
Sichuan Biokin Pharmaceutical Co., Ltd.

GLOBAL
OFFERING

Joint Sponsors, Overall Coordinators, Joint Global Coordinators, Joint Bookrunners and Joint Lead Managers

(A joint stock company incorporated in the People’s Republic of China with limited liability)
Stock Code: 2615

(in no particular order)

Joint Bookrunner and Joint Lead Manager

SDICS International Securities

四川百利天恒藥業股份有限公司



IMPORTANT: If you are in any doubt about any of the contents of this Prospectus, you should obtain professional independent advice.

Sichuan Biokin Pharmaceutical Co., Ltd.
四川百利天恒藥業股份有限公司

(A joint stock company incorporated in the People’s Republic of China with limited liability)

Global Offering

Number of Offer Shares under the
Global Offering

: 8,634,300 H Shares

Number of Hong Kong Offer Shares : 863,500 H Shares (subject to
reallocation)

Number of International Offer Shares : 7,770,800 H Shares (subject to
reallocation)

Maximum Offer Price : HK$389.00 per H Share, plus brokerage
of 1.0%, SFC transaction levy of
0.0027%, AFRC transaction levy of
0.00015% and Stock Exchange trading
fee of 0.00565% (payable in full on
application in Hong Kong dollars and
subject to refund)

Nominal value : RMB1.00 per H Share
Stock code : 2615

Joint Sponsors, Overall Coordinators, Joint Global Coordinators,

Joint Bookrunners and Joint Lead Managers

Goldman Sachs J.P. Morgan CITIC Securities
(in no particular order)

Joint Bookrunner and Joint Lead Manager

SDICS International Securities

Hong Kong Exchanges and Clearing Limited, The Stock Exchange of Hong Kong Limited and Hong Kong Securities Clearing Company Limited take no responsibility for the contents of this
prospectus, make no representation as to its accuracy or completeness and expressly disclaim any liability whatsoever for any loss howsoever arising from or in reliance upon the whole or any part
of the contents of this prospectus.
A copy of this prospectus, having attached thereto the documents specified in “Appendix VII — Documents Delivered to the Registrar of Companies in Hong Kong and Available on Display,” has
been registered with the Registrar of Companies in Hong Kong as required by Section 342C of the Companies (Winding Up and Miscellaneous Provisions) Ordinance (Chapter 32 of the Laws of
Hong Kong). The Securities and Futures Commission of Hong Kong and the Registrar of Companies in Hong Kong take no responsibility as to the contents of this prospectus or any other documents
referred to above.
The Offer Price is expected to be determined by agreement between the Overall Coordinators (for themselves and on behalf of the Underwriters) and our Company on the Price Determination Date.
The Price Determination Date is expected to be on or before Thursday, November 13, 2025 (Hong Kong time) and, in any event, not later than 12:00 noon on Thursday, November 13, 2025 (Hong
Kong time). The Offer Price will not be more than HK$389.00 per Offer Share, and is currently expected to be not less than HK$347.50 per Offer Share although the Overall Coordinators (for
themselves and on behalf of the Underwriters) and our Company may agree to a lower price. Applicants for Hong Kong Offer Shares are required to pay on application, the maximum Offer Price
of HK$389.00 for each Hong Kong Offer Share together with a brokerage fee of 1.0%, a SFC transaction levy of 0.0027%, a Stock Exchange trading fee of 0.00565% and an AFRC transaction levy
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download and print from the website addresses above.
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IMPORTANT NOTICE TO INVESTORS:
FULLY ELECTRONIC APPLICATION PROCESS

We have adopted a fully electronic application process for the Hong Kong Public

Offering. The Company will not provide any printed copies of this prospectus to the

public.

This prospectus is available at the website of the Stock Exchange at

www.hkexnews.hk under the “HKEXnews > New Listings > New Listing Information”

section, and our website at www.baili-pharm.com. If you require a printed copy of this

prospectus, you may download and print from the website addresses above.

To apply for the Hong Kong Offer Shares, you may:

(1) apply online through the White Form eIPO service at www.eipo.com.hk;

(2) apply electronically through the HKSCC EIPO channel and cause HKSCC

Nominees to apply on your behalf by instructing your broker or custodian who

is a HKSCC Participant to give electronic application instructions via

HKSCC’s FINI system to apply for the Hong Kong Offer Shares on your

behalf.

We will not provide any physical channels to accept any application for the Hong

Kong Offer Shares by the public. The contents of the electronic version of this

prospectus are identical to the printed prospectus as registered with the Registrar of

Companies in Hong Kong pursuant to Section 342C of the Companies (Winding Up and

Miscellaneous Provisions) Ordinance.

If you are an intermediary, broker or agent, please remind your customers, clients

or principals, as applicable, that this prospectus is available online at the website

addresses above.
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Please refer to the section headed “How to Apply for Hong Kong Offer Shares” in this
prospectus for further details of the procedures through which you can apply for the Hong
Kong Offer Shares electronically.

Your application through the White Form eIPO service at www.eipo.com.hk or HKSCC
EIPO channel must be for a minimum of 100 Hong Kong Offer Shares and in one of the
numbers set out in the table.

If you are applying through the White Form eIPO service, you may refer to the table
below for the amount payable for the number of Hong Kong Offer Shares you have selected.
You must pay the respective maximum amount payable on application in full upon application
for Hong Kong Offer Shares.

If you are applying through the HKSCC EIPO channel, your broker or custodian may
require you to pre-fund your application in such amount as determined by the broker or
custodian, based on the applicable laws and regulations in Hong Kong. You are responsible for
complying with any such pre-funding requirement imposed by your broker or custodian with
respect to the Hong Kong Offer Shares you applied for.

Sichuan Biokin Pharmaceutical Co., Ltd.
(HK$389.00 per Hong Kong Offer Share)

NUMBER OF HONG KONG OFFER SHARES
THAT MAY BE APPLIED FOR AND PAYMENTS

No. of
Hong Kong

Offer Shares
applied for

Amount
payable(2) on

application

No. of
Hong Kong

Offer Shares
applied for

Amount
payable(2)on
application

No. of
Hong Kong

Offer Shares
applied for

Amount
payable(2) on

application

No. of
Hong Kong

Offer Shares
applied for

Amount
payable(2) on

application

HK$ HK$ HK$ HK$

100 39,292.31 1,500 589,384.60 8,000 3,143,384.52 50,000 19,646,153.26
200 78,584.62 2,000 785,846.14 9,000 3,536,307.59 60,000 23,575,383.90
300 117,876.92 2,500 982,307.67 10,000 3,929,230.66 70,000 27,504,614.56
400 157,169.22 3,000 1,178,769.20 15,000 5,893,845.98 80,000 31,433,845.20
500 196,461.53 3,500 1,375,230.72 20,000 7,858,461.30 90,000 35,363,075.86
600 235,753.84 4,000 1,571,692.25 25,000 9,823,076.63 100,000 39,292,306.50
700 275,046.14 4,500 1,768,153.79 30,000 11,787,691.96 150,000 58,938,459.76
800 314,338.45 5,000 1,964,615.33 35,000 13,752,307.28 200,000 78,584,613.00
900 353,630.76 6,000 2,357,538.39 40,000 15,716,922.60 300,000 117,876,919.50

1,000 392,923.06 7,000 2,750,461.45 45,000 17,681,537.93 431,700(1) 169,624,887.17

(1) Maximum number of Hong Kong Offer Share you may apply for.

(2) The amount payable is inclusive of brokerage, SFC transaction levy, the Stock Exchange trading fee and AFRC
transaction levy. If your application is successful, brokerage will be paid to the Exchange Participants (as
defined in the Listing Rules) and the SFC transaction levy, the Stock Exchange trading fee and AFRC
transaction levy are paid to the Stock Exchange (in the case of the SFC transaction levy, collected by the Stock
Exchange on behalf of the SFC; and in the case of the AFRC transaction levy, collected by the Stock Exchange
on behalf of the AFRC).

No application for any other number of the Hong Kong Offer Shares will be considered
and any such application is liable to be rejected.
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If there is any change in the following expected timetable of the Hong Kong Public

Offering, our Company will issue an announcement to be published on the website of the

Stock Exchange at www.hkexnews.hk and the website of our Company at

www.baili-pharm.com.

Date(1)

Hong Kong Public Offering commences . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .9:00 a.m. on

Friday, November 7, 2025

Latest time to complete electronic applications under

White Form eIPO service through the designated website

at www.eipo.com.hk(2) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .11:30 a.m. on

Wednesday, November 12, 2025

Application lists of the Hong Kong Public Offering open(3) . . . . . . . . . . . . . . .11:45 a.m. on

Wednesday, November 12, 2025

Latest time to (a) complete payment of White Form eIPO
applications by effecting internet banking transfer(s) or

PPS payment transfer(s) and (b) give electronic
application instructions to HKSCC(4) . . . . . . . . . . . . . . . . . . . . . . . . . . . . .12:00 noon on

Wednesday, November 12, 2025

If you are instructing your broker or custodian who is a HKSCC Participant will submit

electronic application instructions on your behalf through HKSCC’s FINI system in

accordance with your instruction, you are advised to contact your broker or custodian for the

earliest and latest time for giving such instructions, as this may vary by broker or custodian.

Application lists of the Hong Kong Public Offering close(3) . . . . . . . . . . . . . .12:00 noon on

Wednesday, November 12, 2025

Expected Price Determination Date(5) . . . . . . . . . . . . . . . . . . . . . . . . . . . . by 12:00 noon on

Thursday, November 13, 2025

Announcement of the final Offer Price, the results of applications in the Hong Kong

Public Offering, the level of indications of interest in the

International Offering and the basis of allocation of the

Hong Kong Offer Shares under the Hong Kong Public

Offering to be published on the website of the Stock Exchange

at www.hkexnews.hk and the website of our Company at

www.baili-pharm.com(6) . . . . . . . . . . . . . . . . . . . . . . . . . . . . .no later than 11:00 p.m. on

Friday, November 14, 2025

EXPECTED TIMETABLE(1)
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Results of allocations in the Hong Kong Public Offering (with successful applicants’

identification document numbers, where appropriate) to be available through a variety of

channels, including:

(1) A full announcement of the Hong Kong Public Offering

to be published on the website of the Stock Exchange

at www.hkexnews.hk and the website of our Company

at www.baili-pharm.com(6) . . . . . . . . . . . . . . . . . . . Friday, November 14, 2025

(2) Results of allocations in the Hong Kong Public Offering

will be available at www.iporesults.com.hk
(alternatively: www.eipo.com.hk/eIPOAllotment)
with a “search by ID” function on a 24-hour basis from . . . . . . . . .11:00 p.m. on

Friday, November 14, 2025

to 12:00 midnight on

Thursday, November 20, 2025

(3) Allocation results telephone enquiry by

calling +852 2862 8555 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .between 9:00 a.m.

and 6:00 p.m.

on Monday, November 17, 2025,

Tuesday, November 18, 2025,

Wednesday, November 19, 2025

and Thursday, November 20, 2025

Despatch of H Share certificates in respect of wholly

or partially successful applications, or deposit of

H Share certificate into CCASS pursuant to

Hong Kong Public Offering, on or before(7)(9) . . . . . . . . . . . . Friday, November 14, 2025

Dispatch/collection of refund cheques and White Form
e-Refund payment instructions in respect of (i) wholly

or partially successful applications (if applicable) and

(ii) wholly or partially unsuccessful applications pursuant

to the Hong Kong Public Offering on or before(8)(9) . . . . . . . Monday, November 17, 2025

Dealings in H Shares on the Stock Exchange expected

to commence at 9:00 a.m. on. . . . . . . . . . . . . . . . . . . . . . . . .Monday, November 17, 2025

EXPECTED TIMETABLE(1)
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Notes:

(1) All dates and times refer to Hong Kong local dates and times, except as otherwise stated.

(2) You will not be permitted to submit your application to the White Form eIPO Service Provider through the
designated website at www.eipo.com.hk after 11:30 a.m. on the last day for submitting applications. If you
have already submitted your application and obtained an application reference number from the designated
website on or before 11:30 a.m., you will be permitted to continue the application process (by completing
payment of application monies) until 12:00 noon on the last day for submitting applications, when the
application lists close.

(3) If there is a “black” rainstorm warning or a tropical cyclone warning signal number 8 or above and/or Extreme
Conditions in force in Hong Kong at any time between 9:00 a.m. and 12:00 noon on Wednesday, November 12,
2025, the application lists will not open or close on that day. See “How to Apply for Hong Kong Offer Shares
— E. Severe Weather Arrangements” in this prospectus.

(4) Applicants who apply for Hong Kong Offer Shares by instructing your broker or custodian to give electronic
application instructions to HKSCC on your behalf via FINI should see “How to Apply for Hong Kong Offer
Shares — A. Application for Hong Kong Offer Shares — 2. Application Channels” in this prospectus.

(5) The Price Determination Date is expected to be on or before Thursday, November 13, 2025, and in any event,
not later than 12:00 noon on Thursday, November 13, 2025. If, for any reason, the Offer Price is not agreed
between the Overall Coordinators and us by 12:00 noon on Thursday, November 13, 2025, the Global Offering
will not proceed and will lapse.

(6) None of the websites or any of the information contained on the websites forms part of this prospectus.

(7) H Share certificates for the Offer Shares will become valid evidence of title at 8:00 a.m. on Monday, November
17, 2025 provided that (i) the Global Offering has become unconditional in all respects and (ii) none of the
Underwriting Agreements have been terminated in accordance with its terms.

(8) White Form e-Refund payment instructions/refund cheques will be issued in respect of wholly or partially
unsuccessful applications pursuant to the Hong Kong Public Offering. Part of the applicant’s Hong Kong
identity card number or passport number, or, if the application is made by joint applicants, part of the Hong
Kong identity card number or passport number of the first-named applicant, provided by the applicant(s) may
be printed on the refund cheque, if any. Such data would also be transferred to a third party for refund purposes.
Banks may require verification of an applicant’s Hong Kong identity card number or passport number before
encashment of the refund cheque. Inaccurate completion of an applicant’s Hong Kong identity card number or
passport number may invalidate or delay encashment of the refund cheque.

(9) Applicants who have applied for Hong Kong Offer Shares through HKSCC EIPO channel should refer to the
section headed “How to Apply for Hong Kong Offer Shares — D. Despatch/Collection of Share Certificates
and Refund of Application Monies” in this prospectus for details.

For applicants who apply through the White Form eIPO service and paid the application monies from a single
bank account, White Form e-Refund payment instructions (if any) will be dispatched to their application
payment bank account on Monday, November 17, 2025. For applicants who apply through the White Form
eIPO service and used multi-bank accounts to pay the application monies, refund cheque (if any) will be
dispatched to the address specified in their electronic application instruction to the White Form eIPO Service
Provider on or before Monday, November 17, 2025 at their own risk.

Any uncollected H Share certificates and/or refund cheques will be dispatched by ordinary post, at the
applicants’ risk, to the addresses specified in the relevant applications.

Further information is set out in the sections headed “How to Apply for Hong Kong Offer Shares — D.
Despatch/Collection of Share Certificates and Refund of Application Monies” in this prospectus.

The above expected timetable is a summary only. See the sections headed “Structure of

the Global Offering” and “How to Apply for Hong Kong Offer Shares” in this prospectus for

details of the structure and conditions of the Global Offering, as well as the application

procedures for Hong Kong Public Offering.
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IMPORTANT NOTICE TO PROSPECTIVE INVESTORS

This prospectus is issued by our Company solely in connection with the Hong Kong
Public Offering and the Hong Kong Offer Shares and does not constitute an offer to sell
or a solicitation of an offer to buy any security other than the Hong Kong Offer Shares
offered by this prospectus pursuant to the Hong Kong Public Offering. This prospectus
may not be used for the purpose of making, and does not constitute, an offer or invitation
in any other jurisdiction or in any other circumstances. No action has been taken to
permit a public offering of the Hong Kong Offer Shares in any jurisdiction other than
Hong Kong and no action has been taken to permit the distribution of this prospectus in
any jurisdiction other than Hong Kong. The distribution of this prospectus for purposes
of a public offering and the offering and sale of the Hong Kong Offer Shares in other
jurisdictions are subject to restrictions and may not be made except as permitted under
the applicable securities laws of such jurisdictions pursuant to registration with or
authorization by the relevant securities regulatory authorities or an exemption therefrom.

You should rely only on the information contained in this prospectus to make your
investment decision. The Hong Kong Public Offering is made solely on the basis of the
information contained and the representations made in this prospectus. We have not
authorized anyone to provide you with information that is different from what is
contained in this prospectus. Any information or representation not contained nor made
in this prospectus must not be relied on by you as having been authorized by our
Company, the Joint Sponsors, the Overall Coordinators, the Joint Global Coordinators,
the Joint Bookrunners, the Joint Lead Managers, any of the Underwriters, and the
Capital Market Intermediaries, any of our or their respective directors, officers,
employees, agents or representatives of any of them or any other parties involved in the
Global Offering. Information contained on our website (www.baili-pharm.com) does not
form part of this prospectus.
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This summary aims to give you an overview of the information contained in this

prospectus. As this is a summary, it does not contain all the information that may be

important to you. You should read the whole document before you decide to invest in the

Offer Shares. There are risks associated with any investment. Some of the particular risks

in investing in the Offer Shares are set out in the section headed “Risk Factors” in this

prospectus. You should read that section carefully before you decide to invest in the Offer

Shares.

OVERVIEW

We are an integrated pharmaceutical group with capabilities spanning early-stage

research and development, clinical development, manufacturing and commercialization.

During the Track Record Period, we operated two major businesses: innovative biologics

business, and generics and traditional Chinese medicine business.

Ten years ago, in 2014, we established SystImmune in Seattle, U.S., embarking on the

development of iza-bren (BL-B01D1), the world’s first and only EGFR × HER3 bispecific

ADC to have entered into Phase III clinical development to date. A decade later, we entered

into a global strategic license and collaboration agreement for iza-bren with BMS, with a

US$800 million upfront payment and a total deal value worth up to US$8.4 billion — being

the largest ever for a single-asset collaboration transaction in the ADC space in terms of total

deal value. Our endeavors in the U.S. over the past decade have led to the creation of (i) an

innovative ADC drug development platform, from which we have successfully advanced ten

clinical-stage, innovative ADC candidates, including iza-bren, into approximately 70 clinical

studies, including 16 pivotal registration clinical trials in China, three global pivotal

registration clinical trials and 16 Phase II clinical trials for first-line cancer treatment; (ii) a

multi-specific T cell engager platform, from which we have successfully advanced four

innovative GNC multi-specific antibodies, including GNC-077, to clinical stage, which have

been evaluated in 15 clinical studies; and (iii) an innovative ARC drug development platform,

from which we have successfully developed an IND-approved, innovative ARC candidate,

BL-ARC001.

Through years of dedicated effort since 1996, we have cultivated expertise in generics and

traditional Chinese medicine. Our generics and traditional Chinese medicine business has a

product portfolio in anesthesia, parenteral nutrition, anti-infection, pediatrics and other

therapeutic areas. We have accumulated rich experience in R&D, production and marketing of

special preparations such as emulsion injections and effervescent preparations, and have

formed a competitive product portfolio. During the Track Record Period, we generated revenue

from the sales of 31 approved drug products with over 100 specifications, which includes 26

generics products and five traditional Chinese medicine products. Revenue from these products

has played a crucial role in funding our innovative drug development.
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As of the Latest Practicable Date, all of our innovative drug candidates remained in new

drug application, clinical or preclinical development stage. In 2024, we recorded revenue of

RMB5,821.1 million, among which 91.6% represented the license fee income generated under

our license and collaboration agreement with BMS, and 8.4% represented sales of generics and

traditional Chinese medicines. In 2022 and 2023, we generated a revenue of RMB701.8 million

and RMB560.4 million, respectively, from sales of generics and traditional Chinese medicines.

In the six months ended June 30, 2025, we generated revenue of RMB170.4 million, derived

primarily from sales of generics and traditional Chinese medicines. Sales of generics and

traditional Chinese medicines decreased over the Track Record Period as certain of our major

marketed products are generic drugs that were adversely impacted by the VBP schemes, which

resulted in (i) a significant reduction in selling prices for products included in the VBP

schemes, despite an increase in sales volume under those VBP schemes; in some cases, a

corresponding decrease in sales volumes to hospitals outside the VBP schemes, (ii) a decrease

in sales volumes for products that belong to a drug class subject to the VBP schemes but did

not participate in such schemes, and (iii) a decrease in sales volumes of certain product due to

increased competition from its competing drug class which was included in the VBP schemes.

We incurred net losses of RMB282.4 million, RMB780.5 million and RMB1,118.0 million in

2022, 2023 and the six months ended June 30, 2025, respectively, and achieved net profit of

RMB3,707.5 million in 2024. Our net losses recorded in the first two years of the Track Record

Period and the first half of 2025 were primarily in relation to: (i) our substantial investment in

R&D activities for innovative drug candidates, and (ii) the reduction of revenue from sales of

generics and traditional Chinese medicines. In particular, the profitability of our generics and

traditional Chinese medicines was affected by the implementation of VBP schemes relating to

our products. Our net profit achieved in 2024 was primarily due to the recognition of the

license fee income generated under our license and collaboration agreement with BMS. In

addition, we experienced net operating cash outflow of RMB256.6 million, RMB618.0 million

and RMB1,227.8 million in 2022, 2023 and the six months ended June 30, 2025, respectively,

which was primarily due to our losses before tax, while we generated net operating cash inflow

of RMB3,841.8 million in 2024, primarily due to our profit before tax.

OUR JOURNEY TO DATE

Inception and Growth (1996-2010)

Our history can be traced back to 1996, when Dr. Zhu Yi, our chairman of the Board,

general manager and Chief Scientific Officer, established Baili Pharmaceutical, which is the

predecessor of our Company and currently one of our key subsidiaries. Through years of

dedicated effort, we have cultivated expertise in complex generics and traditional Chinese

medicine. Our generics and traditional Chinese medicine business has a product portfolio in

anesthesia, parenteral nutrition, anti-infection, pediatrics and other therapeutic areas. We have

accumulated rich experience in R&D, production and marketing of special preparations such

as emulsion injections and effervescent preparations, and have formed a competitive product

portfolio. During the Track Record Period, we generated revenue from the sales of 31 approved

drug products with over 100 specifications, which includes 26 generics products and five

traditional Chinese medicine products.
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More importantly, we have grown into an integrated pharmaceutical corporate group with
capabilities spanning early-stage research, clinical development, manufacturing, and
commercialization.

Strategic Pivot (2010-2014)

To realize long-term growth and enhance patient outcomes, we made the strategic move
into the innovative drug business in 2010 and commenced the independent development of
innovative drugs. To support this shift, we reinvested most of our revenue from our generic
drug and traditional Chinese medicine business into innovative drug research and development.
In 2014, we established SystImmune in Seattle, the U.S., to lead the 0-to-1 innovation of
therapeutic modalities and discovery of novel drug pipelines. In the same year, we commenced
the independent development of bispecific antibodies and ADCs. SystImmune also spearheads
our global clinical development and future commercialization in global markets. Our presence
in the U.S. has given us access to a highly skilled talent pool with expertise in drug discovery,
development and clinical research. Immersion in the global biotech innovation epicenter also
offers valuable networking opportunities and insights into emerging trends. At the same time,
we have built a team of scientists and specialists in innovative drug development in China over
the years.

Substantial Investments in Discovering and Developing Innovative Oncology Drugs (Since
2014)

Since 2014, discovering and developing innovative drugs has been our business focus. We
have dedicated substantial resources to the development of ADC, bispecific as well as
multi-specific antibody drugs: including establishing the SEBA and HIRE-ADC technology
platforms in 2014, followed by the GNC multi-specific platform in 2015. These initiatives have
enabled us to achieve a number of “firsts” in the industry, including the world’s first and only
EGFR × HER3 bispecific ADC to have entered into Phase III clinical development, and the
first and only four multi-specific antibodies to enter into clinical development to date.
Leveraging our expertise in antibody and ADC technologies, we have swiftly established a
HIRE-ARC platform, which generated our IND-approved, innovative ARC candidate. In 2022,
2023, 2024 and the six months ended June 30, 2025, our research and development expenses
for innovative drug candidates accounted for 85.9%, 92.9%, 96.5% and 98.4% of our total
research and development expenses, respectively.

Our dual R&D centers in the U.S. and China consist of highly experienced professionals
specializing in drug discovery, preclinical development, CMC, clinical development, and
regulatory affairs. These teams cover the entire R&D cycle for innovative drugs, comprising
both exceptional scientists who have grown within our Company and top-tier professionals
recruited from the industry. As of June 30, 2025, our R&D teams in the U.S. and China
comprised 1,360 members, representing approximately 48.2% of our total workforce. Many of
these individuals have extensive experience leading drug discovery and development projects
at renowned multinational and domestic biopharmaceutical companies, as well as research
institutions such as MD Anderson Cancer Center and Fred Hutchinson Cancer Center, and/or
have worked with the FDA. This combination of talent and expertise has equipped us with the
requisite R&D capabilities to advance our innovative drug development efforts.
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OUR INNOVATIVE BIOLOGICS BUSINESS

First-in-class EGFR × HER3 Bispecific ADC: Iza-bren

Iza-bren is the world’s first and only EGFR × HER3 bispecific ADC to have entered into

Phase III clinical development. EGFR and HER3 are broadly overexpressed in numerous types

of epithelial tumors. The bispecific structure of iza-bren is designed to target a wide range of

solid tumors and achieve greater enrichment within tumor tissues, thereby enhancing tumor

killing activity and reducing on-target off-tumor toxicity.

We initiated the first-in-human Phase I clinical study for iza-bren in November 2021 and

have since enrolled over 5,000 patients across multiple clinical trials, covering over ten tumor

types, including lung cancer, breast cancer (BC), head and neck squamous cell carcinoma

(HNSCC), nasopharyngeal cancer (NPC), esophageal cancer (EC), gastric cancer (GC),

colorectal cancer (CRC), biliary cancer, urothelial carcinoma (UC), prostate cancer (PC),

ovarian cancer (OC), endometrial cancer, cervical cancer (CC), renal cell carcinoma (RCC) and

hepatocellular carcinoma (HCC). Iza-bren has demonstrated promising efficacy and

manageable safety in these tumor types, including one of the most promising clinical data

profiles for first-line and late-line non-small cell lung cancer (NSCLC) and late-line small cell

lung cancer (SCLC) to date.

As of the Latest Practicable Date, we had conducted over 40 clinical trials for iza-bren,

including (i) 10 Phase III pivotal registration clinical trials of various cancers in China,

including three NSCLC indications, SCLC, two BC indications, ESCC, NPC, UC, and OC, (ii)

three global pivotal Phase II/III registration trials for TNBC, NSCLC and UC, (iii) 11 Phase

II clinical trials evaluating its combination with PD-(L)1 therapies for 1L treatment of 13

cancer indications (SCLC, NSCLC, NPC, HNSCC, EC, GC, CRC, BC, UC, RCC, BTC, CC and

endometrial cancer), (iv) four Phase II clinical trial evaluating its combination with TKI for

1L treatment of three cancer indications (NSCLC, RCC and HCC), (v) nine late-line Phase II

clinical trials, and (vi) six Phase Ib clinical trials.

Among these trials, five of these trials are ongoing in the United States, including three

global pivotal Phase II/III registration trials for TNBC, NSCLC and UC, alongside two Phase

Ib/II trials in NSCLC and advanced solid tumors, one of which has been granted breakthrough

therapy designation by the FDA. In China, 10 Phase III trials are underway across multiple

indications, seven of which have been granted breakthrough therapy designation by the NMPA.

In July 2025, our Phase III trial iza-bren for the treatment of late-line NPC achieved its

primary endpoint at interim analysis. We have subsequently completed a Pre-New Drug

Application (Pre-NDA) meeting with the CDE of NMPA and submitted an NDA for this

treatment, which was formally included in the Priority Review Program by the CDE of NMPA

in September 2025.
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For a wide range of solid tumor indications currently treated with PD-(L)1 therapies in

1L settings, iza-bren has the potential to replace the chemotherapy component where PD-(L)1

combo therapies are the current standard of care. For cancer indications primarily treated with

TKIs in 1L settings — such as EGFRmut NSCLC currently treated with the TKI osimertinib

— iza-bren also demonstrates potential for combination use with TKIs to establish a new

standard of care. Furthermore, iza-bren could advance into earlier lines in the treatment

regimen for these cancers as neoadjuvant and adjuvant therapy. It has also shown promising

efficacy and manageable safety profiles as late-line treatment for these cancers. Therefore,

iza-bren has the potential to become a next generation backbone cancer therapy and a super

blockbuster drug after PD-(L)1 immunotherapies.

On December 11, 2023, we reached a global strategic license and collaboration agreement

with BMS to co-develop and co-commercialize iza-bren. Under the agreement, both parties

will jointly develop and commercialize iza-bren in the U.S. We are exclusively responsible for

the development, commercialization, and manufacturing of iza-bren in mainland China, and

will be responsible for manufacturing certain drug supplies for use outside of mainland China.

BMS has an exclusive license for iza-bren in the rest of the world. This collaboration is

expected to generate substantial global revenues for the Company, while also allowing us to

extend our biopharmaceutical capabilities beyond early-stage drug discovery and development

to include global clinical development and commercialization.

Innovative ADC Drug Development Platform

In the course of developing iza-bren (EGFR × HER3 bispecific ADC), we have also made

significant advancements in our technology platforms:

(1) We have established the SEBA (Specificity Enhancement Bispecific Antibody)

platform for iterative innovations in antibody discovery and engineering,

safeguarded by a global patent portfolio. This platform has successfully identified

and advanced a number of antibodies that specifically target and enrich in tumor

cells, such as the EGFR × HER3 bispecific antibody. These antibodies are also used

in our portfolio of ADC drug candidates, such as iza-bren.

(2) We have established a technology platform for developing payloads with different

mechanistic approaches that effectively overcome tumor heterogeneity and enable

extensive and efficient tumor cell killing.

(3) We have developed a linker and conjugation technology platform that enables stable

conjugation of varying numbers of payloads to antibodies.

(4) Our innovative ADC drug development platform possesses fully in-house, end-to-

end capabilities. This platform has accrued a large volume of foundational research

data, enabling continuous iteration of our innovative ADC technologies and

development of innovative drug portfolio, thereby ensuring our capacity for

sustained innovation.
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GNC-077 and Innovative Multi-specific Antibody Development Platform

GNC-077 is an innovative multi-specific antibody molecule, representing a novel class of

“targeted immunotherapy” for cancer treatment. We have initiated Phase I clinical trials for

GNC-077 for the treatment of BC, NSCLC, GIC and other solid tumors as of the Latest

Practicable Date. Its molecular structure features antibody domains targeting T cell CD3 and

T cell immune checkpoints, as well as antibody domains targeting tumor antigens. GNC-077

can effectively induce activation, differentiation, and proliferation of naive T cells and guide

these activated T cells to specifically target and kill antigen-bearing cancer cells. In our in vivo

studies, GNC-077 has demonstrated robust “targeted immune” tumor-killing activity in

multiple solid tumors.

GNC (Guidance Navigation & Control) is our proprietary multi-specific antibody

development platform. It is designed to develop multi-specific antibody with

symmetrical/asymmetrical structures that can simultaneously target multiple different antigens.

Multi-specific GNC molecules developed on this platform coordinate interactions among

several tumor/immune-related protein domains to synergistically and comprehensively activate

several mechanisms of the immune system of cancer patients. These GNC compounds guide,

navigate, and control T cells, ultimately leading to a stimulatory “targeted immune” attack

against the tumors.

In addition to GNC-077, we are developing three other GNC drug candidates at Phase Ib

stage, GNC-038 (CD3 × 4-1BB × PD-L1 × CD19), GNC-035 (CD3 × 4-1BB × PD-L1 ×

ROR1), and GNC-039 (CD3 × 4-1BB × PD-L1 × EGFRvIII). These four GNC molecules are

the world’s first and only four multi-specific antibodies in clinical development. For GNC-038,

we have initiated five Phase I or I/II clinical trials in China, targeting multiple hematologic

malignancies, and autoimmune diseases, including rheumatoid arthritis and systemic lupus

erythematosus.

Innovative ARC Drug Development Platform

Leveraging our expertise in antibody and ADC technologies, we have swiftly established

a platform for the development of ARCs, the HIRE-ARC platform, which integrates the precise

antibody-mediated targeted delivery with the strong tumor-killing capabilities of radionuclides.

Compared to traditional radioligand drug conjugates (RDCs), ARC therapies offer enhanced

target specificity, improved tumor accumulation, and greater ability to overcome drug

resistance. In September 2025, we obtained the IND approval for our innovative ARC

candidate, BL-ARC001, from the NMPA.

SUMMARY

– 7 –



CORE COMPETITIVENESS AND GROWTH STRATEGIES

Focused on oncology, we are committed to continuously innovating and developing new
breakthrough cancer drugs.

In the realm of innovative drug development, North America’s innovation ecosystem
excels at pioneering 0-to-1 breakthroughs, while China’s ecosystem is notably efficient at
1-to-100 innovative scale-ups. Through SystImmune, we embed ourselves in North America’s
vibrant innovation ecosystem. Meanwhile, our R&D team leverages the China-efficiency to
scale up and accelerate translational research, preclinical development, and proof-of-concept
clinical development. Operating dual R&D centers in the U.S. and China allows us to advance
innovations rapidly, efficiently and economically. This strategy has been instrumental in our
development of innovative ADCs and multi-specific antibodies.

The ideal oncology therapies selectively target tumors without harming normal tissues.
We believe ADCs, as “targeted chemotherapy,” and GNCs, as “targeted immunotherapy,” will
become two of the most crucial types of weapons in our arsenal against cancer. Leveraging our
proprietary ADC, GNC and other technology platforms, we have systematically built a pipeline
of potential treatments across multiple modalities that target major tumor types. Going
forward, we aim to continue to make substantial investments in discovering and developing
innovative drugs with blockbuster potential while realizing the commercial value of our
pipeline assets. As many pipeline assets in our innovative drug portfolio are expected to rapidly
advance into late-stage development and commercialization in the coming years, we expect
that revenue from this business to be the primary driver of our top-line growth in the future.

BUSINESS SUSTAINABILITY

We recorded net losses of RMB282.4 million, RMB780.5 million and RMB1,118.0
million in 2022, 2023 and the six months ended June 30, 2025, respectively, primarily in
relation to: (i) our substantial investment in R&D activities for the development of ADC,
bispecific as well as multi-specific antibody drugs, and (ii) the reduction of revenue from the
sale of pharmaceutical products. Going forward, we aim to continue to make substantial
investments in discovering and developing innovative drugs with blockbuster potential while
realizing the commercial value of our pipeline assets. For a detailed analysis of the
sustainability of our innovative drug business and generics and traditional Chinese medicine
business, see “Financial Information — Business Sustainability.”

Our near-term priority is to further accelerate the clinical development for iza-bren both
in China and around the globe by leveraging our global strategic collaboration with BMS. We
will (i) proactively advance iza-bren’s development in combination with PD-(L)1 therapies,
aiming to replace the chemotherapy component in 1L treatment for solid tumors where PD-(L)1
combo therapies are the current standard of care; (ii) proactively advance iza-bren’s
development in combination with TKIs as the new standard of care for cancer indications
currently treated with TKI monotherapy in 1L settings; and (iii) continue to develop iza-bren
in late-line settings, as well as in neoadjuvant and adjuvant settings across over ten epithelial
cancers where iza-bren has shown promising efficacy and manageable safety. In July 2025, our
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Phase III trial of iza-bren in recurrent or metastatic NPC patients who had progressed following
prior PD-1/PD-L1 antibody therapy and at least two lines of chemotherapy (including a
platinum-based regimen) achieved its primary endpoint at interim analysis. We subsequently
completed a Pre-NDA meeting with the CDE of NMPA and submitted an NDA for this
treatment, and in September 2025, this treatment was formally included in the Priority Review
Program by the CDE of NMPA. We also anticipate interim data analysis of the Phase III trial
of iza-bren in the treatment of ESCC in late 2025, and we expect to submit an NDA for ESCC
to the NMPA in early 2026. Building on these efforts, we expect to initiate additional NDA
submissions for iza-bren across multiple indications in China. Over the next three to five years,
iza-bren is anticipated to have multiple regulatory approval applications submitted for various
indications in China, the U.S., Europe and other regulatory regions.

We reasonably anticipate near-term revenue from our strategic collaboration with BMS.
In addition to the US$800 million upfront payment we have already received in March 2024,
we are eligible to receive a one-time nonrefundable milestone payment of US$250 million
upon the initiation of the first Phase II or Phase III trial of the Licensed Product as 1L or 2L
treatment in the U.S. on or before December 31, 2025 (“First Clinical Trial Milestone”), and
another one-time nonrefundable milestone payment of US$250 million upon the initiation of
the first Phase III trial of the Licensed Product as 1L treatment in the U.S. on or before
December 31, 2026 (“Second Clinical Trial Milestone”). Such milestones were established
through mutual agreement. In this context, “initiation” means, with respect to a clinical trial,
the first dosing of the first human subject in such clinical trial. Three global Phase II/III trials
have been publicly disclosed and patient dosing may begin on or before December 31, 2025.
The first dosing of the first patient in any of these clinical trials would qualify as a milestone
event that would trigger the First Clinical Trial Milestone. On September 30, 2025, the dosing
of the first patient in the IZABRIGHT-BREAST01 trial triggered the First Clinical Trial
Milestone payment of US$250 million, which we have recognized as revenue in the third
quarter of 2025 based on the BMS Agreement and relevant accounting policy. For more details,
please refer to the section headed “Business — License and Collaboration Agreement With
Bristol-Myers Squibb Company.”

In addition to iza-bren, we are committed to advancing the global clinical development

of our other ADCs, ARCs and GNC multi-specific antibodies, aiming to establish a robust and

diverse pipeline of ADCs, ARCs and GNC molecules.

As many of our pipeline assets are rapidly advancing into late-stage development and

commercialization, in the medium to long term, we expect our revenue to come primarily from

two sources: (i) sales of innovative drugs and (ii) out-licensing deals, partnerships, and

co-development and co-commercialization agreements. As our lead asset, iza-bren, and other

key candidates receive marketing approvals, sales of innovative drugs are expected to be an

increasingly significant source of revenue for the Group. We believe our co-development and

co-commercialization arrangement with BMS will contribute to fully realizing the global

commercial potential of iza-bren. Under our global strategic collaboration with BMS, (i) we

expect to generate revenue from the sales of iza-bren in mainland China, where we have the

exclusive right to commercialize iza-bren, while paying BMS a royalty of a mid-single-digit

percentage of aggregate annual net sales; (ii) we and BMS will share the net profits/losses
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related to iza-bren sales in the U.S. according to certain agreed-upon percentages; (iii) BMS

is required to pay us tiered royalties based on a percentage of aggregate annual net sales of

iza-bren in the rest of the world, excluding the U.S. and mainland China, subject to certain

customary reductions and a royalty floor; and (iv) for commercialization in the U.S. and the

rest of the world, we will take on certain manufacturing responsibilities, which provides an

additional source of revenue.

In addition, we will strategically explore out-licensing deals, partnerships, and co-

development and co-commercialization agreements based on the unique circumstances

surrounding each asset. Under the BMS Agreement, in addition to the Second Clinical Trial

Milestone, we are eligible to receive up to an aggregate of US$7.1 billion contingent payments

upon the achievement of certain specified regulatory and sales performance milestones. In

addition, we believe our pipeline of innovative drug candidates across multiple modalities that

target major tumor types are attractive targets for additional collaborations. Building on the

BMS deal, we aim to establish out-licensing, partnerships, and co-development and co-

commercialization arrangements as a sustainable source of revenue.

During the Track Record Period, our business has focused on discovering and developing

innovative drugs. This has resulted in substantial research and development expenses, which

were RMB375.0 million, RMB746.2 million, RMB1,442.8 million and RMB1,038.6 million in

2022, 2023 and 2024 and the six months ended June 30, 2025, respectively. Our research and

development expenses for innovative drug candidates accounted for 85.9%, 92.9%, 96.5% and

98.4% of our total research and development expenses during these periods, respectively. As

of June 30, 2025, we had an R&D team of 1,360 members across our offices in China and the

U.S., with 77.4% focusing on innovative drug discovery and development. Our substantial

investments in innovative drug development partially led to our net losses of RMB282.4

million, RMB780.5 million and RMB1,118.0 million in 2022, 2023 and the six months ended

June 30, 2025, respectively. In 2024, we recorded a net profit of RMB3,707.5 million,

primarily due to an US$800 million upfront payment received in March 2024 under the BMS

Agreement, which represented our first revenue recorded from our innovative drug portfolio.

To meet our future business needs, we plan to further expand our global operating

footprint in manufacturing and commercialization. We expect that greater investments in

clinical development, expanded manufacturing capabilities, and increased sales and marketing

efforts are required for our future success. We are confident that enhancement of our

manufacturing, commercialization and operational capabilities will facilitate our integration

with global quality systems, expedite market entry, and fully realize the commercial potential

of our pipeline. Successfully launching and marketing our innovative drug products could

result in substantial revenue growth, contingent on market acceptance and adequate demand.

Our risk profile will also evolve, with heightened regulatory, market, and operational risks

during the commercialization phase. In addition to the inherent risks in discovering and

developing innovative drugs, we will face uncertainties in obtaining regulatory approvals,

achieving consumer acceptance, and competing with other treatments. Effective management

of these factors will be crucial for sustaining growth and achieving long-term success.

SUMMARY

– 10 –



OUR DISTRIBUTORS

We generate revenue from the sale of pharmaceutical products primarily by selling our

products to distributors who, in turn, sell our products to hospitals, pharmacies and other

medical institutions. We believe our distribution strategy helps extend our coverage in a

cost-effective manner while retaining proper control over our distribution network and

marketing and promotion process. We also sell directly to retail pharmacy chains. Our sales

strategy is in line with the industry norm in the pharmaceutical industry, according to CIC. The

following table sets forth a breakdown of our revenue from the sale of pharmaceutical products

by distribution channels for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)

(unaudited)

Distributors 697,712 99.4 554,687 99.0 483,783 99.4 218,806 99.4 161,197 98.4
Direct sales to retail

pharmacies 4,121 0.6 5,729 1.0 2,976 0.6 1,265 0.6 2,683 1.6

Total 701,833 100.0 560,416 100.0 486,759 100.0 220,071 100.0 163,880 100.0

We maintain strong relationships with our customers, including hundreds of nationally

known pharmaceutical distributors. As of the Latest Practicable Date, our distribution network

comprised of more than 1,000 distributors across more than 30 provinces and over 200 cities.

This extensive network and close collaboration with distributors have cultivated a dynamic,

open marketing system that effectively stimulates cooperation and sales, ensuring strong sales

capabilities across various regional and local markets. In 2022, 2023, 2024 and the six months

ended June 30, 2024 and 2025, sales to our distributors amounted to approximately RMB697.7

million, RMB554.7 million, RMB483.8 million, RMB218.8 million and RMB161.2 million,

which approximately accounted for 99.4%, 99.0%, 99.4%, 99.4% and 98.4% of our revenue

from the sale of pharmaceutical products in 2022, 2023 and 2024 and the six months ended

June 30, 2024 and 2025, respectively. For details, see “Business — Sales and Marketing.”
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OUR SUPPLIERS AND CUSTOMERS

During the Track Record Period, our suppliers primarily consisted of CROs and suppliers

of raw materials, equipment, devices and construction services. Purchases from our five largest

suppliers in each period during the Track Record Period were RMB111.5 million, RMB165.2

million, RMB217.2 million and RMB228.8 million in 2022, 2023 and 2024 and the six months

ended June 30, 2025, respectively, representing 16.2%, 16.8%, 15.8% and 24.4% of our total

purchases for the corresponding periods. Purchases from our largest supplier in each period

during the Track Record Period, were RMB35.8 million, RMB58.8 million, RMB73.2 million

and RMB98.8 million, respectively, representing 5.2%, 6.0%, 5.3% and 10.6% of our total

purchases for the corresponding periods.

In 2022, 2023 and six months ended June 30, 2025, our revenue was primarily derived

from the sales of pharmaceutical products, mainly to third-party distributors. In 2024, our

revenue was primarily derived from the license fee income representing part of the upfront

payment received from BMS in March 2024 under the global strategic license and

collaboration agreement. Our revenue from our five largest customers in each period during the

Track Record Period, calculated on the group level with entities controlled by the same group

combined together, were RMB266.8 million, RMB199.1 million, RMB5,537.8 million and

RMB85.0 million in 2022, 2023 and 2024 and the six months ended June 30, 2025,

respectively, representing 38.0%, 35.5%, 95.1% and 49.9% of our total revenue for the

corresponding periods. Our revenue from our largest customer in each period during the Track

Record Period were RMB110.1 million, RMB83.6 million, RMB5,334.3 million and RMB31.1

million, respectively, representing 15.7%, 14.9%, 91.6% and 18.2% of our total revenue for the

corresponding periods. For details, see “Business — Suppliers” and “Business — Customers.”

SUMMARY OF HISTORICAL FINANCIAL INFORMATION

The following tables set forth summary financial data from our consolidated financial

information for the Track Record Period, extracted from the Accountants’ Report set out in

Appendix IA to this prospectus.
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Summary of Consolidated Statements of Profit or Loss

The following table sets forth selected consolidated statements of profit or loss with line

items in absolute amounts and as percentages of our revenue for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue

(RMB in thousands, except for percentages)

(Unaudited)

Revenue 701,833 100.0 560,416 100.0 5,821,050 100.0 5,551,795 100.0 170,409 100.0
Cost of sales (246,844) (35.2) (253,401) (45.2) (290,827) (5.0) (123,692) (2.2) (102,882) (60.4)

Gross profit 454,989 64.8 307,015 54.8 5,530,223 95.0 5,428,103 97.8 67,527 39.6
Other income 70,489 10.0 59,249 10.6 253,953 4.4 116,200 2.1 132,801 77.9
Other gains and losses,

net (563) (0.1) (1,248) (0.2) 94,310 1.6 26,445 0.5 (23,447) (13.8)
Impairment losses under

expected credit loss

(“ECL”) model, net of

reversal (7,686) (1.1) 6,442 1.1 (2,191) (0.0) 968 0.0 2,611 1.5
Research and

development expenses (375,020) (53.4) (746,232) (133.2) (1,442,789) (24.8) (544,531) (9.8) (1,038,637) (609.5)
Distribution and selling

expenses (324,297) (46.2) (251,193) (44.8) (214,560) (3.7) (106,985) (1.9) (105,884) (62.1)
Administrative expenses (82,194) (11.7) (115,397) (20.6) (194,739) (3.3) (74,410) (1.3) (127,278) (74.7)
Other expenses (2,311) (0.3) (2,970) (0.5) (3,530) (0.1) (1,414) (0.0) (1,140) (0.7)
Finance costs (22,481) (3.2) (24,679) (4.4) (42,523) (0.7) (16,649) (0.3) (34,463) (20.2)

(Loss) profit before tax (289,074) (41.2) (769,013) (137.2) 3,978,154 68.3 4,827,727 87.0 (1,127,910) (661.9)
Income tax

credit/(expense) 6,695 1.0 (11,486) (2.0) (270,649) (4.6) (161,387) (2.9) 9,958 5.8

(Loss) profit for the
year/period (282,379) (40.2) (780,499) (139.3) 3,707,505 63.7 4,666,340 84.1 (1,117,952) (656.0)
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Revenue

Revenue by Nature

During the Track Record Period, we generated revenue primarily from the sale of

pharmaceutical products in China and the license fee income in the United States. The

following table sets forth a breakdown of our revenue by nature in both absolute amounts and

as percentages of our revenue for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue

(RMB in thousands, except for percentages)

(Unaudited)

Sale of pharmaceutical

products 701,833 100.0 560,416 100.0 486,759 8.4 220,071 4.0 163,880 96.2
License fee income – – – – 5,331,724 91.6 5,331,724 96.0 – –
Others(1) – – – – 2,567 0.0 – – 6,529 3.8

Total 701,833 100.0 560,416 100.0 5,821,050 100.0 5,551,795 100.0 170,409 100.0

Note:

(1) Represent the revenue generated from the sales of R&D materials.

Revenue from the sale of pharmaceutical products

In 2022, 2023 and 2024 and the six months ended June 30, 2024 and 2025, our revenue

from the sale of pharmaceutical products was RMB701.8 million, RMB560.4 million,

RMB486.8 million, RMB220.1 million and RMB163.9 million, respectively. Sales of

pharmaceutical products decreased over the Track Record Period as certain of our major

marketed products are generic drugs that were impacted by the VBP schemes, which resulted

in decreases in both prices and sales volumes of relevant products during the Track Record

Period. See “Financial Information — Period to Period Comparison of Results of Operations”

for more details.
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Revenue from the license fee income

In 2024, we also generated revenue from the license fee income, representing part of the

upfront payment under the BMS Agreement. Pursuant to the BMS Agreement, in March 2024,

we received a non-refundable and non-creditable upfront payment of US$800 million

(equivalent to approximately RMB5,679.7 million) from BMS. We recognized revenue of

US$751.0 million (equivalent to approximately RMB5,331.7 million) in relation to our

performance of the grant of license to BMS in 2024.

Revenue from the Sale of Pharmaceutical Products by Product

The following table sets forth our revenue from the sale of our pharmaceutical products

by product for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)

(Unaudited)

Anesthesia
Leweijing 313,652 44.7 212,429 37.9 131,869 27.1 71,459 32.5 38,665 23.6
Leweitai 28,414 4.0 19,636 3.5 26,337 5.4 11,774 5.4 9,958 6.1
Youmeining 23,272 3.3 11,400 2.0 16,588 3.4 7,667 3.5 3,370 2.1
Shuweijing – – 3,669 0.7 46,009 9.5 15,119 6.9 16,794 10.2

Parenteral nutrition
Tianze 61,554 8.8 39,864 7.1 27,245 5.6 11,925 5.4 9,072 5.5

Anti-infectives
Xinbolin 58,724 8.4 33,492 6.0 16,650 3.4 8,040 3.7 4,319 2.6
Aobolin 8,427 1.2 1,988 0.4 2,303 0.5 1,046 0.5 537 0.3

Pediatric drugs
Dulabao 8,590 1.2 13,877 2.5 9,953 2.0 4,441 2.0 7,438 4.5
Leyeping and

Pujikang 19,623 2.8 31,407 5.6 20,158 4.1 10,688 4.9 13,867 8.5
Traditional Chinese

medicine
Astragalus granule 134,148 19.1 155,696 27.8 146,312 30.1 60,293 27.4 34,509 21.1
Chaihuang granule 28,870 4.1 21,317 3.8 15,366 3.2 6,550 3.0 2,508 1.5

Other chemical drugs
and traditional
Chinese medicines 16,559 2.4 15,641 2.7 27,969 5.7 11,069 4.8 22,843 14.0

Total 701,833 100.0 560,416 100.0 486,759 100.0 220,071 100.0 163,880 100.0
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Gross Profit and Gross Profit Margin

Our gross profit represents our revenue less cost of sales. Gross profit margin represents

our gross profit as a percentage of our revenue. In 2022, 2023 and 2024 and the six months

ended June 30, 2024 and 2025, our gross profit was RMB455.0 million, RMB307.0 million,

RMB5,530.2 million, RMB5,428.1 million and RMB67.5 million, representing a gross profit

margin of 64.8%, 54.8%, 95.0%, 97.8% and 39.6%, respectively.

The following table sets forth a breakdown of our gross profit and gross profit margin by

business for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

(RMB in thousands, except for percentages)

(Unaudited)

Sale of pharmaceutical

products 454,989 64.8 307,015 54.8 198,384 40.8 96,379 43.8 66,191 40.4
License fee income – – – – 5,331,724 100.0 5,331,724 100.0 – –
Others – – – – 115 4.5 – – 1,336 20.5

Total 454,989 64.8 307,015 54.8 5,530,223 95.0 5,428,103 97.8 67,527 39.6
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The following table sets forth a breakdown of our gross profit and gross profit margin of

the sale of our major products by therapeutic area for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

(RMB in thousands, except for percentages)

(Unaudited)

Anesthesia
Leweijing 240,778 76.8 151,057 71.1 43,944 33.3 32,587 45.6 12,258 31.7
Leweitai 24,810 87.3 14,103 71.8 17,742 67.4 8,353 70.9 6,218 62.4
Yuomeining 22,381 96.2 10,764 94.4 15,765 95.0 7,337 95.7 3,129 92.8
Shuweijing – – 1,095 29.9 29,976 65.2 9,645 63.8 11,586 69.0

Parenteral nutrition
Tianze 38,881 63.2 23,647 59.3 16,024 58.8 7,004 58.7 5,696 62.8

Anti-infectives
Xinbolin 40,812 69.5 22,063 65.9 9,660 58.0 4,634 57.6 2,329 53.9
Aobolin 4,793 56.9 1,148 57.7 921 40.0 484 46.3 264 49.2

Pediatric drugs
Dulabao 7,439 86.6 12,108 87.3 8,249 82.9 3,821 86.0 5,429 73.0
Leyeping and

Pujikang 12,590 64.2 22,336 71.1 14,628 72.6 7,610 71.2 8,847 63.8
Traditional Chinese

medicine
Astragalus granule 53,485 39.9 56,774 36.5 49,963 34.1 20,735 34.4 12,394 35.9
Chaihuang granule 14,037 48.6 9,940 46.6 5,178 33.7 2,098 32.0 1,103 44.0

Other chemical drugs
and traditional
Chinese medicines 10,386 62.7 7,420 47.4 14,280 51.1 5,291 47.8 15,538 68.0

Add: Others(1) (15,403) – (25,440) – (27,946) – (13,220) – (18,600) –

Total 454,989 64.8 307,015 54.8 198,384 40.8 96,379 43.8 66,191 40.4

Note:

(1) Represent the add-back of other cost of sales primarily including impairment and write-off losses related to
inventory.
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In 2022, 2023 and 2024 and the six months ended June 30, 2024 and 2025, our gross

profit from the sale of pharmaceutical products was RMB455.0 million, RMB307.0 million,

RMB198.4 million, RMB96.4 million and RMB66.2 million, representing a gross profit margin

of 64.8%, 54.8%, 40.8%, 43.8% and 40.4%, respectively. The decreasing trend was mainly due

to (i) a decrease in the respective average selling price of our major products including

Leweijing (propofol injectable emulsion) and Leweitai (propofol medium and long chain fat

emulsion injection) following their inclusion in the VBP schemes at the national and/or

provincial level; and (ii) an increase in the respective cost of sales per unit of our major

products as a result of fixed production costs such as equipment depreciation and other

expenses allocating to fewer units as the sales volume of relevant products decreased over the

Track Record Period. See “Financial Information — Period to Period Comparison of Results

of Operations” for more details.

(Loss) Profit for the Year/Period

We recorded net losses of RMB282.4 million, RMB780.5 million and RMB1,118.0

million in 2022, 2023 and the six months ended June 30, 2025, respectively. Our net losses

recorded during the Track Record Period were primarily in relation to: (i) our substantial

investment in R&D activities for the development of ADC, bispecific as well as multi-specific

antibody drugs, and (ii) the reduction of revenue from the sale of pharmaceutical products

mainly because certain of our major marketed products are generic drugs which were impacted

by the VBP schemes, which resulted in decreases in both prices and sales volumes of relevant

products during the Track Record Period. See “Financial Information — Business

Sustainability” for more details. We recorded a net profit of RMB3,707.5 million in 2024,

mainly attributable to the license fee we received as part of the Upfront Payment in connection

with the licenses and other rights granted to BMS by us pursuant to the BMS Agreement. See

“Financial Information — Description of Key Statements of Profit or Loss Items — Revenue”

for more details.
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Summary of Consolidated Statements of Financial Position

The table below sets forth our current assets and current liabilities as of the dates

indicated:

As of December 31, As of June 30,

2022 2023 2024 2025

(RMB in thousands)

Total current assets 1,426,345 775,820 6,307,206 6,272,375
Total non-current assets 565,088 649,279 830,153 912,545
Total current liabilities 752,059 1,066,620 1,994,656 1,725,903
Net current (liabilities)

assets 674,286 (290,800) 4,312,550 4,546,472
Total non-current liabilities 305,480 206,606 1,256,778 2,660,132
Net Assets 933,894 151,873 3,885,925 2,798,885

We recorded net current liabilities of RMB290.8 million as of December 31, 2023, as

compared to net current assets of RMB674.3 million as of December 31, 2022, primarily due

to (i) a decrease in cash and cash equivalents of RMB609.0 million as a result of the operating

costs associated with our R&D activities; and (ii) an increase in borrowings of RMB263.9

million.

We recorded net current assets of RMB4,312.6 million as of December 31, 2024, as

compared to net current liabilities of RMB290.8 million as of December 31, 2023, primarily

due to an increase in cash and cash equivalents of RMB2,816.3 million and an increase in term

deposits of RMB2,533.0 million as we received the Upfront Payment from BMS under the

BMS Agreement, which was partially offset by (i) an increase in borrowings of RMB381.3

million; and (ii) an increase in contract liabilities of RMB347.5 million.

We recorded net current assets of RMB4,546.5 million as of June 30, 2025, as compared

to net current assets of RMB4,312.6 million as of December 31, 2024, primarily due to (i) an

increase in restricted bank balances of RMB355.3 million; and (ii) a decrease in borrowings of

RMB346.4 million, which was partially offset by a decrease in cash and cash equivalents of

RMB418.2 million.
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Summary of Consolidated Statements of Cash Flows

The following table sets forth a summary of our consolidated statements of cash flows for

the periods indicated:

Year ended December 31,
Six months ended

June 30,

2022 2023 2024 2024 2025

(RMB in thousands)

(Unaudited)

(Loss) profit before tax (289,074) (769,013) 3,978,154 4,827,727 (1,127,910)
Adjustment for cash

flows from operating

activities before

movement of working

capital 81,000 91,534 (130,667) (48,295) 31,167
Changes in working

capital (41,288) 69,270 378,280 310,446 39,493
Income tax paid (7,278) (9,778) (383,950) (70,064) (170,593)

Net cash flows (used in)/
from operating
activities (256,640) (617,987) 3,841,817 5,019,814 (1,227,843)

Net cash flows used in
investing activities (36,977) (79,399) (2,348,591) (1,632,285) (157,559)

Net cash flows from/
(used in) financing
activities 1,139,833 91,003 1,273,891 434,657 979,887

Net increase (decrease)
in cash and cash
equivalents 846,216 (606,383) 2,767,117 3,822,186 (405,515)

Cash and cash
equivalents at the
beginning of the
year/period 154,222 1,000,695 391,693 391,693 3,207,998

Effect of foreign
exchange rate changes 257 (2,619) 49,188 14,179 (12,687)

Cash and cash
equivalents at the end
of the year/period 1,000,695 391,693 3,207,998 4,228,058 2,789,796
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We had a net operating cash outflows of RMB256.6 million, RMB618.0 million and

RMB1,227.8 million in 2022, 2023 and the six months ended June 30, 2025, respectively,

which were primarily due to our losses before tax. In 2024, we had a net operating cash inflow

of RMB3,841.8 million, primarily due to our profit before tax. See “Financial Information —

Liquidity and Capital Resources — Cash Flows” for more details. We monitor and maintain a

level of cash and cash equivalents deemed adequate by our management to finance our

operations and mitigate the effects of fluctuations in cash flows. We regularly review our major

funding positions to ensure that we have adequate financial resources for meeting our financial

obligations.

Taking into account the financial resources available to our Group, including our cash and

cash equivalents and the net proceeds from the Global Offering, our Directors are of the view

that we have sufficient working capital to meet our present requirements and for the next 12

months from the date of this prospectus. See “Financial Information — Liquidity and Capital

Resources — Working Capital Sufficiency” for more details.

Key Financial Ratios

The following table sets forth certain of our key financial ratios as of the dates and for

the periods indicated:

As of/For the year
ended December 31,

As of/
For the six

months ended
June 30,

2022 2023 2024 2025

Gross profit margin(1) 64.8% 54.8% 95.0% 39.6%
Current ratio(2) 1.90 0.73 3.16 3.63
Quick ratio(3) 1.76 0.60 3.09 3.54

Notes:

(1) Gross profit margin is calculated based on gross profit divided by revenue for the year/period.

(2) Current ratio is calculated based on total current assets divided by total current liabilities as of
year/period end.

(3) Quick ratio is calculated based current assets less inventories divided by current liabilities as of
year/period end.
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SUMMARY OF MATERIAL RISK FACTORS

Our business and the Global Offering involve certain risks including those set out in the

section headed “Risk Factors” in this prospectus. As different investors may have different

interpretations and criteria when determining the significance of a risk, you should read the

“Risk Factors” section in its entirety before you decide to invest in our Offer Shares. Some of

the major risks that we face include:

• Our business and prospects depend substantially on the success of our drug

candidates, including iza-bren. If we are unable to successfully complete clinical

development, obtain regulatory approvals or achieve commercialization for our drug

candidates, or if we experience significant delays or cost overruns in doing any of

the foregoing, our business and prospects could be materially and adversely

affected.

• The regulatory approval process for the NMPA, FDA, and other comparable

regulatory agencies is lengthy, time-consuming, and unpredictable. If we fail to

obtain timely regulatory approvals in the target markets for our drug candidates, our

business may suffer material and substantial damage.

• Adverse events caused by our drug candidates could interrupt, delay or halt clinical

trials, delay or prevent regulatory approval, limit the commercial profile of an

approved drug, or result in significant negative consequences following any

regulatory approval.

• Before we start to generate revenue from the commercialization of our innovative

drug candidates, if we are unable to maintain the sales volume, pricing levels and

profit margins of our existing marketed products, our operations, revenue and

profitability could be adversely affected.

• We had net losses during the Track Record Period except for the year of 2024. The

revenue generated from the BMS Agreement contributed to a substantial portion of

our revenue in 2024. Such historical performance may not be indicative of our future

performance.

• We have net cash outflows used in our operating activities in 2022, 2023 and the six

months ended June 30, 2025, and we may need to obtain additional financing to fund

our operations. If we are unable to obtain sufficient financing on terms acceptable

to us or at all, we may be unable to complete the development and

commercialization of our drug candidates.

• If we or BMS do not achieve our product development or commercialization

objectives in the time frames we expect, we may not receive milestone or royalty

payments or make profits to support our future development plan.
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• We face substantial competition and our competitors may discover, develop or

commercialize competing drugs faster or more successfully than we do.

• Our products and future approved products may fail to achieve or maintain the

degree of market acceptance by physicians, medical institutions, pharmacies,

patients, third-party payers and others in the medical community necessary for

commercial success, and the actual market size of our drug candidates might be

smaller than expected, which could render some drug candidates less profitable than

expected even if commercialized.

RELATIONSHIP WITH OUR CONTROLLING SHAREHOLDER

As of the Latest Practicable Date, Dr. Zhu directly held approximately 72.22% of our total

issued Shares. Immediately following the completion of the Global Offering, Dr. Zhu will

directly hold approximately 70.74% of our total issued Shares. Accordingly, Dr. Zhu will

remain as our Controlling Shareholder upon the completion of the Global Offering. For details,

see “Relationship with our Controlling Shareholder.”

CERTAIN WAIVERS FROM STRICT COMPLIANCE WITH THE LISTING RULES

We have applied to the Hong Kong Stock Exchange, and the Hong Kong Stock Exchange

has granted us, among others, a waiver from strict compliance with the requirements of

paragraph 3(b) of Practice Note 15 of the Listing Rules in relation to spin off and separate

listing application of subsidiary within three years after the Listing.

For details, see “Waivers from Strict Compliance with the Listing Rules.”

RECENT DEVELOPMENT

Business Updates

In July 2025, our Phase III trial evaluating iza-bren in recurrent or metastatic NPC

patients who had progressed following prior PD-(L)1 antibody therapy and at least two lines

of chemotherapy (including a platinum-based regimen) achieved its primary endpoint at

interim analysis. We subsequently completed a Pre-NDA meeting with the CDE of NMPA and

submitted an NDA for this treatment, and in September 2025, this treatment was formally

included in the Priority Review Program by the CDE of NMPA.

In September 2025, clinical studies of iza-bren for the treatment of NSCLC were selected

for the official press program at the International Association for the Study of Lung Cancer

2025 World Conference on Lung Cancer (WCLC) and delivered as oral presentations. Notably,

in one study, iza-bren in combination with osimertinib achieved an objective response rate

(ORR) of 100% in the first-line treatment of EGFRmut NSCLC.
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In the 2025 ESMO Congress in October 2025, we released a series of promising clinical

data for iza-bren and T-Bren (BL-M07D1). Our Phase III study evaluating iza-bren versus

physician’s choice of chemotherapy in heavily pretreated recurrent/metastatic nasopharyngeal

carcinoma in China, which represents the world’s first confirmatory randomized controlled

Phase III study in post-line treatment for NPC, has been selected to be presented as a

Late-Breaking Abstract, the highest honor at this conference. Key highlights of iza-bren also

included data from the first global Phase I study of iza-bren in patients with metastatic or

unresectable NSCLC and other solid tumors, and safety and efficacy findings of iza-bren as

monotherapy in advanced OC. Moreover, results of two clinical trials evaluating T-Bren in

breast cancer and gastric cancer were released and presented in this conference.

In addition, we obtained the IND approval for our innovative ARC candidate, BL-

ARC001, from the NMPA in September 2025. In October 2025, we obtained the IND approval

from the NMPA for BL-M24D1 for the treatment of recurrent or refractory hematologic

malignancies and advanced solid tumors.

For the nine months ended September 30, 2025, as compared to the nine months ended

September 30, 2024, our total revenue decreased by 63.5% from RMB5,661.2 million to

RMB2,064.6 million mainly due to the decrease of license fee income and sale of

pharmaceutical products. Our revenue generated from license fee income decreased by 66.7%

from RMB5,331.7 million in the nine months ended September 30, 2024 to RMB1,776.4

million in the nine months ended September 30, 2025, which were generated under our license

and collaboration agreement with BMS. Our revenue generated from sale of pharmaceutical

products decreased by 15.7% from RMB326.9 million in the nine months ended September 30,

2024 to RMB275.7 million in the nine months ended September 30, 2025, primarily because

(i) our revenue generated from Leweijing decreased by 32.9%, from RMB96.8 million in the

nine months ended September 30, 2024 to RMB65.0 million in the nine months ended

September 30, 2025; and (ii) our revenue generated from astragalus granule decreased by

37.2% from RMB92.3 million in the nine months ended September 30, 2024 to RMB58.0

million in the nine months ended September 30, 2025. The decline of revenue generated from

Leweijing was primarily attributable to (i) a decrease in sales volume from 10.8 million units

to 8.3 million units; and (ii) a decrease in the average selling price per unit from RMB9.0 to

RMB7.8 over the same periods. The reduction in total sales volume was mainly due to lower

sales outside the VBP scheme, following Leweijing’s inclusion in the ninth batch of the

national VBP scheme implemented in March 2024. The decrease in the average selling price

was largely the result of (i) the significantly lower bid price under the VBP scheme, and (ii)

the spillover effect of VBP pricing, which exerted downward pressure on selling prices in

provinces not covered by the scheme. The decline of revenue generated from astragalus granule

was mainly due to a reduction in sales volume from 3.4 million units to 2.2 million units over

the same periods, reflecting a decrease in market demand, especially in out-of-hospital

channels, and the increased market competition.

Our gross profit decreased by 65.4% from RMB5,470.3 million in the nine months ended

September 30, 2024 to RMB1,893.2 million in the nine months ended September 30, 2025. Our

gross profit for the sale of pharmaceutical products decreased by 15.8% from RMB136.0
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million in the nine months ended September 30, 2024 to RMB114.5 million in the nine months

ended September 30, 2025. Our gross profit margin decreased by 4.9% from 96.6% in the nine

months ended September 30, 2024 to 91.7% in the nine months ended September 30, 2025. Our

gross profit margin for the sale of pharmaceutical products remained stable at 41.6% for both

the nine months ended September 30, 2024 and the nine months ended September 30, 2025. For

further details, please refer to the Condensed Consolidated Financial Statements set out in

Appendix IB to this prospectus.

As we continue to advance our pipeline and strengthen our drug development capabilities,

we expect to incur a significant net loss in 2025, primarily due to costs and expenses associated

with our substantial investment in R&D activities for innovative drug candidates.

Placement of A Shares

In September 2025, our Company completed a placement of its A Shares to raise funds

for R&D projects of innovative drugs, advancing the Company’s innovative drug development

process and further enhancing its core competitiveness. A total of 11,873,817 A Shares were

issued in the placement to 18 investors at a price of RMB317.00 per A Share for gross proceeds

of approximately RMB3.8 billion. For further details, please see “History, Development and

Corporate Structure — Major Shareholding Changes Of Our Company — 8. Placement of A

Shares in September 2025.”

NO MATERIAL ADVERSE CHANGE

After performing sufficient due diligence work which our Directors consider appropriate

and after due and careful consideration, the Directors confirm that, up to the date of this

prospectus, there has been no material adverse change in our financial or trading position or

prospects since June 30, 2025, being the latest date of our consolidated financial statements as

set out in Appendix IA to this prospectus, and there is no event since June 30, 2025 that would

materially affect the information as set out in the Accountants’ Report included in Appendix IA

to this prospectus.

LISTING ON THE SSE STAR MARKET

On January 6, 2023, our A Shares were listed on the SSE STAR Market with the stock

code of 688506. For details, see “History, Development and Corporate Structure.”

APPLICATION FOR LISTING ON THE STOCK EXCHANGE

We have applied to the Listing Committee of the Stock Exchange for the grant of the

listing of, and permission to deal in, our H Shares to be issued pursuant to the Global Offering,

on the basis that, among other things, we satisfy the market capitalization/revenue test under

Rule 8.05(3) of the Listing Rules.

SUMMARY

– 25 –



GLOBAL OFFERING STATISTICS

Based on
Offer Price of

HK$347.50
per H Share

Based on
Offer Price of

HK$389.00
per H Share

Market capitalization of the H Shares following

the completion of the Global Offering(1)

HK$3,000

million

HK$3,359

million
Total market capitalization of our A Shares and

H Shares(2)

HK$171,803

million

HK$172,161

million
Unaudited pro forma adjusted consolidated net

tangible assets of the Group attributable to the

owners of the Company per Share(3)(4) HK$14.3 HK$15.1

Notes:

(1) The calculation of the market capitalization is based on the assumption that 8,634,300 H Shares will be
in issue immediately after completion of the Global Offering.

(2) The calculation of the market capitalization is based on the assumption that 8,634,300 H Shares will be
in issue immediately after completion of the Global Offering and 412,873,817 A Shares will be in issue
immediately after completion of the Global Offering with the closing price of RMB372.98 on the Latest
Practicable Date.

(3) The unaudited pro forma adjusted consolidated net tangible assets of our Group attributable to owners
of our Company as of June 30, 2025 were calculated after adjustments as specified in Note 4 in
“Unaudited Pro Forma Financial Information” as set out in Appendix II to this prospectus. No
adjustment has been made to the unaudited pro forma adjusted consolidated net tangible assets of our
Group attributable to owners of our Company as of June 30, 2025 to reflect any trading result or other
transactions of the Group entered into subsequent to June 30, 2025.

(4) No adjustment has been made to unaudited pro forma adjusted consolidated net tangible assets of the
Group attributable to owners of the Company as of June 30, 2025 to reflect any trading result or other
transactions of the Group entered into subsequent to June 30, 2025. In particular, the unaudited pro
forma adjusted consolidated net tangible assets of the Group attributable to owners of the Company on
the table as shown on above have not been adjusted to show the effect of the following:

In September 2025, the Company completed a placement of A Shares to raise funds for R&D projects
of innovative drugs, advancing the Company’s innovative drug development process and further
enhancing its core competitiveness. A total of 11,873,817 A Shares were issued in the placement to 18
investors at a price of RMB317.00 per A Share for gross proceeds of approximately RMB3,764,000,000.
For further details, please see “History, Development and Corporate Structure – Major Shareholding
Changes Of Our Company – 8. Placement of A Shares in September 2025.”

Assuming the placement of A shares had been completed on June 30, 2025, (i) the unaudited pro forma
consolidated net tangible assets of the Group attributable to owners of the Company as at June 30, 2025
would be adjusted by a total amount of RMB3,731,054,000 to RMB9,060,613,000 and
RMB9,376,032,000 based on the minimum and the maximum offer price of HK$347.50 and HK$389.00
per H Share, respectively and (ii) the total number of Shares used in the calculation of the unaudited
pro forma consolidated net tangible assets of the Group attributable to owners of the Company as at June
30, 2025 per Share would be 421,508,117 Shares, comprising 401,000,000 A shares in issue as at June
30, 2025, 11,873,817 A shares issued in September 2025 and 8,634,300 H Shares to be issued pursuant
to the Global Offering, respectively. The unaudited pro forma adjusted consolidated net tangible assets
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of the Group attributable to owners of the Company per Share would have been RMB21.5 (equivalent
to approximately HK$23.6) and RMB22.2 (equivalent to approximately HK$24.3), based on the
minimum and maximum offer price of HK$347.50 and HK$389.00 per H Share, respectively.

All the amounts in this note have been converted from RMB to HK$ at the rate of RMB1.00000 to
HK$1.09617, which was the exchange rate prevailing on October 31, 2025 with reference to the rate
published by the People’s Bank of China. No representation is made that RMB amounts have been, could
have been or could be converted to HK$, or vice versa, at that rate or at any other rates or at all.

LISTING EXPENSES

Our listing expenses mainly include underwriting commissions, professional fees paid to

legal advisors and the Reporting Accountants for their services rendered in relation to the

Listing and the Global Offering. The estimated total listing expenses (based on the mid-point

of our indicative price range for the Global Offering) for the Global Offering are approximately

RMB147.9 million (equivalent to HK$162.1 million), representing 5.1% of the gross IPO

proceeds. The estimated total listing expenses consist of (i) underwriting-related expenses

(including but not limited to commissions and fees) of approximately RMB90.9 million

(approximately HK$99.6 million), and (ii) non-underwriting related expenses of approximately

RMB57.0 million (approximately HK$62.5 million), which consist of fees and expenses of

legal advisors and Reporting Accountants of approximately RMB36.6 million (approximately

HK$40.1 million), and other fees and expenses of approximately RMB20.4 million

(approximately HK$22.4 million). During the Track Record Period, we incurred listing

expenses of RMB31.5 million, which is recognized as deferred issue costs included in trade

and other receivables as of June 30, 2025. Of our estimated listing expenses of approximately

RMB147.9 million (equivalent to HK$162.1 million), RMB4.5 million (equivalent to HK$4.9

million) is expected to be charged to our consolidated statements of profit and loss and

RMB143.4 million (equivalent to HK$157.2 million) will be deducted from equity. The listing

expenses above are the best estimate as of the Latest Practicable Date and are for reference

only and the actual amount may differ from such estimate.

DIVIDEND

We do not currently have a formal dividend policy or a fixed dividend payout ratio. After

the completion of the Global Offering, we may distribute dividends in the form of cash or by

other means permitted by our Articles of Association. A decision to declare or to pay dividends

in the future and the amount of dividends will be at the discretion of our Board and will depend

on a number of factors, including our results of operations, cash flows, financial condition,

payments by our subsidiaries of cash dividends to us, business prospects, statutory, regulatory

restrictions on our declaration and payment of dividends and other factors that our Board may

consider important. Any declaration and payment as well as the amount of dividends will be

subject to our constitutional documents and the relevant laws. Our Shareholders in a general

meeting may approve any declaration of dividends.

SUMMARY

– 27 –



According to the applicable PRC laws and our Articles of Association, we will pay

dividends out of our profit after tax only after we have made the following allocations:

recovery of the losses incurred in the previous year; allocations to the statutory reserve

equivalent to 10% of our profit after tax; and allocations to a discretionary common reserve of

certain percentage of our profit after tax that are approved by a Shareholders’ meeting.

Any distributable profits that are not distributed in any given year will be retained and

become available for distribution in subsequent years. Pursuant to our Articles of Association,

the amount of the cash dividend distributed should be at least 10% of our profits available for

distribution generated in each financial year.

No dividend has been proposed, paid or declared by us during the Track Record Period.

Our future declarations of dividends may or may not reflect our historical declarations of

dividends and will be at the discretion of our Directors and subject to the approval of the

Shareholders’ meeting.

FUTURE PLANS AND USE OF PROCEEDS

We estimate that we will receive net proceeds from the Global Offering of approximately

HK$3,017.5 million, after deducting underwriting commissions, fees and estimated expenses

payable by us in connection with the Global Offering, based on an Offer Price of HK$368.25

per Share, being the mid-point of the indicative Offer Price range stated in this prospectus. We

currently intend to apply these net proceeds for the following purposes:

• Approximately 60.0%, or HK$1,810.5 million, will be used to fund the research and

development activities of our biologic drug candidates outside of mainland China;

• Approximately 30.0%, or HK$905.2 million, will be used to establish our global

supply chain, primarily to fund the construction or acquisition of new manufacturing

facilities for our biologic drug candidates outside of mainland China; and

• Approximately 10.0%, or HK$301.7 million, will be used to fund the working

capital and other general corporate purposes for our operations outside of mainland

China.

For more details, please see “Future Plans and Use of Proceeds.”
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“Hiatt/Jingxi Base” our manufacturing facility in Qionglai, Sichuan Province,

PRC, which is operated by Jingxi Pharmaceutical and

Hiatt Technology

“HK$” or “HK dollar” or

“Hong Kong dollar”

Hong Kong dollars, the lawful currency of Hong Kong

“HKSCC” Hong Kong Securities Clearing Company Limited, a

wholly-owned subsidiary of Hong Kong Exchanges and

Clearing Limited

“HKSCC EIPO” the application for Hong Kong Offer Shares to be issued

in the name of HKSCC Nominees and deposited directly

into CCASS to be credited to your designated HKSCC

Participant’s stock account through causing HKSCC

Nominees to apply on your behalf, including by

instructing your broker or custodian who is a HKSCC

Participant to give electronic application instructions via

HKSCC’s FINI system to apply for Hong Kong Offer

Shares on your behalf

“HKSCC Nominees” HKSCC Nominees Limited, a wholly-owned subsidiary

of HKSCC

“HKSCC Operational

Procedures”

the operational procedures of HKSCC, containing the

practices, procedures and administrative or other

requirements relating to HKSCC’s services and the

operations and functions of CCASS, FINI or any other

platform, facility or system established, operated and/or

otherwise provided by or through HKSCC, as from time

to time in force

“HKSCC Participant” a person admitted to participate in CCASS as a direct

clearing participant, a general clearing participant and a

custodian participant

“Hong Kong” or “HK” the Hong Kong Special Administrative Region of the

PRC

“Hong Kong Offer Shares” the 863,500 H Shares (subject to reallocation as

described in “Structure of the Global Offering”) initially

offered by our Company for subscription at the Offer

Price pursuant to the Hong Kong Public Offering
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“Hong Kong Public Offering” the offering of the Hong Kong Offer Shares for

subscription by the public in Hong Kong (subject to

reallocation as described in “Structure of the Global

Offering”) at the Offer Price (plus brokerage, SFC

transaction levy, AFRC transaction levy and Stock

Exchange trading fee), on and subject to the terms and

conditions described in “Structure of the Global Offering

— The Hong Kong Public Offering”

“Hong Kong Stock Exchange” or

“Stock Exchange”

The Stock Exchange of Hong Kong Limited, a wholly-

owned subsidiary of Hong Kong Exchanges and Clearing

Limited

“Hong Kong Underwriters” the underwriters of the Hong Kong Public Offering listed

in “Underwriting — Hong Kong Underwriters”

“Hong Kong Underwriting

Agreement”

the underwriting agreement dated November 6, 2025

relating to the Hong Kong Public Offering entered into

by, among others, our Company, the Joint Sponsors, the

Overall Coordinators and the Hong Kong Underwriters,

as further described in “Underwriting — Underwriting

Arrangements and Expenses — Hong Kong Public

Offering — Hong Kong Underwriting Agreement”

“IFRS Accounting Standards” International Financial Reporting Standards, which

include standards, amendments and interpretations

promulgated by the International Accounting Standards

Board and the International Accounting Standards and

interpretations issued by the International Accounting

Standards Committee

“Independent Third Party(ies)” or

“independent third party(ies)”

entity(ies) or person(s) which, to the best of our

Directors’ knowledge, information, and belief having

made all reasonable enquiries, is/are not a connected

person(s) of our Company within the meaning of the

Listing Rules

“International Offer Shares” the 7,770,800 H Shares (subject to reallocation) initially

offered by our Company pursuant to the International

Offering
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“Strategy and Development

Committee”

the strategy and development committee our our Board

“subsidiary(ies)” has the meaning ascribed to it under the Listing Rules

“substantial Shareholder(s)” has the meaning ascribed to it under the Listing Rules

“SystImmune” SystImmune, INC., a company incorporated under the

laws of the United States on April 21, 2014, which is a

wholly-owned subsidiary of our Company

“SystImmune Incentive Plan I” the incentive plan adopted in 2015 by SystImmune, the

principal terms of which are set out in “Statutory and

General Information — D. SystImmune Incentive Plans”

in Appendix VI

“SystImmune Incentive Plan II” the incentive plan adopted in 2022 by SystImmune (as

amended and restated in 2024), the principal terms of

which are set out in “Statutory and General Information

— D. SystImmune Incentive Plans” in Appendix VI

“SystImmune Incentive Plan III” the incentive plan adopted in 2023 by SystImmune, the

principal terms of which are set out in “Statutory and

General Information — D. SystImmune Incentive Plans”

in Appendix VI

“SystImmune Incentive Plan IV” the incentive plan adopted in 2024 by SystImmune, the

principal terms of which are set out in “Statutory and

General Information — D. SystImmune Incentive Plans”

in Appendix VI

“SystImmune Incentive Plans” SystImmune Incentive Plan I, SystImmune Incentive Plan

II, SystImmune Incentive Plan III and SystImmune

Incentive Plan IV

“SystImmune R&D Center” our R&D facility located in Seattle, U.S.

“Takeovers Code” the Codes on Takeovers and Mergers and Share Buy-back

issued by the SFC, as amended, supplemented or

otherwise modified from time to time
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For ease of reference, the names of Chinese laws and regulations, governmental

authorities, institutions, natural persons or other entities (including certain of our

subsidiaries) have been included in this Prospectus in both the Chinese and English languages

and in the event of any inconsistency, the Chinese versions shall prevail.

For the purpose of this Prospectus, references to “provinces” of China include provinces,

municipalities under direct administration of the central government and provincial-level

autonomous regions.

Certain amounts and percentage figures included in this Prospectus have been subject to

rounding. Accordingly, figures shown as totals in certain tables may not be an arithmetic

aggregation of the figures preceding them. Any discrepancies in any table or chart between the

total shown and the sum of the amounts listed are due to rounding.
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This glossary contains definitions of certain technical terms used in this prospectus

in connection with us and our business. These may not correspond to standard industry

definitions and may not be comparable to similarly terms adopted by other companies.

“4-1BB” a receptor expressed on activated T cells and NK cells

which gives costimulatory signals to promote T cell

division and survival, activate cytotoxic effects and help

form memory T cells

“A431” a human epidermoid carcinoma cell line utilized in

biomedical research to study cancer biology, particularly

in the context of EGFR signaling and related therapeutic

interventions

“ADA” anti-drug antibody, is an antibody produced by the human

immune system to respond to exogenous drugs (such as

antibody and protein drugs)

“ADC” antibody-drug conjugates, a therapeutic modality in

cancer therapies that comprise antibodies, linkers and

cytotoxic drugs, binding to tumor antigens and delivering

the payload directly to tumor cells

“ADCC” antibody-dependent cell-mediated cytotoxicity, an

immune mechanism through which Fc gamma receptor-

bearing effector cells can kill target cells expressing

tumor- or pathogen-derived antigens on their surface

through antibody-binding effect

“adjuvant” a substance or treatment added to a primary therapy to

enhance its effectiveness

“AGA” actionable genomic alterations

“AKT” also known as protein kinase B (PKB), a

serine/threonine-specific protein kinase that plays a key

role in multiple cellular processes such as glucose

metabolism, apoptosis, cell proliferation, transcription,

and cell migration
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“ALL” acute lymphocytic leukemia, a cancer of the blood and

bone marrow that affects white blood cells, which

progresses rapidly and creates immature lymphocytes (a

type of white blood cell)

“ALK” anaplastic lymphoma kinase, a receptor tyrosine kinase

protein that is likely to play a role in the development and

function of the nervous system

“AML” acute myeloid leukemia, a cancer of the blood and bone

marrow which progresses rapidly and creates abnormal

myeloblasts (a type of white blood cell), red blood cells

or platelets

“antibody” a blood protein produced in response to and

counteracting a specific antigen. Antibodies combine

chemically with substances which the body recognizes as

alien, such as bacteria, viruses, and foreign substances in

the blood

“API” active pharmaceutical ingredient, the biologically active

component in a pharmaceutical drug that produces the

intended therapeutic effects

“ARC” antibody radionuclide conjugate, a targeted cancer

therapy combining a monoclonal antibody with a

radioactive isotope for precise tumor irradiation

“ASCO” American Society of Clinical Oncology

“B cell” B lymphocyte, a type of white blood cell that produces

antibodies

“BC” breast cancer, a malignant tumor that develops from the

cells of the breast, often characterized by the

uncontrolled growth of breast cells, which can invade

surrounding tissues and metastasize to other parts of the

body

“biliary cancer” a type of cancer that originates in the bile ducts, which

are the channels that transport bile from the liver and

gallbladder to the small intestine

“biomarker” a measurable indicator of a biological state or condition
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“biopharmaceutical” therapeutic product derived from biological sources, such

as proteins, nucleic acids, or living cells, used to treat or

prevent diseases and medical conditions

“bispecific antibody” antibody or antibody-constructs that have bispecific in

their binding arms

“BLA” biologics license application

“BTC” biliary tract cancer, a group of cancers that occur in the

bile ducts, gallbladder, and other parts of the biliary

system

“bystander effect” a phenomenon in which cells or tissues not directly

targeted by a treatment or stimulus exhibit a response due

to signaling from nearby affected cells

“CAGR” compound annual growth rate

“carboplatin” a platinum-based chemotherapy drug used to treat various

cancers by interfering with DNA replication, thereby

inhibiting cancer cell growth and proliferation

“cathepsin B cleavable linker” a chemical linker used in targeted drug delivery systems

that is cleaved by the enzyme cathepsin B, allowing for

the controlled release of therapeutics within specific

cellular environments

“CC” cervical cancer, a type of cancer that occurs in the cells

of the cervix

“CD3” cluster of differentiation 3, a complex of proteins

expressed on the surface of T lymphocytes, playing a

crucial role in T cell activation, signal transduction, and

immune response

“CD19” cluster of differentiation 19, a surface protein expressed

on B cells, serving as a biomarker for B cell development

and function, and commonly used in the diagnosis and

treatment of B cell-related diseases
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“CD33-” a term refers to cells or populations that do not express

the CD33 antigen, a surface protein commonly found on

myeloid cells and often used as a marker in

immunophenotyping and leukemia diagnostics

“CD33+” a term refers to cells or populations that express the

CD33 antigen, a surface protein typically found on

myeloid cells, and frequently used as a biomarker in the

diagnosis and treatment of certain leukemias

“CD33” a transmembrane receptor expressed on cells of myeloid

lineage

“CD34+” a term refers to cells or populations that express the

CD34 antigen, a surface glycoprotein commonly found

on hematopoietic stem and progenitor cells, and used as

a marker in stem cell research and transplantation

“CDMO” contract development and manufacturing organization

“CDX” cell line-derived xenograft, a preclinical cancer research

model in which human cancer cell lines are implanted

into immunocompromised mice to study tumor growth,

drug efficacy, and therapeutic responses

“CI” confidence interval, a range of values derived from

sample data, which is likely to contain the true population

parameter with a specified level of confidence

“Claudin 18.2” Claudin 18.2, a highly specific tissue junction protein for

gastric tissue

“Claudin” or “CLDN” a family of transmembrane proteins crucial for the

formation and maintenance of tight junctions between

cells, thereby regulating paracellular permeability and

maintaining cellular barriers in epithelial and endothelial

tissues

“CLL” chronic lymphocytic leukemia, a type of cancer

characterized by the accumulation of abnormal, mature

lymphocytes in the blood, bone marrow, and lymphoid

tissues

“CMO” contract manufacturing organization
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“CNS” central nervous system

“combination therapy”

or “combo”

treatment in which a patient is given two or more drugs

(or other therapeutic agents) for a single disease

“cORR” or “confirmed ORR” confirmed objective response rate, the percentage of

patients who achieve and maintain a predefined tumor

size reduction for a specified duration, confirmed by

follow-up assessments

“cPR” confirmed partial response, a clinical evaluation where a

patient demonstrates a significant improvement in

symptoms or physical signs of disease, indicating a

positive therapeutic response, even in the absence of

measurable tumor reduction as assessed by imaging

studies

“CR” complete response, the disappearance of all signs of

cancer in response to treatment

“complete remission” the absence of detectable signs of cancer, with

normalization of clinical and laboratory parameters,

including bone marrow function, without evidence of

disease progression or relapse

“CRC” colorectal cancer, the development of cancer from the

colon or rectum (parts of the large intestine)

“CRi” complete remission with incomplete count recovery, a

state where the disease is in complete remission, but

blood cell counts have not fully recovered

“CRO” contract research organization

“CTLA-4” cytotoxic T lymphocyte-associated antigen-4, an

essential receptor involved in the negative regulation of T

cell activation

“DAR” drug-to-antibody ratio, the average number of drugs

conjugated to the antibodies
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“DCR” disease control rate, the percentage of patients in a

clinical trial who achieve complete response, partial

response, or stable disease, indicating the overall

effectiveness of a treatment in controlling cancer

progression

“DLBCL” diffuse large B cell lymphoma, a heterogeneous group of

aggressive non-Hodgkin lymphomas characterized by

large B lymphoid cells with varying degrees of

differentiation, typically exhibiting a diffuse growth

pattern

“DLT” dose-limiting toxicity, a side effect or adverse reaction of

a drug or treatment that is severe enough to prevent an

increase in dose or continuation of therapy

“DNA synthesis” the biological process by which cells replicate their

DNA, involving the formation of a new strand of DNA

based on the template provided by the original strand,

essential for cell division and growth

“DoR” duration of response, the length of time that a tumor

continues to respond to treatment without the cancer

growing or spreading

“EC” esophageal cancer, a malignancy that develops in the

esophagus, the muscular tube connecting the throat to the

stomach, often presenting with symptoms such as

difficulty swallowing and weight loss

“ECOG” Eastern Cooperative Oncology Group, one of the first

publicly funded cooperative groups to perform

multicenter clinical trials for cancer research

“EGFR” epidermal growth factor receptor, a cell surface receptor

that binds to epidermal growth factor, triggering

intracellular signaling pathways that regulate cell

proliferation, differentiation, and survival, often

implicated in cancer development and progression

“EGFR homodimer” a molecular complex formed by the pairing of two EGFR,

which activates intracellular signaling pathways involved

in cell growth, differentiation, and survival
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“EGFRmut” a term refers to cells or tissues harboring mutations in the

EGFR gene, which can affect receptor function and are

often associated with certain types of cancer

“EGFRvIII” a mutant variant of the EGFR characterized by a deletion

in the extracellular domain, commonly found in various

cancers and associated with enhanced tumorigenic

potential

“EGFRwt” a term refers to the wild-type form of the EGFR,

indicating the normal, non-mutated version of the

receptor as found in healthy cells

“endometrial cancer” a type of cancer that originates in the lining of the uterus

(endometrium), often presenting with symptoms such as

abnormal uterine bleeding and commonly diagnosed in

postmenopausal women

“epidermal carcinoma” a type of skin cancer that originates from the epidermis,

the outermost layer of the skin

“epithelial tumor” a type of tumor arising from the epithelial cells that line

the surfaces and cavities of organs and structures

throughout the body, often classified based on the organ

of origin and cellular characteristics

“ErbB1” also known as the epidermal growth factor receptor

(EGFR)

“ErbB2” also known as human epidermal growth factor receptor 2

(HER2) or neu

“ErbB3” also known as human epidermal growth factor receptor 3

(HER3), a member of the ErbB family of receptor

tyrosine kinases, playing a role in cell growth and

differentiation, and often involved in cancer signaling

pathways

“ErbB4” also known as human epidermal growth factor receptor 4

(HER4), a member of the ErbB family of receptor

tyrosine kinases, involved in regulating cell growth,

differentiation, and survival, with roles in both normal

physiology and cancer
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“ESCC” esophageal squamous cell carcinoma

“exons 2-7” a term refers to specific segments of a gene that are

transcribed into RNA and translated into protein, often

examined in genetic studies to identify mutations or

variations affecting protein function

“exploratory endpoint” an outcome measure in a clinical trial used to gather

preliminary data on potential effects or mechanisms of

action, which may inform future research but is not

intended to provide definitive evidence of efficacy

“Fc” the fragment crystallizable region of an antibody that

interacts with cell surface receptors and complement

proteins, playing a crucial role in mediating immune

responses such as antibody-dependent cellular

cytotoxicity and complement activation

“first-line” or “1L” with respect to any disease, the first line treatment, which

is the treatment regimen or regimens that are generally

accepted by the medical establishment for initial

treatment

“GC” gastric cancer, a malignant condition originating in the

stomach lining, often presenting with symptoms like

indigestion, stomach pain, and weight loss, and

commonly associated with risk factors such as

Helicobacter pylori infection and dietary factors

“GCP” good clinical practice

“GFA” gross floor area

“GIC” gastrointestinal cancer, a group of malignancies affecting

the digestive system, including cancers of the esophagus,

stomach, liver, pancreas, intestines, and rectum, often

presenting with symptoms related to the affected organ

“Good Laboratory Practices” or

“GLP”

a quality system of management controls for research

laboratories and organizations to try to ensure the

uniformity, consistency, reliability, reproducibility,

quality and integrity of chemical and pharmaceuticals

non-clinical safety tests
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“GMP” Good Manufacturing Practice

“GNC” guidance, navigation, and control

“HCC” hepatocellular carcinoma, the most common type of

primary liver cancer, originating from hepatocytes, the

main functional cells of the liver

“HER2-” a term refers to cells or tissues that do not overexpress

HER2, often used in the context of cancer diagnostics to

guide treatment decisions

“HER2+” a term refers to cells or tissues that overexpress HER2,

commonly associated with more aggressive forms of

cancer, particularly breast and gastric cancers, and often

targeted by specific therapies

“HER2” human epidermal growth factor receptor 2, also known as

ErbB2 or neu, a protein that promotes cell growth and

division, often overexpressed in certain cancers such as

breast and gastric cancers, and serving as a target for

specific therapeutic agents

“HER3” human epidermal growth factor receptor 3, a member of

the ErbB family of receptor tyrosine kinases, involved in

cell signaling pathways that regulate growth,

differentiation, and survival, with implications in cancer

development and progression

“HER4” human epidermal growth factor receptor 4, a member of

the ErbB family of receptor tyrosine kinases, involved in

mediating cell signaling pathways that regulate cellular

growth, differentiation, and survival, with roles in both

normal physiology and cancer

“HIRE-ADC” high internalizing receptor-targeted antibody-drug

conjugate, a type of targeted cancer therapy that

combines an antibody specific to a high internalizing

receptor on tumor cells with a cytotoxic drug, enabling

selective delivery and enhanced killing of cancer cells

“HNSCC” head and neck squamous cell carcinoma, a type of cancer

arising from the mucous membranes of the mouth, nose,

and throat and can spread to other parts of the body
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“HR+” a term refers to cancer cells that express hormone

receptors, such as estrogen receptors or progesterone

receptors, which can influence the growth of the tumor

and guide hormone-based treatment strategies

“ICF” informed consent form, a document used in clinical

research to ensure that participants are fully informed

about the study, including its purpose, procedures, risks,

benefits, and their rights, and provide their voluntary

agreement to participate

“ICI(s)” immune checkpoint inhibitor(s), a type of immuno-

therapy that blocks proteins called immune checkpoints

that prevent that immune system from attacking the

cancer cells

“lgG” Immunoglobulin G, the most common type of antibody

found in blood circulation, which plays an essential role

in immune system

“IgG1” Immunoglobulin G1

“ILD” interstitial lung disease, a group of disorders

characterized by inflammation and scarring of the lung

interstitium, leading to progressive lung function

impairment and symptoms such as shortness of breath

and cough

“immune cell” a type of cell that plays a role in the body’s immune

system, responsible for detecting, responding to, and

eliminating pathogens, infected cells, and cancer cells,

and includes various cell types such as T cells, B cells,

NK cells, macrophages, dendritic cells, and neutrophils

“immunohistochemistry” or

“IHC”

a laboratory technique used to visualize the presence and

localization of specific antigens in tissue sections by

using labeled antibodies, often employed in the diagnosis

and research of diseases, including cancer

“IND” investigational new drug

“intent-to-treat population” all patients who were enrolled and randomly assigned to

a treatment group, regardless of whether they completed

the treatment or adhered to the study protocol
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“KOL” key opinion leaders

“LogP” logarithm of the partition coefficient between n-octanol

and water, a measure used to assess the hydrophobicity of

a molecule

“lung cancer” a type of cancer that begins in the lungs, characterized by

uncontrolled cell growth in lung tissues, often associated

with risk factors such as smoking, exposure to radon gas,

and environmental pollutants, and presenting with

symptoms like persistent cough, chest pain, and shortness

of breath

“MAD” maximum administered dose, the highest dose of a drug

or treatment that is administered to subjects in a clinical

trial, used to evaluate safety, tolerability, and potential

toxicity

“MAPK” mitogen-activated protein kinase, a key enzyme in a

signaling pathway that transmits signals from the cell

surface to the DNA in the nucleus, regulating various

cellular activities such as gene expression, cell division,

and survival, and often implicated in cancer and other

diseases

“mDoR” median duration of response, the length of time that a

tumor continues to respond to treatment without the

cancer growing or spreading

“MLFS” or “morphologic

leukemia-free state”

a situation where a patient has no detectable leukemia

cells based on microscopic examination of bone marrow

or peripheral blood, which indicates the absence of

detectable leukemia cells morphologically, although

molecular or cytogenetic evidence of the disease may still

be present

“mPFS” median progression-free survival, a measure used in

clinical trials to indicate the median length of time during

and after treatment that a patient lives with the disease

without it worsening
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“MTD” maximum tolerated dose, the highest dose of a drug or

treatment that does not cause unacceptable side effects,

established through clinical trials to determine the

optimal balance between efficacy and toxicity

“NDA” new drug application

“NE” not evaluable, which indicates the response that cannot

be assessed

“NEDL” National Essential Drug List of China, an official list of

selected medications deemed essential for addressing the

primary healthcare needs of the population, which are

prioritized for availability, affordability, and accessibility

across the national healthcare system

“neoadjuvant” a therapy administered before the main treatment to

reduce the size of a tumor and increase the effectiveness

of the subsequent primary treatment

“NHL” non-Hodgkin’s lymphoma

“NPC” nasopharyngeal cancer, a type of cancer that originates in

the nasopharynx, the upper part of the throat behind the

nose, often associated with Epstein-Barr virus (EBV)

infection, and presenting with symptoms such as nasal

congestion, nosebleeds, and hearing loss

“NRDL” National Reimbursement Drug List of China, a

government-approved list of medications that are covered

and reimbursed under the public health insurance system,

ensuring affordable access to essential drugs for the

population

“NSCLC” non-small cell lung cancer, the most common type of

lung cancer, characterized by slower growth and spread

compared to small cell lung cancer, and includes subtypes

such as adenocarcinoma, squamous cell carcinoma, and

large cell carcinoma
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“OC” ovarian cancer, a type of cancer that originates in the

ovaries, the female reproductive glands, often presenting

with non-specific symptoms such as abdominal bloating,

pelvic pain, and changes in bowel habits, and frequently

diagnosed at an advanced stage

“oncology” the branch of medicine that specializes in the diagnosis,

treatment, and research of cancer

“oral infection” an infection occurring in the mouth, caused by bacteria,

viruses, fungi, or other pathogens, and manifesting

symptoms such as pain, swelling, redness, and sometimes

pus, commonly including conditions like gingivitis,

periodontitis, and oral thrush

“ORR” objective response rate, the percentage of patients in a

clinical trial who experience a measurable reduction in

tumor size or cancer symptoms, encompassing both

complete and partial responses to treatment

“OS” overall survival, the duration of time from the start of

treatment or diagnosis that patients are still alive,

regardless of the cause of death, serving as a key

endpoint in clinical trials

“OTC” over-the-counter, referring to medications and health

products that can be purchased without a prescription

from a healthcare provider, typically used for the

treatment of common ailments and conditions

“paclitaxel” a chemotherapy drug derived from the Pacific yew tree,

used to treat various cancers, including breast, ovarian,

and lung cancers, by inhibiting cell division through

stabilization of microtubules, thereby preventing cancer

cell replication

“PC” prostate cancer, a type of cancer that develops in the

prostate gland

“PD” progressive disease, which refers to a at least 20%

increase in the size of a tumor or in the extent of cancer

in the body in response to treatment, according to

RECIST
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“PD-(L)1” PD-1 and/or PD-L1

“PD-1” programmed death-1, an immune checkpoint receptor

expressed on T cells, B-cells and macrophages. The

normal function of PD-1 is to turn off the T cell mediated

immune response as part of the process that stops a

healthy immune system from attacking other pathogenic

cells in the body. When PD-1 on the surface of a T cell

attaches to certain proteins on the surface of a normal cell

or a cancer cell, the T cell turns off its ability to kill the

cell

“PD-L1” program death ligand 1, which is a protein on the surface

of a normal cell or a cancer cell that attaches to certain

proteins on the surface of the T cell that causes the T cell

to turn off its ability to kill the cancer cell

“PFS” progression-free survival, a measure in clinical trials that

indicates the length of time during and after treatment

that a patient lives with the disease without it worsening,

used to evaluate the efficacy of a treatment

“Phase I clinical trial” the initial stage of clinical study in humans, primarily

focused on assessing the safety, tolerability, and

pharmacokinetics of a new drug or treatment in a small

group of participants

“Phase Ia clinical trial” an early phase of clinical trials primarily focused on

assessing the safety, tolerability, pharmacokinetics, and

pharmacodynamics of a new drug in a small group of

healthy volunteers or patients, often serving as the

first-in-human study for the investigational drug

“Phase Ib clinical trial” a subset of Phase I clinical trials that further explores the

safety and preliminary efficacy of a new treatment, often

in a slightly larger group of patients, and may include

initial assessments of dosage and treatment effects

“Phase II clinical trial” a clinical study designed to evaluate the efficacy and

further assess the safety of a new treatment in a larger

group of patients, often focusing on specific types of

diseases or conditions

GLOSSARY OF TECHNICAL TERMS

– 56 –



“Phase III clinical trial” a clinical study in which a drug is administered to an

expanded patient population generally at geographically

dispersed clinical trial sites, in well-controlled clinical

trials to generate enough data to statistically evaluate the

efficacy and safety of the product for approval and to

provide adequate information for the labeling of the

product

“PI3K” phosphoinositide 3-kinase, an enzyme involved in

cellular functions such as growth, proliferation,

differentiation, and survival, playing a crucial role in the

PI3K/AKT/mTOR signaling pathway, which is often

dysregulated in cancer

“pivotal trial” a clinical trial designed to provide definitive evidence of

a drug’s efficacy and safety, often serving as the basis for

regulatory approval

“PK” pharmacokinetic, a term refers to the study of how a drug

is absorbed, distributed, metabolized, and eliminated by

the body, providing crucial information on the drug’s

behavior and dosing regimen

“PK/PD evaluation” pharmacokinetic-pharmacodynamic evaluation, an

alternative to conventional dose-effect analysis, relating

drug effects to a measure of drug concentration in a body

compartment rather than to drug dose

“PR” partial response, which refers to an at least 30% but

below 100% decrease in the size of a tumor or in the

extent of cancer in the body in response to treatment,

according to RECIST

“Platinum-based chemotherapy” chemotherapy containing platinum complexes, which is

used to treat multiple types of cancers

“preclinical” the stage of research that occurs before clinical trials,

involving laboratory and animal studies to assess the

safety, efficacy, and biological activity of a drug or

treatment
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“primary endpoint” the main outcome measure used in a clinical trial to

determine the effect of a treatment, reflecting the primary

objective of the study, such as overall survival or disease

progression

“QW” once a week, a term indicating the frequency at which a

treatment

“Q3W” every three weeks, a term indicating the frequency at

which a treatment or medication is administered

“Q4W” every four weeks, a term indicating the frequency at

which a treatment or medication is administered

“R&D” research and development

“RAF” rapidly accelerated fibrosarcoma, a family of proteins

involved in the RAS-RAF-MEK-ERK signaling pathway,

which regulates cell division and differentiation, and is

often implicated in cancer when mutated or dysregulated

“RAS-MAPK” RAS-mitogen-activated protein kinase, a signaling

pathway that transmits signals from cell surface receptors

to the DNA in the nucleus, regulating key cellular

processes such as growth, division, and differentiation,

and often implicated in cancer when dysregulated

“RAS” a family of related proteins involved in transmitting

signals within cells (cell signaling), playing a critical role

in regulating cell growth, differentiation, and survival,

with mutations in RAS genes frequently associated with

various cancers

“RCC” renal cell carcinoma, characterized by the uncontrolled

growth of malignant cells in the renal cortex

“RDC” radionuclide drug conjugates, the innovative cancer

therapeutics developed by conjugating radionuclides with

targeting ligands
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“RECIST v1.1” response evaluation criteria in solid tumors version 1.1, a

standardized set of guidelines used to assess the response

of solid tumors to treatment in clinical trials, focusing on

the measurement of tumor size and changes over time to

evaluate the effectiveness of therapies

“ROR1” receptor tyrosine kinase-like orphan receptor 1, a protein

involved in embryonic development and cell signaling,

which is typically expressed during fetal development but

found to be re-expressed in certain cancers, making it a

potential target for cancer therapy

“ROW” rest of world

“RP2D” recommended phase 2 dose, the dose of a drug

determined during Phase 1 clinical trials to be the most

appropriate for further testing in Phase 2 trials, based on

safety, tolerability, and pharmacokinetic data

“SCLC” small cell lung cancer, a highly aggressive form of lung

cancer characterized by small, round cells that multiply

rapidly and often spread early to other parts of the body

“SEBA” specificity enhanced bi-specific antibody

“second-line” or “2L” with respect to any disease, the therapy or therapies that

are given when initial treatments (1L therapy) do not

work, or stop working

“secondary endpoint” an additional outcome measure in a clinical trial used to

evaluate the effects of a treatment, providing

supplementary information on efficacy and safety, such

as quality of life or biomarker changes

“SD” stable disease. In oncology, it refers to cancer that is

neither decreasing at least 30% nor increasing at least

20% in the size of a tumor or in the extent of cancer in the

body in response to treatment, according to RECIST

“standard of care” treatment that is accepted by medical experts as a proper

treatment for a certain type of disease and that is widely

used by healthcare professionals
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“SW620” a human colorectal adenocarcinoma cell line commonly

used in cancer research to study the biology of colorectal

cancer and to test the efficacy of potential therapeutic

agents

“T cell” a type of lymphocyte, a white blood cell that plays a

central role in the immune response, particularly in

identifying and destroying infected or cancerous cells and

in coordinating other aspects of the immune system

“TEAE” treatment-emergent adverse event, an adverse event that

occurs after a patient starts receiving a treatment or

medication and is either not present before the treatment

or has worsened compared to the baseline condition

“third-line” or “3L” with respect to any disease, the therapy or therapies that

are given when both initial treatment (1L therapy) and

subsequent treatment (2L therapy) do not work, or stop

working

“TKI” tyrosine kinase inhibitor, a type of targeted therapy that

inhibit tyrosine kinases

“TNBC” triple-negative breast cancer

“TOP-1 inhibitor” topoisomerase 1 inhibitor, a type of chemotherapeutic

agent that interferes with topoisomerase 1 which is the

enzyme essential for DNA replication and transcription,

thereby inducing DNA damage and cell death,

particularly in rapidly dividing cancer cells

“Treg” regulatory t cells, a subset of T cells that play a critical

role in maintaining immune tolerance and preventing

autoimmune responses by suppressing the activity of

other immune cells

“TRAE” treatment related adverse event, which is an adverse

event present after medical treatment

“TROP2” a cell surface glycoprotein, also known as trophoblast

cell surface antigen 2, involved in cell signaling and

growth, often overexpressed in various cancers, making it

a potential target for cancer therapy
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“UC” urothelial carcinoma, a type of cancer that originates in

the urothelial cells lining the urinary tract, including the

bladder, ureters, and renal pelvis, often associated with

risk factors like smoking and chemical exposure, and

presenting with symptoms such as blood in the urine and

urinary irritation

“VBP” volume-based procurement, a set of drug procurement

regulations implemented in China with the goal of

promoting generic substitutes and lowering the price of

medications that have outlived their exclusivity periods
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This prospectus contains forward-looking statements that relate to our current

expectations and views of future events. These forward-looking statements are contained

principally in “Summary,” “Risk Factors,” “Industry Overview,” “Business,” “Financial

Information” and “Future Plans and Use of Proceeds.” These statements relate to events that

involve known and unknown risks, uncertainties and other factors, including those listed in

“Risk Factors”, which may cause our actual results, performance or achievements to be

materially different from any future results, performance or achievements expressed or implied

by the forward-looking statements.

In some cases, these forward-looking statements can be identified by words or phrases

such as “may,” “will,” “expect,” “anticipate,” “aim,” “estimate,” “intend,” “plan,” “believe,”

“potential,” “continue,” “is/are likely to” or other similar expressions. These forward-looking

statements include, among other things, statements relating to:

• our operations and business prospects;

• our financial condition and performance;

• our capital expenditure plan;

• our ability to complete the development and obtain the relevant requisite regulatory

approvals of our drug candidates;

• our ability to commercialize our products once approved in a timely manner;

• our collaboration with BMS;

• future developments, trends and conditions in the industries and markets in which

we operate or plan to operate;

• general economic, political and business conditions in the markets in which we

operate;

• changes to the regulatory environment in the industries and markets in which we

operate;

• the actions and developments of our competitors;

• the ability of third parties to perform in accordance with contractual terms and

specifications;

• our ability to retain senior management and key personnel and recruit qualified staff;

• our business strategies and plans to achieve these strategies;
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• our ability to defend our intellectual rights and protect confidentiality;

• the effectiveness of our quality control systems;

• change or volatility in interest rates, foreign exchange rates, equity prices, trading

volumes, commodity prices and overall market trends, including those pertaining to

the PRC and the industry and markets in which we operate; and

• capital market developments.

These forward-looking statements are subject to risks, uncertainties and assumptions,

some of which are beyond our control. In addition, these forward-looking statements reflect

our current views with respect to future events and are not a guarantee of future performance.

Actual outcomes may differ materially from the information contained in the forward-looking

statements as a result of a number of factors, including, without limitation, the risk factors set

forth in “Risk Factors.”

The forward-looking statements made in this prospectus relate only to events or

information as of the date on which the statements are made in this prospectus. Except as

required by law, we undertake no obligation to update or revise publicly any forward-looking

statements, whether as a result of new information, future events or otherwise, after the date

on which the statements are made or to reflect the occurrence of unanticipated events. You

should read this prospectus completely and with the understanding that our actual future results

or performance may be materially different from what we expect.

In this prospectus, statements of, or references to, our intentions or those of any of our

Directors are made as of the date of this prospectus. Any of these intentions may change in light

of future development.
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You should carefully consider all of the information set out in this prospectus,

including the risks and uncertainties described below, before making an investment in our

H Shares. Our business, financial condition and results of operations could be materially

and adversely affected by any of these risks and uncertainties. The trading price of our

H Shares could decline due to any of these risks, and you may lose all or part of your

investment. Additional risks and uncertainties not presently known to us, or not expressed

or implied below, or that we deem immaterial, could also harm our business, financial

condition and results of operations.

KEY RISKS RELATING TO OUR BUSINESS AND INDUSTRY

Our business and prospects depend substantially on the success of our drug candidates,
including iza-bren. If we are unable to successfully complete clinical development, obtain
regulatory approvals or achieve commercialization for our drug candidates, or if we
experience significant delays or cost overruns in doing any of the foregoing, our business
and prospects could be materially and adversely affected.

We have systematically built a pipeline of drug candidates across multiple modalities that

target major tumor types. As of the Latest Practicable Date, all of our innovative drug

candidates remained in new drug application, clinical or preclinical development. Our business

will depend on our ability to successfully complete the development of our drug candidates,

obtain necessary regulatory approvals, and manufacture and commercialize our drug

candidates. We have invested a significant portion of our efforts and financial resources in the

development of our existing drug candidates, and we expect to continue to incur substantial and

increasing expenditures for the development and commercialization of our drug candidates.

The success of our drug candidates will depend on several factors, including but not limited to:

• successful enrolment of patients in, and completion of, clinical trials, as well as

completion of preclinical studies;

• favorable safety and efficacy data from our clinical trials and other studies;

• receipt of regulatory approvals for our drug candidates;

• successfully launching commercial sales of our drug candidates, if and when

approved;

• sufficient resources to discover additional drug candidates and successful

identification of potential drug candidates based on our research or business

development methodology or search criteria and process;

• ensuring sufficient commercial manufacturing capabilities to facilitate a swift

market entry;
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• the performance by CROs or other third parties we may retain to conduct clinical

trials, and the fulfillment of their duties to us in a manner that complies with our

protocols and applicable laws and that protects the integrity of the resulting data;

• obtaining, maintaining and enforcing patent, trademark, trade secret and other

intellectual property protection and regulatory exclusivity for our drug candidates;

• ensuring we do not infringe, misappropriate or otherwise violate the patents,

trademarks, trade secrets or other intellectual property rights of third parties, and

successfully defending against any claims by third parties that we have infringed,

misappropriated or otherwise violated any intellectual property of any such third

party;

• obtaining and maintaining favorable governmental and private reimbursements for

drugs, if and when approved;

• competition with other drug candidates and drugs; and

• continued acceptable safety profiles of our drug candidates following regulatory

approval.

As of the Latest Practicable Date, our innovative drug pipeline featured 17 clinical-stage

drug candidates, including iza-bren, an EGFR × HER3 bispecific ADC currently in Phase III

clinical trials. Our pipeline also includes two other candidates in pivotal registration clinical

trials: T-Bren (BL-M07D1), an innovative HER2-specific ADC with the potential to become a

backbone therapy across tumor types, and SI-B001, a potential first-in-class EGFR × HER3

bispecific antibody. In September 2025, we obtained the IND approval for our innovative ARC

candidate, BL-ARC001, from the NMPA. See “Business — Our Technology Platforms and

Biologics Portfolio” for more details. However, we cannot guarantee that we will be able to

obtain regulatory approvals for our drug candidates in a timely manner, or at all. In addition,

none of our drug candidates in our innovative drug pipeline has been approved for marketing

in any jurisdiction. Our pipeline products may require additional preclinical and/or clinical

development, regulatory approvals, and substantial investment and significant marketing

efforts, before we are able to generate any revenue from product sales.

The regulatory approval process for the NMPA, FDA, and other comparable regulatory
agencies is lengthy, time-consuming, and unpredictable. If we fail to obtain timely
regulatory approvals in the target markets for our drug candidates, our business may
suffer material and substantial damage.

Significant time, efforts and expenses are required to bring our drug candidates to market

in compliance with the regulatory process, and we cannot assure you that any of our drug

candidates will be approved for sale. The time required to obtain approvals from the NMPA,

RISK FACTORS

– 65 –



the FDA and other comparable regulatory authorities is often unpredictable, and depends on

numerous factors, including the substantial discretion of the regulatory authorities. Our drug

candidates could fail to receive regulatory approval in a timely manner for many reasons,

including but not limited to:

• failure to begin or complete clinical trials due to disagreements with regulatory

authorities;

• failure to demonstrate that a drug candidate is safe and effective or, it is safe, pure

and potent for its proposed indication;

• failure of clinical trial results to meet the level of statistical significance required for

approval;

• data integrity issues related to our clinical trials;

• disagreement with our interpretation of data from preclinical studies or clinical

trials;

• failure to conduct a clinical trial in accordance with regulatory requirements or our

clinical trial protocols; and

• clinical sites, investigators or other participants in our clinical trials deviating from

a trial protocol, failing to conduct the trial in accordance with regulatory

requirements, or dropping out of a trial.

In addition, the NMPA, the FDA or a comparable regulatory authority may require more

information, including additional analyses, reports, data, non-clinical studies and clinical

trials, or questions regarding interpretations of data and results, to support approval, which

may prolong, delay or prevent approval and our commercialization plans, or we may decide to

abandon the development programs. Changes in regulatory requirements and guidance may

also occur, and we may need to amend clinical trial protocols submitted to competent

regulatory authorities to reflect these changes. Resubmission may impact the costs, timing or

successful completion of a clinical trial. The policies of the NMPA, the FDA and other

comparable regulatory authorities may also change, and additional government regulations

may be enacted that could prevent, limit or delay regulatory approval of our drug candidates.

If we are slow or unable to adapt to changes in existing requirements or the adoption of new

requirements or policies, or if we are not able to maintain regulatory compliance, we may not

obtain the regulatory approvals or may lose the approvals that we may have obtained and we

may not achieve or sustain profitability.

Additionally, clinical trials conducted in one country may not be accepted by regulatory

authorities in other countries, and regulatory approval in one country does not mean that

regulatory approval will be obtained in any other country. Approval procedures vary among

countries and can involve additional product testing and validation and additional
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administrative review periods. We cannot assure you that we will be able to meet regulatory

requirements of different jurisdictions or that our drug candidates will be approved for sale in

those jurisdictions. Additional time, effort and expense may be required to bring our drug

candidates, upon regulatory approval, to the international markets in compliance with different

regulatory processes.

If we experience delays in the completion of, or the termination of, a clinical trial of any

of our drug candidates, the commercial prospects of that drug candidate will be harmed, and

our ability to generate product sales revenues from any of those drug candidates will be

compromised. In addition, any delays in completing our clinical trials will increase our costs,

slow down our drug candidate development and approval process, and jeopardize our ability

to commence product sales and generate related revenues for that candidate. Any of these

occurrences may harm our business, financial condition and prospects significantly. In

addition, many of the factors that cause, or lead to, a delay in the commencement or completion

of clinical trials may also ultimately lead to the denial of regulatory approval of our drug

candidates.

Adverse events caused by our drug candidates could interrupt, delay or halt clinical trials,
delay or prevent regulatory approval, limit the commercial profile of an approved drug,
or result in significant negative consequences following any regulatory approval.

Undesirable adverse events caused by our drug candidates, or caused by our drug

candidates when used in combination with other drugs, could cause significant negative

consequences, including but not limited to the following:

• regulatory authorities could interrupt, delay or halt pending clinical trials;

• regulatory authorities may order us to cease further development of, or delay or even

deny approval of, our drug candidates for any or all targeted indications if results of

our trials reveal a high and unacceptable severity or prevalence of certain adverse

events;

• regulatory authorities may withdraw approvals or revoke licenses of an approved

drug candidate, or we may determine to do so even if not required;

• regulatory authorities may require additional warnings on the label of an approved

drug, issue safety alerts or other communications containing warnings or other

safety information of such approved drug, or impose other limitations on such

approved drug;

• we may suspend, delay or alter development or marketing of our drug candidates;
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• we may be required to develop a risk evaluation mitigation strategy, or REMS, for

the drug candidate, or, if one is already in place, to incorporate additional

requirements under the REMS, or to develop a similar strategy as required by a

comparable regulatory authority;

• we may be required to change the way the drug candidate is administered or conduct

post-market studies;

• the patient enrollment may be insufficient or slower than we anticipate, or patients

may drop out or fail to return for post-treatment follow-up at a higher rate than

anticipated;

• the costs of clinical trials of our drug candidates may be substantially higher than

anticipated;

• we could be required to recall our drug candidates and subject to litigation

proceedings and regulatory investigations and held liable for harm caused to patients

exposed to or taking our drug candidates; and

• our reputation may suffer.

Any of these events could prevent us from achieving or maintaining market acceptance

of any particular drug candidate that is approved and could significantly harm our business,

results of operations and prospects.

Before we start to generate revenue from the commercialization of our innovative drug
candidates, if we are unable to maintain the sales volume, pricing levels and profit
margins of our existing marketed products, our operations, revenue and profitability
could be adversely affected.

In 2022, 2023 and 2024 and the six months ended June 30, 2024 and 2025, our revenue

generated from the sale of pharmaceutical products was RMB701.8 million, RMB560.4

million, RMB486.8 million, RMB220.1 million and RMB163.9 million, respectively. Sales of

pharmaceutical products decreased over the Track Record Period as certain of our major

marketed products are generic drugs that were impacted by the VBP schemes, which resulted

in decreases in both prices and sales volumes of relevant products during the Track Record

Period. Such impact has continued to affect the sales of our major marketed products in the first

half of 2025. In addition, we generated revenue of RMB5,331.7 million in 2024 from the

license fee income under our license and collaboration agreement with BMS. As a result, our

revenue for the full year 2025 may decline and may not reach the levels recorded in previous

years. Before we start to generate revenue from the commercialization of our innovative drug

candidates, we expect that revenue from the sale of our existing marketed products will

continue to contribute to our revenue in the near future. If the performance of our existing

marketed products declines, we may experience substantial reductions in our revenue, which

could hinder our ability to invest in and develop new products, thereby affecting our long-term
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growth prospects. Factors that could adversely affect the sales volumes, pricing levels and

profitability of these products include: exclusion from, or reduced coverage under, the

provincial or other government-sponsored medical insurance programs, the impact of

government pricing regulations, competition and lack of success in the centralized procurement

process necessary for sales to PRC public hospitals and other medical institutions, sales of

substitute products by competitors, interruptions in the supply of raw materials, increases in the

cost of raw materials, issues with product quality or side effects, intellectual property

infringements, adverse changes in our sales and distribution network, and unfavorable policy,

regulatory or enforcement changes. Many of these factors are outside of our control, and any

factor adversely affecting the sales volumes, pricing levels and profit margins of our products

could adversely affect our operations, revenue and profitability.

We had net losses during the Track Record Period except for the year of 2024. The
revenue generated from the license fee income under the BMS Agreement contributed to
a substantial portion of our revenue in 2024. Such historical performance may not be
indicative of our future performance.

We entered into the BMS Agreement in respect of the co-development and co-

commercialization of iza-bren, a bispecific ADC which targets both EGFR and HER3. We

received a non-refundable and non-creditable upfront payment of US$800 million from BMS

in March 2024. As such, we recorded revenue of RMB5,821.1 million in 2024, as compared to

that of RMB701.8 million, RMB560.4 million and RMB170.4 million in 2022, 2023 and the

six months ended June 30, 2025, respectively; we recorded net profit of RMB3,707.5 million

in 2024, as compared to net loss of RMB282.4 million, RMB780.5 million and RMB1,118.0

million in 2022, 2023 and the six months ended June 30, 2025, respectively. Our net losses

recorded during the Track Record Period were primarily in relation to: (i) our substantial

investment in R&D activities for the development of ADC, bispecific as well as multi-specific

antibody drugs, and (ii) the reduction of revenue from the sale of pharmaceutical products

mainly because certain of our major marketed products are generic drugs which were impacted

by the VBP schemes, which resulted in decreases in both prices and sales volumes of relevant

products during the Track Record Period.

Our historical growth rate and results in 2024 may not be indicative of our future growth

or performance. Our revenue, expenses and operating results may vary from period to period

due to a variety of factors beyond our control. As a result of these and other factors, there can

be no assurance that our revenue will continue at similar levels or increase as it did or that we

will continue to record profits as we did in 2024. Accordingly, investors should not rely on our

historical results as an indication of our future financial or operating performance.
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We have net cash outflows used in our operating activities in 2022, 2023 and the six
months ended June 30, 2025, and we may need to obtain additional financing to fund our
operations. If we are unable to obtain sufficient financing on terms acceptable to us or at
all, we may be unable to complete the development and commercialization of our drug
candidates.

We had net cash used in operating activities of RMB256.6 million, RMB618.0 million and

RMB1,227.8 million in 2022, 2023 and the six months ended June 30, 2025, respectively. The

reasons of our cash flows used in operating activities in the foregoing periods primarily include

our loss for the year/period, which is in turn primarily attributable to our cost of sales, R&D

expenses, distribution and selling expenses, and administrative expenses. Our drug candidates

require substantial investments for the completion of clinical development, regulatory review,

drug manufacturing, marketing and launch before they can generate product sales revenue. We

will need to expend substantial resources on the R&D and commercialization of our product

pipelines. Our future funding requirements will depend on many factors, including but not

limited to:

• the progress, timing, scope and costs of our clinical trials, including the ability to

timely identify and enroll patients in our planned and potential future clinical trials;

• the outcome, timing and costs of regulatory approvals of our drug candidates;

• the progress, timing, scope and costs related to discovery and early development of

additional drug candidates;

• the preparation required for anticipated commercialization of our drug candidates,

and if regulatory approvals are obtained, to fund the product launch;

• the manufacturing requirements and capabilities related to clinical development and

future commercialization for any approved drug candidates;

• the construction progress of our production lines and facilities;

• our effective management of our CROs and other collaboration partners and

associated costs;

• selling and marketing costs associated with any future drug candidates that may be

approved, including the cost and timing of expanding our marketing and sales

capabilities;

• the cost of filing, prosecuting, defending and enforcing any patent claims or other

intellectual property rights;

• the amount and timing of any profit sharing, milestone and royalty payments we

receive from our future collaborators;
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• cash requirements of any future development of other pipeline drug candidates;

• our headcount growth and associated costs; and

• the costs of operating as a public company and our need to implement additional

internal systems and infrastructure, including but not limited to financial and

reporting systems.

We expect our cash operating costs will increase significantly in light of our expanding

clinical trial programs. If the financial resources available to us are insufficient to satisfy our

cash requirements, we may seek additional funding through equity offerings, debt financings,

collaborations and licensing arrangements. It is uncertain whether financing will be available

in the amounts or on terms acceptable to us, if at all. If we were not able to obtain additional

capital to meet our cash requirements in the future, our business, financial condition, results

of operations and prospects could be materially and adversely affected.

If we or BMS do not achieve our product development or commercialization objectives in
the time frames we expect, we may not receive milestone or royalty payments or make
profits to support our future development plan.

Under the BMS Agreement, we and BMS will jointly develop and commercialize iza-bren

with BMS in the United States, we retained exclusive rights to develop and commercialize

iza-bren in mainland China, and we granted BMS an exclusive license to develop and

commercialize iza-bren in the rest of the world, subject to certain specified conditions and

limitations. In addition to a non-refundable and non-creditable upfront payment of US$800

million made from BMS to us in March 2024, BMS is required to pay up to US$500 million

in contingent near-term payments. We are also eligible to receive up to an aggregate of US$7.1

billion contingent upon the achievement of certain specified regulatory and sales performance

milestones for a total potential consideration of up to US$8.4 billion. BMS is also required to

pay us tiered royalties based on a percentage of aggregate annual net sales of iza-bren in the

world excluding the United States and the mainland China ranging from high single-digit to

low double-digits, subject to certain customary reductions and a royalty floor. We are required

to pay BMS a single-tier royalty of a mid-single-digit percentage of aggregate annual net sales

of iza-bren in mainland China. Further, under the BMS Agreement, we and BMS will share the

relevant development costs of and the net profits/losses related to the sales of iza-bren in the

U.S. according to certain agreed-upon percentages. See “Business — License and

Collaboration Agreement with Bristol-Myers Squibb Company” for more details. BMS may not

execute its obligations as planned or may refuse to honor their commitments under the BMS

Agreement. The non-performance of BMS, early termination of the BMS Agreement, or our

inability to find new or replacement partners may negatively impact our revenue and research

and development activities and funding therefor. Should any of these risks materialize, this

would have an adverse effect on our business, prospects, financial condition and results of

operations. Further, the milestone payments in the BMS Agreement are generally dependent on

the accomplishment of various clinical, regulatory, sales and other product development

objectives. The successful or timely achievement of many of these milestones is outside of our
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control, in part because some of these activities are being or will be conducted by BMS. If we

or BMS fail to achieve the applicable milestones, we will not receive such milestone payments.

A failure to receive any such milestone payment may cause us to:

• delay, reduce or terminate certain research and development programs or otherwise

find ways to reduce short-term expenses that may not be in our long-term best

interest;

• raise funds through additional equity or convertible debt financings that could be

dilutive to our Shareholders;

• obtain funds through collaboration agreements that may require us to assign rights

to technologies or products that we would have otherwise retained;

• sign new collaboration or license agreements that may be less favorable than those

we would have obtained under different circumstances; and

• consider strategic transactions or engaging in a joint venture with a third party.

Any potential royalty payments and profits are also dependent on the successful product

development and commercialization of our drug candidates, which may never occur. Our

failure to receive milestone or royalty payments or make profits and the occurrence of any of

the events above may have an adverse impact on our future development plan.

We face substantial competition and our competitors may discover, develop or
commercialize competing drugs faster or more successfully than we do.

The development and commercialization of new drugs, especially biological products, is

highly competitive. We face competition from other pharmaceutical and biopharmaceutical

companies worldwide. There are a number of large pharmaceutical and biopharmaceutical

companies that currently market and sell drugs or are pursuing the development of drugs for

the treatment of the same indications for which we are developing our drug candidates. In

particular, we may face intense competition in the development of ADC drugs, an emerging

class of therapeutics that has garnered substantial interest and activity from companies

worldwide. Some of these competitors have better resources and expertise than us. Potential

competitors also include academic institutions, government agencies, and other public and

private research organizations that conduct research, seek patent protection and establish

collaborative arrangements for research, development, manufacturing and commercialization.

The competitive landscape of our target market is constantly evolving with the introduction of

next-generation treatments and advanced technologies, which could provide more effective or

convenient treatment options. In light of the intense competition, we may not be able to

compete effectively and obtain substantial market share even if we successfully complete the

development and commercialization of our drug candidates. We anticipate that we will face

increasing competition as new drugs enter the market and advanced technologies become

available.

RISK FACTORS

– 72 –



Our commercial opportunity could be significantly reduced or even eliminated if our

competitors develop and commercialize drugs that are safer, more effective, more convenient,

or less expensive than the drugs we may develop or commercialize. Our competitors also may

obtain approval from the NMPA, FDA, or other comparable regulatory authorities for their

drugs more rapidly than we may obtain approval for ours, which could result in our competitors

establishing a strong market position before we are able to enter the market. They may render

our drug candidates obsolete or non-competitive before we can recover expenses of developing

and commercializing any of our drug candidates.

Mergers and acquisitions in the pharmaceutical and biopharmaceutical industries may

result in even more resources being concentrated among a smaller number of our competitors.

Smaller and other early-stage companies may also prove to be significant competitors,

particularly through collaborative or licensing arrangements with large and established

companies. These third parties compete with us in recruiting and retaining qualified scientific

and management personnel, establishing clinical trial sites and patient registration for clinical

trials, as well as in acquiring technologies complementary to, or necessary for, our programs.

We may experience difficulties in our sales efforts as a result of pricing regulations or
other policies that are intended to reduce healthcare costs, which could adversely affect
our operations, revenue and profitability.

During the Track Record Period, a number of our products were subject to national or

provincial VBP schemes. For example, propofol medium and long chain fat emulsion injection

and dexmedetomidine hydrochloride injection were subject to the national VBP scheme;

Leweijing (propofol injectable emulsion) participated in provincial VBP schemes and later the

national VBP scheme; Tianze (medium and long chain fat emulsion injection) and Xinbolin

(ribavirin granule) participated in provincial VBP schemes. The VBP mechanism operates on

the principle of purchasing larger quantities of pharmaceutical products at lower prices. While

this allows us to sell our products in larger volumes, it also exerts downward pressure on the

prices at which we sell our products to our distributors, thus impacting our revenue, gross

profits and gross profit margins and may even cause certain of our products or the business

segment to be loss-making. There are uncertainties with respect to future drug coverage of

centralized VBP schemes. As a result, there can be no assurance that we may have additional

drugs added to such schemes in the future, which may result in increased pricing pressure on

us and adversely affect our revenue and profitability. If our competitors win the bid in such

schemes while we fail to do so for our products with the same generic names, demands for our

products may decrease and our revenue, profitability and market share could be adversely

affected. Moreover, even if we win the bid for our products, there may be discrepancies

between the estimated procurement volumes set out in the tender documents and the actual

procurement volumes. Consequently, there are uncertainties with respect to the impact of the

implementation of centralized VBP schemes on the sales volume as well as the revenue of the

winning products.
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Any such or future changes of policies, which we may not be able to predict or control,

could create uncertainties that materially and adversely affect our product pricing, and

accordingly, revenue and profitability.

If the products we sell are excluded, removed, or limited from government-sponsored or
commercial medical insurance programs, or are included in any national or provincial
negative catalogs in China or assigned with black box warnings issued by the FDA, our
sales, profitability and business prospects could be adversely affected.

Insurance coverage is a critical factor in a patient’s ability to afford treatments, and

without it, the demand for our products could diminish significantly. If a pharmaceutical

product is covered by medical insurance, whether provided by the government or a private

entity, patients may be entitled to reimbursement for all or a portion of the cost. Consequently,

the inclusion or exclusion of a pharmaceutical product in or from insurance program such as

the NRDL or provincial medical insurance catalogues in the PRC, or Medicare and other

commercial health insurance schemes in the United States, as well as any limitations imposed

on the coverage, will significantly affect patient demand. The inclusion of pharmaceutical

products within the scope of insurance coverage is based on a variety of factors, including

efficacy, safety and price, which may be outside of our control. Moreover, insurance providers

may also, from time to time, review and revise, or change the scope of reimbursement for, the

products that were previously covered. There can be no assurance that any of our products

currently covered by such insurance schemes will maintain coverage in the future, or that

changes in the scope of reimbursement will not negatively affect our product sales. If any of

our products or their indications are removed from coverage, or if the scope of reimbursement

is reduced, demand for our products may decrease and our operations, revenue and profitability

could be adversely affected.

In addition, inclusion in any national or provincial negative catalogs in China represents

considerable risk. These catalogs require medical institutions to strictly monitor and control the

clinical use of pharmaceuticals included therein, therefore significantly decreasing physicians’

capability as well as willingness to prescribe the relevant pharmaceuticals. As of the date of

this prospectus, none of our products is included in any national or provincial negative catalogs

in China. There can be no assurance that similar catalogs will be issued at national or

provincial level, nor can we predict future pharmaceutical coverage of such catalogs. If any of

our products are included in such negative catalogs, demand for our products may decrease and

our revenue and profitability could be adversely affected.

Further, considering that we may in the future commercialize our drug candidates in the

United States, the assignment of a black box warning by the FDA for our drug candidates may

impose significant risks. Such warnings, often based on late-stage clinical data or findings

from animal toxicity studies, indicate that the drug carries a significant risk of serious or

life-threatening adverse effects. The presence of a black box warning can lead to decreased

physician prescribing, heightened liability concerns, and ultimately, a substantial reduction in

sales. Moreover, it can negatively affect the perception of our commitment to safety,

potentially harming our reputation and long-term business prospects.
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Our products and future approved products may fail to achieve or maintain the degree of
market acceptance by physicians, medical institutions, pharmacies, patients, third-party
payers and others in the medical community necessary for commercial success, and the
actual market size of our drug candidates might be smaller than expected, which could
render some drug candidates less profitable than expected even if commercialized.

The commercial success of our products, including existing or future products, is highly

dependent on their continued market acceptance among patients, healthcare practitioners, and

others in the medical community. We believe that the market acceptance of our products and

future approved drug candidates depends on many factors, including: (i) the perceived

advantages of our products over competing products and the availability and success of

competing products; (ii) the safety and efficacy of our products and the prevalence and severity

of side effects, if any; (iii) the pricing and cost effectiveness of our products; (iv) the

effectiveness of our sales and marketing efforts; (v) publicity concerning our products or

competing products; (vi) our ability to respond to changes in needs and preferences of

healthcare practitioners and patients; and (vii) the inclusion of our products in key insurance

or reimbursement schemes.

If our products fail to achieve or maintain widespread market acceptance, or if new

products introduced by our competitors are more cost-effective or are received more favorably

by physicians, medical institutions, pharmacies, patients, third-party payers and others in the

medical community, our products may be rendered obsolete, and the demand for our products

may decline and our business and profitability may be materially and adversely affected.

Furthermore, the actual market size of our drug candidates may not be as large as we

anticipate, influenced by various factors such as market acceptance, pricing, and patient

availability. The number of patients in the addressable markets may turn out to be lower than

expected, or new patient identification and access may become more challenging. Any of the

above unfavorable developments could adversely impact on our business, financial condition

and results of operations.

If we fail to maintain and optimize an effective distribution network for our products or
encounter problems with our distributors, our operations, revenue and profitability could
be adversely affected.

Our ability to maintain and grow our sales depends on our ability to manage, expand and

optimize distribution channels that ensure timely delivery of our products across China and/or

in other jurisdictions in the future where market demand for our products is generated through

our promotion and marketing activities, or otherwise. Consistent with the industry practice, as

of the date of this prospectus, we sell our products either by ourselves or through distributors

in China. As of the Latest Practicable Date, we had a distribution network of more than 1,000

distributors in China, which we rely on to distribute a substantial portion of our products. In

2022, 2023 and 2024 and the six months ended June 30, 2025, our sales to distributors

accounted for 99.4%, 99.0%, 99.4% and 98.4%, respectively, of our revenue from the sale of

pharmaceutical products during the respective period. However, all of our distributors are
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Independent Third Parties over whom we have limited control. We cannot assure you that our

distributors will always distribute our products in an effective or compliant manner. For

example, if our distributors distribute our products outside their designated distribution areas

as provided under their distribution agreements with us, the effectiveness of our distribution

network could be adversely affected. Non-compliance by any of our distributors under

applicable regulations may adversely affect the sales and distribution of our products. Further,

as we rely on our distributors to manage their sales practices, we have limited control over the

ultimate sales by these distributors. We cannot assure you that they will at all times comply

with our sales policies or that they will not compete with each other for market share in respect

of our products. If any of our distributors fails to distribute our products to their customers in

a timely manner, overstock, or carries out actions which are inconsistent with our business

strategy, it may adversely affect our future sales. There may be instances when these

distributors take actions which are not consistent with our business strategies, such as failure

to follow our pricing and marketing policies and participate in our marketing and promotional

activities. Any occurrence of aforementioned non-compliance may in turn materially and

adversely affect our business, financial condition, and results of operations and prospects.

