no
material adverse change in the financial or trading positions or prospects of our Group since 30
June 2017 (being the latest audited historical financial information of our Group as set out in the
Accountant’s Report); and there had been no event since 30 June 2017 which would materially

affect the information shown in the Accountant’s Report.
LISTING EXPENSES

Listing expenses represent professional fees, underwriting commission, SFC transaction levy
and Hong Kong Stock Exchange trading fee incurred in connection with the Global Offering and
the Listing. Assuming an Offer Price of HK$2.13 per Offer Share (being the mid-point of the
indicative Offer Price range), our total listing expenses are estimated to be approximately S$5.9
million, of which S$1.4 million is directly attributable to the issue of new Shares and to be

— 12 —-
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accounted for as a deduction from the equity, and the remaining amount of S$4.5 million has been
or will be recognised in our consolidated statements of profit or loss and comprehensive income.
Listing expenses of S$2.9 million, in relation to services already performed by relevant parties,
were reflected in our consolidated statement of profit or loss and comprehensive income for the
nine months ended 30 June 2017, and an addition of S$1.6 million is expected to be recognised
subsequent to the Track Record Period and upon Listing. As such, our results of operations for the
year ending 30 September 2017 is expected to be adversely affected by the listing expenses
incurred in the period.

GLOBAL OFFERING STATISTICS

Based on an Offer Price Based on an Offer Price
of HK$1.90 per Share of HK$2.36 per Share
Market capitalisation of our Shares'" HK$764.6 million HK$949.8 million
Unaudited pro forma adjusted
net tangible assets per Share®- ¥ HK$1.147® HK$1.193@®
Notes:

(1)  The market capitalisation of our Shares is calculated on the basis that 402,445,400 Shares were in issue and takes no
account of any Shares which may be allotted and issued pursuant to the exercise of options which may be granted
under the Share Option Scheme, or issued or repurchased by the Company pursuant to the general mandate. It is also
assumed that the Shares traded on SGX-ST are trading at the Offer Price.

(2)  The unaudited pro forma net tangible assets per Share is arrived at after the adjustments referred to in the preceding
paragraphs and on the basis that 402,445,400 Shares were in issue (adjusted by 1,411,000 treasury Shares) assuming
that the Global Offering had been completed on 30 June 2017 but takes no account of any Shares which may be
allotted and issued pursuant to the exercise of options which may be granted under the Share Option Scheme, or
issued or repurchased by the Company pursuant to the general mandate. On 30 November 2017, 1,411,800 treasury
Shares have been cancelled.

(3)  No adjustment has been made to reflect any trading result or other transactions of our Group entered into subsequent
to 30 June 2017.

(4)  For the purpose of this unaudited pro forma adjusted net tangible assets, the balances are converted into Hong Kong
dollars from Singapore dollars at a rate of S$1 to HK$5.75. No representation is made that Singapore dollar amounts
have been, could have been or may be converted to Hong Kong dollars, or vice versa, at that rate.

REASONS FOR THE LISTING

We have since 13 April 2015 been listed on the Catalist board of the SGX-ST. In addition, the
Board is also of the view that the net proceeds of approximately HK$55.6 million from the Global
Offering after deducting the underwriting commissions and other estimated offering expenses
payable by us, and assuming the initial Offer Price of HK$2.13 per Share, being the mid-point of
the indicative Offer Price range set forth on the cover page of this prospectus, the Listing and the
Global Offering will provide us the necessary funding for our business expansions as disclosed in
“Business — Our Business Strategies” in this prospectus. Furthermore, our Directors believe that
the Listing on the Hong Kong Stock Exchange is beneficial for us for our business expansions and
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our long term goals, which is beneficial for our Company and our Shareholders as a whole
notwithstanding the substantial expenses involved, including (i) strategic location of stock market
in-line with our expansion plan; (ii) Hong Kong is an international finance centre; (iii) higher
valuation in the Hong Kong market; (iv) different pool of investors; (v) better access to capital and
future fund raising; (vi) ability to attract talents in Hong Kong and the PRC; and (vii) similar legal
system, regulatory framework and international accounting standards as Singapore. See ‘“History
and Corporate Structure — Reasons for the Listing” in this prospectus for details.

USE OF PROCEEDS

We intend to use the net proceeds from the Global Offering for the purposes and in the
amounts set out below:

° approximately 60.4%, or HK$33.6 million, is expected to be used for the expansion of
our space optimisation business by acquiring a new property in Singapore;

° approximately 23.9%, or HKS$13.3 million, is expected to be used for acquiring a
property in Singapore to operate a parking yard for our logistics vehicles and ISO tank
depot for storage of empty ISO tanks and ISO tanks filled with oil, oil-related products

and chemicals, for our logistics services management business;

) approximately 4.0%, or HK$2.2 million, is expected to be used to set out our first
operation in the PRC, in particular, our co-work and co-living space;

° approximately 10.0%, or HK$5.6 million, is expected to be used for general working

capital purposes; and

° approximately 1.7%, or HK$0.9 million, is expected to be used for acquiring

transportation equipment for our logistics services business.
DIVIDENDS

For the years ended 30 September 2014, 2015 and 2016, our Group declared dividends to our
Shareholders of S$2.0 million, S$1.1 million and S$2.3 million, respectively, out of the
distributable profit and all these dividends had been paid as at Latest Practicable Date. For the year
ended 30 September 2017, our Board has proposed a final dividend of 0.2 Singapore cents per
Share, which will be subject to the approval by Shareholders at the forthcoming annual general
meeting of the Company. Our Shareholders are only entitled to receive dividends when declared by
our Board, which will be subject to our constitution and approvals from our Shareholders, if
required. Our Directors are of the view that the amount of any dividends to be declared in the
future will depend on, among others, our Group’s results of operations, cash flows and financial
conditions, operating and capital requirements, availability of dividends received from our
subsidiaries, the amount of distributable profits based on the generally accepted accounting
principles in Singapore, the applicable laws and regulations and all other relevant factors.
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Currently, Singapore does not impose withholding tax on dividends paid to resident or non-resident
Shareholders. See also “Regulatory Overview — Overview of Singapore Tax Law and
Regulations™ for further details.

We do not have any pre-determined dividend payout ratio. Dividends for our Shares listed on
the Hong Kong Stock Exchange will be paid in Hong Kong dollars, and dividends for our Shares
listed on the SGX-ST will be paid in Singapore dollars.

RISK FACTORS

Our business is subject to numerous risks and there are uncertainties to an investment in our
Shares. The risks and uncertainties can be categorised as (i) risks relating to our business; (ii) risks
relating to our industries; (iii) risks relating to the Hong Kong listing; and (iv) risks relating to the
statements made in this prospectus and from other sources.

The following highlights some of the key risks that affect our business:

e  majority of our space optimised properties are obtained through master leases. If we are
unable to renew or re-tender for the master leases, our business, financials and operations

may be materially affected;

° we may be unable to renew our tenancy agreements with our tenants at commercially
acceptable terms or at all;

° the application of IFRS on our operating lease commitments will materially affect the
amounts of right-of-use assets, financial liability, property rental and related expenses,

depreciation and interest expense;

° we may be unable to recover our renovation, refurbishment and maintenance costs for
our properties;

° we are subject to fluctuations of the fair value of our investment properties and
investment properties held by our joint ventures, and we may be unable to record gains
and may record significant losses in the future;

° the appraisal value of our investment properties in Singapore and Indonesia may be
different from their actual realisable value and are subject to uncertainty or change; and

° our business, financial condition and results of operations could become materially and
adversely affected by sanctions on Myanmar by Australia, the EU, the UN or the U.S.

See “Risk Factors” in this prospectus for more information.
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IMPACT OF THE ADOPTION OF IFRS 16

We plan to adopt IFRS 16 from the accounting year beginning 1 October 2019. We expect the
implementation of IFRS 16 will require the recognition of our master leases in the form of right-of-
use asset and lease liabilities, initially at discounted present value of the future operating lease
commitments, which will have a material adverse impact to our consolidated statements of financial
position. The expected impact on our consolidated statements of profit or loss will primarily be the
recognition of depreciation for the right-of-use asset and interest expense on the lease liability
instead of rental expenses which, on a lease-by-lease basis, will result in higher total expense being
recognised in the initial years of the lease and even out throughout the remaining term of the lease.
As such, for the financial year commencing on 1 October 2019, based on our management’s
analysis, there will be adverse impact on our consolidated statements of profit or loss. See
“Financial Information — Impact of the Adoption of IFRS 16” in this prospectus for further details
of the assumptions for the management’s analysis and the impact on our consolidated statements of
financial position, and of profit or loss, once IFRS 16 is adopted. See also “Risk Factors — Risks
Relating to Our Business — The application of IFRS 16 on our operating lease commitments will
materially affect the amounts of right-of-use asset, financial liability, property rental and related
expenses, depreciation and interest expense” in this prospectus for details related to the risks
involved when IFRS 16 is adopted™.
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In this prospectus, unless the context otherwise requires, the following expressions have the

following meanings.

“9 Plus Cafe”

“Accountant’s Report”

“ACRA”

“affiliate(s)”

“Application Form(s)”

“Audit Committee”

“Automobile Pre Delivery Base”

46BCA”
“BC Act”

“BKPM”

>

“Board” or “Board of Directors’

“Business Day” or

“business day”

“BVI”

9 Plus Cafe Pte. Ltd., a limited liability company incorporated
in Singapore on 17 May 2012, which is owned as to 50% by
Mr. Pang Joo Kok, the brother-in-law of Ms. Jess Lim, and
50% by Mr. Soh Jun Sheng, Barry, an Independent Third Party

the accountant’s report for the years ended 30 September 2014,
2015 and 2016, and for the nine months ended 30 June 2017
from PricewaterhouseCoopers, which is set out in Appendix I
to this prospectus

the Accounting and Corporate Regulatory Authority of
Singapore

with respect to any specific person, any other person, directly
or indirectly, controlling or controlled by or under direct or

indirect common control with such specified person

WHITE application form(s), YELLOW application form(s)
and GREEN application form(s), or where the context so
requires, any one of them, to the Hong Kong Public Offering

the audit committee of our Board

Automobile Pre Delivery Base Pte. Ltd., a limited liability
company incorporated in Singapore on 27 June 2016 and a
joint venture of our Group, which is held as to 50% by LHN
Automobile, a wholly-owned subsidiary of our Company, and
50% by APDB Private Limited, an Independent Third Party

the Building & Construction Authority of Singapore
the Building Control Act (Chapter 29) of Singapore

the Indonesia Investment Coordinating Board of Indonesia
(Badan Koordinasi Pananaman Modal)

the board of directors of our Company

a day on which banks in Hong Kong are generally open for
business to the public and which is not a Saturday, Sunday or
public holiday in Hong Kong

the British Virgin Islands
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“Cafe @Phoenix”

“CAGR”

“Catalist Listing”

“Catalist Listing Manual”

“CCASS”

“CCASS Clearing Participant”

“CCASS Custodian Participant™

“CCASS Investor Participant”

“CCASS Participant”

“CDP”

“CEC Holdings”

“chief executive”

“China” or “PRC”

“Companies Ordinance”

Cafe @ Phoenix Pte. Ltd., a limited liability company
incorporated in Singapore on 12 November 2008, which is
owned as to 100% by Mr. Pang Joo Siang, the spouse of Ms.
Jess Lim and the brother-in-law of Mr. Kelvin Lim

compound annual growth rate

the listing of our Shares on the Catalist board of SGX-ST on
13 April 2015

the provisions of section B of the listing manual of the SGX-
ST as amended, supplemented or modified from time to time

the Central Clearing and Settlement System established and
operated by HKSCC

a person admitted to participate in CCASS as a direct clearing
participant or general clearing participant

a person admitted to participate in CCASS as a custodian
participant

a person admitted to participate in CCASS as an investor
participant who may be an individual or joint individuals or a
corporation

a CCASS Clearing Participant, or a CCASS Custodian
Participant or a CCASS Investor Participant

The Central Depository (Pte) Limited

Chua Eng Chong Holdings Pte. Ltd., formerly known as
Lyndon Investments Pte Ltd, a limited liability company
incorporated in Singapore on 4 June 1981 and an indirect
wholly-owned subsidiary of our Company

has the meaning ascribed to it under the Listing Rules

the People’s Republic of China excluding for the purpose of
this prospectus, Hong Kong, the Macau Special Administrative
Region and Taiwan

the Companies Ordinance (Chapter 622 of the Laws of Hong
Kong) as the same may be amended, supplemented or
otherwise modified from time to time
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“Companies (WUMP)
Ordinance”

“Company” or “our Company”

“Constitution”

“Controlling Shareholder(s)”

“CVPA”

“CWSH”

“Deed of Indemnity”

“Deed of Non-Competition”

“Director(s)”

“DKK”

the Companies (Winding Up and Miscellaneous Provisions)
Ordinance (Chapter 32 of the Laws of Hong Kong) as the
same may be amended, supplemented or otherwise modified
from time to time

LHN Limited (formerly known as LHN Pte. Ltd.) a company
incorporated with limited liability on 10 July 2014 under the
laws of Singapore, the shares of which are listed on the
Catalist board of the SGX-ST (SGX symbol: 410)

the constitution of our Company conditionally adopted on 25
September 2017 and as amended from time to time, a summary
of which is set out in Appendix IV to this prospectus

has the meaning ascribed to it under the Listing Rules and
unless the context requires otherwise, refers to the controlling
shareholders of our Company, namely Mr. Kelvin Lim, Ms.
Jess Lim, Ms. Lim Bee Li, Fragrance Ltd, HN Group and HN
Capital

the Control of Vectors and Pesticides Act (Chapter 59) of
Singapore

the Commissioner for Workplace Safety and Health

a deed of indemnity dated 6 December 2017 entered into by
Mr. Kelvin Lim, Ms. Jess Lim, Ms. Lim Bee Li, Fragrance
Ltd, HN Group and HN Capital as indemnifiers in favour of
our Company (for itself and as trustee for its subsidiaries) in
respect of, among other things, certain indemnities including
taxation

the deed of non-competition dated 6 December 2017 given by
Mr. Kelvin Lim, Ms. Jess Lim, Ms. Lim Bee Li, Fragrance
Ltd, HN Group and HN Capital as covenantors in favour of
our Company (for itself and as trustee for its subsidiaries) in
respect of certain non-compete undertakings

the directors of our Company

Danish krone, the lawful currency for the time being of
Denmark
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“Dual Listing”

“EPHA”

“EPMA”

“EPM(CNCS)R”

“EPM(HS)R”

“EU” or “European Union”

“Fortune Securities”

“Four Star”

“Fragrance Ltd”

“Frost & Sullivan”

“Frost & Sullivan Report”

“FSA”

the dual primary listing of the Shares on the Main Board of
the Hong Kong Stock Exchange and the Catalist board of the
SGX-ST

the Environmental Public Health Act (Chapter 95) of
Singapore

the Environmental Protection and Management Act (Chapter
94A) of Singapore

the Environmental Protection and Management (Control of
Noise at Construction Sites) Regulations of Singapore

the Environmental Protection and Management (Hazardous
Substances) Regulations of Singapore

the European Union, a politico-economic union of 28 member
states that are located primarily in Europe, including Austria,
Belgium, Bulgaria, Croatia, Cyprus, Czech Republic,
Denmark, Estonia, Finland, France, Germany, Greece,
Hungary, Ireland, Italy, Latvia, Lithuania, Luxembourg, Malta,
Netherlands, Poland, Portugal, Romania, Slovakia, Slovenia,
Spain, Sweden and United Kingdom

Fortune (HK) Securities Limited, a corporation licensed to
carry out Type 1 (dealing in securities) regulated activities
under the SFO

Four Star Industries Pte Ltd, a limited liability company
incorporated in Singapore on 31 March 1976 and a joint
venture of our Group, which is held as to 50% by Singapore
Handicrafts, a wholly-owned subsidiary of our Company, and
50% by W&S Star Pte. Ltd., an Independent Third Party

Fragrance Ltd, a limited liability company incorporated in BVI
on 19 July 2017, a Controlling Shareholder of our Company
which is wholly-owned by HN Group, which is also a
Controlling Shareholder

Frost & Sullivan International Limited, a global market
research and consulting company, which is an Independent
Third Party

an independent market research report dated 15 December
2017, which was commissioned by our Company and prepared
by Frost & Sullivan for the purpose of this prospectus

the Fire Safety Act (Chapter 109A) of Singapore
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DEFINITIONS

“FS(PFM)R”

“GDP”

“GH Suited Offices”

“GH Ventures”

“GH Yangon”

“Global Offering”
“Greater China”

“GREEN Application Form(s)”

“Group”, “our Group”,

“We” or “US”
“HDB”

“HK eIPO White Form”

“HK eIPO White Form Service
Provider”

“HKSCC”

“HKSCC Nominees”

“HK$”, “Hong Kong dollar(s)”,
“HKD” or “cents”

the Fire Safety and Flammable

Regulations of Singapore

(Petroleum Materials)

gross domestic product

GreenHub Suited Offices Pte. Ltd. (formerly known as
GreenHub Serviced Offices Pte. Ltd.) a limited liability
company incorporated in Singapore on 28 October 2004 and
an indirect wholly-owned subsidiary of our Company

GreenHub Ventures Pte. Ltd., a limited liability company
incorporated in Singapore on 21 March 2016 and an indirect
wholly-owned subsidiary of our Company

Greenhub Serviced Offices Yangon Limited, a limited liability
company incorporated in Myanmar on 23 April 2013 and an

indirect wholly-owned subsidiary of our Company
the Hong Kong Public Offering and the International Offering
the region comprising of the PRC, Hong Kong and Macau

the application form(s) to be completed by HK eIPO White
Form Service Provider

our Company and its subsidiaries

the Housing Development Board of Singapore

the application of Hong Kong Offer Shares to be issued in the

applicant’s own name by submitting applications online

through the designated website at www.hkeipo.hk

the HK eIPO White Form service provider designated by our

Company, as specified on the designated website at

www.hkeipo.hk

Hong Kong Securities Clearing Company Limited

HKSCC Nominees Limited, a wholly-owned subsidiary of
HKSCC

Hong Kong dollars and cents respectively, the lawful currency
for the time being of Hong Kong
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DEFINITIONS

“HLA Container Services”
or “HLA”

“HLA Container Services
(Thailand)”

“HLA Holdings”

“HLA Holdings (Thailand)”

“HLA Logistics”

HLA Container Services Pte. Ltd., a limited liability company
incorporated in Singapore on 22 March 2013 and an indirect
non wholly-owned subsidiary of our Company which is held
as to 60% by LHN Group, a wholly-owned subsidiary of our
Company, and 40% by Mr. Hew Chee Fatt, a director and
shareholder of HLA Holdings, HLA Container Services, HLA
Holdings (Thailand) and HLA Container Services (Thailand)

HLA Container Services (Thailand) Limited, a limited liability
company incorporated in Thailand on 23 December 2014 and
an indirect non wholly-owned subsidiary of our Company
which is held as to 51% by HLA Holdings (Thailand), a non
wholly-owned subsidiary of our Company, 48% by HLA
Container Services, a non wholly-owned subsidiary of our
Company, and 1% by Mr. Hew Chee Fatt, a director and
shareholder of HLA Holdings, HLA Container Services, HLA
Holdings (Thailand) and HLA Container Services (Thailand)

HLA Holdings Pte. Ltd. (formerly known as Edulink Haven
Pte. Ltd.), a limited liability company incorporated in
Singapore on 26 November 2008 and an indirect non wholly-
owned subsidiary of our Company which is held as to 60% by
LHN Group, a wholly-owned subsidiary of our Company, and
40% by Mr. Hew Chee Fatt, a director and shareholder of
HLA Holdings, HLA Container Services, HLA Holdings
(Thailand) and HLA Container Services (Thailand)

HLA Holdings (Thailand) Limited, a limited liability company
incorporated in Thailand on 22 December 2014 and an indirect
non wholly-owned subsidiary of our Company which is held
as to 48% by HLA Container Services, a non wholly-owned
subsidiary of our Company, 26% by Ms. Somsri Puyatho, an
employee of HLA Holdings (Thailand), 25% by Ms. Praijit
Puyatho, a sibling of Ms. Somsri Puyatho, and 1% by Mr.
Hew Chee Fatt, a director and shareholder of HLA Holdings,
HLA Container Services, HLA Holdings (Thailand) and HLA
Container Services (Thailand)

HLA Logistics Pte. Ltd., a Ilimited liability company
incorporated in Singapore on 4 December 2017 and an
associate of our Group, which is held as to 51% by South East
Asia Medlog Logistics Co. Pte. Ltd., an Independent Third
Party, and 49% by HLA Container Services, a non wholly-
owned subsidiary of our Company
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DEFINITIONS

“HN Capital”

“HN Corporation” or “HNC”

>

“HN Facilities Management’
or “HNFM”

“HN Group”

“HN Logistics”or “HNL”

“Hong Kong” or “HK”

“Hong Kong Branch Share
Register”

“Hong Kong Offer Share(s)”

“Hong Kong Public Offering”

“Hong Kong Share Registrar”

“Hong Kong Shares”

HN Capital Ltd, a limited liability company incorporated in
BVI on 21 September 2012 which is wholly-owned by LHN
Capital, the trustee of the LHN Capital Trust, and a
Controlling Shareholder of our Company

Hean Nerng Corporation Pte. Ltd., a limited liability company
incorporated in Singapore on 2 January 2004 and an indirect
wholly-owned subsidiary of our Company

Hean Nerng Facilities Management Pte. Ltd. (formerly known
as Hean Nerng Warehousing Pte. Ltd.), a limited liability
company incorporated in Singapore on 5 March 2004 and an
indirect wholly-owned subsidiary of our Company

Hean Nerng Group Pte. Ltd., a limited liability company
incorporated in Singapore on 2 January 2004, a Controlling
Shareholder of our Company which is held as to 85% by HN
Capital, 10% by Ms. Jess Lim and 5% by Mr. Kelvin Lim,
each of whom is a Controlling Shareholder

Hean Nerng Logistics Pte. Ltd. (formerly known as LHN
Logistics Pte Ltd), a limited liability company incorporated in
Singapore on 18 June 1997 and an indirect wholly-owned
subsidiary of our Company

the Hong Kong Special Administrative Region of the PRC

the branch register of members maintained by our Hong Kong
Shares Registrar for the Hong Kong Shares

the 4,200,000 new Shares being made available by our
Company for subscription pursuant to the Hong Kong Public
Offering, subject to reallocation as described in the section
headed ““Structure of the Global Offering” in this prospectus

the offer for subscription of the Hong Kong Offer Shares in
Hong Kong at the Offer Price and on, and subject to, the terms
and conditions of this prospectus and the Application Forms,
as further described in the section headed “Structure of the
Global Offering” in this prospectus

Tricor Investor Services Limited

the Shares to be traded on the Main Board of the Hong Kong
Stock Exchange
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DEFINITIONS

“Hong Kong Underwriters”

“Hong Kong Underwriting
Agreement”

“IFRS”

“Independent Third Party(ies)”

“Indonesia Environmental
Regulations™

“Indonesia Properties”

“Indonesia Subsidiaries”, each an
“Indonesia Subsidiary”

“Indonesian Rupiah(s)”,
“IDR’?, ‘6Rp”

“Industrial & Commercial
Facilities Management” or
“ICFM”

“Industrial & Commercial
Security” or “ICS”

“International Offer Share(s)”

the underwriters of the Hong Kong Public Offering

the Hong Kong underwriting agreement dated 14 December
2017, relating to the Hong Kong Public Offering of our
Company, entered into by, among others, our Company, the
Joint Bookrunners, the Joint Lead Managers and the Hong
Kong Underwriters

the International Financial Reporting Standard(s)

an individual(s) or a company(ies) who or which is/are
independent of and not connected with (within the meaning of
the Listing Rules) any Director, chief executive or substantial
shareholder (within the meaning of the Listing Rules) of our
Company, its subsidiaries or any of their respective associates

provisions of the Governor of DKI Jakarta Decree No. 2333 of
Year 2002 and Minister of Environment Regulation No. 16 of
Year 2012

our Group’s GreenHub Suited Offices located at Kota
Kasablanka and Plaza Marein in Indonesia

PT HN Group and PT Hub Hijau

Indonesian Rupiah, the lawful currency of Indonesia

Industrial & Commercial Facilities Management Pte. Ltd.,
formerly known as Integrated Building Facility Management
Pte. Ltd.,, a limited liability company incorporated in
Singapore on 15 May 2009 and an indirect wholly-owned
subsidiary of our Company

Industrial & Commercial Security Pte. Ltd., a limited liability
company incorporated in Singapore on 11 January 2005 and an
indirect wholly-owned subsidiary of our Company

the 37,800,000 new Shares initially offered by our Company
for subscription at the Offer Price under the International
Offering (subject to reallocation as described in “Structure of
the Global Offering” in this prospectus)
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DEFINITIONS

“International Offering”

“International Underwriters”

“International Underwriting
Agreement”

“Joint Bookrunners™,

“Joint Lead Managers”
AGJTC 2

“KHR”

“Latest Practicable Date”

“LHN Automobile”

“LHN Capital”

“LHN Facilities Management”

the conditional placing by the International Underwriters of the
International Offer Shares for cash at the Offer Price plus
brokerage of 1%, SFC transaction levy of 0.0027% and Hong
Kong Stock Exchange trading fee of 0.005% of the Offer
Price, details of which are described in the section headed
“Structure of the Global Offering” in this prospectus, on and
subject to the terms and conditions stated herein and in the
International Underwriting Agreement

the underwriters of the International Offering

the conditional underwriting agreement relating to the
International Offering and to be entered into by, among
others, our Company, the Joint Bookrunners, the Joint Lead
Managers and the International Underwriters, on or about the

Price Determination Date

collectively, Pacific Foundation and Fortune Securities

the Jurong Town Corporation of Singapore

Cambodian Riel, the lawful currency for the time being of the
Kingdom of Cambodia

6 December 2017, being the latest practicable date for the
purpose of ascertaining certain information in this prospectus
prior to its publication

LHN Automobile Pte. Ltd., a limited liability company
incorporated in Singapore on 24 June 2016 and an indirect

wholly-owned subsidiary of our Company

LHN Capital Pte. Ltd., a limited liability company
incorporated in Singapore on 21 September 2012 which is
wholly-owned by Trident Trust Company (B.V.I.) Limited, the
trustee of the Land Banking Trust

LHN Facilities Management Pte. Ltd. (formerly known as
LHN Vehicle Logistics Pte. Ltd.) a limited liability company
incorporated in Singapore on 21 August 2007 and an indirect
wholly-owned subsidiary of our Company
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DEFINITIONS

“LHN Group”

“LHN Group (China)”

“LHN Industrial Space”

“LHN Malaysia”

“LHN Management Services”

“LHN Parking™

“LHN Parking (GMT)”

“LHN Parking HK”

LHN Group Pte. Ltd., a limited liability company incorporated
in Singapore on 4 March 2005 and a direct wholly-owned
subsidiary of our Company

LHN Group (China) Asset Management Pte. Ltd. (formerly
known as 2inl Space Pte. Ltd.), a limited liability company
incorporated in Singapore on 12 April 2006 and an indirect
wholly-owned subsidiary of our Company

LHN Industrial Space Pte. Ltd. (formerly known as LHN
Residence (Central) Pte. Ltd.) a limited liability company
incorporated in Singapore on 27 March 2008 and an indirect
wholly-owned subsidiary of our Company

LHN Group Sdn. Bhd., a Ilimited liability company
incorporated in Malaysia on 8 June 2015 and a direct wholly-
owned subsidiary of our Company

LHN Management Services Pte. Ltd., a limited liability
company incorporated in Singapore on 16 August 2007 and an
indirect non wholly-owned subsidiary of our Company which
is held as to 51% by LHN Group, a wholly-owned subsidiary
of our Company and 49% by Master Care Services Pte. Ltd., a
substantial shareholder of LHN Management Services, LHN
Management Services is an insignificant subsidiary (as defined
under Chapter 14A of the Listing Rules)

LHN Parking Pte. Ltd. (formerly known as LHN Vehicle
Parking Management Pte. Ltd.), a limited liability company
incorporated in Singapore on 5 September 2007 and an
indirect wholly-owned subsidiary of our Company

LHN Parking (GMT) Pte. Ltd., a limited liability company
incorporated in Singapore on 24 June 2016 and an indirect
wholly-owned subsidiary of our Company

LHN Parking HK Limited, a limited liability company
incorporated in Hong Kong on 26 January 2017 and an
indirect wholly-owned subsidiary of our Company
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DEFINITIONS

“LHN Performance Share Plan”

E]

“LHN Properties Investments

“LHN Residence”

“LHN Space Resources”

“LHN Xiamen”

“Listing”

“Listing Committee”

“Listing Date”

“Listing Rules™

“Main Board”

the LHN Performance Share Plan approved by the
Shareholders and implemented on 10 March 2015, the
principal terms of which are summarised under the section
headed ‘“‘Statutory and General Information — E. The LHN
Performance Share Plan and Share Option Scheme — The
LHN Performance Share Plan” in Appendix VI to this
prospectus

LHN Properties Investments Pte. Ltd., a limited liability
company incorporated in Singapore on 16 August 2007 and an
indirect wholly-owned subsidiary of our Company

LHN Residence Pte. Ltd. (formerly known as LHN Residence
(Boon Lay) Pte. Ltd.) a limited liability company incorporated
in Singapore on 10 March 2008 and an indirect wholly-owned

subsidiary of our Company

LHN Space Resources Pte. Ltd., a limited liability company
incorporated in Singapore on 15 July 2009 and an indirect
wholly-owned subsidiary of our Company

HE g B R L T BLHNSCE A R A (LHN Asset
Management (Xiamen) Co. Limited*), a limited liability
company established in the PRC on 30 November 2016 and an
indirect wholly-owned subsidiary of our Company

the listing of our Shares on the Main Board of the Hong Kong
Stock Exchange

the Listing Committee of the Hong Kong Stock Exchange

the date, expected to be on or about Friday, 29 December
2017, on which our Shares are listed and from which dealings
therein are permitted to take place on the Hong Kong Stock
Exchange

The Rules Governing the Listing of Securities on the Hong
Kong Stock Exchange, as amended from time to time

the stock exchange (excluding the option market) operated by
the Hong Kong Stock Exchange which is independent from
and operated in parallel with the Growth Enterprise Market of
the Hong Kong Stock Exchange

27 —



DEFINITIONS

“Metropolitan Parking”

46MMK”’ ‘4K99,
“Myanmar Kyat”

“MOFCOM”
4‘MOM”

“MPFO”

“MQ Furnishing”

)

“Mr. Danny Wong’

“Mr. Eddie Yong”

“Mr. HN Lim”

“Mr. Kelvin Lim”

“Ms. Jess Lim”

“Mwon

“Myanmar”

4‘MYR7” “RM??,
“Malaysian ringgit(s)”

Metropolitan Parking Pte. Ltd., a limited liability company
incorporated in Singapore on 27 June 2016 and a joint venture
of our Group, which is held as to 50% by LHN Parking
(GMT), a wholly-owned subsidiary of our Company, and 50%
by GMTC Private Limited, an Independent Third Party

Myanmar Kyat, the lawful currency for the time being of

Myanmar
the Ministry of Commerce of the PRC
the Ministry of Manpower of Singapore

the Mandatory Provident Fund Schemes Ordinance (Chapter
485 of the Laws of Hong Kong)

MQ Furnishing Pte. Ltd., formerly known as Singapore
Handicrafts (2012) Pte. Ltd., a limited liability company
incorporated in Singapore on 12 July 2012 and an indirect
wholly-owned subsidiary of our Company

Mr. Wong Sze Peng, Danny (FEiEXK), a member of the senior
management of our Group and a director of GH Suited
Offices, GH Ventures, PT HN Group and PT Hub Hijau.

Mr. Yong Chee Hiong (#5735 ), an independent non-executive
Director

Mr. Lim Hean Nerng, the father of Mr. Kelvin Lim and Ms.
Jess Lim

Mr. Lim Lung Tieng (also known as Lin Longtian) (#kFEH), a
Controlling Shareholder, an executive Director and the

executive chairman of our Board

Ms. Lim Bee Choo (also known as Lin Meizhu) (#A3EZk), a

Controlling Shareholder and an executive Director

the Minimum Wage Ordinance (Chapter 608 of the Laws of
Hong Kong)

the Republic of the Union of Myanmar

Malaysian ringgit, the lawful currency for the time being of
Malaysia
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DEFINITIONS

“NEA”

“New Share(s)”

“Nominating Committee”

“Nopest Company”

“Offer Price”

“Offer Share(s)”

“Pacific Foundation”

“PickJunction Company”

“PPA”

“PPR”

“Price Determination Date”

“PrimePartners” or “PPCF”

“Property Valuation Report”

“PSIA”

the National Environment Agency of Singapore

new Share(s) offered by our Company for subscription under
the Global Offering

the nominating committee of our Board

Nopest Pte. Ltd., a limited liability company incorporated in
Singapore on 25 August 2009 and an associate of our Group,
which is held as to 50% by ICFM, a wholly-owned subsidiary
of our Company, and 50% by Aardvark Consultancy Pte. Ltd.,
an Independent Third Party

the final offer price per Offer Share (excluding brokerage of
1%, SFC transaction levy of 0.0027% and Hong Kong Stock
Exchange trading fee of 0.005%), which will be not more than
HK$2.36 per Offer Share and is expected to be not less than
HKS$1.90 per Offer Share, such price to be fixed at or before
the Price Determination Date

the 42,000,000 new Shares being offered by our Company for
subscription at the Offer Price under the Global Offering

Pacific Foundation Securities Limited, a corporation licensed
to carry out Type 1 (dealing in securities) and Type 9 (asset
management) regulated activities under the SFO

PickJunction Pte. Ltd.,, a Ilimited liability company
incorporated in Singapore on 9 October 2013 and an indirect
wholly-owned subsidiary of our Company

the Parking Places Act (Chapter 214) of Singapore

the Parking Places (Licensing and Control of Private Parking
Places for Heavy Vehicles) Rules

the date, expected to be on or around Wednesday, 20
December 2017 and, in any event, not later than Wednesday,
27 December 2017, on which the Offer Price will be
determined for the purpose of the Global Offering

PrimePartners Corporate Finance Pte. Ltd., the sponsor and
issue manager of our Company in the Catalist Listing

the property valuation report prepared by Jones Lang LaSalle
Property Consultants Pte Ltd dated 15 December 2017, the text

of which is set out in Appendix III to this prospectus

the Private Security Industry Act (Chapter 250A) of Singapore
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DEFINITIONS

“PT HN Group”

“PT Hub Hijau”

“Regulation S”

“Relevant Jurisdiction(s)”
“Remuneration Committee”
“SAFE”

“SAFE Circular 13”

“SAFE Regulations™

“Sanctioned Jurisdictions”

“Sanctioned Person(s)”

“Sanctions Law Legal Advisers”

“SFC” or “Securities and Futures
Commission”

“SFO” or “Securities and Futures
Ordinance”

“SGSO”

“SGX-ST”

PT Hean Nerng Group, a limited liability company
incorporated in Indonesia on 9 April 2013 and an indirect
wholly-owned subsidiary of our Company

PT Hub Hijau Serviced Offices, a limited liability company
incorporated in Indonesia on 20 May 2013 and an indirect
wholly-owned subsidiary of our Company

Regulation S under the U.S. Securities Act

the U.S., the EU, the United Nations and Australia

the remuneration committee of our Board

the State Administration of Foreign Exchange of the PRC

the Circular of the State Administration of Foreign Exchange
on Further Simplifying and Improving the Direct Investment-
related Foreign Exchange Administration Policies (B it#E—#
F 1 R B T % A ME A B BOOR A 2 R )

the Foreign Exchange Administrative Regulations of the PRC

jurisdictions that were subjected to sanctions by the Relevant
Jurisdictions, namely, the U.S., the EU, the United Nations
and Australia, from time to time

certain person(s) and entity(ies) listed on Office of Foreign
Assets Control’s Specially Designated Nationals and Blocked
Persons List or other restricted parties lists maintained by the
EU, the United Nations or Australia

our legal advisers as to the sanctions law of the Relevant
Jurisdictions, being Morgan, Lewis & Bockius LLP and
Moulis Legal

the Securities and Futures Commission of Hong Kong

the Securities and Futures Ordinance (Chapter 571 of the Laws
of Hong Kong), as amended and supplemented from time to

time

the Security and Guarding Services Ordinance (Chapter 460 of
the Laws of Hong Kong)

Singapore Exchange Securities Trading Limited

— 30 -



DEFINITIONS

“Share Option Scheme”

“Shareholder(s)”
“Share(s)”
“Singapore”

“Singapore Companies Act”

“Singapore Handicrafts”

“Singapore Principal Share
Register”

“Singapore Principal Share
Registrar”

“Singapore Securities and Futures
Act”

“Singapore Takeovers Code”

“SLA”

“Sole Sponsor”

“Soon Wing Investments”

“Stock Exchange” or
“Hong Kong Stock Exchange”

“S$”, “Singapore dollar(s)” or
“Singapore cents”

the share option scheme conditionally adopted by our
Company on 25 September 2017, the principal terms of which
are summarised under the section headed ‘Statutory and
General Information — E. The LHN Performance Share Plan
and Share Option Scheme — The Share Option Scheme” in
Appendix VI to this prospectus

holder(s) of the Share(s)
ordinary share(s) of our Company
The Republic of Singapore

the Companies Act (Chapter 50) of Singapore, as the same
may be amended, supplemented or otherwise modified from
time to time

Singapore Handicrafts Pte. Ltd., a limited liability company
incorporated in Singapore on 28 November 1973 and an
indirect wholly-owned subsidiary of our Company

the principal share register of members of our Company in
Singapore maintained by Boardroom Corporate & Advisory
Services Pte. Ltd.

Boardroom Corporate & Advisory Services Pte. Ltd, being the
Singapore share registrar of our Company

the Securities and Futures Act (Chapter 289) of Singapore, as
the same may be amended, supplemented or otherwise

modified from time to time

the Singapore Code on Take-overs and Mergers, as amended,
supplemented or otherwise modified from time to time

the Singapore Land Authority

Fortune Financial Capital Limited, a licensed corporation
under the SFO permitted to carry on Type 6 (advising on
corporate finance) regulated activities for the purpose of SFO
Soon Wing Investments Pte. Ltd., a limited liability company
incorporated in Singapore on 12 April 2006 and an indirect
wholly-owned subsidiary of our Company

The Stock Exchange of Hong Kong Limited

Singapore dollars and cents respectively, the lawful currency
for the time being of Singapore
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DEFINITIONS

“Takeovers Code”

“Track Record Period”

“Underwriters”

“Underwriting Agreements”

4‘UN’7

$6URA”

“U.S.” or “United States”

“U.S. dollar(s)” or “US$” or
‘6USD77

“U.S. Securities Act”

“WeOffices”

“WeOffices Investment
Agreement”

“WeOffices Shareholders’
Agreement”

the Codes on Takeovers and Mergers and Share Buy-backs
issued by the SFC as may be amended, supplemented and/or
otherwise modified from time to time

the years ended 30 September 2014, 2015 and 2016, and the
nine months ended 30 June 2017

the Hong Kong Underwriters and the International
Underwriters

the Hong Kong Underwriting Agreement and the International
Underwriting Agreement

the United Nations
the Urban Redevelopment Authority of Singapore

the United States of America, its territories, its possessions and
all areas subject to its jurisdiction

United States dollars, the lawful currency for the time being of
the United States

the U.S. Securities Act of 1933, as amended from time to time,
and the rules and regulations promulgated thereunder

WeOffices ApS, a limited liability company incorporated in
Denmark on 5 July 2016, which is held as to 45.0% by M.
VAD HOLDING ApS, which is wholly-owned by Mr. Malthe
Lgnstrup Vad, 17.5% by GH Suited Offices, 17.5% by Chua
Chuan Leong Ventures Pte Ltd, which is indirectly owned as
to 499% by AAA Asset Holdings Limited and 51% by Mr.
Chua Geok Eng, 10.0% by Lodberg IVS, which is wholly-
owned by Mr. Jesper Lodberg, and 10.0% by Bo Frausing
Holding ApS, which is wholly-owned by Mr. Bo Frausing
Christensen, all of whom (except GH Suited Offices) are
Independent Third Parties

the investment agreement dated 21 July 2017, entered into
between M. VAD HOLDING ApS, Lodberg IVS, Bo Frausing
Holding ApS, WeOffices and GH Suited Offices, relating to
the subscription of shares in WeOffices by GH Suited Offices

the shareholders’ agreement dated 21 July 2017, entered into
between M. VAD HOLDING ApS, Lodberg IVS, Bo Frausing
Holding ApS, Chua Chuan Leong Ventures Pte. Ltd., GH
Suited Offices and WeOffices, which sets out the rights and
obligations of the shareholders of WeOffices
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DEFINITIONS

“WHITE Application Form(s)”

“WICA”

“Work Plus Store (AMK)”

“Work Plus Store (Kallang)”

“Work Plus Store Company”’

“WSHA”

“YCDC License”

“YELLOW Application Form(s)”

the application form(s) for use by the public who require(s)
such Hong Kong Offer Shares to be issued in the applicant’s
or applicants’ own name(s)

the Work Injury Compensation Act (Chapter 354) of Singapore

Work Plus Store (AMK) Pte. Ltd. a limited liability company
incorporated in Singapore on 23 October 2015 and a joint
venture of our Group, which is held as to 50% by Work Plus
Store Company, a wholly-owned subsidiary of our Company,
and 50% by W&S Flexi Pte. Ltd., an Independent Third Party

Work Plus Store (Kallang) Pte. Ltd., a limited liability
company incorporated in Singapore on 28 November 2017 and
a joint venture of our Group, which is wholly-owned by Four
Star, which is also a joint venture of our Group

Work Plus Store Pte. Ltd. (formerly known as Hean Nerng
Land Lease Pte. Ltd.), a limited liability company incorporated
in Singapore on 21 September 2004 and an indirect wholly-
owned subsidiary of our Company

the Workplace Safety and Health Act (Chapter 354A) of
Singapore

a business license issued under Section 66(a), Yangon City
Development Law (Yangon Region Hluttaw Law No. 6/2013)
dated 8 October 2013

the application form(s) for use by the public who require(s)
such Hong Kong Offer Shares to be deposited directly into
CCASS

“%” per cent.
In this prospectus, unless the context otherwise requires, the terms ‘“associate”, ‘“close
associate”’, ‘“‘connected person”’, ‘“core connected person”’, ‘connected transaction”,

“subsidiary” and “substantial shareholder” shall have the meanings given to such terms in the
Listing Rules, unless the context otherwise requires.

*  Terms marked with “*” denote translation of company names into Chinese or English (as the
case maybe), and are for identification purposes only. In the event of inconsistency, the names
in their original languages prevail.
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GLOSSARY OF TECHNICAL TERMS

This glossary contains explanations of certain technical terms and abbreviations used in
this prospectus that are in connection with our Group and our business. The terms and their

assigned meanings may not, however, correspond to standard industry meaning or usage of

those terms.

“B 1 L3

“B2”

“CBD”

ER]

“equivalent parking lot(s)

“GFA”

“ISO tank”

“managed properties”

“MRTN

business 1, a zone classified by URA which is an area used or
intended to be used mainly for clean industry, light industry,
warehouse, public utilities, and telecommunication uses and
other public installations for which the relevant authority does
not impose a nuisance buffer greater than 50 metres. Certain
general industrial uses that are able to meet the nuisance buffer
requirements of not more than 50 metres imposed by the
relevant authority may be allowed in the B1 zones, subject to
evaluation by the relevant authority and the competent
authority.

business 2, a zone classified by URA which is an area used or
intended to be used for clean industry, light industry, general
industry, warehouse, public utilities and telecommunication
uses and other public installations. Special industries such as
manufacture of industrial machinery, shipbuilding and
repairing may be allowed in selected areas subject to
evaluation by the competent authority.

central business district

the common measure of car, motorcycle, lorry and bus parking
lots at our car parks where, (i) one private car parking lot is
equal to 1 equivalent parking lot, (ii) one motorcycle parking
lot is equal to 0.2 equivalent parking lot, and (iii) one lorry or
bus parking lot is equal to 1.5 equivalent parking lots

gross floor area

ISO tank is a tank container that is built to the standard of
International Organisation for Standardisation, which is
designed to transport hazardous and non-hazardous liquids in
bulk

properties we lease or own for leasing to our tenants

the Mass Rapid Transit in Singapore
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GLOSSARY OF TECHNICAL TERMS

“NLA”
“REIT”
“SME”
“sq.ft.”

sq.m.

“TEU”

net leasable area

real estate investment trust

small and medium-sized enterprise
square foot or square feet

square meter(s)

twenty foot equivalent unit, a measurement of capacity in
container transportation
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FORWARD-LOOKING STATEMENTS

This prospectus contains certain forward-looking statements and information relating to us and
our subsidiaries that are based on the beliefs of our management as well as assumptions made by
and information currently available to our management. When used in this prospectus, the words
“anticipate”, “believe”, “could”, “estimate”, ‘“expect”, “forecast”, “going forward”, “intend”,
“may”’, “ought to”, “plan”, “project”, “seek”, “should”, “will”, “would”, “wish” and similar
expressions, as they relate to our Company or our management, are intended to identify forward-
looking statements. Such statements reflect the current views of our Company’s management with
respect to future events, operations, liquidity and capital resources, some of which may not
materialise or may change. These statements are subject to certain risks, uncertainties and
assumptions, including the other risk factors as described in this prospectus. You are strongly
cautioned that reliance on any forward-looking statements involves known and unknown risks and
uncertainties. The risks and uncertainties facing our Company which could affect the accuracy of
forward-looking statements include, but are not limited to, the following:

) our business operations and prospects;

° future developments, trends and conditions in the industry and markets in which we
operate;

° our strategies, plans, objectives and goals and our ability to implement such strategies,
plans, objectives and goals;

° our ability to continue to identify potential properties and transform such properties
through space optimisation for our business and our ability to maintain or grow our
properties portfolio;

° our ability to maintain or increase tenants for our properties, and to demand for rental at
rates profitable to us;

° our ability to maintain or expand our facilities management business and our logistics
services business;

° general economic conditions;
° our capital expenditure programs and future capital requirements;

° changes to regulatory and operating conditions in the industry and markets in which we
operate;

° our ability to control costs;
° capital market developments;
° the actions and developments of our competitors; and

° all other risks and uncertainties described in “Risk Factors™ in this prospectus.
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Potential investors should consider carefully all the information set out in this prospectus
and, in particular, should evaluate the following risks associated with the investment in our
Shares. Any of the risks and uncertainties described below could have a material adverse effect
on our business, results of operations, financial condition or on the trading price of our Shares,

and could cause you to lose all or part of your investment.

RISKS RELATING TO OUR BUSINESS

Majority of our space optimised properties are obtained through master leases. If we are
unable to renew or re-tender for the master leases, our business, financials and operations
may be materially affected.

We primarily obtain our properties for our space optimisation business (being properties that
we lease or own for subletting) through master leases during the Track Record Period.

For our properties under the space optimisation business, as at 30 September 2014, 2015,
2016, and 30 June 2017, we had a total of 34, 40, 35 and 33 properties, of which, 32, 36, 31 and
29 properties were obtained through master leases with our landlords. Our master leases generally
are for a term of three to 15 years, and usually with an option to renew. However, some of these
leases may be terminated with a minimum of three or six months’ notice, or upon notice of planned
redevelopment work by our landlords and/or the relevant authorities during their respective term.

Towards the end of the lease term of the master leases, we will either consider whether to
exercise the renewal option, if any, or to negotiate the renewal of the lease if there is no renewal
option. We may also submit a new tender for the property if we have obtained the property through
tender. During the Track Record Period, we were unable to renew or re-tender master leases to five
properties of our managed properties due to implementation of redevelopment plan by the relevant
government authority in Singapore, substantial increase in master lease rental rate, unsuccessful re-
tender or other commercial considerations such as re-balancing our properties portfolio. As at the
Latest Practicable Date, one of the master leases expiring on 31 December 2017 is still under the
renewal negotiation process. There is no guarantee that we can renew any of the master leases or
successfully re-tender any of our properties at commercially acceptable terms to us or at all. If we
are unable to renew any of the master leases or successfully re-tender for any of our properties, it
takes time and cost for us to identify new properties, obtain the properties and perform the
optimisation work to launch in the market to replace the properties that we have returned to the
landlord. Furthermore, it takes time to build up the tenancy for our new managed properties. During
the Track Record Period, our revenue and gross profit margin have been affected by our inability to
renew or re-tender some of our managed properties. See “Financial Information — Factors
Affecting our Results of Operations — Gross Profit and Gross Profit Margin” and the description
of the fluctuations of the revenue in “— Review of Historical Results of Operations” in this
prospectus for the respective year or period during the Track Record Period for more information.
In the event that any of our master leases are terminated prematurely or if we are unable to renew

or re-tender for master leases upon the expiry, and we are unable to secure new leases of new
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properties on terms which are favourable to us, our normal business operations would be disrupted.
These may cause us to suffer additional costs which can have a material and adverse effect on our
business, results of operations, financial condition and prospects.