We have incurred significant research and development expenses and expect to continue
to enhance our research and development capabilities, which has been our growth
strategy to advance our clinical-stage assets. If we fail to effectively execute on such
growth strategy, our business, financial condition, results of operations and prospects
could suffer.

The pharmaceutical and biopharmaceutical industries are constantly evolving, and we

must keep pace with new technologies and methodologies to maintain our competitive position.

In 2022, 2023 and 2024 and the six months ended June 30, 2025, our research and development

expenses were RMB375.0 million, RMB746.2 million, RMB1,442.8 million and RMB1,038.6

million, respectively. We need to continue to invest in human resources and technologies that

will allow us to enhance the scope and quality of our research and development. We intend to

continue to enhance our technical capabilities in drug discovery, development and

manufacturing, which are capital-and-time-intensive. We cannot assure you that we will be able

to develop, enhance or adapt to new technologies and methodologies, successfully identify new

technological opportunities, develop and bring new or innovative drugs to market, obtain

sufficient or any patent or other intellectual property protection for such new or innovative

drugs, or obtain the necessary regulatory approvals in a timely and cost-effective manner, or,

if such drugs are introduced to the market, that those drugs will achieve market acceptance.

Any failure to do so may make our technologies obsolete, which could harm our business and

prospects.

The investment in our research and development capabilities aligns with our growth

strategy to advance the clinical development of iza-bren and our other differentiated pipeline

assets. For more details, see “Business — Our Journey.” Pursuing our growth strategies has

resulted in, and will continue to result in, substantial demands on capital and other resources.

In addition, managing our growth and executing our growth strategies will require, among

other things, our ability to continue to innovate and develop advanced technology in the highly
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competitive pharmaceutical and biopharmaceutical industries, effective coordination and

integration of our facilities and teams across different sites, successful hiring and training of

personnel, effective cost control, sufficient liquidity, effective and efficient financial and

management control, increased marketing and customer support activities, effective quality

control, management of our suppliers to leverage our purchasing power, and regulatory

approvals and reviews by various authorities in relevant jurisdictions. Any failure to execute

on our growth strategies or realize our anticipated growth could materially and adversely affect

our business, financial condition, results of operations and prospects.

If we are unable to conduct effective promotion or maintain a qualified sales force, the
sales volume of our products and our operations, revenue, profitability and business
prospects could be adversely affected.

Successful sales and marketing are crucial for us to increase the market penetration of our

existing products, expand our coverage of hospitals and other medical institutions and promote

new products in the future. If we are unable to increase or maintain the effectiveness and

efficiency of our sales and marketing activities, or to successfully implement our experience

and expertise on marketed product portfolio to our innovative biologics portfolio, our sales

volumes and business prospects could be adversely affected.

In particular, our sales and marketing efforts consist of raising awareness and knowledge

of our products and drug candidates among medical professionals, hospitals and other medical

institutions. Therefore, our sales and marketing force must possess a relatively high level of

technical knowledge, up-to-date understanding of industry trends, necessary expertise in the

relevant therapeutic areas and products, as well as sufficient promotion and communication

skills. If we are unable to effectively train our in-house sales representatives and evaluate their

academic marketing performance, our sales and marketing may be less successful than desired.

See “Business — Sales and Marketing.”

Moreover, our ability to attract, motivate and retain a sufficient number of qualified sales

professionals is especially important because we primarily rely on our in-house sales force to

market and sell our products. Competition for experienced marketing, promotion and sales

personnel is intense. If we are unable to attract, motivate and retain a sufficient number of

marketing, promotion and sales professionals, sales volume of our products may be adversely

affected and we may be unable to expand our hospital coverage or increase our market

penetration as contemplated.
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RISKS RELATING TO THE DEVELOPMENT OF OUR DRUG CANDIDATES

If we encounter difficulties in recruiting clinical trial subjects, our clinical development
activities may be delayed or otherwise adversely affected.

We may not be able to initiate or continue clinical trials for our drug candidates if we are

unable to locate and enroll a sufficient number of eligible subjects to participate in these trials

as required by the NMPA, the FDA, or similar regulatory authorities, or if there are delays in

the enrollment of eligible subjects as a result of the competitive clinical enrollment

environment. Moreover, such difficulties could significantly increase our overall development

costs. Overall, we may experience difficulties in subject enrollment in our clinical trials for a

variety of reasons, including but not limited to:

• severity of the disease under investigation;

• the size and nature of the subject population;

• the subject eligibility criteria defined in the protocol;

• the size of the study population required for analysis of the trial’s primary endpoints;

• the proximity of subjects to trial sites;

• the design of the trial;

• our ability to recruit clinical trial investigators with the appropriate competencies

and experience;

• clinicians’ and subjects’ perceptions of the potential advantages and side effects of

the drug candidate under study compared to other available therapies;

• our ability to obtain and maintain subject consents;

• the risk that subjects enrolled in clinical trials will not complete a clinical trial;

• the availability of approved therapies that are similar in mechanism to our drug

candidates; and

• force majeure events that may disrupt trial operations and subject participation.

Our clinical trials may compete with clinical trials for other drug candidates that are in

the same therapeutic areas as our drug candidates. This competition will potentially reduce the

number and types of subjects available to us, since some subjects who might have opted to

enroll in our trials may instead opt for a trial being conducted by our competitors. Even if we

are able to enroll a sufficient number of subjects in our clinical trials, delays in subject

RISK FACTORS

– 78 –



enrollment may result in increased costs or may affect the timing or outcome of the planned

clinical trials, which could prevent completion of these trials and materially and adversely

affect our ability to advance the development of our drug candidates.

We may be unable to identify, discover, in-license, acquire or develop new drug
candidates, or to identify additional therapeutic opportunities for our drug candidates, in
order to expand or maintain our product pipeline.

Although a substantial amount of our effort will focus on the continued clinical testing,

potential regulatory approval, and commercialization of our existing drug candidates, the

success of our business depends in part upon our ability to continue to discover, develop,

license, or commercialize additional drug candidates. However, we may not be successful in

discovering and developing new drug candidates. Although we have developed several

proprietary technology platforms, including HIRE-ADC, GNC, SEBA and HIRE-ARC, which

we believe will continue to help us develop new product candidates to enrich our pipeline, we

cannot guarantee that we will be successful in this regard. Further, pursuant to the global

license and collaboration agreement with BMS, we and BMS will conduct a global strategic

collaboration to co-develop and co-commercialize iza-bren, a bispecific ADC which targets

both EGFR and HER3, and we may also pursue collaboration with third parties in the discovery

and development of potential drug candidates, but we cannot assure you that such collaboration

will be able to deliver the intended results.

Research programs to discover and develop new drug candidates require substantial

technical, financial, and human resources. We may focus our efforts and resources on potential

programs or drug candidates that ultimately prove to be unsuccessful. Our research programs

or licensing efforts may fail to identify, discover or in-license new drug candidates for clinical

development and commercialization for a number of reasons, including, without limitation, the

following:

• the research methodology used may not be successful in identifying potential

indications and/or new drug candidates;

• potential drug candidates may, after further study, be shown to have adverse effects

or other characteristics that indicate they are unlikely to achieve desired efficacy; or

• it may take greater resources to identify additional therapeutic opportunities for our

drug candidates or to develop suitable potential drug candidates, thereby limiting

our ability to diversify and expand our drug portfolio.

Accordingly, there can be no assurance that we will be able to discover and develop new

drug candidates or identify additional therapeutic opportunities for our drug candidates or to

develop suitable potential drug candidates through internal research programs, which could

materially adversely affect our future growth and prospects.
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If safety, efficacy, manufacturing or supply issues arise with any drug product used in
combination with or to facilitate the use of our drug candidates, we may be unable to
market such drug candidates or may experience significant regulatory delays or supply
shortages.

Our strategy to develop combination therapies depends on the safety and efficacy of each

component drug within each combination therapy. For example, as of the Latest Practicable

Date, we had conducted 11 Phase II clinical trials evaluating the combination of iza-bren with

PD-(L)1 therapies for 1L treatment of 13 cancer indications (SCLC, NSCLC, NPC, HNSCC,

EC, GC, CRC, BC, UC, RCC, BTC, CC and endometrial cancer), and four Phase II clinical trial

evaluating its combination with TKI for 1L treatment of three cancer indications (NSCLC, RCC

and HCC). If the NMPA, FDA or another comparable regulatory agency revokes or denies its

approval of a component therapeutic, in either the clinical design, clinical administration,

therapy approval or commercialization stage, we will be forced to terminate or redesign the

clinical trials, experience significant regulatory delays or stop our commercialization efforts.

Generally, we do not enter into collaboration agreements on the supply of certain drugs

we use in our combination trials to avoid time-consuming negotiation and potential restrictions

under the collaboration, thus ensuring our full control over the clinical development process

and intellectual property rights. However, the absence of collaboration arrangements with drug

suppliers may subject us to unstable supply. If we cannot purchase a sufficient amount of those

component drugs from their manufacturers or distributors, or we experience any supply

shortage of such component drugs, the clinical development of our drug candidates may be

disrupted. The supply shortage may also delay the regulatory approval of our drug candidates

or our ability to timely meet market demand for our products upon receipt of marketing

approval, which will adversely affect our business and prospects.

Although we have not used companion diagnostic tests in the development of our drug

candidates, it is common practice in the industry to use companion diagnostic tests to detect

a predictive biomarker, such as PD-L1, EGFR and HER2, in patients to evaluate their likely

response to certain treatment. In the United States, the FDA has generally required in vitro

companion diagnostics intended to select the patients who will respond to cancer treatment to

obtain a pre-market approval for that diagnostic, which can take up to several years,

simultaneously with approval of the biologic product. The regulations in China on the

companion diagnostic test used for patient identification are developing. It remains uncertain

whether the future regulatory changes would provide additional restrictions or requirements. If

we determine to develop companion diagnostic tests in the future for patient screening or our

drug development entails the use of such tests, the developing regulations in China would

present uncertainties to our drug development and commercialization and may have an adverse

effect on our business and results of operations.
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Results of early clinical trials may not be predictive of future trial results.

The results of preclinical studies and early clinical trials may not be predictive of the

success of later phase clinical trials, and favorable initial or interim results of a clinical trial

do not necessarily predict successful final results. Our drug candidates in later stages of

clinical trials may fail to show the desired safety and efficacy traits despite having progressed

through preclinical studies and initial clinical trials. In some instances, there can be significant

variability in safety and/or efficacy results among different trials of the same drug candidate

due to numerous factors, including, but not limited to, changes in trial procedures set forth in

protocols, differences in the size and demographics of the patient populations, including

genetic differences, patient adherence to the dosing regimen, other trial protocol elements and

the rate of dropout among clinical trial participants. As drug candidates are developed through

preclinical and clinical trials towards approval and commercialization, it is customary that

various aspects of the development programs, such as manufacturing and formulation, are

altered along the way in an effort to optimize processes and results. Differences in the number

of clinical trial sites and countries involved may also lead to variability between earlier and

later-phase clinical trials. Constantly updated standard therapies may change patient resistance,

which may affect the efficacy of our medicines. Such changes carry the inherent risks that they

may not necessarily achieve the intended objectives. In addition, our future clinical trial results

may differ from earlier trials and may not be favorable. Even if our future clinical trial results

show favorable efficacy, not all patients may benefit. Therefore, the results of planned clinical

trials or other future clinical trials could be significantly different and other than as predicted,

which could result in delays in the completion of clinical trials, regulatory approvals and

commencement of commercialization of our drug candidates. If so, we would have expended

a significant amount of capital to progress the relevant drug candidates to that stage, and would

not realize any revenue on such drug candidate if it then ultimately failed to receive regulatory

approval due to poor clinical trial results. Such an uncompensated expenditure could materially

and adversely affect our business, financial condition, results of operations and prospects.

We may allocate our limited resources to pursue a particular drug candidate or indication
and fail to capitalize on drug candidates or indications that may later prove to be more
profitable or for which there is a greater likelihood of success.

As we have limited financial and managerial resources, we focus our product pipeline on

research programs and drug candidates that we identify for specific indications. As a result, we

may forgo or delay pursuit of opportunities with other drug candidates or for other indications

that may later prove to have greater commercial potential or a greater likelihood of success.

Our spending on current and future research and development programs and drug candidates

for specific indications may not yield any commercially viable products. If we do not

accurately evaluate the commercial potential or target market for a particular drug candidate,

we may relinquish valuable rights to that drug candidate through collaboration, licensing or

other royalty arrangements in cases in which it would have been more advantageous for us to

retain sole development and commercialization rights to such drug candidate, or we may

allocate internal resources to a product candidate in a therapeutic area in which it would have

been more advantageous to enter into a partnering arrangement.
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Interim and preliminary data from our clinical trials that we announce or publish from
time to time may change as more participant data becomes available and are subject to
audit and verification procedures that could result in material changes in the final data.

From time to time, we may publicly disclose preliminary or top-line data from our

preclinical studies and clinical trials, which is based on a preliminary analysis of then available

data, whose results, related findings and conclusions are subject to changes following a more

comprehensive review of such data. We also make assumptions, estimations, calculations and

conclusions as part of our analyses progress, for which we may not necessarily receive or had

the opportunity to fully and carefully evaluate all data. As a result, the top-line or preliminary

results reported by us may differ from future results of the same studies, or different

conclusions or considerations may qualify such results, once additional data have been

received and fully evaluated. Top-line data also remain subject to audit and verification

procedures that may result in the final data being materially different from the preliminary data

we previously published. As a result, top-line data should be viewed with caution until the final

data are available.

We may also disclose interim data from our preclinical studies and clinical trials. Interim

data from clinical trials that we may complete are subject to the risks that one or more of the

clinical outcomes may materially change along with participant enrolment where more

participant data become available. Adverse differences between preliminary or interim data and

final data could significantly harm our business prospects. Further, disclosure of interim data

by us or our competitors could result in volatile prices of our Shares after this Global Offering.

Moreover, others, including regulatory agencies, may not accept or agree with our

assumptions, estimates, calculations, conclusions or analyses, or may interpret or weigh the

importance of data differently, which could impact the value of our particular program, the

approvability or commercialization of our particular drug candidate or product and us in

general.

The data and information that we gather in our research and development process could
be inaccurate or incomplete, which could affect the clinical development of our drug
candidates and harm our business, reputation, financial condition and results of
operations.

We receive, collect, aggregate, process, and analyze data and information from our

preclinical studies and clinical trials. We also engage in substantial information gathering

following the identification of a promising drug candidate. Because data in the healthcare

industry is fragmented in origin, inconsistent in format, and often incomplete, the overall

quality of data collected or accessed in the healthcare industry is often subject to challenge, the

degree or amount of data which is knowingly or unknowingly absent or omitted can be

material, and we often discover data issues and errors when monitoring and auditing the quality

of our data. If we make mistakes in the capture, input, or analysis of these data, our ability to

advance the development of our drug candidates may be materially harmed and our business,

prospects and reputation may suffer.
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We manage and submit data to governmental entities for procurement of necessary

regulatory approvals. These processes and submissions are governed by complex data

processing and validation policies and regulations. Notwithstanding such policies and

regulations, interim, top-line or preliminary data from our clinical trials that we announce or

publish from time to time may change as more patient data become available and are subject

to audit and verification procedures that could result in material changes in the final data, in

which case we may be exposed to liability to a patient, court or government agency that

concludes that our storage, handling, submission, delivery, or display of health information or

other data was wrongful or erroneous. Although we maintain insurance coverage for clinical

trials, this coverage may prove to be inadequate or could cease to be available to us on

acceptable terms, if at all. Even unsuccessful claims could result in substantial costs and

diversion of management time, attention, and resources. A claim brought against us that is

uninsured or under-insured could harm our business, financial condition and results of

operations.

In addition, we rely on certain third parties to monitor and manage data for some of our

ongoing preclinical and clinical programs and control only certain aspects of their activities.

If any of our CROs or other third parties do not perform to our standards in terms of data

accuracy or completeness, data from those preclinical and clinical trials may be compromised

as a result, and our reliance on these parties does not relieve us of our regulatory

responsibilities. For details, see “— Risks Relating to Our Reliance on Third Parties — We

engage with third parties for certain aspects of our business, and the inability of any of these

parties to reliably, timely or cost-effectively provide us with their obligated services could

materially harm the timing of bringing our products to market and accordingly adversely affect

our business.”

We may seek approvals from the NMPA, FDA or other comparable regulatory authorities
to use data from registrational trials via accelerated approval pathways for our drug
candidates. If we are not able to use such pathways, we may be required to conduct
additional clinical trials beyond those that we contemplate, which would increase the
expense of obtaining, and delay the receipt of, necessary marketing approvals, if we
receive them at all.

The NMPA, FDA and comparable regulatory authorities in other jurisdictions may allow

the use of data from a registrational trial and grant accelerated approval to a drug candidate that

provides meaningful therapeutic benefit over available therapies, for treatment of a serious or

life-threatening condition. The determination is made based on a finding that the drug

candidate has an effect on a surrogate endpoint or intermediate clinical endpoint that is

reasonably likely to predict clinical benefit. For example, the FDA considers a clinical benefit

to be a positive therapeutic effect that is clinically meaningful in the context of a given disease,

such as irreversible morbidity or mortality.

For the purposes of accelerated approval, a surrogate endpoint is a marker, such as a

laboratory measurement, radiographic image, physical sign, or other measure that is thought to

predict clinical benefit, but is not itself a measure of clinical benefit. An intermediate clinical
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endpoint is a clinical endpoint that is considered reasonably likely to predict the clinical benefit

of a drug, such as an effect on irreversible morbidity or mortality. The accelerated approval

pathway may be used in cases in which the advantage of a new drug over available therapy may

not be a direct therapeutic advantage, but is a clinically important improvement from a patient

and public health perspective. Prior to seeking such accelerated approval, we will continue to

seek feedback from the NMPA, FDA and otherwise evaluate our ability to seek and receive

such accelerated approval.

There can be no assurance that in the future regulatory authorities will agree with our

surrogate endpoints or intermediate clinical endpoints, or that we will decide to pursue or

submit any new drug applications, or NDAs, or other comparable applications, for accelerated

approval or any other form of expedited development, review or approval. Similarly, there can

be no assurance that, after feedback from the regulatory authorities, we will continue to pursue

or apply for accelerated approval or any other form of expedited development, review or

approval, even if we initially decide to do so. Furthermore, for any submission of an

application for accelerated approval or application under another expedited regulatory

designation, there can be no assurance that such submission or application will be accepted for

filing or that any expedited development, review or approval will be granted on a timely basis,

or at all. A failure to obtain accelerated approval or any other form of expedited development,

review or approval for our drug candidates, would result in a longer time period for

commercialization of such drug candidate, could increase the cost of development of such drug

candidate, and could harm our competitive position in the marketplace. Even if we obtain

accelerated approval of a drug candidate based on a surrogate endpoint, we will likely be

required to conduct a post-approval clinical outcomes trial to confirm the clinical benefit of the

drug candidate and, if the post-approval trial is not successful, we may not be able to continue

marketing the drug for the relevant indication.

If we participate in compassionate use programs, current regulatory discrepancies among
competent authorities of different countries may lead to increased risk of adverse drug
reactions and serious adverse events arising from the use of our products.

Compassionate use programs are regulatory programs that facilitate access to

investigational drugs for the treatment of patients with serious or immediately life-threatening

diseases or conditions that lack therapeutic alternatives. Currently, there is no unified approach

or standard practice to regulate expanded access programs among competent authorities in

different countries for access to investigational drugs. In China, currently there is no officially

approved regulation to oversee expanded access programs. In the United States, compassionate

use programs are limited to patients who have a life-threatening disease or serious disease or

condition, who may gain access to an investigational medical product for treatment outside of

clinical trials when no comparable or satisfactory alternative therapy options are available.

The regulatory discrepancy for compassionate use programs among competent authorities

in different countries may lead to uneven patient entry criteria and protocols for compassionate

use programs. This may create increased risk of serious adverse events because of enrolled

patients’ advanced disease or comorbidities. In addition, because the products in
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compassionate use programs are investigational drugs, many of which are still in experimental

stages and have not received marketing approval, patients in compassionate use programs may

exhibit adverse drug reactions from using these products. If we participate in compassionate

use programs, we may be subject to the risk of enrolled patients exhibiting adverse drug

reactions or serious adverse events arising from the use of our products. These occurrences can

potentially lead to clinical holds of our ongoing clinical trials or complicate the determination

of the safety profile of a drug candidate under regulatory review for commercial marketing.

RISKS RELATING TO OUR INTELLECTUAL PROPERTY RIGHTS

Failure to adequately protect our intellectual property throughout the world, or if the
scope of our intellectual property fails to sufficiently protect our proprietary rights, other
pharmaceutical companies could compete against us directly or indirectly, which may
have a material adverse impact on our business and results of operations.

Our success depends in large part on our ability to protect our proprietary technologies

and drug candidates from competition by obtaining, maintaining, defending and enforcing our

intellectual property rights, including patent rights. We seek to protect our drug candidates and

technologies that we consider commercially important by filing patent applications in China,

the United States and other jurisdictions, relying on trade secrets or pharmaceutical regulatory

protection or employing a combination of these methods. As of the Latest Practicable Date, we

owned (i) 229 issued invention patents, including 82 in China, 19 in the U.S., and 128 in other

jurisdictions, and (ii) 767 patent applications, including 166 in China, 64 in the U.S., 14 under

the Patent Cooperation Treaty (PCT) and 523 in other jurisdictions. For details of the material

patents and patent applications in connection with our drugs and drug candidates, see

“Appendix VI — Statutory and General Information — B. Further Information about Our

Business — 2. Our Material Intellectual Property Rights” to this prospectus.

The patent prosecution process is expensive, time-consuming and complex, and we may

not be able to file, prosecute, maintain, defend, enforce or license all necessary or desirable

patents at a reasonable cost or in a timely manner in all desirable jurisdictions. As a result, we

may not be able to prevent competitors or third parties from developing and commercializing

competitive drugs in all such fields and jurisdictions. If we are unable to obtain and maintain

patent and other intellectual property protection with respect to our drug candidates and

technologies, our business, financial condition, results of operations and prospects could be

materially harmed. In addition, the requirements for patentability differ in certain jurisdictions.

Many jurisdictions have compulsory licensing laws under which a patent owner may be

compelled to grant licenses to third parties. In addition, many jurisdictions limit the

enforceability of patents against government agencies or government contractors. In these

jurisdictions, the patent owner may have limited remedies, which could materially diminish the

value of such patents. If we are forced to grant a license to third parties with respect to any

patents relevant to our business, our competitive position may be materially impaired, and our

business, financial condition, results of operations, and prospects may be adversely affected.
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Patent applications may not be granted and the granted patents may be invalidated for a

number of reasons, including known or unknown prior art, deficiencies in the patent

application or the lack of novelty of the underlying invention or technology. It is also possible

that we will fail to identify patentable aspects of our R&D output in time to obtain patent

protection. Any of these reasons may delay or interfere with our commercialization plans in

China, U.S. and other overseas markets. Although we enter into non-disclosure and

confidentiality agreements with parties who have access to confidential or patentable aspects

of our R&D output, such as our employees, corporate collaborators, outside scientific

collaborators, contract manufacturers, consultants, advisors and other third parties, any of

these parties may breach such agreements and disclose such output before a patent application

is filed, thereby jeopardizing our ability to obtain patent protection. In addition, publications

of discoveries in the scientific literature often lag behind the actual discoveries, and patent

applications in China, the United States and other jurisdictions are typically not published until

18 months after filing, or in some cases, not at all. Therefore, we cannot be certain that we were

the first to make the inventions claimed in our patents or pending patent applications, or that

we were the first to file for patent protection of such inventions. Furthermore, China and the

United States have adopted the “first-to-file” system under which whoever first files a patent

application will be awarded the patent if all other patentability requirements are met. Under the

first-to-file system, third parties may be granted a patent relating to a technology which we

invented.

The coverage claimed in a patent application can be significantly reduced before the

patent is issued, and its scope can be reinterpreted after issuance. An adverse determination in

any proceeding challenging our patent rights could reduce the scope of, or invalidate, our

patent rights, allow third parties to commercialize our technology or drug candidates and

compete directly with us, or result in our inability to manufacture or commercialize drug

candidates without infringing third-party patent rights. Thus, even if our patent applications

issue as patents, they may not issue in a form that will provide us with any meaningful

protection, prevent competitors from competing with us or otherwise provide us with any

competitive advantage. In addition, the patent position of biopharmaceutical and

pharmaceutical companies generally is highly uncertain, involves complex legal and factual

questions, and has been the subject of much litigation in recent years. As a result, the issuance,

scope, validity, enforceability and commercial value of our patent rights are highly uncertain.

Furthermore, although various extensions may be available, the life of a patent and the

protection it offers is limited. Even if we successfully obtain patent protection for an approved

drug candidate, it may face competition from generic or biosimilar medications once the patent

has expired. Manufacturers of generic or biosimilar drugs may challenge the scope, validity or

enforceability of our patents in court or before a patent office, and we may not be successful

in enforcing or defending those intellectual property rights and, as a result, may not be able to

develop or market the relevant product exclusively, which would have a material adverse effect

on any potential sales of that product. Our issued patents for our drug candidates are expected
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to expire on various dates as described in “Business — Intellectual Property” of this

prospectus. Upon the expiration of these patents, we will not be able to assert such patent rights

against potential competitors, and our business and results of operations may be adversely

affected.

Given the amount of time required for the development, testing and regulatory review of

new drug candidates, patents protecting such drug candidates might expire before or shortly

after such drug candidates are commercialized. As a result, our patents and patent applications

may not provide us with sufficient rights to exclude others from commercializing products

similar or identical to ours, which could have a material adverse effect on our competitive

position, business, financial conditions, results of operations and prospects. Additionally,

patent rights we own currently or in the future or may license in the future may be subject to

a reservation of rights by one or more third parties.

We may from time to time be involved in legal proceedings and disputes to protect or
enforce our intellectual property rights, or defend against infringement and other claims
alleged by third parties, which could be expensive, time consuming and unsuccessful.

Competitors or other third parties may challenge the validity and enforceability of our

patents, infringe, misappropriate or otherwise violate our other intellectual property rights. To

counter infringement, misappropriation or any other unauthorized use, litigation may be

necessary in the future to enforce or defend our intellectual property rights, to protect our trade

secrets or to determine the validity and scope of our own intellectual property rights or the

proprietary rights of others. Litigation and other proceedings in connection with any of the

foregoing claims can be expensive and time-consuming and, even if resolved in our favor, may

cause us to incur significant expenses and could distract management and our scientific and

technical personnel from their normal responsibilities. We may not prevail in any lawsuits that

we initiate, and the damages or other remedies awarded, if any, may not be commercially

meaningful. Any claims that we assert against perceived infringers and other violators could

also provoke these parties to assert counterclaims against us alleging that we infringe,

misappropriate or otherwise violate their intellectual property rights. Many of our current and

potential competitors have the ability to dedicate substantially greater resources to enforce and

defend their intellectual property rights than we can.

Accordingly, despite our efforts, we may not be able to prevent third parties from

infringing upon, misappropriating or otherwise violating our intellectual property rights. An

adverse result in any such litigation proceeding could put our patents, as well as any patents

that may issue in the future from our pending patent applications, at risk of being invalidated,

held unenforceable or interpreted narrowly. Furthermore, because of the substantial amount of

discovery required in connection with intellectual property litigation, there is a risk that some

of our confidential information could be compromised by disclosure during this type of

litigation. Thus, even if we were to ultimately prevail, or to settle at an early stage, such

litigation could burden us with substantial unanticipated costs. Moreover, we may not be able

to detect infringement against our patents. Even if we detect infringement by a third party of

any of our patents, we may choose not to pursue litigation against or settlement with such third
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party. If we later sue such third party for patent infringement, the third party may have certain

legal defense available to it, which otherwise would not be available except for the delay

between when the infringement was first detected and when the suit was brought. Such legal

defense may make it impossible for us to enforce our patents against such third party.

In addition, although we are not currently experiencing any claims challenging the

inventorship of our patents or ownership of our intellectual property, we may in the future be

subject to claims that former employees, collaboration partners or other third parties have an

interest in our owned, out-licensed or in-licensed patents, patent applications, trade secrets or

other intellectual property as an inventor or co-inventor. For instance, we may have

inventorship disputes arising from conflicting obligations of employees, collaboration partners,

consultants or others who are involved in developing our drug candidates or technologies.

Litigation may be necessary to defend against these and other claims challenging inventorship

of our owned, out-licensed or in-licensed patents, patent applications, trade secrets or other

intellectual property. If we fail to defend any claim, in addition to paying monetary damages,

we may lose valuable intellectual property rights, such as exclusive ownership of or right to

use intellectual property that is important to our drug candidates. Even if we are successful in

defending against such claims, litigation could lead to substantial costs and be a distraction to

management and other employees. Any of the foregoing could have a material adverse effect

on our competitive position, business, financial condition, results of operations and prospects.

Issued patents covering one or more of our drug candidates could be found invalid or
unenforceable if challenged in court.

Despite measures we take to obtain and maintain patent and other intellectual property

rights with respect to our drug candidates, our intellectual property rights could be challenged

or invalidated. For example, if we were to initiate legal proceedings against a third party to

enforce a patent covering one of our drug candidates, the defendant could counterclaim that our

patent is invalid and/or unenforceable. Grounds for a validity challenge could be an alleged

failure to meet any of several statutory requirements, for example, lack of novelty, obviousness

or non-enablement. Grounds for an unenforceability assertion could be an allegation that

someone connected with prosecution of the patent withheld relevant information from the

United States Patent and Trademark Office (“USPTO”), China National Intellectual Property

Administration (“CNIPA”), or the applicable foreign counterpart, or made a misleading

statement, during prosecution. Although we believe that we have conducted our patent

prosecution in accordance with a duty of candor and in good faith, the outcome following legal

assertions of invalidity and unenforceability during patent litigation is unpredictable.

If a defendant were to prevail on a legal assertion of invalidity and/or unenforceability,

we would lose at least part, and perhaps all, of the patent protection on a drug candidate. Even

if a defendant does not prevail on a legal assertion of invalidity and/or unenforceability, our

patent claims may be construed in a manner that would limit our ability to enforce such claims

against the defendant and others. Even if we establish infringement, the court may decide not

to grant an injunction against further infringing activity and instead award only monetary

damages, which may not be an adequate remedy. In addition, if the breadth or strength of
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protection provided by our patents is threatened, it could dissuade companies from

collaborating with us to license, develop, or commercialize our current or future drug

candidates. Any loss of patent protection could have a material adverse impact on one or more

of our drug candidates and our business.

Obtaining and maintaining our patent protection depends on compliance with various
procedural, documents submission, fee payment and other requirements imposed by
governmental patent agencies, and our patent protection could be reduced or eliminated
for non-compliance with these requirements.

Periodic maintenance fees, renewal fees, annuity fees and various other governmental

fees on patents and patent applications are due to be paid to the CNIPA, the USPTO and other

patent agencies in other jurisdictions in several stages over the lifetime of a patent. The CNIPA,

the USPTO and other governmental patent agencies also require compliance with a number of

procedural, documentary, and other similar provisions during the patent application process.

We work with our counsel and professionals to help us comply with these requirements with

respect to our intellectual property. Although an inadvertent lapse can in many cases be cured

by payment of a late fee or by other means in accordance with the applicable rules, there are

situations in which non-compliance can result in abandonment, loss of priority or lapse of the

patent or patent application, resulting in partial or complete loss of patent rights in the relevant

jurisdiction. Non-compliance events that could result in abandonment or lapse of a patent or

patent application include the failure to respond to official actions within prescribed time

limits, nonpayment of fees, and failure to properly legalize and submit formal documents. In

any such event, our competitors or other third parties might be able to enter the market, which

would have a material adverse effect on our competitive position, business, financial condition,

results of operations and prospects.

Changes in patent and other intellectual property laws of China, the United States or
other jurisdictions could diminish the value of patents in general, thereby impairing our
ability to protect our drug candidates and future drugs.

Our success is heavily dependent on obtaining, maintaining, enforcing and defending

intellectual property, particularly patents. Obtaining and enforcing patents in the

pharmaceutical and biopharmaceutical industry involves technological and legal complexity

and is costly, time-consuming and inherently uncertain. Changes in either the patent laws or

their interpretation in China, the United States or other jurisdictions may increase the

uncertainties and costs surrounding the prosecution of our patents, diminish our ability to

protect our inventions, and, more generally, affect the value of our intellectual property or

narrow the scope of our patent rights.

In China, the relatively recent amendment to the PRC Patent Law, amended in October

2020 and implemented in June 2021, introduced patent term compensation mechanism for

eligible invention patents related to new drugs. The patents owned by third parties may be

extended, which may in turn affect our ability to commercialize our drug candidates (if

approved) without facing infringement risks. According to the PRC Patent Law, in order to
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compensate for the time used for the review and approval of new drugs for marketing, the

patent administration department of the State Council shall, at the request of the patentee,

provide patent term compensation for invention patents of new drugs approved for marketing

in China. The patent term compensation may not exceed five years, and the total effective term

of the patent after the new drug approved for marketing shall not exceed 14 years. If we are

required to delay commercialization for an extended period of time, technological advances

may develop and new products may be launched, which may in turn render our products

non-competitive. We cannot guarantee that any other changes to PRC intellectual property laws

would not have a negative impact on our intellectual property protection.

Under the America Invents Act, the AIA, enacted in 2011, the United States moved to

first-to-file system in early 2013 from the previous system under which the first to make the

claimed invention was entitled to the patent. Assuming the other requirements for patentability

are met, the first to file a patent application is entitled to the patent. Publications of discoveries

in the scientific literatures often lag behind the actual discoveries, and patent applications in

the United States and other jurisdictions are typically not published until 18 months after filing,

or in some cases not at all. Therefore, we cannot be certain that we were the first to make the

inventions claimed in our patents or pending patent applications, or that we were the first to

file for patent protection of such inventions.

If we are unable to protect the confidentiality of our trade secrets and confidential
information, our business and competitive position would be harmed. We may be subject
to claims that our employees, consultants or advisers have wrongfully used or disclosed
alleged trade secrets of their former employers, and we may be subject to claims asserting
ownership of what we regard as our own intellectual property.

In addition to our issued patents and pending patent applications, we rely on trade secrets

and confidential information, including unpatented know-how, technology and other

proprietary information, to maintain our competitive position and to protect our drugs and drug

candidates. We seek to protect our trade secrets and confidential information, in part, by

entering into non-disclosure and confidentiality agreements with parties that have access to

trade secrets or confidential information, such as our employees, corporate collaborators,

outside scientific collaborators, sponsored researchers, consultants, advisors and other third

parties that have access to them.

However, we may not be able to prevent the unauthorized disclosure or use of our trade

secrets and confidential information by the parties to these agreements. Monitoring

unauthorized uses and disclosures is difficult and we do not know whether the steps we have

taken to protect our proprietary technologies will be effective. Any of the parties with whom

we enter into confidentiality agreements may breach the terms of any such agreements and may

disclose our proprietary information, and we may not be able to obtain adequate remedies for

any such breach or violation. As a result, we could lose our trade secrets and third parties could

use our trade secrets to compete with our drugs, drug candidates and technology. Additionally,

we cannot guarantee that we have entered into such agreements with each party that may have

or has had access to our trade secrets or proprietary technology and processes. Enforcing a
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claim that a party illegally disclosed or misappropriated a trade secret can be difficult,

expensive and time-consuming, and the outcome is unpredictable. If any of our trade secrets

were to be lawfully obtained or independently developed by a competitor or other third party,

we would have no right to prevent them from using that technology or information to compete

with us and our competitive position would be harmed.

Furthermore, our employees, consultants and advisors, including our senior management,

may currently be, or were previously employed at other pharmaceutical or biopharmaceutical

companies, including our competitors or potential competitors. Some of these employees,

consultants, and advisors, including each member of our senior management, may have

executed proprietary rights, non-disclosure and non-competition agreements in connection

with such previous employment. Although we try to ensure that our employees, consultants and

advisors do not use the proprietary information or know-how of others in their work for us, we

may be subject to claims that we or these employees have used or disclosed intellectual

property, including trade secrets or other proprietary information, of any such individual’s

current or former employer. We are not aware of any threatened or pending claims related to

these matters or concerning the agreements with our senior management, but in the future

litigation may be necessary to defend against such claims. If we fail in defending any such

claims, in addition to paying monetary damages, we may lose valuable intellectual property

rights. Even if we are successful in defending against such claims, litigation could result in

substantial costs and be a distraction to our employees and management.

While we typically require our employees, consultants and contractors who may be

involved in the conception or development of intellectual property to execute agreements

assigning such intellectual property to us, we may be unsuccessful in executing such an

agreement with each party who in fact develops intellectual property that we regard as our own.

Furthermore, even when we obtain agreements assigning intellectual property to us, the

assignment of intellectual property rights may not be self-executing, or the assignment

agreements may be breached, each of which may result in claims by or against us related to the

ownership of such intellectual property to determine the ownership of what we regard as our

intellectual property. Furthermore, individuals executing agreements with us may have

pre-existing or competing obligations to a third party, such as an academic institution, and thus

an agreement with us may be ineffective in perfecting ownership of inventions developed by

that individual. If we fail in prosecuting or defending any such claims, in addition to paying

monetary damages, we may lose valuable intellectual property rights. Even if we are successful

in prosecuting or defending any of the foregoing claims, litigation could result in substantial

costs and be a distraction to our management and scientific personnel.

In addition, we may in the future be subject to claims by former employees, consultants

or other third parties asserting an ownership right in our owned or licensed patents or patent

applications. An adverse determination in any such submission or proceeding may result in loss

of exclusivity or freedom to operate or in patent claims being narrowed, invalidated or held

unenforceable, in whole or in part, which could limit our ability to stop others from using or

commercializing similar drug candidates or technology, without payment to us, or could limit

the duration of the patent protection covering our drugs, drug candidates and technology. Such

RISK FACTORS

– 91 –



challenges may also result in our inability to develop, manufacture or commercialize our drugs

and drug candidates without infringing third-party patent rights. In addition, if the breadth or

strength of protection provided by our owned patents and patent applications is threatened, it

could dissuade companies from collaborating with us to license, develop or commercialize

current or future drugs and drug candidates. Any of the foregoing could have a material adverse

effect on our competitive position, business, financial conditions, results of operations and

prospects.

If our trademarks and trade names are not adequately protected, we may not be able to
build brand awareness in our target markets and our business may be adversely affected.

We currently own issued trademark registrations and have trademark applications

pending, any of which may be the subject of a governmental or third-party objection, which

could prevent the registration or maintenance of the same. We cannot assure you that any

currently pending trademark applications or any trademark applications we may file in the

future will be approved. During trademark registration proceedings, we may receive rejections

and although we are given an opportunity to respond to those rejections, we may be unable to

overcome such rejections. In addition, in proceedings before the CNIPA, USPTO or

comparable agencies in many foreign jurisdictions, third parties are given an opportunity to

oppose pending trademark applications and to seek to cancel registered trademarks. Opposition

or cancellation proceeding may be filed against our trademarks and our trademarks may not

survive such proceedings. If we are unsuccessful in obtaining trademark protection for our

primary brands, we may be required to change our brand names, which could materially

adversely affect our business. Moreover, as our products mature, our reliance on our

trademarks to differentiate us from our competitors will increase, and as a result, if we are

unable to prevent third parties from adopting, registering or using trademarks that infringe,

dilute or otherwise violate our trademark rights, or engaging in conduct that constitutes unfair

competition, defamation or other violation of our rights, our business could be materially

adversely affected.

Our trademarks or trade names may be challenged, infringed, circumvented or declared

generic or determined to be infringing on other marks. We may not be able to protect our rights

to these trademarks and trade names, which we need to build name recognition among potential

partners or customers in our markets of interest. At times, competitors or other third parties

may adopt trade names or trademarks similar to ours, thereby impeding our ability to build

brand identity and possibly leading to market confusion. In addition, there could be potential

trade name or trademark infringement claims brought by owners of other registered trademarks

or trademarks that incorporate variations of our registered or unregistered trademarks or trade

names. Over the long term, if we are unable to establish name recognition based on our

trademarks and trade names, then we may not be able to compete effectively, and our business

may be adversely affected.
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Claims that our drugs and drug candidates or the sale or use of our drugs and drugs
candidates infringes, misappropriates or otherwise violates the patent, trademark, or
other intellectual rights of third parties could result in costly litigation, the outcome of
which would be uncertain, or could require substantial time and money to resolve, even
if litigation is avoided.

Our commercial success depends upon our ability to develop, manufacture, market and

sell our drugs and drug candidates without infringing, misappropriating or otherwise violating

the intellectual property rights of others. The pharmaceutical and biopharmaceutical industries

are characterized by extensive litigation regarding patents and other intellectual property

rights. We cannot guarantee that our drugs and drug candidates or any uses of our drugs and

drug candidates do not and will not in the future infringe third-party patents, trademarks, or

other intellectual property rights. It is also possible that we failed to identify, or may in the

future fail to identify, relevant patents or patent applications held by third parties that cover our

drugs and drug candidates. Additionally, pending patent applications which have been

published can, subject to certain limitations, be later amended in a manner that could cover our

products or their use.

Third parties might allege that we are infringing their patent rights or that we have

misappropriated their trade secrets, or that we are otherwise violating their intellectual property

rights, whether with respect to the manner in which we have conducted our research, use or

manufacture of the compounds we have developed or are developing. Such third parties might

resort to litigation against us or other parties we have agreed to indemnify, which litigation

could be based on either existing intellectual property or intellectual property that arises in the

future.

Parties making infringement, misappropriation, or other intellectual property claims

against us may obtain injunctive or other equitable relief, which could block our ability to

further develop and commercialize one or more of our drugs and drug candidates. Defense of

these claims, regardless of their merit, would involve substantial litigation expense and would

be a substantial diversion of management and employee resources from our business. In

addition, even if we believe any third-party intellectual property claims are without merit, there

is no assurance that a court would find in our favor on questions of validity, enforceability,

priority, or non-infringement. A court of competent jurisdiction could hold that such third party

patents are valid, enforceable, and infringed, which could materially and adversely affect our

ability to commercialize any of our products or technologies covered by the asserted

third-party patents. In order to successfully challenge the validity of any such third-party U.S.

patents in federal court, we would need to overcome a presumption of validity. As this burden

is a high one requiring us to present clear and convincing evidence as to the invalidity of any

such U.S. patent claim, there is no assurance that a court of competent jurisdiction would

invalidate the claims of any such U.S. patent.
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In order to avoid or settle potential claims with respect to any patent or other intellectual

property rights of third parties, we may choose or be required to seek a license from a third

party and be required to pay license fees or royalties or both, which could be substantial. These

licenses may not be available on acceptable terms, or at all. Even if we were able to obtain a

license, the rights may be non-exclusive, which could result in our competitors gaining access

to the same intellectual property, and it could require us to make substantial licensing and

royalty payments. Ultimately, we could be prevented from commercializing future approved

drugs, or be forced, by court order or otherwise, to cease some or all aspects of our business

operations, if, as a result of actual or threatened patent or other intellectual property claims, we

are unable to enter into licenses on acceptable terms. Further, we could be found liable for

significant monetary damages as a result of claims of intellectual property infringement,

including treble damages and attorneys’ fees if we are found to willfully infringe a third party’s

patent.

Defending against claims of patent infringement, misappropriation of trade secrets or

other violations of intellectual property rights could be costly and time-consuming, regardless

of the outcome. Thus, even if we were to ultimately prevail, or to settle at an early stage, such

litigation could burden us with substantial unanticipated adverse impacts on our business.

Intellectual property rights do not necessarily protect us from all potential threats.

As intellectual property rights have limitations, they do not necessarily protect us from

all potential threats in our competition with other pharmaceutical and biopharmaceutical

companies. For example:

• others may be able to manufacture drugs that are similar to our drug candidates or

apply similar technology that is not covered by the patents we own or license, now

or in the future;

• others may independently develop similar drugs through methods or means that do

not technically infringe, misappropriate or otherwise violate our intellectual

property rights, particularly if the scope of protection afforded by our intellectual

property rights is limited by the laws and regulations of certain jurisdictions or

pursuant to court judgments or other legal proceedings;

• we might not have been the first to file patent applications covering certain of our

inventions;

• it is possible that our pending patent applications or those that we may own in the

future will not lead to issued patents;

• we may not develop additional proprietary technologies that are patentable;

• we may choose not to file a patent for certain trade secrets or know-how, and a third

party may subsequently file a patent covering such intellectual property;
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• our patents may be rendered invalid or unenforceable as a result of legal challenges

by our competitors; and

• our competitors might conduct research and development activities in countries

where we do not have patent rights and use the information learned to develop

competitive drugs for sale in our major markets.

Should any of these events occur, they could have a material adverse effect on our

business, financial condition, results of operations and prospects.

RISKS RELATING TO OUR RELIANCE ON THIRD PARTIES

We engage with third parties for certain aspects of our business, and the inability of any
of these parties to reliably, timely or cost-effectively provide us with their obligated
services could materially harm the timing of bringing our products to market and
accordingly adversely affect our business.

We rely on third parties, such as collaboration partners, medical institutions, clinical

investigators, and contract laboratories, in the development of our drug candidates and in the

conduct of clinical trials for our drug candidates. We are also dependent upon third parties for

the commercialization or distribution of products or drug candidates. Our business will be

harmed if business, economic conditions or future developments in laws and regulations in the

PRC, U.S. or other jurisdictions result in deteriorations our service providers’ operations and

consequently a reduction of their provision of services to us. If these parties, whom we do not

control, do not successfully carry out their contractual duties or regulatory obligations or meet

expected deadlines, or if our collaboration partners do not have the ability or the resources to

successfully complete their objectives, or choose not to continue their relationship with us, our

development efforts could be delayed, suspended or terminated, or our commercialization

efforts may be delayed, impaired or terminated. If the quality or accuracy of the data they

obtain through third parties is compromised due to the failure to adhere to our clinical

protocols or regulatory requirements or for other reasons, our preclinical or clinical activities

could be delayed and we may not be able to obtain regulatory approval for our drug candidates.

Actions taken by our distributors in violation of the relevant agreements or taken by the
distributors with whom we have not entered into distribution agreements could materially
and adversely affect our business, prospects and reputation.

While we rely on the distribution agreements and the policies and measures we have in

place to manage our distributors, we cannot guarantee that we will be able to effectively

manage our distributors, or that our distributors will abide by our agreements and policies.

Specifically, if our distributors take one or more of the following actions, our business, results

of operations, prospects and reputation may be adversely affected: (i) failing to distribute our

products in the manner we have agreed upon can impair the effectiveness of our distribution

network; (ii) breaching the distribution agreements or our policies and measures; (iii) failing

to maintain the requisite licenses, permits or approvals, or failure to comply with applicable

RISK FACTORS

– 95 –



regulatory requirements; and (iv) violating any applicable anti-corruption, anti-bribery,

competition or other laws and regulations. Any such actual or alleged violation or

noncompliance by our distributors of the distribution agreements, our policies or any

applicable laws and regulations could result in the erosion of our goodwill, expose us to

liabilities, disrupt our distribution network and create an unfavorable public perception about

the quality of our products.

Delivery delays and poor handling by third-party logistics service providers may
adversely affect our business, financial condition and results of operations.

We have entered into logistic service agreements with third-party logistics service

providers for the transportation of our products. Although pursuant to the arrangement,

logistics service providers should provide delivery services in a safe and timely manner

pursuant to our requirements, delivery delays may occur for various reasons beyond our

control, including poor handling by our logistics service providers, labor disputes or strikes,

acts of war or terrorism, health epidemics, earthquakes and other natural disasters, and could

lead to delayed or lost deliveries. Any major interruptions to or failures in these third parties’

services could prevent the timely or successful delivery of our products, which may have an

impact on our business. We have purchased cargo insurance policies for our products, however,

we cannot guarantee you that the existing insurance coverage is sufficient to compensate for

actual losses suffered or incurred. If products are not delivered on time or are delivered in a

damaged state, our customers may refuse to accept products and claim refund from us, and may

have less confidence in our services. Poor handling of our products could also result in product

contamination or damage, which may in turn lead to product recalls, product returns or

exchanges, product liability, increased costs and damage to our reputation, thereby adversely

affect our business, financial condition and results of operations.

Our relationships with certain principal investigators, KOLs and leading hospitals may
affect the clinical development and future marketing of our products.

Our relationships with principal investigators, KOLs, and leading hospitals play an

important role in our R&D and marketing activities. We implement a clinical demand-oriented

and highly responsive R&D strategy by establishing extensive interaction channels with

principal investigators, KOLs, leading hospitals to gain first-hand knowledge of clinical needs

and clinical practice trends, which is critical to our ability to develop new market-responsive

drugs and improve our existing drug candidates. We are committed to enhancing our

collaborations with KOLs, top hospitals and academic institutions to ensure our timely access

to cutting-edge research and support our existing and future pipeline.

However, we cannot assure you that we will be able to maintain or strengthen our clinical

collaborations and relationships with principal investigators, KOLs and leading hospitals, or

that our efforts to maintain or strengthen such relationships will yield the successful

development and marketing of new products. These industry participants may leave their roles,

change their business or practice focus, choose to no longer cooperate with us or cooperate

with our competitors instead. Even if they continue to cooperate with us, their market insights
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and perceptions, which we take into account in our R&D process, may be inaccurate and lead

us to develop drugs that do not have significant market potential. Even if their insights and

perceptions are correct, we may fail to develop commercially viable drugs. If we are unable to

develop new drugs or generate returns from our relationships with industry participants as

anticipated, or at all, our business, financial condition and results of operations may be

materially and adversely affected.

We have entered into collaborations with our partners and may pursue additional
collaborations, in-licensing arrangements, joint ventures, strategic alliances, partnerships
or other investments or arrangements in the future. If such arrangements fail to achieve
our set goals or produce anticipated benefits, our operations, revenue and profitability
could be adversely affected.

We have in the past entered into collaboration arrangements with third parties, such as

BMS, in relation to the development of our drug candidates. See “Business — License and

Collaboration Agreement with Bristol-Myers Squibb Company” for more details. We may form

or seek additional strategic partnerships, enter into licensing arrangements or establish other

collaborative relationships with third parties that we believe will complement or augment our

R&D and commercialization efforts with respect to our drug candidates. Any of these

relationships may require us to incur nonrecurring and other charges, increase our near-and

long-term expenditures, issue securities that dilute our existing shareholders, or disrupt our

management and business. Our strategic collaboration with partners involves various risks,

including that we may not achieve the revenue and cost synergies expected from the

transaction. These synergies are inherently uncertain, and are subject to significant business,

economic and competitive uncertainties and contingencies, many of which are difficult to

predict and beyond our control. Also, the synergies from our collaboration with partners may

be offset by other costs incurred in the collaboration, increases in other expenses, operating

losses or problems in the business unrelated to our collaboration. As a result, there can be no

assurance that expected synergies will be achieved in due course, or at all.

We may face challenges in seeking appropriate strategic partners as the negotiation

process is time-consuming and complex. Moreover, we may not be successful in our efforts to

establish a strategic partnership or other alternative arrangements for our drug candidates

because they may be deemed to be at too early a stage of development for collaborative effort

and third parties may not view our drug candidates as having the requisite potential to

demonstrate safety and efficacy or commercial viability. If and when we collaborate with a

third party for the development and commercialization of a drug candidate, we can expect to

relinquish some or all of the control over the future success of that drug candidate to the third

party. For any drug candidates that we may seek to in-license from third parties, we may face

significant competition from other pharmaceutical or biopharmaceutical companies with

greater resources or capabilities than us, and any agreement that we do enter into may not result

in the anticipated benefits.
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Collaborations involving our product candidates are subject to specific risks, which

include, but are not limited to, the following:

• collaborators have significant discretion in determining the efforts and resources

that they will apply to a collaboration;

• collaborators may not pursue the development and commercialization of our drug

candidates or may elect to cease collaboration due to change in their strategic focus,

potential acquisition of competitive drugs, availability of funding, or other external

factors, such as a business combination that diverts resources or creates competing

priorities;

• collaborators may delay clinical trials, provide insufficient funding for a clinical

trial, discontinue a clinical trial, repeat or conduct new clinical trials, or require a

new formulation of a drug candidate for clinical testing;

• collaborators could independently develop, or develop with third parties, drugs that

compete directly or indirectly with our drug candidates or future drugs;

• collaborators may not properly maintain or defend our intellectual property rights or

may use our intellectual property or proprietary information in a way that gives rise

to actual or threatened litigation that could jeopardize or invalidate our intellectual

property or proprietary information or expose us to potential liability;

• collaborators may not always be cooperative or responsive in providing their

services in a clinical trial;

• disputes may arise between us and a collaborator that cause a delay or termination

of the research, development or commercialization of our drug candidates, or that

result in costly litigation or arbitration that diverts management attention and

resources; and

• collaborators may own or co-own intellectual property covering our drug candidates

or future drugs that results from our collaborating with them, and in such cases, we

would not have the exclusive right over such intellectual property.

As a result, we cannot be certain that, following a strategic transaction or license, we will

be able to achieve the revenue or specific net income that justifies such transaction. If we are

unable to reach agreements with suitable collaborators on a timely basis, on acceptable terms,

or at all, we may have to curtail the development of a product candidate, reduce or delay its

development program or one or more of our other development programs, delay its potential

commercialization or reduce the scope of any sales or marketing activities, or increase our

expenditures and undertake development or commercialization activities at our own expense.
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If we elect to fund and undertake development or commercialization activities on our own, we

may need to obtain additional expertise and additional capital, which may not be available to

us on acceptable terms or at all. Either would harm our business, financial condition, results

of operations and prospects.

RISKS RELATING TO MANUFACTURING OF OUR PRODUCTS

If we suffer substantial disruption to any of our production facilities or encounter
problems in manufacturing our products, our business and results of operations could be
adversely affected.

We currently have four manufacturing facilities, all of which are located in Sichuan

Province, China. The continued operation of our production facilities and our production safety

can be substantially interrupted and materially and adversely due to a number of factors, many

of which are outside our control, including fire, flood, earthquakes, power outages, fuel

shortages, mechanical breakdowns, terrorist attacks and wars or other natural disasters, as well

as expiry of land use rights, loss of licenses, certifications and permits, changes in

governmental planning for the land underlying these facilities or their vicinity and regulatory

changes. If the operation of any of our production facilities is substantially disrupted, we may

not be able to replace the equipment or inventories at such facility or secure a replacement

facility or a third-party contractor to continue our production in a legal, timely and

cost-effective manner or at all. Although we maintain property insurance for our production

facilities and equipment, we do not maintain business interruption insurance, and the amount

of our insurance coverage may not be sufficient to cover our losses in the event of a significant

disruption to any of our production facilities. Problems may also arise during manufacturing

for a variety of reasons, including equipment malfunction, failure to follow specific protocols

and procedures, problems with raw materials, delays related to the construction of new

facilities or the expansion of our existing production facilities, including changes in production

facilities and limits to production capacity due to regulatory requirements, changes in the types

of products produced, physical limitations that could inhibit continuous supply, man-made or

natural disasters and environmental factors. As a result, disruption to any of our production

facilities or any problem in manufacturing our products may prevent us from fulfilling our

contract obligations or meeting market demand for our products, and adversely affect our

business, revenue and profitability.

The expansion of our production facilities may not be as successful as we have planned.
If we fail to increase our production capacity in response to the increasing demand of our
customers, our business prospects could be adversely affected.

We plan to engage in the expansion of our existing production facilities and production

lines to meet the increasing demand for our products and prepare for the expected

commercialization of our drug candidates, if approved. The financing and completion of such

expansion of the production facilities and production lines involves regulatory approvals and

reviews by various authorities in relevant jurisdictions, including, but not limited to, urban

planning, construction and environmental protection authorities. For the expansion of
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production facilities and production lines, we cannot assure you that we will be able to obtain

all of the required approvals, permits and licenses. Expansion of the production facilities also

may not be completed on the anticipated timetable or within budget. We may also be unable

to fully utilize the production capacity after the expansion of our production facilities. Any of

the foregoing factors could materially and adversely affect our results of operations and

prospects and result in loss of business opportunities.

If we fail to perform proper quality control or assurance, or our products are not
produced to the necessary quality standards, our business and reputation could be
harmed, and our revenue and profitability could be adversely affected.

Our products and manufacturing processes are required to meet certain quality standards.

We have established a quality control management system and standard operating procedures

to help prevent quality issues in respect of our products. See “Business — Quality Control and

Assurance” for further details of our quality control management system and standard

operating procedures. Despite our quality control system and procedures, we cannot eliminate

the risk of errors, defects or failure. We may fail to detect or cure quality defects as a result

of a number of factors, many of which are outside our control, including but not limited to:

• manufacturing errors;

• technical or mechanical malfunctions in the manufacturing process;

• human error or malfeasance by our quality control personnel;

• tampering by third parties; and

• quality issues with the raw materials we purchase or produce.

In addition, when we expand our production capacity in the future, we may not be able

to ensure consistent quality between products manufactured in the existing and new facilities,

or need to incur substantial costs for doing so. Furthermore, if we acquire other pharmaceutical

companies, we may not be able to immediately ensure that their production facilities and

processes will meet our own quality standards. Failure to detect quality defects in our products

or to prevent such defective products from being delivered to end-users could result in patient

injury or death, product recalls or withdrawals, license revocation or regulatory fines, or other

problems that could seriously harm our reputation and business, expose us to liability, and

adversely affect our revenues and profitability.
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Our operations are dependent on the supply of certain raw materials. If the supply of raw
materials decreases or the cost increases, or there are disruptions in the supply chain, our
ability to conduct our business could be materially impaired and our operations, revenue
and profitability could be adversely affected.

Purchase of raw materials accounted for a significant portion of our total cost of sales

during the Track Record Period. In order to manufacture our products, we must obtain

sufficient quantities of high-quality raw materials at commercially acceptable prices and in a

timely manner. During the Track Record Period, we sourced chemical raw materials, traditional

Chinese medicinal materials, and specialized intermediates, ancillary materials and packaging

materials for all of our pharmaceuticals from qualified suppliers. For more details, see

“Business — Quality Control and Assurance — Supply Chain Quality Control.” We typically

do not enter into long-term supply agreements with raw material suppliers and as a result are

vulnerable to supply shortages and fluctuations in market prices. Should any of our suppliers

fail to supply sufficient quantities of raw materials of an acceptable quality in the future, we

may be unable to obtain substitute raw materials elsewhere in a timely manner, or at all. We

may also be forced to obtain raw materials from different suppliers, who may require us to pay

prices that are not commercially reasonable or may provide us with raw materials that are not

of an acceptable quality. Although we have not experienced material interruptions in our supply

chain or raw material supplies in the past, any potential interruption could delay the production

and delivery schedules of the relevant products, which may result in the loss of customers and

revenue. In addition, the market prices of raw materials may be subject to significant

fluctuations due to various factors. We cannot assure you that we would be able to pass on any

increase in raw material costs to our customers, and any substantial fluctuation in market prices

of raw materials may materially increase our costs and impact our profitability. Potential

disruptions to the supply chain, such as natural disasters, geopolitical tensions, transportation

issues, or other unforeseen events, could further exacerbate these challenges and result in

delays, increased costs, or interruptions in our production processes.

Failure to manage our inventory effectively would materially and adversely affect our
results of operations, financial condition and cash flows.

Our inventory consists of raw materials, and work-in-progress and finished goods. To

operate our business successfully and meet our customers’ demands and expectations, we must

manage our inventory effectively to ensure immediate delivery when required. We regularly

monitor our inventory to ensure timely supply and reduce the risk of overstocking. We maintain

our inventory levels based on our internal forecasts which are inherently uncertain. We are

exposed to inventory risk as a result of rapid changes in product life cycles, changing clinical

demands, uncertainty of product developments and launches as well as the volatile economic

environment in jurisdictions where we operate. There can be no assurance that we can

accurately predict these trends and events and avoid over-stocking or under-stocking our

products. Further, demand for products could change significantly between the time when the

products are ordered and the time they are ready for delivery. When we begin to sell a new

product, it is particularly difficult to forecast product demand accurately. As of December 31,

2022, 2023 and 2024 and June 30, 2025, we had inventories of RMB101.3 million, RMB140.9
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million, RMB149.9 million and RMB155.5 million, respectively. In 2022, 2023 and 2024 and

the six months ended June 30, 2025, our inventory turnover days were 136 days, 175 days, 183

days and 269 days, respectively. For more details, see “Financial Information — Discussion of

Selected Items from the Consolidated Statements of Financial Position — Inventories.” We

may be exposed to increased inventory risks due to accumulated excess inventory of our

products or raw materials, some of which are subject to expiration. Excess inventory levels

may increase our inventory holding costs, obsolescence risks or potential impairment loss. On

the other hand, if our forecasted demand is lower than actual level, we may not be able to

maintain an adequate inventory level of our products or manufacture our products in a timely

manner, and may lose sales and market share to our competitors.

Furthermore, as we will not be able to recoup our cash paid for raw materials during the

production process until the finished products are sold to customers and the purchase price is

settled, our business is subject to significant working capital requirements given the high

inventory level and inventory turnover days. If our inventory level increases substantially in

the future, our financial condition and cash flows could be materially and adversely affected.

Our therapeutic biological products, like any other biological product, may involve risks
of contamination.

The manufacturing of therapeutic biological products usually requires cultivation steps,

including growth of the appropriate organism and the use of substances of animal origin, which

makes it easy to introduce a contaminant and to amplify low levels of contamination. In

addition, cross-contamination could result from manufacturing activities at shared equipment

and facilities, which are common. Other activities such as diagnosis and research are frequently

linked to manufacturing, which may create opportunities for cross-contamination.

Furthermore, improper actions during the long-distance transportation, storage and delivery

services may also result in contamination.

In the event of contamination or injury resulting from such contamination, we could be

subject to liabilities for any resulting damages to patients, product recalls, confiscation and/or

destroy. We also could incur significant costs associated with civil or criminal fines and

penalties for failure to comply with laws and regulations. In addition, contamination of our

products could cause customers or other third parties with whom we conduct business to lose

confidence in our products’ quality and the reliability of our manufacturing procedures, which

could adversely affect our sales and profits. In addition, contaminated products that are

unknowingly distributed could result in harm on patients, threaten the reputation of our

products and expose us to product liability claims, criminal charges and administrative

sanctions.
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RISKS RELATING TO OUR FINANCIAL POSITION AND NEED FOR ADDITIONAL
CAPITAL

We are uncertain about the recoverability of our deferred tax assets, which may affect our
financial position in the future.

As of December 31, 2022, 2023 and 2024 and June 30, 2025, our deferred tax assets

amounted to RMB83.2 million, RMB76.2 million, RMB179.2 million and RMB187.3 million,

respectively, which primarily consist of losses available for offsetting against future taxable

profits. For details of the movement of our deferred tax assets during the Track Record Period,

see Note 20 to the Accountants’ Report in Appendix IA to this prospectus.

Deferred tax assets are generally recognized for all deductible temporary differences to

the extent that it is probable that taxable profits will be available against which those

deductible temporary differences can be utilized. Such deferred tax assets are not recognized

if the temporary difference arises from the initial recognition (other than in a business

combination) of assets and liabilities in a transaction that affects neither the taxable profit nor

the accounting profit. As such, this requires significant judgment on the tax treatments of

certain transactions and also assessment on the probability that adequate future taxable profits

will be available for the deferred tax assets to be recovered. In this context, we cannot

guarantee the recoverability or predict the movement of our deferred tax assets, and to what

extent they may affect our financial position in the future.

We have incurred indebtedness and may incur additional indebtedness in the future,
which may materially and adversely affect our financial condition and results of
operations.

During the Track Record Period, we have incurred indebtedness, including bank

borrowings, lease liabilities and sale and leaseback payable. As of December 31, 2022, 2023

and 2024 and June 30, 2025, our indebtedness amounted to RMB547.3 million, RMB688.2

million, RMB2,068.5 million and RMB3,116.9 million, respectively. See “Financial

Information — Indebtedness” for more details. Our indebtedness could, among other

consequences: (i) increase the level of financial risk to us, which would negatively affect our

ability to operate as a going concern; (ii) require us to dedicate a substantial portion of our cash

flows from operations to interest and principal payments on our indebtedness, reducing the

availability of our cash flows for other purposes, such as capital expenditures, acquisitions and

working capital; (iii) limit our flexibility in planning for, or reacting to, changes in our business

and the industries in which we operate; (iv) increase our vulnerability to general adverse

economic and industry conditions; (v) place us at a disadvantage compared to our competitors

that have less debt; (vi) increase our cost of borrowing; (vii) limit our ability to borrow

additional funds to compete effectively or to take advantage of new business opportunities; and

(viii) require us to sell assets to raise funds, if needed, for working capital, capital

expenditures, acquisitions or other purposes.
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Our ability to generate sufficient cash to satisfy our outstanding and future debt

obligations will depend upon our future operating performance, which will be affected by,

among other things, prevailing economic conditions, the governmental regulation, the demand

of the markets where we operate and other factors, many of which are beyond our control. We

may not generate sufficient cash flow to pay our anticipated operating expenses and to service

our debt, in which case we will be forced to adopt an alternative strategy that may include

actions such as reducing or delaying capital expenditures, disposing of our assets, restructuring

or refinancing our indebtedness or seeking equity capital. If we are unable to fulfill our

repayment obligations under our borrowings or are otherwise unable to comply with the

restrictions and covenants in our current or future loan agreements and other agreements, there

could be a default under the terms of these agreements. In the event of a default under these

agreements, the lenders may accelerate the repayment of outstanding debt or, with respect to

secured borrowings, enforce the security interest securing the loan. Any acceleration clause

may also be triggered as a result. If any of these events occur, we cannot assure you that our

assets and cash flow would be sufficient to repay all of our indebtedness, or that we would be

able to obtain alternative financing on terms that are favorable or acceptable to us. As a result,

our cash flow, financial condition and results of operations may be materially and adversely

affected.

We are exposed to credit risk in relation to our trade and other receivables.

Our trade receivables consisted of amounts due from our customers which include

distributors who on-sell our products to hospitals and, to a lesser extent, pharmaceutical retail

chains. We generally grant credit terms of 30 to 120 days to our customers. As of December

31, 2022, 2023 and 2024 and June 30, 2025, we had trade receivables of RMB247.2 million,

RMB109.4 million, RMB118.3 million and RMB78.9 million, respectively. In 2022, 2023 and

2024 and June 30, 2025, trade receivables turnover days were 87 days, 107 days, 77 days and

97 days, respectively. See “Financial Information — Discussion of Selected Items from the

Consolidated Statements of Financial Position — Trade and Other Receivables.”

We are exposed to the risks that our customers or other business partners may delay or

even be unable to pay us in accordance with the payment terms included in our agreements in

a timely manner, or at all. Although we closely monitor our outstanding trade and other

receivables, we cannot assure you that we will be able to fully recover the outstanding amounts

in a timely manner, or at all. In addition, as our business continues to scale up, our trade and

other receivables may continue to grow, which may increase our credit risk. Any substantial

delay in or default of payments from our customers and other business partners could

materially and adversely affect our cash flows. Moreover, we could be required to terminate

our relationship with distributors in a manner that will impair the effective distribution of our

products. Any of the foregoing could materially and adversely affect our business, results of

operations and financial condition.
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The discontinuation of any of the financial incentives, such as preferential tax treatment
or government grants, currently available to us could adversely affect our operations,
revenue and profitability.

During the Track Record Period, we have benefited from government grants and

subsidies. During the Track Record Period, our other income related to the government grants

amounted to RMB68.2 million, RMB52.0 million, RMB44.7 million and RMB16.1 million in

2022, 2023 and 2024 and June 30, 2025, respectively. We also enjoyed preferential tax

treatment during the Track Record Period. See “Financial Information — Description of Key

Statements of Profit or Loss Items — Other Income” and “— Income Tax (Credit) Expense”

for more details. The incentives to some extent are subject to the discretion of the relevant

government authorities, which could determine at any time to eliminate or reduce these

financial incentives or preferential treatments, generally with prospective effect. Since our

receipt of the financial incentives or preferential treatments is subject to periodic time lags and

inconsistent government practice, as long as we continue to receive these financial incentives

or preferential treatments, our net income in a particular period may be higher or lower relative

to other periods depending on the potential changes in these financial incentives in addition to

any business or operational factors that we may otherwise experience. Therefore, the

discontinuation of financial incentives currently available to us could have a material adverse

effect on our financial condition, results of operations, cash flows and prospects.

We have incurred net current liabilities in the past and may not be able to achieve or
maintain net current assets in the foreseeable future.

During the Track Record Period, we had net current liabilities of RMB290.8 million as

of December 31, 2023. There can be no assurance that we will not experience liquidity

problems in the future. If we fail to generate sufficient revenue from our operations, or if we

fail to maintain sufficient cash and financing, we may not have sufficient cash flows to fund

our business, operations and capital expenditure and our business and financial position will

be adversely affected.

We may face exposure to fair value change for financial assets at FVTPL and valuation
uncertainty due to the use of unobservable inputs.

During the Track Record Period, our financial assets at FVTPL comprised wealth

management products that were purchased via a financial institution and derivative financial

assets. We purchased wealth management products in 2024 for cash management purpose and

disposed them during the same period. As of June 30, 2025, our financial assets at FVTPL were

RMB4.9 million attributed to the derivative financial assets purchased in the six months ended

June 30, 2025. We may continue to make such investment as part of our cash management and

treasury measures and therefore may face exposure to fair value change for the financial assets

at FVTPL. We cannot assure you that we can recognize comparable fair value gains in the

future, and we may, on the contrary, recognize fair value losses, which would affect the results

of our operations for future periods. In addition, the valuation of fair value changes of financial

assets at FVTPL is subject to uncertainties in estimations. Such estimated changes in fair
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values involve the exercise of professional judgment and the use of certain bases, assumptions

and unobservable inputs, which, by their nature, are subjective and uncertain. As such, the

financial assets at FVTPL valuation has been, and will continue to be, subject to uncertainties

in estimations, which may not reflect the actual fair value of these financial assets and result

in significant fluctuations in profit or loss from period to period.

We may be affected by exchange rate fluctuations.

The value of the Renminbi against the Hong Kong dollar, U.S. dollar and other currencies

may fluctuate and is affected by, among other things, changes in global political and economic

conditions. Any significant appreciation or depreciation of Renminbi against Hong Kong

dollars and US dollars may affect our revenues, earnings and financial position, and the value

of, and any dividends payable on, our Shares. To the extent that we need to convert Hong Kong

dollars we receive from this Global Offering into Renminbi for our operations, appreciation of

the Renminbi against the Hong Kong dollars would have an adverse effect on the Renminbi

amount we would receive. Conversely, if we decide to convert our Renminbi into Hong Kong

dollars for making payments for dividends on our ordinary shares or for other business

purposes, appreciation of the Hong Kong dollars against the Renminbi would have a negative

effect on the Hong Kong dollar amount. With the development of the foreign exchange market,

there might be further changes to the exchange rate system. Any significant fluctuation of

relevant currencies could adversely affect our business, results of operations and financial

condition, and the value of any dividends payable in Hong Kong dollars. As of the Latest

Practicable Date, we have not entered into any hedging transactions in an effort to reduce our

exposure to foreign currency exchange risk. While we may decide to enter into hedging

transactions in the future, the availability and effectiveness of these hedges may be limited, and

we may not be able to adequately hedge our exposure or at all.

Share-based payments may impact our financial performance and cause shareholding
dilution to our existing Shareholders.

Since 2014, SystImmune, a wholly-owned subsidiary of our Company in the United

States, entered into share option arrangements with certain eligible employees to recognize

their contributions and to strive for the future development of the Group’s overseas operations.

For more details, see Note 41 to the Accountants’ Report in Appendix IA to this prospectus.

Expenses incurred with respect to such share-based payment may increase our operating

expenses and therefore have an adverse effect on our financial performance. Issuance of

additional shares by SystImmune with respect to such share-based payment may also dilute the

shareholding interest of our Company in SystImmune.
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RISKS RELATING TO GOVERNMENT REGULATIONS

The pharmaceutical and biopharmaceutical industries are subject to change of
regulations, which may affect our operations, revenue and profitability or impose
additional compliance burden on us.

We operate in the pharmaceutical and biopharmaceutical industries in China and the U.S.

The industries we operate in are subject to comprehensive government regulation and

supervision, including but not limited to comprehensive governance around the approval,

registration, manufacturing, packaging, licensing, marketing, sales and distribution of drugs.

Ensuring that we remain compliant with the various rules and regulations can be time- and

cost-consuming, particularly for a company like us that operates in various jurisdictions with

different policies. For example, the process of obtaining regulatory approvals and maintaining

compliance with applicable laws and regulations requires the expenditure of substantial time

and financial resources. Any recently enacted and future legislations may increase the

difficulty and cost for us to obtain regulatory approval of, and commercialize, our drug

candidates, and affect the prices we may obtain.

Changes in government regulations or in practices relating to the pharmaceutical and

biopharmaceutical industries, such as a relaxation in regulatory requirements or the

introduction of simplified approval procedures which would lower the entry barrier for

potential competitors, or an increase in regulatory requirements which may increase the

difficulty for us to satisfy such requirements, may have a material adverse impact on our

business, financial condition, results of operations, and prospects.

In addition, we are subject to scheduled or unscheduled periodic inspections of our

facilities to monitor our regulatory compliance. During the Track Record Period, we passed all

the inspections and obtained clearance in relation to the manufacturing of our drug candidates

and drugs from the regulatory authorities in all relevant jurisdictions in all material respects.

However, we cannot assure you that we will be able to do so going forward.

Failure to comply with the applicable regulatory requirements in any of the jurisdictions

where we operate at any time during the drug development process or approval process, or after

approval, may subject us to administrative or judicial sanctions. These sanctions could include,

but are not limited to, a regulator’s refusal to approve pending applications, withdrawal of an

approval, license revocation, a clinical hold, voluntary or mandatory product recalls, product

seizures, total or partial suspension of production or distribution, injunctions, fines, refusals of

government contracts, restitution, disgorgement or civil or criminal penalties. Any occurrence

of the foregoing could therefore materially adversely affect our business, financial condition,

results of operations and prospects.
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If we or our business partners fail to maintain the necessary licenses for the development,
production, promotion, sales and distribution of our products, our ability to conduct our
business could be materially impaired and our revenue and profitability could be
adversely affected.

We are required to obtain, maintain and renew various permits, licenses, approvals and

certificates in order to develop, produce, promote and sell our products, and the third parties

on whom we may rely on to develop, produce, promote, sell and distribute our products may

be subject to similar requirements. For more details, see “Business — Licenses, Permits and

Approvals.” We and the parties on whom we rely, such as distributors and suppliers, may be

subject to regular inspections, examinations, inquiries and audits by the regulatory authorities,

and an adverse outcome of such inspections, examinations, inquiries and audits may result in

the loss or non-renewal of the relevant permits, licenses, approvals and certificates. Moreover,

the criteria used in reviewing applications for, or renewals of permits, licenses, approvals and

certificates may change from time to time, and there can be no assurance we or the parties on

whom we rely on will be able to meet new criteria that may be imposed in order to obtain or

renew the necessary permits, licenses, approvals and certificates. Many of such permits,

licenses, approvals and certificates are material to the operation of our business, and if we or

parties on whom we rely on fail to maintain or renew material permits, licenses, approvals and

certificates, it could materially impair our ability to conduct our business. While we have been

able to maintain and renew our material permits, licenses, approvals and certificates, there is

no assurance that we will be able to continue doing so in the future.

Any changes in the standards used by governmental authorities in considering whether to

renew or reassess our licenses, permits, approvals and certificates, as well as any enactment of

new regulations that may restrict the conduct of our business, may also decrease our revenue

and increase our costs, which in turn could materially and adversely affect our profitability and

prospects. Furthermore, if the interpretation or implementation of existing laws and regulations

changes, or new regulations come into effect, so as to require us or parties upon whom we rely

to obtain any additional permits, licenses, approvals or certificates that were previously not

required to operate our business, there can be no assurances that we or parties upon whom we

rely will successfully obtain such permits, licenses, approvals or certificates.

Even after we obtain regulatory approval for the marketing and distribution of our drug
candidates, our products will continue to remain subject to ongoing or additional
regulatory obligations and continued regulatory review, which may result in significant
additional expenses, and we may be subject to penalties if we fail to comply with
regulatory requirements or experience unanticipated problems with our future approved
drug candidates.

If any of our drug candidates is approved in the future, it will be subject to ongoing or

additional regulatory requirements for manufacturing, labelling, packaging, storage,

advertising, promotion, sampling, record-keeping, conduct of post-marketing studies, and

submission of safety, efficacy and other post-market information, including requirements of

regulatory authorities in China, the United States and other jurisdictions. These requirements
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also include submissions of safety and other post-marketing information and reports,

registration, as well as continued compliance with current Good Manufacture Practices, or the

cGMP, and Good Clinical Practice, or the GCP, for any clinical trials that we conduct

post-approval.

Any approvals that we receive for our drug candidates may be subject to limitations on

the approved indicated uses for which the drug may be marketed or to the conditions of

approval, which could adversely affect the drug’s commercial potential or contain requirements

for potentially costly post-marketing testing and surveillance to monitor the safety and efficacy

of the drug candidates. The NMPA, FDA or a comparable regulatory authority may also require

a risk evaluation mitigation strategy program as a condition of approval of our drug candidates

or following approval.

Once a drug is approved by the NMPA, FDA or a comparable regulatory authority for

marketing, it is possible that there could be a subsequent discovery of previously unknown

problems with the drug, including problems with third-party manufacturers or manufacturing

processes, or failure to comply with regulatory requirements. If any of the foregoing occurs

with respect to our drug products, it may result in, among other things:

• restrictions on the marketing or manufacturing of the drug, withdrawal of the drug

from the market, or voluntary or mandatory drug recalls;

• fines, warning letters or holds on clinical trials;

• refusal by the NMPA, FDA or comparable regulatory authority to approve pending

applications or supplements to approved applications filed by us, or suspension or

revocation of drug license approvals;

• drug seizure or detention, or refusal to permit the import or export of drugs; and

• injunctions or the imposition of civil, administrative or criminal penalties.

In addition, we are subject to ongoing regulatory requirements for our day-to-day

business operations. Accordingly, we and third parties we work with must continue to expend

time, money and efforts in all areas of regulatory compliance, including manufacturing,

production and quality control. We cannot predict the likelihood, nature or extent of

governmental policies or regulations that may arise from future legislation or administrative

actions in China, the United States or other jurisdictions, where the regulatory environment is

constantly evolving. If we are unable to maintain regulatory compliance, or if we are slow or

unable to adapt to changes in existing requirements or the adoption of new requirements or

policies, we may lose any regulatory approval that we have obtained, and we may not achieve

or sustain profitability.
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protection, disclosure, transfer and other processing of personal data in the various

jurisdictions in which we operate and conduct our clinical trials, as well as contractual

obligations. As of the Latest Practicable Date, we are primarily subject to PRC laws and U.S.

federal and state laws governing data protection and privacy.

In recent years, the PRC authorities have promulgated certain laws and regulations in

respect of information security, data collection and privacy protection regulations in the PRC.

For more information regarding the PRC laws and regulations governing data protection and

privacy, see “Regulatory Overview — Overview of Laws and Regulations in the PRC” in this

prospectus. Numerous U.S. federal and state laws and regulations relate to the privacy and

security of personal information, such as regulations promulgated pursuant to the Health

Insurance Portability and Accountability Act of 1996 and the Health Information Technology

for Economic and Clinical Health Act.

Complying with all applicable laws, regulations, standards and obligations relating to

data privacy, security, and transfers may cause us to incur substantial operational costs or

require us to modify our data processing practices and processes. Non-compliance could result

in proceedings against us by data protection authorities, governmental entities or others,

including class action privacy litigation in certain jurisdictions, which would subject us to

significant fines, penalties, judgments and negative publicity. In addition, if our practices are

not consistent or viewed as not consistent with legal and regulatory requirements, including

changes in laws, regulations and standards or new interpretations or applications of existing

laws, regulations and standards, we may become subject to audits, inquiries, whistleblower

complaints, adverse media coverage, investigations, loss of export privileges, severe criminal

or civil sanctions and reputational damage. Any of the foregoing could have a material adverse

effect on our competitive position, business, financial conditions, results of operations and

prospects.

In addition, our clinical trials frequently also involve professionals from third-party

institutions working on-site with our staff and enrolled subjects. We cannot ensure that such

persons will always comply with our data privacy measures. We also cooperate with third

parties including principal investigators, hospitals, CROs and other third-party contractors and

consultants for our clinical trials and operations. Any leakage or abuse of patient data by our

third-party partners may be perceived by the patients as our fault, negligence or a result of our

failure. Furthermore, any change in such laws and regulations could affect our ability to use

medical data and subject us to liability for the use of such data for previously permitted

purposes. Any failure or perceived failure by us to prevent information security breaches or to

comply with privacy policies or privacy-related legal obligations, or any compromise of

information security that results in the unauthorized release or transfer of personally

identifiable information or other patient data, could cause our customers to lose trust in us and

could expose us to legal claims.
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If we fail to comply with environmental, health and safety laws and regulations, we could
become subject to fines or penalties or incur costs that could materially and adversely
affect the success of our business.

Our business operations are subject to numerous environmental, health, and safety laws

and regulations, including those governing laboratory procedures and the handling, use,

storage, treatment and disposal of highly toxic and hazardous materials, chemicals, and wastes.

Our operations involve the use of hazardous and flammable materials, including chemicals and

biological materials. Our operations also produce hazardous waste products. We contract with

third parties for the disposal of these materials and wastes. We cannot fully eliminate the risk

of accidental contamination, biological or chemical hazards or personal injury at our facilities

during the process of discovery, testing, development and manufacturing of our drug

candidates. In the event of such accident, we could be held liable for damages and clean-up

costs which, to the extent not covered by existing insurance or indemnification, could harm our

business. We may also be forced to close or suspend operations at certain of our affected

facilities temporarily or permanently. As a result, any accidental contamination, biological or

chemical hazards or personal injury could have a material and adverse impact on our business,

financial condition, results of operations and prospects.

We also could incur significant costs associated with civil or criminal fines and penalties

for failure to comply with such laws and regulations. In addition, we may incur substantial

costs in order to comply with current or future environmental, health, and safety laws and

regulations. These current or future laws and regulations may impair our product candidate

R&D program efforts. Moreover, there is increasing stakeholder pressure on companies to

diligence environmental, social, and governance matters in the supply chain. For example, the

use of bespoke packaging in the delivery process will likely be producing environmentally

unfriendly wastes. Negative publicity regarding production and packaging methods, alleged

practices or workplace or related conditions of any of our suppliers, CROs or other third parties

who perform services for us could adversely affect our reputation and force us to locate

alternatives, which could increase our costs and result in delayed supply of components for,

and manufacturing of, our drug candidates, or other disruptions to our operations.

In terms of the construction of our manufacturing facilities, they can be put into operation

after the relevant administrative authorities in charge of environmental protection and health

and safety examine and approve such facilities. We cannot assure you that we will be able to

obtain all the regulatory approvals for our construction projects in a timely manner, or at all.

Delays or failures in obtaining all the requisite regulatory approvals for our construction

projects may affect our abilities to develop, manufacture and commercialize our drug

candidates as we plan.
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Restrictions on foreign currency conversion and currency remittance may limit our
ability to utilize our revenue effectively and adversely affect the value of your investment.

The convertibility of Renminbi into foreign currencies and, in certain cases, the

remittance of currency into or out of the PRC are required to comply with applicable PRC laws

and regulations. A substantial majority of our future revenue is expected to be denominated in

Renminbi and we will need to convert Renminbi into foreign currencies for our future uses as

well as the payment of dividends, if any, to holders of our H Shares. Shortages in the

availability of foreign currency may restrict our ability to remit sufficient foreign currency to

pay dividends or other payments, or otherwise satisfy our foreign currency denominated

obligations.

Under current PRC foreign exchange regulations, foreign exchange transactions under the

current account conducted by us, including the payment of dividends, do not require advance

approval from SAFE, but we are required to present relevant documentary evidence of such

transactions and conduct such transactions at designated foreign exchange banks within China

that have the licenses to carry out foreign exchange business. Approval from appropriate

government authorities is required where Renminbi is to be converted into foreign currency

and remitted out of China to pay capital expenses.

Our operations are subject to and may be affected by changes in tax rates, the adoption
of new tax legislation in the jurisdictions in which we operate, or exposure to additional
tax liabilities.

The nature of our operations subjects us to local, state, regional and national tax laws in

jurisdictions including China and the United States. Our subsidiary Lhasa Xinbo was subject

to an enterprise income tax rate of 15% pursuant to the tax-related “Encouraged Industries in

the Western Region” policy during the Track Record Period and Baili Pharmaceutical was

subject to an enterprise income tax rate of 15% pursuant to the tax-related “Encouraged

Industries in the Western Region” policy in 2022, and since 2024, Baili-Bio was subject to an

enterprise income tax rate of 15% pursuant to the tax-related “Encouraged Industries in the

Western Region” policy. As a “New Hi-tech Enterprise”, our subsidiary Guorui Pharmaceutical

is subject to an enterprise income tax rate of 15% pursuant to the tax-related regulations during

the Track Record Period, and Baili Pharmaceutical is subject to an enterprise income tax rate

of 15% pursuant to the tax-related regulations in 2021, 2023, 2024 and 2025. Since 2023, two

subsidiaries of our Company, Hiatt Technology and Tianze Pharmaceutical, are qualified as

small and micro enterprises and are eligible for the preferential EIT rate at 20% and since 2025,

Nuoxin Bio is qualified as small and micro enterprises and is eligible for the preferential EIT

rate at 20%. Our subsidiary, SystImmune, is subject to U.S. enterprise income tax representing

21% of the applicable U.S. Federal Income Tax rate and blended average rate of 0.3% of the

State Income Tax arising from applicable State in the United States. Further adjustments or

changes to tax laws and regulations that we are subject to, together with any uncertainty

resulting therefrom, could have an adverse effect on our business, financial condition and

results of operations. Although we believe that in the past we had acted in compliance with the

requirements under the relevant tax laws and regulations in all material respects and had
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established effective internal control measures in relation to accounting regularities, we cannot

assure you that future examinations by relevant tax authorities would not result in fines, other

penalties or actions that could adversely affect our business, financial condition and results of

operations, as well as our reputation.

Dividends received by foreign holders of our H Shares and gains derived from the
disposition of our H Shares by such holders may be subject to PRC taxation.

Holders of H Shares, being non-PRC resident individuals or non-PRC resident

enterprises, whose names appear on the register of members of H Shares of our Company, are

subject to PRC income tax in accordance with the applicable tax laws and regulations, on

dividends received from us and gains realized through the sale or transfer by other means of

H shares by such shareholders.

According to the Individual Income Tax Law of the PRC and the Implementation

Regulations for the Individual Income Tax Law of the PRC, both came into effect on January

1, 2019, the tax applicable to non-PRC resident individuals is proportionate at a rate of 20%

for any dividends obtained from within China or gains on transfer of shares and shall be

withheld and paid by the withholding agent. Pursuant to the Arrangement between the

Mainland and the Hong Kong Special Administrative Region for the Avoidance of Double

Taxation and the Prevention of Fiscal Evasion with respect to Taxes on Income (the

“Arrangements”) executed on August 21, 2006, the PRC Government may levy taxes on the

dividends paid by PRC companies to Hong Kong residents in accordance with the PRC laws,

but the levied tax (in the case the beneficial owner of the dividends are not companies directly

holding at least 25% of the equity interest in the company paying the dividends) shall not

exceed 10% of the total dividends.

According to the Enterprise Income Tax Law of the PRC, which was revised and

implemented on December 29, 2018, and the Implementation Regulations for the Enterprise

Income Tax Law of the PRC, which was revised and implemented on April 23, 2019, if a

non-resident enterprise has no presence or establishment within China, or if it has established

a presence or establishment but the income obtained has no actual connection with such

presence or establishment, it shall pay an enterprise income tax on its income derived from

within China with a reduced rate of 10%. Pursuant to the Arrangements, dividends paid by PRC

resident enterprises to Hong Kong residents can be taxed either in Hong Kong or in accordance

with the PRC laws. However, if the beneficial owner of the dividends is a Hong Kong resident,

the tax charged shall not exceed: (i) 5% of the total amount of dividends if the Hong Kong

resident is a company that directly owns at least 25% of the capital of the PRC resident

enterprise paying dividends; (ii) otherwise, 10% of the total amount of dividends.

Considering the above, non-PRC resident holders of our H Shares should be aware that

they may be obligated to pay PRC income tax on the dividends and gains realized through sales

or transfers by other means of the H Shares.
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We may be restricted from transferring our scientific data abroad or using human genetic
resources collected in China.

To the extent our R&D of our drug candidates are subject to the relevant scientific data
measures and any subsequent laws as required by the relevant government authorities, if we are
unable to obtain necessary approvals in a timely manner, or at all, our R&D of drug candidates
may be hindered, which may materially and adversely affect our business, operations, financial
conditions and prospects. If the relevant government authorities consider the transmission of
our scientific data to be in violation of the requirements under the scientific data measures, we
may be subject to fines and other administrative penalties imposed by those government
authorities.

Cross-border data transfer from other jurisdictions may also be limited if we fail to
comply with relevant requirements, such as obtaining authorization from subjects regarding the
use, transfer and retrieval of their personal information or data and adopting measures to ensure
the safety of personal information or data in the transfer. Also, cross-border transfer of personal
data by its nature is subject to general data privacy regulations in various jurisdictions, and thus
any failure to comply with data privacy protection may lead to a restriction of transferring our
data across different jurisdictions.

Any uncertainties embedded in the legal systems of certain geographic markets where we
operate could affect our business, financial condition and results of operations.

We are subject to certain uncertainties embedded in the legal systems of some geographic
markets where we operate. Some jurisdictions have a civil law system based on written statutes
and others are based on common law. Prior court decisions under the civil law system may be
cited for reference but have limited precedential value. Laws and regulations that are recently
enacted may not sufficiently cover all aspects of economic activities in such markets. In
particular, the interpretation and enforcement of these laws and regulations are subject to future
implementations, and the application of some of these laws and regulations to our businesses
is not settled. Since local administrative and court authorities are authorized to interpret and
implement statutory provisions and contractual terms, it may be difficult to evaluate the
outcome of administrative and court proceedings and the level of legal protection we have in
many of the geographic markets where we operate. Local courts where we operate may have
discretion to reject enforcement of foreign awards or arbitration awards. These uncertainties
may affect our judgment on the relevance of legal requirements and our ability to enforce our
contractual rights or claims. In addition, the regulatory uncertainties in different jurisdictions
may be exploited through unmerited or frivolous legal actions, claims concerning the conduct
of third parties, or threats in attempt to extract payments or benefits from us.

Furthermore, many of the legal systems in the geographic markets where we operate are
based in part on their respective government policies and internal rules, some of which are not
published on a timely basis or at all and may have retroactive effects. There are other
circumstances where key regulatory definitions are unclear or not published. As a result, we
may not be aware of our violation of certain policies or rules until sometime after the violation.
In addition, administrative and court proceedings in certain of our geographic markets may be
protracted, resulting in substantial costs and diversion of resources and management attention.
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OTHER RISKS RELATING TO OUR OPERATIONS

If we, our employees, agencies, distributors or other business partners engage, or are
perceived to engage, in misconduct or breaches, including corrupt or bribery practices,
leakage of confidential information, unfair competition, or insider trading, or if we, our
employees, agencies, distributors, or other business partners are involved in negative
publicity or allegations, our operations and reputation could be adversely affected, and
we could be exposed to regulatory investigations, costs and liabilities.

We are subject to risks in relation to actions taken by us, our employees, agencies,
distributors or other business partners that may constitute violations of applicable anti-
corruption and other related laws. We are subject to the anti-bribery and corruption laws of
China. The anti-bribery laws in China generally prohibit companies and their intermediaries
from making payments to government officials for the purpose of obtaining or retaining
business or securing any other improper advantage. We are also subject to the U.S. Foreign
Corrupt Practices Act (the “FCPA”). The FCPA generally prohibits us from making improper
payments to non-U.S. officials for the purpose of obtaining or retaining business. As our
business has expanded, the applicability of the FCPA and other anti-bribery and corruption
laws to our operations has increased. Further, there have been instances of corrupt practices in
the pharmaceutical industry in recent years, including, among other things, provision of
kickbacks, bribes or other illegal gains or benefits to pharmacies, hospitals and medical
practitioners from manufacturers, distributors and pharmacies in connection with the
prescription of pharmaceutical products. Any allegations of such behavior against us, our
employees, agencies, distributors, other business partners or the pharmaceutical industry in
general could generate negative publicity and materially and adversely affect our reputation
and business prospects.

We do not and cannot fully control the conducts of our employees, agencies, distributors
or other business partners. Our employees, agencies, distributors or other business partners
may, in their interactions with hospitals, medical institutions and medical professionals,
attempt to increase the sales volume of our products through means that constitute violations
of applicable anti-corruption and other related laws. If our employees, agencies, distributors or
other business partners engage in corrupt or other improper conduct that results in violation of
applicable anti-corruption laws in the PRC, the United States or other jurisdictions, our
reputation could be harmed. While we have implemented specific measures against corruption
and bribery, there can be no assurance that we were or are able to entirely prevent our
employees, agencies, distributors or other business partners from engaging in such activities in
the past or in the future. We may be held liable for actions taken by our employees, agencies,
distributors or other business partners, which could expose us to regulatory investigations and
penalties. Actions taken by relevant regulatory authorities or the courts that provide an
interpretation of the laws and regulations that differs from our interpretation or that adopt
additional anti-bribery, anti-corruption laws and regulations could also require us to make
changes to our operations. Our reputation, corporate image, and business operations may be
materially and adversely affected if we, our employees, agencies, distributors or other business
partners fail to comply with these measures or become the target of any negative publicity as
a result of actions taken by us, our employees, agencies, distributors or other business partners,
which may in turn have a material adverse effect on our results of operations and prospects.
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motivate employees. In addition, our senior management team has limited experience in

running H share listed public companies, which will require us to expend additional resources

in hiring additional support staff and incur additional costs and expenses. To the extent we hire

personnel from competitors, we also may be subject to allegations that they have been

improperly solicited or divulged proprietary or other confidential information. If we are unable

to retain and motivate our existing employees and attract qualified personnel for important

positions, we may be unable to manage our business effectively, including the development,

marketing and sale, which could adversely affect our business, operating results and financial

condition, and the price of our Global Offering could suffer.

If we are unable to succeed in tender processes to sell our products to PRC public
hospitals and other medical institutions, we may lose market share and our revenue and
profitability could be adversely affected.

During the Track Record Period, we sold our products to distributors who then sold to

end-customers which include public hospitals and other medical institutions owned or

controlled by government authorities in China. Each of these institutions must generally

procure pharmaceuticals through a centralized pharmaceutical procurement platform organized

by local government authorities, and source substantially all of their pharmaceuticals through

a centralized tender process. We and our competitors submit bids in such tender process to

supply pharmaceutical products to these institutions at specified prices. The relevant

government authorities evaluate these bids based on a number of criteria, such as bidding price,

product quality, clinical effectiveness and reputation and after-sales service of the

manufacturers. If we succeed in the tender process, the relevant products will be sold to the

public hospitals and other medical institutions at the bid prices through our distributors, which

is the primary determinant of the prices at which we sell these products to our distributors.

We may fail to win bids in a tender process due to various factors, including reduced

demand for the relevant product, uncompetitive bidding price, failure to meet certain quality

requirements, insufficient service quality to meet tender requirements, perception that our

product is less clinically effective than competing products or our service or other aspects of

our operations are less competitive. If our products are not selected in the tender processes in

one or more regions, we will be unable to sell these products to the public hospitals and other

medical institutions in those regions, and our market share, revenue and profitability could be

adversely affected.

The tender processes can also create pricing pressure among substitute products or

products that are perceived to be substitute products. Our sales volumes and profitability

depend on our ability to successfully differentiate our products and price our bids in a manner

that enables us to succeed in the centralized tender processes without compromising our

profitability. If we are unable to differentiate our products or are otherwise not successful in

winning bids in the centralized tender processes at profitable levels, our market share, results

of operations and profitability could be adversely affected.
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Furthermore, there are uncertainties as to when a province will commence its centralized

tender process, and when the new prices will come into effect pursuant to the completion of

a centralized tender process. The uncertain timeline in relation to the centralized tender process

could adversely affect our business, results of operations and prospects.

We may incur unexpected charges relating to our operations.

Certain post-production processes, including transportation, storage, warehousing and

usage, may adversely affect the quality of our products. We generally rely on transport

operators for delivery of our products. Delivery disruptions for reasons beyond our control,

including weather conditions, political turmoil, social unrest and strikes, could lead to delayed

deliveries. The nature of pharmaceutical products may also mean that poor handling or storage

by pharmacies, hospitals, patients or transport operators could result in damage to our products,

including contamination or degeneration. For example, prolonged exposure to heat or sunlight

may damage certain pharmaceutical products. Some of these processes are managed by third

parties, over which we have limited control. In particular, once we have sold our products to

distributors, we have limited control over how our distributors store and transport our products.

If, as a result of such post-production processes, our products are deemed or proven to be

unsafe, ineffective, defective or contaminated, this may result in product liability or product

recalls. Even if a situation does not necessitate a product recall, we cannot assure you that

product liability claims will not be asserted against us as a result. Any claims relating to the

quality of our products, regardless of their merit, could adversely affect our reputation, divert

the time, resources and attention of our management, and result in material and adverse impact

on our operations, revenue and profitability.

We may incur future charges relating to inventory that expires or as a result of customer

failures to pay invoiced amounts timely or in full. We may have significant bad debt expenses

or write-offs in the future. We could also experience additional charges for potential inventory

obsolescence related to other products if we are unable to sell units that are nearing their

expiration dates, or for bad debt if other distributors do not pay outstanding receivables in full.

Those or similar future events would have an adverse impact upon our operating results.

If counterfeit of our products become available in the market, it could negatively affect
our sales, damage our reputation and the brand names for the relevant products and
expose us to liability claims.

Certain products distributed or sold in the pharmaceutical markets may be manufactured

without proper licenses or approvals or fraudulently mislabeled with respect to their content or

manufacturer. These products are generally referred to as counterfeit products. The counterfeit

product control and enforcement system may be inadequate to discourage or eliminate the

manufacturing and sale of counterfeit products, including those imitating the products we sell.

Since counterfeit products are generally sold at lower prices than authentic products, and are

in some cases very similar in appearance to authentic products, counterfeit products imitating

our own products can quickly erode our sales volume of the relevant product. Moreover,
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counterfeit products may or may not have the same chemical composition as our products,

which may make them less effective than our products, entirely ineffective or more likely to

cause severe adverse side effects. This could expose us to negative publicity, reputational

damage, fines and other administrative penalties, and may even result in litigation against us.

As a result of these factors, the continued proliferation of counterfeit products in the market

could affect our sales, damage our reputation and the brand names for the relevant products and

expose us to liability claims. There can be no assurances that instances of counterfeit version

of our products in the future will not have a material adverse effect on us or we will be able

to prevent future occurrences. In addition, any negative publicity relating to counterfeit

products concerning us, any other company in the pharmaceutical industry or in general, even

if untrue, could adversely affect our reputation and business prospects. We cannot assure you

that negative publicity about us would not damage our brand image or have a material adverse

effect on our operations, revenue and profitability.

If we or our brand names fail to maintain a positive reputation, many aspects of our
business and our business prospects could be adversely affected.

We depend on our reputation and the brand names of our products in many aspects of our

business, including but not limited to:

• gain access to, and for our products to be perceived favorably by, medical

institutions and healthcare professionals that drive and affect patient demand for

products;

• to effectively work with the relevant authorities that regulate various aspects of our

business;

• to gain the trust of patients and consumers of our products;

• to competitively position ourselves in the centralized tender process required for our

products to be sold to public hospitals and medical institutions;

• to successfully attract employees, distributors, and other business partners to work

with us; and

• to increase market share of our products through brand recognition.

However, there can be no assurance that we will be able to maintain a positive reputation

or brand name for all our products in the future. Our reputation and the brand names of our

products may be adversely affected by a number of factors, many of which are outside our

control, including but not limited to:

• adverse associations with our products, including with respect to their efficacy or

side effects;
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• the effects of counterfeit products purporting to be our products;

• lawsuits and regulatory investigations against us or otherwise relating to our

products or industry;

• improper or illegal conduct by our employees, distributors, suppliers and third-party

promoters, whether or not authorized by us; and

• adverse publicity that is associated with us, our products or our industry, whether

founded or unfounded.

If we or the brand names of our products fail to maintain a positive reputation as a result

of these or other factors, our products may be perceived unfavourably by hospitals, medical

professionals, regulators and patients, and our operations and business prospects could be

adversely affected.

In addition, despite our internal guidelines and supervision efforts, our employees or

distributors may fail to follow such guidelines, which may adversely affect our sales and

reputation. For example, our employees or distributors may fail to provide accurate and

complete information about our products, as a result of which hospitals, medical institutions,

doctors and patients may misunderstand or misuse our products. During the Track Record

Period and as of the Latest Practicable Date, there had been no such incident to the best of our

knowledge. Such misunderstanding or misuse, if occurred, could result in our products being

less effective or cause severe adverse effects that could otherwise be avoided. As a result, the

sales volume and reputation of our products could be adversely affected and we could be

exposed to product liability lawsuits or regulatory investigations, resulting in penalties, fines

or other disruptions to our operations.

Our business could be adversely affected by natural disasters, public health crises,
political relationships and crises, economic downturns or other unexpected events.

Natural disasters, health epidemics, acts of war or terrorism or other factors beyond our

control may adversely affect the economy, infrastructure and livelihood of the people in the

regions where we conduct our business. Our operations may be under the threat of natural

disasters, such as floods, earthquakes, sandstorms, snowstorms, fire or drought, the outbreak

of a widespread health epidemic, such as swine flu, avian influenza, severe acute respiratory

syndrome, or SARS, Ebola, Zika, COVID-19, other factors beyond our control, such as power,

water or fuel shortages, failures, malfunction and breakdown of information management

systems, unexpected maintenance or technical problems, or are susceptible to potential wars or

terrorist attacks.
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The occurrence of a disaster or a prolonged outbreak of an epidemic illness, including the

COVID-19 pandemic, or other adverse public health developments in the world could

materially disrupt our business and operations. These uncertain and unpredictable factors

include adverse effects of the pandemic on the economy, potential delays of our ongoing and

future clinical trials, and disruptions to the operations of our business partners and CROs. Our

business operations and financial results may be adversely affected in the future by COVID-19

resurgence, and it may also have the effect of heightening other risks described in this

prospectus, including those relating to our ability to initiate or continue clinical trials for our

drug candidates.

With international footprint, our business is subject to constantly changing international

economic, regulatory, social, and political conditions, and local conditions in those countries

and regions where we operate and we may be subject to various risks relating to legal

compliance in different jurisdictions, exposure to potential disputes and litigations,

geopolitical actions, trade restrictions or prohibitions, foreign exchange rates, local market

conditions, cultural and language difficulties, geopolitical risks, competitions, and taxes. As a

result, international political relationships among jurisdictions where we operate and conduct

business may affect our cost structure, the demand for our products and our collaboration with

business partners. Any such relationship tensions and political concerns may adversely affect

our business, results of operations and prospects. In addition, any economic downturn,

decrease in economic growth rates and other uncertain economic outlook in the market that we

operate in could also affect our business, financial condition and results of operations.

Acts of war or terrorism may also injure our employees, cause loss of lives, disrupt our

business network and destroy our markets. Any of the foregoing events and other events

beyond our control could have an adverse effect on the overall business sentiment and

environment, cause uncertainties in the regions where we conduct business, cause our business

to suffer in ways that we cannot predict and materially and adversely impact our business,

financial condition and results of operations.

If we, our management or directors become party to litigation, legal disputes, claims or
administrative proceedings, our management or directors’ attention may be diverted and
our operations, reputation, revenue and profitability could be adversely affected.

We, our management or directors may from time to time become party to litigation, legal

disputes, claims or administrative proceedings arising in the ordinary course of our business.

Involvement in litigation, legal disputes, claims or administrative proceedings may distract our

management’s or directors’ attention and consume our time and other resources. Furthermore,

any litigation, legal disputes, claims or administrative proceedings which are initially not of

material importance may escalate due to the various factors involved, such as the facts and

circumstances of the cases, the likelihood of winning or losing, the monetary amount at stake

and the parties concerned, and such factors may result in these cases becoming of material

importance to us.
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In addition, negative publicity arising from litigation, legal disputes, claims or
administrative proceedings may damage our reputation and adversely affect the image of our
brands and products. In addition, if any verdict or award is rendered against us, we could be
required to pay significant monetary damages, assume other liabilities, and suspend or
terminate the related business ventures or projects. Consequently, our business, financial
condition and results of operations may be materially and adversely affected.

Product liability claims or lawsuits against us could result in expensive and time-
consuming litigation, payment of substantial damages and increases in our insurance
rates.

We face an inherent risk of product and professional liability as a result of the clinical
testing and any future commercialization of our drug candidates in China, the United States and
other relevant jurisdictions. For example, we may be sued if our drug candidates cause or are
perceived to cause injury or are found to be otherwise unsuitable during clinical testing,
manufacturing, marketing or sale. Any such product liability claims may include allegations of
defects in manufacturing, defects in design, a failure to warn of dangers inherent in the drug,
negligence, strict liability or a breach of warranties. Claims could also be asserted under
applicable consumer protection laws. If we cannot successfully defend ourselves against the
claims, we may incur substantial liabilities or be required to limit commercialization of our
drug candidates. Even successful defense would require significant financial and management
resources. Regardless of the merits or eventual outcome, liability claims may result in:

• decreased demand for our drug candidates;

• injury to our reputation;

• withdrawal of clinical trial participants and inability to continue clinical trials;

• initiation of investigations by regulatory authorities;

• costs to defend the related litigation;

• a diversion of management’s time and our resources;

• substantial monetary awards to trial participants or patients;

• product recalls, withdrawals or labelling, marketing or promotional restrictions;

• loss of revenue;

• exhaustion of any available insurance and our capital resources;

• the inability to commercialize any approved product candidate; and

• a decline in the market price of our H Shares.
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To cover such liability claims arising from clinical studies, we purchase clinical trial

insurance to cover adverse events in our clinical trials. It is possible that our liabilities could

exceed our insurance coverage or that our insurance will not cover all situations in which a

claim against us could be made. We may not be able to maintain insurance coverage at a

reasonable cost or obtain insurance coverage that will be adequate to satisfy any liability that

may arise. If a successful product liability claim or series of claims is brought against us for

uninsured liabilities or in excess of insured liabilities, our assets may not be sufficient to cover

such claims and our business operations could be impaired. Should any of these events occur,

it could have a material adverse effect on our business, financial condition and results of

operations.

If we engage in future acquisitions or strategic partnerships, this may increase our capital
requirements, dilute the value of your investment in our H Shares, cause us to incur debt
or assume contingent liabilities, and subject us to other risks.

From time to time, we may evaluate various acquisitions and strategic collaborations,

including licensing or acquiring complementary products, intellectual property rights,

technologies or businesses, as we may deem appropriate to carry out our business plan. Any

potential acquisition or strategic collaboration may entail numerous risks, including, but not

limited to:

• increased operating expenses and cash requirements;

• the assumption of additional indebtedness or contingent liabilities;

• dilution to our existing Shareholders from our issuance of additional equity

securities;

• the diversion of our management’s attention from our existing product programs and

initiatives in pursuing such a strategic merger or acquisition;

• loss of key personnel, and uncertainties in our ability to maintain key business

relationships;

• risks and uncertainties associated with the assimilation of operations, corporate

culture intellectual property, products and personnel of the acquired company or

business;

• risks and uncertainties associated with the other party to such a transaction,

including the prospects of that party and its existing products or drug candidates and

regulatory approvals;

• inability to generate revenue from acquired technology or products sufficient to

meet our objectives in undertaking the acquisition or even to offset the associated

acquisition and maintenance costs; and
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these internal controls and procedures by any of our employees could adversely affect our

reputation, financial position and current and future business relationships. If one or more of

our employees or former employees were to engage in misconduct or were to be accused of

such misconduct, our businesses and our reputation could be adversely affected. In addition,

in preparation for the Global Offering, we have implemented other measures to further enhance

our internal controls, and plan to take steps to further improve our internal controls. If we

encounter difficulties in improving our internal controls and management information systems,

we may incur additional costs and management time in meeting our improvement goals. We

cannot assure you that the measures taken to improve our internal controls will be effective.

If we fail to maintain effective internal controls in the future, our business, financial condition,

results of operation and reputation may be materially and adversely affected.

Our internal information technology systems, or those used by our CROs, partners, other
independent contractors or consultants, may fail or suffer security breaches, which may
require us to expend additional resources to protect our information technology systems
and could materially and adversely affect our business, financial condition, results of
operations and prospects.

Our internal computer systems and those of our current and any future third-party

vendors, collaborators, consultants, and third parties performing services for us, as well as our

clinical sites and regulatory authorities, are vulnerable to damage from computer viruses,

unauthorized access, natural disasters, terrorism, and telecommunication and electrical

failures. Although we have not experienced any such material system failure, accident, or

security breach to date, if such an event were to occur and cause interruptions in our operations,

it could result in a disruption of our drug candidate development and our business operations,

whether due to a loss of our trade secrets or other proprietary information or other similar

disruptions. For example, the loss of clinical trial data from our current or future clinical trials

could result in delays in our regulatory approval efforts and significantly increase our costs to

recover or reproduce the data. To the extent that any disruption or security breach were to result

in the theft or destruction of intellectual property, data, or other misappropriation of assets,

financial loss, or otherwise compromise our confidential or proprietary information and disrupt

our operations, our competitive position could be harmed, and the further development and

commercialization of our drug candidates could be delayed.

We could be subject to risks caused by misappropriation, misuse, leakage, falsification,

or intentional or accidental release or loss of information maintained in the information

systems and networks of our company, our third-party vendors, and clinical sites, including

personal information of our employees and, potentially, our clinical study patients, and

company and vendor confidential data. In addition, third parties may attempt to penetrate our

systems or those of our vendors or fraudulently induce our personnel or the personnel of our

vendors to disclose sensitive information in order to gain access to data and systems. We may

experience threats to our data and systems, including malicious codes and viruses, phishing,

and other cyber-attacks. The number and complexity of these threats continue to increase over

time. If a material breach of our information technology systems or those of our vendors
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occurs, the market perception of the effectiveness of our security measures could be harmed

and our reputation and credibility could be damaged. We could be required to expend

significant amounts of money and other resources to repair or replace information systems or

networks.

In addition, we could be subject to regulatory actions or claims made by individuals and

groups in private litigation involving privacy issues related to data collection and use practices

and other data privacy laws and regulations, including claims for misuse or inappropriate

disclosure of data, as well as unfair or deceptive practices. Although we develop and maintain

systems and controls designed to prevent these events from occurring, and we have a process

to identify and mitigate threats, the development and maintenance of these systems, controls,

and processes is costly and requires ongoing monitoring and updating as technologies change

and efforts to overcome security measures become increasingly sophisticated.

Moreover, despite our efforts, the possibility of these events occurring cannot be

eliminated entirely. As we outsource more of our information systems to vendors, engage in

more electronic transactions with clinical sites and collaborators, and rely more on cloud-based

information systems, the related security risks will increase, and we will need to expend

additional resources to protect our technology and information systems. In addition, there can

be no assurance that our internal information technology systems, or those of third parties with

which we conduct business, will be sufficient to protect us against breakdowns, service

disruption, data deterioration, or loss in the event of a system malfunction, or prevent data from

being stolen or corrupted in the event of a cyber-attack, security breach, industrial espionage

attacks, or insider threat attacks, which could result in financial, legal, business, or reputational

harm.

Increased labor costs could result in exceeding expenses, slow our growth and affect our
profitability. In the event of labor shortages, labor disputes or striking, our business
operation and financial performance may be materially adversely affected.

Our success depends in part upon our ability to attract, motivate and retain a sufficient

number of qualified employees, including management, technical, research and development,

sales and marketing, production, quality control and other personnel. We face intense

competition in recruiting and retaining qualified personnel, as competitors are competing for

the same pool of qualified personnel and our remuneration packages may not be as competitive

as those of our competitors. Increasing market competition may cause market demand and

competition for qualified employees to intensify.

As our production process requires skilled technical workers in design, operating and

quality control, we cannot guarantee that we can retain and attract sufficient qualified

employees on reasonable employment terms. In the event that we cannot keep the existing

skilled workers or recruit sufficient skilled workers to replace the departing skilled workers,

or to cope with our expansion plan on a timely basis at reasonable costs, or that the turnover

rate of our workers is high and we do not have time to train up the workers to cope with our

standards, our production process can be severely affected or interrupted. If we face labor
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shortages or significant increases in labor costs, higher employee turnover rates or changes to

labor laws and regulations, our operating costs could increase significantly, which could

materially adversely affect our results of operations. In addition, we could face labor disputes

with our employees, which could lead to fines by governmental authorities and settlement costs

to resolve the disputes. Labor disputes could also make it more difficult to recruit new

employees due to the reputational damage caused by labor disputes.

We have limited insurance coverage, and any claims beyond our insurance coverage may
result in our incurring substantial costs and a diversion of resources.

We maintain insurance policies that are required under relevant laws and regulations and

that we believe are in line with market practice and adequate for our business to safeguard

against risks and unexpected events. We maintain insurance for environmental liability,

property loss insurance, and social welfare insurance for our employees in accordance with

relevant laws and regulations. However, our insurance coverage may be insufficient to cover

any claims that we may have. Any liability or damage to, or caused by, our facilities or our

personnel beyond our insurance coverage may result in our incurring substantial costs and a

diversion of resources and may negatively impact our drug development and overall

operations.

We are exposed to risks associated with the potential spin-off of our business.

We are exposed to risks associated with the potential spin-off of our business. In light of

our overall business scale and the fact that our Group concurrently operates more than one

business in different jurisdictions or markets, we from time to time consider different

opportunities to bring value to its Shareholders, including spinning off any of our business

subsidiaries subject to, amongst others, the market conditions, financing needs and

development of the subsidiaries and business. In some cases, it is possible that a spin-off within

three years of the Listing may be appropriate. As part of our long-term strategy, we have been

considering to seek a spin-off and separate listing of our non-PRC operations (the “Potential

Spin-off Group”), which currently comprises SystImmune, an indirectly wholly-owned

subsidiary incorporated in the U.S. The Potential Spin-off Group focuses on the development

and commercialization of innovative biopharmaceuticals in the U.S. and, potentially, the global

(ex-PRC) market. Any potential spin-offs by us will be subject to compliance with A-share

related regulations and all applicable requirements under the Listing Rules, including PN15,

unless otherwise waived by the Hong Kong Stock Exchange. The potential spin-off may also

subject us to a number of risks, including unanticipated costs or other risks that may arise if

the transaction is not successful, and the potential adverse impact of the spin-off on our ability

to operate an integrated system and platform in furtherance of our business strategy. All of

these factors could materially and adversely affect our business, results of operations or

financial condition.
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An active trading market for our H Shares may not develop or be sustained.

Prior to the Global Offering, there has been no public market for our H Shares. We cannot

assure you that a public market for our H Shares with adequate liquidity will develop and be

sustained following the completion of Global Offering. In addition, the Offer Price of our H

Shares may not be indicative of the market price of our H Shares following the completion of

the Global Offering. If an active public market for our H Shares does not develop following

the completion of the Global Offering, the market price and liquidity of our H Shares could be

materially and adversely affected.

According to Article 72 of the Implementing Measures of the Shanghai Stock Exchange

for the Shanghai-Hong Kong Stock Connect, where a company listed on the Shanghai Stock

Exchange seeks H-share listing on the Stock Exchange, its H shares can be included in the

stocks for southbound trading after the end of the price stabilisation period of H shares and the

lapse of 10 trading days after the listing of the corresponding A shares. According to Article 75

of the Implementing Measures of the Shanghai Stock Exchange for the Shanghai-Hong Kong

Stock Connect, the securities trading service company of the Shanghai Stock Exchange shall

announce the list of stocks for southbound trading through the website designated by it, the

time when relevant stocks are included in or removed out of the stocks for southbound trading

shall be that announced by the securities trading service company of the Shanghai Stock

Exchange. As there is no current plans to effect stabilisation actions for our H Shares after the

Listing and our A Shares have been listed on the Shanghai Stock Exchange, pursuant to

Article 72 of the Implementing Measures of the Shanghai Stock Exchange for the Shanghai-

Hong Kong Stock Connect, the earliest possible time for our H Shares to be eligible for the

Southbound Trading Link of the Shanghai-Hong Kong Stock Connect is the Listing Date.

However, as mentioned above, the exact time when our H Shares will be included in or

removed out of the stocks for southbound trading is subject to the determination by the

securities trading service company of the Shanghai Stock Exchange, which would be beyond

control of our Company.

The price and trading volume of our H Shares may be volatile, which could lead to
substantial losses to investors.

The price and trading volume of our H Shares may be subject to significant volatility in

response to various factors beyond our control, including the general market conditions of the

securities in Hong Kong and elsewhere in the world. In particular, the business and

performance and the market price of the shares of other companies engaging in similar business

may affect the price and trading volume of our Shares. In addition to market and industry

factors, the price and trading volume of our Shares may be highly volatile for specific business

reasons, such as fluctuations in our revenue, earnings, cash flows, investments, expenditures,

regulatory developments, the developments of our drugs and drug candidates, movements or

activities of key personnel, or actions taken by competitors. Moreover, shares of other

companies listed on the Hong Kong Stock Exchange with significant operations and assets in

China have experienced price volatility in the past, and it is possible that our H Shares may be

subject to changes in price not directly related to our performance.
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You will experience immediate and substantial dilution and may experience further
dilution if we issue additional Shares in the future.

The Offer Price of the Offer Shares is higher than the net tangible asset value per Share

immediately prior to the Global Offering. Therefore, purchasers of the Offer Shares in the

Global Offering will experience an immediate dilution in pro forma net tangible asset value.

In order to expand our business, we may consider offering and issuing additional Shares in the

future. Purchasers of the Offer Shares may experience dilution in the net tangible asset value

per share of their Shares if we issue additional Shares in the future at a price which is lower

than the net tangible asset value per Share at that time. Furthermore, we may issue Shares

pursuant to the share incentive schemes, which would further dilute Shareholders’ interests in

our Company.

Future sales or perceived sales of significant amounts of our H Shares in the public
market following the Global Offering could materially and adversely affect the price of
our H Shares.

The market price of our H Shares could decline as a result of substantial future sales of

our H Shares or other securities relating to our Shares in the public market. Such a decline

could also occur with the issuance of new Shares or other securities relating to our Shares, or

the perception that such sales or issuances may occur. Future sales, or perceived sales, of

substantial amounts of our Shares could materially and adversely affect the price of our H

Shares.

Our Controlling Shareholder has significant influence over our Company and his interests
may not be aligned with the interest of our other Shareholders.

Immediately following the completion of the Global Offering, our Controlling

Shareholder will directly hold approximately 70.74% of our total issued Shares. Our

Controlling Shareholder will, through his voting power at the Shareholders meetings and his

delegates or positions on the Board, have significant influence over our business and affairs,

including decisions in respect of mergers or other business combinations, acquisition or

disposition of assets, issuance of additional shares or other equity securities, timing and

amount of dividend payments, and our management. Our Controlling Shareholder may not act

in the best interests of our minority Shareholders. In addition, without the consent of our

Controlling Shareholder, we could be prevented from entering into transactions that could be

beneficial to us. This concentration of ownership may also discourage, delay or prevent a

change in control of our Company, which could deprive our Shareholders of an opportunity to

receive a premium for the Shares as part of a sale of our Company and may significantly reduce

the price of our H Shares.
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Our historical dividends may not be indicative of our future dividend policy, and there
can be no assurance that we will declare and distribute any amount of dividends in the
future and you may have to rely on price appreciation of our H Shares for return on your
investment.

During the Track Record Period, we did not distribute dividends. Our historical dividends

may not be indicative of our future dividend policy. There can be no assurance that future

dividends will be declared or paid. The declaration, payment and amount of any future

dividends are subject to the discretion of our Directors depending on, among other

considerations, our business and financial performance, cash requirements and availability,

capital and regulatory requirements and general business conditions. We may not have

sufficient or any profits to enable us to make dividend distributions to our Shareholders in the

future, even if our financial statements indicate that our operations have been profitable.

Accordingly, the return on your investment in our Shares will likely depend entirely upon any

future price appreciation of our H Shares. There is no guarantee that our H Shares will

appreciate in value after the Global Offering or even maintain the price at which you purchased

the H Shares. You may not realize a return on your investment in our H Shares and you may

even lose your entire investment in our H Shares.

Facts, forecasts and statistics in this prospectus derived from third-party reports or
publicly available sources may not be fully reliable.

This prospectus, particularly the “Industry Overview” section, contains information and

statistics, including, but not limited to, information and statistics relating to the PRC, the PRC

economy and the healthcare industry in the PRC that have been derived from various official

government publications, third-party reports or publicly available sources. We believe that the

sources of such information are appropriate sources for such information and have taken

reasonable care in extracting and reproducing such information. We have no reason to believe

that such information is false or misleading in any material respect or that any fact has been

omitted that would render such information false or misleading in any material respect. Neither

we or the Joint Global Coordinators nor our or their respective affiliates or advisors have

verified the facts, forecasts and statistics nor ascertained the underlying economic assumptions

relied upon in those facts, forecasts and statistics obtained from these sources, and no

representation is given as to its accuracy. We cannot assure you that such information is stated

or compiled on the same basis or with the same degree of accuracy, as the case may be, as that

in other jurisdictions.
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If securities or industry analysts do not publish research or reports about our business,
or if they adversely change their recommendations, the market price and trading volume
may decline.

If research analysts do not establish and maintain adequate research coverage or if one or

more of the analysts who covers us downgrades our Shares or publishes inaccurate or

unfavorable research about our business, the market price for our Shares would likely decline.

If one or more of these analysts cease coverage of our company or fail to publish reports on

us regularly, we could lose visibility in the financial markets, which, in turn, could cause the

market price or trading volume for our Shares to decline.

You should not place any reliance on any information released by us in connection with
the listing of our A Shares on the SSE STAR Market.

Following the listing of our A Shares on the SSE STAR Market, we have been subject to

periodic reporting and other information disclosure requirements in the PRC. As a result, from

time to time we publicly release information, including financial statements and financial data,

relating to us on the SSE STAR Market or other media outlets designated by the SSE STAR

Market or the CSRC or other regulatory bodies. However, the information announced by us in

connection with our A Shares is based on regulatory requirements of the securities authorities

and market practices in the PRC which are different from those applicable to the Global

Offering. Such information does not and will not form a part of this prospectus. As a result,

prospective investors in our H Shares are reminded that, in making their investment decisions

as to whether to purchase our H Shares, they should rely only on the financial, operating and

other information included in this prospectus. By applying to purchase our H Shares in the

Global Offering, you will be deemed to have agreed that you will not rely on any information

other than that contained in this prospectus, the Global Offering and any formal announcements

made by us in Hong Kong with respect to the Global Offering.

You should read the entire prospectus carefully, and we strongly caution you not to place
any reliance on any information contained in press articles or other media regarding us
or the Global Offering.

Subsequent to the date of this prospectus but prior to the completion of the Global

Offering, there may be press and media coverage regarding us and the Global Offering, which

may contain, among other things, certain financial information, projections, valuations and

other forward-looking information about us and the Global Offering. We have not authorized

the disclosure of any such information in the press or media and do not accept responsibility

for the accuracy or completeness of such press articles or other media coverage. We make no

representation as to the appropriateness, accuracy, completeness or reliability of any of the

projections, valuations or other forward-looking information about us. To the extent such

statements are inconsistent with, or conflict with, the information contained in this prospectus,

we disclaim responsibility for them. Accordingly, prospective investors are cautioned to make

their investment decisions on the basis of the information contained in this prospectus only and

should not rely on any other information.
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You should rely solely upon the information contained in this prospectus, the Global

Offering and any formal announcements made by us in Hong Kong when making your

investment decision regarding our Shares. We do not accept any responsibility for the accuracy

or completeness of any information reported by the press or other media, nor the fairness or

appropriateness of any forecasts, views or opinions expressed by the press or other media

regarding our Shares, the Global Offering or us. We make no representation as to the

appropriateness, accuracy, completeness or reliability of any such data or publication.

Accordingly, prospective investors should not rely on any such information, reports or

publications in making their decisions as to whether to invest in our Global Offering. By

applying to purchase our Shares in the Global Offering, you will be deemed to have agreed that

you will not rely on any information other than that contained in this prospectus.
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Authorized Representatives would be able to contact all the Directors (including the

independent non-executive Directors) promptly at all times if and when the Hong

Kong Stock Exchange wishes to contact the Directors on any matter.

(iii) the Company has appointed Messis Capital Limited as its compliance adviser for the

period commencing on the Listing Date and ending on the date on which the

Company complies with Rule 13.46 of the Listing Rules in respect of the Company’s

financial results for the first full financial year commencing after the Listing Date.

The Company’s compliance adviser will act as the Company’s additional and

alternative channel of communication with the Hong Kong Stock Exchange, and its

representatives will be readily available to answer enquiries from the Hong Kong

Stock Exchange.

THREE-YEAR RESTRICTION ON SPIN-OFFS

Paragraph 3(b) of Practice Note 15 (the “PN15”) to the Listing Rules currently provides

that the Hong Kong Stock Exchange would not normally approve a spin-off within three years

of the date of the listing of the parent because the original listing of the parent will have been

approved on the basis of the parent’s portfolio of businesses at the time of listing, and the

expectation of investors at that time would have been that the parent would continue to develop

those businesses.

Our Company focuses on the development and commercialization of innovative

biopharmaceuticals as well as generics and traditional Chinese medicine products. The

business operations of the Company are spread across the PRC, the United States as well as

other prospective markets globally. Accordingly, in light of our overall business scale and the

fact that our Group concurrently operates more than one business in different jurisdictions or

markets, our Company from time to time considers different opportunities to bring value to its

Shareholders, including a potential spin-off of any of its business subsidiaries subject to,

amongst others, the market conditions, financing needs and development of the subsidiaries

and business.

As part of the Company’s long-term strategy, we have been considering to seek a spin-off

(the “Potential Spin-off”) and separate listing of our non-PRC operations (the “Potential
Spin-off Group”), which currently comprises SystImmune, an indirectly wholly-owned

subsidiary incorporated in the U.S. The Potential Spin-off Group focuses on the development

and commercialization of innovative biopharmaceuticals in the U.S. and, potentially, the global

(ex-PRC) market. Since its establishment, the Potential Spin-off Group has been operating as

an independent part of the Group with a separate operational team, R&D focus and

administrative function. For details on the establishment, R&D capabilities and current

operation of our non-PRC operations, see “Business — Our Journey — Strategic Pivot

(2010-Present)” and “Business — Research and Development — Our R&D Capabilities”. As

of the Latest Practicable Date, we have not kicked off the Potential Spin-off, and has not made

any substantive planning which would have triggered or may trigger the disclosure and
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approval process in PRC and any commencement of the Potential Spin-off will be subject to

the fulfillment of the relevant A-share spin-off regulations. However, we wish to retain the

possibility that the Potential Spin-off may take place within three years of the Listing Date.

SystImmune is expected to remain as a subsidiary of our Company and will be

consolidated to the accounts of our Group after the Potential Spin-off. Therefore, the Potential

Spin-off will not have a material impact on the overall financial performance of our Company.

According to the management accounts of SystImmune for the six months ended June 30, 2025,

the total assets of SystImmune represented less than 19% of the total assets of our Company

as of June 30, 2025 and the SystImmune recorded nil revenue and net losses for the six months

ended June 30, 2025. We expect that the revenue of the Potential Spin-off Group will not

exceed 35% of our Company’s total revenue; and the total assets and net profits (if any) of the

Potential Spin-off Group will not exceed 30% of our Company’s total assets and net profits (if

any), respectively.

Given the U.S. and potentially global ex-PRC markets have different demographics,

treatment paradigms, market dynamics, regulatory bodies and other factors from those of the

PRC markets, the Company believes that the business of the Potential Spin-off Group is

distinct from the remaining Group (excluding the Potential Spin-off Group) (the “Parent
Group”).

Historically and at present, the Potential Spin-off Group has collaborated with the Parent

Group in a number of research activities, as the Group has operated as a whole prior to the

Potential Spin-off (as defined below), and that it was in the best interests of the Group to

leverage the strengths of its platforms in both the Parent Group and the Potential Spin-off

Group to effectively validate innovative ideas as well as achieving cost optimization. For

instance, for clinical studies conducted in China, the Parent Group has led the trial design,

regulatory communications and the implementation of the clinical trials, with the Potential

Spin-off Group providing support in advising on certain aspects of the trial design to ensure

that the design meets global standards given the global positioning of our drug candidates. For

clinical studies conducted in the U.S., the Potential Spin-off Group has taken the responsibility

in the trial design, regulatory communications and the implementation of the clinical trials,

with the Parent Group providing advice on the clinical design based on its experience from

completed or ongoing clinical trials in China. Currently both the Potential Spin-off Group and

the Parent Group have built up capabilities across the entire R&D chain, including the

establishment of the respective dedicated R&D teams and facilities. For details on the key

R&D personnel and facilities of the Parent Group and the Potential Spin-off Group, see

“Business — Research and Development — Our R&D Capabilities.” Each of the Parent Group

and the Potential Spin-off Group also maintains the necessary patents and other intellectual

properties to support their respective R&D activities. For details on the intellectual properties

of the Parent Group and the Potential Spin-off Group, see “Business — Intellectual Property.”

Following the establishment of such R&D capabilities, both the Parent Group and the Potential

Spin-off Group are capable of conducting its ordinary course of operations without reliance on

each other. In terms of clinical studies, the Parent Group and the Spin-off Group will be

primarily responsible for the trial design, the implementation of the clinical trials and
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regulatory communications with relevant authorities for their respective jurisdictions, being

China and ex-China, respectively. In terms of R&D expenses, each of the Potential Spin-off

Group and the Parent Group will be responsible for the costs that are directly related to the

R&D activities responsible by the respective entity, including but not limited to the staff costs,

material, testing, examination and other costs affected by the number and status of the relevant

preclinical and clinical studies. In terms of commercialization, the Parent Group, with its

in-house sales and marketing team, would continue to lead the commercialization activities in

the PRC market, while the Potential Spin-off Group will focus on commercialization of

pharmaceuticals in the U.S. and, potentially, the global (ex-PRC) market. Currently and going

forward, all collaborations (including pre-clinical research activities and clinical studies)

between the Parent Group and the Potential Spin-off Group have been and would be established

after due consideration of the commercial benefits to the Group as a whole. The respective

responsibilities of the Parent Group and the Potential Spin-off have been and would be clearly

allocated through comprehensive planning and decision-making process, so as to achieve the

efficient validation of innovative ideas and cost effectiveness, and at the same time not to cause

any material impact on the operations of the Parent Group and the Potential Spin-off.

Following the Potential Spin-off, for any such further collaborations (including pre-clinical

research activities and clinical studies), where applicable, the Company will obtain the relevant

approvals from Shareholders and/or any regulatory authorities pursuant to the relevant rules

under Chapter 14A of the Listing Rules.

The Company considers that the potential spin-off and separate listing of the Potential

Spin-off Group (the “Potential Spin-off”) would be beneficial to the shareholders of the

Company as a whole, based on the following reasons:

(a) the Potential Spin-off is expected to strengthen the operational management ability

of both the Parent Group and the Potential Spin-off Group, where the management

teams can focus more effectively on their respective businesses, which is expected

to enable a more focused development, strategic planning and better allocation of

resources for the Parent Group and the Potential Spin-off Group;

(b) the Potential Spin-off is expected to enhance the operational and financial

transparency and improve the corporate governance through public scrutiny of the

Company and the Potential Spin-off Group and provide shareholders, investors,

financial institutions and rating agencies with greater clarity on the businesses and

financial status of each of the Parent Group and the Potential Spin-off Group on a

standalone basis;

(c) the Potential Spin-off is expected to enhance the brand value and market influence

of the Potential Spin-off Group amongst its customers, suppliers and other business

partners, as well as its ability to recruit good talents;
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(d) Such platform would allow the Potential Spin-off Group to gain direct access to the

capital market for equity and/or debt financing to fund its existing operations and

future expansion, thereby accelerating its development and improving its operating

and financial performance, which in turn will provide better reward for the

shareholders of the Company and the Potential Spin-off Group; and

(e) The financial results of the Potential Spin-off Group would continue to be

consolidated in the financial statements of the Company following the Potential

Spin-off, which would allow the Company to benefit from any future growth in the

Potential Spin-off Group’s financial performance.

The Company believes that the Potential Spin-off would not affect the Group’s core

business or the operations of its remaining business, as (i) the Parent Group is and will continue

to focus on the development and commercialization of its existing pharmaceutical products and

innovative biopharmaceuticals in the PRC, while the Potential Spin-off Group would continue

to focus on the development and commercialization of innovative biopharmaceuticals in the

U.S. and, potentially, the global (ex-PRC) market; (ii) the Company would expect to remain as

the single majority and controlling shareholder of the Potential Spin-off Group immediately

following the Potential Spin-off. With a significant stake in the Potential Spin-off Group, the

Company could dominate the board composition of the Potential Spin-off Group, and make key

operational decisions by exercising its voting rights at the shareholder’s meetings. Such

controlling stake would allow the Company to direct the course of the Potential Spin-off Group

to operate in a way that benefits the Company and its Shareholders; and (iii) according to the

IFRS Accounting Standards, the Company would continue to consolidate the financial results

of the Potential Spin-off Group in the financial statements of the Company following the

Potential Spin-off.

Under our Company’s Articles and in accordance with the applicable PRC rules and

regulations, any Potential Spin-off in future would be subject to, among other things,

Shareholders’ approval at a general meeting as well as the relevant disclosure and approval

process in the PRC. Any resolution made at the general meeting of a listed company on spin-off

shall be subject to an affirmative vote of at least two thirds of voting rights held by the

shareholders present at the meeting and an affirmative vote of at least two thirds of voting

rights held by minority shareholders present at the meeting. Further, pursuant to paragraph 3(e)

of PN15, shareholder approval would be required where, under Rule 14.07 of the Listing Rules,

any of the percentage ratios of the transaction is 25% or more. In addition, our Company and

any subsidiary in respect of which a Potential Spin-off if contemplated, would be subject to

compliance with all other applicable requirements under the Listing Rules, including the

remaining requirements of the PN15, unless otherwise waived by the Hong Kong Stock

Exchange. In particular, the Company will comply with the requirements set out in paragraph

3(e) of PN15, including those relating to the establishment of an independent board committee

and appointment of an independent financial adviser as set out in Rule 13.39(6) and (7) of the

Listing Rules, where applicable.
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As of the Latest Practicable Date, the Company has not commenced any formal corporate

governance procedures (including any board meeting or general meeting) which might trigger

any disclosure and approval process on any potential spin-off. While the exact timing would

depend on the development of our business operations and market conditions, the Company

believes that it is possible that a spin-off within three years of the Listing may be appropriate

where there are clear commercial benefit. Following the Listing, the Company will continue to

keep its shareholders informed of any further information relating to the Potential Spin-off, and

would publish announcements and circular to notify the Shareholders in accordance with the

relevant listing rules if more concrete details of the Potential Spin-off become available.

Accordingly, we have applied for, and the Hong Kong Stock Exchange has granted, a

waiver from strict compliance with the requirements of paragraph 3(b) of the PN15 in relation

to the Potential Spin-off within three years after the Listing on the conditions that:

(i) the business of the Potential Spin-off Group is distinct from the remaining business

of the Group and the Potential Spin-off will not have any material impact to the

operations of the Parent Group;

(ii) the Potential Spin-off will not lead to a material change in the Company’s principal

business, and will not result in the Company failing to meet applicable listing

eligibility requirements under the Listing Rules;

(iii) the Company will disclose in the prospectus details of its intention to the Potential

Spin-off, including its principal business, the relevant financial contribution to the

Company during the Track Record Period, the relevant reasons and benefits to the

Company and its Shareholders, the basis that the Potential Spin-off will not affect

the Company’s core business and the progress or possibility of the Potential

Spin-off; and

(iv) the Potential Spin-off by the Company will be subject to the requirements of PN15

unless otherwise waived by the Stock Exchange, and the applicable requirements

under Chapter 14 and/or Chapter 14A of the Listing Rules.
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ALLOCATION OF H SHARES TO EXISTING SHAREHOLDERS AND/OR THEIR
CLOSE ASSOCIATES

Rule 2.03(2) of the Listing Rules provides that the issue and marketing of securities

should be conducted in a fair and orderly manners.

Rule 10.04 of the Listing Rules provides that a person who is an existing shareholder of

the issuer may only subscribe for or purchase any securities for which listing is sought which

are being marketed by or on behalf of a new applicant either in his or its own name or through

nominees if the conditions in Rules 10.03(1) and (2) of the Listing Rules are fulfilled.

The conditions in Rules 10.03(1) and (2) of the Listing Rules are as follows: (i) no

securities are offered to the existing shareholders on a preferential basis and no preferential

treatment is given to them in the allocation of the securities; and (ii) the minimum prescribed

percentage of public shareholders required by Rule 8.08(1) of the Listing Rules is achieved.

Paragraph 1C (2) of Appendix F1 to the Listing Rules provides that, unless with the prior

written consent of the Stock Exchange, no allocations will be permitted to directors or existing

shareholders of the applicant or their close associates, whether in their own names or through

nominees unless the conditions set out in Rules 10.03 and 10.04 of the Listing Rules are

fulfilled.

Paragraph 13 of Chapter 4.15 of the Guide for New Listing Applicants provides that the

Stock Exchange will consider giving consent and granting waiver from Rule 10.04 of the

Listing Rules to an applicant’s existing shareholders or their close associates to participate in

an initial public offering if any actual or perceived preferential treatment arising from their

ability to influence the applicant during the allocation process can be addressed.

Paragraph 14 of Chapter 4.15 of the Guide for New Listing Applicants sets out the

conditions required to be fulfilled when the Stock Exchange considers granting a waiver and

consent from Rule 10.04 of the Listing Rules to placing to existing shareholders or their close

associates (the “Existing Shareholder Conditions”).

Paragraph 18 of Chapter 4.15 of the Guide for New Listing Applicants provides that the

Stock Exchange will grant consent and/or waiver to allow an existing shareholder and/or its

close associates and a cornerstone investor to subscribe or purchase Offer Shares in the Global

Offering without fulfilment of the Existing Shareholder Conditions subject to the disclosure of

details of the allocation in the listing document and/or the allotment results announcement, and

the following:

(i) the offer (excluding any over-allocation) has a total value of at least HK$1 billion;

(ii) securities allocated to all existing shareholders and their close associates (whether

as cornerstone investors and/or as placees) as permitted under this exemption do not

exceed 30% of the total number of securities offered; and
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(iii) each director, chief executive, controlling shareholder and, in the case of PRC

issuers, supervisor of the applicant must have confirmed that no securities have been

allocated to them or their respective close associates under this exemption.

(together, the “Size-based Exemption”)

Prior to the Listing, the share capital of our Company comprises entirely A Shares listed

on the Shanghai Stock Exchange. We have a large and widely dispersed public A Share

shareholder base.

A. Allocation of H Shares to Existing Minority Shareholders or Their Close Associates
as either Cornerstone Investors or Placees

We have applied for, and the Hong Kong Stock Exchange has granted, a waiver from strict

compliance with the requirements under Rule 10.04 and consent under Paragraph 1C (2) of

Appendix F1 to the Listing Rules to permit H Shares in the International Offering to be placed

to certain existing minority Shareholders (or their close associates) who (i) hold less than 5%

of the voting rights in the Company prior to the completion of the Global Offering (the

“Existing Minority Shareholders”); and (ii) will participate only as either cornerstone

investors or placees (but not both) in the International Offering, subject to the conditions as

follows:

(i) the Joint Sponsors confirm that each Existing Minority Shareholder to whom the

Company may allocate the H Shares in the International Offering holds less than 5%

of the voting rights in the Company before Listing;

(ii) the Joint Sponsors confirm that each Existing Minority Shareholder is not, and will

not be, a core connected person of the Company or any close associate of any such

core connected person immediately prior to or following the Global Offering;

(iii) the Joint Sponsors confirm that none of the Existing Minority Shareholders has the

right to appoint a Director and/or have any other special rights;

(iv) the Joint Sponsors confirm that allocation to the Existing Minority Shareholders or

their close associates will not affect the Company’s ability to satisfy the public float

requirement as prescribed by the Stock Exchange under Rule 19A.13A(2) of the

Listing Rules;

(v) the Joint Sponsors confirm to the Stock Exchange in writing that based on (1) their

discussions with the Company and the Overall Coordinators; and (2) the

confirmations provided to the Stock Exchange by the Company and the Overall

Coordinators (confirmations (vi) and (vii) mentioned below), and to the best of their

knowledge and belief, they have no reason to believe that any of the Existing

Minority Shareholders or their close associates received any preferential treatment,

or is in a position to exert influence on the Company to obtain actual or perceived
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preferential treatment in the allocation either as a cornerstone investor or as a placee

by virtue of their relationship with the Company other than the preferential

treatment of assured entitlement under a cornerstone investment following the

principles set out in Chapter 4.15 of the Guide for New Listing Applicants, and

details of the allocation to the Existing Minority Shareholders holding more than 1%

of the issued share capital of the Company immediately prior to the completion of

the Global Offering will be disclosed in this prospectus and/or the allotment results

announcement, as the case may be;

(vi) the Company will confirm to the Stock Exchange in writing that:

(1) in the case of participation as cornerstone investors, no preferential treatment

has been, nor will be, given to the Existing Minority Shareholders or their

close associates by virtue of their relationship with the Company, other than

the preferential treatment of assured entitlement under a cornerstone

investment following the principles set out in Chapter 4.15 of the Guide for

New Listing Applicants, nor is the Existing Minority Shareholder in a position

to exert influence on the Company to obtain actual or perceived preferential

treatment, and the Existing Minority Shareholders or their close associates’

cornerstone investment agreements do not contain any material terms which

are more favorable to the Existing Minority Shareholders or their close

associates than those in other cornerstone investment agreements; or

(2) in the case of participation as placees, no preferential treatment has been, nor

will be, given to the Existing Minority Shareholders or their close associates,

nor is the Existing Minority Shareholder in a position to exert influence on the

Company to obtain actual or perceived preferential treatment, by virtue of their

relationship with the Company in any allocation in the placing tranche;

(vii) in the case of participation as placees, the Overall Coordinators will confirm to the

Stock Exchange that, to the best of their knowledge and belief, no preferential

treatment has been, nor will be, given to the Existing Minority Shareholders or their

close associates by virtue of their relationship with the Company in any allocation

in the placing tranche.
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B. Allocation of H Shares to OAP III (HK) Limited (“OAP III HK”) as a Cornerstone
Investor

Set out below is the information of OAP III HK which will participate in the Global

Offering as a cornerstone investor, as well as details of its proposed subscription in the Global

Offering:

Name of the existing Shareholder OAP III HK
Subscribing entity OAP III HK
Cornerstone investor or placee Cornerstone investor
Shareholding percentage in the Company immediately prior

to the Global Offering

6.91%

Number of H Shares to be subscribed 99,800 to 111,700 H

Shares
Percentage of H Shares to be subscribed by OAP III HK as

to the total number of H Shares offered under the Global

Offering

1.16% to 1.29%

Shareholding percentage in the Company upon completion

of the Global Offering

6.79%

As of the Latest Practicable Date, OAP III HK held approximately 6.91% of the total

issued shareholder capital of the Company, an existing Shareholder holding 5% or more of the

Company’s voting rights.

OAP III HK is wholly owned by OrbiMed Asia Partners III, L.P. (“OAP Asia III”). OAP

Asia III is an exempted limited partnership established under the laws of the Cayman Islands.

OAP Asia III’s general partner is OrbiMed Asia GP III, L.P. (“OAP III GP”), and OAP III GP’s

general partner is OrbiMed Advisors III Limited (“Advisors III”). OrbiMed Advisors LLC

(“OrbiMed Advisors”) is the advisory company of OAP Asia III. OrbiMed Advisors exercises

voting and investment power through a management committee comprised of Carl L. Gordon,

Sven H. Borho, and W. Carter Neild, to our best knowledge, each of whom is an Independent

Third Party. OAP Asia III has 102 limited partners and none of such limited partners

individually hold more than 20% partnership interest in OAP Asia III.

We have applied for, and the Hong Kong Stock Exchange has granted, a waiver from strict

compliance with rule 10.04 and consent under Paragraph 1C of Appendix F1 of the Listing

Rules on the Size-based Exemption:

(i) Based on the indicative Offer Price range between HK$347.50 to HK$389.00 per H

Share, the total market capitalization of the Company’s H Shares at the time of

Listing will be in range from HK$3,000 million to HK$3,359 million, significantly

exceeding HK$1 billion as required by Paragraph 18(i) of Chapter 4.15 of the Guide

for New Listing Applicants;
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(ii) The allocation of H Shares to OAP III HK ranges from approximately 1.16% to

1.29% of the total number of H Shares to be issued pursuant to the Global Offering,

in compliance with Paragraph 18(ii) of Chapter 4.15 of the Guide for New Listing

Applicants;

(iii) Each Director, chief executive and Controlling Shareholder of the Company has

confirmed no securities in the Global Offering have been allocated to them or their

respective close associates under this exemption as required by Paragraph 18(iii) of

Chapter 4.15 of the Guide for New Listing Applicants;

(iv) Immediately after the Global Offering, OAP III HK will hold less than 7.0% of total

issued Shares of the Company. OAP III HK is not, and will not be, a core connected

person (as defined in the Listing Rules) or a close associate of a core connected

person of the Company immediately prior to or following the Global Offering;

(v) The allocation of H Shares to OAP III HK will not affect the Company’s ability to

satisfy the public float requirement as prescribed by the Stock Exchange under Rule

19A.13A(2) of the Listing Rules or otherwise approved by the Stock Exchange; and

(vi) A full disclosure of details of H Shares to be allocated to OAP III HK will be made

in this prospectus and the Company’s allotment results announcement.
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DIRECTORS’ RESPONSIBILITY FOR THE CONTENTS OF THIS PROSPECTUS

This prospectus, for which our Directors collectively and individually accept full

responsibility, includes particulars given in compliance with the Listing Rules, the Companies

(Winding Up and Miscellaneous Provisions) Ordinance and the Securities and Futures (Stock

Market Listing) Rules (Chapter 571V of the Laws of Hong Kong) for the purpose of giving

information to the public with regard to our Group. Our Directors, having made all reasonable

enquiries, confirm that to the best of their knowledge and belief, the information contained in

this prospectus is accurate and complete in all material respects and not misleading or

deceptive, and there are no other matters the omission of which would make any statement

herein or this prospectus misleading.

CSRC FILING

On December 11, 2024, the CSRC has issued a notification on our Company’ completion

of the PRC filing procedures for the listing of our H Shares on the Stock Exchange and the

Global Offering. Our Company has completed all necessary filings with the CSRC in the PRC

in relation to the Global Offering and the Listing. For details, see “Regulatory Overview —

Regulations in Relation to Overseas Securities Offering and Listing by Domestic Companies.”

INFORMATION ON THE GLOBAL OFFERING

This Prospectus is published solely in connection with the Hong Kong Public Offering,

which forms part of the Global Offering. For applications under the Hong Kong Public

Offering, this prospectus contains the terms and conditions of the Hong Kong Public Offering.

The Global Offering comprises the Hong Kong Public Offering of initially 863,500 Hong Kong

Offer Shares and the International Offering of initially 7,770,800 International Offer Shares

(subject, in each case, to reallocation on the basis as set out in “Structure of the Global

Offering”).

The Hong Kong Offer Shares are offered solely on the basis of the information contained

and representations made in this Prospectus and on the terms and subject to the conditions set

out herein and therein. No person is authorized to give any information in connection with the

Global Offering or to make any representation not contained in this Prospectus, and any

information or representation not contained herein must not be relied upon as having been

authorized by our Company, the Joint Sponsors, the Overall Coordinators, the Joint Global

Coordinators, the Joint Bookrunners, the Underwriters, any of our or their affiliates or any of

their respective directors, officers, agents, employees, advisors or representatives, or any other

persons or parties involved in the Global Offering.

Neither the delivery of this Prospectus nor any offering, sale or delivery made in

connection with the Offer Shares should, under any circumstances, constitute a representation

that there has been no change or development reasonably likely to involve a change in our

affairs since the date of this Prospectus or imply that the information contained in this

Prospectus is correct as of any date subsequent to the date of this Prospectus.
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Further information regarding the structure of the Global Offering, including its

conditions and the arrangements, is set out in “Structure of the Global Offering” and the

procedures for applying for our Hong Kong Offer Shares are set out in “How to apply for Hong

Kong Offer Shares.”

DETERMINATION OF THE OFFER PRICE

The Offer Shares are being offered at the Offer Price which the Overall Coordinators (on

behalf of the Hong Kong Underwriters) and the Company will determine on or before

Thursday, November 13, 2025, and in any event not later than 12:00 noon on Thursday,

November 13, 2025.

If the Overall Coordinators (on behalf of the Hong Kong Underwriters) and the Company

are unable to reach an agreement on the Offer Price on or before the Price Determination Date,

or such later date or time as may be agreed between the Overall Coordinators (on behalf of the

Hong Kong Underwriters) and the Company, the Global Offering will not become

unconditional and will lapse.

PROCEDURE FOR APPLICATION FOR HONG KONG OFFER SHARES

The procedure for applying for the Hong Kong Offer Shares is set out in “How to Apply

for Hong Kong Offer Shares.”

RESTRICTIONS ON OFFER AND SALE OF THE OFFER SHARES

Each person acquiring the Hong Kong Offer Shares under the Hong Kong Public Offering

will be required to, or be deemed by his/her acquisition of the Hong Kong Offer Shares to,

confirm that he/she is aware of the restrictions on the offer and sale of the Hong Kong Offer

Shares described in this prospectus.

No action has been taken to permit a public offering of the Offer Shares outside Hong

Kong or the distribution of this prospectus in any jurisdiction other than Hong Kong.

Accordingly, and without limitation to the following, this prospectus may not be used for the

purpose of, and does not constitute, an offer or invitation in any jurisdiction or in any

circumstances in which such an offer or invitation is not authorized or to any person to whom

it is unlawful to make such an offer or invitation for subscription. The distribution of this

prospectus and the offering and sale of the Offer Shares in other jurisdictions are subject to

restrictions and may not be made except as permitted under the applicable securities laws of

such jurisdictions pursuant to registration with or authorization by the relevant securities

regulatory authorities or an exemption therefrom. In particular, the Offer Shares have not been

offered and sold, and will not be offered and sold, directly or indirectly, in the PRC.
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UNDERWRITING

The Listing is sponsored by the Joint Sponsors and the Global Offering is managed by the

Overall Coordinators. The Hong Kong Public Offering is fully underwritten by the Hong Kong

Underwriters under the terms of the Hong Kong Underwriting Agreement and is subject to the

Overall Coordinators (on behalf of the Underwriters) and us agreeing on the Offer Price on or

before the Price Determination Date. An International Underwriting Agreement relating to the

International Offering is expected to be entered into on or around the Price Determination Date.

The International Offering will be fully underwritten by the International Underwriters under

the terms of the International Underwriting Agreement to be entered into. For more details

about the Underwriters and the underwriting arrangements, see “Underwriting.”

APPLICATION FOR LISTING OF THE H SHARES ON THE STOCK EXCHANGE

We have applied to the Hong Kong Stock Exchange for the granting of listing of, and

permission to deal in, our H Shares to be issued pursuant to the Global Offering. Dealings in

the H Shares on the Hong Kong Stock Exchange are expected to commence on Monday,

November 17, 2025. Except for the A Shares that have been listed on the SSE STAR Market

and our pending application to the Hong Kong Stock Exchange for the listing of, and

permission to deal in, the H Shares, no part of our share or debt securities is listed on or dealt

in on the Hong Kong Stock Exchange or any other stock exchange and no such listing or

permission to list is being or proposed to be sought in the near future.

Under Section 44B(1) of the Companies (Winding Up and Miscellaneous Provisions)

Ordinance, any allotment made in respect of any application will be invalid if the listing of,

and permission to deal in, the H Shares on the Stock Exchange is refused before the expiration

of three weeks from the date of the closing of the application lists, or such longer period (not

exceeding six weeks) as may, within the said three weeks, be notified to our Company by or

on behalf of the Stock Exchange.

H SHARES WILL BE ELIGIBLE FOR ADMISSION INTO CCASS

Subject to the granting of listing of, and permission to deal in, the H Shares on the Stock

Exchange and our compliance with the stock admission requirements of HKSCC, the H Shares

will be accepted as eligible securities by HKSCC for deposit, clearance and settlement in

CCASS with effect from the Listing Date or any other date as determined by HKSCC.

Settlement of transactions between Exchange Participants of the Stock Exchange (as defined

in the Listing Rules) is required to take place in CCASS on the second settlement day after any

trading day. All activities under CCASS are subject to the General Rules of HKSCC and the

HKSCC Operational Procedures in effect from time to time. All necessary arrangements have

been made for the H Shares to be admitted in to CCASS. Investors should seek the advice of

their stockbroker or other professional advisors for the details of the settlement arrangements

as such arrangements may affect their rights and interests.
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H SHARE REGISTER OF MEMBERS AND STAMP DUTY

All H Shares issued pursuant to applications made in the Global Offering will be

registered on our H Share register to be maintained in Hong Kong by our H Share Registrar,

Computershare Hong Kong Investor Services Limited. Our principal register of members will

be maintained by us at our headquarters in the PRC.

Dealings in the H Shares registered in our H Share register of members will be subject

to the Hong Kong stamp duty. See “Statutory and General Information — E. Other Information

— 5. Taxation of Holders of H Shares” in Appendix VI to this Prospectus. Investors should

seek professional tax advice for further details of Hong Kong stamp duty.

DIVIDENDS PAYABLE TO HOLDERS OF H SHARES

Unless determined otherwise by our Company, dividends payable in Hong Kong dollars

in respect of our H Shares will be paid to the Shareholders whose names are listed on our H

Share register of our Company in Hong Kong, by ordinary post, at the Shareholders’ risk, to

the registered address of each Shareholder.

PROFESSIONAL TAX ADVICE RECOMMENDED

Potential investors in the Global Offering are recommended to consult their professional

advisers as to the taxation implications of subscribing for, purchasing, holding or disposal of,

and/or dealing in the Offer Shares or exercising rights attached to them. None of us, the Joint

Sponsors, the Overall Coordinators, the Joint Global Coordinators, the Joint Bookrunners, the

Joint Lead Managers, and the Capital Market Intermediaries, any of their respective directors,

officers, employees, partners, agents, advisers or representatives or any other person or party

involved in the Global Offering accepts responsibility for any tax effects on, or liabilities of,

any person resulting from the subscription, purchasing, holding, disposition of, or dealing in,

the Offer Shares or exercising any rights attached to them.

LANGUAGE

If there is any inconsistency between this prospectus and its Chinese translation, this

prospectus shall prevail. For ease of reference, the names of the Chinese laws and regulations,

government authorities, institutions, natural persons or other entities (including certain of our

subsidiaries) have been included in this prospectus in both the Chinese and English languages.

In the event of any inconsistency, the Chinese version shall prevail.

ROUNDING

Certain amounts and percentage figures included in this prospectus have been subject to

rounding adjustments, or have been rounded to one or two decimal places. Any discrepancies

in any table, chart or elsewhere between totals and sums of amounts listed therein are due to

rounding.
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CURRENCY TRANSLATION

Solely for your convenience, this prospectus contains translations among certain amounts

denominated in Renminbi, Hong Kong dollars and U.S. dollars at specified rates. Unless

otherwise specified, the translation of Renminbi into Hong Kong dollars, of Renminbi into U.S.

dollars and of Hong Kong dollars into U.S. dollars, and vice versa, in this prospectus was made

at the following rates (being the exchange rates quoted by the PBOC for foreign exchange

transactions prevailing on the Latest Practicable Date):

RMB0.91227 to HK$1.00

RMB7.08800 to US$1.00

HK$7.76963 to US$1.00

No representation is made that any amounts in Renminbi, Hong Kong dollars or U.S.

dollars can be or could have been at the relevant dates converted at the above rates or any other

rates or at all.
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PARTIES INVOLVED IN THE GLOBAL OFFERING

Joint Sponsors Goldman Sachs (Asia) L.L.C.
68/F, Cheung Kong Center

2 Queen’s Road Central

Hong Kong

J.P. Morgan Securities (Far East)
Limited*
28/F, Chater House

8 Connaught Road Central

Hong Kong

CITIC Securities (Hong Kong) Limited*
18/F, One Pacific Place

88 Queensway

Hong Kong

(* in no particular order)

Sponsor-Overall Coordinators, Overall
Coordinators and Joint Global
Coordinators

Goldman Sachs (Asia) L.L.C.
68/F, Cheung Kong Center

2 Queen’s Road Central

Hong Kong

J.P. Morgan Securities (Asia Pacific)
Limited*
28/F, Chater House

8 Connaught Road Central

Hong Kong

CLSA Limited*
18/F, One Pacific Place

88 Queensway

Hong Kong

(* in no particular order)

Joint Bookrunners, Joint Lead Managers
and Capital Market Intermediaries

Goldman Sachs (Asia) L.L.C.
68/F, Cheung Kong Center

2 Queen’s Road Central

Hong Kong
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J.P. Morgan Securities (Asia Pacific)
Limited*
28/F, Chater House

8 Connaught Road Central

Hong Kong

CLSA Limited*
18/F, One Pacific Place

88 Queensway

Hong Kong

SDICS International Securities (Hong
Kong) Limited
39/F

One Exchange Square

Central

Hong Kong

(* in no particular order)

Legal Advisors to our Company As to Hong Kong and United States law:

Cooley HK
35/F, Two Exchange Square

8 Connaught Place

Central

Hong Kong

As to PRC law:

JunHe LLP
20/F, China Resources Building

8 Jianguomenbei Avenue

Beijing

PRC

Legal Advisors to the Joint Sponsors and
the Underwriters

As to Hong Kong and United States laws:

Kirkland & Ellis
26th Floor, Gloucester Tower

The Landmark, 15 Queen’s Road Central

Central

Hong Kong

DIRECTORS AND PARTIES INVOLVED IN THE GLOBAL OFFERING
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As to PRC law:

Commerce & Finance Law Offices
12-15th Floor

China World Office 2

No. 1 Jianguomenwai Avenue

Beijing 100004

PRC

Reporting Accountant and Auditor Certified Public Accountants and Registered

Public Interest Entity Auditor

Deloitte Touche Tohmatsu
35/F One Pacific Place

88 Queensway

Hong Kong

Industry Consultant China Insights Industry Consultancy
Limited
10/F Block B,

Jing’an International Centre

88 Puji Road,

Jing’an District, Shanghai

PRC

Receiving Bank CMB Wing Lung Bank Limited
45 Des Voeux Road Central

Hong Kong
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H Share Registrar Computershare Hong Kong Investor
Services Limited
Shops 1712-1716

17th Floor Hopewell Centre

183 Queen’s Road East

Wanchai

Hong Kong

Principal Banks China Construction Bank
Chengdu Shenxian Tree South Road
Sub-branch
No. 82 Zishan Road

Chengdu

Sichuan Province

PRC

China Merchants Bank
Chengdu Tongyuan Street Sub-branch
No. 168, Tongyuan Street

Jinjiang District, Chengdu

Sichuan Province

PRC

Industrial and Commercial Bank of China
Wenjiang Sub-branch
No. 27, East Street

Wenjiang District, Chengdu

Sichuan Province

PRC
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The information and statistics set forth in this section were extracted from official

government publications, public market research and independent research. In particular,

we engaged CIC, an independent market research and consulting company, to prepare an

industry report, or the CIC Report, for the Global Offering. Except as otherwise noted,

all of the information contained in this section is derived from the CIC Report. We believe

that the sources of the information set forth in this section are appropriate sources for

such information and have taken reasonable care in extracting and reproducing such

information. We have no reason to believe that such information is false or misleading or

that any material fact has been omitted that would render such information false or

misleading. The information from official government sources has not been independently

verified by us, the Joint Sponsors, the Overall Coordinators, the Joint Global

Coordinators, the Joint Bookrunners, the Joint Lead Managers, any of the Underwriters,

any of their respective directors, officers and advisors, or any other persons or parties

involved in the Global Offering, except for CIC, and no representation is given as to its

accuracy. Accordingly, the information from official governmental sources contained

herein may not be accurate and should not be unduly relied upon.

OVERVIEW OF THE CANCER TREATMENT LANDSCAPE

Overview

Over the past century, cancer treatments have experienced significant evolution, first with

the development of surgical techniques to remove a tumor from a patient’s body; then with the

advent of radiotherapy and chemotherapy to kill or halt the growth of cancer cells; and today,

with precision oncology to deliver safer and more selective approaches and harness a patient’s

own immune system to fight cancer.

The following diagram illustrates the evolution of cancer treatment to date:

ChemotherapyRadiotherapy

Period

Surgery represents earliest form of cancer 
treatment, and is primarily applicable to patients 

with tumors that are detected early, and 
localized in one area of the body. Through 

surgery, physicians aim to fully excise the tumor 
tissue from the patient

1

M
et

ho
ds

Surgical Resection

Radiotherapy and Chemotherapy

When tumors cannot be completely excised 
through surgery or have progressed into
advanced stages, physicians may turn to

radiotherapy and chemotherapy, which utilizes 
radiation or chemical agents to destroy cancer
cells, but can be imprecise and affect healthy

cells in the process

2

Through advancements in molecular biology 
and genetics, physicians are able to utilize 

precision therapeutics to provide patients with a 
targeted approach against cancer

3

Precision
Therapy

Period

� Utilizes high-energy 
radiation to destroy 
tumor cells

� Employs chemical 
agents to eradicate 
tumor cells

Can be used in combination

� Can take the form of either small molecules or biologics
� Recognizes and inhibits a speci�c target linked to cancer

ImmunotherapiesTargeted therapies

� Activates the body�s immune 
response to recognize cancer 
cells and activate a response to 
correctly identify and kill cellsNuclear medicine 

therapy
Molecular targeted 

therapy

1894 1895 (Radiotherapy) 1943 (Chemotherapy) 1988

Source: CA-A CANCER JOURNAL FOR CLINICIANS; Nature Reviews Disease Primers; Cancer Discovery; CIC
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In the era of precision oncology, targeted therapies and immunotherapies represent two of

the most exciting innovations in cancer treatments in recent decades:

• Targeted therapies: Unlike radiotherapy and chemotherapy which are potent in

tumor-killing but affect both healthy and cancerous cells, targeted therapies are

designed to recognize and interact with specific targets associated with a particular

cancer, and minimize damage to normal cells. The precision of these treatments can

not only improve therapeutic efficacy, but also significantly reduce adverse events.

• Immunotherapies: While most targeted therapies act by inhibiting the proliferation

of cancer cells, immunotherapies actively engage the body’s immune system to

attack cancer cells. The core principle of immunotherapy is to activate an immune

response to accurately kill these cancer cells.

Despite these advancements, today’s cancer treatment methods remain imperfect, as the

genesis of cancer remains highly complex. Certain treatment methods that have shown to be

effective for certain types of cancers may be less effective for others. Cancers can also emerge

through various pathways, or build resistance to the treatment being administered due to

downregulation of tumor-associated antigens or activation of a signaling pathway granting

resistance to apoptosis. The tumor microenvironment itself can also significantly impact the

efficacy of cancer treatments, by suppressing the body’s immune system or inhibiting the

drug’s mechanism as it approaches the tumor.

As such, despite the maturation of multiple approaches for cancer treatment today, there

continues to be a significant unmet medical need for differentiated therapeutics to improve

duration of response and overall survival in oncology patients, which has only grown larger in

number over the years as populations continue to age, screening and detection methods become

more prevalent, and lifestyle choices drive increased incidences of cancer.

Market Size of the Oncology Drug Market

Cancer, a broad group of diseases in which abnormal cells grow in an uncontrolled

manner, is a leading cause of death globally. New incidences have been on the rise, totaling 5.1

million, 2.5 million and 20.8 million in China, the U.S. and globally in 2024, driving the

continued growth of the oncology drug market.

INDUSTRY OVERVIEW

– 163 –



The oncology drug markets globally, in China and in the U.S. have expanded rapidly in

recent years. The global oncology drug market rose from US$129.0 billion in 2018 to

US$262.1 billion in 2024, representing a CAGR of 12.5% and is projected to reach US$549.6

billion in 2033 at a CAGR of 8.6% from 2024. The following diagram sets forth the size of the

oncology drug market globally, in China, the U.S. and the rest of the world for the periods

indicated:

Global Oncology Drug Market Size, 2018-2033E

2020 2021 20222019 2023 2024 2025E2018 2027E 2028E 2029E 2030E 2031E 2032E 2033E

billion USD

2026E

CAGR 2018-2024 2024-2033E

12.1% 9.2%
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13.6% 4.5%

US

China

ROW

12.5% 8.6%Total
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Source: International Agency for Research on Cancer (IARC); NCCR; Chinese Society of Clinical Oncology
(CSCO); CIC

Top 10 Cancer Drugs by Sales Globally

In 2024, the top 10 cancer drugs each generated revenues of over US$4.0 billion,

showcasing that there is significant demand for effective cancer drugs. Notably, the top 10 best

selling oncology drugs all belong to the field of precision therapeutics.
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Despite their significant therapeutic potential, developing ADCs is challenging. Progress

in early iterations of ADCs were stymied by toxicities and suboptimal efficacy. The following

diagram illustrates a typical structure of an ADC:

Antibody

Linker

Payload

• Antibody and target selection: The antibody determines the specificity of the

ADC. Target selection involves identifying targets overexpressed on cancer cells

with favorable internalization efficiency to enhance ADC efficacy while sparing

healthy tissues.

• Payloads: Payloads are potent cytotoxic agents that are released upon

internalization. Selecting the right payload is essential for inducing targeted cell

death while minimizing toxicity to normal cells. Effective payloads disrupt crucial

cellular processes, such as DNA replication or microtubule assembly, which leads to

cancer cell death.

• Linker: ADC development is more complex than other targeted therapies due to the

critical role of the linker, which connects the antibody to the cytotoxic drug. The

linker is crucial for the efficacy and safety of ADC, as it enables controlled release

of the drug within cancer cells through precise cleavage. Inaccurate cleavage of the

linker, which leads to premature release of payload into the blood circulation, can

decrease efficacy and increase toxicity. Further, cleavable linkers may enhance the

bystander effect due to their ability to release the cytotoxic drug into the

surrounding environment.

• DAR and conjugation technology: The drug-to-antibody ratio (DAR) indicates the

number of drug molecules attached to each antibody, which impacts drug loading

capability and efficacy. Advanced conjugation technologies enable precise control

of DAR, which improves an ADC’s therapeutic window, stability in circulation, and

manufacturing efficiency. Optimizing DAR and conjugation strategies is crucial for

enhancing the effectiveness of ADCs.
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Going forward, innovation in the ADC field is expected to be driven by continued

development in each of the four key elements of ADC construction. In antibody and target

selection, innovation is occurring in the discovery of novel targets, as well as the development

of multi-targeting technology to produce multi-specific drug conjugates; in payloads,

innovation is occurring in developing new substance to kill cancer cells; in linker and

conjugation technology, innovation is occurring in developing site-specific conjugation and

cleavable linkers, which will be able to provide higher safety levels given the more uniform

DAR distribution and increased payload capacity, respectively.

As ADCs continue to demonstrate effectiveness in pan-tumor treatment and as front-line

therapies, the market size of ADCs is expected to grow significantly. In 2024, the size of the

global ADC market reached US$13.5 billion and is expected to reach US$150.2 billion by

2033, and its share of the overall oncology market is expected to increase from 5.2% to 27.3%

during the same period. The ADC markets in China and U.S. reached US$0.4 billion and

US$4.9 billion in 2024, respectively, and are expected to grow to reach US$24.2 billion and

US$68.6 billion in 2033, respectively. Certain ADC drugs have demonstrated significant

commercial success, with Enhertu® recording US$3.8 billion in annual sales in 2024. The

following diagram sets forth the size of the ADC market globally, in China, the U.S. and the

rest of the world for the periods indicated:

Global ADC Market Size, 2018-2033E

2020 2021 20222019 2023 2024 2025E2018 2027E 2028E 2029E 2030E 2031E 2032E 2033E2026E

Billion USD
CAGR 2018-2024 2024-2033E
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18.10.8
0.52.0 2.9 4.2 5.6 7.4

10.1 13.5

12.9 16.2 20.7

9.8
13.8

18.6
24.2

27.2 33.6 40.7 49.4 57.4
31.4
12.6

59.4

78.6

100.2

125.2

150.2

42.4
17.6

25.6
35.2

45.7

57.2

68.6

9.2
23.61.5

8.2 10.5
0.4

0.0 6.3
2.6 4.1

6.84.9

6.6
0.8
0.0

1.5
0.0

2.0
0.0

2.7
0.1

3.5
0.2

1.5 2.1 2.8 3.6 4.6

34.2% 32.3%Total

Source: Global Cancer Observatory (GLOBOCAN), NCCR, NCCN, CSCO, Annual reports, CIC
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The significant potential of the ADC market has attracted substantial investments by

pharmaceutical companies in this field. In 2023 and 2024, the sector witnessed 107

collaboration transactions for ADC assets, cumulatively valued at over US$78.0 billion.

Notably, our global strategic license and collaboration agreement for iza-bren with BMS, with

a total deal value worth up to US$8.4 billion, is the largest single-asset collaboration

transaction ever in the ADC space in terms of total deal value. The following diagram sets forth

the top 10 collaboration transactions within the ADC space, ranked by the deal value for single

transaction amount for a single asset:

Top 10 ADC Drug Collaboration Transactions by Global Pharmaceutical Companies
(Sorted by Single Transaction Amount for a Single Asset, USD)

Rank Date Transferor Transferee Transaction Details Target Initial upfront payment,
Mn USD

Transaction Amount,
Mn USD

1 2023/12/12 Biokin/SystImmune BMS iza-bren EGFR/HER3 800 8,400

2 2023/10/19 Daiichi Sankyo Merck DS-7300a B7H3 1,500* 7,500

3 2023/10/19 Daiichi Sankyo Merck U3-1402 HER3 750* 7,500

4 2023/10/19 Daiichi Sankyo Merck DS-6000 CDH6 750* 7,000

5 2019/03/28 Daiichi Sankyo AstraZeneca DS-8201 HER2 1,350 6,900

6 2020/07/27 Daiichi Sankyo AstraZeneca DS-1062a TROP2 1,000 6,000

7 2020/09/14 Seagen Merck SGN-LIV1A LIV-1 600 3,200

8 2021/06/17 Eisai** BMS MORAb-202 FR� 650 3,100

9 2021/08/09 Remegen Seagen RC48 HER2 200 2,600

10 2017/02/10 Immunomedics Seagen IMMU-132 TROP2 250 2,000

* From the Daiichi Sankyo official website, not including payments due 12/24 months after contract execution.

** BMS has returned the rights to the FR� ADC to Eisai.

Source: Official websites, news releases, annual reports, CIC
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Bispecific and multi-specific antibodies

Bispecific and multi-specific antibodies represent another potentially leading segment in

next generation cancer therapeutics, and build upon the science behind monoclonal antibodies,

or mAbs, which has been a staple in targeted therapies and immunotherapies in recent years.

While mAbs have been effective for many cancers, certain healthy cells can also express the

same target that is often overexpressed in cancer cells, leading to on-target, off-tumor toxicity.

Moreover, mAbs can experience reduced effectiveness over time, as cancer cells that do not

express the specific target continue to proliferate and thereby resulting in drug resistance. As

bispecific and multi-specific antibodies have two or more binding sites directed at different

antigens or different epitope of one antigen simultaneously, there are several mechanisms of

action through which this modality can be exploited. Some bispecific and multi-specific

antibodies target two or more complementary tumor-specific/associated antigens to block dual

or multiple signaling pathways, thereby increasing its specificity and reduce drug resistance.

Another major class of bispecific and multi-specific antibodies are designed to simultaneously

bind with antigens on tumor cells and effector T cells, thereby activating and redirecting the

T cells to exert tumor killing effect. Some other bispecific and multi-specific antibodies target

multiple immune checkpoints, further improving the overall immunomodulatory effect.

Compared to monoclonal antibodies, bispecific and multi-specific antibodies add additional

antigen-binding sites, thereby increasing specificity, improving tumor cell targeting accuracy,

and reducing off-target toxicity.

The following table sets forth a comparison between bispecific antibodies with different

structure designs and multi-specific antibodies.

Classi�cation
Bispeci�c antibody drug (BsAb)

Multi-speci�c antibody drug (MsAb)
IgG-like with an Fc region

Representative
platform KiH; CrossMAb; Orthogonal Fab IgG; SEBA BiTE; Nanobody; DART GNC; Contorsbody; ProTECT; CODV-Ig

Advantages CMC:
• Good solubility
• High stability
Ef�cacy:
• Longer half-life
• Greater therapeutic potential through Fc-

mediated ADCC, CDC, and ADCP effects

CMC:
• Lower cost
• Higher yield
Ef�cacy:
• Lack of Fc fragment, therapeutic effect

solely through antigen binding, lower
immunogenicity 

• High penetration, great potential for solid
tumor treatment

• Synergistic effect of targeted
immunotherapy and escape inhibition

• Simultaneous blockade/activation of two
distinct immune signaling pathways
downstream, enhances cell-killing toxicity

• Reducing off-target toxicity

Disadvantages • Poor permeability
• Complex production
• Higher immunogenicity

• Short half-life
• Frequent dosing requirement
• Poor patient compliance

• Complex production
Higher cost
Lower yield

Representative
Drug Catumaxomabfi Blincytofi No approved drugs currently

Non-IgG-like without an Fc regionn
b)

•
•

Source: Signal Transduction And Targeted Therapy, CIC

The bispecific and multi-specific oncology drugs market is expected to grow significantly

in the coming years due to its therapeutic potential. In 2024, the size of the bispecific and

multi-specific oncology drugs market was US$3.8 billion, and is expected to reach US$80.6

billion by 2033. The bispecific and multi-specifics markets of China and U.S. reached US$0.3
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billion and US$2.3 billion in 2024, respectively, and are expected to reach US$15.1 billion and

US$39.9 billion in 2033, respectively. The following diagram sets forth the size of the global

oncology drug market for bispecific and multi-specific drugs:

Global Bispecific and Multi-Specific Oncology Drugs Market Size, 2018-2033E
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Source: GLOBOCAN, NCCR, NCCN, CSCO, Annual reports, CIC

“X” drug conjugates (“XDCs”)

While many innovations around ADCs today revolve around modifying the antibody

component of ADCs, another area that is rapidly emerging focuses on modifying the payload

components. Instead of a typical antibody and cytotoxic payload, alternative formats under the

broader conjugate technology umbrella can include radionuclides, peptides, nucleotides and

others to achieve targeted and effective cancer-killing. Through different types of conjugate

technologies, XDCs have the potential to provide physicians with a variety of weapons to

tackle difficult-to-treat cancers.

Taking RDCs as an example, these therapies utilize similar tumor antigen-specific

targeting molecules to identify cancer cells, but attack cancer cells with a radioisotope payload

instead of a cytotoxic payload, which can be seen as targeted radiotherapy. ARCs are a

specialized type of RDCs where the targeting molecule is an antibody. By leveraging the

inherent specificity and long half-life of antibodies, ARCs demonstrate strong potential for

enhanced tumor targeting and improved pharmacokinetic profiles. Selecting appropriate

nuclides is critical in shaping the efficacy of RDCs. Nuclides with suitable decay

characteristics and emission profiles can significantly influence the therapeutic and imaging

capabilities of the conjugates. Due to these dual capabilities, RDCs can be used for both

diagnosis and treatment. Understanding the mechanism of action concerning how nuclides

diffuse and become enriched within target tissues is essential for optimizing radiation delivery.

Additionally, aligning logistics systems with the half-life of chosen nuclides is crucial. Proper
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coordination ensures stability during transportation and timely arrival at target tissues,

maximizing therapeutic outcomes. In 2024, the size of the global RDC market was US$2.1

billion and is expected to reach US$14.9 billion by 2033 with a CAGR of 24.3%.

TOP 10 CANCER TYPES GLOBALLY

The most prevalent types of cancer globally include lung, breast and colorectal cancers.

In China, thyroid, liver and stomach cancers are also major tumor types, while in the U.S.,

prostate cancer has also been among the most prevalent types of cancer. The following diagram

sets forth the top 10 cancer types globally, in China, and in the U.S. in 2024 by incidence rate:

Top 10 Cancer Types Globally, in China, and in the United States in 2024

Ranking 1 2 3 4 5 6 7 8 9 10

Global

China

US

1,145

571 556
375 361 348

216 162 159 125

Lung Thyroid Colorectal Breast Liver Gastric/stomach Esophageal Cervical Prostate Pancreas

2,598 2,397
2,013

1,530
1,181

864 827 690 640 588

Lung Breast Colorectal Prostate Thyroid Gastric Liver Cervical Bladder NHL

289
245 242

170
108 87 83 76 70 67

Breast Prostate Lung Colorectal Melanoma Bladder NHL Kidney Uterine Leukemia

1,000 cases

Source: GLOBOCAN, NCC, IARC, CIC

LUNG CANCER

Overview

Lung cancer represents the most common type of cancer and the leading cause of cancer

death globally. While causes of lung cancers can vary greatly, cigarette smoking and inhaling

hazardous substances are two key causes. In 2024, there were approximately 2.6 million new

incidences of lung cancer across the globe, including approximately 1.1 million new incidences

of lung cancer in China and approximately 237 thousand in the U.S. The five-year survival rate

is approximately 19.7% in China and 20.5% in the U.S.
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As the most prevalent cancer indication globally, the size of the lung cancer drug market

is significant. In 2024, the size of the global lung cancer drug market was US$54.3 billion,

including US$7.9 billion in China and US$22.8 billion in the U.S., respectively, and is

expected to reach US$100.8 billion globally by 2033, including US$21.2 billion in China and

US$39.7 billion in the U.S., respectively. The following diagram sets forth the size of the

global lung cancer drug market:

Global Lung Cancer Drug Market Size, 2018-2033E
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NSCLC

There are two primary types of lung cancer: non-small cell lung cancer (NSCLC) and

small cell lung cancer (SCLC). Of the two, NSCLC represents the more common subtype of

lung cancer, accounting for approximately 85% of lung cancer cases.

In NSCLC, subtypes can be categorized based on the presence or absence of driver gene

mutations. Among the common driver genes identified in NSCLC, EGFR mutations

(EGFRmut) are the most prevalent in Chinese patients diagnosed with NSCLC, taking up about

40% of cases, and the second most prevalent in U.S. and European patients, comprising

approximately 15% of cases.
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Unlike their mutated counterparts, EGFR wild-type (EGFRwt) NSCLC refers to tumors

that do not possess activating EGFR mutations. EGFRwt NSCLC is further divided into

actionable genomic alterations (AGA) positive and AGA negative types, depending on whether

the patient exhibits any known driver gene variations. AGA negative NSCLC occurs in around

30% of Chinese patients and around 40% of patients in the U.S. and Europe.

Treatment Paradigm for NSCLC and Their Limitations

NSCLC with EGFR mutations

EGFR-TKIs are the preferred 1L therapy for EGFRmut NSCLC, given their higher

efficacy and reduced adverse events compared to conventional platinum-based chemotherapy.

However, resistance to EGFR-TKIs inevitably develops in nearly all cases, typically within

8-19 months of treatment.

For patients who have acquired resistance to EGFR-TKIs, chemotherapy remains a

standard treatment. However, its effectiveness is constrained, with an ORR of approximately

30%, and an mPFS of 4-5 months, and it is associated with severe and systemic adverse events.

Immunotherapy, particularly immune checkpoint inhibitors (ICIs), in combination with

chemotherapy and/or anti-angiogenesis therapy, have emerged as promising therapeutic

approaches for 2L treatment of EGFRmut NSCLC. Nonetheless, the efficacy of ICI-based

combination therapies is limited.

NSCLC with EGFR wild-type

For EGFRwt AGA positive NSCLC, targeted therapies are typically the initial treatment

modality. As resistance to targeted therapies is inevitable, chemotherapy is the primary option

for 2L treatment.

For AGA negative NSCLC, depending on the PD-L1 expression levels, ICI-based mono

or combination therapies are recommended as 1L treatment. However, only approximately 20%

of patients respond to PD-(L)1 inhibitors, and many eventually develop resistance.

Consequently, chemotherapy is typically used as 2L treatment. Despite these efforts,

improvements in mPFS remain limited, highlighting the urgent need for new drugs and

combination therapies.
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Market Opportunity and Competitive Landscape for NSCLC

In 2024, the size of the global NSCLC drug market was US$49.2 billion, including

US$7.1 billion in China and US$20.6 billion in the U.S., and is expected to reach US$90.6

billion globally by 2033, including US$17.7 billion and US$35.3 billion in China and in the

U.S. The following diagram sets forth the size of the global NSCLC drug market:

Global NSCLC Drug Market Size, 2018-2033E
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Although targeted therapy and immunotherapy have made significant strides in the

treatment of NSCLC, persistent challenges such as drug resistance and limited efficacy

underscore the need for continued research in this area. In recent years, ADCs have emerged

as a promising cancer therapeutic approach due to their targeted delivery mechanism and

strong tumor-killing activity, presenting substantial clinical potentials for the treatment of

NSCLC.

Several potential ADC targets have been identified for NSCLC, such as EGFR, HER3,

HER2, TROP2, and c-MET. Enhertu® has been approved for HER2 mutant NSCLC in the U.S.

and EU. As of the Latest Practicable Date, over 20 ADC candidates were under clinical

development for this cancer type. Notably, our iza-bren is the world’s first and only bispecific

ADC to have entered into Phase III clinical development. Iza-bren has so far generated one of

the most promising clinical data profiles for first-line and late-line NSCLC.
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The following diagram sets forth a pipeline of ADC drug candidates targeting NSCLC

which are being evaluated in clinical trials conducted in China and/or the U.S., with the most

advanced stage in Phase III:

Target Candidates Company Highest stage1 Trial number2 Indication2 First posted date2 Location2

HER3×EGFR iza-bren Biokin III
� NCT06382129
� NCT06382116

� EGFRwtNSCLC
� EGFRmut a/m nsqNSCLC

� 2024-04-24
� 2024-04-24

� China
� China

HER3 SHR-A2009 HengRui III
� NCT06671379
� NCT07183189

� EGFRmut a/m nsqNSCLC
� EGFRmut a/m/rNSCLC

� 2024-11-04
� 2025-09-19

� China

EGFR CPO301 CSPC III � NCT06927986 � EGFRmut a/mNSCLC � 2025-04-15 � China

TROP2

Dato-DXd* Daiichi 
Sankyo/AstraZeneca III � NCT05215340 � a/m nsqNSCLC � 2022-01-31 � Global

Trodelvy* Merck/Gilead III
� NCT05089734
� NCT05609968

� a/mNSCLC
� mNSCLC

� 2021-10-22
� 2022-11-08

� Global
� Global

SKB264* Merck/Kelun III � NCT06170788 � EGFRwt mNSCLC with TPS�50% � 2023-12-14 � Global

HER2
Enhertu* Daiichi

Sankyo/AstraZeneca III
� NCT05048797
� NCT06899126

� HER2mut a/mnsqNSCLC
� HER2-OE a/m nsqNSCLC

� 2021-09-17
� 2025-03-27

� Global
� Global

SHR-A1811* HengRui III � NCT06430437 � HER2mut a/mNSCLC � 2024-05-28 � China
T-Bren Biokin III � NCT07178795 � HER2mut a/m nsqNSCLC � 2025-09-17 � China

ITGB6 SGN-B6A Seagen III
� NCT06012435
� NCT06758401

� a/m nsqNSCLC
� EGFRwt a/m NSCLC

� 2023-08-25
� 2025-01-03

� Global
� Global

PD-L1 PF-08046054 P�zer III � NCT07144280 � a/m NSCLC � 2025-08-27 � Global

� NCT06838273
� NCT07100080

� EGFRmut a/mNSCLC
� EGFRmut a/m nsqNSCLC

� 2025-02-20
� 2025-08-03

� China
� Global

a/m/r NSCLC refers to advanced/metastatic/recurrent non-small cell lung cancer; nsqNSCLC refers to non-squamous
non-small cell lung cancer.

Source: ClinicalTrials.gov, CDE, CIC

Notes:

1. Represent the most advanced stage of candidates in China and the U.S.

2. Represent the trial numbers, indications, first posted dates and locations of the Phase III clinical trials
evaluating corresponding drug candidates.

* Represent marketed drugs which are being explored for indication expansion.

BREAST CANCER (BC)

Overview

BC is the most commonly diagnosed malignant tumor in women worldwide and one of the

leading causes of death from malignant tumors. Like many other cancers, causes of BC can

vary, but genetic mutations, estrogen and progesterone exposure and lifestyle factors and others

have been attributed to the heightened risk of BC. In 2024, there were approximately 2.4

million new incidences of BC, including approximately 374 thousand incidences in China and

284 thousand incidences in the U.S.

Types of BC and Treatment Paradigm

BC can be classified into three subtypes based on hormone receptor status and HER2

status, each with different characteristics and treatment approaches.

INDUSTRY OVERVIEW

– 175 –



HR+/HER2- BC

HR+/HER2- BC is characterized by positive hormone receptor (HR) level without

overexpression of HER2 protein, representing approximately 75% of BC cases. The

HR+/HER2– subtype has been associated with improved survival compared with other

subtypes in the metastatic setting.

1L treatment for HR+/HER2- BC includes hormone therapies, such as aromatase

inhibitors (AIs), and targeted therapies, such as CDK4/6 inhibitors. In 2L settings, primary

treatment options include fulvestrant coupled with CDK4/6 inhibitors in CDK4/6 inhibitor

naive patients, and other CDK4/6 inhibitors coupled with hormone therapy if previously

treated with CDK4/6 inhibitor. Despite initial treatment efficacy, existing therapies are less

effective in managing recurrent or metastatic HR+/HER2- cases, necessitating innovative

treatments to delay disease progression and improve survival rates.

HER2+ BC

HER2+ BC, characterized by the overexpression of HER2 protein, accounts for

approximately 15% of BC cases. Progression of HER2+ subtype is typically more aggressive

than HR+/HER2- subtype.

1L treatment for HER2+ BC includes HER2-targeted monoclonal antibody and HER2

TKI, often used in combination with chemotherapy. For patients who fail to respond to

HER2-targeted monoclonal antibody, 2L treatments include targeted therapy, such as pyrotinib,

combined with chemotherapy, and HER2-targeted ADC, such as T-DM1 and T-DXd. Despite

the substantial improvements in prognosis due to HER2-targeted therapies, patients often

develop primary or acquired resistance, resulting in disease recurrence or progression.

Triple-negative Breast Cancer (TNBC)

TNBC is characterized by the absence of estrogen receptors, progesterone receptors, and

HER2 protein, comprising approximately 10% of BC cases. Compared to other forms, it is a

particularly aggressive subtype known for its extremely high drug resistance, progression, and

poor prognosis.

Due to the lack of hormone receptors and HER2 expression, TNBC is not responsive to

conventional hormone therapy or HER2-targeted therapy. Patients with TNBC often rely on

chemotherapy as the primary treatment, which has limited efficacy and poor prognosis. There

is an urgent need for effective treatment options specifically for TNBC to improve survival

rates and quality of life for this patient group.

INDUSTRY OVERVIEW

– 176 –



Market Opportunity and Competitive Landscape in BC

As one of the most prevalent cancer indications globally, the size of the BC drug market

is significant. In 2024, the size of the BC drug market was US$57.2 billion, including US$7.2

billion in China and US$25.9 billion in the U.S., respectively, and is expected to reach US$91.9

billion globally by 2033, including US$11.6 billion in China and US$40.6 billion in the U.S.,

respectively. The following diagram sets forth the global market size of BC drugs.

Global BC Drugs Market Size, 2018-2033E
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Source: GLOBOCAN, NCCR, NCCN, CSCO, annual reports, CIC

In recent years, efforts and investments in ADC research has led to numerous

breakthroughs and approvals for cancer treatment, which has significantly impacted the

management of BC. ADCs such as Enhertu® for HER2-low disease and Trodelvy® for TNBC

have provided valuable options for challenging subtypes of BC. However, essential questions

still need to be addressed, including the strategies to improve effectiveness and safety, and

overcome resistance mechanisms.
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As of the Latest Practicable Date, over 20 ADC candidates were under clinical

development for BC. Our iza-bren is under Phase III clinical trials for both HR+/HER2- BC

and TNBC, and our T-Bren is under a Phase III clinical trial for HER2+ BC. The following

diagram sets forth a pipeline of ADC drug candidates targeting BC which are being evaluated

in clinical trials conducted in China and/or the U.S., with the most advanced stage in Phase III:

Target Candidates Company Highest stage1 Trial number2 Indication 2 First posted date2 Location2

HER3×EGFR iza-bren Biokin III
� NCT06382142
� NCT06343948
� NCT06926868

� a/m TNBC
� HER2-/HR+ a/m/rBC
� a/m/rTNBC, ER-low/HER2- BC

� 2024 -04-24
� 2024 -04-03
� 2025 -04-15

� China
� China
� Global

HER3 Daiichi Sankyo/Merck III � NCT07060807 � HER2-/HR+ a/mBC � 2025 -07-11 � Global

TROP2

FDA018 Shanghai Fudan-Zhangjiang Bio-
Pharmaceutical III � NCT06519370 � a/m/rTNBC � 2024 -07-25 � China

ESG401 Shanghai Escugen Biotechnology III � NCT06383767
� NCT06732323

� HER2-/HR+ a/m/rBC
� m/rTNBC

� 2024 -04-25
� 2024 -12-13

� China
� China

SKB264* Merck Sharp & Dohme/
Klus Pharma III � NCT06081959

� NCT06393374
� HER2-/HR+ a/m/rBC
� earlyTNBC

� 2023 -10-13
� 2024 -05-01

� China
� Global

Troldevy* Gilead Sciences III � NCT04595565
� NCT05382299

� earlyTNBC
� a/mTNBC

� 2020 -10-20
� 2022 -05-19

� Global
� Global

Dato-DXd* AstraZeneca III � NCT05374512
� NCT05629585

� r/mTNBC
� earlyTNBC

� 2022 -05-16
� 2022 -11-29

� Global
� Global

HER2

Enhertu* AstraZeneca/
Daiichi Sankyo III

� NCT04784715
� NCT05113251
� NCT05950945

� HER2+ mBC
� HER2+ earlyBC
� mTNBC

� 2021 -03-05
� 2021 -11-09
� 2023 -07-18

� Global
� Global
� Global

A166 Klus Pharma III � NCT06968585 � HER2+ a/mBC � 2023 -06-15 � China

DB-1303 DualityBio III � NCT06265428
� NCT06018337

� HER2+ mBC
� HR+/HER2-a/mBC

� 2024 -02-20
� 2023 -08-30

� China
� Global

SHR-A1811* HengRui III
� NCT05424835
� NCT05814354
� NCT07111832

� HER2+ BC
� HER2-low m/rBC
� m/rTNBC

� 2022 -06-21
� 2023 -04-14
� 2025 -08-08

� China
� China
� China

TQB2102 Chia Tai Tianqing III
� NCT06561607
� NCT07008976
� NCT07043725

� HER2-low m/rBC
� HER2+ aBC
� earlyHER2+ BC

� 2024 -08-20
� 2025 -06-06
� 2025 -06-29

� China
� China
� China

DP303c CSPC ZhongQi III � NCT06313086 � HER2+ aBC � 2024 -03-15 � China

T-Bren Biokin III
� NCT06316531
� NCT06830889
� NCT06957886

� HER2+ a/mBC
� earlyHER2+ BC
� HER2-low m/rBC

� 2024 -03-18
� 2025 -02-17
� 2025 -05-06

� China
� China
� China

FS-1502 Shanghai Fosun III � NCT05755048 � HER2+ a/mBC � 2023 -03-06 � China

JSKN003 Jiangsu Alphamab III � NCT06079983
� NCT06846437

� HER2-low m/rBC
� HER2+ a/mBC

� 2023 -10-12
� 2025 -02-26

� China
� China

MRG002 Shanghai Miracogen III � NCT04924699 � HER2+ a/mBC � 2021 -06-14 � China
RC48 RemeGen III � NCT04400695 � HER2-low a/rBC � 2020 -05-22 � China

HER3-DXd

a/m/r BC refers to advanced/metastatic/recurrent breast cancer.

Source: ClinicalTrials.gov, CDE, CIC

Notes:

1. Represent the most advanced stage of candidates in China and the U.S.

2. Represent the trial numbers, indications, first posted dates and locations of the clinical trials at the most
advanced stage evaluating corresponding drug candidates across China and the U.S.

* Represent marketed drugs which are being explored for indication expansion.

OTHER CANCER TYPES

In addition to NSCLC and BC, we have observed robust anti-tumor activity and a

manageable safety profile from iza-bren consistently across a variety of other solid tumor

types, including but not limited to CRC, PC, GC, HNSCC, liver cancer, CC, UC, EC,

endometrial cancer, RCC, OC, SCLC, BTC and NPC. These clinical results have demonstrated

iza-bren’s potential to become the next backbone cancer therapy and to even replace

conventional chemotherapy as the pan-tumor standard of care. In addition, other assets in our

pipeline have demonstrated anti-tumor activity in a wide variety of tumor types, including

blood cancers.
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The following chart summarizes the incidences and prevalence of selected cancer

indications targeted by iza-bren and our other pipeline assets.

Epidemiology of the Selected Cancers

Cancer type
Global The U.S. China

2024 2028E 2033E 2024 2028E 2033E 2024 2028E 2033E
Solid tumor Incidence (thousand people)

CRC 2,056 2,224 2,511 166 175 190 556 631 716
Prostate Cancer 1,529 1,713 1,941 240 256 270 159 212 282

GC 864 1,040 1,291 27 29 31 348 330 313
HNSCC 976 1,073 1,065 53 56 59 136 146 156

Liver Cancer 827 953 1,127 45 48 51 361 351 341
CC 690 742 804 14 15 15 162 183 208

Urothelial Carcinoma 512 571 653 68 75 84 82 87 93
Esophageal Cancer 435 534 675 20 21 23 220 203 190
Endometrial Cancer 382 412 448 68 71 75 79 85 91

RCC 393 427 465 63 67 71 62 61 60
OC 339 365 398 22 23 25 62 65 67

SCLC 320 352 399 36 39 42 172 196 223
BTC 253 286 333 14 15 16 98 89 82
NPC 120 135 146 2 2 2 51 50 50

Blood cancer Prevalence (thousand people)
NHL 3,032 3,297 3,536 460 473 486 676 827 962
ALL 380 368 361 22 19 17 187 184 180
AML 207 213 219 27 28 29 25 26 26

Source: GLOBOCAN; NCC; IARC; GHDx; CIC

GENERICS AND TRADITIONAL CHINESE MEDICINES

Anesthesia

Overview

Anesthesia drugs induce a temporary loss of sensation or awareness, and are essential in

medical practice to facilitate the performance of surgical procedures and other interventions

that would otherwise cause significant pain or distress to patients. These drugs can be

administered through various modalities, including inhalation, intravenous injection, and

regional nerve block techniques. Anesthesia drugs are broadly categorized into general

anesthetics, which induce a reversible state of unconsciousness, and local anesthetics, which

cause localized numbness. The administration and choice of anesthesia depend on factors such

as the type of surgery, patient health status, and expected duration of the procedure. Advances

in anesthesia drugs and techniques continue to improve patient safety, recovery times, and

overall outcomes in surgical care.
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Market Opportunities and Entry barriers

The anesthesia drug market in China is primarily driven by an increasing prevalence of

chronic diseases, advances in R&D and funding and emphasis on patient safety and regional

anesthesia. While anesthesia as a drug class has been established for many years, the market

continues to grow as incidences of chronic conditions such as cancer and cardiovascular

diseases continue to increase, many of which require surgical intervention, which in turn leads

to greater demand for general anesthesia. In addition, sustained R&D expenditure from

pharmaceutical companies has been funding the pursuit for more effective drugs with better

safety profile in the anesthesia drug treatment landscape, driving market growth. The

anesthesia market is also characterized by certain entry barriers, such as regulation. Anesthesia

drugs are highly regulated and as such, bringing a new product to market requires significant

costs and time. Physicians also tend to favor familiar brands, which in turn favors current

market incumbents.

The forecasted growth of the anesthesia market in China is driven by increasing demand

for anesthesia in both surgical and procedural settings. According to CIC, the number of

inpatient surgeries in China is expected to increase from 83.0 million in 2023 to 102.6 million

in 2032, driving the adoption of anesthesia drugs in perioperative treatments to ensure patient

preparation and safety during surgery. Additionally, procedures conducted outside the

operating room, such as diagnostic endoscopies, are also boosting demand. The number of

diagnostic endoscopic procedures under general anesthesia in China is expected to grow from

18.2 million in 2024 to 27.2 million in 2033, driven by an aging population and growing health

awareness, with anesthesia drugs playing a crucial role in stabilizing patients to enhance

diagnostic accuracy.
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Parenteral Nutrition

Overview

Parenteral nutrition is a life-sustaining therapy that offers nutritional support to patients

who are unable to meet their nutritional needs through oral or enteral routes. Medium and long

chain fat emulsion injections are a critical component of parenteral nutrition, supplying

essential fatty acids and calories that help maintain energy balance, support cellular functions,

and modulate immune responses. These emulsions are composed of triglycerides derived from

medium-chain fatty acids (MCFAs) and long-chain fatty acids (LCFAs), offering a balanced

and efficient energy source. The integration of both MCFAs and LCFAs enhances the metabolic

profile and tolerance of the fat emulsion, making it suitable for a wide range of patients,

including those with impaired fat metabolism. The market size for medium and long chain fat

emulsion in China was RMB0.7 billion in 2024, according to CIC.

Market Opportunities and Entry barriers

The parenteral nutrition market in China is primarily driven by continuous advancements

in formulation. These formulations are becoming more precise and personalized, with

researchers optimizing amino acid compositions to better meet the needs of various patient

groups. The diversification of product specifications presents significant opportunities.

Traditional single-chamber bags require a complex mixing process before use, increasing the

risk of contamination and operational errors. In contrast, multi-chamber bags store different

ingredients separately and allow for simple mixing before use, greatly simplifying the process

and enhancing safety and convenience.

The parenteral nutrition market also faces significant technical and investment entry

barriers. Developing parenteral nutrition preparations involves complex formula design,

sophisticated production processes, and stringent quality control, requiring extensive

experience. Furthermore, the R&D cycle is lengthy and demands substantial investment,

covering activities from formula research to clinical trials and market approval.
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Market Size

The parenteral nutrition drug market in China rose from RMB14.3 billion in 2018 to

RMB16.1 billion in 2024 at a CAGR of 2.0% and is projected to reach RMB21.2 billion in

2033 at a CAGR of 3.1% from 2024. The market experienced a contraction in 2022 due to the

impact of the VBP policies, which resulted in a reduction in drug prices. The following diagram

sets forth the size of the parenteral nutrition drug market in China:

China Parental Nutrition Drug Market Size, 2018-2033E

2018 2019 2020 2021 2022 2023 2024 2025E 2026E 2027E 2028E 2029E 2030E 2031E 2032E 2033E

14.3 14.5 14.4

15.9
14.9

15.5 16.1
16.7

17.3
17.9 18.5 19.1 19.6 20.2 20.7 21.2

2018-2024 2024-2033E

2.0% 3.1% Billion RMBparenteral nutrition drug market

Source: Annual reports, Expert interviews, CIC
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Market Opportunities and Entry barriers

The anti-infective drugs market in China is driven by the continued occurrence of

infectious diseases such as influenza, and the COVID-19 pandemic, which in turn have

continued to increase demand for effective antiviral therapies. Additionally, R&D efforts

dedicated by pharmaceutical companies to overcome anti-infective drug resistance and

improve drug safety profile are driving market growth. The anti-infective drugs market is also

characterized by several entry barriers, including the need to invest amounts of funding into

R&D, accumulate high levels of technical expertise to develop effective anti-infective drugs

with stringent pharmaceutical regulations and safety standards in China.

Market Size

The anti-infective drug market in China declined from RMB212.8 billion in 2018 to

RMB158.4 billion in 2024 at a CAGR of -3.4% and is projected to reach RMB208.8 billion in

2033 at a CAGR of 3.2% from 2024. The market experienced contractions in 2020 and 2022,

and 2021 to 2022 due to the combined impact of the COVID-19 pandemic and VBP policies,

which resulted in a reduction in drug prices. The following diagram sets forth the size of the

anti-infective drugs market in China:

China Anti-infective Drugs Market Size, 2018-2033E

2020 2021 20222019 2023 2024 2025E2018 2027E 2028E 2029E 2030E 2031E 2032E 2033E

Billion RMB

2026E

2018-2024 2024-2033E

-3.4% 3.2%Anti-infective Drug Market in China

212.8
220.7

167.9 170.3 165.5
178.9

158.4 164.4 170.3 176.2 181.9 187.5 193.0 198.4 203.7 208.8

Source: Annual reports, National Bureau of Statistics of China, Chin J Tuberc Respir Dis., CIC
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Pediatric Drugs

Overview

Pediatric drugs, including racecadotril and glucose electrolyte solutions, play a vital role

in managing common childhood conditions such as acute diarrhea and dehydration.

Racecadotril, an enkephalinase inhibitor, effectively reduces fluid secretion in the intestines

without altering gut motility, making it ideal for pediatric patients by minimizing adverse

effects like constipation. Its use improves clinical outcomes and reduces hospitalization

duration, thereby enhancing recovery times. Similarly, glucose electrolyte solutions are

fundamental in treating dehydration caused by diarrhea or vomiting. These solutions replenish

essential fluids and electrolytes, ensuring proper hydration and electrolyte balance, and are a

cornerstone of oral rehydration therapy recommended globally. The inclusion of glucose in

these solutions facilitates the efficient absorption of sodium and water in the intestine, boosting

rehydration effectiveness. As pediatric dehydration and diarrhea remain prevalent issues

worldwide, the demand for these drugs is expected to grow, driven by their proven safety,

efficacy, and ease of use, particularly in both developed and emerging markets. The market size

for racecadotril granule in China was RMB32.2 million in 2024. The market size for glucose

electrolyte effervescent tablet in China rose from RMB8.1 million in 2018 to RMB24.1 million

in 2024 at a CAGR of 19.9%, and is projected to reach RMB50.2 million in 2033 at a CAGR

of 8.5% from 2024.

Market Opportunities and Entry barriers

The pediatric drug market in China is driven by supportive policies that encourage the

development of pediatric medications. The PRC government has boosted R&D by releasing

multiple policies, such as the fourth batch of the encouraged pediatric drugs list issued in

August 2023 by the National Health Commission. However, the pediatric drug market also

faces significant entry barriers, primarily due to the complexities of R&D. The unique

indications for pediatric drugs present challenges, as there are substantial differences between

children and adults in metabolism, renal clearance, and other drug disposition mechanisms.

Additionally, there are strong variations among children of different ages in their ability to

metabolize, absorb, excrete, and transform medications, imposing higher R&D requirements.
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Market Size

The pediatric drug market in China rose from RMB80.4 billion in 2018 to RMB119.4

billion in 2024 at a CAGR of 6.8% and is projected to reach RMB212.7 billion in 2033 at a

CAGR of 6.6% from 2024. The market experienced contraction in 2020 due to the impact of

the COVID-19 pandemic. The following diagram sets forth the size of the pediatric drug

market in China:

China Pediatric Drug Market Size, 2018-2033E

2018 2019 2020 2021 2022 2023 2024 2025E 2026E 2027E 2028E 2029E 2030E 2031E 2032E 2033E

80.4 87.2 83.5
91.7

101.3
112.4

119.4
129.0

138.9
149.0

159.3
169.8

180.4
191.1

201.9
212.7

2018-2024 2024-2033E

6.8% 6.6% Billion RMBPediatric drug market

Source: CIC

INDUSTRY OVERVIEW

– 190 –

















Challenges of Traditional Chinese Medicine Market

The market for traditional Chinese medicine faces significant challenges, primarily due

to difficulties in quality control and standardization. Since traditional Chinese medicines are

made from herbs and are not standardized products, maintaining consistent quality requires

considerable effort. This lack of standardization can hinder the ability to meet market demand

reliably. Additionally, there is a shortage of valid clinical evidence supporting the efficacy of

some traditional Chinese medicines, as many do not have sufficient data from well-designed

clinical trials. Conducting such trials demands substantial capital and talent, which can impact

market growth. These challenges underscore the need for increased R&D investment to ensure

quality and build a stronger evidence base for traditional Chinese medicine.

SOURCE OF INFORMATION

CIC was commissioned to conduct an analysis of, and to report on, the global

pharmaceutical industry at a fee of approximately RMB530,000. The commissioned report has

been prepared by CIC independent of the influence of the Company and other interested

parties. CIC’s services include industry consulting, commercial due diligence, strategic

consulting, etc. Its consulting team has been tracking the latest market trends across various

industries, where it has relevant and insightful market intelligence.

CIC conducted both primary and secondary research using a variety of resources. Primary

research involved interviewing key industry experts and leading industry participants.

Secondary research involved analyzing data from various publicly available data sources, such

as the WHO, National Bureau of Statistics of China, and other databases. The market

projections in the commissioned report are based on the following key assumptions: (i) the

overall social, economic, and political environment in China and globally is expected to remain

stable during the forecast period; (ii) government policies on the pharmaceutical industry in

China and globally will remain consistent during the forecast period; and (iii) there is no

extreme force majeure or unforeseen set of industry regulations in which the market may be

affected in either a dramatic or fundamental way.

Unless otherwise specified, all data and forecasts contained in this section are derived

from the CIC report. The report has also incorporated actual and potential impact of the

COVID-19 outbreak on our industry. The Directors have confirmed that there has been no

occurrence of adverse change in the overall market information that would subject the data to

significant restrictions, contradiction or negative effects since the date of the consultancy

report.
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Drug registration inspection means the inspection activities carried out for the

development sites and production sites for verifying the authenticity and consistency of the

application materials and the commercial production conditions for marketing of drugs, and

examining the compliance of drug development, and data reliability, among others, and the

extended examination activities carried out for manufacturers, suppliers, or other entrusted

institutions of chemical active pharmaceutical ingredients (“APIs”), auxiliary materials, and

packaging materials and containers in direct contact with drugs involved in the application for

drug registration, if necessary.

The CDE shall decide whether to carry out on-site inspection of drug registration

development based on risks, according to the degree of drug innovation and the previous

acceptance of inspection by drug research institutions.

The CDE shall decide whether to launch production site inspection for drug registration

based on risks according to factors such as variety, process, facility, and previous acceptance

of inspection for which an application is filed for registration. For innovative drugs, new

modified drugs and biological products, production site inspection for drug registration and

pre-marketing examination for management standards for drug production quality shall be

conducted. For generic drugs, production site inspection for drug registration and pre-

marketing examination for management standards for drug production quality shall be

conducted based on the risks, according to whether a drug production license for the

corresponding production scope has been obtained and whether a variety of the same dosage

form has been marketed.

After an application for drug registration is accepted, the CDE shall conduct preliminary

examination within forty (40) business days of acceptance, notify the Center for Food and Drug

Inspection of NMPA (the “Center for Inspection”) of organizing inspection and provide the

relevant materials required for inspection, where production site inspection for drug

registration is required, and concurrently notify the applicant and the medical products

administrative department of the province, autonomous region, or municipality in the place

where the applicant or production enterprise is located. In principle, the Center for Inspection

shall complete the inspection work forty (40) business days prior to the expiry of the time limit

for inspection, and report the inspection information, inspection results and other relevant

materials to the CDE.

Drug registration examination shall include standard review and sample examination.

Standard review means the laboratory assessment of the scientificity of the items set in the

standards for the drug for which the applicant applies, the feasibility of the test methods, and

the rationality of quality control indicators, among others. Sample examination means the

laboratory examination carried out for samples according to the application of the applicant or

the drug quality standards verified by the CDE.
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(b) clarifying the criteria to constitute a foreign entity, which shall include (i) any

foreign organization or individual that holds directly or indirectly more than 50% of

the shares, equity interests, voting rights, property shares or other interests in the

institution, (ii) any foreign organization or individual that is able to dominate or

have material effect on the decision-making or management of the institution

through its voting right or other interests, although the shares, equity interests,

voting rights, property share or other interests it directly or indirectly holds in the

institution is less than 50%, (iii) any foreign organization or individual that is able

to dominate or have material effect on the decision-making or management of the

institution through investment relationship, contract or other arrangement; and (iv)

other situations stipulated by laws, regulations and rules;

(c) listing the situations where security review may be required, which shall include: (i)

human genetic resource information of important genetic families; (ii) human

genetic resources information of specific regions, (iii) exome sequencing and

genome sequencing information resources with a population greater than 500 cases;

and (iv) other situation that may affect the public health, national security and social

public interest of the PRC.

According to Articles 27 and 28 of the HGR Regulations, where human genetic resources

materials of the PRC are transported, mailed or carried abroad, it shall be approved by the

healthcare department of the State Council; where only human genetic resources information

are transferred to foreign individuals or entities, a filing is required with the healthcare

department of the State Council. Under our strategic collaboration with BMS, we provide

human genetic resources information via online transmission, without involving the

transportation, mailing or carrying of human genetic resources materials across borders.

Therefore, according to the HGR Regulations, we are obligated to make a filing for

record-keeping and submit information backups for providing such genetic information to our

overseas subsidiary. We have reported and completed filing for the clinical trial data

transmitted as well as submitted information backup in connection with the BMS Agreement.

Additionally, Article 28 of the HGR Regulations stipulates that if the supply or use of human

genetic resources information to foreign individuals or entities is likely to affect the public

health, national security or public interests in the PRC, it shall pass a security review by the

healthcare department of the State Council. To our best knowledge, the transmission of the

clinical trial data in connection with the BMS Agreement is in line with typical practices for

R&D collaborations in the pharmaceutical industry and does not pose a risk to public health,

national security or public interests in the PRC. As of the Latest Practicable Date, we had not

received any written notice from regulatory authorities requesting a security review in this

regard. Based on the above, our PRC Legal Advisor is of the view that the transmission of

human genetic resources information as described above is in compliance with the HGR

Regulations and the Biosecurity Law of the PRC.
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individuals, other documents and materials whose divulgence will have adverse impact on

national security or public interest, shall strictly undergo the relevant procedures in accordance

with the relevant regulations of the state.

OVERVIEW OF LAWS AND REGULATIONS IN THE UNITED STATES

This section summarizes the principal laws and regulations in the United States that are

relevant to our business.

U.S. Government Regulation of Drug and Biological Products

In the United States, the FDA regulates drugs under the Federal Food Drug and Cosmetic

Act (the “FDCA”), its implementing regulations, and biologics implemented under the FDCA

and the Public Health Service Act (the “PHSA”) and their implementing regulations. Both

drugs and biologics also are subject to other federal, state and local statutes and regulations,

such as those related to competition. The process of obtaining regulatory approvals and the

subsequent compliance with appropriate federal, state, and local statutes and regulations

requires the expenditure of substantial time and financial resources. Failure to comply with the

applicable U.S. requirements at any time during the product development process, approval

process or following approval may subject an applicant to administrative actions or judicial

sanctions. These actions and sanctions could include, among other actions, the FDA’s refusal

to approve pending applications, withdrawal of an approval, license revocation, a clinical hold,

untitled or warning letters, voluntary or mandatory product recalls or market withdrawals,

product seizures, total or partial suspension of production or distribution, injunctions, fines,

refusals of government contracts, restitution, disgorgement and civil or criminal fines or

penalties.

Once a product candidate is identified for development, it enters preclinical testing, which

includes laboratory evaluations of product chemistry, toxicity, formulation and stability, as

well as animal studies. Preclinical testing is conducted in accordance with FDA’s Good

Laboratory Practice regulations. A sponsor of an IND must submit the results of the preclinical

tests, manufacturing information, analytical data, the clinical trial protocol, and any available

clinical data or literature to the FDA. The IND automatically becomes effective 30 days after

receipt by the FDA, unless the FDA raises concerns or questions and places the trial on a

clinical hold within that 30-day period. FDA may also impose clinical holds or partial clinical

holds at any time during clinical trials due to safety concerns or non-compliance.

All clinical trials, which involve the administration of the investigational product to

humans, must be conducted under the supervision of one or more qualified investigators in

accordance with Good Clinical Practice regulations, including the requirement that all research

subjects provide informed consent in writing before their participation in any clinical trial.

Further, an Institutional Review Board (the “IRB”), must review and approve the plan for any

clinical trial before it commences at any institution, and the IRB must conduct continuing

review and re-approve the study at least annually. Each new clinical protocol and any

amendments to the protocol must be submitted for FDA review, and to the IRBs for approval.
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An IRB can suspend or terminate approval of a clinical trial at its institution if the trial is not

being conducted in accordance with the IRB’s requirements or if the product has been

associated with unexpected serious harm to subjects.

Clinical trials generally are conducted in three sequential phases, known as Phase I, Phase

II and Phase III, and may overlap.

• Phase I clinical trials generally involve a small number of healthy volunteers or

disease-affected patients who are initially exposed to a single dose and then multiple

doses of the product candidate. The primary purpose of these clinical trials is to

assess the metabolism, pharmacologic action, side effect tolerability and safety of

the product candidate.

• Phase II clinical trials involve studies in disease-affected patients to evaluate proof

of concept and/or determine the dose required to produce the desired benefits. At the

same time, safety and further pharmacokinetics and pharmacodynamics information

is collected, possible adverse effects and safety risks are identified, and a

preliminary evaluation of efficacy is conducted.

• Phase III clinical trials generally involve a large number of patients at multiple sites

and are designed to provide the data necessary to demonstrate the effectiveness of

the product for its intended use, its safety in use and to establish the overall

benefit/risk relationship of the product and provide an adequate basis for product

labeling.

Progress reports detailing the results of the clinical trials must be submitted at least

annually to the FDA. Safety reports must be submitted to the FDA and the investigators 15

calendar days after the trial sponsor determines that the information qualifies for reporting. The

sponsor also must notify FDA of any unexpected fatal or life-threatening suspected adverse

reaction as soon as possible but in no case later than 7 calendar days after the sponsor’s initial

receipt of the information. Sponsors of clinical trials of FDA-regulated products, including

drugs, are required to register and disclose certain clinical trial information, which is publicly

available at www.clinicaltrials.gov.

Concurrent with clinical trials, companies usually complete additional animal studies and

must also finalize a process for manufacturing the product in commercial quantities in

accordance with current Good Manufacturing Practice (“cGMP”) requirements. The process of

obtaining regulatory approvals and compliance with appropriate federal, state, local and

foreign statutes and regulations require the expenditure of substantial time and financial

resources. Failure to comply with the applicable U.S. requirements may subject an applicant

to administrative or judicial sanctions.
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U.S. Review and Approval Processes

The results of product development, preclinical studies and clinical trials, along with

descriptions of the manufacturing process, analytical tests conducted on the product, proposed

labeling and other relevant information, are submitted to the FDA as part of a BLA. Unless

deferred or waived, BLAs, or supplements must contain data adequate to assess the safety and

effectiveness of the product for the claimed indications in all relevant pediatric subpopulations

and to support dosing and administration for each pediatric subpopulation for which the

product is safe and effective. The submission of a BLA is subject to the payment of a

substantial user fee and an annual prescription drug program fee.

Within 60 days of its receipt, the FDA reviews the BLA to ensure that it is sufficiently

complete for substantive review before it accepts the BLA for filing. After accepting the BLA

filing, the FDA begins an in-depth substantive review to determine, among other things,

whether a product is safe and effective for its intended use. The FDA also evaluates whether

the product’s manufacturing is cGMP-compliant to assure the product’s identity, strength,

quality and purity. Before approving the BLA, the FDA typically will inspect whether the

manufacturing processes and facilities are in compliance with cGMP requirements and

adequate to assure consistent production of the product within required specifications. The

FDA may refer the BLA to an advisory committee, a panel of experts, for review whether the

application should be approved and under what conditions and considers such

recommendations when making decisions.

The FDA may refuse to approve the BLA if the applicable regulatory criteria are not

satisfied or may require additional clinical data or other data and information. The FDA will

issue a complete response letter describing all of the specific deficiencies that the FDA

identified in the BLA that must be satisfactorily addressed before it can be approved. The

deficiencies identified may be minor, for example, requiring labeling changes, or major, for

example, requiring additional clinical trials. Additionally, the complete response letter may

include recommended actions that the applicant might take to place the application in a

condition for approval. The applicant may either resubmit the BLA, addressing all of the

deficiencies identified in the letter, or withdraw the application or request an opportunity for

a hearing.

The regulatory approval may be limited to specific diseases and dosages or the indications

for use may otherwise be limited, which could restrict the commercial value of the product.

Further, the FDA may require that certain contraindications, warnings or precautions be

included in the product labeling. In addition, the FDA may require post-approval studies,

including phase IV clinical trials, to further assess a product’s safety and effectiveness after

BLA approval and may require testing and surveillance programs to monitor the safety of

approved products that have been commercialized.
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Expedited Development and Review Programs

The FDA has various programs that are intended to expedite or streamline the process for

the development and FDA review of drugs that are intended for the treatment of serious or

life-threatening diseases or conditions and demonstrate the potential to address unmet medical

needs. The purpose of these programs is to provide important new drugs to patients earlier than

under standard FDA review procedures.

Fast-track Designation

To be eligible for a fast-track designation, the FDA must determine, based on the request

of a sponsor, that a drug is intended to treat a serious or life-threatening disease or condition

for which there is no effective treatment and demonstrates the potential to address an unmet

medical need for the disease or condition. Under the fast-track program, the sponsor of a drug

candidate may request FDA to designate the product for a specific indication as a fast-track

product concurrent with or after the filing of the IND for the drug candidate. The FDA must

make a fast-track designation determination within 60 days after receipt of the sponsor’s

request.

In addition to other benefits, such as the ability to use surrogate endpoints and have

greater interactions with FDA, FDA may initiate review of sections of a fast-track product’s

NDA before the application is complete. This rolling review is available if the applicant

provides, and FDA approves, a schedule for the submission of the remaining information and

the applicant pays applicable user fees. However, FDA’s time period goal for reviewing a

fast-track application does not begin until the last section of the NDA is submitted. In addition,

the fast-track designation may be withdrawn by FDA if FDA believes that the designation is

no longer supported by data emerging in the clinical trial process.

Priority Review

The FDA may give a priority review designation to drugs that offer major advances in

treatment, or provide a treatment where no adequate therapy exists. A priority review means

that the goal for the FDA to review an application is six months, rather than the standard review

of ten months under the Prescription Drug User Fee Act (the “PDUFA”) guidelines. These six-

and ten-month review periods are measured from the “filing” date rather than the receipt date

for NDAs for new molecular entities, which typically adds approximately two months to the

timeline for review and decision from the date of submission. Most products that are eligible

for fast-track designation are also likely to be considered appropriate to receive a priority

review.
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Accelerated Approval

Under FDA’s accelerated approval regulations, the FDA may approve a drug or biologic

candidate for a serious or life-threatening illness that provides meaningful therapeutic benefit

to patients over existing treatments and demonstrates an effect on either a surrogate endpoint

that is reasonably likely to predict clinical benefit or on a clinical endpoint that can be

measured earlier than irreversible morbidity or mortality (“IMM”), that is reasonably likely to

predict an effect on IMM or other clinical benefit, taking into account the severity, rarity, or

prevalence of the disease or condition and the availability or lack of alternative treatments. A

product candidate approved on this basis is subject to rigorous post-marketing compliance

requirements, including the completion of post-approval clinical trial to confirm the effect on

the clinical endpoint. Failure to conduct required post-approval studies, or to confirm a clinical

benefit during post-marketing studies, will allow the FDA to withdraw the product from the

market on an expedited basis. All promotional materials for product candidates approved under

accelerated regulations are subject to prior review by the FDA.

Breakthrough Designation

Another program available for sponsors is the breakthrough therapy designation. A drug

or biologic may be eligible for designation as a breakthrough therapy if the product is intended,

alone or in combination with one or more other drugs or biologics, to treat a serious or

life-threatening condition and preliminary clinical evidence indicates that the product may

demonstrate substantial improvement over currently approved therapies on one or more

clinically significant endpoints, such as substantial treatment effects observed early in clinical

development. A sponsor may request that a product be designated as a breakthrough therapy

concurrently with, or at any time after, the submission of an IND, and the FDA must determine

if the candidate qualifies for such designation within 60 days of receipt of the request. If so

designated, the FDA shall act to expedite the development and review of the product’s

marketing application, including by meeting with the sponsor throughout the product’s

development, providing timely advice to the sponsor to ensure that the development program

to gather preclinical and clinical data is as efficient as practicable.

Orphan Drugs

Under The Orphan Drug Act of 1983, the FDA may grant orphan drug designation to

drugs or biologic candidates intended to treat a rare disease or condition generally affecting

fewer than 200,000 individuals in the U.S. or for which a manufacturer has no reasonable

expectation of recovering drug treatment research and development costs. The first applicant

to receive FDA approval for the disease or indication for which it has orphan drug designation

is entitled to a seven-year exclusive marketing period. During the exclusivity period, the FDA

may not approve any other applications to market the same product for the same disease or

condition except in limited circumstance.
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Post-Marketing Requirements

Following the approval of a new product, the manufacturer and the approved product are

subject to continuing regulation by the FDA, including, among other things, monitoring and

record-keeping activities, reporting of adverse experiences, complying with promotion and

advertising requirements, which include restrictions on promoting products for unapproved

uses or patient populations, known as “off-label use,” and limitations on industry-sponsored

scientific and educational activities. Although physicians may prescribe legally available

products for off-label uses, manufacturers may not market or promote such uses. The FDA and

other agencies actively enforce the laws and regulations prohibiting the promotion of off-label

uses, and a company that is found to have improperly promoted off-label uses may be subject

to significant liability, including investigation by federal and state authorities. Prescription

drug promotional materials must be submitted to the FDA in conjunction with their first use or

first publication. Further, if there are any modifications to the drug or biologic, including

changes in indications, labeling or manufacturing processes or facilities, the applicant may be

required to submit and obtain FDA approval of a new BLA or BLA supplement, which may

require the development of additional data or preclinical studies and clinical trials.

The FDA may also place other conditions on approvals including the requirement for a

risk evaluation and mitigation strategy (the “REMS”), to assure the safe use of the product. If

the FDA concludes a REMS is needed, the sponsor of the BLA must submit a proposed REMS.

The FDA will not approve the BLA without an approved REMS, if required. A REMS could

include medication guides, physician communication plans or elements to assure safe use, such

as restricted distribution methods, patient registries and other risk minimization tools. Any of

these limitations on approval or marketing could restrict the commercial promotion,

distribution, prescription or dispensing of products. Product approvals may be withdrawn for

noncompliance with regulatory standards or if problems occur following initial marketing.

FDA regulations require that products be manufactured in specific approved facilities and

in accordance with cGMP regulations. These manufacturers must comply with cGMP

regulations that require, among other things, quality control and quality assurance, the

maintenance of records and documentation and the obligation to investigate and correct any

deviations from cGMP.

Manufacturers and other entities involved in the manufacture and distribution of approved

drugs or biologics are required to register their establishments with the FDA and certain state

agencies, and are subject to periodic unannounced inspections by the FDA and certain state

agencies for compliance with cGMP requirements and other laws. Accordingly, manufacturers

must continue to expend time, money and effort in the area of production and quality control

to maintain cGMP compliance. The discovery of violative conditions, including failure to

conform to cGMP regulations, could result in enforcement actions, and the discovery of

problems with a product after approval may result in restrictions on a product, manufacturer

or holder of an approved BLA, including recall.
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Once an approval is granted, the FDA may issue enforcement letters or withdraw the

approval of the product if compliance with regulatory requirements and standards is not

maintained or if problems occur after the drug or biologic reaches the market. Corrective action

could delay drug or biologic distribution and require significant time and financial

expenditures. Later discovery of previously unknown problems with a drug or biologic,

including adverse events of unanticipated severity or frequency, or with manufacturing

processes, or failure to comply with regulatory requirements, may result in revisions to the

approved labeling to add new safety information; imposition of post-market studies or clinical

trials to assess new safety risks; or imposition of distribution or other restrictions under a

REMS program. Other potential consequences include, among other things:

• restrictions on the marketing or manufacturing of the drug or biologic, suspension

of the approval, complete withdrawal of the drug from the market or product recalls;

• fines, warning letters or holds on post-approval clinical trials;

• refusal of the FDA to approve applications or supplements to approved applications,

or suspension or revocation of drug or biologic approvals; drug or biologic seizure

or detention, or refusal to permit the import or export of drugs; or

• injunctions or the imposition of civil or criminal penalties.

Patient Protection and Affordable Health Care Act

The Patient Protection and Affordable Care Act, as amended by the Health Care and

Education Affordability Reconciliation Act (collectively, the “ACA”), became law in the

United States in March 2010, and have driven healthcare reform in the United States by

extending health insurance coverage and substantially changing the way healthcare financed by

both governmental and private insurers in the United States. With regard to pharmaceutical

products specifically, the ACA expanded and increased industry rebates for drugs covered

under Medicaid programs and made changes to the coverage requirements under the Medicare

prescription drug benefit. Among other things, the ACA contains provisions that may reduce

the profitability of drug products through increased rebates for drugs reimbursed by Medicaid

programs, extension of Medicaid rebates to Medicaid managed care plans, and mandatory

discounts for certain Medicare Part D beneficiaries and annual fees based on pharmaceutical

companies’ share of sales to federal health care programs.

Since its enactment, there have been judicial and congressional challenges to certain

aspects of the ACA, and there may be additional challenges and amendments to the ACA in the

future. Since January 2017, former President Trump has signed Executive Orders and other

directives designed to delay the implementation of certain provisions of the ACA or otherwise

circumvent some of the requirements for health insurance mandated by the ACA. Concurrently,

Congress has considered legislation that would repeal or repeal and replace all or part of the

ACA. While Congress has not passed comprehensive repeal legislation, several bills affecting

the implementation of certain taxes under the ACA have passed, for example, the Tax Act
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enacted by the Congress in 2017 which eliminated the tax-based shared responsibility payment

imposed by the ACA on certain individuals who fail to maintain qualifying health coverage for

all or part of a year that is commonly referred to as the “individual mandate.” In addition, the

2020 federal spending package permanently eliminated, effective January 1, 2020, the ACA

mandated “Cadillac” tax on high-cost employer-sponsored health coverage and medical device

tax and, effective January 1, 2021, also eliminates the health insurer tax. There may be other

efforts to challenge, repeal or replace the ACA.

Patent Term Restoration and Marketing Exclusivity

After approval, owners of relevant drug or biological product patents may apply for up

to a five-year patent extension to restore a portion of patent term lost during product

development and FDA review of a BLA if approval of the application is the first permitted

commercial marketing or use of a biologic containing the active ingredient under the Drug

Price Competition and Patent Term Restoration Act of 1984, referred to as the Hatch-Waxman

Act. The allowable patent term extension is calculated as one-half of the product’s testing

phase, which is the time between IND and BLA submission, and all of the review phase, which

is the time between BLA submission and approval, up to a maximum of five years. The time

can be shortened if the FDA determines that the applicant did not pursue approval with due

diligence. The total patent term after the extension may not exceed more than 14 years from

the date of FDA approval of the product. Only one patent claiming each approved product is

eligible for restoration, only those claims covering the approved product, a method for using

it, or a method for manufacturing it may be extended, and the patent holder must apply for

restoration within 60 days of approval. The United States Patent and Trademark Office (the

“USPTO”), in consultation with the FDA, reviews and approves the application for patent term

restoration. For patents that might expire during the application phase, the patent owner may

request an interim patent extension. An interim patent extension increases the patent term by

one year and the patent owner may apply for no more than four subsequent interim extensions.

For each interim patent extension granted, the post-approval patent extension is reduced by one

year. The director of the USPTO must determine that approval of the drug candidate covered

by the patent for which a patent extension is being sought is likely. Interim patent extensions

are not available for a drug candidate for which a BLA has not been submitted.
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OUR KEY MILESTONES

The following table sets out a summary of the key milestones in our corporate and

business development:

Year Milestone

1996 • Baili Pharmaceutical was established to produce traditional Chinese

medicine and other drugs.

2005 • Guorui Pharmaceutical was established to produce anesthesia drugs.

2006 • Tianheng Pharmaceutical, our Company’s predecessor, was

established.

2010 • We made the strategic pivot to enter the innovative drug business.

2011 • Our Company was converted into a joint stock limited company under

the name of Sichuan Biokin Pharmaceutical Co., Ltd.

2014 • Jingxi Pharmaceutical was established to produce active

pharmaceutical ingredients.

• Hiatt Technology was established to produce pharmaceutical

intermediates.

• We established SystImmune, a wholly-owned subsidiary, in Seattle, the

U.S. to lead our innovation of therapeutics modalities and discovery of

novel drug pipelines.

• We established our innovative HIRE-ADC platform and bispecific

antibody SEBA platform.

2015 • We established our innovative multi specific antibody GNC platform.

2017 • Baili-Bio was established to produce antibody drugs.

2019 • We brought SI-B001, a potentially first-in-class EGFR × HER3

bispecific antibody to the clinical stage.

2020 • Our multi-specific T cell engagers, GNC-038 and GNC-039, were the

first tetra-specific antibodies globally to reach the clinical stage.
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Year Milestone

2021 • Our key asset iza-bren (BL-B01D1) entered the clinical stage, making

it the world’s first and only clinical-stage EGFR × HER3 bispecific

ADC to have entered into clinical development at this time.

2022 • T-Bren (BL-M07D1), our HER2 ADC with a novel cleavable linker

and a TOP-1 inhibitor payload, entered clinical development.

2023 • Our Company was listed on the SSE STAR Market (stock

code: 688506) in January.

• We announced data from our first-in-human, Phase I clinical trial of

iza-bren during the 2023 ASCO annual meeting.

• We initiated our first U.S.-based clinical trial for iza-bren.

• SI-B001 advanced to Phase III clinical development, marking our first

Phase III clinical trial.

• We advanced iza-bren to Phase III clinical trial, making it the world’s

first and only bispecific ADC to have entered into Phase III clinical

development.

• We entered into the global strategic license and collaboration

agreement with BMS, under which we and BMS will conduct a global

strategic collaboration to co-develop and co-commercialize iza-bren.

2024 • We advanced BL-B16D1 and BL-M17D1, our two novel ADCs with

the same proprietary new-generation payload developed on our

platform to Phase I clinical trials.

• We advanced GNC-077, an innovative multi-specific antibody

molecule to Phase I clinical trial.

• We initiated a total of six Phase III clinical trials for iza-bren this year.

2025 • We advanced BL-M09D1, our novel ADC with the same proprietary

new-generation payload developed on our platform to Phase I clinical

trials.

• Three Phase III pivotal registration clinical trials in China and three

global pivotal registration Phase II/III clinical trials for iza-bren were

initiated this year.
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3. Capital injection in December 2011

On December 19, 2011, Ms. Zhang Suya and 45 other individuals agreed to subscribe for

additional shares in the Company at a total consideration of RMB3,328,000, which was

determined with reference to the net asset value of approximately RMB269.4 million of the

Company as of July 31, 2011, as set out in the valuation report prepared by a third-party valuer.

Our share capital increased to RMB105,000,000 after the capital injection. The shareholding

structure of our Company immediately after the completion of the capital injection was as

follows:

No. Name of Shareholder
Number of

shares

Approximate
percentage of
shareholding

(%)

1. Dr. Zhu 95,716,136 91.16
2. Ms. Zhang Suya 3,076,100 2.93
3. Xinjiang Xinxi 2,850,000 2.71
4. Hangzhou Ronggao 2,000,000 1.90
5. Ms. Zhu Ying(1) 187,764 0.18
6. Mr. Zhu Mingdong(2) 100,000 0.095
7. Mr. Zhu Xi(3) 100,000 0.095
8. Mr. Kang Jian(4) 80,000 0.076
9. Mr. Wang Yajun(5) 80,000 0.076
10. Mr. Zhong Shaoquan(6) 80,000 0.076
11. Mr. Li Jian(7) 50,000 0.048
12. Ms. Jiang Ling(8) 40,000 0.038
13. Ms. Liu Xin(9) 40,000 0.038
14. Ms. Wang Xiaoxiao(10) 40,000 0.038
15. Mr. Zhang Yong(11) 40,000 0.038
16. Mr. Liu Liang(12) 10,000 0.0095
17. Mr. Wang Gang(13) 10,000 0.0095
18. Other Shareholders(14) 500,000 0.48

Total 105,000,000 100
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Notes:

(1) Ms. Zhu Ying is a supervisor of Baili Pharmaceutical and the sister of Dr. Zhu.

(2) Mr. Zhu Mingdong is a former director and a former deputy general manager of our Company.

(3) Mr. Zhu Xi is a former director of our Company and the brother of Dr. Zhu.

(4) Mr. Kang Jian is a former executive Director and deputy general manager of our Company.

(5) Mr. Wang Yajun is a former employee of our Group and an Independent Third Party.

(6) Mr. Zhong Shaoquan is a former employee of our Group and an Independent Third Party.

(7) Mr. Li Jian is a former employee of our Group and an Independent Third Party.

(8) Ms. Jiang Ling is a former supervisor of our Company.

(9) Ms. Liu Xin is a former supervisor of our Company.

(10) Ms. Wang Xiaoxiao is the vice president of the Group and the assistant to our chairman of the Board.
She is the daughter (aged above 18) of Ms. Zhang Suya.

(11) Mr. Zhang Yong is a supervisor of Lhasa Xinbo and the brother of Ms. Zhang Suya.

(12) Mr. Liu Liang is a former supervisor of our Company.

(13) Mr. Wang Gang is a supervisor of Tianze Pharmaceutical.

(14) Other Shareholders included 33 individuals who are employees or ex-employees of our Company, each
of whom is an Independent Third Party holding less than 0.03% equity interest in our Company
immediately after the completion of such capital injection.

4. Capital injection by OAP III in September 2017

On August 16, 2017, OAP III (HK) Limited (“OAP III”) entered into a capital injection

agreement with Dr. Zhu and our Company, pursuant to which OAP III agreed to subscribe for

approximately 9.43% of the enlarged equity interest in our Company at a consideration of

USD38,226,300, which is equivalent to RMB250,000,000, which was determined based on an

arm’s length negotiation among the parties. The investment was duly settled on September 15,

2017. Our share capital increased to RMB115,937,500 after the capital injection.

OAP III is wholly owned by OrbiMed Asia Partners III, L.P. (“OAP Asia III”). OAP Asia

III is an exempted limited partnership established under the laws of the Cayman Islands. OAP

Asia III’s general partner is OrbiMed Asia GP III, L.P. (“OAP III GP”), and OAP III GP’s

general partner is OrbiMed Advisors III Limited (“Advisors III”). OrbiMed Advisors LLC

(“OrbiMed Advisors”) is the advisory company of OAP Asia III. OrbiMed Advisors exercises

voting and investment power through a management committee comprised of Carl L. Gordon,

Sven H. Borho, and W. Carter Neild, to our best knowledge, each of whom is an Independent

Third Party. OAP Asia III has 102 limited partners and none of such limited partners

individually hold more than 20% partnership interest in OAP Asia III.
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Our A Shares are listed on the SSE STAR MARKET. The total number of the H Shares

to be issued pursuant to the Global Offering represents approximately 2.05% of the total issued

share capital of our Company. Immediately following the completion of the Global Offering,

the total number of the H Shares expected to be held by the public represents approximately

2.05% of the total issued share capital of our Company. Based on the low-end of the indicative

Offer Price range of HKD347.50 per H Share, the expected market value of the H shares held

in public hands will exceed HK$3,000,000,000 as required under 19A.13A(2)(b) of the Listing

Rules.

Satisfaction of the Free Float Requirement

Rule 8.08A (as amended and replaced by Rule 19A.13C) of the Listing Rules provides

that, where a new applicant is a PRC issuer with other listed shares at the time of listing, this

will normally mean that the portion of H shares for which listing is sought that are held by the

public and not subject to any disposal restrictions (whether under contract, the Listing Rules,

applicable laws or otherwise), at the time of listing, must: (a) represent at least 5% of the total

number of issued shares in the class to which H shares belong at the time of listing (excluding

treasury shares), with an expected market value at the time of listing of not less than

HK$50,000,000; or (b) have an expected market value at the time of listing of not less than

HK$600,000,000. Based on the low-end of the indicative Offer Price range of HK$347.50 per

H Share, the Company will satisfy the free float requirement under Rule 8.08A (as amended

and replaced by Rule 19A.13C) of the Listing Rules.

MAJOR ACQUISITIONS AND DISPOSALS

During the Track Record Period and as of the Latest Practicable Date, we did not conduct

any acquisitions, disposals or mergers that we consider to be material to us.

HISTORY, DEVELOPMENT AND CORPORATE STRUCTURE

– 251 –



OUR SUBSIDIARIES

The following chart sets out the detailed information of our subsidiaries as of the Latest

Practicable Date:

Name of subsidiaries
Place of
incorporation

Date of
incorporation

Equity
interest

attributable
to our Group Principal activities

Baili Pharmaceutical PRC August 23,

1996

100% Production, research

and development of

pharmaceutical

products
Guorui Pharmaceutical PRC December 7,

2005

100% Production, research

and development of

pharmaceutical

products
Lhasa Xinbo PRC August 22,

2013

100% Sales and distribution

of pharmaceutical

products
Panku Capital BVI April 16, 2014 100% Investment holding
SystImmune US April 21, 2014 100% Research and

development of

pharmaceutical

products
Hiatt Technology PRC September 29,

2014

100% Production, research

and development of

pharmaceutical

products
Jingxi Pharmaceutical PRC September 29,

2014

100% Production, research

and development of

pharmaceutical

products
Baili-Bio PRC February 21,

2017

100% Production, research

and development of

pharmaceutical

products
Tianze Pharmaceutical PRC November 26,

2020

100% Production of

pharmaceutical

products
Nuoxin Bio PRC March 4, 2025 100% Provision of research

and development

services
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OUR LISTING ON THE SSE STAR MARKET AND THE REASONS FOR THE
LISTING ON THE STOCK EXCHANGE

Since the date of our listing on the SSE STAR Market up to the Latest Practicable Date,

we had not received any notice from the SSE STAR Market alleging any non-compliance

incidents on the part of our Company or our subsidiaries, and our Directors confirm that we

had no instances of non-compliance with the rules of the SSE STAR Market in all material

respects, and to the best knowledge of our Directors after having made all reasonable enquiries,

there is no matter that should be brought to the attention of our potential investors or the Stock

Exchange in relation to our compliance record on the SSE STAR Market. Based on the

independent due diligence conducted by the Joint Sponsors, nothing has come to the Joint

Sponsors’ attention that would cause them to disagree with our Directors’ confirmation with

regard to the compliance records of the Company on the SSE STAR Market.

Immediately upon the listing of our A Shares on the SSE STAR Market, the market

valuation of our Company was approximately RMB9,904.7 million. We had received

approximately RMB884.4 million net proceeds after deducting the listing expenses from the

initial public offering of our A Shares on the SSE STAR Market. As of the Latest Practicable

Date, approximately 93.49% of such net proceeds had been utilized.

Our Company is seeking a listing of its H shares on the Hong Kong Stock Exchange in

order to raise further capital to enhance the development of our Company’s international

business, better utilize domestic and oversea fundraising platform, strengthen the working

capital of our Company, support our global clinical development and strategic growth towards

a multinational pharmaceutical company with global leadership in the field of oncology drugs.

See “Future Plans and Use of Proceeds” in this Prospectus for further details.
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OVERVIEW

We are an integrated pharmaceutical group with capabilities spanning early-stage

research and development, clinical development, manufacturing and commercialization.

During the Track Record Period, we operated two major businesses: innovative biologics

business, and generics and traditional Chinese medicine business.

Ten years ago, in 2014, we established SystImmune in Seattle, U.S., embarking on the

development of iza-bren, the world’s first and only EGFR × HER3 bispecific ADC to have

entered into Phase III clinical development. A decade later, we entered into a global strategic

license and collaboration agreement for iza-bren with BMS, with a US$800 million upfront

payment and a total deal value worth up to US$8.4 billion — being the largest ever for a

single-asset collaboration transaction in the ADC space in terms of total deal value. Our

endeavors in the U.S. over the past decade have led to the creation of (i) an innovative ADC

drug development platform, from which we have successfully advanced ten clinical-stage,

innovative ADC candidates, including iza-bren, into approximately 70 clinical studies,

including 16 pivotal registration clinical trials in China, three global pivotal registration

clinical trials, and 16 Phase II clinical trials for first-line cancer treatment; (ii) a multi-specific

T cell engager platform, from which we have successfully advanced four innovative GNC

multi-specific antibodies, including GNC-077, to clinical stage, which have been evaluated in

15 clinical studies; and (iii) an innovative ARC drug development platform, from which we

have successfully developed an IND-approved, innovative ARC candidate, BL-ARC001.

Through years of dedicated effort since 1996, we have cultivated expertise in generics and

traditional Chinese medicine. Our generics and traditional Chinese medicine business has a

product portfolio in anesthesia, parenteral nutrition, anti-infection, pediatrics and other

therapeutic areas. We have accumulated rich experience in R&D, production and marketing of

special preparations such as emulsion injections and effervescent preparations, and have

formed a competitive product portfolio. During the Track Record Period, we generated revenue

from the sales of 31 approved drug products with over 100 specifications, which includes 26

generics products and five traditional Chinese medicine products. Revenue from these products

has played a crucial role in funding our innovative drug development.
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As of the Latest Practicable Date, all of our innovative drug candidates remained new

drug application, in clinical or preclinical development stage. In 2024, we recorded revenue of

RMB5,821.1 million, among which 91.6% represented the license fee income generated under

our license and collaboration agreement with BMS, and 8.4% represented sales of generics and

traditional Chinese medicines. In 2022 and 2023, we generated a revenue of RMB701.8 million

and RMB560.4 million, respectively, from sales of generics and traditional Chinese medicines.

In the six months ended June 30, 2025, we generated revenue of RMB170.4 million, derived

primarily from sales of generics and traditional Chinese medicines. We incurred net losses of

RMB282.4 million, RMB780.5 million and RMB1,118.0 million in 2022, 2023 and the six

months ended June 30, 2025, respectively, and achieved a profit of RMB3,707.5 million in

2024.

OUR INNOVATIVE BIOLOGICS BUSINESS

First-in-class EGFR × HER3 Bispecific ADC: iza-bren

Iza-bren is the world’s first and only EGFR × HER3 bispecific ADC to have entered into

Phase III clinical development. EGFR and HER3 are broadly overexpressed in numerous types

of epithelial tumors. The bispecific structure of iza-bren is designed to target a wide range of

solid tumors and achieve greater enrichment within tumor tissues, thereby enhancing tumor

killing activity and reducing on-target off-tumor toxicity.

We initiated the first-in-human Phase I clinical study for iza-bren in November 2021 and

have since enrolled over 5,000 patients across multiple clinical trials, covering over ten tumor

types, including lung cancer, breast cancer (BC), head and neck squamous cell carcinoma

(HNSCC), nasopharyngeal cancer (NPC), esophageal cancer (EC), gastric cancer (GC),

colorectal cancer (CRC), biliary cancer, urothelial carcinoma (UC), prostate cancer (PC),

ovarian cancer (OC), endometrial cancer, cervical cancer (CC), renal cell carcinoma (RCC) and

hepatocellular carcinoma (HCC). Iza-bren has demonstrated promising efficacy and

manageable safety in these tumor types, including one of the most promising clinical data

profiles for first-line and late-line non-small cell lung cancer (NSCLC) and late-line small cell

lung cancer (SCLC) to date.
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The figures below illustrate major tumor types studied in clinical trials with iza-bren

(highlighted in red in the left panel), and various epithelial tumors that exhibit high expression

of EGFR and HER3 (shown in the right panel):

· NPC
· HNSCC

· NSCLC
· SCLC
· TNBC
· EC

· GC
· CRC
· Liver Cancer
· Biliary Cancer
· RCC

· UC
· PC
· CC
· Endometrial Cancer
· OC

· Melanoma
· Merkel Cell Carcinoma
· Squamous Cell

Carcinoma
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Ongoing Clinical Trials: As of the Latest Practicable Date, we had conducted over 40

clinical trials for iza-bren, including, (i) 10 Phase III clinical trials of various cancers in China,

including three NSCLC indications, SCLC, two BC indications, ESCC, NPC, UC and OC, (ii)

three global pivotal Phase II/III registration trials for TNBC, NSCLC and UC, (iii) 11 Phase

II clinical trials evaluating its combination with PD-(L)1 therapies for 1L treatment of 13

cancer indications (SCLC, NSCLC, NPC, HNSCC, EC, GC, CRC, BC, UC, RCC, BTC, CC and

endometrial cancer), (iv) four Phase II clinical trial evaluating its combination with TKI for

1L treatment of three cancer indications (NSCLC, RCC and HCC), (v) nine late-line Phase II

clinical trials; and (vi) six Phase Ib clinical trials.

Breakthrough Therapy: Among all ongoing clinical trials of iza-bren, five are currently

conducted in the United States, including three global pivotal Phase II/III registration trials for

TNBC, NSCLC and UC, alongside two Phase Ib/II trials in NSCLC and advanced solid tumors,

one of which has been granted breakthrough therapy designation by the FDA. In China, 10

Phase III trials are underway across multiple indications, seven of which have been granted

breakthrough therapy designation by the NMPA.

Priority Review Program: In July 2025, our Phase III trial evaluating iza-bren for the

treatment of late-line NPC achieved its primary endpoint at interim analysis. We have

subsequently completed a Pre-New Drug Application (Pre-NDA) meeting with the CDE of

NMPA and submitted an NDA for this treatment, which was formally included in the Priority

Review Program by the CDE of NMPA in September 2025.
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Next Generation Backbone Cancer Therapy and Super Blockbuster Drug: For a wide

range of solid tumor indications currently treated with PD-(L)1 therapies in 1L settings,

iza-bren has the potential to replace the chemotherapy component where PD-(L)1 combo

therapies are the current standard of care. For cancer indications primarily treated with TKIs

in 1L settings — such as EGFRmut NSCLC currently treated with the TKI osimertinib —

iza-bren also demonstrates potential for combination use with TKIs to establish a new standard

of care. Furthermore, iza-bren could advance into earlier lines in the treatment regimen for

these cancers as neoadjuvant and adjuvant therapy. It has also shown promising efficacy and

manageable safety profiles as late-line treatment for these cancers. Therefore, iza-bren has the

potential to become a next generation backbone cancer therapy and a super blockbuster drug

after PD-(L)1 immunotherapies.

Data Readouts: As a potential first-in-class therapy, clinical data for iza-bren across

multiple tumor types have been showcased at leading international oncology congresses,

including the American Society of Clinical Oncology (ASCO), the European Society for

Medical Oncology (ESMO), the San Antonio Breast Cancer Symposium (SABCS), the World

Conference on Lung Cancer (WCLC), and published in top-tier peer-reviewed journals such as

The Lancet Oncology and Nature Medicine, demonstrating promising efficacy signals and a

favorable safety profile.

Data Release at 2023 ASCO: At the 2023 ASCO annual meeting in June 2023, we were

invited to give an oral presentation at the session of Developmental Therapeutics-Molecularly

Targeted Agents and Tumor Biology. The presentation was delivered to over 6,000 attendees,

including oncology clinical experts and pharmaceutical research scientists, announcing the

data from our first-in-human, Phase I clinical trial of iza-bren. Iza-bren demonstrated an ORR

of 63.2% and a DCR of 89.5% in patients with EGFRmut NSCLC in this trial. On the sidelines

of 2023 ASCO annual meeting, we were approached by several top-10 global pharmaceutical

companies to have face-to-face meetings with their senior leaders to discuss potential

collaborations on this asset.

The chart below shows iza-bren’s clinical data in EGFRmut NSCLC we presented at the

2023 ASCO annual meeting. The updated data was published in July 2024 in the globally

renowned academic journal, The Lancet Oncology.
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Source: Our Company’s presentation at the oral abstract session during the 2023 ASCO annual meeting, data cut-off
date as of March 13, 2023

Data Release at 2025 WCLC: At the 2025 WCLC in September 2025, two clinical studies

of iza-bren for the treatment of non-small cell lung cancer (NSCLC) were selected for the

official press program and presented as oral presentations, underscoring its significant clinical

value and scientific breakthrough in the treatment of EGFRmut NSCLC.

• First-line data. The presentations featured breakthrough data from both first-line

and later-line settings. In a Phase II study (NCT05880706), iza-bren 2.5mg/kg D1D8

Q3W in combination with osimertinib (an EGFR TKI) as a first-line therapy

achieved an ORR of 100% and a DCR of 100% in patients with EGFRmut NSCLC.

These results demonstrate the ability of this combination to achieve deep tumor

regression and “all-patient response,” effectively overcoming tumor heterogeneity.

This makes iza-bren as the first and, to date, only cancer drug or drug candidate

worldwide to achieve 100% ORR in solid tumors, potentially offering a novel

therapeutic option to address tumor heterogeneity across all classic EGFRmut

subtypes of NSCLC. At a median follow-up of 12.5 months, this cohort reported a

12-month PFS rate of 92.1% and a 12-month OS rate of 94.8%, while neither mDoR

nor mPFS had been reached. These results represent the highest 12-month PFS rate

and OS rate ever reported for all first-line therapies for NSCLC, highlighting the

potential of iza-bren plus osimertinib to redefine the standard of care in EGFRmut

NSCLC.

• Second-line data. Data on iza-bren as a monotherapy in later-line treatment of

EGFRmut NSCLC from two Phase I/II clinical trials (NCT05194982 &

NCT05880706) were also presented at 2025 WCLC. In post-TKI and chemotherapy-

naïve patients, iza-bren monotherapy achieved a mPFS of 12.5 months and an

18-month OS rate of 69.2%, with comparable efficacy across different EGFR mutant

subtypes. According to currently available publicly reported data, iza-bren has

achieved the longest mPFS reported for a monotherapy in the second-line treatment
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of EGFRmut NSCLC. These results suggest that early use of iza-bren for post-TKI

patients has the potential to achieve substantial survival benefits, offering promising

solutions for EGFR-TKI resistance.

Data Release at 2025 ESMO: At 2025 ESMO in October 2025, we released a series of

promising clinical data for iza-bren in a variety of solid tumors. Notably, our Phase III study

evaluating iza-bren versus physician’s choice of chemotherapy in heavily pretreated

recurrent/metastatic NPC in China (NCT06118333), which represents the world’s first

confirmatory randomized controlled Phase III study in post-line treatment for NPC, has been

selected to be presented as a Late-Breaking Abstract, the highest honor at this conference. In

this Phase III clinical trial, iza-bren demonstrated a statistically significant and clinically

meaningful improvement in ORR by BICR and a clinically meaningful improvement in PFS by

BICR in heavily pretreated patients with recurrent or metastatic NPC compared with

chemotherapy. While the chemotherapy arm showed an ORR of 27.0%, DCR of 69.6%, mDoR

of 4.8 months, and mPFS of 4.34 months, the iza-bren arm achieved substantially higher

outcomes, with an ORR of 54.6%, DCR of 82.4%, mDoR of 8.5 months, and mPFS of 8.38

months, showcasing a substantial clinical benefit.

In addition, the Phase Ib clinical trial of iza-bren as monotherapy for NSCLC and other

solid tumors in the U.S. (NCT05983432), representing the first release of iza-bren’s

multicenter international solid tumor data, demonstrated encouraging efficacy and good safety

in heavily pretreated patients, with a confirmed ORR of 55.0% and an mPFS of 5.4 months at

2.5 mg/kg iza-bren administered on D1D8 Q3W. Remarkably, efficacy signals were

particularly compelling in lung and breast cancers. These findings, supplemented by clinical

data from Chinese patients with advanced solid tumors, collectively confirm iza-bren’s

broad-spectrum antitumor potential across populations and tumor types, highlighting its

promising outlook as a versatile therapeutic agent.

Collaboration with MNC: On December 11, 2023, we reached a global strategic license

and collaboration agreement with BMS to co-develop and co-commercialize iza-bren. Under

the agreement, both parties will jointly develop and commercialize iza-bren in the U.S. We are

exclusively responsible for the development, commercialization, and manufacturing of

iza-bren in mainland China, and will be responsible for manufacturing certain drug supplies for

use outside of mainland China. BMS has an exclusive license for iza-bren in the rest of the

world. This collaboration is expected to generate substantial global revenues for the Company,

while also allowing us to extend our biopharmaceutical capabilities beyond early-stage drug

discovery and development to include global clinical development and commercialization.
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Innovative ADC Drug Development Platform

In the course of developing iza-bren (EGFR × HER3 bispecific ADC), we have also made

significant advancements in our technology platforms:

(1) We have established the SEBA (Specificity Enhancement Bispecific Antibody)

platform for iterative innovations in antibody discovery and engineering,

safeguarded by a global patent portfolio. This platform has successfully identified

and advanced a number of antibodies that specifically target and enrich in tumor

cells, such as the EGFR × HER3 bispecific antibody. These antibodies are also used

in our portfolio of ADC drug candidates, such as iza-bren.

(2) We have established a technology platform for developing payloads with different

mechanistic approaches that effectively overcome tumor heterogeneity and enable

extensive and efficient tumor cell killing. This platform, protected by a global patent

portfolio, has brought forth the TOP-1 inhibitor payload, Ed-04, utilized in seven of

our clinical-stage ADC drug candidates, including iza-bren and T-Bren (HER2

ADC). Additionally, we have developed another novel payload with a unique

mechanism, currently incorporated in BL-B16D1, BL-M17D1 and BL-M24D1, both

of which are in Phase I stage. We are actively developing other novel payloads with

differentiated mechanisms as well.

(3) We have developed a linker and conjugation technology platform that enables stable

conjugation of varying numbers of payloads to antibodies, achieving drug-to-

antibody ratios (DARs) of 2, 4, 6, 8, or 10. This platform is protected by a global

patent portfolio. The majority of our ten clinical-stage ADC drug candidates

employs site-specific conjugation at a DAR of 8, while BL-M11D1 uses a DAR of

10.

(4) Our innovative ADC drug development platform possesses fully in-house, end-to-

end capabilities, encompassing (a) target research and evaluation, (b) discovery,

screening, and engineering, pilot to mid-scale process development, and large-scale

manufacturing of antibodies, (c) design, screening, pilot to mid-scale process

development, and large-scale manufacturing of linkers and payloads (small

molecule drugs), (d) design and development of conjugation technologies and

processes, (e) design, in vitro/in vivo efficacy and PK/PD evaluation, and large-scale

manufacturing of entire ADC drug molecules. This platform has accrued a large

volume of foundational research data, enabling continuous iteration of our

innovative ADC technologies and development of innovative drug portfolio, thereby

ensuring our capacity for sustained innovation.
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GNC-077 and Innovative Multi-specific Antibody Development Platform

GNC-077 is an innovative multi-specific antibody molecule, representing a novel class of

“targeted immunotherapy” for cancer treatment. We have initiated Phase I clinical trials for

GNC-077 for the treatment of BC, NSCLC, GIC and other solid tumors as of the Latest

Practicable Date. Its molecular structure features antibody domains targeting T cell CD3 and

T cell immune checkpoints, as well as antibody domains targeting tumor antigens. GNC-077

can effectively induce activation, differentiation, and proliferation of naive T cells and guide

these activated T cells to specifically target and kill antigen-bearing cancer cells. In our in vivo

studies, GNC-077 has demonstrated robust “targeted immune” tumor-killing activity in

multiple solid tumors.

GNC (Guidance Navigation & Control) is our proprietary multi-specific antibody

development platform. It is designed to develop multi-specific antibody with

symmetrical/asymmetrical structures that can simultaneously target multiple different antigens.

Multi-specific GNC molecules developed on this platform coordinate interactions among

several tumor/immune-related protein domains to synergistically and comprehensively activate

several mechanisms of the immune system of cancer patients. These GNC compounds guide,

navigate, and control T cells, ultimately leading to a stimulatory “targeted immune” attack

against the tumors.

In addition to GNC-077, we are developing three other GNC drug candidates at Phase Ib

stage, GNC-038 (CD3 × 4-1BB × PD-L1 × CD19), GNC-035 (CD3 × 4-1BB × PD-L1 ×

ROR1), and GNC-039 (CD3 × 4-1BB × PD-L1 × EGFRvIII). These four GNC molecules are

the world’s first and only four multi-specific antibodies in clinical development. For GNC-038,

we have initiated five Phase I or I/II clinical trials in China, targeting multiple hematologic

malignancies, and autoimmune diseases, including rheumatoid arthritis and systemic lupus

erythematosus.

Innovative ARC Drug Development Platform

Leveraging our expertise in antibody and ADC technologies, we have swiftly established

a platform for the development of ARCs, the HIRE-ARC platform, which integrates the precise

antibody-mediated targeted delivery with the strong tumor-killing capabilities of radionuclides.

Compared to traditional radioligand drug conjugates (RDCs), ARC therapies offer enhanced

target specificity, improved tumor accumulation, and greater ability to overcome drug

resistance. In September 2025, we obtained the IND approval for our innovative ARC

candidate, BL-ARC001, from the NMPA.
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OUR JOURNEY

Inception and Growth (1996-2010)

Our history can be traced back to 1996, when Dr. Zhu Yi, our chairman of the Board,

general manager and Chief Scientific Officer, established Baili Pharmaceutical, which is the

predecessor of our Company and currently one of our key subsidiaries. Through years of

dedicated effort, we have cultivated expertise in complex generics and traditional Chinese

medicine. Our generics and traditional Chinese medicine business has a product portfolio in

anesthesia, parenteral nutrition, anti-infection, pediatrics and other therapeutic areas. We have

accumulated rich experience in R&D, production and marketing of special preparations such

as emulsion injections and effervescent preparations, and have formed a competitive product

portfolio. During the Track Record Period, we generated revenue from the sales of 31 approved

drug products with over 100 specifications, which includes 26 generics products and five

traditional Chinese medicine products.

More importantly, we have grown into an integrated pharmaceutical corporate group with

capabilities spanning early-stage research, clinical development, manufacturing, and

commercialization.

Strategic Pivot (2010-Present)

To realize long-term growth and enhance patient outcomes, we made the strategic move

into the innovative drug business in 2010 and commenced the independent development of

innovative drugs. To support this shift, we reinvested most of our revenue from our generic

drug and traditional Chinese medicine business into innovative drug research and development.

In 2014, we established SystImmune in Seattle, the U.S., to lead the 0-to-1 innovation of

therapeutics modalities and discovery of novel drug pipelines. In the same year, we

commenced the independent development of bispecific antibodies and ADCs. SystImmune also

spearheads our global clinical development and future commercialization in global markets.

Our presence in the U.S. has given us access to a highly skilled talent pool with expertise in

drug discovery, development and clinical research. Immersion in the global biotech innovation

epicenter also offers valuable networking opportunities and insights into emerging trends. At

the same time, we have built a team of scientists and specialists in innovative drug

development in China over the years.
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Substantial Investments in Discovering and Developing Innovative Oncology Drugs (Since
2014)

Since 2014, discovering and developing innovative drugs has been our business focus. We

have dedicated substantial resources to the development of ADC, bispecific as well as

multi-specific antibody drugs: including establishing the SEBA and HIRE-ADC technology

platforms in 2014, followed by the GNC multi-specific platform in 2015. These initiatives have

enabled us to achieve a number of “firsts” in the industry, including the world’s first and only

EGFR × HER3 bispecific ADC to have entered into Phase III clinical development, and the

first and only four multi-specific antibodies to have entered into clinical development to date.

Leveraging our expertise in antibody and ADC technologies, we have swiftly established a

HIRE-ARC platform, which generated our IND-approved, innovative ARC candidate. In 2022,

2023 and 2024 and the six months ended June 30, 2025, our research and development

expenses for innovative drug candidates accounted for 85.9%, 92.9%, 96.5% and 98.4% of our

total research and development expenses, respectively.

Our dual R&D centers in the U.S. and China consist of highly experienced professionals

specializing in drug discovery, preclinical development, CMC, clinical development, and

regulatory affairs. These teams cover the entire R&D cycle for innovative drugs, comprising

both exceptional scientists who have grown within our Company and top-tier professionals

recruited from the industry. As of June 30, 2025, our R&D teams in the U.S. and China

comprised 1,360 members, representing approximately 48.2% of our total workforce. Many of

these individuals have extensive experience leading drug discovery and development projects

at renowned multinational and domestic biopharmaceutical companies, as well as research

institutions such as MD Anderson Cancer Center and Fred Hutchinson Cancer Center, and/or

have worked with the FDA. This combination of talent and expertise has equipped us with the

requisite R&D capabilities to advance our innovative drug development efforts.

While as a private company, we received investment from leading healthcare investors

such as OrbiMed. We successfully completed a listing of our Company on the SSE STAR

Market in January 2023 and commenced a new chapter in our corporate development as a

publicly traded company.

In December 2023, we entered into a global strategic license and collaboration agreement

with BMS to co-develop and co-commercialize iza-bren, in which BMS agreed to pay to the

Group a US$800 million upfront payment and a total consideration of up to US$8.4 billion.

This collaboration is the culmination of years of dedication to innovative drug development

and marks our first step toward generating revenue from our innovative oncology drug

portfolio.
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Core Competitiveness and Growth Strategies

Focused on oncology, we are committed to continuously innovating and developing new

breakthrough cancer drugs, aiding cancer patients to gain an upper hand in the ceaseless fight

against cancers.

In the realm of innovative drug development, North America’s innovation ecosystem

offers distinct advantages in pioneering 0-to-1 breakthroughs, characterized by a widely shared

consensus on the value of innovation and deep talent pool, accessible cutting-edge scientific

knowledge, a venture capital environment that actively backs breakthrough innovation and is

tolerate of the associated risks, and a well-established reimbursement system supportive of

first-in-class and best-in-class medicines, while China’s ecosystem is notably efficient at

1-to-N innovative scale-ups, supported by a large, skilled and cost-effective talent pool of

engineers, a large number of high-quality GCP-compliant clinical sites and principal

investigators, a vast and diverse patient population, and an increasingly optimized policy and

regulatory framework for innovative drugs.

We are among the few biopharmaceutical companies globally that can seamlessly

integrate and capitalize on the complementary strengths of both ecosystems. Unlike companies

confined to drug innovation and commercialization solely in China, we possess the core

capability to originate true 0-to-1 breakthrough innovation in North America; and unlike

companies operating only within North America, we have the distinctive ability to rapidly and

efficiently scale and advance 1-to-N innovation in China.

Through SystImmune, we embed ourselves in North America’s vibrant innovation

ecosystem, having built an early research team with true 0-to-1 new drug discovery

capabilities, focusing on innovative modalities such as ADCs, GNCs and ARCs; we have also

established a clinical development team capable of efficiently bridging proof-of-concept (POC)

drug candidates validated in China to global clinical development, enabling the rapid initiation

and advancement of global multi-center registration studies.

Meanwhile, we leverage China’s 1-to-N innovation ecosystem to build a preclinical

candidate selection (PCC)/POC R&D team with the capabilities to scale up and accelerate

translational research, preclinical development and POC clinical development, rapidly

advancing and completing pivotal registration clinical trials in China.

Supported by our integrated early discovery and clinical development teams in both the

United States and China and their seamless collaboration, we can advance our innovative

pipeline rapidly, efficiently, and cost-effectively. This end-to-end R&D loop spanning both

markets underpins our ability to explore innovative modalities such as ADCs, GNCs and ARCs.
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Development Strategies of Modalities and Products of ADC, ARC and GNC

The ideal oncology therapies selectively target tumors without harming normal tissues.

We believe ADCs, as “targeted chemotherapy,” GNCs, as “targeted immunotherapy,” and

ARCs, as “targeted radionuclide therapy,” will become three of the most crucial types of

weapons in our arsenal against cancer. Leveraging our proprietary ADC, GNC, ARC and other

technology platforms, we have systematically built a pipeline of innovative drug candidates

across multiple modalities that target major tumor types. Going forward, we aim to continue

to make substantial investments in discovering and developing innovative drugs with

blockbuster potential while realizing the commercial value of our pipeline assets. As many

pipeline assets in our innovative drug portfolio are expected to rapidly advance into late-stage

development and commercialization in the coming years, we expect that revenue from this

business to be the primary driver of our top-line growth in the future.

Our near-term priority is to further accelerate the clinical development for iza-bren both

in China and around the globe by leveraging our global strategic collaboration with BMS. We

will (i) proactively advance iza-bren’s development in combination with PD-(L)1 therapies,

aiming to replace the chemotherapy component in 1L treatment for solid tumors where PD-(L)1

combo therapies are the current standard of care; (ii) proactively advance iza-bren’s

development in combination with TKIs as the new standard of care for cancer indications

currently treated with TKI monotherapy in 1L settings; and (iii) continue to develop iza-bren

in late-line settings, as well as in neoadjuvant and adjuvant settings across over ten epithelial

cancers where iza-bren has shown promising efficacy and manageable safety. In July 2025, our

Phase III trial of iza-bren in recurrent or metastatic NPC patients who had progressed following

prior PD-1/PD-L1 antibody therapy and at least two lines of chemotherapy (including a

platinum-based regimen) achieved its primary endpoint at interim analysis. We subsequently

completed a Pre-NDA meeting with the CDE of NMPA and submitted an NDA for this

treatment, and in September 2025, this treatment was formally included in the Priority Review

Program by the CDE of NMPA. We also anticipate interim data analysis of the Phase III trial

of iza-bren in the treatment of ESCC in late 2025, and we expect to submit an NDA for ESCC

to the NMPA in early 2026. Building on these efforts, we expect to initiate additional NDA

submissions for iza-bren across multiple indications in China. Over the next three to five years,

iza-bren is anticipated to have multiple regulatory approval applications submitted for various

indications in the U.S., Europe and other regulatory regions.

We reasonably anticipate near-term revenue from our strategic collaboration with BMS.

In addition to the US$800 million upfront payment we have already received in March 2024,

we are eligible to receive a one-time nonrefundable milestone payment of US$250 million

upon the initiation of the first Phase II or Phase III trial of the Licensed Product as 1L or 2L

treatment in the U.S. on or before December 31, 2025 (“First Clinical Trial Milestone”), and

another one-time nonrefundable milestone payment of US$250 million upon the initiation of

the first Phase III trial of the Licensed Product as 1L treatment in the U.S. on or before

December 31, 2026 (“Second Clinical Trial Milestone”). Such milestones were established

through mutual agreement. In this context, “initiation” means, with respect to a clinical trial,

the first dosing of the first human subject in such clinical trial. Three global Phase II/III trials
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have been publicly disclosed and patient dosing may begin on or before December 31, 2025.

The first dosing of the first patient in any of these clinical trials would qualify as a milestone

event that would trigger the First Clinical Trial Milestone. On September 30, 2025, the dosing

of the first patient in the IZABRIGHT-BREAST01 trial triggered the First Clinical Trial

Milestone payment of US$250 million, which we have recognized as revenue in the third

quarter of 2025 based on the BMS Agreement and relevant accounting policy. For more details,

please refer to the section headed “Business — License and Collaboration Agreement With

Bristol-Myers Squibb Company.”

In addition to iza-bren, we are committed to advancing the global clinical development

of our other ADCs, ARCs, and GNC multi-specific antibodies, aiming to establish a robust and

diverse pipeline of ADCs, ARCs, and GNC molecules.

As many of our pipeline assets are rapidly advancing into late-stage development and

commercialization, in the medium to long term, we expect our revenue to come primarily from

two sources: (i) sales of innovative drugs and (ii) out-licensing deals, partnerships, and

co-development and co-commercialization agreements. As our lead asset, iza-bren, and other

key candidates receive marketing approvals, sales of innovative drugs are expected to be an

increasingly significant source of revenue for the Group. We believe our co-development and

co-commercialization arrangement with BMS will contribute to fully realizing the global

commercial potential of iza-bren. Under our global strategic collaboration with BMS, (i) we

expect to generate revenue from the sales of iza-bren in mainland China, where we have the

exclusive right to commercialize iza-bren, while paying BMS a royalty of a mid-single-digit

percentage of aggregate annual net sales; (ii) we and BMS will share the net profits/losses

related to iza-bren sales in the U.S. according to certain agreed-upon percentages; (iii) BMS

is required to pay us tiered royalties based on a percentage of aggregate annual net sales of

iza-bren in the rest of the world, excluding the U.S. and mainland China, subject to certain

customary reductions and a royalty floor; and (iv) for commercialization in the U.S. and the

rest of the world, we will take on certain manufacturing responsibilities, which provides an

additional source of revenue.

In addition, we will strategically explore out-licensing deals, partnerships, and co-

development and co-commercialization agreements based on the unique circumstances

surrounding each asset. Under the BMS Agreement, in addition to the Second Clinical Trial

Milestone, we are eligible to receive up to an aggregate of US$7.1 billion contingent payments

upon the achievement of certain specified regulatory and sales performance milestones. In

addition, we believe our pipeline of innovative drug candidates across multiple modalities that

target major tumor types are attractive targets for additional collaborations. Building on the

BMS deal, we aim to establish out-licensing, partnerships, and co-development and co-

commercialization arrangements as a sustainable source of revenue.
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To meet our future business needs, we plan to further expand our global operating

footprint in manufacturing and commercialization. We are confident that enhancement of our

manufacturing, commercialization and operational capabilities will facilitate our integration

with global quality systems, expedite market entry, and fully realize the commercial potential

of our pipeline. This transition will require greater investments in clinical development,

expanded manufacturing capabilities, and increased sales and marketing efforts. Successfully

launching and marketing our innovative drug products could result in substantial revenue

growth, contingent on market acceptance and adequate demand. Our risk profile will also

evolve, with heightened regulatory, market, and operational risks during the commercialization

phase. In addition to the inherent risks in discovering and developing innovative drugs, we will

face uncertainties in obtaining regulatory approvals, achieving consumer acceptance, and

competing with other treatments. Effective management of these factors will be crucial for

sustaining growth and achieving long-term success.

OUR PORTFOLIO ASSETS

Our Innovative Drug Pipeline

Leveraging our proprietary technology platforms, we have systematically built a global

pipeline of innovative drug candidates across multiple modalities that target major tumor types.

This innovative drug pipeline is led by iza-bren, an EGFR × HER3 bispecific ADC currently

in pivotal registration clinical trials, which we believe has the potential to become a backbone

pan-tumor treatment. Our pipeline also includes two other candidates in Phase III clinical

trials, including T-Bren (an innovative HER2-specific ADC with the potential to become a

backbone therapy across tumor types) and SI-B001 (a potential first-in-class EGFR × HER3

bispecific antibody), as well as an IND-approved, innovative ARC candidate, BL-ARC001.

As of the Latest Practicable Date, our innovative drug pipeline featured 17 clinical-stage

drug candidates, six of which were undergoing trials in the United States as of the same date.

All assets in our innovative drug pipeline as of the Latest Practicable Date are self-developed.
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Pipeline Overview (China)

Product Target Type Indication Mono/Combo Pre-clinical IND Ph Ia Ph Ib Ph II Ph III
Expected

Completion
Year1

Commercial
Rights

HIRE-
ADC

iza-bren EGFR x HER3 Bispeci�c
ADC

NSCLC, SCLC, HR+/HER2- BC, TNBC, ESCC, GC, CRC, BTC, NPC,
HNSCC, gynecological tumors, urinary system tumors and other tumors

Mono &
Combo 2025-2028 China & U.S.

T-Bren HER2

Monospeci�c
ADC

HER2+ BC, HER2-low BC, GC, NSCLC, CC, OC, endometrial cancer,
UC, BTC and other solid tumors

Mono &
Combo

Global

BL-M11D1 CD33 AML Mono 2026

BL-M17D1 Undisclosed BC, GIC and other solid tumors Mono 2026

BL-M05D1 Claudin 18.2 Solid tumors Mono 2026

BL-M14D1 DLL3 SCLC, neuroendocrine tumors and other solid tumors Mono 2026

BL-M08D1 Undisclosed Solid tumors and hematologic malignancies Mono 2027

BL-M09D1 Undisclosed Solid tumors Mono 2027

BL-B16D1 Undisclosed Bispeci�c
ADC

Lung cancer, BC, HNSCC and other solid tumors Mono 2026

BL-M24D1 Undisclosed Undisclosed Solid tumors and hematologic malignancies Undisclosed Undisclosed

GNC

GNC-077
CD3 x

other antigens
Multi-speci�c

Antibody BC, NSCLC, GIC and other solid tumors Mono 2026-2027

GNC-038 CD3 x 4-1BB x
PD-L1 x CD19

Tetra-speci�c
Antibody

Autoimmune diseases (SLE, RA and etc.) and hematological
malignancies (ALL, NHL and etc.) Mono 2025-2027

GNC-035 CD3 x 4-1BB x
PD-L1 x ROR1

Solid tumors and hematologic malignancies Mono 2025-2026

GNC-039 CD3 x 4-1BB x
PD-L1 x EGFRvIII Glioma Mono 2025

SEBA

SI-B001 EGFR x HER3
Bispeci�c
Antibody

NSCLC, HNSCC, ESCC Mono &
Combo 2025-2026

SI-B003 PD-1 x CTLA-4 Solid tumors Mono &
Combo 2025

HIRE-
ARC

BL-ARC001 Undisclosed ARC Solid tumors Undisclosed

2026-2031

Undisclosed

Note:

1. denotes estimated primary completion year.

Pipeline Overview (U.S.)

Product Target Type Indication Mono/
Combo Pre-clinical IND Ph Ia Ph Ib Ph II Ph III

Expected
Completion Year1

Commercial
Rights

iza-bren EGFR x HER3 Bispeci�c
ADC

BC, NSCLC, UC, SCLC, EC,
NPC and other solid tumors Mono & Combo 2025-2029 China & U.S.

T-Bren HER2

Monospeci�c
ADC

HER2-expressing solid tumors Mono

Global

BL-M11D1 CD33 AML Mono

BL-M05D1 Claudin 18.2 Solid tumors Mono

BL-M17D1 Undisclosed Solid tumors Mono

BL-M14D1 DLL3 SCLC and other solid tumors Mono

2027

2027

2027

2027

2027

Note:

1. denotes estimated primary completion year.