We may be unable to renew our tenancy agreements with our tenants at commercially
acceptable terms or at all.

We leased our properties to our tenants pursuant to tenancy agreements, which typically have
a fixed term of up to three years. Most of our tenancy agreements include a penalty clause whereby
if the tenant terminates the tenancy agreement for any reason at any time prior to the expiry of the
term, the tenant will need to pay us the aggregate total rent for the whole term less any total rent
received by us plus the compensation payable during use of the fitting out period. As at the Latest
Practicable Date, approximately 58.8% of our tenancy agreements will be expiring for the year
ending 30 September 2018.

Furthermore, at least six months before the expiry of the leases with our tenants, we will
negotiate with our tenants for the new terms for the lease renewal if they will stay on as our
tenants. The new terms will be subject to the prevailing market conditions and movements in
property prices in general. If there is a significant decline in rental demand or unfavourable changes
in the market sentiment, we may have to reduce our rental prices in order to secure renewals of
tenancy with our tenants. If our costs have increased and we cannot pass down the increased costs
to our tenants, and/or we have to lower the rent that we will charge our tenants due to the
prevailing market conditions, our profit margins may be adversely affected. During the Track
Record Period, two of our managed properties that we obtained during the period did not breakeven
primarily due to changes in market demand and condition beyond our control. See “Business —
Our Business — Breakeven Point and Investment Payback Period” in this prospectus for more
information. Since rental costs represented over 70.0% of our costs of sales during the Track
Record Period, if we are unable to cover our rental costs for our managed properties that we have
obtained through master leases under the space optimisation business, our business, financials and
results of operations may be materially and adversely affected.

Furthermore, there is no guarantee that our tenants will continue to lease the properties from
us or we can renew the leases at commercially acceptable terms to us. If our existing tenants cease
to lease properties from us, we may be unable to secure new tenants or will incur additional costs
such as marketing costs to secure new tenants in respect of those properties and our business,
results of operations, financial condition and prospects may be adversely affected.
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The application of IFRS 16 on our operating lease commitments will materially affect the
amounts of right-of-use asset, financial liability, property rental and related expenses,
depreciation and interest expense.

As at the Latest Practicable Date, majority of our properties for which we operate our business
on were obtained through leases, which the relevant leases were classified as operating leases. We
also leased out investment properties to non-related parties under non-cancellable operating leases.
Our current accounting policy for such leases is set out in note 2.23 to the Accountant’s Report. As
at 30 June 2017, our future minimum operating lease payables under non-cancellable leases where

we are a lessee amounted to S$149.4 million.

During the Track Record Period, our future operating lease commitments were not reflected in
our consolidated statements of financial position. IFRS 16, which we expect to apply from the
financial year beginning 1 October 2019, provides new provisions for the accounting treatment of
leases. We expect the implementation of IFRS 16 will require the recognition of such leases in the
form of right-of-use asset and lease liabilities, initially at discounted present value of the future
operating lease commitments, which will have a material adverse impact to our consolidated
statements of financial position. The expected impact on our consolidated statements of profit or
loss will primarily be the recognition of depreciation for the right-of-use asset and interest expense
on the lease liability instead of rental expenses which, on a lease-by-lease basis, will result in
higher total expense being recognised in the initial years of the lease and even out throughout the
remaining term of the lease. As a result, for the financial year commencing 1 October 2019, based
on our management’s analysis, our consolidated statements of profit or loss will be adversely
affected. As such, our ability to distribute dividend could also be affected after the adoption of
IFRS 16. See “Financial Information — Impact of the Adoption of IFRS 16” in this prospectus for
further details of the assumptions for the management’s analysis and the impact on our consolidated
statements of financial position, and of profit or loss, once IFRS 16 is adopted.

We may be unable to recover our renovation, refurbishment and maintenance costs for our
properties.

We typically undertake renovation and refurbishment works in respect of our properties for
our space optimisation business before leasing them out. The type and the amount of time required
for the renovation works depend on a number of factors, including whether the property is leased or
owned, the condition, size, type and planned future use of the property, and for leased property, the
term of the lease and the expected time of holding or leasing the property. Furthermore, physical
asset enhancement works may include building and property fitting-out and landscaping work,
additions and alterations, interior decoration and installation of air-conditioning units and lifts. This
may result in us incurring substantial capital expenditure before any revenue can be generated from
the leasing out of such properties. For the years ended 30 September 2014, 2015, 2016 and for the
nine months ended 30 June 2017, the additions of our renovation works amounted to S$3.0 million,
S$4.8 million, S$1.9 million, S$0.9 million, respectively. The depreciation of our renovation works
is amortised based on the estimated useful life of the works. We may be required to accelerate the
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amortisation if the lease is terminated prior to its expiry, which will also affect our ability to
recover such capital expenditure. See ‘“Financial Information — Factors Affecting our Results of
Operations — Renovation Costs” in this prospectus for further details.

We may also incur substantial costs periodically in maintaining and repairing some of our
older properties, including to upgrade old equipment and mechanical installations that breakdown
unexpectedly. If we are unable to manage the capital expenditure and costs involved in renovating,
refurbishing and/or maintaining our properties, our profit margin and hence, our business, results of
operations, financial condition and prospects may be adversely affected.

We may face potential claims from our landlords in the event that our tenants’ actions and
omissions result in any breaches of the terms of our master leases. We may also be liable for
our tenants’ non-compliance with governmental and regulatory requirements, and such losses
are not covered by insurance.

The master leases which we enter into with our landlords typically include provisions
governing the usage and maintenance of the leased premises. In addition, the master leases will also
typically include indemnity provisions which require us to indemnify and keep indemnified our
landlords from and against, for instance, all claims, proceedings liabilities (civil or criminal) and all
losses, damages, cost and expenses which our landlords may suffer or incur in connection with,
amongst others, damage to property arising from or out of any occurrences in the leased premises,
or the use of the leased premises by the tenants or by any of the tenants’ licensees. In the event that
any of our tenants’ actions or omissions cause damage to the leased premises which might result in
a breach of the terms of our master leases, we could be liable for claims of damages and indemnity
under the master leases and incur additional costs that will adversely affect our earnings and profit
margin. Our business, results of operations, financial condition and prospects will thereby be
materially and adversely affected.

In addition, our tenants’ use of the premises and the conduct of their business may be subject
to governmental and regulatory requirements such as the requirement to obtain the requisite
licences and approvals for the use of the premises or the conduct of their business. Any occurrence
of such non-compliance with the relevant regulations by our tenants may result in, among other
things, the imposition of fines on us and/or the termination of our master leases.

We do not have insurance coverage in respect of claims and/or liabilities arising from
breaches of our master leases by us as a result of our tenants’ actions and omissions and non-
compliance with the relevant regulations by our tenants. Although none of these incidents took
place during the Track Record Period, there is no guarantee that these incidents will not take place.
Any material uninsured loss could have a material and adverse effect on our business, results of

operations, financial condition and prospects.
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We are subject to fluctuations of the fair value of our investment properties and investment
properties held by our joint ventures, and we may be unable to record gains and may record
significant losses in the future.

For our investment properties and investment properties held by our joint ventures, we are
required to reassess the fair value of these properties at the end of each financial reporting period.
The gains and losses arising from the changes in the fair value of these investment properties are
recognised in our income statement for the period in which the changes of fair value occur and
affect our profit for that period.

In relation to our investment properties, for the years ended 30 September 2014, 2015 and
2016, we recorded fair value gain on investment properties of S$5.8 million, S$0.6 million, S$2.1
million, respectively. In relation to investment properties held by our joint ventures, for the year
ended 30 September 2016, our proportionate share of fair value gain of one of these properties, as
recorded as our share of results of associates and joint ventures in our consolidated statement of
profit or loss, amounted to S$6.9 million. There is no guarantee that the fair value of these
investment properties will always increase. In particular, the significant increases in the fair value
were primarily due to alteration and addition works performed at these investment properties, which
increased the GFA and/or the NLA of the properties, and changes in the general property market
conditions in the relevant jurisdictions. If we do not have any new investment property in that
period or if the market conditions in the relevant jurisdictions are not in our favour, we may not
record any fair value gain on investment properties held by us or our joint ventures. Any valuation
of these investment properties which is lower than our previously appraised value will lead to fair
value loss on investment properties. In fact, during the nine months ended 30 June 2017, we
recorded fair value loss on investment properties of S$1.4 million primarily due to a decrease in
valuation of the property purchased by PT HN Group in Indonesia.

As such, changes to the appraised value of our investment properties or investment properties
held by our joint ventures may materially and adversely affect our results of operations.

The appraisal value of our investment properties in Singapore and Indonesia may be different
from their actual realisable value and are subject to uncertainty or change.

The Property Valuation Report set out in Appendix III to this prospectus with respect to the
appraised value of our investment properties in Singapore and Indonesia are based on various
assumptions, which are subjective and uncertain in nature. The assumptions that the property valuer
used in the property valuation report include the assumption that the seller sells the property
interest in the market without the benefit of a deferred term contract, joint venture, management
agreement or other similar arrangement, which could serve to affect the values of the property
interests. Furthermore, the property valuer also relied to an extent on the information given by us
and have accepted advice given by us on such matters such as GFA, NLA, cost of construction of
the additions and alterations works, existing leases and occupancy arrangements, projected revenues
and expenses, specifications, formal planning approval and other relevant matters.
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Certain of the assumptions used by the property valuer in reaching the appraised value of our
investment properties in Singapore and Indonesia may be inaccurate. Hence, the appraised value of
our investment properties should not be taken as their actual realisable value or a forecast of their
realisable value. Unexpected changes to our investment properties in Singapore and Indonesia and
to the national and local economic conditions may affect the value of these properties. You should
not place undue reliance on such appraised value attributable to these properties by the property
valuer.

In relation to the property purchased by PT HN Group in Indonesia, namely, four units in
Kota Kasablanka (the “Units™), the risk associated with obtaining the legal title may affect the
actual realisable value of the Units. PT HN Group entered into four conditional sale and purchase
agreements, including their addendums, (the “PPJBs”) on 1 July 2013 to purchase the Units
constructed under phase 1 of the development from the developer of the property at Kota
Kasablanka, Indonesia (the “Developer”). The legal title to the Units will only be transferred from
the Developer to PT HN Group and registered with the relevant land office in Indonesia upon the
execution of the Notarised Deeds of Sale and Purchase for the Units (the “AJBs”) by both parties,
together with the delivery of the strata title certificates for the Units (the “STCs”) by the
Developer to PT HN Group. The contractual due date of execution of the AJBs and delivery of the
STCs is 15 May 2018 under the PPJBs.

We understand that the Developer has been informed by the Jakarta local government that the
Developer can only apply for the STCs after the entire development of the property at Kota
Kasablanka, Indonesia (comprising three phases) is completed, which is estimated to be in 2020.
Therefore, the contractual due date of execution of the AJBs and delivery of the STCs under the
PPJBs may be postponed to a date to be formally notified by the Developer to all its affected
purchasers, including PT HN Group. As at the Latest Practicable Date, PT HN Group has not
received such notification. Nevertheless, the Developer has given assurance to PT HN Group that
they will endeavour to deliver the STCs by 15 May 2018. We have been advised by our Indonesia
legal advisers, Dau & Tuah, that the potential postponement of the delivery of the STCs will not
affect our contractual rights under the PPJBs to, amongst others, (i) physically possess the Units
and conduct our business of leasing the Units; (ii) obtain a refund of the selling price of the Units
if the Developer defaults; and (iii) assign or transfer our rights with respect to the Units under the
PPJBs. Nevertheless, if PT HN Group is unable to obtain the legal title to the Units in accordance
with the PPJBs due to the non-delivery of the STCs, or for any other reason such as insolvency of
the Developer, the actual realisable value of the Units may be affected.

If in the unlikely event that when the STCs’ delivery deadline has passed and it becomes
certain that the STCs cannot be delivered, the value of Kota Kasablanka will be appraised at the
amount that the Developer is liable to refund to the Group pursuant to the termination clauses of
the PPJBs (i.e. the full amount of consideration paid by PT HN Group of Rp50,807,250,000) as the
rights to obtain the STCs under PPJBs may not subsist as at the STCs’ delivery deadline, and hence
the difference in valuation would amount to Rp14,952,750,000 (equivalent to approximately S$1.5
million), representing approximately 22.7% of the difference from the reported valuation of the
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market value of Rp65,760,000,000 as at 30 September 2017. This difference of Rp14,952,750,000
will be recorded as fair value loss when the property is valued in preparing the Group’s financial
statements for the relevant period.

Our share of profit from our joint venture companies are principally non-recurring to date,
and we may not be able to record similar amount of share of profit from our joint venture
companies in the future.

As at the Latest Practicable Date, we have three operating joint venture companies, namely,
Work Plus Store (AMK), Four Star and Metropolitan Parking. For the years ended 30 September
2014, 2015, and 2016, and the nine months ended 30 June 2017, our share of results of associates
and joint ventures amounted to S$24,000, S$26,000, S$6.7 million and S$3.4 million, respectively.
We recorded substantial share of results of associates and joint ventures for the year ended 30
September 2016, which was mainly due to the fair value gain recorded on the investment property
of Work Plus Store (AMK) amounting to S$6.9 million. Such fair value gain was primarily due to
Work Plus Store (AMK) being able to acquire 38 Ang Mo Kio at a price significantly below
valuation at the time. See “Financial Information — Review of Historical Results of Operations —
Year ended 30 September 2016 compared to year ended 30 September 2015 — Share of Results of
Associates and Joint Ventures” in this prospectus for details. Furthermore, for the nine months
ended 30 June 2017, we recorded a share of results of associates and joint ventures of S$3.4
million as compared to a loss of S$88,000 for the nine months ended 30 June 2016 primarily due to
our proportionate share of gain on bargain purchase arising from the acquisition of Four Star of
S$$3.8 million. These gains are non-recurring in nature and we may not be able to record similar
share of profit from our joint venture companies in the future, which may materially and adversely
affect our results of operations.

If the valuations of our joint venture companies’ investment properties decrease, we may also

113

record a loss as our share of results of associates and joint ventures. See also “— We are subject to
fluctuations of the fair value of our investment properties and investment properties held by our
joint ventures, we may be unable to record gains and may record significant losses in the future” in
this section for more information. As such, any changes to the appraised value of our joint venture

companies’ investment properties may materially and adversely affect our results of operations.

Also, our investment in our associates and joint ventures are subject to liquidity risk as such
investment is not as liquid as other investment products. Although we have recorded our share of
results of associates and joint ventures under equity accounting, we have not generated any actual
cash flow from our associates and joint ventures during the Track Record Period. Furthermore, we
may not be able to sell the interests in our associates and joint ventures to realise the value
recorded of these associates and joint ventures in our accounts or at all. We can only generate cash
flow from our associates and joint ventures if they declare and pay dividends to us. If our
associates and joint ventures do not declare and pay dividends to us, it may materially affect our
liquidity and financial position.
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A significant reduction in or discontinuation of government subsidies or grants, or
preferential tax treatment would have a material and adverse impact on our business.

During the Track Record Period, we have received certain government grants and preferential
tax treatment by way of enhanced productivity and innovation credit deductions. For the years
ended 30 September 2014, 2015 and 2016, and the nine months ended 30 June 2017, we received
government grants of $$99,000, S$0.4 million, S$0.3 million and S$0.2 million, respectively, and
enhanced productivity and innovation credit deduction of S$0.5 million, S$0.6 million, S$0.7
million and S$0.4 million, respectively. In particular, these government grants and enhanced
productivity and innovation credit deduction may be material relative to our net profit. For the year
ended 30 September 2015, our net profit amounted to S$4.1 million and if we did not receive the
government grants of S$0.4 million and enhanced productivity and innovation credit deduction of
S$0.6 million, our net profit may have been materially affected. As the government grants and
enhanced productivity and innovation credit deduction are non-recurring in nature, there is no
certainty as to whether we may continue to receive government grants or preferential tax treatment,
or at all. As such, our net profit and financial position may be adversely affected.

We are exposed to credit risks from our tenants and customers.

We are exposed to credit risks arising from potential delays and defaults by our tenants and
customers in paying us rentals and service fees. During the Track Record Period, for the years
ended 30 September 2014, 2015 and 2016 and the nine months ended 30 June 2017, we recorded
impairment loss on trade receivables of S$110,000, S$381,000, S$309,000 and S$29,000,
respectively.

Under our space optimisation business, most of our tenants are required to pay the monthly
rental of that month on the first day of every month in advance, and for tenants which are corporate
entities, the ultimate owners of the tenants are generally required to provide personal guarantee on
rental payment. A majority of our tenants have arranged General Interbank Recurring Order (GIRO)
arrangement, under which their rental payment will be deducted from their bank account
automatically, usually on the 1st or 7th day of every month, and be credited to our designated
bank account. Since most of our tenants are SMEs, some of them may occasionally experience
cash-flow issues and therefore affect their ability to pay rent on time. In the past, on a few
occasions, our tenants did not pay the rent on time and were subsequently uncontactable. If any of
our tenants delays or defaults in his or her rental payment, not only will our revenue, working
capital and cashflow be lowered as a result, we will also be required to incur cost in maintenance
and upkeep of the properties leased by them, and will suffer an increase in expense incurred to
recover the defaulted rental payment and to repossess the property. For the years ended 30
September 2014, 2015 and 2016 and the nine months ended 30 June 2017, impairment loss on trade
receivables under our space optimisation business contributed to 99.4%, 99.8%, 100.0% and
100.0% of the total impairment loss on trade receivables of our Group during the year or period,
respectively. There is no assurance that our tenants will continue to make their rental payments or
at all. As a result, if there are substantial delays and/or defaults in the rental payment by our
tenants, our business, financial and results of operations may be adversely affected.
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Under our facilities management business and logistics services business, we typically grant
credit terms to our customers of up to 60 days, which will expose us to payment delays and/or
defaults by our customers as there is no assurance that our customers will be able to pay us on time
or at all. We may therefore be unable to recover the costs incurred from providing services to our
customers, notwithstanding that we have carried out the services required of us by our customers.
Persistent payment delays and/or defaults by our customers may also necessitate our termination of
their agreements for facilities management services or logistics services with us, and there is no
assurance that we will be able to secure a replacement customer in a timely manner or at all. For
the years ended 30 September 2014, 2015 and 2016 and the nine months ended 30 June 2017,
impairment loss on trade receivables under our facilities management business and logistics services
business, in aggregate, contributed to 0.6%, 0.2%, nil and nil of the total impairment loss on trade
receivables of our Group during the year or period, respectively. If there are substantial delays and/
or defaults in the service fee payment by our customers, our working capital and/or cash flows will
be affected and may become inadequate. This may materially adversely affect our business, results
of operations, financial condition and prospects.

We are exposed to the risk of accidents during the handling and transportation of hazardous
materials for our logistics services business.

As part of our logistics services business, we handle and transport hazardous materials in
Singapore on a daily basis, including chemicals and chemical compounds. We have implemented
safety procedures, which is in compliance with the relevant laws and regulations in Singapore as
well as the prevailing industry standards. See “Business — Our Business Processes — Logistics
Services Business — Safety Measures” in this prospectus for details.

Any damage, injuries or disruptions to our business caused by such accidents during handling
and transportation of these hazardous materials may result in claims against us by our employees,
our customers and/or third parties for damage to property, personal injury claims, reparation costs
or their compensation. These claims may lead to legal or other proceedings and may result in
substantial costs and diversion of our management’s resources and attention from our business. If
such legal or other proceedings are not concluded in our favour and we are made liable for the
claims and incur legal and other costs, or if we accept settlement terms that are unfavourable to us,
our business, results of operations, financial condition and prospects, as well as our reputation, may
be adversely affected.

We may encounter delays and disruptions in our logistics operation.

For our transportation services, timely service is important to our customers. However, we
may experience machinery or vehicular breakdowns, adverse weather or traffic conditions,
electronic management system failures or container backlogs, all of which may result in delays or
disruptions in our logistics operations. During the Track Record Period, there were no major delays
or disruptions in our logistics operation. However, there is no guarantee that we will not encounter
major delays or disruptions in the future.
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All of the transportation services performed are regulated and are subject to the standard terms
and conditions imposed by the Singapore Logistics Association. In the event of such delays or
disruptions, we will seek guidance from the compensation guidelines as issued by the Singapore
Logistics Association and may be required to pay penalty sums to our customers and/or to
compensate them for any losses they may sustain as a result of such delays or disruptions. Any
such payments will result in an increase in our operational costs and lower our profit margins. Our
reputation may also be negatively affected if we are unable to meet our customers’ requirements,
which may result in a decline in business opportunities available to us. As part of our risk
management measures, we have obtained logistics liability insurances, which would cover certain
claims by our customers including those caused by shipment delays, wrong deliveries and damage
to the tanks or containers, to minimise the effect of such payments.

Our business, financial condition and results of operations could become materially and
adversely affected by sanctions on Myanmar by Australia, the EU, the UN or the U.S..

Myanmar is a country that has been subject to economic sanctions by the Relevant
Jurisdictions. See “Business — International Sanctions on Myanmar” in this prospectus for details
of the sanctions imposed by the Relevant Jurisdictions.

For the years ended 30 September 2014, 2015, 2016 and the nine months ended 30 June 2017,
our revenue generated from our operations in Myanmar amounted to nil, nil, 0.2% and 0.8% of our
total revenue, respectively. Since 1 July 2017 and up to the Latest Practicable Date, our revenue
generated from our operations in Myanmar amounted to S$0.4 million.

We intend to continue our business operations in Myanmar, and we plan to expand our space
optimisation business and container depot business in Myanmar. See “Business — Our Business
Strategies” in this prospectus for more information.

As advised by Morgan, Lewis & Bockius LLP and Moulis Legal, our Sanctions Law Legal
Advisers, following their review of our business dealings in Myanmar and their review of the
Myanmar sanctions programs for the Relevant Jurisdictions, neither our business dealings in
Myanmar during the Track Record Period nor our planned business dealings in Myanmar following
the Track Record Period would expose us to any sanction risks or cause us to be in violation of the
economic sanctions imposed against Myanmar by the Relevant Jurisdictions. This conclusion is
based on the following reasons and assumptions:

° First, the sanctions programs by the Relevant Jurisdictions against Myanmar that existed
during the Track Record Period and as they exist as of the date of this memorandum do
not apply to our Company (including its subsidiaries) as a company incorporated in
Singapore and did not extend extraterritorially to us as a Singapore company due to no
or very limited extraterritorial reach by such sanctions programs.
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° Second, our business activities in Myanmar that existed during the Track Record Period
and as they exist as at the Latest Practicable Date do/did not in any instance ever fall
within the scope of prohibited activities under the Relevant Jurisdictions’ sanctions

programs against Myanmar.

° Third, our planned business dealings following the Track Record Period do not expose us
to sanction risks or cause us to be in violation of the economic sanctions imposed against
Myanmar by the Relevant Jurisdictions.

However, economic sanctions laws or regulations of the Relevant Jurisdictions could change
in a way that could affect our business and operations in Myanmar, and/or result in restrictions,
penalties and fines. Our business, financial condition and results of operations may be materially
and adversely affected if the scope of the sanctions will be expanded.

Accordingly, our Sanctions Law Legal Advisers cannot provide us any assurance that our
sanctions risk exposure will remain unchanged. Specifically, our Sanctions Law Legal Advisers are
unable to provide any assurance that the economic sanctions laws or regulations will not change in
a way that could negatively affect our business activities in Myanmar or cause us to incur sanctions
risk that could expose us to potential penalties or fines.

We may be unable to execute our growth strategies or manage our growth effectively, which
may hinder our ability to capitalise on new business opportunities.

We have experienced steady growth and expansion that have placed, and continues to place
significant pressure on our management and resources. We plan to further expand our business
operations by expanding the scope of our current operations, expanding by leveraging on our
current local experience into other business and expanding geographically which include expanding
into business or geographical locations where we may have no or limited operating experience. See
“Business — Our Business Strategies” in this prospectus for details.

Our expansion plans as described above would require considerable amount of capital
investment, which cannot be fulfilled solely by our internal resources. Substantial portion of the
funds required would rely on external financing, in particular, financing provided by financial
institutions. However, our ability to obtain adequate financing for our expansion plans would
depend on a number of factors, such as general economic conditions and regulatory framework,
many of which are beyond our control. In recent years, financial institutions are generally more
cautious in lending funds to companies due to the failure and/or nationalisation of a number of
large overseas financial institutions. As a result, we may face increased financing costs and
difficulty in obtaining sufficient financing.

Any of the above or similar risks or uncertainties could significantly delay or otherwise
restrict our ability to implement our future plans, which could in turn adversely affect our ability to

continue to improve our business prospects and profitability.
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Our business is subject to regulatory and licensing requirements and we may be adversely
affected if we are unable to maintain our existing licences, registrations, approvals and
permits.

We require various licences, permits, approvals and certifications for our operations under the
relevant regulatory and licensing regimes in the jurisdictions that we operate in, including but not
limited to changes in the designated use of a development site, fire safety works, licensing of
cleaning business, licensing to operate heavy vehicle parking places, licensing of security agencies,
licensing of security service providers and transportation of petroleum or flammable material. See
“Regulatory Overview — Overview of Singapore Laws and Regulations™ in this prospectus for
details.

Furthermore, the logistics services in Singapore are regulated by specific legislations
regulating freight forwarding or customs clearance, warehousing, and transportation. To undertake
such business, various registrations, approvals and licences are required to be obtained from
regulatory authorities in Singapore. See “Regulatory Overview — Overview of Singapore Laws and
Regulations — Regulations Governing Logistics Services Business™ in this prospectus for details.
In providing our integrated logistics services in Singapore, we have obtained various permissions,
certificates, licences and approvals to carry out commercial activity. See “Business — Licences,
Permits, Approvals and Certifications” in this prospectus for details. These licences and

permissions are subject to renewal.

In the event that we fail to renew or obtain any relevant licences and permissions, business,
reputation, prospects, results of operations and financial condition may be materially and adversely
affected.

We have no control over our joint venture partner and any actions taken by our joint venture
partner may adversely affect our joint ventures and in turn affect our operation.

We have joint venture partners during the Track Record Period, including the other
shareholders of Work Plus Store (AMK), Four Star, Automobile Pre Delivery Base and
Metropolitan Parking. See ‘“History and Corporate Structure” in this prospectus for further
information. In the future, we may set up more joint ventures to expand our business and
geographical reach in the future. There can be no assurance that any of these strategic or business
partners will continue their relationships with us in the future, or that we will be able to pursue our
stated strategies with respect to joint ventures and the markets in which they operate. Furthermore,
the joint venture partners may (a) have economic or business interests or goals that are inconsistent
with ours; (b) take actions contrary to our policies or objectives; (c) undergo a change of control;
(d) experience financial and other difficulties; or (e) be unable or unwilling to fulfil their
obligations under the joint ventures, which may affect our financial conditions or results of
operations.
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We may lose control over our subsidiaries that we are interested in 50% or less, and as a
result, such subsidiaries will no longer be consolidated into our financial statements.

During the Track Record Period, we have consolidated HLA Holdings (Thailand) and HLA
Container Services (Thailand) into our historical financial information. See Note 1.2 in Section II of
the Accountant’s Report for more information on our effective interest in HLA Holdings (Thailand)
and HLA Container Services (Thailand) during the Track Record Period.

We plan to continue to establish joint ventures with third parties, which may include entities
which we will be interested in 50% or less but depending on the arrangement negotiated with our
joint venture partners. If such new joint venture entities are not considered as a subsidiary, they
will not be consolidated into our financial statements and their financial performance will only be
reflected as our share of their profit or loss for the period in our financial statement.

If any of the bases of consolidation of HLA Holdings (Thailand) and HLA Container Services
(Thailand) has changed and we are no longer able to exert control over these two entities, these two
entities may no longer be consolidated into our financial statements. As a result, our business,
financial condition or results of operation may be adversely affected.

Our historical financial and operating results may not be indicative of our future
performance.

We have experienced growth in revenue during the Track Record Period. Our revenue
generated increased from S$90.7 million for the year ended 30 September 2014 to S$104.7 million
for the year ended 30 September 2016, representing an increase of 15.4%. Our historical growth
was driven by, among other things, the growth of our business, the increase in our rental rates and
occupancy rates at our properties. Our financial condition and results of operations may fluctuate
due to a number of other factors, many of which are beyond our control, including changes in the
composition of our property portfolio, rental costs, labour costs and renovation costs.

Moreover, we may not sustain our past growth rates in future periods, and we may not sustain
profitability on a quarterly, interim or annual basis in the future. Our historical results, growth rates
and profitability may not be indicative of our future performance. Our Shares could be subject to
significant price volatility should our earnings fail to meet the expectations of the investment
community. Any of these events could cause the price of our Shares to materially decrease.

We maintained limited insurance coverage.

We maintain various insurance policies, such as group public liability insurances, business
interruption insurances for our buildings, and other insurances such as fire commercial insurances
and industrial all risks insurances as required by our landlords for selected properties. We also
maintain other insurances such as motor vehicle insurances for our vehicles including the logistics
vehicles, electronic equipment and machinery and equipment all risks insurances, transport
operators liability insurance and commercial vehicle fleet insurance. We also provide all of our
employees with fidelity insurances, professional indemnity insurances, group personal accident and
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group hospital and surgical policy as well as work injury compensation policies. We also maintain
directors’ and officers’ liability insurances for the executive Directors and executive officers of our
Company, and keyman insurances for our executive Directors. In addition, for most of our
properties, we also require our tenants to obtain co-insurance to insure us and them against,
amongst others, risks and damages to the leased premises, public liability and personal injury, death
or property damages or losses arising from our tenants’operations in the leased premises.

Our Directors consider our insurance coverage to be consistent with the customary practice of
businesses of our size and type, and in line with the standard commercial practice in the relevant
jurisdiction. However, our insurance coverage is still limited in terms of amount, scope and benefit.
We are exposed to risks that are beyond the scope of our insurance coverage, or other accidents for
which we do not currently maintain insurance, loss of key management and personnel, natural
disasters, terrorist attacks and social instability or any other events beyond our control. Any
business disruption, litigation or legal proceedings or natural disaster, such as epidemics, pandemics
or earthquakes, or other events beyond our control could result in substantial costs and the
diversion of our resources. Our business, financial condition and results of operations may be

materially and adversely affected as a result.

We are based in Singapore and have operations overseas, which expose us to foreign currency
risk.

We are based in Singapore. We generated most of our revenue from Singapore, and we also
generate revenue from our operations overseas including Indonesia, Thailand, Myanmar and Hong
Kong during the Track Record Period. We are also planning to expand our business into other
countries and regions including the PRC. When our overseas subsidiaries remit their dividends to
our Company, the dividends will be converted from local currencies or US dollars to Singapore
dollars.

Furthermore, as the overseas subsidiaries are consolidated into our financial statements in
Singapore dollars terms, we will be subject to foreign exchange risks as the reporting currency of
our overseas subsidiaries is the relevant local currency or US dollars, which will be translated into
Singapore dollars upon consolidation. See also Note 3 (a)(i) of Section II in the Accountant’s
Report for details of our currency risks and the sensitivity analysis. Any foreign exchange
difference from translating the reporting currencies of our overseas subsidiaries to Singapore dollars
for our consolidated financial information are recognised as our other comprehensive income, and
presented in the exchange translation reserve in equity. For the years ended 30 September 2014 and
2015, and for the nine months ended 30 June 2017 we recorded currency translation loss of
S$$136,000, S$290,000 and S$51,000, respectively and for the year ended 30 September 2016, we
recorded currency translation gain of S$271,000. As a result, any unfavourable changes of the local
currencies conversion against the Singapore dollars may adversely affect our results of operation.
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Unforeseeable interruptions on our information technology systems and online platforms could
adversely affect our business.

We rely on technologies for our business operations such as our electronic surveillance
system, electronic parking systems at our car parks in Singapore, and our enterprise-resource-
planning (ERP) system for our internal management use. We also use various online platforms for
our operations, including our space portal listing the availability of our property spaces for lease,
our PickJunction e-Commerce platform for our merchants to sell merchandise to customers, and our
information kiosks at our properties. See “Business — Information Technology Systems” in this
prospectus for more information. Our operations are vulnerable to interruption by power failures
and shortages, system hardware and software failures, computer viruses and other events beyond
our control. For instance, during the Track Record Period, there were some isolated incidents where
our electronic car parking systems did not record the entrance or exit of some cars which led to loss
of revenue as the complete trip could not be recorded, and where seasonal pass holders were
mistakenly charged hourly parking rates which led to dissatisfied customers. These events could
disrupt our operations and customer workflows and cause economic losses for which our Group
could be held liable and which could damage its reputation. We do not carry business interruption
insurance to compensate us for losses that may occur as a result of such events.

In addition, information technology systems and online portals functionality continuously
evolve. We are required to continuously make timely and cost-effective enhancements and additions
to the systems and platforms and to introduce new technological services that meet customer
demands. There is no assurance that we will be able to successfully keep up with technological
improvements for our operations or to meet our customers’ needs.

Any damage or failure of our information technology systems or platforms, our failure to meet
customers’ demand through information technology system or platforms could materially and

adversely affect its business, financial condition and results of operations.

Our continued success is dependent on our ability to retain the services of our Directors and
key personnel

We believe our success to-date has been largely attributed to the contributions and expertise of
our executive Directors, Mr. Kelvin Lim and Ms. Jess Lim, as well as our executive officers, who
have extensive experience in our Group’s businesses or relevant industries. Mr. Kelvin Lim and Ms.
Jess Lim both have over 15 years of experience in our industries. See ‘“‘Directors and Senior
Management — Our Executive Directors” in this prospectus for details. Our continued success will
depend on our ability to retain the services of our executive Directors and executive officers. The
loss of the services of any of our executive Directors or any of our executive officers without
suitable and timely replacement, or the inability to attract and retain qualified personnel may
adversely affect our business, results of operations, financial condition and prospects.
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Our failure to attract and retain skilled personnel and labour could materially affect our
operations and business.

Our business requires highly skilled personnel such as architects, designers, project managers,
project engineers, site supervisors and safety supervisors. Skilled personnel with the appropriate
experience in our industries are limited and competition for the employment of such personnel is
intense. There is no assurance that we will be able to attract the necessary skilled personnel to work
for us or that we will be able to retain the skilled personnel whom we have trained at our own cost
or that suitable and timely replacements can be found for skilled personnel who leave us.

Furthermore, for our facilities management business and our logistics services business in
Singapore, we rely on foreign workers for more labour intensive jobs as we find it more difficult to
hire Singaporeans for such jobs, including cleaners and security personnel. Also, in Singapore we
are required to meet the wage and training requirements specified in the progressive wage model
for our cleaners and for our security officers. See “Regulatory Overview — Overview of Singapore
Laws and Regulations — Licensing of Cleaning Business” and “— Provision of Security Services”
in this prospectus for the respective progressive wage requirements. If we are unable to continue to
attract and retain skilled employees and labour, or if there is any increase in the progressive wages
in Singapore, our business, results of operations, financial condition and prospects may be
materially and adversely affected.

We may be affected by conflicts, terrorist attacks, natural disasters, an outbreak of
communicable diseases or other events beyond our control.

Terrorist or extremist attacks and their impact may negatively affect the logistics services
industry. The potential impacts on the logistics services industry include the loss of traffic and
revenues, increased security and insurance costs and delays due to tightened security. Any future
terrorist or extremist attacks, or the threat of such attacks, may increase the costs of operations due
to the tightened security, more delays or cancellations associated with new government decrees and
reduce demand for our services. In such event, the reputation, our business and results of operations
may be materially and adversely affected.

Any fresh occurrence of terrorist attacks and conflicts, natural disasters, riots, demonstrations,
social unrests, international sanctions and other events beyond our control, may disrupt our business
operations or cause unexpected destruction, or lead to economic and social uncertainties and may
result in an economic downturns. This may in turn adversely affect our business, financial
condition, results of operations and prospects.

Furthermore, an outbreak of Severe Acute Respiratory Syndrome (SARS), Middle East
Respiratory Syndrome Coronavirus (MERS), Ebola virus disease (EVO), avian influenza, Influenza
A (HINI1) or any other communicable diseases in the future in the countries in which we or our
customers operate may potentially affect us. In particular, our operations and/or the operations of
our customers may be disrupted and business sentiments, activities and spending could be adversely
affected. This may in turn adversely affect our business, financial condition, results of operations
and prospects.
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Our financing costs may be adversely impacted by increase in interest rate.

During the Track Record, in addition to cash generated from our business operations, we have
used bank borrowings and finance leases to fund part of our operations. As at 30 September 2014,
2015 and 2016, and as at 30 June 2017, our bank borrowings were S$10.1 million, S$19.5 million,
S$$20.0 million and S$20.8 million, respectively, and our finance lease liabilities were S$4.2
million, S$3.8 million, S$3.8 million and S$4.2 million, respectively. See also “Business —
Indebtedness” in this prospectus for details.

We may be subject to risks normally associated with debt financing, including exposure to
fluctuations in interest rates and the inability to meet payments of the principal amount and interest.
This is because a significant increase in interest rates would increase our Group’s borrowing and
financing costs, which would in turn weaken our financial standing when seeking future financing.
This may adversely affect our business, financial condition, results of operations and future

prospects.
RISKS RELATING TO OUR INDUSTRIES

We are dependent on the property rental market in Singapore, Indonesia and Myanmar. Any
unfavourable changes to the property rental market in these jurisdictions may materially and
adversely affect our business, financial conditions and results of operations.

Our space optimisation business is our principal business and is expected to continue to
contribute to majority of our revenue in the near future. Majority of our properties are located in
Singapore. Our business and prospects are therefore principally dependent on the performance of
the real estate market in Singapore.

The property industry and the rental demand for our properties are, in turn, affected by factors
such as the prevailing state of the general economy, interest rates, other economic and political
conditions, and changes in government policies. For example, in a weak economy, the rental
demand for our properties such as offices, warehouses and serviced residence may be
correspondingly poor. This would affect the rental prices as well as the occupancy rates of our
properties. In addition, if there is an increase in the supply of other offices, warehouses and
dormitories available for rent, the rental prices and occupancy rates of our properties may decline.
Any unfavourable changes to the property market may materially and adversely affect our business,
financial condition and results of operations.

We face intense competition in the property rental market.

As at the Latest Practicable Date, approximately 37.8% our properties are leased from various
government bodies in Singapore. For these properties, such properties are usually secured through
open tenders. See “Business — Our Business Processes — Our Landlords and Our Suppliers —
Our Master Leases with Our Landlords” in this prospectus for more information. The rental demand
for properties in certain locations is intense and we may face competition when bidding for leases
of these properties. We may not be able to expand our business as planned. If we are required to
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increase our bids significantly in order to secure such leases, it will affect our potential profit
margin for the given property. For the years ended 30 September 2014, 2015 and 2016, and the
nine months ended 30 June 2017, our gross profit margin of our space optimisation business was
29.8%, 26.1%, 28.0% and 23.2%, respectively. There is no assurance that we can continue to
secure properties for our space optimisation business to sustain our gross profit margin. If we
cannot secure new properties for our space optimisation business or at all, our business, financials
and results of operations may be materially and adversely affected.

We also face competition for tenants for our properties. Our competitors may be able to offer
potential tenants other properties in similar or better locations and/or aggressively reduce their
rental prices in order to compete for tenants. This may result in us having to reduce the rental
prices for our properties correspondingly, incur additional capital expenditure in order to increase
the attractiveness of our properties, or otherwise engage in competitive strategies that may lower
our profit margins. If we are unable to compete effectively, we may face lower rental demand for
our properties, lower profit margins and/or loss of market share. This will in turn adversely affect
our business, results of operations, financial condition and prospects.

Our major suppliers comprise mainly the landlords from whom we lease our properties. A
significant portion of our revenue is derived from properties that we lease from a few of our
landlords including Singapore government authorities. Properties leased from Singapore government
authorities accounted for approximately 47.4%, 42.8%, 36.8% and 34.1% of our revenue for the
years ended 30 September 2014, 2015, 2016 and the nine months ended 30 June 2017, respectively.

Accordingly, in the event that any of our major suppliers terminate or do not renew the
existing lease agreements for our properties, or renew such leases on terms less favourable to us, or
restrict or reduce the number of new properties available for lease, our business, results of
operations, financial condition and prospects will be adversely affected.

We are affected by changes in laws and government regulations in countries we have presence
in.

As at the Latest Practicable Date, we have operated a space optimisation business in
Singapore, Indonesia and Myanmar, a logistics business in Singapore and Thailand, and a facilities
management business in Singapore and Hong Kong. In the future, we are planning to expand our
space optimisation in the PRC. See “Business — Our Business Strategies — Expand our business
operations into other Asian countries and regions, such as the PRC” in this prospectus for details.
We are therefore subject to laws and government regulations relating to these industries in the
relevant jurisdictions.

Our properties (being properties that we lease or own for subletting) may be subject to various
laws and government regulations in the relevant jurisdictions such as those relating to compulsory
land acquisition, urban redevelopment and planning, as well as restrictions on the design,
construction, zoning and usage of properties in general. For example, we are required to obtain
various licences for our space optimisation work in Singapore, including for the additions and
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alterations of existing layout and for change of use, and for new properties that we have obtained.
Also, the Singapore government may review its policies on leased properties or impose higher
charge on such properties.

Our business operations are also subject to other laws and government regulations in the
relevant jurisdictions such as those relating to the licencing regime and foreign investment. For
example, we are required to obtain various licences for our facilities management business and
logistics services business in certain jurisdictions. See “Regulatory Overview” in this prospectus
for details.

Changes in relevant laws and government regulations may lead to an increase in our cost of
operations or result in unforeseen capital expenditure in order to ensure our compliance with such
changes. Revisions to existing laws or the enactment of new laws relating to the use of properties
may restrict or otherwise affect the use of our properties, and new laws and government regulations
may also lead to a restriction or reduction in the availability of new properties available to us for
lease, whether such properties are offered by government bodies or private owners.

Furthermore, the developmental legal framework and application of legal principals in some
emerging markets, such as Indonesia, Thailand, Myanmar and the PRC, may be different from those
in Singapore and Hong Kong. The rights and obligations of parties conducting business in these
jurisdictions may not be clearly established and recognised, and may be unexpectedly affected by
unforeseen changes in laws and government regulations.

Any such changes or the introduction of new laws and government regulations may adversely
affect our business, results of operations, financial condition and prospects.

Our results of operations are affected by international trade volume, global and regional
economic conditions

A portion of our revenue is derived from logistics services including container depot services
and transportation services. For the years ended 30 September 2014, 2015 and 2016, and the nine
months ended 30 June 2017, our revenue generated from our logistics services business amounted
to S$11.7 million, S$14.7 million, S$15.6 million and S$15.9 million, respectively. Our results of
operations are thus affected by global trade volume, in particular, the trade volume of Singapore.
The global trade volume and Singapore trade volume are affected by changes or developments in
global economic, financial and political conditions. We are also affected by changes in our
customers’ business cycles. Other factors, such as impositions of trade restrictions, sanctions,
boycotts and other measures, trade disputes, currency appreciation or depreciation and work
stoppages, particularly in the freight forwarding industry, could adversely affect Singapore trade
volume and lead to a material decline in the demand for our services and our results of operations
may be adversely affected.
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RISKS RELATING TO THE HONG KONG LISTING

The time lag of the transfer of Shares between the Hong Kong and Singapore markets could
be longer than expected, and our Shareholders might not be able to settle or effect any Share
sale during this period

There is no direct trading or settlement between the stock exchanges of Singapore and Hong
Kong. To enable the transfer of Shares between the two stock exchanges, our Shareholders are
required to comply with specific procedures and bear the necessary costs. See ‘“Listing,
Registration, Dealings and Settlement” in this prospectus for more information. Under normal
circumstances and assuming that there are no deviations from the usual share transfer procedures,
our Shareholders can expect a normal transfer from the Singapore Principal Share Register to the
Hong Kong Branch Share Register to complete within 15 Business Days and from the Hong Kong
Branch Share Register to the Singapore Principal Share Register within 15 Business Days
depending on whether our Shares are registered under CCASS, CDP or in the name of our
Shareholders. However, we cannot assure you that the transfer of Shares will be completed in
accordance with this timeline. There could be unforeseen market circumstances or other factors that
could delay the transfer, thereby preventing our Shareholders from settling or effecting the sale of
their Shares.

The liquidity of our Hong Kong Shares may be limited.

Prior to the Listing, our Shares are only traded on the Catalist board of SGX-ST. While we
have applied for dual primary listing of and permission to deal in our Shares on the Hong Kong
Stock Exchange, and that our Shares can be transferred from the Singapore Principal Share Register
to the Hong Kong Branch Share Register and be traded on the Hong Kong Stock Exchange, there is
no certainty as to the number of Hong Kong Shares that can be traded on the Hong Kong Stock
Exchange. As such, there is no assurance that the Listing will result in the development of an
active, liquid public trading market for our Shares on the Hong Kong Stock Exchange. There is no
guarantee for any particular volume of our Shares will trade on the Hong Kong Stock Exchange,
and investors’ ability to purchase or liquidate Shares on the Hong Kong Stock Exchange may
therefore be adversely affected.

The trading and settlement of our Shares may be affected by the different characteristics
between the Singapore stock market and the Hong Kong stock market.

Our Shares have been listed and traded on the Catalist board of the SGX-ST since 13 April
2015. Following the Listing, we currently intend for our Shares to continue to trade on the Catalist
board of SGX-ST. Our Shares traded on the Hong Kong Stock Exchange will be registered on the
Hong Kong Branch Share Register and our Shares traded on the SGX-ST will be registered on the
Singapore Principal Share Register.

Furthermore, the trading hours, trading characteristics (including trading volume and
liquidity), trading and listing rules and investor bases (including different levels of retail and
institutional participation) of SGX-ST and the Hong Kong Stock Exchange are different. As such,
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our Share price quoted and traded on the Hong Kong Stock Exchange and SGX-ST may not be the
same at any given time, and that our historical prices on SGX-ST may not be indicative of the
future performance of our Shares to be traded on the Hong Kong Stock Exchange.

Further, our Share price fluctuations on the SGX-ST and the exchange rate between Singapore
dollars and Hong Kong dollars may affect our Share price on the Hong Kong Stock Exchange, and
vice versa. As such, shareholders and investors shall not place any undue reliance on the historical
trading history of our Shares on the Catalist board of SGX-ST when evaluating investment in our
Hong Kong Shares.

We will be concurrently subject to Hong Kong and Singapore listing and regulatory
requirements which may give rise to additional cost.

We are listed on the Catalist board of the SGX-ST. Upon the Listing, we will be dually listed
on both the Catalist board of the SGX-ST and the main board of the Hong Kong Stock Exchange.
We will therefore be subject to both the Catalist Listing Manual and the Listing Rules, and other
regulatory regimes of both Hong Kong and Singapore, unless otherwise agreed or waived by the
relevant regulators. As such, we may incur additional costs and resources in complying with the

requirements of both Hong Kong and Singapore.

The liquidity, trading volume and market price of our Shares following the Listing may be
volatile.

The price at which our Shares will trade after the Listing will be determined by the
marketplace, which may be influenced by many factors, some of which are beyond our control,

including:
° our financial results;
° changes in securities analysts’ estimates, if any, of our financial performance;
° the history of, and the prospects for, us and the industry in which we compete;

° an assessment of our management, our past and present operations, and the prospects for,
and timing of, our future revenues and cost structures such as the views of independent

research analysts, if any;
° the present state of our development;
° new investments, acquisitions, joint ventures or alliances in the future;
° addition or departure of our key personnel;

° the valuation of publicly traded companies that are engaged in business activities similar

to ours;
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° actions taken by our competitors;

° general market sentiment regarding (i) the property rental industry in Singapore,
Indonesia and Myanmar; (ii) the logistics industry in Singapore and in Thailand; (iii) the
facilities management industry in Singapore and Hong Kong; and (iv) other countries or
region that we may expand into;

° changes in laws and regulations in Singapore, Indonesia, Thailand, Myanmar, Hong
Kong and the PRC;

) our inability to compete effectively in the market; and

e  political, economic, financial and social developments in Singapore, Hong Kong and
worldwide.

In addition, the Hong Kong Stock Exchange has from time to time experienced significant
price and volume fluctuations that have affected the market prices for the securities of companies
quoted on the Hong Kong Stock Exchange. Such volatility has not always been directly related to
the performance of the specific companies whose shares are traded. As a result, investors in our
Shares may experience volatility in the market price of their Shares and a decrease in the value of
their Shares regardless of our operating performance or prospects.

Substantial future sales or the expectation of substantial sales of our Shares in the public
market could cause the price of our Shares to decline.

Sales of substantial amounts of Shares in the public market after the completion of the Global
Offering, or the perception that these sales could occur, could adversely affect the market price of
our Shares. There will be 402,445,400 Shares outstanding immediately following the Global
Offering (assuming no Shares are allotted and issued pursuant to the exercise of options to be
granted under the Share Option Scheme and assuming no Shares are issued or repurchased by our
Company pursuant to the general mandate). Our Controlling Shareholders agreed that any Shares
held by them will be subject to a lock-up after the Listing. See “Underwriting — Underwriting
Arrangements and Expenses — Hong Kong Public Offering — Undertakings by our Controlling
Shareholders™ in this prospectus for more information. However, the Underwriters may release
these securities from these restrictions at any time and such Shares will in any event be freely
tradable after the expiry of the lock-up period. Assuming no Shares are allotted and issued pursuant
to the exercise of options to be granted under the Share Option Scheme and assuming no Shares are
issued or repurchased by our Company pursuant to the general mandate, shares which are not
subject to a lock-up arrangement represent approximately 31.6677% of the total issued share capital
immediately following the Global Offering and will be freely tradable immediately following the
Global Offering.
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The interest of our Controlling Shareholders may differ from your interests and they may
exercise their vote to the disadvantage of our minority Shareholders.