2. We have entered into a global strategic license and collaboration agreement with BMS to co-develop and
co-commercialize iza-bren. Under this agreement, we and BMS will jointly develop and commercialize
iza-bren in the U.S., we have retained exclusive rights to develop and commercialize iza-bren in mainland
China, and we have granted BMS an exclusive license to develop and commercialize iza-bren in the rest of
the world, subject to certain specified conditions and limitations. For details of this agreement, see “— License
and Collaboration Agreement with Bristol-Myers Squibb Company.”
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Iza-bren

The following chart summarizes the development status of iza-bren in China as of the

Latest Practicable Date:

Indication Mono/Combo Treatment
Line Pre-clinical IND Phase Ia Phase Ib Phase II Phase III

Expected
Completion

Year1

Clinical Trial
Number

10
Phase III

EGFRwt NSCLC Mono 2L 2026 NCT06382129

EGFRmut NSCLC Mono 2L 2026 NCT06382116

SCLC Mono 2L 2026 NCT06500026

HR+/HER2- BC Mono 3L+ 2026 NCT06343948

TNBC Mono 2L+ 2026 NCT06382142

ESCC Mono 2L 2026 NCT06304974

NPC Mono Last-line 2026 NCT06118333

UC Mono 2L+ 2027 NCT06857175

EGFRmut NSCLC + Osimertinib 1L 2028 NCT06838273

OC Mono 2L+ 2027 NCT06994195

14 1L
Phase II

EGFRmut NSCLC + Osimertinib 1L 2026
2027

NCT06498986
NCT05880706

NSCLC, NPC + SI-B003 1L and 2L+ 2026 NCT05956587

NSCLC, NPC + PD-(L)1 1L and 2L+ 2026 NCT06475300

SCLC + PD-(L)1 1L and 2L+ 2026 NCT06437509

TNBC + PD-(L)1 1L 2026 NCT06471205

EC, GC, CRC + SI-B003/
+ PD-(L)1 1L and 2L+ 2026 NCT06008054

HNSCC + PD-(L)1 1L and 2L+ 2026 NCT06437522

UC + PD-(L)1 1L 2026 NCT06405425

HNSCC + SI-B003 1L and 2L+ 2027 NCT06006169

HCC + Lenvatinib 1L and 2L+ 2027 NCT06986785

RCC + Axitinib
– Pembrolizumab 1L and 2L+ 2027 NCT06962787

BTC + Pembrolizumab
– Chemo 1L and 2L+ 2027 NCT06978114

CC, endometrial
cancer

+ Pembrolizumab
– Bevacizumab 1L and 2L+ 2027 NCT07054567

9 2L+
Phase II

SCLC Mono /+ SI-B003 2L+ 2026 NCT05924841

HNSCC Mono 2L+ 2026 NCT06006169

Gynecological
tumors and other
solid tumors

Mono 2L+ 2026 NCT05803018

CC Mono /+ SI-B003 2L+ 2026 NCT05990803

Urinary system
tumors Mono 2L+ 2026 NCT05785039

UC and other solid
tumors + SI-B003 2L+ 2026 NCT05965856

HER2- BC + SI-B003 2L + 2026 NCT06042894

Glioblastoma Mono 2L + 2026 NCT06598787

Chordoma Mono 2L+ 2027 NCT06787664

4
Phase
Ib/II

Urological tumors
and other solid
tumors

Mono 2L+ 2025 NCT05393427

BC and other solid
tumors Mono 2L+ 2026 NCT05470348

GIC Mono 2L+ 2026 NCT05262491

Solid tumors Mono 2L+ 2026 NCT05194982

Have been granted breakthrough therapy designations by CDE of NMPA
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Notes:

1. denotes estimated primary completion year.

2. NCT06926868 is a Phase II/III multi-regional clinical trial on iza-bren as a monotherapy for the treatment of
metastatic TNBC or ER-low, HER2- BC patients who are not candidates for anti-PD(L)1 therapy and endocrine
therapies, which is currently ongoing in both China and the U.S.

The following chart summarizes the development status of iza-bren in the U.S. as of the

Latest Practicable Date:

Indication Mono/Combo Treatment
Line Pre-clinical IND Phase Ia Phase Ib Phase II Phase III

Expected
Completion

Year1

Clinical Trial 
Number

3
Phase
II/III

TNBC Mono 1L 2028 NCT069268682

EGFRmut NSCLC Mono 2L 2028 NCT07100080

UC Mono 2L 2029 NCT07106762

2
Phase
Ib/II

NSCLC, SCLC, BC, EC,
NPC, etc. Mono 2L+ 2025 NCT05983432

Solid tumors + Osimertinib/
+ Pembrolizumab 1L 2026 NCT06618287

In August 2025, FDA has granted breakthrough therapy designation to iza-bren for the treatment of locally advanced
or metastatic NSCLC with EGFR exon 19 deletions or exon 21 L858R substitution mutations after failure of
EGFR-TKI and platinum-based chemotherapy.

Notes:

1. Denotes estimated primary completion year.

2. NCT06926868 is a Phase II/III multi-regional clinical trial on iza-bren as a monotherapy for the treatment of
metastatic TNBC or ER-low, HER2- BC patients who are not candidates for anti-PD(L)1 therapy and endocrine
therapies, which is currently ongoing in both China and the U.S.

BUSINESS

– 274 –



T-Bren

The following chart summarizes the development status of T-Bren in China as of the

Latest Practicable Date:

Indication Mono/Combo Treatment Line Pre-
clinical IND Phase

Ia
Phase

Ib
Phase

II
Phase

III

Expected
Completion

Year1

Regulatory
Authority

Commercial
Rights

5
Phase

III

HER2+ BC Mono 2L+ 2026

Global

HER2+ GC/GEJ Mono 2L+ 2027 NMPA

HER2mut NSCLC Mono 1L 2027 NMPA

HER2-low BC Mono 2L+ 2027 NMPA

HER2+ BC-Adjuvant Mono / 2031 NMPA

1
Phase
II/III

HER2+ BC-Neoadjuvant + Pertuzumab – Chemo / 2028 NMPA

2
Phase

II

HER2+ BC + Pertuzumab – Chemo 1L 2026 NMPA

HER2+ GC/GEJ + PD-(L)1 – Chemo 1L 2026 NMPA

3
Phase

I/II

HER2mut NSCLC Mono 2L+ 2026 NMPA

HER2-expressing urinary and GICs Mono 2L+ 2026 NMPA

HER2-expressing gynecologic tumors Mono 2L+ 2026 NMPA

2
Phase

I

HER2-expressing digestive tract
tumors and other solid tumors Mono 2L+ 2026 NMPA

HER2-expressing BC and other solid
tumors Mono 2L+ 2026

NMPA

NMPA

The following chart summarizes the development status of T-Bren in the U.S. as of the

Latest Practicable Date:

Indication Mono/Combo Treatment Line Pre-
clinical IND Phase

Ia
Phase

Ib
Phase

II
Phase

III

Expected
Completion

Year1

Regulatory
Authority

Commercial
Rights

1
Phase

I
HER2-expressing solid tumors Mono 2L+ 2027 FDA Global

Abbreviation (for all the above pipeline charts): NSCLC refers to non-small cell lung cancer, SCLC refers to small
cell lung cancer, BC refers to breast cancer, TNBC refers to triple-negative breast cancer, ESCC refers to esophageal
squamous cell carcinoma, EC refers to esophageal cancer, GC refers to gastric cancer, CRC refers to colorectal
cancer, GIC refers to gastrointestinal cancer, NPC refers to nasopharyngeal carcinoma, HNSCC refers to head and
neck squamous cell carcinoma, CC refers to cervical cancer, UC refers to urothelial carcinoma, HCC refers to
hepatocellular carcinoma, RCC refers to renal cell carcinoma, BTC refers to biliary tract cancer, GEJ refers to
Gastro-esophageal Junction, AML refers to acute myeloid leukemia, ALL refers to acute lymphocytic leukemia, CLL
refers to chronic lymphocytic leukemia, NHL refers to non-Hodgkin’s lymphoma, SLE refers to systemic lupus
erythematosus, RA refers to rheumatoid arthritis, r/r refers to relapsed or refractory, ARC refers to antibody
radionuclide conjugates.
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OUR TECHNOLOGY PLATFORMS AND BIOLOGICS PORTFOLIO

HIRE-ADC Platform

Our HIRE-ADC platform, short for “Heterogeneity overcoming — Immunogenic death

inducing — Resistance antagonizing — Enhanced specificity,” is our proprietary, self-

developed ADC platform. HIRE-ADC possesses fully in-house, end-to-end capabilities. It has

accrued a large volume of foundational research data, enabling continuous iteration of our

innovative ADC technologies and development of innovative drug portfolio, thereby ensuring

our capacity for sustained innovation.

Antibody

Our HIRE-ADC platform allows us to discover and develop proprietary mono/bispecific

antibodies that are designed to achieve enhanced specificity and anti-tumor activity. For

example, we have developed in-house the EGFR × HER3 bispecific antibody that is the

antibody component of iza-bren. With this antibody, iza-bren has demonstrated stronger in vivo

anti-tumor efficacy, compared to ADCs using the parental monoclonal antibodies targeting

either EGFR or HER3 alone (Figures 1 and 2).

Figure 1: Comparison of in vivo efficacy of iza-bren vs. parental EGFR-ADC
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Figure 2: Comparison of in vivo efficacy of iza-bren vs. parental HER3-ADC
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Moreover, in two xenograft mouse models using A431 (human squamous carcinoma) and

NCI-H1975 (human lung cancer) cell lines, iza-bren has exhibited significantly enhanced

tumor inhibition, compared to an in-house generated analogue patritumab-Dxd (a HER3 ADC)

at the same dosage levels (Figure 3). Notably, in our Phase I clinical study, unlike HER3 ADC

whose efficacy depends on HER3 expression, iza-bren showed anti-tumor activity in BC

patients who had some level of expression of either EGFR or HER3 in tumor.

Figure 3: Comparison of in vivo efficacy of iza-bren vs. patritumab-Dxd
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Linker

Our in-house developed cleavable linkers are characterized by high stability. As shown in

our preclinical studies, the DAR of T-Bren in plasma remained consistently above 7 after 21

days, in contrast to that of Enhertu (DS-8201, T-Dxd) which declined from 7 to below 5 in the

same timeframe, suggesting the superior stability of our linker in circulation.
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Payload

We have developed proprietary cytotoxic payloads, such as Ed-04, characterized by

effective induction of bystander effects and immunogenic cell death (ICD). Ed-04 is used in

multiple of our clinical-stage assets, including iza-bren, T-Bren (BL-M07D1), BL-M11D1,

BL-M05D1, BL-M14D1, BL-M08D1 and BL-M09D1. In an assay measuring the lipid-water

partition coefficient in our preclinical studies, Ed-04 showed a higher logP compared to SN38

and Dxd, which indicates greater cell membrane permeability and enhanced diffusion through

tissues, thereby facilitating more effective bystander killing effects. Additionally, Ed-04

induced more potent ICD effects than Dxd and MMAE in our preclinical studies.

In a comparative analysis involving multiple subgroups of tumor-bearing mice, only 40%

of the mice treated with Ed-04 experienced tumor relapse on Day 61 of the treatment,

significantly lower than the relapse rates observed in the MMAE and Dxd subgroups, which

were 80% and 100%, respectively. These characteristics contribute to a strong antitumor

efficacy of Ed-04 as observed in our in vivo studies.

In a xenograft mouse model (Figure 4), we compared an ADC using Ed-04 with two other

ADCs that used the same antibody but different payloads — Dxd and SN38. The ADC with

Ed-04 achieved stronger tumor inhibition at the same dosage level compared to the other two

ADCs.

Figure 4: Comparison of in vivo efficacy of payloads
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Moreover, T-Bren (HER2 ADC with Ed-04) demonstrated stronger tumor inhibition

compared to Enhertu at the same dosage level in our in vivo studies (Figure 5).
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Figure 5: Comparison of in vivo efficacy of T-Bren vs. Enhertu
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Conjugation

Our conjugation technology supports both traditional non-specific and precise site-

specific approaches, providing enhanced flexibility in ADC development. Our proprietary

site-specific conjugation yields ADCs with superior tumor-killing efficacy, minimal

aggregation, high conjugation efficiency, and enhanced molecular and plasma stability.

We have established a fully integrated technology platform for ADC research and

development, capable of independently completing all stages of innovative ADC drug

development from drug discovery, clinical validation to manufacturing. Leveraging this

platform, we aim to develop drug candidates targeting novel antigens or with the potential to

be best-in-class, such as those targeting HER2 and CD33.

As of the Latest Practicable Date, our HIRE-ADC platform has produced ten clinical-

stage ADC drugs, six of which have received IND approvals from the FDA and were

undergoing clinical trials.
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Iza-bren (EGFR × HER3 bispecific ADC)

Overview

Our internally discovered and developed iza-bren is the world’s first and only EGFR ×

HER3 bispecific ADC to have entered into Phase III clinical development. It is also one of the

most investigated clinical-stage ADCs, as it has been studied in over 5,000 patients across

various cancer types. Based on the clinical data, we believe iza-bren has the potential to be a

backbone pan-tumor treatment.

Early clinical results have demonstrated iza-bren’s robust anti-tumor activity and a

manageable safety profile across over ten solid tumor types, including NSCLC and BC, the two

most prevalent tumor types in the world. In addition, we have observed efficacy in cancer

patients who are unresponsive to or have progressed after the PD-(L)1 treatment, potentially

offering promising new treatment options to such patients. These interim data suggests that

iza-bren may outperform the standard of care and other marketed ADCs in terms of anti-tumor

efficacy across a variety of cancers, demonstrating its exceptional potential to become the next

backbone cancer therapy either as monotherapy or in combination with immunotherapy,

targeted therapy or chemotherapy.

Building on its promising efficacy signals from prior clinical trials in NSCLC and BC, we

are expanding the evaluation of iza-bren to other major cancer indications that also express

high levels of EGFR and/or HER3, including SCLC, HNSCC, NPC, GC, CRC, biliary cancer,

UC, gynecological cancers, RCC and HCC, among others. Additionally, we plan to explore

iza-bren’s use in additional combination therapies, and its potential to advance into earlier lines

of treatment. The encouraging preliminary clinical data of iza-bren suggests its potential to

replace conventional chemotherapy currently recommended as the standard of care in both

mono and combination regimens for various cancer types.
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We are committed to making iza-bren available to patients around the world. In December

2023, we entered into a global strategic license and collaboration agreement with BMS to

co-develop and co-commercialize iza-bren. Both companies will share certain development

expenses, profits and losses in the U.S. according to certain agreed-upon percentages, while we

will retain exclusive development and commercialization rights in mainland China, and BMS

will have the exclusive rights to market and develop iza-bren outside of mainland China and

the U.S. As part of the agreement, BMS has paid us US$800 million in an upfront payment and

will pay up to US$500 million in contingent near-term development milestone payments. In

addition, we are eligible to receive additional milestone payments up to US$7.1 billion,

contingent on achieving certain regulatory and sales milestones. The total consideration is the

largest ever for a single-asset collaboration transaction in the ADC space as of the Latest

Practicable Date, according to CIC. We will also be eligible to receive a tiered royalty on net

sales outside of the U.S. and mainland China, while BMS will be eligible to receive a royalty

on net sales in mainland China. For details of this agreement, see “— License and

Collaboration Agreement with Bristol-Myers Squibb Company.”

Iza-bren is currently being evaluated in over 40 clinical trials in China and the U.S. for

a broad range of tumor types, including lung cancer, BC, HNSCC, NPC, GC, CRC, biliary

cancer, UC, gynecological cancers, RCC and HCC, among others. These include (i) 10 Phase

III clinical trials of various cancers in China, including three NSCLC indications, SCLC, two

BC indications, ESCC, NPC, UC, and OC, (ii) three global pivotal Phase II/III registration

trials for TNBC, NSCLC and UC, (iii) 11 Phase II clinical trials evaluating its combination

with PD-(L)1 therapies for 1L treatment of 13 cancer indications (SCLC, NSCLC, NPC,

HNSCC, EC, GC, CRC, BC, UC, RCC, BTC, CC and endometrial cancer), (iv) four Phase II

clinical trial evaluating its combination with TKI for 1L treatment of three cancer indications

(NSCLC, RCC and HCC), (v) nine late-line Phase II clinical trials, and (vi) six Phase Ib clinical

trials.

28 of these clinical trials were initiated following our collaboration agreement with BMS

concluded in December 2023, including one global Phase Ib/II trial, 14 Phase II clinical trials,

three global pivotal Phase II/III registration trials and 10 Phase III clinical trials across a broad

spectrum of solid tumors around the world. Under our license and collaboration agreement with

BMS, we and BMS plan to initiate multiple late-stage clinical trials of iza-bren globally, as a

front or late line of treatment, in mono or combo settings, for various solid tumors including

lung cancer and BC in the next few years.

As of the Latest Practicable Date, five of these trials were ongoing in the United States,

including three global pivotal Phase II/III registration trials for TNBC, NSCLC and UC,

alongside two Phase Ib/II trials in NSCLC and advanced solid tumors, one of which has been

granted breakthrough therapy designation by the FDA. In China, 10 Phase III trials are

underway across multiple indications, seven of which have been granted breakthrough therapy

designation by the NMPA.
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Mechanism of Action

Epidermal growth factor receptor (EGFR), also known as ErbB1 or HER1, is a member

of the epidermal growth factor receptor (HER) family. This family includes HER1 (ErbB1,

EGFR), HER2 (ErbB2), HER3 (ErbB3), and HER4 (ErbB4). The HER family plays a crucial

regulatory role in cellular physiological processes. EGFR is associated with tumor cell

proliferation, angiogenesis, tumor invasion, metastasis, and inhibition of cell apoptosis.

Research indicates that EGFR is highly expressed or abnormally expressed in many solid

tumors, including NSCLC, SCLC, BC, NPC, GC, CRC, HNSCC, EC, UC, and other malignant

epithelial tissue tumors.

HER3 (ErbB3) is a transmembrane receptor with membrane tyrosine kinase activity in the

HER family, capable of heterodimerizing with EGFR to activate the RAS/RAF/MAPK pathway

that promotes proliferation and the PI3K/AKT pathway that supports tumor cell survival.

HER3 is also widely expressed in various malignant tumors that often overly express EGFR,

such as NSCLC, SCLC, BC, NPC, GC, CRC, HNSCC, EC, and UC.

EGFR and HER3 are targeted in cancer therapy due to their over-expression and pathway

dependence in common human epithelial carcinoma tumors. Given their prevalence and critical

role in tumors, targeting these receptors has the potential to deliver a therapy with pan-tumor

efficacy.

Iza-bren is a bispecific ADC designed to inhibit EGFR and HER3 pathways

simultaneously. By inhibiting the EGFR × EGFR homodimers, the overactivation of which

leads to abnormal proliferation and survival of tumor cells, iza-bren effectively curtails tumor

growth and metastasis. By blocking the EGFR × HER3 heterodimers simultaneously, iza-bren

provides a more comprehensive suppression of the ErbB family signaling pathways, resulting

in stronger and more sustained anti-tumor effects against EGFR-driven cancers.

Built on our SEBA and HIRE-ADC platforms, iza-bren consists of an EGFR × HER3

bispecific antibody linked to a novel TOP-1 inhibitor payload via a cathepsin B cleavable

linker. The figure below depicts the molecular structure of iza-bren.
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Anti-EGFR

Anti-HER3

wt Fc lgG1

DAR = 8

Tetravalent antibody backbone. Iza-bren consists of a tetravalent antibody scaffold

designed for bispecific targeting. This antibody component features two binding sites for each

of EGFR and HER3. The symmetric 2:2 format enhances its dual-targeting capabilities,

increasing avidity and specificity for EGFR and HER3 on cancer cells.

Linker-payload. The bispecific antibody component of iza-bren is linked to the novel

TOP-1 inhibitor, Ed-04, via a cathepsin B cleavable linker at a DAR of 8. This conjugation

strategy is derived from our proprietary Ex-0115 linker-payload platform. Ed-04 is a derivative

of camptothecin that can arrest the cell cycle in the S phase, causing apoptosis of tumor cells.

The linker shows enhanced stability in blood circulation until internalized by targeted cells.

This design effectively broadens the therapeutic window.

The diagram below illustrates the mechanism of action of iza-bren. As shown in this

diagram, iza-bren selectively binds to both EGFR and HER3 which are often co-expressed on

tumor cells. This bispecificity allows this molecule to concurrently target both EGFR × EGFR

homodimers and EGFR × HER3 heterodimers on tumor cells, which increases the precision of

targeting, allowing for more effective discrimination between cancerous and normal cells.

Iza-bren is designed to specifically deliver its cytotoxic payload to EGFR/HER3 expressing

tumor cells. Upon binding, iza-bren is internalized by the targeted tumor cells and transported

to the lysosomes. Its bispecificity creates stronger and more stable binding, triggering more

efficient internalization into the cancer cell. After the internalization, the linker is cleaved to

release the therapeutic payload, which induces genotoxic stress, leading to cancer cell death.

While cancer cells often develop resistance to therapies targeting a single antigen, iza-bren

mitigates this issue by targeting two distinct antigens.
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Mechanism of Action of iza-bren

Competitive Advantages

Encouraging clinical efficacy shown in the most prevalent cancer types. Iza-bren is the

first and only clinical-stage EGFR × HER3 bispecific ADC to have entered into Phase III

clinical development. Iza-bren combines the specificity of a bispecific antibody with the potent

cytotoxicity of chemotherapy, representing a next-generation therapeutic approach that aims to

surpass the efficacy and safety of conventional chemotherapy. In our clinical trials, iza-bren

has demonstrated encouraging efficacy in various cancer indications, including the most

prevalent tumor types:

• NSCLC. NSCLC accounted for approximately 85% of all lung cancer cases. Lung

cancer is the most common type of cancer and the leading cause of death globally.

(a) First-line treatment for EGFRmut NSCLC

In a Phase II study (NCT05880706), 154 patients with EGFRmut NSCLC

received iza-bren at different dosage in combination with osimertinib. Among 40

evaluable patients treated with iza-bren at 2.5 mg/kg D1D8 Q3W plus osimertinib

as a first-line therapy, the combination achieved an ORR of 100%, a confirmed ORR

of 95% (with two partial response pending confirmation), and a DCR of 100% as of

June 30, 2025. All patients in this cohort experienced tumor shrinkage, with a

median reduction of –56.7% (range: –87.4% to –34.4%). At a median follow-up of

12.5 months, the 12-month PFS rate was 92.1% and the 12-month OS rate was

94.8%, while neither DoR nor mPFS had been reached. The most common TRAEs

were hematologic toxicities, with a low incidence of TRAEs leading to treatment

discontinuation. These results demonstrate the ability of this combination to induce
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deep tumor regression and achieve an “all-patient response,” effectively overcoming

tumor heterogeneity and delivering substantial survival benefit. These encouraging

clinical outcomes highlight the potential of iza-bren plus osimertinib to redefine the

standard of care in the first-line treatment of EGFRmut NSCLC. The

groundbreaking clinical data of this study was selected for the official press program

and oral abstract presentation of the 2025 WCLC, highlighting its significant

clinical value. A Phase III trial evaluating this combination therapy as a first-line

treatment for EGFRmut NSCLC has been initiated in China (NCT06838273).

(b) Later-line treatment for NSCLC

In our ongoing Phase I clinical trial for iza-bren in China (NCT05194982), the

interim data as of August 17, 2023 showed encouraging efficacy and a manageable

safety profile in patients with NSCLC who have progressed after the standard of

care, such as EGFR TKI or immunotherapy in combination with platinum-based

chemotherapy. As of August 17, 2023, in 75 evaluable patients with NSCLC with

treated or without CNS metastasis, treatment with iza-bren achieved an ORR of

52.0%, cORR of 41.3%, DCR of 86.7%, mDOR of 12.3 months and mPFS of 6.8

months. Iza-bren has shown one of the most promising efficacy among late

clinical-stage ADCs being evaluated for NSCLC and a safety profile consistent with

the other candidates based on publicly available data. At the 2023 ASCO annual

meeting, Professor Kohei Shitara, the discussant of the Developmental

Therapeutics-Molecularly Targeted Agents and Tumor Biology session, who was

invited by ASCO to summarize and comment on the findings presented, analyzed the

data of several drug candidates targeting solid tumors. The comparison is

reproduced below, demonstrating a better ORR of iza-bren in the treatment of

NSCLC and NPC compared to outcomes reported for HER3 or EGFR-targeted drugs

in their respective trials for NSCLC and other solid tumors:

Patritumab Deruxtecan MRG003 Amivantamab+Lazertinib Iza-bren

MOA HER3ADC EGFRADC EGFR-MET EGFRTKI EGFR+HER3 ADC
study Phase 1 Phase 1 Phase 1/2 Phase 1

N
57

EGFRmt NSCLC
22

(15 CRC,
5 head neck)

162
EGFRmt after
Osimertinib

38
EGFRmt

49
EGFRwt

28
NPC

ORR (%) 39 <5 33 63.2 44.9 53.6

mPFS (ms) 8.2 NR 5.1 NR NR NR

Notable
Toxicities

�G3

Thrombocytopenia 26%,
neutropenia 15%, fatigue 10%,

an grade ILD 5%

Anemia, AST
elevation, anorexia,

rash, pruritus

Acne 5%, rash 2%,
paronychia 4%,

hypoalbuminemia 7%,
IRR 8%, dyspnea 8%

Neutropenia 34%,  anemia 25%, nausea <1%,
diarrhea <1%, anorexia <1%, stomatitis 2%

No ILD

Abbreviation: EGFRmt = EGFR mutant; NR = not ready

Source: 2023 ASCO Annual Meeting
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In addition, in two Phase I/II clinical trials evaluating iza-bren monotherapy for
EGFRmut NSCLC, 121 patients received iza-bren at a dose of 2.5 mg/kg. Among 50
patients who had previously received EGFR-TKI therapy but were chemotherapy-
naïve, iza-bren monotherapy achieved a mPFS of 12.5 months and an 18-month OS
rate of 69.2%, as of June 30, 2025. In this cohort, 94.0% of patients experienced
tumor shrinkage, with a median reduction of –38.9% (range: –81.3% to –0.7%). The
ORR was 66%, the confirmed ORR was 56% (with one partial response pending
confirmation), and the DCR was 90%. The mDoR was 13.7 months. At a median
follow-up of 20.5 months, the mOS had not been reached. These results demonstrate
that early use of iza-bren in post-TKI patients has the potential to deliver substantial
survival benefit and address the critical challenge of EGFR-TKI resistance. The
groundbreaking clinical data of this study was also selected for the official press
program and oral abstract presentation of the 2025 WCLC, highlighting its
significant clinical value. A Phase III trial in China (NCT06382116) and a global
pivotal Phase II/III trial (NCT07100080) are currently ongoing to evaluate iza-bren
compared with platinum-doublet chemotherapy in patients with EGFRmut NSCLC
who have progressed on third-generation EGFR-TKI therapy.

Alongside data from Chinese patients, a Phase Ib clinical trial of iza-bren as
monotherapy for NSCLC and other solid tumors in the U.S. (NCT05983432) also
demonstrated robust efficacy of iza-bren in patients outside China. An enhanced
efficacy profile was observed in the 20 patients treated at 2.5 mg/kg D1D8 Q3W,
with an ORR and cORR of 55.0%, median PFS of 5.4 months, and median follow-up
for OS of 8.5 months. Notably, potent antitumor activity was observed in the
NSCLC subgroup, with EGFRmut NSCLC patients achieving an ORR and cORR of
30.0% and an mPFS of 5.4 months, and EGFRwt NSCLC patients achieving an ORR
and cORR of 75.0%, with mPFS not yet reached. These findings, consistent with
clinical data from Chinese patients with advanced solid tumors, collectively
underscore iza-bren’s broad-spectrum antitumor potential across populations and
tumor types.

Although the foregoing clinical trial data were generated in independent studies and
do not come from head-to-head analysis, and there is no assurance that the data of
iza-bren programs in later clinical trials will remain favorable, we believe
meaningful insight may be drawn that iza-bren could offer a compelling treatment
option for NSCLC. Based on the early clinical trial results, we have initiated two
Phase III registration trial in China to evaluate iza-bren as monotherapy for the 2L
treatment of EGFRwt NSCLC and EGFRmut NSCLC (NCT06382129,
NCT06382116). Moreover, a global pivotal Phase II/III registration trial
(NCT07100080) are currently ongoing to evaluate iza-bren in the second-line
treatment of EGFRmut NSCLC. Recognizing its exceptional efficacy, iza-bren
monotherapy has been designated as two breakthrough therapies by the CDE of
NMPA in September 2024 for 2L treatment of EGFRwt NSCLC patients following
the failure of anti-PD-1/PD-L1 monoclonal antibodies and platinum-based
chemotherapy, as well as for EGFRmut NSCLC patients after EGFR-TKI failure.
Furthermore, in August 2025, iza-bren was designated as breakthrough therapy for
patients with previously treated advanced EGFRmut NSCLC by the FDA.
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(c) Later-line treatment for NSCLC with GA beyond classic EGFR mutations

In our Phase I trial, iza-bren has also demonstrated promising antitumor

activity and a manageable safety profile in patients with NSCLC harboring a wide

range of driver gene alterations (GA) beyond classic EGFR mutations. This study

enrolled 83 patients with locally advanced or metastatic NSCLC harboring driver

GA beyond classical EGFR mutations (i.e. exon 19 deletion and L858R), who

received iza-bren at 2.5 mg/kg (D1D8 Q3W). As of the data cutoff on March 28,

2025, the overall ORR was 46.2%, the confirmed ORR was 39.7%, the mPFS was

7.0 months, and the DCR was 85.9%, while neither DoR nor OS had been reached.

Notably, in 13 patients with non-classical EGFR mutations (including ex20ins and

others), iza-bren achieved an ORR of 69.2%, an mPFS of 10.5 months, and a DCR

of 92.3%. In patients with KRAS, BRAF, or MET mutations, the ORR was 40.0%,

with an mPFS of 7.0 months and a DCR of 76.0%. TRAEs were predominantly

hematologic, clinically manageable, and no new safety signals were observed. For

patients with NSCLC harboring GA beyond classical EGFR mutations, current

treatment options remain limited. Emerging clinical data for iza-bren in this broader

population highlight its potential to offer a novel therapeutic option.

• SCLC. Iza-bren has demonstrated promising efficacy and a favorable safety profile

in a Phase I trial for the treatment of SCLC (NCT05194982). The study findings

were presented as an oral abstract at the 2025 ASCO. This study enrolled 58 patients

with locally advanced or metastatic SCLC who had experienced disease progression

following prior systemic therapy. As of December 5, 2024, with a median follow-up

of 16.4 months, the trial reported an ORR of 55.2%, a DCR of 81.0%, an mPFS of

4.0 months, and an mOS of 12.0 months. Among a subgroup of 20 evaluable patients

who had received only prior first-line therapy of PD-(L)1 inhibitor plus platinum-

based chemotherapy achieved an ORR of 80.0%, a confirmed ORR of 75.0%, an

mPFS of 6.9 months, and an mOS of 15.0 months. In addition, clinical benefit was

observed regardless of platinum sensitivity or resistance status and irrespective of

prior irinotecan treatment. Iza-bren was generally well tolerated, with TRAEs being

clinically manageable and no new safety signals observed. Currently, the first-line

therapy for extensive-stage SCLC remains limited to chemotherapy or combination

of chemotherapy and immunotherapy, and treatment options upon disease

progression are scarce. These clinical results suggest the potential of iza-bren as a

novel ADC-based approach for second-line treatment of extensive-stage SCLC,

which may be able to advance into first-line settings or combined with

chemotherapy to further enhance patient outcomes. We have launched a Phase III

trial of iza-bren as monotherapy for patients with recurrent SCLC after failure of

anti-PD-1/PD-L1 monoclonal antibodies and platinum-based chemotherapy in China

(NCT06500026), which was designated as a breakthrough therapy by the CDE of

NMPA in January 2025.
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• BC. Iza-bren has demonstrated promising responses and a manageable safety profile

regardless of HER2 expression in heavily pretreated patients with advanced or

metastatic triple negative breast cancer (TNBC) or HR+/HER2- BC. In our Phase I

clinical trial (NCT05470348), a total of 162 patients with BC received the treatment

of iza-bren at 2.5 mg/kg D1D8 Q3W as of September 30, 2024, with the median

follow-up duration of 11.6 months. Subgroup analyses indicated particularly

favorable and durable responses among patients with TNBC and HR+/HER2- BC

who had received only one or two prior lines of chemotherapy. As of the data cut-off

date:

• TNBC: Among 44 response-evaluable patients, the overall ORR and cORR

were 34.1%, with a DCR of 81.8%, mPFS of 5.8 months, and mDOR of 11.5

months. In the subset of 26 patients with one or two prior lines of

chemotherapy, the ORR and cORR reached 50.0%, with an mPFS of 6.9

months.

• HR+/HER2- BC: Among 77 response-evaluable patients, the overall ORR was

46.8% (cORR: 37.7%), with a DCR of 79.2%, mPFS of 7.0 months, and mDOR

of 7.4 months. In the subset of 46 patients with one or two prior lines of

chemotherapy, the ORR was 54.3% (cORR: 45.7%), with a DCR of 82.6% and

mPFS of 8.3 months.

Iza-bren was generally well tolerated. No ILD was observed among the 162 enrolled

patients, and no new safety signals were identified. These results underscore the

potential of iza-bren to address a significant unmet medical need by offering a novel

targeted therapy option for patients with HER2-negative and HER2-low breast

cancer, where effective targeted treatment options remain limited. Currently,

iza-bren is being evaluated in two ongoing Phase III trials in China and one global

pivotal Phase II/III registration trial for the treatment of TNBC and HR+/HER2- BC

(NCT06343948, NCT06382142, NCT06926868).

• NPC. Iza-bren has also demonstrated promising efficacy for the treatment of NPC

in our Phase I trial (NCT05194982). As of the data cut-off date (August 17, 2023),

among 37 evaluable NPC patients with a median of three prior treatment lines in a

Phase I clinical trial, the treatment with iza-bren achieved an ORR of 59.5%, cORR

of 37.8%, DCR of 100%, and mPFS of 6.8 months. We have launched a Phase III

trial to evaluate iza-bren as monotherapy for 2L+ NPC patients (with at least one

platinum-based chemotherapy) who have experienced the treatment of PD-(L)1 as

monotherapy in China (NCT06118333). In recognition of its outstanding efficacy,

this treatment has been included in the list of breakthrough therapies by CDE of

NMPA in April 2024. In July 2025, this Phase III trial achieved its primary endpoint

at interim analysis. In this Phase III clinical trial, iza-bren demonstrated a

statistically significant and clinically meaningful improvement in ORR by BICR and

a clinically meaningful improvement in PFS by BICR in heavily pretreated patients

with recurrent or metastatic NPC compared with chemotherapy. While the
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chemotherapy arm showed an ORR of 27.0%, DCR of 69.6%, mDoR of 4.8 months,

and mPFS of 4.34 months, the iza-bren arm achieved substantially higher outcomes,

with an ORR of 54.6%, DCR of 82.4%, median DoR of 8.5 months, and median PFS

of 8.38 months, showcasing a substantial clinical benefit. We have subsequently

completed a Pre-NDA meeting with the NMPA and submitted an NDA for this

treatment, and this treatment was formally included in the Priority Review Program

by the CDE of NMPA in September 2025. The clinical results have been selected as

a Late-Breaking Abstract at the ESMO Congress 2025, which is the highest honor

at this conference.

• GIC. Iza-bren demonstrated manageable safety with encouraging antitumor activity

in patients with locally advanced or metastatic BTC or ESCC in our Phase I trial

(NCT05262491). As of June 30, 2024, 36 response-evaluable patients with locally

advanced or metastatic BTC administered with iza-bren showed an overall ORR of

38.9%, cORR of 22.2%, DCR of 88.9%, mPFS of 4.2 months, and mDOR of 5.9

months.

As of September 30, 2024, in the 53 radiologically evaluable patients treated with

iza-bren at an RP2D of 2.5 mg/kg D1D8 Q3W, the ORR was 43.4%, the cORR was

39.6%, the DCR was 79.2%, the mPFS was 5.4 months, the mOS was 11.5 months

and the mDOR was 6.7 months. As of the Latest Practicable Date, we were

conducting a Phase III clinical trial to evaluate iza-bren as monotherapy in patients

with recurrent or metastatic ESCC after failure of PD-1/PD-L1 monoclonal antibody

in combination with platinum-based chemotherapy (NCT06304974), with

anticipated interim data analysis in late 2025. Due to its remarkable efficacy,

iza-bren as monotherapy for second-line ESCC was designated as a breakthrough

therapy by the CDE of NMPA in October 2024. We expect to submit an NDA of

iza-bren for the treatment of ESCC to the NMPA in early 2026.

• UC. Iza-bren showed the encouraging preliminary efficacy and favorable safety

profile at 2.2 mg/kg D1D8 Q3W. As of the data cut-off time (June 30, 2024), among

27 response-evaluable patients with locally advanced or metastatic UC with a

median of two prior treatment lines in our Phase II clinical trial (NCT05785039), the

treatment with iza-bren at 2.2 mg/kg dose level D1D8 Q3W achieved an ORR of

40.7%, cORR of 33.3%, DCR of 96.3% and the 6-month DoR of 100%. The mDOR

and mPFS have not been reached as of the data cut-off date. In particular, more

encouraging antitumor activity was observed in patients who had received only one

prior line of chemotherapy. Clinical data from 12 evaluable patients with one prior

line of therapy showed an ORR of 75%, cORR of 75.0%, DCR of 100%, and

6-month DoR rate of 100% following treatment with iza-bren, as of the data cut-off

date. As of the Latest Practicable Date, we were conducting a Phase III clinical trial

to evaluate iza-bren as a monotherapy for the treatment of recurrent or metastatic

UC (NCT06857175). In September 2025, iza-bren as monotherapy for patients with

BUSINESS

– 294 –



unresectable locally advanced or metastatic UC who have failed prior platinum-

based chemotherapy and PD-1/PD-L1 inhibitor treatment was designated as a

breakthrough therapy by the CDE of NMPA.

• OC. Iza-bren demonstrated promising efficacy with a manageable safety profile in

patients with both platinum-resistant (including platinum-refractory) and platinum-

sensitive OC in our Phase Ib/II clinical trials of iza-bren as monotherapy in patients

with heavily pre-treated OC (NCT05803018, NCT05990803). As of July 31, 2025,

among 96 evaluable OC patients receiving iza-bren on a D1D8 Q3W schedule, the

overall ORR was 53.1%, cORR was 46.9%, mDoR was 8.5 months, mPFS was 7.0

months, median follow up for OS was 12.5 months, and mOS had not been reached.

Data from the 2.3 mg/kg D1D8 Q3W cohort exhibited more compelling efficacy,

with the cORR of 55.0%, mDoR of 8.5 months, and mPFS of 8.3 months. As of the

Latest Practicable Date, we were conducting a Phase III clinical trial in platinum-

resistant recurrent epithelial OC patients in China (NCT06994195). Being

recognized for its significant therapeutic potential, iza-bren for the treatment of OC

was designated as a breakthrough therapy by the CDE of NMPA in September 2025.

Moreover, the unique mechanism of action of iza-bren offers a novel approach to

overcome resistance mechanisms of solid tumors. In our clinical trials, iza-bren has shown

efficacy signals in patients who have failed standard treatments, which demonstrates its

potential to address the significant unmet medical needs of those who have undergone heavy

prior treatments, and potentially provides an effective treatment option for patients who have

developed resistance or relapsed following standard therapies.

Manageable safety profile. Benefiting from its differentiated structure design, iza-bren

has exhibited a manageable safety and tolerability profile in early clinical trials. By

specifically targeting EGFR and HER3 co-expressing tumor cells, iza-bren can potentially

minimize systemic exposure and on-target off-tumor toxicity, thereby reducing the risk of

toxicities commonly associated with conventional chemotherapies. Moreover, the cleavable

linker used in iza-bren plays a crucial role in the controlled release of the cytotoxic payload

within cancer cells. This targeted delivery mechanism helps localize the therapeutic effect at

the tumor site while sparing healthy tissues, contributing to a more manageable safety profile

and larger therapeutic window.

To date, iza-bren has been administered to over 5,000 patients across multiple clinical

trials, covering more than ten tumor types. In studies of various cancers, such as lung cancer,

BC, NPC, ESCC, UC, and OC, iza-bren has consistently demonstrated a favorable safety and

tolerability profile. Treatment-related adverse events (TRAEs) were primarily hematologic in

nature and clinically manageable, with ILD reported only in rare cases. These safety data

suggest that iza-bren holds strong potential to offer a well-tolerated and safe therapeutic option

for cancer patients.
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Pan-cancer treatment potential. Based on encouraging efficacy and safety data from

early clinical trials, we are developing iza-bren, either as monotherapy or in combination with

other cancer agents, for the treatment of a broad spectrum of cancers, including prevalent

types, such as NSCLC, BC and CRC, as well as other varieties such as SCLC, NPC, EC, GC,

HNSCC, GIC, UC, CC, RCC and HCC. As of the Latest Practicable Date, iza-bren was being

evaluated in over 40 clinical trials across China and the U.S. for over ten cancer indications,

including 10 Phase III trials in China targeting EGFRwt NSCLC, EGFRmut NSCLC, SCLC,

HR+/HER2- BC, TNBC, ESCC, NPC, UC and OC, as well as three global pivotal Phase II/III

registration trials for TNBC, NSCLC and UC. We have released promising clinical data on

NSCLC, SCLC, BC, NPC, BTC, ESCC, and UC. In addition, iza-bren showed anti-tumor

activity in BC patients who had some level of expression of either EGFR or HER3 in tumor

(Figure 11). With over 5,000 patients enrolled across different tumor types in these clinical

trials, iza-bren is among one of the most investigated clinical-stage ADCs in the world.

Figure 11: Biomarker Analysis of iza-bren in BC
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For a wide range of solid tumor indications currently treated with PD-(L)1 therapies in

1L settings, iza-bren has the potential to replace the chemotherapy component where PD-(L)1

combo therapies are the current standard of care. For cancer indications primarily treated with

TKIs in 1L settings — such as EGFRmut NSCLC currently treated with the TKI osimertinib

— iza-bren also demonstrates potential for combination use with TKIs to establish a new

standard of care. Furthermore, iza-bren could advance into earlier lines in the treatment

regimen for these cancers as neoadjuvant and adjuvant therapy. It has also shown promising
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efficacy and manageable safety profiles as late-line treatment for these cancers. Therefore,

iza-bren has the potential to become a next backbone cancer therapy and a super blockbuster

drug after PD-(L)1 immuno-oncology therapies.

Collaboration with BMS to accelerate iza-bren’s global development and expansion.

Our collaboration with BMS, a top-10 global pharmaceutical leader with US$48.3 billion in

revenue in 2024, brings together the expertise and resources of two industry leaders and

accelerates the development of iza-bren towards commercialization. Leveraging BMS’s

established clinical development capabilities outside of China, this partnership can accelerate

the advancement of iza-bren’s global clinical development plans for a spectrum of cancers.

This collaboration also provides us with access to BMS’s vast commercial resources, including

its established distribution network, experienced sales force, proprietary market insight, and

strong relationships with healthcare providers, payers, and patient advocacy groups in major

overseas markets. By combining our synergistic capabilities, we believe this strategic

collaboration will maximize the clinical and market potential of iza-bren on a global scale.

Clinical Development

Clinical Development Plan

We are advancing the clinical development of iza-bren with the aim of making it the first

bispecific ADC to be approved globally, and eventually a backbone treatment for a broad range

of solid tumors. We have adopted the following clinical development strategies for iza-bren to

maximize its therapeutic potential and market impact:

• Demonstrating the pan-tumor efficacy of iza-bren: We plan to advance clinical trials

for a wide range of tumor types, in order to establish the effectiveness of iza-bren

in treating multiple cancers. By demonstrating iza-bren’s pan-tumor efficacy, we

aim to position iza-bren as a versatile therapeutic option applicable to numerous

cancer indications.

• Targeting major cancer indications with immense market potential: Our near-term

priority is to confirm iza-bren’s efficacy in the most prevalent cancer types, such as

NSCLC and BC, in order to maximize the addressable patient population that can

potentially benefit from iza-bren, as well as enhance its market opportunities.

• Evaluating iza-bren both as monotherapy and in combination with other treatments,

and advancing it into earlier lines of treatment: We will continue to investigate

iza-bren both as a single agent and in combination with immuno-oncology therapies,

targeted therapies, or chemotherapy. In addition to testing iza-bren in heavily

pre-treated patients who have failed standard treatments, we are also expanding our

studies to include patients at earlier stages of their treatment journey.

BUSINESS

– 297 –



• Conducting global clinical trials to reach the worldwide market: Under our global

license and collaboration agreement with BMS, we and BMS plan to initiate

multiple late-stage clinical trials of iza-bren globally for various solid tumors in the

next few years. This approach aims to thoroughly validate the therapeutic potential

of this drug candidate across diverse patient demographics and genetic backgrounds

and facilitate regulatory approval in various countries.

We are currently conducting over 40 clinical trials for iza-bren in China and the U.S., as

of the Latest Practicable Date. These include (i) 10 Phase III clinical trials of various cancers

in China, including three NSCLC indications, SCLC, two BC indications, ESCC, NPC, UC and

OC, (ii) three global pivotal Phase II/III registration trials for TNBC, NSCLC and UC, (iii) 11

Phase II clinical trials evaluating its combination with PD-(L)1 therapies for 1L treatment of

13 cancer indications (SCLC, NSCLC, NPC, HNSCC, EC, GC, CRC, BC, UC, RCC, BTC, CC

and endometrial cancer), (iv) four Phase II clinical trial evaluating its combination with TKI

for 1L treatment of three cancer indications (NSCLC, RCC and HCC), (v) nine late-line Phase

II clinical trials, and (vi) six Phase Ib clinical trials. Under our license and collaboration

agreement with BMS, we and BMS plan to initiate multiple late-stage clinical trials of iza-bren

globally, as a front or late line of treatment, in mono or combo settings, for various solid tumors

including lung cancer and BC in the next few years. As of the Latest Practicable Date, five

trials were ongoing in the United States, including three global pivotal Phase II/III registration

trials for TNBC, NSCLC and UC, alongside two Phase Ib/II trials in NSCLC and advanced

solid tumors, one of which has been granted breakthrough therapy designation by the FDA. In

China, 10 Phase III trials are underway across multiple indications, seven of which have been

granted breakthrough therapy designation by the NMPA.

In the future, we will (i) proactively advance iza-bren’s development in combination with

PD-(L)1 therapies, aiming to replace the chemotherapy component in 1L treatment for solid

tumors where PD-(L)1 combo therapies are the current standard of care; (ii) proactively

advance iza-bren’s development in combination with TKIs as the new standard of care for

cancer indications currently treated with TKI monotherapy in 1L settings; and (iii) continue to

develop it in late-line settings, as well as in neoadjuvant and adjuvant settings across over ten

epithelial cancers where iza-bren’s has shown promising efficacy and manageable safety.

The below table sets forth details of the ongoing trials we are currently conducting for

iza-bren in China:

Indication Type of therapy Trial phase Trial start date
Expected trial
end year*

Lung Cancer

Unresectable locally

advanced or metastatic

EGFRwt NSCLC

mono Phase III May 2024 2026
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Indication Type of therapy Trial phase Trial start date
Expected trial
end year*

Locally advanced or

metastatic EGFRmut

NSCLC

mono Phase III May 2024 2026

Recurrent SCLC mono Phase III August 2024 2026

EGFRmut NSCLC combo with

osimertinib

Phase III February 2025 2028

EGFRmut NSCLC combo with

osimertinib

Phase II July 2023 2027

Locally advanced or

metastatic NSCLC, NPC

and other solid tumors

combo with SI-B003 Phase II January 2024 2026

Locally advanced or

metastatic NSCLC, NPC

and other solid tumors

combo with

PD-(L)1

Phase II June 2024 2026

Locally advanced or

metastatic NSCLC

combo with

osimertinib

Phase II July 2024 2026

Extensive-stage SCLC mono; combo with

SI-B003

Phase II November 2023 2026

Extensive-stage SCLC combo with

PD-(L)1

Phase II June 2024 2026

BC

Unresectable locally

advanced, recurrent or

metastatic HR+/HER2-

BC

mono Phase III April 2024 2026

Unresectable locally

advanced or metastatic

TNBC

mono Phase III June 2024 2026

Unresectable locally

advanced or recurrent

metastatic TNBC

combo with

PD-(L)1

Phase II August 2024 2026

HER2- BC combo with SI-B003 Phase II December 2023 2026

Unresectable locally

advanced or metastatic

BC and other solid

tumors

mono Phase Ib/II August 2022 2026
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Indication Type of therapy Trial phase Trial start date
Expected trial
end year*

GIC

Recurrent or metastatic

ESCC

mono Phase III March 2024 2026

Locally advanced or EC,

GC, CRC and other GICs

combo with

SI-B003/

PD-(L)1

Phase II November 2023 2026

Locally advanced or

metastatic GIC and other

solid tumor

mono Phase Ib/II February 2022 2026

Other Cancer Types

Recurrent or metastatic

NPC

mono Phase III December 2023 2026

Recurrent or Metastatic

Urothelial Carcinoma

mono Phase III March 2025 2027

Recurrent Epithelial OC mono Phase III August 2025 2027

Recurrent or metastatic

HNSCC and other solid

tumors

mono; combo with

SI-B003

Phase II October 2023 2026

Recurrent or metastatic

HNSCC and other solid

tumors

combo with

PD-(L)1

Phase II June 2024 2026

Recurrent or metastatic

gynecological

malignancies and other

solid tumors

mono Phase II June 2023 2026

Recurrent or metastatic CC

and other gynecological

malignancies

mono; combo with

SI-B003

Phase II November 2023 2026

Recurrent glioblastoma mono Phase II October 2024 2026

Multiple solid tumors,

including locally

advanced or metastatic

urinary system tumors

and other solid tumors

mono Phase II April 2023 2026

Locally advanced or

metastatic urological

tumors and other solid

tumors

mono Phase Ib/II February 2022 2025
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Indication Type of therapy Trial phase Trial start date
Expected trial
end year*

Locally advanced or

metastatic UC and other

solid tumors

combo with SI-B003 Phase II December 2023 2026

Locally advanced or

metastatic UC

combo with

PD-(L)1

Phase II May 2024 2026

Advanced HCC combo with

Lenvatinib

Phase II June 2025 2027

Advanced or Metastatic

RCC

combo with

Axitinib/Lenvatinib

± Pembrolizumab

Phase II July 2025 2027

Advanced BTC combo with

pembrolizumab ±

chemo

Phase II June 2025 2027

Locally advanced or

metastatic chordoma

mono Phase II January 2025 2027

Locally advanced or

metastatic solid tumor

mono Phase Ib/II November 2021 2026

Note:

* denotes estimated primary completion year.

In July 2025, our Phase III trial of iza-bren in recurrent or metastatic NPC patients who

had progressed following prior PD-1/PD-L1 antibody therapy and at least two lines of

chemotherapy (including a platinum-based regimen) achieved its primary endpoint at interim

analysis. We have subsequently completed a Pre-NDA meeting with the NMPA and submitted

an NDA for this treatment, and this treatment was formally included in the Priority Review

Program by the CDE of NMPA in September 2025. We also anticipate an interim data analysis

for the Phase III trial of iza-bren for the treatment of ESCC in late 2025, and we expect to

submit an NDA for ESCC to the NMPA in early 2026.

We are committed to advancing the global clinical development of iza-bren to expand its

presence in international markets. Pursuant to our strategic license and collaboration agreement

with BMS, we have initiated and plan to continue launching late-stage clinical trials of iza-bren

targeting various solid tumors worldwide over the coming years. As of the Latest Practicable

Date, five global or U.S.-based clinical studies of iza-bren have been conducted by us and/or

BMS, including three global pivotal Phase II/III registration trials for TNBC, NSCLC and UC,

alongside two Phase Ib/II trials in NSCLC and advanced solid tumors, one of which has been

granted breakthrough therapy designation by the FDA.
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The below table sets forth details of the ongoing trials we are currently conducting for

iza-bren in the U.S.:

Indication Type of therapy Trial phase
(Expected) Trial
start date

Expected trial
end year*

EGFRmut NSCLC Mono Phase II/III (October 2025) 2028

UC Mono Phase II/III (October 2025) 2029

TNBC and ER-/HER2- BC Mono Phase II/III July 2025 2028

Solid tumors Combo with

osimertinib/

pembrolizumab

Phase Ib/II February 2025 2026

Metastatic or unresectable

NSCLC and other solid

tumors

mono Phase Ib/II August 2023 2025

Note:

* denotes estimated primary completion year.

Key Clinical Trial Results

Phase I Clinical Trial of Iza-bren as Monotherapy for Locally Advanced or Metastatic Solid

Tumors

This is a first-in-human, open-label, multicenter Phase I clinical trial to evaluate the

efficacy of iza-bren as monotherapy in patients with locally advanced or metastatic NSCLC,

NPC and other solid tumors. The primary endpoints for this trial are DLT, MTD and RP2D. The

secondary endpoints are PK, ADA, ORR, DCR, as well as DoR. The exploratory endpoints

include PFS, OS, biomarkers, as well as neutralizing antibodies (nAb). The encouraging

efficacy and safety results were published in July 2024 in the globally renowned academic

journal, The Lancet Oncology.

We initiated this Phase I study for iza-bren as monotherapy for the treatment of NSCLC

and other solid tumors in China in November 2021.
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1. NSCLC

(i) Iza-bren as Monotherapy for Patients with NSCLC Having Progressed After the Standard

of Care

Trial Design. This study includes patients with locally advanced or metastatic NSCLC

and other solid tumors who have a performance status score of 0 or 1 according to the ECOG,

and have at least one measurable lesion per RECIST v1.1. These patients must have either

failed standard therapy or have no feasible treatment available. As of the data cut-off date

(August 17, 2023), the dose escalation stage was performed on a 21-day cycle, in which 13

subjects received iza-bren at the dosage of 2.5 mg/kg, 3.0 mg/kg and 3.5 mg/kg D1D8 Q3W,

and six subjects received at iza-bren at the dosage of 5.0 mg/kg, and 6.0 mg/kg D1 Q3W. In

the dose-expansion phase, subjects received iza-bren with the same dosing levels and schedules

as in the dose escalation stage.

We evaluated the efficacy of iza-bren as monotherapy for the treatment of NSCLC based

on the data from response-evaluable patients enrolled between December 8, 2021 and March

13, 2023. Patients enrolled after March 13, 2023 were not included due to the short follow-up

period as of the data cut-off date (August 17, 2023).

Efficacy Data. As of the data cut-off date (August 17, 2023), there were 75 response-

evaluable NSCLC patients with treated or without CNS metastasis administered with iza-bren.

Among these patients, the interim Phase I results showed an ORR of 52.0%, cORR of 41.3%,

DCR of 86.7%, mDOR of 12.3 months and mPFS of 6.8 months. The below waterfall plot and

spider plot show the best overall response change from baseline in target lesions for each

evaluable NSCLC patient with treated or without CNS metastasis.
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The diagram below illustrates the Kaplan-Meier curve of PFS of NSCLC patients with

treated or without CNS metastasis.
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Notably, iza-bren achieved greater efficacy in 13 EGFRmut NSCLC patients with treated

or without CNS metastasis, who received the dosages at 2.5mg/kg D1D8 Q3W and 4.5mg/kg

D1 Q3W, with an ORR of 69.2%, cORR of 61.5%, DCR of 92.3%, mDOR of 12.3 months and
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mPFS of 15.0 months. Given the small size of the patient cohort, these results may not be fully

representative or reproducible in larger-scale studies. The below waterfall plot and spider plot

show the best overall response change from baseline in target lesions for each of these 13

EGFRmut NSCLC patients.
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In addition, 26 of the enrolled EGFRwt NSCLC patients received iza-bren as a systemic

2L treatment, showing an ORR of 50.0%, cORR of 38.5%, DCR of 80.8% and mPFS of 6.7

months. The below waterfall plot and spider plot show the best overall response change from

baseline in target lesions for each of such evaluable patients.
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Safety Data. For safety data of this Phase I clinical trial of iza-bren as monotherapy for

patients with NSCLC having progressed after the standard of care, see “— NPC — iza-bren as

Monotherapy for Patients with a Median of Three Prior Treatment Lines - Safety Data” for

details, where the safety data of a total 369 patients with NSCLC, NPC and other solid tumors

enrolled in this study is summarized.

Conclusion. Iza-bren has a manageable safety profile and encouraging clinical antitumor

activity in NSCLC. Notably, iza-bren has exhibited a manageable safety profile and promising

antitumor activity in patients with NSCLC who have progressed after standard of care,

including EGFR TKI therapy or immunotherapy and platinum-based chemotherapy.
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(ii) Iza-bren as Monotherapy for Patents with Locally Advanced or Metastatic EGFRmut

NSCLC

Trial Design. As of the data cutoff date (June 30, 2025), a total of 171 patients with

EGFRmut NSCLC had been enrolled across two study cohorts. In the first cohort, 5, 22, 121,

and 43 patients received iza-bren at doses of 2.0 mg/kg, 2.3 mg/kg, 2.5 mg/kg, and 3.5 mg/kg,

respectively, administered on a D1D8 Q3W schedule. In the second cohort, 9, 8, and 4 patients

received iza-bren at doses of 4.5 mg/kg, 5.0 mg/kg, and 6.0 mg/kg, respectively, on a D1 Q3W

schedule.

Efficacy Data. As of the data cutoff date (June 30, 2025), efficacy data from the 171

EGFRmut NSCLC patients demonstrated that iza-bren monotherapy achieved an ORR of

57.9%, a cORR of 47.4%, a mPFS of 6.9 months, and a mOS of 24.8 months. Efficacy

outcomes for each cohort are summarized in the table below.

Total

2.5 mg/kg D1D8Q3W

Total
Post any TKI &

chemo naive*
Post 3G TKI &

chemo naive

(N=171) (N=121) (N=50) (N=46)

Median (range) LoT 2 (1-10) 2 (1-10) 2 (1-5) 2 (1-5)
BOR

PR 99 (57.9) 68 (56.2) 33 (66.0) 30 (65.2)
Confirmed PR 81 (47.4) 59 (48.8) 28 (56.0) 25 (54.3)
PR pending

confirmation(1) 3 (1.8) 1 (0.8) 1 (2.0) 1 (2.2)
SD 40 (23.4) 30 (24.8) 12 (24.0) 12 (33.3)
PD 26 (15.2) 19 (15.7) 4 (8.0) 3 (6.5)
NE2 6 (3.5) 4 (3.3) 1 (2.0) 1 (2.2)

ORR, % (95%CI) 57.9 (50.1, 65.4) 56.2 (46.9, 65.2) 66.0 (51.2, 78.8) 65.2 (49.8, 78.6)
cORR, % (95%CI) 47.4 (39.7, 55.1) 48.8 (39.6, 58.0) 56.0 (41.3, 70.0) 54.3 (39.0, 69.1)
DCR, % (95%CI) 81.3 (74.6, 86.8) 81.0 (72.9, 87.6) 90.0 (78.2, 96.7) 91.3 (79.2, 97.6)
Median DoR, mo ( 95%CI) 8.5 (6.9, 11.2) 8.5 (6.5, 12.7) 13.7 (5.5, 19.5) 12.7 (5.5, NR)
Median PFS, mo (95%CI) 6.9 (5.5, 9.6) 6.9 (5.5, 9.7) 12.5 (6.9, 18.0) 12.5 (6.9, 18.0)
Median OS, mo (95% CI) 24.8 (18.5, NR) 24.8 (18.0, NR) NR (NR, NR) NR, (NR, NR)
Median FU for OS,

mo (95% CI) 20.5 (18.3, 21.9) 21.9 (20.3, 22.7) 20.5 (15.8, 21.9) 20.5 (15.8, 21.9)

Notes:

1. Refers to patients still on study with tumor assessment of PR and not reach to the next time point of tumor
assessment.

2. Including patients without post-baseline tumor assessment.
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Notably, in the cohort receiving iza-bren at a dose of 2.5 mg/kg, the treatment

demonstrated particularly strong efficacy in 50 patients with EGFRmut NSCLC who had

previously received EGFR-TKI therapy but had not undergone chemotherapy. As of the data

cutoff date (June 30, 2025), iza-bren monotherapy in this subgroup achieved an ORR of 66.0%,

a cORR of 56.0% (including one unconfirmed partial response), and a DCR of 90.0%. The

mDoR was 13.7 months, and the mPFS was 12.5 months. At a median follow-up of 20.5

months, the mOS had not yet been reached. Among these 50 patients, 94.0% experienced tumor

shrinkage, with a median reduction of –38.9% (range: –81.3% to –0.7%). The waterfall and

spider plots below illustrate the best overall change from baseline in target lesion size for each

evaluable patient in this cohort.

Change (%) in Tumor Size from Baseline

cORR = 56.0% 
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Tumor Response by Months

mDOR = 13.7 mo

The diagrams below illustrates the Kaplan-Meier curve of PFS and OS for this subgroup

of EGFRmut NSCLC patients previously treated with EGFR-TKIs but not chemotherapy.

Progression Free Survival
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Overall Survival

Within this subgroup, similar efficacy was observed across different EGFR mutation
subtypes, consistent with the overall population. Specifically, among the 50 patients, 31 had
EGFR exon 19 deletion mutations and 17 had EGFR L858R mutations. The exon 19 deletion
group achieved a mPFS of 14.1 months and a DCR of 90.3%, while the L858R mutation group
had a mPFS of 12.5 months and a DCR of 88.2%. The table below provides a summary of
efficacy outcomes for these subgroups as of the data cut-off date.

EGFR Exon 19del EGFR L858R

(N=31) (N=17)

Median (range) LoT 2 (1-5) 1 (1-3)
BOR, n (%)

PR 19 (61.3) 13 (76.5)
Confirmed PR 17 (54.8) 10 (58.8)
PR pending confirmation(1) 1 (3.2) 0

SD 9 (29.0) 2 (11.8)
PD 3 (9.7) 1 (5.9)
NE2 0 1 (5.9)

ORR, % (95%CI) 61.3 (42.2, 78.2) 76.5 (50.1, 93.2)
cORR, % (95%CI) 54.8 (36.0, 72.7) 58.8 (32.9, 81.6)
DCR, % (95%CI) 90.3 (74.2, 98.0) 88.2 (63.6, 98.5)
Median DoR, mo 95% CI) 13.7 (4.2, 19.4) NR (3.1, NR)
Median PFS, mo 95% CI) 14.1 (5.5, 17.9) 12.5 (4.4, NR)
Median FU for PFS, mo (95% CI) 20.5 (11.3, NR) 20.5 (4.7, 23.4)
Median OS, mo (95% CI) NR (17.3, NR) NR (11.1, NR)
Median FU for OS, mo (95% CI) 20.3 (15.8, 21.9) 20.5 (9.9, 22.3)
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The below waterfall plot and spider plot show the best overall change from baseline in

target lesion size for each evaluable patient with either EGFR exon 19 deletion or L858R

mutations.

Change (%) in Tumor Size from Baseline

Tumor Response by Months

Safety Data. This trial did not mandate primary prophylactic use of G-CSF. Iza-bren

demonstrated a favorable safety profile. As of the data cutoff date (June 30, 2025), the most

common grade � 3 adverse events were hematologic toxicities. Only 1.2% of patients

discontinued treatment due to TRAEs. Grade � 3 neutropenia resolved rapidly, with a median

duration of 4–6 days, and the incidence of febrile neutropenia was low at 1.8%. No new safety

signals were identified. The table below illustrates the TRAEs associated with iza-bren

monotherapy.
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TRAEs with Frequency � 30% by Maximum Toxicity Grade

Conclusion. Iza-bren shows promise in delivering meaningful survival benefits to patients

following EGFR-TKI therapy, offering a potential strategy to address the critical challenge of

EGFR-TKI resistance in NSCLC.

(iii) Iza-bren as Monotherapy for Patients with Locally Advanced or Metastatic NSCLC with

Driver Gene Alterations (GA) Outside of Classic EGFR Mutations

Trial Design. This study includes the expansion cohorts of patients with locally advanced

or metastatic NSCLC with presence of drive GA outside of classic EGFR mutations (19del and

L858R), each defined by a pre-specified GA, including EGFR exon 20 insertions, non-classical

EGFR mutations, mutations in HER2, ALK, ROS1, BRAF (V600E and others), KRAS (G12C

and others), SMARCA4, MET (Exon 14), RET, and NTRK. They must have a performance

status score of 0 or 1 according to the ECOG, and at least one measurable lesion per RECIST

v1.1. They also must have failed standard treatment, and received no more than one prior line

of chemotherapy. Iza-bren was administered at a dosage of 2.5 mg/kg, D1D8 Q3W.

A total of 83 patients with non-classical drive GA beyond classic EGFR mutations were

enrolled in the study as of the data cut-off date on March 28, 2025. In terms of prior treatment

history, 67.5% of patients had received first-line therapy, 18.1% had received second-line

therapy, and 14.5% had undergone third-line or later treatments. The proportions of patients

previously treated with platinum-based chemotherapy, PD-(L)1 inhibitors, and targeted

therapies were 74.7%, 50.6%, and 51.8%, respectively.
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Efficacy Data. As of the data cut-off date on March 28, 2025, among 78 evaluable patients

with non-classical drive GA in this trial, the ORR was 46.2%, with a cORR of 39.7% and DCR

of 85.9%. The mPFS was 7.0 months, while both the median mDoR and median overall

survival (mOS) had not yet been reached. Notably, among 13 patients with EGFR exon 20

insertions or other uncommon EGFR mutations, the cORR reached 69.2%, DCR was 92.3%,

and mPFS was 10.5 months, with mDoR and mOS still pending. Among 17 patients in the

HER2-mutant subgroup, the cORR was 52.9%, DCR was 100%, mDoR was 5.7 months, and

mPFS was 7.5 months, while mOS had not yet been reached. The table below summarized the

treatment outcomes by mutation type in this clinical trial.

Total

EGFR mut
exon20ins/

non-classical HER2 mut
KRAS/BRAF/

MET mut
ALK/ROS1/
RET fusion

(N=78) (N=13) (N=17) (N=25) (N=23)

Median (range) LoT 1 (1-5) 1 (1-2) 1 (1-3) 1 (1-2) 2 (1-5)
BOR, n (%)

PR 36 (46.2) 9 (69.2) 9 (52.9) 7 (28.0) 8 (34.8)
Confirmed PR 31 (39.7) 9 (69.2) 9 (52.9) 7 (28.0) 6 (26.1)
PR pending

confirmation(1) 3 (3.8) 0 0 1 (4.0) 2 (8.7)
SD 31 (39.7) 3 (23.1) 8 (47.1) 9 (36.0) 11 (47.8)
PD 8 (10.3) 0 0 5. (20.0) 3 (13.0)
NE2 3 (3.8) 1 (7.7) 0 1 (4.0) 1 (4.3)

ORR, % (95%CI) 46.2 (34.8, 57.8) 69.2 (38.6, 90.9) 52.9 (27.8, 77.0) 40.0 (21.1, 61.3) 34.8 (16.4, 57.3)
cORR, % (95%CI) 39.7 (28.8, 51.5) 69.2 (38.6, 90.9) 52.9 (27.8, 77.0) 28.0 (12.1, 49.4) 26.1 (10.2, 48.4)
DCR, % (95%CI) 85.9 (76.2, 92.7) 92.3 (64.0, 99.8) 100 (80.5, 100.0) 76.0 (54.9, 90.6) 82.6 (61.2, 95.0)
Median DoR, mo

(95%CI) NR (5.7, NR) NR (5.6, NR) 5.7 (4.0, NR) NR (NR, NR) 4.5 (2.7, NR)
Median PFS, mo

(95%CI) 7.0 (5.4, 10.5) 10.5 (6.9, NR) 7.5 (5.4, NR) 7.0 (3.0, NR) 3.8 (2.7, 4.8)
Median OS, mo

(95% CI) NR (NR, NR) NR (NR, NR) NR (NR, NR) NR (NR, NR) NR (NR, NR)

Notes:

1. Refers to patients still on study with tumor assessment of PR and not reach to the next time point of tumor
assessment.

2. Including patients without post-baseline tumor assessment.
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Overall, 81.3% of patients in this cohort experienced tumor shrinkage, with a median

reduction of 29.2%. Several patients achieved durable responses, with some maintaining tumor

remission for up to 18 months. The below waterfall plot and spider plot show the best overall

response change from baseline in target lesions for each evaluable patient in this trial.

Total Subjects (N=78)

Change (%) in Tumor Size from Baseline Tumor Response by Month

ORR = 46.2% mDOR = NR

The below waterfall plot and spider plot show the best overall response change from

baseline in target lesions for each evaluable patient by each subgroup, including EGFRmut

exon20ins/non-classical, HER2-mutant, KRAS/BRAF/MET-mutant, and ALK/ROS1/RET

fusion, in this trial.

Subjects with EGFR mut exon20ins/non-classical NSCLC (N=13)

Change (%) in Tumor Size from Baseline Tumor Response by Month

ORR = 69.2% mDOR = NR
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Subjects with HER2 mut NSCLC (N=17)

Change (%) in Tumor Size from Baseline Tumor Response by Month

ORR = 52.9% mDOR = 5.7 mo
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Safety Data. As of the data cut-off date on March 28, 2025, among 83 enrolled patients

in this trial, iza-bren demonstrated a favorable profile. The most common Grade � 3 TRAEs

were hematologic toxicities, which were effectively managed through supportive care or dose

adjustments. The treatment discontinuation rate due to TRAEs was low, at only 2.4%. The

diagram below illustrates the TRAEs with frequency � 20% by maximum toxicity in this trial.

TRAEs with frequency � 20% by Maximum Toxicity Grade

Source: Company data

Conclusion. iza-bren offers a manageable safety profile and promising anti-tumor activity

in previously treated NSCLC patients harboring non-classical mutations, indicating further

investigation potential in larger patient populations.
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2. SCLC — Iza-bren as Monotherapy for Patients with Locally Advanced or Metastatic

SCLC

Trial Design

Patients with locally advanced or metastatic SCLC who experienced disease progression

after prior systemic therapy were enrolled. Eligible patients received iza-bren at doses of 2.0

or 2.5 mg/kg (D1D8 Q3W) or 4.5 or 5.0 mg/kg (D1 Q3W). Tumor assessments were conducted

every six weeks. Efficacy analyses were performed in the overall cohort as well as in

pre-defined subgroups, with a focus on patients with limited prior therapy exposure.

Efficacy Data

As of the data cut-off date (December 5, 2024), among the 58 evaluable patients, iza-bren

achieved an ORR of 55.2% and a confirmed ORR of 44.8%, with a median PFS of 4.0 months

and a median OS of 12.0 months. In the 2.5 mg/kg cohort, which included 52 patients, 20

patients had received only one prior line of platinum-based chemotherapy plus PD-(L)1

inhibitor. The following table sets forth the efficacy data of total subjects and subjects

receiving 2.5 mg/kg D1D8 Q3W.

2.5mg/kg D1D8 Q3W

Total (N = 58) Total (N = 52)
1 prior line†

(N = 22)
2L+ prior line

(N = 30)

Median (range) LoT 2 (1-7) 2 (1-7) 1 (1-1) 3 (2-7)
BOR, n

PR 32 31 17 14
Confirmed PR 26 25 16 9
SD 15 11 3 8
PD 5 4 1 3
NE* 6 6 1 5

ORR, % (95% CI) 55.2 (41.5, 68.3) 59.6 (45.1, 73.0) 77.3 (54.6, 92.2) 46.7 (28.3, 65.7)
cORR, % (95% CI) 44.8 (31.7, 58.5) 48.1 (34.0, 62.4) 72.7 (49.8, 89.3) 30.0 (14.7, 49.4)
DCR, % (95% CI) 81.0 (68.6, 90.1) 80.8 (67.5, 90.4) 90.9 (70.8, 98.9) 73.3 (54.1, 87.7)
Median DOR, mo (95%CI) 4.6 (4.2, 6.0) 4.9 (4.2, 6.7) 4.9 (3.1, 6.7) 4.4 (3.0, 7.0)
Median PFS, mo (95% CI) 4.0 (3.0, 5.5) 4.1 (3.0, 5.5) 6.2 (3.7, 8.2) 3.0 (2.6, 4.4)
Median OS, mo (95% CI) 12.0 (9.1, 13.2) 12.2 (9.1, 13.2) 15.0 (8.7, NR) 10.3 (7.9, 12.4)
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In this subgroup, iza-bren achieved an ORR of 80.0% and a confirmed ORR of 75.0%,

with a median DoR of 5.6 months, a median PFS of 6.9 months and a median OS of 15.1

months. The following table sets forth the efficacy data of this subgroup.

2.5mg/kg D1D8Q3W & 1 prior line of PBC + anti-PD(L)-1

Total (N = 20) � 6 Months† (N = 8) >6 Months† (N = 12)

Median (range) LoT 1 (1-1) 1 (1-1) 1 (1-1)
BOR, n

PR 16 7 9
Confirmed PR 15 6 9
SD 2 1 1
PD 1 0 1
NE* 1 0 1

ORR, % (95% CI) 80.0 (56.3, 94.3) 87.5 (47.3, 99.7) 75.0 (42.8, 94.5)
cORR, % (95% CI) 75.0 (50.9, 91.3) 75.0 (34.9, 96.8) 75.0 (42.8, 94.5)
DCR, % (95% CI) 90.0 (68.3, 98.8) 100 (63.1, 100.0) 83.3 (51.6, 97.9)
Median DOR, mo (95%CI) 5.6 (3.1, 8.6) 4.9 (2.6, NR) 6.0 (2.5, NR)
Median PFS, mo (95% CI) 6.9 (3.7, 8.7) 5.4 (2.6, NR) 7.1 (3.1, 9.9)
Median OS, mo (95% CI) 15.0 (8.7, NR) NR (5.4, NR) 15.0 (3.7, NR)

The below waterfall plot and spider plot show the best overall response change from

baseline in target lesions for each evaluable patient in this subgroup.

Change (%) in Tumor Size from Baseline

cORR = 75.0%
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Tumor Response by Months

mDOR = 5.6 mo

The diagrams below illustrates the Kaplan-Meier curve of PFS and OS for this subgroup

of patients having received only one prior line of platinum-based chemotherapy plus PD-(L)1

inhibitor.

Progression Free Survival

mPFS = 6.9 mo
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Overall Survival

mOS = 15.0 mo

Safety Data

As of the data cut-off date (December 5, 2024), iza-bren demonstrated a manageable

safety profile in patients with SCLC. The most common hematologic TRAEs of any grade were

anemia (84.5%), leukopenia (74.1%), thrombocytopenia (72.4%) and neutropenia (70.7%). The

most common non-hematologic TRAEs were asthenia (41.4%), hypoalbuminemia (39.7%),

stomatitis (34.5%), nausea (31.0%) and vomiting (31.0%). Grade � 3 TRAEs were

predominantly hematologic in nature and could be managed with supportive measures or dose

modifications. The TRAE-related discontinuation rate was 12.1%. Two iza-bren-related fatal

events were reported, including one case of respiratory failure and one case of gastrointestinal

infection. No ILD events or new safety signals were observed. The diagram below illustrates

the TRAEs with frequency � 30% by maximum toxicity in this trial.
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Conclusion

Iza-bren demonstrated a promising efficacy in previously treated extensive stage SCLC,

especially in patients who had received only one prior line of platinum-based chemotherapy

plus PD-(L)1 therapy. Iza-bren also showed an encouraging efficacy in SCLC pts regardless of

platinum-resistance or platinum-sensitive relapse. Additionally, iza-bren demonstrated

manageable safety profile and no new safety signal was observed in SCLC patients.

3. NPC — Iza-bren as Monotherapy for Patients with a Median of Three Prior Treatment

Lines

We evaluated the efficacy of iza-bren as monotherapy for the treatment of NPC based on

the data from response-evaluable patients enrolled between December 8, 2021 and March 13,

2023. Patients enrolled after March 13, 2023 were not included due to the short follow-up

period as of the data cut-off date (August 17, 2023).

Efficacy Data. As of the data cut-off date (August 17, 2023), among 37 evaluable NPC

patients with a median of three prior treatment lines, the treatment with iza-bren achieved an

ORR of 59.5%, cORR of 37.8%, DCR of 100%, and mPFS of 6.8 months.
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Safety Data. As of the data cut-off date (August 17, 2023), iza-bren demonstrated a

manageable safety profile in previously treated patients with solid tumors. Among 369 enrolled

patients with NSCLC, NPC and other solid tumors, 351 patients (95%) experienced TRAE. 226

patients (61%) experienced grade 3 or above TRAE, 115 patients (31%) experienced grade 4

or above TRAE, 108 patients (29%) experienced serious TRAE, and eight patients died due to

TRAE. The incidence of ILD is low, with only one case of grade 2 ILD observed. Among all

the enrolled 369 patients, as of August 17, 2023, 278 patients received iza-bren at 2.5mg/kg

D1D8 Q3W, and 40 patients received 4.5 mg/kg D1D8 Q3W, which were the two largest

cohorts. TRAEs related to iza-bren treatment for patients in all Q3W regimens, 2.5 mg/kg

D1D8 Q3W, and 4.5 mg/kg D1 Q3W are summarized in the table below.

All Q3W regimens
(N = 369)

2.5 mg/kg D1D8 Q3W
(N = 278)

4.5 mg/kg D1 Q3W
(N = 40)

TRAE � 10%,
n (%) All Grade � G3 All Grade � G3 All Grade � G3

Hematological toxicities
Leukopenia 241 (65%) 118 (32%) 170 (61%) 76 (27%) 29 (73%) 13 (33%)
Anemia 237 (64%) 87 (24%) 177 (64%) 62 (22%) 29 (73%) 10 (25%)
Neutropenia 217 (59%) 132 (36%) 148 (53%) 80 (29%) 28 (70%) 18 (45%)
Thrombocytopenia 204 (55%) 104 (28%) 148 (53%) 76 (27%) 23 (58%) 9 (23%)

Non-hematological toxicities
Nausea 131 (36%) 3 (<1%) 92 (33%) 3 (1%) 16 (40%) 0
Asthenia 114 (31%) 3 (<1%) 79 (28%) 3 (1%) 13 (33%) 0
Decreased

appetite 106 (29%) 2 (<1%) 73 (26%) 2 (<1%) 15 (38%) 0
Alopecia 91 (25%) 0 57 (21%) 0 17 (43%) 0
Stomatitis 93 (25%) 4 (1%) 62 (22%) 3 (1%) 11 (28%) 1 (3%)
Vomiting 82 (22%) 5 (1%) 55 (20%) 4 (1%) 13 (33%) 1 (3%)
Diarrhea 64 (17%) 3 (<1%) 41 (15%) 1 (<1%) 12 (30%) 0
Skin disorders 61 (17%) 2 (<1%) 40 (14%) 1 (<1%) 10 (25%) 1 (3%)
Hypokalemia 56 (15%) 8 (2%) 44 (16%) 3 (1%) 2 (5%) 1 (3%)
Hypoalbuminemia 48 (13%) 0 41 (15%) 0 2 (5%) 0
Hyponatremia 48 (13%) 3 (<1%) 40 (14%) 3 (1%) 1 (3%) 0
Constipation 42 (11%) 0 31 (11%) 0 4 (10%) 0
ALT increased 38 (10%) 2 (<1%) 21 (8%) 1 (<1%) 6 (15%) 0
Dizziness 38 (10%) 0 32 (12%) 0 1 (3%) 0
Hypophagia 37 (10%) 0 23 (8%) 0 1 (3%) 0

Source: Company data
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Conclusion

Iza-bren has a manageable safety profile and encouraging clinical antitumor activity in

various advanced solid tumors. Importantly, the encouraging antitumor activity was found in

patients with previously treated solid tumors, suggesting the significant potential of iza-bren

as a treatment option for these previously treated patients.

Phase II Clinical Trial of Iza-bren in Combination with Osimertinib for Locally Advanced or

Metastatic NSCLC

This is a Phase II clinical study to evaluate the efficacy and safety of iza-bren for

injection and iza-bren in combination with osimertinib Mesylate Tablets in patients with

locally advanced or metastatic non-small cell lung cancer. The primary endpoints for this trial

are RP2D and ORR, and the secondary endpoints are PFS, DCR, DoR and TEAEs. Exploratory

endpoints are PK, Nab, DDI, OS and biomarker.

Trial Design. This study includes treatment-naïve patients with locally advanced or

metastatic EGFRmut NSCLC. These patients must have a performance status score of 0 or 1

according to the ECOG and have measurable disease per RECIST v1.1. During the trial,

patients were assigned into two cohorts. In one cohort, 41, 40 and 43 patients received iza-bren

in combination with osimertinib at 2.2, 2.5, 2.75 mg/kg D1D8 Q3W, respectively. In another

cohort, 18 and 13 patients received iza-bren in combination with Osimertinib at 4.0, 4.5 mg/kg

D1 Q3W. Across both cohorts, osimertinib was administered at 80mg on a QD cycle.

Trial Status. This study was initiated in July 2023 in China and expected to complete in

2027. As of the data cut-off date on June 30, 2025, a total of 154 patients have been enrolled

in this trial.

Efficacy Data. Iza-bren demonstrated an encouraging preliminary antitumor activity

combined with osimernib. As of the data cut-off date (June 30, 2025), efficacy results from all

154 patients demonstrated that the combination of iza-bren and osimertinib achieved an overall

ORR of 84.4%, a cORR of 80.5%, and an mPFS of 12.7 months. The 12-month PFS rate was

86.5%, and the 12-month OS rate was 95.9%. The following table sets forth the efficacy data

of subjects in different cohorts.
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Total

D1D8Q3W D1Q3W

2.2 mg/kg 2.5 mg/kg 2.75 mg/kg 4.0 mg/kg 4.5 mg/kg

(N=154) (N=41) (N=40) (N=42) (N=18) (N=13)

BOR, n (%)
PR 130 (84.4) 32 (78.0) 40 (100) 33 (78.6) 14 (77.8) 11 (84.6)

Confirmed PR 124 (80.5) 30 (73.2) 38 (95.0) 32 (76.2) 14 (77.8) 10 (76.9)
PR pending

confirmation(1) 5 (3.2) 2 (4.9) 2 (5.0) 0 0 1 (7.7)
SD 19 (12.3) 7 (17.1) 0 7 (16.7) 3 (16.7) 2 (15.4)
PD 0 0 0 0 0 0
NE(2) 5 (3.2) 2 (4.9) 0 2 (4.8) 1 (5.6) 0

ORR, % (95%CI) 84.4 (77.7, 89.8) 78.0 (62.4, 89.4) 100 (91.2, 100.0) 78.6 (63.2, 89.7) 77.8 (52.4, 93.6) 84.6 (54.6, 98.1)
cORR, % (95%CI) 80.5 (73.4, 86.5) 73.2 (57.1, 85.8) 95.0 (83.1, 99.4) 76.2 (60.5, 87.9) 77.8 (52.4, 93.6) 76.9 (46.2, 95.0)
Median FU for PFS,

mo (95%CI) 12.7 (12.5, 15.0) 15.2 (15.0, 15.2) 12.5 (12.4, 12.5) 15.1 (12.6, 17.9) 15.1 (11.0, 17.9) 13.1 (12.4, 15.2)
12-mo PFS rate, %

95%CI) 86.5 (79.7, 91.2) 86.2 (70.0, 94.0) 92.1 (77.5, 97.4) 81.8 (65.5, 90.9) 80.7 (51.1, 93.4) 92.3 (56.6, 98.9)
Median FU for OS, mo

95%CI) 15.0 (14.2, 15.5) 15.8 (15.4, 17.4) 12.8 (12.5, 13.1) 16.7 (15.3, 18.0) 17.2 (13.2, 17.9) 14.7 (13.1, 15.2)
12-mo OS rate, %

(95% CI) 95.9 (91.2, 98.2) 94.9 (81.0, 98.7) 94.8 (80.7, 98.7) 97.6 (84.3, 99.7) 100.0 (100.0, 100.0) 92.3 (56.6, 98.9)

Source: Company data

Notes:

1. Refers to patients still on study with tumor assessment of PR and not reach to the next time point of tumor
assessment.

2. Including patients without post-baseline tumor assessment.

The D1D8 Q3W cohort achieved an overall ORR of 85.4%, with 95.9% of patients

experiencing tumor shrinkage. The median percentage reduction in tumor size was -53.8%

(range: -87.4% to -15.6%). Notably, among 40 evaluable patients who received iza-bren at 2.5

mg/kg D1D8 Q3W in combination with osimertinib as a first-line therapy, the combination

achieved an ORR of 100%, a cORR of 95% (with two partial responses pending confirmation),

and a DCR of 100% as of June 30, 2025. All patients in this cohort experienced tumor

shrinkage, with a median reduction of -56.7% (range: -87.4% to -34.4%). At a median

follow-up of 12.5 months, the 12-month PFS rate was 92.1% and the 12-month OS rate was

94.8%, while neither DoR nor mPFS had been reached.
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The below waterfall plot and spider plot show the best overall response change from

baseline in target lesions for each evaluable patient in the D1D8 Q3W cohort.

Change (%) in Tumor Size from Baseline

ORR = 85.4% 

Tumor Response by Months

mDOR = NR

Source: Company data
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The below waterfall plot and spider plot show the best overall response change from

baseline in target lesions for each evaluable patient in the 2.5mg/kg D1D8 Q3W cohort.

Change (%) in Tumor Size from Baseline

ORR = 100% 

Tumor Response by Months

mDOR = NR

Source: Company data
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Safety Data. As of the data cut-off date (June 30, 2025), iza-bren showed manageable

safety profile in the treatment of NSCLC in combination with osimertinib. Most of the common

adverse events were hematological toxicities, including anemia, neutropenia, leukopenia, and

thrombocytopenia. Other TRAEs included nausea, stomatitis, decreased appetite, vomiting,

diarrhea, asthenia, increased AST, increased ALT, hypokalemia, hypoalbuminemia, decreased

weight, rash, and alopecia. Among the patients in the study, Low incidence of TRAEs leading

to treatment discontinuation. Two cases of ILD were reported, including one in Grade 2 and

one in Grade 3. No new safety signals were identified. TRAEs related to iza-bren treatment in

combination with osimertinib are summarized in the table below.

TRAEs with Frequency � 30% by Maximum Toxicity Grade

Source: Company data

Conclusion. Iza-bren in combination with osimertinib has demonstrated promising

activity with a manageable safety profile in first-line EGFRmut NSCLC patients.

Phase Ib Clinical Trial of Iza-bren as Monotherapy for NSCLC and Other Solid Tumors

This is a global, multi-center, Phase Ib study to evaluate the safety, tolerability, PK, and

initial efficacy of iza-bren in participants with metastatic or unresectable NSCLC and other

solid tumors. The primary endpoint is safety, and the secondary endpoints include PK, ORR,

DCR, DoR, time to response, PFS, and OS.
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Trial Design. Eligible subjects in this study must have locally advanced or metastatic
NSCLC or other solid tumors, with measurable disease as defined by RECIST v1.1 and an
ECOG performance status of 0 or 1. As of July 23, 2025 (the data cut-off date), a total of 107
subjects were enrolled in the dose escalation phase, who were assigned to two cohorts
receiving iza-bren under different dosing schedules: Cohort A included 65 subjects, receiving
iza-bren at 1.5, 2.0, 2.5, and 3.0 mg/kg D1D8 Q3W, respectively; Cohort B included 42
subjects, receiving iza-bren at 3.0, 4.0, and 4.5 mg/kg D1 Q3W, respectively. Dose in the
dose-escalation or finding cohort was compensated per protocol. In the expansion phase,
subjects will be dosed at 1.5, 2.0, and 2.5 mg/kg D1D8 Q3W, respectively. The table below sets
forth the baseline characteristics for this trial.

Total (N = 107)

D1D8Q3W (mg/kg) D1Q3W (mg/kg)

1.5 (N = 20) 2.0 (N = 21) 2.5 (N = 21) 3.0 (N = 3) 3.0 (N = 20) 4.0 (N = 12) 4.5 (N = 10)

Median (Q1, Q3) age,
years 65.0 (57.0, 72.0) 69.5 (66.5, 73.5) 63.0 (57.0, 74.0) 62.0 (52.0, 69.0) 48.0 (31.0, 57.0) 67.0 (60.0, 73.0) 58.5 (56.5, 69.5) 57.5 (48.0, 66.0)

Male, n (%) 41 (38.3) 9 (45.0) 12 (57.1) 9 (42.9) 1 (33.3) 6 (30.0) 1 (8.3) 3 (30.0)
ECOG-PS score, n (%)

0 30 (28.0) 1 (5.0) 4 (19.0) 7 (33.3) 0 9 (45.0) 5 (41.7) 4 (40.0)
1 77 (72.0) 19 (95.0) 17 (81.0) 14 (66.7) 3 (100) 11 (55.0) 7 (58.3) 6 (60.0)

Prior LoT, n (%)
1L 23 (21.5) 7 (35.0) 4 (19.0) 6 (28.6) 1 (33.3) 2 (10.0) 1 (8.3) 2 (20.0)
2L 20 (18.7) 2 (10.0) 5 (23.8) 5 (23.8) 1 (33.3) 2 (10.0) 3 (25.0) 2 (20.0)
3L and above 62 (57.9) 11 (55.0) 12 (57.1) 9 (42.9) 1 (33.3) 16 (80.0) 7 (58.3) 6 (60.0)
Not Applicable1 2 (1.9) 0 0 1 (4.8) 0 0 1 (8.3) 0

Prior Topo-1 ADC, n
(%) 14 (13.1) 4 (20.0) 3 (14.3) 0 1 (33.3) 4 (20.0) 2 (16.7) 0

Prior PD(L)-1, n% 49 (45.8) 11 (55.0) 11 (52.4) 9 (42.9) 1 (33.3) 8 (40.0) 4 (33.3) 5 (50.0)
Tumor Type, n(%)

Non-Small Cell Lung
Cancer 76 (71.0) 13 (65.0) 15 (71.4) 14 (66.7) 1 (33.3) 13 (65.0) 10 (83.3) 10 (100)
EGFR mutated 45 (59.2) 5 (38.5) 7 (46.7) 10 (71.4) 1 (100) 10 (76.9) 7 (70.0) 5 (50.0)
EGFR wild type 31 (40.8) 8 (61.5) 8 (53.3) 4 (28.6) 0 3 (23.1) 3 (30.0) 5 (50.0)

Small Cell Lung
Cancer 7 (6.5) 1 (5.0) 1 (4.8) 2 (9.5) 0 3 (15.0) 0 0

Breast Cancer2 17 (15.9) 5 (25.0) 3 (14.3) 3 (14.3) 1 (33.3) 3 (15.0) 2 (16.7) 0
Esophageal

Adenocarcinoma 5 (4.7) 1 (5.0) 1 (4.8) 1 (4.8) 1 (33.3) 1 (5.0) 0 0
NPC/HNSCC3 2 (1.8) 0 1 (4.8) 1 (4.8) 0 0 0 0

Notes:

1. Prior line of therapy information not applicable due to adjuvant/neo-adjuvant.

2. A total of 9 out of 17 breast cancer patients are TNBC.

3. One NPC patient from 2.0 mg/kg D1D8Q3W and one HNSCC patient from 2.5 mg/kg D1D8Q3W.
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Trial Status. This study was initiated in August 2023 in the U.S. and is expected to reach
primary completion by the end of 2025.

Efficacy Data. Iza-bren has demonstrated encouraging efficacy in heavily pre-treated
patients in this trial. As of July 23, 2025, in Cohort A consisting of 63 eligible intent-to-treat
population receiving iza-bren D1D8 Q3W, ORR was 38.1%, cORR was 34.9%, mPFS was 4.5
months and median follow-up for OS was 8.3 months. An enhanced efficacy profile was
observed among the 20 patients treated at 2.5 mg/kg D1D8 Q3W, with an ORR and cORR of
55.0%, mPFS of 5.4 months and median follow-up for OS of 8.5 months. The following table
sets forth the efficacy data in the D1D8 Q3W cohort.

D1D8Q3W
Total*

(N = 63)
1.5 mg/kg

(N = 20)
2.0 mg/kg

(N = 20)
2.5 mg/kg

(N = 20)
3.0 mg/kg

(N = 3)

Median (range) LoT 3 (1-10) 3 (1-10) 3 (1-6) 2 (1-9) 2 (1-3)
BOR, n

CR 1 0 1 0 0
Confirmed CR 1 0 1 0 0

PR 23 4 6 11 2
Confirmed PR 21 4 4 11 2

SD 15 6 5 4 0
PD 15 6 5 3 1
NE 9 4 3 2 0

ORR, % (95%CI) 38.1 (26.1, 51.2) 20.0 (5.7, 43.7) 35.0 (15.4, 59.2) 55.0 (31.5, 76.9) 66.7 (9.4, 99.2)
cORR, % (95%CI) 34.9 (23.3, 48.0) 20.0 (5.7, 43.7) 25.0 (8.7, 49.1) 55.0 (31.5, 76.9) 66.7 (9.4, 99.2)
mPFS, mo (95%CI) 4.5 (3.4, 5.6) 3.4 (1.4, 5.4) 6.7 (1.2, 8.1) 5.4 (3.8, 11.1) 5.4 (1.4, NR)
Median FU for OS 8.3 (7.2, 9.1) 8.8 (4.3, 11.3) 7.7 (5.4, 9.6) 8.5 (5.8, 9.3) 10.2 (NR, NR)

The below waterfall plot shows the best overall response change from baseline in target
lesions for the D1D8 Q3W cohort.

BUSINESS

– 329 –



Notably, potent efficacy was observed in the NSCLC subgroup, including both EGFRmut

NSCLC and EGFRwt NSCLC. Among the EGFRmut NSCLC patients, ORR and cORR reached

30.0%, and mPFS was 5.4 months. Among the EGFRwt NSCLC patients, ORR and cORR

reached 75.0%, and mPFS has not been reached. The group of patients with NSCLC receiving

iza-bren at 2.5 mg/kg D1D8 Q3W, consistent with the overall population in Cohort A,

demonstrated improved efficacy. The following tables set forth the efficacy data in patients

with EGFRmut NSCLC and EGFRwt NSCLC receiving iza-bren D1D8 Q3W cohort,

respectively.

NSCLC EGFRmt
D1D8Q3W Total (N = 22)

1.5 mg/kg
(N = 5)

2.0 mg/kg
(N = 6)

2.5 mg/kg
(N = 10)

3.0 mg/kg
(N = 1)

Median (range) LoT 3 (1-9) 2 (1-4) 3 (1-5) 3 (1-9) 1 (1-1)
Prior Ami*, n (%) 9 (40.9) 2 (40.0) 3 (50.0) 4 (40.0) 0
Baseline CNS mets, n (%) 5 (22.7) 1 (20.0) 1 (16.7) 3 (30.0) 0
BOR, n (%)

PR 5 1 0 3 1
Confirmed PR 5 1 0 3 1

SD 5 1 1 3 0
ORR, % (95%CI) 22.7 (7.8, 45.4) 20.0 (0.5, 71.6) 0 (0.0, 45.9) 30.0 (6.7, 65.2) 100 (2.5, 100.0)
cORR, % (95%CI) 22.7 (7.8, 45.4) 20.0 (0.5, 71.6) 0 (0.0, 45.9) 30.0 (6.7, 65.2) 100 (2.5, 100.0)
mPFS, mo (95%CI) 3.2 (1.2, 8.1) 1.3 (1.2, NR) 1.3 (1.2, NR) 5.4 (0.5, NR) NR (NR, NR)

NSCLC EGFRwt
D1D8Q3W Total (N = 20)

1.5 mg/kg
(N = 8)

2.0 mg/kg
(N = 8)

2.5 mg/kg
(N = 4)

Median (range) LoT 2 (1-9) 3 (1-9) 2 (1-5) 2 (1-3)
Squamous, n (%) 6 (30.0) 4 (50.0) 1 (12.5) 1 (25.0)
BOR, n (%)

PR 9 3 3 3
Confirmed PR 8 3 2 3

SD 5 1 3 1
ORR, % (95%CI) 45.0 (23.1, 68.5) 37.5 (8.5, 75.5) 37.5 (8.5, 75.5) 75.0 (19.4, 99.4)
cORR, % (95%CI) 40.0 (19.1, 63.9) 37.5 (8.5, 75.5) 25.0 (3.2, 65.1) 75.0 (19.4, 99.4)
mPFS, mo (95%CI) 6.9 (2.8, 10.0) 5.4 (1.5, NR) 6.9 (0.4, NR) NR (4.5, NR)

* Patients with prior amivantamab, amivantamab+platinum-based chemotherapy, amivantamab+lazertinib, or
amivantamab with any other combinations.
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The below waterfall plots show the best overall response change from baseline in target

lesions in patients with EGFRmut NSCLC and EGFRwt NSCLC receiving iza-bren D1D8

Q3W.
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Safety Data. Iza-bren exhibited a manageable safety profile in heavily pre-treated patients

across multiple tumor types. As of July 23, 2025, the most frequent Grade � 3 TRAEs in the

iza-bren arm were mainly hematologic and were effectively managed by standard medical

measures. No ILD was observed, and no new safety signals were observed. The table below

illustrates the most frequent TRAEs in this trial.

TRAEs with Frequency � 20%

0 20 40 60 80 100

Neutropenia

Anaemia

Fatigue

Alopecia
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Thrombocytopenia

Diarrhoea

Vomoting

Decreased appetite

Lukopenia

Stomatitis

Percentage of Subjects (%)
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9.3 57.9

30.8

9.3

1.9

15.0

1.9

2.8

13.1

19.6

36.4

43.9

37.4

19.6

32.7

22.4

22.4

8.4

20.6

Toxicity Grade

Grade 3-4

Grade 1-2

Conclusion. Iza-bren has demonstrated encouraging efficacy with a manageable safety

profile in heavily pre-treated patients across multiple tumor types, including NSCLC, in global

population. This finding is generally consistent with the strong efficacy previously reported in

Chinese patients.
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Phase I Clinical Trial of Iza-bren as Monotherapy for Locally Advanced or Metastatic Breast

Cancer and Other Solid Tumors

This is an open-label, Phase I clinical trial to evaluate the safety, tolerability,

pharmacokinetic characteristics, and initial efficacy in patients with locally advanced or

metastatic BC and other solid tumors. The primary endpoints for this trial are DLT, MTD or

MAD, and RP2D. The secondary endpoints are TEAEs, pharmacokinetics parameters, ORR,

DCR, and DoR. The exploratory endpoints include PFS, OS, biomarker, and NAb.

Trial Design. This study includes patients with locally advanced or metastatic BC and

other solid tumors who have a performance status score of 0 or 1 according to the ECOG. These

patients must have at least one measurable lesion per RECIST v1.1 and must have been treated

with standard therapy. With reference to the dose-escalation study of iza-bren for locally

advanced or metastatic solid tumors, most patients in this study received iza-bren at a dosage

of 2.5 mg/kg D1D8 Q3W. For details of the dose-escalation study of iza-bren, see “— Our

Technology Platforms and Biologics Portfolio — HIRE-ADC Platform — iza-bren (EGFR ×

HER3 bispecific ADC) — Clinical Development — Key Clinical Trial Results — Phase I

Clinical Trial of iza-bren as Monotherapy for Locally Advanced or Metastatic Solid Tumors.”

Trial Status. This study was initiated in China in August 2022 and is expected to be

completed in 2026. As of the data cut-off date (September 30, 2024), a total of 162 patients

with BC have been enrolled at 2.5 mg/kg D1D8 Q3W in this trial.

Efficacy Data. We conducted the efficacy analysis in this study based on the Intent-to-

Treat population. We enrolled 162 patients in this study as of the data cut-off date (September

30, 2024), with the median follow-up duration of 11.6 months. One patient with HER2+BC was

excluded from the analysis due to insufficient follow-up data.

As of the data cut-off date (September 30, 2024), findings showed that 44 response-

evaluable patients with TNBC administered with iza-bren achieved an overall ORR and cORR

of 34.1%, DCR of 81.8%, mPFS of 5.8 months, and mDOR of 11.5 months; 77 response-

evaluable patients with HR+/HER2- BC administered with iza-bren achieved an overall ORR

of 46.8%, cORR of 37.7%, DCR of 79.2%, mPFS of 7.0 months, and mDOR of 7.4 months;

40 response-evaluable patients with HER2+ BC administered with iza-bren achieved an overall

ORR and cORR of 47.5%, DCR of 80.0%, mPFS of 7.0 months, and mDOR of 7.4 months.

Iza-bren showed more encouraging signals of efficacy in TNBC and HR+/HER2- BC patients

who had received one or two prior lines of chemotherapy. In 26 TNBC patients with one or two

previous lines of chemotherapy, the ORR and cORR were both 50.0%, and mPFS was 6.9

months. In 46 HR+/HER2- BC patients with one or two previous lines of chemotherapy, the

ORR was 54.3%, cORR was 45.7%, DCR was 82.6%, and mPFS was 8.3 months. The

following table sets forth the efficacy data of subjects by types of BC.
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TNBC HR+/HER2- BC HER2+ BC

Total
Prior 1-2L

chemotherapy Total
Prior 1-2L

chemotherapy Total

(N=44) (N=26) (N=77) (N=46) (N=40)

Median prior line of
therapy (Range) 2 (1-10) 2 (1-3) 3 (0-13) 3 (1-7) 4 (0-8)

Best Overall
Response
CR 11 11 12 12 0
PR 14 12 35 24 19
cPR 15 13 28 20 19
SD 21 7 25 13 13
PD 4 2 9 6 7
NE3 4 4 7 2 1

ORR % (95%CI) 34.1% (20.5, 49.9) 50.0% (29.9, 70.1) 46.8% (35.3, 58.5) 54.3% (39.0, 69.1) 47.5% (31.5, 63.9)
cORR % (95%CI) 34.1% (20.5, 49.9) 50.0% (29.9, 70.1) 37.7% (26.9, 49.4) 45.7% (30.9, 61.0) 47.5% (31.5, 63.9)
DCR % (95%CI) 81.8% (67.3, 91.8) 76.9% (56.4, 91.0) 79.2% (68.5, 87.6) 82.6% (68.6, 92.2) 80.0% (64.4, 91.0)
mDOR (months,

95%CI) 11.5 (4.6, NR) 11.5 (4.6, NR) 7.4 (5.6, NR) 7.1 (5.4, 9.8) 7.4 (4.6, 9.8)
mPFS (months,

95%CI) 5.8 (4.3, 12.7) 6.9 (4.0, 13.7) 7.0 (5.5, 8.5) 8.3 (5.7, 11.1) 7.0 (3.2, 9.0)
6-month PFS rate

(%) (95% CI) 48.4 (31.5, 63.4) 58.2 (34.8, 75.8) 58.1 (45.2, 69.0) 66.8 (49.6, 79.4) 55.2 (37.5, 69.8)
Median OS

(months)
(95% CI) NR (13.2, NR) NR (13.2, NR) NR (NR, NR) NR (NR, NR) NR (15.1, NR)

12-month OS rate
(%) (95% CI) 68.9 (51.4, 81.2) 74.0 (50.6, 87.5) 67.7 (54.4, 77.9) 74.0 (56.2, 85.4) 78.9 (54.6, 91.1)

Notes:

1. CR was not confirmed as of the data cut-off date (September 30, 2024) but was confirmed as of October 10,
2024.

2. CR was confirmed as of the data cut-off date (September 30, 2024).

3. NE was assigned to patients enrolled without post baseline scan, except for one patient’s post baseline
evaluation that was not evaluable.
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The below spider plots show the response with changes of tumor size in patients with

TNBC, HR+/HER2- BC, and HER2+ BC, respectively.

Response Observed in all Evaluable Patients with TNBC
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Response Observed in all Evaluable Patients with HR+/HER2- BC
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Response Observed in all Evaluable Patients with HER2+ BC
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Safety Data. As of the data cut-off date (September 30, 2024), iza-bren exhibited a

manageable safety profile. No ILD was observed in all 162 enrolled patients, and the most

common TRAEs were anemia, leukopenia, neutropenia and thrombocytopenia. TRAEs related

to iza-bren treatment as monotherapy for locally advanced or metastatic BC and other solid

tumors are summarized in the table below.

Total (N = 162)

TRAE � 20%, n (%) All Grade Grade � 3

Anemia 149 (92.0) 67 (41.4)
Leukopenia 145 (89.5) 69 (42.6)
Neutropenia 141 (87.0) 85 (52.5)
Thrombocytopenia 111 (68.5) 43 (26.5)
Nausea 96 (59.3) 6 (3.7)
Stomatitis 79 (48.8) 9 (5.6)
Aspartate aminotransferase increased 78 (48.1) 0
Asthenia 75 (46.3) 17 (10.5)
Alanine aminotransferase increased 73 (45.1) 0
Vomiting 69 (42.6) 1 (0.6)
Hypertriglyceridaemia 62 (38.3) 2 (1.2)
Alopecia 55 (34.0) 0
Hypokalaemia 55 (34.0) 6 (3.7)
Decreased appetite 54 (33.3) 1 (0.6)
Hyperglycaemia 50 (30.9) 0
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Total (N = 162)

TRAE � 20%, n (%) All Grade Grade � 3

Constipation 44 (27.2) 1 (0.6)
Hyponatraemia 43 (26.5) 2 (1.2)
Hypoalbuminemia 42 (25.9) 0
Hypercholesterolemia 41 (25.3) 0
Urinary tract infection 38 (23.5) 1 (0.6)
Weight decreased 38 (23.5) 0
Blood alkaline phosphatase increased 36 (22.2) 0
Diarrhea 35 (21.6) 3 (1.9)
Blood lactate dehydrogenase increased 33 (20.4) 0

Conclusion. Iza-bren has demonstrated encouraging efficacy in previously treated

patients with metastatic and locally advanced BC, particularly those in earlier line setting. The

safety and tolerability data of iza-bren showed a manageable safety profile in consistency with

previously published data of iza-bren.

Phase I Clinical Trial of Iza-bren as Monotherapy for Locally Advanced or Metastatic GIC and

Other Solid Tumors

This is an open-label, Phase I study designed to evaluate iza-bren safety, tolerability,

pharmacokinetic characteristics, and preliminary efficacy in patients with locally advanced or

metastatic GIC and other solid tumors, including ESCC and BTC. The primary endpoints of the

study are DLT, MTD, and RP2D, and the secondary endpoints are TEAE, pharmacokinetics

parameters, ORR, DCR, and DoR. Exploratory endpoints are PFS, OS, biomarker, and nAb.

Trial Design

This study includes patients with locally advanced or metastatic GIC and other solid

tumors who have a performance status score of 0 or 1 according to the ECOG and have

measurable disease per RECIST v1.1. These patients must have been previously treated with

at least one line of therapy. In the dose-expansion phase, subjects with different tumor types

were assigned into three treatment arms based on dosing, all of which were performed on a

D1D8 Q3W regimen.

Trial Status

This study was initiated in February 2022 in China and is expected to be completed in

2026.
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1. ESCC

In the dose-expansion of this Phase I clinical trial of iza-bren as monotherapy for locally

advanced or metastatic GIC and other solid tumors, 82 patients with previously treated ESCC

were enrolled as of data cut-off date (September 30, 2024). Among these, 22 patients received

iza-bren at 2.0 mg/kg, and 60 patients received iza-bren at 2.5 mg/kg.

Efficacy Data. As of the data cut-off date (September 30, 2024), among 82 enrolled

subjects, a total of 73 patients with locally advanced or metastatic ESCC administered with

iza-bren were evaluable for efficacy according to RECIST v.1.1.

Clinical data of these 73 subjects showed an overall ORR of 35.6%, cORR of 32.9%,

DCR of 71.2%, mPFS of 4.2 months, mDOR of 6.7 months and mOS of 6.9 months. Notably,

in the 53 radiologically evaluable patients from the 2.5 mg/kg dose group, the ORR was 43.4%,

the cORR was 39.6% and the DCR was 79.2%. The mPFS was 5.4 months, the mOS was 11.5

months and the mDOR was 6.7 months. The following table sets forth the efficacy data by

treatment cohorts.

2.0mg/kg D1D8Q3W 2.5mg/kg D1D8Q3W Total

(N=20) (N=53) (N=73)

Best Overall Response
CR 1 0 1
PR 2 23 25
cPR 2 21 23
SD 7 19 26
PD 9 10 19
NE 1 1 2

ORR % (95% CI) 15.0% (3.2, 37.9) 43.4% (29.8, 57.7) 35.6% (24.7, 47.7)
cORR % (95% CI) 15.0% (3.2, 37.9) 39.6% (26.5, 54.0) 32.9% (22.3, 44.9)
DCR % (95% CI) 50.0% (27.2, 72.8) 79.2% (65.9, 89.2) 71.2% (59.4, 81.2)
mPFS (months, 95% CI) 2.7 (1.3, 4.1) 5.4 (4.0, 6.9) 4.2 (3.6, 5.6)
mDOR (months, 95% CI) 4.6 (2.8, NR) 6.7 (5.6, 12.4) 6.7 (5.6, 12.4)
mOS (months, 95% CI) 5.6 (3.4, 6.9) 11.5 (6.1, NR) 6.9 (5.6, NR)

The below waterfall plot shows the best overall response change from baseline in target

lesions for the 73 patients with ESCC administered with iza-bren.
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The diagram below illustrates the Kaplan-Meier curves of PFS and OS of patients with

ESCC as of the data cut-off date.
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Safety Data. As of the data cut-off date (September 30, 2024), iza-bren demonstrated

manageable safety profile at 2.5 mg/kg D1D8 Q3W. The most common TRAEs were

hematological toxicities. Three cases of ILD were observed, and no new safety signals were

identified during the study. TRAEs related to iza-bren treatment for ESCC observed in the

2.5mg/kg D1D8 Q3W dosage level are summarized in the table below.

Total (N=60)

TRAE � 15%, n (%) All Grade � G3

Hematological toxicities
Anemia 51 (85.0%) 17 (28.3%)
Leukopenia 34 (56.7%) 11 (18.3%)
Thrombocytopenia 35 (58.3%) 11 (18.3%)
Neutropenia 28 (46.7%) 10 (16.7%)
Lymphocyte count decreased 18 (30.0%) 9 (15.0%)

Non-hematological toxicities
Nausea 28 (46.7%) 0
Asthenia 23 (38.3%) 1 (1.7%)
Proteinuria 19 (31.7%) 0
Decreased appetite 16 (26.7%) 0
Vomiting 14 (23.3%) 0
Weight decreased 13 (21.7%) 0
Hypoalbuminemia 13 (21.7%) 0
Hyponatremia 15 (25.0%) 0
Hypokalemia 13 (21.7%) 3 (5.0%)
Blood alkaline phosphatase increased 11 (18.3%) 0
Alanine aminotransferase increased 11 (18.3%) 1 (1.7%)
Stomatitis 10 (16.7%) 0
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Conclusion. Iza-bren exhibited manageable safety and promising efficacy in patients with

metastatic ESCC who had progressed after previous standard treatments. Based on an

integrated clinical assessment of safety and efficacy, we established RP2D for iza-bren in the

ESCC population at 2.5 mg/kg D1D8 Q3W. As of the Latest Practicable Date, we were

conducting the Phase III clinical trial of iza-bren in patients with recurrent or metastatic ESCC

after failure of PD-1/PD-L1 monoclonal antibody in combination with platinum-based

chemotherapy.

2. BTC

As of data cut-off date (June 30, 2024), 44 patients with BTC were enrolled. Among these

subjects, 31, three and ten patients received iza-bren at 2.5 mg/kg, 3.0 mg/kg, and 3.5 mg/kg,

respectively.

Efficacy Data. As of the data cut-off date (June 30, 2024), there were 36 response-

evaluable patients with locally advanced or metastatic BTC administered with iza-bren, with

an overall ORR of 38.9%, cORR of 22.2%, DCR of 88.9%, mPFS of 4.2 months, and mDOR

of 5.9 months. The following table sets forth the efficacy data by treatment cohorts.

2.5mg/kg D1D8Q3W 3.0mg/kg D1D8Q3W 3.5mg/kg D1D8Q3W Total

(N=25) (N=3) (N=8) (N=36)

Best Overall
Response
CR 1 0 0 1
PR 7 2 4 13
cPR 4 0 3 7
PR� Ongoing 2 0 0 2
SD 14 1 3 18
PD 3 0 1 4

ORR % (95% CI) 32% (14.9-53.5) 66.7% (9.4-99.2) 50% (15.7-84.3) 38.9% (23.1-56.5)
cORR % (95% CI) 20% (6.8-40.7) 0% (0.0, 70.8) 37.5% (8.5-75.5) 22.2% (10.1-39.2)
DCR % (95% CI) 88% (68.8-97.5) 100% (29.2-100.0) 87.5% (47.3~99.7) 88.9% (73.9-96.9)
mPFS (months,

95% CI)
4.3 (2.7, NR) 3.5 (2.8, NR) 3.4 (1.3, 7.1) 4.2 (2.8, 7.1)

mDOR (months,
95% CI)

7.3 (NR, NR) NE 5.8 (4.2, NR) 5.9 (4.2, NR)
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The below waterfall plot and spider plot show the best overall response change from

baseline in target lesions for the 36 patients with BTC administered with iza-bren.

Con�rmed Complete Response
Con�rmed Partial Response
Partial Response Pending Con�rmation
Stable Disease
Progressive Disease

20% Tumor Growth

30% Tumor Reduction

Note: subjects without post baseline sum of target lesion diameter or tumor assessment were not included. 
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The diagram below illustrates the Kaplan-Meier curves of PFS of patients with BTC as
of the data cut-off date.
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Safety Data. As of the data cut-off date (June 30, 2024), iza-bren showed manageable
safety profile in the treatment of BTC. The most common TRAEs were hematological
toxicities. No cases of ILD were observed, and no new safety signals were identified during the
study. TRAEs related to iza-bren treatment for BTC are summarized in the table below.

Total (N=44)

TRAE � 20%, n (%) All Grade � G3

Hematological toxicities
Anemia 36 (81.8%) 12 (27.3%)
Thrombocytopenia 33 (75.0%) 14 (31.8%)
Leukopenia 26 (59.1%) 9 (20.5%)
Neutropenia 17 (38.6%) 8 (18.2%)
Lymphocyte count decreased 10 (22.7%) 2 (4.5%)

Non-hematological toxicities
Nausea 19 (43.2%) 0
Aspartate aminotransferase increased 15 (34.1%) 1 (2.3%)
Alanine aminotransferase increased 11 (25.0%) 1 (2.3%)
Diarrhea 13 (29.5%) 1 (2.3%)
Stomatitis 11 (25.0%) 1 (2.3%)
Weight decreased 10 (22.7%) 0
Hypoalbuminemia 9 (20.5%) 1 (2.3%)
Blood bilirubin increased 9 (20.5%) 0
Alopecia 9 (20.5%) 0
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Conclusion

Iza-bren demonstrated manageable safety with encouraging antitumor activity in patients

with locally advanced or metastatic BTC or ESCC.

Phase III Clinical Trial of Iza-bren as Monotherapy for Recurrent or Metastatic NPC

This is a Phase III, randomized, open-label, multicenter study to evaluate the efficacy and

safety of iza-bren in patients with recurrent or metastatic nasopharyngeal carcinoma who had

failed at least two lines of platinum-based chemotherapy after receiving PD-1/PD-L1

monoclonal antibody as the last line of therapy. This study was conducted at 55 study centers

in China. The primary endpoints include ORR by blinded independent central review (BICR)

and OS. The secondary endpoints include PFS by BICR and investigator assessment (INV),

ORR by INV, DoR, DCR, safety, PK and immunogenicity.

Trial Design. Eligible subjects in this study were required to have histologically or

cytologically confirmed recurrent or metastatic NPC with at least one measurable lesion as

defined by RECIST v1.1. They must have experienced disease progression after at least two

lines of systemic chemotherapy including at least one platinum-based chemotherapy and a

PD-(L)1 inhibitor and have an ECOG performance status of 0 or 1. As of March 30, 2025, a

total of 386 patients were randomized into two groups, including 191 assigned to the iza-bren

arm and 195 assigned to the comparator arm. In the iza-bren arm, patients received iza-bren at

2.5 mg/kg D1D8 Q3W. In the comparator arm, patients were treated with chemotherapy,

including capecitabine at 1000 mg/m2 twice a day from days 1 to 14 Q3W, gemcitabine at 1000

mg/m2 on D1D8 Q3W, and docetaxel at 75 mg/m2 Q3W.

Trial Status. This study was initiated in December 2023 in China and expected to

complete by the end of 2026.

Efficacy Data. We conducted an interim analysis of this Phase III clinical trial in the first

234 randomized patients who had at least six months of follow-up per protocol as of March 30,

2025, including 119 patients in the iza-bren arm and 115 patients in the chemotherapy arm. In

the iza-bren arm, 74.8% of patients (89/119) had tumor shrinkage and the median shrinkage

was -45.5% (range: -84.4% to -1.3%), while in the chemotherapy arm, only 58.3% of patients

(67/115) had tumor shrinkage and the median shrinkage was -33.6% (range: -75.0% to -1.0%).

In the iza-bren arm, the ORR and DCR reached 54.6% and 82.4%, respectively, significantly

higher than that of the chemotherapy arm at 27.0% and 69.6%, respectively. The odds ratio of

ORR between the iza-bren and chemotherapy arms, with p-value less than 0.0001, indicates

that patients in the iza-bren arm were 3.3 times more likely to achieve an objective response

compared to those in the chemotherapy arm, a difference that was statistically significant. To

sum up, iza-bren achieved a statistically significant and clinically meaningful improvement in

ORR as assessed by BICR, compared with chemotherapy, in heavily pretreated patients with

recurrent or metastiatic NPC. The following table sets forth the efficacy data in the iza-bren

and chemotherapy arms, respectively.
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Iza-bren Chemotherapy

(N=119) (N=115)

Best overall response, n (%)
CR 1 (0.8) 0
PR 64 (53.8) 31 (27.0)
SD 33 (27.7) 49 (42.6)
PD 12 (10.1) 23 (20.0)
NE 9 (7.6) 12 (10.4)
ORR, % (95% CI) 54.6 (45.2, 63.8) 27.0 (19.1, 36.0)
Difference, % (95% CI) 27.9 (15.5, 39.4)
Odds ratio (95% CI) 3.3 (1.9, 5.8)
P-value <0.0001
DCR, % (95% CI) 82.4 (74.3, 88.7) 69.6 (60.3, 77.8)
Median DoR (mo), 95% CI 8.5 (7.0, NR) 4.8 (4.0, 6.9)

The below waterfall plots show the best overall response change from baseline in target

lesions for the iza-bren and chemotherapy arms, respectively.

Iza-bren

ORR 54.6%
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Chemotherapy 

ORR 27.0%

Iza-bren also demonstrated a longer mDoR of 8.5 months, compared with 4.8 months

observed in the chemotherapy arm. The hazard ratio between these two arms is 0.43, indicating

that patients in the treatment arm had a 57% lower risk of disease progression or loss of

response compared with those in the control arm. The chart below sets forth the DoR of these

two arms.

Iza-bren Chemotherapy

Median DoR, mo (95% CI)8.5 (7.0, NR) 4.8 (4.0, 6.9)

HR (95% CI) 0.43 (0.22, 0.83)

69.2%

38.1%

All subgroups demonstrated a consistent ORR benefit with iza-bren, compared to

chemotherapy. The following table sets forth the subgroup analysis of ORR by BICR.
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Category Subgroup
Iza-bren Chemotherapy

Odds ratio (95% CI)
Responders/n ORR (%) Responders/n ORR (%)

All Subjects 65/119 54.6 31/115 27.0 3.3 (1.9-5.6)

Age < 50 27/55 49.1 15/62 24.2 3.0 (1.4-6.6)

� 50 38/64 59.4 16/53 30.2 3.4 (1.6-7.3)

Sex Male 54/101 53.5 27/92 29.3 2.8 (1.5-5.0)

Female 11/18 61.1 4/23 17.4 7.5 (1.8-31.4)

ECOG PS 0 20/28 71.4 8/27 29.6 5.9 (1.9-19.0)

1 45/91 49.5 23/88 26.1 2.8 (1.5-5.2)

Number of metastatic organs < 3 39/72 54.2 18/64 28.1 3.0 (1.5-6.2)

� 3 26/47 55.3 13/51 25.5 3.6 (1.5-8.5)

Liver metastases Presence 26/55 47.3 16/54 29.6 2.1 (1.0-4.7)

Absence 39/64 60.9 15/61 24.6 4.8 (2.2-10.3)

Number of prior treatment lines 2 lines 30/57 52.6 13/48 27.1 3.0 (1.3-6.8)

� 3 lines 35/62 56.5 18/67 26.9 3.5 (1.7-7.4)

Number of prior PBC lines 1 prior line 27/45 60.0 14/50 28.0 3.9 (1.6-9.1)

� 2 prior lines 38/73 52.1 17/65 26.2 3.1 (1.5-6.3)

Baseline BLQ-C30 scale score � Median score 45/85 52.9 16/62 25.8 3.2 (1.6-6.6)

> Median score 20/34 58.8 15/53 28.3 3.6 (1.5-9.0)

Iza-bren
better

Chemotherapy
better

0 1 2 4 6 8 10

In addition, we evaluated the BICR-assessed PFS in the intention-to-treat population,

which included all randomized subjects, regardless of whether they completed the treatment or

adhered to the study protocol. The mPFS of the iza-bren arm was 8.38 months, significantly

longer than 4.34 months in the chemotherapy arm. The hazard ratio between these two arms is

0.44, indicating that patients in the iza-bren arm had a 56% lower risk of disease progression

or death compared with those in the chemotherapy arm. Accordingly, iza-bren showed a

clinically meaningful improvement in PFS by BICR. The chart below sets forth the PFS of

these two arms.

Iza-bren
(N=191)

Chemotherapy
(N=195)

Number of Events 66 94

Median PFS, mo (95% CI) 8.38 (6.37, 9.92) 4.34 (4.04, 5.62)

Strati�ed HR (95% CI) 0.44(0.32, 0.62)

60.9%

45.9%

29.1%

18.3%

The subgroups also consistently showed a benefit with iza-bren over chemotherapy in

terms of BICR-assessed PFS. The following table sets forth the subgroup analysis of PFS by

BICR.
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Category Subgroup
Iza-bren Chemotherapy

Hazard Ratio (95% CI)Events/n mPFS (mo) Events/n mPFS (mo)
All Subjects 66/191 8.38 94/195 4.34 0.43 (0.31-0.59)
Age < 50 28/95 9.72 47/100 4.21 0.41 (0.26-0.66)

� 50 38/96 7.20 47/95 5.16 0.41 (0.26-0.65)
Sex Male 57/163 8.41 78/158 4.24 0.44 (0.31-0.62)

Female 9/28 8.38 16/37 4.34 0.39 (0.17-0.89)
ECOG PS 0 12/45 9.49 27/46 4.21 0.29 (0.15-0.58)

1 54/146 6.74 67/149 4.34 0.49 (0.34-0.71)
Number of metastatic organs < 3 37/123 9.72 48/117 5.49 0.47 (0.31-0.73)

� 3 29/68 7.13 46/78 4.01 0.36 (0.22-0.59)
Liver metastases Presence 38/91 6.83 50/95 4.11 0.50 (0.32-0.76)

Absence 28/100 9.89 44/100 5.59 0.36 (0.22-0.59)
Number of prior treatment lines 2 lines 36/108 8.38 45/103 4.44 0.48 (0.31-0.76)

� 3 lines 30/83 9.49 49/92 4.24 0.38 (0.24-0.61)
Number of prior PBC lines 1 prior line 28/75 6.83 42/84 4.27 0.39 (0.24-0.64)

� 2 prior lines 38/115 9.89 52/111 4.34 0.45 (0.30-0.69)
Baseline BLQ-C30 scale score � Median score 51/128 6.74 53/106 4.14 0.45 (0.31-0.68)

> Median score 15/63 11.40 41/87 5.62 0.29 (0.16-0.54)

Iza-bren
better

Chemotherapy 
better

0.0 0.1 0.2 0.3 0.4 0.5 0.6 0.7 0.8 0.9 1.0 1.1

Safety Data. Iza-bren exhibited manageable safety profile, and no new safety signals were
identified. The rate of treatment discontinuation due to TRAEs in the iza-bren arm was low
(2.6%), compared to the chemotherapy arm (3.2%). The most frequent Grade � 3 TRAEs in the
iza-bren arm were mainly hematologic and were effectively managed using standard supportive
care. The majority of non-hematologic TRAEs were Grade 1 or 2. While two patients (1.1%)
in the chemotherapy arm experienced Grade 3 ILD, the two cases (1.1%) of ILD observed in
the iza-bren arm were Grade 2. The table below illustrates the most frequent TRAEs in the
iza-bren arm and chemotherapy arm.

TRAEs with Frequency > 20%
Iza bren (N=189) vs Chemotherapy (N=185)

42.350.3

35.443.4

43.4

38.1

4.2

1.1

20.1

2.1

0.5

4.8

1.6

31.7

24.3

43.4

38.6

33.3

14.3

25.4

25.4

25.4

23.3

23.8

22.8

15.9

18.5

9.759.5

44.322.7

28.1 7.0

15.7 40.5

32.4 2.2

14.1

18.4 0.5

7.0 10.8

16.8

11.9

13.5

7.6 0.5

8.6 0.5

10.8

4.9 0.5

14.6 0.5
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Conclusion. Compared with chemotherapy, iza-bren demonstrated a statistically

significant and clinically meaningful improvement in ORR by BICR and a clinically

meaningful improvement in PFS by BICR in heavily pretreated patients with recurrent or

metastatic NPC. Iza-bren also exhibited manageable safety profile in this trial. Therefore,

iza-bren may represent a new standard of care for heavily pretreated patients with recurrent or

metastatic NPC.

Phase II Clinical Trial of Iza-bren as Monotherapy for Locally Advanced or Metastatic

Urothelial Carcinoma

This is a Phase II clinical study to evaluate the safety, tolerability, pharmacokinetics and

efficacy of iza-bren for injection in patients with multiple solid tumors such as locally

advanced or metastatic urothelial carcinoma. The primary endpoint for this trial is ORR by

investigator’s assessment, and the secondary endpoints are DCR, PFS, DoR and safety.

Trial Design. This study includes patients with locally advanced or metastatic urothelial

carcinoma who have a performance status score of 0 or 1 according to the ECOG and have

measurable disease per RECIST v1.1. These patients must have failed standard therapy or have

no feasible treatment available. During the trial, patients were assigned into three treatment

arms based on dosing, all of which were performed on a 21-day cycle. As of the data cut-off

date (June 30, 2024), 34 patients received iza-bren at 2.2 mg/kg D1D8 Q3W, four patients

received iza-bren at 2.5 mg/kg D1D8 Q3W, and three were treated with iza-bren at 2.75 mg/kg

D1D8 Q3W. Treatment continued until disease progression or the development of intolerable

toxicity.

Trial Status. This study was initiated in April 2023 in China and is expected to be

completed in 2026. As of June 30, 2024, a total of 41 patients have been enrolled in this trial.

In light of the promising outcomes, we are actively advancing plans to initiate registrational

studies.

Efficacy Data. As of the data cut-off date (June 30, 2024), there were 27 response-

evaluable patients with locally advanced or metastatic urothelial carcinoma administered with

iza-bren at 2.2 mg/kg dose level D1D8 Q3W. Findings showed that these 27 patients with a

median of two prior treatment lines achieved the ORR of 40.7%, cORR of 33.3%, DCR of

96.3% and the 6-month DoR of 100%. The mDoR and mPFS have not been reached as of the

data cut-off date. The below waterfall plot and spider plot show the best overall response

change from baseline in target lesions for each evaluable patient.
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The preliminary efficacy of iza-bren is particularly pronounced in patients with

previously treated urothelial carcinoma, with notable results observed in second-line treatment.

12 of the total evaluable patients have received one prior line of chemotherapy via

platinum-based therapy or an ADC, showing an ORR of 75%, cORR of 75.0%, DCR of 100%,

and 6-month DoR rate of 100%, after administered with iza-bren as of the data cut-off date. The

mDoR and mPFS had not been reached as of the data cut-off date. The below waterfall plot and

spider plot show the best overall response change from baseline in target lesions for the 12

patients with one prior line of chemotherapy.
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The diagram below illustrates the Kaplan-Meier curves of PFS of patients with urothelial

carcinoma with and without one prior line of chemotherapy as of the data cut-off date.

P
ro

gr
es

si
on

-f
re

e
su

rv
iv

al
pr

ob
ab

ili
ty

Total
1 Prior line of chemo

Number at
risk

0.00

0.25

0.50

0.75

1.00
100.0%

62.4%

0 3 6 9 12
Month

27
12

15
8

6
5

2
2

0
0

We performed biomarker analysis for patients with tissue samples. The below biomarker

analysis showed that clinical activity in the 2.2 mg/kg cohort was observed across patients with

various levels of EGFR and HER3 expression.
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Safety Data. As of the data cut-off date (June 30, 2024), iza-bren showed favorable safety

profile at 2.2 mg/kg D1D8 Q3W in the treatment of urothelial carcinoma. The most common

TRAEs were hematological toxicities, which were manageable, and the non-hematological

toxicities were mostly Grade 1 or 2. No drug-related death was observed. The incidence and

severity of toxicities related to EGFR and HER3 targeting were relatively low. No cases of ILD

were observed, and no new safety signals were identified during the study. TRAEs related to

iza-bren treatment for urothelial carcinoma are summarized in the table below.

2.2mg/kg D1D8Q3W (N=34)

All Grade Grade 3 Grade 4

Hematological toxicities
Anemia 28 (82.4%) 9 (26.5%) 0
Leukopenia 24 (70.6%) 6 (17.6%) 4 (11.8%)
Thrombocytopenia 21 (61.8%) 4 (11.8%) 5 (14.7%)
Neutropenia 19 (55.9%) 7 (20.6%) 4 (11.8%)
Lymphocyte count decreased 7 (20.6%) 2 (5.9%) 0

Non-Hematological toxicities
Decreased appetite 16 (47.1%) 1 (2.9%) 0
Nausea 15 (44.1%) 1 (2.9%) 0
Hypoalbuminemia 9 (26.5%) 0 0
Vomiting 9 (26.5%) 0 0
Alopecia 8 (23.5%) 0 0
Asthenia 6 (17.6%) 0 0
Constipation 6 (17.6%) 0 0
Diarrhea 6 (17.6%) 0 0
Stomatitis 6 (17.6%) 0 0

Conclusion. Iza-bren represents a potential first-in-class therapeutic option, with the

encouraging preliminary efficacy and favorable safety profile at 2.2 mg/kg D1D8 Q3W, for

patients with locally advanced or metastatic urothelial carcinoma, which often has high

expressions of both EGFR and HER3.

Phase Ib/II Clinical Trials of Iza-bren as Monotherapy for OC

These are two open label, multicenter, Phase Ib/II studies evaluating the safety, efficacy,

and PK profile of iza-bren as monotherapy in patients with recurrent or metastatic gynecologic

cancers and other solid tumors. In the Phase Ib study, the primary endpoint is RP2D, and the

secondary endpoints include TEAE, ORR, DCR, DoR, PK and immunogenicity. In the Phase

II study, the primary endpoint is ORR while the secondary endpoints include PFS, DCR, DoR,

TEAE, PK and immunogenicity.
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Trial Design. Eligible subjects in this study must have recurrent or metastatic
gynecological cancers confirmed by histopathology and/or cytology, with measurable disease
as defined by RECIST v1.1 and an ECOG performance status of 0 or 1. They must have failed
to standard therapy or without feasible standard treatment. All enrolled subjects were dosed on
a D1D8 Q3W schedule, while divided into three cohorts receiving 2.0, 2.3, and 2.5 mg/kg
iza-bren, respectively. As of July 31, 2025 (the data cut-off date), 96 patients with OC who
have progressed on at least one line of platinum-based chemotherapy were enrolled and treated
with iza-bren at 2.0 (N=10), 2.3 (N=60), 2.5 (N=26) mg/kg D1D8 Q3W.

Trial Status. The two Phase Ib/II clinical trials was initiated in June 2023 (NCT05803018)
and November 2023 (NCT05990803) in China, respectively, and both were expected to
complete by the end of 2026.

Efficacy Data. As of July 31, 2025, 81.3% of the total patients (78/96) had tumor
shrinkage and the median shrinkage was -42.9% (range: -91.3% to -0.1%). In all population
(N=96), ORR was 53.1%, cORR was 46.9%, mDoR was 8.5 months, mPFS was 7.0 months,
median follow up for OS was 12.5 months, and mOS had not been reached. The following table
sets forth the efficacy data of the total population, platinum-resistant patients and platinum-
sensitive patients.

Total (N=96)
Platinum-

resistant (N=83)
Platinum-

sensitive (N=13)

Median (range) prior
line of therapy 2 (1, 10) 3 (1, 10) 2 (1, 3)

BOR, n (%)
PR 51 (53.1) 41 (49.4) 10 (76.9)

Confirmed 45 (46.9) 35 (42.2) 10 (76.9)
Ongoing 2 (2.1) 2 (2.4) 0

SD 33 (34.4) 31 (37.4) 2 (15.4)
PD 4 (4.2) 4 (4.8) 0
NE 8 (8.3) 7 (8.4) 1 (7.7)

ORR, % (95% CI) 53.1 (42.7, 63.4) 49.4 (38.2, 60.6) 76.9 (46.2, 95.0)
cORR, % (95% CI) 46.9 (36.6, 57.3) 42.2 (31.4, 53.5) 76.9 (46.2, 95.0)

DCR, % (95% CI) 87.5 (79.2, 93.4) 86.7 (77.5, 93.2) 92.3 (64.0, 99.8)
CBR, % (95% CI) 66.7 (56.3, 76.0) 62.7 (51.3, 73.0) 92.3 (64.0, 99.8)
Median time to

response, months 1.5 1.5 1.5
Median DoR, months,

(95% CI) 8.5 (5.6, 9.9) 8.2 (5.2, 9.9) 8.5 (4.0, NR)
Median PFS, months,

(95% CI) 7.0 (5.7, 9.8) 6.8 (5.6, 9.7) 14.0 (7.1, NR)
Median FU for OS,

months, (95% CI) 12.5 (11.3, 13.1) 12.9 (11.3, 13.6) 12.3 (8.3, 12.9)
Median OS, months,

(95% CI) NR (14.6, NR) 15.5 (13.8, NR) NR (NR, NR)
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The following waterfall plot and spider plot show the overall response change from
baseline in target lesions in all 96 patients receiving iza-bren in this trial.
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As of July 31, 2025, data from the 2.3 mg/kg D1D8 Q3W cohort exhibited more
compelling efficacy, with the cORR of 55.0%, mDoR of 8.5 months, and mPFS of 8.3 months.
In this 2.3 mg/kg D1D8 Q3W cohort, a total of 49 patients (81.7%) had platinum-resistant OC,
where the cORR was 49.0%, mDoR was 8.2 months, and mPFS was 7.0 months. In the
remaining 11 patients with platinum sensitive OC, cORR was 81.8%, mDoR has not been
reached, and mPFS was 14.0 months. The following table sets forth the efficacy data of these
trials. The following table sets forth the efficacy data in 2.0, 2.3, and 2.5 mg/kg D1D8 Q3W
cohorts, respectively.

2.0 mg/kg
D1D8Q3W

(N=10)

2.3 mg/kg D1D8Q3W (N=10) 2.5 mg/kg
D1D8Q3W

(N=26)Total (N=60)
Platinum-

resistant (N=49)
Platinum-

sensitive (N=11)

Median (range)
prior line of
therapy 3 (2, 10) 2 (1, 5) 2 (1, 5) 2 (1, 3) 3 (1, 7)

BOR, n (%)
PR 2 (20.0) 34 (56.7) 25 (51.0) 9 (81.8) 15 (57.7)

Confirmed 0 33 (55.0) 24 (49.0) 9 (81.8) 12 (46.2)
Ongoing 1 (10.0) 0 0 0 1 (3.8)

SD 6 (60.0) 19 (31.7) 18 (36.7) 1 (9.1) 8 (30.8)
PD 1 (10.0) 2 (3.3) 2 (4.1) 0 1 (3.8)
NE 1 (10.0) 5 (8.3) 4 (8.2) 1 (9.1) 2 (7.7)

ORR, % (95% CI) 20.0 (2.5, 55.6) 56.7 (43.2, 69.4) 51.0 (36.3, 65.6) 81.8 (48.2, 97.7) 57.7 (36.9, 76.6)
cORR, % (95%

CI) 0 (0, 30.8) 55.0 (41.6, 67.9) 49.0 (34.4, 63.7) 81.8 (48.2, 97.7) 46.2 (26.6, 66.6)
DCR, % (95% CI) 80.0 (44.4, 97.5) 88.3 (77.4, 95.2) 87.8 (75.2, 95.4) 90.9 (58.7, 99.8) 88.5 (69.8, 97.6)
CBR, % (95% CI) 20.0 (2.5, 55.6) 71.7 (58.6, 82.5) 67.3 (52.5, 80.1) 90.9 (58.7, 99.8) 73.1 (52.2, 88.4)
Median time to

response, months / 1.5 1.6 1.4 1.5
Median DoR,

months, (95%
CI) / 8.5 (5.3, 10.0) 8.2 (5.2, 8.7) NR (4.0, NR) 6.8 (2.5, 10.4)

Median PFS,
months, (95%
CI) 5.5 (1.2, 5.7) 8.3 (6.1, 11.2) 7.0 (5.7, 9.9) 14.0 (5.3, NR) 8.3 (3.7, 11.9)

Median FU for OS,
months, (95%
CI) 16.3 (1.4, NR) 11.3 (11.0, 12.3) 11.3 (11.0, 12.5) 12.0 (8.2, 12.6) 14.9 (13.6, 15.3)

Median OS,
months, (95%
CI) 10.0 (6.5, 15.5) NR (14.6, NR) NR (14.6, NR) NR (NR, NR) NR (9.1, NR)
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Safety Data. Iza-bren demonstrated a manageable safety profile in patients with OC who
have progressed on at least one line of platinum-based chemotherapy. As of July 31, 2025,
TRAEs occurred in all patients, and Grade � 3 TRAEs occurred in 87.5% of patients. Most
common Grade 3 and above AEs were hematologic toxicities, which were effectively managed
with standard supportive care. TRAEs related to iza-bren treatment as monotherapy for OC are
summarized in the table below.