Immediately after the completion of the Global Offering (without taking into account of any
Shares which may be allotted and issued pursuant to any exercise of any options that may be
granted under the Share Option Scheme or any Shares which may be issued or repurchased by our
Company pursuant to the general mandate), our Controlling Shareholders will own approximately
68.3323% of our Shares. As such, our Controlling Shareholders will have substantial influence over
our business, including decisions regarding mergers, consolidations and the sale of all or
substantially all of our assets, election of Directors and other significant corporate actions. This
concentration of ownership may discourage, delay or prevent a change in control of our Company,
which could deprive our shareholders of an opportunity to receive a premium for their Shares in a
sale of our Company or may reduce the market price of our Shares. These actions may be taken
even if they are opposed by our other Shareholders, including those who purchased Shares in the
Global Offering. In addition, the interests of our Controlling Shareholders may differ from the
interests of our other Shareholders.

Prior dividend distributions are not an indication of our future dividend policy.

For the financial years ended 30 September 2014, 2015 and 2016, we declared dividends of
S$$2.0 million, S$1.1 million and S$2.3 million to our Shareholders, respectively, out of the
distributable profit and all these dividends had been paid as at Latest Practicable Date. For the year
ended 30 September 2017, our Board has proposed a final dividend of 0.2 Singapore cents per
Share, which is subject to the approval by Shareholders at the forthcoming annual general meeting.
Any future dividend declaration and distribution by our Company will be at the discretion of our
Directors and will depend on our future operations and earnings, capital requirements and surplus,
general financial condition, contractual restrictions and other factors that our Directors deem
relevant. Any declaration and payment as well as the amount of dividends will also be subject to
our Constitution, including the approvals from our Shareholders and our Directors, if required. In
addition, our future dividend payments will depend upon the availability of dividends received from
our subsidiaries. As a result of the above, we cannot assure you that we will make any dividend
payments on our Shares in the future with reference to our historical dividends. Currently,
Singapore does not impose withholding tax on dividends paid to resident or non-resident
Shareholders. See “Regulatory Overview — Overview of Singapore Tax Law and Regulations™ for
further details. See also “Financial Information — Dividend” in this prospectus for more
information.
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Shareholders and investors could face difficulties in protecting their interests because our
Company was incorporated under the laws of the Singapore and these laws could provide
different protections to minority Shareholders than the Laws of Hong Kong.

Our corporate affairs are governed by our Constitution, the Singapore Companies Act and
common law of Singapore. The laws of Singapore relating to the protection of the interests of
minority shareholders could differ in some respects from those established under statutes or judicial
precedent in existence in Hong Kong. Such differences could mean that the minority Shareholders
could have different protections than they would have under the Laws of Hong Kong.

We have significant discretion as to how we will use the net proceeds of the Global Offering,
and you may not necessarily agree with how we use them.

Our management may spend the net proceeds from the Global Offering in ways you may not
agree with or that do not yield a favourable return to our Shareholders. We plan to use the net
proceeds from the Global Offering for our business expansion. See ‘“Future Plans and Use of
Proceeds — Use of Proceeds” in this prospectus for more information. However, our management
will have discretion as to the actual application of our net proceeds. You are entrusting your funds
to our management, upon whose judgment you must depend, for the specific uses we will make of
the net proceeds from the Global Offering.

Waivers have been granted from strict compliance with certain requirements of the Listing
Rules by the Hong Kong Stock Exchange and certificate of exemption has been granted by the
SFC for certain requirement under the Companies (WUMP) Ordinance. Shareholders will not
have the benefit of the Listing Rules and the Companies (WUMP) Ordinance that are so
waived or exempted. These waivers and exemptions could be revoked, exposing us and our
Shareholders to additional legal and compliance obligations.

We have applied for, and the Hong Kong Stock Exchange and the SFC, respectively, have
granted to us, a number of waivers from strict compliance with the Listing Rules and certificate of
exemption for certain requirement under the Companies (WUMP) Ordinance. Please see “Waivers
from Strict Compliance with the Listing Rules and Exemption from the Companies (Winding Up
and Miscellaneous Provisions) Ordinance” in this prospectus for further details. There is no
assurance that the Hong Kong Stock Exchange and the SFC will not revoke any of these waivers
and exemptions granted or impose certain conditions on any of these waivers and exemptions. If
any of these waivers and exemptions were to be revoked or to be subject to certain conditions, we
may be subject to additional compliance obligations, incur additional compliance costs and face
uncertainties arising from issues of multi-jurisdictional compliance, all of which could adversely
affect us and our Shareholders.
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Our financial results for the year ending 30 September 2017 and 2018 will be affected by
certain nonrecurring expenses, including the expenses in relation to the Listing.

Certain nonrecurring expenses, including the expenses in relation to the Listing, will affect our
financial results for the years ending 30 September 2017 and 2018. We currently only have an
estimate of our listing expenses. We expect that our total listing expenses will amount to
approximately S$5.9 million, of which approximately S$1.4 million is directly attributable to the
issue of the Offer Shares and to be accounted for as a deduction from equity upon completion of
the Global Offering in the year ending 30 September 2018. The actual amount to be reported on the
financial statements of our Group for the years ending 30 September 2017 and 2018 is subject to
audit adjustment and changes in variables and assumptions. As such, the actual expenses may
exceed the estimated amount and will have an adverse impact on our financial results for the years
ending 30 September 2017 and 2018.

RISKS RELATING TO THE STATEMENTS MADE IN THIS PROSPECTUS AND FROM
OTHER SOURCES

We cannot guarantee the accuracy of facts and other statistics with respect to certain
information obtained from the Frost & Sullivan Report contained in this prospectus.

Certain facts and statistics in this prospectus, including but not limited to information and
statistics relating to the market size, ranking and trends, are based on the Frost & Sullivan Report
or are derived from various publicly available publications, which our Directors believe to be
reliable.

We cannot, however, guarantee the quality or reliability of such facts and statistics. Although
we have taken reasonable care to ensure that the facts and statistics presented are accurately
extracted and reproduced from such publications and the Frost & Sullivan Report, they have not
been independently verified by us, the Sole Sponsor, the Underwriters or any other party involved
in the Global Offering and no representation is given as to its accuracy. We therefore make no
representation as to the accuracy of such facts and statistics which may not be consistent with other
information complied by other sources and prospective investors should not place undue reliance on
any facts and statistics derived from public sources or the Frost & Sullivan Report contained in this
prospectus.

We strongly caution you not to place any reliance on any information contained in press
articles or other media regarding us or the Global Offering.

There may be, subsequent to the date of this prospectus but prior to the completion of the
Global Offering, press and media coverage regarding us and the Global Offering, which contained,
among other things, certain financial information, projections, valuations and other forward-looking
information about us and the Global Offering. We have not authorised the disclosure of any such
information in the press or media and do not accept responsibility for the accuracy or completeness
of such press articles or other media coverage. We make no representation as to the
appropriateness, accuracy, completeness or reliability of any of the projections, valuations or other
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forward-looking information about us. To the extent such statements are inconsistent with, or
conflict with, the information contained in this prospectus, we disclaim responsibility for them.
Accordingly, prospective investors are cautioned to make their investment decisions on the basis of

the information contained in this prospectus only and should not rely on any other information.

You should rely solely upon the information contained in this prospectus and any formal
announcements made by us in Hong Kong in making your investment decision regarding our
Shares. We do not accept any responsibility for the accuracy or completeness of any information
reported by the press or other media, nor the fairness or appropriateness of any forecasts, views or
opinions expressed by the press or other media regarding our Shares, the Global Offering or us. We
make no representation as to the appropriateness, accuracy, completeness or reliability of any such
data or publication. Accordingly, prospective investors should not rely on any such information,
reports or publications in making their decisions as to whether to invest in our Company. By
applying to purchase our Shares in the Global Offering, you will be deemed to have agreed that you
will not rely on any information other than that contained in this prospectus and the Application

Forms.

Forward-looking statements contained in this prospectus are subject to risks and
uncertainties.

This prospectus contains certain statements and information that are forward-looking and uses
forward-looking terminology such as ‘““anticipate”, “believe”, “could”, “going forward”, “intend”,
“plan”, “project”, “seek”, “expect”, “may”, “ought to”, “should”, “would” or “will” and
similar expressions. You are cautioned that reliance on any forward-looking statement involves
risks and uncertainties and that any or all of those assumptions could prove to be inaccurate and as
a result, the forward-looking statements based on those assumptions could also be incorrect. In light
of these and other risks and uncertainties, the inclusion of forward-looking statements in this
prospectus should not be regarded as representations or warranties by us that our plans and
objectives will be achieved and these forward-looking statements should be considered in light of
various important factors, including those set forth in this section. Subject to the requirements of
the Listing Rules, we do not intend to update or otherwise revise the forward-looking statements in
this prospectus to the public, whether as a result of new information, future events or otherwise.
Accordingly, you should not place undue reliance on any forward-looking information. All forward-
looking statements in this prospectus are qualified by reference to this cautionary statement.
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In preparation of the dual primary listing of our Company on the Hong Kong Stock Exchange,
we have sought certain waivers from strict compliance with certain provisions of the Listing Rules
and certain exemptions from compliance with certain provisions of the Companies (WUMP)
Ordinance. Set out below is a summary of the waivers and exemptions sought and granted by the
Hong Kong Stock Exchange and the SFC, respectively.

Relevant Listing Rules and/or Companies

(WUMP) Ordinance provisions Subject matter
Rule 8.12 of the Listing Rules Sufficient management presence in Hong Kong
Rules 3.28 and 8.17 of the Listing Qualification of joint company secretaries
Rules
Rule 9.09 of the Listing Rules Dealings in securities by core connected persons

during a listing application process

Rule 10.04 and paragraph 5(2) of Allocation of International Offer Shares to existing
Appendix 6 of the Listing Rules Shareholders and their close associates

Rule 19.10(6) of the Listing Rules Inspection of legislation and regulations

Rules 4.04(2) and 4.04(4) of the Shareholdings in WeOffices acquired after the Track
Listing Rules Record Period
Rule 4.04(1) of the Listing Rules, Financial information included in this prospectus

and Section 342(1) of and
paragraphs 27 and 31 of the Third
Schedule to the Companies
(WUMP) Ordinance

Rule 13.49(1) of the Listing Rules Publication of preliminary results

SUFFICIENT MANAGEMENT PRESENCE IN HONG KONG (RULE 8.12 OF THE
LISTING RULES)

Rule 8.12 of the Listing Rules requires that a new applicant applying for a primary listing on
the Hong Kong Stock Exchange must have a sufficient management presence in Hong Kong, which
normally means that at least two of its executive directors must be ordinarily resident in Hong
Kong. As the principal business operations, properties, offices and facilities of our Group are and
will continue to be predominantly located, managed and conducted in Singapore, our executive
Directors and senior management are and will continue to be based in Singapore.
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As at the Latest Practicable Date, our executive Directors and all senior management are not

Hong Kong resident or based in Hong Kong. We consider that it would be very difficult and unduly

burdensome for us to relocate any of our executive Directors to Hong Kong and that the

appointment of any additional executive Director who is ordinarily resident in Hong Kong will not

be beneficial to our Group. Hence, our Directors consider it may not be practicable or in the best

interest of our Company nor our Shareholders as a whole to appoint two executive Directors who

are ordinarily resident in Hong Kong for the purpose of satisfying the requirements of Rule 8.12 of

the Listing Rules.

Our Company has applied to the Hong Kong Stock Exchange for, and the Hong Kong Stock

Exchange has granted, a waiver from strict compliance with the requirements of Rule 8.12 of the

Listing Rules on the following conditions:

(a)

(b)

(c)

(d)

we have appointed two authorised representatives (the “Authorised Representatives™)
pursuant to Rule 3.05 of the Listing Rules. The Authorised Representatives will act as
our principal communication channel with the Hong Kong Stock Exchange. Our
Company has appointed (i) Mr. Kelvin Lim, our executive Director and (ii) Ms. Jess
Lim, our executive Director, as our Authorised Representatives. Mr. Kelvin Lim and Ms.
Jess Lim are Singaporean citizens and may travel to Hong Kong without the need to
apply for any special travel permits or visa. Each of the Authorised Representatives will
be available to meet with any officers of the Hong Kong Stock Exchange within a
reasonable period of time and will be readily contactable by telephone, facsimile or e-
mail. Each of the Authorised Representatives is duly authorised to communicate on
behalf of our Company with the Hong Kong Stock Exchange;

all of our executive Directors and independent non-executive Directors who are not
ordinarily resident in Hong Kong have confirmed that they are holders of valid travel
documents which allow them to visit Hong Kong and that they will also be able to meet
with the officers of the Hong Kong Stock Exchange within a reasonable period of time;

our Company has appointed a compliance adviser, Fortune Financial Capital Limited (the
“Compliance Adviser”), pursuant to Rule 3A.19 of the Listing Rules, who will act as
an additional channel of communication with the Hong Kong Stock Exchange for a
period commencing on the Listing Date and ending on the date on which our Company
distributes the annual report for the first full financial year after the Listing Date in
accordance with Rule 13.46 of the Listing Rules;

each of the Authorised Representatives and the Compliance Adviser has the means to
contact all members of our Board (including our independent non-executive Directors)
promptly at all times as and when the Hong Kong Stock Exchange wishes to contact our
Directors on any matters or to arrange meetings upon reasonable prior notice being

given;
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(e) to enhance the communication between the Hong Kong Stock Exchange, the Authorised
Representatives and our Directors, we will implement a policy whereby (i) each Director
is required to provide his office phone number, mobile phone numbers, fax numbers and
e-mail addresses to the Authorised Representatives and his respective alternate; (ii) each
Director will endeavour to provide valid phone numbers or other means of
communication of the place of his accommodation to the Authorised Representatives and
his respective alternate prior to travelling outside; and (iii) each Director shall provide
his mobile phone number, office phone numbers, fax numbers and e-mail addresses to

the Hong Kong Stock Exchange; and

(f) our Company shall inform the Hong Kong Stock Exchange promptly in the event of any
changes to the Authorised Representatives or the Compliance Adviser in accordance with
the Listing Rules.

QUALIFICATION OF JOINT COMPANY SECRETARIES (RULES 3.28 AND 8.17 OF THE
LISTING RULES)

Rule 8.17 of the Listing Rules provides that the issuer must appoint a company secretary who
satisfies the requirements under Rule 3.28 of the Listing Rules.

According to Rule 3.28 of the Listing Rules, the secretary of the issuer must be a person who,
by virtue of his/her academic or professional qualifications or relevant experience, is, in the opinion
of the Hong Kong Stock Exchange, capable of discharging the functions of company secretary.

Note 1 to Rule 3.28 of the Listing Rules provides that the Hong Kong Stock Exchange
considers that the following academic or professional qualifications to be acceptable: (i) a member
of The Hong Kong Institute of Chartered Secretaries; (ii) a solicitor or barrister (as defined in the
Legal Practitioners Ordinance); and (iii) a certified public accountant (as defined in the Professional

Accountants Ordinance).

Note 2 to Rule 3.28 of the Listing Rules provides that in assessing “relevant experience”, the
Hong Kong Stock Exchange will consider the individual’s (i) length of employment with the issuer
and other listed companies and the roles he/she played, (ii) familiarity with the Listing Rules and
other relevant law and regulations including the SFO, the Companies (WUMP) Ordinance and the
Takeovers Code, (iii) relevant training taken and/or to be taken in addition to the minimum
requirement of taking not less than 15 hours of relevant professional training in each financial year
under Rule 3.29 of the Listing Rules, and (iv) professional qualifications in other jurisdictions.

Having considered the rationale of Rules 3.28 and 8.17 of the Listing Rules, our Directors
acknowledge the important role of the company secretary in the corporate governance of a listed
issuer, particularly in assisting the listed issuer as well as its directors in complying with the Listing

Rules and other relevant laws and regulations.
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Mr. Leong Chee Meng, Kenneth has been employed by Boardroom Corporate & Advisory
Services Pte. Ltd since July 2014. Mr. Leong currently holds the position of corporate secretarial
manager and is responsible for the provision of corporate secretarial services to both non-listed and
listed companies in Singapore. Boardroom Corporate & Advisory Services Pte. Ltd. is a wholly-
owned subsidiary of Boardroom Limited. Boardroom Limited is listed on the main board of the
SGX-ST and primarily provides services in the areas of corporate secretarial, share registration,
accounting and taxation services.

Mr. Leong holds a degree in Accountancy from the Nanyang Technological University,
Singapore in 2003 and is a Chartered Accountant in Singapore. Mr. Leong currently acts as the
company secretary of certain companies listed on the SGX-ST.

Our Board acknowledged that Mr. Leong does not possess the academic or professional
qualifications as set out in Note 1 to Rule 3.28 of the Listing Rules. However, Mr. Leong is a
Singapore resident and possesses the required qualifications to satisfy the requirements under
section 171(1AA) of the Singapore Companies Act. Our Directors believe that Mr. Leong, by virtue
of the length of acting as a company secretary of our Company and his experience in providing
services to listed and non-listed companies, coupled with the implementation of the following
arrangements by our Company, should be able to discharge his function as a company secretary of
our Company and would satisfy the requirements of Rules 3.28 and 8.17 of the Listing Rules in
relation to company secretary:

1. our Company has appointed Mr. Ng Chit Sing, who is an associate member of the Hong
Kong Institute of Chartered Secretaries and meets the requirements under Note 1 to Rule
3.28 of the Listing Rules, as a joint company secretary in Hong Kong to work closely
with Mr. Leong in the discharge of his duties as a company secretary for an initial period
of three years commencing from the Listing Date. As part of the proposed arrangement,
Mr. Ng will familiarise himself with the affairs of our Company and will communicate
regularly with Mr. Leong on matters relating to corporate governance, the Listing Rules
as well as the applicable laws and regulations and other affairs of our Companys;

2. Mr. Leong will endeavour to attend relevant training courses to keep himself abreast with
the applicable Hong Kong laws and regulations (including the Listing Rules) organised
by accredited organisations and seminars organised by the Hong Kong Stock Exchange
for listed issuers from time to time, in addition to the minimum requirement under Rule
3.29 of the Listing Rules; and

3.  before the expiry of the three-year period commencing from the date of proposed listing
of our Company, a further evaluation of the qualifications and experience of Mr. Leong
and the need for on-going assistance would be made.
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Accordingly, our Company has applied to the Hong Kong Stock Exchange for, and the Hong
Kong Stock Exchange has granted, a waiver from strict compliance with the requirements under
Rules 3.28 and 8.17 of the Listing Rules. This waiver is valid for a period of three years from the
Listing Date and will be revoked immediately if Mr. Ng ceases to provide assistance to Mr. Leong

as a joint company secretary of our Company during the three years after the Listing Date.

DEALING IN SECURITIES BY CORE CONNECTED PERSONS DURING A LISTING
APPLICATION PROCESS (RULE 9.09 OF THE LISTING RULES)

Rule 9.09 of the Listing Rules provides that there must be no dealing in the securities for
which listing is sought by any core connected person of the issuer from four clear Business Days
before the expected hearing date until listing is granted (the “Relevant Period”). Our Company,
being a company whose shares are widely held, publicly traded and listed on the Catalist board of
the SGX-ST, is not in a position to control the investment decisions of our Shareholders (other than
Fragrance Ltd or its close associates) or the investing public in Singapore. To the best knowledge
of our Directors after making all reasonable enquiries, other than our Controlling Shareholders,
there is no Shareholder who held more than 10% of the total issued share capital of our Company
as at the Latest Practicable Date. Further, other than Mr. Kelvin Lim and Ms. Jess Lim, none of our
Directors is interested directly or indirectly in any Shares at the Latest Practicable Date.

Our Company has applied to the Hong Kong Stock Exchange for, and the Hong Kong Stock
Exchange has granted, a waiver from strict compliance with the requirements of Rule 9.09 of the
Listing Rules subject to the following conditions:

(a) the core connected person(s), other than those who are Directors of our Company:
(i) shall have no influence over the listing process; and
(ii) are not in possession of any non-public inside information;

(b) we shall promptly release any inside information to the public on SGX-ST in accordance
with the relevant laws and regulations in Singapore and Hong Kong;

(c) we shall procure that none of our existing core connected persons deals in our Shares
during the Relevant Period;

(d) we will notify the Hong Kong Stock Exchange if there is any dealing or suspected
dealing in our Shares by any of our core connected persons during the Relevant Period;
and
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(e) for any person (other than our Controlling Shareholders) who, as a result of dealing in
the securities of our Company during the Relevant Period, becomes a substantial
shareholder of our Company (the “Potential New Substantial Shareholder”), we
confirm that:

(i) such Potential New Substantial Shareholder is currently not a Director or a member
of the senior management of our Company or any of its subsidiaries and would not
become a Director or a member of the senior management of our Group after
Listing; and

(i) our Company and its management have not had control over the investment
decisions of such Potential New Substantial Shareholder or its close associates.

As at the Latest Practicable Date, we were not aware of any core connected person who may
not be able to comply with Rule 9.09 of the Listing Rules.

ALLOCATION OF INTERNATIONAL OFFER SHARES TO EXISTING SHAREHOLDERS
AND THEIR CLOSE ASSOCIATES (RULE 10.04 AND PARAGRAPH 5(2) OF APPENDIX 6
OF THE LISTING RULES)

Rules 10.04, 10.03(1) and 10.03(2) of the Listing Rules provide that a person who is an
existing shareholder of the issuer may only subscribe for or purchase securities for which listing is
sought which are being marketed by or on behalf of a new applicant either in his or its own name
or through nominees if the following conditions are fulfilled: (i) no securities are to be offered to
the existing shareholders on a preferential basis and no preferential treatment is given to them in
the allocation of the securities; and (ii) the minimum prescribed percentage of public shareholders
required by Rule 8.08(1) of the Listing Rules is achieved.

Paragraph 5(2) of Appendix 6 to the Listing Rules provides, among other matters, that unless
with the prior written consent of the Hong Kong Stock Exchange, no allocations will be permitted
to directors or existing shareholders of the applicant or their close associates, whether in their own
names or through nominees unless the conditions set out in Rules 10.03 and 10.04 of the Listing
Rules are fulfilled.

The International Underwriters will solicit from prospective professional, institutional and
private investors indications of interest in acquiring the International Offer Shares in the
International Offering. Prospective professional, institutional and private investors will be required
to specify the number of International Offer Shares under the International Offering they would
prepare to acquire either at different prices or at a particular price. It may be necessary for the
International Underwriters to include existing Shareholders in such “book-building” process
described above.
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Our Company has applied to the Hong Kong Stock Exchange for, and the Hong Kong Stock
Exchange has granted, a waiver from strict compliance with the requirements under Rule 10.04 of
the Listing Rules, and its consent under paragraph 5(2) of Appendix 6 to the Listing Rules to
permit our Company to allocate the International Offer Shares in the International Offering to
existing Shareholders and their close associates, subject to the following conditions:

(a) each existing Shareholder to whom International Offer Shares may be allocated in the
International Offering must hold less than 5% of the issued Shares in our Company prior
to Listing;

(b) such existing Shareholders and their close associates are not, and will not be, core
connected persons (as defined under the Listing Rules) of our Company or any close
associate (as defined under the Listing Rules) of any such core connected person
immediately prior to or following the Global Offering;

(c) such existing Shareholders have no right to appoint directors of our Company and do not
have other special rights in our Company;

(d) allocation to such existing Shareholders and their close associates will not affect our
Company’s ability to satisfy the public float requirement under Rule 8.08 of the Listing
Rules;

(e) each of our Company, the Joint Bookrunners, the Joint Lead Managers and the Sole
Sponsor (based on the discussion with and confirmation from the Company and the Joint
Bookrunners) confirms to the Hong Kong Stock Exchange in writing that no preferential
treatment has been, nor will be, given to our existing Shareholders and their close
associates by virtue of their relationship with our Company in any allocation in the

International Offering; and

(f) the relevant information in respect of the allocation to our existing Shareholders and/or
their close associates will be disclosed in the allotment results announcement.

INSPECTION OF LEGISLATION AND REGULATIONS (RULE 19.10(6) OF THE LISTING
RULES)

Rule 19.10(6) of the Listing Rules provides that an overseas issuer must offer for inspection a
copy of any statutes or regulations which are relevant to the summary of the regulatory provisions
of the jurisdiction in which the overseas issuer is incorporated. In the case of our Company, these
include the Singapore Companies Act, the Singapore Securities and Futures Act, the Singapore
Takeovers Code and the Catalist Listing Manual. These copies of legislation are lengthy and it
would be difficult to deliver copies to Hong Kong in physical format. In addition, these copies of
legislation can be readily accessed via the internet. For further details about how to access these
copies of legislation via the internet, see “Appendix VII — Documents Delivered to the Registrar
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of Companies in Hong Kong and Available for Inspection — Documents Available for Inspection™.
Our Company has sought, and the Hong Kong Stock Exchange has granted, a waiver from strict
compliance with Rule 19.10(6) of the Listing Rules.

SHAREHOLDINGS IN WEOFFICES ACQUIRED AFTER THE TRACK RECORD PERIOD
(RULES 4.04(2) AND 4.04(4) OF THE LISTING RULES)

Rules 4.04(2) and 4.04(4) of the Listing Rules require a new listing applicant to include in its
prospectus the results and statement of financial position of any subsidiary or business acquired,
agreed to be acquired or proposed to be acquired since the date of the latest audited balance sheet
of the listing applicant included in its prospectus. Under Paragraph 4.1A(i) of the Guidance Letter
HKEx32-12 issued by the Hong Kong Stock Exchange entitled “Guidance on the accounting and
disclosure requirements for (A) acquisitions of subsidiaries and businesses conducted during or
after the trading record period; and (B) stub period comparatives”, ‘“acquisition of business”
include acquisition of any equity interest in another company.

On 21 July 2017, one of our wholly-owned subsidiaries, GH Suited Offices, entered into the
WeOffices Investment Agreement with M. VAD HOLDING ApS, Lodberg IVS, Bo Frausing
Holding ApS and WeOffices, pursuant to which WeOffices agreed to allot and issue, and GH
Suited Offices agreed to subscribe for, a total of 13,461,538 shares in WeOffices in two tranches.
See “History and Corporate Structure — Our Investment in WeOffices after the Track Record

Period” in this prospectus for details.

We have applied to the Hong Kong Stock Exchange for, and the Hong Kong Stock Exchange
has granted us, a waiver from strict compliance with Rules 4.04(2) and 4.04(4) of the Listing Rules
in relation to the preparation of financial statements in respect of our subscription of shares in
WeOffices on the following grounds:

(i) Immateriality

Under Rule 14.04(9) of the Listing Rules, all the applicable ratios in relation to our
subscription of shares in WeOffices are substantially below 5%. For indicative purpose, based
on (i) the unaudited management accounts of WeOffices provided by WeOffices as at 31 May
2017; (i1) assuming the maximum consideration to be paid for the second tranche subscription,
based on discussions during our negotiation process, to be approximately DKKO0.5 million
(equivalent to approximately S$0.1 million), and the total consideration to be paid by us for
our investment in WeOffices (including both first and second tranches) as provided under the
WeOffices Investment Agreement to be approximately DKK?2.0 million (equivalent to
approximately S$0.4 million); and (iii) the expected minimum total market capitalisation of
our Company upon the Listing of approximately HK$857.0 million assuming the Offer Price
will be determined at the low-end of the Offer Price range, the asset ratio, profits ratio,
revenue ratio and consideration ratio of our subscription in the shares of WeOffices by
reference to, for the asset ratio, the six months ended 31 March 2017, and for the profits ratio
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and revenue ratio, the year ended 30 September 2016, are approximately 0.03%, 0.01%, 0.06%
and 0.28%, respectively. Furthermore, our subscription of shares in WeOffices is not
significant enough to require us to prepare pro forma financial information under Rule 4.28 of
the Listing Rules. Accordingly, we consider our investment in WeOffices to be immaterial to
the scale of our operations as a whole and do not expect it to have any material effect on our
business, financial conditions or operations. As such, an exemption from strict compliance
with Rules 4.04(2) and 4.04(4) of the Listing Rules will not affect our investors and our
potential investors to assess our business and future prospects when considering an investment
in our Group.

(ii) Acquisition of a minority interest in WeOffices

As we will only acquire a total of 17.5% of the total issued share capital of WeOffices,
which represents our voting rights in WeOffices, we are neither able to exercise any control,
nor have any significant influence, over WeOffices and its underlying business. As such,
WeOffices will not be treated as our subsidiary or our associate upon completion of the
subscription of shares in WeOffices. As WeOffices will not be a subsidiary, its financial
information will not be consolidated into our financial information. Our shares in WeOffices
will be recognised as available-for-sale equity securities in our financial statements, and any
subsequent change in the fair value of our shares in WeOffices is expected to be recognised as
other comprehensive income and be recorded as fair value reserve in our financial statements.

(iii) Impracticality and undue burden

As our investment in WeOffices amounts to a total of 17.5% of the total issued share
capital of WeOffices, and based on our discussion with the management of WeOffices, we will
not have any day-to-day management role other than a director whose involvement will be
non-executive in nature to be appointed onto the board of directors of WeOffices.
Furthermore, as WeOffices will not be consolidated into our financial information and we
only have a minority interest in WeOffices, we will unlikely be able to have our reporting
accountant to gain full access to WeOffices’ financials in order to fully familiarize with the
accounting policies of WeOffices and to gather and compile the necessary financial
information and supporting documents for disclosure in this prospectus. As such, it would be
impracticable and unlikely within the tight timeframe between the completion of the first
tranche of subscription of shares in WeOffices and the Listing for us to disclose the financial
information of WeOffices since its incorporation.

(iv) Alternative disclosure

With a view of allowing the potential investors in our Shares for the Listing to
understand our investment in WeOffices in greater details, we have provided in this prospectus
information in relation to our investment in WeOffices which is comparable to the information
that is required for a discloseable transaction under Chapter 14 of the Listing Rules, including,

71 -



WAIVERS FROM STRICT COMPLIANCE WITH THE LISTING RULES
AND EXEMPTION FROM THE COMPANIES
(WINDING UP AND MISCELLANEOUS PROVISIONS) ORDINANCE

(a) general description of the scope of principal business activities of WeOffices and other
counterparties of the WeOffices Investment Agreement, and financial information on
WeOffices available to us; (b) the consideration of the transaction; (c¢) the basis on which the
consideration is determined; (d) how the consideration will be satisfied and the payment terms;
(e) reasons for and benefits of the transactions; and (f) any other material terms in relation to
the our investment in WeOffices. See “History and Corporate Structure — Our Investment in
WeOffices after the Track Record Period™ in this prospectus for details.

FINANCIAL INFORMATION INCLUDED IN THIS PROSPECTUS (RULE 4.04(1) OF THE
LISTING RULES, AND SECTION 342(1) OF AND PARAGRAPHS 27 AND 31 OF THE
THIRD SCHEDULE TO THE COMPANIES (WUMP) ORDINANCE)

According to Rule 4.04(1) of the Listing Rules, the Accountant’s Report contained in this
prospectus must include, inter alia, the results of our Company in respect of each of the three
financial years immediately preceding the issue of this prospectus or such shorter period as may be
acceptable to the Hong Kong Stock Exchange.

Section 342(1) of the Companies (WUMP) Ordinance requires all prospectuses to include an
accountants’ report which contains the matters specified in the Third Schedule to the Companies
(WUMP) Ordinance.

According to paragraph 27 of Part I of the Third Schedule to the Companies (WUMP)
Ordinance, our Company is required to include in this prospectus a statement as to the gross trading
income or sales turnover (as the case may be) of our Company during each of the three financial
years immediately preceding the issue of this prospectus as well as an explanation of the method
used for the computation of such income or turnover and a reasonable breakdown of the more

important trading activities.

According to paragraph 31 of Part II of the Third Schedule to the Companies (WUMP)
Ordinance, our Company is required to include in this prospectus a report by our auditor with
respect to profits and losses and assets and liabilities of our Company in respect of each of the

three financial years immediately preceding the issue of this prospectus.

Pursuant to section 342A(1) of the Companies (WUMP) Ordinance, the SFC may issue,
subject to such conditions (if any) as the SFC thinks fit, a certificate of exemption from compliance
with the relevant requirements under the Companies (WUMP) Ordinance if, having regard to the
circumstances, the SFC considers that the exemption will not prejudice the interests of the investing
public and compliance with any or all of such requirements would be irrelevant or unduly
burdensome, or is otherwise unnecessary or inappropriate.
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Pursuant to the relevant requirements set forth above, our Company is required to produce
three full years of audited accounts for the years ended 30 September 2015, 2016 and 2017.
However, an application was made to the Hong Kong Stock Exchange for a waiver from strict
compliance with Rule 4.04(1) of the Listing Rules, and such waiver was granted by the Hong Kong
Stock Exchange on the conditions that:

(i) this prospectus must include the financial information for the latest financial year ended
30 September 2017 and a commentary on the results for the year. The financial
information to be included in this prospectus must (a) follow the same content
requirements as for a preliminary results announcements under Rule 13.49 of the Listing
Rules; and (b) be agreed with the reporting accountant following their review under
Practice Note 730 “Guidance for Auditors Regarding Preliminary Announcements of
Annual Results” issued by the Hong Kong Institute of Certified Public Accountants;

(i) our Company be listed on the Hong Kong Stock Exchange by 31 December 2017; and

(iii) our Company must obtain a certificate of exemption from the SFC on compliance with
the relevant Companies (WUMP) Ordinance requirements.

An application has also been made to the SFC for a certificate of exemption from strict
compliance with the requirements under section 342(1) in relation to paragraphs 27 and 31 of the
Third Schedule to the Companies (WUMP) Ordinance and a certificate of exemption has been
granted by the SFC under section 342A of the Companies (WUMP) Ordinance on the conditions
that:

(i) the particulars of the exemption be set forth in this prospectus;
(i1) this prospectus be issued by 15 December 2017; and
(iii) our Company be listed on the Hong Kong Stock Exchange by 31 December 2017.

The applications to Stock Exchange for a waiver from strict compliance with Rule 4.04(1) of
the Listing Rules and to the SFC for a certificate of exemption from strict compliance with the
requirements under section 342(1) in relation to paragraphs 27 and 31 of the Third Schedule to the
Companies (WUMP) Ordinance were made on the grounds, among others, that strict compliance
with the above requirements would be unduly burdensome and the exemption would not prejudice
the interest of the investing public given the followings:

(i) there would not be sufficient time for our Company and its reporting accountant to
complete the audit work on the full financial information for the year ended 30
September 2017 for inclusion in this prospectus. If the financial information is required

to be audited up to 30 September 2017, our Company and our reporting accountant
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would have to undertake a considerable amount of work to prepare the financial
information to be included in this prospectus and to update the relevant disclosures in
this prospectus to cover such additional period;

(i) our Company has included in this prospectus the Accountant’s Report covering the three
years ended 30 September 2014, 2015 and 2016 and the nine months ended 30 June 2017
as set out in Appendix I to this prospectus, together with the unaudited financial
information for the latest financial year ended 30 September 2017, which has been
agreed with the reporting accountant, PricewaterhouseCoopers, following their review
under Practice Note 730 “Guidance for Auditors Regarding Preliminary Announcements
of Annual Results” issued by the Hong Kong Institute of Certified Public Accountants,
and the commentary on the results for the year as set out in Appendix IA to this

prospectus; and

(iii) the financial information for the latest financial year ended 30 September 2017 and
commentary on the results for the year as set out in Appendix IA to this prospectus are
no less than the content requirements for a preliminary results announcement under Rule
13.49 of the Listing Rules. As such, our Company is of the view that all material
information that is necessary for the Shareholders and the potential investors to make an
informed assessment of the prospects, financial position and management of our
Company has been disclosed in this prospectus.

In particular, our Directors confirmed that all information necessary for the public to make an
informed assessment of the prospects, financial position and management of our Company has been
disclosed in this prospectus, and that, as such, the granting of the certificate of exemption from
strict compliance with the requirements under section 342(1) in relation to paragraphs 27 and 31 of
the Third Schedule to the Companies (WUMP) Ordinance will not prejudice the interest of the
investing public. Furthermore, our Directors and the Sole Sponsor, after conducted due diligence,
confirmed that there had not been any material adverse change in the financial or trading positions
or prospects of our Group since 30 June 2017 and up to the date of this prospectus, and that there
is no event since 30 June 2017 and up to the date of this prospectus which will materially affect the
information shown in the Accountant’s Report set out in Appendix I to this prospectus, the section
headed ‘““Financial Information” in this prospectus and other parts of this prospectus.

PUBLICATION OF PRELIMINARY RESULTS (RULE 13.49(1))

Pursuant to Rule 13.49(1) of the Listing Rules, an issuer is required to publish its preliminary
results in respect of each financial year as soon as possible, but in any event not later than the time
that is 30 minutes before the earlier of the commencement of the trading session or any pre-opening

session on the next business day after approval by or on behalf of the board.
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Based on the requirements of the Catalist Listing Manual, our Company is required to publish
our preliminary annual results announcement for the year ended 30 September 2017 in Singapore in
accordance with the Catalist Listing Manual on or before 29 November 2017. As such, the Board
meeting to approve such preliminary annual results announcement would be held on or before 29
November 2017. In order to comply with the Catalist Listing Manual, preliminary annual results
announcement of our Company for the year ended 30 September 2017 has been approved by the
Board on 27 November 2017 and the same has been published on the same day. As such, even if
our Company will publish the preliminary results announcement for the year ended 30 September
2017 on the Listing Date, we will still not comply with the requirements under Rule 13.49(1) of the
Listing Rules as the Board meeting approving the announcement has been held on 27 November
2017.

Furthermore, the disclosures contained in Appendix IA to this prospectus are no less than the
content requirements for a preliminary results announcement under Rule 13.49 of the Listing Rules.
As such, our Shareholders will have the equivalent information in this prospectus.

Accordingly, we have applied to the Hong Kong Stock Exchange for, and the Hong Kong
Stock Exchange has granted, a waiver from strict compliance with the requirements under Rule
13.49(1) of the Listing Rules in respect of the publication of the preliminary results announcement
for the year ended 30 September 2017, subject to the following conditions:

(i) this prospectus must include the financial information for the latest financial year ended

30 September 2017 and a commentary on the results for the year; and

(i1) our Directors will ensure that our Company is not in breach of our Constitution or laws
and regulations of Singapore or other regulatory requirements regarding its obligation to
publish annual results announcements and distribute annual reports and accounts.
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DIRECTORS’ RESPONSIBILITY FOR THE CONTENTS OF THIS PROSPECTUS

This prospectus, for which our Directors collectively and individually accept full
responsibility, includes particulars given in compliance with the Companies (WUMP) Ordinance,
the Securities and Futures (Stock Market Listing) Rules (Chapter 571V of the Laws of Hong Kong)
and the Listing Rules for the purpose of giving information to the public with regard to our Group.
Our Directors, having made all reasonable enquiries, confirm that to the best of their knowledge
and belief the information contained in this prospectus is accurate and complete in all material
aspects and not misleading or deceptive, and there are no other matters the omission of which

would make any statement herein or this prospectus misleading.
INFORMATION ON THE GLOBAL OFFERING

The Offer Shares are offered solely on the basis of the information contained and the
representations made in this prospectus and the Application Forms, on the terms and subject to the
conditions set out herein and therein. No person in connection with the Global Offering is
authorised to give any information, or to make any representation not contained in this prospectus
and the Application Forms, and any information or representation not contained herein must not be
relied upon as having been authorised by our Company, the Sole Sponsor, the Joint Bookrunners,
the Joint Lead Managers, the Underwriters, any of their respective directors, agents, employees or

advisors or any other party involved in the Global Offering.

Details of the structure of the Global Offering, including its conditions, are set out in section
headed “Structure of the Global Offering” in this prospectus, and the procedures for applying for
Hong Kong Offer Shares are set out in the section headed “How to Apply for Hong Kong Offer
Shares™ in this prospectus and on the relevant Application Forms.

FULLY UNDERWRITTEN

The Global Offering comprises the International Offering and the Hong Kong Public Offering.
The Global Offering is an offer of 4,200,000 New Shares under the Hong Kong Public Offering
(subject to reallocation) and 37,800,000 New Shares under the International Offering (subject to
reallocation), in each case at the Offer Price. Details of the structure of the Global Offering are set
out in the section headed “Structure of the Global Offering” in this prospectus. This prospectus is
published solely in connection with the Hong Kong Public Offering which forms part of the Global
Offering. For applicants under the Hong Kong Public Offering, this prospectus and the Application
Forms set out the terms and conditions of the Hong Kong Public Offering.

The Listing is sponsored by the Sole Sponsor. The Hong Kong Public Offering will be fully
underwritten by the Hong Kong Underwriters under the terms of the Hong Kong Underwriting
Agreement and is subject to the agreement to the Offer Price between our Company and the Joint
Bookrunners (for themselves and on behalf of the Underwriters). The Global Offering is managed
by the Joint Bookrunners. The International Offering will be fully underwritten by the International
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Underwriters under the terms of the International Underwriting Agreement. For further information
about the Underwriters and the underwriting arrangements, please refer to the section headed
“Underwriting” in this prospectus.

DETERMINATION OF THE OFFER PRICE

The Offer Shares are being offered at the Offer Price which will be determined by the Joint
Bookrunners (for themselves and on behalf of the Underwriters) and our Company on or around
Wednesday, 20 December 2017 (Hong Kong time) or such later time as may be agreed between the
Joint Bookrunners (for themselves and on behalf of the Underwriters) and our Company, but in any
event no later than Wednesday, 27 December 2017 (Hong Kong time). The Offer Price will be not
more than HK$2.36 per Offer Share and is currently expected to be not less than HK$1.90 per
Offer Share, unless otherwise announced. Investors applying for the Hong Kong Offer Shares must
pay, on application, the maximum Offer Price of HK$2.36 per Offer Share, together with brokerage
of 1.0%, SFC transaction levy of 0.0027% and Hong Kong Stock Exchange trading fee of 0.005%,
subject to refund if the Offer Price is lower than HK$2.36 per Offer Share.

The Joint Bookrunners (for themselves and on behalf of the Underwriters) may, with the
consent of our Company, reduce the number of the Offer Shares and/or the indicative Offer Price
range stated in this prospectus at any time prior to the morning of the last day for lodging
applications under the Hong Kong Public Offering. In such case, a notice of reduction of the
number of the Offer Shares and/or the indicative Offer Price range will be published on our
Company’s website at www.lhngroup.com and the website of the Hong Kong Stock Exchange at

www.hkexnews.hk, not later than the morning of the last day for lodging applications under the

Hong Kong Public Offering. If applications for Hong Kong Offer Shares have been submitted prior
to the day which is the last day for lodging applications under the Hong Kong Public Offering, then
even if the Offer Price is so reduced, such applications cannot subsequently be withdrawn.

If, for whatever reason, the Offer Price is not agreed among our Company and the Joint
Bookrunners (for themselves and on behalf of the Underwriters) on or before Wednesday, 27
December 2017, the Global Offering will not proceed and will lapse.

SELLING RESTRICTIONS

Each person acquiring the Offer Shares will be required to confirm, or by his/her acquisition
of the Offer Shares be deemed to confirm, that he/she is aware of the restrictions on the offers of
the Offer Shares described in this prospectus and that he/she is not acquiring, and has not been
offered, any such shares in circumstance that contravenes any such restrictions.

No action has been taken to permit any offering of the Offer Shares or the distribution of this
prospectus and/or the Applicant Form in any jurisdiction other than Hong Kong. Accordingly, this
prospectus and/or the Application Forms may not be used for the purpose of, and does not
constitute, an offer or invitation nor is it calculated to invite or solicit offers in any jurisdiction or
in any circumstances in which such an offer or invitation is not authorised or to any person to
whom it is unlawful to make such an offer or invitation. The distribution of this prospectus and/or
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the Application Forms and the offering of the Offer Shares in other jurisdictions are subject to
restrictions and may not be made except as permitted under the applicable laws, rules and
regulations of such jurisdictions pursuant to registration with or authorisation by the relevant
regulatory authorities or as an exemption therefrom. In particular, the Offer Shares have not been
publicly offered or sold, directly or indirectly, in the U.S.

APPLICATION FOR LISTING ON STOCK EXCHANGE

Application has been made to the Listing Committee of the Hong Kong Stock Exchange for
the listing of, and permission to deal in, the Shares to be issued pursuant to the Global Offering and
the exercise of options to be granted under the Share Option Scheme.

Save as disclosed herein, no part of the equity or debt securities of our Company is listed or
dealt in on any other Stock Exchange and, at present, no such listing or permission to list is being
or is proposed to be sought on any other Stock Exchange in the near future.

Under section 44B(1) of the Companies (WUMP) Ordinance, any allotment made in respect of
any application will be void if the listing of, and permission to deal in, the Offer Shares on the
Hong Kong Stock Exchange is refused before the expiration of three weeks from the date of the
closing of the application lists, or such longer period (not exceeding six weeks) as may, within the
said three weeks, be notified to our Company by the Hong Kong Stock Exchange.

SHARES WILL BE ELIGIBLE FOR ADMISSION INTO CCASS

Subject to the granting of the listing of, and permission to deal in, the Shares to be issued as
mentioned in this prospectus on the Hong Kong Stock Exchange and the compliance with the stock
admission requirements of HKSCC, the Shares will be accepted as eligible securities by HKSCC for
deposit, clearance and settlement in CCASS with effect from the Listing Date, or on any other date
as determined by HKSCC. Settlement of transactions between participants of the Hong Kong Stock
Exchange is required to take place in CCASS on the second Business Day after any trading day.

All activities under CCASS are subject to the General Rules of CCASS and CCASS
Operational Procedures in effect from time to time. Investors should seek the advice of their
stockbrokers or other professional advisors for details of those settlement arrangements as such

arrangements will affect their rights and interests. All necessary arrangements have been made for
the Shares to be admitted into CCASS.
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PROFESSIONAL TAX ADVICE RECOMMENDED

Potential investors in the Global Offering are recommended to consult their professional
advisors if they are in any doubt as to the tax implications of the subscription for, purchasing,
holding, disposing of, dealings in, or the exercise of any rights in relation to, the Offer Shares. It is
emphasised that none of our Group, the Sole Sponsor, the Joint Bookrunners, the Joint Lead
Managers, the Underwriters, any of their respective directors, advisors, officers, employees, agents
or representatives (where applicable) or any other persons or party involved in the Global Offering
accepts responsibility for any tax effects on or liabilities resulting from the subscription for,
purchasing, holding, disposing of, or dealings in, or the exercise of any rights in relation to, the
Offer Shares.

HONG KONG SHARE REGISTER AND STAMP DUTY

All Shares to be issued pursuant to applications made in the Global Offering and any Shares
to be issued upon exercise of options to be granted under the Share Option Scheme will be
registered on our register of members to be maintained by our Hong Kong Share Registrar in Hong
Kong. Our principal register of members will be maintained by Boardroom Corporate & Advisory
Services Pte. Ltd. in Singapore. Only Shares registered on our Company’s register of members
maintained in Hong Kong maybe traded on the Hong Kong Stock Exchange.

Dealings in our Shares registered on our Company’s Hong Kong register of members will be
subject to Hong Kong stamp duty.

OUR PROPOSED AUDITORS AFTER THE LISTING

Under Rule 19.20 of the Listing Rules, we, as an overseas issuer, must have our annual
accounts audited by a person, firm or company who must be a practicing accountant of good
standing, and that such person, firm or company must also be independent to the same extent as
that required of an auditor under the Companies Ordinance and in accordance with the statements
on independence issued by the International Federation of Accountants. As we are seeking a dual
primary listing on the Hong Kong Stock Exchange, the firm of accountant must be acceptable to the
Hong Kong Stock Exchange which has an international name and reputation and is a member of a
recognised body of accountants.

After the Listing, PricewaterhouseCoopers LLP Singapore will continue to be the auditor of
our Group. PricewaterhouseCoopers LLP Singapore is the member firm of the network of
PricewaterhouseCoopers International Limited, each of which is a separate and independent legal
entity. PricewaterhouseCoopers LLP Singapore is an accounting limited liability partnership
registered in Singapore under the Limited Liability Partnership Act (Cap 163A) of the laws of the
Republic of Singapore.
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PricewaterhouseCoopers LLP Singapore is subject to the independent oversight and regulation
of the ACRA, which is a statutory board of the government of Singapore and the national regulator
of business entities and public accountants in Singapore. ACRA is also a founding member of the
International Forum of Independent Audit Regulators (“IFIAR”) and has representation on the
IFIAR’s Advisory Council.

All the audit partners in PricewaterhouseCoopers LLP Singapore are registered public
accountants with ACRA and are also practicing members of the Institute of Singapore Chartered
Accountants, a member of the International Federation of Accountants, a global organisation for the

accountancy profession.