Total (N=96)
2.0 mg/kg

D1D8Q3W (N=10)
2.3 mg/kg

D1D8Q3W (N=60)
2.5 mg/kg

D1D8Q3W (N=26)

Preferred terms,
n (%) All grade Grade � 3 All grade Grade � 3 All grade Grade � 3 All grade Grade � 3

Any TRAEs 96 (100) 84 (87.5) 10 (100) 9 (90.0) 60 (100) 52 (86.7) 26 (100) 23 (88.5)
Anemia 92 (95.8) 34 (35.4) 8 (80.0) 1 (10.0) 59 (98.3) 23 (38.3) 25 (96.2) 10 (38.5)
Leukopenia 82 (85.4) 36 (37.5) 5 (50.0) 2 (20.0) 54 (90.0) 20 (33.3) 23 (88.5) 14 (53.8)
Thrombocytopenia 79 (82.3) 45 (46.9) 7 (70.0) 2 (20.0) 52 (86.7) 32 (53.3) 20 (76.9) 11 (42.3)
Neutropenia 76 (79.2) 43 (44.8) 6 (60.0) 3 (30.0) 48 (80.0) 23 (38.3) 22 (84.6) 17 (65.4)
Nausea 59 (61.5) 5 (5.2) 5 (50.0) 0 38 (63.3) 5 (8.3) 16 (61.5) 0
Asthenia 55 (57.3) 12 (12.5) 4 (40.0) 0 37 (61.7) 9 (15.0) 14 (53.8) 3 (11.5)
Decreased appetite 48 (50.0) 3 (3.1) 3 (30.0) 0 35 (58.3) 3 (5.0) 10 (38.5) 0
Vomiting 45 (46.9) 4 (4.2) 5 (50.0) 0 31 (51.7) 4 (6.7) 9 (34.6) 0
Stomatitis 36 (37.5) 6 (6.3) 5 (50.0) 1 (10.0) 24 (40.0) 2 (3.3) 7 (26.9) 3 (11.5)
Hypokalemia 30 (31.3) 9 (9.4) 2 (20.0) 1 (10.0) 18 (30.0) 5 (8.3) 10 (38.5) 3 (11.5)
Constipation 28 (29.2) 0 3 (30.0) 0 16 (26.7) 0 9 (34.6) 0
AST increased 27 (28.1) 0 3 (30.0) 0 13 (21.7) 0 11 (42.3) 0
Lymphocyte count

decreased 25 (26.0) 10 (10.4) 2 (20.0) 1 (10.0) 16 (26.7) 7 (11.7) 7 (26.9) 2 (7.7)
Diarrhea 25 (26.0) 2 (2.1) 2 (20.0) 1 (10.0) 19 (31.7) 1 (1.7) 4 (15.4) 0

Conclusion. In patients with heavily pre-treated OC, iza-bren demonstrated promising
efficacy with a manageable safety profile in patients with both platinum-resistant (including
platinum-refractory) and platinum-sensitive OC.

License and Collaboration Agreement with Bristol-Myers Squibb Company

For details, see “— License and Collaboration Agreement with Bristol-Myers Squibb
Company.”
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T-Bren (HER2 ADC)

Overview

T-Bren is an innovative HER2-specific ADC with best-in-class potential that has
demonstrated strong anti-tumor efficacy in clinical trials. T-Bren is currently being evaluated
as a single agent and in combination settings in 14 clinical trials in patients with a variety of
HER2-expressing solid tumors, including NSCLC, BC, UC, GIC, gynecological cancers and
digestive tract tumors, in China and the U.S.

Mechanism of Action

HER2 is a transmembrane receptor tyrosine kinase and a member of the ErbB family,
which also includes HER1 (EGFR), HER3, and HER4. Unlike the other three members, HER2
does not bind to EGF-like ligands but relies on forming heterodimers with other members to
activate signaling pathways that regulate cell proliferation and survival. HER2 is
overexpressed in various cancers such as BC, GC, lung cancer, ovarian cancer (OC), among
others. Studies have shown that approximately 15-30% of BC patients have HER2 gene
amplification and overexpression.

T-Bren is engineered by linking a humanized HER2 antibody, trastuzumab, to our novel
TOP-1 inhibitor, Ed-04, with a cleavable linker with a DAR of 8. T-Bren specifically binds to
HER2 on the surface of tumor cells. Upon binding to HER2 on tumor cells, T-Bren is
internalized by the cell, and subsequently releases the payload, Ed-04, in lysosomes. Moreover,
the antibody in T-Bren selectively binds to HER2 on tumor cells, inhibiting downstream
signaling pathway activation, thereby enhancing the anti-tumor activity of this ADC.
Additionally, the Fc portion of T-Bren’s antibody can mediate ADCC effects, further enhancing
the killing of tumor cells. The figure below depicts the molecular structure of T-Bren:

Anti-HER2

DAR = 8 Ed-04 (TOP-1 inhibitor)
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Competitive Advantages

T-Bren uses our novel TOP-1 inhibitor, Ed-04, and a cleavable, highly stable linker,

making the drug more hydrophilic and less prone to aggregation, resulting in more potent

antitumor activity and manageable safety. T-Bren exhibited enhanced tumor suppression

compared with certain marketed HER2 ADCs in various cell line-derived xenograft (CDX)

tumor models. Specifically, T-Bren demonstrated superior anti-tumor activity compared to both

T-DM1 and Enhertu in a CDX model for HER2+ BC, and exhibited greater efficacy than

Enhertu in two CDX models for HER2-low cancers that are insensitive to T-DM1. Moreover,

T-Bren induced potent bystander effects in a CDX model with both HER2+ and HER2-low

cancer cells, resulting in tumor inhibition that was superior to T-DM1 and comparable to

Enhertu.

T-Bren has shown therapeutic efficacy and manageable safety in Phase I clinical trials for

the treatment of BC. In our ongoing Phase I clinical trials for T-Bren in patients with locally

advanced or metastatic BC, the interim data as of July 31, 2025 showed encouraging efficacy

and a manageable safety profile. Among 45 patients with HER2+ BC, T-Bren achieved an ORR

of 86.7%, cORR of 82.2%, and DCR was 97.8%. Among 60 patients with HR+ HER2– BC, the

ORR and cORR were 70.0%, and DCR was 95.0%. Among 27 TNBC patients, the ORR and

cORR were 55.6%, and DCR was 77.8%. These interim results indicate T-Bren’s encouraging

performance in treating heavily pretreated HER2-expressing cancers, in both HER2+ and

HER2-low BC with manageable safety and tolerability.

T-Bren has demonstrated therapeutic efficacy and manageable safety in Phase I-II clinical

trials for advanced GC/GEJ cancer. In these studies, interim data as of July 31, 2025 showed

encouraging efficacy and a favorable safety profile. Among 76 response-evaluable patients

with previously treated HER2-positive or HER2-low advanced GC/GEJ cancer, T-Bren

achieved an ORR of 55.3% and cORR of 47.4%. At the 5.0 mg/kg D1 Q3W dose level, the ORR

was 57.6% and cORR was 48.5%. For all treated patients, the median follow-up for OS was

10.4 months, and the median OS had not yet been reached. These results highlight T-Bren’s

encouraging antitumor activity and manageable safety profile in previously treated patients

with HER2-expressing GC/GEJ cancer.
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Clinical Development

Clinical Development Plan

We are currently conducting 14 clinical trials for T-Bren in China and the U.S., including
six pivotal registration trials, two Phase II trials, three Phase I/II trials, and three Phase I
clinical trials. We are evaluating T-Bren in combination therapy in one Phase II/III pivotal
registration trial for HER2+ BC treatment and two Phase II clinical trials for HER2+ BC and
HER2+ GC treatment, and as monotherapy in other trials for the treatment of HER2+ BC,
HER2-low BC, HER2+ GC, HER2+/low expressing urinary and gastrointestinal tumors,
NSCLC, gynecological malignancies, digestive tract tumors and other solid tumors. The below
table sets forth the ongoing trials we are currently conducting for T-Bren:

Indication Type of Therapy Trial phase Trial start date
Expected trial
end year*

Locally advanced or
metastatic HER2+ BC

mono Phase III May 2024 2026

HER2-low
recurrent/metastatic BC

mono Phase III May 2025 2027

HER2+ BC (adjuvant) mono Phase III June 2025 2031
HER2+ gastric or

gastro-esophageal
junction (G/GEJ)
adenocarcinoma

mono Phase III September 2025 2027

HER2-mut NSCLC mono Phase III September 2025 2027
HER2+ BC (neoadjuvant) combo with

pertuzumab with
or without taxane

Phase II/III June 2025 2028

Unresectable locally
advanced or metastatic
HER2+ BC

combo with
pertuzumab;
combo with
pertuzumab and
docetaxel

Phase II June 2024 2026

Locally advanced or
metastatic HER2+
gastric or
gastroesophageal
junction
adenocarcinoma

combo with PD-1
monoclonal
antibody;

Phase II October 2024 2026

combo with PD-1
monoclonal
antibody and
capecitabine

Locally advanced or
metastatic HER2mut
NSCLC

mono Phase I/II April 2024 2026

Locally advanced or
metastatic
HER2-expressing
urinary and GICs

mono Phase I/II January 2024 2026
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Indication Type of Therapy Trial phase Trial start date
Expected trial
end year*

HER2-expressing
gynecologic
malignancies

mono Phase I/II February 2024 2026

Locally advanced or
metastatic digestive
tract tumors and other
solid tumors

mono Phase I January 2023 2026

Locally advanced or
metastatic HER2+/
HER2-low BC and other
solid tumors

mono Phase I August 2022 2026

HER2-expressing solid
tumors

mono Phase I February 2024 2027

Note:

* denotes estimated primary completion year.

We will continue to advance clinical trials of T-Bren across different cancer types and

treatment settings. Specifically, we plan to advance T-Bren as monotherapy to Phase III clinical

trials for the treatment of HER2+ pan-tumor indications, including UC, biliary cancer, CC,

endometrial cancer, OC and others as 2L or later treatment. We will also continue to explore

the potential synergistic effects of T-Bren with other therapies and advance to Phase III clinical

trials for: (i) T-Bren in combination with pertuzumab for HER2+ BC as 1L treatment, and (ii)

T-Bren in combination with PD-1 monoclonal antibody for HER2+ GC as 1L treatment.

Key Clinical Trial Results

Phase I Clinical Trial of T-Bren as Monotherapy for Locally Advanced or Metastatic BC and

Other Solid Tumors

This open-label and single-arm Phase I study is designed to evaluate T-Bren safety,

tolerability, pharmacokinetic characteristics, and initial efficacy in patients with locally

advanced or metastatic BC and other solid tumors. The trial has two cohorts and the primary

endpoints are DLT, MTD and RP2D, and the secondary endpoints are TEAE, pharmacokinetics

parameters, ORR, DCR, OS, PFS, and DoR. The exploratory endpoints are biomarker

assessment and neutralizing antibodies.

Trial Design. This study includes patients with locally advanced or metastatic HER2-

positive/low-expressing BC and other solid tumors who have a performance status score of 0

or 1 according to the ECOG, and have at least one measurable lesion per RECIST v1.1. These

patients must have been previously treated with at least one line of therapy, have adequate

organ and marrow function, and have either no brain metastases or stable brain metastases at
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screening. During dose-escalation, subjects received T-Bren in two different schedules, either

D1 Q3W across nine dosage levels of 2.6 mg/kg, 3.2 mg/kg, 3.8 mg/kg, 4.4 mg/kg, 5.0 mg/kg,

5.6 mg/kg, 6.2 mg/kg, 6.8 mg/kg and 7.4 mg/kg, or a fixed dosage of 1.0 mg/kg D1D8 Q3W.

In the dose-expansion phase, subjects were treated at doses of 3.8 mg/kg, 4.4 mg/kg and 5.0

mg/kg D1 Q3W.

Trial Status. This study was initiated in August 2022 in China and is expected to be

completed in 2026. As of July 31, 2025, a total of 199 breast cancer patients have been treated

with at least one dose of T-Bren.

Efficacy Data. As of the data cut-off date (July 31, 2025), there were 137 patients with

locally advanced or metastatic HER2 expressing BC administered with T-Bren at 4.4 mg/kg

dose level D1 Q3W. Among these patients, the ORR was 72.8%, cORR was 71.3%, mDoR was

13.9 months, and mPFS was 14.1 months. T-Bren also demonstrated promising efficacy across

various BC subtypes, especially in the HER2+ BC subgroup, at the 4.4 mg/kg D1 Q3W dose

level: In 45 patients with HER2+ BC, the ORR was 86.7%, cORR was 82.2%, DCR was 97.8%.

In 60 patients with HR+ HER 2- BC, the ORR was 70.0%, cORR was 70.0% and DCR was

95.0%. In 27 patients with TNBC, the ORR was 55.6%, cORR was 55.6% and DCR was 77.8%.

The below waterfall and spider plots illustrate changes of BC from baseline in target lesions

and tumor responses by months for each evaluable patient administered with T-Bren at

4.4mg/kg D1 Q3W, respectively.

Change (%) in Tumor Size from Baseline
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Tumor Response by Months

Safety Data. As of the data cut-off date (July 31, 2025), the observed toxicities were
predominantly hematologic. The most common Grade 3 TRAEs were hematologic toxicities,
including anemia (50.8%), leukopenia (39.7%), neutropenia (49.2%), and thrombocytopenia
(35.2%). Six ILD cases (3%) were reported, including four at Grade 1 to 2, and two at Grade
3. The MTD was 5.6 mg/kg D1 Q3W, and the RP2D for BC was set to be 4.4 mg/kg D1 Q3W.
TRAEs related to T-Bren treatment for BC and other solid tumors are summarized in the table
below.

Total (N=199)

Preferred terms, n (%) All grade Grade� 3

Any treatment-related AE 199 (100) 156 (78.4)
Anemia 181 (91.0) 101 (50.8)
Leukopenia 173 (86.9) 79 (39.7)
Neutropenia 162 (81.4) 98 (49.2)
Thrombocytopenia 148 (74.4) 70 (35.2)
Nausea 129 (64.8) 4 (2.0)
Decreased appetite 92 (46.2) 2 (1.0)
AST increased 82 (41.2) 1 (0.5)
Vomiting 79 (39.7) 7 (3.5)
Asthenia 76 (38.2) 5 (2.5)
Lymphocyte count decreased 70 (35.2) 31 (15.6)
Alopecia 69 (34.7) 0
Gamma GT increased 64 (32.2) 6 (3.0)
ALT increased 62 (31.2) 0
Stomatitis 62 (31.2) 4 (2.0)
Weight decreased 61 (30.7) 2 (1.0)
Blood ALP increased 57 (28.6) 0
Constipation 54 (27.1) 0
Hypoalbuminemia 49 (24.6) 0
Diarrhea 45 (22.6) 2 (1.0)
Hypokalemia 44 (22.1) 7 (3.5)
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Conclusion. T-Bren demonstrated promising and durable efficacy in patients with heavily

pretreated breast cancer, with particularly strong activity observed in the HER2+ subgroup.

Phase I and II Clinical Trials of T-Bren as Monotherapy for Previously Treated HER2+
Advanced GC or Gastroesophageal Junction Adenocarcinoma (GEJ)

This open-label, multicenter Phase I–II studies comprised three studies (NCT05461768,

NCT05631964, NCT06031584), which enrolled patients with previously treated HER2+ or

HER2-low–expressing advanced GC/GEJ cancer. All enrolled patients received T-Bren at doses

ranging from 2.6 mg/kg to 7.4 mg/kg Q3W. For studies NCT05461768 and NCT05631964, the

primary endpoints were DLT, MTD, and RP2D, and the secondary endpoints included safety,

ORR, DCR, DoR, PK, PFS, OS, and immunogenicity. For study NCT06031584, the primary

endpoints were RP2D and ORR, while the secondary endpoints included safety, DCR, DoR,

PFS, PK profile, and immunogenicity.

Trial Design. These studies enroll patients with inoperable, locally advanced or metastatic

HER2+ or HER2-low–expressing GC/GEJ cancer and other gastrointestinal tumors. Eligible

patients had ECOG performance status 0–1, at least one measurable lesion per RECIST v1.1,

adequate organ and marrow function, and had failed or inaccessible to or were not suitable for

standard therapy. During dose escalation, patients received T-Bren intravenously at doses

ranging from 2.6 to 7.4 mg/kg Q3W. In the dose-expansion phase, patients were treated at 3.8,

4.4, 5.0, and 5.6 mg/kg Q3W.

Trial Status. As of July 31, 2025, a total of 76 HER2 + GC/GEJ patients were enrolled

and treated with at least one dose of T-Bren across various dose levels in these three studies.

Efficacy Data. As of the data cut-off date (July 31, 2025), 76 response-evaluable patients

with previously treated HER2+ or HER2-low–expressing advanced GC/GEJ cancer had

received T-Bren across multiple dose levels. The overall ORR was 55.3% and cORR was

47.4%, with a mDoR of 7.4 months, mPFS of 8.4 months after a median follow-up of 9.0

months, median follow-up for OS of 10.4 months and mOS not yet been reached. Notably, at

the 5.0 mg/kg D1 Q3W dose level, the ORR was 57.6% and cORR was 48.5%. Tumor

shrinkage was observed in 89.4% (59/66) of patients, with a median (range) reduction of

−44.5% (−100.0 to −1.0).
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Safety Data. As of the data cut-off date (July 31, 2025), TRAEs were observed in 98.7%

of patients, with grade � 3 TRAEs reported in 86.8%. The most common toxicities were

hematologic, including anemia (89.5%), leukopenia (86.8%), thrombocytopenia (80.3%), and

neutropenia (78.9%). The median time to resolution of grade 3 or 4 neutropenia was 5–6 days,

and most patients experienced only one episode. Two Grade 2 treatment-related ILD, including

one at 5.0 mg/kg D1Q3W and one at 6.2 mg/kg D1Q3W, were reported. TRAEs related to

T-Bren treatment for previously treated HER2+GC/GEJ are summarized in the table below.

TRAE > 20%, n (%)

Total
(N = 76)

5.0 mg/kg D1 Q3W
(N = 66)

All Grade Grade >=3 All Grade Grade >=3

Anemia 68 (89.5) 41 (53.9) 60 (90.9) 35 (53.0)
Leukopenia 66 (86.8) 36 (47.4) 57 (86.4) 32 (48.5)
Thrombocytopenia 61 (80.3) 32 (42.1) 55 (83.3) 31 (47.0)
Neutropenia 60 (78.9) 39 (51.3) 52 (78.8) 36 (54.5)
Asthenia 36 (47.4) 11 (14.5) 33 (50.0) 9 (13.6)
Decreased appetite 35 (46.1) 1 (1.3) 33 (50.0) 1 (1.5)
Nausea 32 (42.1) 3 (3.9) 28 (42.4) 3 (4.5)
Alopecia 26 (34.2) 1 (1.3) 22 (33.3) 1 (1.5)
Hypokalemia 24 (31.6) 4 (5.3) 20 (30.3) 4 (6.1)
Hypoalbuminemia 23 (30.3) 0 22 (33.3) 0
AST increased 21 (27.6) 0 18 (27.3) 0
Weight decreased 17 (22.4) 0 17 (25.8) 0
ALT increased 16 (21.1) 0 14 (21.2) 0

Conclusion. T-Bren demonstrated encouraging efficacy with a manageable safety profile

in previously treated HER2+ advanced GC/GEJ patients.

BL-M11D1 (CD33 ADC)

Overview

BL-M11D1 is an innovative CD33 specific ADC. BL-M11D1 is currently being evaluated

as a single agent in a Phase Ia and a Phase Ib clinical trials in patients with acute myeloid

leukemia (AML) in the U.S. and China respectively. In April 2025, we received the IND

approval from the NMPA to initiate a clinical trial to evaluate BL-M11D1 in combination with

cytarabine plus daunorubicin, or venetoclax plus azacitidine, for the treatment of newly

diagnosed AML.
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Mechanism of Action

CD33 is a transmembrane receptor expressed on cells of myeloid lineage. It is broadly
over-expressed on cells of hematopoietic cancers. Previous studies have shown that 85% to
90% of AML patients express CD33 on their leukemia cells, making CD33 a promising
selective therapeutic target in AML.

BL-M11D1’s antibody component is gemtuzumab, a monoclonal antibody targeting
CD33, with a wild-type Fc that can mediate ADCC. The CD33 antibody component of
BL-M11D1 is linked to our novel TOP-1 inhibitor, Ed-04, via a cathepsin B cleavable linker
with a DAR of 10. The figure below depicts the molecular structure of BL-M11D1.

Anti-CD33

DAR = 10 ED-04 (TOP-1 inhibitor)

BL-M11D1 specifically binds to CD33 on the surface of tumor cells and enters the cells
through endocytosis. Upon internalization, BL-M11D1 releases the payload, Ed-04, in
lysosomes through enzymatic cleavage. Ed-04 blocks DNA synthesis in tumor cell, and leads
to tumor cell death. In addition, the Fc portion of BL-M11D1’s antibody can mediate ADCC
effect, which further enhances tumor cell killing.

Competitive Advantages

Compared to gemtuzumab ozogamicin, a marketed CD33 ADC, BL-M11D1 offers better
tolerability and a wider therapeutic window, with no occurrence of veno-occlusive disease
reported thus far. Therefore, after one to two cycles of induction therapy, BL-M11D1 could
potentially be used for long-term consolidation and maintenance therapy, presenting greater
commercial potential.

BL-M11D1 has shown manageable safety and promising antitumor activity in its early
clinical trial. As of the Latest Practicable Date, in the Phase I clinical trial of BL-M11D1 in
patients with relapsed/refractory AML, we had completed the dose escalation stage and had
entered the dose expansion stage.
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Clinical Development

Clinical Development Plan

We are currently conducting a Phase I clinical trial for BL-M11D1 in China in patients

with relapsed/refractory AML. The Phase I trial was initiated in August 2023, and is expected

to be completed in 2026. In addition, we have initiated and completed the dosing of the first

patient in the Phase I clinical study for BL-M11D1 for the treatment of patients with

relapsed/refractory AML in the U.S., and we expect to complete this trial in 2027. Beyond as

monotherapy, we are also exploring the combination potential of BL-M11D1 with cytarabine

and daunorubicin or venetoclax and azacitidine for the treatment of AML in China. We

obtained the IND approval for this combination study in April 2025.

Key Clinical Trial Results

Phase I Clinical Trial of BL-M11D1 as Monotherapy for Relapsed/Refractory Acute Myeloid

Leukemia

This is an open-label, Phase I clinical trial to evaluate the safety and tolerability of

BL-M11D1 in patients with relapsed/refractory AML. The primary endpoints for this trial are

DLT, MTD, and RP2D. The secondary endpoints are TEAEs, pharmacokinetics and

pharmacodynamic parameters, and efficacy data.

Trial Design. This study includes patients aged 18 to 75 years with relapsed or refractory

AML, confirmed by histopathology and/or cytology. Participants must also have an ECOG

performance status score of no more than 2, and must have normal liver, renal, coagulation,

kidney, lung, and heart function. The study follows an accelerated titration approach combined

with the i3+3 design, where the dose is adjusted based on responses of every three patients

treated at a specific dose level.

In the dose-escalation phase, BL-M11D1 was administered intravenously in dose cohorts

ranging from 0.6 mg/kg to 4.4 mg/kg on a QW basis for induction treatment, with a maximum

of two cycles. Following induction, patients with bone marrow blasts less than 5% received

BL-M11D1 on a Q2W regimen at the same initial dose for consolidation treatment, up to three

cycles, followed by maintenance treatment with BL-M11D1 on a Q4W regimen at the same

initial dose.

Trial Status. This study was initiated in China in August 2023 and is expected to be

completed in 2026. As of the data cut-off date (July 25, 2024), a total of 40 patients with

relapsed/refractory AML have been enrolled in this trial.
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Efficacy Data. We assessed the efficacy of BL-M11D1 based on the European

LeukemiaNet 2017 criteria. As of the data cut-off date (July 25, 2024), a total of 30 patients

underwent at least one post-treatment assessment, including one, three, seven, 15, and four

patients receiving BL-M11D1 at dose levels of 0.6 mg/kg, 1.1 mg/kg, 1.65 mg/kg, 2.2 mg/kg,

and 2.75 mg/kg, respectively. Response evaluations began at a dosage of 1.65 mg/kg, with a

CR sustained for over six months. The ORR, including complete remission, CRi, and MLFS,

was 14.3%, 40.0%, and 50.0% at dose levels of 1.65 mg/kg, 2.2 mg/kg, and 2.75 mg/kg,

respectively. The waterfall plot below illustrates the best relative change from baseline in bone

marrow blasts for these 30 patients treated with BL-M11D1.
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Safety Data. As of the data cut-off date (September 30, 2024), BL-M11D1 exhibited an

acceptable safety profile. No Grade three or higher organ injury or veno-occlusive disease was

observed. The most common non-hematological TRAEs were hypokalemia (55.0%),

hypoalbuminemia (47.5%), nausea (40.0%), ALT elevation (37.5%), hyponatremia (37.5%),

vomiting (35.0%), and pyrexia (32.5%). Grade three or higher non-hematological TRAEs

included hypokalemia (27.5%), pneumonia (17.5%), and infection (17.5%). Two patients

succumbed to infection, which investigators assessed as potentially related to BL-M11D1.

TRAEs related to BL-M11D1 treatment as monotherapy for relapsed/refractory AML are

shown in the chart below.
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Conclusion. BL-M11D1 has demonstrated an acceptable safety profile and encouraging

anti-cancer activity, including in refractory patients who had not previously achieved remission

from prior therapy.
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BL-M05D1 (Claudin 18.2 ADC)

Overview

BL-M05D1 is an innovative ADC with an in-house developed Claudin 18.2-targeted

monoclonal antibody. BL-M05D1 is currently being evaluated as a single agent in a Phase I

clinical trial that includes patients with a variety of Claudin 18.2 expressing malignancies, such

as GC.

Mechanism of Action

Claudins are a family of proteins that are critical components of tight junctions in

epithelial and endothelial cells. These tight junctions are essential for maintaining the integrity

and permeability of cell barriers, regulating the flow of molecules in the intercellular space.

Claudin 18.2, a specific isoform of Claudin 18, is predominantly expressed in the gastric

mucosa, and is typically not found in healthy tissues outside of the stomach. However, its

over-expression has been identified in several types of cancer, including lung cancer, GC, PC,

EC and OC. Due to its restricted expression pattern in normal tissues and elevated presence in

certain tumors, Claudin 18.2 presents an attractive target for cancer therapies.

BL-M05D1 is a Claudin 18.2-targeted ADC. It can specifically deliver the cytotoxic

payload to cancer cells expressing Claudin 18.2, achieving targeted killing of tumor cells while

minimizing damage to normal cells in the body. The figure below depicts the molecular

structure of BL-M05D1.

Anti-Claudin 18.2

DAR = 8
Ed-04 (TOP-1 inhibitor)
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The antibody portion of BL-M05D1 can specifically bind to Claudin 18.2 on cancer cells.

Upon binding to Claudin 18.2 on the cancer cell surface, this ADC is internalized by the cell.

Once inside the cell, the ADC is trafficked to lysosomes, where the linker between the antibody

and the payload is cleaved, releasing the cytotoxic drug Ed-04. Moreover, the Fc portion of the

antibody in BL-M05D1 can mediate ADCC/CDC effects, further enhancing the tumor killing

effects.

Competitive Advantages

Claudin 18.2 is selectively overexpressed in various solid tumor types, including GC,

pancreatic cancer, and EC, making BL-M05D1 a versatile and potentially transformative

therapy across multiple cancer types. We have designed the monoclonal antibody in

BL-M05D1 to possess a high degree of specificity for the target, leading to more effective

tumor cell binding and internalization. This specificity reduces off-target effects, thereby

enhancing the safety profile of BL-M05D1. Additionally, our proprietary linker used in

BL-M05D1 ensures its stability in the bloodstream and releases the cytotoxic payload only

upon internalization by the target cells, maximizing therapeutic efficacy while minimizing

systemic toxicity. Furthermore, BL-M05D1 has demonstrated promising preclinical efficacy,

with significant tumor growth inhibition and favorable pharmacokinetics.

Clinical Development Plan

We are currently investigating BL-M05D1 in both China and the U.S. We initiated a Phase

I clinical trial for BL-M05D1 for locally advanced or metastatic solid tumors in China in April

2024, and expect to complete it in 2026. Additionally, we initiated a Phase I clinical trial to

evaluate BL-M05D1 in the treatment of advanced or metastic solid tumors in the U.S. in July

2025, and expect to complete it in 2027.

BL-B16D1

BL-B16D1 is an innovative bispecific ADC with a proprietary new-generation payload

developed on our platform. We are currently conducting three Phase I clinical trials for

BL-B16D1 in China. The first trial, for the treatment of HNSCC and other solid tumors,

initiated patient enrollment in June 2024. The other two trials, including one for the treatment

of solid tumors and one for BC and solid tumors, were initiated in July and August 2024,

respectively. All three clinical trials are expected to be completed in 2026.

BL-M17D1

BL-M17D1 is an innovative ADC using the same innovative linker-payload technology

developed on our platform as BL-B16D1. We are currently investigating BL-M17D1 in both

China and the U.S. We initiated two Phase I clinical trials of BL-M17D1 in China in 2024 for

the treatment of HER2+/HER2- BC and other solid tumors, and HER2-positive/low-expression
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GIC and other solid tumors, respectively. Additionally, we initiated a Phase I clinical trial to

evaluate BL-M17D1 in the treatment of HER2-expressing or HER2-mutant advanced or

metastic solid tumors in the U.S. in April 2025, and expect to complete it in 2027.

BL-M14D1

BL-M14D1 is an innovative ADC developed on the same proprietary small-molecule

technology platform as Iza-Bren, sharing the identical linker-toxin architecture. BL-M14D1 is

designed for the treatment of advanced SCLC, neuroendocrine tumors, and other solid tumors.

As of the Latest Practicable Date, we are conducting a Phase I clinical trial in China to evaluate

BL-M14D1 in patients with locally advanced or metastatic SCLC and other neuroendocrine

tumors. In June 2025, we obtained an IND from the FDA to initiate a Phase I clinical trial of

BL-M14D1 in the United States.

BL-M08D1

BL-M08D1 is an innovative ADC developed on the same proprietary small-molecule

technology platform as iza-bren, sharing the identical linker-toxin architecture. As of the Latest

Practicable Date, BL-M08D1 is undergoing two Phase I clinical trials in China, targeting

relapsed or refractory lymphoid malignancies and locally advanced or metastatic solid tumors,

respectively.

BL-M09D1

BL-M09D1 is an innovative ADC developed from the same proprietary small molecule

technology platform as iza-bren, sharing the same linker-toxin technology. In April 2025, the

NMPA approved our IND application for BL-M09D1 for the treatment of advanced solid

tumors. As of the Latest Practicable Date, we had been dosing at the fourth dose level in this

trial. Additionally, we were conducting the Phase I clinical trial of BL-M09D1 for the treatment

of gastrointestinal malignancies in China as of the Latest Practicable Date.

BL-M24D1

We are developing BL-M24D1, an innovative ADC drug candidate for the treatment of

solid tumors. In October 2025, we obtained an IND approval from the NMPA for BL-M24D1

for the treatment of recurrent or refractory hematologic malignancies and advanced solid

tumors.

BUSINESS

– 372 –



GNC Platform

GNC (Guidance Navigation & Control) is our proprietary, self-developed multi-specific

antibody development platform. It is designed to develop multi-specific antibody with

symmetrical/asymmetrical structures that can simultaneously target multiple different antigens.

Multi-specific GNC molecules developed on this platform coordinate interactions among

several tumor/immune-related protein domains to synergistically and comprehensively activate

the several mechanisms of the immune system of cancer patients. These GNC compounds

guide, navigate, and control the immune cells, ultimately leading to a targeted, stimulatory

immune attack against the tumors.

We have initiated three Phase I clinical trials for our multi-specific antibody GNC-077 as

of the Latest Practicable Date. Our tetra-specific T cell engagers, GNC-038 (CD3 × 4-1BB ×

PD-L1 × CD19) and GNC-035 (CD3 × 4-1BB × PD-L1 × ROR1), have advanced to Phase Ib/II

clinical trials, while GNC-039 (CD3 × 4-1BB × PD-L1 × EGFRvIII) has entered a Phase Ib

clinical trial. These antibodies are the first four multi-specific antibodies globally to reach the

clinical stage, according to CIC. We are committed to advancing the preclinical and clinical

trials for our first-generation GNC drug candidates, including GNC-038, GNC-035, GNC-039,

as well as GNC-077 and other next-generation preclinical GNC candidates.

GNC-077

GNC-077 is an innovative multi-specific antibody molecule. We have initiated three

Phase I clinical trials for GNC-077 for the treatment of BC, NSCLC, GIC and other solid

tumors as of the Latest Practicable Date.

GNC-077’s molecular structure features antibody domains targeting T cell CD3 and T cell

immune checkpoints, as well as antibody domains targeting tumor antigens. GNC-077 can

effectively induce activation, differentiation and proliferation of naive T cells and guide these

activated T cells to specifically target and kill antigen-bearing cancer cells.

As shown in the charts below, in our in vivo studies, GNC-077 has demonstrated robust

anti-tumor efficacy across multiple solid tumors, including HNSCC, NSCLC and epidermal

carcinoma.

BUSINESS

– 373 –





4-1BB (CD137) is a costimulatory receptor on T cells that enhances T cell proliferation,

survival, and cytokine production when engaged. Agonistic antibodies to 4-1BB can enhance

the activity of cytotoxic T cells and natural killer (NK) cells, leading to improved anti-tumor

activities. This can be particularly beneficial in solid tumors, where stronger and more

sustained immune response is needed to deal with the immunosuppressive tumor

microenvironment.

PD-L1 is an immune checkpoint protein expressed on tumor cells and tumor-infiltrating

immune cells. It binds to the PD-1 receptor on T cells, leading to immune suppression and

allowing cancer cells to evade immune detection. Targeting PD-L1 can block this interaction,

thereby restoring T cells’ ability to recognize and kill cancer cells. This therapeutic strategy

has been effective in various cancers, offering durable responses and survival benefits in cancer

patients.

CD19 is a key protein found on the surface of B cells, which plays a crucial role in the

development, differentiation, and activation of B cells. CD19 expression starts early in B cell

development, and continues through to the mature B cell stage. It is highly expressed in B-cell

malignancies, making it an attractive therapeutic target.

GNC-038 contains domains of anti-CD3 & anti-4-1BB to activate the CD3 and 4-1BB

receptors on T-cells. It also has domains targeting CD19 and PD-L1. The figure below depicts

the molecular structure of GNC-038.
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GNC-038 can redirect and stimulate T cell cytotoxicity toward cancer cells expressing

CD19 and/or PD-L1. The molecule can also redirect T cell cytotoxicity toward PD-L1

high-expressing cells, thereby potentially converting cancers cells with adaptive resistance into

drug sensitive cancer cells. Additionally, GNC-038 engages 4-1BB in a non-cytolytic manner,

delivering a co-stimulatory signal to T cells that enhances their functionality.
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The diagram below illustrates the mechanism of action of GNC drugs:

Target

Decreased T cell
Suppression

Tumor Antigen
Speci�city

GNC Synthetic Synapse

Increased
Activation

Enhanced
Costimulation

GNC-Enhanced
Effector T cell

Competitive Advantages

The tetra-specific nature of GNC-038 enables it to simultaneously engage four different

targets to modulate multiple immune responses against a cancer cell. For example, for

GNC-038’s four targets, CD3 is crucial for T cell activation, 4-1BB enhances T cell

proliferation and survival, PD-L1 inhibition releases the brakes on the immune system, and

CD19 targets B-cell malignancies. This multi-faceted approach increases the efficacy of the

immune response against cancer cells compared to monoclonal or bispecific antibodies.

• Enhanced immune activation: By targeting CD3 and 4-1BB, GNC-038 robustly

activates T cells, promoting their proliferation and cytotoxic activity. This dual

activation can lead to a more potent and sustained anti-tumor response .

• Immune checkpoint inhibition: The inclusion of PD-L1 targeting could potentially

better prevent cancer cells from immune evasion. This enhances the ability of the

immune system to recognize and kill cancer cells.

GNC-038’s versatility in targeting both T cell regulation and B-cell biology makes it a

promising candidate for treating B-cell malignancies. In our in vitro studies, GNC-038

effectively drives T cell mediated killing of malignant B cells. It also induces great PBMC

proliferation and high cytokine release in patients with high levels of PD-1 positive T cells,

suggesting that GNC-038 may achieve beneficial proliferation of effector cells in patients with

more exhausted or effector polarized T cell phenotypes.
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Clinical Development

We are currently conducting seven clinical trials for GNC-038 in China. The below table

sets forth the ongoing trials for GNC-038:

Indication Type of Therapy Trial phase Trial start date
Expected trial
end year*

r/r DLBCL mono Phase I/II August 2022 2025
r/r NHL mono Phase I/II September 2022 2026
Primary CNS lymphoma

and r/r secondary CNS

lymphoma

mono Phase I/II February 2023 2025

r/r NK/T cell lymphoma,

angioimmunoblastic,

and other NHL

mono Phase I/II February 2023 2025

NHL or ALL mono Phase I November 2020 2025
Rheumatoid arthritis mono Phase I March 2025 2027
Systemic lupus

erythematosus

mono Phase I June 2025 2027

Note:

* denotes estimated primary completion year.

GNC-035 (CD3 × 4-1BB × PD-L1 × ROR1)

Overview

GNC-035 is an innovative, recombinant humanized tetra-specific antibody that targets

CD3, 4-1BB, PD-L1 and ROR1. GNC-035 is currently being evaluated as a single agent in

clinical trials for patients with a variety of ROR1 positive solid tumors and hematologic

malignancies.

Mechanism of Action

The receptor tyrosine kinase-like orphan receptor 1 (ROR1) is a cancer embryonic antigen

expressed during embryonic development physiologically but absent in mature stages. Data

indicates that ROR1 plays a role in tumor growth, metastasis, inducing tumor cell resistance,

and inhibiting apoptosis, with high expression observed in various solid tumors and

lymphomas. Therefore, ROR1 is an ideal target for anti-tumor therapy.

GNC-035 incorporates anti-CD3 & anti 4-1BB domains to activate the CD3 and 4-1BB

domains of T-cells. It also has domains targeting malignant tumor antigens ROR1 and PD-L1.

The figure below depicts the molecular structure of GNC-035.
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Competitive Advantages

GNC-035’s tetra-specific design enables it to orchestrate a multi-pronged attack on cancer

cells. CD3 and 4-1BB engagement activates and proliferates T cells, enhancing their cytotoxic

activity. PD-L1 inhibition lifts immune suppression, allowing T cells to function more

effectively. The 3 prongs create potent synergies that maximize therapeutic efficacy. The

addition of ROR1 leads to targeting of cancer cells.

• Enhanced tumor microenvironment targeting: Targeting PD-L1 helps GNC-035

modulate the tumor microenvironment by overcoming immune evasion strategies

employed by cancer cells. This results in a more hospitable environment for immune

cells to attack the tumor, potentially leading to better clinical outcomes compared to

treatments that do not modulate the tumor microenvironment as effectively.

• Reduced likelihood of resistance: The multi-target approach of GNC-035 decreases

the likelihood of cancer cells developing resistance. By attacking cancer through

multiple pathways–T cell activation (CD3, 4-1BB), immune checkpoint blockade

(PD-L1), and direct tumor targeting (ROR1)–GNC-035 presents a formidable

challenge for cancer cells to adapt and survive.

• Versatile applications across cancer types: While ROR1 is prominently expressed in

hematologic cancers like CLL and certain solid tumors, its expression in other

cancers broadens the potential application of GNC-035. This versatility makes

GNC-035 a valuable therapeutic candidate across a wide range of malignancies,

potentially addressing unmet needs in both hematologic and solid tumors.
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Clinical Development

We are conducting four clinical trials for GNC-035 in China. The below table sets forth

the ongoing trials for GNC-035:

Indication Type of Therapy Trial phase Trial start date
Expected trial
end year*

r/r CLL and other

hematological

malignancies

mono Phase I/II August 2023 2025

r/r NHL and other

hematological

malignancies

mono Phase I/II November 2023 2026

Locally advanced or

metastatic BC

mono Phase I November 2021 2025

r/r hematological

malignancies

mono Phase I February 2022 2025

Note:

* denotes estimated primary completion year.

GNC-039 (CD3 × 4-1BB × PD-L1 × EGFRvIII)

Overview

GNC-039 is an innovative, recombinant humanized tetra-specific antibody that targets

CD3, 4-1BB, PD-L1 and EGFRvIII. GNC-039 is currently being evaluated as a single agent in

clinical trials for patients with a variety of EGFRvIII solid tumors.

Mechanism of Action

EGFRvIII is the most common mutation of EGFR in cancer, characterized by a deletion

of exons 2-7 of the EGFR gene. Research shows that EGFRvIII is highly expressed in solid

tumors such as glioblastoma, OC, BC, and NSCLC, while is not expressed in normal tissues,

making it an ideal tumor-specific target. Currently, various drugs and therapies targeting

EGFRvIII are in clinical research stages.

GNC-039 incorporates domains of anti-CD3 and anti 4-1BB to activate CD3 and 4-1BB

domains on T cells. It also has domains targeting solid tumor antigens EGFRvIII and PD-L1.

The figure below depicts the molecular structure of GNC-039.
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Competitive Advantages

GNC-039’s ability to target EGFRvIII allows for precise tumor targeting, sparing normal

cells and reducing off-target effects. This specificity enhances the therapeutic index and safety

profile of GNC-039. GNC-039’s ability to target EGFRvIII expands its applicability to cancers

with this specific mutation, including certain brain tumors and other solid malignancies. This

versatility makes GNC-039 a valuable candidate for treating a variety of cancers that express

EGFRvIII.

Clinical Development

We are currently conducting a Phase I clinical trial for GNC-039 in China for

relapsed/refractory or metastatic solid tumors, which was initiated in April 2021 and is

expected to be completed in late 2025.

We are committed to advancing all pre-clinical and clinical trials for our first-generation

GNC drug candidates, including GNC-077, GNC-038, GNC-035, GNC-039, as well as other

next-generation pre-clinical GNC candidates.

SEBA Platform

Our “Specificity Enhanced Bispecific Antibody,” or SEBA, platform is our proprietary,

self-developed bispecific antibody platform. SEBA molecules are able to not only block growth

signals that cancer cells rely on for survival, but also induce greater immune system activity

for greater potency and selectivity while minimizing off-target effects.

Products developed from our SEBA platform include SI-B001 (EGFR × HER3 bispecific

antibody) and SI-B003 (PD-1 × CTLA-4 bispecific antibody).
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SI-B001 (EGFR × HER3 bispecific antibody)

Overview

SI-B001, also known as izalontamab, is a first-in-class EGFR × HER3 bispecific

antibody. According to CIC, SI-B001 is currently the only clinical-stage bispecific antibody in

the world that simultaneously targets EGFR and HER3. As of the Latest Practicable Date,

SI-B001 is undergoing clinical studies for several solid tumor indications, including NSCLC

and HNSCC, as a single agent or in combination settings.

Mechanism of Action

EGFR and HER3 are both members of the human epidermal growth factor receptor

(HER/ErbB) family and are targeted in cancer therapy due to their over-expression and

pathway dependence in common human epithelial carcinoma tumors. Given their prevalence

and critical role in tumors, targeting these receptors has the potential to deliver a therapy with

the ability to treat a broad range of tumors. For details, see “— HIRE-ADC Platform —

iza-bren (EGFR × HER3 bispecific ADC) — Mechanism of Action.”

SI-B001 is a tetravalent bispecific antibody with two different binding domains for both

EGFR and HER3. By optimizing the distance and angle between the two binding sites, its

spatial configuration is carefully designed to ensure that it only binds to HER3 after it has

successfully bound to EGFR. Its structure is also configured to minimize interaction with

HER3 in normal tissues, accomplished by fine-tuning the binding affinity of the antibody so

that it preferentially binds to cells that overexpress both EGFR and HER3, which are typically

cancerous cells. It also has an Fc region, which can interact with immune cells and other

proteins.
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The diagram below illustrates the mechanism of action of SI-B001. As shown in this

diagram, SI-B001 is designed to simultaneously bind to EGFR and HER3, inhibiting signaling

from ligand-induced formation of EGFR × EGFR homodimers and EGFR × HER3

heterodimers, as well as downstream pathways. SI-B001 also induces internalization of EGFR

and HER3, reducing the levels of these receptors in tumor cells. Additionally, SI-B001 can

mediate ADCC effects through a wild-type FC.

Dimerization Dimerization Dimerization Dimerization

Active RAS-MAPK, PI3K-AKT, JAK-STAT, PLC -
Tumor cell survival, proliferation and metastasis

Y

Inhibition of downstream signaling pathway
activation

Competitive Advantages

SI-B001 has a unique construct, where after adjusting its spatial structure and target

affinity, SI-B001 binds to HER3 only after it has targeted and bound to EGFR. This design

enables SI-B001 to minimize side effects by selectively accumulating in and effectively

inhibiting tumor cells expressing both EGFR and HER3 to minimize its binding to or inhibition

of HER3 in normal tissues. SI-B001 provides a novel mechanism that achieves stronger tumor

inhibition with less impact on normal tissues compared to the combination of two monoclonal

antibodies.

Clinical studies have shown that SI-B001 as monotherapy and in combination with

chemotherapy can exhibit favorable safety and robust anti-tumor activity. The clinical studies

have shown potent anti-tumor efficacy in NSCLC and HNSCC with a favorable safety profile.

As monotherapy, SI-B001 exhibited superior anti-tumor activity compared to parental

anti-EGFR in the FaDu xenograft model. SI-B001 in combination with paclitaxel and

carboplatin induced greater in vivo antitumor effect than the combination of parental

anti-EGFR, paclitaxel and carboplatin. In addition, SI-B001 in combination with docetaxel

demonstrated antitumor activity and manageable safety profile in patients with EGFR/ALK

wild-type NSCLC who failed on prior 1L combination treatment with PD-(L1) inhibitor and

platinum-based chemotherapy. These clinical results have demonstrated SI-B001’s potential to

be used for the treatment of various cancer indications.
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Clinical Development

Clinical Development Plan

We are currently conducting ten clinical trials for SI-B001 in China. The below table sets

forth these ongoing trials:

Indication Type of Therapy Trial phase Trial start date
Expected trial
end year*

EGFR/ALK wild-type

recurrent or metastatic

NSCLC

combo with

chemotherapy

Phase II December 2021 2025

Recurrent metastatic

NSCLC

combo with

osimertinib

Phase II/III January 2022 2025

Non-small cell lung

adenocarcinoma and

lung squamous cell

carcinoma

combo with docetaxel Phase III July 2023 2026

Recurrent and metastatic

HNSCC

mono Phase II October 2021 2025

Recurrent and metastatic

HNSCC

combo with paclitaxel Phase II December 2021 2025

Recurrent metastatic

ESCC

combo with

irinotecan

Phase II December 2021 2025

Locally advanced or

metastatic NSCLC

combo with SI-B003 Phase I/II October 2023 2026

Locally advanced or

metastatic HNSCC

combo with SI-B003 Phase I/II February 2023 2026

Recurrent and metastatic

HNSCC

combo with SI-B003

and platinum-based

chemotherapy

Phase II November 2024 2026

Locally advanced or

metastatic epithelial

tumors

mono Phase I April 2020 2025

Note:

* denotes estimated primary completion year.
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Key Clinical Trial Results

(i) Phase II Clinical Trial of SI-B001 in Combination with Chemotherapy for EGFR/ALK

Wild-type NSCLC

This multi-center, open-label Phase II study is designed to investigate the efficacy and

safety of SI-B001 in combination with chemotherapy in patients with locally advanced or

metastatic EGFR/ALK wild-type NSCLC. The primary endpoints are to determine the ORR in

evaluable patients and to identify the optimal dose, and the secondary endpoints include

assessment of PFS, DCR, DoR and safety.

Trial Design. This study includes patients with locally advanced or metastatic

EGFR/ALK wild-type who have a performance status score of 0 or 1 according to the ECOG,

and have at least one measurable lesion per RECIST v1.1. Particularly, the enrolled patients

should not have any autoimmune or inflammatory illnesses and have been previously treated

with PD-(L)1 therapy and remain docetaxel-naive. These patients must have adequate organ

and marrow function and have either no brain metastases or stable brain metastases at

screening. Patients participating in this study are divided into three cohorts, depending on the

treatment lines and methods. In Cohort A, patients received SI-B001 plus platinum-based

chemotherapy as 2L treatment after failing 1L PD-(L)1 therapies; Cohort B patients received

SI-B001 plus docetaxel as 2L treatment after failing 1L PD-(L)1 therapy plus platinum-based

chemotherapy; Cohort C patients received SI-B001 plus docetaxel as 3L+ treatment after

failing 1L PD-(L)1 therapy and platinum-based chemotherapy. Three dosing schedules were

designed to evaluate SI-B001, where patients were administered SI-B001 in combination with

corresponding chemotherapy at 16+9mg/kg QW, 14mg/kg D1D8 Q3W or 21+12mg/kg QW.

Trial Status. This study was initiated in December 2021 in China, and 55 patients have

been enrolled, with one in Cohort A, 45 in Cohort B, eight in Cohort C, and one based on the

investigator’s discretion. The study is expected to be completed in late 2025.
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Efficacy Data. As of the data cut-off date (April 17, 2023), there were 52 response-
evaluable patients among all 55 enrolled patients with EGFR/ALK wild type NSCLC
administered with SI-B001 in combination with chemotherapy, with an overall DCR of 75.0%
and ORR of 28.9%. The following table sets forth the efficacy data by treatment cohorts.

Cohort A Cohort B Cohort C Other Total

(N = 1) (N = 42) (N = 8) (N = 1) (N = 52)

Best Overall
Response
CR 0 0 0 0 0
PR 1 13 1 0 15
SD 0 17 7 0 24
PD 0 9 0 1 10
NE 0 3 0 0 3

ORR % (95% CI) 100% 31.0% (17.6~47.1) 12.5% (0.3~52.7) 0 28.9% (17.1~43.1)
DCR % (95% CI) 100% 71.4% (55.4~84.3) 100% 0 75.0% (61.1~86.0)
DoR (m) (median,

range)
5.5 4.2 (0.2~13.1+) 4.1 / 4.2 (0.2~13.1+)

Source: Company data

The clinical data of Cohort B, SI-B001 in combination with docetaxel as 2L treatment
after failing 1L PD-(L)1 therapy in combination with platinum-based chemotherapy,
represented an overall DCR of 71.4% and ORR of 31.0%. Among 42 patients assigned to
Cohort B, 23 patients who were treated at 16+9mg/kg QW, showed an ORR of 43.5% and a
DCR of 69.6%. 18 patients in Cohort B receiving the dosage at 14mg/kg D1D8 Q3W, showed
ORR of 16.7% and DCR of 72.2%, The one patient receiving 21+12mg/kg QW showed an DCR
of 100%. The following table sets forth the efficacy data by dosage in Cohort B.

16+9mg/kg QW 14mg/kg D1D8 Q3W 21+12mg/kg QW Total

(N = 23) (N = 18) (N = 1) (N = 42)

Best Overall
Response
CR 0 0 0 0
PR 10 3 0 13
SD 6 10 1 17
PD 4 5 0 9
NE 3 0 0 3

ORR % (95% CI) 43.5% (23.2~65.5) 16.7% (3.6~41.4) 0 31.0% (17.6~47.1)
DCR % (95% CI) 69.6% (47.1~86.8) 72.2% (46.5~90.3) 100% 71.4% (55.4~84.3)
DoR (m) (median,

range)
NR (0.2~13.1+) 2.9 (0.9~4.2) / 4.2 (0.2~13.1+)

Source: Company data

BUSINESS

– 385 –



Among the 23 evaluable patients in Cohort B receiving 16+9mg/kg QW, 19 were without

AGA. In these patients, the ORR, DCR, and mPFS were 47.4%, 73.7% and 7.2 months. The

following charts illustrate PFS, change in tumor size and tumor response by months in patients

without AGA in Cohort B as of April 17, 2023.

Cohort B 16+9mg/kg QW Patient Progression Free Survival by AGA status

Source: Company data
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Safety Data. As of the data cut-off date (April 17, 2023), the most common grade � 3

TRAEs were neutropenia (15%), myelosuppression (13%), and leukopenia (9%). No drug

related death was observed. TRAEs related to SI-B001 treatment for EGFR/ALK wild-type

NSCLC are summarized in the table below.

SI-B001 plus chemotherapy (N = 55)

G1 G2 G3 G4 All Grade

Rash 20 (36%) 10 (18%) 3 (5%) 33 (60%)
Mouth ulceration 6 (11%) 7 (13%) 1 (2%) 14 (25%)
Leukopenia 6 (11%) 2 (4%) 5 (9%) 13 (24%)
Anemia 6 (11%) 5 (9%) 2 (4%) 13 (24%)
Pyrexia 9 (16%) 3 (5%) 1 (2%) 13 (24%)
Neutropenia 4 (7%) 7 (13%) 1 (2%) 12 (22%)
Diarrhea 8 (15%) 3 (5%) 1 (2%) 12 (22%)
Myelosuppression 1 (2%) 2 (4%) 2 (4%) 5 (9%) 10 (18%)
Paronychia 5 (9%) 2 (4%) 1 (2%) 8 (15%)
Hypokalemia 3 (5%) 2 (4%) 2 (4%) 7 (13%)
Dermatitis acneiform 6 (11%) 1 (2%) 7 (13%)
Pneumonia 2 (4%) 4 (7%) 6 (11%)
Asthenia 3 (5%) 2 (4%) 1 (2%) 6 (11%)
Lymphopenia 3 (5%) 2 (4%) 5 (9%)
Chest discomfort 2 (4%) 2 (4%) 1 (2%) 5 (9%)
Hypersensitivity 4 (7%) 4 (7%)
Hypoesthesia 1 (2%) 1 (2%) 2 (4%)
Respiratory failure 1 (2%) 1 (2%) 2 (4%)
Cardiomyopathy 1 (2%) 1 (2%)
Gastritis 1 (2%) 1 (2%)
Soft tissue infection 1 (2%) 1 (2%)
Heart rate increased 1 (2%) 1 (2%)
ILD 1 (2%) 1 (2%)
Tachypnoea 1 (2%) 1 (2%)
Cardiac failure 1 (2%) 1 (2%)
Septic shock 1 (2%) 1 (2%)

Source: Company data

Conclusion. The clinical data from the Phase II trial for the combination of SI-B001 with

chemotherapy has demonstrated promising efficacy and favorable safety profile and supports

continued development of SI-B001 plus chemotherapy treatment.
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(ii) Phase II Clinical Trial of SI-B001 with Chemotherapy in Patients with Recurrent and

Metastatic HNSCC

We are conducting a multi-center, open label Phase II clinical trial to evaluate SI-B001

in treatment of recurrent and metastatic HNSCC, with a total of 31 patients enrolled. The

primary endpoint is ORR by investigator per RECIST v1.1. Secondary endpoints are ORR by

independent central review, PFS, DCR, DoR, OS, and safety.

Trial Design. The trial included patients with recurrent and metastatic HNSCC progressed

on prior PD-(L)1 with or without platinum-based chemotherapy and who received no more than

two lines of treatment. Among patients enrolled, 21 patients without prior exposure to

paclitaxel were treated with SI-B001 at 12mg/kg IV QW plus paclitaxel at 80mg/m2 IV QW,

and 10 patients with prior exposure to paclitaxel were treated with SI-B001 at 12mg/kg IV QW

plus docetaxel at 35mg/m2 IV D1D8D15 Q4W.

Trial Status. We initiated the trial in December 2021, and is expected to be completed in

late 2025.

Efficacy Data. The waterfall plot below shows the best overall response change from

baseline in target lesions for each evaluable patient in treatment with SI-B001 plus

chemotherapy combination.

Patients from SI-B001 plus chemotherapy combination
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As of the data cut-off date (April 17, 2023), patients receiving SI-B001 in combination

with paclitaxel showed an ORR of 58.2%, DCR of 82.4%, mDOR of 3.9 months and mPFS was

5.4 months.

The spider plot shows significant durability of objective responses and disease

stabilization of the evaluable patients administered with SI-B001 in combination with

chemotherapy combination as measured by percent change from baseline in target lesions over

time.

Patients from SI-B001 in combination with chemotherapy
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The diagram below illustrates the Kaplan-Meier curve of PFS of patients in the trial.

PFS K-M plot of patients from SI-B001 in combination with chemotherapy

Events / N
25 / 31

10 / 10

15 / 21
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30% (7, 53)
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Source: Company data

Safety Data. As of the data cut-off date (April 17, 2023), the majority of adverse events

were grade 1, indicating a manageable and tolerable toxicity of SI-B001 in combination with

taxane-based chemotherapy in HNSCC. The most common grade � 3 TRAEs in the trial were

rash (13%), leukopenia (9%), anemia (6%), and neutropenia (6%). No SI-B001 drug-related

deaths occurred in this study. The most commonly observed TRAEs, affecting more than 15%

of patients, included rash (61%), anemia (32%), leukopenia (32%), and proteinuria (23%). The

following table summarized the safety data observed in the trials.

SI-B001 plus Chemotherapy (N = 31)

G1 G2 G3 G4 All Grade

Rash 13 (42%) 2 (6%) 4 (13%) 19 (61%)
Anemia 7 (23%) 1 (3%) 2 (6%) 10 (32%)
Leukopenia 5 (16%) 2 (6%) 2 (6%) 1 (3%) 10 (32%)
Proteinuria 7 (23%) 7 (23%)
Stomatitis 2 (6%) 3 (10%) 1 (3%) 6 (19%)
Asthenia 3 (10%) 3 (10%) 6 (19%)
Weigh decreased 6 (19%) 6 (19%)
Mouth ulceration 4 (13%) 1 (3%) 5 (16%)
Paronychia 2 (6%) 1 (3%) 1 (3%) 4 (13%)
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SI-B001 plus Chemotherapy (N = 31)

G1 G2 G3 G4 All Grade

Skin fissures 1 (3%) 2 (6%) 1 (3%) 4 (13%)
Nausea 1 (3%) 3 (10%) 4 (13%)
Dermatitis acneiform 2 (6%) 1 (3%) 3 (10%)
Hypoaesthesia 1 (3%) 1 (3%) 1 (3%) 3 (10%)
Neutropenia 1 (3%) 1 (3%) 1 (3%) 3 (10%)
ALT increased 3 (10%) 3 (10%)
Pyrexia 2 (6%) 1 (3%) 3 (10%)
Jaw fistula 1 (3%) 1 (3%)
Skin infection 1 (3%) 1 (3%)
Skin ulcer 1 (3%) 1 (3%)

Source: Company data

Conclusion. The clinical data from the Phase II trial of SI-B001 with chemotherapy in

treatment of HNSCC has demonstrated promising efficacy and favorable safety profile and

supports continued development.

SI-B003 (PD-1 × CTLA-4 bispecific antibody)

Overview

SI-B003 is a bispecific antibody targeting both PD-1 and CTLA-4, with potential immune

checkpoint inhibitory and antineoplastic activities.

Mechanism of Action

Tumors and immune cells in tumors often have high levels of PD-L1, which under normal

conditions helps maintain immune balance but in cancer, can hinder immune response in two

ways: by preventing activation of cytotoxic T cells in lymph nodes and deactivating them in

the tumor microenvironment. This interaction between PD-L1 and PD-1 on T cells inhibits

their function, induces changes, promotes tolerance, and reduces cytokine secretion, hampering

T cell recognition of tumors.

CTLA-4, a protein on T cells, is crucial for Treg function and inhibits anti-tumor

activities. Blocking CTLA-4 reduces Treg activity, enhancing immune response against

tumors, making it a focus of tumor-targeted immunotherapy.

The tetravalent SI-B003 has two binding domains for both PD-1 and CTLA-4. The

primary targets for this molecule are exhausted tumor-specific T cells which demonstrate

enhanced functionality upon treatment with PD-1 and CTLA-4 blocking antibodies, restoring

their anti-tumor activity.
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The diagram below illustrates the mechanism of action of SI-B003. As shown in this

diagram, SI-B003 targets and binds to both PD-1 and CTLA4 expressed on tumor-infiltrating

lymphocytes (TILs), and inhibits the PD-1- and CTLA4-mediated downregulation of T cell

activation and proliferation. This restores immune function and activates a sustained cytotoxic

T-lymphocyte (CTL)-mediated immune response against tumor cells. With a tetravalent format,

the dual checkpoint molecule utilizes avidity and bispecificity to improve anti-cancer immune

cell function. The specificity enhancement both synergistically enhances and expands the

breadth of immune cell activity that is diminished in cancer patients. The spatio-temporal

control of bispecificity ensure that synergistic blocking of inhibitory receptors is happening in

the right place for better effect.

APC T cells

Tumor
cells

Immunosuppression is lifted and T
cells are fully activated

T cells are activated to kill tumor
cells 
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Competitive Advantages

As a dual checkpoint inhibitor targeting PD-1 and CTLA-4, SI-B003 demonstrates

promising efficacy, outperforming individual PD-1 or CTLA-4 inhibitors. It acts on both PD-1

and CTLA-4, alleviating immune suppression and activating T cells in lymph nodes and the

tumor microenvironment, thus reducing toxicity effectively. SI-B003’s Fc region has been

redesigned and modified to minimize toxicity by reducing the potential for ADCC. SI-B003 as

monotherapy have shown encouraging efficacy and favorable safety profiles in patients with

various solid tumors.

In addition, SI-B003 is positioned as a key component in combination therapies,

alongside our first-in-class EGFR × HER3 bispecific antibody and EGFR × HER3 bispecific

ADC, SI-B001 and iza-bren. The combination of SI-B001, iza-bren and/or chemotherapy with

SI-B003 is expected to achieve synergistic anti-tumor effects, leading to more efficient

eradication of tumor cells.

Clinical Development

We are currently conducting one Phase I clinical trial for SI-B003 as monotherapy for

advanced solid tumors in China. The Phase I trial was initiated in November 2020 and is

expected to be completed in late 2025. We are also committed to exploring the combination

therapy of SI-B003 with our other pipeline drug candidates. For details, see “— HIRE-ADC

Platform — iza-bren (EGFR × HER3 bispecific ADC) — Clinical Development — Clinical

Development Plan” and “— SEBA Platform — SI-B001 (EGFR × HER3 bispecific antibody)

— Clinical Development — Clinical Development Plan.”

HIRE-ARC platform

Leveraging our expertise in antibody and ADC technologies, we have swiftly established

a platform for the development of ARCs, the HIRE-ARC platform, which integrates the precise

antibody-mediated targeted delivery with the strong tumor-killing capabilities of radionuclides.

Compared to traditional radioligand drug conjugates (RDCs), ARC therapies offer enhanced

target specificity, improved tumor accumulation, and greater ability to overcome drug

resistance. In September 2025, we obtained the IND approval from the NMPA for BL-ARC001,

our innovative ARC candidate labeled with the radioisotope 177Lu.
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OUR MARKETED PRODUCTS

During the Track Record Period, all of our innovative drug candidates were in clinical and
preclinical development. All of our revenues in 2022 and 2023 and a portion of our revenue in
2024 and the six months ended June 30, 2025 were generated from the sale of generics and
traditional Chinese medicine drug products. During the Track Record Period, we generated
revenue from the sales of 31 approved drug products with over 100 specifications, which
includes both generics (covering a wide range of therapeutic areas such as anesthesia,
parenteral nutrition, anti-infective and pediatrics) and traditional Chinese medicine products.
Revenue from our marketed products has played a crucial role in funding our innovative drug
development. We expect new products to be approved for commercialization in the future. As
of the Latest Practicable Date, we had submitted seven generic drug applications for production
registration with the NMPA.

The following table sets forth our revenue from the sale of our pharmaceutical products
by product for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)
(Unaudited)

Anesthesia
Leweijing 313,652 44.7 212,429 37.9 131,869 27.1 71,459 32.5 38,665 23.6
Leweitai 28,414 4.0 19,636 3.5 26,337 5.4 11,774 5.4 9,958 6.1
Youmeining 23,272 3.3 11,400 2.0 16,588 3.4 7,667 3.5 3,370 2.1
Shuweijing – – 3,669 0.7 46,009 9.5 15,119 6.9 16,794 10.2

Parenteral nutrition
Tianze 61,554 8.8 39,864 7.1 27,245 5.6 11,925 5.4 9,072 5.5

Anti-infectives
Xinbolin 58,724 8.4 33,492 6.0 16,650 3.4 8,040 3.7 4,319 2.6
Aobolin 8,427 1.2 1,988 0.4 2,303 0.5 1,046 0.5 537 0.3

Pediatric drugs
Dulabao 8,590 1.2 13,877 2.5 9,953 2.0 4,441 2.0 7,438 4.5
Leyeping and

Pujikang 19,623 2.8 31,407 5.6 20,158 4.1 10,688 4.9 13,867 8.5
Traditional Chinese

medicine
Astragalus granule 134,148 19.1 155,696 27.8 146,312 30.1 60,293 27.4 34,509 21.1
Chaihuang granule 28,870 4.1 21,317 3.8 15,366 3.2 6,550 3.0 2,508 1.5

Other chemical drugs
and traditional
Chinese medicines 16,559 2.4 15,641 2.7 27,969 5.7 11,069 4.8 22,843 14.0

Total 701,833 100.0 560,416 100.0 486,759 100.0 220,071 100.0 163,880 100.0
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The following table sets forth the sales volume and average selling price of our major

marketed products for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Sales
volume

Average
selling

price
Sales

volume

Average
selling

price
Sales

volume

Average
selling

price
Sales

volume

Average
selling

price
Sales

volume

Average
selling

price
(’000

units)

(RMB/

unit)

(’000

units)

(RMB/

unit)

(’000

units)

(RMB/

unit)

(’000

units)

(RMB/

unit)

(’000

units)

(RMB/

unit)

Leweijing 22,929 13.7 17,671 12.0 15,292 8.6 7,460 9.6 4,948 7.8
Leweitai 1,075 26.4 1,715 11.4 2,725 9.7 1,136 10.4 1,129 8.8
Yuomeining 600 38.8 433 26.3 554 30.0 251 30.6 118 28.5
Shuweijing – – 9 405.7 116 395.3 37 409.2 38 445.6
Tianze 2,196 28.0 1,485 26.8 990 27.5 423 28.2 326 27.9
Xinbolin 11,758 5.0 5,884 5.7 2,800 5.9 1,322 6.1 675 6.4
Aobolin 710 11.9 260 7.7 296 7.8 133 7.9 63 8.5
Dulabao 738 11.6 1,298 10.7 722 13.8 327 13.6 563 13.2
Leyeping and

Pujikang 785 25.0 1,286 24.4 654 30.8 327 32.6 531 26.1
Astragalus

granule 5,423 24.7 6,099 25.5 5,329 27.5 2,181 27.6 1,315 26.2
Chaihuang

granule 1,736 16.6 1,281 16.6 874 17.6 375 17.5 142 17.7

Note:

(1) Average selling price is calculated by dividing revenue by sales volume.

During the Track Record Period, the sales volume and average selling price of our major

marketed products were affected by various regulatory regimes including the centralized tender

process and the VBP, both governing the purchase of drugs by public hospitals and public

medical institutions. See “— Pricing — Centralized Tender Process and Volume-based

Procurement” for more details.

Generic Drugs

Anesthesia Drugs

As of the Latest Practicable Date, our major anesthesia portfolio consists of four approved

products: propofol injectable emulsion, propofol medium and long chain fat emulsion

injection, dexmedetomidine hydrochloride injection and sevoflurane for inhalation. Propofol

injectable emulsion, propofol medium and long chain fat emulsion injection, dexmedetomidine

hydrochloride injection, and sevoflurane for inhalation were all listed in the 2024 NRDL, and

propofol injectable emulsion was also listed in the 2018 NEDL. Multiple authoritative
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Note:

(1) Relevant provincial VBP schemes ended in March 2024 as the drug class of Leweijing was included in the
ninth batch of the national VBP scheme, which was implemented beginning from March 2024. Our product
Leweijing participated in the ninth batch of the national VBP scheme.

During the Track Record Period, our product Leweijing was sold primarily through

in-hospital channel. The following table sets forth the amount of sales, sales volume and

average selling price (ASP) of Leweijing during the Track Record Period:

Leweijing

Year ended December 31, Six months ended June 30,

2022(1) 2023(2) 2024(3) 2025(3)

Sales
amount

Sales
volume ASP

Sales
amount

Sales
volume ASP

Sales
amount

Sales
volume ASP

Sales
amount

Sales
volume ASP

(RMB
million)

(’000
units) (RMB)

(RMB
million)

(’000
units) (RMB)

(RMB
million)

(’000
units) (RMB)

(RMB
million)

(’000
units) (RMB)

Sales to hospitals 313.6 22,928.2 13.7 212.4 17,670.6 12.0 131.9 15,289.7 8.6 38.7 4,947.3 7.8
– Under VBP schemes 56.9 7,343.8 7.8 61.1 7,433.4 8.2 102.9 12,801.2 8.0 36.8 4,593.0 8.0
– Outside of VBP schemes 256.7 15,584.4 16.5 151.3 10,237.2 14.8 29.0 2,488.5 11.6 1.9 354.3 5.3

Other(4) 0.0 1.2 5.3 0.0 0.6 5.0 0.0 1.8 4.7 0.0 1.1 5.8
Total 313.7 22,929.4 13.7 212.4 17,671.2 12.0 131.9 15,291.5 8.6 38.7 4,948.4 7.8

Notes:

(1) In 2022, Leweijing participated in VBP schemes in the provinces of Guangxi, Shandong, Hunan, Anhui,
Jiangxi and Shanxi.

(2) In 2023, Leweijing participated in VBP schemes in the provinces of Guangxi, Shandong, Hunan, Anhui,
Jiangxi, Guangdong, Shanxi, Hainan, Henan, Qinghai and Xinjiang.

(3) In 2024 and the first half of 2025, Leweijing (50ml:0.5g) participated in the ninth batch of the national VBP
scheme.

(4) Representing sales from products used for drug testing.

Fluctuation
Analysis:

2023 Compared to 2022
Sales to hospitals under VBP schemes. In 2023, although Leweijing entered into more provinces
implementing VBP schemes, due to the implementation of the provincial alliance VBP scheme F
beginning from December 2022, as a market practice, distributors increased their purchases of
Leweijing in late 2022, and reduced their orders in the subsequent period as these pre-stocked
products were gradually sold off in 2023; according to the Industry Consultant, it is common for
distributors to increase their purchases of a product that has won bids in the VBP scheme before its
implementation. As a result of the foregoing, the sales volume of Leweijing under VBP schemes
slightly increased from 7.3 million units in 2022 to 7.4 million units in 2023. Additionally, the average
selling price of Leweijing per unit under VBP schemes slightly increased from RMB7.8 to RMB8.2.
As a result, the sales amount of Leweijing under VBP schemes increased from RMB56.9 million in
2022 to RMB61.1 million in 2023.
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Sales to hospitals outside of VBP schemes. With the increase in the number of provinces implementing
VBP schemes in 2023, hospitals in the provinces that implemented the new VBP scheme purchased
Leweijing primarily through the VBP scheme, leading to a decline in sales volume of Leweijing to
hospitals outside of VBP schemes. As a result of the foregoing, further due to increased competition
and changes in market conditions in several provinces, Leweijing experienced a decrease in the sales
volume outside of VBP schemes from 15.6 million units in 2022 to 10.2 million units in 2023. As a
result, the sales amount of Leweijing outside of VBP schemes decreased from RMB256.7 million in
2022 to RMB151.3 million in 2023.

In general, the sales volume of Leweijing decreased from 22.9 million units in 2022 to 17.7 million
units in 2023. Due to the higher proportion of sales generated under the VBP schemes, the average
selling price of Leweijing per unit decreased from RMB13.7 in 2022 to RMB12.0 in 2023. As a result,
the overall revenue generated from Leweijing decreased from RMB313.7 million in 2022 to
RMB212.4 million in 2023.

2024 Compared to 2023
Sales to hospitals under VBP schemes. Leweijing (50ml:0.5g) participated in the ninth batch of the
national VBP scheme, which was implemented beginning from March 2024. As a result, the sales
volume of Leweijing under VBP schemes increased from 7.4 million units in 2023 to 12.8 million
units in 2024, while the average selling price of Leweijing per unit decreased from RMB8.2 to
RMB8.0. The sales amount of Leweijing under VBP schemes increased from RMB61.1 million in
2023 to RMB102.9 million in 2024.

Sales to hospitals out of VBP schemes. Before winning the bids in the national VBP scheme, the sales
revenue of Leweijing ranked 4th nationally in 2023 with a market share of 12.1% of the propofol
emulsion injection market in China, according to CIC. Under the national VBP, each winning bidder
will mainly supply the products for certain designated provinces. Therefore, Leweijing’s sales volume
outside of the seven provinces for which it is the primary supplier declined after the implementation
of the national VBP. Additionally, smaller specification products (10ml:0.1g, 20ml:0.2g) contributed
to a majority of sales volume of Leweijing in the past, and post national VBP, larger specification
products (50ml:0.5g) became more mainstream than smaller ones, leading to further decrease of the
total number of units sold, regardless of specifications. As a result, the sales volume of Leweijing out
of VBP schemes decreased from 10.2 million units to 2.5 million units, and the sales amount of
Leweijing out of VBP schemes decreased by RMB122.3 million.

In general, the sales volume of Leweijing decreased from 17.7 million units in 2023 to 15.3 million
units in 2024. Due to the higher proportion of sales amount generated under the VBP schemes as to
the total revenue of Leweijing, the average selling price of Leweijing per unit decreased from
RMB12.0 in 2023 to RMB8.6 in 2024. As a result, the overall revenue generated from Leweijing
decreased from RMB212.4 million in 2023 to RMB131.9 million in 2024.

Six Months Ended June 30, 2025 Compared to Six Months Ended June 30, 2024
Our revenue generated from Leweijing decreased by RMB32.8 million, or 45.9%, from RMB71.5
million in the six months ended June 30, 2024 to RMB38.7 million in the six months ended June 30,
2025, which was primarily due to (i) a decrease of the sales volume of Leweijing from 7.5 million
units in the six months ended June 30, 2024 to 4.9 million units in the six months ended June 30, 2025;
and (ii) a decrease of the average selling price of Leweijing per unit from RMB9.6 in the six months
ended June 30, 2024 to RMB7.8 in the six months ended June 30, 2025. The decrease of Leweijing’
total sales volume was primarily due to the decrease in its sales volume out of VBP scheme, given
its participation in the ninth batch of the national VBP scheme which was implemented beginning
from March 2024. The decrease in the average selling price of Leweijing was largely due to (i) its
participation in the ninth batch of the national VBP scheme, which significantly lowered the bid price
and thereby reduced the average selling price; and (ii) the spillover effect of the VBP pricing which
constrained selling prices in provinces outside the VBP scheme.
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(2) Referring to the continuation of the national VBP scheme initiated by provinces or province alliances
after the initial national VBP scheme cycle ends. This process ensures that certain benefits of the
national VBP scheme such as reduced drug prices and stable supply are sustained over time. The exact
VBP cycle start time and duration may differ from province to province in such procurement
continuation.

During the Track Record Period, our product Leweitai was sold primarily through

in-hospital channel. The following table sets forth the amount of sales, sales volume and

average selling price (ASP) of Leweitai during the Track Record Period:

Leweitai

Year ended December 31, Six months ended June 30,

2022(1) 2023(2) 2024(2) 2025(2)

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

Sales to hospitals 28.4 1,074.9 26.4 19.6 1,713.4 11.5 26.3 2,724.9 9.7 10.0 1,128.2 8.8

– Under VBP schemes 3.8 413.1 9.2 12.9 1,498.8 8.6 20.9 2,423.2 8.6 8.0 940.7 8.6

– Outside of VBP schemes 24.6 661.8 37.2 6.7 214.6 31.4 5.4 301.6 18.1 1.9 187.5 10.1

Other(3) 0.0 0.4 7.5 0.0 1.9 6.8 0.0 0.3 7.1 0.0 1.1 7.0

Total 28.4 1,075.3 26.4 19.6 1,715.3 11.4 26.3 2,725.2 9.7 10.0 1,129.2 8.8

Note:

(1) With the fourth batch of the national VBP scheme ending in mid-2022, Leweitai began to participate in VBP
schemes in the provinces of Henan, Shanxi, Hubei, Hunan, Guangxi, Hainan, Chongqing, Qinghai, Guizhou,
Ningxia, Xinjiang, Jiangsu, Liaoning and Beijing.

(2) In 2023, 2024 and the first half of 2025, Leweitai participated in VBP schemes in the provinces of Henan,
Shanxi, Hubei, Hunan, Guangxi, Hainan, Guizhou, Ningxia, Xinjiang, Jiangsu, Liaoning, Shandong, Beijing,
Guangdong, Inner Mongolia, Shaanxi, Sichuan, Tianjin, Yunnan, Qinghai, Xizang, and Chongqing.

(3) Representing sales from products used for drug testing.
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Fluctuation
Analysis:

2023 Compared to 2022
Sales to hospitals under VBP schemes. In 2023, Leweitai entered into more provinces implementing
VBP schemes and further captured the relevant market under VBP schemes. This led to an increase
in the sales volume of Leweitai under VBP schemes from 0.4 million units in 2022 to 1.5 million units
in 2023. As a result, the sales amount of Leweitai under VBP schemes increased from RMB3.8 million
in 2022 to RMB12.9 million in 2023.

Sales to hospitals outside of VBP schemes. With the increase in the number of provinces implementing
VBP schemes in 2023, hospitals in the provinces that implemented the new VBP scheme purchased
Leweitai primarily through the VBP scheme, leading to a decline in sales volume of Leweitai to
hospitals outside of VBP schemes. As a result, the sales volume of Leweitai outside of VBP schemes
decreased from 0.7 million units in 2022 to 0.2 million units in 2023, leading to a decline in the sales
amount of Leweitai outside of VBP schemes from RMB24.6 million in 2022 to RMB6.7 million in
2023.

In general, despite the sales volume of Leweitai increasing from 1.1 million units to 1.7 million units,
due to the higher proportion of sales generated under the VBP schemes, the average selling price of
Leweitai per unit decreased from RMB26.4 in 2022 to RMB11.4 in 2023. As a result, the overall
revenue generated from Leweitai decreased by RMB8.8 million in 2023 compared to 2022.

2024 Compared to 2023
Sales to hospitals under VBP schemes. In 2024, Leweitai further captured the relevant market under
VBP schemes. This led to an increase in the sales volume of Leweitai under VBP schemes from 1.5
million units in 2023 to 2.4 million units in 2024. As a result, the sales amount of Leweitai under VBP
schemes increased from RMB12.9 million to RMB20.9 million.

Sales to hospitals out of VBP schemes. In 2024, We reduced the sales price of Leweitai in some
provinces to capture the market, resulting in a decrease of average selling price out of VBP scheme
from RMB31.4 in 2023 to RMB18.1 in 2024. While its sales volume out of VBP scheme increased
by 0.1 million units from 2023 to 2024, the sales amount of Leweitai out of VBP schemes decreased
by RMB1.3 million.

In general, the overall revenue generated from Leweitai increased by RMB6.7 million from 2023 to
2024, primarily due to an increase in its sales volume from 1.7 million units to 2.7 million units during
the relevant periods, which was partially offset by a modest decrease of its average selling price per
unit from RMB11.4 in 2023 to RMB9.7 in 2024.

Six Months Ended June 30, 2025 Compared to Six Months Ended June 30, 2024
Our revenue generated from Leweitai slightly decreased by RMB1.8 million, or 15.4%, from
RMB11.8 million in the six months ended June 30, 2024 to RMB10.0 million in the six months ended
June 30, 2025, which was primarily due to a decrease of the average selling price of Leweitai per unit
from RMB10.4 in the six months ended June 30, 2024 to RMB8.8 in the six months ended June 30,
2025 as a result of our price reduction out of VBP scheme to capture additional market share.
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During the Track Record Period, our product Youmeining was sold primarily through

in-hospital channel. The following table sets forth the amount of sales, sales volume and

average selling price of Youmeining during the Track Record Period:

Youmeining

Year ended December 31, Six months ended June 30,

2022(1) 2023(2) 2024(2) 2025(3)

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

Sales to hospitals 23.3 598.9 38.8 11.4 430.1 26.5 16.6 553.6 30.0 3.4 118.4 28.5

– Under VBP schemes 7.6 204.0 37.3 8.0 299.0 26.8 14.4 448.3 32.1 1.6 56.0 29.0

– Outside of VBP schemes 15.7 394.9 39.6 3.4 131.1 25.6 2.2 105.4 21.0 1.7 62.5 28.0

Other(4) 0.0 0.9 7.1 0.0 2.8 7.2 – – – – – –

Total 23.3 599.9 38.8 11.4 432.9 26.3 16.6 553.6 30.0 3.4 118.4 28.5

Notes:

(1) In 2022, Youmeining participated in VBP schemes in the provinces of Jiangsu, Chongqing, Yunnan and
Shaanxi.

(2) In 2023 and 2024, Youmeining participated in VBP schemes in the provinces of Jiangsu, Chongqing, Yunnan,
Shaanxi, Beijing, Xizang, Henan, Inner Mongolia and Sichuan.

(3) In the first half of 2025, Youmeining participated in VBP schemes in the provinces of Jiangsu, Chongqing,
Yunnan, Shaanxi, Xizang, Henan, Inner Mongolia and Sichuan.

(4) Representing sales from products used for drug testing.

Fluctuation
Analysis:

2023 Compared to 2022
Sales to hospitals under VBP schemes. In 2023, Youmeining further captured the relevant market
under VBP schemes, leading to an increase in the sales volume of Youmeining. However, as certain
provinces required the lowest price to win the bid, the average selling price of Youmeining per unit
under VBP schemes decreased from RMB37.3 in 2022 to RMB26.8 in 2022. As a result, the sales
amount of Youmeining under VBP schemes increased from RMB7.6 million in 2022 to RMB8.0
million in 2023.

Sales to hospitals outside of VBP schemes. With the increase in the number of provinces implementing
VBP schemes in 2023, hospitals in the provinces that implemented the new VBP scheme purchased
Youmeining primarily through the VBP scheme, leading to a decline in sales volume of Youmeining
to hospitals outside of VBP schemes. Additionally, Youmeining lost its market share in certain
provinces that implemented provincial VBP schemes, of which we did not win in the bidding process.
The average selling price of Youmeining outside of VBP schemes in certain provinces decreased as
adjusted to align with the lowest prices under the centralized tender process across various provinces.
As a result, the sales amount of Youmeining outside of VBP schemes decreased from RMB15.7
million in 2022 to RMB3.4 million in 2023.

In general, the sales volume of Youmeining decreased from 0.6 million units to 0.4 million units. Due
to the higher proportion of sales generated under the VBP schemes and the decline of the average
selling price outside of VBP schemes, the average selling price of Youmeining per unit decreased from
RMB38.8 to RMB26.3. As a result, the overall revenue generated from Youmeining decreased by
RMB11.9 million in 2023.
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The drug class of Shuweijing was not included in any national VBP scheme. During the

Track Record Period, Shuweijing participated in the following VBP schemes:

VBP Scheme Provinces Covered VBP Cycle Start Time Cycle Duration
VBP Cycle
End Time

Provincial VBP scheme L Fujian March 2024 More than one year December 2025
Provincial alliance VBP

scheme M

Hebei, Anhui, Gansu, Hannan,

Qinghai, Jiangxi, Liaoning,

Heilongjiang, Guangxi,

Hohhot, Xilin Gol, Hulun

Buir, Wuhai, Xiangxi,

Zhoukou, Anyang,

Tongchuan, Loudi, Changji,

Shaoyang

From April 2025 to

August 2025

Two years From April

2027 to

August 2027

Provincial VBP scheme N Yunnan May 2025 One year May 2026

During the Track Record Period, our product was sold primarily through the in-hospital

channel. The following table sets forth the amount of sales, sales volume and average selling

price of Shuweijing for inhalation during the Track Record Period:

Year ended December 31, Six months ended June 30,

2022 2023 2024(1) 2025(2)

Shuweijing

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

Sales to hospitals – – – 3.7 9.0 404.9 46.0 116.4 395.3 16.8 37.7 445.6

– Under VBP schemes – – – 3.7 9.0 404.9 37.9 79.6 476.2 15.6 33.1 472.3

– Outside of VBP schemes – – – – – – 8.1 36.7 219.7 1.2 4.6 254.2

Other – – – 0.0 0.0 1,077.6 0.0 0.0 530.7 0.0 0.0 548.5

Total – – – 3.7 9.0 405.7 46.0 116.4 395.3 16.8 37.7 445.6

Notes:

(1) In 2024, Shuweijing participated in VBP schemes in Fujian.

(2) In the first half of 2025, Shuweijing participated in VBP schemes in the provinces of Fujian, Jiangxi, Hohhot,
Hainan, Guangxi, Xiangxi, Shaoyang, Loudi, Gansu, Yunnan.
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During the Track Record Period, our product Tianze was sold primarily through

in-hospital channel. The following table sets forth the amount of sales, sales volume and

average selling price of Tianze during the Track Record Period:

Tianze

Year ended December 31, Six months ended June 30,

2022(1) 2023(1) 2024(1) 2025(2)

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

Sales to hospitals 61.6 2,195.8 28.0 39.9 1,484.9 26.8 27.2 989.6 27.5 9.1 325.4 27.9

– Under VBP schemes 8.8 428.7 20.5 6.7 326.5 20.5 0.1 7.9 17.1 0.6 30.7 21.1

– Outside of VBP schemes 52.7 1,767.1 29.8 33.2 1,158.4 28.6 27.1 981.7 27.6 8.4 294.7 28.6

Other(3) 0.0 0.3 10.1 0.0 0.3 11.3 0.0 0.1 8.2 0.0 0.3 11.8

Total 61.6 2,196.1 28.0 39.9 1,485.2 26.8 27.2 989.7 27.5 9.1 325.7 27.9

Notes:

(1) During 2022 to 2024, Tianze only participated in VBP scheme in Guangxi province.

(2) In the first half of 2025, Tianze participated in VBP schemes in Hebei, Jiangxi, and Xinjiang.

(3) Representing sales from products used for drug testing.

Fluctuation
Analysis:

2023 Compared to 2022
Sales to hospitals under VBP schemes. Tianze was exclusively sold under VBP schemes in Guangxi
province. The sales revenue generated from Tianze under VBP schemes decreased in 2023 as
compared to 2022 mainly due to decreased market demand.

Sales to hospitals outside of VBP schemes. The sales volume of Tianze decreased from 1.8 million
units in 2022 to 1.2 million units in 2023, primarily because of (i) this product losing its market share
in certain provinces as Tianze did not obtain the certification of consistency evaluation for centralized
tender process in those provinces in 2023 due to incomplete application materials and the evaluation
application being resubmitted; and (ii) the prolonged period for the market to fully consume the
volume of its competing drug class included in the fifth batch of national VBP scheme in June 2021.
The VBP cycle duration of the fifth batch of national VBP scheme lasted normally two years and
continued to affect the market demand for Tianze in 2023. As a result, the sales amount of Tianze
outside of VBP schemes decreased from RMB52.7 million in 2022 to RMB33.2 million in 2023.

2024 Compared to 2023
Sales to hospitals under VBP schemes. In early 2024, the provincial VBP scheme in Guangxi of which
Tianze participated expired, leading to the decrease of sales revenue generated from Tianze under
VBP schemes in 2024 as compared to 2023.

Sales to hospitals out of VBP schemes. In 2024, the competing drug class of Tianze continued to
occupy the market by participating various provincial VBP schemes and procurement continuation
following the expiry of national VBP scheme, while Tianze lost its market share in certain provinces
that require certification of consistency evaluation for participation in centralized tender processes in
those provinces. With two of the four specifications of Tianze passing the consistency evaluation in
January 2024, we gradually regained the market share by participating in the centralized tender
process of additional provinces after a phase-in period. As a result, the sales amount of Tianze out of
VBP schemes decreased from RMB33.2 million in 2023 to RMB27.1 million in 2024.

BUSINESS

– 408 –





During the Track Record Period, our product Xinbolin was sold through both in-hospital

and outside-of-hospital channels. The following table sets forth the amount of sales, sales

volume and average selling price of Xinbolin during the Track Record Period:

Xinbolin

Year ended December 31, Six months ended June 30,

2022 2023(1) 2024(1) 2025(2)

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

Sales to hospitals 2.1 487.3 4.4 1.7 391.0 4.2 1.4 328.6 4.3 0.5 117.5 4.4

– Under VBP schemes – – – 0.5 120.8 4.1 0.7 157.2 4.2 0.2 50.9 4.2

– Outside of VBP schemes 2.1 487.3 4.4 1.2 270.2 4.3 0.8 171.4 4.5 0.3 66.6 4.5

Sales outside of hospitals 56.6 11,270.9 5.0 31.8 5,492.8 5.8 15.2 2,471.4 6.2 3.8 557.7 6.8

Other(3) 0.0 0.0 2.0 0.0 0.0 3.7 0.0 0.0 5.2 – – –

Total 58.7 11,758.2 5.0 33.5 5,883.8 5.7 16.7 2,800.1 5.9 4.3 675.2 6.4

Notes:

(1) In 2023 and 2024, Xinbolin participated in VBP schemes in provinces of Guangdong, Shanxi, Qinghai,
Xinjiang, Guizhou, Hainan, Ningxia and Chongqing.

(2) In the first half of 2025, Xinbolin participated in VBP schemes in provinces of Guangdong, Shanxi, Qinghai,
Xinjiang, Guizhou, Hainan, Ningxia and Chongqing.

(3) Representing sales from products used for drug testing.

Fluctuation
Analysis:

2023 Compared to 2022
Sales to hospitals. In 2023, Xinbolin was sold under VBP schemes in certain provinces. With the
increase in the number of provinces implementing VBP schemes in 2023, hospitals in the provinces
that implemented the new VBP scheme purchased Xinbolin primarily through the VBP scheme,
leading to a decline in sales volume of Xinbolin to hospitals outside of VBP schemes.

Sales outside of hospitals. The sales volume and sales revenue of Xinbolin in the outside-of-hospital
market decreased in 2023, primarily because distributors increased their purchases of Xinbolin in late
2022, anticipating increased market demand in light of the increased COVID-19 cases in late 2022 and
the first few months of 2023.

As a result of foregoing, our revenue generated from Xinbolin decreased from RMB58.7 million in
2022 to RMB33.5 million in 2023.

2024 Compared to 2023
Sales to hospitals. In 2024, Xinbolin was sold under VBP schemes in certain provinces. Hospitals in
the provinces that implemented the VBP scheme purchased Xinbolin primarily through the VBP
scheme, leading to a decline in sales volume of Xinbolin to hospitals out of VBP schemes.

Sales out of hospitals. The sales volume and sales revenue of Xinbolin in the out-of-hospital market
decreased in 2024, primarily due to a relatively higher sales volume of Xinbolin in May and June 2023
as the purchased stocks by distributors in late 2022 were sold during the first few months of 2023 and
distributors restocked in anticipating recurring COVID-19 infections.
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market share of approximately 66.4% in 2024. We produce our racecadotril granule at our Baili

Base, with the current PRC manufacturing permit valid until March 2030. As of June 30, 2025,

Dulabao was sold in 29 provinces across China.

The drug class of Dulabao was not included in any national or provincial VBP scheme.

Our product Dulabao was sold through both in-hospital and outside-of-hospital channels. The

following table sets forth the amount of sales, sales volume and average selling price of

Dulabao during the Track Record Period:

Dulabao

Year ended December 31, Six months ended June 30,

2022 2023 2024 2025

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

Sales to hospitals 6.2 407.9 15.2 8.4 552.7 15.2 7.6 499.1 15.3 4.9 315.3 15.6

Sales outside of hospitals 2.4 330.3 7.3 5.5 745.2 7.4 2.3 223.3 10.5 2.5 247.4 10.1

Other(1) 0.0 0.1 8.0 0.0 0.0 9.1 0.0 0.0 16.7 – – –

Total 8.6 738.3 11.6 13.9 1,297.9 10.7 10.0 722.5 13.8 7.4 562.7 13.2

Note:

(1) Representing sales from products used for drug testing.

Fluctuation
Analysis:

2023 Compared to 2022
Sales to hospitals. The sales volume of Dulabao to hospitals increased from 0.4 million units in 2022
to 0.6 million units in 2023, in line with the increased outpatient visits after the COVID-19 pandemic
eased in 2023. As a result, the sales amount of Dulabao to hospitals increased from RMB6.2 million
in 2022 to RMB8.4 million in 2023.

Sales outside of hospitals. The sales volume of Dulabao outside of hospitals increased from 0.3
million units in 2022 to 0.7 million units in 2023, as we intensified promotion efforts to large
pharmaceutical retail chains after the COVID-19 pandemic eased in 2023, leading to an increase in
foot traffic and market demand at pharmacies for our product Dulabao. As a result, the sales amount
of Dulabao outside of hospitals increased from RMB2.4 million in 2022 to RMB5.5 million in 2023.

As a result of the foregoing, our revenue generated from Dulabao increased from RMB8.6 million in
2022 to RMB13.9 million in 2023.

2024 Compared to 2023
Sales to hospitals. Our revenue generated from sales of Dulabao to hospitals remain relatively stable
at RMB8.4 million and RMB7.6 million in 2023 and 2024 respectively.

Sales out of hospitals. The sales volume and sales revenue of Dulabao in the out-of-hospital market
decreased in 2024, primarily because the easing of COVID-19 restrictions in 2023 led to a surge in
demand for anti-diarrheal products and substantial market stocking of similar products, which
continued to be consumed through the second half of 2024.
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Note:

(1) Representing sales from products used for drug testing.

Fluctuation
Analysis:

2023 compared to 2022
Sales to hospitals. From 2022 to 2023, revenue generated from sales of Leyeping and Pujikang to
hospitals remained relatively stable.

Sales outside of hospitals. From 2022 to 2023, revenue generated from sales of Leyeping and Pujikang
outside of hospitals increased steadily which was in line with the increased market demand as we
intensified promotion efforts to large pharmaceutical retail chains.

As a result, our revenue from sales of Leyeping and Pujikang amounted to RMB19.6 million and
RMB31.4 million in 2022 and 2023, respectively.

2024 compared to 2023
Sales to hospitals. From 2023 to 2024, revenue generated from sales of Leyeping and Pujikang to
hospitals remained relatively stable.

Sales outside of hospitals. From 2023 to 2024, revenue generated from sales of Leyeping and Pujikang
outside of hospitals decreased due to a decrease of their sales volume from 1.0 million units in 2023
to 0.4 million units in 2024. This decrease was primarily due to the increased market demand of and
sales for anti-diarrheal drugs in light of the increased COVID-19 cases in the first few months of
2023.

As a result, our revenue from sales of Leyeping and Pujikang decreased from RMB31.4 million in
2023 to RMB20.2 million in 2024.

Six Months Ended June 30, 2025 Compared to Six Months Ended June 30, 2024
Our revenue generated from sales of Leyeping and Pujikang increased by RMB3.2 million, or 29.7%,
from RMB10.7 million in the six months ended June 30, 2024 to RMB13.9 million in the six months
ended June 30, 2025, which was primarily due to an increase in their sales volume both in and out
of hospitals.

Traditional Chinese Medicine

As of the Latest Practicable Date, our traditional Chinese medicine product portfolio

mainly comprised two products, astragalus granule and chaihuang granule. In 2022, 2023 and

2024 and the six months ended June 30, 2024 and 2025, our revenue from sales of traditional

Chinese medicine products amounted to RMB163.0 million, RMB177.0 million, RMB161.7

million, RMB66.8 million and RMB37.0 million, representing 23.2%, 31.6%, 33.2%, 30.4%

and 22.6% of our total revenue from the sale of pharmaceutical products for the same periods,

respectively.

Astragalus granule

Astragalus granule is an essential product for improving overall health and resilience

against chronic ailments. It was included in the 2024 NRDL. According to CIC, there were

over 60 approved medicines containing astragalus in China as of the Latest Practicable Date,

and our astragalus granule was ranked second in China’s astragalus market with a market share

of approximately 46.3% in 2024. This dominant market presence underscores the efficacy and

widespread acceptance of our astragalus granule in clinical practice. Our astragalus granule
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was first approved by the NMPA in October 2002, and we produce our astragalus granule at our

Baili Base, with the current PRC manufacturing permit valid until June 2030. As of June 30,

2025, our astragalus granules was sold in 30 provinces across China.

Astragalus granule was not included in any national or provincial VBP scheme. Our

product astragalus granule was sold through both in-hospital and outside-of-hospital channels.

The following table sets forth the amount of sales, sales volume and average selling price of

astragalus granule during the Track Record Period:

Astragalus granule

Year ended December 31, Six months ended June 30,

2022 2023 2024 2025

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

Sales to hospitals 37.9 1,899.3 20.0 31.5 1,611.9 19.5 37.7 1,936.6 19.5 10.8 536.3 20.2

Sales outside of hospitals 96.2 3,523.1 27.3 124.2 4,487.2 27.7 108.6 3,392.5 32.0 23.7 778.8 30.4

Other(1) 0.0 0.2 31.9 0.0 0.0 60.0 0.0 0.3 35.4 – – –

Total 134.1 5,422.5 24.7 155.7 6,099.2 25.5 146.3 5,329.4 27.5 34.5 1,315.2 26.2

Note:

(1) Representing primarily sales from products used for drug testing.

Fluctuation
Analysis:

2023 Compared to 2022
Sales to hospitals. Revenue generated from sales of astragalus granule to hospitals remained relatively
stable from 2022 to 2023.

Sales outside of hospitals. The sales volume of astragalus granule outside of hospitals increased from
3.5 million units in 2022 to 4.5 million units in 2023, as we intensified promotion efforts to large
pharmaceutical retail chains after the COVID-19 pandemic eased in 2023, leading to an increase in
foot traffic and market demand at pharmacies for our astragalus granule. As a result, the sales amount
of astragalus granule outside of hospitals increased from RMB96.2 million in 2022 to RMB124.2
million in 2023.

As a result, our revenue generated from astragalus granule increased from RMB134.1 million in 2022
to RMB155.7 million in 2023.

2024 Compared to 2023
Sales to hospitals. Revenue generated from sales of astragalus granule to hospitals remained relatively
stable from 2023 to 2024.

Sales outside of hospitals. The sales volume of astragalus granule outside of hospitals decreased from
4.5 million units in 2023 to 3.4 million units in 2024, which was primarily due to the increased market
demand of and sales for astragalus granule as immune supporting supplement in light of the increased
COVID-19 cases in the first few months of 2023. As a result, the sales amount of astragalus granule
outside of hospitals decreased from RMB124.2 million in 2023 to RMB108.6 million in 2024.

As a result, our revenue generated from astragalus granule decreased from RMB155.7 million in 2023
to RMB146.3 million in 2024.
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Six Months Ended June 30, 2025 Compared to Six Months Ended June 30, 2024
Our revenue generated from astragalus granule decreased by RMB25.8 million, or 42.8%, from
RMB60.3 million in the six months ended June 30, 2024 to RMB34.5 million in the six months ended
June 30, 2025. The sales volume of astragalus granule decreased from 2.2 million units in the six
months ended June 30, 2024 to 1.3 million units in the six months ended June 30, 2025, which was
primarily due to a decrease in market demand, especially in out-of-hospital channels, and the
increased market competition.

Chaihuang granule

Chaihuang granule can be used alone or in conjunction with Western medicine to treat

persistent high fever, recurrent fever, and prolonged low-grade fever. It was included in the

2024 NRDL. According to CIC, there were over 30 approved medicines containing chaihuang

in China as of the Latest Practicable Date, and our chaihuang granule was best-selling

chaihuang granule product in China with a market share of approximately 78.1% in 2024. This

dominant market presence underscores our product’s efficacy and widespread acceptance in

clinical practice. Our chaihuang granule was first approved by the NMPA in October 2002, and

we produce our chaihuang granule at our Baili Base, with the current PRC manufacturing

permit valid until June 2030. As of June 30, 2025, our chaihuang granule was sold in 29

provinces across China.

Chaihuang granule was not included in any national or provincial VBP scheme. Our

product chaihuang granule was sold through both in-hospital and outside-of-hospital channels.

The following table sets forth the amount of sales, sales volume and average selling price of

chaihuang granule during the Track Record Period:

Chaihuang granule

Year ended December 31, Six months ended June 30,

2022 2023 2024 2025

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

Sales

amount

Sales

volume ASP

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

(RMB

million)

(’000

units) (RMB)

Sales to hospitals 13.9 811.8 17.1 11.4 644.9 17.8 11.0 608.1 18.1 2.1 114.6 18.2

Sales outside of hospitals 15.0 923.8 16.3 9.9 636.5 15.5 4.3 266.4 16.3 0.4 27.1 15.4

Other(1) 0.0 0.1 10.2 0.0 0.0 7.2 0.0 0.0 27.4 – – –

Total 28.9 1,735.7 16.6 21.3 1,281.4 16.6 15.4 874.5 17.6 2.5 141.7 17.7
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Note:

(1) Representing primarily sales from products used for drug testing.

Fluctuation
Analysis:

2023 Compared to 2022
Sales to hospitals and outside of hospitals. The sales volume of chaihuang granule to hospitals and
outside of hospitals decreased from 1.7 million units in 2022 to 1.3 million units in 2023. This
decrease was primarily due to the increased market demand of and sales for chaihuang granule to treat
fever in light of the increased COVID-19 cases in the fourth quarter of 2022 as compared to 2023.
As a result, our revenue generated from chaihuang granule decreased from RMB28.9 million in 2022
to RMB21.3 million in 2023.

2024 Compared to 2023
Sales to hospitals. Revenue generated from sales of chaihuang granule to hospitals remained
relatively stable from 2023 to 2024.

Sales outside of hospitals. The sales volume of chaihuang granule outside of hospitals decreased from
0.6 million units in 2023 to 0.3 million units in 2024, which was primarily due to the increased market
demand of and sales for anti-fever drugs in light of the increased COVID-19 cases in the first few
months of 2023. As a result, the sales amount of chaihuang granule outside of hospitals decreased
from RMB9.9 million in 2023 to RMB4.3 million in 2024.

As a result, our revenue generated from chaihuang granule decreased from RMB21.3 million in 2023
to RMB15.4 million in 2024.

Six Months Ended June 30, 2025 Compared to Six Months Ended June 30, 2024
Our revenue generated from chaihuang granule decreased by RMB4.0 million, or 61.7%, from
RMB6.6 million in the six months ended June 30, 2024 to RMB2.5 million in the six months ended
June 30, 2025. The sales volume of chaihuang granule decreased from 0.4 million units in the six
months ended June 30, 2024 to 0.1 million units in the six months ended June 30, 2025, which was
primarily due to a decrease in market demand, especially in out-of-hospital channels, and the
increased market competition.

Pipeline of Generics Drugs

We are dedicated to expanding our product range by introducing generic drugs that not

only have substantial commercial potential but also address critical, underserved medical

needs. One of the notable examples is our structural fat emulsion injection product (a

parenteral nutrition drug), which was approved in June 2024. According to CIC, the market size

for structural fat emulsion injection (C6-24) within China’s public medical institutions reached

RMB1,143.3 million in 2024, respectively. As of the Latest Practicable Date, only one other

structural fat emulsion injection product was being sold in China. Further enhancing our

portfolio, dexmedetomidine hydrochloride sodium chloride injection, approved in June 2023,

quickly established a significant market presence and is included in the national medical

insurance negotiation list, propelling the product into a realm of substantial potential and

meeting a clear clinical demand, particularly benefiting from a priority hospital admission

policy. Despite competition from three other companies as of the Latest Practicable Date, we

have achieved fast penetration into hospitals, establishing a competitive edge in a market of

considerable size. Additionally, our lineup features the uniquely positioned nifekalant

hydrochloride for injection, initially approved in October 2014 for life-threatening ventricular

tachycardia and ventricular fibrillation for which we are currently investigating for other

indications such as atrial fibrillation. There are currently no other nifekalant hydrochloride

product approved in China, which provides us with a significant market opportunity as we
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continue to expand its indications and increase the market education and physician awareness

for the product. As our etomidate medium/long chain fat emulsion injection, approved in

October 2024 for general anesthesia induction and adjunct use, has been included in several

VBP schemes across multiples provinces, we expect continued promotional efforts to support

its future sales growth. In addition, our guanfacine hydrochloride tablet, approved in February

2025 for pediatric ADHD, is the first domestically developed product of its kind, which

provides us with a strong first-mover advantage in China’s rapidly growing ADHD market.

As of the Latest Practicable Date, we had submitted seven generic drug applications for

production registration with the NMPA. These candidates cover various therapeutic areas,

including oncology, anesthesia, parenteral nutrition, anti-infective, pediatric, cardiovascular,

radiology and respiratory. The following table sets forth certain information of selected

recently approved generic drugs and near-to-market generics candidates:

Therapeutic area Generic name Indication Current status
Date of
application

(Estimated)
timeline of
approval(1)

Oncology Drugs Calcium levofolinate

for injection

Treatment of GC, CC,

small intestine cancer,

and PC

Application of

production registration

approved

March 2023 October 2024

Cytarabine for

injection

Induction remission and

maintenance treatment

of acute non-

lymphocytic leukemia

in adults and children

Application of

production registration

approved

November

2023

October 2024

Carboplatin injection Treatment of OC, SCLC

and HNSCC

Application of

production registration

approved

September

2023

December 2024

Pemetrexed disodium

for injection

Treatment of NSCLC

and malignant pleural

mesothelioma

Application of

production registration

approved

September

2023

January 2025

Gemcitabine

hydrochloride for

injection

Treatment of NSCLC,

PC and BC

Application of

production registration

approved

December 2023 January 2025

Raltitrexed for

injection

Treatment of advanced

colorectal cancer

patients unsuitable for

5-FU/leucovorin

Application of

production registration

submitted

January 2025 (April 2026)
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Therapeutic area Generic name Indication Current status
Date of
application

(Estimated)
timeline of
approval(1)

Methotrexate Injection Treatment of a broad

spectrum of tumors,

either as monotherapy

or in combination

with other

chemotherapeutic

agents.

Application of

production registration

submitted

April 2025 (July 2026)

Anesthesia Drugs Etomidate
medium/long chain
fat emulsion
injection

Intravenous general
anesthesia induction
agent or anesthesia
adjunct

Application of
production registration
approved

February 2023 October 2024

Atracurium besylate
API

Adjunct in general
anesthesia or for
sedation in intensive
care, this medication
enhances muscle
relaxation, thereby
simplifying tracheal
intubation and
mechanical ventilation

Application of
production registration
submitted

July 2024 (February
2026)

Pediatric Drugs Guanfacine
hydrochloride
extended-release
tablets

Attention deficit
hyperactivity disorder
in children and
adolescents

Application of
production registration
approved

February 2024 February 2025

Cardiovascular
Drugs

Nicorandil for
injection

Unstable angina, acute
heart failure
(including acute
exacerbation of
chronic heart failure)

Application of
production registration
approved

March 2023 September
2024

Nicardipine
hydrochloride
injection

Emergency management
of abnormally high
blood pressure during
surgery Hypertensive
emergency

Application of
production registration
submitted

August 2024 (February
2026)

Sacubitril valsartan
sodium tablets

Chronic heart failure,
primary hypertension

Application of
production registration
submitted

January 2025 (April 2026)
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Therapeutic area Generic name Indication Current status
Date of
application

(Estimated)
timeline of
approval(1)

Radiology Gadopentetate

dimeglumine

injection

Whole-body magnetic

resonance imaging

contrast agent

Application of

production registration

approved

July 2023 January 2025

Respiratory Disease
Drugs

Salbutamol sulfate

injection

Treatment of respiratory

diseases with

bronchospasm such as

bronchial asthma or

wheezing bronchitis

Application of

production registration

approved

August 2023 January 2025

(1) The estimated timeline of approval is our best forecast based on past experience and the current application
status, which is subject to uncertainties.

LICENSE AND COLLABORATION AGREEMENT WITH BRISTOL-MYERS SQUIBB
COMPANY

Overview

On December 11, 2023, we entered into an exclusive license and collaboration agreement

with Bristol-Myers Squibb Company (“BMS”), effective as of February 8, 2024 (the “BMS

Agreement”), under which we and BMS will conduct a global strategic license and

collaboration to co-develop and co-commercialize iza-bren, a bispecific ADC which targets

both EGFR and HER3 (the “Licensed Product”). Under the BMS Agreement, BMS agreed to

pay to us a US$800 million upfront payment and up to US$500 million in contingent near-term

payments. In addition, we are eligible to receive additional payments of up to US$7.1 billion

contingent upon the achievement of certain development, regulatory and sales performance

milestones for a total potential consideration of up to US$8.4 billion. We and BMS will jointly

develop and commercialize the Licensed Product in the U.S. by which we will share certain

global development expenses and profits and losses in the U.S., we retained exclusive rights

to develop and commercialize the Licensed Product in mainland China where BMS will receive

a royalty on net sales, and we granted BMS an exclusive license to develop and commercialize

the Licensed Product in the rest of the world (“ROW”) where we will receive a tiered royalty

on net sales, subject to certain specified conditions and limitations. As of the signing of the

BMS Agreement, we had conducted multiple Phase I/II clinical trials of the License Product

in China, targeting a wide range of solid tumors including, among others, NSCLC, SCLC, BC,

HNSCC, NPC and EC, and initiated a Phase I study of the Licensed Product in the U.S. The

U.S. Phase I study is currently investigating NSCLC, SCLC, BC, EC and NPC.
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Background of the Transaction

BMS, an Independent Third Party, is a leading global pharmaceutical company with

US$45 billion in revenue in 2023. BMS is renowned for its robust clinical development

capabilities, extensive sales and distribution network, and a comprehensive oncology portfolio

featuring two of the top ten best-selling oncology drugs globally in 2023. After reviewing our

publicly available clinical data, BMS initiated discussions about a potential collaboration on

the Licensed Product. Recognizing the complexity and significant costs associated with

developing a pan-tumor treatment such as the Licensed Product, we entered into the BMS

Agreement on December 11, 2023. We believe this collaboration allows us to combine

resources, expertise and infrastructure to expedite development and commercialization while

effectively managing the associated costs and risks.

Co-development and Co-commercialization by Geographical Regions

In mainland China, we will have the exclusive right to develop and commercialize the

Licensed Product at our cost and will have the final decision-making authority with respect to

the conduct of such development and commercialization activities, subject to certain specified

conditions and limitations. In the ROW, BMS will have the exclusive right to develop and

commercialize the Licensed Product at its cost and will have the final decision-making

authority with respect to the conduct of such development and commercialization activities,

subject to certain specified conditions and limitations.

In the U.S., pursuant to the BMS Agreement, we and BMS have established a joint

steering committee as a forum to oversee and coordinate the parties’ activities with regard to

the development, manufacture and commercialization of the Licensed Product in the U.S. The

joint steering committee will also coordinate and resolve specified issues relating to each

party’s activities related to the development, manufacture and commercialization of the

Licensed Product in each party’s respective territories that may adversely affect the

development, manufacture and commercialization of the Licensed Product in the U.S.

In addition to the joint steering committee, we and BMS have also established (a) a joint

development committee, which will oversee and coordinate the development of the Licensed

Product in the U.S. and to resolve disputes regarding safety concerns with respect to the

development of the Licensed Products in mainland China and ROW and (b) a joint finance

committee, which will facilitate and coordinate the reporting of financial information under the

BMS Agreement. Prior to the Licensed Product receiving regulatory approval in the U.S., we

and BMS will also establish a joint commercialization committee, which will oversee and

coordinate the commercialization of the Licensed Product in the U.S. and review and

coordinate pricing, discounting and reimbursement matters in mainland China. Each of the

foregoing committees consists of equal representation from us and BMS and operates under the

oversight and decision-making authority of the joint steering committee.
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Development and Commercialization Activities in the U.S.

In the U.S., the parties shall jointly develop the Licensed Product in accordance with the

global development plan as determined by the joint development committee, and share the

relevant global development costs according to an agreed-upon percentage, with our share

being less than 50%. The joint development committee will review the global development

plan for the purpose of considering appropriate amendments to the plan, which sets out, among

other things: (a) the targeted indications, proposed clinical studies and related protocols; (b) the

estimated timeline and budget; and (c) the allocation of development responsibilities between

the parties. All development activities in the U.S. may be conducted jointly by BMS and us,

primarily by either party, or outsourced to a third-party, as determined by the joint development

committee based on each party’s resources and capabilities with the intent of not duplicating

efforts. We and BMS have agreed on the initial global development plan and budget for the

next few years. Currently, we are designated by the joint development committee as the lead

party for conducting the ongoing global, multi-center, dose escalation, dose expansion Phase

I clinical trial of the Licensed Product in the U.S.

Prior to the anticipated date of the regulatory approval for the Licensed Product in the

U.S., we and BMS will jointly develop and finalize a commercialization plan and budget which

will govern the commercialization of the Licensed Product in the U.S. BMS will have the lead

role for commercialization of the Licensed Product in the U.S., subject to our right to

participate in the commercialization activities in the U.S. that are allocated to us under the

commercialization plan.

Manufacturing

For each party’s development activities under the BMS Agreement, we are initially

responsible for the manufacture and supply of the Licensed Product pursuant to a clinical

supply agreement entered between us and BMS, which includes a supply schedule consistent

with the global development plan and budget. We will manufacture such Licensed Product via

our facilities in China and will ship such Licensed Product to BMS’s designated location in

accordance with the terms under such clinical supply agreement. BMS has the right to request

a transfer of the manufacturing technology. If BMS so requests, following completion of the

technology transfer and subject to BMS’s reasonable determination, BMS will be responsible

for the manufacture and supply of the Licensed Product for the development activities in the

U.S. and the ROW, and, upon our request and approval from the joint development committee,

for the development activities in mainland China. As of the Latest Practicable Date, we have

initiated such manufacturing technology transfer process and expect the initial transfer to be

completed by 2025 or 2026. For commercialization in mainland China, we will be responsible

for the manufacturing and supply of the Licensed Product, subject to certain rights retained by

BMS and specified conditions. For commercialization in the U.S. and ROW, we will

manufacture and supply linker and payload for the Licensed Products as well as other

components as the parties may agree; and BMS will be responsible for the manufacturing and

supply of the finished Licensed Product subject to certain specified conditions, provided that

the parties shall discuss in good faith using us as a source for supply.
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Commercial Terms

Pursuant to the BMS Agreement, on March 7, 2024, we received a non-refundable and

non-creditable upfront payment of US$800 million from BMS, which is not subject to any

further conditions, and BMS is required to pay up to US$500 million in contingent near-term

payments, which payment amounts are adjusted based on when each prescribed milestone is

achieved. Specifically, we are eligible to receive a one-time nonrefundable milestone payment

of US$250 million upon the initiation of the first Phase II or Phase III trial of the Licensed

Product as 1L or 2L treatment in the U.S. on or before December 31, 2025 (“First Clinical Trial

Milestone”), and another one-time nonrefundable milestone payment of US$250 million upon

the initiation of the first Phase III trial of the Licensed Product as 1L treatment in the U.S. on

or before December 31, 2026 (“Second Clinical Trial Milestone”). Such milestones were

established through mutual agreement.

In this context, “initiation” means, with respect to a clinical trial, the first dosing of the

first human subject in such clinical trial. Three global Phase II/III trials have been publicly

disclosed and patient dosing may begin on or before December 31, 2025:

– IZABRIGHT-BREAST01 (NCT06926868): Study of Iza-bren vs Chemotherapy in

Participants With Previously Untreated, Locally Advanced, Recurrent Inoperable, or

Metastatic Triple-negative Breast Cancer Ineligible for Anti-PD(L)1 Drugs;

– IZABRIGHT-LUNG01(NCT07100080): Study of Iza-bren vs Platinum-Pemetrexed

for EGFRmut Non-small Cell Lung Cancer After Failure of EGFR TKI Therapy; and

– IZABRIGHT-BLADDER01(NCT07706762): Study of Iza-bren vs Platinum-based

Chemotherapy for Metastatic Urothelial Cancer With Disease Progression on or

After Immunotherapy.

The first dosing of the first patient in any of these clinical trials would qualify as a

milestone event that would trigger the First Clinical Trial Milestone. On September 30, 2025,

the dosing of the first patient in the IZABRIGHT-BREAST01 trial triggered the First Clinical

Trial Milestone payment of US$250 million, which we have recognized as revenue in the third

quarter of 2025 based on the BMS Agreement and relevant accounting policy. In addition to

the Second Clinical Trial Milestone, we are also eligible to receive up to an aggregate of

US$7.1 billion contingent upon the achievement of certain specified regulatory and sales

performance milestones for a total potential consideration of up to US$8.4 billion.

BMS is also required to pay us tiered royalties based on a percentage of aggregate annual

net sales of the Licensed Product in ROW ranging from high single-digit to low double-digits,

subject to certain customary reductions and a royalty floor. Such royalties are payable on a

country-by-country basis from the first commercial sale of such Licensed Product in such

country until the latest of (a) the expiration of all valid claims of certain licensed patents and

joint patents covering the composition of matter of the Licensed Product in its entirety or its

antibody portion in such country, (b) the tenth anniversary of the first commercial sale of such
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Licensed Product in such country, and (c) the expiration of regulatory exclusivity for such

Licensed Product in such country. Under the BMS Agreement, we are required to pay BMS a

single-tier royalty of a mid-single-digit percentage of aggregate annual net sales of such

Licensed Product in mainland China. Further, under the BMS Agreement, we and BMS will

share net profits/losses related to the sales of the Licensed Product in the U.S. according to

certain agreed-upon percentages, with our share being less than 50%, which percentage is

higher than our proportion of the shared development costs in the U.S.

Intellectual Property

Under the BMS Agreement, each party retains the sole and exclusive ownership of its

respective intellectual property rights, including all intellectual property rights that are solely

developed by such party, its affiliates or its and its affiliates’ sublicensees under the BMS

Agreement or are owned or otherwise controlled by such party, its affiliates of its or its

affiliates’ sublicensees independent of the BMS Agreement. The parties will jointly own any

intellectual property rights that are developed jointly by the parties under the BMS Agreement.

BMS has the first right to prosecute, maintain, defend and enforce against any infringement by

a competing product, certain specified licensed patent rights and joint patents in the U.S. and

the ROW, but we have the first right to prosecute, maintain, defend and enforce against any

infringement by a competing product, any licensed patent rights and joint patents in mainland

China.

Dispute Resolution

If there is any dispute between the parties (a) with respect to approval of the development

of the Licensed Product in mainland China or ROW in a dose, formulation or indication that

is not substantially similar to the dose, formulation or indication for which the Licensed

Product is being developed under the development plan and budget or for which it receives

regulatory approval in the U.S., subject to certain specified exceptions, we and BMS will have

final decision-making authority in our respective territories, (b) with respect to any action

proposed by us in mainland China or by BMS in ROW, for which the other party raises a

concern that such proposed action has a material adverse impact on the development or

commercialization of the Licensed Product in the U.S., such dispute shall be resolved by the

expedited dispute resolution procedures set forth in the BMS Agreement, which is an expedited

arbitration procedure where the parties will jointly select an independent, impartial and

conflicts-free neutral to preside in the resolution of issues with specific timeframe for each step

and deadlines as prescribed in the BMS Agreement; and (c) except for (i) amending the global

development plan and budget to allocate activities to us without our consent, (ii) amending the

aggregate budget under the global development plan and budget or the commercialization plan

for the U.S. without our consent, (iii) developing any fixed dose combination product of the

Licensed Product with another active ingredient controlled by BMS or its affiliates or

sublicensees in the U.S. or certain European countries without our consent, and

(iv) determining whether any action of a party is reasonably expected to have materially

negative impact on the development or commercialization of the Licensed Product in the other

party’s respective territory (collectively, the “Exclusion Matters”), with respect to all other
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issues under the purview of the joint steering committee, if such issues cannot be resolved

through a collaborative process, BMS shall have the final decision-making authority. For the

Exclusion Matters, BMS may not exercise final decision-making authority without our consent.

If the parties cannot reach an agreement on the Exclusion Matters, such dispute shall be

resolved by the aforementioned expedited dispute resolution procedures.

Termination

Unless earlier terminated by either party, the BMS Agreement will expire on the later of

(a) the expiration of all of our and BMS’s royalty payment obligations in mainland China and

ROW, respectively or (b) upon the parties’ mutual agreement to cease all exploitation of the

Licensed Product in the U.S. Each Party has the right to terminate the BMS Agreement for the

other party’s certain specified uncured material breach or insolvency. We may terminate the

BMS Agreement in its entirety if BMS or any of its affiliates and its and their sublicensees

commences a legal action challenging the validity, enforceability or scope of any of certain

specified patent rights that are owned or otherwise controlled by us. BMS may terminate the

BMS Agreement, in its entirety or on a country-by-country basis, without cause by giving us

at least 90 days’ prior written notice, if such termination is before the first commercial sale of

the Licensed Product in the U.S. or ROW, or at least 6 months’ prior written notice, if such

termination is thereafter, subject to our right to extend the effective date of such termination

up to a specified time period. In addition, BMS may terminate the BMS Agreement

immediately by written notice to us if such termination is necessary to protect the safety of

patients due to a material safety issue.

RESEARCH AND DEVELOPMENT

Research and development is a fundamental pillar of our business and will continue to be

critical to our future growth and our ability to remain competitive in the global

biopharmaceutical market. In 2022, 2023, 2024 and the six months ended June 30, 2024 and

2025, our research and development expenses were RMB375.0 million, RMB746.2 million,

RMB1,442.8 million, RMB544.5 million and RMB1,038.6 million, respectively. Our in-house

R&D capabilities revolve around our four core technology platforms: HIRE-ADC, GNC,

SEBA and HIRE-ARC, which in turn serve as the foundation for our continued drug

innovation. These platforms underpin our capabilities in ADCs and bispecific and multi-

specifics and can be applied for a broad range of oncological indications and other diseases.

Our R&D Capabilities

Our R&D Facilities

We currently have three R&D facilities, namely our SystImmune R&D Center in Seattle,

U.S., and Baili Pharm R&D Center and Baili-Bio R&D Center in Chengdu, Sichuan Province,

PRC. These facilities collaborate closely to drive the development of innovative therapeutics

from early discovery to clinical application, ensuring that our drug development remains

robust, efficient, and geared towards meeting global healthcare needs.
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Collaboration with Third Parties

Collaboration with external R&D partners is a major component of our R&D strategy. Our

strong in-house R&D capabilities, proven track record, and established manufacturing and

commercial operations make us a preferred partner in the pharmaceutical market. In addition

to our collaboration with BMS for iza-bren, we also have joint R&D collaborations with

universities and research institutions.

We maintain strong cooperative relationships with a variety of trial sites (i.e., hospitals)

and principal investigators (PIs) to support our clinical trials for different indications at various

stages. Our medical and clinical trial team is tasked with formulating trial protocols and

selecting and engaging trial sites and PIs to carry out these trials. The PIs, who are generally

physicians or researchers at the trial sites, lead the clinical trial activities for our drug

candidates.

We do not have direct agreements with PIs other than confidentiality agreements to ensure

they meet confidentiality obligations. In accordance with the laws and regulations, we enter

into clinical trial cooperation agreements with the clinical trial sites that the PIs belong to and

settle the fees and expenses with those sites. The below sets forth key terms of our framework

agreements with clinical trial sites on clinical trial cooperation:

• Trial Materials. We furnish the clinical trial sites with trial protocols and other

trial-related documents, investigational drugs, consumables, and necessary research

funding.

• Monitoring and Compliance. We appoint qualified monitors to oversee the

adherence to Good Clinical Practice (GCP) standards, review protocol deviated

cases, and review clinical data to protect the safety of subjects and ensure the

integrity of trial results.

• Qualification of PI. The clinical trial site is responsible for reviewing the

qualifications of PIs and their research team to ensure their qualification.

• Data Management and Reporting. The clinical trial site shall organize all related

trial documents and provide us with accurate case report forms and other required

written materials. These materials must comply with the clinical research protocol,

national regulations, and our requirements as stipulated in the agreement.

• Costs and Funding. We typically cover the expenses for trial participants, typically

include the costs of medical examinations and treatment, and compensation for time

and effort to participants, such as their meals and travel costs.

• Confidentiality. The clinical trial site is obliged to maintain the confidentiality of

the agreements and any trial-related materials.
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• Intellectual Property. We retain full intellectual property rights and associated

interests over all case report forms, original records, trial content and results, and

any other technical data generated during the clinical trial at the clinical trial site.

The clinical trial site is prohibited from using or transferring these materials without

our explicit permission.

• Insurance and Liability. We provide clinical trial liability insurance for

participants, as mandated by law. In the event of trial-related injuries, both parties

shall share responsibility for economic compensation and other consequences based

on the degree of fault.

• Termination. Typically, we have the right to terminate the clinical trial provided we

give the prior written notice to the clinical trial site.

While we primarily rely on our in-house capabilities in managing and conducting

preclinical and clinical studies of our pipeline drug candidates, in line with industry practice,

we also engage domestic and international CROs and site management organizations (SMOs)

to support our internal team.

Our in-house team conducts most of our preclinical drug R&D activities and clinical

development activities, while engaging contractors for tasks that are either not cost-effective

to manage internally or require specialized licenses and qualifications. In the preclinical stage,

we internally develop our drug candidates from discovery to IND submission. We mainly

engage preclinical CROs to conduct toxicology studies on animals, which require specific

licenses and qualifications, along with certain testing activities related to CMC. In the clinical

stage, our internal clinical development team handle most of the critical functions of a clinical

trial, including the trial design, clinical research monitoring, data monitoring and analysis, as

well as decision-making, thereby ensuring the quality and efficiency of our clinical trials. We

mainly involve SMOs to coordinate patient screening and enrollment and support the

day-to-day site management, and also engages some contractors to test clinical samples.

Additionally, we engaged clinical CROs in the U.S. to provide a comprehensive suite of

services to support the implementation and management of our ongoing Phase I trial of

iza-bren. At the trial’s inception, we had limited INDs abroad and were in the early stage of

establishing our clinical operations capacity in the U.S. As the number of international trials

has grown, we have progressively enhanced our in-house clinical research capabilities in the

U.S.

For preclinical R&D, our expenses attributable to preclinical CROs accounted for 7.5%,

10.3%, 6.3% and 1.0% of our total research and development expenses in 2022, 2023, 2024 and

the six months ended June 30, 2025, respectively. For clinical trials, the expenses attributable

to SMOs and CROs accounted for 6.2%, 10.8%, 15.6% and 23.3% of the total research and

development expenses for the same periods, respectively.
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We have established a comprehensive mechanism for the selection, evaluation, and

management of these partnerships, ensuring compliance while reducing R&D costs and

enhancing the efficiency of our development efforts. Based on the service requirements of each

project, we typically select at least two or more CROs to participate in competitive bidding and

negotiations, and have alternatives in place for each service supplier. We generally enter into

framework agreements with CROs and we have executed statements of work on a project basis.

The below sets forth key terms of our framework agreements with CROs:

• Service. The CROs provide us with specified services related to product

development, including clinical trial management, patient recruitment, data

collection and analysis, monitoring and reporting, among others, according to the

project requirements agreed in advance.

• Term. The CROs shall deliver their product development services at an acceptable

quality within the specified timeframe, typically ranging from one and a half years

to five years.

• Payments. We typically pay CROs an initial payment upon the execution of the

agreement and make subsequent payments contingent upon the CRO meeting

specific project milestones. We generally reconcile all payments against the

deliverables provided by the CRO at the conclusion of the project.

• Intellectual property rights. All intellectual property rights arising from the product

development project and any derivative intellectual property rights therein shall be

owned by us.

• Confidentiality. The CROs shall comply with Good Clinical Practice (GCP)

guidelines to protect participant privacy and shall not disclose any trial-related

information, including trial plans, progress reports, or related data, to unauthorized

personnel or entities, as stipulated in the contract.

• Quality assurance. In the event of any issues, the CRO shall be required to

implement corrective actions within a specified timeframe, ensuring compliance

with GCP guidelines and the predefined acceptance standards of the project.

• Allocation of liability. CROs must adhere to all applicable laws, regulations, and

industry standards throughout the research process. Generally, CROs shall

indemnify us losses resulting from their negligence, intentional misconduct or

breach of its obligations under the agreement.
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MANUFACTURING

Manufacturing Process

We manufacture all of our innovative drug candidates and our marketed drug products on

our own, which are in a variety of dosage forms, including injections, tablets, capsules, and

granules. As part of our manufacturing operations, we continuously devise strategies to

efficiently manage costs, maintain quality standards, and ensure consistent market supply.

We operate different production processes for our pharmaceutical products and active

pharmaceutical ingredients.

Biologics

Our biologics drug candidates under development mainly include ADCs, bispecific and

multi-specific antibodies. The typical production process for ADCs is illustrated in the

following flowchart:

Cell recovery

Shake �ask: cell
expansion

Bioreactor:
cell expansion

Bioreactor:
cell culture

Clarifying
�ltration

Harvest
collection

�uid

Cell culture Puri�cation Conjugation Formulation and Packaging

Protein A af�nity
chromatography

Low pH
viral inactivation

Anion exchange
chromatography

Cation exchange
chromatography

Virus removal
�ltration

Ultra�ltration/
Dia�ltration-1

(UF/DF-1)

ADC conjugate

Ultra�ltration/
Dia�ltration-2

(UF/DF-2)

Base dilution
solution

Sterile �ltration

Filling, partial
stoppering,

freeze-drying, capping

External washing, visual
inspection, labeling,

storage
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Fat Emulsion Products

The fat emulsion products manufactured by us include propofol medium and long chain

fat emulsion injection, propofol injectable emulsion, and medium and long chain fat emulsion

injection, among others. The typical production process for these products is illustrated in the

following flowchart:

Raw and auxiliary materials Water for injection Water for injection Packaging materials

Weighing
and dispensing

Emulsi�cation and
homogenization

Cleaning
and drying

Filtration

Filling and sealing

Sterilization

Visual inspection

Labeling

Packaging

Finished product

Notes: denotes operating in
a Class C clean area;

denotes operating in a Class A clean
area with a Class C background.
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Injectable Products

The injectable products manufactured by us mainly include, among others,

dexmedetomidine hydrochloride injection. The typical production process for these products is

illustrated in the following flowchart:

Raw and auxiliary materials Water for injection Water for injection Packaging materials

Solution preparation

Filtration

Cleaning and drying

Sterilization

Filling and sealing

Visual inspection

Labeling

Packaging

Finished product

Notes: denotes operating in
a Class C clean area;

denotes operating in a Class A clean
area with a Class C background.

Weighing and
dispensing
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Lyophilized Powder Injection Products

We also manufacture certain lyophilized powder injection products. The typical

production process for these products is illustrated in the following flowchart:

Raw and auxiliary materials Weighing

Solution preparation

Vial cleaning

Dry heat
sterilization

Cleaning,
sterilization
and drying

Freeze-drying

Capping

Visual inspection

Labeling, packaging
and storage

General area Class C clean area Class B clean area
Class A clean area

under Class B conditions

Finished
product testing

Cleaning,
sterilization
and drying

Primary sterile �ltration

Intermediate drug
substance testing

Filling and partial
stoppering

Water for injection

Water for injection

Puri�ed water

Aluminum cap

Rubber stopper

Vial

Secondary sterile
�ltration
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Granules, Tablets, and Capsules

We manufacture a variety of granules, tablets and capsules, such as astragalus granules,

ornidazole capsules and enocitabine capsules. The typical production process for these

products is illustrated in the following flowchart:

CapsulesGranules

Preprocessing Preprocessing

Ingredient
preparation

Ingredient
preparation

Testing

Capsule �lling

Encapsulation

Testing

Packaging

Finished product

Tablets

Coating

Encapsulation

Granulation

Drying

Whole granule

Bulk mixing

Granule

Tableting

Granule
classi�cation

denotes operating in a Class D clean area.Note:

Raw materials Auxiliary materials
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Active Pharmaceutical Ingredients (“APIs”)

The majority of the APIs used in our drug products are obtained through our own

chemical synthesis processes. The typical production process for our APIs is illustrated in the

following flowchart:

Re�ned product

Finished product

Testing

Dispensing

Packaging

Testing

Re�nement

TestingCrude product

Raw materials Auxiliary materials

Ingredient
preparation

Ingredient
preparation

Synthesis

denotes operating in a Class D clean area.Note:

Manufacturing Facilities

We currently have four manufacturing facilities, namely Guorui Base, Baili Base,

Hiatt/Jingxi Base and Baili-Bio Base, all of which are located in the Sichuan Province. We

strictly carry out maintenance and repair work in compliance with applicable requirements and

we replace or upgrade our production equipment when necessary to enhance productivity.

During the Track Record Period and up to the Latest Practicable Date, we obtained production

licenses for all of our production bases and marketing approvals for each of our marketed

products. For details, see “— Licenses, Permits and Approvals.” With comprehensive and

advanced manufacturing system and facilities, we believe we can swiftly and seamlessly

support clinical trials of our drug candidates and supply for our commercialized products.

Innovative Biologics

We have established several production workshops for our innovative drugs in our

Baili-Bio Base in Chengdu, Sichuan Province, which forms a robust foundation for our clinical

studies. As of June 30, 2025, our manufacturing team focusing on the production of innovative

biologics in our Baili-Bio Base consisted of over 300 employees. With a GFA of approximately

23,000 sq.m., our Baili-Bio Base houses various workshops, covering the full cycle of cell

culture, antibody purification, ADC conjugation, filling, lyophilisation and packaging.

We have established a cell culture workshop and a purification workshop for the

production of high-quality antibodies. Our cell culture workshop features six 2,000 L

bioreactors and one 1,000 L bioreactor, which provides a precisely controlled and scalable

environment for large-scale cell growth. These single-use bioreactors significantly reduce the

BUSINESS

– 438 –







T
he

fo
ll

ow
in

g
ta

bl
e

se
ts

fo
rt

h
th

e
de

si
gn

ed
pr

od
uc

ti
on

ca
pa

ci
ty

,
ac

tu
al

pr
od

uc
ti

on
vo

lu
m

e
an

d
ut

il
iz

at
io

n
ra

te
s

of
th

e
pr

od
uc

ti
on

li
ne

s
w

hi
ch

ar
e

us
ed

in
th

es
e

fa
ci

li
ti

es
by

fo
rm

ul
at

io
n

ty
pe

s
as

of
th

e
da

te
s

an
d

fo
r

th
e

pe
ri

od
s

in
di

ca
te

d.

As
at

/F
or

th
e

ye
ar

en
de

d
De

ce
m

be
r

31
,

As
at

/F
or

th
e

six
m

on
th

se
nd

ed
Ju

ne
30

,

20
22

20
23

20
24

20
25

Pr
od

uc
tio

n
lin

es
Un

it

De
sig

ne
d

pr
od

uc
tio

n
ca

pa
cit

y(1
)

Pr
od

uc
tio

n
vo

lu
m

e(1
)

Ut
ili

za
tio

n
ra

te
(%

)(2
)

De
sig

ne
d

pr
od

uc
tio

n
ca

pa
cit

y(1
)

Pr
od

uc
tio

n
vo

lu
m

e(1
)

Ut
ili

za
tio

n
ra

te
(%

)(2
)

De
sig

ne
d

pr
od

uc
tio

n
ca

pa
cit

y(1
)

Pr
od

uc
tio

n
vo

lu
m

e(1
)

Ut
ili

za
tio

n
ra

te
(%

)(2
)

De
sig

ne
d

pr
od

uc
tio

n
ca

pa
cit

y(1
)

Pr
od

uc
tio

n
vo

lu
m

e(1
)

Ut
ili

za
tio

n
ra

te
(%

)(2
)

La
rg

e
Vo

lu
m

e
In

je
ct

io
ns

(3
)

’0
,0

00
vi

al
s

90
0(3

)
81

7
90

.8
%

(3
)

90
0

77
5

86
.1

%
(3

)
90

0
1,

18
7

13
1.

9%
(3

)
90

0
68

2
15

1.
5%

(3
)

Sm
al

lV
ol

um
e

In
je

ct
io

ns
(4

)
’0

,0
00

vi
al

s
2,

00
0

1,
78

5
89

.2
%

2,
00

0
1,

80
7

90
.4

%
2,

00
0

41
1

20
.5

%
(4

)
2,

00
0

18
4

18
.4

%
(4

)

Ca
ps

ul
es

’0
,0

00
pi

lls
15

,7
50

1,
69

4
10

.8
%

(5
)

15
,7

50
82

5
5.

2%
(5

)
15

,7
50

1,
69

4
10

.8
%

15
,7

50
95

1.
2%

(5
)

Ta
bl

et
s

’0
,0

00
ta

bl
et

s
14

,0
00

1,
03

8
7.

4%
14

,0
00

1,
83

3
13

.1
%

14
,0

00
1,

03
8

7.
4%

(6
)

14
,0

00
53

8
7.

7(6
)

Gr
an

ul
es

’0
,0

00
ba

gs
66

,4
00

39
,8

45
60

.0
%

66
,4

00
40

,4
20

60
.9

%
66

,4
00

39
,8

45
60

.0
%

66
,4

00
5,

72
6

17
.3

%
(7

)

N
ot

es
:

(1
)

D
es

ig
ne

d
pr

od
uc

ti
on

ca
pa

ci
ty

re
la

te
s

to
th

e
de

si
gn

ed
an

nu
al

pr
od

uc
ti

on
ca

pa
ci

ty
of

ou
r

pr
od

uc
ti

on
fa

ci
li

ti
es

in
op

er
at

io
n

at
th

e
en

d
of

th
e

pe
ri

od
,

w
hi

ch
m

ay
no

t
be

a
co

ns
ta

nt
va

ri
ab

le
th

ro
ug

ho
ut

th
e

pe
ri

od
.

O
ur

an
nu

al
pr

od
uc

ti
on

vo
lu

m
e

eq
ua

ls
to

th
e

qu
an

ti
ty

of
fi

ni
sh

ed
dr

ug
pr

od
uc

ts
st

or
ed

in
ou

r
w

ar
eh

ou
se

af
te

r
pr

od
uc

ti
on

du
ri

ng
th

e
in

di
ca

te
d

pe
ri

od
.