The Hong Kong Stock Exchange has accepted PricewaterhouseCoopers LLP Singapore to be
acceptable as our Group’s auditors after the Listing to audit our annual accounts pursuant to Rule
19.20(2) of the Listing Rules.

PROCEDURE FOR APPLICATION FOR HONG KONG OFFER SHARES

The procedure for application for the Hong Kong Offer Shares is as set out in the section
headed “How to Apply for Hong Kong Offer Shares” in this prospectus and on the relevant
Application Forms.

STRUCTURE AND CONDITIONS OF THE GLOBAL OFFERING

Details of the structure and conditions of the Global Offering are set out in the section headed
“Structure of the Global Offering” in this prospectus.

DEALINGS AND SETTLEMENT

Dealings in the Shares on Main Board of Hong Kong Stock Exchange are expected to
commence at 9:00 a.m. (Hong Kong time) on or about Friday, 29 December 2017.

Our Shares will be traded in board lots of 2,000 Shares each and are freely transferable.
ROUNDING

Certain amount and percentage figures included in this prospectus have been subject to
rounding adjustments. Accordingly, figures shown as totals in certain tables may not be an
arithmetic aggregation of the figures preceding them.

LANGUAGE

If there is any inconsistency between the English version of this prospectus and the Chinese
translation version of this prospectus, the English version of this prospectus shall prevail. Names of
any laws and regulations, governmental authorities, institutions, natural persons or other entities
which have been translated into English and included in this prospectus and for which no official

English translation exists are unofficial translations for your reference only.
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TRANSLATION

Unless otherwise specified, amounts denominated in S$ have been translated, for the purpose
of illustration only, into HK$, Rp, DKK, US$, RMB and THB (or vice versa), and amounts
denominated in US$ have been translated, for the purpose of illustration only into K and KHR (or
vice versa) in this prospectus at the following exchange rates:

S$1 : HKS$5.75
S$1 : Rp9,900.99
S$1 :  DKK4.65
S$1 : US$0.73
S$1 : RMB4.9310
S$1 : THB24.8756

US$1 : KHR4,000
US$1 : KI1,359

No representation is made that any S$ amounts were or could have been or could be converted

into HKS$, at such rate or any other rate on any date.
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DIRECTORS

Name Address Nationality

Executive Directors

Mr. Kelvin Lim (FkFEH) Apt Blk 966 Dunearn Road #09-17 Singaporean
Singapore 589488

Ms. Jess Lim (FRZE ) 2 Jalan Emas Urai Singaporean
Singapore 678722

Independent non-executive

Directors

Ms. Ch’ng Li-Ling (Git32#K) Apt Blk 40 Cambridge Road Singaporean
#05-119
Singapore 210040

Mr. Eddie Yong (%5 /) 27 Makepeace Road Singaporean
Singapore 228650

Mr. Chan Ka Leung Gary (Bf#:#E)  Flat B, 16/F Canadian

SENIOR MANAGEMENT

Name

Gardenview Heights
19 Tai Hang Drive
Tai Hang

Hong Kong

Address

Mr. Danny Wong (F &)

Ms. Yeo Swee Cheng (#35iiiF)

261 River Valley Road
#06-16
Singapore 238307

31 Amber Gardens
#03-03
Singapore 439967

See also “Directors and Senior Management” in this prospectus for more information.
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PARTIES INVOLVED IN THE GLOBAL OFFERING

Sole Sponsor Fortune Financial Capital Limited
35/F, Office Tower, Convention Plaza
1 Harbour Road
Wan Chai
Hong Kong

Joint Bookrunners and Pacific Foundation Securities Limited
Joint Lead Managers 11/F, New World Tower II
16—18 Queen’s Road Central
Hong Kong

Fortune (HK) Securities Limited
35/F, Office Tower

Convention Plaza

1 Harbour Road

Wan Chai

Hong Kong

Legal advisers to our Company As to Hong Kong law:
Luk & Partners
in Association with
Morgan, Lewis & Bockius
Unit 2001, Level 20
One International Finance Centre
1 Harbour View Street
Central
Hong Kong

As to Singapore law:

Morgan Lewis Stamford LLC
10 Collyer Quay

#27-00 Ocean Financial Centre
Singapore 049315

As to Indonesia law:

Dau & Tuah

Gedung Pusat Perfilman H. Usmar Ismail
2nd Floor, Suite 209

J1. HR. Rasuna Said Kav. C-22, Kuningan
Jakarta Selatan 12940

Indonesia

As to Thailand law:

The Capital Law Office Limited
44 Smooth Life Tower 18/F
North Sathorn Road

Bangrak, Bangkok

10500

Thailand
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As to Myanmar law:

Polastri Wint & Partners Legal Services Limited
No. 2, Aung Min Gaung Street

Than Lwin Road, No. 10 Quarter

Kamaryut Township

Yangon

Myanmar

As to PRC law:

Commerce & Finance Law Offices
6/F, NCI Tower

A12 Jianguomenwai Avenue
Chaoyang District

Beijing 100022

China

As to Malaysia law:
Kadir Andri & Partners
Level 10 Menara BRDB
285 Jalan Maarof

Bukit Bandaraya

59000 Kuala Lumpur
Malaysia

As to U.S., EU and United Nations sanctions laws:
Morgan, Lewis & Bockius LLP

1701 Market Street

Philadelphia

Pennsylvania 19103

United States of America

As to Australia sanctions laws:
Moulis Legal

6/2 Brindabella Circuit
Brindabella Business Park
Canberra International Airport
ACT 2609

Australia
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Legal advisers to the Sole Sponsor and  As to Hong Kong law:
the Underwriters Robertsons
57/F, The Center
99 Queen’s Road Central
Hong Kong

Reporting accountant PricewaterhouseCoopers
22/F, Prince’s Building
Central
Hong Kong

Property valuer Jones Lang LaSalle Property Consultants Pte Ltd
9 Raffles Place
#39-00 Republic Plaza
Singapore 048619

Receiving banker DBS Bank (Hong Kong) Limited
16/F, The Center
99 Queen’s Road Central
Hong Kong

Compliance adviser Fortune Financial Capital Limited
35/F, Office Tower Convention Plaza
1 Harbour Road
Wan Chai
Hong Kong

Independent industry consultant Frost & Sullivan International Limited
1706, One Exchange Square
8 Connaught Place
Central
Hong Kong
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Company’s website

Joint company secretaries
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Mr. Eddie Yong
Mr. Chan Ka Leung Gary
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Tricor Investor Services Limited
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INDUSTRY OVERVIEW

The information presented in this section, unless otherwise indicated, is derived from
various official government publications and other publications and from the market research
report prepared by Frost & Sullivan, which was commissioned by us. We believe that the
information has been derived from appropriate sources and we have taken reasonable care in
extracting and reproducing the information. We have no reason to believe that the information is
false or misleading in any material respect or that any fact has been omitted that would render
the information false or misleading in any material respect. The information has not been
independently verified by us, the Sponsor, the Joint Lead Manager, the Underwriter, or any of
our or their respective directors, officers or representatives or any other person involved in the
International Offering nor is any representation given as to its accuracy or completeness.

SOURCE OF INFORMATION

We commissioned Frost & Sullivan, an independent market research and consulting company,
to conduct an analysis of, and to prepare a report on, the space optimisation, logistics services and
facility management services market in Singapore, Indonesia, Thailand, Malaysia, Myanmar, the
PRC and Hong Kong. The report prepared by Frost & Sullivan for us is referred to in this
prospectus as the Frost & Sullivan Report. We paid Frost & Sullivan a fee of HK$680,000, which
we believe reflects the market rate.

Established in 1961, Frost & Sullivan is an independent global consulting firm dedicated to
and experienced in conducting industry research and providing consultancy services including
market strategies and corporate training. In arriving at the qualitative and quantitative analysis
contained in the Frost & Sullivan Report, Frost & Sullivan has conducted both primary and
secondary research on the space optimisation, logistics services and facility management services
market in Singapore, Indonesia, Thailand, Malaysia, Myanmar, the PRC and Hong Kong, as well as
other economic data, which have been quoted in the prospectus.

Primary research involved interviewing and engaging leading industry participants and
industry experts in collecting their views on the industry landscape, market trend and forecast.
Secondary research was conducted by reviewing company reports, independent research reports and
data based on Frost & Sullivan’s own research database. The market projection figures were
obtained from reviewing and analysing historical data plotted against macroeconomic data, and
taking industry-specific drivers into account. The market projections for the forecast period from
2017 to 2021 (“Forecast Period”) in the Frost & Sullivan Report were based on two key
assumptions and parameters, including (i) the social, economic and political environment is likely
to remain stable, and (ii) the key drivers are likely to drive the space optimisation, logistics services
and facility management services market in Singapore, Indonesia, Thailand, Malaysia, Myanmar,
the PRC and Hong Kong.

Our Directors confirm that there is no material adverse change in the market information since
the issue of the Frost & Sullivan Report which may qualify, contradict, misrepresent or otherwise
adversely affect the accuracy and completeness of the information in this section in material
respects.
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OVERVIEW OF SINGAPORE MACRO ECONOMY
Nominal GDP and Growth

Driven mainly by the development of the domestic manufacturing and service sectors, nominal
GDP in Singapore witnessed a stable growth from S$346.4 billion in 2011 to S$413.9 billion in
2016, representing a CAGR of 3.6% during this period. It is estimated that nominal GDP in
Singapore will increase from S$413.9 billion in 2016 to S$496.1 billion in 2021, representing a
CAGR of 3.7%.

Property Rental Rate

The monthly rental rate for industrial and residential properties in Singapore has seen a slight
drop since 2012, which was attributable to the increase in completions of new properties, higher
availability of leasable properties triggered by government’s cooling measures on property market
(rising additional buyer’s stamp duty and sellers’ stamp duty on property transactions) as well as
price competition in the property leasing market. On the other hand, the rental rate of commercial
buildings had witnessed a fluctuation with a moderate growth from 2012 to 2016 due to buoyant
demand for office space led by an uprising number of corporations in Singapore. Given the
expected economic growth and increase in demand for properties, rental rate is expected to

gradually recover during forecast period.
S$ per square feet per month
12 —

10 = O O O O O

8 —
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Source: Frost & Sullivan
Manufacturing Output of Refined Petroleum and Chemical Products

The refined petroleum and chemical products industry accounts for approximately 30% of
Singapore’s manufacturing sector. Manufacturing output of such industry declined from $S$96,515.9
million in 2012 to S$63,323.1 million in 2016 at a CAGR of (10.0)% led by a drop in the global
fuel price.
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Volume of Container Throughput

At present, Singapore’s maritime industry contributes about 7% to the country’s GDP. The
volume of container throughput in Singapore went through a rapid growth from 31,649,400 TEU in
2012 to 33,869,300 TEU in 2014 but recorded a decline from 30,922,300 TEU in 2015 to
30,903,600 TEU in 2016 as a result of the sluggish demand and overcapacity in the container
shipping market. Nonetheless, the Port of Singapore is still the world’s second-busiest container
port in terms of container throughout, after the Port of Shanghai.

OVERVIEW OF SPACE OPTIMISATION MARKET IN SINGAPORE

Definition and Classification

’ Real Estate Management

|

[ o tenns | |
l % |

Investment Properties
Leasing

Traditional Facility
Management

’ Contracted Management

’ Lease-subleasing

h 4 v
’ Space Optimisation ‘ ’ Space Optimisation ‘

Real estate management is a broad term describing the practice of controlling, operating and
overseeing properties and facilities. Generally, real estate management covers traditional facility
management and property leasing which refers to the financial arrangement in which the tenants
rent from property owners or its representatives and generate rental income for the owners. As set
out in the diagram, property leasing can generally be further divided into three major business

models.

1.  Contracted management model: real estate management company will act on behalf of
the property owner to manage tenancy services and lease administration on a commission

basis.

2. Lease-subleasing model: such model involves the granting of master lease from the
landlord/REIT or property owner to a real estate management company for subletting the
properties to multiple tenants. The real estate management company then generates
revenue from a fixed rent or a certain percentage of income from tenants.

3. Investment properties leasing: such model refers to the direct leasing of properties owned

by the management company.

Space optimisation refers to a customised process of increasing the availability of usable space
(i.e. leasable floor area) of properties, mainly through space planning, re-design, refurbishment,
renovation, alternation and addition works, which are usually conducted prior to property leasing.
Furthermore, revenue recognised in space optimisation is mainly based on rental income or fixed
management fee and the aforementioned works are commonly conducted in lease-subleasing as well
as contracted management model with the involvement of real estate management company.
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Key benefits of space optimisation include (1) increasing leasable floor area (“LFA”) to
achieve higher revenue for owners, (2) transforming old and unused properties into usable ones, (3)
reducing the needs for owner to deal with multiple tenants and contribute to lower operational
expenses, and (4) strengthening the overall value of properties for owners and tenants.

Market Size

The property leasing market by revenue in Singapore has registered a moderate growth from
$$6,237.6 million in 2012 to S$6,653.9 million in 2016 at a CAGR of 1.6%, which was mainly
attributed to the growth of population and demand for properties. The continuous growth in demand
in commercial (e.g. office space) and industrial sectors contribute to the further development of
property leasing market in Singapore during the forecast period. The market size of property leasing
is expected to grow at a CAGR of 2.1% from 2017 to 2021, reaching S$7,380.6 million by the end
of the period. Revenue generated from lease-subleasing model accounted for approximately 9.3% of
the total property leasing market in Singapore, and the market share of lease-subleasing model is
expected to reach 12.2% by 2021.

Market Size of Property Leasing by Revenue, Singapore, 2012-2021E

Approximate Breakdown by Business Model

CAGR  2012-2016  2017E-2021E %
Million SGD Total 1.6% 2.1% Growth Rate 100%
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Source: Frost & Sullivan
Market Drivers
Rising number of SMEs

According to the Singapore Department of Statistics, the number of enterprises considered as
SMEs witnessed a steady growth from approximately 179,600 in 2012 to approximately 215,600 in
2016, representing a CAGR of 4.7%. Generally, SMEs have a strong preference to set up by renting
a small office space or serviced office due to higher cost effectiveness and minimal expenditure on
excessive unused space. Hence, an increase in demand for commercial properties space
optimisation, particularly for office space is expected.
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Structural shift in industrial and factory space

According to Jurong Town Corporation (“JTC”), the total available industrial space (including
multiple-user and single user factories, business park and warehouse) increased steadily at a CAGR
of 4.1% from 2012 to 2016. Where factory space has undergone a structural shift from single-user
towards multiple-user. The growing demand in space optimisation in multiple-user factories is
expected to be driven by a rising need for optimised usable space and space planning due to limited
land resources in Singapore.

Upcoming transformation programmes in the real estate sector

Stakeholders in the Singapore real estate market are likely to take advantage of the Industry
Transformation Maps (“ITMs”) issued by the government, which highlighted a S$4.5 billion
transformation programme covering 23 industries within 6 major clusters and targeting to enhance
the productivity and cooperation of stakeholders along the industry value chain, resulting in
synergy for development in the real estate sector. The Ministry of National Development of
Singapore specifically identified the new growth area and increased value proposition in the ITM
for the real estate sector launching in 2017. Specifically, the ITM for real estate sector put an
emphasis on raising productivity through application of information technology. According to the
Ministry of National Development of Singapore, the government is studying the possibility of
streamlining property transactions for HDB’s resale and rentals of private properties with the aid of
information communication technology by setting up online portal, which could reduce total
transaction time and make sourcing leasable properties more convenient. Other initiatives
highlighted in the proposed ITM for real estate sector include potential training opportunities for
property agents to improve their skills in customer services, building their own credentials, as well
as supporting industry players to develop their competitive edges, identify new areas for growth and
potential expansion in overseas markets. Thus, the value-creating space optimisation services may
receive a strong support under such transformation programme.

Market Constraints
Potential change of land use by the Singapore government

According to the Singapore Department of Statistics, the number of enterprises considered as
SMEs witnessed a steady growth from approximately 179,600 in 2012 to approximately 215,600 in
2016, representing a CAGR of 4.7%. Generally, SMEs have a strong preference to set up by renting
a small office space or serviced office due to higher cost effectiveness and minimal expenditure on
excessive unused space. Hence, an increase in demand for commercial properties space

optimisation, particularly for office space is expected.

—92 _



INDUSTRY OVERVIEW

Limited pool of experienced talents in the industry

A range of specialised knowledge in space planning, interior design and engineering in
individual properties and facilities is required in the work of space optimisation. Space optimisation
is a tailor-made service on different client requirements and structural aspects of a particular
building or facility. The space optimisation industry faces the challenge of a limited pool of
professionals and talents due to the slowdown in employment growth in the real estate services
industry.

Market Trend
Shift towards integrated real estate management services

In view of maximising income stream and value for clients, there is a growing trend for space
optimisation services providers offering integrated services covering facility management and other
value-added services. Such business models will likely offer more value to property owners and
landlords in minimising the effort to engage multiple parties for facility management.

Technology for operation and business development

The rise in technology application in software for design and planning is expected to enhance
the efficiency for processing and visualising the optimised premises for clients. Further common
use of technology applications would simplify the process of client sourcing and properties search
by both landlords and tenants.

COMPETITIVE LANDSCAPE OF SPACE OPTIMISATION MARKET IN SINGAPORE
Overview of Market Concentration and Ranking

The property leasing market in Singapore is fragmented with different level of players. As
estimated, there are approximately 6,000 companies principally engaged in property leasing in
2016. whereas the property lease-subleasing market is relatively concentrated and estimated to be
less than a thousand operators engaging in property lease-subleasing in 2016.
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In 2016, LHN Group has a market share of approximately 1.1% in the overall property leasing

market in Singapore. In the segment of lease-subleasing properties, LHN Group ranked top with a
market share of 11.7% in 2016.

Ranking of Property Leasing Companies (Lease-subleasing model) in Singapore

by Revenue in 2016

Estimated revenue
generated from lease-
subleasing properties

Ranking Company in 2016 Market Share
(S$ million) (%)

1 LHN Group 72.6 11.7%

2 Company A 59.7 9.6%

3 Company B 46.5 7.5%

4 Company C 3.5 0.6%

5 Company D 3.4 0.5%
Top five subtotal 185.6 30.0%
Others 433.9 70.0%
Total 619.5 100.0%

Source: Frost & Sullivan

Competitive Factors

Below set forth the key competitive factors of lease-subleasing in the property leasing and

space optimisation market.

1.

Master lease: The ability to secure a master lease is considered as pre-requisite. Bidders
are required to submit tender for the specific master lease under government bodies and
upon successful bidding is subjected to several factors including quotation, design,
planning and scale of operation.

Tenant sourcing: The competition in space optimisation property leasing market is fierce.
Given a wide variety of options in of leasable properties on the market, rental rate,
location, view, facilities and equipment are the key in attracting tenants.

Design and planning: As a core value of space optimisation, leasable properties are
usually required to undergo the re-design process, including refurbishment, renovation,
alternation and addition works. The capability of transforming old buildings into leasable

ones are recognised as key competitive factors in the market.

Entry Barriers

1. Industry know-how and experience: Space optimisation requires extensive knowledge in real

estate management, capability in identifying potential optimisable properties with potentially

high return on investment, in-depth knowledge and experience in sourcing properties, building
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requirement for refurbishment and renovation, financial analysis of cost and return, pricing
and negotiation strategy with owners. As a result, new entrants without such knowledge and
experience are unlikely to sustain their business in the market.

2. Capital requirement: Sufficient capital reserve is a pre-requisite in securing master lease from
landlords for subletting, payment for construction contractors to carry out renovation,
alternation and fitting-out works. Hence, new market participants with insufficient capital
reserve are difficult to carry out such operation.

3. Stakeholders relationship: Landlord and master owners usually have preference towards
reputable management companies to carry out space optimisation with proven track record and
expertise in managing such kind of projects and the ability to attract and manage new tenants.
New entrants without connection and scale of operation are difficult to secure business in the
market.

OVERVIEW OF FACILITY MANAGEMENT MARKET IN SINGAPORE
Definition

Facility management generally involve the administration, control, operation and maintenance
of a facility in order to preserve the value of that particular facility and achieve satisfaction for
users. The aspect of services include janitorial, engineering, repair and maintenance, security,
environmental management, landscaping and other value-added services.

Market Size

Driven by the completions of new buildings facilities, the revenue of the facility management
services market in Singapore has registered a steady growth from S$$2,495.0 million in 2011 to
S$$2,820.0 million in 2016, representing a CAGR of 3.1%. With continuous growth in demand for
facility management services and the government’s goal of constructing green buildings, the facility
management services market in Singapore is expected to grow steadily at a CAGR of 3.4% during
the Forecast Period, attaining approximately S$3,329.9 million by 2021.

Market Size of Facility Management Service by Revenue, Singapore, 2012-2021E

Million SGD CAGR  2012-2016 2017E-2021E Growth Rate

Total 3.1% 3.4%
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Source: Frost & Sullivan
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Market Drivers
Increase in demand for facility management services

According to the Singapore Department of Statistics, the number of private residential
buildings completed has registered a strong growth from approximately 10,300 units in 2012 to
over 20,000 units in 2016. Meanwhile, the completion of retail space has demonstrated an overall
growth from 92,000 square metres in 2012 to 185,000 square metres in 2016. There is a likelihood
for growth in the facility management services market associated with the property development,
especially in the retail sector.

Government green building policy

As outlined in the 3rd Green Building Masterplan (“Masterplan”) published by Building
Construction Authority (“BCA”), Singapore is driving towards green building construction and a
goal of minimum 80% of buildings to be green by 2030. The number of green building projects
increased significantly from approximately 1,500 in 2012 to over 2,100 in 2014. With the provision
of environmental management services include energy consumption monitoring, waste management
as well as landscaping for green buildings, the market is expected to grow along with the green
building development policy.

Growing utilisation of properties

In view of the population growth and prosperous tourism industry in Singapore, it is likely to
drive up the maintenance and refurbishment expenditure in properties and facilities utilisation.
Apart from that, the industrial development and manufacturing sector are expected to drive facility
management services, particularly in engineering services sector.

Market Constraints
Higher labour cost

Since the nature of the facility management market is labour intensive, according to the
Singapore Manpower Research and Statistics Department, the median gross monthly income of full-
time cleaners, labourers and related workers increased from S$1,082 in 2012 to S$1,417 in 2016.

The increase labour cost implies higher operational cost for facility management service providers.
Market Trend
Provision of integrated facility management solution

Facility management services providers have been putting on high emphasis in enriching their
service level and offerings to achieve higher customer satisfaction. Integrated facility management
services are expected to be a key trend in the future to maximise efficiency by applying the best
technology, energy conservation and safety practices, to minimise overall maintenance costs and
contributes to higher adherence to environmental standards as well as building requirements.
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Market consolidation

The facility management services market in Singapore has experienced a consolidation trend
in recent years through mergers and acquisitions (“M&A”) of major players. Major real estate
solution providers had identified the need to expand their facility management service proposition
capability on top of the property management agent role. The consolidation results in an increase in
market share and strengthened capability in service quality in the long term.

COMPETITIVE LANDSCAPE OF FACILITY MANAGEMENT SERVICES MARKET IN
SINGAPORE

The facility management service market in Singapore is fragmented in terms of the number of
players. According to Singapore Department of Statistics, the number of establishment in real estate
service sector reached 8,156 in 2015. The facility management service market is featured with a
few leading multinational service providers and the estimated aggregated market share of the top
five players in the Singapore market was approximately 12.9% in 2016. LHN Group has an
approximate market share of 0.4% in facility management service market in 2016.

Entry Barriers

1. Industry experience: Facility management service providers are required to demonstrate
extensive knowledge and experience in different aspect, including cleaning, environmental
management, maintenance and operational support for facilities. Sizable property developers
carry strong preference towards services providers with strong track record and portfolio of
successfully managed facilities, implying that there is a minimum chance for new market
entrants to stand out from the crowd.

2. Stringent regulatory requirement: Without the obtainment of relevant licences, new market
entrants of facility management service providers are not allowed to offer full scope of
services, particularly for general cleaning pest control and engineering services are required to
conduct by qualified, registered specialists. As stipulated in the Environmental Public Health
(EPH) Amendment Bill, general cleaning service providers are required to be licenced in
Singapore.

OVERVIEW OF LOGISTICS SERVICES MARKET IN SINGAPORE
Market Size of Petrochemical Road Transportation

The petrochemical road transportation industry in Singapore is mainly supported by the
developed petrochemical and logistics industry, and as the world’s leading logistics and chemicals
hub, the market size of the Singapore petrochemical road transportation industry decreased from
S$738.8 million in 2014 to S$653.0 million in 2016. The decline in the recent two years was
mainly due to the underperforming petrochemical sector. In the coming years, the market is
expected to recover with a CAGR of 1.7% and reach S$710.3 million mainly driven by the robust
demand of petrochemical products from developing countries in Asia.
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Market Size of Petrochemical Road Transportation Industry in Singapore
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Source: Frost & Sullivan
Market Drivers of Petrochemical Road Transportation
Well developed petrochemical industry

The petrochemical industry in Singapore is very important for the local economy and
generates large demand for petrochemical logistics services. Singapore has become one of the most
important shipping centres in Asia and is listed as one of the world’s top three oil trading and
refining hubs with a total crude oil refining capacity of around 1.5 million barrels per day (bbl/d) in
2016. Multinational oil producers have entered into Singapore, including ExxonMobil, Shell,
Evonik, Sumitomo, Rikvin and etc.; and Singapore Petroleum Co., is an example of a home-grown
oil giant. Services and facilities provided by chemical logistics parks are comprehensive, including
transportation by land/ports/pipelines, warehousing, etc. Gradually, a “Chemical Cluster” has been
in Singapore formed by well coordination and integration of these logistics parks and industrial
parks. The petrochemical industry and the logistics industry have been working very well in
promoting each other.

Outsourcing of logistics processes

The trend of outsourcing internal logistics process to third party logistics service providers
creates high demand for petrochemical road transportation services. It has become a trend for
petrochemical companies to move towards outsourcing internal logistics processes to streamline
their supply chains so they can better focus on their core business and reduce the cost to become
more competitive. As a result, petrochemical companies and logistics service providers may form a
long-term strategic business cooperation for better development among themselves.
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Development Trend of Petrochemical Road Transportation
Ongoing Demand

With the Singapore Government’s initiative to establish Singapore as a global integrated
logistics hub, demand for road transportation services is expected to grow. The rise in demand for
transportation of fuel, petrochemical and specialty chemical products in Asia creates opportunities
for the petrochemical road transportation services industry in Singapore.

Technological Advancement

Logistics companies believe that keeping abreast of mechanical or technological advancements
is crucial in providing quality service to customers. Their ongoing investment in electronic
management systems to increase work efficiency and customer convenience, vehicular upgrades and
acquisition of the latest models of transportation and storage vehicles fleet to expand the range of
cargo transportable and enhance current work processes to reduce costs.

Definition of Container Depot Management

Container depot management refers to the management of containers in the process of entering
and leaving the ports of container depots. Services provided by container depot management
companies consist of stacking and lifting of containers, container washing, on-site repair and
storage. Container depot land providers and container tractor suppliers are the upstream suppliers
who provide land and equipment. The major downstream customers are the container users,
including shipping lines, importers and exporters.

Market Size of Container Depot Management Market in Singapore

The container depot management market in Singapore grew from S$154.4 million in 2012 to
S$165.3 million in 2016 at a CAGR of 1.7%. The market is directly affected by the container
transshipment market, and the Port of Singapore is the leading container transshipment hub in the
world. The decline in market size in recent years is due to the volume decrease of container
throughput in the Port of Singapore. In the coming five years, the market is still estimated to grow
at a CAGR of 1.2% from S$165.3 million in 2016 to S$175.8 million in 2021 due to an expected
solid demand generated by port trade.
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Market Size of Container Depot Management Market in Singapore, 2012-2021E
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Source: Maritime and Port Authority of Singapore, Frost & Sullivan
Market Drivers of Container Depot Management Services
Singapore’s geographical advantage

Singapore’s strategic geographical location, efficient customs and simpler trade procedures for
port trade have been a powerful driving force for the container logistics market. Located on the
southern end of Malay Peninsula, Singapore is connected by 200 shipping lines to 600 ports in 123
countries, with daily sailings to every major port of call in the world. The 190-kilometre coastline
features natural deep-water ports, and located close to the Strait of Malacca, which is the main
shipping channel between the Indian Ocean and the Pacific Ocean, linking major Asian economies
such as India, China, Japan and South Korea. Furthermore, Singapore has been recognised to be
business-friendly in import/export procedures, providing high efficiencies in obtaining clearance,
documentation and permits for trade of goods. All these factors stimulate the development of port
trade in Singapore. In terms of container throughput, the port of Singapore ranked the second
worldwide in 2016, just behind the Port of Shanghai. As a result, the large volume of container
throughput in Singapore provides solid demand for container depot management services.

Singapore’s Port Hub Plan

Singapore continues to invest in port infrastructure to accommodate the future needs of the
maritime industry. In 2015, the third and fourth phases of the Pasir Panjang Terminal were opened.
When fully operational by the end of 2017, the terminal will be able to handle 50 million TEU
annually. The long-term plan is to shift port activities away from Tanjong Pagar and Pasir Panjang
to Tuas. The Tuas port will be developed in four phases over 30 years. When completed, it will
have the capacity to handle 65 million TEU of containers annually, or more than twice the amount
of TEU handled in 2015. Singapore’s planned investments will help to keep it ahead of the
competition. As a result, the expected growing volume of container throughput will benefit the
container depot management industry.
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Development Trend of Container Depot Management Services
Business expansion to Neighbourhood Countries

Many container depot management service suppliers in Singapore are planning to expand
business operations into countries such as China, Malaysia, Thailand and Vietnam through strategic
partnerships, acquisitions or joint ventures. Despite economic uncertainties, the ASEAN countries,
India and China are still expected to experience fast-paced growth over the next few years. These
companies believe that such expansions will give them access to new business opportunities.

Technology Advancement

Container depot management services are dependent on the electronic management system.
Intelligent management system is being applied to automate depot operation, manage maintenance
and repair operations.

COMPETITIVE LANDSCAPE OF LOGISTICS SERVICES MARKET IN SINGAPORE

Overview of Market Concentration and Ranking in Petrochemical Road Transportation
Market in Singapore

Logistics service industry contributed 9.4% of Singapore’s GDP and employed over 180,000
workers in 2016. According to Statistics Singapore, 5,250 companies were involved in land
transport and supporting services. But the number of companies capable of providing petrochemical
road transportation services is limited since the transportation of dangerous and inflammable
petrochemical products poses a high regulation barrier.

Hence, the market concentration level of petrochemical road transportation in Singapore is
relatively high. The top five service providers accounted for 25.7% of the total market share in
2016.

Estimated Revenue
in Petrochemical

Ranking Company Road Transportation Share Fleet Size

(S$ million) (%)
1 Company E 83.1 12.7% 184 prime movers; 1,400 trailers
2 Company F 342 5.2% 230 prime movers; 700 trailers;

200 road tankers

3 Company B 21.3 3.3% 100 prime movers; 400 trailers
4 Company G 20.4 3.1% 80 prime movers; 400 trailers
5 LHN Group 9.1 1.4% 43 prime movers; 134 trailers;

15 road tankers

Top five subtotal 168.1 25.7%
Other 484.9 74.3%
Total 653.0 100%

Source: Frost & Sullivan
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Entry Barriers

(1)

(2)

3)

Regulation Barrier — New entrants have to comply with a series of strict government
regulations for their business operation. Compared with transportation with general purpose,
petrochemical transportation is highly specialised. Since most petrochemical products are
flammable, explosive, toxic and corrosive, any potential accidents will threaten the safety of
citizens. As a result, the government set strict requirements on petroleum storage and
transportation. New entrants are required to comply with specific laws pertaining to the
transport of hazardous substances under the Environmental Protection and Management Act
(EPMA), the Environmental Protection and Management (Hazardous Substances) Regulations
(“EPM(HS)R”), and the Singapore Civil Defence Force (SCDF), etc.

Capital Barrier — Petrochemical products are highly dangerous which demand special storage
and transportation equipment. Petrochemical companies require large amount of investment in
equipment and vehicles to achieve economies of scale. Consequently, capital investment in

specialised equipment, vehicles and professionals set the barrier for new entrants.

Labour Barrier — According to the regulations of SCDF, petrochemical transportation drivers
required to go through Hazardous Materials Transport Driver Re-Certification Test and
registered in the Hazardous Materials Transport Driver Permit (HTDP) Scheme and the
Driver’s Identity Verification System. Therefore, it is difficult for new entrants to build a team
of qualified and experienced drivers in an early stage.

Overview of Market Concentration and Ranking in Container Depot Management Market in

Singapore

The Port of Singapore is one of the busiest container transshipment hubs in the world. In

2015, around 3,337 companies were engaged in water transport and supporting services. The Port

of Singapore ranks 2nd worldwide in terms of container throughput, which provides a strong

demand for Singapore’s container depot management service.
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The level of market concentration in Singapore’s container depot management market is

relatively high. The top 5 players accounted for 43.2% of the total market share in 2016. Since the

limited port area does not allow too many players in the market, the number of independent

container depot management service providers is limited in Singapore.

Estimated
Revenue in
Container Depot
Ranking Company Management Share Capacity Area
(S$ million) (%) (TEU) (Square
Metre)
1 Company B 23.1 14.0% 30,000 n/a
2 Company H 16.4 9.9% n/a 89,030
3 Company G 15.5 9.4% 15,200 119,000
4 Company [ 10.2 6.2% n/a n/a
5 LHN Group 6.3 3.8% 6,200 n/a
Top five subtotal 71.5 43.3%
Other 93.8 56.7%
Total 165.3 100%

Source: Frost & Sullivan

Entry Barriers

(1)

(2)

3)

Capital Investment — Container depot management service requires significant capital
investment. In terms of initial capital investment, it is necessary for operators to purchase
container tractors, container semi-trailers and other related equipment, thus, setting a high

capital requirement barrier for new entrants.

Skilled Labour Force — Container depot management composed of a wide variety of
mechanical operations which require skilled and experienced labour to carry out a full
spectrum of the services. It is relatively difficult for new entrants to build up a skilled team in
a short period of time. Therefore, skilled labour force is regarded as a major barrier for new

entrants.

Industry Experience — The container depot management services market is regional-based and
highly concentrated. Most regional players have rich industry experience and proficient in
equipment and staff allocation, and consist of long-term relationship with customers. New
entrants will find it difficult to acquire customer relationships and industry experience in a
short period of time.
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OUTLOOK OF SPACE OPTIMISATION, FACILITY MANAGEMENT AND LOGISTICS
SERVICES MARKET IN SELECTED REGIONS

Overview of Property Leasing and Space Optimisation Services Markets in Indonesia

With the increase in property supply and foreign investment in the real estate sector, the
property leasing market in Indonesia increased from USD7.2 billion in 2012 to USD10.6 billion in
2016, representing a CAGR of 10.3%. Driven by the continuous building construction and higher
income level in the country, the market size of property leasing is anticipated to grow at a CAGR
of 11.6% during the Forecast Period, reaching USD18.4 billion by 2021. The growing property
leasing market also ensures the expansion of the space optimisation market in the country.

Market Size of Property Leasing by Revenue, Indonesia, 2012-2021E
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Despite the slowdown of property market in Jakarta in 2015, property leasing and space
optimisation sector in Indonesia has potential growth opportunities, mainly attributable to the
increasing urban population, higher income level and the rise of real estate investment from
overseas companies. Particularly, the Indonesia government has introduced several measures as part
of the ongoing economic stimulus packages to boost the real estate sector. Key measures related to
property sector include: (1) the introduction of government regulation no. 103/2015 to ease foreign
property ownership in Indonesia, (2) elimination of tax of dividends and final sales tax for REIT to
increase the yield spread compared with other countries in the region, which may serve as tax
incentives to promote REIT development in the country which benefits the property leasing
business, particularly for operational investment properties such as hotels and resorts.

For the development trend in vertical sectors, residential and retail sectors are in rapid
expansion due to strong demand for accommodation in view of the urbanisation trend and rising
population, higher purchasing power of the population, as well as limited supply of residential and
retail space. The number of large and medium manufacturing establishments is estimated to increase
from 23,698 in 2013 to 25,249 in 2015 and, during the same period, the expenditure on rent of
building, machinery and equipment in the sector increased from 20,985 billion Rp in 2013 to
25,782 billion Rp in 2015. The rising trend in the number of establishments and spending on rent
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have further secured the growth of property leasing as well as space optimisation services in the
industrial sector. Demand for commercial and office space is also indicated by the anticipated
increase in the number of establishments. According to the Central Statistics Agency of Indonesia
(BPS), there were 4 to 6 million new business enterprises during 2006 and 2016 with a total
number of approximately 26 to 29 million enterprises operating in the country and most are
engaged in trade and service sectors.

Similar to some of the other countries in Southeast Asia, the market of property leasing in
Indonesia is fragmented with many local companies engaged in leasing for residential properties.

Below sets forth the historical and forecast rental index in Indonesia:

Rental Index (2012 = 100)
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Source: Frost & Sullivan

For the office property market in Jakarta, the central business district (“CBD”) of Jakarta has
seen a surge in supply of office space during recent years with approximately more than 700,000
sq.m in 2017. The rise of new supply in core areas of CBD led to decrease in occupancy and rents
of office space during 2016 to early 2017 due to continued competition among CBD properties and
some landlords have lowered rents to attract tenants. On the other hand, the occupancy rate and the
rents in non-CBD locations such as North Jakarta remain relatively stable during the same period of
time. With the estimated completions of office space in South Jakarta (approximately 350,000 sq.m
during 2016 to 2020) and a high volume of new supply targeted for completions during 2016 to
2017 in this area, the occupancy levels and rents may see a potential decrease in the short term,
followed by a recovery in 2018 with a potential growth due to (1) lower volume of completions
from 2018 onwards and (2) sustained demand for office space from various local firms without the
need to set up their office in prime locations. The declining trend of rental rates in CBD is expected
to continue in the coming few years due to (1) continued competitions of office space within CBD
and (2) a growing competition for office space between CBD and non-CBD locations, as some

tenants may relocate depending on their cost and space requirement.
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Overview of Property Leasing and Space Optimisation Services Markets in Myanmar

With the rising demand for accommodation and inflation, the property leasing market in
Myanmar increased from USD979.2 million in 2012 to USD1,533.8 million in 2016, representing a
CAGR of 11.9%. Following the continuous infrastructure development and increase in the
proportion of urban population, the market size of property leasing is expected to increase further at
a CAGR of 12.8% during the Forecast Period, reaching USD2,788.5 million by 2021. Hence, the
growth of the property leasing market underpinned the expansion of space optimisation service
market.

Market Size of Property Leasing by Revenue, Myanmar, 2012-2021E

Million USD 2012-2016  2017E-2021E %
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Demand for property in Myanmar, particularly in Yangon, has seen a robust growth due to the
growing number of foreign companies setting up regional offices in the country and expatriates
with the preference of living in high-end residences. Hotels, condominiums and serviced apartments
are on the rise in Myanmar as indicated by the increasing construction activities for these
properties. According to the Myanmar Directorate of Investment and Company Administration, the
approved amount of annual foreign investment in the real estate industry increased significantly
from USD440.6 million in 2013-14 to USD747.6 million in 2016—17, which highlighted the strong
focus on the infrastructure and property development in Myanmar. Meanwhile, according to the
Myanmar Central Statistical Organisation, real estate development was the largest sector among the
permitted enterprises under the Union of Myanmar Citizens Investment in 2014-2015. As such, the
property leasing and space optimisation market will likely be driven up given the enlarging pool of
property base in the country.
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Additionally, according to the Asian Development Bank, the inflation rate in Myanmar is
estimated to reach 8.5% in 2017, which is the highest among other Southeast Asia countries. The
high inflation rate indicates the strong domestic demand and shortfall in supply. It benefits property
leasing companies and those who are capable of delivering space optimisation services in terms of
rental rate and occupancy rate. Furthermore, after enactment of the implementing rules of the new
Condominium Law, 40% foreign ownership of a building will be permitted. The new legislation
encouraged foreign investment in the real estate market in Myanmar and the rental rate is expected
to maintain at a high level.

Diversification of properties is also a key development trend in Myanmar as the supply of
low-to-mid end residential properties and accommodations in the country is relatively low when
developers have shifted their focus on developing lucrative luxury building units over the past few
years. According to the United Nations Development Programme, poverty population accounted for
26% of the total population in the country as in 2014. Thus, there is still a great potential for
development of property and related leasing as well as space optimisation business in the mass
market. Moreover, the expansion of property market is also in line with the growing urbanisation
rate on the national level and more properties to be developed in other cities apart from Yangon.

The market competition of property leasing and space optimisation services is relatively lower
than other developed economies in Southeast Asia, granting the market for prime locations and
sizable high-end properties is dominated by some foreign players operating on a global scale. With
industry recognition, technical knowledge and capital reserve, those players are capable of
delivering a full range of real estate management service including leasing management as well as
facility management services. Space optimisation is considered as a niche market in Myanmar as
the majority of local companies are engaged in property leasing only.

Below sets forth the historical and forecast rental index in Myanmar:

Rental Index (2012 = 100)
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Overview of Property Leasing and Space Optimisation Services Market in the PRC

The market size of property leasing in the PRC witnessed a rapid growth from USD117.4
billion in 2012 to USD159.4 billion in 2016, representing a CAGR of 7.9%. The growth was
mainly attributable to higher urban population, income level and spending power that contribute to
higher rental cost on residential properties. During the Forecast Period, the property leasing market
in the PRC is expected to grow continuously at a CAGR of 10.2% and attain USD256.9 billion by
2021. Similarly, the space optimisation market is likely to expand with the enlarging property
leasing market.

Market Size of Property Leasing by Revenue, the PRC, 2012-2021E
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The economy in PRC has been driven by rapid urbanisation and industrialisation in recent
years. In addition, according to the National Bureau of Statistics of China (“NBS”), the disposable
income of urban residents in the PRC increased from RMB26,467 in 2013 to RMB31,194.8 in
2015. During the same period, the urban consumption expenditure also grew from RMB18,487.5 in
2013 to RMB21,392.4 in 2015. Surging income level and consumption highlight the spending
power of residents in the PRC in different aspects, including purchasing and renting properties for
living. Meanwhile, driven by the increasing income level and the overall living standard, there is a
growing demand in the country for higher quality living and a well utilised space in properties,
which underpinned the penetration of space optimisation services. According to NBS, the real estate
investment in more than billion yuan projects increased from RMB3,321.1 billion in 2012 to
RMBS5,361.1 billion in 2015, while those below ten million yuan projects decreased from RMB4.5
billion in 2012 to RMBI.1 billion in 2015, highlighting the shift towards sizable real estate

projects.

Supportive policies to property leasing market have been issued by the PRC government to
promote living in properties for residents in the PRC, including the publishing of “the General
Office of the State Council’s Opinions on Accelerating the Development of Housing Rental
Market™) (BB A BER R MR B Mg BERHE T HNATER)) in 2016 and specific
arrangements for housing systems on the 14th meeting of the Financial Work Leading Group (* &
FARESE /N
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The property leasing market and space optimisation market in the PRC are considered
fragmented. Some of the sizable property developers may also undertake the leasing and
optimisation business through their subsidiaries. According to NBS, the number of enterprises in
real estate development increased from 89,859 in 2012 to 93,426 in 2015. Key factors of
competition in the market include reputation, industry knowledge and capital reserve as market
participants are often required to make substantial investment to secure the assets, i.e. the properties
prior to optimisation and leasing.

Below sets forth the historical and forecast rental index in the PRC:

Rental Index (2012 = 100)
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Overview of Serviced Apartment Leasing Market in Cambodia

The market size of serviced apartment leasing by revenue in Cambodia increased from
approximately USD23.9 million in 2012 to USD43.9 million in 2016, representing a CAGR of
16.4%. Driven by the foreign investment, rising income level and increasing supply of serviced
apartment, market size of serviced apartment leasing by revenue in Cambodia is expected to grow
at a CAGR of 8.4% during 2017 to 2021, reaching USD64.4 million by 2021.

Market Size of Serviced Apartment Leasing by Revenue, Cambodia, 2012-2021E
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Growth of Cambodia serviced apartment market is supported by (i) economic growth, (ii)
increase in foreign asset and investment and (iii) expansion of tourism sector. Nominal GDP of
Cambodia grew from approximately USD14.1 billion in 2012 to approximately USD19.4 billion in
2016, representing a CAGR of 8.3%. According to IMF, the nominal GDP is expected to increase
at a CAGR of 8.5% during 2017 to 2021. With abundance of low-cost labour and rapid
urbanisation, Cambodia attracts foreign companies to set up office and operation site. According to
National Bank of Cambodia, the net foreign assets in Cambodia demonstrated a growth from
approximately KHR18.2 trillion in 2012 to approximately KHR40.3 trillion as in June 2017. The
integration into ASEAN Economic Community (AEC) in 2015 with free flow of trade and influx of
skilled labour encourages foreign direct investment in Cambodia. Furthermore, according to
Ministry of Tourism of Cambodia, number of international tourist arrivals increased from
approximately 3.5 million in 2012 to approximately 5.0 million in 2016. The favourable economic
condition and growth of foreign assets in Cambodia reflected the potential demand for serviced
apartment in the country which offers convenience and cozy living environment for target residents
including expatriates and long term tourists in the country as expatriates tend to prefer high-class
and long-term accommodations such as serviced apartments and condominiums. Service and
facilities are key differentiators between serviced apartments and condominiums and serviced
apartments become more popular during recent years.

Key trend of serviced apartments market in Cambodia includes (i) upgrade of facilities such as
swimming pool, bars and restaurants, and service offerings such as in-house spa, cleaning and
laundry services, as well as (ii) diversifying types of serviced apartments as some apartments are
available at a competitive price with flexible accommodation plan from one night to full year, while
some providers offer customised, specially-designed units and target affluent tenants. Furthermore,
online promotion is commonly adopted by serviced apartment providers and property agents to
attract potential tenants.

Serviced apartments in Cambodia are geographically concentrated in Phnom Penh, the capital
and highly populated city of Cambodia. As estimated, there were approximately 200 serviced
apartment buildings in Cambodia with a total supply of approximately over 6,000 units in the
market in 2016, while Phnom Penh accounted for approximately over 80% of total supply in
Cambodia. Market competition of serviced apartments in Cambodia becomes increasingly keen in
terms of (i) price — serviced apartments can be segmented into high-end, mid-end and mass market
based on average rental price per sq.m, (ii) service offerings — comprehensive services and
facilities are generally favourable for tenants and (iii) location — prime location is usually
preferred for expatriates with their workplace close to business center. As estimated, there will be a
new supply of serviced apartments of approximately over 1,000 units by the end of 2018.
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Market Size of Facility Management Services Market by Revenue, Hong Kong, 2012-2021E

Facility management service market in Hong Kong showed a growth from USD4.4 billion in
2012 to USDS5.4 billion in 2016, representing a CAGR of 5.3%. The growth was mainly attributable
to the supply of new buildings and renovation projects for facilities in the market. With the rise in
land supply for property development, the facility management service market is expected to
maintain a growing trend at a CAGR of 4.9% during 2017 and 2021, reaching USD®6.9 billion by
the end of 2021.
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As one of the leading financial centres in the world, Hong Kong is considered as one of the
largest and mature markets for facility management services in Asia due to the high number of
foreign countries establishing their regional offices or headquarters in the city. Development of
facility management service market in Hong Kong is mainly underpinned by the increasing supply
of residential and commercial buildings, rising awareness towards maintenance of facilities and the
upgrade of industry standards. The planned construction activities for building and facilities create
opportunities for facility management business. On the other hand, when considering some of the
major incidents associated with buildings and facilities, including the collapse of green roof at the
City University of Hong Kong in 2016 and malfunctioning escalators and elevators in large
shopping malls during 2015 and 2016, facility management services are expected to become more
important due to higher awareness towards maintenance works and preventive measures through
regular inspection of facilities which are part of facility management services. In addition,
diversification of service offerings, advancement of technology, and the emergence of green
building are the other key trends recognised in the industry.

The facility management service market is considered as fragmented. According to C&SD, the
number of establishments in real estate maintenance management reached 1,959 in 2015. The top
industry players in Hong Kong are usually capable of offering a wide variety of services including
property and facility management, repair and maintenance, environmental hygiene services,
clubhouse and car park management, etc. in order to gain market share in the competitive

environment.
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The approval of licencing regime may contribute to the upgrade of facility management
service market in Hong Kong. As prescribed by the Property Management Services Bill which was
passed in Legislative Council in 2016, a two-tier licencing system was introduced, which complies
of licencing property managers (Tier 1) and licenced property officers (Tier 2). Facility
management service providers are required to maintain certain number of licenced staff in order to
comply with the regulatory requirement and thus market players may compete for licenced
practitioners and lead to higher expense on employing staff. The implementation of such licencing
regime may affect those small scaled players who are unable to fulfill the minimum requirement of
the number of licenced staff, which may lead to potential market consolidation among low end

facility management service providers.
Below sets forth the historical and forecast rental index in Hong Kong:

Rental Index (2012 = 100)
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Overview of Facility Management Services Market in the PRC

The market size of facility management service in the PRC demonstrated a robust growth from
USD93.3 billion in 2012 to USD160.4 billion in 2016, representing a CAGR of 14.5%. The growth
was mainly attributable to the increasing pace of urbanisation as well as awareness towards the
importance of facility management services. As driven by the rising demand, facility management
services market in China is estimated to increase at a CAGR of 17.9% during the Forecast Period,
attaining USD360.3 billion by 2021.
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Market Size of facility management Services Market by Revenue, the PRC, 2012-2021E
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Facility management service market in China is at the fast-growing stage with huge
development potential, which is mainly attributable to rapid urbanisation, the exploding property
market as well as growing emphasis on the value of the facility management service offerings. In
addition, with higher land reserve for the development of urban area, the properly market is
expected to expand. According to NBS, the land supply for urban construction increased from
approximately 45,750.7 square kilometres in 2012 to 51,584.1 square kilometres in 2015, implying
the potential growth of urban area and also the penetration of facility management services.

Growing awareness towards preservation of the value of facilities, higher income level and
thus higher living standard are key factors contributing to the growth of the facility management
service market. The current adoption level of facility management services is relatively low in the
country especially in rural areas. Most of the demand for professional facility management services
is geographically concentrated in first-tier cities (i.e. Beijing, Shanghai, Guangzhou and Shenzhen).
In view of the issue of pollution generated from buildings, a growing focus on sustainability, waste
management and energy consumption are expected to becomes the key trends in the facility
management services market. Additionally, the initiatives of the government to construct the Smart
City and the emergence of Internet-of-Things may drive the adoption of technology as well as
improve the operation efficiency in facility management services. Specifically, the Ministry of
Housing and Urban-Rural Development (ff /5 W4 a%#F) issued “13th Five-Year Plan for
Housing and Urban-Rural Development Business” ({5 kAP EZE <+ =1 HEHE)) to
promote service level of facility management and development of green buildings.

The facility management services market in the PRC is highly fragmented. According to the
China Property Management Institute, there were approximately 105,000 facility management
services companies in the PRC in 2014. The majority of companies operated on the regional or
local scale and only a few are capable to operate on a national scale. The market also features a
relatively small number of foreign facility management services providers offering more
comprehensive facility management services.
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Overview of Logistics Services Market in Thailand

The market of container depot management service in Thailand grew from USD29.8 million in
2012 to USD35.5 million in 2016 at a CAGR of 4.4 %. Trade is the lifeblood of the Thai economy,
with exports of goods and services accounting for almost 70% of the country’s economic output.
This compares to the global average of just 30%. Therefore, the prosperous international trade will
help provide solid demand for logistics services. In addition, water transport is an important
logistics segment for Thailand. Thailand has a coastline of 3,219 km with over 4,000 km of water
ways, and Laem Chabang Port is among the top 25 leading ports worldwide. As such, the related
service market like container depot management service will benefit from the growth of water
transport market, which is estimated to grow at a CAGR of 3.5% in the coming five years.

Market Size of Container Depot Management Market in Thailand, 2012-2021E
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Thailand’s container depot management service market is mainly driven by growing amount of
export. Since the economy heavily relies on exports, which constitute around 70% of the country’s
economic output. With exports expected to strengthen in 2017 as global economic conditions
improve, the outlook of Thailand’s container depot management service market is promising. In
addition, export of Thailand also benefit from strong regional growth, with the ten ASEAN nations
(including Malaysia, Vietnam, Singapore and etc) making up a further 25% of the country’s
exports. Thai exports are expected to benefit from the government’s increasing commitment to free
market principles. This should allow the country to continue leveraging its large, low-cost labour
force to manufacture and export a wide variety of goods to a diverse range of partners. Water
transport played an important role in Thailand in export of goods through several ports including
Bangkok, Laem Chabang, Map Ta Phut, Ranong, Phuket and etc. As result, the port related service
like container depot management service will benefit from the growing demand of export through

these ports.
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The Port Authority of Thailand has implemented an expansion plan of ports in Thailand. The
largest port, Laem Chabang, has under gone two phases of development so far and the third phase
of construction is undergoing. Currently, the two phases of expansion can accommodate 10 million
TEU. After the third phase is completed, the total capacity of TEU will reach 18 million TEU. The
expansion plan is expected to be completed in 2019 to accommodate the rapid growth of Thailand’s
seaborne trade, which will make Laem Chabang a main gateway port of the Greater Mekong Sub
Regin Trade. The expanded ports will increase the capacity of TEU, which will help to drive the
container depot management market.
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Save for the laws and regulations that are material or specific to our business as disclosed
below, as at the Latest Practicable Date, our business is not subject to any particular laws or
regulations of Singapore, Indonesia, Thailand, Myanmar, Hong Kong and the PRC other than those

generally applicable to companies incorporated and/or operating in the respective jurisdiction.
OVERVIEW OF SINGAPORE LAWS AND REGULATIONS
Regulations Governing Space Optimisation Business

In relation to our space optimisation business, as the Urban Redevelopment Authority of
Singapore, or URA, regulates land use in Singapore, we are required to apply to the URA for
permission in a case where we require changes in the designated use of a development site for the
purpose of our projects. In the event that the development site is owned by JTC, a Singapore
statutory board, or HDB, the lead government agency responsible for the development of industrial
infrastructure to support and catalyse the growth of industries and enterprises in Singapore, we are
also required to obtain approval in respect of the development from JTC or HDB respectively.

We must also comply with the Fire Safety Act (Chapter 109A) of Singapore, or FSA, in
relation to any proposed fire safety works to be commenced or carried out. Fire safety works means
fire protection works, fire safety measures, relevant pipeline works or minor works. An application
must be made to the Commissioner of Singapore Civil Defence in accordance with the regulations
made under the FSA for the approval of the plans of the fire safety works. Before making such an
application, we must appoint (a) where the plans or any part thereof contain any alternative solution
(1) an appropriate qualified person who is a fire safety engineer to prepare those plans or that part
thereof containing the alternative solution, or a fire safety engineer to supervise a qualified person
to prepare those plans or that part thereof; and (ii) another fire safety engineer as a peer reviewer to
review and assess whether the alternative solution therein satisfies the fire performance
requirements in the Fire Code 2013 issued by the Commissioner of Singapore Civil Defence; or (b)
in any other case, an appropriate qualified person to prepare the plans of those fire safety works.

As the properties under our portfolio are mostly located in Singapore, we would be affected
by any change in government regulations, policies or master plans of Singapore by authorities such
as the URA, the Land Transport Authority of Singapore and NEA. See also “Risk Factors — Risks
Relating to Our Industries — We are affected by changes in laws and government regulations in

countries we have presence in”’ for further details.
Regulations Governing Facilities Management Business
Licensing of Builders

The construction industry in Singapore is regulated by the Building & Construction Authority
of Singapore, or BCA, whose primary role is to develop and regulate Singapore’s building and
construction industry. The Building Control Act (Chapter 29) of Singapore, or BC Act, and the
Building Control (Licensing of Builders) Regulations 2008 set out the requirements for the
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licensing of builders. Builders who undertake all building works, where plans are required to be
approved by the BCA and those who undertake works in specialist areas, which have a high impact
on public safety and require specific expertise, skill or resources for their proper execution, have to
be licensed by the BCA. The aim of the licensing regime is to raise professionalism among builders
by requiring them to meet minimum standards of management, safety record and financial solvency
and to ensure that building works are carried out only by builders with experienced key personnel
to manage the business and properly qualified technical personnel to supervise the execution of the
works.

Builders may be licensed under two registers, each of which are renewable on a three yearly
basis. The two registers are the General Builder Register and the Specialist Builder Register. Under
the General Builder Register, there are two classes. General Builder Class 1 allows the builder to
undertake general building works of unlimited value and General Builder Class 2 allows the builder
to undertake general building works of contract value S$6.0 million or less. As at the Latest
Practicable Date, our subsidiary, Industrial & Commercial Facilities Management, is licensed under
the General Builder Class 1 until 3 June 2020.

Pursuant to Section 291(5) of the BC Act, one of the conditions of every builder’s licence
granted to a corporation is that the management of the business of the corporation, in so far as it
relates to general building works, as in our case, shall at all times be under the charge and direction
of a director or a member of the board of management of the corporation or an employee of the
corporation who is employed in such a manner and with such similar duties and responsibilities as a
director or member of its board of management, who satisfies the Commissioner of Building
Control (“Commissioner””) that he has the prescribed qualifications and prescribed practical
experience; or although not having the prescribed qualifications and prescribed practical experience,
satisfies the Commissioner that he has nevertheless had such practical experience as to render him,
in the opinion of the Commissioner, competent to manage the business of a general builder in

Singapore.

The Commissioner may by order revoke any general builder’s licence if he is satisfied that the
licensed builder fails to comply with any of the relevant requirements of Section 291(5) of the BC
Act. The Commissioner may also, in any case in which he considers that no cause of sufficient
gravity for revoking any general builder’s licence exists, by order (a) suspend the licence for a
period not exceeding six months; (b) impose on the builder concerned a financial penalty not
exceeding S$20,000; (c) censure the builder concerned; or (d) impose such other direction or
restriction as the Commissioner considers appropriate on the builder’s business as a general builder.
The Commissioner shall not exercise his powers under the foregoing unless an opportunity of being
heard by a representative in writing or by counsel had been given to the licensed builder against
which the Commissioner intends to exercise its powers, being a period of not more than 14 days.

Contractors Registration System

Registration in the contractors’ registry maintained by the BCA under the contractors
registration system is a pre-requisite to tendering for projects in the public sector and the validity
for a first time registration is for a period of three years. Registration will thereafter lapse
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automatically unless a renewal (for a period of three years) is filed and approved by the BCA.

Presently, there are seven major categories of registration, some of which are further sub-classified

into different grades, depending on the sub-category of registration. Registration of a contractor

with the BCA is dependent on the contractor fulfilling certain requirements relating to, among

others, the value of previously completed projects, sufficient financial resources and the necessary

full-time personnel resources stationed in Singapore to undertake the work corresponding to the

registration head applied for. The grade assigned to each contractor is also dependent on the

contractor’s minimum net worth and paid-up capital.

As at the Latest Practicable Date, our following subsidiaries are registered under the

contractors registration system of the BCA for the following registration workheads:

Category of Entity
registration concerned Title Type of supply Tender capacity Expiry date
Grade L1, Industrial & Communication (a) Installation and $$0.65 million 1 July 2018
Workhead Commercial & Security maintenance of
ME04 Security Systems communications systems
(e.g. Intercom &
wireless radio) and
security systems (e.g.
security alarm, car park
security control and car
access system)
(b) Installation and
maintenance of Central
Antenna Television
(CATV) Systems
Grade L3, Industrial & Housekeeping, Includes cleaning and $$4.0 million 1 June 2018
Workhead Commercial Cleansing, housekeeping services for
MWO02 Facilities Desilting & offices, buildings,
Management Conservancy compounds, industrial and
Service commercial complexes,
desilting and cleansing of
drains and grasscutting
Grade L1, Industrial & Landscaping Provision of landscaping $$0.65 million 1 June 2018
Workhead Commercial services including tree
MWO03 Facilities planting and turfing
Management

All of the abovementioned registration workheads have a current validity period of less than

12 months. We intend to apply for the renewal of the abovementioned registration workheads as

and when they expire.
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The abovementioned registration workheads are pre-requisites for Industrial & Commercial
Facilities Management to tender for public sector projects in relation to the specified scope of work
under the respective workheads.

Notwithstanding that at present most of the cleaning, landscaping and pest control services are
provided to our properties and our tenants, we intend to tender for more public sector projects in
the future. In the event that we participate in such tenders, our Directors believe that the non-
renewal of any of the abovementioned registration workheads may have a material adverse impact
on the results of operations and financial position of our Group because such registration

workheads are typically required in relation to the tender for public sector projects.

As at the Latest Practicable Date, barring any unforeseen circumstances, our Directors are not
aware of any reasons which would cause or lead to the non-renewal of any of the abovementioned
registration workheads, and believe that the Group will be able to fulfil the relevant conditions

required to renew the abovementioned registration workheads when they expire.
Licensing of Cleaning Business

Under the Environmental Public Health Act (Chapter 95) of Singapore, or EPHA, no person
shall carry on a business, whether or not for profit, providing cleaning work to other persons
through the services of cleaners engaged or employed by that person in Singapore, except under
and in accordance with a cleaning business licence. A cleaning business found operating without a
valid cleaning business licence will be liable to a maximum fine of S$10,000 or up to 12 months
imprisonment or both, and S$1,000 every day for a continuing offence.

The National Environment Agency of Singapore, or NEA, requires cleaning business licensees
to, among others, have written employment contracts. In addition, cleaning businesses must meet
the wage and training requirements specified in the progressive wage model for the cleaning sector,
developed by the Tripartite Cluster for Cleaners, for cleaners who are Singapore citizens or
permanent residents in order to obtain or renew their cleaning business licences. The progressive
wage structure is based on job scope and comprises wage ladders for three broad categories of
cleaning jobs: (i) office and commercial buildings (e.g. offices, schools, hospitals and polyclinics);
(i1) food and beverage establishments (e.g. hawker centres and food courts); and (iii) conservancy
sector (e.g. Town Councils and public cleansing).

As at the Latest Practicable Date, our subsidiary, Industrial & Commercial Facilities
Management, is licensed to operate a cleaning business until 23 October 2018.

Licence to Operate a Heavy Vehicle Parking Place

Pursuant to the Parking Places Act (Chapter 214) of Singapore, or PPA, and the Parking
Places (Licensing and Control of Private Parking Places for Heavy Vehicles) Rules, or PPR, which
are regulated by the Land Transport Authority of Singapore, no person shall maintain or operate
any private parking place unless he is in possession of a valid licence granted under the PPR.
Application for a licence to maintain or operate a private parking place shall be made to the
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Superintendent of Car Parks or a Deputy or an Assistant Superintendent of Car Parks
(““Superintendent”) in such form and manner as the Superintendent may specify and shall be
supported by information including (a) a plan approved by the competent authority; or (b) such plan
as the Superintendent may require, showing the location, dimension and capacity of such parking
place together with details as to the level thereof, the entrances thereto and exits therefrom. The
Superintendent may grant a licence subject to such conditions as he thinks fit to impose or refuse to
grant a licence without assigning any reason. Every licensee shall comply with the conditions set
out in the Second Schedule to the PPR, which include, among others, not using or permitting to be
used any part of the private parking place for any purpose other than for the parking or housing of
vehicles, ensuring that the private parking place is structurally sound and fit for the purpose of
parking of vehicles, and complying with all directions that may be given by the Superintendent
from time to time.

As at the Latest Practicable Date, our subsidiaries, LHN Group, Work Plus Store Company,
LHN Space Resources and LHN Parking, are licensed to operate their respective heavy vehicle
parking places.

Provision of Security Services

The Private Security Industry Act (Chapter 250A) of Singapore, or PSIA, as regulated by the
Singapore Police Force, provides, among others, that no person shall, among others, engage in the
business of supplying, for reward, the services of security officers to other persons, except under
and in accordance with a security agency’s licence granted under the PSIA. A “security officer”
means any individual who, for reward, carries out certain specified functions which include, among
others, patrolling or guarding another person’s property (including cash in transit) by physical
means (which may involve the use of patrol dogs) or by electronic means. Any person who
contravenes the above prohibition shall be guilty of an offence and shall be liable on conviction to

a fine not exceeding S$50,000 or to imprisonment for a term not exceeding two years or to both.

Security agencies must meet the wage and training requirements specified in the progressive
wage model for the security sector, developed by the Security Tripartite Cluster, for security
officers who are Singapore citizens or permanent residents in order to obtain or renew their
licences. The progressive wage model is a five-level career progression model which features
specific training requirements and progressive wages pegged for each level.

In addition, the PSIA also provides, among others, that no person shall, among others, engage
in the business of providing, for reward, any security service to other persons, except under and in
accordance with a security service provider’s licence granted under PSIA. A person is said to
provide a security service if he carries on any one or more of the specified activities, which
include, installing, maintaining, repairing or servicing, by physical or electronic means (i) any
security equipment in any premises or any vehicle, vessel, aircraft or other means of conveyance; or
(ii) any mechanical, electronic, acoustic or other equipment that the person installing, maintaining,
repairing or servicing the equipment purports to be equipment that is designed or adapted to
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provide or enhance security or for the protection or watching of any property. Any person who
contravenes the above prohibition shall be guilty of an offence and shall be liable on conviction to
a fine not exceeding S$10,000 or to imprisonment for a term not exceeding two years or to both.

The PSIA also provides that a person (whether or not a licensed security agency) who
employs, or is about to employ, as a security officer any person who is a licensed security officer
shall before employing the licensed security officer; and not later than 14 days after terminating the
employment of the licensed security officer, inform the licensing officer in the prescribed form and
manner of the proposed employment or termination of employment, as the case may be. Where an
employer or a former employer of a licensed security officer contravenes the above requirement, the
employer or former employer, as the case may be, shall be guilty of an offence and shall be liable
on conviction to a fine not exceeding S$10,000 or to imprisonment for a term not exceeding two

years or to both.

As at the Latest Practicable Date, our subsidiary, Industrial & Commercial Security, has been
granted a licence to operate a security agency and a licence to operate as a security service provider
under the PSIA until 1 July 2018 and 28 April 2018 respectively.

Regulations Governing Logistics Services Business

In relation to our current logistics services business, we are required to comply with the
specific laws pertaining to the transport of hazardous substances under the EPMA and EPM(HS)R,
when transporting hazardous chemicals. We must also comply with the FSA in relation to the
transport of petroleum, and flammable materials and substances. Further, as described in the section
entitled “Business — Our Business Strategies — Continue to expand our current business
operations in Singapore, Indonesia, Thailand, Myanmar and Hong Kong — Logistics Services
Business™ in this prospectus, we intend to set up an ISO tank depot in Singapore. In the event that
we proceed with this course of action, we will be further required to comply with the specific laws
under the EPMA, EPM(HS)R and FSA in relation to the storage of such abovementioned
substances.

Pursuant to the FSA:

(i) no person shall transport any class of petroleum or any flammable material (other than as
a driver of a road vehicle) if (a) the regulations require the person transporting such
petroleum or flammable material to hold a licence from the Commissioner of Singapore
Civil Defence to transport such petroleum or flammable material; and (b) the person does
not hold such a valid licence;

(i) no person shall transport any class of petroleum or any flammable material (other than as
a driver of a road vehicle) unless the transportation (a) is in accordance with the
provisions of his licence and with every condition specified therein; and (b) is in such
quantities and in such manner and in accordance with requirements prescribed in relation
to such petroleum or flammable material; and
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(iii) no person shall store or keep, or cause to be stored or kept, any class of petroleum or
any flammable material except (a) in or on licensed premises; (b) in such quantities and
in such manner and in accordance with requirements prescribed in relation to such
petroleum or flammable material; and (c) under the authority of and in accordance with
the provisions of a storage licence from the Commissioner of Singapore Civil Defence
and every condition specified therein.

The Fire Safety (Petroleum and Flammable Materials) Regulations of Singapore, or FS(PFM)
R, provides that the transport of any class of petroleum or any flammable material in excess of the
respective quantities specified in the Second Schedule of the FS(PFM)R shall require a licence to
transport. As at the Latest Practicable Date, we have obtained the relevant transportation licenses
for the transport of class 2 (gases), class 3 (flammable liquids).

In addition, our transportation operations are subject to the laws and regulations under the
Motor Vehicles (Third-Party Risks and Compensation) Act (Chapter 189) of Singapore which
stipulates the laws regarding third-party risks and payment of compensation in respect of death or
bodily injury arising out of the use of motor vehicles. The Ministry of Transport of Singapore is the
regulatory body primarily responsible for ensuring compliance.

Other Regulations

In addition to regulations governing our space optimisation business, facilities management
business and logistics services business, we are also subject to other regulations, particularly those
in respect of environmental, health and safety compliance. We have identified the main laws and
regulations (apart from those pertaining to general business requirements) that materially affect our
business, the relevant regulatory bodies and the licences, permits and approvals typically required
for the conduct of our business:

(a) Workplace Safety and Health

The Workplace Safety and Health Act (Chapter 354A) of Singapore, WSHA, provides
that every employer has the duty to take, so far as is reasonably practicable, such measures as
are necessary to ensure the safety and health of his employees at work. These measures
include providing and maintaining for those persons a work environment which is safe,
without risk to health, and adequate as regards facilities and arrangements for their welfare at
work, ensuring that adequate safety measures are taken in respect of any machinery,
equipment, plant, article or process used by those persons, ensuring that those persons are not
exposed to hazards arising out of the arrangement, disposal, manipulation, organisation,
processing, storage, transport, working or use of things in their workplace or near their
workplace and under the control of the employer, developing and implementing procedures for
dealing with emergencies that may arise while those persons are at work, and ensuring that
those persons at work have adequate instruction, information, training and supervision as is
necessary for them to perform their work. More specific duties imposed by the relevant
regulatory body, the Ministry Of Manpower of Singapore, or MOM, on employers are laid out
in the Workplace Safety and Health (General Provisions) Regulations of Singapore.
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Any person who breaches the above duty under the WSHA shall be guilty of an offence
and shall be liable on conviction, in the case of a body corporate, to a fine not exceeding
S$500,000, and if the contravention continues after the conviction, the body corporate shall
(subject to Section 52 of the WSHA) be guilty of a further offence and shall be liable to a fine
not exceeding S$5,000 for every day or part thereof during which the offence continues after
conviction. For repeat offenders, where a person has on at least one (1) previous occasion
been convicted of an offence under the WSHA (but not including the regulations) that causes
the death of any person; and is subsequently convicted of the same offence that causes the
death of another person, the court may, in addition to any imprisonment if prescribed, punish
the person, in the case of a body corporate, with a fine not exceeding S$1 million and, in the
case of a continuing offence, with a further fine not exceeding S$5,000 for every day or part
thereof during which the offence continues after conviction.

Under the WSHA, the Commissioner for Workplace Safety and Health, or CWSH, may
serve a remedial order or a stop-work order in respect of a workplace if he is satisfied that:

(i) the workplace is in such condition, or is so located, or any part of the machinery,
equipment, plant or article in the workplace is so used, that any work or process
carried on in the workplace cannot be carried on with due regard to the safety,
health and welfare of persons at work;

(i1) any person has contravened any duty imposed by the WSHA; or

(iii) any person has done any act, or has refrained from doing any act which, in the
opinion of the CWSH, poses or is likely to pose a risk to the safety, health and
welfare of persons at work.

The remedial order shall direct the person served with the order to take such measures, to
the satisfaction of the CWSH, to, among others, remedy any danger so as to enable the work
or process in the workplace to be carried on with due regard to the safety, health and welfare
of the persons at work, whilst the stop-work order shall direct the person served with the order
to immediately cease to carry on any work or process indefinitely or until such measures as
are required by the CWSH have been taken, to the satisfaction of the CWSH, to remedy any
danger so as to enable the work or process in the workplace to be carried on with due regard

to the safety, health and welfare of the persons at work.

As at the Latest Practicable Date, the CWSH has not served a remedial order or a stop-
work order on any Group Company.

(b) Work Injury Compensation

The Work Injury Compensation Act (Chapter 354) of Singapore, or WICA, which is
regulated by MOM, applies to any employee (with the exception of those set out in the Fourth
Schedule of the WICA) who has entered into or works under a contract of service or
apprenticeship with an employer, in respect of personal injury suffered by such employee
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arising out of and in the course of his employment and sets out, among others, the amount of
compensation that he is entitled to and the method(s) of calculating such compensation. The
WICA provides that if in any employment, personal injury by accident arising out of and in
the course of the employment is caused to an employee, the employer shall be liable to pay
compensation in accordance with the provisions of the WICA. The amount of compensation
shall be computed in accordance with the Third Schedule of the WICA, subject to a maximum
and minimum limit.

The WICA further provides, among others, that, where any person (referred to as the
principal) in the course of or for the purpose of his trade or business contracts with any other
person (referred to as the employer) for the execution by the employer of the whole or any
part of any work, or for the supply of labour to carry out any work, undertaken by the
principal, the principal shall be liable to pay to any employee employed in the execution of
the work any compensation which he would have been liable to pay if that employee had been
immediately employed by the principal.

(¢c) Environmental Laws and Regulations

The EPHA, which is regulated by the NEA, requires, among others, a person who, during
the erection, alteration, construction or demolition of any building or at any time, to take
reasonable precautions to prevent danger to the life, health or well-being of persons using any
public places from flying dust or falling fragments or from any other material, thing or
substance. Any person who commits an offence under the above provision may be arrested
without warrant by any police officer or authorised officer, and taken before a Magistrate’s
Court or a District Court of Singapore, as the case may be, and shall be liable on conviction to
a fine not exceeding, in the case of a first conviction, S$2,000, in the case of a second
conviction, S$4,000, and in the case of a third or subsequent conviction, S$10,000.

The EPHA also prohibits a person from disposing of or causing or permitting to be
disposed of industrial waste in or at any place except a public disposal facility or a disposal
facility stipulated under the EPHA. Any person who contravenes the above prohibition shall
be guilty of an offence and shall be liable on conviction to a fine not exceeding S$10,000 or
to imprisonment for a term not exceeding 12 months or to both and, in the case of a second or
subsequent conviction, to a fine not exceeding S$20,000 and to imprisonment for a term of
not less than one month and not more than 12 months.
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Under the EPHA, the Ministry of Environment and Water Resources of Singapore has
empowered the Director-General of Public Health of Singapore to serve a nuisance order on
the owner or occupier of the premises on which the nuisance arises. Some of the nuisances
which are liable to be dealt with summarily under the EPHA include any premises or part
thereof of such a construction or in such a state as to be a nuisance or injurious or dangerous
to health, any factory or workplace which is not kept in a clean state and any place where
there exists or is likely to exist any condition giving rise, or capable of giving rise to the
breeding of flies or mosquitoes, any place where there occurs, or from which there emanates
noise or vibration as to amount to a nuisance and any machinery, plant or any method or
process used in any premises which causes a nuisance or is dangerous to public health and
safety. Any person who fails to comply with a nuisance order served on him under the EPHA
shall be guilty of an offence and shall be liable in the case of a first conviction, to a fine not
exceeding $10,000 and, in the case of a continuing offence, to a further fine not exceeding
$1,000 for every day or part thereof during which the offence continues after conviction, and
in the case of a second or subsequent conviction, to a fine not exceeding $20,000 or to
imprisonment for a term not exceeding three months or to both and, in the case of a
continuing offence, to a further fine not exceeding $1,000 for every day or part thereof during
which the offence continues after conviction.

The EPMA seeks to provide for the protection and management of the environment and
resource conservation by regulating, among others, air pollution, water pollution, land
pollution and noise control. The EPMA provides that no principal contractor of a construction
site who has control of the construction site shall permit any person from, among others, (i)
using any or any class of combustible material or fuel burning equipment within such area or
premises as may be designated and at such times as may be specified in the order; (ii)
discharging any trade effluent, oil, chemical, sewage or other polluting matters into any drain
or land without a written permission from the Director-General of Environmental Protection;
and (iii) discharging or causing or permitting to be discharged any toxic substance or
hazardous substance into any inland water so as to be likely to cause pollution of the
environment.

In addition, the Environmental Protection and Management (Control of Noise at
Construction Sites) Regulations of Singapore, or EPM(CNCS)R, provides that the owner or
occupier of any construction site shall ensure that the level of noise emitted from his
construction site shall not exceed the maximum permissible noise levels set out in the
EPM(CNCS)R. Any person who fails to comply with the maximum permissible noise levels
shall be guilty of an offence and shall be liable on conviction to a fine not exceeding
S$$40,000 and, in the case of a continuing offence, to a further fine not exceeding S$1,000 for
every day or part thereof during which the offence continues after conviction.
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(d) Registration with GeBIZ and the Government Supplier Registration

GeBIZ is the Singapore government’s one-stop e-procurement portal where all of the
public sector’s invitations for quotations and tenders are posted. Registration with GeBiz as a
GeBIZ Trading Partner is a pre-requisite for suppliers who wish to do business with Singapore
government agencies. Suppliers may search for government procurement opportunities,
download tender documents, and submit their bids online. Successful quotations and tenders
will be notified through the portal and suppliers can use the framework to manage their
ongoing contracts and letters of acceptance. Registration is free for the first account and each

additional account requires the payment of an annual fee.

Certain tenders for the supply of goods and/or services to the public sector may require
business entities which wish to participate in such tender to have a valid Government Supplier
registration. Suppliers must be a GeBIZ Trading Partner first before they are able to apply for
the Government Supplier registration. Suppliers should ensure that the products/services which
they are supplying fall within the supply head for which they wish to register. Registration
under each supply head may be for a certain financial grade. The financial grade that an
applicant may be eligible to register for is dependent on the supplier’s net tangible asset and
turnover/sales/revenue. A supplier’s financial grade will, in turn, determine the tendering
capacity of the supplier. The validity period of any approved registration is between one and a
half to three years, and will automatically lapse unless an application to renew is approved
before the expiry date.

As at the Latest Practicable Date, our subsidiaries, HN Logistics, Industrial &
Commercial Facilities Management, Industrial & Commercial Security, LHN Group and LHN
Parking, are registered with GeBIZ as GeBIZ Trading Partner, and are also registered under
the Government Supplier registration. Please refer to the section entitled “Business —
Licenses, Permits Approvals and Certificates” of this prospectus for more details on the
respective Supply Heads and financial grade/financial limit which HN Logistics, Industrial &
Commercial Facilities Management, Industrial & Commercial Security, LHN Group and LHN
Parking are registered for.

OVERVIEW OF SINGAPORE TAX LAW AND REGULATIONS
Corporate Tax

Corporate taxpayers (whether Singapore tax resident or non-Singapore tax resident) are
generally subject to Singapore income tax on income accruing in or derived from Singapore, and on
foreign-sourced income received or deemed to be received in Singapore (unless specified conditions
for exemption are satisfied). Foreign income in the form of dividends, branch profits and service
fee income received or deemed to be received in Singapore by a Singapore tax resident corporate
taxpayer may however be to be from Singapore tax if specified conditions are met.

- 126 -



REGULATORY OVERVIEW

The prevailing corporate income tax rate is 17.0% with partial tax exemption for normal
chargeable income of up to S$300,000 as follows:

° 75.0% exemption of up to the first S$10,000 and
e  50.0% exemption of up to the next $S$290,000.

The chargeable income of a company in excess of the first S$300,000 (after the partial tax
exemption) will be fully taxable at the prevailing corporate tax rate.

Withholding Tax and Singapore Income Tax on Dividends

Singapore adopts the one-tier corporate tax system. The tax paid by the Singapore tax resident
company is final and the after-tax profits of such company can be distributed to its shareholders as
tax exempt (one-tier) dividends. A company is regarded as a tax resident in Singapore for
Singapore tax purposes if the control and management of its business are exercised in Singapore.

When a Singapore tax resident company pays dividends, the source of such dividends will be
considered to be from Singapore. Currently, Singapore does not impose withholding tax on
dividends paid to resident or non-resident shareholders.

As our Company is a Singapore tax resident company, the dividends distributed by our
Company will be tax exempt (one-tier) dividends. Our Shareholders are exempt from paying
Singapore income tax for the dividends received from our Company regardless of whether the
shareholder is a Singapore tax resident or non-Singapore tax resident.

Gains on Disposal of Ordinary Shares

In Singapore, there is no specific law or regulators to characterise a gain from the sale of
shares to be revenue or capital in nature, which will depend on the facts and circumstances
surrounding the purchase and sale of the shares and case law principles.

If based on the facts and circumstances surrounding the purchase and sale of Shares, if the
gain from the disposal of Shares arises from or are otherwise connected with activities that the
Singapore Comptroller regards as from carrying on of a trade or business of dealing in shares in
Singapore, such gains should be subject to Singapore income tax. As the precise tax status of one
shareholder will vary from another, shareholders are advised to consult their own professional

advisers on the Singapore tax consequences that may apply to their individual circumstances.

Section 13Z of the Singapore Income Tax Act (““SITA”) provides certainty that gains derived
from the disposal of ordinary shares that take place from 1 June 2012 to 31 May 2022 (both dates
inclusive) by a divesting company will not be taxed if the divesting company has held at least 20%
of the ordinary shares in the investee company have been held for a continuous period of at least 24
months prior to the disposal.
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In addition, please note that this treatment does not apply in certain cases, including the
disposal of shares by a partnership, limited partnership or limited liability partnership one or more
of the partners of which is a company or are companies.

Furthermore, for corporate Shareholders who apply or are required to apply the Singapore
Financial Reporting Standard 39 Financial Instruments — Recognition and Measurement (“SFRS
39), for the purposes of Singapore income tax, such Shareholders may be required to recognise
revenue and gains or losses in accordance with the provisions of SFRS 39, as modified by the
applicable provisions of Singapore income tax law, even though no sale or disposal of our Shares
have been made. Shareholders who may be subject to such tax treatment should consult their own
accounting and tax advisors regarding the Singapore income tax consequences of their acquisition,
holding and disposal of our Shares.

Stamp Duty

In Singapore, no stamp duty is payable on the subscription and issuance of our Shares.
Singapore Stamp Duty is also not applicable to the electronic transfer of our Shares through the
CDP or CCASS where no contract or agreement for such sale is executed or brought into
Singapore.

There could be stamp duty implications if any sale and purchase agreement for or instrument
of transfer for our Shares is executed. Potential investors should seek professional advice based on
the specific circumstances of their situation. As at the Latest Practicable Date, stamp duty payable
is at 0.2% on the amount of the consideration or market value of the Shares, whichever is the
higher. The purchaser is liable for the stamp duty unless otherwise agreed by the parties to the
transaction.

If there is no instrument of transfer is executed, such as in the case of scripless Shares and
transfer of Shares that does not require an instrument of transfer to be executed, or if the instrument
of transfer is executed outside of Singapore and not brought into Singapore, no stamp duty is
payable. However, stamp duty may be payable if the instrument of transfer that is executed outside
of Singapore which is subsequently brought into Singapore.

Estate Duty

Singapore estate duty was abolished with effect from 15 February 2008.
OVERVIEW OF INDONESIA LAWS AND REGULATIONS
Regulations Governing Operating and Managing Serviced Offices

PT HN Group and PT Hub Hijau are both limited liability companies duly incorporated under
the laws of Indonesia. As the Indonesia Subsidiaries are foreign investment (PMA) companies, an
izin usaha (meaning, a business license) from the Indonesia Investment Coordinating Board (Badan
Koordinasi Pananaman Modal) (“BKPM”) must be obtained to operate and manage serviced
offices.
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The Indonesia Subsidiaries and their respective business operations are governed by Law No.
25 of Year 2007, Head of BKPM Regulation No. 14 of Year 2015, as amended by Head of BKPM
Regulation No. 6 of Year 2016, Head of BKPM Regulation No. 15 of Year 2015 and Presidential
Regulation No. 44 of Year 2016 (Indonesia Negative Investment List).

The Indonesia Subsidiaries have obtained the izin usaha from BKPM to operate and manage
serviced offices located at Kota Kasablanka. PT Hub Hijau has obtained the izin usaha to operate
and mange serviced offices located at Plaza Marein. The building owners of the Indonesia
Properties are generally responsible for the logistics services, fire safety, workplace safety and
healthy, work injury compensation and environmental management. The Indonesia Subsidiaries are
only responsible for complying with the following in relation to carrying on the business of
operating and managing serviced office units at the Indonesia Properties:

(a) Workplace Safety and Health

Employers in Indonesia are required to register their employees (including foreigners) in
two programs of the Social Security Agency according to Law No. 40 of Year 2004 and Law
No. 24 of Year 2011, namely BPJS Kesehatan and BPJS Ketenagakerjaan. Since 1 January
2014, health security is managed under BPJS Kesehatan, whereas work accident security, old
age security, pension security and death security is managed under BPJS Ketenagakerjaan.

The Indonesia Subsidiaries have registered their respective employees in both programs.
(b) Environmental Laws and Regulations

As the Indonesia Subsidiaries are domiciled in Jakarta, provisions of the Governor of
DKI Jakarta Decree No. 2333 of Year 2002 and Minister of Environment Regulation No. 16
of Year 2012 must be observed. The Indonesia Environmental Regulations, in general, require
the Indonesia Subsidiaries to, among other things, carry out public order, maintain a good
relationship with their neighbours, maintain hygiene and cleanliness levels, and be responsible
for any damage to the environment and for the preservation of natural resources. In particular,
the Indonesia Subsidiaries must comply with the following:

Regulations concerning the supervision and management of environment

The Indonesia Subsidiaries have confirmed their readiness to comply with
applicable environmental management regulations in accordance with their respective
Promissory Notes of Environmental Management and Supervision which have been
validly issued by the Head of Regional Environment Agency of South Jakarta.
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Environmental Impact Assessment

An Environmental Impact Assessment is an assessment of any significant impact of
a business and/or planned activities on the environment in Indonesia. A report is made
when a project is expected to affect the surrounding environment.

The building owners of the Indonesia Properties are required to submit an
Environmental Impact Assessment report on the Indonesia Properties to the relevant
authorities for approval. The Indonesia Subsidiaries are not required to prepare a report

but will need to perform the following:

(i) ensure liquid waste is processed through wastewater treatment plants of the
Indonesia Properties; and

(i) conduct a separation between organic and non-organic waste (solid waste).

As at the Latest Practicable Date, none of the aforesaid laws and regulations has been revoked

and they are still applicable in Indonesia.
OVERVIEW OF THAILAND LAWS AND REGULATIONS
Thailand

HLA Holdings (Thailand) and HLA Container Services (Thailand) are both private limited

liability companies duly incorporated under the laws of Thailand.

In relation to HLA Holdings (Thailand), it is a Thai majority owned company (in which HLA
Container Services holds 48% of its total issued shares). HLA Holdings (Thailand) operates as a
holding company and does not engage in any businesses other than holding shares in HLA
Container Services (Thailand). It is not subject to the Foreign Business Act B.E. 2542 (A.D. 1999)
of Thailand and does not require any specific licenses or permits for its holding business operation.

In relation to HLA Container Services (Thailand), it is a Thai majority owned company (in
which HLA Holdings (Thailand) holds 51% and HLA Container Services holds 48% of the total
issued shares). HLA Container Services (Thailand) engages in the container depot services and
container depot management business. It is not subject to the Foreign Business Act B.E. 2542
(A.D. 1999) of Thailand and does not require any specific licenses and/or permits for its business
operation. Even though HLA Container Services (Thailand)’s scope of services offered to its
customers includes inland container carriage services, it normally engages inland container carriage
service provider to perform such services to the customers on its behalf. Therefore, HLA Container
Services (Thailand) does not require an inland transportation permit while its subcontractors do. In
the case that HLA Container Service (Thailand) wishes to perform the inland container carriage
service itself in the future, a license to operate non-fixed route transport under the Land Transport
Act B.E. 2522 (A.D. 1979) (the “LTA”) is required. HLA Container Service (Thailand) must be
qualified under the LTA to apply for the license, prior to its inland container carriage service

operation.
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HLA Container Services (Thailand) is required to comply with the Occupational Safety,
Health and Environment Act B.E. 2554 (A.D. 2011) of Thailand under which an employer is
required to arrange and maintain its business establishment and employees in safe and hygienic
working conditions and environments, and to promote the operation of work of its employees to be
prevented from any danger to life, body, mentality and health that may cause from work.

OVERVIEW OF MYANMAR LAWS AND REGULATIONS
Transfer of Immoveable Property Restriction Act

GH Yangon would be deemed to be a ‘“foreigner owned company” under the Transfer of
Immoveable Property Restriction Act 1987 of Myanmar, by virtue of its shares being held by non-
Myanmar citizens. “Foreigner owned companies” such as GH Yangon are neither allowed to
acquire nor lease immovable property for a term exceeding one year (the “Leasing Restriction™)
pursuant to the Transfer of Immoveable Property Restriction Act 1987 of Myanmar. The Leasing
Restriction will not apply, however, where GH Yangon can be granted a ‘“Permit” or
“Endorsement” in accordance with the stipulations (in order to do investment) under the Myanmar
Investment Law (Law No. 40/2016) dated 18 October 2016, Myanmar Investment Rules
(Notification No. 35/2017) dated 30 March 2017 and various other notifications issued by the
Myanmar Investment Commission.

Workplace Health and Safety

Companies carrying on business in Myanmar with five or more employees are subject to
compulsory social security registration (at the relevant township social security office) under the
Social Security Law 2012 of Myanmar, which became effective from 1 April 2012 pursuant to
Notification No. 15/2014 issued by the President’s Office of the Republic of the Union of
Myanmar. The social security scheme is financed by contribution from employees, employers and
the government of Myanmar and comprise generally of two main funds at the moment, being the
health and social care and the employment injury benefit funds.

Currently, the amount of contribution in respect of the health and social security and the
employment injury benefit funds is collectively 5% of the amount of gross monthly salary of the
employee (up to a maximum gross monthly salary of Kyats 300,000). The employer-employee
contribution ratio is approximately 3% to 2%. Employees insured under the said health and social
security fund will (in accordance with the stipulations of the Social Security Law of Myanmar, the
Social Security Board of Myanmar and the Union Government of Myanmar) be entitled to enjoy
various health and social care benefits such as health care medical treatment and cash benefits due
to sickness, maternity benefits (for female insured) and paternity benefits (for male insured), both
during the period of confinement of the insured wife. Companies registered for and which have
paid contribution towards the employment injury fund shall not be subject to the provisions of the
Workmen’s Compensation Act 1923 of Myanmar in respect of the employment injury benefit.
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Under the Workmen’s Compensation Act 1923 of Myanmar, if personal injury or death is
caused to a workman by an accident arising out of and in the course of employment, the employer
shall be liable to pay compensation in accordance with the provisions of the said Act. The employer
shall not be so liable in respect of any injury not resulting in death, caused by an accident which is
directly attributable to the workman having been at the time thereof under the influence of drink or
drugs; or wilful disobedience to an order expressly given or to a rule expressly framed, for the
purpose of securing the safety of workmen; or the wilful removal or disregard by the workman of
any safety guard or other device which he knew to have been provided for the purpose of securing
the safety of workmen.

Environmental Conservation

The Environmental Conservation Law (Law No. 9/2012) of Myanmar dated 30 March 2012
and Environmental Conservation Rules (Notification No. 50 of 2014) of Myanmar dated 5 June
2014, oblige not only the owners of buildings but also the operators and managers of the same to
monitor, control, manage reduce or eliminate environmental pollution and to conserve the
environment which is defined broadly under the Environmental Conservation Law of Myanmar to
mean, “physical factors in the human environment including land, water, atmosphere, climate,
sound, odour, taste, the biological factors of various animals and plants and historical, cultural,
social and aesthetic factors.”

Municipal Laws and Regulations

The property leased by GH Yangon, located at No. 85 Boyar Nyunt Street, Dagon Township,
Yangon, Myanmar (the “Leased Property”) is located within the boundaries of the City of Yangon
Municipality and thus subject to relevant provisions of the City of Rangoon Municipal Act 1922 (as
amended) of Myanmar, Yangon City Development Law (Law No. 6/2013) of Myanmar dated 8
October 2013 and Yangon Region Development Law (Law No. 5/2013) of Myanmar dated 30
September 2013 and the rules, regulations and notifications issued pursuant thereto including in
connection with minor or major repairs or renovation works to be conducted at the Leased Property;
erection of signboards or advertising on the walls of the Leased Property; collection and removal of
debris and/or sewage and rubbish; general abatement of nuisance; water supply and sanitation
works; regulation of all markets (including private markets such as departmental stores, shopping
malls, etc.); public health and safety and environmental conservation matters; and other
development works for the benefit of the community, all within the City of Yangon Municipality.
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Foreign Exchange

Foreign Exchange Management Law (Law No. 12/2012) of Myanmar dated 10 August 2012,
as amended by Law Amending the Foreign Exchange Management Law (Law No. 64/2015) dated
15 December 2015, and Foreign Exchange Management Regulation (Notification No. 7/2014) of
Myanmar dated 30 September 2014 govern foreign exchange operations including payments in
foreign exchange within Myanmar and international payments and transfers in foreign exchange.
Foreign Exchange Management Law of Myanmar provides that no restrictions shall be imposed,
directly or indirectly, on payments and transfers for “current international transactions”, defined as

“payments which are not for the purpose of transferring capital” such as:

(i) all payments due in connection with foreign trade, other current business, including
services, and normal short-term banking and credit facilities;

(ii) payments due as interest on loans and as net income from other investments;

(iii) payments of moderate amounts for amortization of loans or for depreciation of direct
investments; and

(iv) moderate remittances for family living expenses.

In contrast, Foreign Exchange Management Law of Myanmar provides that “The Central Bank
shall monitor and record funds brought in as foreign investment, as a reference for repatriation of
principal, interests, profits, dividends and other payments related to the investment.... Foreign
investors shall declare their funds and provide evidence of their funds brought in to the Central
Bank for each transaction. Foreign investors who fail to present documentary evidence may not be
permitted to repatriate the funds abroad”.

In this regard, Foreign Exchange Management Rules of Myanmar clarifies that banks licensed
to deal in foreign banking including dealing in foreign exchange operations by the Central Bank of
Myanmar (“Authorized Dealers”) are obliged under the terms of their license to report all foreign
exchange transactions to the Central Bank of Myanmar. In particular, it is the duty of an
Authorized Dealer to ensure that it can identify whether a transaction is of a current or capital
nature, based on relevant documentary evidence required to be provided by the customer. From our
experience, in respect of proposed repatriation of dividends from a Myanmar bank account to an
offshore bank account, documents that would generally be required to be shown by the transferor to
the Authorized Dealer (all originals) for the Authorized Dealer’s determination of whether the
transaction is permissible include but are not limited to: (a) tax clearance certificate for the relevant
financial year; (b) board of directors’ meeting minutes authorising distribution of dividends; (c)
certificate of incorporation; (d) memorandum & articles of association; (e) latest filing of Form 26
(particulars of directors); (f) latest filing of Form 6 (return of allotments); and (g) latest Form E
filing, all relating to the said transferor entity. If an Authorized Dealer is in any doubt as to the
nature or purpose of a transaction, the matter shall be referred to the Central Bank of Myanmar for
clarification.
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Be that as it may, Foreign Exchange Management Law of Myanmar and Foreign Exchange
Management Rules of Myanmar are still considered in practice, as new enactments and their
provisions are yet to be tested and would most certainly in our view, be subject to ongoing
interpretation and refinement in respect of its practical effect, implementation and enforcement by
the Central Bank of Myanmar.

OVERVIEW OF HONG KONG LAWS AND REGULATIONS
Security Personnel Permit

Under the Security and Guarding Services Ordinance (Chapter 460 of the Laws of Hong
Kong), or SGSO, a person who does security work for another person for reward is required to
apply for a security personnel permit. According to the SGSO, security work means, inter alia,
guarding any property, guarding any person or place for the purpose of preventing or detecting the
occurrence of any offence, installing, maintaining or repairing a security device and designing for
any particular premises or place a system incorporating a security device.

In employing any security guard or engaging any person to install, maintain or repair a
security device (e.g. closed circuit television system) for the car park business operations, we must
ensure the person employed or engaged holds a valid license under the SGSO for the type of
services to be provided.

Mandatory Provident Fund (MPF) Schemes

The MPF schemes are defined contribution retirement scheme managed by authorised
independent trustees. The Mandatory Provident Fund Schemes Ordinance (Chapter 485 of the Laws
of Hong Kong), or MPFO, provides that an employer shall participate in an MPF scheme and make
contributions for its employees aged between 18 and 65 who have been employed for a continuous
period of 60 days or more. Under the MPF scheme, an employer and its employee are both required
to contribute 5% of the employee’s monthly relevant income as mandatory contribution for and in
respect of the employee, subject to the minimum and maximum relevant income levels for
contribution purposes. Our Group shall observe such requirements imposed by MPFO in employing
any staff in Hong Kong.

Minimum wage

The Minimum Wage Ordinance (Chapter 608 of the Laws of Hong Kong), or MWO, provides
for a prescribed minimum hourly wage rate for every employee employed under the Employment
Ordinance (Chapter 57 of the Laws of Hong Kong). With effect from 1 May 2017 the statutory
minimum wage was increased to HK$34.5 per hour. Our Group shall ensure salaries of our
employees in Hong Kong shall meet the minimum requirements as imposed by the MWO.
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OVERVIEW OF PRC LAWS AND REGULATIONS

PRC Laws and Regulations Relating to the Establishment, Operation and Management of a
Wholly Foreign-Owned Enterprise in the PRC

The establishment, operation and management of corporate entities in China are governed by
the PRC Company Law (1% A [ ILANE 24 #]1%) which was adopted by the Standing Committee of
the National People’s Congress (EB ANRMAERKNEHHZEE) on 29 December 1993 and with
effect from 1 July 1994. It was last amended on 28 December 2013 and with effect from 1 March
2014. Under the PRC Company Law, companies are generally classified into two categories, limited
liability companies and companies limited by shares. The PRC Company Law also applies to
foreign-invested limited liability companies. According to the PRC Company Law, where laws on
foreign investment have other stipulations, such stipulations shall prevail.