(2
)

U
ti

li
za

ti
on

ra
te

s
in

20
22

,
20

23
an

d
20

24
ar

e
ca

lc
ul

at
ed

as
th

e
pr

od
uc

ti
on

vo
lu

m
e

fo
r

th
e

ye
ar

di
vi

de
d

by
th

e
pr

od
uc

ti
on

ca
pa

ci
ty

fo
r

th
e

ye
ar

s.
U

ti
li

za
ti

on
ra

te
s

fo
r

th
e

si
x

m
on

th
s

en
de

d
Ju

ne
30

,
20

25
,

ar
e

ca
lc

ul
at

ed
as

th
e

pr
od

uc
ti

on
vo

lu
m

e
fo

r
th

e
pe

ri
od

di
vi

de
d

by
ha

lf
of

th
e

to
ta

l
pr

od
uc

ti
on

ca
pa

ci
ty

fo
r

th
e

ye
ar

.

(3
)

L
ar

ge
vo

lu
m

e
in

je
ct

io
ns

re
fe

r
to

in
je

ct
io

ns
w

it
h

a
sp

ec
if

ic
at

io
n

of
50

m
l,

10
0m

l,
25

0m
l

an
d

50
0m

l.

BUSINESS

– 441 –



W
e

re
al

lo
ca

te
d

th
e

m
aj

or
it

y
of

ou
r

pr
od

uc
ti

on
ca

pa
ci

ty
to

50
m

l
in

je
ct

io
n

sp
ec

if
ic

at
io

ns
in

20
22

,
re

su
lt

in
g

in
m

or
e

vi
al

s
de

si
gn

ed
to

be
pr

od
uc

ed
.

T
hu

s,
th

e
de

si
gn

ed
pr

od
uc

ti
on

ca
pa

ci
ty

,
m

ea
su

re
d

in
vi

al
s,

in
cr

ea
se

d
in

20
22

,
an

d
fo

ll
ow

in
g

th
at

,
th

e
ut

il
iz

at
io

n
ra

te
de

cr
ea

se
d

in
20

22
an

d
20

23
.

D
ri

ve
n

by
th

e
in

cr
ea

se
d

de
m

an
d

of
L

ew
ei

ji
ng

(p
ro

po
fo

l
in

je
ct

ab
le

em
ul

si
on

)
fo

ll
ow

in
g

it
s

sp
ec

if
ic

at
io

n
50

m
l:

0.
5g

w
in

ni
ng

in
th

e
bi

dd
in

g
pr

oc
es

s
un

de
r

th
e

ni
nt

h
ba

tc
h

of
th

e
na

ti
on

al
V

B
P

sc
he

m
e

at
th

e
en

d
of

20
23

,
ou

r
pr

od
uc

ti
on

vo
lu

m
e

of
th

e
50

m
l

pr
op

of
ol

in
je

ct
ab

le
em

ul
si

on
sp

ec
if

ic
at

io
ns

si
gn

if
ic

an
tl

y
in

cr
ea

se
d

in
20

24
,

w
hi

le
ou

r
pr

od
uc

ti
on

vo
lu

m
e

of
in

je
ct

io
ns

w
it

h
a

sp
ec

if
ic

at
io

n
ov

er
50

m
l

de
cr

ea
se

d
in

th
e

sa
m

e
pe

ri
od

.
T

he
re

fo
re

,
th

e
ag

gr
eg

at
e

pr
od

uc
ti

on
vo

lu
m

e
of

la
rg

e
vo

lu
m

e
in

je
ct

io
ns

ex
ce

ed
s

th
e

vi
al

s
de

si
gn

ed
to

be
pr

od
uc

ed
,l

ea
di

ng
to

th
e

ut
il

iz
at

io
n

ra
te

ov
er

10
0%

in
20

24
,w

hi
le

th
e

pr
od

uc
ti

on
ca

pa
ci

ty
m

ea
su

re
d

by
m

il
li

li
te

rs
(m

l)
re

m
ai

ne
d

re
la

ti
ve

ly
st

ab
le

.

(4
)

S
m

al
l

vo
lu

m
e

in
je

ct
io

ns
re

fe
r

to
in

je
ct

io
ns

w
it

h
a

sp
ec

if
ic

at
io

n
le

ss
th

an
50

m
l.

T
he

ut
il

iz
at

io
n

ra
te

de
cr

ea
se

d
in

20
24

,
pr

im
ar

il
y

du
e

to
re

du
ce

d
pr

od
uc

ti
on

of
ou

r
10

m
l:

0.
1g

an
d

20
m

l:
0.

2g
pr

op
of

ol
in

je
ct

ab
le

em
ul

si
on

,
fo

ll
ow

in
g

a
de

cl
in

e
in

de
m

an
d

as
th

es
e

sp
ec

if
ic

at
io

ns
w

er
e

no
t

in
cl

ud
ed

in
th

e
ni

nt
h

ba
tc

h
of

th
e

na
ti

on
al

V
B

P
sc

he
m

e.

(5
)

T
he

ut
il

iz
at

io
n

ra
te

of
ca

ps
ul

e
pr

od
uc

ti
on

li
ne

de
cr

ea
se

d
fr

om
20

24
to

th
e

si
x

m
on

th
s

en
de

d
Ju

ne
30

,2
02

5,
pr

im
ar

il
y

du
e

to
re

du
ce

d
pr

od
uc

ti
on

of
ou

r
or

ni
da

zo
le

ca
ps

ul
es

as
w

e
ob

se
rv

ed
de

cl
in

ed
de

m
an

d
in

th
e

re
sp

ec
ti

ve
pe

ri
od

.

(6
)

T
he

ut
il

iz
at

io
n

ra
te

of
ta

bl
et

pr
od

uc
ti

on
li

ne
de

cr
ea

se
d

in
th

e
si

x
m

on
th

s
en

de
d

Ju
ne

30
,

20
25

,
pr

im
ar

il
y

du
e

to
re

du
ce

d
pr

od
uc

ti
on

of
ou

r
gl

uc
os

e
el

ec
tr

ol
yt

e
ef

fe
rv

es
ce

nt
ta

bl
et

s
as

w
e

ob
se

rv
ed

de
cl

in
ed

de
m

an
d

in
th

e
re

sp
ec

ti
ve

pe
ri

od
.

(7
)

T
he

ut
il

iz
at

io
n

ra
te

of
gr

an
ul

e
pr

od
uc

ti
on

li
ne

de
cr

ea
se

d
in

si
x

m
on

th
s

en
de

d
Ju

ne
30

,
20

25
,

pr
im

ar
il

y
du

e
to

re
du

ce
d

pr
od

uc
ti

on
of

ou
r

as
tr

ag
al

us
gr

an
ul

e
an

d
ri

ba
vi

ri
n

gr
an

ul
e

as
w

e
ob

se
rv

ed
de

cl
in

ed
de

m
an

d
in

th
e

re
sp

ec
ti

ve
pe

ri
od

.

BUSINESS

– 442 –



We meticulously monitor our production capacity in real-time and dynamically make

adjustments based on current conditions and future projections. We also plan to establish new

production lines to meet the ever-evolving market demand for our marketed products as

needed.

Supply Chain Management

We have a dedicated procurement team overseeing our supply chain management and

procurement practice. In alignment with GMP standards, we have established comprehensive

systems for our procurement processes and supplier management.

We have stringent supplier selection procedures in place. Our suppliers are required to

hold all the necessary licenses and permits for their operations and need to pass our assessment

in terms of various criteria, including product types, quality control, corporate management,

reputation, business scale and pricing. We require all suppliers that pass such assessment to

deliver sample products in small batches first, so that we can carefully inspect them to ensure

they can meet our stringent quality standards. Suppliers that pass the documents and sample

inspection tests are included in our qualified supplier list. We only source our raw materials for

such qualified supplier list. We routinely assess our suppliers’ performance and verify their

qualifications and update the approved suppliers list regularly. Suppliers that fail to meet our

requirements will be removed from the approved list.

We strategically designed two procurement strategies based on the different

characteristics of our products. For our established products with stable market demand and

production scale, our procurement team makes annual tender procurement plans based on the

annual material requirements and purchasing schedules provided by the production department,

as adjusted on a regular basis in response to changes in production demands. For our new

products, as well as for major raw materials with significant price fluctuations, auxiliary

materials, and materials required for new drug development, the procurement team efficiently

manages the procurement of relevant materials in response to the demands from the production

or research departments.

SALES AND MARKETING

During the Track Record Period, we generated revenue from the sales of 31 approved

drug products with over 100 specifications, which includes both generics (covering a wide

range of therapeutic areas such as anesthesia, parenteral nutrition, anti-infective and pediatric

drugs) and traditional Chinese medicine products. We generate demand for our pharmaceutical

products mainly through our in-house sales and marketing team, which conducts

comprehensive marketing activities to promote our products. In addition, we have built strong

collaborations with local promoters and distributors to enhance the brand recognition and

market acceptance of our products.

BUSINESS

– 443 –



In-House Sales and Marketing Team

Our sales and marketing network is a key component of our sales and marketing strategy.

We have established a comprehensive sales and marketing system that spans over 30 provinces

and 200 cities across China, which ensures that our products reach all major markets as well

as urban, county, and township areas.

Our sales and marketing strategies are implemented by our in-house sales and marketing

team that are aligned across various therapeutic areas and geographic regions. As of June 30,

2025, our dedicated sales and marketing team comprised of 140 experienced professionals with

strong sales capabilities and experience to support systematic planning and efficient network

operations.

Our sales and marketing team is responsible for product positioning research, market

planning, business policy formulation, academic education activities, product tendering, price

maintenance, sales contract management, and all other critical supporting functions for our

marketing channels. To achieve deep and specialized marketing in differentiated markets, we

have implemented a business division structure within our sales and marketing team, with each

business division responsible for sales and promotion of specific products across various sales

channels. For example, the prescription only pediatrics business division specializes in the

sales of pediatric prescription drugs, and the cardiovascular business division is devoted to

selling cardiovascular prescription drugs. This specialization ensures focused expertise,

effective marketing strategies, and agile responses to market changes, enhancing our overall

market effectiveness and customer satisfaction.

We regularly provide in-house and external trainings to enhance the industry knowledge

and marketing skills of our sales and marketing team. We place a particular emphasis on

training our sales representatives, who are categorized into different levels based on their

experience and capabilities and receive tailored mandatory and elective training. We have also

put in place strict compliance measures and policies for our sales and marketing personnel. Our

employment agreements contain standard compliance clauses and we regularly organize

trainings to emphasize the importance of regulatory compliance with the applicable PRC laws

and regulations.

Marketing Activities

We organize, sponsor and participate in a wide variety of academic conferences, seminars

and symposia to continuously enhance our brand recognition. We also engage in routine

academic discussion with medical experts and other healthcare professionals in our target

therapeutic areas. Through these active communications and interactions, knowledge sharing

sessions and discussions on the clinical benefits and potential of our products with KOLs and

other healthcare professionals, we believe we are able to enhance their understanding of the

clinical efficacy, safety and potentials of our drug products, and improve our brand image. In

addition, collaborating with leading academic institutions and research organizations to

conduct clinical trials increases our visibility.
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To supplement our in-house sales and marketing capabilities, we engage third-party

promoters to collect market data relating to hospitals, product flow, and other market

conditions. This allows us to gain a deep understanding of regional markets, while also helping

us track the distribution of our products. Data gathered through this process effectively guides

our future product promotion plans and resource allocation for market expansions.

Additionally, we also engage third-party promoters for their research and consultation services,

in order to stay updated on changes in the pharmaceutical market and the drug market size.

Leveraging targeted market research based on promotional needs or changes in market

conditions and sales performance, we perform timely analysis and strategically plan our

promotional efforts for the next phase.

Further, we continuously enhance and refine our marketing strategies for generic drug

products to align with national policies and regulatory requirements. Our robust marketing

infrastructure and dedicated team efficiently cater to diverse market segments, including both

the prescription drug market and OTC drug market where we reinforce our established product

brands and increase the market penetration of our approved products.

We carry out the marketing activities in strict compliance with relevant laws and

regulations in PRC. We have never engaged in any form of payment or commercial bribery to

any medical institutions, regulatory agencies, or healthcare professionals through organizing or

sponsoring academic conferences, seminars, or other promotional activities. Furthermore, we

have never paid any fees to other entities or individuals through promotion service providers.

Our agreements with third-party promoters include anti-bribery clauses where both parties

commit to opposing all forms of commercial bribery, which explicitly prohibit the use of

money or other means in the name of any company, individuals, or their relatives to bribe

medical institutions, healthcare professionals, regulatory agencies, or individuals (including

their relatives) during the promotion of our products. During the Track Record Period and up

to the Latest Practicable Date, neither we nor any of our directors or senior management have

been penalized by regulatory authorities for commercial bribery, nor have they been

investigated by the PRC authorities or found guilty by the PRC courts for such conduct. Also,

there are no legal proceedings related to commercial bribery involving us. We believe

anti-corruption campaigns targeting China’s medical sector launched by the PRC authorities

will not have a significant adverse impact on us. For further details on our internal anti-bribery

controls, please see “— Risk Management and Internal Control — Internal Controls —

Anti-bribery.”
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Sales

We generate revenue from the sale of pharmaceutical products primarily by selling our

products to distributors who, in turn, sell our products to hospitals, pharmacies and other

medical institutions. We also sell directly to retail pharmacy chains. Our sales strategy is in line

with the industry norm in the pharmaceutical industry, according to CIC. The following table

sets forth a breakdown of our revenue from the sale of pharmaceutical products by distribution

channels for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)

(unaudited)

Distributors 697,712 99.4 554,687 99.0 483,783 99.4 218,806 99.4 161,197 98.4
Direct sales to retail

pharmacies 4,121 0.6 5,729 1.0 2,976 0.6 1,265 0.6 2,683 1.6

Total 701,833 100.0 560,416 100.0 486,759 100.0 220,071 100.0 163,880 100.0

Distributors

We primarily sell our drug products through third-party distributors, who are our direct

customers and are responsible for subsequently selling and delivering our products to hospitals,

pharmacies, and other medical institutions. We believe our distribution strategy helps extend

our coverage in a cost-effective manner while retaining proper control over our distribution

network and marketing and promotion activities.

Distribution Network

Our distributors include hundreds of nationally known pharmaceutical distributors with

widespread sales presence across the country, as well as regional distributors with deep market

penetration within specific geographic areas, all of which are located in China. As of the Latest

Practicable Date, our distribution network comprised of more than 1,000 distributors across

more than 30 provinces and over 200 cities. This extensive network and close collaboration

with distributors have cultivated a dynamic, open marketing system that effectively stimulates

cooperation and sales, ensuring strong sales capabilities across various regional and local

markets. In 2022, 2023 and 2024 and the six months ended June 30, 2024 and 2025, sales to

our distributors amounted to approximately RMB697.7 million, RMB554.7 million, RMB483.8

million, RMB218.8 million and RMB161.2 million, which approximately accounted for 99.4%,

99.0%, 99.4%, 99.4% and 98.4% of our revenue from the sale of pharmaceutical products,

respectively.
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To the best knowledge of our Directors, all of our distributors during the Track Record

Period and up to the Latest Practicable Date were independent third parties; and none of our

distributors transacted with us during the Track Record Period and up to the Latest Practicable

Date are controlled by our former or current employees, uses our brand or name, or has

received any material advance or financial assistance from us.

The following table sets forth the movement of the number of our distributors for the

periods indicated below.

Year ended December 31,

Six months
ended

June 30,

2022 2023 2024 2025

Number of distributors at the

beginning of the period 1,939 1,676 1,742 1,449
Addition of new distributors(1) 288(3) 516(3) 345(3) 167(3)

Termination of existing

distributors(2) 551(5) 450(5) 638(5) 567(5)

Net increase/(decrease) in

distributors (263) 66 (293) (400)

Number of distributors at the
end of the period 1,676 1,742 1,449 1,049

Notes:

(1) New distributors refer to distributors who (i) had at least one transaction with us in the relevant period;
and (ii) did not have any transaction with us in the immediately preceding calendar year.

(2) Terminated distributors refer to distributors who (i) did not have any transaction with us in the relevant
period; and (ii) had at least one transaction with us in the immediately preceding calendar year.

(3) The distribution agreements we enter with distributors generally have a term of one year. In 2022, 2023
and 2024 and the six months ended June 30, 2025, distributors who had at least one transaction with us
in the respective year and did not have any transaction with us in the immediately preceding year
amounted to 288, 516, 345 and 167, respectively, primarily due to our increasing need to engage
distributors mainly for distributing, in line with the growth of market demand, our major products
Leweijing, Xinbolin, astragalus granule and sevoflurane for inhalation, as well as other products such
as structural fat emulsion injection and dexmedetomidine hydrochloride and sodium chloride injection.

(4) We expect that certain distributors who had at least one transaction with us in 2024 but did not have any
transaction with us in the six months ended June 30, 2025 will work with us work with more distributors
during the remainder of the year.

(5) In 2022, 2023 and 2024 and the six months ended June 30, 2025, distributors who did not have any
transaction with us in the respective year and had at least one transaction with us in the immediately
preceding year amounted to 551, 450, 638 and 567, respectively, primarily due to (i) the inclusion of
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the compound of Leweitai in the fourth batch of national VBP scheme in February 2021, in which we
did not participate in the bidding process, (ii) the inclusion of the competing compound of Tianze in the
fifth batch of national VBP scheme in June 2021, which collectively affected the market demand for our
products, resulting in our decreased demand of engaging distributors in distributing such products, and
(iii) the inclusion of the compound of Leweijing in the ninth batch of national VBP scheme in November
2023, under which Leweijing are mainly supplied for seven provinces.

Distributor Management

Each business division of our sales and marketing team is responsible for the overall

management of distributors of the specific products within its responsibility, ranging from

selecting, monitoring, reviewing and managing risks associated with our distributors. We

choose our distributors based on their demonstrated distribution capabilities, knowledge of

their respective markets, financial stability, creditworthiness, and operational scale. All

distributors must hold the necessary licenses and permits for pharmaceutical sales and

distribution. Additionally, our distributors are required to comply with the latest GSP standards

for cold-chain storage and transportation, ensuring that our products are delivered safely and

promptly to the targeted medical institutions and pharmacies.

Terms of Distribution Agreements

We have a seller-buyer relationship with our distributors under the buy-out sale model.

We retain no ownership over the products that we sell to them, and all significant risks and

rewards associated with these products are transferred to them upon delivery to and acceptance

by them. We enter into distribution agreements with our distributors. Individual sales contracts

or purchase orders are generally separately entered into or placed for each purchase. The

following sets forth salient terms of our distribution agreements:

• Term. The typical duration of distribution agreements is one year.

• Designated distribution area. Distributors are generally not allowed to sell or

distribute our products outside of their designated distribution areas.

• Exclusivity. Distributors are granted the distributorship of specified certain types of

products in their designated distribution areas generally on a non-exclusive basis.

• Sales target and minimum purchase requirement. Our agreements with distributors

generally do not specify an agreed annual sales target or minimum annual purchase

amount.

• Resale price management. We generally do not control the prices at which our

distributors resell our products to their customers.
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• Inventory level. We generally do not require our distributors to maintain a minimum

inventory level. We have the right to take stock of distributors’ inventory of the

products sold by us from time to time.

• Return of products. Our distributors are required to inspect the products on delivery.

Returns and exchanges are generally not allowed except for defective products,

incorrect deliveries or damages.

• Access to information. We require major distributors to provide us with access to

information at our request, usually on a monthly basis, including providing us with

sales data of our products or with access to such information through their

information technology system.

• Credit terms. We generally grant our major distributors credit terms of 30 to 120

days, with longer terms granted to selected distributors with whom we have built a

strong business and financial track record. We also require prepayments for product

deliveries to our distributors in certain instances.

• Confidentiality. Both parties have non-disclosure obligations and undertake to only

use each other’s trade secrets and other business information to the extent necessary

and not to disclose such trade secrets or other business information to any third

party.

• Termination. We may terminate the distribution agreements in the event of, among

others, (i) any material breach by our distributors, such as sales outside of their

designated distribution areas and providing falsified sales data; or (ii) any other

breach by our distributors that is not remedied within a prescribed time-period.

Prevention of Cannibalization and Channel Stuffing

We believe that our sales correspond to actual market demand and therefore our products

are at low risk of channel stuffing in our distribution network, because:

(i) We generally do not have mandatory sales targets for distributors, which we believe

encourages distributors to order based on actual market demand and sales forecasts.

(ii) We adopt a sales model that transfer the full ownership of the goods at the time of

acceptance, and normally there are no return rights for unsold inventory during the

contract term, except for product defects, incorrect deliveries, damages, or policy-

related factors. This model shifts the responsibility and risk of unsold inventory to

the distributors. Since their capital is tied up in the inventory, the distributors are

incentivized to order based on actual sales demand, thus reducing holding costs and

the risk of obsolescence. Our cumulative amount of actual product return for the

revenue recognized during the Track Record Period, as measured subsequent to the
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Track Record Period and up to August 31, 2025, was RMB48.8 million, accounting

for 2.6% of the total revenue from the sales of pharmaceutical products, which was

in line with prevailing industry practices as advised by CIC.

(iii) During the Track Record Period, a large portion of our products were sold under

VBP schemes through distributors. This provided a high degree of transparency and

certainty in sales volume and pricing. Consequently, the role of our distributors for

these products was primarily logistical, focusing on delivering products according to

the orders placed by public hospitals, which reduced the incentive for distributors to

overstock.

We have implemented a multifaceted approach to minimize the risk of sales

cannibalization among our distributors. We enforce geographic limitations, which clearly

specify the designated distribution areas in our distribution agreements for each of our

distributors and forbid sales beyond these zones. Together with the detailed information

regarding the flow of monthly sales of our products through our major distributors, we

diligently oversee their sales to end customers or sub-distributors (if any), and spot any

abnormalities in a timely manner. Once we detect such sales anomalies, including cross-

regional or cross-channel sales, we will immediately require our distributors to halt all sales

and shipments, and return their stock to us. If, under these circumstances, distributors continue

to sell the products externally, we will impose penalties for the unauthorized sales, including

financial sanctions and potential termination of distribution agreements.

We have also adopted various measures to avoid channel stuffing. According to our

distribution agreements, product returns are not allowed unless there is a product quality issue,

which helps us to minimize channel stuffing risk. We regularly sample for different products

and review information including sales and/or inventory data from our distributors, and may

request further information if we identify any irregularities. We also consider purchase

volumes, historical data, regulatory changes, and other market factors to monitor our product

sales. Further, we actively adjust our sales strategy and geographic or product coverage of each

distributor based on market demand and each distributor’s capacity. During the Track Record

Period and up to the Latest Practicable Date, we did not notice any unusually large

procurements that were inconsistent with distributors’ past practices, nor did we notice any

abnormally high inventory level of our distributors.

Anti-corruption and Anti-bribery Measures

Distributors are subject to anti-corruption and anti-bribery obligations pursuant to the

terms of our distribution agreements, under which distributors (i) are required to comply with

PRC laws and regulations, including anti-corruption and anti-bribery laws and regulations; and

(ii) shall bear integrity obligation. See “— Risk Management and Internal Controls.”
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Implication of and Compliance with the “Two-Invoice System”

We are subject to the “Two-Invoice System” in China, under which invoices are issued by

drug manufacturers to drug distributors on a one-off basis while invoices are issued by drug

distributors to medical institutions on a one-off basis. Public medical institutions are required

to adopt the “Two-Invoice System,” while private medical institutions are encouraged but not

required to adopt the “Two-Invoice System.” Pharmaceutical manufacturers and distributors

who fail to implement the two-invoice system may be disqualified from attending future

bidding events or providing distribution for hospitals and blacklisted for drug procurement

practices.

In our agreements with distributors, we specify the regions and types of end-customer,

such as hospitals, pharmacies and clinics, to which each distributor is authorized to sell our

products. Under the circumstances where public hospitals are the end-customers, which are

subject to the Two-Invoice System, we strictly comply with the “Two-Invoice System” and our

distributors can only sell our products directly to public hospitals without involving any

sub-distributors, as required by the relevant policy. Some of our prescription drug products,

such as Leweijing, Leweitai, Youmeining and Tianze, are predominantly sold to public

hospitals and therefore such sales are subject to the Two-Invoice System.

Under the circumstances where the end-customers are not public hospitals but

pharmacies, clinics and private hospitals, since the Two-Invoice System is not required to be

adopted, we do not prohibit our distributors to engage sub-distributors. Some of our

distributors may use sub-distributors to extend the product reach due to the typically large

number and scattered distribution of pharmacies, clinics and private hospitals, which is in line

with the industry norm, according to CIC. For some of our non-prescription drug products,

such as astragalus granule, the majority of end-customers are private hospitals, pharmacies and

other medical institutions, which are not subject to the Two-Invoice System. Generally, we do

not have contractual relationships with sub-distributors engaged by our distributors, who hold

primary supervisory responsibilities over their respective sub-distributors. We enter into

agreements with a small number of sub-distributors, whom we consider responsible for

distribution in key locations while handling a substantial quantity of sales. We entered into

agreements with 186, 201, 188 and 121 sub-distributors in 2022, 2023 and 2024 and the six

months ended June 30, 2025, respectively.

We have implemented a series of internal control measures to monitor the implementation

of the Two-Invoice System across different areas, ensuring our ongoing adherence to relevant

rules, regulations and policies. For example, we provide training to our management and sales

and marketing teams to enhance their understanding of the Two-Invoice System and related

regulations, and we require our sales and marketing teams to adjust distribution strategies

promptly according to the latest implementation status of the Two-Invoice System. We also

closely communicate with distributors to gain insight into the distribution of products.

Generally, we request the identities of their end-customers or sub-distributors from our major

distributors monthly, and we typically require those with sub-distributors to provide us with the

identities of end-customers of their sub-distributors as well. By monitoring sales to end
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customers, we gain an understanding of our sales situation and continuously oversee our

distribution network’s adherence to the Two-Invoice System. Should we detect any violations,

we will enforce stringent penalties, including but not limited to suspension of the distributor’s

contract, liquidated damages, and potential legal action.

Our Directors confirm that during the Track Record Period and up to the Latest

Practicable Date, we (i) had not been deemed to have violated or circumvented any law,

regulations, rules or policies in relation to the “Two-Invoice System”, (ii) had not been

disqualified from participating in public tendering processes in any province, (iii) were not

subject to any administrative fines or penalties by the competent authorities in relation to the

“Two-Invoice System”, and (iv) had not received any warning or notice from any competent

authorities in relation to the compliance of the “Two-Invoice System.”

Direct Sales to Retail Pharmacies

Our direct sales to retail pharmacies primarily focuses on promotion and direct

engagement with pharmacy customers. For around 1% of our revenue from sale of

pharmaceutical products during the Track Record Period, we sell our products directly to major

domestic pharmaceutical retail chains enterprises, which then allocate these products to the

affiliated retail outlets operated by them. We support our direct sales customers in the external

promotion and display of our products and conduct regular training sessions for pharmacy sales

staff. These training programs are designed to enhance their knowledge of our products,

enabling effective promotion and sales, and ensuring that patients use our medications

appropriately. As of December 31, 2022, 2023 and 2024 and June 30, 2025, the number of our

direct sales customers amounted to 48, 57, 28 and 25, respectively.

We enter into standard framework agreements with our direct sales customers, and/or

sales contracts on an annual basis. Pursuant to the direct sales agreements, we are responsible

for the delivery of our products to our direct sales customers at our own cost. Generally, we

do not allow product returns or exchanges except for defective products, which is subject to

approval by our designated personnel. Our major direct sales customers are required to

regularly confirm their inventory levels with us to avoid the sale of expired products. We

typically grant our major direct sales customers a credit term of 30 to 90 days and direct sales

customers typically pay us via wire transfer or bank acceptance bills.

Logistics Arrangement

We generally engage third-party logistics service providers to transport our products to

our distributors and other direct customers. We have entered into logistics service agreements

with these providers, pursuant to which they are responsible for furnishing comprehensive

logistics services, encompassing storage, secondary packaging, and timely shipment to

specified destinations. Our prerequisites mandate that such logistics service providers maintain

contemporary pharmaceutical storage and distribution facilities. Moreover, they must hold

third-party pharmaceutical logistics qualifications sanctioned by competent authorities.

Pursuant to the logistics arrangements, these providers bear responsibility for any loss,
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damage, or contamination of transported drugs resulting from their negligence during the

provision of logistics services. Breach of contract by the logistics providers, including failure

to meet these obligations, may result in the imposition of liquidated damages.

PRICING

We formulate and implement a reasonable pricing strategy for our marketed products to

stay competitive and profitable. We take into account a number of factors in determining our

prices, which primarily include our R&D, production and marketing costs and expenses, the

perceived value of products, our market share and the competitive landscape. In addition, our

pricing strategies are also affected by the regulations and policies on the pharmaceutical

industry, including medical insurance reimbursement standards and regulation of medical and

pricing practices. The regulatory regimes that are relevant to our business and results of

operations mainly include the centralized tender process and the VBP, both governing the

purchase of drugs by public hospitals and public medical institutions, as well as the NRDL and

NEDL, both governing drug coverage and reimbursement.

We are dedicated to closely monitoring new policies affecting the pricing of

pharmaceuticals in China and formulating strategies to stay competitive and profitable.

Centralized Tender Process and Volume-based Procurement

The centralized tender process and volume-based procurement (VBP) are two distinct but

interrelated mechanisms in China’s pharmaceutical procurement system, both aimed at

reducing healthcare costs and increasing access to medications. The centralized tender process

is a provincial or regional system used in China for public hospitals to purchase most

medications at the bid prices. The procurement volume under centralized tender process is not

guaranteed, and depends on hospital preferences and market demand. The VBP is a national or

regional procurement mechanism that leverages large-volume government procurement to

lower the prices of the selected medications. The VBP typically guarantees a large procurement

volume, which encourages pharmaceutical companies to offer lower prices in exchange for

assured sales.

The centralized tender process covers a broad range of drugs, whereas the VBP tends to

focus on a select number of commonly used drugs, especially generic drugs. If a drug is

included in VBP, its prices and sales volume to public hospitals will primarily be determined

through the VBP scheme. Once a VBP cycle ends or for provinces not participating in VBP,

such drugs can still be procured through the centralized tender process. If a drug does not win

bids in VBP, it may still be procured through the centralized tender process, but it may

experience a sharp decline in demand as public hospitals prioritize purchasing VBP-winning

drugs. Out of the VBP scope, public hospitals primarily procure drugs at bid prices determined

through the centralized tender process based on their needs.
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Centralized Tender Process

Prices of most pharmaceutical products in China sold to public hospitals and public

medical institutions are determined through a competitive centralized tender process at the

provincial or municipal level. The centralized tender process is held in different regions across

China with varying terms and procedures. Generally, pharmaceutical companies bid to have

their drugs listed on an online procurement platform operated at provincial or regional level,

where public hospitals can choose to purchase the listed drug at the negotiated prices.

Participants eligible for submitting bids in the centralized tender process include all

pharmaceutical manufacturers, sole agents of imported drugs and holders of marketing

authorizations for drugs. We, as the pharmaceutical manufacturer and the holder of marketing

authorizations for drugs covered by the centralized procurement program, submit bids in a

centralized tender process to supply our applicable products to these institutions at specified

prices. These bids are generally considered based on, among other things, price

competitiveness, product quality, clinical effectiveness, as well as qualifications and reputation

of the manufacturer. If we are successful in winning bids in a centralized tender process, the

relevant products will be sold to the public medical institutions at the bid prices, which is the

primary determinant of prices at which we sell our products to our distributors. The centralized

tender process has created pricing pressure among substitute products.

During the Track Record Period, we generated revenue from the sales of 31 approved

drug products with over 100 specifications, which includes both generics and traditional

Chinese medicine products. A substantial portion of these products is sold to distributors, who

then supply them to public hospitals and other medical institutions in China. Consequently, we

actively participate in the centralized tender process, carefully considering various factors,

including the trade-off between price levels and sales volumes. The centralized tender process

present both challenges and opportunities for us. Challenges include potential declines in

revenue and profit for products that do not win bids, loss of market share in regions where we

fail to secure bids, and the pressure to adjust prices, which can affect profit margins. However,

by leveraging our product differentiation bidding strategy, opportunities arise from cost and

efficiency advantages from reduced selling and marketing expenses and expanded market

access through successful bids. Our success in the centralized tender process relies on

differentiating our products and pricing bids profitably, supported by national-level

recognitions and quality evaluations. Failure to do so would result in lost revenue from sales

to public medical institutions, impacting our financial performance.

VBP

Prices of certain pharmaceutical products in China sold to public hospitals and public

medical institutions are affected by the VBP scheme. The VBP scheme aims to achieve a lower

price of pharmaceuticals with mature, high-volume clinical usage and sufficient market

competition through a competitive bidding process for large-volume procurement. The VBP

scheme has rolled out at both national and regional levels.

BUSINESS

– 454 –



The national VBP is a centralized procurement system initiated by the national

government to secure large volumes of essential drugs at significantly lower prices. Drugs

selected for national VBP must have one originator and at least six manufactures of generic

versions that pass consistency evaluation with the originator to ensure competition in the

bidding process. Passing consistency evaluation is essential for generics to be eligible for

bidding process. Pharmaceutical companies compete to win bids by offering a substantial price

reduction in exchange for guaranteed sales volumes across various provinces and regions. By

centralizing the procurement process, this mechanism also minimizes the role of distributors

and intermediaries, improving efficiency and transparency of supply to public hospitals. As a

result, the inclusion in the national schemes generally exerts substantial downward pricing

pressure of the selected drugs. The total procurement volume will be shared among the winning

bidders. Its impact on the sales volume of a bid-winning drug depends on such drug’s market

share among its drug class prior to the implementation of such national schemes. Specifically,

the national VBP scheme for pharmaceuticals imposes certain limitations on the number of

provinces each winning bidder are entitled to supply. Therefore, pharmaceutical manufacturers

which have a smaller market share prior to winning the VBP bid will usually experience a

bump in sales volume. For pharmaceutical manufacturers which have a large market share,

however, their sales volume may decrease after winning the bid in national VBP scheme for

pharmaceuticals, as they have to share a smaller market with the other winning bidders. For

example, our product Leweijing participated in the ninth batch of the national VBP scheme in

2024. Before winning the bids in the national VBP scheme, the sales revenue of Leweijing

ranked 4th nationally in 2023 with a market share of 12.1% of the propofol emulsion injection

market in China, according to CIC. Under the national VBP, each winning bidder will mainly

supply the products for certain designated provinces. Therefore, Leweijing’s sales volume

outside of the seven provinces for which it is the primary supplier declined after the

implementation of the national VBP. See “— Our Marketed Products — Generic Drugs —

Anesthesia Drugs — Leweijing” for details. For drugs in the same drug class that are not

included in such scheme (i.e. they do not win the bidding), they typically lose significant

market share in public hospitals, while they are not mandatorily required to lower selling prices

to align with the low-priced bid-winning drugs. A national VBP scheme typically lasts for a

term ranging from one to three years.

Following the completion of contract period of national VBP schemes, a process known

as continuation procurement often follows at provincial or regional level to stabilize the supply

and pricing structure established during the national VBP. If a drug was not previously included

in the national schemes, it may expand its market share through participating in the

continuation procurement. So far, the national government has never initiated a new round of

national VBP after the drugs enter provincial continuation procurement stage.

Besides national VBP and continuation procurement, provincial governments also roll out

VBP schemes at provincial or regional level to complement the national schemes by expanding

the reach of volume-based procurement beyond the drugs selected for national bidding. Similar

to national VBP, the provincial VBPs exert downward pressure on drug price with a guaranteed

procurement volume by public hospitals in the relevant province or region.
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During the Track Record Period, a number of our products were subject to national or

provincial VBP schemes. For example, propofol medium and long chain fat emulsion injection,

dexmedetomidine hydrochloride injection, ornidazole capsule were subject to the national VBP

scheme; Leweijing (propofol injectable emulsion) participated in provincial VBP schemes and

later the national VBP scheme; Tianze (medium and long chain fat emulsion injection) and

Xinbolin (ribavirin granule) participated in provincial VBP schemes. For further details, please

see “— Our Marketed Drugs — Generic Drugs.” While the VBP scheme sometimes allows us

to sell our products in larger volumes, it typically exerts downward pressure on the prices at

which we sell our products to our distributors. To mitigate such impact, we continue to

diversify our product portfolio by introducing new marketed drugs.

NRDL

Participants of the national public medical insurance programs and their employers, if

any, are required to contribute to the payment of insurance premium on a monthly basis.

Program participants are eligible for full or partial reimbursement of the cost of drugs included

in the NRDL which sets forth the payment standard for drugs under the basic medical

insurance, work-related injury insurance and maternity insurance funds. The National

Healthcare Security Administration of the PRC, together with other government authorities,

have the power to determine the drugs included in the NRDL. For details of the mechanism,

selection criteria, evaluation and approval procedures of the NRDL, see “Regulatory Overview

— Laws and Regulations in Relation to New Drugs — NRDL.”

As of June 30, 2025, certain of our marketed products were included in the NRDL,

including propofol injectable emulsion, propofol medium and long chain fat emulsion

injection, dexmedetomidine hydrochloride injection, medium and long chain fat emulsion

injection, ornidazole capsule, racecadotril granule, astragalus granule and chaihuang granule.

To achieve this, our products undergo a rigorous evaluation and approval procedure based on

the NRDL’s selection criteria. Being part of the NRDL has substantial implications for our

company as it determines the medical insurance reimbursement standards for our products.

However, this may also lead to a decrease in the price of our products in certain provinces due

to the transparent, multi-party negotiation mechanism for pricing.

NEDL

The NEDL is issued by the Ministry of Health and eight other ministries and commissions

in the PRC, aiming at promoting essential drugs sold to patients at fair prices in the PRC and

ensuring that the general public in the PRC has equal access to the essential drugs. Basic

medical institutions funded by the government, which primarily include country-level

hospitals, country-level Chinese medicine hospitals, rural clinics and community clinics, shall

store up and use drugs listed in the NEDL. The selection of drugs listed in the NEDL shall be

in accordance with the principles of necessity for prevention and treatment, safety and

effectiveness, reasonable price, easy to use and clinical preference. For details of the

mechanism, selection criteria, evaluation and approval procedures of the NEDL, see

“Regulatory Overview — Laws and Regulations in Relation to New Drugs — NEDL.”
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Supply Chain Quality Control

We apply meticulous approach to material management, which underscores our

commitment to maintaining high standards of quality and operational excellence across all

phases of our production process. We have adopted a comprehensive supplier management

procedure elaborating on the qualifications of suppliers, selection criteria, QA methods and

standards, supplier approval procedures, and quality audit plans. The QA department, in

collaboration with relevant departments, conducts quality evaluations of all suppliers providing

raw materials. For major material suppliers, the QA conducts both on-site and off-site quality

audits and vetoes suppliers failing to meet our quality assessment criteria. Only those suppliers

who pass our evaluation and are approved are included in our approved supplier list, and we

purchase raw materials used in our production only from approved suppliers. For details about

our supply chain management, please see “— Manufacturing — Supply Chain Management.”

All materials purchased by our procurement team are subject to inspection upon receipt

according to our standard procedures. Our QC personnel conducts sampling inspections in

batches, and issues inspection reports indicating whether the materials meet quality standards

within specified time limits. The QA personnel reviews these inspection reports alongside the

material acceptance records and testing records to conduct a material audit assessment. Based

on the assessment result, our quality management department head decides whether to approve

the release of materials. We store the materials that are approved for release by category

according to specified storage conditions and use such materials within their designated shelf

lives. With instructions to control the issuance and receipt of materials, we are able to minimize

the risk associated with our supply chain, ensuring precise management of material types and

quantities.
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The following flow chart illustrates our raw material quality control procedures:
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Receive raw materials in 
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Receive raw materials
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No

No
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No

No
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Manufacturing Quality Control

All of our manufacturing processes are conducted in accordance with our detailed

production instructions, protocols and the GMP standards. Our QA personnel conduct rigorous

quality monitoring at each stage of the production process to ensure complete compliance with

all operational procedures, which guarantees that there are no deviations from the established

standards in processes or quality.

Upon completion of the batch production of intermediate and pre-packaged products,

operational personnel proceed with the weighing and rechecking processes. The products are

then stored at designated intermediate stations, and the operational personnel is required to

complete the inspection records of intermediate products, and submit samples to the QC
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department for testing. Following the sampling management procedures to collect and test

samples, the QC personnel issue intermediate product inspection reports. These reports, along

with batch inspection records, are reviewed by the QC director and then forwarded to the QA

department for further audit.

The QA personnel, upon receiving the intermediate product inspection reports, conduct a

comprehensive audit that evaluates the inspection results, adherence to process protocols,

operator performance, process control, environmental monitoring, deviation handling, and

change management. This review process aims to ensure that every aspect of the production

process is compliant and that any deviations are explicitly explained or have been thoroughly

investigated and addressed. Based on the outcomes of these evaluations, onsite QA personnel

make a final decision on whether the intermediate products can be approved for further

processing or distribution by issuing either a release or a non-release notice for the

intermediate products, along with corresponding certificates of conformity or non-conformity.

Finished Product Quality Control

Upon completion of the finished products in the production workshop, QC personnel

collect and test samples according to the sampling management procedure, as well as the

specified internal quality standards and inspection procedures, and issue a finished product

inspection report. The QC director reviews both the batch inspection records and the finished

product inspection reports and forward them, together with an environmental monitoring report

if such monitoring is required during the production process, to the QA department for further

review.

In addition, our production workshop conducts a review of the batch production and

packaging records after the production to timely investigate and resolve any deviations. Upon

completion of these reviews, the workshop submits the batch production records, batch

packaging records, and related deviation investigation records to the QA department.

The QA department plays a crucial role in the master of quality control, reviewing various

records, including the batch production records prepared by manufacturing and technology

department, batch inspection records prepared by QC department, monitoring records, and

related records of deviations, out-of-specification results, changes, and monitoring. This

thorough evaluation ensures that each batch of finished products meets quality standards

consistent with registration requirements and GMP. The QA department confirms the

evaluation results, and the authorized quality person issues either a release or a non-release

notice for based on these results, making clear decisions regarding approval, rejection, or other

necessary actions. The QA department then issues documents such as certificates of

compliance, inspection reports, and release orders along with the products to the warehouse.

Only accompanied with such documents will the warehouses release products for shipment,

thereby moving the products into the sales phase.
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The following flow chart illustrates our quality control procedures for our in-process and

final products:
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After-sales Supervision

We have implemented a thorough management framework to oversee the quality and

safety of our products in the post-marketing phase, including product complaints, product

recalls, adverse drug reaction reporting, and monitoring. To this end, we have adopted a series

of procedures, such as Product Complaint Handling Standard Operating Procedure, Recall

Standard Operating Procedure, and Adverse Drug Reaction Reporting and Monitoring Standard

Operating Procedure. These systems are designed to conduct pharmacovigilance activities and

significantly minimize the risk associated with drug quality and safety. We have staffed

specialized personnels responsible for monitoring and reporting adverse drug reactions. These

personnel systematically collect and meticulously record adverse reactions, regularly conduct

drug safety risk assessments, and compile and submit safety update reports. This proactive

approach allows us to swiftly implement necessary measures to mitigate risks and uphold the

highest standards of product safety and patient care.

PRODUCT RETURNS

We have established a comprehensive internal control system to minimize the risks

related to drug quality and safety to the greatest extent possible. For details about our

after-sales supervision, please see “— Quality Control and Assurance — After-sales

Supervision.” During the Track Record Period and up to the Latest Practicable Date, we did not

have any product recall due to quality issues.

We generally do not accept any product returns and exchanges, except for defective

products, incorrect deliveries, damages, or policy-related factors. The primary responsibility

for handling returns and exchanges lies with the respective business divisions, with support

from the finance department, the quality control department and warehouses. Typically, the

return process begins with a return request submitted by the business manager of the business

division, and the business manager will coordinate the return with the distributors for the

subsequent transportation to our warehouses after obtaining the approval of the head of that

business division and our finance department. Upon arrival, our warehouse staff inspects the

returned goods against the commercial delivery note, followed by a quality inspection and final

review by the quality control department. For defective products, we are fully responsible for

the cost of return and replacement of these products. For details of the return policy with our

distributors, see “— Sales and Marketing — Sales — Distribution — Distributor

Management.”

We have established a dedicated section named “drug vigilance” at our website, which is

accessible to the public. This section allows any patient who suspects they have experienced

adverse reactions potentially linked to our medications to complete a form, enabling the

reporters to provide their original medical condition, suspected drug name, manufacturer

details, batch number, and a detailed description of the adverse reaction observed. We also

encourage end customers to report adverse events via telephone and email channels for

enhanced accessibility and responsiveness. Once our backend system receives these reports,

our specialized team promptly initiates coordination efforts, ensuring thorough communication
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and support throughout the process. We have implemented detailed procedures on how to

handle quality complaints and provide for the contingency for any adverse patient reaction to

our products. In addition, our sales and marketing team is responsible for following up

customer complaints to ensure that they have been dealt with appropriately.

During the Track Record Period, when the product returns occurred and were accepted,

the amount of actual product returns would offset the sales revenue. We estimated the future

sales return of the products sold based on the historical experience at the end of each reporting

period and recorded refund liability for the expected returns, and simultaneously recognized an

asset for the right to returned goods asset. As of December 31, 2022, 2023 and 2024 and June

30, 2025, our refund liabilities amounted to RMB14.1 million, RMB11.2 million, RMB9.7

million and RMB8.6 million, respectively; our right to returned goods assets amounted to

RMB6.6 million, RMB6.0 million, RMB6.4 million and RMB5.6 million, respectively. The

cumulative amount of actual product return for the revenue recognized during the Track Record

Period, as measured subsequent to the Track Record Period and up to August 31, 2025, was

RMB48.8 million, accounting for 2.6% of the total revenue from the sales of pharmaceutical

products, which was in line with the industry practice as advised by CIC. During the Track

Record Period and up to the Latest Practicable Date, the amounts of our product returns and

exchanges did not have a material adverse effect on our operations of business, and we had not

experienced any material complaint or product liability or other legal claims from our

customers due to problems associated with the quality of our products.

SUPPLIERS

During the Track Record Period, our suppliers primarily consisted of CROs and suppliers

of raw materials, equipment, devices and construction services. We select our suppliers by

considering cost and their capability, quality, reputation, delivery and regulatory compliance.

For details of our procurement process, please see “— Quality Control and Assurance —

Supply Chain Quality Control.”

Purchases from our five largest suppliers in each period during the Track Record Period

were RMB111.5 million, RMB165.2 million, RMB217.2 million and RMB228.8 million in

2022, 2023 and 2024 and the six months ended June 30, 2025, respectively, representing

16.2%, 16.8%, 15.8% and 24.4% of our total purchases for the corresponding periods.

Purchases from our largest supplier in 2022, 2023 and 2024 and the six months ended June 30,

2025 were RMB35.8 million, RMB58.8 million, RMB73.2 million and RMB98.8 million,

respectively, representing 5.2%, 6.0%, 5.3% and 10.6% of our total purchases for the

corresponding periods. Our suppliers generally provide us credit terms of 30 to 270 days, and

we generally settle with them by bank transfer and bills. The following table sets forth details

of our five largest suppliers for each year/period during the Track Record Period.
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Suppliers Background

Products/
Services
Purchased

Commencement
of Business
Relationship

Purchase
Amount

% of Total
Purchase

(RMB in

thousands)

For the year ended December 31, 2022
Supplier A A limited company established in 2013 and

headquartered in Deyang, Sichuan,

primarily focusing on the development

and sales of traditional Chinese

medicine, with a registered capital of

RMB15.0 million

Raw materials 2013 35,833 5.2

Supplier B A public hospital located in Guangzhou,

Guangdong, with an initial capital of

RMB260.2 million

R&D services 2019 26,761 3.9

Supplier C A limited company established in 1998 and

headquartered in Guangzhou,

Guangdong, primarily focusing on

providing manufacturing of chemical

APIs, with a registered capital of

RMB252.6 million

Raw materials 2010 20,378 3.0

Supplier D A joint stock company established in 2010

and headquartered in Shanghai, primarily

focusing on providing medical science

technology consulting and development

services, with a registered capital of

RMB105.7 million

R&D services 2018 17,206 2.5

Supplier E A limited company established in 2012 and

headquartered in Chengdu, Sichuan,

focusing on the development,

manufacturing and sales of traditional

Chinese medicine, with a registered

capital of RMB20.0 million

Raw materials 2021 11,325 1.6

Total 111,503 16.2
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Suppliers Background

Products/
Services
Purchased

Commencement
of Business
Relationship

Purchase
Amount

% of Total
Purchase

(RMB in

thousands)

For the year ended December 31, 2023
Supplier D A joint stock company established in 2010

and headquartered in Shanghai, primarily

focusing on providing medical science

technology consulting and development

services, with a registered capital of

RMB105.7 million

R&D services 2018 58,839 6.0

Supplier F A limited company established in 2003 and

headquartered in Chongqing, focusing on

industrial and mining engineering

construction, with a registered capital of

RMB38.0 million

Construction

services and

fixed assets

2022 28,345 2.9

Supplier E A limited company established in 2012 and

headquartered in Chengdu, Sichuan,

focusing on the development,

manufacturing and sales of traditional

Chinese medicine, with a registered

capital of RMB20.0 million

Raw materials 2021 26,495 2.7

Supplier A A limited company established in 2013 and

headquartered in Deyang, Sichuan,

primarily focusing on the development

and sales of traditional Chinese

medicine, with a registered capital of

RMB15.0 million

Raw materials 2013 26,043 2.6

Supplier B A public hospital located in Guangzhou,

Guangdong, with an initial capital of

RMB260.2 million

R&D service 2019 25,455 2.6

Total 165,177 16.8
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Suppliers Background

Products/
Services
Purchased

Commencement
of Business
Relationship

Purchase
Amount

% of Total
Purchase

(RMB in

thousands)

For the year ended December 31, 2024
Supplier D A joint stock company established in 2010

and headquartered in Shanghai, primarily

focusing on providing medical science

technology consulting and development

services, with a registered capital of

RMB105.7 million

R&D services 2018 73,189 5.3

Supplier G A U.S.-based leading global provider of

advanced analytics, technology solutions,

and clinical research services, ranking

among the top 10 global CROs by

revenue in 2024

R&D services 2023 46,161 3.3

Supplier B A public hospital located in Guangzhou,

Guangdong, with an initial capital of

RMB260.2 million

R&D services 2019 37,256 2.7

Supplier H A public hospital located in Shanghai, with

an initial capital of RMB168.46 million

R&D services 2021 30,519 2.2

Supplier I A limited liability company established in

2003 and headquartered in Shanghai,

primarily focusing on pharmaceutical

R&D services, including clinical trial

management, regulatory consulting, and

data management

R&D services 2023 30,036 2.2

Total 217,161 15.8
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Suppliers Background

Products/
Services
Purchased

Commencement
of Business
Relationship

Purchase
Amount

% of Total
Purchase

(RMB in

thousands)

For the six months ended June 30, 2025
Supplier G A U.S.-based leading global provider of

advanced analytics, technology solutions,

and clinical research services, ranking

among the top 10 global CROs by

revenue in 2024

R&D services 2023 98,796 10.6

Supplier J A limited liability company established in

2005 and headquartered in Chengdu,

primarily focusing on human resources

consulting, talent outsourcing, and

workforce solutions

Human resource

solutions

2021 37,808 4.0

Supplier K A joint stock company established in 1993

and headquartered in Shanghai, primarily

focusing on manufacturing and

engineering of pharmaceutical equipment

and bioprocess systems. Supplier K is

listed on the Shenzhen Stock Exchange,

with a registered capital of RMB635

million

Construction

services and

fixed assets

2012 32,168 3.4

Supplier L A public hospital established in 1920 and

headquartered in Shanghai, primarily

focusing on integrated medical care,

teaching, and research

R&D services 2021 30,137 3.2

Supplier B A public hospital located in Guangzhou,

Guangdong, with an initial capital of

RMB260.2 million

R&D services 2019 29,871 3.2

Total 228,780 24.4

To the best of our knowledge, (i) all of our five largest suppliers for each year/period

during the Track Record Period are independent third parties, and (ii) none of our Directors,

their respective associates or any shareholder who owned more than 5% of our issued share

capital as of the Latest Practicable Date has any interest in any of our five largest suppliers for

each year/period during the Track Record Period.
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CUSTOMERS

In 2022, 2023 and the six months ended June 30, 2025, our revenue was primarily derived

from the sales of pharmaceutical products, mainly to third-party distributors. In 2024, our

revenue was primarily derived from the license fee income representing part of the Upfront

Payment received from BMS in March 2024 under the BMS Agreement. We sell a substantial

portion of our products to third-party distributors, who are our direct customers and are

responsible for subsequently selling and delivering our products to hospitals, other medical

institutions and pharmacies. We generally grant credit terms of 30 to 120 days to our major

distributors, and they generally settle with us by bank transfer and bills.

Our revenue from our five largest customers in each period during the Track Record

Period, calculated on the group level with entities controlled by the same group combined

together, were RMB266.8 million, RMB199.1 million, RMB5,537.8 million and RMB85.0

million in 2022, 2023 and 2024 and the six months ended June 30, 2025, respectively,

representing 38.0%, 35.5%, 95.1% and 49.9% of our total revenue for the corresponding

periods. Our revenue from our largest customer in each period during the Track Record Period

were RMB110.1 million, RMB83.6 million, RMB5,334.3 million and RMB31.1 million,

respectively, representing 15.7%, 14.9%, 91.6% and 18.2% of our total revenue for the

corresponding periods. The following table sets forth details of our five largest customers for

each year/period during the Track Record Period.

Customers Background

Products/
Services/
License
Provided

Commencement
of Business
Relationship

Revenue
Contribution

% of Total
Revenue

(RMB in

thousands)

For the year ended December 31, 2022
Customer A A joint stock company established in 2003

and headquartered in Shanghai, primarily

focusing on sale of pharmaceuticals and

medical devices. Customer A is listed on

the Hong Kong Stock Exchange, with a

registered capital of RMB3,120.7 million

Pharmaceutical

products

2008 110,106 15.7

Customer B A joint stock company established in 2007

and headquartered in Beijing, primarily

focusing on sale of pharmaceuticals.

Customer B is listed on the Hong Kong

Stock Exchange, with a registered capital

of RMB19,646.5 million

Pharmaceutical

products

2011 49,630 7.1
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Customers Background

Products/
Services/
License
Provided

Commencement
of Business
Relationship

Revenue
Contribution

% of Total
Revenue

(RMB in

thousands)

Customer C A joint stock company established in 1999

and headquartered in Chongqing,

primarily focusing on sale of

pharmaceuticals. Customer C is listed on

the Shenzhen Stock Exchange, with a

registered capital of RMB1,728.2 million

Pharmaceutical

products

2010 39,469 5.6

Customer D A joint stock company established in 1999

and headquartered in Wuhan, Hubei,

primarily focusing on sale of

pharmaceuticals. Customer E is listed on

the Shanghai Stock Exchange, with a

registered capital of RMB5,042.5 million

Pharmaceutical

products

2010 39,337 5.6

Customer E A joint stock company established in 1994

and headquartered in Shanghai, primarily

focusing on sale of pharmaceuticals.

Customer D is listed on the Shanghai

Stock Exchange and the Hong Kong

Stock Exchange, with a registered capital

of RMB3,702.8 million

Pharmaceutical

products

2010 28,303 4.0

Total 266,845 38.0
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Customers Background

Products/
Services/
License
Provided

Commencement
of Business
Relationship

Revenue
Contribution

% of Total
Revenue

(RMB in

thousands)

For the year ended December 31, 2023
Customer A A joint stock company established in 2003

and headquartered in Shanghai, primarily

focusing on sale of pharmaceuticals and

medical devices. Customer A is listed on

the Hong Kong Stock Exchange, with a

registered capital of RMB3,120.7 million

Pharmaceutical

products

2008 83,550 14.9

Customer B A joint stock company established in 2007

and headquartered in Beijing, primarily

focusing on sale of pharmaceuticals.

Customer B is listed on the Hong Kong

Stock Exchange, with a registered capital

of RMB19,646.5 million

Pharmaceutical

products

2011 40,328 7.2

Customer C A joint stock company established in 1999

and headquartered in Chongqing,

primarily focusing on sale of

pharmaceuticals. Customer C is listed on

the Shenzhen Stock Exchange, with a

registered capital of RMB1,728.2 million

Pharmaceutical

products

2010 31,539 5.6

Customer E A joint stock company established in 1994

and headquartered in Shanghai, primarily

focusing on sale of pharmaceuticals.

Customer D is listed on the Shanghai

Stock Exchange and the Hong Kong

Stock Exchange, with a registered capital

of RMB3,702.8 million

Pharmaceutical

products

2010 26,281 4.7

Customer F A joint stock company established in 1981

and headquartered in Liuzhou, Guangxi,

primarily focusing on sale of

pharmaceuticals. Customer F is listed on

the Shanghai Stock Exchange, with a

registered capital of RMB399.0 million

Pharmaceutical

products

2010 17,379 3.1

Total 199,077 35.5
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Customers Background

Products/
Services/
License
Provided

Commencement
of Business
Relationship

Revenue
Contribution

% of Total
Revenue

(RMB in

thousands)

For the year ended December 31, 2024
BMS A multinational pharmaceutical company

headquartered in the U.S. BMS is a

leading global pharmaceutical company

with US$48.3 billion in revenue in 2024

Licensing of

iza-bren

2023 5,334,291 91.6

Customer A A joint stock company established in 2003

and headquartered in Shanghai, primarily

focusing on sale of pharmaceuticals and

medical devices. Customer A is listed on

the Hong Kong Stock Exchange, with a

registered capital of RMB3,120.7 million

Pharmaceutical

products

2008 78,360 1.3

Customer B A joint stock company established in 2007

and headquartered in Beijing, primarily

focusing on sale of pharmaceuticals.

Customer B is listed on the Hong Kong

Stock Exchange, with a registered capital

of RMB19,646.5 million

Pharmaceutical

products

2011 70,112 1.2

Customer E A joint stock company established in 1994

and headquartered in Shanghai, primarily

focusing on sale of pharmaceuticals.

Customer D is listed on the Shanghai

Stock Exchange and the Hong Kong

Stock Exchange, with a registered capital

of RMB3,702.8 million

Pharmaceutical

products

2010 28,777 0.5

Customer G A state-owned enterprise established in

2000 and headquartered in Chongqing,

primarily engaged in investment and

management of chemical and

pharmaceutical assets, with a registered

capital of RMB4,041.5 million

Pharmaceutical

products

2014 26,243 0.5

Total 5,537,783 95.1
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Customers Background

Products/
Services/
License
Provided

Commencement
of Business
Relationship

Revenue
Contribution

% of Total
Revenue

(RMB in

thousands)

For the six months ended June 30, 2025
Customer B A joint stock company established in 2007

and headquartered in Beijing, primarily

focusing on sale of pharmaceuticals.

Customer B is listed on the Hong Kong

Stock Exchange, with a registered capital

of RMB19,646.5 million

Pharmaceutical

products

2011 31,090 18.2

Customer A A joint stock company established in 2003

and headquartered in Shanghai, primarily

focusing on sale of pharmaceuticals and

medical devices. Customer A is listed on

the Hong Kong Stock Exchange, with a

registered capital of RMB3,120.7 million

Pharmaceutical

products

2008 28,367 16.6

Customer E A joint stock company established in 1994

and headquartered in Shanghai, primarily

focusing on sale of pharmaceuticals.

Customer D is listed on the Shanghai

Stock Exchange and the Hong Kong

Stock Exchange, with a registered capital

of RMB3,702.8 million

Pharmaceutical

products

2010 9,817 5.8

Customer C A joint stock company established in 1999

and headquartered in Chongqing,

primarily focusing on sale of

pharmaceuticals. Customer C is listed on

the Shenzhen Stock Exchange, with a

registered capital of RMB1,728.2 million

Pharmaceutical

products

2010 9,240 5.4

Customer H A leading pharmaceutical company Pharmaceuticals 2023 6,529 3.8

Total 85,043 49.9
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To the best of our knowledge, (i) all of our five largest customers for each year/period
during the Track Record Period are independent third parties, and (ii) none of our Directors,
their respective associates or any shareholder who owned more than 5% of our issued share
capital as of the Latest Practicable Date has any interest in any of our five largest customers
for each year/period during the Track Record Period.

COMPETITION

We operate in a highly competitive industry. While we believe that our drug candidates,
technology platforms and management team provide us with significant competitive
advantages, we face potential competition from many others who are working to develop
therapies targeting the same indications. These include multinational biopharmaceutical
companies, specialty pharmaceutical companies, biotechnology companies, academic
institutions, government agencies and research institutions. Any drug candidates that we
successfully develop and commercialize will compete with both existing drugs and any new
drugs that may become available in the future.

We believe that the primary competitive factors in our markets include the identification
of promising targets, mechanisms, and pathways for drug development, molecule screening and
design, efficacy and safety of drug candidates, manufacturing efficiency, and
commercialization.

We believe our continued success will depend on our following capabilities: the
capability to develop innovative products and advanced technologies; the capability to apply
technologies to all production lines; the capability to develop an extensive product portfolio;
the capability to maintain a highly efficient operational model; the capability to attract, retain
and cultivate talent; the capability to maintain high quality standards; the capability to obtain
and maintain regulatory approvals; and the capability to effectively market and promote
products.

EMPLOYEES

As of June 30, 2025, we had a total of 2,824 full-time employees with 1,284 employees
located in China and the rest in the U.S. The following table sets forth a breakdown of our
employees by function as of June 30, 2025:

Function Number % of Total

R&D 1,360 48.2
Manufacturing 700 24.8
General and Administrative 624 22.1
Sales and Marketing 140 5.0

Total 2,824 100.0
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with applicable laws and regulations. We have reported and completed filing for the clinical

trial data of human genetic resources transmitted to our U.S. subsidiary and submitted

information backup, according to the HGR Regulations. SystImmune’s legal advisor as to U.S.

laws, upon reviewing the facts presented, is of the view that, as of the Latest Practicable Date,

the transfers of properly deidentified clinical data from and to SystImmune or its Chinese

affiliates made in connection of its ongoing clinical operations with existing U.S. partners,

including BMS and clinical sites, are not restricted by U.S. federal or state laws as applicable

to SystImmune and its affiliates. We continue to diligently monitor the regulatory landscape to

ensure compliance with applicable laws and regulations. We had not been subject to any

claims, lawsuits, penalties or administrative actions relating to cross-border clinical data

transfer activities as of the Latest Practicable Date.

During the Track Record Period and up to the Latest Practicable Date, to the best of our

knowledge, we had not encountered any material data or personal information leakage. Our

Directors confirm that we were not subject to any material claims, lawsuits, penalties or

administrative actions relating to non-compliance with applicable laws and regulations for data

privacy and protection as of the Latest Practicable Date.

PROPERTIES

We occupy certain properties in the PRC in connection with our business operation.

According to section 6(2) of the Companies (Exemption of Companies and Prospectuses from

Compliance with Provisions) Notice, this prospectus is exempted from compliance with the

requirements of section 342(1)(b) of the Companies (Winding Up and Miscellaneous

Provisions) Ordinance in relation to paragraph 34(2) of the Third Schedule to the Companies

(Winding Up and Miscellaneous Provisions) Ordinance which requires a valuation report with

respect to all our interests in land or buildings, for the reason that, as of the date of the most

recent audited combined balance sheet of our Group, none of the properties owned and leased

by us had a carrying amount of 15% or more of our combined total assets.

Owned Properties

As of the Latest Practicable Date, we obtained 41 land use right certificates for properties

with an aggregate site area of 242,332.91 sq.m. As of the Latest Practicable Date, we obtained

75 real estate ownership certificates for properties with total site area of approximately

139,321.73 sq.m. in the PRC. These parcels of properties mainly are located at Chengdu,

Sichuan Province, and are primarily used as our production facilities, administrative offices

and R&D buildings. Among all of our owned properties, 32 of land use rights with buildings

on them were pledged to secure our bank borrowings.

In addition, as of the Latest Practicable Date, we had not obtained the real estate

ownership certificates for two properties occupied by us used for dormitories and warehouses,

with an aggregate GFA of approximately 279.52 sq.m., representing around 0.2% of the total

GFAs of our owned properties. We acquired these two properties through a judicial auction in

November 2007, and their safety conditions were satisfactory as of the Latest Practicable Date.
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Risk Management

We are exposed to various risks in our business operations, and we believe that risk

management is important to our success. See “Risk Factors — Key Risks Relating to Our

Business and Industry” for more details. We have established our risk management systems to

identify, assess, monitor and mitigate the risks that may hinder our success including strategic

risks, operational risks, financial risks and legal risks.

To monitor the ongoing implementation of our risk management policies and corporate

governance measures after the Listing, we have adopted or will continue to adopt, among other

things, the following risk management measures:

• establish an Audit Committee to review and supervise our financial reporting

process and internal control system;

• adopt various policies to ensure compliance with the Listing Rules, including but not

limited to aspects related to risk management, connected transactions and

information disclosure;

• provide anti-corruption and anti-bribery compliance training periodically to our

senior management and employees to enhance their knowledge and compliance with

applicable laws and regulations;

• organize training sessions for our Directors and senior management in respect of the

relevant requirements of the Listing Rules and duties of directors of companies

listed in Hong Kong;

• enhance our reporting and records system for production facilities, including

centralizing their quality control and safety management systems and conducting

regular inspections of the facilities;

• establish a set of emergency procedures in the event of major quality-related issues;

and provide enhanced training programs on quality assurance and product safety

procedures.

Internal Controls

Our management team is responsible for establishing our internal controls system and the

audit committee of our Board is responsible for reviewing its effectiveness. We have engaged

an independent internal control consultant to perform the internal review procedures in

connection with the internal control of our Company and our major operating subsidiaries and

to report factual findings on our Group’s entity-level controls and internal controls of various

processes, including financial reporting and disclosure controls, human resources and payroll

management, general controls of IT system, taxation management, contract management, and
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other procedures of our operations. The internal control consultant performed the internal

review procedures in May and June 2024, as well as September 2025. As of the Latest

Practicable Date, there were no material outstanding issues relating to our Group’s internal

controls.

We are committed to establishing and maintaining risk management and internal control
systems. We have adopted and implemented a comprehensive risk management policy
encompassing risks that may arise in research and development, procurement management,
production management, and sales management. Our risk management and internal control
systems also cover the general functional operations such as human resources, financial
management, asset management, warehousing and logistics management, information system
management and corporate governance as well as decision-making processes. Meanwhile, we
are committed to supervising and evaluating the effectiveness of risk management and internal
control system to ensure that the system is rectified and effectively controlled as our business
develops.

Anti-bribery

We maintain a strict code of conduct and anti-corruption policies among our employees.
We also require our distributors to bear integrity obligation pursuant to the distribution
agreements with such distributors. We believe we will be less affected by the increasingly
stringent measures taken by the PRC government to correct corruptive practices in the
pharmaceutical industry. We strictly prohibit bribery or other improper payments in our
business operations. This prohibition applies to all business activities, anywhere globally,
whether involving government officials or healthcare professionals. Improper payments
prohibited by this policy include bribes, kickbacks, excessive gifts or entertainment, or any
other payment made or offered to obtain an undue business advantage. We keep accurate books
and records that reflect transactions and asset dispositions in reasonable detail. Requests for
false invoices or payment of unusual, excessive or inadequately described expenses should be
rejected and promptly reported. Misleading, incomplete or false entries in our books and
records are not acceptable. We will also ensure that future sales team personnel comply with
applicable promotion and advertising requirements, including restrictions on promoting drugs
for unapproved uses or patient populations and limitations on industry-sponsored scientific and
educational activities.

Besides, our agreements with third-party promoters include anti-bribery clauses where
both parties commit to opposing all forms of commercial bribery, which explicitly prohibit the
use of money or other means in the name of any company, individuals, or their relatives to
bribe medical institutions, healthcare professionals, regulatory agencies, or individuals
(including their relatives) during the promotion of our products. In particular, employees
responsible for academic promotion and third-party promoters in interactions with healthcare
professionals or organizations are prohibited from engaging in any activities intended to secure
product approvals, establish inappropriate relationships, generate business, or induce or reward
prescription behaviors. Additionally, we mandate that all personnel involved in our marketing
and promotional activities must refrain from providing gifts or services for personal use to
healthcare professionals.
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Non-Competition

We have instituted rigorous protocols to safeguard the proprietary information that arises
during the development and production of our projects, which encompasses product
formulations, preparation techniques, methodologies, and research strategies. The employment
agreements between us and our senior management and key technical personnel include
confidentiality clauses and non-compete agreements. We assign code names to our core
projects in order to obscure their true nature and purpose. In addition, researchers are strictly
prohibited from removing electronic or physical records of experimental results and data from
the laboratory premises. Through these meticulous steps, we diligently protect our intellectual
property and maintain the integrity of our innovative endeavors.

SOCIAL, HEALTH, WORK SAFETY AND ENVIRONMENTAL MATTERS

We recognize our responsibility to uphold high standards in health, safety, social and
environmental practices. Following our listing, we are committed to complying with
environmental, social, and governance (ESG) reporting requirements. We understand the
environmental and social-related risks that will affect our business and have therefore
established an ESG work group for addressing such risks and formulated corresponding
working rules to supervise our corporate social responsibility and measures for sustainable
development. The ESG work group is responsible for (i) assessing and managing our
ESG-related risks and opportunities, and deliberating on the formulation of, among others, our
ESG strategic plans, management structure, systems, strategies and implementation rules so as
to ensure the continuous execution and implementation of our ESG policies; (ii) making
guidelines for and reviewing the identification and ranking of our important ESG issues; (iii)
determining our key ESG issues; (iv) reviewing our ESG work and internal monitoring
systems, and making recommendations on their appropriateness and effectiveness; (v)
reviewing our ESG-related disclosure documents, including but not limited to the annual ESG
reports; (vi) monitoring our ESG-related risks and making inquiries on and formulating
corresponding measures for major issues that affect our performance of ESG-related work, and
reviewing and supervising how such issues are handled; and (vii) providing ESG-related
training and materials to the Board of Directors.

Governance on ESG Matters

The Board has collective responsibility for managing the impact of the material ESG risks
and opportunities affecting the Group, formulating and establishing the Group’s ESG-related
mechanisms, policies and objectives, and reviewing the Group’s performance against the ESG
objectives on an annual basis and revising the ESG policy as appropriate if significant
deviations from the objectives are identified.

The Board assesses ESG risks, review the Group’s existing strategies, objectives and
internal controls, and implement necessary improvements to mitigate the risks on a regular
basis. The Board and ESG work group will continue to monitor the Group’s strategic planning
for risk management, including climate-related risks and those risks that were monitored as
part of standard operating procedures, to ensure that appropriate mitigation measures are
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implemented as part of regular management reviews. Our ESG working group consists of 20
members, including our Director, senior managements and department heads who will gain
experience for monitoring ESG-related matters with the assistance of our independent ESG
consultant.

For the board governance structure for overseeing the ESG risks, the Group has
established three-tiered ESG management structure consisting of the Board, the ESG work
group and the departments. The Board will be informed of the ESG work group’s assessment
on ESG matters through regular reports, which include quarterly reports, interim reports and
annual reports. When there are important changes in the external ESG environment or policies,
ESG working group will report to the Board through special ESG reports. ESG working group
meetings are divided into regular and ad hoc meetings. Regular meetings are held twice a year,
and ad hoc meetings are held at the initiative of work group members.

Metrics and Targets on Environmental Matters

The Company strictly abides by the relevant national environmental protection laws and

regulations in the production and operation, has established and strictly implemented the

internal control system of environmental protection, and has increased investment in pollution

control, constantly optimize the process and equipment, and reduce the pollution in the

production process. During the Track Record Period, the production business of the company

was implemented by four subsidiaries engaged in production business: Baili Pharmaceutical,

Guorui Pharmaceutical, Baili-Bio Pharmaceutical and Jingxi Pharmaceutical. Consequently,

our operations result in air pollution, wastewater, solid waste, or other hazardous wastes. To

ensure compliance with national, industrial, and local environmental standards, laws,

regulations, and policies, we have implemented internal policies for environmental risk

prevention. These policies include: (i) strict adherence to GMP regulations and relevant

pollutant emissions standards; (ii) conducting periodic environmental assessments on exhaust

gas emissions, hazardous waste disposal, noise emissions, and wastewater emissions.

When setting targets for our ESG-related KPIs, we will carefully consider our historical

consumption and discharge levels during the Track Record Period, along with our plans for

future business expansion. Our approach aims to balance business growth with environmental

protection to achieve sustainable development.

Pollutant Disposals

The waste we produce is divided into hazardous waste (such as chemical waste and

liquid) and non-hazardous waste (such as waste from general office operations). In 2022, 2023

and 2024 and the six months ended June 30, 2025, our solid hazardous waste discharge levels

were approximately 587.4 tons, 1,007.8 tons, 1,868.7 tons and 928.3 tons, respectively. We

mainly generated more solid hazardous waste in line with the growth of our research,

development and manufacturing activities. To the extent feasible, we plan to further improve

our operational efficiency to reduce the amount of solid waste generated from our operations.
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Household garbage is collected and disposed of by sanitation services, while general

packaging materials are sold externally. Hazardous waste is collected and then entrusted to

qualified units for disposal. We have also contracted with qualified third-party waste disposal

company for the disposal of hazardous material and waste. We establish clear contractual

obligations that mandate compliance with environmental laws and safety standard. The third

parties we collaborate with are required to maintain detailed records and provide proof of

proper waste disposal. We have implemented the Hazardous Waste Management Policy to

monitor the handling, use, storage, treatment and disposal of hazardous waste and material,

including contractor management. Upon transferral of the hazardous materials and waste, both

the contracted parties and us check the weight at the designated weighing spot. Related records

are documented in the information system that is linked to the government’s information

platform. Contracted parties are also required to follow the designated routes set by us for the

transportation Site inspections are conducted to ensure our contracted parties handle, use,

store, treat and dispose of hazardous material and waste that complies with our contractual

agreements and laws and regulations related to hazardous material and waste handling,

including but not limited to checking on the labelling and records of the hazardous material and

waste. Contracted parties are also required to answer inquiries from us upon our on-site

inspections. In addition, we implement continuous environmental monitoring to track potential

contamination and enforce strict incident response plans.

We have strengthened internal controls, including the implementation of the

Environmental Protection Facilities Management System and Sewage Station Operation

Procedures to standardize the operation of environmental protection facilities and ensure

compliance. We have also set up an online monitoring system to monitor real-time wastewater

discharge and a water treatment system to pre-treat concentrated wastewater for collection.

Wastewater from office, life, ground cleaning, production process, quality testing etc., after

being treated in advance at our self-built sewage treatment plant is discharged into the sewage

treatment plant for further treatment and compliant discharge. Waste liquids from quality

testing are managed as hazardous waste and are collected and disposed of by qualified units.

Greenhouse Gases Emissions

Air pollution is treated at appropriate gas treatment facilities and then discharged in

compliance with standards. We aim to reduce our greenhouse gases (“GHG”) emissions and

contribute to the transition to a low-carbon economy. Our greenhouse gas emissions primarily

consist of Scope 1, Scope 2 and Scope 3 emissions. Scope 1 emissions mainly include the direct

greenhouse gas emissions from our own R&D and other facilities. Scope 2 emissions primarily

include the indirect greenhouse gas emissions from our usage of purchased electricity. Scope

3 emissions mainly consist of indirect emissions outside of Scope 2 emissions that occur in our

value chain. Our Scope 1 emissions amounted to approximately 5,710.2 tonnes carbon dioxide

equivalent (“tCO2e”), 7,139.5 tCO2e, 4,901.9 tCO2e, 7,222.6 tCO2e and 3,570.0 tCO2e in

2022, 2023 and 2024 and the six months ended June 30, 2025, respectively. Our Scope 2

emissions amounted to approximately 8,957.8 tCO2e, 12,268.8 tCO2e, 15,101.6 tCO2e and

6,729.9 tCO2e in 2022, 2023 and 2024 and June 30, 2025, respectively. Our Scope 3 emissions

mainly consist of indirect emissions generated from freshwater and sewage treatment and
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business air travel amounted to approximately 553.1 tCO2e, 1,076.0 tCO2e, 960.2 tCO2e and

307.9 tCO2e in 2022, 2023 and 2024 and the six months ended June 30, 2025, respectively. As

the data for upstream and downstream consumption or emissions becomes more

comprehensive, we will continue to refine and improve our consumption and emissions

accounting in the future following our listing and referencing the latest climate reporting

requirement.

We will implement measures in mitigating the GHG emissions, including (i) providing

trainings and educate our employees on the concept of energy efficiency; (ii) posting

water-saving or power-saving signs in eye-catching areas to cultivate our employees’

awareness of environment protection; (iii) promoting paperless environment, encourage the

usage of electronic copies instead of hard copies, the use of double-sided printing, and the use

of single-sided printed paper when there is no confidential information on it; (iv) requiring

employee to turn off all electrical appliances when they are not in use; and (v) implementing

policies regarding waste management.

Resource Consumption

In pursuit of our sustainable development objectives, we rigorously oversee our

environmental protection performance across various domains, including resource efficiency

and energy consumption. We closely monitor our electricity and water consumption levels and

actively implement strategies to enhance energy efficiency and promote water conservation. In

aggregate, our electricity consumption levels were approximately 15.7 million kWh, 21.5

million kWh, 24.3 million kWh and 11.8 million kWh in 2022, 2023 and 2024 and the six

months ended June 30, 2025, respectively. Our water consumption levels amounted to

approximately 594.0 thousand tons, 845.9 thousand tons, 728.5 thousand tons and 354.6

thousand tons in 2022, 2023 and 2024 and the six months ended June 30, 2025, respectively.

Climate Change

We believe that we are not susceptible to climate change. Moreover, we consider that

potential changes to the regulations in the PRC regarding climate change will not adversely

impact our business operations. We will continue to pay attention to risks regarding climate

change and formulate emergency plans to safeguard us from climate change and extreme

weather conditions, such as hurricane and rainstorms. As of the Latest Practicable Date, we had

not experienced any material impact on our business operations or financial performance as a

result of climate change or extreme weather conditions.
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Targets

With the expansion of production and development of our business, we anticipate ongoing

disposal needs and are committed to strictly managing pollutants. In 2024, we aim to control

(i) our pollutant disposals at approximately 118% of that recorded in 2023, (ii) our greenhouse

gas (Scope 1 and 2) emissions at approximately 118% of that recorded in 2023, and (iii)

resource consumption level at approximately 105% of that recorded in 2023. In 2025, we aim

to control (i) our pollutant disposals at approximately 105% of that recorded in 2023, (ii) our

greenhouse gas (Scope 1 and 2) emissions at approximately 105% of that recorded in 2023, and

(iii) resource consumption level at approximately 105% of that recorded in 2023.

Work Safety

We are dedicated to ensuring a safe working environment for our employees. We firmly

believe that a safe and healthy workplace is not only crucial for the well-being of our

employees but also indispensable for the sustainability of our business. We implement the

following measures to ensure production safety and prevent accidents and personnel injuries:

• Personnel undergo training before taking up positions.

• We conduct annual safety training and organizes safety month activities.

• Regular emergency drills are conducted by us every year.

• Safety protection and emergency facilities such as gas alarms and emergency

eyewash stations are provided.

• Employees are provided with labor protection supplies.

During the Track Record Period and up to the Latest Practicable Date, we had not been

and were not involved in any material non-compliance incidents regarding occupational health

and safety laws and regulations, and there had not been and were not any material safety issues,

accidents and claims relating to tour business operations.

Workplace Diversity

Within our company, we are steadfast in our commitment to fostering an open and

inclusive workplace that champions equality. We adhere to a corporate policy of hiring

employees based solely on their merits, offering equal opportunities regardless of gender, age,

race, religion, or any other social or personal characteristics.
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OUR CONTROLLING SHAREHOLDER

As of the Latest Practicable Date, Dr. Zhu directly held approximately 72.22% of our total

issued Shares. Immediately following the completion of the Global Offering, Dr. Zhu will

directly hold approximately 70.74% of our total issued Shares. Accordingly, Dr. Zhu will

remain as our Controlling Shareholder upon the completion of the Global Offering.

Dr. Zhu is our executive Director, chairman of the Board, general manager and Chief

Scientific Officer. See “Directors and Senior Management” for further details.

CONFIRMATION OF NO COMPETING INTEREST

Dr. Zhu confirms that, as of the Latest Practicable Date, he did not have any interest in

a business, apart from the business of the Group, which competes or is likely to compete,

directly or indirectly, with our business, which would require disclosure under Rule 8.10 of the

Listing Rules.

Non-competition Undertaking in connection with the A Shares Listing

For the purpose of the listing of our A Shares on the SSE STAR Market in January 2023

and in order to avoid any potential competition between Dr. Zhu and our Company, Dr. Zhu

entered into a non-competition undertaking in favor of our Company on October 29, 2021,

pursuant to which he has undertaken, among others, that, (i) he will not, and will procure his

controlled entities (other than our Group) not to engage in any business in competition with the

business of our Group; (ii) in the event that any business opportunity that may compete with

the business of our Group becomes available to him or his controlled entities (other than our

Group), our Group will have the priority to take up such business opportunity; (iii) in the event

that he fails to comply with the above undertaking, he agrees to account to our Group for gains

that may be obtained, and compensate our Group for all direct losses that our Group may suffer,

as a result of such breach.

INDEPENDENCE FROM OUR CONTROLLING SHAREHOLDER

Taking into consideration the following factors, our Directors are of the view that our

Group can conduct our business independently from our Controlling Shareholder after the

Listing.

Management Independence

Our Board comprises five executive Directors, one non-executive Director and four

independent non-executive Directors. Our Company has a senior management team comprising

four members. See “Directors and Senior Management” for further details.
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The executive Directors and senior management team are responsible for the day-to-day

management of our operations. Save for the relationship between Dr. Zhu and Dr. Zhu Hai as

disclosed in “Directors and Senior Management”, the other executive Directors and other

members of our senior management team are independent of Dr. Zhu. Notwithstanding the role

of Dr. Zhu in our Group as described above, our Directors are of the view that our Company

is able to function independently from Dr. Zhu for the following reasons:

(i) each Director is aware of his or her fiduciary duties and responsibilities as a director,

which require that he or she acts for the benefit and in the best interest of our

Company and does not allow any conflict between his or her duties as a Director and

his or her personal interests;

(ii) other than Dr. Zhu Hai, all of the other Directors are independent of Dr. Zhu and

decisions of the Board require the approval of a majority vote from the Board.

Therefore, the Board can manage the operation of our Company independently of

our Controlling Shareholder;

(iii) the day-to-day management and operations of our Group are carried out by our

executive Directors and senior management team, most of whom are independent of

our Controlling Shareholder and have substantial experience in the industry in which

our Group is engaged, and will therefore be able to make business decisions that are

in the best interests of our Group. For details of the background of the executive

Directors and senior management, see “Directors and Senior Management”;

(iv) we have appointed four independent non-executive Directors, comprising more than

one-third of the total members of our Board, who have sufficient knowledge,

experience and competence, so that there is a balanced composition of executive,

non-executive Directors and independent non-executive Directors to ensure the

independence of the Board in making decisions affecting our Company and to

promote the interests of our Company and the Shareholders as a whole. For details

of the background of independent non-executive Directors, see “Directors and

Senior Management”;

(v) our Company has established internal control mechanisms to identify connected

transactions to ensure that our Shareholders or Directors with conflicting interests

in a proposed transaction will abstain from voting on the relevant resolutions. In the

event that there is a potential conflict of interest arising out of any transaction to be

entered into between our Company and our Directors or their respective close

associates, the interested Director is obliged to declare and fully disclose such

potential conflict of interest and shall abstain from voting at the relevant Board

meetings of our Company in respect of such transactions and shall not be counted

in the quorum; and
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(vi) we have adopted a series of corporate governance measures to manage conflicts of

interest, if any, between our Group and the Controlling Shareholder which would

support our independent management. For details, see “— Corporate Governance”

below.

Based on the above, we believe that our Board and senior management as a whole are able

to perform the managerial role independently from our Controlling Shareholder.

Operational Independence

We have established our own organizational structure, with each department assigned to

specific areas of responsibilities which have been in operation and are expected to continue to

operate independently from our Controlling Shareholder. We have independent access to

suppliers and customers, and have independent production capabilities. We are also in

possession of all relevant assets, licenses trademark and other intellectual property necessary

to carry on and operate our business and we have sufficient operational capacity in terms of

capital and employees to operate independently.

Our Directors are of the view that there is no operational dependence by us on our

Controlling Shareholder, and our Group is able to operate independent from our Controlling

Shareholder after the Listing.

Financial Independence

We have independent internal control, financial and accounting systems. We also have an

independent finance department as well as implemented strong and independent audit,

accounting and financial management systems. We have opened accounts with banks

independently and do not share any bank accounts with our Controlling Shareholder or his

close associates. We have made tax filings and paid tax independently from our Controlling

Shareholder and his close associates pursuant to applicable laws and regulations.

During the Track Record Period, the Controlling Shareholder had provided guarantees in

respect of our certain bank facilities and lease agreements. As of the Latest Practicable Date,

all such guarantees provided by our Controlling Shareholder were released. As of the Latest

Practicable Date, the Controlling Shareholder or his close associates did not provide any loans,

guarantees or pledges to our Group, and our Group did not provide any loans, guarantees or

pledges to our Controlling Shareholder or his close associates.

CORPORATE GOVERNANCE

Our Company will comply with the provisions of the Corporate Governance Code in

Appendix C1 to the Listing Rules (“Corporate Governance Code”), which sets out principles

of good corporate governance in relation to, among other matters, directors, the chairman and

executive officer, board composition, the appointment, re-election and removal of directors,

their responsibilities and remuneration and communications with shareholders.
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Our Directors recognize the importance of good corporate governance to protect the

interests of our Shareholders. We have adopted the following corporate governance measures

to safeguard good corporate governance standards and to avoid potential conflict of interests

between our Group and our Controlling Shareholder:

(i) our Company has established internal control mechanisms to identify connected

transactions. Upon Listing, if our Company enters into connected transactions with

the Controlling Shareholder or his close associates, our Company will comply with

the applicable Listing Rules;

(ii) in the event that any of our Directors and/or their respective close associates has

material interest in any matter to be deliberated by our Board, he/she/they may not

vote on the resolutions of our Board considering and approving the matter and shall

not be counted towards the quorum for the voting pursuant to the applicable

provisions in the Articles of Association;

(iii) our Board consists of a balanced composition of executive, non-executive and

independent non-executive Directors, with more than one-third of independent

non-executive Directors to ensure that our Board is able to effectively exercise

independent judgment in its decision-making process and provide independent

advice to our Shareholders. Our independent non-executive Directors individually

and collectively possess the requisite knowledge and experience to perform their

roles. They will review whether there is any conflict of interests between our Group

and our Controlling Shareholder and provide impartial and professional advice to

protect the interest of our minority Shareholders;

(iv) where the advice from an independent professional, such as that from financial or

legal advisor, is reasonably requested by our Directors (including the independent

non-executive Directors), the appointment of such independent professional will

made at our Company’s expenses; and

(v) we have appointed Messis Capital Limited as our compliance advisor, which will

provide advice and guidance to us in respect of compliance with the applicable laws

and the Listing Rules, including various requirements relating to directors’ duties

and internal control.

Based on the above, our Directors are satisfied that sufficient corporate governance

measures have been put in place to manage conflicts of interest between our Group and our

Controlling Shareholder and his close associates, and to protect the interests of our

Shareholders, in particular, the minority Shareholders after the Listing.
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So far as our Directors are aware, immediately following the completion of the Global

Offering and assuming that no other changes are made to the issued share capital of our

Company between the Latest Practicable Date and the Global Offering, the following persons

will have an interest and/or short position (as applicable) in our Shares or the underlying

Shares which would fall to be disclosed to us and the Stock Exchange under the provisions of

Divisions 2 and 3 of Part XV of the SFO, or, will be, directly or indirectly, interested in 10%

or more of the nominal value of any class of our share capital carrying rights to vote in all

circumstances at general meetings of our Company:

Shareholder
Capacity/Nature
of interest

Description
of Shares

Number of
Shares directly

or indirectly
held

As of the Latest Practicable Date
Immediately following the

completion of the Global Offering

Approximate
percentage of

shareholding in
our A Shares

Approximate
percentage of
shareholding

in our total
Share capital

Approximate
percentage of

shareholding in
our A Shares(1)

Approximate
percentage of
shareholding

in our total
Share capital(2)

Dr. Zhu Beneficial owner A Shares 298,159,400 72.22% 72.22% 72.22% 70.74%
OAP III (HK)

Limited(3)

Beneficial owner A Shares 28,527,171 6.91% 6.91% 6.91% 6.77%(4)

OrbiMed Asia

Partners III,

L.P.(3)

Interest held by

controlled

corporation

A Shares 28,527,171 6.91% 6.91% 6.91% 6.77%(4)

OrbiMed Asia GP

III, L.P.(3)

Interest held by

controlled

corporation

A Shares 28,527,171 6.91% 6.91% 6.91% 6.77%(4)

OrbiMed Advisors

III Limited(3)

Interest held by

controlled

corporation

A Shares 28,527,171 6.91% 6.91% 6.91% 6.77%(4)

Notes:

(1) The calculation is based on the total number of A Shares in issue immediately following the completion of the
Global Offering, assuming that no other changes are made to the number of issued Shares of our Company
between the Latest Practicable Date and the Global Offering.

(2) The calculation is based on the total number of Shares in issue immediately following the completion of the
Global Offering, assuming that no other changes are made to the issued Share capital of our Company between
the Latest Practicable Date and the Global Offering.

(3) OAP III (HK) Limited (“OAP III”) beneficially owns 28,527,171 A Shares of the Company. OAP III is a
limited company organized under the laws of Hong Kong. OAP III is wholly owned by OrbiMed Asia Partners
III, L.P. (“OAP Asia III”). OAP Asia III is an exempted limited partnership incorporated under the laws of the
Cayman Islands. OAP Asia III’s general partner is OrbiMed Asia GP III, L.P. (“OAP III GP”), and OAP III
GP’s general partner is OrbiMed Advisors III Limited (“Advisors III”). OrbiMed Advisors LLC (“OrbiMed
Advisors”) is the advisory company of OAP Asia III. OrbiMed Advisors exercises voting and investment
power through a management committee comprised of Carl L. Gordon, Sven H. Borho, and W. Carter Neild,
each of whom is an Independent Third Party.
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(4) OAP III is also a cornerstone investor of the Company and has been permitted to subscribe for such number
of shares at the Offer Price in an aggregate investment amount of US$15.0 million (exclusive of brokerage,
SFC transaction levy, Stock Exchange trading fee and AFRC transaction levy). This interest excludes any Offer
Shares that may be subscribed by OAP III under the Global Offering pursuant to the cornerstone investment
agreements. For more information on this subscription, see the section headed “Cornerstone Investors”.

Save as disclosed above, our Directors are not aware of any person who will, immediately

following completion of the Global Offering, have any interest and/or short position (as

applicable) in the Shares or underlying Shares of our Company which would fall to be

disclosed to our Company and the Stock Exchange pursuant to the provisions of Divisions 2

and 3 of Part XV of the SFO, or, will be, directly or indirectly interested in 10% or more of

the nominal value of any class of share capital carrying rights to vote in all circumstances at

general meeting of the Company.
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THE CORNERSTONE INVESTMENTS

We have entered into cornerstone investment agreements (each a “Cornerstone
Investment Agreement”, and together the “Cornerstone Investment Agreements”) with the

cornerstone investors set out below (each a “Cornerstone Investor”, and collectively, the

“Cornerstone Investors”), pursuant to which the Cornerstone Investors have agreed to,

subject to certain conditions, subscribe, or cause their designated entities (including qualified

domestic institutional investor(s) (“QDII(s)”) as approved by the relevant PRC authorities) to

subscribe (as the case may be), for such number of Offer Shares (rounded down to the nearest

whole board lot of 100 H Shares) which may be purchased at the Offer Price with an aggregate

amount of approximately US$32 million, or approximately HK$248.6 million (exclusive of

brokerage, SFC transaction levy, AFRC transaction levy and Stock Exchange trading fee) (the

“Cornerstone Investments”).

Assuming on the Offer Price of HK$347.50, being the low end of the Offer Price range

stated in this prospectus, the total number of Offer Shares to be subscribed for by the

Cornerstone Investors would be 715,100 Offer Shares, representing (i) approximately 8.28% of

the Offer Shares pursuant to the Global Offering and (ii) approximately 0.17% of our total

issued share capital immediately upon completion of the Global Offering.

Assuming on the Offer Price of HK$368.25, being the mid-point of the Offer Price range

stated in this prospectus, the total number of Offer Shares to be subscribed for by the

Cornerstone Investors would be 674,700 Offer Shares, representing (i) approximately 7.81% of

the Offer Shares pursuant to the Global Offering and (ii) approximately 0.16% of our total

issued share capital immediately upon completion of the Global Offering.

Assuming on the Offer Price of HK$389.00, being the high end of the Offer Price range

stated in this prospectus, the total number of Offer Shares to be subscribed for by the

Cornerstone Investors would be 638,900 Offer Shares, representing (i) approximately 7.40% of

the Offer Shares pursuant to the Global Offering and (ii) approximately 0.15% of our total

issued share capital immediately upon completion of the Global Offering.

The Company is of the view that, (i) the Cornerstone Investments will ensure a reasonable

size of solid commitment at the beginning of the marketing period of the Global Offering and

will provide confidence to the market; and (ii) leveraging on the Cornerstone Investors’

background and investment experience, the Cornerstone Investments will help raise the profile

of the Company and to signify that such investors have confidence in our business and

prospect. Our Company became acquainted with each of the Cornerstone Investors in its

ordinary course of operation through the Group’s business network or through introduction by

the Overall Coordinators of the Global Offering.

The Cornerstone Investments will form part of the International Offering, and save as

otherwise obtained consent from the Stock Exchange, the Cornerstone Investors will not

subscribe for any Offer Shares under the Global Offering other than pursuant to the

Cornerstone Investment Agreements. The Offer Shares to be subscribed for by the Cornerstone
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Investors will rank pari passu in all respects with the fully paid H Shares in issue following

the completion of the Global Offering and to be listed on the Stock Exchange. The Offer Shares

to be subscribed for by the Cornerstone Investors will be counted towards the public float of

the Company under Rule 8.08 of the Listing Rules.

Immediately following the completion of the Global Offering, (i) none of the Cornerstone

Investors will become a substantial shareholder of the Company; (ii) none of the Cornerstone

Investors will have any Board representation in the Company solely by virtue of its cornerstone

investment; and (iii) equity interests in the Company being beneficially owned by the three

largest public Shareholders will be less than 50% for the purpose of Rule 8.08(3) of the Listing

Rules.

Among the Cornerstone Investors, OAP III (HK) Limited (“OAP III”), Fullgoal Fund

Management Co., Ltd. (“Fullgoal Fund”) and GL China Long Equity Opportunities SPV L.P.

(“GL Capital”) are existing minority Shareholders of the Company or their close associates.

The Stock Exchange has granted a waiver from strict compliance with the requirements under

Rule 10.04 and consent under Paragraph 5(2) of Appendix F1 to the Listing Rules to permit H

Shares in the International Offering to be placed to certain existing Shareholders. For further

details, please refer to the section headed “Waivers from Strict Compliance with the Listing

Rules — Allocation of H Shares to Existing Shareholders and Their Close Associates”.

Save as otherwise disclosed, to the Company’s best knowledge, (i) each of the

Cornerstone Investors (and, for Cornerstone Investor(s) which will subscribe for the Offer

Shares through QDIIs, such QDIIs) is an independent third party and has no business

relationship with our Controlling Shareholder or existing Shareholders; (ii) none of the

Cornerstone Investors (and, for Cornerstone Investor(s) which will subscribe for the Offer

Shares through QDIIs, such QDIIs) is accustomed to take instructions from the Company, the

Directors, the Company’s chief executive, the Controlling Shareholder, substantial

Shareholders or existing Shareholders or any of its subsidiaries or their respective close

associates in relation to the acquisition, disposal, voting, or other disposition of H Shares

registered in its name or otherwise held by it; and (iii) none of the subscription for the relevant

Offer Shares by the Cornerstone Investors (and, for Cornerstone Investor(s) which will

subscribe for the Offer Shares through QDIIs, such QDIIs) is financed by the Company, the

Directors, the Company’s chief executive, the Controlling Shareholder, substantial

Shareholders or existing Shareholders or any of its subsidiaries or their respective close

associates for the purpose of subscription of the Offer Shares.

To the best knowledge of the Company and the Overall Coordinators, and based on the

indicative interest of investment of the Cornerstone Investors and/or their close associates as

of the date of this prospectus, certain Cornerstone Investors and/or their close associates may

participate in the International Offering as placees and subscribe for further Offer Shares in the

Global Offering. The Company will seek the Stock Exchange’s consent and/or waiver to allow

the Cornerstone Investors and/or their close associates to participate in the International

Offering as placees pursuant to Chapter 4.15 of the Guide for New Listing Applicants. Whether
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such Cornerstone Investors and/or their close associates will place orders in the International

Offering is uncertain and will be subject to the final investment decisions of such investors and

the terms and conditions of the Global Offering.

As confirmed by each of the Cornerstone Investors, they made their own independent

decisions to enter into the Cornerstone Investment Agreements, and their subscriptions under

the Cornerstone Investments would be financed by their own internal resources or (in the case

of Cornerstone Investors which are funds or investment managers) the assets managed for their

investors. The Cornerstone Investors have also confirmed that all necessary approvals have

been obtained with respect to the Cornerstone Investments and that no specific approval from

any stock exchange (if relevant) or their shareholders is required for the Cornerstone

Investments. To the extent that any Cornerstone Investor has engaged a QDII to subscribe for

the relevant Offer Shares on its behalf, such Cornerstone Investor will procure the QDII to

comply with the terms of its Cornerstone Investment Agreement in order to ensure the

compliance of such Cornerstone Investor with its obligations under its Cornerstone Investment

Agreement. Other than a guaranteed allocation of the relevant Offer Shares at the final Offer

Price, the Cornerstone Investors do not have any preferential rights in the Cornerstone

Investment Agreements compared with other public Shareholders. Other than the Cornerstone

Investment Agreements and save as disclosed below, there are no side agreements or

arrangements or other business relationship between us and the Cornerstone Investors.

The total number of Offer Shares to be subscribed for by the Cornerstone Investors under

the Cornerstone Investments may be affected by reallocation of the Offer Shares between the

International Offering and the Hong Kong Public Offering in the event of over-subscription

under the Hong Kong Public Offering, as described in the paragraphs headed “Structure of the

Global Offering — The Hong Kong Public Offering — Reallocation” in this prospectus. The

number of Offer Shares to be acquired by each Cornerstone Investor may be reduced on a pro

rata basis in accordance with the terms of the Cornerstone Investment Agreements to satisfy

the short fall, after taking into account the requirements under Appendix F1 to the Listing

Rules. Details of the actual number of Offer Shares to be allocated to each of the Cornerstone

Investor will be disclosed in the allotment results announcement to be issued by the Company

on or around November 14, 2025.

The Cornerstone Investors have agreed to pay for the relevant Offer Shares that they have

subscribed before dealings in the H Shares commence on the Stock Exchange. There will be

no deferred settlement or delayed delivery in respect of the Offer Shares to be subscribed by

the Cornerstone Investors.
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The table below sets out details of the Cornerstone Investments:

Based on an
Offer Price of HK$347.50
(being the low-end of the

indicative Offer Price range)

Cornerstone Investor
Subscription

amount(1)

Number of
Offer Shares to
be acquired(1)(2)

Approximate
% of the Offer

Shares

Approximate
% of the issued

share capital

BMS US$15 million 335,300 3.88 0.08
OAP III US$5 million 111,700 1.29 0.03
GL Capital US$5 million 111,700 1.29 0.03
Athos Capital US$5 million 111,700 1.29 0.03
Fullgoal Fund US$2 million 44,700 0.52 0.01

Total US$32 million 715,100 8.28 0.17

Based on an
Offer Price of HK$368.25

(being the mid-point of the
indicative Offer Price range)

Cornerstone Investor
Subscription

amount(1)

Number of
Offer Shares to
be acquired(1)(2)

Approximate
% of the Offer

Shares

Approximate
% of the issued

share capital

BMS US$15 million 316,400 3.66 0.08
OAP III US$5 million 105,400 1.22 0.03
GL Capital US$5 million 105,400 1.22 0.03
Athos Capital US$5 million 105,400 1.22 0.03
Fullgoal Fund US$2 million 42,100 0.49 0.01

Total US$32 million 674,700 7.81 0.16
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Based on an
Offer Price of HK$389.00
(being the high-end of the

indicative Offer Price range)

Cornerstone Investor
Subscription

amount(1)

Number of
Offer Shares to
be acquired(1)(2)

Approximate
% of the Offer

Shares

Approximate
% of the issued

share capital

BMS US$15 million 299,600 3.47 0.07
OAP III US$5 million 99,800 1.16 0.02
GL Capital US$5 million 99,800 1.16 0.02
Athos Capital US$5 million 99,800 1.16 0.02
Fullgoal Fund US$2 million 39,900 0.46 0.01

Total US$32 million 638,900 7.40 0.15

(1) The investment amount excludes brokerage, SFC transaction levy, AFRC transaction levy and Stock
Exchange trading fee, and is calculated based on the exchange rate set out in the section headed
“Information about this Prospectus and the Global Offering — Currency Translation” in this prospectus.

(2) Rounded down to the nearest whole board lot of 100 H Shares.

THE CORNERSTONE INVESTORS

The information about our Cornerstone Investors set forth below has been provided by the
Cornerstone Investors in connection with the Cornerstone Investments.

BMS

Bristol-Myers Squibb Company (“BMS”) is a leading global pharmaceutical company
whose mission is to discover, develop and deliver innovative medicines that help patients
prevail over serious diseases. BMS stock is listed on the New York Stock Exchange as BMY.

The Company became acquainted with BMS through normal business operations. On
December 11, 2023, we entered into an exclusive license and collaboration agreement with
BMS, effective as of February 8, 2024, under which we and BMS will conduct a global
strategic license and collaboration to co-develop and co-commercialize BL-B01D1, a
bispecific ADC which targets both EGFR and HER3. For details, see “Business — License and
Collaboration Agreement with Bristol-Myers Squibb Company.”

OAP III

OAP III is wholly owned by OrbiMed Asia Partners III, L.P., an exempted limited
partnership established under the laws of the Cayman Islands. The general partner of OrbiMed
Asia Partners III, L.P. is OrbiMed Asia GP III, L.P. whose general partner is OrbiMed Advisors
III Limited. OrbiMed Advisors LLC is the advisory company of OrbiMed Asia Partners III, L.P.
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Athos Capital

Athos Capital Limited (“Athos Capital”) serves as the discretionary investment manager

of each of Athos Asia Event Driven Master Fund and New Holland Tactical Alpha Fund LP. To

the best of Athos Capital’s knowledge, (i) no single ultimate beneficial owner holds 30% or

more interest in each of such fund; and (ii) each such fund is an Independent Third Party.

Athos Capital manages assets on behalf of a global institutional investor base, including

sovereign wealth funds, university endowments, foundations and family offices. Founded in

2011, Athos Capital pursues a variety of investment strategies with a view to providing

superior and sustainable long term returns for its clients. Athos Capital is wholly-owned by Mr.

Matthew Love Moskey and Mr. Friedrich Bela Schulte-Hillen, who are Independent Third

Parties and also serve as the two responsible officers of Athos Capital.

CLOSING CONDITIONS

The subscription obligation of each of the Cornerstone Investors or each QDII (as

applicable) under the Cornerstone Investment Agreements is subject to, among other things, the

following closing conditions (as the case may be):

(a) the underwriting agreements for the Hong Kong Public Offering and the

International Offering being entered into and having become effective and

unconditional (in accordance with their respective original terms or as subsequently

waived or varied by agreement of the parties thereto) by no later than the time and

date as specified in these underwriting agreements, and neither of the aforesaid

underwriting agreements having been terminated;

(b) the Offer Price having been agreed upon between the Company and the Overall

Coordinators (for themselves and on behalf of the Underwriters);

(c) the Listing Committee of the Stock Exchange having granted the listing of, and

permission to deal in, the H Shares (including the H Shares subscribed for by each

of the Cornerstone Investors as well as other applicable waivers and approvals), and

such approval, permission or waiver having not been revoked prior to the

commencement of dealings in the H Shares on the Stock Exchange;

(d) no laws shall have been enacted or promulgated by any governmental authority

which prohibits the consummation of the transactions contemplated in the Global

Offering or in the Cornerstone Investment Agreements and there shall be no orders

or injunctions from a court of competent jurisdiction in effect precluding or

prohibiting consummation of such transactions;
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(e) the respective representations, warranties, undertakings, acknowledgements and

confirmations of the Cornerstone Investor under the Cornerstone Investment

Agreement are (as of the date of the Cornerstone Investment Agreement) and will be

(as of the Listing Date) accurate and true in all material respects and not misleading

and that there is no breach of such Cornerstone Investment Agreement on the part

of the Cornerstone Investor; and

(f) the respective representations, warranties, undertakings, acknowledgements and

confirmations of the Company under the Cornerstone Investment Agreement are (as

of the date of the Cornerstone Investment Agreement) and will be (as of the Listing

Date) accurate and true in all material respects and not misleading and that there is

no breach of such Cornerstone Investment Agreement on the part of the Company.

RESTRICTIONS ON DISPOSALS BY THE CORNERSTONE INVESTORS

Each of the Cornerstone Investors has agreed that it will not, whether directly or

indirectly, at any time during the period of six months from the Listing Date (the “Lock-up
Period”), dispose of any of the Offer Shares they have subscribed for pursuant to the relevant

Cornerstone Investment Agreement, save for in certain limited circumstances, such as transfers

to any of its wholly-owned subsidiaries which will be bound by the same obligations of such

Cornerstone Investor, including the Lock-up Period restriction.
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This section presents certain information regarding our share capital before and upon
completion of the Global Offering.

BEFORE THE COMPLETION OF THE GLOBAL OFFERING

As of the Latest Practicable Date, our registered and issued share capital was
RMB412,873,817 comprising 412,873,817 A Shares at the nominal value of RMB1.00 each, all
of which are listed on the SSE STAR Market.

UPON THE COMPLETION OF THE GLOBAL OFFERING

Immediately following the completion of the Global Offering, the issued share capital of
our Company will be as follows:

Description of Shares
Number of

Shares

Approximate
percentage to

the total share
capital of our

Company

(%)

A Shares in issue 412,873,817 97.95
H Shares to be issued pursuant to the Global

Offering 8,634,300 2.05

Total 421,508,117 100.00

SHARES OF OUR COMPANY

Upon completion of the Global Offering, H Shares in issue and A Shares are ordinary
Shares in the share capital of our Company and are considered as one class of Shares. Apart
from certain qualified domestic institutional investors in mainland China, the qualified
investors in mainland China under the Shanghai-Hong Kong Stock Connect and the
Shenzhen-Hong Kong Stock Connect (if our H Shares are eligible securities for that purpose)
and other persons who are entitled to hold our H Shares pursuant to relevant PRC law or upon
approvals of any competent authorities, H Shares generally cannot be subscribed for by or
traded between legal or natural persons in mainland China.

Shanghai-Hong Kong Stock Connect has established a stock connect mechanism between
mainland China and Hong Kong. Our A Shares can be subscribed for and traded by investors
in mainland China, qualified foreign institutional investors or qualified foreign strategic
investors and must be traded in Renminbi. As our A Shares are eligible securities under the
Northbound Trading Link, they can also be subscribed for and traded by Hong Kong and other
overseas investors pursuant to the rules and limits of Shanghai-Hong Kong Stock Connect. If
our H Shares are eligible securities under the Southbound Trading Link, they can also be
subscribed for and traded by investors in mainland China in accordance with the rules and
limits of Shanghai-Hong Kong Stock Connect or Shenzhen-Hong Kong Stock Connect.
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APPROVAL FROM HOLDERS OF A SHARES REGARDING THE GLOBAL
OFFERING

Approval from holders of A Shares is required for our Company to issue H Shares and
seek the listing of H Shares on the Hong Kong Stock Exchange. Such approval was obtained
by us at the shareholders’ general meeting of our Company held on July 8, 2024 and is subject
to the following conditions:

(i) Size of the offer

The proposed number of H Shares to be offered initially shall not exceed 5% of the total
issued share capital as enlarged by the H Shares to be issued pursuant to the Global Offering.

(ii) Method of offering

The method of offering shall be by way of an international offering to institutional
investors and a public offer for subscription in Hong Kong.

(iii) Target investors

The H Shares shall be issued to professional organizations, institutions individual
investors and the public.

(iv) Price determination basis

The issue price of the H Shares will be determined, among others, after due consideration
of the interests of existing Shareholders of our Company, acceptance of investors and issuance
risks and in accordance with international practices through the demands for orders and book
building process, subject to the domestic and overseas capital market conditions and by
reference to the valuation level of comparable companies in domestic and overseas markets.

(v) Validity period

The issue of H Shares and listing of H Shares on the Hong Kong Stock Exchange shall
be completed within 18 months from the date when the shareholders’ meeting was held on
July 8, 2024.

There is no other approved offering plans for our Shares except the Global Offering.

SHAREHOLDERS’ GENERAL MEETING

For details of circumstance under which our shareholders’ general meeting is required,
see “Appendix V — Summary of Articles of Association — Shareholders and General
Meetings.”
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CONFIRMATION FROM OUR DIRECTORS

Rule 8.10 of the Listing Rules

Each of our Directors confirms that as of the Latest Practicable Date, he or she did not

have any interest in a business which competes or is likely to compete, directly or indirectly,

with our Group’s business, which would require disclosure under Rule 8.10 of the Listing

Rules.

From time to time our non-executive Director and independent non-executive Directors

may serve on the boards of both private and public companies within the broader healthcare

and biopharmaceutical industries. However, as these Directors are not members of our

executive management team, we do not believe that his interests in such companies as a

director would render us incapable of carrying on our business independently from the other

companies in which such Directors may hold directorships from time to time.

Rule 3.09D of the Listing Rules

Each of our Directors confirms that he or she (i) has obtained the legal advice referred

to under Rule 3.09D of the Listing Rules on June 26, 2024 and September 25, 2025, and (ii)

understands his or her obligations as a director of a listed issuer on the Stock Exchange under

the Listing Rules.

Rule 3.13 of the Listing Rules

Each of our independent non-executive Directors has confirmed (i) his or her

independence as regards each of the factors referred to in Rules 3.13(1) to (8) of the Listing

Rules; (ii) that he or she had no past or present financial or other interest in the business of the

Company or its subsidiaries or any connection with any core connected person of the Company

under the Listing Rules as of the Latest Practicable Date; and (iii) that there are no other factors

that may affect his or her independence at the time of his or her appointment.

COMPANY SECRETARY

Ms. Ho Wing Nga (何詠雅) has been appointed as the company secretary of our

Company with effect from the Listing. Ms. Ho has over 25 years of experience in corporate

governance services. She currently serves as the Managing Director, Entity Solutions of

Computershare Hong Kong Investor Services Limited.

Ms. Ho obtained a master’s degree in corporate governance from the Hong Kong

Polytechnic University in December 2006 and became an associate of The Hong Kong

Chartered Governance Institute (the “HKCGI”, previously known as the Hong Kong Institute

of Chartered Secretaries) in the same month. In March 2015, Ms. Ho became a fellow of both

the HKCGI and The Chartered Governance Institute. She is also a holder of the practitioner’s

endorsement of HKCGI and a member of The Hong Kong Institute of Directors.

DIRECTORS AND SENIOR MANAGEMENT

– 517 –



BOARD COMMITTEES

Our Board delegates certain responsibilities to various committees. In accordance with

the relevant PRC laws and regulations and the Corporate Governance Code, our Company has

established four Board committees, namely the Audit Committee, the Nomination Committee,

the Remuneration and Appraisal Committee and the Strategy and Development Committee.

Audit Committee

We have established the Audit Committee with written terms of reference in compliance

with Rule 3.21 of the Listing Rules and paragraph C.4 and paragraph D.3 of Part 2 of the

Corporate Governance Code. The Audit Committee consists of three Directors, namely Dr. Dai

Zewei, Mr. Li Mingyuan and Dr. Xiao Geng. Dr. Dai Zewei who holds the appropriate

professional qualifications as required under Rules 3.10(2) and 3.21 of the Listing Rules,

serves as the chairperson of the Audit Committee. The primary duties of the Audit Committee

include, but are not limited to, the following:

• proposing the appointment or change of external auditors to our Board, and

monitoring the independence of external auditors and evaluating their performance;

• guiding internal audit work;

• examining the financial information of our Company, reviewing financial reports

and statements of our Company and giving comments on relevant matters;

• assessing the effectiveness of internal control;

• coordinating the communication among management, internal audit department,

related departments and external audit agency; and

• dealing with other matters that are authorized by the Board or involved in relevant

laws and regulations.

Nomination Committee

We have established the Nomination Committee with written terms of reference in

compliance with Rule 3.27A of the Listing Rules and paragraph B.3 of Part 2 of the Corporate

Governance Code. The Nomination Committee consists of three Directors, namely Mr. Li

Mingyuan, Ms. Zhang Suya and Dr. Dai Zewei. Mr. Li Mingyuan serves as the chairperson of

the Nomination Committee. The primary duties of the Nomination Committee include, but are

not limited to, the following:

• making recommendations to our Board with regards to the size and composition of

our Board based on our Company’s business operation, asset scale and equity

structure;
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• researching and developing standards and procedures for the election of our Board

members, general managers and members of the senior management, and making

recommendations to our Board;

• conducting extensive search and providing our Board with suitable candidates for

our Directors, general managers and other members of the senior management;

• examining our Board candidates, general manager and members of the senior

management and making recommendations to our Board;

• assessing and reviewing the independence of the independent non-executive

Directors; and

• dealing with other matters that are authorized by the Board.

Remuneration and Appraisal Committee

We have established the Remuneration and Appraisal Committee with written terms of

reference in compliance with Rule 3.25 of the Listing Rules and paragraph E.1 of Part 2 of the

Corporate Governance Code. The Remuneration and Appraisal Committee consists of three

Directors, namely Dr. Xiao Geng, Ms. Zhang Suya and Dr. Dai Zewei. Dr. Xiao Geng serves

as the chairperson of the Remuneration and Appraisal Committee. The primary duties of the

Remuneration and Appraisal Committee include, but are not limited to, the following:

• making recommendations to the Board on the Company’s policy and structure for all

Directors’ and senior management remuneration and on the establishment of a

formal and transparent procedure for developing remuneration policy;

• reviewing and approving the senior management’s remuneration proposals with

reference to the Board’s corporate goals and objectives;

• making recommendations to the Board on the remuneration packages of individual

executive Directors, non-executive Director(s) and senior management;

• reviewing and/or approving matters relating to share schemes under Chapter 17 of

the Listing Rules; and

• dealing with other matters that are authorized by the Board.
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Strategy and Development Committee

We have established the Strategy and Development Committee with written terms of

reference. The Strategy and Development Committee consists of three Directors, namely Dr.

Zhu, Mr. Li Mingyuan and Dr. Xiao Geng. Dr. Zhu serves as the chairperson of the Strategy

and Development Committee. The primary duties of the Strategy and Development Committee

include, but are not limited to, the following:

• researching and making recommendations relating to the Company’s mid-term and

long-term development strategies, major investment decisions and other important

matters affecting the Company’s development;

• providing recommendations with respect to key strategic initiatives;

• examining the implementation of the abovementioned matters relating to Company’s

strategy and development; and

• dealing with other matters that are authorized by our Board.

REMUNERATION OF DIRECTORS AND SENIOR MANAGEMENT

Our Directors, certain of whom are also employees of our Company, receive remuneration

in the form of fees, basic salaries, performance related bonuses, retirement benefits and

share-based payments (if applicable). Independent non-executive Directors receive

independent non-executive Directors’ allowances from the Company. The remuneration of the

Directors and members of our senior management is determined with reference to the

achievement of major operating indicators of the Company, the remuneration paid by relevant

companies in the PRC pharmaceutical industry and in the relevant regions. For details of the

service contracts entered into between the Company and our Directors, see “Appendix VI —

Statutory and General Information — C. Further Information about Our Directors, Senior

Management and Substantial Shareholders — 2. Particulars of Directors’ Service Contracts.”

In 2022, 2023 and 2024 and for the six months ended June 30, 2025, the aggregate amount

of remuneration of our Directors (excluding share-based payments) amounted to approximately

RMB4.99 million, RMB6.92 million, RMB13.18 million and RMB7.35 million, respectively.

For details of the share-based payments received by the Directors, see Note 14 to the

Accountants’ Report in Appendix IA to this prospectus.
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Under the arrangement currently in force, we estimate the total remuneration before

taxation to be accrued to our Directors for the year ending December 31, 2025 to be

approximately RMB17.0 million. The actual remuneration of Directors for 2025 may be

different from the expected remuneration.

In 2022, 2023 and 2024 and for the six months ended June 30, 2025, there were one, one,

two and two Directors among the five highest paid individuals, respectively. The total

emoluments for the remaining individuals among the five highest paid individuals in 2022,

2023 and 2024 and the six months ended June 30, 2025 amounted to approximately RMB7.54

million, RMB13.07 million, RMB16.87 million and RMB6.53 million, respectively.

We confirmed that during the Track Record Period, no remuneration was paid by the

Company to, or receivable by, our Directors or the five highest paid individuals as an

inducement to join or upon joining the Company or as compensation for loss of office in

connection with the management positions of the Company or any subsidiary of the Company.

Save as disclosed in Note 14 to the Accountants’ Report in Appendix IA to this

prospectus, during the Track Record Period, none of our Directors waived any remuneration.

Save as disclosed above, no other payments have been paid, or are payable, by the Company

or our subsidiaries to our Directors or the five highest paid individuals during the Track Record

Period.

CORPORATE GOVERNANCE

The Company is committed to achieving a high standard of corporate governance with a

view to safeguarding the interests of our Shareholders. To accomplish this, the Company

intends to comply with the Corporate Governance Code set out in Appendix C1 to the Listing

Rules and the Model Code for Securities Transactions by Directors of Listed Issuers set out in

Appendix C3 to the Listing Rules after the Listing.

Pursuant to code provision C.2.1 of Part 2 of the Corporate Governance Code, companies

listed on the Stock Exchange are expected to comply with, but may choose to deviate from the

requirement that the responsibilities between the chairperson and the chief executive should be

segregated and should not be performed by the same individual. We do not have a separate

chairperson and general manager and Dr. Zhu currently performs these two roles. Our Board

believes that, in view of his experience, personal profile and his roles in our Company as

mentioned above, Dr. Zhu is the Director best suited to identify strategic opportunities and

focus of the Board due to his extensive understanding of our business as our general manager.

The Board also believes that vesting the roles of both the chairperson and general manager in

the same person has the benefit of (i) ensuring consistent leadership within the Group,

(ii) enabling more effective and efficient overall strategic planning and execution of strategic

initiatives of the Board, and (iii) facilitating the flow of information between the management

and the Board for our Group. The Board considers that the balance of power and authority for

the present arrangement will not be impaired and this structure will enable the Company to

make and implement decisions promptly and effectively.
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BOARD DIVERSITY POLICY

We are committed to promoting the culture of diversity in the Company. We have strived

to promote diversity to the extent practicable by taking into consideration a number of factors

in our corporate governance structure.

In order to enhance the effectiveness of our Board and to maintain the high standard of

corporate governance, we have adopted the board diversity policy which sets out the objective

and approach to achieve and maintain diversity of our Board. Pursuant to the board diversity

policy, we seek to achieve board diversity through the consideration of a number of factors

when selecting the candidates to our Board, including but not limited to gender, skills, age,

professional experience, knowledge, cultural and educational background, nationality,

ethnicity and length of service. The ultimate decision of the appointment will be based on merit

and the contribution which the selected candidates will bring to our Board.

Our Directors have a balanced mix of knowledge and skills, including accounting,

corporate and financial management in addition to industry experience in the pharmaceutical

and medical industry. They obtained degrees in various majors including radio physics,

biology, management, Chinese language and literature, business administration, chemical

engineering, economics, biotechnology, ecology, astronomy and space science, mathematics

and statistics, biostatistics, medicine, developmental biology, clinical medicine, basic

medicine, chemistry, accounting, management science and economics. We have four

independent non-executive Directors with different industry backgrounds, representing one

third of the members of our Board. Further, as of the date of this prospectus, our Board has a

relatively wide range of ages ranging from 36 years old to 71 years old. Our Company has

reviewed the membership, structure and composition of our Board, and is of the opinion that

the structure of our Board is reasonable, and the experience and skills of the Directors in

various aspects and fields can enable our Company to maintain a high standard of operation.

Besides, we recognize the particular importance of gender diversity. We have taken, and

will continue to take, steps to promote gender diversity at all levels of our Company, including

but without limitation at our Board and senior management levels. Currently, we have one

female Director, namely, Ms. Zhang Suya, who is also our executive deputy general manager

and chief financial officer. Going forward, we will continue to work to enhance gender

diversity of our Board when selecting and recommending suitable candidates for Board

appointments to help achieve greater gender diversity in accordance with stakeholder

expectations and recommended best practices. Our Company also intends to promote gender

diversity at the mid to senior level so that our Company can maintain a balanced gender ratio

at different levels. Taking into account our existing business model and specific needs as well

as the different background of our Directors, the composition of our Board satisfies our board

diversity policy.
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Our Nomination Committee is responsible for ensuring the diversity of our Board

members. After the Listing, our Nomination Committee will review the board diversity policy

from time to time to ensure its continued effectiveness and we will disclose in our corporate

governance report about the implementation of the board diversity policy on an annual basis.

SYSTIMMUNE INCENTIVE PLANS

SystImmune adopted the SystImmune Incentive Plans to, motivate and retain employees

within the Group or consultants to contribute to the growth of SystImmune. For further details

of the SystImmune Incentive Plans, see “Statutory and General Information — D. SystImmune

Incentive Plans” in Appendix VI to this Prospectus.

COMPLIANCE ADVISER

We have appointed Messis Capital Limited as our Compliance Adviser in compliance with

Rule 3A.19 of the Listing Rules. The Compliance Adviser will provide us with guidance and

advice as to compliance with the Listing Rules and other applicable laws, rules, codes and

guidelines. Pursuant to Rule 3A.23 of the Listing Rules, the Compliance Adviser will advise

the Company in certain circumstances including:

(i) before the publication of any regulatory announcement, circular or financial report;

(ii) where a transaction, which might be a notifiable or connected transaction, is

contemplated, including share issues, sales or transfers of treasury shares and share

repurchases;

(iii) where we propose to use the proceeds from the Global Offering in a manner different

from that detailed in this prospectus or where our business activities, developments

or results deviate from any forecast, estimate or other information in this prospectus;

and

(iv) where the Stock Exchange makes an inquiry to the Company regarding unusual

movements in the price or trading volume of its listed securities or any other matters

in accordance with Rule 13.10 of the Listing Rules.

Pursuant to Rule 3A.24 of the Listing Rules, the Compliance Adviser will, on a timely

basis, inform our Company of any amendment or supplement to the Listing Rules that are

announced by the Stock Exchange. The Compliance Adviser will also inform our Company of

any new or amended law, regulation or code in Hong Kong applicable to us, and advise us on

the continuing requirements under the Listing Rules and applicable laws and regulations.

The term of the appointment will commence on the Listing Date and is expected to end

on the date on which the Company complies with Rule 13.46 of the Listing Rules in respect

of our financial results for the first full financial year commencing after the Listing.
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You should read the following discussion and analysis in conjunction with our

audited consolidated financial information and the respective accompanying notes

thereto included in the Accountants’ Report set out in Appendix IA to this prospectus

which have been prepared in accordance with IFRS Accounting Standards. Our historical

results do not necessarily indicate results expected for any future periods. The following

discussion and analysis contain forward-looking statements that involve risks and

uncertainties. Our actual results may differ from those anticipated in these forward-

looking statements as a result of any number of factors, including those set forth in

“Forward-looking Statements” and “Risk Factors.” In evaluating our business, you

should carefully consider the information provided in this prospectus including but not

limited to the sections headed “Risk Factors” and “Business” in this prospectus.

OVERVIEW

Our history can be traced back to 1996, when Dr. Zhu Yi, our chairman of the Board,

general manager and Chief Scientific Officer, established Baili Pharmaceutical, which is the

predecessor of our Company and currently one of our key subsidiaries. Through years of

dedicated effort, we have cultivated expertise in complex generics and traditional Chinese

medicine. More importantly, we have grown into an integrated pharmaceutical corporate group

with capabilities spanning early-stage research, clinical development, manufacturing, and

commercialization.

In 2010, we made the strategic move into the innovative drug business. To support this

shift, we reinvested most of our revenue from our generic drug and traditional Chinese

medicine business into innovative drug research and development. In 2014, we established

SystImmune in Seattle, the U.S., to lead the 0-to-1 innovation of therapeutic modalities and

discovery of novel drug pipelines. SystImmune also spearheads our global clinical

development and future commercialization in global markets.

Our endeavors over the past decade have led to the creation of (i) an innovative ADC drug

development platform, from which we have successfully advanced ten clinical-stage,

innovative ADC candidates, including iza-bren, into approximately 70 clinical studies,

including 16 pivotal registration clinical trials in China, three global pivotal registration

clinical trials, and 16 Phase II clinical trials for 1L cancer treatment; (ii) a multi-specific T cell

engager platform, from which we have successfully advanced four innovative GNC multi-

specific antibodies, including GNC-077, to clinical stage, which have been evaluated in 15

clinical studies; and (iii) an innovative HIRE-ARC platform, from which we have successfully

developed an IND-approved, innovative ARC candidate, BL-ARC001.

With the clinical and commercial prospects of iza-bren, we entered into a global strategic

license and collaboration agreement with BMS in December 2023 to co-develop and

co-commercialize iza-bren, with a non-refundable and non-creditable upfront payment of

US$800.0 million (equivalent to approximately RMB5,679.7 million) (the “Upfront Payment”)
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and a total deal value worth up to US$8.4 billion. Under this agreement, we will jointly develop

and commercialize iza-bren in the U.S. with BMS. In addition, we have retained exclusive

rights for the development and commercialization of iza-bren in mainland China, while we

have granted BMS an exclusive license to develop and commercialize iza-bren in the rest of

the world. On March 7, 2024, we received the Upfront Payment from BMS. See “Business —

License and Collaboration Agreement with Bristol-Myers Squibb Company” for more details.

In addition to our biologics portfolio at the development stage, we have a marketed

product portfolio which includes generics (covering a wide range of therapeutic areas such as

anesthesia, parenteral nutrition, anti-infective and pediatric drugs) and traditional Chinese

medicine products.

During the Track Record Period, our revenue was RMB701.8 million, RMB560.4 million,

RMB5,821.1 million and RMB170.4 million in 2022, 2023 and 2024 and in the six months

ended June 30, 2025, respectively. Revenue generated from the sale of pharmaceutical products

was RMB701.8 million, RMB560.4 million, RMB486.8 million and RMB163.9 million in

2022, 2023 and 2024 and the six months ended June 30, 2025, respectively. Sales of

pharmaceutical products decreased over the Track Record Period as certain of our major

marketed products are generic drugs that were impacted by the VBP schemes, which resulted

in decreases in both prices and sales volume of relevant products during the Track Record

Period. In 2024, we also generated license fee income of RMB5,331.7 million, representing

part of the Upfront Payment received from BMS in March 2024 under the BMS Agreement. We

incurred net loss of RMB282.4 million, RMB780.5 million and RMB1,118.0 million in 2022,

2023 and the six months ended June 30, 2025, respectively, and achieved a profit of

RMB3,707.5 million in 2024. Our net losses recorded in 2022, 2023 and the first half of 2025

were primarily in relation to: (i) our substantial investment in R&D activities for innovative

drug candidates, and (ii) the reduction of revenue from the sale of pharmaceutical products.

Our net profit achieved in 2024 was primarily due to the recognition of the license fee income

generated under our license and collaboration agreement with BMS. In addition, we

experienced net operating cash outflow of RMB256.6 million, RMB618.0 million and

RMB1,227.8 million in 2022, 2023 and the six months ended June 30, 2025, respectively,

which was primarily due to our losses before tax, while we generated net operating cash inflow

of RMB3,841.8 million in 2024, primarily due to our profit before tax.

BASIS OF PREPARATION

The historical financial information has been prepared based on the accounting policies

set out in Note 3 to the Accountants’ Report in Appendix IA to this prospectus which conform

with the IFRS Accounting Standards, issued by International Accounting Standards Board, or

IASB. All IFRS Accounting Standards effective for the accounting period commencing from

January 1, 2024, together with the relevant transitional provisions, have been early adopted by

us in the preparation of the historical financial information throughout the Track Record

Period. The historical financial information has been prepared on the historical cost basis

except for certain financial instruments that are measured at fair values at the end of each of

the Track Record Period.
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MAJOR FACTORS AFFECTING OUR RESULTS OF OPERATIONS

Our business, results of operations and financial condition have been, and are expected

to continue to be, affected by a number of factors, which primarily include the following:

Our Ability to Successfully Develop and Commercialize Drug Candidates in Our Biologics
Portfolio

Our business and results of operations will be dependent on our receipt of regulatory

approval for and successful commercialization of our drug candidates in our biologics

portfolio. As of the Latest Practicable Date, our innovative drug pipeline featured 17

clinical-stage drug candidates, led by our iza-bren, an EGFR × HER3 bispecific ADC currently

in pivotal registration clinical trials, which we believe has the potential to be a backbone

pan-tumor treatment. Our pipeline also includes two other candidates in Phase III clinical

trials: T-Bren, an innovative HER2-specific ADC with the potential to become a backbone

therapy across tumor types, and SI-B001, a potential first-in-class EGFR × HER3 bispecific

antibody. See “Business — Our Technology Platforms and Biologics Portfolio” for more

information on the development status of our drug candidates.

We have not generated any revenue from the sales of drugs in our biologics portfolio. Our

business and results of operations depend on our ability to continuously advance preclinical

and clinical development of, and obtain the requisite regulatory approvals for, our drug

candidates in biologics portfolio. Once our drug candidates are commercialized, our business

and results of operations will be driven by the market acceptance and supply of our

commercialized drugs. We have a proven track record in developing, commercializing and

manufacturing pharmaceuticals that have gained market acceptance in China. See “Business —

Our Marketed Products” for more details. To successfully develop and launch drug candidates

in our biologics portfolio, we intend to continue investing in our R&D and clinical

development of our pipeline products, and leveraging our commercialization-ready

manufacturing facilities and cumulative front-line sales and marketing experience in China

market. For the international markets, we plan to pursue and leverage our strategic partnership

with leading pharmaceutical companies, and also expand our global manufacturing,

commercialization and operational capabilities. For more details, see “Business — Our

Journey.”

Our Collaboration with BMS

In December 2023, we entered into the BMS Agreement, effective as of February 8, 2024,

under which we and BMS will conduct a global strategic license and collaboration to

co-develop and co-commercialize iza-bren. Under the BMS Agreement, we and BMS will

jointly develop and commercialize iza-bren in the U.S., and we have retained exclusive rights

to develop and commercialize iza-bren in mainland China, and we granted BMS an exclusive

license to develop and commercialize iza-bren in the rest of the world, subject to certain

specified conditions and limitations.
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Pursuant to the BMS Agreement, in March 2024, we received a non-refundable and

non-creditable upfront payment of US$800 million from BMS, which is not subject to any

further conditions, and BMS is required to pay up to US$500 million in contingent near-term

payments. We are also eligible to receive up to an aggregate of US$7.1 billion contingent upon

the achievement of certain specified regulatory and sales performance milestones for a total

potential consideration of up to US$8.4 billion. BMS is also required to pay us tiered royalties

based on a percentage of aggregate annual net sales of iza-bren in the world excluding the U.S.

and the mainland China ranging from high single-digit to low double-digits, subject to certain

customary reductions and a royalty floor. We are required to pay BMS a single-tier royalty of

a mid-single-digit percentage of aggregate annual net sales of iza-bren in mainland China.

Further, under the BMS Agreement, we and BMS will share the relevant development costs of

and the net profits/losses related to the sales of iza-bren in the U.S. according to certain

agreed-upon percentages. See “Business — License and Collaboration Agreement with

Bristol-Myers Squibb Company” for more details.

The Upfront Payment from BMS to us contributed a substantial majority of our revenue

in 2024. We may in the future depend to a certain degree on the milestone payments from BMS

to support our future development plan, and the milestone payments in the BMS Agreement are

generally dependent on the accomplishment of various development, regulatory and sales

milestones. The successful or timely achievement of many of these milestones relies on the

performance of both parties without early termination. In addition, clinical development,

regulatory approval and market acceptance are uncertain in nature and not within our full

control. See “Risk Factors — Key Risks Relating to Our Business and Industry — If we or

BMS do not achieve our product development or commercialization objectives in the time

frames we expect, we may not receive milestone or royalty payments or make profits to support

our future development plan.”

Our Ability to Compete in the Centralized Tender Process for Pharmaceutical
Procurement by Public Medical Institutions in China

In addition to our biologics portfolio at the development stage, we have a marketed

product portfolio which includes generics (covering a wide range of therapeutic areas such as

anesthesia, parenteral nutrition, anti-infectives, pediatric drugs) and traditional Chinese

medicine products. A substantial portion of the products we sell to distributors are then sold to

public hospitals and other medical institutions in China. Public medical institutions in China

are required to implement a centralized tender process for the procurement of pharmaceuticals

listed in the medical insurance catalogs or consumed in large volumes and commonly

prescribed for clinical uses. We are required to submit our bids in a centralized tender process

in order to supply our products to these public medical institutions. These bids are generally

considered based on, among other things, price competitiveness, product quality, clinical

effectiveness, as well as qualifications and reputation of the manufacturer. If we are successful

in winning bids in a centralized tender process, the relevant products will be sold to the public

medical institutions at the bid prices, which is the primary determinant of prices at which we

sell our products to our distributors. The centralized tender process has created pricing pressure

among substitute products or products that are perceived to be substitute products.
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Our bidding strategy generally focuses on differentiating our products from those of our

competitors instead of competing solely based on pricing. Therefore, our sales volumes and

profitability depend on our ability to successfully differentiate our products from competing

products and price our bids in a manner that enables us to succeed in the centralized tender

processes at profitable levels. We believe each of our major products had competitive

advantages in the centralized tender processes during the Track Record Period as a result of

their nationwide recognition, or their passing of the quality and efficacy consistency

evaluations. If we are unable to differentiate our products or are otherwise not successful in

winning bids in the centralized tender processes at profitable levels, we will lose the revenue

associated with the sale of the affected products to the relevant public medical institutions. See

“Risk Factors — Other Risks Relating to Our Operations — If we are unable to succeed in

tender processes to sell our products to PRC public hospitals and other medical institutions, we

may lose market share and our revenue and profitability could be adversely affected.”

The Implementation and Expansion of the VBP Scheme for Sales of Drugs to PRC Public
Medical Institutions

Certain pharmaceutical products in our marketed product portfolio are subject to the VBP

scheme in China. The VBP scheme aims to achieve a lower price for pharmaceuticals with

mature, high-volume clinical usage and sufficient market competition through a competitive

bidding process for large-volume procurement. Such policy embodies a PRC regulatory aim to

significantly reduce drug prices the burden of pharmaceutical costs on patients. The VBP

scheme has been rolled out at both the national and regional levels. For pharmaceuticals, the

national VBP scheme primarily includes generics that have met the consistency evaluation

criteria. The manufacturers and importers of the drugs included in each VBP scheme are invited

to bid to supply the drugs to public medical institutions. Most of the successful bidders in the

VBP scheme will experience substantial price cuts. Bidders who are unsuccessful or who chose

not to participate in the VBP scheme will typically experience similar price cuts due to factors

including reduced market share, intensified competition and regulatory requirements.

During the Track Record Period, a number of our products were subject to national or

provincial VBP schemes. For example, propofol medium and long chain fat emulsion injection

and dexmedetomidine hydrochloride injection were subject to the national VBP scheme;

Leweijing (propofol injectable emulsion) participated in provincial VBP schemes and later the

national VBP scheme; Tianze (medium and long chain fat emulsion injection) and Xinbolin

(ribavirin granule) participated in provincial VBP schemes. As the number of compounds

included in the VBP schemes continues to increase, our marketed drugs that have passed the

consistency evaluation may be included in the national VBP scheme. In addition, certain of our

drugs that have passed or not passed the consistency evaluation may be tendered and procured

in the provincial VBP scheme. While the sales volumes of our drug products may increase if

we succeed in the bidding process under the VBP scheme, the inclusion in the VBP scheme

typically exerts downward pressure on the prices of our products, thus impacting our revenue,

gross profits and gross profit margins. See “Risk Factors — Key Risks Relating to Our
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Business and Industry — We may experience difficulties in our sales efforts as a result of

pricing regulations or other policies that are intended to reduce healthcare costs, which could

adversely affect our operations, revenue and profitability.”

Our Cost Structure

Our results of operations are significantly affected by our cost structure, which primarily

consists of cost of sales, research and development expenses, and distribution and selling

expenses. During the Track Record Period, our cost of sales mainly related to the sale of the

pharmaceutical products, which primarily consisted of cost of materials, manufacturing costs,

direct labor costs and delivery costs. Our cost of sales as a percentage of revenue from the sale

of pharmaceutical products was 35.2%, 45.2%, 59.2% and 59.6% in 2022, 2023 and 2024 and

the six months ended June 30, 2025, respectively. The increase of our cost of sales as a

percentage of revenue from the sale of pharmaceutical products during the Track Record Period

was primarily due to the decrease in our unit selling price of pharmaceutical products, mainly

as a result of the implementation of the VBP scheme. For details, see “— Period to Period

Comparison of Results of Operations.”