The establishment procedures, approval procedures, foreign exchange, accounting practices,
taxation and labour matters of a wholly foreign-owned enterprise are regulated by the Wholly
Foreign-owned Enterprise Law of the PRC (H1# A\ R ILANE SN & /> 2£%) which was promulgated
on 12 April 1986, last amended on 3 September 2016 and with effect from 1 October 2016 and the
Implementation Rules to the Wholly Foreign-owned Enterprise Law of the PRC (H'#E A R ILA R 4p
EAFEDEHMBANR]) which was promulgated on 12 December 1990 and amended on 12 April 2001
and 19 February 2014, respectively.

Pursuant to the Provisional Measures for Filing Administration of Establishment and Changes
of Foreign-invested Enterprises (JMEif% & MEaR T BB R EHM YT HE)  which  was
promulgated by the Ministry of Commerce on 8§ October 2016, last amended on 30 July 2017 and
with effect on the same date, where establishments and changes to a foreign-invested enterprise do
not fall within the scope of special administration measures for foreign investment admission as
stipulated by the State, the foreign-invested enterprise shall go through filling procedures instead of
the procedures for approvals. However, where establishments and changes to a foreign-invested
enterprise fall within the scope of the special administration measures for foreign investment
admission as stipulated by the State, the foreign-invested enterprise shall go through procedures for

approvals according to the relevant laws and regulations governing foreign investment.
PRC Laws and Regulations Relating to the Foreign Investment

The Catalogue for the Guidance of Foreign Investment Industries (74 & = 2EH5 5 H #%),
which was amended and promulgated by the Ministry of Commerce of the PRC, or the MOFCOM,
and the National Development and Reform Commission on 28 June 2017 and with effect from 28
July 2017, lists the industries in the categories of foreign investment encouraged industries, foreign
investment restricted industries and foreign investment prohibited industries. Industries not listed in
the Catalogue for the Guidance of Foreign Investment Industries are permitted industries unless
specifically prohibited or restricted by other PRC laws and regulations. The business engaged by
our Group falls within a permitted foreign-invested industry.
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PRC Laws and Regulations Relating to Industry

Pursuant to the Regulation on Property Management ($J3£% B %) which was promulgated
by the State Council on 8 June 2003, and came into effect on 1 September 2003 and was last
amended on 6 February 2016, a qualification system for enterprises engaging in property
management activities has been adopted. Pursuant to the Measures for the Administration on
Qualifications of Property Management Enterprises (¥J2£% H >3 G- HHL) (the “Property
Management Enterprises Qualification Measure”), which was promulgated by the Ministry of
Housing and Urban-Rural Development of the People’s Republic of China on 17 March 2004, came
into effect on 1 May 2004 and was last amended on 4 May 2015, a newly established property
management enterprise shall, within 30 days from the date of the receipt of its business license,
apply for the property management qualification to the competent real estate administration
department. The competent departments of qualification examination and approval shall review the
qualification and issue property management qualification certificates to the property management
enterprises which meet the conditions for the corresponding qualification class.

Pursuant to the Property Management Enterprises Qualification Measure, the qualifications of
a property management enterprise shall be classified into first, second and third classes. For the
different classes of the qualification, the Property Management Enterprises Qualification Measure
has laid out specific criteria for each class. Applicants have to meet detailed requirements in
relation to their number of professional employees, types of properties managed and areas of
different types of properties managed.

PRC Laws and Regulations Relating to Taxation
Enterprise Income Tax

Pursuant to the PRC Enterprise Income Tax Law (4 #E A RILHIE] T 15 817%) which was
last amended and became effective on 24 February 2017, domestic enterprises and foreign invested
enterprises are subject to enterprise income tax at a rate of 25% on taxable income.

Under the PRC Enterprise Income Tax Law, enterprises consist of resident enterprises and
non-resident enterprises. A resident enterprise refers to an enterprise that is incorporated under the
PRC law, or that is incorporated under the law of a jurisdiction outside the PRC with its de facto
management body located within the PRC. Pursuant to the Regulation on the Implementation of the
PRC Enterprise Income Tax Law (% A RILHIE TS HUE B M), which became
effective on 1 January 2008, a “de facto management body” is defined as a managing body that
exercises, in substance, overall management and control over the production and business,
personnel, accounting and assets of an enterprise. A non-resident enterprise refers to an enterprise
which is incorporated under the law of a jurisdiction outside the PRC with its de facto management
body located outside of the PRC, but which has set up institutions or establishments in the PRC, or
has income originating from the PRC without setting up any institution or establishment in the
PRC.

- 136 -



REGULATORY OVERVIEW

Value-added Tax

Pursuant to the Provisional Regulations on Value-added Tax of the PRC (H % A [ HL 71 [E] 1%
(BB E 175 B) last amended and promulgated on 6 February 2016 and with effect from the same
day and its implementation rules, all entities or individuals in the PRC engaging in the sale of
goods, the provision of processing services, repairs and replacement services, and the importation

of goods are required to pay value-added tax.
PRC Laws and Regulations Relating to Foreign Currency Exchange

The principal regulations governing foreign currency exchange in the PRC are the Foreign
Exchange Administrative Regulations (713 A R 2 HMHEE FL ), or the SAFE Regulations,
which was promulgated by the State Council and last amended on 5 August 2008. Under the SAFE
Regulations, the RMB is generally freely convertible for current account items, including the
distribution of dividends, trade and service related foreign exchange transactions, but not for capital
account items, such as direct investment, loan, repatriation of investment and investment in
securities outside the PRC, unless the prior approval of the State Administration of Foreign
Exchange, or the SAFE, is obtained. Foreign investment enterprises are permitted to remit their
profits or dividends in foreign currencies out of their foreign exchange accounts or exchange RMB
for foreign currencies through banks authorized to conduct foreign exchange business.

Pursuant to the Circular of the State Administration of Foreign Exchange on Further
Simplifying and Improving the Direct Investment-related Foreign Exchange Administration Policies
(B — B AL Ao B E/NEE FEEUR 48 A1), or the SAFE Circular 13, which was
promulgated on 13 February 2015 and with effect from 1 June 2015, the foreign exchange
registration under domestic direct investment and the foreign exchange registration under overseas
direct investment will be directly reviewed and handled by banks in accordance with the SAFE
Circular 13, and the SAFE and its branches shall perform indirect regulation over the foreign
exchange registration via banks.

PRC Laws and Regulations Relating to the Import and Export

Pursuant to the Customs Law of the PRC (913 A\ RILFNE B %) which was promulgated
on 22 January 1987, last amended on 4 November 2017 and with effect on 5 November 2017, the
consignees or consigners for import or export goods and the PRC customs brokers engaged in PRC
customs declaration shall register with the PRC customs according to the Customs Law of the PRC.

Pursuant to the Rules of the Customs for the Administration of Registration of Declaration
Entities of the PRC (713 A [ H: 0 [ 77 BH e B A7 53 1S 50 A B 2 ) released by the General
Administration of Customs of the PRC on 13 March 2014, a consignor or consignee of import or
export goods shall go through the procedures for registration of the declaration entity with the PRC
customs at its locality. A consignee or consignor of import or export goods may, after registration
with the PRC customs, make its declarations at each customs territory port of the PRC or at the

centralized PRC customs surveillance place.
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According to the Foreign Trade Law of the PRC ("% A\ RILFNEHINE 55 i%) which was
promulgated by the Standing Committee of the National People’s Congress (2B A RACFR K & # B
ZE 1) on 12 May 1994 and was last amended on 7 November 2016 and the Measures for the
Record-Filing and Registration of Foreign Trade Operators (Bf9NE 5 &85 H RS0 HHE)
promulgated by the MOFCOM on 25 June 2004 and was last amended on 18 August 2016, foreign
trade operators which engage in the import and export of goods shall go through the formalities for
record-filing and registration with the MOFCOM or an authority authorized by the MOFCOM,
unless laws, administrative regulations and rules of the MOFCOM provide that it is unnecessary to
go through such formalities. If foreign trade operators fail to go through the formalities for record-
filing and registration in accordance with relevant provisions, the PRC customs authority shall
refuse to handle the declaration and clearance formalities of their imports and exports.

PRC Laws and Regulations Relating to Labour

Pursuant to the PRC Labour Law ("% A\ RILFIE 458 1%) promulgated on 5 July 1994 and
effective on 1 January 1995, and amended on 27 August 2009 and the PRC Labour Contract Law
(F#E N AL AN 25 8 & TR 1) promulgated on 29 June 2007, amended on 28 December 2012 and
effective on 1 July 2013, if an employment relationship is established between an entity and its
employees, written labour contracts shall be prepared. The relevant laws stipulate the maximum
number of working hours per day and per week, respectively. Furthermore, the relevant laws also
set forth the minimum wages. The entities shall establish and develop systems for occupational
safety and sanitation, implement the rules and standards of the State on occupational safety and
sanitation, educate employees on occupational safety and sanitation, prevent accidents at work and
reduce occupational hazards.

Pursuant to the Interim Regulations on the Collection and Payment of Social Insurance
Premiums of the PRC (& &b 2 B 174 %) promulgated and effective on 22 January 1999,
the Interim Measures concerning the Administration of the Registration of Social Insurance of the
PRC (FL&r B s mlE B 17 ##%) promulgated and effective on 19 March 1999, the Regulations
on Unemployment Insurance of the PRC (k3% Fi i f]) promulgated and effective on 22 January
1999, the Regulations on Occupational Injury Insurance of the PRC ((LAGFRBE#HI) promulgated
on 27 April 2003 and effective on 1 January 2004, as amended on 20 December 2010, and the
Interim Measures concerning the Maternity Insurance for Enterprise Employees of the PRC ({2£k#%
TAF R EITHFE) promulgated on 14 December 1994 and effective on 1 January 1995,
employers are required to register with the competent social insurance authorities and provide their
employees with welfare schemes covering pension insurance, unemployment insurance, maternity
insurance, injury insurance and medical insurance.
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Pursuant to the Social Insurance Law of the PRC (¥ A R ILAE 41 & £ Fi%), which
became effective on 1 July 2011, all employees are required to participate in basic pension
insurance, basic medical insurance schemes and unemployment insurance, which must be
contributed by both the employers and the employees. All employees are required to participate in
work-related injury insurance and maternity insurance schemes, which must be contributed by the
employers. Employers are required to complete registrations with local social insurance authorities.
Moreover, the employers must timely make all social insurance contributions. Except for mandatory
exceptions such as force majeure, social insurance premiums may not be paid late, reduced or be
exempted.

Pursuant to the Regulations on the Administration of Housing Fund of the PRC (/5 A& 4
B I A]) promulgated and effective on 3 April 1999, and amended on 24 March 2002, enterprises
are required to register with the competent administrative centers of housing fund and open bank
accounts for housing funds for their employees. Employers are also required to timely pay all
housing fund contributions for their employees.

OVERVIEW OF CAMBODIA LAWS AND REGULATIONS
Incorporation of a Limited Liability Company (LLC)

A LLC is the principal form of legal entity for foreign-owned businesses in Cambodia, which
is valid for 99 years. The liability of the shareholders to a LLC is limited to the amount of capital
contribution with a minimum of KHR4.0 million (equivalent to approximately US$1,000). Both
single shareholder and multiple shareholder companies are permissible. LLCs are generally
permitted to engage in all forms of legal business activities in Cambodia. In the case if the LLC
will own land in Cambodia, a minimum local shareholding of 51% is required.

Labour

Enterprises in Cambodia must register with the Ministry of Labour and Vocational Training.
Furthermore, there are quotas on the employment of foreign workers of 10%. Expatriates must have
an annual work permit in order to work in Cambodia. Most of the employers are required to

contribute to a national social security fund.
Intellectual Property

In Cambodia, intellectual property rights may be protected through the registration of
trademarks, patents and industrial design protection, copyright protection for works of architects,
authors, performers, producers, broadcasters and publishers.

Taxation

The General Department of Taxation (GDT) of the Ministry of Economy and Finance in
Cambodia requires that all LLCs licensed to do business in Cambodia to register with GDT to
obtain a tax payer identification number within 15 working days of obtaining an approval from
relevant authorities to open a business.

- 139 -



REGULATORY OVERVIEW

Furthermore, taxpayers are required to submit monthly and annual returns. A taxation year
follows the calendar year and annual returns are required to be submitted by 31 March of the
following year. If the LLC engages in certain business activities that is classified as ‘“qualified
investment project”, approval from the Council for the Development of Cambodia for such
activities and annual audits by independent auditors will be required. The minimum tax rate on
profit is either 1% of total income or 20% of taxable profit.
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OUR BUSINESS DEVELOPMENT

Our business history can be traced back to 1991 when Mr. HN Lim, father of Mr. Kelvin Lim
and Ms. Jess Lim, together with other family members, started to lease out part of the space in a
family-owned factory to tenants. Mr. Kelvin Lim and Ms. Jess Lim joined the family business in
1997 and 2002, respectively. Since then, Mr. HN Lim had handed over the responsibility of
managing the family business to them. Immediately before Mr. HN Lim’s retirement in June 2014,
Mr. HN Lim had no active involvement in our business. See “Directors and Senior Management —
Directors — Executive Directors™ in this prospectus for details of the biographies of Mr. Kelvin
Lim and Ms. Jess Lim.

Since the establishment of the family business and during its initial development stage, our
business operations were conducted by various private companies owned by certain family members
of the Lim’s family. As the family business and portfolio of properties grew, the Lim’s family
realised the model of scattered business operations under various companies without a unified
group structure is not conducive to the long-term growth of the business. In 2005, in order to
streamline the corporate structure and business activities, LHN Group was incorporated and became
the holding company of our business. All of the companies which were then involved in our
business became subsidiaries of LHN Group after a series of restructuring exercise. Since then, our
Group began to incorporate more subsidiaries to hold master leases of properties in the course of
expanding our business. In 2015, in preparation for the Catalist Listing, our Group had undergone a
series of restructuring exercises, pursuant to which certain dormant companies belonging to our
Group, that had held certain master leases (which had then expired) in conducting the business of
our Group, had been transferred out of our Group. Among the current members of our Group, the
first master lease was obtained by HN Logistics in 2002.

Over the years, we have continued to expand our business, both in terms of geographical
coverage and variety of services offered. We currently have three major business segments, namely
space optimisation, facilities management and logistics services, and have established operations in
Singapore, Indonesia, Thailand, Myanmar and Hong Kong. As at the Latest Practicable Date, we
are in the progress of establishing operations in the PRC.

Space Optimisation Business

Between 2002 and 2006, we started to diversify our customer base by leasing out spaces to
other industrial tenants which required spaces for warehousing, open storage and factory purposes
such as storage of construction and engineering equipment, building materials and automobiles. At
that time, we only focused on sub-leasing industrial buildings and had not conducted any space
optimisation works to maximise return from our properties. However, the experience in leasing
business accumulated has built a solid foundation for our subsequent development.
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In 2006, in line with the growth of the Singapore property industry and in order to
differentiate ourselves from other landlords, we started to renovate and refurbish our properties
before leasing them out to our tenants. We obtained the master lease for the industrial building
situated at 2 Soon Wing Road, Singapore, in May 2006. Buildings in that area were mostly built in
the 1970s, therefore layout of units in the building was outdated and did not appeal to the market
needs. We took the opportunity to conduct a major re-configuration of the entire building layout,
including moving the canteen to the first floor, and re-dividing the units into smaller sizes of
around 650 to 800 sq.ft. each. With the positive market response to our first space optimization
project, it encouraged us to explore further opportunities in the space optimization business.

We then expanded our portfolio of space optimised properties to include commercial
properties when we secured the master lease of our first significant commercial property at 10
Raeburn Park, Singapore in 2007. Upon securing this master lease, we renovated and refurbished 10
Raeburn Park such that the NLA increased by approximately 13.0%, of which we retained
approximately 13,300 sq.ft. for use as our Group’s corporate headquarters and leased the remaining
space to various companies.

In 2008, we launched our first residential project in Singapore at 324A and 420 Keramat
Road. We acquired the building under a master lease and refurbished the units, and sub-leased it to
a foreign domestic helper agency as a foreign domestic worker’s dormitory.

In 2012, we noted that there was a rising demand of readily furnished commercial spaces that
the tenants may move in and start work immediately. In response to such demand, we launched our
GreenHub brand of suited offices to provide suited offices to SMEs in Singapore. Our first
GreenHub Suited Offices location was at 10 Raeburn Park, Singapore.

We then begin our geographical expansion as part of our strategic plan to expand our business
in Southeast Asia. In 2014, we launched our GreenHub Suited Offices in Jakarta, Indonesia. In the
same year, we also incorporated GH Yangon with the strategic intent to expand such services into
Myanmar. However, after feasibility studies of the market in Myanmar, we considered the market
of residential leasing is more attractive than that of commercial leasing. Therefore, in 2016, we
proceeded to launch our residential brand, 85SOHO, to provide serviced apartment management
services in Yangon, Myanmar.

Over the years, our Group has grown from a small lessor of factory space to become a real
estate management services group with the ability to generate value for our landlords and tenants
through our expertise in space optimisation, and expanded our business from one property to 33
properties as at the Latest Practicable Date in Singapore, Indonesia and Myanmar.
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Facilities Management Business

Our facilities management business was established in 2005 to provide facilities management
services to our properties. Initially, we only provided security services to properties managed under
our space optimisation business. We believe this has been a natural progress to not only minimise
our cost and increase our profit margin of the space optimisation business as we provide our own
facilities management service, but also allow us to offer the services to third parties to generate
additional income. As a result, we are more in touch with the market and allow us to provide higher
quality services to tenants on our properties.

In 2008, shortly after securing the master lease for 10 Raeburn Park, we installed an electronic
parking system at the site to collect revenue as there were numerous parking slots at the site. As we
recognised that we can also derive revenue by optimising the carpark spaces within our properties,
we extended the car park management business to our other properties and later to third party
owned properties by securing the management rights of private and government-managed car parks
in industrial, commercial and residential areas. Since 2009, we further widened our scope of
services by providing cleaning and other value-added services to both our properties and third
parties. In May 2017, we have commenced management of our first car park in Hong Kong.

To date, our facilities management services include security services, car park management
services and property maintenance services such as cleaning, repair and general maintenance of our
properties in Singapore and car park management services in Hong Kong.

Logistics Services Business

In 2003, we seized the opportunity to extend our business scope and established our logistics
services business by initially providing transportation services for base oil and bitumen to oil
majors. Since then, some of our customers under our logistics services business have also gone on
to lease industrial space from us under our space optimisation business, and vice versa. In addition,
we managed to create a synergy between logistics services business and space optimisation
business, as industrial land held under our space optimisation business may also have the option to
be utilised by logistics services business until a more profitable development plan becomes mature.

In accordance with our strategic focus in niche logistics services, in 2009, we expanded our
logistics services business by providing chemicals transportation services. In 2013, we further
expanded our logistics services business by providing container depot management services in
Singapore to major shipping lines and container leasing companies. In 2015, we opened our first
overseas container depot in Laem Chabang, Thailand. As at the Latest Practicable Date, we have
leased a property for our second container depot in Bangkok, Thailand, which the term is yet to
commence.
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Business Milestones

The key millstones of our business development are as follows:

2002

2003

2005

2006

2007

2008

2009

2012

2013

2014

2015

Diversified customer base by leasing out spaces to other industrial tenants

Began our Group’s logistics services business by providing transportation service
for base oil and bitumen

Expanded logistic services business to include container trucking

Commenced operations of facilities management business to provide services to
the properties which our Group managed

Began to differentiate our Company’s leasing business from other landlords by

renovating and refurbishing our properties before leasing them out

Expanded portfolio of space-optimisation business to include commercial
properties

Expanded facilities management business to include car park management service

Expanded logistic services business to include transportation service for
chemicals

Launched our GreenHub Suited Offices in Singapore

Owned our first property by acquiring Singapore Handicrafts

Expanded logistic services business to include container depot management

services

Our Company was incorporated

Commenced operations of GreenHub Suited Offices in Jakarta, Indonesia

Our Company was converted into a public company and listed on Catalist board
of the SGX-ST

Opened our first overseas container depot in Laem Chabang, Thailand

Opened second GreenHub Suited Office in Indonesia
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2016 Commenced Work+Store operations at 18 New Industrial Road, 18 Tampines and
680 Upper Thomson

Launched our 85SOHO brand of serviced residence in Yangon, Myanmar

Completed acquisition of 38 Ang Mo Kio through a joint venture

Acquired 50% of the equity interest of Four Star, a joint venture, property held
by which to be subsequently transformed into a PickJunction location

Acquired our first carpark property for our facilities management business in
Singapore through a joint venture

2017 Commenced Work+Store operations at 100 Eunos, the first owned Work+Store
Space, and 38 Ang Mo Kio, a property owned by a joint venture

Opened the fourth GreenHub Suited Office in Singapore

Commenced PickJunction operations at Singapore Handicrafts Building, the first

owned PickJunction experience centre

Commenced car park management operations in Hong Kong

OUR COMPANY, SUBSIDIARIES, JOINT VENTURES AND ASSOCIATED COMPANIES

The following describes the corporate history of our Company and our key operating
subsidiaries.

Our Company

Our Company was incorporated on 10 July 2014 in Singapore under the Singapore Companies
Act as an investment holding private limited company under the name of LHN Pte. Ltd. to hold the
companies comprising our Group. The issued and paid-up share capital at the time was S$1.00
comprised of 1 share held by HN Group.

Before the listing of our Shares on the Catalist board of the SGX-ST, our Group underwent a
restructuring exercise and our Company became the holding company for all of our subsidiaries,
joint ventures and associated companies. Pursuant to a share swap agreement dated 10 March 2015
entered into between our Company and HN Group, our Company acquired from HN Group the
entire issued and paid-up share capital of LHN Group held by HN Group, comprising an aggregate
of 2,000,000 ordinary shares for a total consideration of S$32,726,559 based on the audited net
tangible asset of LHN Group and its subsidiaries of approximately S$32,726,559 as at 30
September 2014. The purchase consideration was satisfied by the allotment and issuance of an
aggregate of 999,999 Shares in the capital of our Company to HN Group, at an issue price of
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S$32.7 per Share, credited as fully paid-up and was arrived at on a willing buyer willing seller
basis. Our Company became the holding company of the companies comprising our Group and the
total issued and paid-up share capital of our Company became S$32,726,560 divided into 1,000,000
ordinary shares.

Pursuant to the extraordinary general meeting of our Company held on 10 March 2015, our
Shareholders approved the sub-division of each ordinary Share in the then existing share capital of
our Company into 275 ordinary Shares. Total issued and paid-up share capital of our Company
after such share split became S$32,726,560 divided into 275,000,000 ordinary Shares.

On 30 March 2015, the then outstanding amount of the redeemable convertible loans of an
aggregate sum of S$$2,000,000 extended by 1 Rockstead GIP Fund II Pte Ltd and IFS Capital
Limited to our Company pursuant to the terms and conditions of the redeemable convertible loan
agreements dated 11 December 2014 entered into between our Company, LHN Group, 1 Rockstead
GIP Fund II Pte Ltd and IFS Capital Limited was converted into 11,220,000 Shares (the “Loan
Conversion”).

On 30 March 2015, our Shareholders also approved the allotment and issuance of 1,391,300
ordinary shares to PPCF in satisfaction of their management fee as sponsor and issue manager of
our Company in the Catalist Listing (the “Allotment of PPCF Shares”). Following the Loan
Conversion and the Allotment of PPCF Shares, total issued and paid-up share capital of our
Company became S$35,046,560 divided into 287,611,300 ordinary shares.

Our Company was converted into a public company and renamed as LHN Limited on 16
March 2015. Our Shares were listed and commenced trading on the Catalist board of the SGX-ST
on 13 April 2015. Following the Catalist Listing, which involved the issuance and placement of
73,913,000 Shares at a price of S$0.23 per Share, total issued and paid-up share capital of our
Company became S$51,239,960 divided into 361,524,300 Shares. See “Statutory and General
Information — A. Further Information about Our Company — 2. Changes in share capital of our
Company” in Appendix VI to this prospectus for details of repurchase of our Shares, and issue or
transfer of shares for our the LHN Performance Share Plan since the Catalist Listing up to the
Latest Practicable Date.

On 12 September 2017, all Shares held by HN Group, being 275,000,000 Shares, are
transferred to Fragrance Ltd, which is wholly-owned by HN Group, at nil consideration as part of
the restructuring of the Lim’s family interests to better manage their interest in our Company.

As of the Latest Practicable Date, our Company is owned as to 76.2945% by Fragrance Ltd,
which is wholly-owned by HN Group, which in turn is owned as to 5.0% by Mr. Kelvin Lim,
10.0% by Ms. Jess Lim and 85.0% by HN Capital. Mr. Kelvin Lim and Ms. Jess Lim are siblings.
LHN Capital, as the trustee of The LHN Capital Trust established by a deed of trust dated 21
September 2012, holds the entire issued share capital of HN Capital. In turn, Trident Trust
Company (B.V.I1.) Limited, as the trustee of The Land Banking Trust established by a deed of trust
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dated 1 October 2012, holds the entire issued share capital of LHN Capital. Trident Trust Company
(B.V.L.) Limited is a licensed trust company incorporated in the BVI which holds a class I trust
licence issued under the Banks and Trust Companies Act 1990 of BVL

The Land Banking Trust is a discretionary purpose trust with the principal purpose of (a)
promoting the operation of the businesses owned directly or indirectly by LHN Capital (“LHN
Capital Business”); and (b) to enable the operation of the LHN Capital Business in accordance
with the terms of the business plan. Accordingly, there are no beneficiaries to The Land Banking
Trust. Settlor of The Land Banking Trust are Mr. HN Lim, Mdm. Foo Siau Foon and Mr. Kelvin
Lim. The protectors of the trust are Mr. Kelvin Lim, Ms. Jess Lim and Ms. Lim Bee Li, sister of
Mr. Kelvin Lim and Ms. Jess Lim.

The LHN Capital Trust is a discretionary irrevocable trust which the trustee, LHN Capital, has
all powers in relation to the assets comprised in The LHN Capital Trust as the legal owner of such
assets, subject to any express restrictions contained in The LHN Capital Trust. The beneficial
owners of the assets in the trust fund are the beneficiaries of The LHN Capital Trust which
comprise Mr. HN Lim, Mdm. Foo Siau Foon, Mr. Kelvin Lim and Mr. Kelvin Lim’s direct lineal
issues (namely, Ms. Lim Yun En, Mr. Lim Wei Yong Matthew, Mr. Lim Wei Yee, Mr. Lin
Weichen, Mr. Lim Wei Kheng (Lin Weiqing) and Ms. Lim Yu Yang). Settlor of The LHN Capital
Trust are Mr. HN Lim, Mdm. Foo Siau Foon and Mr. Kelvin Lim. The protectors of the trust are
Mr. Kelvin Lim, Ms. Jess Lim and Ms. Lim Bee Li, sister of Mr. Kelvin Lim and Ms. Jess Lim.

As at the Latest Practicable Date, our Company is owned as to 23.6344% by the public (as
defined in the Catalist Listing Manual) that trades the Shares on the Catalist board of SGX-ST and
0.07% by certain directors of our subsidiaries (not being Directors of our Company).

Please refer to the corporate charts under the section headed “History and Corporate Structure
— Corporate and Shareholding Structures” in this prospectus for details of our shareholdings as at
the Latest Practicable Date and immediately following the completion of the Global Offering.
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Our Subsidiaries, Joint Ventures and Associated Company

We generally establish a subsidiary or a joint venture when we develop a new project, which
we believe to be advantageous for our project management process. We set out below the key
details of our subsidiaries, joint ventures and associated companies as of the Latest Practicable
Date:

Our Subsidiaries

Shareholder(s) as
of the Latest Practicable

Date of Place of Issued and Date (shareholding
Company name incorporation incorporation  paid-up capital Principal business percentage)
1. LHN Group 4 March 2005 Singapore $$2,000,000 Investment holding and ~ Our Company (100%)
space resource
management
2. LHN Malaysia 8 June 2015  Malaysia RM100 Investment holding and  Our Company (100%)
space resource
management
Space Optimisation
Industrial
3. Soon Wing 12 April 2006 Singapore $$25,000 Space resource LHN Group (100%)
Investments management
4. HN Corporation 2 January Singapore $$25,000 Space resource LHN Group (100%)
2004 management
5. LHN Group 12 April 2006 Singapore $$100,000 Real estate activities LHN Group (100%)
(China)
6. LHN Xiamen 30 November PRC No share capital Space resource LHN Group (China) (100%)
2016 injected yet ~ management and
facilities management
7. Work Plus Store 21 September Singapore $$600,000 General warehousing LHN Group (100%)
Company 2004 and self-storage
8. LHN Space 15 July 2009  Singapore $$1,200,000 Space resource LHN Group (100%)
Resources management and
general warehousing
9. Singapore 28 November Singapore $$4,000,000 General wholesale trade LHN Group (100%)
Handicrafts 1973 and investment
holding
10.  MQ Furnishing 12 July 2012  Singapore S$1 Trading and production  Singapore Handicrafts
of furniture and (100%)
furnishing
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Shareholder(s) as
of the Latest Practicable

Date of Place of Issued and Date (shareholding
Company name incorporation incorporation  paid-up capital Principal business percentage)
11.  PickJunction 9 October Singapore S$1 Public relations Singapore Handicrafts
Company 2013 consultancy services (100%)
and web portals
12. LHN Industrial 27 March Singapore $$1,400,000 Space resource LHN Group (100%)
Space 2008 management
Commercial
13. GH Suited Offices 28 October Singapore $$1,000,000 Space resource LHN Group (100%)
2004 management
14. GH Ventures 21 March Singapore S$1 Inactive GH Suited Offices (100%)
2016
15.  PT HN Group 9 April 2013 Indonesia Rp29,157,000,000 Space resource LHN Group (99%)
management
HN Group (1%)
16.  PT Hub Hijau 20 May 2013  Indonesia Rp3,406,200,000 Space resource GH Suited Offices (99%)
management
PT HN Group (1%)
17.  LHN PFacilities 21 August Singapore $$4,000,000 Space resource LHN Group (100%)
Management 2007 management
18.  CEC Holdings 4 June 1981  Singapore $$100,000 Space resource LHN Group (100%)
management and
general warehousing
19. LHN Properties 16 August Singapore $$25,000 Space resource LHN Group (100%)
Investments 2007 management and
general warehousing
20.  HN Facilities 5 March 2004 Singapore $$600,000 Space resource LHN Group (100%)
Management management and
general warehousing
Residential
21.  GH Yangon 23 April 2013 Myanmar US$50,000 Space resource GH Suited Offices (99%)
management
LHN Group (1%)
22.  LHN Residence 10 March Singapore $$25,000 Space resource LHN Group (100%)
2008 management and

general contractors
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Shareholder(s) as
of the Latest Practicable

Date of Place of Issued and Date (shareholding
Company name incorporation incorporation  paid-up capital Principal business percentage)
23.  LHN Management 16 August Singapore $$25,000 Space resource LHN Group (51%)
Services 2007 management
Master Care Services
Pte. Ltd. (49%)""
Facilities Management
24.  Industrial & 11 January Singapore S$$150,000 Security services and LHN Group (100%)
Commercial 2005 installation of fire
Security protection and
security alarm
systems
25.  Industrial & 15 May 2009 Singapore $$300,000 General contractors and LHN Group (100%)
Commercial general cleaning
Facilities services (except
Management households)
26. LHN Parking 5 September  Singapore $$2,800,000 Carpark management LHN Group (100%)
2007 and operation
services
27.  LHN Parking HK 26 January Hong Kong HK$1,000,000 Carpark management LHN Parking (100%)
2017 and operation
services
28. LHN Parking 24 June 2016 Singapore S$1 Carpark management LHN Group (100%)
(GMT) and operation
services
Logistics Business
29.  HN Logistics 18 June 1997  Singapore $$500,000 Freight transport by road LHN Group (100%)
and general
warehousing
30. HLA Holdings 26 November Singapore S$715,680 Container services LHN Group (60%)
2008
Mr. Hew Chee Fatt'” (40%)
31. HLA Container 22 March Singapore Issued: S$800,000 Container services LHN Group (60%)

Services 2013

Paid-up:
$$612,000°
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Shareholder(s) as
of the Latest Practicable

Date of Place of Issued and Date (shareholding
Company name incorporation incorporation  paid-up capital Principal business percentage)
32.  HLA Holdings 22 December Thailand THB 2,000,000 Investment holding HLA Container Services
(Thailand)® 2014 company for (38,400 preference
container depot shares) (48%)
management and
related services Ms. Somsri Puyatho®
(20,800 ordinary shares)
(26%)

Ms. Praijit Puyatho®
(20,000 ordinary shares)
(25%)

Mr. Hew Chee Fatt®
(800 preference shares)

(1%)
33.  HLA Container 23 December Thailand THB 2,000,000 Container depot HLA Holdings (Thailand)
Services 2014 management and (40,800 ordinary shares)
(Thailand)‘® related services (51%)

HLA Container Services
(38,400 preference
shares) (48%)

Mr. Hew Chee Fatt®
(800 preference shares)

(1%)
34. LHN 24 June 2016 Singapore S$1 Freight transport by road LHN Group (100%)
Automobile” and value added
logistics provider
Notes:
1. Master Care Services Pte. Ltd. (“Master Care”) is an Independent Third Party which operates foreign

domestic helper agency business. Master Care rented and managed the properties owned by LHN Management
Services as dormitory for foreign domestic helpers. As LHN Management Services is an insignificant
subsidiary under Chapter 14A of the Listing Rules, the transactions are not considered connected transactions
during the Track Record Period.

2. Mr. Hew Chee Fatt is a director and shareholder of HLA Holdings, HLA Container Services, HLA Holdings
(Thailand) and HLA Container Services (Thailand).

3. The issued share capital of HLA Container Services is held as to 480,000 shares by LHN Group, which are

fully paid, and 320,000 shares by Mr. Hew Chee Fatt, which are partially paid as to S$132,000. As at the
Latest Practicable Date, the balance of S$188,000 remains unpaid from Mr. Hew Chee Fatt.
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HLA Container Services is interested in 38,400 preference shares in HLA Holdings (Thailand). According to
the articles of association of HLA Holdings (Thailand), each preference share is entitled to ten votes while
each ordinary share is entitled to one vote. HLA Container Services is therefore entitled to 384,000 votes in
HLA Holdings (Thailand), being 88.7% of the total voting rights in any general meeting, while other
shareholders are entitled to an aggregate of 48,800 votes, being 11.3% of the total voting rights in any general
meeting of HLA Holdings (Thailand).

Furthermore, the articles of association of HLA Holdings (Thailand) provides that shareholders holding
preference shares shall have the exclusive right to nominate its directors. As such, HLA Container Services,
being interested in 38,400 preference shares of HLA Holdings (Thailand), representing 98.0% of the total
preference shares in issue, would have control in appointing members to the board of directors of HLA
Holdings (Thailand). Therefore HLA Holdings (Thailand) is classified as an indirect non wholly-owned
subsidiary of our Company despite the effective percentage of shareholdings held by our Group is less than
50%.

Ms. Somsri Puyatho and Ms. Paijit Puyatho are siblings. Ms. Somsri is an employee of HLA Holdings
(Thailand). The local laws and regulations require a majority of issued shares of a company incorporated in
Thailand to be held by Thai nationals.

HLA Container Services is interested in 38,400 preference shares in HLA Container Services (Thailand).
According to the articles of association of HLA Container Services (Thailand), each preference share is
entitled to ten votes while each ordinary share is entitled to one vote. HLA Container Services is therefore
entitled to 384,000 votes in HLA Container Services (Thailand), being 88.7% of the total voting rights in any
general meeting, while other shareholders are entitled to an aggregate of 48,800 votes, being 11.3% of the
total voting rights in any general meeting of HLA Container Services (Thailand).

Furthermore, the articles of association of HLA Container Services (Thailand) provides that shareholders
holding preference shares shall have the exclusive right to nominate directors of HLA Container Services
(Thailand). As such, HLA Container Services, being interested in 38,400 preference shares of HLA Container
Services (Thailand), representing 98.0% of the total preference shares in issue, would have control in
appointing members of the board of directors of HLA Container Services (Thailand). Therefore HLA
Container Services (Thailand) is classified as an indirect non wholly-owned subsidiary of our Company
despite the effective percentage of shareholdings held by our Group is less than 50%.

ACRA has approved the striking off application of LHN Automobile on 29 September 2017. The striking off
application was gazetted on 8§ November 2017, and the company will be automatically struck off 60 days after
the application being gazetted if no objection is raised.

Joint Ventures

Shareholder(s) as
of the Latest

Issued and Practicable Date
Date of Place of Paid-up (Shareholding
Company Name Incorporation  Incorporation Capital Principal Business percentage)
1. Work Plus Store (AMK) 23 October 2015  Singapore $8$1,000,000 General warehousing and ~ Work Plus Store

other business support Company (50%)
services
W&S Flexi Pte. Ltd."
(50%)
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Shareholder(s) as
of the Latest

Issued and Practicable Date
Date of Place of Paid-up (Shareholding

Company Name Incorporation  Incorporation Capital Principal Business percentage)
2. Four Star® 31 March 1976 Singapore $$3,000,000 Manufacture and wholesale Singapore Handicrafts

trade of mattresses and (50%)

cushions except foam

rubber products W&S Star Pte. Ltd.®)

(50%)
3. Automobile Pre 27 June 2016 Singapore S$2  Freight transport by road  LHN Automobile (50%)
Delivery Base and value added
logistics provider APDB Private

Limited® (50%)

4. Metropolitan Parking 27 June 2016 Singapore $$200,000 Carpark management and ~ LHN Parking (GMT)

operation services (50%)

GMTC Private
Limited® (50%)

5. Work Plus Store 28 November Singapore S$2  General warehousing and ~ Four Star (100%)
(Kallang) 2017 other business support
services
Notes:
1. W&S Flexi Pte. Ltd. and its ultimate sole shareholder, Mr. Low See Ching, are Independent Third Parties,

and, except being joint venture partners of certain joint ventures of our Group, they are not, whether at
present or in the past, related to our Group, our Directors, senior management or any of their respective
associates. Mr. Low is an executive director of a company listed on the SGX-ST and the ultimate holding
company of the landlord of one of our leased properties. To the best of the information, knowledge and belief
of our Directors, Mr. Low is knowledgeable and experienced in the real estate business in Singapore and is
desirous to form joint ventures with us as he believes in our capacity and business vision. From our Group’s
perspective, Mr. Low is a respected and reputable professional in the real estate industry in Singapore and it
will bring synergies to us and our business for having him as our joint venture partner.

Four Star has incorporated a wholly-owned subsidiary, Work Plus Store (Kallang) Pte. Ltd. on 28 November
2017, to operate a Work+ Store location in part of the property owned by Four Star.

W&S Star Pte. Ltd. and its ultimate sole shareholder, Mr. Low See Ching, are Independent Third Parties.
ACRA has approved the striking off application of Automobile Pre Delivery Base on 29 September 2017. The
striking off application was gazetted on 8 November 2017, and the company will be automatically struck off
60 days after the application being gazetted if no objection is raised.

APDB Private Limited and its ultimate sole shareholder, Mr. Low See Ching, are Independent Third Parties.

GMTC Private Limited and its ultimate sole shareholder, Mr. Low See Ching, are Independent Third Parties.
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1. Work Plus Store (AMK)

We set out below a summary of the joint venture agreement (as amended) entered into

between us and our joint venture partner for Work Plus Store (AMK):

Date:

Parties:

Business of the joint
venture:

Management of the
business:

Board of directors:

8 December 2015

(I) Work Plus Store Company, our wholly-owned subsidiary
(2) W&S Flexi Pte. Ltd., our joint venture partner
(3) Work Plus Store (AMK), our joint venture company

Unless otherwise agreed by the shareholders of the joint venture
company, the objectives of the joint venture company shall be
confined to the acquisition and ownership of the 38 Ang Mo Kio
property, and the operation of the property as self-storage,
warehousing and logistics centre.

The joint venture shall appoint Work Plus Store Company to
provide overall management of the running and operation of the
property and pay Work Plus Store Company, on a monthly basis,
10% of the joint venture company’s monthly revenue as service
fee.

The joint venture company shall bear costs related to the day-to-
day running and operation of the property, and all outgoings,
expenses and costs arising from the management of the property.

Work Plus Store Company shall bear costs related to the overall
management of the joint venture company, such as common
marketing, administration, hiring of finance staff and advertising
fees.

The unanimous decision of the board shall determine the
managerial and financial policies of Work Plus Store (AMK)
including, but not limited to, the scope of its activities and

operations.

The board of directors of the joint venture company shall
comprise of two directors. Each of Work Plus Store Company
and W&S Flexi Pte. Ltd. is entitled to appoint one member onto
the board of directors.
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Right of first offer and
tag along right:

Tag along right:

Shareholder’s loan:

Deadlock:

Duration and termination:

In the event any shareholder intends to sell its shares in the joint
venture company to any third party, the shareholder shall first
offer the shares to other shareholders.

In the event a shareholder (the “Tag Shareholder”) intends to
sell its shares in the joint venture company to a third party, and
other shareholders (the “Other Shareholders”) elect not to
acquire such shares, the Other Shareholders may require the third
party or the Tag Shareholder to acquire the same proportion of
shares from them on the same terms and conditions

contemporaneously.

Loans advanced by shareholders of the joint venture company
shall bear 5% (or at a rate to be mutually agreed by the
shareholders) annual interest. The joint venture company shall
repay the shareholder’s loan in whole or in part on such date or
dates as its board may decide, provided that repayment shall be
made to all shareholders in proportion to the outstanding
principal amount of each of their respective shareholder’s loan.

Deadlock arises in the event of, among others, a resolution of the
directors or shareholders of the joint venture company cannot be
passed after two successive attempts. In the event of deadlock,
the matter shall be first referred to a mediator who is jointly
appointed by the chief executive officer of Work Plus Store
Company and the chief executive officer of W&S Flexi Pte. Ltd.
If no mediator can be agreed upon or the deadlock is not resolved
within 30 days after the occurrence of the deadlock, either
shareholder may request the matter to be referred to an

independent arbitrator for determination and resolution.

The agreement shall cease and determine upon the dissolution of

the joint venture company.
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2. Four Star

We set out below a summary of the shareholders agreement entered into between us and our

joint venture partner for Four Star:

Date:

Parties:

Business of the joint
venture:

Management of the
business:

Board of directors:

Right of first offer and
tag along right:

27 July 2016

(1) Singapore Handicrafts, our wholly-owned subsidiary
(2) W&S Star Pte. Ltd., our joint venture partner

Unless otherwise agreed by the shareholders of the joint venture
company, the objectives of the joint venture company shall be
confined to the business of manufacture of made-up textile
articles, general wholesale trade and sub-lease of 44 Kallang
Place.

Singapore Handicrafts shall provide the overall supervision,
planning and management of the operation of business.

The joint venture company shall pay Singapore Handicrafts a
monthly management fee equivalent to 10% of the joint venture
company’s monthly revenue derived from the business (excluding
income derived from the joint venture company’s manufacturing
operations).

Singapore Handicrafts shall bear costs related to common
marketing and project management.

The unanimous decision of the board shall determine the
managerial and financial policies of the joint venture company
Star including (but not limited to) the scope of its activities and
operations.

The board of directors of the joint venture company shall
comprise of two directors. Each of Singapore Handicrafts and
W&S Star Pte. Ltd. is entitled to appoint one member onto the
board of directors.

In the event any shareholder intends to sell its shares in the joint

venture company to any third party, the shareholder shall first
offer the shares to other shareholders.
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Tag along right: In the event a shareholder (the “Tag Shareholder”) intends to sell
its shares in the joint venture to a third party, and other
shareholders (the “Other Shareholders™) elect not to acquire such
shares, the Other Sharcholders may require the third party or the
Tag Shareholder to acquire the same proportion of shares from
them on the same terms and conditions contemporaneously.

Shareholder’s loan: Loans advanced by shareholders of the joint venture company
shall bear 5% (or at a rate to be mutually agreed by the
shareholders) annual interest. The joint venture company shall
repay the shareholder’s loan in whole or in part on such date or
dates as its board may decide, provided that repayment shall be
made to all shareholders in proportion to the outstanding
principal amount of each of their respective shareholder’s loan.

Deadlock: Deadlock arises in the event of, among others, a resolution of the
directors or shareholders of the joint venture company cannot be
passed after two successive attempts. In the event of deadlock,
the matter shall be first referred to a mediator who is jointly
appointed by the chief executive officer of Singapore Handicrafts
and the chief executive officer of W&S Star Pte. Ltd. If no
mediator can be agreed upon or the deadlock is not resolved
within 30 days after the occurrence of the deadlock, either
shareholder may request the matter to be referred to an
independent arbitrator for determination and resolution.

Duration and termination: = The agreement shall cease and determine upon the dissolution of
the joint venture company.

3. Automobile Pre Delivery Base

Automobile Pre Delivery Base has been dormant since its incorporation and has not
commence operation. No joint venture agreement or shareholders agreement has been entered into
with respect to it. We have applied for the striking off of Automobile Pre Delivery Base and the
application has been approved by ACRA on 29 September 2017. The striking off application was
gazetted on 8 November 2017, and the company will be automatically struck off 60 days after the
application being gazetted if no objection is raised.
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4. Metropolitan Parking

We set out below a summary of the joint venture agreement (as amended) entered into
between us and our joint venture partner for Metropolitan Parking:

Date: 29 June 2016

Parties: (1) LHN Parking (GMT), our wholly-owned subsidiary
(2) GMTC Private Limited, our joint venture partner
(3) Metropolitan Parking, our joint venture company

Business of the joint Unless otherwise agreed by the shareholders of the joint venture
venture: company, the objectives of the joint venture company shall be
confined to the acquisition and ownership of, and the running
and operation of the car park located at 6001 Beach Road,

Golden Mile Tower, Singapore.

Management of the LHN Parking (GMT) or its appointed nominee shall provide the
business: overall management of the running and operation of the car park
business of the joint venture company.

The joint venture company shall pay LHN Parking (GMT) or its
appointed nominee a monthly management fee equivalent to 10%
of the joint venture company’s monthly revenue.

The joint venture company shall bear costs related to the day-to-
day running and operation of the property and all outgoings,
expenses and costs arising from the management of the property.

LHN Parking (GMT) or its appointed nominee shall bear costs
related to the overall management of the property, such as
common marketing administration, hiring of finance staff and
advertising fees.

The unanimous decision of the board shall determine the
managerial and financial policies of Metropolitan Parking
including (but not limited to) the scope of its activities and
operations.

Board of directors: The board of directors of the joint venture company shall
comprise of two directors. Each of LHN Parking (GMT) and
GMTC Private Limited is entitled to appoint one member onto
the board of directors.
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Right of first offer and In the event any shareholder intends to sell its shares in the joint
tag along right: venture company to any third party, the shareholder shall first
offer the shares to other shareholders.

Tag along right: In the event a shareholder (the “Tag Shareholder”) intends to sell
its shares in the joint venture company to a third party, and other
shareholders (the “Other Shareholders™) elect not to acquire such
shares, the Other Shareholders may require the third party or the
Tag Shareholder to acquire the same proportion of shares from
them on the same terms and conditions contemporaneously.

Shareholder’s loan: Loans advanced by shareholders of the joint venture company
shall bear 5% (or at a rate to be mutually agreed by the
shareholders) annual interest. The joint venture company shall
repay the shareholder’s loan in whole or in part on such date or
dates as its board may decide, provided that repayment shall be
made to all shareholders in proportion to the outstanding
principal amount of each of their respective shareholder’s loan.

Deadlock: Deadlock arises in the event of, among others, a resolution of the
directors or shareholders of the joint venture company cannot be
passed after two successive attempts. In the event of deadlock,
the matter shall be first referred to a mediator who is jointly
appointed by the chief executive officer of LHN Parking (GMT)
and the chief executive officer of GMTC Private Limited. If no
mediator can be agreed upon or the deadlock is not resolved
within 30 days after the occurrence of the deadlock, either
shareholder may request the matter to be referred to an
independent arbitrator for determination and resolution.

Duration and termination: = The agreement shall cease and determine upon the dissolution of
the joint venture company.

5.  Work Plus Store (Kallang)

Work Plus Store (Kallang) has not commenced any business operation and, as of the Latest
Practicable Date, no joint venture agreement or shareholders agreement has been entered into with
respect to it.

Decision Making by our Joint Ventures

According to the joint venture agreements or shareholders agreements entered into for our
joint ventures, namely Work Plus Store (AMK), Four Star and Metropolitan Parking, we and the
respective joint venture partner each holds 50% of the total issued share capital of the joint venture
company, and can each nominate a director to the board of directors of the joint venture company.
Therefore, any resolutions to be resolved by the members or the board of directors of our joint
venture company, including any major corporate decisions, require unanimous consent from both
our joint venture partner and us. The joint venture agreements and shareholders agreements also
contain provisions regarding the resolution of deadlock in the event that we and our joint venture
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partner fail to reach consent on the management of our joint ventures. See “— Our Company,
Subsidiaries, Joint Ventures and Associated Companies — Our Subsidiaries, Joint Ventures and
Associated Companies — Joint Ventures” in this section for details.