Research and development expenses have been and are expected to continue to be a major

component in our cost structure, considering our strategic focus on the innovative drug

business. Our research and development expenses primarily consist of (i) testing and

examination costs including clinical trial expenses, (ii) staff costs, (iii) costs of materials, and

(iv) depreciation expenses for right-of-use assets, property and equipment used for research

and development purposes. Our research and development expenses amounted to RMB375.0

million, RMB746.2 million, RMB1,442.8 million and RMB1,038.6 million in 2022, 2023 and

2024 and the six months ended June 30, 2025, respectively. For details, see “— Description of

Key Statements of Profit or Loss Items — Research and Development Expenses.”

During the Track Record Period, we incurred distribution and selling expenses in relation

to our sale of marketed pharmaceutical products. Our distribution and selling expenses

primarily consist of (i) marketing and promotion expenses, (ii) staff costs, and (iii) travelling

expenses. Our distribution and selling expenses amounted to RMB324.3 million, RMB251.2

million, RMB214.6 million and RMB105.9 million in 2022, 2023 and 2024 and the six months

ended June 30, 2025, respectively, in line with our business scale of the sale of pharmaceutical

products. For details, see “— Description of Key Statements of Profit or Loss Items —

Distribution and Selling Expenses.”

We expect our cost structure to evolve as we continue to develop and expand our business.

In light of our strategic focus on the innovative drug business, as the preclinical studies and

clinical trials of our drug candidates continue to progress, we expect to incur additional costs

in relation to, among other things, testing and experiment fees, R&D staff costs, and raw

materials procurement. Additionally, we anticipate increasing legal, compliance, accounting,

insurance and investor and public relations expenses associated with being a public company

in Hong Kong.
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MATERIAL ACCOUNTING POLICY INFORMATION

The historical financial information has been prepared in accordance with the following

accounting policies which conform with IFRS Accounting Standards issued by the IASB. For

the purpose of preparation and presentation of the historical financial information, information

is considered material if such information is reasonably expected to influence decisions made

by primary users. In addition, the historical financial information includes the applicable

disclosures required by the Listing Rules and by the Hong Kong Companies Ordinance. The

historical financial information has been prepared on the historical cost basis, except for

certain financial instruments that are measured at fair values at the end of each reporting

period, as explained in the accounting policies set out below.

Revenue from Contracts with Customers

Sale of pharmaceutical products

Revenue from the sale of pharmaceutical products is recognized at point in time when

control of the goods has transferred, being when the goods have been shipped to the specific

location and accepted, the customers have the primary responsibility for the risks of

obsolescence and loss in relation to the goods while it can request return or refund.

At the point of sale, a corresponding adjustment to revenue is made for those products

expected to be returned. We estimate the future sales return of the products sold based on the

historical experience. A refund liability is recognized for sales in which revenue has yet to be

recognized. Right to returned goods asset (and corresponding adjustment to cost of sales) is

recognized for right to recover products from customers on settling the refund liability.

The credit period granted to customers by us is determined based on the characteristics

of customers’ credit risk and there is no significant financing component. For customers with

long-term relationships, the normal credit term granted ranges from 30 to 120 days upon

delivery.

A contract liability represents our obligation to transfer goods or services to a customer

for which we have received consideration (or an amount of consideration is due) from the

customer. All the contracts that are unsatisfied are for periods of one year or less. As we apply

the practical expedient in IFRS 15, the transaction price allocated to these unsatisfied contracts

is not disclosed.

Under the standard contract terms, customers have a right to receive rebates. We use our

accumulated historical experience to estimate the amount of consideration to which it will be

entitled using the most likely amount.
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License fee income

In December 2023, we entered into an exclusive license and collaboration agreement with

BMS. Under the agreement, we and BMS will jointly develop and commercialize iza-bren in

the U.S. We and BMS will share net profits/losses related to the sales of iza-bren in the U.S.

according to certain agreed-upon percentages. In addition, we granted BMS an exclusive

license to develop and commercialize iza-bren in the rest of the world, subject to certain

specified conditions and limitations. In the opinion of the management, the collaboration

arrangement constitutes a joint arrangement under which we share the risks and benefits

associated with such activities in U.S.

Iza-bren, internally discovered and developed, is a clinical-stage EGFR × HER3

bispecific ADC intended for the treatment of various solid tumors. The consideration for the

agreement comprises a fixed element (a non-refundable and non-creditable upfront payment of

US$800.0 million (equivalent to approximately RMB5,679.7 million)), several variable

elements (i.e. further payments according to timing in achievements of various clinical trial

milestones, regulatory milestones, sales milestones and sales-based royalties).

We determined that the consideration for the Upfront Payment relates to two performance

obligations: (1) the grant of license and (2) the transfer of manufacturing technology relating

to the process for the manufacture of iza-bren and its related products. We allocate the total

transaction price of the Upfront Payment into two performance obligations based on estimation

of the standalone selling price for the transfer of manufacturing technology, which a customer

in the market would be willing to pay, and then applying residual approach in the estimation

of standalone selling price for the grant of license.

The revenue, for grant of license which represents a right to use our intellectual property,

is recognized at a point in time at which the license transfers. During the six months ended June

30, 2024, the transfer of license to the customer was completed and we recognized revenue of

US$751.0 million (equivalent to approximately RMB5,331.7 million) in relation to the grant

of license. The remaining transaction price of US$49.0 million (equivalent to approximately

RMB348.0 million) is allocated to the performance obligation of transferring manufacturing

technology, which is recorded in contract liability and the timing of transfer is at the discretion

of the customer.

For more details about the contractual arrangement, see “Business — License and

Collaboration Agreement with Bristol-Myers Squibb Company.”

Leases

Definition of a Lease

We assess whether a contract is or contains a lease based on the definition under IFRS 16

at inception of the contract. Such contract will not be reassessed unless the terms and

conditions of the contract are subsequently changed.
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As a lessee

Short-term leases

We apply the short-term lease recognition exemption to leases that have a lease term of

12 months or less from the commencement date and do not contain a purchase option.

Right-of-use assets

The cost of right-of-use assets includes:

• the amount of the initial measurement of the lease liability;

• any lease payments made at or before the commencement date; and

• any initial direct costs incurred by us.

Right-of-use assets are measured at cost, less any accumulated depreciation and

impairment losses, and adjusted for any remeasurement of lease liabilities.

Right-of-use assets are depreciated on a straight-line basis over the shorter of its

estimated useful life and the lease term.

We present right-of-use assets as a separate line item on the consolidated statements of

financial position.

Lease liabilities

At the commencement date of a lease, we recognize and measure the lease liability at the

present value of lease payments that are unpaid at that date. In calculating the present value of

lease payments, we use the incremental borrowing rate at the lease commencement date if the

interest rate implicit in the lease is not readily determinable.

The lease payments include fixed payments (including in-substance fixed payments).

After the commencement date, lease liabilities are adjusted by interest accretion and lease

payments.

We present lease liabilities as a separate line item on the consolidated statements of

financial position.
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Lease modifications

We account for a lease modification as a separate lease if:

• the modification increases the scope of the lease by adding the right to use one or

more underlying assets; and

• the consideration for the leases increases by an amount commensurate with the

stand-alone price for the increase in scope and any appropriate adjustments to that

stand-alone price to reflect the circumstances of the particular contract.

For a lease modification that is not accounted for as a separate lease, we remeasure the

lease liability based on the lease term of the modified lease by discounting the revised lease

payments using a revised discount rate at the effective date of the modification.

We account for the remeasurement of lease liabilities by making corresponding

adjustments to the relevant right-of-use assets.

As a lessor

Classification and measurement of leases

Leases for which we are a lessor are classified as finance or operating leases. Whenever

the terms of the lease transfer substantially all the risks and rewards incidental to ownership

of an underlying asset to the lessee, the contract is classified as a finance lease. All other leases

are classified as operating leases.

Rental income from operating leases is recognized in profit or loss on a straight-line basis

over the term of the relevant lease.

Sale and leaseback transactions

We apply the requirements of IFRS 15 “Revenue from Contracts with Customers” to

assess whether sale and leaseback transaction constitutes a sale by us.

As a seller-lessee

For a transfer that does not satisfy the requirements as a sale, we as a seller-lessee

continue to recognize the assets and accounts for the transfer proceeds as sale and leaseback

payable within the scope of IFRS 9 “Financial Instruments”.
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Government Grants

Government grants are not recognized until there is reasonable assurance that we will

comply with the conditions attached to them and that the grants will be received.

Government grants are recognized in profit or loss on a systematic basis over the periods

in which we recognize as expenses the related costs for which the grants are intended to

compensate. Specifically, government grants whose primary condition is that we should

purchase, construct or otherwise acquire non-current assets are recognized as deferred income

in the consolidated statement of financial position and transferred to profit or loss on a

systematic basis over the useful lives of the related assets.

Government grants related to income that are receivable as compensation for expenses or

losses already incurred or for the purpose of giving immediate financial support to us with no

future related costs are recognized in profit or loss in the period in which they become

receivable. Such grants are presented under “other income”.

Property, Plant and Equipment

Property, plant and equipment are tangible assets that are held for use in the production

or supply of goods or services, or for administrative purposes other than construction in

progress as described below. Property, plant and equipment are stated in the consolidated

statements of financial position at cost less subsequent accumulated depreciation and

subsequent accumulated impairment losses, if any.

Properties in the course of construction for production, supply or administrative purposes

are carried at cost, less any recognized impairment loss. Costs include any costs directly

attributable to bringing the asset to the location and condition necessary for it to be capable of

operating in the manner intended by management. Depreciation of these assets, on the same

basis as other property assets, commences when the assets are ready for their intended use.

Depreciation is recognized so as to write off the cost of assets other than construction in

progress less their residual values over their estimated useful lives, using the straight-line

method. The estimated useful lives, residual values and depreciation method are reviewed at

the end of each reporting period, with the effect of any changes in estimate accounted for on

a prospective basis.

An item of property, plant and equipment is derecognized upon disposal or when no future

economic benefits are expected to arise from the continued use of the asset. Any gain or loss

arising on the disposal or retirement of an item of property, plant and equipment is determined

as the difference between the sales proceeds and the carrying amount of the asset and is

recognized in profit or loss.
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Intangible Assets

Intangible assets acquired separately

Intangible assets with finite useful lives that are acquired separately are carried at costs

less accumulated amortization and any accumulated impairment losses. Amortization for

intangible assets with finite useful lives is recognized on a straight-line basis over their

estimated useful lives. The estimated useful life and amortization method are reviewed at the

end of each reporting period, with the effect of any changes in estimate being accounted for

on a prospective basis.

Internally-generated intangible assets — research and development expenditure

Expenditure on research activities is recognized as an expense in the period in which it

is incurred.

An internally-generated intangible asset arising from development activities is recognized

if, and only if, all of the following have been demonstrated:

• the technical feasibility of completing the intangible asset so that it will be available

for use or sale;

• the intention to complete the intangible asset and use or sell it;

• the ability to use or sell the intangible asset;

• how the intangible asset will generate probable future economic benefits;

• the availability of adequate technical, financial and other resources to complete the

development and to use or sell the intangible asset; and

• the ability to measure reliably the expenditure attributable to the intangible asset

during its development.

The amount initially recognized for internally-generated intangible asset is the sum of the

expenditure incurred from the date when the intangible asset first meets the recognition criteria

listed above. Where no internally-generated intangible asset can be recognized, development

expenditure is recognized in profit or loss in the period in which it is incurred.

Subsequent to initial recognition, internally-generated intangible assets are reported at

cost less accumulated amortization and accumulated impairment losses (if any), on the same

basis as intangible assets that are acquired separately.
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Impairment on Property, Plant and Equipment, Right-of-use Assets, Investment
Properties and Intangible Assets

At the end of each reporting period, we review the carrying amounts of its property, plant

and equipment, right-of-use assets, investment properties and intangible assets with finite

useful lives to determine whether there is any indication that these assets have suffered an

impairment loss. If any such indication exists, the recoverable amount of the relevant asset is

estimated in order to determine the extent of the impairment loss (if any).

The recoverable amount of property, plant and equipment, right-of-use assets, investment

properties and intangible assets are estimated individually. When it is not possible to estimate

the recoverable amount individually, we estimate the recoverable amount of the cash-

generating unit to which the asset belongs.

In testing a cash-generating unit for impairment, corporate assets are allocated to the

relevant cash-generating unit when a reasonable and consistent basis of allocation can be

established, or otherwise they are allocated to the smallest group of cash-generating units for

which a reasonable and consistent allocation basis can be established. The recoverable amount

is determined for the cash-generating unit or group of cash-generating units to which the

corporate asset belongs, and is compared with the carrying amount of the relevant cash-

generating unit or group of cash-generating units.

Recoverable amount is the higher of fair value less costs of disposal and value in use. In

assessing value in use, the estimated future cash flows are discounted to their present value

using a pre-tax discount rate that reflects current market assessments of the time value of

money and the risks specific to the asset (or a cash-generating unit) for which the estimates of

future cash flows have not been adjusted.

If the recoverable amount of an asset (or a cash-generating unit) is estimated to be less

than its carrying amount, the carrying amount of the asset (or a cash-generating unit) is reduced

to its recoverable amount. For corporate assets or portion of corporate assets which cannot be

allocated on a reasonable and consistent basis to a cash-generating unit, we compare the

carrying amount of a group of cash-generating units, including the carrying amounts of the

corporate assets or portion of corporate assets allocated to that group of cash-generating units,

with the recoverable amount of the group of cash-generating units. In allocating the impairment

loss, the impairment loss is allocated first to reduce the carrying amount of any goodwill (if

applicable) and then to the other assets on a pro-rata basis based on the carrying amount of each

asset in the unit or the group of cash-generating units. The carrying amount of an asset is not

reduced below the highest of its fair value less costs of disposal (if measurable), its value in

use (if determinable) and zero. The amount of the impairment loss that would otherwise have

been allocated to the asset is allocated pro rata to the other assets of the unit or the group of

cash-generating units. An impairment loss is recognized immediately in profit or loss.
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Where an impairment loss subsequently reverses, the carrying amount of the asset (or

cash-generating unit or a group of cash-generating units) is increased to the revised estimate

of its recoverable amount, but so that the increased carrying amount does not exceed the

carrying amount that would have been determined had no impairment loss been recognized for

the asset (or a cash-generating unit or a group of cash-generating units) in prior years. A

reversal of an impairment loss is recognized immediately in profit or loss.

During the Track Record Period, no indications of the impairment for the non-financial

assets were identified, given that (i) the assets’ value have not declined significantly, (ii) assets

are not obsolete or physically damaged, and (iii) none of the indications listed in paragraph 14

of International Accounting Standard 36 “Impairment of Assets” were noticed or identified by

us.

KEY SOURCES OF ESTIMATION UNCERTAINTY

In the application of our accounting policies, our Directors are required to make

judgements, estimates and assumptions about the carrying amounts of assets and liabilities that

are not readily apparent from other sources. The estimates and associated assumptions are

based on historical experience and other factors that are considered to be relevant. Actual

results may differ from these estimates.

The estimates and underlying assumptions are reviewed on an ongoing basis. Revisions

to accounting estimates are recognized in the period in which the estimates are revised if the

revision affects only that period, or in the period of the revision and future periods if the

revision affects both current and future periods.

The following are the key sources of estimation uncertainty at the end of each year/period

of the Track Record Period that may have a significant risk of causing a material adjustment

to the carrying amounts of assets and liabilities within the next twelve months.

Key Sources of Estimation Uncertainties

Recognition of deferred tax assets

Deferred tax assets in respect of unused tax losses carried forward and deductible

temporary differences are recognized and measured based on the expected manner of

realization or settlement of the carrying amounts of the relevant assets and liabilities, using tax

rates enacted or substantively enacted at the end of each reporting period. In determining the

carrying amounts of deferred tax assets, expected taxable profits are estimated which involves

several assumptions relating to the operating environment of us and require a significant level

of judgement exercised by the directors of our Company. Any change in such assumptions and

judgement would affect the carrying amounts of deferred tax assets to be recognized and hence

the net profit or loss in the future periods. The information about our deferred tax assets is

disclosed in Note 20 to the Accountants’ Report in Appendix IA to this prospectus.
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Estimated impairment of trade receivables

Trade receivables which considered credit-impaired are assessed on individual basis. In

addition, we use collective assessment to calculate ECL for trade receivables balances which

are not assessed individually at the end of each reporting period. The ECL rates are based on

internal credit ratings as groupings of various debtors that have similar loss patterns. The

collective assessment is based on our historical default rates taking into consideration

forward-looking information that is reasonable and supportable available without undue costs

or effort.

At every reporting date, the historical observed default rates are reassessed and changes

in the forward-looking information are considered.

The provision of ECL is sensitive to changes in estimates. The information about our

trade receivables and the related ECL disclosures is disclosed in Notes 24 and 44 to the

Accountants’ Report in Appendix IA to this prospectus, respectively.

DESCRIPTION OF KEY STATEMENTS OF PROFIT OR LOSS ITEMS

The following table sets forth selected consolidated statements of profit or loss with line

items in absolute amounts and as percentages of our revenue for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue

(RMB in thousands, except for percentages)

(Unaudited)

Revenue 701,833 100.0 560,416 100.0 5,821,050 100.0 5,551,795 100.0 170,409 100.0
Cost of sales (246,844) (35.2) (253,401) (45.2) (290,827) (5.0) (123,692) (2.2) (102,882) (60.4)

Gross profit 454,989 64.8 307,015 54.8 5,530,223 95.0 5,428,103 97.8 67,527 39.6
Other income 70,489 10.0 59,249 10.6 253,953 4.4 116,200 2.1 132,801 77.9
Other gains and losses,

net (563) (0.1) (1,248) (0.2) 94,310 1.6 26,445 0.5 (23,447) (13.8)
Impairment losses under

expected credit loss

(“ECL”) model, net of

reversal (7,686) (1.1) 6,442 1.1 (2,191) (0.0) 968 0.0 2,611 1.5
Research and

development expenses (375,020) (53.4) (746,232) (133.2) (1,442,789) (24.8) (544,531) (9.8) (1,038,637) (609.5)
Distribution and selling

expenses (324,297) (46.2) (251,193) (44.8) (214,560) (3.7) (106,985) (1.9) (105,884) (62.1)
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Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue

(RMB in thousands, except for percentages)

(Unaudited)

Administrative expenses (82,194) (11.7) (115,397) (20.6) (194,739) (3.3) (74,410) (1.3) (127,278) (74.7)
Other expenses (2,311) (0.3) (2,970) (0.5) (3,530) (0.1) (1,414) (0.0) (1,140) (0.7)
Finance costs (22,481) (3.2) (24,679) (4.4) (42,523) (0.7) (16,649) (0.3) (34,463) (20.2)

(Loss) profit before tax (289,074) (41.2) (769,013) (137.2) 3,978,154 68.3 4,827,727 87.0 (1,127,910) (661.9)
Income tax

credit/(expense) 6,695 1.0 (11,486) (2.0) (270,649) (4.6) (161,387) (2.9) 9,958 5.8

(Loss) profit for the
year/period (282,379) (40.2) (780,499) (139.3) 3,707,505 63.7 4,666,340 84.1 (1,117,952) (656.0)

Revenue

Revenue by Nature

During the Track Record Period, we generated revenue primarily from the sale of
pharmaceutical products in China and the license fee income in the United States. The
following table sets forth a breakdown of our revenue by nature in both absolute amounts and
as percentages of our revenue for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue Amount
% of

revenue

(RMB in thousands, except for percentages)
(Unaudited)

Sale of pharmaceutical
products 701,833 100.0 560,416 100.0 486,759 8.4 220,071 4.0 163,880 96.2

License fee income – – – – 5,331,724 91.6 5,331,724 96.0 – –
Others(1) – – – – 2,567 0.0 – – 6,529 3.8

Total 701,833 100.0 560,416 100.0 5,821,050 100.0 5,551,795 100.0 170,409 100.0

Note:

(1) Represent the revenue generated from the sales of R&D materials.
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Revenue from the sale of pharmaceutical products

In 2022, 2023 and 2024 and the six months ended June 30, 2024 and 2025, our revenue

from the sale of pharmaceutical products was RMB701.8 million, RMB560.4 million,

RMB486.8 million, RMB220.1 million and RMB163.9 million, respectively. Revenue from the

sale of pharmaceutical products is recognized at a point in time when control of the goods has

transferred, being when the goods have been shipped to the specific location and accepted.

Revenue from the license fee income

In 2024, we also generated revenue from the license fee income, representing part of the

Upfront Payment under the BMS Agreement. Pursuant to the BMS Agreement, in March 2024,

we received a non-refundable and non-creditable Upfront Payment of US$800 million

(equivalent to approximately RMB5,679.7 million) from BMS. We recognized revenue of

US$751.0 million (equivalent to approximately RMB5,331.7 million) in relation to our

performance of the grant of license to BMS in 2024. The revenue for grant of license which

represents a right to use the Group’s intellectual property is recognized at a point in time at

which the license transfers. The remaining Upfront Payment of US$49.0 million (equivalent to

approximately RMB348.0 million) is allocated to the performance obligation of transferring

manufacturing technology, which is recorded as contract liability and the timing of transfer is

at the discretion of BMS.

Revenue from the Sale of Pharmaceutical Products by Product

The following table sets forth our revenue from the sale of our pharmaceutical products

by product for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)

(Unaudited)

Anesthesia
Leweijing 313,652 44.7 212,429 37.9 131,869 27.1 71,459 32.5 38,665 23.6
Leweitai 28,414 4.0 19,636 3.5 26,337 5.4 11,774 5.4 9,958 6.1
Youmeining 23,272 3.3 11,400 2.0 16,588 3.4 7,667 3.5 3,370 2.1
Shuweijing – – 3,669 0.7 46,009 9.5 15,119 6.9 16,794 10.2
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Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)

(Unaudited)

Parenteral nutrition
Tianze 61,554 8.8 39,864 7.1 27,245 5.6 11,925 5.4 9,072 5.5

Anti-infectives
Xinbolin 58,724 8.4 33,492 6.0 16,650 3.4 8,040 3.7 4,319 2.6
Aobolin 8,427 1.2 1,988 0.4 2,303 0.5 1,046 0.5 537 0.3

Pediatric drugs
Dulabao 8,590 1.2 13,877 2.5 9,953 2.0 4,441 2.0 7,438 4.5
Leyeping and

Pujikang 19,623 2.8 31,407 5.6 20,158 4.1 10,688 4.9 13,867 8.5
Traditional Chinese

medicine
Astragalus granule 134,148 19.1 155,696 27.8 146,312 30.1 60,293 27.4 34,509 21.1
Chaihuang granule 28,870 4.1 21,317 3.8 15,366 3.2 6,550 3.0 2,508 1.5

Other chemical drugs
and traditional
Chinese medicines 16,559 2.4 15,641 2.7 27,969 5.7 11,069 4.8 22,843 14.0

Total 701,833 100.0 560,416 100.0 486,759 100.0 220,071 100.0 163,880 100.0

Cost of Sales

During the Track Record Period, our cost of sales mainly related to the sale of the

pharmaceutical products, which primarily consisted of cost of materials, manufacturing and

delivery costs, and direct labor costs. In 2022, 2023 and 2024 and six months ended June 30,

2024 and 2025, our cost of sales was RMB246.8 million, RMB253.4 million, RMB290.8

million, RMB123.7 million and RMB102.9 million, respectively.
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The table below sets forth a breakdown of our cost of sales for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)

(Unaudited)

Cost of materials 139,476 56.5 139,831 55.2 162,492 55.9 65,520 53.0 47,208 45.9
Manufacturing and

delivery costs 72,470 29.4 69,067 27.3 78,803 27.1 35,321 28.6 26,718 26.0
Direct labor costs 19,495 7.9 19,063 7.5 21,586 7.4 9,631 7.8 10,356 10.1
Others(1) 15,403 6.2 25,440 10.0 27,946 9.6 13,220 10.6 18,600 18.0

Total 246,844 100.0 253,401 100.0 290,827 100.0 123,692 100.0 102,882 100.0

Note:

(1) Other cost of sales primarily includes impairment and write-off losses related to inventory.

The following table sets forth a breakdown of our cost of sales by product in absolute

amounts and as percentages of our total cost of sales for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)

(Unaudited)

Anesthesia
Leweijing 72,874 29.5 61,372 24.2 87,925 30.2 38,872 31.4 26,407 25.7
Leweitai 3,604 1.5 5,533 2.2 8,596 3.0 3,421 2.8 3,740 3.6
Youmeining 891 0.4 636 0.3 822 0.3 330 0.3 240 0.2
Shuweijing – – 2,573 1.0 16,033 5.5 5,474 4.4 5,208 5.1

Parenteral nutrition
Tianze 22,673 9.2 16,217 6.4 11,220 3.9 4,921 4.0 3,377 3.3

Anti-infectives
Xinbolin 17,912 7.3 11,429 4.5 6,990 2.4 3,407 2.8 1,989 1.9
Aobolin 3,634 1.5 840 0.3 1,382 0.5 562 0.5 273 0.3

Pediatric drugs
Dulabao 1,151 0.5 1,769 0.7 1,704 0.6 620 0.5 2,010 2.0
Leyeping and

Pujikang 7,033 2.8 9,071 3.6 5,530 1.9 3,079 2.5 5,020 4.9
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Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)

(Unaudited)

Traditional Chinese
medicine
Astragalus granule 80,663 32.7 98,922 39.0 96,349 33.1 39,558 32.0 22,115 21.5
Chaihuang granule 14,833 6.0 11,377 4.5 10,187 3.5 4,452 3.6 1,406 1.4

Other chemical drugs
and traditional
Chinese medicines 6,173 2.4 8,222 3.3 13,691 4.7 5,776 4.7 7,304 7.1

Add: Others(1) 15,403 6.2 25,440 10.0 27,946 9.6 13,220 10.7 18,600 18.1
Add: Cost of sales of

other revenue – – – – 2,452 0.8 – – 5,193 5.0

Total 246,844 100.0 253,401 100.0 290,827 100.0 123,692 100.0 102,882 100.0

Note:

(1) Represents the add-back of other cost of sales primarily including impairment and write-off losses related to
inventory.

Gross Profit and Gross Profit Margin

Our gross profit represents our revenue less cost of sales. Gross profit margin represents

our gross profit as a percentage of our revenue. In 2022, 2023 and 2024 and the six months

ended June 30, 2024 and 2025, our gross profit was RMB455.0 million, RMB307.0 million,

RMB5,530.2 million, RMB5,428.1 million and RMB67.5 million, representing a gross profit

margin of 64.8%, 54.8%, 95.0%, 97.8% and 39.6%, respectively.
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The following table sets forth a breakdown of our gross profit and gross profit margin by

business for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

(RMB in thousands, except for percentages)

(Unaudited)

Sale of pharmaceutical

products 454,989 64.8 307,015 54.8 198,384 40.8 96,379 43.8 66,191 40.4
License fee income – – – – 5,331,724 100.0 5,331,724 100.0 – –
Others – – – – 115 4.5 – – 1,336 20.5

Total 454,989 64.8 307,015 54.8 5,530,223 95.0 5,428,103 97.8 67,527 39.6

The following table sets forth a breakdown of our gross profit and gross profit margin by

product for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

(RMB in thousands, except for percentages)

(Unaudited)

Anesthesia
Leweijing 240,778 76.8 151,057 71.1 43,944 33.3 32,587 45.6 12,258 31.7
Leweitai 24,810 87.3 14,103 71.8 17,742 67.4 8,353 70.9 6,218 62.4
Youmeining 22,381 96.2 10,764 94.4 15,765 95.0 7,337 95.7 3,129 92.8
Shuweijing – – 1,095 29.9 29,976 65.2 9,645 63.8 11,586 69.0

Parenteral nutrition
Tianze 38,881 63.2 23,647 59.3 16,024 58.8 7,004 58.7 5,696 62.8

Anti-infectives
Xinbolin 40,812 69.5 22,063 65.9 9,660 58.0 4,634 57.6 2,329 53.9
Aobolin 4,793 56.9 1,148 57.7 921 40.0 484 46.3 264 49.2

FINANCIAL INFORMATION

– 544 –



Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

Gross
profit

Gross
profit

margin
%

(RMB in thousands, except for percentages)

(Unaudited)

Pediatric drugs
Dulabao 7,439 86.6 12,108 87.3 8,249 82.9 3,821 86.0 5,429 73.0
Leyeping and

Pujikang 12,590 64.2 22,336 71.1 14,628 72.6 7,610 71.2 8,847 63.8
Traditional Chinese

medicine
Astragalus granule 53,485 39.9 56,774 36.5 49,963 34.1 20,735 34.4 12,394 35.9
Chaihuang granule 14,037 48.6 9,940 46.6 5,178 33.7 2,098 32.0 1,103 44.0

Other chemical drugs
and traditional
Chinese medicines 10,386 62.7 7,420 47.4 14,280 51.1 5,291 47.8 15,538 68.0

Add: Others(1) (15,403) – (25,440) – (27,946) – (13,220) – (18,600) –

Total 454,989 64.8 307,015 54.8 198,384 40.8 96,379 43.8 66,191 40.4

Note:

(1) Represent the add-back of other cost of sales primarily including impairment and write-off losses related to
inventory.
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Other Income

Our other income consists of government grants, interest income on bank deposits,

release of expense-related government subsidies, rental income, release of assets-related

government subsidies, and others. The following table sets forth a breakdown of our other

income for the periods indicated:

Year ended December 31,
Six months ended

June 30,

2022 2023 2024 2024 2025

(RMB in thousands)

(Unaudited)

Other Income
Government grants(1) 49,441 49,329 39,958 26,638 13,619
Interest income on

bank deposits 767 5,703 206,087 84,937 115,875
Release of expense-

related government

subsidies(2) 17,970 1,600 2,843 2,843 –
Rental and rental-

related income 1,403 1,429 1,668 932 789
Release of assets-

related government

subsidies(2) 801 1,060 1,856 797 2,499
Others 107 128 1,541 53 19

Total 70,489 59,249 253,953 116,200 132,801

Notes:

(1) Government grants mainly represent unconditional subsidies granted by the PRC local authorities to
support the operation activities/technology innovation and contribution of us, which no future related
cost is expected to be incurred in and were recognized in our statement of profit or loss when payments
were received or receivable.

(2) Expense-related government subsidies represent conditional government subsidies that related to our
research and development activities, which were recognized as deferred income and released to
statement of profit or loss upon completion of the activities. Assets-related government subsidies
represent conditional government subsidies that related to the construction of our production facilities,
which were recognized as deferred income and released to statement of profit or loss when assets were
amortized over the estimated useful lives.
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Other Gains and Losses, Net

Our other gains and losses, net primarily consist of gain on fair value change of financial
assets at FVTPL, net foreign exchange loss, and loss on disposal or written-off of property,
plant and equipment. The following table sets forth a breakdown of our other gains and losses,
net for the periods indicated:

Year ended December 31,
Six months ended

June 30,

2022 2023 2024 2024 2025

(RMB in thousands)
(Unaudited)

Gains on fair value
change of financial
assets at FVTPL – 4 30,675 13,555 4,851

Net foreign exchange
(losses) gains (55) (1,107) 63,882 13,040 (27,763)

Losses on disposal/
written-off of
property, plant and
equipment (465) (254) (223) (128) (235)

Others (43) 109 (24) (22) (300)

Total (563) (1,248) 94,310 26,445 (23,447)

Research and Development Expenses

Our research and development expenses primarily consist of testing and examination

costs, staff costs, cost of materials, depreciation expenses, licensing fees and office expenses.

The table below sets forth a breakdown of our research and development expenses for the

periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)

(Unaudited)

Testing and

examination

costs 137,367 36.6 356,381 47.8 835,550 57.9 292,413 53.7 593,308 57.1
Staff costs 104,814 27.9 169,488 22.7 313,345 21.7 126,833 23.3 222,107 21.4
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Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)

(Unaudited)

Cost of materials 60,998 16.3 87,190 11.7 145,662 10.1 55,613 10.2 124,834 12.0
Depreciation

expenses 32,532 8.7 33,695 4.5 48,984 3.4 23,349 4.3 25,770 2.5
Licensing fees 6,875 1.8 29,315 3.9 18,796 1.3 9,149 1.7 12,145 1.2
Office expenses 10,443 2.8 19,768 2.6 34,592 2.4 13,705 2.5 26,735 2.6
Others 21,991 5.9 50,395 6.8 45,860 3.2 23,469 4.3 33,738 3.2

Total 375,020 100.0 746,232 100.0 1,442,789 100.0 544,531 100.0 1,038,637 100.0

Cost of materials mainly comprises the consumption of raw materials, consumables,
chemical reagents, biological products, and reference drugs. Staff costs mainly consist of
salaries, bonuses, and other benefits and welfare of our research and development personnel.
Testing and examination costs mainly consist of clinical trials expenses and preclinical studies
expenses. Depreciation expenses mainly comprise depreciation expenses for right-of-use
assets, property, plant and equipment for research and development purposes. Office expenses
mainly comprise office-related expenditure for R&D purposes. Licensing fees mainly relate to
our patent and other intellectual property application fees. Others mainly comprise utilities,
travel expenses and other miscellaneous expenses.

The table below sets forth a breakdown of our research and development expenses
incurred on (i) iza-bren, (ii) other innovative drug candidates and (iii) generic drug candidates,
respectively, for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)
(Unaudited)

Iza-bren 58,683 15.7 243,837 32.7 588,182 40.8 203,813 37.4 613,556 59.1
Other innovative

drug candidates 263,329 70.2 449,428 60.2 804,133 55.7 321,472 59.1 408,774 39.3
Generic drug

candidates 53,008 14.1 52,967 7.1 50,474 3.5 19,246 3.5 16,307 1.6

Total 375,020 100.0 746,232 100.0 1,442,789 100.0 544,531 100.0 1,038,637 100.0
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Distribution and Selling Expenses

Our distribution and selling expenses primarily consist of marketing and promotion

expenses, staff costs and travelling expenses. The following table sets forth a breakdown of our

distribution and selling expenses for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)

(Unaudited)

Marketing and

promotion expenses 248,540 76.6 160,505 63.9 107,270 50.0 56,874 53.2 45,077 42.6
Staff costs 51,868 16.0 58,538 23.3 71,865 33.5 32,618 30.5 43,089 40.7
Travelling expenses 13,909 4.3 19,202 7.6 12,464 5.8 5,656 5.3 4,135 3.9
Others 9,980 3.1 12,948 5.2 22,961 10.7 11,837 11.1 13,583 12.8

Total 324,297 100.0 251,193 100.0 214,560 100.0 106,985 100.0 105,884 100.0

Marketing and promotion expenses primarily comprise (i) expenses associated with

organizing and participating in various academic conferences, seminars and symposia, which

amounted to RMB114.3 million, RMB43.6 million, RMB1.4 million and nil in 2022, 2023 and

2024 and the six months ended June 30, 2025, respectively; (ii) expenses related to various

marketing and promotional services, including market research and business development,

which amounted to RMB59.4 million, RMB59.7 million, RMB57.0 million and RMB19.0

million in 2022, 2023 and 2024 and the six months ended June 30, 2025, respectively; and (iii)

expenses related to product demonstration, feedback collection, and scientific communication

and education sessions conducted with healthcare professionals, which amounted to RMB74.9

million, RMB57.2 million, RMB48.9 million and RMB26.1 million in 2022, 2023 and 2024

and the six months ended June 30, 2025, respectively.

Staff costs mainly consist of salaries, bonuses, and other benefits and welfare of our sales

and marketing personnel. Travelling expenses mainly consist of travel and accommodation

expenses of our in-house sales and marketing personnel for the promotion of our products.

Other distribution and selling expenses mainly consist of office expenses and certain other

expenses directly related to our marketing and promotion activities.
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Administrative Expenses

Our administrative expenses primarily consist of staff costs, depreciation and

amortization, office expenses, professional services fee and travelling expenses. The table

below sets forth a breakdown of our administrative expenses for the periods indicated:

Year ended December 31, Six months ended June 30,

2022 2023 2024 2024 2025

Amount % Amount % Amount % Amount % Amount %

(RMB in thousands, except for percentages)

(Unaudited)

Staff costs 48,420 58.9 60,601 52.5 101,027 51.9 49,635 66.7 66,887 52.6
Depreciation and

amortization 10,251 12.5 10,208 8.8 9,926 5.1 4,853 6.5 4,872 3.8
Office expenses 7,820 9.5 9,568 8.3 12,500 6.4 5,044 6.8 8,274 6.5
Professional services fee 3,907 4.8 13,060 11.3 20,282 10.4 2,746 3.7 10,950 8.6
Travelling expenses 2,181 2.7 4,503 3.9 10,103 5.2 4,241 5.7 3,595 2.8
Others 9,615 11.7 17,457 15.1 40,901 21.0 7,891 10.6 32,700 25.7

Total 82,194 100.0 115,397 100.0 194,739 100.0 74,410 100.0 127,278 100.0

Staff costs mainly consist of salaries, bonuses, and other benefits and welfare of our

Directors, senior management and administrative personnel and staff recruitment expenses.

Depreciation and amortization are mainly related to property and equipment for office and

other administrative functions. Office expenses are mainly related to office expenditure for

administrative purposes. Professional service fees mainly comprise service fees to auditors,

legal counsel and other professional service providers. Travelling expenses are mainly related

to travel and accommodation expenses of our administrative personnel. Other administrative

expenses mainly consist of other taxes, bank charges and other miscellaneous administrative

expenses.
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Other Expenses

Our other expenses comprise (i) depreciation of investment properties, representing

depreciation recognized so as to write off the cost of investment properties over their estimated

useful lives and after taking into account of their estimated residual value, using the

straight-line method; (ii) donations we made to promote the development of medical and

healthcare services; and (iii) enterprise income tax penalties and overdue fine. The following

table sets forth a breakdown of our other expenses for the periods indicated:

Year ended December 31,
Six months ended

June 30,

2022 2023 2024 2024 2025

(RMB in thousands)

(Unaudited)

Depreciation of

investment

properties 1,297 1,323 1,504 926 650
Donations 143 246 870 450 490
Penalties and overdue

fine(1) 871 1,401 1,156 38 –

Total 2,311 2,970 3,530 1,414 1,140

Note:

(1) It occurred as our Company, acting as a bona fide third party, obtained VAT invoices and, upon
self-review, proactively made tax adjustments and paid the corresponding taxes and overdue fines.
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Finance Costs

Our finance costs consist of interest expenses on bank borrowings, sale and leaseback

payable, lease liabilities, and redeemable shares. The following table sets forth a breakdown

of our finance costs for the periods indicated:

Year ended December 31,
Six months ended

June 30,

2022 2023 2024 2024 2025

(RMB in thousands)

(Unaudited)

Interest expense on:
– bank borrowings 12,494 18,500 40,202 15,160 33,736
– sale and leaseback

payable(1) 9,390 5,733 1,117 1,103 5
– lease liabilities 597 446 1,204 386 722

Total 22,481 24,679 42,523 16,649 34,463

Note:

(1) Sale and leaseback payable arose from the transaction where we sold and leased back certain equipment
from financing institutions. We continue to recognize the assets and accounts for the transfer proceeds
as borrowings, as the transfer does not qualify as a sale.
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In November 2019, the Certificate of New Hi-tech Enterprise was granted to one
subsidiary of our Company, namely Baili Pharmaceutical, which was expired in 2021 and
renewed in December 2023 with a valid period of three years. As such, Baili Pharmaceutical
is eligible for the preferential EIT rate of 15% in 2023 and 2024 and the six months ended June
30, 2025. In 2022, Baili Pharmaceutical was engaged in the Encouraged Industries in the
Western Region and was eligible for the preferential EIT rate at 15%.

In December 2020, one subsidiary of our Company, namely Guorui Pharmaceutical, has
been accredited as a New Hi-tech Enterprise, which was renewed in December 2023 with a
valid period of three years, and Guorui Pharmaceutical is eligible for the preferential EIT rate
of 15% during the Track Record Period.

Since 2023, two subsidiaries of our Company, namely Hiatt Technology and Tianze
Pharmaceutical, are qualified as small and micro enterprises and are eligible for the
preferential EIT rate at 20%.

Since 2024, one subsidiary of our Company, namely Baili-Bio, that is engaged in the
Encouraged Industries in the Western Region, is eligible for the preferential EIT rate at 15%.

United States

Our U.S. subsidiary is subject to U.S. EIT representing 21% of the applicable U.S.
Federal Income Tax rate and blended average rate of 0.3% of the State Income Tax arising from
applicable State in the U.S during the Track Record Period.

During the Track Record Period and up to the Latest Practicable Date, we paid all relevant
taxes that were applicable to us and due and had no disputes or unresolved tax issues with
relevant tax authorities.

BUSINESS SUSTAINABILITY

To realize long-term growth and enhance patient outcomes, we made the strategic move
into the innovative drug business in 2010 and has focused on discovering and developing
breakthrough oncology therapies since 2014. Leveraging our proprietary technology platforms,
we have systematically built a pipeline of potential first- and best-in-class treatments across
multiple modalities that target major tumor types. As of the Latest Practicable Date, our
innovative drug pipeline featured 17 clinical-stage drug candidates, led by our iza-bren, which
we believe has the potential to become a backbone pan-tumor treatment.

We recorded net losses of RMB282.4 million, RMB780.5 million and RMB1,118.0
million in 2022, 2023 and the six months ended June 30, 2025, respectively. Our net losses
recorded during the Track Record Period were primarily in relation to: (i) our substantial
investment in R&D activities for the development of ADC, bispecific as well as multi-specific
antibody drugs, and (ii) the reduction of revenue from the sale of pharmaceutical products
mainly because certain of our major marketed products are generic drugs subject to the impact
of the VBP schemes, which resulted in decreases in both prices and sales volumes of relevant
products during the Track Record Period. The profitability of our generics medicine business
was negatively impacted in 2023, 2024 and the six months ended June 30, 2025, mainly
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because some of our major marketed products were included in national or provincial VBP
schemes. We recorded a net profit of RMB3,707.5 million in 2024, mainly attributable to the
license fee we received as part of the Upfront Payment in connection with the licenses and
other rights granted to BMS by us pursuant to the BMS Agreement. Our strategic collaboration
with BMS is the culmination of years of dedication to innovative drug development and first
step toward generating revenue from our innovative oncology drug portfolio.

Going forward, we aim to continue to make substantial investments in discovering and
developing innovative drugs with blockbuster potential while realizing the commercial value
of our pipeline assets. Over the next decade, we plan to unlock this potential through a
combination of sales of innovative drugs and revenue from collaborations and licensing.
During this period, we will continue to strengthen our competitive R&D capabilities and
expand our market entry and commercialization efforts globally. These steps will support our
ambition to emerge as a leading multinational pharmaceutical company. Specifically:

Expedite the clinical development and commercialization of our lead asset iza-bren

Our internally discovered and developed iza-bren is the world’s first and only EGFR ×
HER3 bispecific ADC to have entered into Phase III clinical development intended for the
treatment of various solid tumors. It is also the first bispecific ADC to have advanced into
Phase III trials in the world and one of the most investigated clinical-stage ADCs, as it has been
studied in over 5,000 patients across various cancer types. As of the Latest Practicable Date,
we had conducted over 40 clinical trials for iza-bren, including 10 Phase III clinical trials of
various cancers in China, including three NSCLC indications, SCLC, two BC indications,
ESCC, NPC, UC and OC, and three global pivotal Phase II/III registration trials for TNBC,
NSCLC and UC, among others. Based on the clinical data, we believe iza-bren has the potential
to be a backbone pan-tumor treatment.

Our near-term priority is to further accelerate the clinical development for iza-bren both
in China and around the globe by leveraging our global strategic collaboration with BMS.

Iza-bren holds significant potential to drive our near-term revenue growth. In addition to
the Upfront Payment, we are eligible to receive a one-time nonrefundable milestone payment
of US$250 million upon the initiation of the first Phase II or Phase III trial of the Licensed
Product as 1L or 2L treatment in the U.S. on or before December 31, 2025 (“First Clinical Trial
Milestone”), and another one-time nonrefundable milestone payment of US$250 million upon
the initiation of the first Phase III trial of the Licensed Product as 1L treatment in the U.S. on
or before December 31, 2026 (“Second Clinical Trial Milestone”). Such milestones were
established through mutual agreement. As of the Latest Practicable Date, three global Phase
II/III trials have been publicly disclosed and patient dosing may begin on or before December
31, 2025. The first dosing of the first patient in any of these clinical trials would qualify as a
milestone event that would trigger the First Clinical Trial Milestone. On September 30, 2025,
the dosing of the first patient in the IZABRIGHT-BREAST01 trial triggered the First Clinical
Trial Milestone payment of US$250 million, which we have recognized as revenue in the third
quarter of 2025 based on the BMS Agreement and relevant accounting policy. We expect the
first BLA submission to the FDA in as early as 2028. We reasonably anticipate that we will be
eligible to receive the contingent near-term payments based on the current pace of clinical
progress for iza-bren and the anticipated market entry timetable. In addition to the Second
Clinical Trial Milestone, we are also eligible to receive up to an aggregate of US$7.1 billion
contingent upon the achievement of certain specified regulatory and sales performance
milestones for a total potential consideration of up to US$8.4 billion.
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Under our global license and collaboration agreement with BMS, we and BMS plan to

initiate multiple late-stage clinical trials of iza-bren globally for various solid tumors in the

next few years. We will (i) proactively advance iza-bren’s development in combination with

PD-(L)1 therapies, aiming to replace the chemotherapy component in 1L treatment for solid

tumors where PD-(L)1 combo therapies are the current standard of care; (ii) proactively

advance iza-bren’s development in combination with TKIs as the new standard of care for

cancer indications currently treated with TKI monotherapy in 1L settings; and (iii) continue to

develop iza-bren in late-line settings, as well as in neoadjuvant and adjuvant settings across

over ten epithelial cancers where iza-bren has shown promising efficacy and manageable

safety. In July 2025, our Phase III trial of iza-bren in recurrent or metastatic NPC patients who

had progressed following prior PD-1/PD-L1 antibody therapy and at least two lines of

chemotherapy (including a platinum-based regimen) achieved its primary endpoint at interim

analysis. We subsequently completed a pre-new drug application (NDA) meeting with the CDE

of NMPA and submitted an NDA for this treatment, and in September 2025, this treatment was

formally included in the Priority Review Program by the CDE of NMPA. We also anticipate

interim data analysis of the Phase III trial of iza-bren in the treatment of ESCC in late 2025,

and we expect to submit an NDA for ESCC to the NMPA in early 2026. Building on these

efforts, we expect to initiate additional NDA submissions for iza-bren across multiple

indications in China. Over the next three to five years, iza-bren is anticipated to have multiple

regulatory approval applications submitted for various indications in China, the U.S., Europe

and other regulatory regions.

In the meantime, we are strengthening our commercialization capabilities, including

scaling up our manufacturing processes to ensure we can meet market demand upon approval,

and building a robust sales and marketing team.

Maintaining financial stability through generics and traditional Chinese medicine
business

In addition to our innovative drug business, we have built a strong business in the space

of generic drugs and traditional Chinese medicines in the past 28 years. During the Track

Record Period, we generated revenue from the sales of 31 approved drug products with over

100 specifications, which includes 26 generics products and five traditional Chinese medicine

products. We established numerous areas of focus within this space, including anesthesia,

parenteral nutrition, anti-infectives and pediatrics. Our rich pipeline of products, across a broad

range of therapeutic areas, and at staggered development and commercialization stages, not

only allows for sustained commercial success, but also facilitates our accumulation of

technologies in complex generics development and manufacture as well as the build-up of our

marketing and commercial capabilities.
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Our Directors believe that our business of selling generic drugs and traditional Chinese

medicine is sustainable in the foreseeable future due to the following reasons:

Business

(i) Market position: The generics and traditional Chinese medicine market in China is

vast. Our established leadership, both in our focused areas and in the drug market

generally, in and of itself forms a virtuous circle and allows us to compete at an

advantage and hold on to leading market positions (and substantial market shares)

for our products, especially those large revenue contributors. For details, see

“Business — Our Marketed Products.”

(ii) Product portfolio: We have established product portfolio in our focused therapeutic

areas at staggered development and commercialization stages. Our multiple major

marketed products continue to hold a leading market position. By leveraging our

technological advantages in the fields of generics and complex formulations, we

also strategically select and develop new products with competitive edges in light of

the policy environment and competitive landscape.

(iii) Regulatory landscape: Overall, we have demonstrated the potential to sustain

operations under the VBP and centralized tender regime. For our major products

subject to centralized procurement, we believe in most cases their prices have

bottomed out and stabilized now under a policy framework that is expected to be

stable. According to CIC, this trend aligns with industry observations for generic

products that were among the first batch to be included in the national VBP scheme,

for which the effects of the scheme have largely materialized. Once a product is

included in national or provincial VBP schemes, these products enjoy priority sales

into hospitals, achieving coverage efficiently and cost-effectively. This not only

increases the market recognition of our VBP-included products but also enhances

our brand reputation in general. As our brand reputation grows, a synergistic effect

is created for our other products. We can leverage the brand recognition and hospital

coverage achieved by our VBP-included products to achieve more effective market

penetration and reduced promotional costs. Further, as the VBP policies settled in

the past few years, we have timely adjusted our sales and product development

strategies in response to such policies, and shifted our focus towards products that

are less likely to be adversely affected, or that may even benefit from the VBP

schemes. While profitability remains achievable, the VBP policies may reduce the

profit margin of the procured products, which could deter new market entrants and

help stabilize our market position in the long term. Additionally, multiple of our

products are sold through both in-hospital and outside-of-hospital channels. In the

outside-of-hospital drug market, prices are less affected by the bidding prices of

VBP or centralized tender process.
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(iv) Integrated capabilities: We have an integrated system that encompasses drug R&D,

manufacture, supply and marketing capabilities and has advantages in costs as a

result of our integrated production of both API and finished drug products, ensuring

our cost control and quality control capabilities. We also possess strong management

capabilities, enabling us to leverage operational efficiency and economies of scale.

These capabilities help us effectively avoid reliance on API suppliers, and also

provide very strong support for the Company’s marketed and pipeline products to

capture market share.

(v) Commercialization: We are a large pharmaceutical company with a stable sales

network across the country including over 1,000 distributors during the Track

Record Period. Our established sales network and team, as well as insights in the

market trends and customer needs, allow us to continue to achieve market coverage

and penetration of our marketed and future products.

Financials

(i) As of the Latest Practicable Date, the drug classes of seven of our marketed products

that accounted for over 50% of our revenue from the sale of pharmaceutical products

during the Track Record Period were subject to national and/or provincial VBP

schemes, leading to significant variability in both pricing and sales volumes of these

products. See “Business — Our Marketed Products — Generic Drugs” for further

details. Over the past few years, we have adapted our sales and marketing strategies

to align with the evolving regulatory environment as VBP policies became settled.

The primary financial impact of the VBP schemes has already been reflected in our

financial results during the Track Record Period. Looking forward, we anticipate

that the aggregate sales of these products to stabilize, with a potential for modest

growth, in the foreseeable future:

• Our product in national VBP: Leweijing is currently our only bid winning

product in an ongoing national VBP scheme. It generated revenue of

RMB313.7 million, RMB212.4 million, RMB131.9 million and RMB38.7

million, accounting for 44.7%, 37.9%, 27.1% and 23.6% of our revenue from

the sale of pharmaceutical products, in 2022, 2023, 2024 and the six months

ended June 30, 2025, respectively. Leweijing was previously included in

several provincial VBP schemes, all of which concluded in March 2024 when

the largest specification (50ml:0.5g) of Leweijing was included into the ninth

batch of the national VBP scheme. Under the national VBP, we will be the

primary supplier for the largest specification of Leweijing in seven provinces

for a period from March 2024 to December 2027, with a guaranteed minimum

annual sales volume. The inclusion into the national VBP is expected to lead

to an increase in the sales volume of the largest specification of Leweijing,

while leading to a significant reduction in its price. Further, since the largest

specification is prioritized in channels subject to national VBP, the sales

volumes of the two smaller specifications are adversely affected. Their prices
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are to be reduced as recommended by the national VBP policy to remain

competitive in the market. Leweijing only participated in the national VBP

scheme in March 2024. As a result, the impact of this inclusion on its sales

revenue has been gradually reflected in our financial results since March 2024,

although such impact may not have been fully reflected so far. Once the impact

of inclusion in the national VBP scheme is realized, we expect Leweijing’s

sales to stabilize for the remainder of the national VBP scheme’s duration.

• Our products in provincial VBP post national VBP: Leweitai generated

revenue of RMB28.4 million, RMB19.6 million, RMB26.3 million and

RMB10.0 million, accounting for 4.0%, 3.5%, 5.4% and 6.1% of our revenue

from the sale of pharmaceutical products in 2022, 2023 and 2024 and the six

months ended June 30, 2025, respectively. The drug class of Leweitai, i.e.

propofol medium and long chain fat emulsion injection, was included in the

fourth batch of national VBP scheme in February 2021. Our product Leweitai

was not included as it was still awaiting the consistency evaluation required for

participation in the bidding process at that time. The winning bidders of this

scheme obtained a significant share of the national market for propofol

medium and long chain fat emulsion injection at a substantially reduced selling

price. Although not participating in the national VBP scheme, Leweitai also

experienced substantial downward adjustment of its selling price under the

centralized tender process. This product, which previously held a significant

market share, saw a large decline of sales volume from 2021 to 2022. After the

expiry of the national VBP scheme, this drug class entered a phase of

continuation procurement at provincial and regional levels, with guaranteed

regional sales volumes. As it had lost substantial market share post to the

national VBP, its inclusion in provincial continuation procurements schemes

across 22 provinces and municipalities led to a recovery in sales volume from

2022 through the six months ended June 30, 2025, along with a further price

reduction in general. For those provincial schemes expiring in 2024 or early

2025, we have won the bids to renew in all of those provinces, and also entered

into several new provinces for continuation procurements starting from July

2025. Prices for the renewal of provincial continuation procurements are

generally in line with the bid-winning prices in the initial contract term for our

products in the initial term. As a result, we expect our sales revenue of this

product to stabilize as we continue to enhance our market penetration in the

provinces where it is part of the VBP schemes.

Our sevoflurane product Shuweijing, an inhalation anesthetic drug, was

approved in May 2023. According to CIC, the market size of sevoflurane for

inhalation in China’s public medical institutions in 2023 amounted to

RMB3,045.6 million. Shuweijing has been included in three provincial VBP

schemes covering multiple provinces and cities starting from 2024 and 2025,

which is expected to increase our market share in those areas. We plan to

promote this product as a key product in our anesthetic product line and
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continue to expand the sales channels of this product. Sales from Shuweijing

increased from RMB3.7 million in 2023 to RMB46.0 million in 2024, and from

RMB15.1 million in the six months ended June 30, 2024 to RMB16.8 million

in the six months ended June 30, 2025. We expect it to be a major revenue

contributor of our generics and traditional Chinese medicine business.

Youmeining generated revenue of RMB23.3 million, RMB11.4 million,

RMB16.6 million and RMB3.4 million, accounting for 3.3%, 2.0%, 3.4% and

2.1% of our revenue from the sale of pharmaceutical products, in 2022, 2023

and 2024 and the six months ended June 30, 2025, respectively. The drug class

of Youmeining, i.e. dexmedetomidine hydrochloride injection, was included in

the national VBP scheme from December 2018 to early 2021. Similar to

Leweitai, Youmeining experienced a significant decline in market share due to

non-participation in the national VBP bidding process, but subsequently

regained certain sales volume through participation in the provincial

continuation procurement in nine provinces and municipalities. In the first half

of 2025, in order to maintain our inclusion in the VBP schemes in these

provinces, we would have been required to significantly reduce our bidding

price. After a comprehensive assessment, we elected not to adjust our pricing,

which resulted in a decline in sales volume. We expect sales revenue to

stabilize after the first half of 2025, as we continue to sell this product at

relatively stable pricing levels.

• Our products in provincial VBP: Tianze generated revenue of RMB61.6

million, RMB39.9 million, RMB27.2 million, and RMB9.1 million accounted

for 8.8%, 7.1%, 5.6% and 5.5% of our revenue from the sale of pharmaceutical

products in 2022, 2023 and 2024 and the six months ended June 30, 2025. In

June 2021, a competing drug class of Tianze was included in the national VBP

scheme for a duration of two years and gained market share, which largely

affected the market demand for our product from the second half of 2021

through 2023. Its sales volume declined further in 2023 as Tianze did not

obtain the consistency evaluation certification for participation in centralized

tender process in certain provinces in the same year. We believe the impact of

the inclusion of Tianze’s competing drug class in the national VBP scheme has

been largely reflected during the Track Record Period and expect limited

effects going forward. Further, in January 2024, two of the four specifications

of Tianze successfully passed the consistency evaluation, making it eligible to

participate in the centralized tender process of additional provinces. This

presents an opportunity to regain market share in those provinces after a

phase-in period. In addition, the drug class of Tianze is listed in the NEDL, an

official list of selected medications deemed essential for addressing the

primary healthcare needs of the population, and therefore prioritized for

availability, affordability, and accessibility across the national healthcare

system. Although Tianze’s sales volume further declined in 2024 following the

expiry of a provincial VBP scheme in early 2024, it was enrolled in VBP
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schemes of three provinces starting from the first half of 2025, and we expect

that its revenue to stabilize or even increase in the years after 2025 as we plan

to bid for the enrollment in additional provincial VBP schemes.

Xinbolin generated revenue of RMB58.7 million, RMB33.5 million, RMB16.7

million, and RMB4.3 million, accounting for 8.4%, 6.0%, 3.4%, and 2.6% of

our revenue from the sale of pharmaceutical products in 2022, 2023 and 2024

and the six months ended June 30, 2025. The fluctuations in Xinbolin’s

revenue during the Track Record Period were largely influenced by the

COVID-19 pandemic and the changes in market demand. The drug class of

Xinbolin, i.e. ribavirin, has not been included in the national VBP. According

to CIC, based on the outcomes of the tenth national VBP, one of the

prerequisites to be included in the national VBP scheme is that a drug class has

at least six generics that passed the consistency evaluation. According to the

same source, none of the products in the same drug class as Xinbolin had

passed the consistency evaluation as of the Latest Practicable Date. Therefore,

it is less likely that this drug class will be included in the national VBP scheme

in the near future. As an anti-infective granule drug, while Xinbolin is included

in some provincial VBP schemes, its primary retail sales channel is retail

pharmacies and clinics rather than hospitals. The likelihood that the price of

Xinbolin will be significantly impacted by VBP schemes is low. Going

forward, we expect its sales revenue to remain stable in the coming years.

(ii) Our other four major products, including two traditional Chinese medicine products

and two generic drugs, are currently not included in either national or provincial

VBP schemes. The revenue fluctuations of these marketed products during 2022 to

2024 were primarily due to the impact of the COVID-19 pandemic. In the first half

of 2025, despite the decrease in the sales of two traditional Chinese medicine

products due to reduced market demand and increased market competition, our two

generic pediatric drug products, Dulabao and Leyeping/Pujikang, experienced

strong year-on-year growths in the first half of 2025. As the only manufacturer of

glucose electrolyte products (Leyeping/Pujikang) in China, we plan to further

expand its sales through enhanced market promotion strategies in line with market

demand trends. These products have neither passed nor are currently undergoing

consistency evaluation. According to CIC, the drug classes of these products

currently do not meet the prerequisite requirements for national VBP schemes.

Therefore, the likelihood of an immediate significant nationwide price reduction is

low. In the foreseeable future, we expect revenue from these products to stabilize in

line with industry trends.

(iii) We anticipate that other approved drugs in our generics drug portfolio will drive the

increase of our sales revenue. Our sales from other chemical and Chinese medicine

products increased by RMB12.4 million from RMB15.6 million in 2023 to RMB28.0

million in 2024, and further increased by RMB11.7 million from RMB11.1 million
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for the six months ended June 30, 2024 to RMB22.8 million for the six months

ended June 30, 2025 primarily due to the launch of new generic products. The

following products are expected to contribute more revenue in the next few years:

• Structural fat emulsion injection: Our structural fat emulsion injection product, a

parenteral nutrition drug, was approved in June 2024. According to CIC, the market

size of structural fat emulsion injection (C6-24) in China’s public medical

institutions in 2024 amounted to RMB1,143.3 million. As of the Latest Practicable

Date, only one other structural fat emulsion injection had passed consistency

evaluation and was being sold in China. Since drugs selected for national VBP must

have one originator and at least six manufactures of generic versions that pass

consistency evaluation, the likelihood that this drug class will be included in the

national VBP scheme in the near future is low. This drug has been included in

Fujian’s provincial VBP scheme, and we plan to bid for more provincial VBP

schemes in the second half of 2025. We plan to promote this product as a key

product in our parenteral nutrition product line and expect it to be a growth driver

of our generics and traditional Chinese medicine business.

• Dexmedetomidine hydrochloride and sodium chloride injection: Our

dexmedetomidine hydrochloride and sodium chloride injection, a sedative

medication, was approved in June 2023. This product is listed in the NRDL and has

priority access to public hospitals. We currently enjoy a relatively favorable market

share and hospital coverage.

• Nifekalant hydrochloride: Our nifekalant hydrochloride product, an antiarrhythmic

drug, was approved in 2014. According to CIC, we are currently the sole

manufacturer of this drug class in China, which gives us substantial competitive

advantages. We believe that our ongoing market education efforts for this product

will drive an increase in its future demand.

• Etomidate medium/long chain fat emulsion injection: Our etomidate medium/long

chain fat emulsion injection was approved for intravenous general anesthesia

induction or anesthesia adjunct in October 2024. This product has been included in

the provincial VBP schemes covering multiple provinces, where our market shares

are expected to increase. We expect our continued market promotion activities will

further drive its future sales.

• Guanfacine hydrochloride tablet: Our guanfacine hydrochloride tablet was approved

for treatment of attention deficit hyperactivity disorder (ADHD) in children in

February 2025. As the first domestically developed product of its class, our

guanfacine hydrochloride tablet addressed significant clinical needs in pediatric

ADHD, offering us a significant first-mover advantage in the rapidly expanding

ADHD market in China. With increasing awareness and diagnosis of ADHD
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nationwide, combined with the differentiated safety profile of guanfacine as

compared to stimulant therapies, we believe that our ongoing market education

initiatives will further enhance market recognition of this product and drive growth

in its demand.

Further, we expect approvals of additional generic drug products with commercial

potential, such as gadopentetate dimeglumine injection products.

(iv) The inclusion of a majority of our major generic drug products in the VBP schemes

is expected to reduce the need for distributor management and product promotional

activities. The VBP schemes typically involve bulk purchasing agreements, which in

turn can reduce the need for extensive promotional and sales efforts. Once a product

is included in national or provincial VBP schemes, these products enjoy priority

sales into hospitals, achieving coverage efficiently and cost-effectively. Our

marketing and promotion expenses gradually decreased in the Track Record Period

from RMB248.5 million in 2022 to RMB107.3 million in 2024, and further from

RMB56.9 million in the six months ended June 30, 2024 to RMB45.1 million in the

corresponding period in 2025. According to CIC, products included in national or

provincial VBP schemes have typically seen a noticeable reduction in distribution

and selling expenses.

Further, in line with our strategic shift to innovative drug business, we expect

research and development expenses as well as general and administrative expenses

related to our generics and traditional Chinese medicine business as a percentage of

revenue to decrease, which, according to CIC, is in line with industry trend. CIC has

advised that when a company shifts its business focus away from generic drugs, it

likely will reduce its investment in developing new generic drugs. Since VBP

inclusion generally leads to reduced profit margins for the covered products,

companies tend to focus on enhancing efficiency to maintain profitability level. The

inclusion of generic products in the VBP schemes is expected to reduce the need for

distributor management and product promotional activities, and management

resources can be redirected to improving administrative efficiency. Therefore, the

inclusion of major generics in VBP schemes is likely to result in a reduction of both

research and development expenses as well as general and administrative expenses

as companies shift their attention to maximizing operational efficiency.

Having reviewed the basis of the Directors’ view and based on the independent due

diligence work performed by the Joint Sponsors, nothing material has come to the attention of

the Joint Sponsors, that would reasonably cause them to cast doubt on the Directors’ view

above with respect to the sustainability of the Group’s generics and traditional Chinese

medicine businesses.
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Continue to advance our diverse portfolio of innovative drugs

In addition to iza-bren, leveraging our proprietary technology platforms, we have

systematically built a pipeline of potential first- and best-in-class treatments across multiple

modalities that target major tumor types. As of the Latest Practicable Date, our innovative drug

pipeline featured 17 clinical-stage drug candidates. In addition to iza-bren, our pipeline

includes two other candidates in Phase III clinical trials: T-Bren, an innovative HER2-specific

ADC with the potential to become a backbone therapy across tumor types, and SI-B001, a

potential first-in-class EGFR × HER3 bispecific antibody. In addition, we have successfully

advanced four innovative GNC multi-specific antibodies, including GNC-077, to clinical stage,

which are the world’s first four and only multi-specific antibodies in clinical development. We

believe ADCs, as “targeted chemotherapy,” and GNCs, as “targeted immunotherapy,” will

become two of the most crucial types of weapons in our arsenal against cancer. Recognizing

the significant uncertainty that accompanies the commercialization of innovative drug

candidates, we are committed to maintaining a diverse portfolio of drugs at various stages of

development. This diversification is designed to spread risk and provide multiple avenues for

revenue generation. We will leverage the experience and capabilities to be gained from

developing and commercializing iza-bren to accelerate the advancement of our other drug

candidates.

Drive revenue growth through product sales and collaborations

To build a sustainable revenue model, we plan to develop a combination of revenue

streams from our innovative drug portfolio. Sales of innovative drugs are expected to be an

increasingly significant source of revenue in the next decade as our lead asset, iza-bren, and

other key candidates receive market approvals. We believe our co-development and co-

commercialization arrangement with BMS will contribute to fully realizing the commercial

potential of iza-bren. Under our global strategic collaboration with BMS, (i) we expect to

generate revenue from the sales of iza-bren in mainland China, where we have the exclusive

right to commercialize iza-bren, while paying BMS a royalty of a mid-single-digit percentage

of aggregate annual net sales; (ii) we and BMS will share the net profits/losses related to its

sales in the U.S. according to certain agreed-upon percentages; (iii) BMS is required to pay us

tiered royalties based on a percentage of aggregate annual net sales of iza-bren in the rest of

the world, excluding the U.S. and mainland China, subject to certain customary reductions and

a royalty floor; and (iv) for commercialization in the U.S. and the rest of the world, we will

take on certain manufacturing responsibilities, which provides an additional source of revenue.

In addition, we will strategically explore out-licensing deals, partnerships, and co-

development and co-commercialization agreements based on the unique circumstances

surrounding each asset to seek additional revenue opportunities. We have a robust, highly

innovative and diverse pipeline of potential first- and best-in-class drug candidates across

multiple modalities that target major tumor types. By leveraging our dual-location expertise in

the U.S. and China, we efficiently implement proof-of-concept clinical development strategies

that accelerate the time-to-market for our drug candidates. We believe our pipeline has the
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potential to generate significant revenue through out-licensing, partnerships, and co-

development and co-commercialization agreements. This approach allows us to maximize the

value of our innovative drug candidate pipeline while managing risks associated with bringing

new drugs to market. We believe that through our global strategic collaboration with BMS, we

have gained deep insights into market dynamics and competitive positioning, equipping us with

the knowledge to identify and capitalize on future opportunities.

In our pursuit of becoming the next multinational pharmaceutical company, licensing-out

collaborations allow us to work alongside industry pioneers and accelerate the enhancement of

our commercialization capabilities.

PERIOD TO PERIOD COMPARISON OF RESULTS OF OPERATIONS

Six Months Ended June 30, 2025 Compared to Six Months Ended June 30, 2024

Revenue

We did not recognize any license fee income for the six months ended June 30, 2025,

compared to RMB5,331.7 million in the same period of 2024. Excluding license fee income,

revenue from the sale of pharmaceutical products decreased by RMB56.2 million, or 25.5%,

from RMB220.1 million in the six months ended June 30, 2024 to RMB163.9 million in the six

months ended June 30, 2025, which was mainly attributable to a decrease of revenue from the

sales of Leweijing (propofol injectable emulsion) and astragalus granule, partially offset by an

increase in revenue from the sales of other chemical drugs and traditional Chinese medicines.

• Leweijing (propofol injectable emulsion). Our revenue generated from Leweijing

decreased by RMB32.8 million, or 45.9%, from RMB71.5 million in the six months

ended June 30, 2024 to RMB38.7 million in the six months ended June 30, 2025.

This decline was primarily attributable to (i) a decrease in sales volume from 7.5

million units to 4.9 million units; and (ii) a decrease in the average selling price per

unit from RMB9.6 to RMB7.8 over the same periods. The reduction in total sales

volume was mainly due to lower sales outside the VBP scheme, following

Leweijing’s inclusion in the ninth batch of the national VBP scheme implemented in

March 2024. The decrease in the average selling price was largely the result of (i)

the significantly lower bid price under the VBP scheme, and (ii) the spillover effect

of VBP pricing, which exerted downward pressure on selling prices in provinces not

covered by the scheme.
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• Astragalus granule. Our revenue generated from astragalus granule decreased by

RMB25.8 million, or 42.8%, from RMB60.3 million in the six months ended June

30, 2024 to RMB34.5 million in the six months ended June 30, 2025. The decline

was mainly due to a reduction in sales volume from 2.2 million units to 1.3 million

units over the same periods, reflecting a decrease in market demand, especially in

out-of-hospital channels, and the increased market competition.

• Sales of other chemical drugs and traditional Chinese medicines. Our sales from

other chemical and traditional Chinese medicine products increased by RMB11.8

million from RMB11.1 million in the six months ended June 30, 2024 to RMB22.8

million in the six months ended June 30, 2025. The increase was primarily driven

by the launch of new generic products including structural fat emulsion injection.

Our structural fat emulsion injection product, a parenteral nutrition drug approved

in June 2024, contributed approximately RMB8.6 million in revenue in the six

months ended June 30, 2025.

Cost of sales

Our cost of sales decreased by 16.8% from RMB123.7 million in the six months ended

June 30, 2024 to RMB102.9 million in the six months ended June 30, 2025, primarily reflecting

the sales scale of our pharmaceutical products during the period.

Gross profit and gross profit margin

As a result of foregoing, our overall gross profit decreased significantly from

RMB5,428.1 million in the six months ended June 30, 2024 to RMB67.5 million in the six

months ended June 30, 2025. Our gross profit margin decreased from 97.8% in the six months

ended June 30, 2024 to 39.6% in the six months ended June 30, 2025.

Our gross profit of the sale of pharmaceutical products decreased by RMB30.2 million,

or 6.1%, from RMB96.4 million in the six months ended June 30, 2024 to RMB66.2 million

in the six months ended June 30, 2025. Our gross profit margin of the sale of pharmaceutical

products decreased from 43.8% in the six months ended June 30, 2024 to 40.4% in the six

months ended June 30, 2025, primarily because of the following products:

• Leweijing (propofol injectable emulsion). Gross profit margin of Leweijing

decreased from 45.6% in the six months ended June 30, 2024 to 31.7% in the six

months ended June 30, 2025, primarily due to an 18.8% decrease in its average

selling price from RMB9.6 per unit to RMB7.8 per unit over the same periods. This

price reduction resulted from the downward adjustment following Leweijing’s

inclusion in the ninth batch of the national VBP scheme, which took effect in March

2024.
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• Leweitai (propofol medium and long chain fat emulsion injection). Gross profit

margin of Leweitai decreased from 70.9% in the six months ended June 30, 2024 to

62.4% in the six months ended June 30, 2025, primarily due to a 15.4% decrease in

its average selling price from RMB10.4 per unit to RMB8.8 per unit over the same

periods, following our decision to reduce prices outside the VBP scheme in order to

capture additional market share.

• Leyeping and Pujikang (glucose electrolyte effervescent tablets). Gross profit

margin of Leyeping and Pujikang decreased from 71.2% in the six months ended

June 30, 2024 to 63.8% in the six months ended June 30, 2025, primarily due to a

19.9% decrease in its average selling price from RMB32.6 per unit to RMB26.1 per

unit over the same periods, following our decision to reduce prices outside the VBP

scheme in order to capture additional market share.

Other income

Our other income increased from RMB116.2 million in the six months ended June 30,

2024 to RMB132.8 million in the six months ended June 30, 2025, primarily due to an increase

in interest income on bank deposits of RMB30.9 million attributable to an increase in bank

deposits and the average interest rate, which was partially offset by a decrease in other income

related to government grants of RMB14.2 million.

Other gains and losses, net

We recorded net other gains of RMB26.4 million in the six months ended June 30, 2024

and net other losses of RMB23.4 million in the six months ended June 30, 2025. The net other

losses in the first half of 2025 were primarily attributable to a net foreign exchange losses of

RMB27.8 million, mainly arising from exchange rate movements related to the Upfront

Payment of US$800 million received from BMS in March 2024.

Research and development expenses

Our research and development expenses increased significantly by 90.7% from

RMB544.5 million in the six months ended June 30, 2024 to RMB1,038.6 million in the six

months ended June 30, 2025, primarily due to (i) an increase in testing and examination costs

of RMB300.9 million; (ii) an increase in staff costs of RMB95.3 million mainly attributable to

the increase in the compensation of our research and development personnel; and (iii) an

increase in cost of materials of RMB69.2 million. The increases in testing and examination

costs and cost of materials were mainly attributable to our continued R&D efforts on

innovative biologics drug candidates in the six months ended June 30, 2025.

Distribution and selling expenses

Our distribution and selling expenses remained relatively stable at RMB107.0 million and

RMB105.9 million in the six months ended June 30, 2024 and 2025, respectively.
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Administrative expenses

Our administrative expenses increased significantly by 71.0% from RMB74.4 million for

the six months ended June 30, 2024 to RMB127.3 million in the six months ended June 30,

2025, primarily due to (i) an increase in staff costs of RMB17.3 million as we offered higher

compensation packages to our administrative personnel for the development of our innovative

drug business, which was in line with our substantial investment in the innovative drug

business; and (ii) an increase in professional services fee of RMB8.2 million.

Other expenses

Our other expenses remained relatively stable at RMB1.4 million and RMB1.1 million in

the six months ended June 30, 2024 and 2025, respectively.

Finance costs

Our finance costs increased from RMB16.6 million for the six months ended June 30,

2024 to RMB34.5 million for the six months ended June 30, 2025, primarily due to an increase

in interest expenses on bank borrowings of RMB18.6 million mainly attributable to an increase

in average bank borrowing balance.

Income tax credit (expense)

We recorded income tax credit of RMB10.0 million in the six months ended June 30, 2025

as compared to the income tax expense of RMB161.4 million in the six months ended June 30,

2024. The significantly higher income tax expense in the first half of 2024 was primarily

attributable to the substantial increase in taxable income arising from the Upfront Payment of

US$800 million received under the BMS Agreement in March 2024.

Profit (loss) for the period

As a result of the foregoing, we recorded loss for the period of RMB1,118.0 million in

the six months ended June 30, 2025, as compared to profit for the period of RMB4,666.3

million in the six months ended June 30, 2024.

Year Ended December 31, 2024 Compared to Year Ended December 31, 2023

Revenue

Our revenue increased significantly from RMB560.4 million in 2023 to RMB5,821.1

million in 2024, which was primarily due to the recognition of license fee income of

RMB5,331.7 million in 2024. The license fee received in 2024 was part of the Upfront Payment

in connection with the licenses and other rights granted to BMS by us pursuant to the BMS

Agreement. See “— Description of Key Statements of Profit or Loss Items — Revenue” for

more details.
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Outside of our license fee income, our revenue from the sale of pharmaceutical products

decreased by RMB73.6 million, or 13.1%, from RMB560.4 million in 2023 to RMB486.8

million in 2024, which was mainly attributable to a decrease of revenue from the sales of

Leweijing (propofol injectable emulsion), Tianze (medium/long chain fat emulsion injection),

Xinbolin (ribavirin granule), and Leyeping and Pujikang (glucose electrolyte effervescent

tablets), partially offset by an increase in revenue from the sales of Shuweijing (sevoflurane for

inhalation).

• Leweijing (propofol injectable emulsion). Our revenue generated from Leweijing

decreased by RMB80.6 million, or 37.9%, from RMB212.4 million in 2023 to

RMB131.9 million in 2024, which was primarily due to Leweijing’s (50ml:0.5g)

participation in the ninth batch of the national VBP scheme implemented beginning

from March 2024. Before winning the bids in the national VBP scheme, the sales

revenue of Leweijing ranked 4th nationally in 2023 with a market share of 12.1%

of the propofol emulsion injection market in China, according to CIC. Under the

national VBP, each winning bidder will mainly supply the products for certain

designated provinces. Therefore, Leweijing’s sales volume outside of the seven

provinces for which it is the primary supplier declined after the implementation of

the national VBP. Additionally, smaller specification products (10ml:0.1g,

20ml:0.2g) contributed to a majority of sales volume of Leweijing in the past, and

post national VBP, larger specification products (50ml:0.5g) became more

mainstream than smaller ones, leading to further decrease of the total number of

units sold, regardless of specifications. As a result, the sales volume of Leweijing

out of VBP schemes decreased from 10.2 million units to 2.5 million units, and the

sales amount of Leweijing out of VBP schemes decreased by RMB122.3 million. In

general, the sales volume of Leweijing decreased from 17.7 million units in 2023 to

15.3 million units in 2024. Due to the higher proportion of sales amount generated

under the VBP schemes as to the total revenue of Leweijing, the average selling

price of Leweijing per unit decreased from RMB12.0 in 2023 to RMB8.6 in 2024.

As a result, the overall revenue generated from Leweijing decreased from

RMB212.4 million in 2023 to RMB131.9 million in 2024.

• Tianze (medium/long chain fat emulsion injection). Our revenue generated from

Tianze decreased by RMB12.6 million, or 31.7%, from RMB39.9 million in 2023 to

RMB27.2 million in 2024, which was primarily due to a decrease of sales volume

of Tianze from 1.5 million units in 2023 to 1.0 million units in 2024. This decrease

was primarily because in early 2024, the provincial VBP scheme in Guangxi of

which Tianze participated expired, leading to the decrease of sales revenue

generated from Tianze under VBP schemes in 2024 as compared to 2023. In 2024,

the competing drug class of Tianze continued to occupy the market by participating

various provincial VBP schemes and procurement continuation following the expiry

of national VBP scheme, while Tianze lost its market share in certain provinces that

require certification of consistency evaluation for participation in centralized tender

processes in those provinces. With two of the four specifications of Tianze passing

the consistency evaluation in January 2024, we gradually regained the market share
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by participating in the centralized tender process of additional provinces after a

phase-in period. As a result, the sales amount of Tianze out of VBP schemes

decreased from RMB33.2 million in 2023 to RMB27.1 million in 2024.

• Xinbolin (ribavirin granule). Our revenue generated from Xinbolin decreased by

RMB16.8 million, or 50.3%, from RMB33.5 million in 2023 to RMB16.7 million in

2024. In 2024, Xinbolin was sold under VBP schemes in certain provinces.

Hospitals in the provinces that implemented the VBP scheme purchased Xinbolin

primarily through the VBP scheme, leading to a decline in sales volume of Xinbolin

to hospitals out of VBP schemes. The sales volume and sales revenue of Xinbolin

in the out-of-hospital market decreased in 2024, primarily due to a relatively higher

sales volume of Xinbolin in May and June 2023 as the purchased stocks by

distributors in late 2022 were sold during the first few months of 2023 and

distributors restocked in anticipating recurring COVID-19 infections.

• Leyeping and Pujikang (glucose electrolyte effervescent tablets). Our revenue

generated from Leyeping and Pujikang decreased from RMB31.4 million in 2023 to

RMB20.2 million in 2024, which was primarily due to a decrease of sales volume

from 1.3 million units in 2023 to 0.7 million units in 2024. This decline was mainly

attributable to unusually high demand for anti-diarrheal drugs in the first few

months of 2023, following a surge in COVID-19 cases, which temporarily boosted

sales in that year and created a higher comparison base for 2024.

• Shuweijing (sevoflurane for inhalation). Our revenue generated from Shuweijing

increased by RMB42.3 million from RMB3.7 million in 2023 to RMB46.0 million

in 2024. This significant growth was primarily driven by the commercial launch of

Shuweijing, an inhalation anesthetic drug approved in May 2023. As 2024

represented the first full year of sales following its approval, market uptake and

expanded customer adoption contributed to the substantial year-on-year increase.

Cost of sales

Our cost of sales increased by 14.8% from RMB253.4 million in 2023 to RMB290.8

million in 2024, which was mainly driven by our increased sales volumes of higher-cost larger

specification products (50ml:0.5g) of Leweijing (propofol injectable emulsion) compared to

smaller ones (10ml:0.1g, 20ml:0.2g) post national VBP, and our increased sales of Shuweijing

(sevoflurane for inhalation).

Gross profit and gross profit margin

As a result of foregoing, our gross profit increased significantly from RMB307.0 million

in 2023 to RMB5,530.2 million in 2024. Our gross profit margin increased from 54.8% in 2023

to 95.0% in 2024.
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Our gross profit of the sale of pharmaceutical products decreased by RMB108.6 million,

or 35.4%, from RMB307.0 million in 2023 to RMB198.4 million in 2024. Our gross profit

margin of the sale of pharmaceutical products decreased from 54.8% in 2023 to 40.8% in 2024,

primarily because of the following products:

• Leweijing (propofol injectable emulsion). Gross profit margin of Leweijing

decreased from 71.1% in 2023 to 33.3% in 2024, primarily due to (i) a 28.3%

decrease in its average selling price from RMB12.0 per unit to RMB8.6 per unit over

the same periods, following a price reduction implemented in connection with the

product’s participation in the ninth batch of the national VBP scheme, which

commenced in March 2024; and (ii) a 65.7% increase in its cost of sales per unit

from RMB3.5 to RMB5.7 over the same periods, which was largely due to (a) an

increase in higher-costed large volume injection products as this product

participated in the ninth batch of the national VBP scheme starting in March 2024;

and (b) fixed production costs such as equipment depreciation and other expenses

allocating to fewer units as the sales volume of Leweijing decreased from 17.7

million units in 2023 to 15.3 million units in 2024.

• Leweitai (propofol medium and long chain fat emulsion injection). Gross profit

margin of Leweitai decreased from 71.8% in 2023 to 67.4% in 2024, primarily due

to a 14.9% decrease in its average selling price from RMB11.4 per unit to RMB9.7

per unit over the same periods, following our decision to reduce prices outside the

VBP scheme in order to capture additional market share.

• Xinbolin (ribavirin granule). Gross profit margin of Xinbolin decreased from 65.9%

in 2023 to 58.0% in 2024, primarily due to a 31.6% increase in its cost of sales per

unit from RMB1.9 to RMB2.5 over the same periods. This increase was largely due

to fixed production costs such as equipment depreciation and other expenses

allocating to fewer units as the sales volume of Xinbolin decreased from 5.9 million

units in 2023 to 2.8 million units in 2024.

Other income

Our other income increased from RMB59.2 million in 2023 to RMB254.0 million in 2024,

primarily due to an increase in interest income on bank deposits of RMB200.4 million

attributable to an increase in bank deposits and the average interest rate.

Other gains and losses, net

We recorded net other gains of RMB94.3 million in 2024, compared to net other losses

of RMB1.2 million in 2023. The significant turnaround in 2024 was primarily driven by (i) a

net foreign exchange gain of RMB63.9 million arising from the Upfront Payment of US$800

million received from BMS in March 2024, and (ii) a gain of RMB30.7 million from changes

in the fair value of financial assets measured at FVTPL.
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Research and development expenses

Our research and development expenses increased significantly by 93.3% from

RMB746.2 million in 2023 to RMB1,442.8 million in 2024, primarily due to (i) an increase in

testing and examination costs of RMB479.2 million; (ii) an increase in staff costs of RMB143.9

million mainly attributable to the increase in the compensation of our research and

development personnel; and (iii) an increase in cost of materials of RMB58.5 million. The

increases in testing and examination costs and cost of materials were mainly attributable to our

continued R&D efforts on innovative biologics drug candidates in 2024.

Distribution and selling expenses

Our distribution and selling expenses decreased by 14.6% from RMB251.2 million in

2023 to RMB214.6 million in 2024, resulting from a decrease in our marketing and promotion

expenses of RMB53.2 million, which was in line with our business scale of the sale of

pharmaceutical products.

Administrative expenses

Our administrative expenses increased significantly by 68.8% from RMB115.4 million in

2023 to RMB194.7 million in 2024, primarily due to (i) an increase in staff costs of RMB40.4

million as we offered higher compensation packages to our administrative personnel for the

development of our innovative drug business, which was in line with our substantial

investment in the innovative drug business; (ii) an increase in share-based payment of

RMB21.1 million; and (iii) an increase in professional service fees of RMB7.2 million.

Other expenses

Our other expenses remained relatively stable at RMB3.0 million and RMB3.5 million in

2023 and 2024, respectively.

Finance costs

Our finance costs increased by 72.3% from RMB24.7 million in 2023 to RMB42.5 million

in 2024, primarily due to an increase in interest expenses on bank borrowings of RMB21.7

million mainly attributable to an increase in average bank borrowing balance.

Income tax expense

We recorded income tax expense of RMB11.5 million and RMB270.6 million in 2023 and

2024, primarily due to an increase in taxable income in 2024 in relation to us receiving the

Upfront Payment under the BMS Agreement in March 2024.
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(Loss) profit for the year

As a result of the foregoing, we recorded a profit of RMB3,707.5 million for the year

ended December 31, 2024, compared to a loss of RMB780.5 million for the year ended

December 31, 2023.

Year Ended December 31, 2023 Compared to Year Ended December 31, 2022

Revenue

Our revenue decreased by RMB141.4 million, or 20.1%, from RMB701.8 million in 2022

to RMB560.4 million in 2023, primarily due to the decrease in revenue from the sale of

pharmaceutical products, which was mainly attributable to a decrease of revenue from the sales

of Leweijing (propofol injectable emulsion), Leweitai (propofol medium and long chain fat

emulsion injection), Youmeining (dexmedetomidine hydrochloride injection), Tianze

(medium/long chain fat emulsion injection) and Xinbolin (ribavirin granule), partially offset by

an increase in revenue from the sales of astragalus granule.

• Leweijing (propofol injectable emulsion). Our revenue generated from Leweijing

decreased by RMB101.2 million, or 32.3%, from RMB313.7 million in 2022 to

RMB212.4 million in 2023, which was primarily due to (i) a decrease of the average

selling price of Leweijing per unit from RMB13.7 in 2022 to RMB12.0 in 2023; and

(ii) a decrease of the sales volume of Leweijing from 22.9 million units in 2022 to

17.7 million units in 2023. The decrease of the average selling price of Leweijing

was because of its participation in several provincial VBP schemes since mid-2022.

The decrease of the sales volume of Leweijing was primarily because (i) due to

Leweijing’s inclusion in a provincial alliance VBP scheme covering six provinces

which began in December 2022, as a market practice, distributors increased their

purchases of Leweijing in late 2022, and reduced their orders in the subsequent

period as these pre-stocked products were gradually sold off in 2023; according to

CIC, it is common for distributors to increase their purchases of a product that has

won bids in the VBP scheme before its implementation; (ii) hospitals in the

provinces that implemented the new VBP scheme purchased this product primarily

through the VBP scheme, leading to a decline in sales volume to hospitals outside

of VBP; and (iii) its sales volume in several provinces declined due to increased

competition and changes in market conditions. See “Business — Our Marketed

Products — Generic Drugs — Anesthesia Drugs — Leweijing” for more details of

Leweijing’s participation in relevant VBP schemes during the Track Record Period.

• Leweitai (propofol medium and long chain fat emulsion injection). Our revenue

generated from Leweitai decreased by RMB8.8 million, or 30.9%, from RMB28.4

million in 2022 to RMB19.6 million in 2023, which was primarily due to a decrease

of the average selling price of Leweitai per unit from RMB26.4 in 2022 to RMB11.4

in 2023 following its participation in the provincial procurement continuation

schemes in certain markets beginning from July 2022 following the expiry of the
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fourth batch of national VBP scheme. Such decrease was partially offset by an

increase of sales volume of Leweitai from 1.1 million units in 2022 to 1.7 million

units in 2023 as Leweitai regained some market share by participating in those

provincial procurement schemes after the national scheme ended. See “Business —

Our Marketed Products — Generic Drugs — Anesthesia Drugs — Leweitai” for

more details of Leweitai’s participation in relevant VBP schemes during the Track

Record Period.

• Youmeining (dexmedetomidine hydrochloride injection). Our revenue generated

from Youmeining decreased by RMB11.9 million, or 51.0%, from RMB23.3 million

in 2022 to RMB11.4 million in 2023, which was primarily due to (i) a decrease of

the average selling price of Youmeining per unit from RMB38.8 in 2022 to

RMB26.3 in 2023 following its participation in the procurement continuation

scheme in certain markets in 2022 and 2023 following the expiry of the national

VBP scheme; and (ii) a decrease of the sales volume of Youmeining from 0.6 million

units in 2022 to 0.4 million units in 2023 as this product lost its market share in

certain provinces that implemented provincial VBP schemes, of which we did not

win in the bidding process. See “Business — Our Marketed Products — Generic

Drugs — Anesthesia Drugs — Youmeining” for more details of Youmeining’s

participation in relevant VBP schemes during the Track Record Period.

• Tianze (medium/long chain fat emulsion injection). Our revenue generated from

Tianze decreased by RMB21.7 million, or 35.2%, from RMB61.6 million in 2022 to

RMB39.9 million in 2023, which was primarily due to a decrease of sales volume

of Tianze from 2.2 million units in 2022 to 1.5 million units in 2023. This decrease

was primarily because of (i) this product losing its market share in certain provinces

as Tianze did not obtain the certification of consistency evaluation for participation

in centralized tender process in those provinces in 2023; and (ii) the prolonged

period for the market to fully consume the volume of its competing drug class

included in the fifth batch of national VBP scheme in June 2021. The VBP cycle

duration of the fifth batch of national VBP scheme lasted normally two years and

continued to affect the market demand for Tianze in 2023. In January 2024,

specifications of Tianze at 100ml:20% and 250ml:20% have successfully passed the

consistency evaluation. See “Business — Our Marketed Products — Generic Drugs

— Parenteral Nutrition Drugs — Tianze” for more details of Tianze’s consistency

evaluation.

• Xinbolin (ribavirin granule). Our revenue generated from Xinbolin decreased by

RMB25.2 million, or 43.0%, from RMB58.7 million in 2022 to RMB33.5 million in

2023, which was primarily because distributors increased their purchases of

Xinbolin in late 2022, anticipating increased market demand in light of the increased

COVID-19 cases in late 2022 and the first few months of 2023. In 2022, the sales

volume of Xinbolin amounted to 11.8 million units, as compared to 5.9 million units

in 2023.
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• Astragalus granule. Our revenue generated from astragalus granule increased by

RMB21.5 million, or 16.1%, from RMB134.1 million in 2022 to RMB155.7 million

in 2023, as we intensified promotion efforts to large pharmaceutical retail chains

after the COVID-19 pandemic eased in 2023, leading to an increase in foot traffic

and market demand at pharmacies for our astragalus granule.

Cost of sales

Our cost of sales remained relatively stable at RMB246.8 million in 2022 and RMB253.4

million in 2023.

Gross profit and gross profit margin

Our gross profit decreased by RMB148.0 million, or 32.5%, from RMB455.0 million in

2022 to RMB307.0 million in 2023. Our gross profit margin decreased from 64.8% in 2022 to

54.8% in 2023, primarily because of the following products:

• Leweijing (propofol injectable emulsion). Gross profit margin of Leweijing

decreased from 76.8% in 2022 to 71.1% in 2023, primarily because of a decrease in

its average selling price by 12.1% from RMB13.7 per unit in 2022 to RMB12.0 per

unit in 2023 due to an increase in sales volume of lower-priced products as this

product newly participated in several provincial VBP schemes since mid-2022.

• Leweitai (propofol medium and long chain fat emulsion injection). Gross profit

margin of Leweitai decreased from 87.3% in 2022 to 71.8% in 2023, primarily

because of a decrease in its average selling price by 56.7% from RMB26.4 per unit

in 2022 to RMB11.4 per unit in 2023 following its participation in the provincial

procurement continuation schemes in certain markets beginning from July 2022

following the expiry of the fourth batch of national VBP scheme.

• Youmeining (dexmedetomidine hydrochloride injection). Gross profit margin of

Youmeining decreased from 96.2% in 2022 to 94.4% in 2023, primarily because of

a decrease in its average selling price by 32.1% from RMB38.8 per unit in 2022 to

RMB26.3 per unit in 2023 following its participation in the procurement

continuation scheme in certain markets in 2022 and 2023 following the expiry of the

national VBP scheme.

• Astragalus granule. Gross profit margin of astragalus granule decreased from 39.9%

in 2022 to 36.5% in 2023, primarily because of an increase in its cost of sales per

unit by 9.0% from RMB14.9 in 2022 to RMB16.2 in 2023. This increase was largely

due to a rise in the prices of raw material astragalus used in the production of

astragalus granules. The cost of these raw materials surged because of increased

demand for astragalus, which is widely used for its medicinal properties.
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• Tianze (medium/long chain fat emulsion injection). Gross profit margin of Tianze

decreased from 63.2% in 2022 to 59.3% in 2023, primarily because of an increase

in its cost of sales per unit by 5.8% from RMB10.3 in 2022 to RMB10.9 in 2023.

This increase was largely due to fixed production costs such as equipment

depreciation and other expenses allocating to fewer units as the sales volume of

Tianze decreased from 2.2 million units in 2022 to 1.5 million units in 2023.

• Xinbolin (ribavirin granule). Gross profit margin of Xinbolin decreased from 69.5%

in 2022 to 65.9% in 2023, primarily because of an increase in its cost of sales per

unit by 27.5% from RMB1.5 in 2022 to RMB1.9 in 2023. This increase was largely

due to (i) a rise in the prices of raw material ribavirin used in the production of

ribavirin granules; and (ii) fixed production costs such as equipment depreciation

and other expenses allocating to fewer units as the sales volume of Xinbolin

decreased from 11.8 million units in 2022 to 5.9 million units in 2023.

Other income

Our other income decreased by 15.9% from RMB70.5 million in 2022 to RMB59.2

million in 2023, primarily due to a decrease in release of expense-related government subsidies

of RMB16.4 million as we recognized expense-related government subsidies of RMB18.0

million in 2022 for our drug candidate R&D activities, which was partially offset by an

increase in interest income on bank deposits of RMB4.9 million mainly attributable to an

increase in our cash balances through proceeds raised from our A-share initial public offering

in December 2022.

Other gains and losses, net

Our other gains and losses, net increased from net other losses of RMB0.6 million in 2022

to net other losses of RMB1.2 million in 2023, primarily due to an increase in net foreign

exchange loss of RMB1.1 million mainly attributable to fluctuations in exchange rates of US

dollars against Renminbi.

Research and development expenses

Our research and development expenses increased by 99.0% from RMB375.0 million in

2022 to RMB746.2 million in 2023, primarily due to (i) an increase in testing and examination

costs of RMB219.0 million; (ii) an increase in staff costs of RMB64.7 million mainly

attributable to the increase in the compensation of our research and development personnel;

(iii) an increase in cost of materials of RMB26.2 million; and (iv) an increase in licensing fees

of RMB22.4 million mainly due to the increase in patent fees in relation to the growing number

of innovative drug projects and the advancement of these projects. The increases in testing and

examination costs and cost of materials were mainly attributable to our continued R&D efforts

on innovative biologics drug candidates in 2023.
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Distribution and selling expenses

Our distribution and selling expenses decreased by 22.5% from RMB324.3 million in

2022 to RMB251.2 million in 2023, resulting from a decrease in our marketing and promotion

activities of RMB88.0 million, which was in line with our decrease in revenue.

Administrative expenses

Our administrative expenses increased by 40.4% from RMB82.2 million in 2022 to

RMB115.4 million in 2023, primarily due to (i) an increase in staff costs of RMB12.2 million

mainly attributable to the increase in our staff headcount and the compensation of our

administrative personnel for the development of our innovative drug business, which was in

line with our substantial investment in the innovative drug business; (ii) an increase in

professional service fees of RMB9.2 million for legal and accounting professional services

incurred as a result of our A-share listing and business development activities; and (iii) an

increase in travelling expenses of RMB2.3 million mainly due to reduced travelling activities

in 2022 as a result of travelling restrictions during the COVID-19 pandemic.

Other expenses

Our other expenses remained relatively stable at RMB2.3 million in 2022 and RMB3.0

million in 2023.

Finance costs

Our finance costs increased by 9.8% from RMB22.5 million in 2022 to RMB24.7 million

in 2023, primarily due to an increase in interest expenses on bank borrowings of RMB6.0

million mainly attributable to an increase in average bank borrowing balance.

Income tax (credit) expense

We recorded income tax credit of RMB6.7 million in 2022 and income tax expense of

RMB11.5 million in 2023, primarily due to the tax effect of tax losses or deductible temporary

differences not recognized in 2023 leading to higher tax expenses.

Loss for the year

As a result of the foregoing, we recorded loss for the year of RMB780.5 million in 2023

as compared to that of RMB282.4 million in 2022.
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DISCUSSION OF SELECTED ITEMS FROM THE CONSOLIDATED STATEMENTS
OF FINANCIAL POSITION

The table below sets forth our current assets and current liabilities as of the dates

indicated:

As of December 31,
As of

June 30,
As of

September 30,

2022 2023 2024 2025 2025

(RMB in thousands)

(Unaudited)

Current assets:
Inventories 101,327 140,908 149,906 155,519 141,891
Right to returned goods

assets 6,619 5,951 6,414 5,646 5,663
Contract costs – – 12,286 28,864 28,864
Trade and other receivables 293,077 205,016 350,901 377,289 2,204,990
Tax recoverable – 268 26,609 185,968 18,813
Financial assets at FVTPL – – – 4,851 72,578
Bills receivables at FVTOCI 20,581 19,714 20,118 10,256 5,487
Term deposits – – 2,532,974 2,358,890 2,803,626
Restricted bank balances 4,046 12,270 – 355,296 531,362
Cash and cash equivalents 1,000,695 391,693 3,207,998 2,789,796 5,546,271

Total current assets 1,426,345 775,820 6,307,206 6,272,375 11,359,545

Current liabilities:
Borrowings 185,603 449,489 830,788 484,411 817,986
Trade and other payables 460,386 549,516 758,703 855,606 858,672
Amount due to a related

party 14 14 – – –
Contract liabilities 17,416 8,672 356,135 356,824 355,645
Refund liabilities 14,053 11,193 9,725 8,612 8,709
Sale and leaseback payable 61,858 41,430 7,735 – –
Lease liabilities 6,965 4,702 12,457 15,126 17,911
Tax payable 4,963 10 14,130 293 90,423
Deferred income 801 1,594 4,983 5,031 7,266

Total current liabilities 752,059 1,066,620 1,994,656 1,725,903 2,156,612

Net current (liabilities)
assets 674,286 (290,800) 4,312,550 4,546,472 9,202,933
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We recorded net current assets of RMB9,202.9 million as of September 30, 2025, as
compared to net current assets of RMB4,546.5 million, primarily due to (i) an increase in trade
and other receivables of RMB1,827.7 million; and (ii) an increase in cash and cash equivalents
of RMB2,756.5 million, which was partially offset by a decrease in tax recoverable of
RMB167.2 million.

We recorded net current assets of RMB4,546.5 million as of June 30, 2025, as compared
to net current assets of RMB4,312.6 million as of December 31, 2024, primarily due to (i) an
increase in restricted bank balances of RMB355.3 million; and (ii) a decrease in borrowings of
RMB346.4 million, which was partially offset by a decrease in cash and cash equivalents of
RMB418.2 million.

We recorded net current assets of RMB4,312.6 million as of December 31, 2024, as
compared to net current liabilities of RMB290.8 million as of December 31, 2023, primarily
due to an increase in cash and cash equivalents of RMB2,816.3 million and an increase in term
deposits of RMB2,533.0 million as we received the Upfront Payment from BMS under the
BMS Agreement, which was partially offset by (i) an increase in borrowings of RMB381.3
million; and (ii) an increase in contract liabilities of RMB347.5 million.

We recorded net current liabilities of RMB290.8 million as of December 31, 2023, as
compared to net current assets of RMB674.3 million as of December 31, 2022, primarily due
to (i) a decrease in cash and cash equivalents of RMB609.0 million as a result of the operating
costs associated with our R&D activities; and (ii) an increase in borrowings of RMB263.9
million.

Inventories

The following table sets forth a breakdown of our inventories as of the dates indicated:

As of December 31,
As of

June 30,

2022 2023 2024 2025

(RMB in thousands)

Raw materials and
consumables 46,453 64,109 79,648 91,271

Work in progress 25,989 22,000 29,915 16,286
Finished goods 21,196 56,611 42,571 59,488
Goods in transit 9,242 3,337 1,661 1,193

102,880 146,057 153,795 168,238
Less: provision (1,553) (5,149) (3,889) (12,719)

Total 101,327 140,908 149,906 155,519
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Our inventories increased by 39.1% from RMB101.3 million as of December 31, 2022 to

RMB140.9 million as of December 31, 2023, primarily due to (i) an increase in finished goods

of RMB35.4 million as (a) we maintained a higher inventory level at the year-end of 2023 in

anticipation of increased sales volume of Leweijing (propofol injectable emulsion) following

its winning in the bidding process under the ninth batch of the national centralized VBP scheme

at the year-end of 2023; and (b) the inventory of Leyeping and Pujikang (glucose electrolyte

effervescent tablets) and astragalus granules increased as we intensified our promotion efforts

to large pharmaceutical retail chains, leading to an increase in foot traffic and market demand

at pharmacies and prompting us to stockpile relevant products to meet the rising demand; and

(ii) an increase in raw materials and consumables of RMB17.7 million as we continued to

advance our innovative drug research and development projects and increased the procurement

of raw materials related to these projects, which was partially offset by (i) a decrease in goods

in transit of RMB5.9 million; and (ii) a decrease in work in progress of RMB4.0 million.

Our inventories increased by 6.4% from RMB140.9 million as of December 31, 2023 to

RMB149.9 million as of December 31, 2024, primarily due to an increase in raw materials and

consumables of RMB15.5 million as we increased procurement of raw materials to advance our

innovative drug research and development projects, which was partially offset by the decrease

in finished goods of RMB14.0 million.

Our inventories increased by 3.7% from RMB149.9 million as of December 31, 2024 to

RMB155.5 million as of June 30, 2025, primarily due to (i) an increase in raw materials and

consumables of RMB11.6 million as we increased procurement of raw materials to advance our

innovative drug research and development projects; and (ii) an increase in finished goods of

RMB16.9 million as we maintained a higher inventory level at the period-end of the first half

of 2025 in anticipation of scheduled manufacturing facility maintenance, which was partially

offset by the decrease in work of progress of RMB13.6 million.

In 2022, 2023 and 2024 and the six months ended June 30, 2025, our inventory turnover

days were 136 days, 175 days, 183 days and 269 days, respectively. We calculate the inventory

turnover days using the average of the opening and ending inventory balances for the period,

net of write down of inventories, divided by cost of sales for the relevant period, multiplied by

the number of days for the relevant period (365 days for 2022, 2023 and 2024 and 181 days

for the six months ended June 30, 2025). Inventory turnover days increased from 136 days in

2022 to 175 days in 2023, and remained relatively stable at 183 days in 2024, primarily because

we maintained a higher inventory level at the year-end of 2023 in anticipation of increased

sales volume of Leweijing (propofol injectable emulsion) following its winning in the bidding

process under the ninth batch of the national centralized VBP scheme at the year-end of 2023.

Inventory turnover days increased to 269 days in the six months ended June 30, 2025, primarily

due to a timing effect whereby our average inventories remained at a relatively high level as

of period end, while cost of sales for the period decreased. As trade payables are calculated

based on average balances relative to cost of sales, the combination of a stable inventories

balance and lower cost of sales resulted in a longer turnover period.
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The following table sets forth an aging analysis of our inventories as of the dates

indicated:

As of December 31,
As of

June 30,

2022 2023 2024 2025

(RMB in thousands)

Less than 1 year 88,448 123,228 127,876 145,140
1-2 years 6,175 14,928 11,133 10,227
2-3 years 2,749 2,489 7,942 5,214
Over 3 years 5,508 5,412 6,844 7,657
Less: provision (1,553) (5,149) (3,889) (12,719)

Total 101,327 140,908 149,906 155,519

As of September 30, 2025, approximately RMB94.9 million or approximately 48.2% of

our inventories as of June 30, 2025, were subsequently consumed. We believe there are no

material recoverability issues for our inventories, given that (i) the stable nature of current

market demand for our marketed products provides a solid basis for our outlook on the

recoverability of our inventory. For example, according to CIC, the anesthetic drug market in

China is projected to reach RMB32.8 billion in 2033 at a CAGR of 5.5% from 2024, the

anti-infective drug market in China is projected to reach RMB208.8 billion in 2033 at a CAGR

of 3.2% from 2024, and the traditional Chinese medicine market in China is projected to reach

RMB563.8 billion in 2033 at a CAGR of 2.9% from 2023. See “Industry Overview — Generics

and Traditional Chinese Medicine” for more details; (ii) a substantial portion of the Company’s

inventory feature a short inventory age, as they are usually sold within one year; (iii) we had

not recognized any material impairment loss caused by the utilization of inventories that have

materially and adversely affected our business operations during the Track Record Period; and

(iv) we have implemented an effective inventory management system which monitors stages of

the warehousing process, ensuring optimal oversight and control. We made provisions for our

inventories to the net realizable value if their expected net realizable value is lower than the

cost of the inventories. As of December 31, 2022, 2023 and 2024 and June 30, 2025, the

balances of provision of inventory impairment were RMB1.6 million, RMB5.1 million,

RMB3.9 million and RMB12.7 million, respectively, which we believe to be adequate by

taking into account the factors including the expiry dates of the inventories and the expected

future demand of relevant products.
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Trade and Other Receivables

The following table sets forth a breakdown of our trade and bills receivables as of the

dates indicated:

As of December 31,
As of

June 30,

2022 2023 2024 2025

(RMB in thousands)

Trade receivables – contract

with customers 247,233 109,429 118,328 78,865
Less: allowance for credit

losses (18,730) (11,034) (11,613) (9,824)

228,503 98,395 106,715 69,041

Bills receivables 19,831 20,775 12,506 9,115
Less: allowance for credit

losses (992) (1,039) (625) (456)

18,839 19,736 11,881 8,659

Other receivables 6,379 5,305 49,885 39,344
Less: allowance for credit

losses (1,243) (1,400) (3,427) (2,775)

5,136 3,905 46,458 36,569

Prepayments to suppliers 29,845 57,199 81,590 109,214
Value added tax recoverable 7,708 25,237 75,543 117,546
Prepaid expenses 3,046 544 1,801 4,746
Deferred issue costs – – 26,913 31,514

Total 293,077 205,016 350,901 377,289
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Our trade receivables represent the outstanding amounts due from our customers for our

pharmaceutical products. We typically grant our customers credit terms of 30 to 120 days. We

seek to maintain strict credit control over our outstanding receivables, and overdue balances

are reviewed regularly and actively monitored by senior management to minimize credit risk.

Our bills receivable represents short-term bank acceptance notes received from our customers

in lieu of cash payments. Prepayments to suppliers mainly comprise prepayment for research

and development costs, prepayment for procurement of raw materials and prepayment for other

operating costs and expenses. Value added tax recoverable represent value added taxes paid

with respect to our procurement that can be credited against future value added tax payables.

Other receivables primarily comprise staff advances, deposits and interest receivable.

Our trade and other receivables decreased by 30.0% from RMB293.1 million as of

December 31, 2022 to RMB205.0 million as of December 31, 2023, primarily due to (i) the

increase in trade receivables in late 2022 as our sales of certain anti-infectives, pediatric drugs

and traditional Chinese medicine increased in late 2022 in line with the increased market

demand due to the COVID-19 outbreak; and (ii) the prolonged settlement of trade receivables

by our customers in light of the COVID-19 outbreak. The decrease in our trade and other

receivables as of December 2023 was partially offset by an increase in prepayments to

suppliers from RMB29.8 million as of December 31, 2022 to RMB57.2 million as of December

31, 2023, as we increased prepayments to our supplier clinical sites and CROs in line with

increasing number of and advancement of R&D projects for the innovative drug business. Our

trade and other receivables increased by 71.2% from RMB205.0 million as of December 31,

2023 to RMB350.9 million as of December 31, 2024 primarily due to the increase in

value-added tax recoverable of RMB50.3 million, and the increase in prepayments to suppliers

of RMB24.4 million in line with the advancement of our innovative drug research and

development projects. Our trade and other receivables remained relatively stable at RMB377.3

million as of June 30, 2025.

The table below sets forth an aging analysis of our trade receivables and bills receivables

(net of allowance for credit losses), based on the dates of goods delivery as of the dates

indicated:

As of December 31,
As of

June 30,

2022 2023 2024 2025

(RMB in thousands)

Within 1 year 243,275 115,701 116,245 75,302
1-2 years 3,080 1,171 1,669 1,536
2-3 years 417 1,023 350 640
Over 3 years 570 236 332 222

247,342 118,131 118,596 77,700
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In 2022, 2023 and 2024 and the six months ended June 30, 2025, our trade receivables

turnover days were 87 days, 107 days, 77 days and 97 days, respectively. We calculate the trade

receivables turnover days using the average of the opening and ending trade receivable

balances for the period, net loss allowance, divided by revenue for the relevant period,

multiplied by the number of days for the relevant period (365 days for 2022, 2023 and 2024

and 181 days for the six months ended June 30, 2025). Trade receivables turnover days

increased from 87 days in 2022 to 107 days in 2023, primarily due to (i) the decrease in our

revenue from the sale of pharmaceutical products from 2022 to 2023; and (ii) the increase in

trade receivables in late 2022 as our sales of certain anti-infectives, pediatric drugs and

traditional Chinese medicine increased in late 2022 in line with the increased market demand

due to the COVID-19 outbreak; and (iii) the prolonged settlement of trade receivables by our

customers in light of the COVID-19 outbreak. Trade receivables turnover days decreased from

107 days in 2023 to 77 days in 2024 as we enhanced our collection efforts, and remained

relatively stable at 97 days in the six months ended June 30, 2025.

Given that the risk characteristics of the ECL of trade receivables, the corresponding

historical credit losses, and the forward-looking information on macroeconomic factors

remained largely consistent during the Track Record Period, we adopted consistent ECL loss

rates as of December 31, 2022, 2023 and 2024 and June 30, 2025.

As of September 30, 2025, RMB48.7 million, or approximately 61.8% of our trade

receivables as of June 30, 2025 had been subsequently settled. During the Track Record Period,

in accordance with our accounting policies in relation to the expected credit losses, we made

provisions on trade receivables of RMB18.7 million, RMB11.0 million, RMB11.6 million and

RMB9.8 million as of December 31, 2022, 2023 and 2024 and June 30, 2025, respectively,

which we believe to be adequate after considering the payment pattern of our customers with

similar risk profiles and the corresponding historical credit loss experienced and forward-

looking information that is available. Subject to the foregoing, we believe that there are no

material recoverability issues for our trade receivables, given that (i) our customers are

primarily large corporate entities with solid credit profiles and a history of settling receivables

with us, (ii) our sales personnel maintain regular communication with these customers to

monitor their business performance and financial position and to discuss settlement plans, and

(iii) we have generally maintained good business relationships with these customers.
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Trade and Other Payables

The below table sets forth the breakdown of trade and other payables as of the dates

indicated:

As of December 31,
As of

June 30,

2022 2023 2024 2025

(RMB in thousands)

Trade payables 116,854 128,999 113,797 114,086
Trade payables settled with

endorsed bills 13,719 11,176 7,476 5,243
Bills payables 11,993 31,170 105,450 61,920

Subtotal 142,566 171,345 226,723 181,249

Salaries and wages payables 39,996 44,292 79,479 64,359
Other tax payables 30,723 18,350 17,661 13,110
Accruals 44,275 110,078 241,303 418,901
Accrual for promotional cost 104,478 87,878 98,631 79,615
Consideration payable for

acquisition of property,

plant and equipment 24,020 68,821 30,031 25,013
Deposits from suppliers 44,503 43,762 52,600 61,727
Accrual for issue costs 25,140 – 7,417 6,188
Other payables 4,685 4,990 4,858 5,444

Subtotal 317,820 378,171 531,980 674,357

Total 460,386 549,516 758,703 855,606

Our trade payables primarily comprise the outstanding amounts due to our suppliers,

including raw material suppliers. Credit terms granted by our suppliers vary. Our raw materials

suppliers generally provide us credit terms of 30 to 270 days. Our bills payables represent

short-term bank acceptance notes issued to our suppliers in lieu of cash payments, with

maturity dates typically within one year. Payables for staff related costs mainly represent salary

and wages payables to our employees. Accruals primarily comprise payables to CROs we

engaged to support our preclinical research and clinical trials. Provision for promotional cost

primarily comprise payables to service providers for provision of promotion services.

Consideration payable for acquisition of property, plant and equipment primarily comprise

payables for the construction of our production facilities.
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Our trade and other payables increased by 19.4% from RMB460.4 million as of December

31, 2022 to RMB549.5 million as of December 31, 2023, and increased by 38.1% to RMB758.7

million as of December 31, 2024, and further increased by 12.8% to RMB855.6 million as of

June 30, 2025 , which was primarily due to an increase in trade payables and accruals in line

with our continued R&D efforts and investments.

The below table sets forth an ageing analysis of the trade payables and bills payables as

of the dates indicated, based on the invoice date:

As of December 31,
As of

June 30,

2022 2023 2024 2025

(RMB in thousands)

Within 1 year 141,447 170,513 223,998 180,292
1-2 years 945 695 2,527 740
2-3 years 43 6 63 50
Over 3 years 131 131 135 167

Total 142,566 171,345 226,723 181,249

In 2022, 2023 and 2024 and the six months ended June 30, 2025, our trade payables

turnover days were 120 days, 177 days, 152 days and 201 days, respectively. We calculate the

trade payables turnover days using the average of the opening and closing trade payable

balances for the period, divided by cost of sales for the relevant period, multiplied by the

number of days for the relevant period (365 days for 2022, 2023 and 2024 and 181 days for

the six months ended June 30, 2025). Trade payables turnover days increased from 120 days

in 2022 to 177 days in 2023, primarily due to increased purchases of raw materials towards the

end of 2023 in line with our outlook of increased sales volume of certain products including

Leweijing (propofol injectable emulsion), Leyeping and Pujikang (glucose electrolyte

effervescent tablets), and astragalus granules. Trade payables turnover days decreased from

177 days in 2023 to 152 days in 2024, primarily because our cost of sales increased at a faster

rate than the average balance of trade payables. Under the turnover days calculation, higher

cost of sales increases the denominator, which shortens the turnover period if trade payables

do not rise proportionately. The increase in cost of sales was mainly attributable to the launch

of Shuweijing (sevoflurane for inhalation) as a major new product in 2024, and increases in the

prices of traditional Chinese medicinal materials and higher labor costs. Trade payables

turnover days increased to 201 days in the six months ended June 30, 2025, primarily due to

a timing effect whereby our average trade payables remained at a relatively high level as of

period end, while cost of sales for the period decreased. As trade payables are calculated based

on average balances relative to cost of sales, the combination of a stable payables balance and

lower cost of sales resulted in a longer turnover period.
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As of September 30, 2025, approximately RMB82.5 million, or 72.3% of our trade

payables as of June 30, 2025, had been settled.

Contract Liabilities

Our contract liabilities comprise (i) the advance payments from customers for our sale of

pharmaceutical products; (ii) the sales rebates that have been accrued but not yet paid to our

distributors with whom we typically have standard sales rebate terms in our distribution

agreements; and (iii) the transfer of manufacturing technology of iza-bren from us to BMS

pursuant to the BMS Agreement for which we have received the consideration from BMS as

part of the Upfront Payment but not yet performed such obligation, the timing of which is at

the discretion of BMS. For details, see “— Material Accounting Policy Information — Revenue

from Contracts with Customers — License fee income.”

As of December 31, 2022, 2023 and 2024 and June 30, 2025, our contract liabilities was

RMB17.4 million, RMB8.7 million, RMB356.1 million and RMB356.8 million, respectively.

The fluctuation of our contract liabilities during the Track Record Period was primarily due to

(i) the postponed fulfilment of the customer orders placed in late 2022 as a result of the

COVID-19 outbreak in late 2022; and (ii) our recording of the transfer of manufacturing

technology as contract liability in 2024 in relation to our performance obligations under the

BMS Agreement.

As of September 30, 2025, approximately RMB1.6 million, or 0.4% of our contract

liabilities as of June 30, 2025, had been subsequently recognized as revenue.

Right to Returned Goods Assets/Refund Liabilities

The right to returned goods assets represents our right to recover products from customers

where customers exercise their right of return under the customary industry practice. We use

our accumulated historical experience to estimate the number of returns on a portfolio level

using the expected value method. As of December 31, 2022, 2023 and 2024 and June 30, 2025,

our right to returned goods assets amounted to RMB6.6 million, RMB6.0 million, RMB6.4

million and RMB5.6 million, respectively.

The refund liabilities are related to customers’ right to return products under customary

industry practice. At the point of sale, a refund liability and a corresponding adjustment to

revenue is recognized for those products expected to be returned. We use our accumulated

historical experience to estimate the number of returns on a portfolio level using the expected

value method. As of December 31, 2022, 2023 and 2024 and June 30, 2025, our refund

liabilities amounted to RMB14.1 million, RMB11.2 million, RMB9.7 million and RMB8.6

million, respectively.
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Amount due to a Related Party

During the Track Record Period, we had amount due to a related party of RMB14

thousand, RMB14 thousand, nil and nil as of December 31, 2022, 2023 and 2024 and June 30,

2025, respectively. Such amount was non-trade in nature, unsecured, interest free and

repayable on demand. As of the Latest Practicable Date, the non-trade balances had been

settled.

Contract Costs

In December 2023, we entered into an agreement with an independent third party for the

transfer of manufacturing technology related to the manufacturing of iza-bren and its related

products. As of December 31, 2024 and June 30, 2025, we incurred contract costs of RMB12.3

million and RMB28.9 million, respectively, in connection with the transfer of the

manufacturing technology. These contract costs are recognized as part of cost of revenue in our

consolidated statements of profit or loss and other comprehensive income in the period during

which the corresponding revenue from the technology transfer is recognized. Pursuant to the

agreement, the timing of the technology transfer is determined at the discretion of the customer.

Financial Assets at FVTPL

In May 2025, we entered into a foreign currency forward contract with a reputable bank,

under which we are entitled to purchase US$50.7 million at a fixed price of HK$392.6 million

on August 13, 2025, reflecting an exchange rate of USD1.0000 to HK$7.7453. As the contract

is not designated as a hedging instrument by our management, it is accounted for as a financial

asset at FVTPL as of June 30, 2025.

LIQUIDITY AND CAPITAL RESOURCES

Our primary use of cash is to fund our working capital requirements and other recurring

expenses. During the Track Record Period, we financed our operations primarily through cash

generated from our operating activities and bank borrowings. In the foreseeable future, we

believe that our liquidity requirements will be satisfied with a combination of cash flow

generated from our operating activities, the net proceeds received from the Global Offering,

and other funds raised from the capital markets from time to time. We will closely monitor the

level of our working capital, and diligently review future cash flow requirements and adjust our

operation and expansion plans, if necessary, to ensure that we maintain sufficient working

capital to support our business operations. Our cash and cash equivalents were RMB1,000.7

million, RMB391.7 million, RMB3,208.0 million and RMB2,789.8 million as of December 31,

2022, 2023 and 2024 and June 30, 2025, respectively.
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Cash Flows

The following table sets forth a summary of our consolidated statements of cash flows for
the periods indicated:

Year ended December 31,
Six months ended

June 30,

2022 2023 2024 2024 2025

(RMB in thousands)
(Unaudited)

(Loss)/profit before
tax (289,074) (769,013) 3,978,154 4,827,727 (1,127,910)

Adjustment for cash
flows from
operating activities
before movement
of working capital 81,000 91,534 (130,667) (48,295) 31,167

Changes in working
capital (41,288) 69,270 378,280 310,446 39,493

Income tax paid (7,278) (9,778) (383,950) (70,064) (170,593)

Net cash flows (used
in)/from operating
activities (256,640) (617,987) 3,841,817 5,019,814 (1,227,843)

Net cash flows used
in investing
activities (36,977) (79,399) (2,348,591) (1,632,285) (157,559)

Net cash flows
from/(used in)
financing activities 1,139,833 91,003 1,273,891 434,657 979,887

Net increase
(decrease) in cash
and cash
equivalents 846,216 (606,383) 2,767,117 3,822,186 (405,515)

Cash and cash
equivalents at the
beginning of the
year/period 154,222 1,000,695 391,693 391,693 3,207,998

Effect of foreign
exchange rate
changes 257 (2,619) 49,188 14,179 (12,687)

Cash and cash
equivalents at the
end of the
year/period 1,000,695 391,693 3,207,998 4,228,058 2,789,796
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Operating activities

Our net cash flows used in operating activities for the six months ended June 30, 2025

was RMB1,227.8 million, primarily attributable to a loss before tax of RMB1,127.9 million,

as adjusted by certain non-cash and working capital items, including (i) positive adjustments,

which primarily included an increase in trade and other payables of RMB93.0 million, and (ii)

negative adjustments, which primarily included interest income on bank deposits of RMB115.9

million.

Our net cash flows from operating activities in 2024 was RMB3,841.8 million, primarily

attributable to a profit before tax RMB3,978.2 million, as adjusted by certain non-cash and

working capital items, including (i) positive adjustments, which primarily included an increase

in contract liabilities of RMB347.5 million, and an increase in trade and other payables of

RMB183.2 million, and (ii) negative adjustments, which primarily included interest income on

bank deposits of RMB206.1 million, and an increase in trade and other receivables of

RMB109.0 million.

Our net cash flows used in operating activities in 2023 was RMB618.0 million, primarily

attributable to a loss before tax RMB769.0 million, as adjusted by (i) certain non-cash items

primarily consist of depreciation of property, plant and equipment of RMB57.2 million; and (ii)

changes in working capital, which primarily consist of a decrease in trade and other receivables

of RMB126.1 million, partially offset by an increase in inventories of RMB52.6 million.

Our net cash flows used in operating activities in 2022 was RMB256.6 million, primarily

attributable to a loss before tax of RMB289.1 million, as adjusted by (i) the add-back of

depreciation of property, plant and equipment of RMB56.1 million; and (ii) changes in working

capital, which primarily consist of an increase in trade and other payables of RMB80.5 million,

partially offset by an increase in trade and other receivables of RMB89.1 million.

Investing activities

Our net cash flows used in investing activities for the six months ended June 30, 2025 was

RMB157.6 million, primarily attributable to placement of term deposits of RMB2,085.3

million and placement of restricted bank balances of RMB355.3 million, partially offset by

withdrawal from term deposits of RMB2,293.0 million.

Our net cash flows used in investing activities in 2024 was RMB2,348.6 million,

primarily attributable to purchase of financial assets at FVTPL of RMB1,619.3 million and

placement of term deposits of RMB2,713.6 million, partially offset by proceeds from disposal

of financial assets at FVTPL of RMB1,649.9 million and withdrawal from term deposits of

RMB201.3 million.
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Our net cash flows used in investing activities in 2023 was RMB79.4 million, primarily

attributable to purchase of property, plant and equipment and intangible assets of RMB81.9

million and placement of restricted bank balances of RMB45.4 million, partially offset by

withdrawal from restricted bank balances of RMB37.2 million.

Our net cash flows used in investing activities in 2022 was RMB37.0 million, primarily

attributable to purchase of property, plant and equipment and intangible assets of RMB34.6

million and placement of restricted bank balances of RMB14.0 million, partially offset by

withdrawal from restricted bank balances of RMB10.0 million.

Financing activities

Our net cash flows generated from financing activities for the six months ended June 30,

2025 was RMB979.9 million, primarily attributable to new bank borrowings raised of

RMB1,629.8 million, partially offset by repayment of bank borrowings of RMB593.5 million

and interest paid of RMB34.4 million.

Our net cash flows used in financing activities in 2024 was RMB1,273.9 million,

primarily attributable to new bank borrowings raised of RMB1,903.9 million, partially offset

by repayment of bank borrowings of RMB519.0 million and interest paid of RMB40.7 million.

Our net cash flows generated from financing activities in 2023 was RMB91.0 million,

primarily attributable to new bank borrowings raised of RMB447.7 million, partially offset by

repayment of bank borrowings of RMB239.7 million.

Our net cash flows generated from financing activities in 2022 was RMB1,139.8 million,

primarily attributable to proceeds from issue of shares of RMB907.5 million in relation to our

A-share initial public offering and new bank borrowings raised of RMB375.0 million, partially

offset by repayment of bank borrowings of RMB161.0 million.

Improving Cash Flow

To mitigate the risks associated with net operating cash outflows, we plan to strengthen

our cash flow position by enhancing working capital efficiency. We believe our working capital

condition will improve and that we have the ability to raise funds when necessary, taking into

account the following factors:

• Increasing revenue and enhancing operational leverage. We expect to improve our

net operating cash position primarily through revenue growth and improved cost

efficiency. Specifically, (i) expediting the clinical development and

commercialization of our lead asset, iza-bren, (ii) maintaining financial stability

through our generics and traditional Chinese medicine businesses, (iii) continuing to

advance our portfolio of innovative drug candidates, and (iv) driving revenue

growth from product sales and collaborations allow us to expand revenues, thereby

improving operating cash flow. See “— Business Sustainability” for further details.
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• Enhancing collection efforts. We have strengthened, and will continue to

strengthen, our processes for collecting trade and other receivables. We have

implemented collection policy and specific measures to improve receivables

turnover. Our sales personnel maintain regular communication with customers to

monitor their business performance and financial position and to discuss settlement

arrangements. For further information, see “— Discussion of Selected Items from

the Consolidated Statements of Financial Position — Trade and Other Receivables.”

• Prudent credit assessment. We conduct ongoing credit assessments of both new and

existing customers, evaluating their business operations and historical financial

performance. We maintain strict credit controls over outstanding receivables, and

overdue balances are reviewed regularly and actively monitored by senior

management to minimize credit risk. For further information, see “— Discussion of

Selected Items from the Consolidated Statements of Financial Position — Trade and

Other Receivables.”

• Effective inventory management. We have implemented an inventory management

system that monitors stages of the warehousing process to ensure oversight and

control. We believe that maintaining appropriate inventory levels will allow us to

better plan raw material purchases and ensure timely product delivery without

creating undue pressure on working capital. For further information, see “—

Discussion of Selected Items from the Consolidated Statements of Financial

Position — Inventories.”

• Available financial resources. Going forward, we will finance our working capital

mainly through cash generated from our operations, net proceeds from the Global

Offering, and other funds raised from capital markets from time to time. We have

obtained, and believe that we can continue to obtain, borrowing and credit facilities

from banks for our utilization when needed. As of September 30, 2025, we had

committed unutilized banking facilities of RMB4,675.4 million.

Working Capital Sufficiency

We intend to finance our future working capital requirements with cash generated from

our operations, the net proceeds from the Global Offering and other funds raised from the

capital markets from time to time. Our future working capital requirements will depend on a

number of factors, including, but not limited to, our operating income, our business expansion

plan and hiring qualified employees for our business operations. Based on our available cash

balance, the anticipated cash flow from operations, available banking facilities, the potential

bank borrowings to be available to the Group and the anticipated net proceeds from the Global

Offering, our Directors are of the opinion that we will have sufficient funds to meet our

working capital requirements and financial requirements for capital expenditure for at least the

next 12 months from the date of this prospectus.
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Our Directors are of the view that we will have adequate working capital and sufficient

cash balance to support our business growth until we achieve a net operating cash inflow

position, without taking account of the estimated proceeds from the Global Offering, on the

following grounds: (i) we had cash and cash equivalents, restricted bank balances and term

deposits of RMB8,881.3 million, which are all highly liquid assets, as of September 30, 2025; (ii)

we have implemented and will in the future continue to implement a wide array of initiatives to

improve our ability to generate profit and operating cash inflow and increase operational

leverages, all of which are expected to help us generate continued cash flows from our

operations. For more details regarding our initiatives to improve our ability to generate profit and

operating cash inflow, see “— Business Sustainability” and “— Improving Cash Flow”; (iii) we

will continue to enhance our operating efficiencies by leveraging economies of scale, optimizing

production processes, negotiating favorable supply agreements, and continuously seeking

opportunities to reduce overhead; and (iv) we had committed unutilized banking facilities of

RMB4,675.4 million as of September 30, 2025, and we may seek additional funding through

public or private offerings, debt financing, or other sources, if needed.

INDEBTEDNESS

The following table sets forth the details of our indebtedness as of the dates indicated:

As of December 31,
As of

June 30,
As of

September 30,

2022 2023 2024 2025 2025

(RMB in thousands)

(Unaudited)

Current:
Borrowings 185,603 449,489 830,788 484,411 817,986
Sale and leaseback

payable 61,858 41,430 7,735 – –
Lease liabilities 6,965 4,702 12,457 15,126 17,911
Non-current:
Borrowings 239,960 183,920 1,189,430 2,572,130 2,810,090
Sale and leaseback

payable 47,223 7,636 – – –
Lease liabilities 5,723 1,017 28,126 45,186 124,786

Total 547,332 688,194 2,068,536 3,116,853 3,770,773

Bank Borrowings

As of December 31, 2022, 2023 and 2024, June 30, 2025 and September 30, 2025, our

current and non-current bank borrowings were RMB425.6 million, RMB633.4 million,

RMB2,020.2 million, RMB3,056.5 million and RMB3,628.1 million. Our bank borrowings as
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of December 31, 2024 and June 30, 2025 increased despite having ample cash and cash

equivalents due to our strategic cash management approach. Most of our cash and cash

equivalents were derived from the Upfront Payment from BMS under the BMS Agreement and

were deposited in US dollars as they met our future business needs and provided a favorable

interest rate. Meanwhile, to supplement our operational cash in Renminbi, we incurred bank

borrowings in Renminbi at a lower interest rate than our interest income received in US dollars.

The following table sets forth the details of our borrowings as of the dates indicated:

As of December 31,
As of

June 30,

2022 2023 2024 2025

(RMB in thousands)

Bank borrowings
– Secured 355,483 543,365 1,269,497 1,940,976
– Unsecured 70,080 90,044 750,721 1,115,565

425,563 633,409 2,020,218 3,056,541

– Fixed-rate borrowings 155,133 275,117 565,580 349,770
– Floating-rate borrowings 270,430 358,292 1,454,638 2,706,771

425,563 633,409 2,020,218 3,056,541

Carrying amount repayable:

(based on scheduled

payment terms)
Within one year 185,603 449,489 830,788 484,411
More than one year, but not

more than two years 170,040 183,920 671,500 1,084,060
More than two years, but not

more than five years 69,920 – 517,930 1,488,070
Less: Amount due for

settlement within 12

months shown under

current liabilities (185,603) (449,489) (830,788) (484,411)
Amount due for settlement

after 12 months shown

under non-current

liabilities 239,960 183,920 1,189,430 2,572,130
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The following table sets forth ranges of effective interest rate of our bank borrowings as

of the dates indicated:

As of December 31,
As of

June 30,

2022 2023 2024 2025

Effective interest rate per

annum:

– Fixed-rate borrowings

3.85%-

4.80%

3.60%-

3.90%

2.35%-

2.95%

2.35%-

2.85%

– Floating-rate borrowings

4.10%-

4.65%

3.70%-

4.45%

2.60%-

3.95%

2.35%-

3.95%

During the Track Record Period and up to the Latest Practicable Date, we had not been

in violation of any of the material covenants pursuant to the respective loan agreements we

entered into with the relevant banks, and there was no delay or default in the repayment of

borrowings during the Track Record Period. Taking our financial position into consideration,

we are able to abide by these covenants amid current market conditions and that our capital

raising abilities were not materially affected as of the Latest Practicable Date.

As of September 30, 2025, we had committed unutilized banking facilities of

RMB4,675.4 million.

Sale and Leaseback Payable

Our sale and leaseback payables related to our leases of certain properties and equipment.

As of December 31, 2022, 2023 and 2024, June 30, 2025 and September 30, 2025, we had

current and non-current sale and leaseback payable of RMB109.1 million, RMB49.1 million,

RMB7.7 million, nil and nil, respectively.

Lease Liabilities

Our lease liabilities primarily comprise leases of offices with a term of one year or more.

As of December 31, 2022, 2023 and 2024, June 30, 2025 and September 30, 2025, we had a

total of current and non-current lease liabilities of RMB12.7 million, RMB5.7 million,

RMB40.6 million, RMB60.3 million and RMB142.7 million, respectively.
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Indebtedness as of the Most Recent Practicable Date

As of September 30, 2025, being the most recent practicable date for determining our

indebtedness, we have approximately RMB3,770.8 million outstanding indebtedness as set out

below:

• bank borrowings of approximately RMB376.0 million which are secured by the

Group’s property, plant and equipment and unguaranteed;

• bank borrowings of approximately RMB3,252.1 million which are unsecured and

unguaranteed;

• lease liabilities of approximately RMB142.7 million relating to right-of-use assets

in respect of buildings which were secured by rental deposits and unguaranteed.

Indebtedness Statement

Except as disclosed in this prospectus, as of September 30, 2025, we did not have any

outstanding or authorized but unissued debt securities, term loans, other borrowings, liabilities

under acceptance or other similar indebtedness, hire purchase commitments, mortgages and

charges, guarantees or other material contingent liabilities.

Our Directors confirm that as of the Latest Practicable Date, there was no material

covenant on any of our outstanding debt and there was no breach of any covenant during the

Track Record Period and up to the Latest Practicable Date. Our Directors further confirm that

we did not experience any difficulty in obtaining bank loans and other borrowings, default in

payment of bank loans and other borrowings or breach of covenants during the Track Record

Period and up to the Latest Practicable Date. Our Directors also confirm that there has been no

material change in our indebtedness since September 30, 2025 and up to the date of this

prospectus.

CONTINGENT LIABILITIES

As of the Latest Practicable Date, we did not have any significant contingent liabilities.

OFF-BALANCE SHEET COMMITMENTS AND ARRANGEMENTS

As of the Latest Practicable Date, we had not entered into, nor we expect to enter into,

any off-balance sheet arrangements. We also have not entered into any financial guarantees or

other relevant commitments. In addition, we have not entered into any derivative contracts that

are indexed to our equity interests and classified as owners’ equity. We do not have any variable

interest in any unconsolidated entity that provides financing, liquidity, market risk or credit

support to us or engages in leasing or hedging with us.
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RELATED PARTY TRANSACTIONS

During the Track Record Period, our Controlling Shareholder provided guarantees in

respect of our certain bank facilities and lease agreements. As of the Latest Practicable Date,

all such guarantees provided by our Controlling Shareholder were released. As of the Latest

Practicable Date, the Controlling Shareholder or his close associates did not provide any loans,

guarantees or pledges to our Group, and our Group did not provide any loans, guarantees or

pledges to our Controlling Shareholder or his close associates. We also provided compensation

to our key management personnel in the ordinary course of our business. For more details about

our related party transactions, see Note 40 to the Accountants’ Report in Appendix IA to this

prospectus.

Our Directors believe that each of the related party transactions set out in Note 40 to the

Accountants’ Report in Appendix IA to this prospectus was conducted on an arm’s length basis

and would not distort our track record results or make our historical results not reflective of

our future performance.

CAPITAL EXPENDITURES

Our capital expenditures during the Track Record Period were primarily related to

purchases of property, plant and equipment in relation to the construction and upgrade of our

research and development and manufacturing facilities, as well as purchases of intangible

assets. The following table sets forth the breakdown of our capital expenditures for the periods

indicated. We expect to finance our planned capital expenditures through operating cash flows.

We may adjust our capital expenditures for any given period according to our development

plans or in light of market conditions and other factors we believe to be appropriate.

Year ended December 31,

Six months
ended

June 30,

2022 2023 2024 2025

(RMB in thousands)

Additions of items of

property, plant and

equipment 74,246 178,313 89,330 105,640
Additions of intangible assets 1,588 1,645 2,723 4,702

Total 75,834 179,958 92,053 110,342
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CAPITAL COMMITMENTS

The following table sets out our capital commitments as of the dates indicated:

As of December 31,
As of

June 30,

2022 2023 2024 2025

(RMB in thousands)

Capital expenditure in respect

of: the acquisition of

property, plant and

equipment and intangible

assets contracted for but

not provided 76,721 11,800 34,926 24,747

DIVIDEND

We do not currently have a formal dividend policy or a fixed dividend payout ratio. After

the completion of the Global Offering, we may distribute dividends in the form of cash or by

other means permitted by our Articles of Association. A decision to declare or to pay dividends

in the future and the amount of dividends will be at the discretion of our Board and will depend

on a number of factors, including our results of operations, cash flows, financial condition,

payments by our subsidiaries of cash dividends to us, business prospects, statutory, regulatory

restrictions on our declaration and payment of dividends and other factors that our Board may

consider important. Any declaration and payment as well as the amount of dividends will be

subject to our constitutional documents and the relevant laws. Our Shareholders in a general

meeting may approve any declaration of dividends.

According to the applicable PRC laws and our Articles of Association, we will pay

dividends out of our profit after tax only after we have made the following allocations:

recovery of the losses incurred in the previous year; allocations to the statutory reserve

equivalent to 10% of our profit after tax; and allocations to a discretionary common reserve of

certain percentage of our profit after tax that are approved by a Shareholders’ meeting.

Any distributable profits that are not distributed in any given year will be retained and

become available for distribution in subsequent years. Pursuant to our Articles of Association,

the amount of the cash dividend distributed should be at least 10% of our profits available for

distribution generated in each financial year.
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No dividend has been proposed, paid or declared by us during the Track Record Period.

Our future declarations of dividends may or may not reflect our historical declarations of

dividends and will be at the discretion of our Directors and subject to the approval of the

Shareholders’ meeting.