Associated Company

Shareholder(s) as

Issued and of the Latest Practicable
Date of Place of Paid-up Date (Shareholding
Company Name Incorporation  Incorporation Capital Principal Business percentage)
L. Nopest Company 25 August 2009 Singapore $$20,000 Pest control and pest Industrial & Commercial
consultancy services Facilities Management
(50%)

Aardvark Consultancy
Pe. Ltd."" (50%)

2. HLA Logistics'” 4 December 2017  Singapore S$100 Value added logistics South East Asia Medlog
providers Logistics Co. Pte.

Ltd.® (51%)

HLA Container Services

(49%)
Note:
1. Aardvark Consultancy Pte. Ltd. and its ultimate shareholder, Ewa Singh, are Independent Third Parties.
2. As of the Latest Practicable Date, HLA Logistics had not commenced any business operations.
3. South East Asia Medlog Logistics Co. Pte. Ltd. and its ultimate shareholders, are Independent Third Parties.

SIGNIFICANT SHAREHOLDING CHANGES

Our Company was listed on the Catalist board of the SGX-ST on 13 April 2015. Since our
Catalist Listing, we had no major shareholding changes in our subsidiaries which have been
material to the financial performance of our Group during the Track Record Period.

MAJOR ACQUISITIONS

During the Track Record Period, we had made one major acquisition of a joint venture that
has been material to our financial performance. We set out below information on our acquisition of
Four Star during the track Record Period:
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Four Star

On 27 July 2016, Singapore Handicrafts and W&S Star Pte. Ltd., an Independent Third Party,
entered into a sale and purchase agreement (the “SPA”) with San (Private) Limited (the
“Vendor”), an unrelated Independent Third Party, to purchase the entire issued and paid up share
capital of Four Star (the “Acquisition”). The total issued and paid up share capital of Four Star is
$$3,000,000, comprising 3,000,000 shares.

Under the terms of the SPA, Singapore Handicrafts and W&S Star Pte. Ltd. shall each
purchase 50% of the issued and paid up capital of Four Star. The total consideration payable to the
Vendor, amount to S$900,000 (the “Purchase Consideration”), would be satisfied entirely in cash
and be borne equally by Singapore Handicrafts and W&S Star Pte. Ltd. The Purchase Consideration
was arrived at after taking into consideration the latest net tangible asset value of Four Star as at 31
March 2016 amounting to approximately S$945,700 after adjusting for payment of Four Star’s
shareholder’s loan and settlement of the net working capital position by Four Star to the Vendor.
On 10 October 2016, 50% of the equity interest of Four Star has been transferred to Singapore
Handicrafts and Four Star became a joint venture of our Group. On 20 September 2017, the amount
of $$200,000 out of the consideration paid that was held in escrow by our legal adviser for the
acquisition was released to the seller as final settlement for the acquisition.

Save as disclosed above, we have not had any other major acquisitions, disposals or mergers
during the Track Record Period that has been material to our financial performance.

OUR INVESTMENT IN WEOFFICES AFTER THE TRACK RECORD PERIOD

On 21 July 2017, GH Suited Offices entered into the WeOffices Investment Agreement with
M. VAD HOLDING ApS, Lodberg IVS, Bo Frausing Holding ApS and WeOffices, pursuant to
which WeOffices agreed to allot and issue, and GH Suited Offices agreed to subscribe for, a total
of 13,461,538 shares in WeOffices in two tranches, representing 17.5% of its total issued share
capital of WeOffices after the subscription. On the same day, WeOffices allotted and issued
13,455,622 shares in WeOffices to GH Suited Offices. As of 24 July 2017, GH Suited Offices paid
DKK499,010 (equivalent to approximately S$107,314) to WeOffices in cash. A summary of the
principal terms of the WeOffices Investment Agreement is set out below:

Date: 21 July 2017

Parties: (1) M. VAD HOLDING ApS;
(2) Lodberg IVS;
(3) Bo Frausing Holding ApS;
(4) WeOffices; and
(5) GH Suited Offices.
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Shares to be subscribed:

Consideration and

payment terms:

First tranche subscription:

13,455,622 shares in WeOffices, representing approximately
17.495% of the total issued share capital of WeOffices upon

completion of the first tranche subscription.
Second tranche subscription:

5,916 shares in WeOffices, representing approximately 0.008% of
the total issued share capital of WeOffices upon completion of

the second tranche subscription
First tranche subscription:

A total of DKK1,497,030, of which, DKK499,010 shall be paid
in readily available DKK funds on the closing date for the first
tranche subscription, and the remaining portion of the
consideration shall be paid when requested by the board of
directors of WeOffices for the purpose of acquisition of
additional office sites with a minimum of DKK125,000, and in
any event no later than the date when WeOffices opens the
seventh office location. The board of directors of WeOffices must
give a notice of ten business days for the payment demand.

Second tranche subscription:
The consideration for the second tranche subscription shall be:

(1) 5% of the aggregate net profit after tax of WeOffice for the
financial years ended 30 June 2018, 2019 and 2020 if (a)
the aggregate net profit after tax of WeOffices for the
financial years ended 30 June 2018, 2019 and 2020 amounts
to DKKS,982,180 or more; and (b) WeOffices has opened
the ninth office site on or before the closing date of the

second tranche subscription; or
(i1) DKKS59.16.

The consideration shall be paid in readily available DKK funds
on the closing date of the second tranche subscription. The
consideration for both tranches will be funded by our internal
source of funding.
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Closing and completion:

The consideration was determined on an arm’s length basis after
negotiation process among the parties to the WeOffices
Investment Agreement after taking into account, among others,
the prospects and growth potential of WeOffices.

The closing date for the first tranche subscription was 21 July
2017. The closing for the second tranche subscription shall take
place on the day WeOffices holds the general meeting in 2020
during which the 2019/2020 annual report of WeOffices is to be
approved, but in any event on or before 30 November 2020.

On 21 July 2017, GH Suited Offices also entered into the WeOffices Shareholders’ Agreement
with M. VAD HOLDING ApS, Lodberg IVS, Bo Frausing Holding ApS, WeOffices and Chua
Chuan Leong Ventures Pte. Ltd. A summary of the principal terms of the WeOffices Shareholders’

Agreement is set out below:

Date:

Parties:

Scope of business:

Capital structure:

21 July 2017

(1) M. VAD HOLDING ApS;

(2) Lodberg IVS;

(3) Bo Frausing Holding ApS;

(4) WeOffices;

(5) Chua Chuan Leong Ventures Pte. Ltd.; and
(6) GH Suited Offices.

Rental of office spaces.

As of the date of the WeOffices Shareholders’ Agreement, the
capital structure of WeOffices was as follow:

% of the
total issued
Number of share capital

Shareholder shares (approx)

M. VAD HOLDING ApS 34,615,384 45.006%
Lodberg IVS 7,692,308 10.002%
Bo Frausing Holding ApS 7,692,308 10.002%
Chua Chuan Leong Ventures Pte. Ltd. 13,455,622 17.495%
GH Suited Offices 13,455,622 17.495%
Total 76,911,244 100%
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Board of directors:

Board of management:

Distribution of dividend:

Veto rights:

The board of directors of WeOffices shall comprise of six
members. M. VAD HOLDING ApS is entitled to appoint two
board members, while each of Lodberg IVS, Bo Frausing
Holding ApS, Chua Chuan Leong Ventures Pte. Ltd. and GH
Suited Offices is entitled to nominate one board member.

The board of directors of WeOffices shall appoint one to three
executives to the board of management, which shall be in charge
of the overall day-to-day management of WeOffices.

Based on commercial principles that secure a reasonable equity.

At the first general meeting of shareholders of WeOffices held
more than three years after the date of the WeOffices
Shareholders Agreement, a resolution shall be passed to
distribute dividends in an amount sufficient to secure that each
of Chua Chuan Leong Ventures Pte. Ltd. and GH Suited Offices
receives a net dividend in an amount corresponding to the
aggregate share subscription price paid in accordance with
WeOffices Investment Agreement, provided that WeOffices
having sufficient distributable reserves and the discretion of the
board of directors of WeOffices in considering whether the
distribution is reasonable taken into account the financial position
of WeOffices.

Certain corporate actions, including the following, require prior
written approval from each of M. VAD HOLDING ApS, Chua
Chuan Leong Ventures Pte. Ltd. and GH Suited Offices:

(1) adopt or change of business plan, strategy or budget;

(2) any change of auditor, accounting reference date or
accounting policies;

(3) any capital expenditure or loan not included in the approved
annual budget;

(4) enter into any arrangement with any director or shareholder
of WeOffices, or any transaction otherwise than on arm’s
length terms;

(5) alteration of share capital or articles of association of
WeOffices;

(6) acquisition of business, shares or other securities;

(7) sale or initial public offering of shares of WeOffices;

(8) winding up of WeOffices;

— 164 -



HISTORY AND CORPORATE STRUCTURE

Pre-emptive rights:

Right of first refusal:

Right of co-sale:

Drag-along:

(9) appointment or dismissal of the board of management of
WeOffices, or any decision as to material terms of the
employment of the board of management of WeOffices,
including but not limited to remuneration and incentives;

(10) purchase of assets with consideration exceeding
DKK500,000 if not included in the approved annual budget;
and

(11) enter into agreement with value exceeding DKKS500,000 if

not in the ordinary course of business of WeOffices.

In the event of capital increase or issuance of shares by
WeOffices, save for any issuance in connection with employee
share incentive scheme, the parties to the WeOffices
Shareholders’ Agreement have the right to subscribe for capital
or shares in proportion to their then shareholdings at the time of

capital increase or issuance of shares.

In the event a shareholder intends to transfer any its shares in
WeOffices, such shares must be first offered to other existing
shareholders of WeOffices.

In the event a shareholder intends to transfer its shares in
WeOffices to a third party not being an existing shareholder of
WeOffices, other shareholders may request such third party to
acquire their shares on similar terms and conditions.

In the event a bona fide offer to purchase the entire issued share
capital of WeOffices is made by a third party not being an
existing shareholder of WeOffices, and that M. VAD HOLDING
ApS, Chua Chuan Leong Ventures Pte. Ltd. and GH Suited
Offices all wish to accept such offer, other shareholders of
WeOffices are obliged to sell their shares to the third party on
the same terms.
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Exit: Exit shall mean an event whereby all or materially all of the
value of WeOffices is realised in consideration for cash or liquid
shares, including but not limited to initial public offering, sale of
shares, entering into partnership or joint venture arrangement,
merger and sale of assets or business. If no exit has occurred
before 31 December 2022, M. VAD HOLDING ApS, Chua
Chuan Leong Ventures Pte. Ltd. and GH Suited Offices, if agreed
among themselves, may engage a reputable investment bank or
financial investor on behalf of WeOffices to evaluate the
possibilities of a potential exit of shareholders of WeOffices.
WeOffices and other shareholders shall be obliged to participate
in and vote in favor of the exit if approved by each of M. VAD
HOLDING ApS, Chua Chuan Leong Ventures Pte. Ltd. and GH
Suited Offices.

Information of WeOffices

WeOffices was incorporated on 5 July 2016 and is principally engaged in the business of
rental of serviced office space in Denmark. As at the Latest Practicable Date, WeOffices operated
two serviced office spaces located in Denmark. According to the audited financial information of
WeOffices as at 30 June 2017, the net asset value of WeOffices was approximately DKK?203,088
(or equivalent to approximately S$43,675). The net loss of WeOffices for the 12 months ended 30
June 2017 based on the unaudited financial information of WeOffices amounted to DKK296,912 (or
equivalent to approximately S$63,852), respectively.

Information of other shareholders of WeOffices

M. VAD HOLDING ApS is a company incorporated in Denmark with limited liability which
principally engaged in construction engineering consultancy business. As at the Latest Practicable
Date, the company is wholly-owned by Mr. Malthe Lgnstrup Vad, the founder of WeOffices.

Lodberg IVS is a company incorporated in Denmark with limited liability which principally
engaged in providing consultancy services in management and business development. As at the
Latest Practicable Date, the company is wholly-owned by Mr. Jesper Lodberg, a board member of
WeOffices.

Bo Frausing Holding ApS is a company incorporated in Denmark with limited liability which
principally engaged in investment holding. As at the Latest Practicable Date, the company is
wholly-owned by Mr. Bo Frausing Christensen, the chairman of WeOffices.

Chua Chuan Leong Ventures Pte. Ltd. is a company incorporated in Singapore with limited
liability which principally engaged in investment holding. As at the Latest Practicable Date, the
company is indirectly owned as to 49% by AAA Asset Holdings Limited, a company incorporated
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in Bahamas with limited liability, and as to 51% by Mr. Chua Geok Eng. Goldbell Car Rental Pte.
Ltd., a tenant of our Group under our space optimization business, is also indirectly wholly-owned
by Mr. Chua Geok Eng.

M. VAD HOLDING ApS, Lodberg IVS, Bo Frausing Holding ApS, Chua Chuan Leong
Ventures Pte. Ltd., and their respective ultimate beneficial owners, are Independent Third Parties.

Reasons for and Benefits of the Acquisition

Our Directors consider the investment in WeOffices can bring synergies to our GreenHub
Suited Offices business as (i) it enhances our brand value by recognising our GreenHub Suited
Offices as part of a global network, (ii) it extends our brand exposure to European countries, and
(ii1) the potential customer referral in the future between our GreenHub Suited Offices business and
WeOffices can widen our customer base as it allows us to cater the needs of customers with
operations in both Asia and Europe.

Our Directors consider the terms of the investment in WeOffices are on normal commercial
terms, and fair and reasonable, and the investment in WeOffices is in the interests of our Company
and our Shareholders as a whole.

REASONS FOR THE LISTING

We have since 13 April 2015 been listed on the Catalist board of the SGX-ST. Our Board is
also of the view that the net proceeds of approximately HK$55.6 million from the Global Offering
after deducting the underwriting commissions and other estimated offering expenses payable by us,
and assuming the initial Offer Price of HK$2.13 per Share, being the mid-point of the indicative
Offer Price range set forth on the cover page of this prospectus, the Listing and the Global Offering
will provide us with the necessary funding for our business expansions as disclosed in “Business
— Our Business Strategies” in this prospectus. Furthermore, our Directors believe that the Listing
on the Hong Kong Stock Exchange is beneficial to us for our business expansions and our long
term goals for the following reasons, which is beneficial to our Company and our Shareholders as a
whole notwithstanding the substantial expenses involved:

° Strategic location of the stock market in-line with our expansion plan. As disclosed in
the section “Business — Our Business Strategies” in this prospectus, we are currently
pursuing our existing expansion plan into the PRC and Hong Kong. Our Directors
believe that the Hong Kong Stock Exchange is strategically an ideal venue for our
Company’s dual-primary listing as Hong Kong is a special administrative region of the
PRC, it has close trading and business links to the PRC, and it provides exposure to the
PRC, and as such, it can strengthen our positioning and enhances our brand name in the
Greater China region for our expansion. Furthermore, with our existing and future
expansion plan in the PRC, it is an important strategy for us to obtain a dual-primary
listing in Hong Kong;
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Hong Kong as an international finance centre. Hong Kong is one of the international
finance centres. With a dual-primary listing status on the Hong Kong Stock Exchange,
we not only can capitalise as a listed company in Singapore but also as a listed company
in Hong Kong to further reinforce our corporate profile, brand awareness and market
reputation. With our recent investment in WeOffices, an international reputation is
important for any further investment overseas and allows us to have a stronger
bargaining power to negotiate better investment terms, which in turn allows us to have
better potential return on investment in the future and for the interest of our Shareholders
as a whole;

Higher valuation in the Hong Kong market. As at the Latest Practicable Date, the
weighted average price-earnings ratio of all listed companies on the Hong Kong Stock
Exchange was approximately 39.7 times, which is significantly higher than the weighted
average price-earnings ratio of all listed companies on the SGX of approximately 16.9
times. As such, the Listing will provide an efficient mean to reflect our value and
provide our Shareholders an opportunity to realise the value by holding such shares on
the Hong Kong Stock Exchange;

Different pool of investors. Our Directors believe that the Hong Kong investors and the
Singapore investors are different pools of investors. With a dual-primary listing in Hong
Kong, we can gain access to the Hong Kong capital market and allow us to have a wider
range of professional and institutional investors;

Better access to capital and future fund raising. In 2016, according to the information
published by the Hong Kong Stock Exchange, the amounts of initial public offering
(IPO) funds raised from new listings and post-IPO equity fund raised by listed companies
through the Hong Kong Stock Exchange were approximately HK$195.3 billion
(equivalent to approximately US$25.0 billion) and HK$294.7 billion (equivalent to
approximately US$37.8 billion), respectively. In comparison, the amounts of TPO and
post-IPO funds raised through SGX in 2016 were approximately US$1.7 billion and
US$3.9 billion, respectively. Our Directors believe that the above numbers of the Hong
Kong Stock Exchange have shown evidence that there is a stronger investor support for
listed companies on the Hong Kong Stock Exchange on both primary and secondary
funds raising. Furthermore, the markets of the Hong Kong Stock Exchange continues to
attract investors from the PRC. The Cash Market Transaction Survey 2016 conducted by
the Hong Kong Stock Exchange showed that the contribution by investors from the PRC
trading in the Hong Kong securities market increased at a CAGR of approximately
13.8% from 2010 to 2016. As such, the Listing in Hong Kong will allow us to have a

dual channel coupled with our listing on the Catalist board for fund raising in the future;

Ability to attract talents in Hong Kong and the PRC. With our existing expansion plan
in the Greater China region, our Directors believe that the listing status on the Hong
Kong Stock Exchange will provide a sense of belongingness for the employees in the

- 168 -



HISTORY AND CORPORATE STRUCTURE

region as a Hong Kong listed company rather than a Singapore listed company, which
will in turn allow us to be able to hire, motivate and retain good employees, and further
expand our business in the region; and

° Similar legal system, regulatory framework and international accounting standards as
Singapore. Hong Kong and Singapore have numerous similarities where both are
common law jurisdictions with stringent regulatory framework, and both promote the use
of International Financial Reporting Standards. As such, our Directors believe the dual-
primary listing in Hong Kong will provide confidence to our Shareholders and potential
investors.

OUR CATALIST LISTING
Our Controlling Shareholders in Singapore

As for the controlling shareholders for the purpose of the Catalist Listing, as disclosed in the
Catalist Listing offer document dated 1 April 2015, the controlling shareholders were Trident Trust,
LHN Capital, HN Capital, HN Group, Mr. HN Lim, Mr. Kelvin Lim and Ms. Jess Lim. Pursuant to
the Catalist Listing Manual, a ‘“controlling shareholder” is a person who (a) holds directly or
indirectly 15% or more of the nominal amount of all voting shares in the company, (the SGX-ST
may determine that a person who satisfies this criteria is not a controlling shareholder); or (b) in
fact exercises control over a company. Trident Trust and LHN Capital, being trustees of The Land
Banking Trust and The LHN Capital Trust, respectively, are considered to be interested in 15% or
more of the Shares of our Company under the Companies Act, and therefore are considered
controlling shareholders under the Catalist Listing Manual. As for HN Capital and HN Group, as
these companies holds directly or indirectly 15% or more of the Shares of our Company, HN
Capital and HN Group are therefore considered controlling shareholders under the Catalist Listing
Manual. As for Mr. HN Lim, although Mr. HN Lim did not fall within paragraph (a) or (b) above at
the point of Catalist Listing, we, out of prudence, decided to consider him a controlling shareholder
for the purpose of the Catalist Listing based on the facts and circumstances at the time as he was a
settlor and beneficiary of the LHN Capital Trust, which was set up shortly before the Catalist
Listing application, the founder of the Group, and in particular, had then only retired about a year
earlier at the time. As for Mr. Kelvin Lim, as he is a beneficiary of The LHN Capital Trust and also
a director of LHN Capital, HN Capital, HN Group and our Company, he is therefore deemed to be
able to exercise control over our Company and is deemed to be a controlling shareholder of our
Company for the Catalist Listing. As for Ms. Jess Lim, as she is Mr. Kelvin Lim’s sibling, and is
also a director of LHN Capital, HN Capital, HN Group and our Company, she is therefore deemed
to be able to exercise control over our Company and is deemed to be a controlling shareholder of
our Company for the Catalist Listing. However, Mdm. Foo Siau Foon was not considered as a
controlling shareholder of our Company for the Catalist Listing since she only receives an
economic benefit under The LHN Capital Trust but has no control over the property comprised in
The LHN Capital Trust and also does not have any voting rights in or exercise control over our
Company.
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On 12 September 2017, all Shares held by HN Group in our Company were transferred to
Fragrance Ltd., which is wholly-owned by HN Group at nil consideration as part of the
restructuring of the Lim’s family interest to better manage their interest in our Company. As such,
Fragrance Ltd. is also a controlling shareholder in Singapore under the Catalist Listing Manual
since 12 September 2017 as Fragrance Ltd. holds directly or indirectly 15% or more of the Shares
of our Company.

However, for the purpose of the Listing, our Company has a different set of Controlling
Shareholders. Please see “Relationship with Our Controlling Shareholders — Our Controlling
Shareholders™ for details. In particular, Mr. HN Lim and Mdm. Foo Siau Foon are not considered
our Controlling Shareholders for the purpose of the Listing, despite the fact that both of them are
settlors of each of The Land Banking Trust and The LHN Capital Trust. Settlors of The Land
Banking Trust do not have any power or rights in relation to the management of the trust. For The
LHN Capital Trust, if at any time there is no member in the committee of protectors, the trustee
may appoint any person to be member of the committee of protectors after consulting with the
settlors. Other than this, settlors of The LHN Capital Trust do not have any power or rights in
relation to the management of the trust. Furthermore, the settlors of The Land Banking Trust and
The LHN Capital Trust have no power under the respective trust deed to remove or appoint
protectors. Therefore, Mr. HN Lim and Mdm. Foo Siau Foon, being settlors but not protectors of
The Land Banking Trust and The LHN Capital Trust, and without any powers or rights in the two
trusts, are not considered as our Controlling Shareholders for the purpose of the Listing. As for Ms.
Lim Bee Li, since she is considered a Controlling Shareholders for the purpose of the Listing, we
will be deeming Ms. Lim Bee Li as a controlling shareholder of our Company in Singapore with
effect upon the Listing.

Compliance with the Catalist Listing Manual since the Catalist Listing

Since the date of our Catalist Listing and up to the Latest Practicable Date, our Directors and
our Singapore legal advisers confirm that we had no instances of non-compliance with the Catalist
Listing Manual in any material respects and to the best knowledge of our Directors after having
made all reasonable enquiries, there is no matter that should be brought to investors’ attention in
relation to our compliance record on the Catalist board of the SGX-ST.
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Notes:
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(10)

(1)

(12)

Thee Land Banking Trust is a discretionary purpose trust with the principal purpose of (a) promoting the
operation of the businesses owned directly or indirectly by LHN Capital (“LHN Capital Business”); and (b)
to enable the operation of the LHN Capital Business in accordance with the terms of the business plan.
Accordingly, there are no beneficiaries to The Land Banking Trust. Trident Trust Company (B.V.I.) Limited,
as the trustee of The Land Banking Trust, holds the entire issued share capital of LHN Capital. Trident Trust
Company (B.V.I.) Limited is a licensed trust company incorporated in the British Virgin Islands which holds
a class I trust licence issued under the Banks and Trust Companies Act 1990 of the British Virgin Islands.

The LHN Capital Trust is a discretionary irrevocable trust which the trustee, LHN Capital, has all powers in
relation to the property comprised in The LHN Capital Trust as the legal owner of such property, subject to
any express restrictions contained in The LHN Capital Trust. The beneficial owners of the property in the
trust fund are the beneficiaries of The LHN Capital Trust which comprise Mr. HN Lim, Mdm. Foo Siau Foon,
Mr. Kelvin Lim and Mr. Kelvin Lim’s direct lineal issues (namely, Ms. Lim Yun En, Mr. Lim Wei Yong
Matthew, Mr. Lim Wei Yee, Mr. Lin Weichen, Mr. Lim Wei Kheng (Lin Weiqing) and Ms. Lim Yu Yang).
LHN Capital, as the trustee of The LHN Capital Trust, holds the entire issued share capital of HN Capital.

As at the Latest Practicable Date, Ms. Chong Ching Yeng (director of LHN Malaysia), Mr. Danny Wong
(director of GH Suited Offices, GH Ventures, PT HN Group and PT Hub Hijau), and Mr. Ong Siang Lim
Jeremy (director of LHN Parking HK and brother-in-law of Mr. Kelvin Lim and Ms. Jess Lim, and husband
of Ms. Lim Bee Li) held 19,500 Shares, 106,000 Shares and 130,700 Shares of our Company, respectively,
representing 0.0054%, 0.0294% and 0.0363% of the total issued capital of our Company, respectively.

As defined in the Listing Rules.

During the Track Record Period, LHN Malaysia has no business operations.

Work Plus Store (AMK) is owned as to 50% by W&S Flexi Pte. Ltd.. W&S Flexi Pte. Ltd. and its ultimate
shareholder, Mr. Low See Ching, are Independent Third Parties.

Four Star is owned as to 50% by W&S Star Pte. Ltd. W&S Star Pte. Ltd. and its ultimate shareholder, Mr.
Low See Ching, are Independent Third Parties.

Please see “— Our Investment in WeOffices After the Track Record Period” above for further details.
Furthermore, as we only hold 17.5% of the total issued share capital of WeOffices and we do not exercise any
control or any significant influence over WeOffices and its underlying business, WeOffices will not be treated
as our subsidiary or our associate. Our Shares in WeOffices will be recognised as available-for-sale equity
securities in our financial statements.

PT HN Group is owned as to 1% by HN Group, a Controlling Shareholder of our Company.

LHN Management Services is owned as to 49% by Master Care Services Pte. Ltd. (“Master Care”). Master
Care and its ultimate shareholder, Ang Boon How, Lim Lam Choor, Yeo Lin Ling (Yang Lingling) and Tay
Khoon Beng, are Independent Third Parties. Master Care operates foreign domestic helper agency business,
and rented and managed the properties owned by LHN Management Services as temporary settlement for
foreign domestic helpers.

Nopest Company is owned as to 50% by Aardvark Consultancy Pte. Ltd.. Aardvark Consultancy Pte. Ltd. and
its ultimate shareholder, Ewa Singh, are Independent Third Parties.

Metropolitan Parking is owned as to 50% by GMTC Private Limited. GMTC Private Limited and its ultimate
shareholder, Mr. Low See Ching, are Independent Third Parties.
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13)
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HLA Holdings is owned as to 40% by Mr. Hew Chee Fatt. Mr. Hew Chee Fatt is a director and shareholder of
HLA Holdings, HLA Container Services, HLA Holdings (Thailand) and HLA Container Services (Thailand).

HLA Container Services is owned as to 40% by Mr. Hew Chee Fatt. Mr. Hew Chee Fatt is a director and
shareholder of HLA Holdings, HLA Container Services, HLA Holdings (Thailand) and HLA Container
Services (Thailand).

HLA Holdings (Thailand) is owned as to 26% by Ms. Somsri Puyatho, 25% by Ms. Paijit Puyatho, both of
whom are Independent Third Parties, and 1% by Mr. Hew Chee Fatt, Mr. Hew Chee Fatt is a director and
shareholder of HLA Holdings, HLA Container Services, HLA Holdings (Thailand) and HLA Container
Services (Thailand).

HLA Container Services (Thailand) is owned as to 1% by Mr. Hew Chee Fatt, Mr. Hew Chee Fatt is a
director and shareholder of HLA Holdings, HLA Container Services, HLA Holdings (Thailand) and HLA
Container Services (Thailand).

HLA Logistics is owned as to 51% by South East Asia Medlog Logistics Co. Pte. Ltd. South East Asia
Medlog Logistics Co. Pte. Ltd. and its ultimate shareholders, are Independent Third Parties.

We have applied for the striking off of LHN Automobile and the application has been approved by ACRA on
29 September 2017. The striking off application was gazetted on 8 November 2017, and the company will be
automatically struck off 60 days after the application being gazetted if no objection is raised.

Automobile Pre Delivery Base is owned as to 50% by APDB Private Limited. APDB Private Limited and its
ultimate shareholder, Mr. Low See Ching, are Independent Third Parties. We have applied for the striking off
of Automobile Pre Delivery Base and the application has been approved by ACRA on 29 September 2017.
The striking off application was gazetted on 8 November 2017, and the company will be automatically struck
off 60 days after the application being gazetted if no objection is raised.

The company is a joint venture of our Group and is not consolidated into the consolidated financial statements
of our Group.

The company is an associated company of our Group and is not consolidated into the consolidated financial
statements of our Group.

Our interest in WeOffices is recognised as available-for-sale equity securities in our financial statements and
WeOffices is not consolidated into the consolidated financial statements of our Group.
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Notes:

(1)

@

(3)

“
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(10)
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(12)

The Land Banking Trust is a discretionary purpose trust with the principal purpose of (a) promoting the
operation of the businesses owned directly or indirectly by LHN Capital (“LHN Capital Business”); and (b)
to enable the operation of the LHN Capital Business in accordance with the terms of the business plan.
Accordingly, there are no beneficiaries to The Land Banking Trust. Trident Trust Company (B.V.I.) Limited,
as the trustee of The Land Banking Trust, holds the entire issued share capital of LHN Capital. Trident Trust
Company (B.V.I.) Limited is a licensed trust company incorporated in the British Virgin Islands which holds
a class I trust licence issued under the Banks and Trust Companies Act 1990 of the British Virgin Islands.

The LHN Capital Trust is a discretionary irrevocable trust which the trustee, LHN Capital, has all powers in
relation to the property comprised in The LHN Capital Trust as the legal owner of such property, subject to
any express restrictions contained in The LHN Capital Trust. The beneficial owners of the property in the
trust fund are the beneficiaries of The LHN Capital Trust which comprise Mr. HN Lim, Mdm. Foo Siau Foon,
Mr. Kelvin Lim and Mr. Kelvin Lim’s direct lineal issues (namely, Ms. Lim Yun En, Mr. Lim Wei Yong
Matthew, Mr. Lim Wei Yee, Mr. Lin Weichen, Mr. Lim Wei Kheng (Lin Weiqing) and Ms. Lim Yu Yang).
LHN Capital, as the trustee of The LHN Capital Trust, holds the entire issued share capital of HN Capital.

As at the Latest Practicable Date, Ms. Chong Ching Yeng (director of LHN Malaysia), Mr. Danny Wong
(director of GH Suited Offices, GH Ventures, PT HN Group and PT Hub Hijau), and Mr. Ong Siang Lim
Jeremy (director of LHN Parking HK and brother-in-law of Mr. Kelvin Lim and Ms. Jess Lim, and husband
of Ms. Lim Bee Li) held 19,500 Shares, 106,000 Shares and 130,700 Shares of our Company, respectively,
representing 0.0048%, 0.0263% and 0.0325% of the total issued capital of our Company, respectively.

As defined in the Listing Rules.

During the Track Record Period, LHN Malaysia has no business operations.

Work Plus Store (AMK) is owned as to 50% by W&S Flexi Pte. Ltd.. W&S Flexi Pte. Ltd. and its ultimate
shareholder, Mr. Low See Ching, are Independent Third Parties.

Four Star is owned as to 50% by W&S Star Pte. Ltd. W&S Star Pte. Ltd. and its ultimate shareholder, Mr.
Low See Ching, are Independent Third Parties.

Please see “— Our Investment in WeOffices After the Track Record Period” above for further details.
Furthermore, as we only hold 17.5% of the total issued share capital of WeOffices and we do not exercise any
control or any significant influence over WeOffices and its underlying business, WeOffices will not be treated
as our subsidiary or our associate. Our Shares in WeOffices will be recognised as available-for-sale equity
securities in our financial statements.

PT HN Group is owned as to 1% by HN Group, a Controlling Shareholder of our Company.

LHN Management Services is owned as to 49% by Master Care Services Pte. Ltd. (“Master Care”). Master
Care and its ultimate shareholder, Ang Boon How, Lim Lam Choor, Yeo Lin Ling (Yang Lingling) and Tay
Khoon Beng, are Independent Third Parties. Master Care operates foreign domestic helper agency business,
and rented and managed the properties owned by LHN Management Services as temporary settlement for
foreign domestic helpers.

Nopest Company is owned as to 50% by Aardvark Consultancy Pte. Ltd.. Aardvark Consultancy Pte. Ltd. and
its ultimate shareholder, Ewa Singh, are Independent Third Parties.

Metropolitan Parking is owned as to 50% by GMTC Private Limited. GMTC Private Limited and its ultimate
shareholder, Mr. Low See Ching, are Independent Third Parties.
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HLA Holdings is owned as to 40% by Mr. Hew Chee Fatt. Mr. Hew Chee Fatt is a director and shareholder of
HLA Holdings, HLA Container Services, HLA Holdings (Thailand) and HLA Container Services (Thailand).

HLA Container Services is owned as to 40% by Mr. Hew Chee Fatt. Mr. Hew Chee Fatt is a director and
shareholder of HLA Holdings, HLA Container Services, HLA Holdings (Thailand) and HLA Container
Services (Thailand).

HLA Holdings (Thailand) is owned as to 26% by Ms. Somsri Puyatho, 25% by Ms. Paijit Puyatho, both of
whom are Independent Third Parties, and 1% by Mr. Hew Chee Fatt, Mr. Hew Chee Fatt is a director and
shareholder of HLA Holdings, HLA Container Services, HLA Holdings (Thailand) and HLA Container
Services (Thailand).

HLA Container Services (Thailand) is owned as to 1% by Mr. Hew Chee Fatt, Mr. Hew Chee Fatt is a
director and shareholder of HLA Holdings, HLA Container Services, HLA Holdings (Thailand) and HLA
Container Services (Thailand).

HLA Logistics is owned as to 51% by South East Asia Medlog Logistics Co. Pte. Ltd. South East Asia
Medlog Logistics Co. Pte. Ltd. and its ultimate shareholders are Independent Third Parties.

We have applied for the striking off of LHN Automobile and the application has been approved by ACRA on
29 September 2017. The striking off application was gazetted on 8 November 2017, and the company will be
automatically struck off 60 days after the application being gazetted if no objection is raised.

Automobile Pre Delivery Base is owned as to 50% by APDB Private Limited. APDB Private Limited and its
ultimate shareholder, Mr. Low See Ching, are Independent Third Parties. We have applied for the striking off
of Automobile Pre Delivery Base and the application has been approved by ACRA on 29 September 2017.
The striking off application was gazetted on 8 November 2017, and the company will be automatically struck
off 60 days after the application being gazetted if no objection is raised.

The company is a joint venture of our Group and is not consolidated into the consolidated financial statements
of our Group.

The company is an associated company of our Group and is not consolidated into the consolidated financial
statements of our Group.

Our interest in WeOffices is recognised as available-for-sale equity securities in our financial statements and
WeOffices is not consolidated into the consolidated financial statements of our Group.
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OVERVIEW

We are a real estate management service provider and logistics service provider headquartered
in Singapore with operations in Asia, principally in Singapore. Our three business segments include
space optimisation business, facilities management business and logistics services business. As at
the Latest Practicable Date, we have operations in Singapore, Indonesia, Thailand, Myanmar and
Hong Kong. We have also established a subsidiary in the PRC for our expansion into the PRC as at
the Latest Practicable Date.

We have a long history in leasing and optimising space for leasing to tenants in Singapore.
The executive chairman of our Board, Mr. Kelvin Lim, has been in the property leasing and space
optimisation business for close to 20 years. We commenced leasing properties in 2002 and then
started diversifying into optimising space in 2006 after being in the property leasing business for a
few years. For our space optimisation business, we first started by optimising industrial properties
and then gradually expanded into commercial and residential properties. We optimise space through
renovation and space planning before we launch the property through leasing. As at the Latest
Practicable Date, we have a total of 33 properties that we leased or owned with a total GFA of
approximately 3,812,300 sq.ft. and a total NLA of approximately 3,807,200 sq.ft., of which 19, 12
and two are industrial, commercial and residential properties, respectively.

We also have two other business segments, namely, facilities management business and
logistics services business. Our facilities management operations started in 2005 to provide
facilities management services to properties in our space optimisation business. Since then, we have
expanded our operations to service outside customers.

As for our logistics services business, which we have expanded into in 2003, it primarily
provides transportation services (including base oil and bitumen transportation, and chemical
transportation), container depot management services, container depot services and other ancillary
services.

With our three business segments, we have a broad range of capabilities with principal
activities encompassing the optimisation of leasing space, management of lease properties and
provision of logistics services. The following illustration demonstrates the principal services that we

offer:
Our Business
Space Optimisation Business Facilities Management Logistics Services
Industrial Commercial | | Residential . . Car Park . Container
. . . Cleaning Security Transportation
Properties Properties Properties Management Depot
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OUR COMPETITIVE STRENGTHS

We have a long history in the space optimisation business and have market reputation for
offering quality properties for rent.

We have a long history in optimising space for leasing to tenants in Singapore. We began
leasing properties to tenants in 2002 and then started diversifying into space optimisation business
in 2006. Our space optimisation business first started by optimising industrial properties and
gradually expanding into commercial and residential properties.

With over fifteen years of experience, we have an understanding and experience in the market
demands and requirements, especially in Singapore. With our knowledge of the industry, we
understand the market preference and needs, which have enabled us to consistently identify
properties with good rental potential, designing and refurbishing the properties to maximise their
rental potential and meeting our tenants’ and customers’ needs. We believe by offering quality
properties and understanding the needs of our tenants, we are able to attract new tenants and
customers and to encourage existing tenants and customers to renew their leases and services with
us. With this competitive advantage, we are able to have a high occupancy rate at our properties.
For the years ended 30 September 2014, 2015 and 2016, and the nine months ended 30 June 2017,
the average occupancy rate of our industrial properties were 95.1%, 92.9%, 94.0%, and 88.4%,
respectively, the average occupancy rate of our commercial properties were 90.5%, 95.9%, 94.0%
and 90.9%, respectively, and average occupancy rate of our residential properties were 99.0%,
97.2%, 93.8% and 99.4%, respectively. See ‘“Financial Information — Factors Affecting Our
Results of Operations — Our Property Portfolio” in this prospectus for more information.
Furthermore, with our facilities management business, we are able to provide efficient and reliable
facilities management so that we can better control the quality and service level provided by our
facilities management team.

As a testament of our operational excellence and quality customer’ service, we were
recognised by the Singapore Quality Class on 30 April 2017 for commendable performance in
business excellence. We have also been awarded the Singapore Prestige Brand Award —
Established Brands for the years 2015 and 2016, which was jointly awarded by Association of
Small & Medium Enterprises and Lianhe Zaobao in Singapore in recognition of our strong brand.
With the recognition of our operations, services and brand name, we believe it provides us with the
competitive advantage to instil confidence in our tenants and customers for the quality of our
properties offerings and services. It also allows us to leverage on our brand recognition to expand
overseas as we believe it will provide our tenants and customers of our reliability and
accountability.

Furthermore, on 19 September 2017, we have been awarded by the Securities Investors
Association Singapore as the winner of the Singapore Corporate Governance Award 2017, Catalist
Category to recognise our outstanding efforts in improving corporate governance. The award has
been granted after we have been jointly evaluated by the Securities Investors Association Singapore
together with National University of Singapore School of Business, Centre of Governance,
Institutions and Organisations, who partnered with Thomson Reuters research which criteria focuses
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on company’s good governance practices that culminates in shareholders’ interest, and endorsed by
esteemed industry organisations and institutions. We believe this award is a testament of our strong
reputation, management and internal controls, and as a listed company on the Catalist board in
Singapore. We believe this provides us with a competitive edge in providing a level of assurance to
our Shareholders and potential investors upon completion of the Listing, in Hong Kong, as a dually
listed company on the Main Board of the Hong Kong Stock Exchange and on the Catalist board of
the SGX-ST. We also believe this enables us to further strengthen our market reputation and
confidence for our customers, tenants, landlords, suppliers and joint venture partners for our

113

business operations and expansions as disclosed in “— Our Business Strategies” below.

Our space optimisation business and facilities management business are integrated and
complement one another to maximise our returns.

Our space optimisation business and facilities management business are fully integrated and
complement one another in order to maximise our returns.

Our space optimisation business is supported by our facilities management business, which
provides our properties that we lease or own for subletting in Singapore facilities management
services, including security services, cleaning services and car park management services. We
believe this will decrease our operation cost and increase our profit margin for our properties as we
can better control the cost and improve our economies of scale. Furthermore, our facilities
management business also services properties of external customers that we manage through asset
management arrangements and to external customers, which allow us to understand the
requirements of third party landlords and their operations. With such information, we can better
improve our services and improve our services in our properties.

We believe with this ecosystem that we have created sets us apart from our competitors as we
can maximise our returns through having the ability to cross-offer our services to our tenants and
customers whom carry on different businesses, which in turn could further strengthen our
relationship with our tenants and customers, increase our revenue and maximise our returns.

We have a comprehensive services mix to cater to different needs of our tenants and our
customers.

We offer a comprehensive portfolio of properties which caters to needs of our tenants and
customers in different markets. We not only offer traditional commercial, industrial and residential
properties, but also offer properties with value-added features and services, such as our GreenHub
Suited Offices, 85SOHO serviced residence, Work+Store spaces and valet, and PickJunction spaces.

Our GreenHub Suited Offices provide suited offices with flexible lease terms and a wide range
of different options in terms of locations, size of rooms and other optional value-added services,
targeting to cater to different needs of business office users. Our targeted tenants and customers for
our GreenHub Suited Offices are businesses that do not require a large physical presence, such as
SME:s, start-ups and global or multi-national corporations without a large presence in the country.
As we operate GreenHub Suited Offices in Singapore and in Jakarta, Indonesia, our GreenHub

- 179 -



BUSINESS

Suited Offices tenants and customers may also use our services in the other country, which we
believe provides additional flexibility to our tenants and customers. We also offer 85SOHO
serviced residences targeting professionals, expatriates and young families, who may not need a

full-time domestic help at home but may find serviced residence option attractive.

Our Work+Store spaces offer our tenants a combined storage and work space. We target this
especially to SMEs including e-commerce websites operators where they would require a space for
storage and a work area to process their online orders. Work+Store spaces tenants also have access
to delivery services if needed for their business operations. There are also additional self-storage
spaces that tenants can lease from to provide greater flexibility. We also offer Work+Store valet,
which is a storage service offering convenient pick-up, storage and delivery services and ideal for
individuals and businesses which may not require a large space and find the valet services
appealing.

Our PickJunction spaces offer designers and furniture experiential spaces whereby our
customers can rent a storage space and we will provide services such as providing on-site promoters
if visitors would like to view our customers’ furniture and merchandises to decide whether to
purchase the furniture and merchandises and e-commerce website support to facilitate online sales

113

of our designer customers’ merchandises. See “— Our Business — Space Optimisation Business”
to this prospectus for more information. We believe by offering a wide range of properties and
services, we can offer different properties to different tenants and customers thereby widening our

revenue base, and increasing our revenue as a result.

As for our facilities management business, it provides services for our properties and also
services to external customers. Our facilities management business offers services such as
comprehensive cleaning and related services, car park management services and security services.
We believe the suite of services in the facilities management business complements each other, and
also strengthens our space optimisation business as we can stay current with the market for our

services.

Similarly, we offer a comprehensive portfolio of services under our logistics services business,
such as transportation services, container depot management services and container depot services.
We currently offer container depot services directly to our customers and also container depot
management services for container depot operators who wish to generate a stable source of income
while outsourcing the management to other parties. For our transportation services, we not only
offer our customers transportation of ISO tanks but also services such as making arrangements to
pick-up the ISO tanks, preparation of the tanks for cargo loading and servicing of the ISO tanks.
Our customers may also store their containers at our container depot. At our container depot, we
offer our customers a wide range of services, including cleaning, inspection, repair and
maintenance, and preparation of the containers before they are picked-up by our customers or by

their logistics forwarders, or for us to fulfil orders under our transportation services.
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We believe with the wide range of integrated services under our space optimisation business,
facilities management business and logistics services business, not only can we provide a wide
range of services to our tenants and customers, but we believe we can also create traction with our
tenants and customers to create loyalty to us and to strengthen our relationships to enable us to
successfully grow our business in terms of scale and breadth.

We have an experienced and stable management team with extensive industry knowledge.

We have an experienced management team with extensive knowledge of our industries. Our
management team consists of our two executive Directors, two senior management and other

managers for our day-to-day business.

Mr. Kelvin Lim, the executive chairman of our Board, and Ms. Jess Lim, our executive
Director, each have over 15 years experience in our businesses. In particular, Mr. Kelvin Lim and
Ms. Jess Lim have begun their career in property management in 1997 and 2002, respectively. With
the growth of our business into the facilities management business and the logistics services
business, they have successfully grown our businesses, and led our Group to our Catalist Listing.
Furthermore, our executive senior management, Mr. Danny Wong and Ms. Yeo Swee Cheng, are
also important in our business operations. Mr. Danny Wong is primarily responsible for overseeing
the marketing and property management functions of our space optimisation business and has over
12 years of industry experience. He works closely with our executive Directors on the space
optimisation business, manages the day-to-day operations and also supervises other managers in the
business. Ms. Yeo Swee Cheng, the chief financial officer of our Group, joined us in 2011 and
oversees all the financial matters of our Group. Together, they spearhead the formulation of our
business strategies and expansion plans, and are closely supported by a pool of committed and
qualified managers and staff.

Our managers at the entity level are responsible for the day-to-day management of our
businesses depending on the function. For example, our facilities management business includes
managers who oversees the car parking business, security business, and cleaning and related
services business. As for our logistics services business, we have managers who oversees the
transportation business and the container depot business. All of our managers work as a team and
report to our management so that our business strategies and plans are consistently applied
throughout our Group. We believe having managers who specialise in a particular area will allow
us to streamline that particular operation, stay current to the business environment and
development, and become the best in their industry. As for our qualified staff, they include
architects, interior and concept designers who form part of our space optimisation team. Our project
managers, electrical engineers, facilities and property managers ensure that our projects are well
refurbished and managed efficiently. Our marketing managers, leasing managers and information
technology managers contribute towards the expansion and management of our customer base.
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We believe our management team’s in-depth industry knowledge and vision have enabled us
to effectively formulate and implement sound business strategies, carefully evaluate and manage
risks, accurately anticipate changes in the industry and timely capture market opportunities. For
further information about our Directors and our executive officers, see ‘“Directors and Senior
Management” in this prospectus for details.

OUR BUSINESS STRATEGIES

Continue to expand our current business operations in Singapore, Indonesia, Thailand,
Myanmar and Hong Kong.

Our operations are principally in Singapore, and we also operate in Indonesia, Thailand,
Myanmar and Hong Kong. In Singapore, we have 30 commercial, industrial and residential
properties which we lease or own for leasing out to our tenants. We also operate our facilities
management serving our properties and our customers and logistics services businesses in
Singapore. In Indonesia, we have two GreenHub Suited Offices under our space optimisation
business which we offer our tenants serviced offices. In Thailand, we have one container depot in
Laem Chabang, and in Myanmar, we have one 85SOHO serviced residence in Yangon. We also
manage one car park in Tai Po, New Territories, Hong Kong.

With our operating experiences in these businesses and jurisdictions, we plan to further
expand our operations in these areas. The following sets out our major expansion plan based on our
business development plan and strategies as at the Latest Practicable Date.

Space Optimisation Business
Singapore

For our space optimisation business in Singapore, we plan to continue to scout for industrial,
commercial and residential properties through master leases with landlords and potential acquisition
of properties. We target properties which are located at the fringe of the city centre and close by
major transportation hub, with opportunity to carry out optimisation work to increase the NLA. We
also plan to expand our space optimisation business by expanding our management of properties for
property owners through asset management arrangements. We believe asset management
arrangements to be especially beneficial for our portfolio and business expansion plans as under
the asset management arrangement, the property owners will be responsible for the renovation cost,
maintenance and other running costs. Our only cost would be the costs involved in designing the
concept and managing the project and property, which is already part of our overhead costs. As
such, asset management arrangements typically have lower cost and better margins, and allow us to
obtain first-hand information and experience from the new markets and regions while generating a
fixed management fee based on the revenue the property owner generated from the property during
the term of our asset management arrangement. We also believe that asset management
arrangements provide us the opportunity to expand and multiply our property management
portfolio without incurring significant investment costs.
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Furthermore, we also plan to acquire properties in Singapore to expand our property portfolio.
As at the Latest Practicable Date, we have completed our preliminary study of a potential
acquisition of three floors of strata industrial units in a B1 light industrial building in Singapore,
which is in the city fringe, nearby MRT stations and conveniently close to other public
transportation and expressways. The total strata area of the three floors that we plan to acquire
amounts to approximately 77,000 sq.ft. The current property is tenanted, which will allow us to
generate revenue immediately after completion of the acquisition. We do not expect to carry out
any major optimisation work on this property immediately after the acquisition as this property will
be one of the traditional industrial properties and is already tenanted. The property has a remaining
leasehold life of close to 40 years. The property is not subject to any sub-letting restrictions and
does not require any pre-approval from government authorities before the acquisition. Thus, if we
can agree with the property owner on the terms and conditions of the acquisition, we expect the
completion can take place relatively quickly. We have yet to commence the negotiation of the terms
and conditions of the potential acquisition with the property owner. If we are successful in
negotiating the terms and conditions of the acquisition, we expect the project will launch in the
third quarter of 2018. Based on our current budget, we expect the total investment cost for the
acquisition to be S$23.7 million. Based on the currently available information together with our
past historic operation experience and results of operations, we estimate it will take approximately
one month to reach the breakeven point, which we believe is beneficial to us in generating stable
income in the long leasehold interest of the property of close to 40 years. With the long leasehold
interest of the property, we expect to achieve investment payback in less than half life of the
leasehold interest of the property.

113

See “— Summary of Our Business Strategies by Business Segment and Associated Investment
Costs — Space Optimisation Business” below for further details of our expansion plan in

Singapore for our space optimisation business.
Myanmar

With our positive experience in operating our first 8SSOHO serviced residence in Myanmar,
we plan to set up two additional 85SOHO serviced residence in downtown Yangon by 2019. See
“— Summary of Our Business Strategies by Business Segment and Associated Investment Costs —
Space Optimisation Business” below for further details of our expansion plan in Myanmar for our
space optimisation business.

Facilities Management Business

We will continue to expand our current facilities management business by continuing to secure
car park management contracts, provide integrated facilities management services to private and
government buildings, and provide security services in the jurisdictions we are operating in.
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Logistics Services Business

During the Track Record Period and as at the Latest Practicable Date, we have not operated
any ISO tank depot nor provided any ISO tank storage services to our customers. We plan to
acquire a suitable property in Singapore to set up an ISO tank depot in order to expand our scope
of services to include ISO tank storage services so as to offer comprehensive and a complete suite
of services to our customers under our logistics services business. As we expect the ISO tank depot
will be used for storage of both empty ISO tanks and ISO tanks filled with oil, oil-related products
and chemicals, we will obtain relevant licenses required for storage of these substances before
commencement of operation of the ISO tank depot. Please see “Regulatory Overview — Overview
of Singapore Laws and Regulations — Regulations Governing Logistics Services Business” in the
prospectus for details. Part of the property will also be used as our parking yard for our logistics
vehicles in Singapore as we currently lease the properties for our transportation business. If we are
unable to renew the lease of the properties, we will have to invest into the newly leased properties
before we can utilise the properties. With the lease for our parking yard coming to the end of the
lease term, we also consider this to be a good opportunity for us to acquire our own property to be
used as parking yard. We currently do not operate a parking yard for our logistics vehicles at our
owned properties since we do not own and have not previously identified a suitable property that is
big enough for such purpose. To support the future stable growth of our transportation business, we
therefore plan to acquire a property to house our ISO tank depot and as our parking yard for our
logistics vehicle. For the properties to be able to park our logistics vehicles including trailers and
prime movers, we have to make the investment before they can be utilised. The investment cost
required for enabling the property to be used for logistics vehicles parking is approximately S$1.0
million and up, depending on the size and physical condition of the property.

On 3 October 2017, we have signed a letter of intent setting out our proposed terms and
conditions to the vendor for an acquisition of a property for our logistics services expansion in
Singapore to operate our planned ISO tank depot. On 29 November 2017, we received a binding
offer of an option to purchase the property from the vendor. The acquisition is subject to, among
others, the approval from JTC. A deposit of S$230,000 has also been paid to the vendor, which is
refundable if the approval from JTC is not obtained. The land area of the property is approximately
322,647 sq.ft. with a single storey detached factory and three-storey office building with total GFA
of approximately 83,451 sq.ft. The property has a remaining leasehold life of about 17 years. The
transaction is subject to the approval from the relevant Singapore government authorities, including
the JTC and the NEA, which to the best knowledge of our Directors is expected to take around six
months to obtain.

On 29 September 2017, we have signed a letter of intent with a company that is part of a
global container shipping group setting out some general terms and conditions in setting-up a joint
venture company in Singapore to offer container depot services in Singapore. On 4 December 2017,
HLA Logistics was incorporated for this collaboration, which, as of the Latest Practicable Date, had
not commenced any business operations. We consider this as a strategic partnership and believe
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partnering with this strategic partner to setup the joint venture company will be beneficial to us as
it is one of the largest global container shipping company with high container volumes. With its
container volumes and reputation in the shipping industry, we believe it will provide us with high
potential demand of depot services for the joint venture company. As the joint venture company
will be held as to 51% by our strategic partner and 49% by HLA Container Services, the results of
this joint venture company will not be consolidated into our financial statements and will only be
recorded as a share of profit of loss of an associate in our accounts.

Furthermore, we plan to acquire transportation equipment, including six prime movers to
expand our transportation fleet. The addition of six prime movers will increase our current fleet size
by 15%, which will allow us to expand our services as our customers have increased demand of our
transportation services.

113

See “— Summary of Our Business Strategies by Business Segment and Associated Investment
Costs — Logistics Services Business” below for further details of our expansion plan in Singapore

for our logistics services business.

As for Thailand, with our experience in container depot services business in Thailand, we
target to expand into the transportation business for the transport of containers inland in Thailand.
In particular, we note that there is a trend of manufacturing activities being relocated to the
southern part of Thailand which would require transportation services in moving the goods. We
plan to acquire prime movers and trailers, and commence operation of our transportation business in
Thailand in 2019. We also plan to expand our container depot services business in Thailand by
setting up one more container depot. On 27 September 2017, we have signed a lease agreement in
Thailand for a property to operate our second container depot in the vicinity of Bangkok, Thailand

113

and the lease term is yet to commence as at the Latest Practicable Date. See “— Summary of Our
Business Strategies by Business Segment and Associated Investment Costs — Logistics Services
Business” below for further details of our expansion plan in Thailand for our logistics services

business.

In Myanmar, we have observed that there is a need of container depot services with an
anticipated increase in container movements in the country. We plan to establish container depot

113

services in Myanmar to capture this opportunity. See “— Summary of Our Business Strategies by
Business Segment and Associated Investment Costs — Logistics Services Business” below for

further details of our expansion plan in Myanmar for our logistics services business.

We also plan to expand our car parking management service under our facilities management

113

business in Myanmar by securing carpark management contracts by 2019. See “— Summary of Our
Business Strategies by Business Segment and Associated Investment Costs — Facilities
Management Business” below for further details of our expansion plan in Myanmar for our

facilities management business.
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Expanding our service offerings by leveraging on our experience.

Based on our operational experience, we believe that the taste and requirements of tenants and
customers are ever evolving. In order to stay abreast of the latest market trend, we continue to
extend our current offerings based on our operational experience, which we believe can differentiate
us from our competitors, increase our sales and returns to our Shareholders.

In Jakarta, Indonesia, we currently have two GreenHub Suited Offices. With our operating
experience in Jakarta, we believe the business environment calls for a co-working space or a co-
working and co-living space to capture the opportunities especially with higher mobility of business
operators especially for entrepreneurs and younger generation. The co-working and co-living space
will be a hybrid of serviced offices and serviced residence. During the Track Record Period and as
at the Latest Practicable Date, we did not have any co-working and co-living space. The co-working
and co-living space will be a new service for us leveraging on our experiences in operating suited
offices and serviced residences. We plan to offer facilities such as conference rooms, hot desks and
lounge area in the co-working space, which will be conveniently located in front of the living space
whereby users can share their knowledge and resources freely in the working space, which we
believe can create a collaborative environment. We also intend to offer this co-living and co-
working space in different locations in Asia outside of Singapore as we have found from the
feedback of our tenants and customers that the major attraction of our services overseas is that we
are a Singaporean company, which provides them with confidence of the level of our services and
reliability. We may also explore into connecting with other similar operators overseas to expand our
network offering so as to increase the attractiveness of our co-living and co-working space services.

We plan to open one co-working space or co-working and co-living space in Jakarta by 2019.
If we are presented with the right opportunity, we may also consider managing the property for the
property owner under an asset management contract. See “— Summary of Our Business Strategies
by Business Segment and Associated Investment Costs — Space Optimisation Business” below for
further details of our expansion plan in Indonesia for our space optimisation business.

Furthermore, we also intend to expand our operations by offering online real estate agency
services. We currently list the availability of our managed properties, including properties that we
own, lease and manage under the asset management arrangement, on our space portal. We intend to
expand our listing to include other properties that other property owners would like to list. As at
the Latest Practicable Date, we have obtained an estate agency licence in Singapore so that we can

13

conduct such operations. See also “— Summary of Our Business Strategies by Business Segment

and Associated Investment Costs — Space Optimisation Business” below for further details.

Expand our business operations into other countries and regions with particular focus in
Asian countries and regions

With our operation experience in Singapore, Indonesia, Thailand, Myanmar and Hong Kong,
we plan to expand our business operation into other countries and regions with particular focus in
Asian countries and regions.
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In respect of our expansion into the Greater China region, we have successfully won the
tender for a car park management contract to operate a car park in Tai Po, New Territories, Hong
Kong, which marks our first expansion into the Greater China region. Our car park management

business commenced in Hong Kong in May 2017.

We also plan to expand our space optimisation business into the PRC. We have established
our subsidiary, LHN Xiamen, in the PRC in November 2016 to expand our space optimisation
business into the PRC. We have also entered into a non-binding memorandum of understanding
with a state-owned entity in Xiamen, the PRC to manage one of its properties under our asset
management model upon completion of the construction. As at the Latest Practicable Date, we have
set up a team in Xiamen, Fujian Province, the PRC for the planned expansion and the preliminary
preparatory work for the upcoming project in Xiamen. We also plan to rent one of the floors with
GFA of approximately 16,800 sq.ft. from the landlord to set-up our PRC headquarter and operate
our first co-working and co-living space under our GreenHub brand on the property. This will mark
our first space optimisation operation in the PRC. Similar to the co-working and co-living space
planned for our expansion in Jakarta, Indonesia, the co-working and co-living space in Xiamen will
be a hybrid of serviced offices and service residence. Office facilities including conference rooms,
hot desks and lounge area will be conveniently located in front of the living space as to create a
collaborative environment. Our total investment cost for this co-working and co-living space is
expected to be S$0.6 million, primarily for the renovation and fit-out of the premises. See “—
Summary of Our Business Strategies by Business Segment and Associated Investment Costs —
Space Optimisation Business” below for further details of our expansion plan in the PRC for our
space optimisation business. Furthermore, we are in discussion for a possible asset management
agreement to manage a commercial property in Xiamen, Fujian Province, the PRC.

In addition to the co-living and co-working space that we plan to operate in Xiamen, we also
look for business opportunities to expand our traditional industrial, commercial and residential
properties in the PRC through master leases. We may also look for more properties to be managed

113

under asset management arrangements for property owners. See “— Summary of Our Business
Strategies by Business Segment and Associated Investment Costs — Space Optimisation Business”

below for further details of our expansion plan in the PRC for our space optimisation business.

We also plan to expand our car parking management service under our facilities management

113

business in the PRC by securing carpark management contracts by 2019. See “— Summary of Our
Business Strategies by Business Segment and Associated Investment Costs — Facilities
Management Business” below for further details of our expansion plan in the PRC for our

facilities management business.
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In respect of our expansion into other regions of Asia, as at the Latest Practicable Date, we
are exploring opportunities to expand our space optimisation business into ASEAN countries and
regions, including Cambodia and Vietnam. As at the Latest Practicable Date, we are carrying out
feasibility study regarding potential expansion into Cambodia and in discussion with some parties
regarding opportunities. We have yet to identify and confirm any potential acquisition or master
lease target in Cambodia, or to formulate a concrete plan and budget for our potential expansion
into Cambodia. For an overview of the laws and regulations in Cambodia, and the industry
overview of Cambodia, see “Regulatory Overview — Overview of Cambodia Laws and
Regulations” and “Industry Overview — Overview of Serviced Apartment Leasing Market in
Cambodia” in this prospectus for more information, respectively. As at the Latest Practicable Date,
we have not identified any potential opportunity in Vietnam.

Increase the use and implementation of our information technology systems to increase our
efficiency and minimise our labour investment.

During the Track Record Period, direct labour costs were our second highest cost of sales after
rental costs, amounting to S$8.2 million, S$8.8 million, S$9.9 million and S$7.7 million for the
years ended 30 September 2014, 2015 and 2016, and for the nine months ended 30 June 2017,
respectively.

We believe the use of information technology systems is important in our operations as it
optimises our business operations and minimises the use of labour in our operations. We currently
have implemented a range of information technology systems for our business operations, including
online portals such as space portal, PickJunction e-commerce portal, car park online portal, Work
+Store portal, GreenHub meeting room portal, client resource management system, enterprise
resources planning systems, and closed-circuit television system. See “Business — Information
Technology Systems” for details.

We also believe the increase use of information technology systems will further enhance our
efficiency and lower our requirements of and reliance on labour, especially for our operations in
Singapore where labour costs have increased substantially in the last few years. According to
Singapore Manpower Research and Statistics Department, the gross monthly income for full-time
cleaners, labourers and related workers had increased from S$1,082 in 2012 to S$1,417 in 2016.

We therefore will continue to optimise our business by increasing the use of information
technology in our operations, which in turn will increase our returns.
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Summary of Our Business Strategies by Business Segment and Associated Investment Costs
Space Optimisation Business

We set out in the table below a summary of our business strategies for our expansion of the

space optimisation business as disclosed above and the associated investment costs:

Expansion of Status as at the

current properties
portfolio through
asset management
arrangement

have identified
the right
opportunity, we
will consider
managing the
property for the

No investment
cost will be
incurred as it is

commercial and the city fringe and
residential

properties

near major

transport nodes.
a management

The asset contract.

management

contract to be at property owner.

least three years

with renewal

options, and a

management fee of

at least 10.0% of

rental revenue.
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space optimisation Minimum Total Source of Latest Practicable
business Property type GFA Selection criteria  investment cost funding” Timetable Date
(sq.ft.)
Singapore
- Expansion of Industrial, 20,000 Property to be at  Depends on the Internal source ~ Ongoing. Carrying out
current properties commercial and the city fringe and condition of the of funding and ~ Depends on the feasibility study on
portfolio through  residential near major properties, the  banking facilities properties a potential target as
master leases properties transport nodes. amount of identified. at the Latest
renovation and Practicable Date.
The master lease  optimisation
should be at least ~ works required, No agreement or
with an initial term and the memorandum of
of three years with timetable. Based understanding
renewal options, on the selection entered into.
and target gross criteria, we
profit margin of at expect between
least 20.0%. $$1.0 million to
S$1.5 million per
master lease
project.
- Expansion of Industrial, 20,000 Property to be at ~ Not applicable. ~ Not applicable. ~ Ongoing. If we  No opportunity

identified and no
agreement or
memorandum of
understanding
entered into.
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Expansion of

Status as at the

space optimisation Minimum Total Source of Latest Practicable
business Property type GFA Selection criteria investment cost funding'’ Timetable Date
(sq.ft.)

- Acquire a property Industrial or 50,000 Property target $$23.7 million ~ 75.3% from Acquisition Based on the
or part of a commercial identified. If the internal source  expected to be  preliminary
property under for acquisition will not of funding and  completed by the feasibility study
our space proceed, property banking facilities second quarter of carried out, we
optimisation to be at the city 2018. have identified
business fringe and near 24.7% from net three floors of a

- Offer real estate ~ Not applicable. Not
agency services to
other property

owners through

applicable.

our online space
portal

major transport
nodes. The
property shall have
a remaining
leasehold life of at
least 20 years, with
a target acquisition
price of not more
than the
construction cost
based on the
maximum plot
ratio, and with a
potential to
increase the NLA
by 10.0% or more
if we are acquiring
the entire property.
If we will only
acquire part of the
property, the price
should be below
the market price
and the potential to
increase the NLA
will not be a
criteria.

Not applicable. Not applicable.
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proceeds from
the Global
Offering.

Not applicable.  In progress in

2017

light industrial
property to be
acquired. It is
expected that the
current tenants can
be novated to us in
order to generate
income on the

property.

No agreement or
memorandum of
understanding
entered into.

Obtained an estate
agency licence in
Singapore.
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Expansion of

Status as at the

space optimisation Minimum Total Source of Latest Practicable
business Property type GFA Selection criteria investment cost funding'’ Timetable Date
(sq.ft.)
Myanmar
- Set up two Residential 20,000 The master lease  $$3.0 million Internal source By the financial No opportunities
additional property should be (subject of funding and  year ending 30  identified and no
85SOHO serviced to applicable bank borrowings September 2019  agreement or
residence in licences, permits memorandum of
downtown Yangon and approvals understanding
being obtained by entered into.
GH Yangon) a
one-year lease with
nine consecutive
renewals of one
year terms with a
gross profit margin
of at least 30%.
Alternatively, to  $$3.0 million Internal source By the financial ~Currently, in
manage a property of funding and  year ending 30  negotiation with
with a term of at bank borrowings September 2019  the landlord for
least ten years. potential
opportunity
Indonesia
- set up one co- Commercial 8,000 Property to be at  $$0.3 million Internal source By the financial Carrying out
working space or and mixed-use the city fringe, of funding. year ending 30  feasibility study on
co-working and  property CBD or close by September 2018 a potential target as
co-living space in populated business at the Latest
Jakarta districts. Practicable Date.
The master lease No agreement or
should be at least memorandum of
five year and a understanding
gross profit margin entered into.
of at least 30%.
— Expansion of Commercial 10,000 Property to be at ~ Not applicable. ~ Not applicable. ~ Ongoing. If we  No opportunity

current properties and mixed-use
portfolio through property
asset management

contracts.

the city fringe,
CBD or close by
populated business
districts

The asset
management
contract to be at
least three years
with renewal
option, and a
management fee of
at least 10.0%.

No investment
cost will be
incurred as it is
a management
contract.
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property for the
property owner.
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entered into.



BUSINESS

Expansion of Status as at the

space optimisation Minimum Total Source of Latest Practicable
business Property type GFA Selection criteria investment cost funding'’ Timetable Date
(sq.ft.)

PRC

- Expand our Industrial, 20,000 Tier one or two Not applicable. ~ Not applicable. ~ Construction of A non-binding
presence into the  commercial and cities, at the fringe No investment the first memorandum of
PRC through asset residential of the city or CBD, cost will be identified understanding has
management properties or within high-tech incurred as it is property is been entered into
arrangement industrial parks. a management expected to be  with a state-owned

contract. completed in entity in Xiamen,

Management period 2018. Fujian Province,

to be at least five the PRC to manage

years, and the Management of  the property.

management fee the property will

should be at least commence We are in

10.0% of rental thereafter. discussion for a

revenue. possible asset
management
agreement to
manage a
commercial
property. As at the
Latest Practicable
Date, we have not
entered into any
memorandum of
understanding or
agreement.

— Set-up one co- Commercial 15,000 Tier one or two $$0.6 million 67.9% by net Construction of A non-binding
working space or and residential cities, at the fringe proceeds from  the property is  memorandum of
co-working and ~ mixed-use of the city or CBD, Approximately  the Global expected to be  understanding has
co-living space in building or within high-tech nine months to  Offering completed in been entered into
Xiamen industrial parks. reach breakeven 2018. Renovation with a state-owned

point and three  32.1% from and optimisation entity in Xiamen,
Lease period to be years to achieve internal source ~ work on the Fujian Province,
at least five years investment of funding and  property will the PRC to set up
and a gross profit payback‘m bank borrowings commence the space in the
margin of at least thereafter. property.
30%.

- Expand our Industrial, 20,000 Tier one or two Depends on the Internal source  Ongoing. No opportunity
presence in the commercial and cities, at the fringe condition of the of funding and  If we have identified and no
PRC through residential of the city or CBD, properties, the  banking facilities identified the agreement or
expanding our properties or within high-tech amount of right opportunity, memorandum of
properties industrial parks. renovation and we will consider understanding
portfolio in the optimisation to take up the  entered into.

PRC from master
leases

Lease period to be
at least ten years
including option to
renew, and the
target gross rental
margin of the
property should be
at least 30%.

works required,
and the
timetable.

No investment
cost is expected
to be incurred
until the
financial year
ending 30

September 2019.
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Expansion of

Status as at the

space optimisation Minimum Total Source of Latest Practicable
business Property type GFA Selection criteria investment cost funding'’ Timetable Date
(sq.ft.)
Cambodia
- Expand our Residential At least At the fringe of the Depends on the Internal source  Ongoing. Carrying out
presence into properties 20,000 city or CBD, or  condition of the of funding and feasibility study
Cambodia through sq.ft. within high-tech ~ properties, the  banking facilities regarding potential

acquisition, master
lease or asset
management
arrangement

Notes:

ey

industrial parks.

For acquisition, the
property shall be
freehold property
with gross profit
margin of at least
30%.

For master lease,
lease period to be
at least ten years
including option to
renew, and the
target gross rental
margin of the
property should be
at least 30%.

For asset
management
arrangement,
management period
to be at least five
years, and the
management fee
should be at least
10.0% of rental
revenue.

amount of
renovation and
optimisation
works required,
and the
timetable.

operation in
Cambodia and in
discussion with
some parties
regarding
opportunities. We
are yet to identify
and confirm
potential
acquisition or
master lease target
in Cambodia, or to
formulate a
concrete plan and
budget for our
potential expansion
into Cambodia.

Based on an estimated net proceeds of HK$55.6 million assuming the Offer Price is fixed at HK$2.13 per

Offer Share, being the mid-point of the indicative Offer Price range of HK$1.90 to HK$2.36 per Offer Share.

(2)

operations.

- 193 -

Estimation based on the currently available information, our past historic operation experience and results of



BUSINESS

Facilities Management Business

We set out in the table below a summary of our business strategies for our expansion of the
facilities management business as disclosed above and the associated investment costs:

Expansion of the Status as at
facilities management Scope of Total investment the Latest
business expansion Section criteria cost Source of funding Timetable Practicable Date
Singapore
— Expansion of Continue to secure To target $$80,000 (for the Internal source of — Ongoing. We continue to
current facilities car park commercial, year ending 30 funding secure new
management management industrial & Sept 2018) contracts with our
business. contracts, provide  residential customers in
integrated facilities properties owned providing car park
management by government management,
services to private authorities or facilities
and government private companies management
buildings, and services and
provide security security services as
services. part of our day-to-

day business.

Myanmar
— Expansion of car ~ Secure car park Commercial Not applicable as  Not applicable. Target to secure  None.
park management  management building and the contracts are first contract by the
business. contracts. shopping malls. generally provision financial year
of services. ending 30
September 2019.
Hong Kong
— Expansion of car ~ Continue to secure Targeting public or $$147,000 Internal source of  Target to secure at No opportunity
park management  car park private car parks, funding and least one large identified and no
business. management including banking facilities  parking projects by agreement or
contracts. government the financial year ~memorandum of
tenders. The ending 30 understanding
minimum car September 2018.  entered into.
parking spaces to
be at least 80
spaces.
The site should be
close to
government offices,
mall, markets and/
or entertainment
places.
Minimum three
years management
terms with renewal
option, and with a
gross profit margin
of at least 15.0%.
PRC
— Expansion of car  Secure car park The site should be Not applicable as  Not applicable. Target to secure ~ None.
park management  management close to the contracts are first contract by the
business. contracts. government offices, generally provision financial year
mall, markets and/ of services. ending 30
or entertainment September 2019.
places.
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Expansion of the

Status as at

facilities management Scope of Total investment the Latest

business expansion Section criteria cost Source of funding Timetable Practicable Date

Cambodia

— Expand our Residential To provide Related to initial ~ Internal source of ~ Ongoing We are carrying
presence into properties facilities setup cost for the  funding and bank out feasibility
Cambodia by management facilities borrowings. study regarding

providing facilities

management
services

Logistics Services Business

services for
properties we
manage under our
space optimisation
business

management
services

potential operation
in Cambodia and in
discussion with
some parties
regarding
opportunities. We
are yet to identify
and confirm
potential
acquisition or
master lease target
in Cambodia, or to
formulate a
concrete plan and
budget in relation
to for our potential
expansion into
Cambodia.

We set out in the table below a summary of our business strategies for our expansion of the

logistics services business as disclosed above and the associated investment costs:

Expansion of the

Status as at the

logistics services Scope of Total investment Source of Latest Practicable
business expansion Section criteria cost funding'’ Timetable Date
Singapore

— Set up an ISO tank Acquire a property Total GFA of at  $$25.2 million 9.2% by net By the financial Signed a letter of

depot and self-use
logistics vehicle
parking yard.

— Acquisition of
transportation
equipment.

for our ISO tank
depot and house
our self-use
parking yard for
our logistics
vehicle

Acquire six prime
movers

least 80,000 sq.ft.
with a remaining
leasehold life of at
least ten years.

A building to
house our office
for our logistics
services operations.

Not applicable.

Approximately one
year to reach
breakeven point
and eight years to
achieve investment
payback.”

S$1.1 million.
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proceeds from the
Global Offering.

90.8% by internal
sources of funding
and banking
facilities.

14.9% by net
proceeds from the
Global Offering.

85.1% by internal
sources of funding
and finance lease.

year ending 30

September 2018.

By the financial
year ending 30

September 2018.

intent setting out
our proposed terms
and conditions for
the acquisition of a
property in
Singapore. Terms
and conditions are
subject to further
negotiation with
the vendor.
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Expansion of the

Status as at the

logistics services Scope of Total investment Source of Latest Practicable
business expansion Section criteria cost funding“) Timetable Date
Thailand

— Set up one To lease a property Land size of at $$1.0 million. Internal source of By the financial Entered into a

additional container
depot.

— Set up
transportation
business in
Thailand.

Myanmar
— Set up one
container depot.

Notes:

to operate our
second container
depot in Thailand.

Acquire prime
movers and trailers
to commence
transportation
business to support
the container depot
in Thailand.

To lease a property
to operate our first
container depot in
Myanmar.

least 100,000 sq.ft.
with concrete
flooring in the
vicinity of
Bangkok, Thailand.
The lease term
should be at least
ten years.

Not applicable.

Land area of at $$1.0 million.
least 80,000 sq.ft.

in the Yangon port

area and close by

Thilawa special

economic zone.

$$0.5 million.

funding and bank
borrowings.

Internal source of
funding and
finance lease.

Internal source of
funding and bank
borrowings.

year ending 30

September 2018.

By the financial
year ending 30

September 2019.

By the financial
year ending 30

September 2019.

lease agreement
with respect to 1-3
plots of land in the
vicinity of
Bangkok, Thailand.
Term of lease will
commence upon
completion of
concrete flooring
and has not
commenced as at
the Latest
Practicable Date.

Subject to the
successful set up of
the second
container depot in
Bangkok.

No target identified
and no agreement
or memorandum of
understanding
entered into.

(1) Based on an estimated net proceeds of HK$55.6 million assuming the Offer Price is fixed at HK$2.13 per
Offer Share, being the mid-point of the indicative Offer Price range of HK$1.90 to HK$2.36 per Offer Share.

(2)  Estimation based on the currently available information, our past historic operation experience and results of

operations.
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OUR BUSINESS
Overview

Our business is broadly divided into three areas to optimise the potential returns to our
Shareholders. Our space optimisation business, which is our principal business, offers and sublets
commercial, industrial and residential properties to our tenants after we have optimised the spaces
on our properties. As at the Latest Practicable Date, we offer optimised property for leasing in
Singapore, Indonesia and Myanmar.

Our facilities management business provides property management and security services, car
park management services, and cleaning services for our properties and for external customers. We
currently offer facilities management services in Singapore and car park management services in
Hong Kong. As for our logistics services business, we currently offer and provide transportation
services for base oil and bitumen transportation, and chemicals transportation. We also provide
container depot services and container depot management services to our customers in Singapore
and Thailand.

We set out in the table below our revenue by business segments during the Track Record
Period:

For the year ended 30 September For the nine months ended 30 June
2014 2015 2016 2016 2017
S$°000 % S$°000 %o S$°000 % S$°000 % S$°000 %o
(unaudited)
Space optimisation
business
Industrial 40,484 44.6 45,864 47.6 52,040 49.7 40,048 50.9 32,712 41.0
Commercial 21,198 23.4 23,445 24.3 23,740 22.7 17,728 22.5 17,514 22.0
Residential 8,880 9.8 2,644 2.8 884 0.8 609 0.8 1,104 1.3

70,562 77.8 71,953 74.7 76,664 73.2 58,385 74.2 51,330 64.3
Facilities management

business 8,478 9.3 9,748 10.1 12,459 11.9 9,022 11.4 12,488 15.7
Logistics services

business 11,700 12.9 14,673 15.2 15,582 14.9 11,317 14.4 15,949 20.0
Total 90,740 100.0 96,374 100.0 104,705 100.0 78,724 100.0 79,767 100.0
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We set out in the table below our gross profit and gross profit margin by segment during the
Track Record Period.

For the year ended 30 September For the nine months ended 30 June
2014 2015 2016 2016 2017
Gross Gross Gross Gross Gross

Profit Margin Profit Margin Profit Margin Profit Margin Profit Margin

S$°000 Y% S$°000 % S$°000 % S$°000 % S$°000 %
(unaudited)

Space optimisation

business
Industrial 13,251 32.7 11,830 25.8 13,900 26.7 10,784 269 7,020 21.5
Commercial 5,794 273 7,478 319 7,448 31.4 5,603 31.6 4,267 244
Residential 2,012 227 (498) (18.8) 104 11.8 (40) (6.6) 644 58.3

21,057 29.8 18,810 26.1 21,452 28.0 16,347 28.0 11,931 23.2

Facilities

management

business 800 9.4 782 8.0 1,753 14.1 1,229 13.6 1,849 14.8
Logistics services

business 3,174 27.1 3,856 26.3 4,292 27.5 3,404 30.1 5,431 34.1
Total 25,031 27.6 23,448 24.3 27,497 26.3 20,980 26.7 19,211 24.1

Our Geographical Presence

We currently have operations principally in Singapore, and in Indonesia, Thailand, Myanmar
and Hong Kong. As at Latest Practicable Date, we have 33 commercial, industrial and residential
space optimised properties which we lease or own that we lease out to our tenants, with a total
GFA of approximately 3,812,300 sq.ft. and a NLA of approximately 3,807,200 sq.ft.

Singapore

As at the Latest Practicable Date, we have 30 properties in Singapore. We also have four
properties under our asset management arrangement in which we generate management fees.
Furthermore, we also operate our facilities management in Singapore and logistics services business
in Singapore. Our logistics services provide container depot management services and transportation
services in Singapore. In Singapore, we currently manage one container depot, which has a capacity
of up to 6,200 TEU, and two transportation yards, one of which is for overflow storage purpose.
We have signed a letter of intent to set up a joint venture company with a company which is part of
a global shipping group as our strategic partner in relation to setting up a new joint venture to offer
container depot services in Singapore. On 4 December 2017, HLA Logistics was incorporated for
this collaboration, which, as at the Latest Practicable Date, had not commenced any business
operations. As for our transportation services in Singapore, as at the Latest Practicable Date, we
have 43 prime movers, 15 road tankers and more than 120 trailers servicing our customers.
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Thailand

In Laem Chabang, Thailand, located by the major port in Thailand, we operate a container
depot with a capacity of up to 7,000 TEU. We have also entered into a lease agreement with respect
of a plot of land in the vicinity of Bangkok, Thailand with the intent to operate a new container
depot at the property to benefit from the anticipated increase in volume of container through-put in
Thailand, thereby increasing the demand for container depot services. As at the Latest Practicable
Date, the lease term for this new container depot has not commenced. In addition, we are exploring
to expand our presence of our container depot business in other South East Asian countries. See
“Business — Our Business Strategies — Expand our business operations into other countries and
regions with particular focus in Asian countries and the PRC” for further details.

Indonesia

In Jakarta, Indonesia, we operate two GreenHub Suited Offices locations with a total GFA of
approximately 31,900 sq.ft.

Myanmar

In Yangon, Myanmar, we have one property on which we operate 85SOHO branded serviced
apartments. The property offers studios, one bedroom apartments and three bedroom apartments,
with a total GFA of approximately 14,600 sq.ft.

We are currently in discussion with a landlord for a potential asset management project for a
residential building consisting of 88 units of one bedroom apartments located approximately five
minutes’ drive from downtown Yangon and close by Shangri-La Serviced Apartment and
Residences in Yangon. If this transaction will proceed, the property will operate as 85SOHO
serviced residences.

PRC

We have also recently established our presence in the PRC and in Hong Kong. We have
established our subsidiary, LHN Xiamen, in the PRC in November 2016 to expand our space
optimisation business into the PRC. As at the Latest Practicable Date, we have not commenced our
business in the PRC. We have also entered into a non-binding memorandum of understanding with
a state-owned entity in Xiamen, the PRC to manage one of its properties under our asset
management model upon completion of the construction. We expect the construction will be
completed in 2018. As at the Latest Practicable Date, we have set up a team in Xiamen, the PRC
for the planned expansion and the preliminary preparatory work for the upcoming project in
Xiamen. As at the Latest Practicable Date, we are in discussion for a possible asset management
arrangement to manage a commercial property in Xiamen, Fujian Province, the PRC. As at the
Latest Practicable Date, we have not entered into any memorandum of understanding or agreement
for this asset management arrangement.

Hong Kong

In Hong Kong, we have incorporated LHN Parking HK in January 2017 for the expansion of
our facilities management business into Hong Kong. We have, by way of tender, been granted a
three-year contract to manage the car park at No. 1 Ting Kok Road, Tai Po, New Territories, Hong
Kong and have commenced the management in May 2017. As at the Latest Practicable Date, we
have obtained a lease for a car park in Tsim Sha Tsui, Kowloon, Hong Kong.

- 199 -



BUSINESS

We set out below a diagram illustrating our geographical reach as at the Latest Practicable
Date:

OUR PROPERTIES
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We set out in the table below our revenue by geographical region during the Track Record
Period:

For the year ended 30 September For the nine months ended 30 June
2014 2015 2016 2016 2017
$$°000 %% S$°000 % S$°000 % $$°000 % $$°000 %
(unaudited)

Singapore 90,678 99.9 95,819 99.4102,861 98.2 77,532 98.5 76,968 96.5

Indonesia 62 0.1 490 0.5 1,101 1.1 779 1.0 1,090 1.4
Thailand — 0.0 65 0.1 508 0.5 337 04 1,073 1.3
Myanmar — 0.0 — 0.0 235 0.2 76 0.1 633 0.8
Other

countries — 0.0 — 0.0 — 0.0 — 0.0 3 0.0

90,740 100.0 96,374 100.0 104,705 100.0 78,724 100.0 79,767 100.0
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I. OUR SPACE OPTIMISATION BUSINESS

We primarily offer and lease properties to our tenants after optimising the space at the
properties that we have leased or purchased. Our space optimisation business is our principal
business segment during the Track Record Period. We have categorised all our leasing, sub-leasing
and management of properties under our space optimisation business. ‘“Space optimisation”
involves re-designing and planning the property in order to increase its NLA and minimise the
amount of ‘“dead” or unusable space, thus increasing the potential rental yield per sq.ft. and
accordingly, the potential rental yield of the property. In order to ensure the property will follow
the optimisation plan, we will execute the necessary renovation and refurbishment work. The
renovation and refurbishment work will also enhance the aesthetic appeal and potentially increase
the overall value of the property. We also provide asset management services to property owners by
assisting the property owners to design and optimise their property for leasing, and to provide lease
management services, which we generate a fixed management fee based on a percentage of rental
revenue generated from the property.

113

See “— Our Business Processes — A. Space Optimisation Business — Illustration of Space
Optimised Properties” below for illustration of our optimisation works. We have a diversified
portfolio of commercial, industrial and residential properties primarily in Singapore, and also in
Indonesia and Myanmar. As at the Latest Practicable Date, for our space optimisation business, we
leased or owned 30 properties in Singapore, two properties in Indonesia and one property in
Myanmar. We are also innovative in offering a dynamic portfolio of properties and services to our
tenants. Apart from properties we leased or purchased, we also provide asset management services
to property owners by assisting the property owners to optimise the properties they own in return

for management fees.

We set out below a summary table of different properties and services we offer on properties
that we have leased or owned under our space optimisation business during the Track Record
Period and up to the Latest Practicable Date:

Type of property Brands/Concepts Products/Services Descriptions
A. Industrial LHN Industrial units e Bare industrial units for warehousing, light
P industrial use and ancillary offices
SPACE OPTIMISED
(industrial) e Targeting industrial tenants
k = Warehouse and e Units with combined warehousing and
work+stere AT , ey
industrial use units, industrial use area
(Work+Store Space) and self-storage
units e Self-storage units

e Optional delivery services at extra costs
e Ideal for businesses that require small and

affordable storage and/or work space to
perform simple fulfilment or logistic duties
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Type of property

Brands/Concepts

Products/Services

Descriptions

B. Commercial

C. Residential

[vaer]
work+stere

(Work+Store Valet)

PIC{JUNCTION

(PickJunction)

LHN
GROUP

SPACE OPTIMISED

(Commercial)

GREENHUBL

(GreenHub)

LHN
GROUP

SPACE OPTIMISED

(residential)

o soko

(85SOHO)

Valet storage

services

E-commerce, and
furniture and
merchandises
experience centre

Business and office
units

Suited offices

Apartments

Serviced
apartments

-202 -

Storage concierge services (including pick-
up, storage and delivery services)

Ideal for individuals and businesses to store
rarely used items

Storage space for furniture and merchandises
of our customers

Experience centre for furniture and
merchandises

E-commerce website
On-site promoters show the experience centre

for visitors

Bare units with minimum fittings for offices
and business uses (such as retail outlets, food
and beverage outlets)

Targeting commercial tenants

Fully furnished suited office units fitted with
internet and phone connections

Flexi working desks

Virtual offices

Value-added services such as housekeeping
services and secretarial services

Targeting businesses that do not require a
large physical presence, such as SMEs, start-
ups, and global or multi-national
corporations without a large presence in the
country

Apartments

Targeting residential tenants

Serviced apartments

Targeting expats, professionals and families
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A. Our Industrial Properties

Our industrial properties are industrial properties which we lease or own for subleasing
under our space optimisation business and exclude properties we manage under asset
management services in which we generate management fees. Our industrial spaces comprise
industrial buildings, factories, warehouses and land for open storage in Singapore. We
currently have 19 properties in Singapore. The lease term (or service term for warehousing
services) for our industrial properties tenants are generally between one and three years. As at
30 September 2014, 2015 and 2016, and 30 June 2017, our average occupancy rate as a
percentage of accumulated NLA for all year or period of our industrial properties amounted to
95.1%, 92.9%, 94.0% and 88.4%, respectively.

Within our industrial properties, we also run different business concepts on our
properties to increase our return and maximise the return for our Shareholders, including Work

+Store Space and Work+Store Valet services, and PickJunction experience centre.
1.  Work+Store Space (worustefe) and Work+Store Valet (worustefe) services

We currently have five Work+Store locations in Singapore, namely, Work+Store Space
@ 18 New Industrial Road, Work+Store Space @ 18 Tampines, Work+Store Space @ 680
Upper Thomson, Work+Store Space @ 100 Eunos and Work+Store Space @ 38 Ang Mo Kio.
We are planning to open a new Work+Store location in a joint venture property in Singapore
under our asset management services, namely Work+Store Space @ 44 Kallang Place. We are
also planning to acquire an industrial building in Singapore for further expanding our Work

113

+Store space network. See “— Our Business Strategies” above for more details. As at the
Latest Practicable Date, we are still carrying out feasibility studies and having preliminary
discussions with potential sellers. We generally require the property to have a GFA of at least
50,000 sq.ft. at the fringe of the city and close by major transportation hubs, with the
remaining leasehold interest of 20 years or more. When carrying out the feasibility study, we
expect the value of the property to be less than the construction cost based on the maximum

plot ratio.

Work+Store Space offers units that are designed to offer tenants warehousing and work
spaces within one unit. We also offer, through our Work+Store Space, self-storage spaces of
different sizes to allow our tenants to take up additional warehousing spaces. We believe the
Work+Store spaces could cater to different needs of individuals and businesses that require
small and affordable storage and/or work space to perform simple fulfilment or logistic duties.
The rate for the leases or warehouse services charges for our Work+Store Space units are
determined by reference to the size of the unit, which includes utility and management fees.

In addition, at our Work+Store locations, we also offer Work+Store Valet service, a valet
storage service whereby our customers can pack their boxes at their home or office, and we
will pick up their boxes at footstep, store and redeliver to them upon request. It is similar to
self-storage services but provides our customers with more flexibility in using the services.
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We believe it is ideal for a wide range of customers, from individuals to businesses, who
would like to store rarely used items and find the services appealing as being convenient and
time saving.

We also provide value-added services such as offering packaging materials at our office
for our tenants to purchase at a fee, and delivery services on their behalf to provide our
tenants convenience in their operations. All our Work+Store properties are equipped with 24-
hour security system. We believe businesses such as e-commerce business, pop-up retailers, e-
retailers, event organisers and trading companies will find our Work+Store units appealing.

In terms of property safety, we carry out regular random checks on our properties for
property safety and security audit, and tenancy compliance audits, for safety compliance and
compliance with the relevant rules and regulations. In particular, any safety risks identified
during random checks performed at our properties will be recorded in the inspection report. If
we notice any safety irregularities, such as storage above height limits, installation of illegal
partitions and storage of dangerous goods, we will notify the relevant tenant of such
irregularities and require them to rectify such irregularities typically within five working days.
After the deadline for rectification, follow-up checks will be performed to check whether the
tenant has rectified the irregularities in order to comply with the relevant fire safety standards.
If we consider the rectification has not been carried out satisfactorily, we will send a reminder
notice to urge the tenant to further rectify it. However, if the tenant fails to rectify the
irregularities after repeated requests, we will issue a final warning and consider to terminate
the tenancy agreement or service agreement entered into with the tenant. After termination, we
will at our own initiative carry out the necessary rectification work. As at the Latest
Practicable Date, no safety irregularities have been spotted during our random checks
performed at our self-storage properties.

Our self-storage properties also implemented safety measures, which has taken into
account the evaluation of a disastrous fire accident at a self-storage premises in Hong Kong
which occurred in June 2016. Learning from the fire accident that has happened in Hong
Kong, we believe having wider corridors is important for fire safety as it could facilitate both
the evacuation process of people in the building in the event of fire, and assist the rescue work
to be undertaken by firemen. The relevant requirement imposed by the Singapore Civil
Defence Force under Fire Code 2013 requires a minimum corridor width of 1.2 metres, and all
of our self-storage properties have complied with such requirement. In order to further
enhance fire safety at our self-storage properties, after consulting with our architect and on our
own initiative, all of our self-storage properties launched after June 2016 do not only meet the
minimum fire safety requirement, but are also constructed with widen corridors of at least 1.6
metres wide to prevent similar accident from happening at our self-storage properties. We also
enhanced random checks at our self-storage properties to ensure our tenants strictly comply
with the fire safety requirements and to raise their awareness in relation to fire safety.

We also schedule regular testing and inspection on the fire protection system installed at
our properties, such as sprinkler, hose reel and alarm, and arrange regular fire safety training
and fire drills for tenants of our self-storage properties. To minimise the damage in case of
accident, we prepared an emergency response plan for each of our self-storage properties
setting out key information of the properties, including the layout of the property and fire
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evacuation plan. In the event of fire or other serious accident occurring at our properties, the
emergency response plan will be provided to the emergency services agency, such as the
Singapore Civil Defence Force in Singapore, in order to provide them with key information
for rescue planning purpose.

By signing our contracts for the self-storage services, our customers confirm the contents
of the stored materials are non-hazardous and agree to indemnify us to damages and losses
incurred by us as a result of the storing of their contents.

We set out below illustrations of our Work+Store self-storage space:
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2. PickJunction spaces and services (PIcUuNcTioN)

We currently have one PickJunction location in Singapore, namely PickJunction Space @
Singapore Handicrafts Building. We are also managing a joint venture property in Singapore
under our asset management services, where a new PickJunction location is expected to be
opened in, namely PickJunction Space @ 44 Kallang Place. PickJunction is a platform that
brings people closer to their local community of artisans, boutiques, and studios by providing
a convenient channel for merchants to sell their products through our e-commerce and for

customers to touch and feel the products.

We provide services at our PickJunction location to small medium-sized merchants,
which currently consist mainly of traders and manufacturers of furniture. Our merchants may
display their furniture and merchandises in our experience centre. We also provide other
value-added services, which are inclusive in the concept-fees we charge, such as on-site
promotors and PickJunction e-commerce website for customers to list and sell their furniture
and merchandises. If a customer is interested in the furniture and merchandises at the
experience centre, our on-site promoters, who are familiar with the displayed furniture and
merchandises, will introduce them to the interested customers and accompany the customers
for viewing the furniture and merchandises. After visiting our PickJunction location, if the
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customers wish to purchase the furniture and merchandises, they may order from our
PickJunction e-commerce website, and the furniture and merchandises will be delivered to the
customers directly.

Our PickJunction business model is suitable for small independent businesses which
cannot afford a large human resources investment. This helps our customers to focus on
creating the best quality products, while our skilled promoters and e-commerce platform will
assist them to handle the sales and customer services aspects of their business.

3.  Our asset management services for industrial properties

We also manage some industrial properties under asset management arrangements where
we do not own or obtain master leases of the properties. We currently have two industrial
properties under the asset management arrangement. Instead, we use our space optimisation
and property management expertise to help the property owners of the properties to
conceptualise, transform, market, lease out and manage the property, and receive an asset
management fee which is typically 10% to 15% of the total rental revenue generated from the

relevant property.

On top of the asset management fee, we can recommend the property owner to use our
facilities management services such as security services and cleaning services. These services
will be charged to the property owner separately under our facilities management business and

generate extra income for us.

This business model is particularly suitable for us to enter into new geographical location
where the market demand is uncertain or unstable. We plan to expand into new markets

113

through asset management arrangements. See “— Our Business Strategies” in this prospectus
for more information. We believe asset management arrangements to be especially beneficial
for our business portfolio expansion plans. See “— Our Business Strategies — Continue to
expand our current business operations in Singapore, Indonesia, Thailand, Myanmar and Hong
Kong — Singapore” in this section for details. By providing asset management services, we
are able to connect with the new market, obtain market information and build up our corporate

image without making long-term or substantial capital investment commitment.

As at the Latest Practicable Date, we managed two industrial properties, one commercial
property and one part commercial and part residential property under our asset management
arrangements, two of which were owned by our joint venture companies.

4. Summary of industrial properties under our space optimisation business

Please see “I. Our Space Optimisation Business — E. Key Information of Properties
Managed under Our Space Optimisation Business — Properties Managed under Our Space
Optimisation Business as at the Latest Practicable Date” in this section for details of industrial
properties that we leased or owned under our space optimisation business.
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We set out below the illustrations of some of the industrial properties leased or owned by

us:

10-40 Tuas South Tuas Vista

18 New Industrial Road 680 Upper Thomson

B. Our Commercial Properties

Our commercial properties are properties or business spaces we leased or owned in
Singapore and Indonesia. We currently have ten commercial properties in Singapore and two
properties in Indonesia which we lease or own for leasing to tenants. We have a total GFA of
approximately 623,500 sq.ft. with a total NLA of approximately 518,600 sq.ft. as at the Latest
Practicable Date. Our commercial properties provide traditional office spaces, GreenHub
Suited Offices, and other commercial spaces such as recreational spaces, sports facilities and
children enhanced spaces. As at 30 September 2014, 2015 and 2016, and 30 June 2017, our
average occupancy rate as a percentage of accumulated NLA for the year or period of our
commercial properties amounted to 90.5%, 95.9%, 94.0% and 90.9%, respectively.

1. LHN commercial properties traditional offices

Our traditional offices are mainly unfurnished, bare commercial spaces in Singapore. We
lease out the bare units to our tenants typically for a fixed term of up to three years. The
rental payable by our tenants of our commercial properties are determined by reference to the
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size of the units, location and facilities of the property and physical conditions of the units,
and will be finalised after negotiation with our tenants. A facilities fee may be payable by our
tenants for the provision of property management and security services if such services are

provided.
2. GreenHub Suited Offices (GREENHUBL)

Our GreenHub Suited Offices offer our tenants one-stop office services in four locations
in Singapore, and two locations in Jakarta, Indonesia. Our GreenHub Suited Offices are
designed to be energy efficient with the theme of nature and relaxed environment in mind. The
offices are equipped with automatic motion sensors for lights after office hours, individualised
air-conditioning control in each unit and large windows for natural lighting. There are also
ample greenery inside the offices for a calm and visually comforting environment. There are
different service plans for our tenants to choose from to fit their changing business needs.
Depending on the location and profile of our tenants, we have GreenHub supporting personnel
at some of the GreenHub Suited Offices locations, including centre managers and receptionists
to manage the space and offer value-added services to our tenants at an additional fee.
Another advantage of suited offices is that the office is “ready” for immediate use. They are
fully furnished and come with internet, utilities, basic pantry and cleaning services. Tenants do
not need to invest time and money on space plannings and renovation. Lease terms for our
GreenHub Suited Offices units are also more flexible, from one month and longer. We believe
our GreenHub Suited Offices are especially attractive for businesses that do not require a large
work space, such as SMEs, start-ups and global or multi-national corporations without a large
presence in the country. We encountered some instances that our GreenHub Suited Offices
tenants who had grown in their size of operations, opted to upgrade and be relocated to our

commercial properties.

In terms of pricing for the GreenHub S