DISTRIBUTABLE RESERVES

As of June 30, 2025, we did not have any distributable reserves.

KEY FINANCIAL RATIOS

The following table sets forth certain of our key financial ratios as of the dates and for

the periods indicated:

As of/For the year December 31,

As of/
For the six

months ended
June 30,

2022 2023 2024 2025

Gross profit margin(1) 64.8% 54.8% 95.0% 39.6%
Current ratio(2) 1.90 0.73 3.16 3.63
Quick ratio(3) 1.76 0.60 3.09 3.54

Notes:

(1) Gross profit margin is calculated based on gross profit divided by revenue for the year/period.

(2) Current ratio is calculated based on total current assets divided by total current liabilities as of
year/period end.

(3) Quick ratio is calculated based current assets less inventories divided by current liabilities as of
year/period end.

DISCLOSURE ABOUT FINANCIAL RISKS

Our activities are exposed to a variety of financial risks, including market risk (including

currency risk, interest rate risk and other price risk), credit risk and liquidity risk. Our overall

risk management strategy seeks to minimize the potential adverse effects on our financial

performance. Our senior management is responsible for the risk management.
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Market Risk

Foreign currency risk

Several subsidiaries of our Company have foreign currency bank balances, trade payables

and intra-group balance which expose us to foreign currency risk. Please refer to Note 44 to

the Accountants’ Report included in Appendix IA to this prospectus for further details of the

foreign currency risk we face.

Interest rate risk

We are exposed to fair value interest rate risk in relation to certain interest-bearing bank

balances, certificates of deposit and restricted bank balances, term deposits, bills receivables

at FVTOCI, sale and leaseback payables, fixed-rate borrowings and lease liabilities, all bear

fixed interest rates. We are mainly exposed to cash flow interest rate risk in relation to

borrowings at floating interest rates (depends on the PRC loan prime rate). We currently do not

have an interest rate hedging policy. There are no concentration on our interest rate risks.

However, the management will consider hedging significant interest rate risk should the need

arise. Please refer to Note 44 to the Accountants’ Report included in Appendix IA to this

prospectus for further details of the interest rate risk we face.

Credit Risk

We are exposed to credit risk in relation to the bank balances, certificates of deposit,

restricted bank balances, term deposits, amounts due from related parties, trade and bills

receivables and financial assets included in prepayments, other receivables and other assets.

The carrying amounts of each class of the above financial assets represent our maximum

exposure to credit risk in relation to financial assets. We trade mainly with recognized and

creditworthy third parties. It is our policy that all customers who wish to trade on credit terms

are subject to credit verification procedures. In addition, receivable balances are monitored on

an on-going basis.

Please refer to Note 44 to the Accountants’ Report included in Appendix IA to this

prospectus for further details of the credit risk we face.

Liquidity Risk

In the management of the liquidity risk, we monitor and maintain a level of cash and cash

equivalents deemed adequate by our management to finance the operations and mitigate the

effects of fluctuations in cash flows. Please refer to Note 44 to the Accountants’ Report

included in Appendix IA to this prospectus for further details of the liquidity risk we face.
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LISTING EXPENSES

Our listing expenses mainly include underwriting commissions, professional fees paid to

legal advisors and the Reporting Accountants for their services rendered in relation to the

Listing and the Global Offering. The estimated total listing expenses (based on the mid-point

of our indicative price range for the Global Offering) for the Global Offering are approximately

RMB147.9 million (equivalent to HK$162.1 million), representing 5.1% of the gross IPO

proceeds. The estimated total listing expenses consist of (i) underwriting-related expenses

(including but not limited to commissions and fees) of approximately RMB90.9 million

(approximately HK$99.6 million), and (ii) non-underwriting related expenses of approximately

RMB57.0 million (approximately HK$62.5 million), which consist of fees and expenses of

legal advisors and Reporting Accountants of approximately RMB36.6 million (approximately

HK$40.1 million), and other fees and expenses of approximately RMB20.4 million

(approximately HK$22.4 million). During the Track Record Period, we incurred listing

expenses of RMB31.5 million, which is recognized as deferred issue costs included in trade

and other receivables. Of our estimated listing expenses of approximately RMB147.9 million

(equivalent to HK$162.1 million), RMB4.5 million (equivalent to HK$4.9 million) is expected

to be charged to our consolidated statements of profit and loss and RMB143.4 million

(equivalent to HK$157.2 million) will be deducted from equity. The listing expenses above are

the best estimate as of the Latest Practicable Date and are for reference only and the actual

amount may differ from such estimate.

UNAUDITED PRO FORMA ADJUSTED CONSOLIDATED NET TANGIBLE ASSETS

The following unaudited pro forma statement of adjusted consolidated net tangible assets

of the Group attributable to owners of the Company prepared in accordance with paragraph

4.29 of the Listing Rules is for illustration only, and is set out in this section to illustrate the

effect of the proposed Global Offering (as defined in this prospectus) on the audited

consolidated net tangible assets of the Group attributable to owners of the Company as at June

30, 2025 as if the Global Offering had taken place on such date.

The unaudited pro forma statement of adjusted consolidated net tangible assets of the

Group attributable to owners of the Company has been prepared for illustrative purposes only

and, because of its hypothetical nature, it may not give a true picture of the consolidated net

tangible assets of the Group attributable to owners of the Company as at June 30, 2025 or as

at any subsequent dates following the Global Offering.
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The following unaudited pro forma statement of adjusted consolidated net tangible assets

of the Group attributable to owners of the Company is prepared based on the audited

consolidated net tangible assets of the Group attributable to owners of the Company as of June

30, 2025 as derived from the Accountants’ Report as set out in Appendix IA to this prospectus,

and adjusted as described below.

Audited
consolidated net

tangible assets of
the Group

attributable to the
owners of the

Company as of
June 30, 2025

Estimated net
proceeds from

the Global
Offering

Unaudited pro
forma adjusted

consolidated net
tangible assets of

the Group
attributable to the

owners of the
Company

Unaudited pro forma
adjusted consolidated net

tangible assets of the
Group attributable to the

owners of the
Company per Share

RMB’000 RMB’000 RMB’000 RMB HK$

Note 1 Note 2 Note 3 Note 4

Based on a minimum offer

price of HK$347.50 per

Share 2,734,539 2,595,020 5,329,559 13.0 14.3
Based on a maximum offer

price of HK$389.00 per

Share 2,734,539 2,910,439 5,644,978 13.8 15.1

Notes:

(1) The amount is based on the audited consolidated net assets of the Group attributable to the owners of the
Company as of June 30, 2025 amounting to approximately RMB2,740,812,000 less intangible assets of
approximately RMB6,273,000 as of June 30, 2025, as extracted from the Accountants’ Report of the Group set
out in Appendix IA to this prospectus.

(2) The estimated net proceeds from the Global Offering are based on 8,634,300 H Shares to be issued at a
minimum offer price of HK$347.50 (equivalent to approximately RMB317.01) or a maximum offer price of
HK$389.00 (equivalent to approximately RMB354.87) per H Share, respectively, after deduction of the
estimated listing expenses and share issue costs (including underwriting fees and commissions and other listing
related expenses) incurred or expected to be incurred by the Group, other than listing expenses which had been
recognized in profit or loss up to June 30, 2025.

For the purpose of calculating the estimated net proceeds from the Global Offering, the translation of HK$ into
Renminbi was made at the exchange rate of HK$1.09617 to RMB1.00000, being the foreign exchange rate
prevailing on October 31, 2025 with reference to the rate published by the People’s Bank of China. No
representation is made that the HK$ amounts have been, could have been or could be converted to RMB, or
vice versa, at that rate or at any other rates or at all.
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(3) The unaudited pro forma adjusted consolidated net tangible assets of the Group attributable to owners of the
Company as at June 30, 2025 per Share is arrived at on the basis of 409,634,300 Shares in total, assuming that
the issuance of 8,634,300 H Shares pursuant to the Global Offering had been completed on June 30, 2025.

(4) The unaudited pro forma adjusted consolidated net tangible assets of the Group attributable to owners of the
Company as at June 30, 2025 per Share are converted to HK$ at the rate of RMB0.91227 to HK$1.00000
(being the exchange rate prevailing on October 31, 2025 with reference to the rate published by the People’s
Bank of China). No representation is made that the RMB amounts have been, could have been or could be
converted to HK$, or vice versa, at that rate or at any other rates or at all.

(5) No adjustment has been made to unaudited pro forma adjusted consolidated net tangible assets of the Group
attributable to owners of the Company as of June 30, 2025 to reflect any trading result or other transactions
of the Group entered into subsequent to June 30, 2025. In particular, the unaudited pro forma adjusted
consolidated net tangible assets of the Group attributable to owners of the Company on the table as shown on
above have not been adjusted to show the effect of the following:

In September 2025, the Company completed a placement of A Shares to raise funds for R&D projects of
innovative drugs, advancing the Company’s innovative drug development process and further enhancing its
core competitiveness. A total of 11,873,817 A Shares were issued in the placement to 18 investors at a price
of RMB317.00 per A Share for gross proceeds of approximately RMB3,764,000,000. For further details, please
see “History, Development and Corporate Structure — Major Shareholding Changes Of Our Company — 8.
Placement of A Shares in September 2025.”

Assuming the placement of A shares had been completed on June 30, 2025, (i) the unaudited pro forma
consolidated net tangible assets of the Group attributable to owners of the Company as at June 30, 2025 would
be adjusted by a total amount of RMB3,731,054,000 to RMB9,060,613,000 and RMB9,376,032,000 based on
the minimum and the maximum offer price of HK$347.50 and HK$389.00 per H Share, respectively and (ii)
the total number of Shares used in the calculation of the unaudited pro forma consolidated net tangible assets
of the Group attributable to owners of the Company as at June 30, 2025 per Share would be 421,508,117
Shares, comprising 401,000,000 A shares in issue as at June 30, 2025, 11,873,817 A shares issued in September
2025 and 8,634,300 H Shares to be issued pursuant to the Global Offering, respectively. The unaudited pro
forma adjusted consolidated net tangible assets of the Group attributable to owners of the Company per Share
would have been RMB21.5 (equivalent to approximately HK$23.6) and RMB22.2 (equivalent to
approximately HK$24.3), based on the minimum and maximum offer price of HK$347.50 and HK$389.00 per
H Share, respectively.

All the amounts in this note have been converted from RMB to HK$ at the rate of RMB1.00000 to
HK$1.09617, which was the exchange rate prevailing on October 31, 2025 with reference to the rate published
by the People’s Bank of China. No representation is made that RMB amounts have been, could have been or
could be converted to HK$, or vice versa, at that rate or at any other rates or at all.

NO MATERIAL ADVERSE CHANGE

After performing sufficient due diligence work which our Directors consider appropriate
and after due and careful consideration, the Directors confirm that, up to the date of this
prospectus, there has been no material adverse change in our financial or trading position or
prospects since June 30, 2025, being the latest date of our consolidated financial statements as
set out in Appendix IA to this prospectus, and there is no event since June 30, 2025 that would
materially affect the information as set out in the Accountants’ Report included in Appendix IA
to this prospectus.

DISCLOSURE UNDER RULES 13.13 TO 13.19 OF THE LISTING RULES

Our Directors confirm that, as of the Latest Practicable Date, there was no circumstance
that would give rise to a disclosure requirement under Rules 13.13 to 13.19 of the Listing
Rules.
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USE OF PROCEEDS

We estimate that we will receive net proceeds from the Global Offering of approximately

HK$3,017.5 million, after deducting underwriting commissions, fees and estimated expenses

payable by us in connection with the Global Offering, based on an Offer Price of HK$368.25

per Share, being the mid-point of the indicative Offer Price range stated in this prospectus.

We currently intend to apply these net proceeds for the following purposes:

• Approximately 60.0%, or HK$1,810.5 million, will be used to fund the research and

development activities of our biologic drug candidates outside of mainland China.

To date, our overseas business includes an R&D center focused on innovative

biopharmaceuticals in Seattle, U.S. which has extensive capabilities in antibody

discovery, engineering and construction of antibodies, initial high-throughput

screening and others. In the coming years, we plan to accelerate the clinical

development of our biologic drug candidates for the global markets outside of

mainland China, which will primarily include the initiation of a number of clinical

trials in the U.S.

Within mainland China where most of our clinical trials for our biologic candidates

are currently conducted, we plan to continue to rely on our existing cash resources

(including our available cash balance and banking facilities) and the anticipated cash

flow from operations to fund these ongoing and planned research and development

activities. A breakdown of the funds we plan to utilize within this category include:

� Approximately 10.0%, or HK$301.7 million, will be used to fund the research

and development activities for T-Bren. Such activities will primarily include

our ongoing Phase I clinical trial in the U.S. that commenced in February 2024,

in which we are investigating for the treatment of HER2 expressing advanced

tumors. If the results of our ongoing Phase I trial in the U.S. are favorable, we

plan to initiate Phase III clinical trials in the U.S., such as but not limited to

GC or BC depending on the results from our Phase I trial, which we then intend

to use to support our first BLA filing for T-Bren to the FDA.

� Approximately 5.0%, or HK$150.9 million, will be used to fund the research

and development activities for BL-M08D1, our innovative monospecific ADC.

Such activities will primarily include our IND-enabling studies in the U.S.

Based on the results, we plan to submit an IND application to the FDA in 2025

and within 12 months after IND is approved, we plan to complete our first

Phase I clinical trial in the U.S. for BL-M08D1 targeting various solid tumors.
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� Approximately 5.0%, or HK$150.9 million, will be used to fund the research

and development activities for BL-M17D1, an innovative ADC which utilizes

our proprietary new-generation payload developed from our platform. Such

activities will primarily include our ongoing Phase I trial of BL-M17D1 in the

U.S., which is expected to be completed in 2027.

� Approximately 16.0%, or HK$482.8 million, will be used to fund the research

and development activities for our other ADC drug candidates, such as

BL-M11D1, BL-M05D1, BL-M14D1 and other pre-clinical ADC drug

candidates. Such activities will primarily include our ongoing Phase I clinical

trials for BL-M14D1, BL-M11D1, and BL-M05D1 in the U.S., all of which we

expect to complete in 2027. Additionally, we plan to carry out other planned

IND-enabling studies and Phase I clinical trials for ADC drug candidates under

our HIRE-ADC platform.

� Approximately 18.0%, or HK$543.1 million, will be used to fund the research

and development activities of the drug candidates under our GNC platform.

Such activities will include continued clinical trials for GNC-077, an

innovative multi-specific antibody molecule which in our in vivo studies have

demonstrated robust anti-tumor efficacy across multiple solid tumors, GNC-

038, an innovative tetra-specific antibody being clinically developed for

various hematological cancers and autoimmune diseases, as well as other

pre-clinical and clinical studies for our first-generation GNC drug candidates

such as GNC-035, GNC-039 and/or other next-generation pre-clinical GNC

candidates.

� Approximately 6.0%, or HK$181.0 million, will be used to fund the research

and development activities of the drug candidates under our HIRE-ARC

platform. Such activities will primarily include clinical trials for BL-ARC001

for the treatment of various solid tumors, as well as preclinical and clinical

studies for other ARC drug candidates.

• Approximately 30.0%, or HK$905.2 million, will be used to establish our global

supply chain, primarily to fund the construction or if an opportunity arises, the

acquisition of, a new manufacturing facility for our biologic drug candidates outside

of mainland China.
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As of the Latest Practicable Date, all of our manufacturing facilities were located in

mainland China. However, as we (i) have commenced Phase I clinical trials for

T-Bren, BL-M05D1, BL-M11D1, BL-M14D1 and BL-M17D1 outside of mainland

China; (ii) expect to commence a number of Phase I clinical trials for our other

ADC, GNC and ARC candidates outside of mainland China in the coming years; and

(iii) expect these assets to rapidly progress towards late-stage clinical development

and commercialization in the U.S. and other regions of the world, we plan to

establish a new manufacturing facility outside of mainland China to meet the

growing global production needs of these drug candidates for both clinical and

commercial use.

As of the Latest Practicable Date, we are still in the process of identifying suitable

locations to build our new overseas manufacturing facility. While we have not

entered into any binding commitment, whether oral or written, or formulated any

concrete construction plan as of the Latest Practicable Date, we plan to build a

manufacturing facility that (i) has specifications similar to our Baili-Bio Base in

Chengdu, including the ability to house various workshops that cover the full cycle

of cell culture, antibody purification, ADC conjugation, filling, lyophilization and

packaging; (ii) located in or in close proximity to key overseas markets such as, but

not limited to, the U.S., Singapore and Ireland; and (iii) compliant with FDA, EMA

and NMPA’s regulatory requirements and cGMP standards in U.S., Europe and

China.

If an opportunity arises, we will also consider the potential acquisition of an existing

manufacturing facility based on the same specifications listed above.

According to CIC, over US$5.0 billion has committed to expanding ADC

manufacturing capacities globally since 2024, as an increasing number of ADCs

reach commercialization in the coming years and the global ADC market grows

rapidly from US$13.5 billion in 2024 to US$42.4 billion in 2028 and further to

US$150.2 billion by 2033. Given the above CIC is of the view that

biopharmaceutical manufacturing facilities specifically for ADCs will continue to

become more readily available, both in the form of newly constructed facilities and

the availability of suitable acquisition targets. As such, while we have not identified

a specific location to build a new manufacturing facility or specific manufacturing

facility to acquire to date, we believe that based on information provided from CIC,

as well as our own industry intelligence, that there are a sufficient number of

potentially suitable targets which we will continue to evaluate by leveraging our

years of experience in commercial manufacturing of pharmaceutical products as

well as our global network.

• Approximately 10.0%, or HK$301.7 million, will be used to fund the working

capital and other general corporate purposes for our operations outside of mainland

China.
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If the Offer Price is set at HK$389.00 per Share, being the high end of the indicative Offer

Price range, the net proceeds from the Global Offering will increase by approximately

HK$172.9 million. If the Offer Price is set at HK$347.50 per Share, being the low end of the

indicative Offer Price range, the net proceeds from the Global Offering will decrease by

approximately HK$172.9 million.

The allocation of the net proceeds from the Global Offering above will be adjusted on a

pro rata basis in the event that the Offer Price is fixed at a higher or lower level compared to

the mid-point of the indicative Offer Price range stated in this prospectus.

To the extent that the net proceeds from the Global Offering are not immediately used for

the purposes described above and to the extent permitted by the relevant laws and regulations,

they will be placed in short-term interest-bearing accounts at licensed commercial banks and/or

other authorized financial institutions (as defined under the Securities and Futures Ordinance

or applicable laws and regulations in other jurisdictions).

We will issue an appropriate announcement if there is any material change to the above

proposed use of proceeds.
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HONG KONG UNDERWRITERS

Goldman Sachs (Asia) L.L.C.

J.P. Morgan Securities (Asia Pacific) Limited*

CLSA Limited*

SDICS International Securities (Hong Kong) Limited

(* in no particular order)

UNDERWRITING

This prospectus is published solely in connection with the Hong Kong Public Offering.

The Hong Kong Public Offering is fully underwritten by the Hong Kong Underwriters on a

conditional basis. The International Offering is expected to be fully underwritten by the

International Underwriters. If, for any reason, the Offer Price is not agreed between the Overall

Coordinators and our Company, the Global Offering will not proceed and will lapse.

The Global Offering comprises the Hong Kong Public Offering of initially 863,500 Hong

Kong Offer Shares and the International Offering of initially 7,770,800 International Offer

Shares, subject, in each case, to reallocation on the basis as described in the section headed

“Structure of the Global Offering” in this prospectus.

UNDERWRITING ARRANGEMENTS AND EXPENSES

Hong Kong Public Offering

Hong Kong Underwriting Agreement

Pursuant to the Hong Kong Underwriting Agreement, our Company is offering initially

863,500 Hong Kong Offer Shares (subject to reallocation) for subscription by way of the Hong

Kong Public Offering on and subject to the terms and conditions of this prospectus and the

Hong Kong Underwriting Agreement at the Offer Price.

Subject to (i) the Listing Committee granting approval for the listing of, and permission

to deal in, the H Shares pursuant to the Global Offering on the Main Board of the Stock

Exchange and such approval not having been withdrawn; and (ii) certain other conditions set

out in the Hong Kong Underwriting Agreement, the Hong Kong Underwriters have agreed

severally and not jointly to apply or procure applications, on the terms and conditions of this

prospectus, for their respective applicable proportions of the Hong Kong Offer Shares which

are being offered but are not taken up under the Hong Kong Public Offering.

The Hong Kong Underwriting Agreement is conditional on, among other things, the

International Underwriting Agreement having been signed and becoming unconditional and not

having been terminated in accordance with its terms.
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Grounds for Termination

The Overall Coordinators (for themselves and on behalf of the Hong Kong Underwriters)

and the Joint Sponsors may, in their absolute discretion and by giving written notice to our

Company, to terminate the Hong Kong Underwriting Agreement with immediate effect if prior

to 8:00 a.m. on the Listing Date:

(i) there shall develop, occur, exist or come into effect:

(a) any new law or regulation or any change or development involving a

prospective change in existing law or regulation, or any change or development

involving a prospective change in the interpretation or application thereof by

any court or other competent authority in or affecting Hong Kong, the PRC, the

United States, the United Kingdom, the European Union (or any member

thereof), Singapore, Japan, Canada or other jurisdictions relevant to the Group

(each a “Relevant Jurisdiction” and collectively, the “Relevant
Jurisdictions”); or

(b) any change or development involving a prospective change, or any event or

series of events likely to result in a change or prospective change, in local,

national, regional or international financial, political, military, industrial,

economic, fiscal, regulatory, currency, credit or market conditions, equity

securities or other financial markets (including, without limitation, conditions

in stock and bond markets, money and foreign exchange markets and the

inter-bank markets and credit markets) in or affecting any Relevant

Jurisdictions; or

(c) any event or series of events in the nature of force majeure (including, without

limitation, acts of government, declaration of a regional, national or

international emergency or war, calamity, crisis, economic sanctions, strikes,

labor disputes, lock-outs, fire, explosion, flooding, tsunami, earthquake,

volcanic eruption, civil commotion, riots, public disorder, acts of war, acts of

God, epidemic, pandemic, outbreak or escalation of infectious disease,

(including without limitation COVID-19, SARS, MERS, H5N1, H1N1, swine

or avian influenza or such related/mutated forms), accident or interruption or

delay in transportation) in or affecting any of the Relevant Jurisdictions, or

without limiting the foregoing, any local, national, regional or international

outbreak or escalation of hostilities (whether or not war is or has been

declared), act of terrorism (whether or not responsibility has been claimed), or

other state of emergency or calamity or crisis in or affecting any of the

Relevant Jurisdictions; or

(d) the imposition or declaration of (a) any moratorium, suspension or limitation

(including without limitation, any imposition of or requirement for any

minimum or maximum price limit or price range) on trading in shares or
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securities generally on the Stock Exchange, the Shanghai Stock Exchange, the

Shenzhen Stock Exchange, the Tokyo Stock Exchange, the Singapore Stock

Exchange, the New York Stock Exchange, the NASDAQ Global Market or the

London Stock Exchange; (b) any moratorium, suspension or limitation

(including without limitation, any imposition of or requirement for any

minimum or maximum price limit or price range) in or on trading the A shares

of the Company on the Shanghai Stock Exchange; or (c) any moratorium on

banking activities in or affecting any of the Relevant Jurisdictions or any

disruption in commercial banking or foreign exchange trading or securities

settlement or clearing services in those places or jurisdictions; or

(e) a change or development involving a prospective change or amendment in

taxation or exchange control, currency exchange rates or foreign investment

regulations (including, without limitation, a devaluation of the Hong Kong

dollar or Renminbi against any foreign currencies, a change in the system

under which the value of the Hong Kong dollar is linked to that of the United

States dollar or the Renminbi is linked to any foreign currency or currencies),

or the implementation of any exchange control, in any of the Relevant

Jurisdictions; or

(f) the commencement by any Authority (as defined in the Hong Kong

Underwriting Agreement) or other regulatory or political body or organization

of any public action or investigation against any member of the Group or any

Director or an announcement by any Authority or regulatory or political body

or organization that it intends to take any such action; or

(g) the imposition of sanctions or export controls on any member of the Group or

the Controlling Shareholder, in whatever form, directly or indirectly, by, or on,

any Relevant Jurisdiction applicable to the business operations of the Group;

or

(h) any change or a prospective change in the Group’s assets, liabilities, profits,

losses, performance, condition, business, financial position, earnings, trading

position or prospects or any change in capital stock or long-term debt of the

Group, or any loss or interference with the assets, operations or business of the

Group, which (in any such case) is not set out in the prospectus; or

(i) any non-compliance of the prospectus, the CSRC Filings (as defined in the

Hong Kong Underwriting Agreement) or any other documents used in

connection with the contemplated subscription and sale of the Offer Shares or

any aspect of the Global Offering with any applicable Laws (as defined in the

Hong Kong Underwriting Agreement) (including, without limitation, the

Listing Rules, the Companies Ordinance, the Companies (Winding Up and

Miscellaneous Provisions) Ordinance, and the CSRC Rules (as defined in the

Hong Kong Underwriting Agreement); or
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(j) any event, act or omission which gives rise or is likely to give rise to any

liability of the Company pursuant to the indemnities in the Hong Kong

Underwriting Agreement; or

(k) any valid demand by creditors for repayment of indebtedness of any member

of the Group or in respect of which any member of the Group is liable prior to

its stated maturity; or

(l) any litigation, claim, regulatory or disciplinary proceeding, legal action or

dispute instigated, or any litigation, claim, regulatory or disciplinary

proceeding, legal action or dispute threatened against any member of the

Group, the Controlling Shareholder, any Director, any member of senior

management of the Company named in the prospectus; or

(m) an order or petition is presented for the winding-up or liquidation of any

member of the Group (other than the Company and SystImmune), or any

member of the Group (other than the Company and SystImmune) makes any

composition or arrangement with its creditors or enters into a scheme of

arrangement or any resolution is passed for the winding-up of any member of

the Group (other than the Company and SystImmune) or a provisional

liquidator, receiver or manager is appointed over all or part of the assets or

undertaking of any member of the Group (other than the Company and

SystImmune) or anything analogous thereto occurs in respect of any member

of the Group (other than the Company and SystImmune); or

(n) any change or prospective change, or a materialization of, any of the risks set

out in the section headed “Risk Factors” in the prospectus, or

(o) any contravention by the Company, the Controlling Shareholder, any Director

or any member of senior management of the Company named in the prospectus

of the Listing Rules or applicable Laws; or

(p) any Director or any member of senior management of the Company named in

the prospectus vacating his/her office;

which, individually or in the aggregate, in the absolute opinion of the Joint

Sponsors and the Overall Coordinators (for themselves and on behalf of the

Hong Kong Underwriters):
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(A) has or will or may or is likely or could be reasonably expected to have a

material adverse effect on the assets, liabilities, business, general affairs,

management, prospects, shareholders’ equity, profits, losses, results of

operations, position or condition, financial or otherwise, or performance

of the Company or the Group as a whole;

(B) has or will or may or is likely or could be reasonably expected to have a

material adverse effect on the success of the Global Offering and/or make

it impracticable or inadvisable for any material part of the Hong Kong

Underwriting Agreement, the Hong Kong Public Offering or the Global

Offering to be performed or implemented as envisaged;

(C) has or will or may or is likely or could be reasonably expected to have a

material adverse effect on the level of applications under the Hong Kong

Public Offering or the level of interest under the International Offering;

(D) make, will or may make or is likely or could be reasonably expected to

make it impracticable, inadvisable or inexpedient or not commercially

viable to proceed with the Hong Kong Public Offering and/or the Global

Offering, to market the Global Offering or the delivery of H Shares on the

Listing Date; or

(E) has or will or may or is likely or could be reasonably expected to have the

effect of making any material term of the Hong Kong Underwriting

Agreement (including underwriting) incapable of performance in

accordance with its terms or preventing the processing of applications

and/or payments pursuant to the Global Offering or pursuant to the

underwriting thereof; or

(ii) there has come to the notice of the Joint Sponsors and the Overall Coordinators that:

(a) that any statement contained in any of the Offering Documents (as defined in

the Hong Kong Underwriting Agreement), the CSRC Filings and/or any

notices, announcements, advertisements, communications or other documents

issued or used by or on behalf of the Company in connection with the Hong

Kong Public Offering (including any supplement or amendment thereto) (the

“Global Offering Documents”) was, when it was issued, or has become

untrue, incorrect, inaccurate in any material respect or misleading; or

(b) that any estimate, forecast, expression of opinion, intention or expectation

contained in any of the Global Offering Document was, when it was issued, or

has become unfair or misleading in any respect or based on untrue, dishonest

or unreasonable assumptions or given in bad faith; or
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(c) any matter has arisen or has been discovered which would, had it arisen or been

discovered immediately before the date of the prospectus, constitute a material

omission or misstatement in any Global Offering Document; or

(d) it becomes necessary for the Company to issue a supplement to the prospectus

(or to any other documents used in connection with the Global Offering)

pursuant to the Companies Ordinance or the Companies (Winding Up and

Miscellaneous Provisions) Ordinance or the Listing Rules or any requirement

or request of the Stock Exchange and/or the SFC; or

(e) any breach of, or any event or circumstances rendering untrue or incorrect in

any respect or misleading, any of the warranties given by the Company in the

Hong Kong Underwriting Agreement or the International Underwriting

Agreement; or

(f) any material breach of any of the obligations of any party (other than the Joint

Sponsors, the Overall Coordinators, the Joint Global Coordinators, the Joint

Bookrunners, the Joint Lead Managers, the Hong Kong Underwriters or the

Capital Market Intermediaries) to the Hong Kong Underwriting Agreement, the

Cornerstone Investment Agreements or the International Underwriting

Agreement; or

(g) any material adverse change, or any development or any prospective material

adverse change or development, in the condition (financial or otherwise) or in

the assets, liabilities, business, general affairs, management, prospects,

shareholders’ equity, profits, losses, results of operations, position or

condition, financial or otherwise, or performance of the Group as a whole; or

(h) (i) the chairman of the Board vacating his office; (ii) any Director or any

member of senior management as named in the Prospectus is being charged

with an indictable offence or prohibited by operation of law or otherwise

disqualified from taking part in the management of a company; or

(i) the Company withdraws the prospectus (and/or any other documents used in

connection with the subscription or sale of any of the Offer Shares pursuant to

the Global Offering) or the Global Offering; or

(j) that the approval by the Listing Committee of the listing of, and permission to

deal in, the H Shares is refused or not granted, other than subject to customary

conditions, on or before the date of the listing, or if granted, the approval is

subsequently withdrawn, qualified (other than by customary conditions) or

withheld; or
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(k) any prohibition on the Company or the Overall Coordinators by any Authority

for whatever reason from offering, allotting, issuing or selling any of the Offer

Shares pursuant to the terms of the Global Offering; or

(l) any of the persons (other than the Joint Sponsors) has withdrawn or sought to

withdraw its respective consent to being named in any of the Offering

Documents or to the issue of any of the Offering Documents; or

(m) an order or petition is presented for the winding-up or liquidation of the

Company or SystImmune, or the Company or SystImmune makes any

composition or arrangement with its respective creditors or enters into a

scheme of arrangement or any resolution is passed for the winding-up of the

Company or SystImmune or a provisional liquidator, receiver or manager is

appointed over all or part of the assets or undertaking of the Company or

SystImmune or anything analogous thereto occurs in respect of the Company

or SystImmune; or

(n) (A) the notice of acceptance of the CSRC Filings issued by the CSRC and/or

the results of the CSRC Filings published on the website of the CSRC is

rejected, withdrawn, revoked or invalidated; or (B) other than with the prior

written consent of the Overall Coordinators, the issue or requirement to issue

by the Company of a supplement or amendment to the CSRC Filings pursuant

to the CSRC Rules or upon any requirement or request of the CSRC; or (C) any

non-compliance of the CSRC Filings with the CSRC Rules or any other

applicable Laws; or

(o) that a material portion of the orders placed or confirmed in the bookbuilding

process have been withdrawn, terminated or cancelled.

Undertakings to the Stock Exchange pursuant to the Listing Rules

Undertakings by the Company

Pursuant to Rule 10.08 of the Listing Rules, the Company has undertaken to the Stock

Exchange that it will not issue or sold or transferred out of treasury any further Shares or

securities convertible into equity securities of the Company (whether or not of a class already

listed) or form the subject of any agreement to such issue, or sale or transfer out of treasury

within six months from the date on which our Shares first commence dealing on the Stock

Exchange (whether or not such issue of Shares or securities, or sale or transfer of treasury

shares, will be completed within six months from the commencement of dealing), except

pursuant to the Global Offering or under any of the circumstances provided under Rule 10.08

of the Listing Rules.
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Undertakings by our Controlling Shareholder

Pursuant to Rule 10.07 of the Listing Rules, our Controlling Shareholder has undertaken

to us and to the Stock Exchange that, except pursuant to the Global Offering, he shall not, and

shall procure that the relevant registered holders of the Shares in which he is beneficially

interested shall not:

(a) in the period commencing on the date by reference to which disclosure of his

shareholding is made in this prospectus and ending on the date which is six months

from the Listing Date (the “First Six-month Period”), dispose of, or enter into any

agreement to dispose of or otherwise create any options, rights, interests or

encumbrances in respect of, any of the Shares in respect of which he is shown by

this prospectus to be the beneficial owner (as defined in the Listing Rules (the

“Relevant Securities”)); and

(b) in the period of six months commencing on the date on which the First Six-month

Period expires (the “Second Six-month Period”), dispose of, nor enter into any

agreement to dispose of or otherwise create any options, rights, interests or

encumbrances in respect of the Relevant Securities if, immediately following such

disposal or upon the exercise or enforcement of such options, rights, interests or

encumbrances, that, he would cease to be our controlling shareholder.

In addition, pursuant to Note (3) to Rule 10.07(2) of the Listing Rules, our Controlling

Shareholder has also irrevocably undertaken to the Stock Exchange and us that, within the

period commencing on the date of this prospectus and ending on the date which is 12 months

from the Listing Date, he will:

(a) when he pledges or charges any Shares or securities of our Company beneficially

owned by him in favor of an authorized institution (as defined in the Banking

Ordinance, Chapter 155 of the Laws of Hong Kong) pursuant to Note (2) to Rule

10.07(2) of the Listing Rules, immediately inform us in writing of such pledge or

charge together with the number of securities so pledged or charged; and

(b) when he receives any indications, either verbal or written, from any pledgee or

chargee that any of the pledged or charged Shares or securities of our Company will

be disposed of, immediately inform us in writing of any such indications.

We will inform the Stock Exchange as soon as we have been informed of the above

matters (if any) by our Controlling Shareholder and announce such as soon as possible after

being so informed by our Controlling Shareholder.
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Undertakings pursuant to the Hong Kong Underwriting Agreement

Undertakings by our Company

Pursuant to the Hong Kong Underwriting Agreement, our Company has undertaken to

each of the Joint Sponsors, the Overall Coordinators, the Joint Global Coordinators, the Joint

Bookrunners, the Joint Lead Managers, the Hong Kong Underwriters and the Capital Market

Intermediaries not to, without the prior written consent of the Joint Sponsors and the Overall

Coordinators (for themselves and on behalf of the Hong Kong Underwriters and the Capital

Market Intermediaries) and unless in compliance with the Listing Rules during the period

commencing on the date of the Hong Kong Underwriting Agreement and ending on, and

including, the last date of the six months after the Listing Date (the “First Six-Month
Period”):

(i) allot, issue, sell, accept subscription for, offer to allot, issue or sell, contract or agree

to allot, issue or sell, mortgage, charge, pledge, assign, hypothecate, lend, grant or

sell any option, warrant, contract or right to subscribe for or purchase, grant or

purchase any option, warrant, contract or right to allot, issue or sell, or otherwise

transfer or dispose of or create an encumbrance under the Hong Kong Underwriting

Agreement (the “Encumbrance”) over, or agree to transfer or dispose of or create

an Encumbrance over, either directly or indirectly, conditionally or unconditionally,

or repurchase, any legal or beneficial interest in any H Shares or other equity

securities of our Company, as applicable, or any interests in any of the foregoing

(including, but not limited to, any securities that are convertible into or exercisable

or exchangeable for, or that represent the right to receive, or any warrants or other

rights to subscribe for, any H Shares or other equity securities of our Company, as

applicable, or deposit any H Shares or other equity securities of our Company, as

applicable, with a depositary in connection with the issue of depositary receipts); or

(ii) enter into any swap or other arrangement that transfers to another, in whole or in

part, any of the economic consequences of subscription or ownership (legal or

beneficial) of any H Shares or other equity securities of our Company, as applicable,

or any interest therein (including, without limitation, any securities of which are

convertible into or exchangeable or exercisable for, or represent the right to receive,

or any warrants or other rights to purchase, any H Shares or other equity securities

of our Company, as applicable); or

(iii) enter into any transaction with the same economic effect as any transaction

described in paragraphs (i) or (ii) above; or

(iv) offer to or agree to or announce any intention to effect any transaction described in

paragraphs (i), (ii) or (iii) above,
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in each case, whether any of the transactions specified in paragraphs (i), (ii) or (iii) above is

to be settled by delivery of H Shares or other equity securities of our Company, as applicable,

in cash or otherwise (whether or not the issue of such H Shares or other shares or securities

of our Company will be completed within the First Six-Month Period).

Indemnity

Our Company has agreed to indemnify, among others, the Joint Sponsors, the Overall

Coordinators, the Joint Global Coordinators, the Capital Market Intermediaries, the Joint

Bookrunners, the Joint Lead Managers and the Hong Kong Underwriters for certain losses

which they may suffer, including, amongst others, losses arising from their performance of

their obligations under the Hong Kong Underwriting Agreement and any breach by our

Company of the Hong Kong Underwriting Agreement.

INTERNATIONAL OFFERING

International Underwriting Agreement

In connection with the International Offering, it is expected that our Company will enter

into the International Underwriting Agreement with the Joint Sponsors, the Overall

Coordinators and the International Underwriters. Under the International Underwriting

Agreement, the International Underwriters will, subject to certain conditions set out therein,

severally and not jointly, agree to procure subscribers or purchasers for, or to purchase, their

respective proportions of the International Offer Shares being offered under the International

Offering (subject to, among other, any reallocation between the International Offering and the

Hong Kong Public Offering).

It is expected that the International Underwriting Agreement may be terminated on

similar grounds as those in the Hong Kong Underwriting Agreement. Potential investors should

note that if the International Underwriting Agreement is not entered into, or is terminated, the

Global Offering will not proceed.

Our Company has agreed to indemnify the International Underwriters against certain

liabilities, including liabilities under the U.S. Securities Act.

UNDERWRITING COMMISSIONS AND LISTING EXPENSES

The Underwriters and the Capital Market Intermediaries will receive an underwriting

commission equal to 2.5% of the aggregate Offer Price payable for the Offer Shares, out of

which they will pay any sub-underwriting commissions and other fees (the “Fixed Fees”). Our

Company may, at our sole and absolute discretion, pay to one or more Underwriters or Capital

Market Intermediaries an additional incentive fee up to 1.0% of the Offer Price payable for the

Offer Shares (the “Discretionary Fees”). The ratio of the Fixed Fees and the Discretionary

Fees (if fully paid) payable to all Underwriters and Capital Market Intermediaries is therefore

approximately 47.6:52.4. For any unsubscribed Hong Kong Offer Shares reallocated to the
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International Offering, the underwriting commission will not be paid to the Hong Kong

Underwriters but will instead be paid, at the rate applicable to the International Offering, to the

relevant International Underwriters. Each of the Joint Sponsors is entitled to sponsor fee in the

amount of US$500,000.

The aggregate underwriting commissions and fees (including the incentive fees and

assuming full payment), together with the Stock Exchange listing fees, the SFC transaction

levy, AFRC transaction levy the Stock Exchange trading fee, legal and other professional fees,

printing and other expenses relating to the Global Offering, are estimated to be approximately

HK$162.1 million (assuming an Offer Price of HK$368.25 per H Share, being the mid-point

of the Offer Price range, and the full payment of the discretionary incentive fee) in aggregate,

and are to be borne by us.

ACTIVITIES BY SYNDICATE MEMBERS

We describe below a variety of activities that each of the Underwriters and the Capital

Market Intermediaries of the Hong Kong Public Offering and the International Offering

(together, the “Syndicate Members”) and their affiliates, may individually undertake, and

which do not form part of the underwriting process. When engaging in any of these activities,

it should be noted that the Syndicate Members are subject to restrictions, including the

following:

(a) under the agreement among the Syndicate Members, all of them must not make bids

or purchases or effect any other transactions (including but not limited to issuing any

option or derivative or structured product which has, as its underlying asset, any

Offer Shares), whether in the open market or otherwise, for the purpose of or with

a view to creating actual, or apparent, active trading in the Offer Shares or raising,

stabilizing or maintaining the price of the Offer Shares to or at levels other than

those which might otherwise prevail in the open market; and

(b) all of them must comply with all applicable laws and regulations, including the

market misconduct provisions of the SFO, including the provisions prohibiting

insider dealing, false trading, price rigging and stock market manipulation.

The Syndicate Members and their affiliates are diversified financial institutions with

relationships in countries around the world. These entities engage in a wide range of

commercial and investment banking, brokerage, funds management, trading, hedging,

investing and other activities for their own account and for the accounts of others. In relation

to the H Shares, those activities could include acting as agent for buyers and sellers of the H

Shares, entering into over the counter or listed derivative transactions or listed or unlisted

securities transactions (including issuing securities such as derivative warrants listed on a stock

exchange) which have the H Shares as their or part of their underlying assets. Those activities

may require hedging activity by those entities involving, directly or indirectly, buying and

selling the H Shares. All such activity could occur in Hong Kong and elsewhere in the world
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and may result in the Syndicate Members and their affiliates holding long and/or short

positions in the H Shares, in baskets of securities or indices including the H Shares, in units

of funds that may purchase the H Shares, or in derivatives related to any of the foregoing.

In relation to issues by the Syndicate Members or their affiliates of any listed securities

having the H Shares as their underlying securities, whether on the Stock Exchange or on any

other stock exchange, the rules of the exchange may require the issuer of those securities (or

one of its affiliates or agents) to act as a market maker or liquidity provider in the security, and

this will also result in hedging activity in the H Shares in most cases.

These activities may affect the market price or value of the H Shares, the liquidity or

trading volume in the H Shares, and the volatility of the H Shares’ share price, and the extent

to which this occurs from day to day cannot be estimated.

UNDERWRITERS’ AND CAPITAL MARKET INTERMEDIARIES’ INTEREST IN OUR
GROUP

Except as disclosed in this prospectus and the obligations under the Hong Kong

Underwriting Agreement and the International Underwriting Agreement, none of the

Underwriters and the Capital Market Intermediaries has any shareholding interest in any

member of our Group or any right (whether legally enforceable or not) to subscribe for or to

nominate persons to subscribe for securities in any member of our Group.

Following the completion of the Global Offering, the Hong Kong Underwriters and their

affiliated companies may hold a certain portion of the Shares as a result of fulfilling their

obligations under the Hong Kong Underwriting Agreement.

JOINT SPONSORS’ INDEPENDENCE

Each of the Joint Sponsors satisfies the independence criteria applicable to sponsors as set

out in Rule 3A.07 of the Listing Rules.

UNDERWRITING

– 619 –



THE GLOBAL OFFERING

This prospectus is published in connection with the Hong Kong Public Offering as part

of the Global Offering. The Global Offering comprises:

(i) the Hong Kong Public Offering of initially 863,500 Offer Shares (subject to

reallocation as mentioned below) in Hong Kong as described in “– The Hong Kong

Public Offering” below in this section; and

(ii) the International Offering of initially 7,770,800 Offer Shares (subject to

reallocation) (a) in the United States solely to QIBs in reliance on Rule 144A or

another exemption from, or in a transaction not subject to, the registration

requirements of the U.S. Securities Act, and (b) outside the United States in offshore

transactions in reliance on Regulation S and the applicable laws of the jurisdiction

where those offers and sales occur, as described in “– The International Offering”

below in this section.

Investors may either apply for the Hong Kong Offer Shares under the Hong Kong Public

Offering, or apply for or indicate an interest for the International Offer Shares under the

International Offering, but may not do both.

The 8,634,300 Offer Shares in the Global Offering will represent approximately 2.05% of

our enlarged share capital immediately after the completion of the Global Offering. The

underwriting arrangements, and the respective Underwriting Agreements, are summarized in

the section headed “Underwriting” in this prospectus.

The number of Offer Shares to be offered under the Hong Kong Public Offering and the

International Offering may be subject to reallocation as described in “– The Hong Kong Public

Offering – Reallocation” below in this section.

References in this prospectus to applications, application or subscription monies or

procedure for applications relate solely to the Hong Kong Public Offering.

THE HONG KONG PUBLIC OFFERING

Number of Offer Shares initially offered

Our Company is initially offering 863,500 Offer Shares for subscription by the public in

Hong Kong at the Offer Price, representing approximately 10% of the total number of Offer

Shares initially available under the Global Offering. Subject to the reallocation of Offer Shares

between the International Offering and the Hong Kong Public Offering. The Hong Kong Offer

Shares will represent approximately 0.20% of our Company’s enlarged share capital

immediately after completion of the Global Offering.
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The Hong Kong Public Offering is open to members of the public in Hong Kong as well

as to institutional and professional investors. Professional investors generally include brokers,

dealers, companies (including fund managers) whose ordinary business involves dealing in

shares and other securities and corporate entities which regularly invest in shares and other

securities.

Completion of the Hong Kong Public Offering is subject to the conditions as set out in

“– Conditions of the Global Offering” below in this section.

Allocation

Allocation of the Hong Kong Offer Shares to investors under the Hong Kong Public

Offering will be based on the level of valid applications received under the Hong Kong Public

Offering. The basis of allocation may vary depending on the number of Hong Kong Offer

Shares validly applied for by applicants. We may, if necessary, allocate the Hong Kong Offer

Shares on the basis of balloting, which would mean that some applicants may receive a higher

allocation than others who have applied for the same number of Hong Kong Offer Shares and

those applicants who are not successful in the ballot may not receive any Hong Kong Offer

Shares.

For allocation purposes only, the total number of the Hong Kong Offer Shares available

under the Hong Kong Public Offering (after taking account of any reallocation referred to

below) is to be divided equally into two pools (subject to reallocation at odd lot size): pool A

and pool B, both of which are available on an equitable basis to successful applicants with any

odd board lots being allocated to pool A:

Pool A: the Offer Shares will be allocated on an equitable basis to applicants who have

applied for the Hong Kong Offer Shares with an aggregate subscription price

of HK$5 million (excluding the brokerage, the SFC transaction levy, AFRC

transaction levy and the Stock Exchange trading fee payable) or less; and

Pool B: the Offer Shares will be allocated on an equitable basis to applicants who have

applied for the Hong Kong Offer Shares with an aggregate subscription price

of more than HK$5 million (excluding the brokerage, the SFC transaction levy,

AFRC transaction levy and the Stock Exchange trading fee payable) and up to

the total value of pool B.
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Investors should be aware that applications in pool A and applications in pool B may

receive different allocation ratios. If the Hong Kong Offer Shares in one (but not both) of the

pools are under-subscribed, the surplus Hong Kong Offer Shares will be transferred to the other

pool to satisfy demand in the pool and be allocated accordingly.

For the purpose of this subsection only, the “subscription price” for the Offer Shares

means the price payable on application therefor (without regard to the Offer Price as finally

determined). Applicants can only receive an allocation of Hong Kong Offer Shares from either

pool A or pool B but not from both pools. Multiple or suspected multiple applications under

the Hong Kong Public Offering and any application for more than 50% of the Hong Kong Offer

Shares initially comprised in the Hong Kong Public Offering (being 431,700 Hong Kong Offer

Shares) will be rejected.

Reallocation

The Offer Shares to be offered in the Hong Kong Public Offering and the International

Offering may, in certain circumstances, be reallocated as between these offerings at the

discretion of the Overall Coordinators. Subject to the allocation cap described in the

subsequent paragraph, the Overall Coordinators may in their discretion reallocate Offer Shares

from the International Offering to the Hong Kong Public Offering to satisfy valid applications

under the Hong Kong Public Offering. In addition, if the Hong Kong Public Offering is not

fully subscribed, the Overall Coordinators will have the discretion (but shall not be under any

obligation) to reallocate to the International Offering all or any unsubscribed Hong Kong Offer

Shares in such amounts as they deem appropriate.

In each case, the additional Offer Shares reallocated to the Hong Kong Public Offering

will be allocated between Pool A and Pool B and the number of Offer Shares allocated to the

International Offering will be correspondingly reduced in such manner as the Overall

Coordinators deem appropriate. In the event of reallocation of Offer Shares between the

International Offering and the Hong Kong Public Offering in the circumstances where (a) the

International Offer Shares are fully subscribed or oversubscribed and the Hong Kong Offer

Shares are fully subscribed or oversubscribed irrespective of the number of times; or (b) the

International Offer Shares are undersubscribed and the Hong Kong Offer Shares are fully

subscribed or oversubscribed irrespective of the number of times, then up to 431,600 Offer

Shares may be reallocated from the International Offering to the Hong Kong Public Offering,

so that the total number of Offer Shares available for subscription under the Hong Kong Public

Offering will increase up to 1,295,100 Offer Shares, representing approximately 15% of the

number of Offer Shares initially available under the Global Offering and the final Offer Price

should be fixed at the low end of the indicative Offer Price range (that is, HK$347.50 per Offer

Share) stated in this prospectus in accordance with Chapter 4.14 of the Guide for New Listing

Applicants. In the circumstance where the International Offer Shares are fully subscribed or

oversubscribed and the Hong Kong Offer Shares are undersubscribed, there will be no

reallocation from the International Offering to the Hong Kong Public Offering, and no

over-allocation of H Shares to the Hong Kong Public Offering.
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Given the initial allocation of the Offer Shares to the Hong Kong Public Offering and the

International Offering follows Mechanism B set out under paragraph 2 of Chapter 4.14 of the

Guide and the provision of Paragraph 4.2(b) of Practice Note 18 of the Listing Rules, no

mandatory clawback or reallocation mechanism is required to increase the number of Offer

Shares under the Hong Kong Public Offering to a certain percentage of the total number of

Offer Shares offered under the Global Offering.

Details of any reallocation of Offer Shares between the Hong Kong Public Offering and

the International Offering will be disclosed in the results announcement of the Global Offering,

which is expected to be published on Friday, November 14, 2025.

Where the International Offer Shares are undersubscribed, if the Hong Kong Offer Shares

are also undersubscribed, the Global Offering will not proceed unless the Underwriters would

subscribe or procure subscribers for their respective applicable proportions of the Offer Shares

being offered which are not taken up under the Global Offering on the terms and conditions of

this prospectus and the Underwriting Agreements.

Applications

Each applicant under the Hong Kong Public Offering will also be required to give an

undertaking and confirmation in the application submitted by him or her that he or she and any

person(s) for whose benefit he or she is making the application have not applied for or taken

up, or indicated an interest for, and will not apply for or take up, or indicate an interest for, any

Offer Shares under the International Offering, and such applicant’s application in the

International Offering is liable to be rejected if the said undertaking and/or confirmation is

breached and/or untrue (as the case may be).

The listing of the Offer Shares on the Stock Exchange is sponsored by the Joint Sponsors.

Applicants under the Hong Kong Public Offering are required to pay, on application (subject

to application channel), the maximum Offer Price of HK$389.00 per H Share in addition to any

brokerage, SFC transaction levy, AFRC transaction levy and the Stock Exchange trading fee

payable on each Offer Share, amounting a total of HK$39,292.31 for one board lot of 100 H

Shares. If the Offer Price, as finally determined in the manner described in the sub-section

headed “Pricing and Allocation” in this section below, is less than the maximum Offer Price

of HK$389.00 per Offer Share, appropriate refund payments (including the brokerage, the SFC

transaction levy, AFRC transaction levy and the Stock Exchange trading fee attributable to the

surplus application monies) will be made to successful applicants (subject to application

channels), without interest. Further details are set out below in the section headed “How to

Apply for Hong Kong Offer Shares” in this prospectus.
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THE INTERNATIONAL OFFERING

Number of Offer Shares offered

Subject to the reallocation as described above, our Company will be initially offering for

subscription under the International Offering 7,770,800 Offer Shares, representing

approximately 90% of the Offer Shares initially available under the Global Offering and

approximately 1.84% of our enlarged issued share capital immediately after completion of the

Global Offering.

Allocation

The International Offering will include selective marketing of the International Offer

Shares to QIBs in the United States in accordance with Rule 144A and institutional and

professional investors and other investors anticipated to have a sizeable demand for such

International Offer Shares in other jurisdictions outside the United States in reliance on

Regulation S. Professional investors generally include brokers, dealers, companies (including

fund managers) whose ordinary business involves dealing in shares and other securities and

corporate entities which regularly invest in shares and other securities. Prospective

professional, institutional and other investors will be required to specify the number of

International Offer Shares under the International Offering they would be prepared to acquire.

This process, known as “book-building”, is expected to continue up to, and to cease on or

around, the last day for lodging applications under the Hong Kong Public Offering.

Allocation of International Offer Shares pursuant to the International Offering will be

determined by the Overall Coordinators (for themselves and on behalf of the Underwriters) and

will be based on a number of factors, including the level and timing of demand, the total size

of the relevant investor’s invested assets or equity assets in the relevant sector and whether or

not it is expected that the relevant investor is likely to buy further Offer Shares, and/or hold

or sell its Offer Shares, after the listing of the Offer Shares on the Stock Exchange. Such

allocation is intended to result in a distribution of the Offer Shares on a basis which would lead

to the establishment of a solid professional and institutional shareholder base to the benefit of

our Company and our Shareholders as a whole.

The Overall Coordinators (for themselves and on behalf of the Underwriters) may require

any investor who has been offered the International Offer Shares under the International

Offering and who has made an application under the Hong Kong Public Offering to provide

sufficient information to the Overall Coordinators so as to allow it to identify the relevant

application under the Hong Kong Public Offering and to ensure that they are excluded from any

application of the Hong Kong Offer Shares under the International Offering.
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Reallocation

The total number of Offer Shares to be issued pursuant to the International Offering may

change as a result of the reallocation arrangement described in the subsection headed “— The

Hong Kong Public Offering – Reallocation” above and/or any reallocation of unsubscribed

Offer Shares originally included in the Hong Kong Public Offering.

PRICING AND ALLOCATION

Pricing for the Offer Shares for the purpose of the various offerings under the Global

Offering will be determined on the Price Determination Date, which is expected to be on or

before Thursday, November 13, 2025, by agreement between the Overall Coordinators (for

themselves and on behalf of the Underwriters) and the Company, and the number of Offer

Shares to be allocated under the various offerings will be determined shortly thereafter.

The Offer Price will not be more than HK$389.00 per Offer Share and is expected to be

not less than HK$347.50 per Offer Share, unless otherwise announced, as further explained

below. If you apply for the Offer Shares under the Hong Kong Public Offering, you must pay

the maximum Offer Price of HK$389.00 per Offer Share, plus 1.0% brokerage, 0.0027% SFC

transaction levy, 0.00015% AFRC transaction levy and 0.00565% Stock Exchange trading fee,

amounting to a total of HK$39,292.31 for one board lot of 100 H Shares. Prospective investors

should be aware that the Offer Price to be determined on the Price Determination Date may be,

but is not expected to be, lower than the minimum Offer Price stated in this prospectus.

The International Underwriter will be soliciting from prospective investors indications of

interest in acquiring Offer Shares in the International Offering. Prospective professional and

institutional investors will be required to specify the number of Offer Shares under the

International Offering they would be prepared to acquire at the Offer Price. This process,

known as “book-building”, is expected to continue up to, and to cease on or around, the last

day for lodging applications under the Hong Kong Public Offering.

The Overall Coordinators (for themselves and on behalf of the Hong Kong Underwriters)

may, where considered appropriate, based on the level of interest expressed by prospective

investors during the book-building process, and with the prior consent of our Company, reduce

the number of Offer Shares and/or the Offer Price below that stated in this prospectus prior to

the morning of the last day for lodging applications under the Hong Kong Public Offering. In

such a situation, our Company will, as soon as practicable following the decision to make such

reduction and in any event not later than the morning of the last day for lodging applications

under the Hong Kong Public Offering, post a notice on the website of the Stock Exchange

(www.hkexnews.hk) and the website of our Company (www.baili-pharm.com) (the contents

of the website do not form a part of this prospectus). Our Company will also, as soon as

practicable following the decision to make such change, issue a supplemental prospectus

updating investors of the change in the number of Offer Shares being offered under the Global

Offering and/or the Offer Price. The Global Offering must first be canceled and subsequently

relaunched on FINI pursuant to the supplemental prospectus.
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Before submitting applications for the Hong Kong Offer Shares, applicants should have

regard to the possibility that any notice of a reduction in the number of Offer Shares and/or the

Offer Price may not be made until the last day for lodging applications under the Hong Kong

Public Offering. In the absence of any such notice so published, the number of Offer Shares

will not be reduced and/or the Offer Price, if agreed upon with our Company and the Overall

Coordinators (for themselves and on behalf of the Hong Kong Underwriters) will under no

circumstances be set outside the Offer Price stated in this prospectus. However, if the number

of Offer Shares and/or the Offer Price is reduced, the Company will issue a supplemental

prospectus updating investors of the change in the number of Offer Shares being offered under

the Global Offering and/or the Offer Price. The Global Offering must first be canceled and

subsequently relaunched on FINI pursuant to the supplemental prospectus.

The final Offer Price, the indication of the level of interest in the International Offering,

the basis of allotment of the Offer Shares available under the Hong Kong Public Offering and

the results of allocations in the Hong Kong Public Offering are expected to be made available

in a variety of channels in the manner described in the section headed “How to Apply for Hong

Kong Offer Shares – D. Despatch/Collection of Share Certificates and Refund of Application

Monies” in this prospectus.

UNDERWRITING AGREEMENT

The Hong Kong Public Offering is fully underwritten by the Hong Kong Underwriters

under the terms of the Hong Kong Underwriting Agreement and is conditional upon the

International Underwriting Agreement being signed and becoming unconditional.

We expect to enter into the International Underwriting Agreement relating to the

International Offering on or around the Price Determination Date. The underwriting

arrangements under the Hong Kong Underwriting Agreement and the International

Underwriting Agreement are summarized in the section headed “Underwriting” in this

prospectus.

CONDITIONS OF THE GLOBAL OFFERING

Acceptance of all applications for Hong Kong Offer Shares is conditional on, among

others:

(i) the Listing Committee granting approval for the listing of, and permission to deal in,

the H Shares in issue and to be issued pursuant to the Global Offering on the Main

Board of the Stock Exchange and such approval not subsequently having been

withdrawn or revoked prior to the Listing Date;

(ii) the Offer Price having been agreed between the Overall Coordinators and our

Company;
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(iii) the execution and delivery of the International Underwriting Agreement on or

around the Price Determination Date; and

(iv) the obligations of the Hong Kong Underwriters and the Capital Market

Intermediaries under the Hong Kong Underwriting Agreement and the obligations of

the International Underwriters and the Capital Market Intermediaries under the

International Underwriting Agreement becoming unconditional and not having been

terminated in accordance with the terms of the respective agreements,

in each case on or before the dates and times specified in the Hong Kong Underwriting

Agreement and/or the International Underwriting Agreement, as the case may be (unless and

to the extent such conditions are validly waived on or before such dates and times) and in any

event not later than 30 days after the date of this prospectus.

If, for any reason, the Offer Price is not agreed between the Overall Coordinators and our

Company on or before 12:00 noon on Thursday, November 13, 2025, the Global Offering will

not proceed and will lapse.

The consummation of each of the Hong Kong Public Offering and the International

Offering is conditional upon, among other things, the other offering becoming unconditional

and not having been terminated in accordance with its terms.

If the above conditions are not fulfilled or waived prior to the times and dates specified,

the Global Offering will lapse, and the Stock Exchange will be notified immediately. Notice

of the lapse of the Hong Kong Public Offering will be published by our Company on the

website of the Stock Exchange (www.hkexnews.hk) and on the website of our Company

(www.baili-pharm.com) on the next day following such lapse. In such a situation, all

application monies will be returned, without interest, on the terms set forth in the section

headed “How to Apply for Hong Kong Offer Shares – D. Despatch/Collection of Share

Certificates and Refund of Application Monies” in this prospectus. In the meantime, all

application monies will be held in separate bank account(s) with the receiving banks or other

bank(s) in Hong Kong licensed under the Banking Ordinance (Chapter 155 of the Laws of

Hong Kong).

APPLICATION FOR LISTING ON THE STOCK EXCHANGE

We have applied to the Listing Committee of the Stock Exchange for the listing of, and

permission to deal in, the H Shares in issue and to be issued by us pursuant to the Global

Offering.

Except that we have applied for the Listing on the Stock Exchange, no part of our

Company’s share or loan capital is listed on or dealt in on any other stock exchange and no such

listing or permission to deal is being or proposed to be sought in the near future.
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H SHARES WILL BE ELIGIBLE FOR CCASS

All necessary arrangements have been made to enable the H Shares to be admitted into

CCASS. If the Stock Exchange grants the listing of, and permission to deal in, the H Shares

and our Company complies with the stock admission requirements of HKSCC, the H Shares

will be accepted as eligible securities by HKSCC for deposit, clearance and settlement in

CCASS with effect from the date of commencement of dealings in the H Shares on the Stock

Exchange or any other date HKSCC chooses. Settlement of transactions between participants

of the Stock Exchange is required to take place in CCASS on the second settlement day after

any trading day.

All activities under CCASS are subject to the General Rules of HKSCC and the HKSCC

Operational Procedures in effect from time to time.

DEALING ARRANGEMENTS

Assuming that the Hong Kong Public Offering becomes unconditional at or before 8:00

a.m. in Hong Kong on Monday, November 17, 2025, it is expected that dealings in our H Shares

on the Stock Exchange will commence at 9:00 a.m. on Monday, November 17, 2025.

Our H Shares will be traded in board lots of 100 H Shares each and the stock code of the

H Shares is 2615.
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IMPORTANT NOTICE TO INVESTORS
OF HONG KONG OFFER SHARES

FULLY ELECTRONIC APPLICATION PROCESS

We have adopted a fully electronic application process for the Hong Kong
Public Offering and below are the procedures for application.

This prospectus is available at the website of the Stock Exchange at
www.hkexnews.hk under the “HKEXnews > New Listings > New Listing
Information” section, and our website at www.baili-pharm.com.

The contents of this prospectus are identical to the prospectus as registered with the

Registrar of Companies in Hong Kong pursuant to Section 342C of the Companies

(Winding Up and Miscellaneous Provisions) Ordinance.

A. APPLICATION FOR HONG KONG OFFER SHARES

1. Who Can Apply

You can apply for Hong Kong Offer Shares if you or the person(s) for whose benefit you

are applying for:

• are 18 years of age or older; and

• have a Hong Kong address (for the White Form eIPO service only).

Unless permitted by the Listing Rules or a waiver and/or consent has been granted by the

Stock Exchange to us, you cannot apply for any Hong Kong Offer Shares if you or the

person(s) for whose benefit you are applying for:

• are an existing Shareholder or close associates; or

• are a Director, a Supervisor or any of his/her close associates.

2. Application Channels

The Hong Kong Public Offering period will begin at 9:00 am on Friday, November 7,
2025 and end at 12:00 noon on Wednesday, November 12, 2025 (Hong Kong time).
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To apply for Hong Kong Offer Shares, you may use one of the following application

channels:

Application Channel Platform Target Investors Application Time

White Form eIPO
service

www.eipo.com.hk Applicants who would

like to receive a

physical Share

certificate. Hong

Kong Offer Shares

successfully applied

for will be allotted

and issued in your

own name.

From 9:00 a.m. on Friday,

November 7, 2025 to

11:30 a.m on

Wednesday,

November 12, 2025,

Hong Kong time.

The latest time for

completing full

payment of application

monies will be 12:00

noon on Wednesday,

November 12, 2025,

Hong Kong time.

HKSCC EIPO channel Your broker or

custodian who is a

HKSCC Participant

will submit

electronic
application
instructions on

your behalf through

HKSCC’s FINI

system in

accordance with

your instruction.

Applicants who would

not like to receive a

physical Share

certificate. Hong

Kong Offer Shares

successfully applied

for will be allotted

and issued in the

name of HKSCC

Nominees, deposited

directly into CCASS

and credited to your

designated HKSCC

Participant’s stock

account.

Contact your broker or

custodian for the earliest

and latest time for

giving such instructions,

as this may vary by

broker or custodian.

The White Form eIPO service and the HKSCC EIPO channel are facilities subject to

capacity limitations and potential service interruptions and you are advised not to wait until the

last day of the application period to apply for Hong Kong Offer Shares.
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For those applying through the White Form eIPO service, once you complete payment

in respect of any application instructions given by you or for your benefit through the White
Form eIPO service to make an application for Hong Kong Offer Shares, an actual application

shall be deemed to have been made. If you are a person for whose benefit the electronic

application instructions are given, you shall be deemed to have declared that only one set of

electronic application instructions has been given for your benefit. If you are an agent for

another person, you shall be deemed to have declared that you have only given one set of

electronic application instructions for the benefit of the person for whom you are an agent and

that you are duly authorized to give those instructions as an agent.

For the avoidance of doubt, giving an application instruction under the White Form eIPO
service more than once and obtaining different application reference numbers without effecting

full payment in respect of a particular reference number will not constitute an actual

application.

If you apply through the White Form eIPO service, you are deemed to have authorized

the White Form eIPO Service Provider to apply on the terms and conditions in this

prospectus, as supplemented and amended by the terms and conditions of the White Form
eIPO service.

By instructing your broker or custodian to apply for the Hong Kong Offer Shares on your

behalf through the HKSCC EIPO channel, you (and, if you are joint applicants, each of you

jointly and severally) are deemed to have instructed and authorized HKSCC to cause HKSCC

Nominees (acting as nominee for the relevant HKSCC Participants) to apply for Hong Kong

Offer Shares on your behalf and to do on your behalf all the things stated in this prospectus

and any supplement to it.

For those applying through HKSCC EIPO channel, an actual application will be deemed

to have been made for any application instructions given by you or for your benefit to HKSCC

(in which case an application will be made by HKSCC Nominees on your behalf) provided such

application instruction has not been withdrawn or otherwise invalidated before the closing time

of the Hong Kong Public Offering.

HKSCC Nominees will only be acting as a nominee for you and neither HKSCC nor

HKSCC Nominees shall be liable to you or any other person in respect of any actions taken by

HKSCC or HKSCC Nominees on your behalf to apply for Hong Kong Offer Shares or for any

breach of the terms and conditions of this prospectus.
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3. Information Required to Apply

You must provide the following information with your application:

For Individual/Joint Applicants For Corporate Applicants

� Full name(s)2 as shown on your

identity document

� Identity document’s issuing country or

jurisdiction

� Identity document type, with order of

priority:

i. HKID card; or

ii. National identification document;

or

iii. Passport; and

� Identity document number

� Full name(s)2 as shown on your

identity document

� Identity document’s issuing country or

jurisdiction

� Identity document type, with order of

priority:

i. LEI registration document; or

ii. Certificate of incorporation; or

iii. Business registration certificate; or

iv. Other equivalent document; and

� Identity document number

Notes:

1. If you are applying through the White Form eIPO service, you are required to provide a valid e-mail
address, a contact telephone number and a Hong Kong address. You are also required to declare that the
identity information provided by you follows the requirements as described in Note 2 below. In
particular, where you cannot provide a HKID number, you must confirm that you do not hold a HKID
card.

2. The applicant’s full name as shown on their identity document must be used and the surname, given
name, middle and other names (if any) must be input in the same order as shown on the identity
document. If an applicant’s identity document contains both an English and Chinese name, both English
and Chinese names must be used. Otherwise, either English or Chinese names will be accepted. The
order of priority of the applicant’s identity document type must be strictly followed and where an
individual applicant has a valid HKID card (including both Hong Kong Residents and Hong Kong
Permanent Residents), the HKID number must be used when making an application to subscribe for
Hong Kong Offer Shares. Similarly for corporate applicants, a LEI number must be used if an entity has
a LEI certificate.
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3. If the applicant is a trustee, the client identification data (“CID”) of the trustee, as set out above, will
be required. If the applicant is an investment fund (i.e. a collective investment scheme, or CIS), the CID
of the asset management company or the individual fund, as appropriate, which has opened a trading
account with the broker will be required, as above.

4. The maximum number of joint applicants on FINI is capped at 4 in accordance with market practice.

5. If you are applying as a nominee, you must provide: (i) the full name (as shown on the identity
document), the identity document’s issuing country or jurisdiction, the identity document type; and (ii),
the identity document number, for each of the beneficial owners or, in the case(s) of joint beneficial
owners, for each joint beneficial owner. If you do not include this information, the application will be
treated as being made for your benefit.

6. If you are applying as an unlisted company and (i) the principal business of that company is dealing in
securities; and (ii) you exercise statutory control over that company, then the application will be treated
as being for your benefit and you should provide the required information in your application as stated
above.

“Unlisted company” means a company with no equity securities listed on the Stock Exchange or any
other stock exchange.

“Statutory control” means you:

• control the composition of the board of directors of the company;

• control more than half of the voting power of the company; or

• hold more than half of the issued share capital of the company (not counting any part of it which
carries no right to participate beyond a specified amount in a distribution of either profits or
capital).

For those applying through HKSCC EIPO channel, and making an application under a

power of attorney, we and the Overall Coordinators, as our agent, have discretion to consider

whether to accept it on any conditions we think fit, including evidence of the attorney’s

authority.

Failing to provide any required information may result in your application being rejected.
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4. Permitted Number of Hong Kong Offer Shares for Application

Board lot size : 100 Shares

Permitted number of
Hong Kong Offer
Shares for
application and
amount payable on
application/
successful allotment

: Hong Kong Offer Shares are available for application in

specified board lot sizes only. Please refer to the amount

payable associated with each specified board lot size in the

table below.

The maximum Offer Price is HK$389.00 per Share. If you

are applying through the HKSCC EIPO channel, your

broker or custodian may require you to pre-fund your

application in such amount as determined by the broker or

custodian, based on the applicable laws and regulations in

Hong Kong. You are responsible for complying with any

such pre-funding requirement imposed by your broker or

custodian with respect to the Hong Kong Offer Shares you

applied for.

By instructing your broker or custodian to apply for the

Hong Kong Offer Shares on your behalf through the

HKSCC EIPO channel, you (and, if you are joint

applicants, each of you jointly and severally) are deemed

to have instructed and authorized HKSCC to cause

HKSCC Nominees (acting as nominee for the relevant

HKSCC Participants) to arrange payment of the Offer

Price, brokerage, SFC transaction levy, the Stock

Exchange trading fee and the AFRC transaction levy by

debiting the relevant nominee bank account at the

Designated Bank for your broker or custodian.

If you are applying through the White Form eIPO service,

you may refer to the table below for the amount payable

for the number of Shares you have selected. You must pay

the respective maximum amount payable on application in

full upon application for Hong Kong Offer Shares.
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No. of
Hong Kong

Offer Shares
applied for

Amount
payable(2) on

application

No. of
Hong Kong

Offer Shares
applied for

Amount
payable(2)on
application

No. of
Hong Kong

Offer Shares
applied for

Amount
payable(2) on

application

No. of
Hong Kong

Offer Shares
applied for

Amount
payable(2) on

application

HK$ HK$ HK$ HK$

100 39,292.31 1,500 589,384.60 8,000 3,143,384.52 50,000 19,646,153.26
200 78,584.62 2,000 785,846.14 9,000 3,536,307.59 60,000 23,575,383.90
300 117,876.92 2,500 982,307.67 10,000 3,929,230.66 70,000 27,504,614.56
400 157,169.22 3,000 1,178,769.20 15,000 5,893,845.98 80,000 31,433,845.20
500 196,461.53 3,500 1,375,230.72 20,000 7,858,461.30 90,000 35,363,075.86
600 235,753.84 4,000 1,571,692.25 25,000 9,823,076.63 100,000 39,292,306.50
700 275,046.14 4,500 1,768,153.79 30,000 11,787,691.96 150,000 58,938,459.76
800 314,338.45 5,000 1,964,615.33 35,000 13,752,307.28 200,000 78,584,613.00
900 353,630.76 6,000 2,357,538.39 40,000 15,716,922.60 300,000 117,876,919.50

1,000 392,923.06 7,000 2,750,461.45 45,000 17,681,537.93 431,700(1) 169,624,887.17

(1) Maximum number of Hong Kong Offer Share you may apply for.

(2) The amount payable is inclusive of brokerage, SFC transaction levy, the Stock Exchange trading fee and AFRC
transaction levy. If your application is successful, brokerage will be paid to the Exchange Participants (as
defined in the Listing Rules) and the SFC transaction levy, the Stock Exchange trading fee and AFRC
transaction levy are paid to the Stock Exchange (in the case of the SFC transaction levy, collected by the Stock
Exchange on behalf of the SFC; and in the case of the AFRC transaction levy, collected by the Stock Exchange
on behalf of the AFRC).

5. Multiple Applications Prohibited

You or your joint applicant(s) shall not make more than one application for your own

benefit, except where you are a nominee and provide the information of the underlying investor

in your application as required under the paragraph headed “— A. Application for Hong Kong

Offer Shares — 3. Information Required to Apply” in this section. If you are suspected of

submitting or cause to submit more than one application, all of your applications will be

rejected.

Multiple applications made either through (i) the White Form eIPO service, (ii) HKSCC
EIPO channel, or (iii) both channels concurrently are prohibited and will be rejected. If you

have made an application through the White Form eIPO service or HKSCC EIPO channel,

you or the person(s) for whose benefit you have made the application shall not apply for any

International Offer Shares.
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6. Terms and Conditions of An Application

By applying for Hong Kong Offer Shares through the White Form eIPO service or

HKSCC EIPO channel, you (or as the case may be, HKSCC Nominees will do the following

things on your behalf):

(i) undertake to execute all relevant documents and instruct and authorise us and/or the

Overall Coordinators, as our agents, to execute any documents for you and to do on

your behalf all things necessary to register any Hong Kong Offer Shares allocated

to you in your name or in the name of HKSCC Nominees as required by the Articles

of Association, and (if you are applying through the HKSCC EIPO channel) to

deposit the allotted Hong Kong Offer Shares directly into CCASS for the credit of

your designated HKSCC Participant’s stock account on your behalf;

(ii) confirm that you have read and understand the terms and conditions and application

procedures set out in this prospectus and the designated website of the White Form
eIPO service (or as the case may be, the agreement you entered into with your

broker or custodian), and agree to be bound by them;

(iii) (if you are applying through the HKSCC EIPO channel) agree to the arrangements,

undertakings and warranties under the participant agreement between your broker or

custodian and HKSCC and observe the General Rules of HKSCC and the HKSCC

Operational Procedures for giving application instructions to apply for Hong Kong

Offer Shares;

(iv) confirm that you are aware of the restrictions on offers and sales of shares set out

in this prospectus and they do not apply to you, or the person(s) for whose benefit

you have made the application;

(v) confirm that you have read this prospectus and any supplement to it and have relied

only on the information and representations contained therein in making your

application (or as the case may be, causing your application to be made) and will not

rely on any other information or representations;

(vi) agree that the Relevant Persons(1), the H Share Registrar and HKSCC will not be

liable for any information and representations not in this prospectus and any

supplement to it;

1 Relevant Persons would include the Joint Sponsors, the Overall Coordinators, the Joint Global Coordinators,
the Joint Bookrunners, the Joint Lead Managers, the Underwriters, the Capital Market Intermediates and any
of their or the Company’s respective directors, supervisors, officers, employees, partners, agents or
representatives and any other parties involved in the Global Offering.
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(vii) agree to disclose the details of your application and your personal data and any other

personal data which may be required about you and the person(s) for whose benefit

you have made the application to us, the Relevant Persons, the H Share Registrar,

HKSCC, HKSCC Nominees, the Stock Exchange, the SFC and any other statutory

regulatory or governmental bodies or otherwise as required by laws, rules or

regulations, for the purposes under the paragraph headed “— G. Personal Data —

3. Purposes” and “— G. Personal Data — 4. Transfer of personal data” in this

section;

(viii) agree (without prejudice to any other rights which you may have once your

application (or as the case may be, HKSCC Nominees’ application) has been

accepted) that you will not rescind it because of an innocent misrepresentation;

(ix) agree that subject to Section 44A(6) of the Companies (Winding Up and

Miscellaneous Provisions) Ordinance, any application made by you or HKSCC

Nominees on your behalf cannot be revoked once it is accepted, which will be

evidenced by the notification of the result of the ballot by the H Share Registrar by

way of publication of the results at the time and in the manner as specified in the

paragraph headed “— B. Publication of Results” in this section;

(x) confirm that you are aware of the situations specified in the paragraph headed

“— C. Circumstances In Which You Will Not Be Allocated Hong Kong Offer

Shares” in this section;

(xi) agree that your application or HKSCC Nominees’ application, any acceptance of it

and the resulting contract will be governed by and construed in accordance with the

laws of Hong Kong;

(xii) agree to comply with the Companies Ordinance, the Companies (Winding Up and

Miscellaneous Provisions) Ordinance, the Articles of Association and laws of any

place outside Hong Kong that apply to your application and that neither we nor the

Relevant Persons will breach any law inside and/or outside Hong Kong as a result

of the acceptance of your offer to purchase, or any action arising from your rights

and obligations under the terms and conditions contained in this prospectus;
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(xiii) confirm that (a) your application or HKSCC Nominees’ application on your behalf

is not financed directly or indirectly by the Company, any of the directors, chief

executives, substantial Shareholder(s) or existing shareholder(s) of the Company or

any of its subsidiaries or any of their respective close associates; and (b) you are not

accustomed or will not be accustomed to taking instructions from the Company, any

of the directors, chief executives, substantial shareholder(s) or existing

shareholder(s) of the Company or any of its subsidiaries or any of their respective

close associates in relation to the acquisition, disposal, voting or other disposition

of the Shares registered in your name or otherwise held by you;

(xiv) warrant that the information you have provided is true and accurate;

(xv) confirm that you understand that we and the Overall Coordinators will rely on your

declarations and representations in deciding whether or not to allocate any Hong

Kong Offer Shares to you and that you may be prosecuted for making a false

declaration;

(xvi) agree to accept Hong Kong Offer Shares applied for or any lesser number allocated

to you under the application;

(xvii) declare and represent that this is the only application made and the only application

intended by you to be made to benefit you or the person for whose benefit you are

applying;

(xviii) (if the application is made for your own benefit) warrant that no other application

has been or will be made for your benefit by giving electronic application

instructions to HKSCC directly or indirectly or through the application channel of

the H Share Registrar or by any one as your agent or by any other person; and

(xix) (if you are making the application as an agent for the benefit of another person)

warrant that (1) no other application has been or will be made by you as agent for

or for the benefit of that person or by that person or by any other person as agent

for that person by giving electronic application instructions to HKSCC and (2) you

have due authority to give electronic application instructions on behalf of that other

person as its agent.
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B. PUBLICATION OF RESULTS

Results of Allocation

You can check whether you are successfully allocated any Hong Kong Offer Shares

through:

Platform Date/Time

Applying through White Form eIPO service or HKSCC EIPO channel:

Website The designated results of allocation at

www.iporesults.com.hk
(alternatively:

www.eipo.com.hk/eIPOAllotment)
with a “search by ID” function.

The full list of (i) wholly or partially

successful applicants using the White Form
eIPO service and HKSCC EIPO channel,

and (ii) the number of Hong Kong Offer

Shares conditionally allotted to them, among

other things, will be displayed on the

“Allotment Results” page of the White Form
eIPO service at www.iporesults.com.hk
(alternatively:

www.eipo.com.hk/eIPOAllotment).

24 hours, from 11:00 p.m. and Friday,

November 14, 2025 to 12:00 midnight on

Thursday, November 20, 2025 (Hong Kong

time)

The Stock Exchange’s website at

www.hkexnews.hk and our website at

www.baili-pharm.com which will provide

links to the above mentioned websites of

the H Share Registrar.

No later than 11:00 p.m. on Friday,

November 14, 2025 (Hong Kong time).

Telephone +852 2862 8555 – the allocation results

telephone enquiry line provided by the

H Share Registrar

between 9:00 a.m. and 6:00 p.m., on

Monday, November 17, 2025,

Tuesday, November 18, 2025,

Wednesday, November 19, 2025 and

Thursday, November 20, 2025

(Hong Kong time) on a business day

For those applying through HKSCC EIPO channel, you may also check with your broker or custodian

from 6:00 p.m. on Thursday, November 13, 2025 (Hong Kong time).
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HKSCC Participants can log into FINI and review the allotment result from 6:00 p.m. on
Thursday, November 13, 2025 on a 24-hour basis and should report any discrepancies on
allotments to HKSCC as soon as practicable.

Allocation Announcement

We expect to announce the final Offer Price, the level of indications of interest in the
International Offering, the level of applications in the Hong Kong Public Offering and the basis
of allocations of Hong Kong Offer Shares on the Stock Exchange’s website at
www.hkexnews.hk and our website at www.baili-pharm.com by no later than 11:00 p.m. on
Friday, November 14, 2025 (Hong Kong time).

C. CIRCUMSTANCES IN WHICH YOU WILL NOT BE ALLOCATED HONG KONG
OFFER SHARES

You should note the following situations in which Hong Kong Offer Shares will not be
allocated to you or the person(s) for whose benefit you are applying for:

1. If your application is revoked:

Your application or the application made by HKSCC Nominees on your behalf may be
revoked pursuant to Section 44A(6) of the Companies (Winding Up and Miscellaneous
Provisions) Ordinance.

2. If we or our agents exercise our discretion to reject your application:

We, the Overall Coordinators, the H Share Registrar and their respective agents and
nominees have full discretion to reject or accept any application, or to accept only part of any
application, without giving any reasons.

3. If the allocation of Hong Kong Offer Shares is void:

The allocation of Hong Kong Offer Shares will be void if the Stock Exchange does not
grant permission to list the Shares either:

• within three weeks from the closing date of the application lists; or

• within a longer period of up to six weeks if the Stock Exchange notifies us of that
longer period within three weeks of the closing date of the application lists.

4. If:

• you make multiple applications or suspected multiple applications. You may refer to
the paragraph headed “– A. Application for Hong Kong Offer Shares – 5. Multiple
Applications Prohibited” in this section on what constitutes multiple applications;

• your application instruction is incomplete;
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• your payment (or confirmation of funds, as the case may be) is not made correctly;

• the Underwriting Agreements do not become unconditional or are terminated;

• we or the Overall Coordinators believe that by accepting your application, it or we

would violate applicable securities or other laws, rules or regulations.

5. If there is money settlement failure for allotted Shares:

Based on the arrangements between HKSCC Participants and HKSCC, HKSCC

Participants will be required to hold sufficient application funds on deposit with their

Designated Bank before balloting. After balloting of Hong Kong Offer Shares, the Receiving

Bank will collect the portion of these funds required to settle each HKSCC Participant’s actual

Hong Kong Offer Share allotment from their Designated Bank.

There is a risk of money settlement failure. In the extreme event of money settlement

failure by a HKSCC Participant (or its Designated Bank), who is acting on your behalf in

settling payment for your allotted shares, HKSCC will contact the defaulting HKSCC

Participant and its Designated Bank to determine the cause of failure and request such

defaulting HKSCC Participant to rectify or procure to rectify the failure.

However, if it is determined that such settlement obligation cannot be met, the affected

Hong Kong Offer Shares will be reallocated to the International Offering. Hong Kong Offer

Shares applied for by you through the broker or custodian may be affected to the extent of the

settlement failure. In the extreme case, you will not be allocated any Hong Kong Offer Shares

due to the money settlement failure by such HKSCC Participant. None of us, the Relevant

Persons, the H Share Registrar and HKSCC is or will be liable if Hong Kong Offer Shares are

not allocated to you due to the money settlement failure.

D. DESPATCH/COLLECTION OF SHARE CERTIFICATES AND REFUND OF
APPLICATION MONIES

You will receive one Share certificate for all Hong Kong Offer Shares allotted to you

under the Hong Kong Public Offering (except pursuant to applications made through the

HKSCC EIPO channel where the Share certificates will be deposited into CCASS as described

below).

No temporary document of title will be issued in respect of the Shares. No receipt will

be issued for sums paid on application.

Share certificates will only become valid evidence of title at 8:00 a.m. on Monday,

November 17, 2025 (Hong Kong time), provided that the Global Offering has become

unconditional and the right of termination described in the section headed “Underwriting” has

not been exercised. Investors who trade Shares prior to the receipt of Share certificates or the

Share certificates becoming valid do so entirely at their own risk.
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The right is reserved to retain any Share certificate(s) and (if applicable) any surplus
application monies pending clearance of application monies.

The following sets out the relevant procedures and time:

White Form eIPO service HKSCC EIPO channel

Despatch/collection of Share certificate2

For physical share
certificates of
100,000 or more
Offer Shares issued
under your own
name

Collection in person: from H Share
Registrar Computershare Hong Kong
Investor Services Limited at Shops 1712-
1716, 17th Floor, Hopewell Centre, 183
Queen’s Road East, Wan Chai, Hong
Kong

Time: from 9:00 a.m. to 1:00 p.m. on
Monday, November 17, 2025
(Hong Kong time)

If you are an individual, you must not
authorise any other person to collect for
you. If you are a corporate applicant,
your authorised representative must bear
a letter of authorization from your
corporation stamped with your
corporation’s chop.

Both individuals and authorised
representatives must produce, at the time
of collection, evidence of identity
acceptable to the H Share Registrar.

Note: If you do not collect your Share
certificate(s) personally within the
time above, it/they will be sent to
the address specified in your
application instructions by ordinary
post at your own risk

Share certificate(s) will be issued in the
name of HKSCC Nominees, deposited
into CCASS and credited to your
designated HKSCC Participant’s stock
account

No action by you is required

2 Except in the event of any Severe Weather Signals (as defined below) in force in Hong Kong on Friday,
November 14, 2025 rendering it impossible for the relevant share certificates to be dispatched to HKSCC in
a timely manner, the Company shall procure the H Share Registrar to arrange for delivery of the supporting
documents and share certificates in accordance with the contingency arrangements as agreed between them.
You may refer to “— E. Severe Weather Arrangements” in this section.
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White Form eIPO service HKSCC EIPO channel

For physical share
certificates of less
than 100,000 Offer
Shares issued under
your own name

Your Share certificate(s) will be sent to the
address specified in your application
instructions by ordinary post at your own
risk

Time: Friday, November 14, 2025

Refund mechanism for surplus application monies paid by you

Date Monday, November 17, 2025 Subject to the arrangement between you
and your broker or custodian

Responsible party H Share Registrar Your broker or custodian

Application monies
paid through single
bank account

White Form e-Refund payment instructions
to your designated bank account

Your broker or custodian will arrange
refund to your designated bank
account subject to the arrangement
between you and it

Application monies
paid through
multiple bank
accounts

Refund cheque(s) will be despatched to the
address as specified in your application
instructions by ordinary post at your own
risk

E. SEVERE WEATHER ARRANGEMENTS

The Opening and Closing of the Application Lists

The application lists will not open or close on Wednesday, November 12, 2025 if, there

is/are:

• a tropical cyclone warning signal number 8 or above;

• a black rainstorm warning; and/or

• Extreme Conditions,

(collectively, “Severe Weather Signals”),

in force in Hong Kong at any time between 9:00 a.m. and 12:00 noon on Wednesday,

November 12, 2025.
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Instead they will open between 11:45 a.m. and 12:00 noon and/or close at 12:00 noon on

the next business day which does not have Severe Weather Signals in force at any time between

9:00 a.m. and 12:00 noon.

Prospective investors should be aware that a postponement of the opening/closing of the

application lists may result in a delay in the listing date. Should there be any changes to the

dates mentioned in the section headed “Expected Timetable” in this prospectus, an

announcement will be made and published on the Stock Exchange’s website at

www.hkexnews.hk and our website at www.baili-pharm.com of the revised timetable.

If a Severe Weather Signal is hoisted on Friday, November 14, 2025, the H Share

Registrar will make appropriate arrangements for the delivery of the share certificates to the

CCASS Depository’s service counter so that they would be available for trading on Monday,

November 17, 2025.

If a Severe Weather Signal is hoisted on Monday, November 17, 2025: for physical share

certificates of 100,000 or more Hong Kong Offer Shares issued under your own name, you may

collect your Share certificate in person from the H Share Registrar’s office after the Severe

Weather Signal is lowered or cancelled (e.g. in the afternoon of Monday, November 17, 2025

or on Tuesday, November 18, 2025).

If a Severe Weather Signal is hoisted on Friday, November 14, 2025: for physical share

certificates of less than 100,000 of Hong Kong Offer Shares issued under your own name,

despatch will be made by ordinary post when the post office re-opens after the Severe Weather

Signal is lowered or cancelled (e.g. in the afternoon of Friday, November 14, 2025 or on

Monday, November 17, 2025).

Prospective investors should be aware that if they choose to receive physical share
certificates issued in their own name, there may be a delay in receiving the share
certificates.

F. ADMISSION OF THE SHARES INTO CCASS

If the Stock Exchange grants the listing of, and permission to deal in, the Shares on the

Stock Exchange and we comply with the stock admission requirements of HKSCC, the Shares

will be accepted as eligible securities by HKSCC for deposit, clearance and settlement in

CCASS with effect from the date of commencement of dealings in the Shares or any other date

HKSCC chooses. Settlement of transactions between Exchange Participants is required to take

place in CCASS on the second settlement day after any trading day.

All activities under CCASS are subject to the General Rules of HKSCC and the HKSCC

Operational Procedures in effect from time to time.

All necessary arrangements have been made enabling the Shares to be admitted into

CCASS.
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You should seek the advice of your broker or other professional advisor for details of the

settlement arrangement as such arrangements may affect your rights and interests.

G. PERSONAL DATA

The following Personal Information Collection Statement applies to any personal data

collected and held by the Company, the H Share Registrar, the receiving bank and the Relevant

Persons about you in the same way as it applies to personal data about applicants other than

HKSCC Nominees. This personal data may include client identifier(s) and your identification

information. By giving application instructions to HKSCC, you acknowledge that you have

read, understood and agree to all of the terms of the Personal Information Collection Statement

below.

1. Personal Information Collection Statement

This Personal Information Collection Statement informs the applicant for, and holder of,

Hong Kong Offer Shares, of the policies and practices of the Company and the H Share

Registrar in relation to personal data and the Personal Data (Privacy) Ordinance (Chapter 486

of the Laws of Hong Kong).

2. Reasons for the collection of your personal data

It is necessary for applicants and registered holders of Hong Kong Offer Shares to ensure

that personal data supplied to the Company or its agents and the H Share Registrar is accurate

and up-to-date when applying for Hong Kong Offer Shares or transferring Hong Kong Offer

Shares into or out of their names or in procuring the services of the H Share Registrar.

Failure to supply the requested data or supplying inaccurate data may result in your

application for Hong Kong Offer Shares being rejected, or in the delay or the inability of the

Company or the H Share Registrar to effect transfers or otherwise render their services. It may

also prevent or delay registration or transfers of Hong Kong Offer Shares which you have

successfully applied for and/or the despatch of Share certificate(s) to which you are entitled.

It is important that applicants for and holders of Hong Kong Offer Shares inform the

Company and the H Share Registrar immediately of any inaccuracies in the personal data

supplied.

3. Purposes

Your personal data may be used, held, processed, and/or stored (by whatever means) for

the following purposes:
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• processing your application and refund cheque and White Form e-Refund payment

instruction(s), where applicable, verification of compliance with the terms and

application procedures set out in this prospectus and announcing results of

allocation of Hong Kong Offer Shares;

• compliance with applicable laws and regulations in Hong Kong and elsewhere;

• registering new issues or transfers into or out of the names of the holders of the

Shares including, where applicable, HKSCC Nominees;

• maintaining or updating the register of members of the Company;

• verifying identities of applicants for and holders of the Shares and identifying any

duplicate applications for the Shares;

• facilitating Hong Kong Offer Shares balloting;

• establishing benefit entitlements of holders of the Shares, such as dividends, rights

issues, bonus issues, etc.;

• distributing communications from the Company and its subsidiaries;

• compiling statistical information and profiles of the holder of the Shares;

• disclosing relevant information to facilitate claims on entitlements; and

• any other incidental or associated purposes relating to the above and/or to enable the

Company and the H Share Registrar to discharge their obligations to applicants and

holders of the Shares and/or regulators and/or any other purposes to which

applicants and holders of the Shares may from time to time agree.

4. Transfer of personal data

Personal data held by the Company and the H Share Registrar relating to the applicants

for and holders of Hong Kong Offer Shares will be kept confidential but the Company and the

H Share Registrar may, to the extent necessary for achieving any of the above purposes,

disclose, obtain or transfer (whether within or outside Hong Kong) the personal data to, from

or with any of the following:

• the Company’s appointed agents such as financial advisers, receiving bank and

overseas principal share registrar;
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• HKSCC or HKSCC Nominees, who will use the personal data and may transfer the

personal data to the H Share Registrar for the purposes of providing its services or

facilities or performing its functions in accordance with its rules or procedures and

operating FINI and CCASS (including where applicants for the Hong Kong Offer

Shares request a deposit into CCASS);

• any agents, contractors or third-party service providers who offer administrative,

telecommunications, computer, payment or other services to the Company or the H

Share Registrar in connection with their respective business operation;

• the Stock Exchange, the SFC and any other statutory regulatory or governmental

bodies or otherwise as required by laws, rules or regulations, including for the

purpose of the Stock Exchange’s administration of the Listing Rules and the SFC’s

performance of its statutory functions; and

• any persons or institutions with which the holders of Hong Kong Offer Shares have

or propose to have dealings, such as their bankers, solicitors, accountants or brokers

etc.

5. Retention of personal data

The Company and the H Share Registrar will keep the personal data of the applicants and

holders of Hong Kong Offer Shares for as long as necessary to fulfil the purposes for which

the personal data were collected. Personal data which is no longer required will be destroyed

or dealt with in accordance with the Personal Data (Privacy) Ordinance (Chapter 486 of the

Laws of Hong Kong).

6. Access to and correction of personal data

Applicants for and holders of Hong Kong Offer Shares have the right to ascertain whether

the Company or the H Share Registrar hold their personal data, to obtain a copy of that data,

and to correct any data that is inaccurate. The Company and the H Share Registrar have the

right to charge a reasonable fee for the processing of such requests. All requests for access to

data or correction of data should be addressed to the Company and the H Share Registrar, at

their registered address disclosed in the section headed “Corporate Information” in this

prospectus or as notified from time to time, for the attention of the company secretary, or the

H Share Registrar for the attention of the privacy compliance officer.
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Reporting accountants’ responsibility

Our responsibility is to express an opinion on the Historical Financial Information and to

report our opinion to you. We conducted our work in accordance with Hong Kong Standard on

Investment Circular Reporting Engagements 200 “Accountants’ Reports on Historical

Financial Information in Investment Circulars” issued by the Hong Kong Institute of Certified

Public Accountants (the “HKICPA”). This standard requires that we comply with ethical

standards and plan and perform our work to obtain reasonable assurance about whether the

Historical Financial Information is free from material misstatement.

Our work involved performing procedures to obtain evidence about the amounts and

disclosures in the Historical Financial Information. The procedures selected depend on the

reporting accountants’ judgement, including the assessment of risks of material misstatement

of the Historical Financial Information, whether due to fraud or error. In making those risk

assessments, the reporting accountants consider internal control relevant to the entity’s

preparation of the Historical Financial Information that gives a true and fair view in accordance

with the basis of preparation set out in Note 1 to the Historical Financial Information in order

to design procedures that are appropriate in the circumstances, but not for the purpose of

expressing an opinion on the effectiveness of entity’s internal control. Our work also included

evaluating the appropriateness of accounting policies used and the reasonableness of

accounting estimates made by the directors of the Company, as well as evaluating the overall

presentation of the Historical Financial Information.

We believe that the evidence we have obtained is sufficient and appropriate to provide a

basis for our opinion.

Opinion

In our opinion, the Historical Financial Information gives, for the purposes of the

accountants’ report, a true and fair view of the Group’s financial position as at December 31,

2022, 2023 and 2024 and June 30, 2025, of the Company’s financial position as at December

31, 2022, 2023 and 2024 and June 30, 2025 and of the Group’s financial performance and cash

flows for the Track Record Period in accordance with the basis of preparation set out in Note

1 to the Historical Financial Information.

Review of stub period comparative financial information

We have reviewed the stub period comparative financial information of the Group which

comprises the consolidated statement of profit or loss and other comprehensive income, the

consolidated statement of changes in equity and the consolidated statement of cash flows for

the six months ended June 30, 2024 and other explanatory information (the “Stub Period

Comparative Financial Information”). The directors of the Company are responsible for the

preparation of the Stub Period Comparative Financial Information in accordance with the basis

of preparation set out in Note 1 to the Historical Financial Information. Our responsibility is

to express a conclusion on the Stub Period Comparative Financial Information based on our
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review. We conducted our review in accordance with International Standard on Review

Engagements 2410 “Review of Interim Financial Information Performed by the Independent

Auditor of the Entity” issued by the International Auditing and Assurance Standards Board

(“IAASB”). A review consists of making inquiries, primarily of persons responsible for

financial and accounting matters, and applying analytical and other review procedures. A

review is substantially less in scope than an audit conducted in accordance with International

Standards on Auditing (“ISAs”) and consequently does not enable us to obtain assurance that

we would become aware of all significant matters that might be identified in an audit.

Accordingly, we do not express an audit opinion. Based on our review, nothing has come to our

attention that causes us to believe that the Stub Period Comparative Financial Information, for

the purposes of the accountants’ report, is not prepared, in all material respects, in accordance

with the basis of preparation set out in Note 1 to the Historical Financial Information.

Report on matters under the Rules Governing the Listing of Securities on the Stock
Exchange and the Companies (Winding Up and Miscellaneous Provisions) Ordinance

Adjustments

In preparing the Historical Financial Information, no adjustments to the Underlying

Financial Statements as defined on page IA-4 have been made.

Dividends

We refer to Note 13 to the Historical Financial Information which contains information

about dividends declared or paid by the Company in respect of the Track Record Period.

Deloitte Touche Tohmatsu
Certified Public Accountants

Hong Kong

November 7, 2025
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HISTORICAL FINANCIAL INFORMATION OF THE GROUP

Preparation of Historical Financial Information

Set out below is the Historical Financial Information which forms an integral part of the

accountants’ report.

The consolidated financial statements of the Group for the Track Record Period, on which

the Historical Financial Information is based, have been prepared in accordance with the

accounting policies which conform with IFRS Accounting Standards issued by International

Accounting Standards Board (the “IASB”) and were audited by us in accordance with ISAs

issued by the IAASB (“Underlying Financial Statements”).

The Historical Financial Information is presented in Renminbi (“RMB”), which is also

the functional currency of the Company, and all values are rounded to the nearest thousand

(RMB’000) except when otherwise indicated.
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CONSOLIDATED STATEMENTS OF PROFIT OR LOSS AND OTHER
COMPREHENSIVE INCOME

Year ended December 31,
Six months ended

June 30,
NOTES 2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Revenue 5 701,833 560,416 5,821,050 5,551,795 170,409
Cost of sales (246,844) (253,401) (290,827) (123,692) (102,882)

Gross profit 454,989 307,015 5,530,223 5,428,103 67,527
Other income 6 70,489 59,249 253,953 116,200 132,801
Other gains and losses, net 7 (563) (1,248) 94,310 26,445 (23,447)
Impairment losses under expected

credit loss (“ECL”) model, net
of reversal 8 (7,686) 6,442 (2,191) 968 2,611

Research and development
expenses (375,020) (746,232) (1,442,789) (544,531) (1,038,637)

Distribution and selling expenses (324,297) (251,193) (214,560) (106,985) (105,884)
Administrative expenses (82,194) (115,397) (194,739) (74,410) (127,278)
Other expenses (2,311) (2,970) (3,530) (1,414) (1,140)
Finance costs 9 (22,481) (24,679) (42,523) (16,649) (34,463)

(Loss) profit before tax (289,074) (769,013) 3,978,154 4,827,727 (1,127,910)
Income tax credit (expense) 10 6,695 (11,486) (270,649) (161,387) 9,958

(Loss) profit for the year/period
attributable to owners of
the Company 11 (282,379) (780,499) 3,707,505 4,666,340 (1,117,952)

Other comprehensive (expense)
income: 12

Items that may be reclassified
subsequently to profit or loss:

Fair value change on bills
receivables at fair value
through other comprehensive
income (“FVTOCI”), net of
income tax (174) (52) 6 206 156

Exchange differences on
translation from foreign
operations 208 (1,615) (604) 7,651 454

Total other comprehensive
income (expense) for the
year/period 34 (1,667) (598) 7,857 610

Total comprehensive (expense)
income for the year/period
attributable to owners of
the Company (282,345) (782,166) 3,706,907 4,674,197 (1,117,342)

(Loss) earnings per share
(in RMB) 15

Basic and diluted (0.78) (1.95) 9.25 11.64 (2.79)

APPENDIX IA ACCOUNTANTS’ REPORT

– IA-5 –



CONSOLIDATED STATEMENTS OF FINANCIAL POSITION

The Group The Company

As at December 31,
As at

June 30, As at December 31,
As at

June 30,
NOTES 2022 2023 2024 2025 2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

NON-CURRENT ASSETS
Property, plant and equipment 16 408,984 529,805 550,466 617,422 546 365 2,741 4,954
Right-of-use assets 17 40,329 33,191 65,145 83,504 2,720 1,210 2,109 1,035
Investment properties 18 1,842 1,593 1,343 1,218 – – – –
Intangible assets 19 2,271 1,602 2,557 6,273 222 124 31 1,216
Deferred tax assets 20 83,226 76,177 179,195 187,278 11,779 – – –
Investment in subsidiaries 47 – – – – 210,070 1,094,468 1,094,468 1,094,568
Deposits for acquisition of

property, plant and equipment 28,436 6,911 31,447 16,850 3 – – 232

565,088 649,279 830,153 912,545 225,340 1,096,167 1,099,349 1,102,005

CURRENT ASSETS
Inventories 21 101,327 140,908 149,906 155,519 7,616 2,600 1,326 2,018
Right to returned goods assets 22 6,619 5,951 6,414 5,646 1,090 1,464 1,486 1,156
Contract costs 23 – – 12,286 28,864 – – – –
Trade and other receivables 24 293,077 205,016 350,901 377,289 69,788 43,379 74,090 67,742
Tax recoverable – 268 26,609 185,968 – – – –
Amounts due from subsidiaries 25 – – – – 404,107 640,708 1,662,599 2,610,668
Financial assets at fair value

through profit or loss
(“FVTPL”) 26 – – – 4,851 – – – –

Bills receivables at FVTOCI 27 20,581 19,714 20,118 10,256 5,723 12,809 9,204 2,362
Term deposits 28 – – 2,532,974 2,358,890 – – – –
Restricted bank balances 28 4,046 12,270 – 355,296 3,682 4,770 – –
Cash and cash equivalents 28 1,000,695 391,693 3,207,998 2,789,796 942,456 42,538 54,585 57,730

1,426,345 775,820 6,307,206 6,272,375 1,434,462 748,268 1,803,290 2,741,676

CURRENT LIABILITIES
Borrowings 29 185,603 449,489 830,788 484,411 110,257 298,391 644,380 410,503
Trade and other payables 30 460,386 549,516 758,703 855,606 79,904 49,947 134,574 64,867
Amount due to a related party 14 14 – – 14 14 – –
Amounts due to subsidiaries 31 – – – – 15,942 30,856 – 9,757
Contract liabilities 32 17,416 8,672 356,135 356,824 7,034 4,659 3,941 4,708
Refund liabilities 22 14,053 11,193 9,725 8,612 2,314 2,754 2,253 1,762
Sale and leaseback payable 33 61,858 41,430 7,735 – – – – –
Lease liabilities 34 6,965 4,702 12,457 15,126 1,513 923 940 790
Tax payable 4,963 10 14,130 293 – – – –
Deferred income 37 801 1,594 4,983 5,031 – – – –

752,059 1,066,620 1,994,656 1,725,903 216,978 387,544 786,088 492,387
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The Group The Company

As at December 31,
As at

June 30, As at December 31,
As at

June 30,
NOTES 2022 2023 2024 2025 2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

NET CURRENT ASSETS
(LIABILITIES) 674,286 (290,800) 4,312,550 4,546,472 1,217,484 360,724 1,017,202 2,249,289

TOTAL ASSETS LESS
CURRENT LIABILITIES 1,239,374 358,479 5,142,703 5,459,017 1,442,824 1,456,891 2,116,551 3,351,294

CAPITAL AND RESERVES
Share capital 36 401,000 401,000 401,000 401,000 401,000 401,000 401,000 401,000
Reserves 36 532,894 (249,127) 3,457,154 2,339,812 920,941 885,971 853,154 812,712

Equity attributable to owners of
the Company 933,894 151,873 3,858,154 2,740,812 1,321,941 1,286,971 1,254,154 1,213,712

Non-controlling interests – – 27,771 58,073 – – – –

TOTAL EQUITY 933,894 151,873 3,885,925 2,798,885 1,321,941 1,286,971 1,254,154 1,213,712

NON-CURRENT LIABILITIES
Borrowings 29 239,960 183,920 1,189,430 2,572,130 119,960 169,920 861,430 2,131,930
Deferred tax liabilities 20 85 – 1,938 2,666 – – – –
Sale and leaseback payable 33 47,223 7,636 – – – – – –
Lease liabilities 34 5,723 1,017 28,126 45,186 923 – 967 652
Deferred income 37 12,489 14,033 37,284 40,150 – – – 5,000

305,480 206,606 1,256,778 2,660,132 120,883 169,920 862,397 2,137,582

1,239,374 358,479 5,142,703 5,459,017 1,442,824 1,456,891 2,116,551 3,351,294
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CONSOLIDATED STATEMENTS OF CHANGES IN EQUITY

Attributable to owners of the Company

Share
capital

Capital
reserve

FVTOCI
reserve

Translation
reserve

Statutory
reserve

Share-
based

payments
reserve

(Accumulated
loss)/retained

profits Sub-total

Non-
controlling

interests Total
RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

(Note i) (Note ii)

As at January 1, 2022 360,900 122,599 (86) 2,845 13,537 399 (168,434) 331,760 – 331,760
Loss for the year – – – – – – (282,379) (282,379) – (282,379)
Other comprehensive (expense)

income for the year – – (174) 208 – – – 34 – 34

Total comprehensive (expense)
income for the year – – (174) 208 – – (282,379) (282,345) – (282,345)

Issue of A shares (Note 36) 40,100 844,297 – – – – – 884,397 – 884,397
Share-based payments (Note 43) – – – – – 82 – 82 – 82

As at December 31, 2022 401,000 966,896 (260) 3,053 13,537 481 (450,813) 933,894 – 933,894
Loss for the year – – – – – – (780,499) (780,499) – (780,499)
Other comprehensive expense

for the year – – (52) (1,615) – – – (1,667) – (1,667)

Total comprehensive expense for
the year – – (52) (1,615) – – (780,499) (782,166) – (782,166)

Share-based payments (Note 43) – – – – – 145 – 145 – 145

As at December 31, 2023 401,000 966,896 (312) 1,438 13,537 626 (1,231,312) 151,873 – 151,873
Profit for the year – – – – – – 3,707,505 3,707,505 – 3,707,505
Other comprehensive income

(expense) for the year – – 6 (604) – – – (598) – (598)

Total comprehensive income
(expense) for the year – – 6 (604) – – 3,707,505 3,706,907 – 3,706,907

Share-based payments (Note 43) – – – – – (626) – (626) 27,771 27,145

As at December 31, 2024 401,000 966,896 (306) 834 13,537 – 2,476,193 3,858,154 27,771 3,885,925
Loss for the period – – – – – – (1,117,952) (1,117,952) – (1,117,952)
Othe comprehensive income for

the period – – 156 454 – – – 610 – 610

Total comprehensive income
(expense) for the period – – 156 454 – – (1,117,952) (1,117,342) – (1,117,342)

Share-based payments (Note 43) – – – – – – – – 30,302 30,302

As at June 30, 2025 401,000 966,896 (150) 1,288 13,537 – 1,358,241 2,740,812 58,073 2,798,885
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Attributable to owners of the Company

Share
capital

Capital
reserve

FVTOCI
reserve

Translation
reserve

Statutory
reserve

Share-
based

payments
reserve

(Accumulated
loss)/retained

profits Sub-total

Non-
controlling

interests Total
RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

(Note i) (Note ii)

As at January 1, 2024 401,000 966,896 (312) 1,438 13,537 626 (1,231,312) 151,873 – 151,873
Profit for the period – – – – – – 4,666,340 4,666,340 – 4,666,340
Other comprehensive income for

the period – – 206 7,651 – – – 7,857 – 7,857

Total comprehensive income for

the period – – 206 7,651 – – 4,666,340 4,674,197 – 4,674,197
Share-based payments (Note 43) – – – – – (626) – (626) 3,132 2,506

As at June 30, 2024 (unaudited) 401,000 966,896 (106) 9,089 13,537 – 3,435,028 4,825,444 3,132 4,828,576

Notes:

(i) The capital reserve as at January 1, 2022 represented the effect of group reorganization in prior years.

(ii) According to the relevant laws in the People’s Republic of China (the “PRC”), companies established in the
PRC with limited liability are required to transfer at least 10% of their net profit after taxation, as determined
under the PRC accounting regulations, to a non-distributable reserve fund until the reserve balance reaches
50% of their respective registered capital. The transfer to this reserve must be made before the distribution of
a dividend to owners. Such reserve fund can be used to offset the previous years’ losses, if any, and is
non-distributable other than upon liquidation.
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CONSOLIDATED STATEMENTS OF CASH FLOWS

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

OPERATING ACTIVITIES
(Loss) profit before tax (289,074) (769,013) 3,978,154 4,827,727 (1,127,910)
Adjustments for:

Interest income on bank deposits (767) (5,703) (206,087) (84,937) (115,875)
Loss on bills receivables at FVTOCI

reclassified from equity upon
derecognition 86 260 312 312 306

Gain on early termination of leases (7) (114) – – –
Loss on disposal/written-off of property,

plant and equipment 465 254 223 128 235
Impairment losses under ECL model,

net of reversal 7,686 (6,442) 2,191 (968) (2,611)
Allowance for inventories 4,964 12,979 19,354 9,222 14,754
Gain on fair value change of financial

assets at FVTPL – (4) (30,675) (13,555) (4,851)
Depreciation of property, plant and

equipment 56,075 57,178 68,432 33,903 38,291
Depreciation of investment properties 249 249 250 126 125
Depreciation of right-of-use assets 6,289 7,292 12,478 4,417 9,778
Amortization of intangible assets 2,113 2,314 1,768 582 986
Finance costs 22,481 24,679 42,523 16,649 34,463
Net foreign exchange loss (gain) 55 1,107 (63,882) (13,040) 27,763
Share-based payments expenses 82 145 27,145 2,506 30,302
Release of assets-related government

subsidies (801) (1,060) (1,856) (797) (2,499)
Release of expense-related government

subsidies (17,970) (1,600) (2,843) (2,843) –

Operating cash flows before movements in
working capital (208,074) (677,479) 3,847,487 4,779,432 (1,096,743)

Increase in inventories (23,964) (52,560) (28,352) (22,499) (20,367)
(Increase) decrease in bills receivables at

FVTOCI (14,044) 590 (710) 12,858 9,712
(Increase) decrease in trade and other

receivables (89,110) 126,093 (109,040) 16,154 (26,646)
Decrease (increase) in right to returned

goods asset 305 668 (463) 909 768
Increase in contract costs – – (12,286) – (16,578)
Increase (decrease) in trade and other

payables 80,483 6,083 183,150 (45,622) 93,028
Decrease in refund liabilities (1,760) (2,860) (1,468) (1,837) (1,113)
Decrease in amount due to a related party – – (14) – –
Increase in deferred income 169 – – – –
Increase (decrease) in contract liabilities 6,633 (8,744) 347,463 350,483 689

Cash (used in) generated from operations (249,362) (608,209) 4,225,767 5,089,878 (1,057,250)
Income tax paid (7,278) (9,778) (383,950) (70,064) (170,593)

NET CASH (USED IN) FROM
OPERATING ACTIVITIES (256,640) (617,987) 3,841,817 5,019,814 (1,227,843)
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Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

INVESTING ACTIVITIES
Assets-related government subsidies

received 848 4,997 31,339 – 5,413
Interest on bank balances received 767 5,703 173,357 36,351 89,664
Purchase of property, plant and equipment

and intangible assets (34,556) (81,939) (83,879) (21,884) (105,263)
Proceeds from disposal of property, plant

and equipment 10 60 14 8 158
Purchase of financial assets at FVTPL – (20,050) (1,619,270) (1,619,270) –
Proceeds from disposal of financial assets

at FVTPL – 20,054 1,649,945 – –
Placement of term deposits – – (2,713,642) – (2,085,253)
Withdrawal from term deposits – – 201,275 – 2,293,018
Placement of restricted bank balances (14,046) (45,403) (40,510) (39,855) (355,296)
Withdrawal from restricted bank balances 10,000 37,179 52,780 12,365 –

NET CASH USED IN INVESTING
ACTIVITIES (36,977) (79,399) (2,348,591) (1,632,285) (157,559)

FINANCING ACTIVITIES
Interest paid (21,258) (25,615) (40,684) (16,277) (34,440)
New bank borrowings raised 375,000 447,700 1,903,930 545,000 1,629,800
Repayment of bank borrowings (161,000) (239,740) (518,960) (67,020) (593,500)
Repayment of lease liabilities (4,887) (7,009) (9,568) (4,411) (8,408)
Proceeds from issue of shares 907,472 – – – –
Proceeds from sale and leaseback of

equipment 93,000 – – – –
Repayment of sale and leaseback of

equipment (46,303) (59,193) (41,331) (22,206) (7,735)
Transaction costs attributable to issue of

shares (2,191) (25,140) (19,496) (429) (5,830)

NET CASH FROM FINANCING
ACTIVITIES 1,139,833 91,003 1,273,891 434,657 979,887

NET INCREASE (DECREASE) IN CASH
AND CASH EQUIVALENTS 846,216 (606,383) 2,767,117 3,822,186 (405,515)

CASH AND CASH EQUIVALENTS AT
THE BEGINNING OF THE
YEAR/PERIOD 154,222 1,000,695 391,693 391,693 3,207,998

Effect of foreign exchange rate changes 257 (2,619) 49,188 14,179 (12,687)

CASH AND CASH EQUIVALENTS AT
THE END OF THE YEAR/PERIOD 1,000,695 391,693 3,207,998 4,228,058 2,789,796

Represented by:
Bank balances and cash 999,333 386,720 776,818 4,222,888 1,930,764
Certificates of deposit 1,362 4,973 2,431,180 5,170 859,032

1,000,695 391,693 3,207,998 4,228,058 2,789,796
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Except as described above, the directors of the Company consider that the application of all the amendments
to IFRS Accounting Standards is unlikely to have a material impact on the Group’s financial position and
performance in foreseeable future.

3. MATERIAL ACCOUNTING POLICY INFORMATION

The Historical Financial Information has been prepared in accordance with IFRS Accounting Standards issued
by the IASB. For the purpose of preparation of the Historical Financial Information, information is considered
material if such information is reasonably expected to influence decisions made by primary users. In addition, the
Historical Financial Information include applicable disclosures required by the Rules Governing the Listing of
Securities on The Stock Exchange of Hong Kong Limited (“Listing Rules”) and by the Hong Kong Companies
Ordinance.

The Historical Financial Information has been prepared on the historical cost basis except for certain financial
instruments that are measured at fair values at the end of each reporting period, as explained in the accounting
policies set out below.

Revenue from contracts with customers

Information about the Group’s accounting policies relating to contracts with customers is provided in Notes
5, 22 and 32.

Leases

Definition of a lease

The Group assesses whether a contract is or contains a lease based on the definition under IFRS 16 at inception
of the contract. Such contract will not be reassessed unless the terms and conditions of the contract are subsequently
changed.

The Group as a lessee

Short-term leases

The Group applies the short-term lease recognition exemption to leases that have a lease term of 12 months
or less from the commencement date and do not contain a purchase option.

Right-of-use assets

The cost of right-of-use assets includes:

• the amount of the initial measurement of the lease liability;

• any lease payments made at or before the commencement date; and

• any initial direct costs incurred by the Group.

Right-of-use assets are measured at cost, less any accumulated depreciation and impairment losses, and
adjusted for any remeasurement of lease liabilities.

Right-of-use assets are depreciated on a straight-line basis over the shorter of its estimated useful life and the
lease term.

The Group presents right-of-use assets as a separate line item on the consolidated statements of financial
position.
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Lease liabilities

At the commencement date of a lease, the Group recognizes and measures the lease liability at the present
value of lease payments that are unpaid at that date. In calculating the present value of lease payments, the Group
uses the incremental borrowing rate at the lease commencement date if the interest rate implicit in the lease is not
readily determinable.

The lease payments include fixed payments.

After the commencement date, lease liabilities are adjusted by interest accretion and lease payments.

The Group presents lease liabilities as a separate line item on the consolidated statements of financial position.

Lease modifications

The Group accounts for a lease modification as a separate lease if:

• the modification increases the scope of the lease by adding the right to use one or more underlying
assets; and

• the consideration for the leases increases by an amount commensurate with the stand-alone price for the
increase in scope and any appropriate adjustments to that stand-alone price to reflect the circumstances
of the particular contract.

For a lease modification that is not accounted for as a separate lease, the Group remeasures the lease liability
based on the lease term of the modified lease by discounting the revised lease payments using a revised discount rate
at the effective date of the modification.

The Group accounts for the remeasurement of lease liabilities by making corresponding adjustments to the
relevant right-of-use assets.

The Group as a lessor

Classification and measurement of leases

Leases for which the Group is a lessor are classified as finance or operating leases. Whenever the terms of the
lease transfer substantially all the risks and rewards incidental to ownership of an underlying asset to the lessee, the
contract is classified as a finance lease. All other leases are classified as operating leases.

Rental income from operating leases is recognized in profit or loss on a straight-line basis over the term of the
relevant lease.

Sale and leaseback transactions

The Group applies the requirements of IFRS 15 “Revenue from Contracts with Customers” to assess whether
sale and leaseback transaction constitutes a sale by the Group.

The Group as a seller-lessee

For a transfer that does not satisfy the requirements as a sale, the Group as a seller-lessee continues to
recognize the assets and accounts for the transfer proceeds as sale and leaseback payable within the scope of IFRS
9 “Financial Instruments”.

Foreign currencies

In preparing the financial statements of each individual group entity, transactions in currencies other than the
functional currency of that entity (foreign currencies) are recognized at the rates of exchanges prevailing on the dates
of the transactions. At the end of each reporting period, monetary items denominated in foreign currencies are
retranslated at the rates prevailing at that date. Non-monetary items that are measured in terms of historical cost in
a foreign currency are not retranslated.

Exchange differences arising on the settlement of monetary items, and on the retranslation of monetary items,
are recognized in profit or loss in the period in which they arise.
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For the purposes of presenting the Historical Financial Information, the assets and liabilities of the Group’s
operations are translated into the presentation currency of the Group (RMB) using exchange rates prevailing at the
end of each reporting period. Income and expenses items are translated at the average exchange rates for the period,
unless exchange rates fluctuate significantly during that period, in which case the exchange rates at the date of
transactions are used. Exchange differences arising, if any, are recognized in other comprehensive income and
accumulated in equity.

Borrowing costs

Borrowing costs are recognized in profit or loss in the period in which they are incurred.

Government grants

Government grants are not recognized until there is reasonable assurance that the Group will comply with the
conditions attaching to them and that the grants will be received.

Government grants are recognized in profit or loss on a systematic basis over the periods in which the Group
recognizes as expenses the related costs for which the grants are intended to compensate. Specifically, government
grants whose primary condition is that the Group should purchase, construct or otherwise acquire non-current assets
are recognized as deferred income in the consolidated statements of financial position and transferred to profit or loss
on a systematic basis over the useful lives of the related assets.

Government grants related to income that are receivable as compensation for expenses or losses already
incurred or for the purpose of giving immediate financial support to the Group with no future related costs are
recognized in profit or loss in the period in which they become receivable. Such grants are presented under “other
income”.

Employee benefits

Retirement benefit costs

The Group participates in government-managed retirement benefit schemes, which are defined contribution
schemes, pursuant to which the Group pays a fixed percentage of its staff’s wages as contributions to the plans.
Payments to defined contribution retirement benefit plans are recognized as an expense when employees have
rendered service entitling them to the contributions.

Short-term employee benefits

Short-term employee benefits are recognized at the undiscounted amount of the benefits expected to be paid
as and when employees rendered the services. All short-term employee benefits are recognized as an expense unless
another IFRS requires or permits the inclusion of the benefit in the cost of an asset.

A liability is recognized for benefits accruing to employees (such as wages and salaries) after deducting any
amount already paid.

Share-based payments

Equity-settled share-based payment transactions

Share options granted to employees

Equity-settled share-based payments to employees and others providing similar services are measured at the
fair value of the equity instruments at the grant date.

The fair value of the equity-settled share-based payments determined at the grant date without taking into
consideration all non-marketing vesting conditions is expensed on a straight-line basis over the vesting period, based
on the Group’s estimate of equity instruments that will eventually vest, with a corresponding increase in equity
included in share-based payments reserve. At the end of each reporting period, the Group revises its estimate of the
number of equity instruments expected to vest based on assessment of all relevant non-market vesting conditions. The
impact of the revision of the original estimates, if any, is recognized in profit or loss such that the cumulative expense
reflects the revised estimate, with a corresponding adjustment to the share-based payments reserve.
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Taxation

Income tax expense represents the sum of the tax currently payable and deferred tax.

The tax currently payable is based on taxable profit for the year/period. Taxable profit differs from (loss) profit
before taxation because of income or expense that are taxable or deductible in other years and items that are never
taxable or deductible. The Group’s liability for current tax is calculated using tax rates that have been enacted or
substantively enacted by the end of each reporting period.

Deferred tax is recognized on temporary differences between the carrying amounts of assets and liabilities in
the Historical Financial Information and the corresponding tax bases used in the computation of taxable profit.
Deferred tax liabilities are generally recognized for all taxable temporary differences. Deferred tax assets are
generally recognized for all deductible temporary differences to the extent that it is probable that taxable profits will
be available against which those deductible temporary differences can be utilized. Such deferred tax assets and
liabilities are not recognized if the temporary difference arises from the initial recognition (other than in a business
combination) of assets and liabilities in a transaction that affects neither the taxable profit nor the accounting profit
and at the time of the transaction does not give rise to equal taxable and deductible temporary differences.

The carrying amount of deferred tax assets is reviewed at the end of each reporting period and reduced to the
extent that it is no longer probable that sufficient taxable profits will be available to allow all or part of the asset to
be recovered.

Deferred tax assets and liabilities are measured at the tax rates that are expected to apply in the period in which
the liability is settled or the asset is realized, based on tax rate (and tax laws) that have been enacted or substantively
enacted by the end of each reporting period.

The measurement of deferred tax liabilities and assets reflects the tax consequences that would follow from
the manner in which the Group expects, at the end of each reporting period, to recover or settle the carrying amount
of its assets and liabilities.

For leasing transactions in which the tax deductions are attributable to the lease liabilities, the Group applies
IAS 12 “Income Taxes” requirements to recognize a deferred tax asset (to the extent that it is probable that taxable
profit will be available against which the deductible temporary difference can be utilized) and a deferred tax liability
for all taxable temporary differences.

Deferred tax assets and liabilities are offset when there is a legally enforceable right to set off current tax assets
against current tax liabilities and when they relate to income taxes to the same taxable entity levied by the same
taxation authority.

Current and deferred tax are recognized in profit or loss, except when they relate to items that are recognized
in other comprehensive income or directly in equity, in which case, the current and deferred tax are also recognized
in other comprehensive income or directly in equity respectively.

Investment in subsidiaries

Investment in subsidiaries are stated at cost less accumulated impairment losses, if any.

Property, plant and equipment

Property, plant and equipment are tangible assets that are held for use in the production or supply of goods or
services, or for administrative purposes other than construction in progress as described below. Property, plant and
equipment are stated in the consolidated statements of financial position at cost less subsequent accumulated
depreciation and subsequent accumulated impairment losses, if any.

Properties in the course of construction for production, supply or administrative purposes are carried at cost,
less any recognized impairment loss. Costs include any costs directly attributable to bringing the asset to the location
and condition necessary for it to be capable of operating in the manner intended by management. Depreciation of
these assets, on the same basis as other property assets, commences when the assets are ready for their intended use.

APPENDIX IA ACCOUNTANTS’ REPORT

– IA-16 –



Depreciation is recognized so as to write off the cost of assets other than construction in progress less their
residual values over their estimated useful lives, using the straight-line method. The estimated useful lives, residual
values and depreciation method are reviewed at the end of each reporting period, with the effect of any changes in
estimate accounted for on a prospective basis.

An item of property, plant and equipment is derecognized upon disposal or when no future economic benefits
are expected to arise from the continued use of the asset. Any gain or loss arising on the disposal or retirement of
an item of property, plant and equipment is determined as the difference between the sales proceeds and the carrying
amount of the asset and is recognized in profit or loss.

Intangible assets

Intangible assets acquired separately

Intangible assets with finite useful lives that are acquired separately are carried at costs less accumulated
amortization and any accumulated impairment losses. Amortization for intangible assets with finite useful lives is
recognized on a straight-line basis over their estimated useful lives. The estimated useful life and amortization
method are reviewed at the end of each reporting period, with the effect of any changes in estimate being accounted
for on a prospective basis.

Internally-generated intangible assets – research and development expenditure

Expenditure on research activities is recognized as an expense in the period in which it is incurred.

An internally-generated intangible asset arising from development activities is recognized if, and only if, all
of the following have been demonstrated:

• the technical feasibility of completing the intangible asset so that it will be available for use or sale;

• the intention to complete the intangible asset and use or sell it;

• the ability to use or sell the intangible asset;

• how the intangible asset will generate probable future economic benefits;

• the availability of adequate technical, financial and other resources to complete the development and to
use or sell the intangible asset; and

• the ability to measure reliably the expenditure attributable to the intangible asset during its
development.

The amount initially recognized for internally-generated intangible asset is the sum of the expenditure incurred
from the date when the intangible asset first meets the recognition criteria listed above. Where no internally-
generated intangible asset can be recognized, development expenditure is recognized in profit or loss in the period
in which it is incurred.

Subsequent to initial recognition, internally-generated intangible assets are reported at cost less accumulated
amortization and accumulated impairment losses (if any), on the same basis as intangible assets that are acquired
separately.

Impairment on property, plant and equipment, right-of-use assets, investment properties and intangible assets

At the end of each reporting period, the Group reviews the carrying amounts of its property, plant and
equipment, right-of-use assets, investment properties and intangible assets with finite useful lives to determine
whether there is any indication that these assets have suffered an impairment loss. If any such indication exists, the
recoverable amount of the relevant asset is estimated in order to determine the extent of the impairment loss (if any).

The recoverable amount of property, plant and equipment, right-of-use assets, investment properties and
intangible assets are estimated individually. When it is not possible to estimate the recoverable amount individually,
the Group estimates the recoverable amount of the cash-generating unit to which the asset belongs.
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In testing a cash-generating unit for impairment, corporate assets are allocated to the relevant cash-generating
unit when a reasonable and consistent basis of allocation can be established, or otherwise they are allocated to the
smallest group of cash-generating units for which a reasonable and consistent allocation basis can be established. The
recoverable amount is determined for the cash-generating unit or group of cash-generating units to which the
corporate asset belongs, and is compared with the carrying amount of the relevant cash-generating unit or group of
cash-generating units.

Recoverable amount is the higher of fair value less costs of disposal and value in use. In assessing value in
use, the estimated future cash flows are discounted to their present value using a pre-tax discount rate that reflects
current market assessments of the time value of money and the risks specific to the asset (or a cash-generating unit)
for which the estimates of future cash flows have not been adjusted.

If the recoverable amount of an asset (or a cash-generating unit) is estimated to be less than its carrying
amount, the carrying amount of the asset (or a cash-generating unit) is reduced to its recoverable amount. For
corporate assets or portion of corporate assets which cannot be allocated on a reasonable and consistent basis to a
cash-generating unit, the Group compares the carrying amount of a group of cash-generating units, including the
carrying amounts of the corporate assets or portion of corporate assets allocated to that group of cash-generating
units, with the recoverable amount of the group of cash-generating units. In allocating the impairment loss, the
impairment loss is allocated first to reduce the carrying amount of any goodwill (if applicable) and then to the other
assets on a pro-rata basis based on the carrying amount of each asset in the unit or the group of cash-generating units.
The carrying amount of an asset is not reduced below the highest of its fair value less costs of disposal (if
measurable), its value in use (if determinable) and zero. The amount of the impairment loss that would otherwise have
been allocated to the asset is allocated pro rata to the other assets of the unit or the group of cash-generating units.
An impairment loss is recognized immediately in profit or loss.

Where an impairment loss subsequently reverses, the carrying amount of the asset (or cash-generating unit or
a group of cash-generating units) is increased to the revised estimate of its recoverable amount, but so that the
increased carrying amount does not exceed the carrying amount that would have been determined had no impairment
loss been recognized for the asset (or a cash-generating unit or a group of cash-generating units) in prior years. A
reversal of an impairment loss is recognized immediately in profit or loss.

Cash and cash equivalents

Cash and cash equivalents presented on the consolidated statements of financial position include:

(a) cash, which comprises of cash on hand and demand deposits; and

(b) cash equivalents, which comprises of short-term (generally with original maturity of three months or
less), highly liquid investments that are readily convertible to a known amount of cash and which are
subject to an insignificant risk of changes in value. Cash equivalents are held for the purpose of meeting
short-term cash commitments rather than for investment or other purposes.

For the purposes of the consolidated statement of cash flows, cash and cash equivalents consist of cash and
cash equivalents as defined above.

Inventories

Inventories are stated at the lower of cost and net realizable value. Costs of inventories are determined on
weighted average method. Net realizable value represents the estimated selling price for inventories less all estimated
costs of completion and costs necessary to make the sale. Costs necessary to make the sale include incremental costs
directly attributable to the sale and non-incremental costs which the Group must incur to make the sale.

Financial instruments

Financial assets and financial liabilities are recognized when a group entity becomes a party to the contractual
provisions of the instrument. All regular way purchases or sales of financial assets are recognized and derecognized
on a settlement date basis. Regular way purchases or sales are purchases or sales of financial assets that require
delivery of assets within the time frame established by regulation or convention in the market place.
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Financial assets and financial liabilities are initially measured at fair value except for trade receivables arising
from contracts with customers which are initially measured in accordance with IFRS 15. Transaction costs that are
directly attributable to the acquisition or issue of financial assets and financial liabilities are added to or deducted
from the fair value of the financial assets or financial liabilities, as appropriate, on initial recognition.

The effective interest method is a method of calculating the amortized cost of a financial asset or financial
liability and of allocating interest income and interest expense over the relevant period. The effective interest rate
is the rate that exactly discounts estimated future cash receipts and payments (including all fees and points paid or
received that form an integral part of the effective interest rate, transaction costs and other premiums or discounts)
through the expected life of the financial asset or financial liability, or, where appropriate, a shorter period, to the
net carrying amount on initial recognition.

Financial assets

Classification and subsequent measurement of financial assets

Financial assets that meet the following conditions are subsequently measured at amortized cost:

• the financial asset is held within a business model whose objective is to collect contractual cash flows;
and

• the contractual terms give rise on specified dates to cash flows that are solely payments of principal and
interest on the principal amount outstanding.

Debt instruments that meet the following conditions are subsequently measured at FVTOCI:

• the financial asset is held within a business model whose objective is achieved by both selling and
collecting contractual cash flows; and

• the contractual terms give rise on specified dates to cash flows that are solely payments of principal and
interest on the principal amount outstanding.

All other financial assets are subsequently measured at FVTPL.

(i) Amortized cost and interest income

Interest income is recognized using the effective interest method for financial assets measured subsequently
at amortized cost and bills receivables subsequently measured at FVTOCI. Interest income is calculated by applying
the effective interest rate to the gross carrying amount of a financial asset, except for financial assets that have
subsequently become credit-impaired (see below). For financial assets that have subsequently become credit-
impaired, interest income is recognized by applying the effective interest rate to the amortized cost of the financial
asset from the next reporting period. If the credit risk on the credit-impaired financial instrument improves so that
the financial asset is no longer credit-impaired, interest income is recognized by applying the effective interest rate
to the gross carrying amount of the financial asset from the beginning of the reporting period following the
determination that the asset is no longer credit-impaired.

(ii) Bills receivables classified as at FVTOCI

Subsequent changes in the carrying amounts for bills receivables classified as at FVTOCI as a result of interest
income calculated using the effective interest method, and foreign exchange gains and losses are recognized in profit
or loss. All other changes in the carrying amount of these bills receivables are recognized in other comprehensive
income and accumulated under the heading of FVTOCI reserve. Impairment allowances are recognized in profit or
loss with corresponding adjustment to other comprehensive income without reducing the carrying amounts of these
bills receivables. When these bills receivables are derecognized, the cumulative gains or losses previously recognized
in other comprehensive income are reclassified to profit or loss.

(iii) Financial assets at FVTPL

Financial assets at FVTPL are measured at fair value at the end of each reporting period, with any fair value
gains or losses recognized in profit or loss. The net gain or loss recognized in profit or loss includes any dividend
or interest earned on the financial asset and is included in the “other gains and losses, net” line item.
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Impairment of financial assets subject to impairment assessment under IFRS 9

The Group performs impairment assessment under ECL model on financial assets (including trade and other
receivables, amounts due from subsidiaries, term deposits, restricted bank balances, bank balances, certificates of
deposit and bills receivables at FVTOCI) which are subject to impairment assessment under IFRS 9. The amount of
ECL is updated at each reporting date to reflect changes in credit risk since initial recognition.

Lifetime ECL represents the ECL that will result from all possible default events over the expected life of the
relevant instrument. In contrast, 12-month ECL (“12m ECL”) represents the portion of lifetime ECL that is expected
to result from default events that are possible within 12 months after the reporting date. Assessments are done based
on the Group’s historical credit loss experience, and factors that are specific to the debtors, general economic
conditions and an assessment of both the current conditions at the reporting date as well as the forecast of future
conditions.

The Group always recognizes lifetime ECL for trade receivable.

For all other instruments, the Group measures the loss allowance equal to 12m ECL, unless there has been a
significant increase in credit risk since initial recognition, in which case the Group recognizes lifetime ECL. The
assessment of whether lifetime ECL should be recognized is based on significant increases in the likelihood or risk
of a default occurring since initial recognition.

(i) Significant increase in credit risk

In assessing whether the credit risk has increased significantly since initial recognition, the Group compares
the risk of a default occurring on the financial instrument as at the reporting date with the risk of a default occurring
on the financial instrument as at the date of initial recognition. In making this assessment, the Group considers both
quantitative and qualitative information that is reasonable and supportable, including historical experience and
forward-looking information that is available without undue cost or effort.

In particular, the following information is taken into account when assessing whether credit risk has increased
significantly:

• existing or forecast adverse changes in business, financial or economic conditions that are expected to
cause a significant decrease in the debtor’s ability to meet its debt obligations;

• an actual or expected significant deterioration in the operating results of the debtor;

• an actual or expected significant adverse change in the regulatory, economic, or technological
environment of the debtor that results in a significant decrease in the debtor’s ability to meet its debt
obligations.

Irrespective of the outcome of the above assessment, the Group presumes that the credit risk has increased
significantly since initial recognition when contractual payments are more than 30 days past due, unless the Group
has reasonable and supportable information that demonstrates otherwise.

Despite the aforegoing, the Group assumes that the credit risk on a bill receivable has not increased
significantly since initial recognition if the bill receivable is determined to have low credit risk at the reporting date.
A bill receivable is determined to have low credit risk if i) it has a low risk of default, ii) the borrower has a strong
capacity to meet its contractual cash flow obligations in the near term and iii) adverse changes in economic and
business conditions in the longer term may, but will not necessarily, reduce the ability of the borrower to fulfil its
contractual cash flow obligations. The Group considers a bill receivable to have low credit risk when it has an internal
or external credit rating of “investment grade” as per globally understood definitions.

The Group regularly monitors the effectiveness of the criteria used to identify whether there has been a
significant increase in credit risk and revises them as appropriate to ensure that the criteria are capable of identifying
significant increase in credit risk before the amount becomes past due.

(ii) Definition of default

For internal credit risk management, the Group considers an event of default occurs when information
developed internally or obtained from external sources indicates that the debtor is unlikely to pay its creditors,
including the Group, in full (without taking into account any collaterals held by the Group).
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(iii) Credit-impaired financial assets

A financial asset is credit-impaired when one or more events that have a detrimental impact on the estimated
future cash flows of that financial asset have occurred. Evidence that a financial asset is credit-impaired includes
observable data about the following events:

(a) significant financial difficulty of the issuer or the borrower;

(b) a breach of contract, such as a default or past due event;

(c) the lender(s) of the borrower, for economic or contractual reasons relating to the borrower’s financial
difficulty, having granted to the borrower a concession(s) that the lender(s) would not otherwise
consider; or

(d) it is becoming probable that the borrower will enter bankruptcy or other financial reorganization.

(iv) Write-off policy

The Group writes off a financial asset when there is information indicating that the counterparty is in severe
financial difficulty and there is no realistic prospect of recovery, for example, when the counterparty has been placed
under liquidation or has entered into bankruptcy proceedings. Financial assets written off may still be subject to
enforcement activities under the Group’s recovery procedures, taking into account legal advice where appropriate. A
write-off constitutes a derecognition event. Any subsequent recoveries are recognized in profit or loss.

(v) Measurement and recognition of ECL

The measurement of ECL is a function of the probability of default, loss given default (i.e. the magnitude of
the loss if there is a default) and the exposure at default. The assessment of the probability of default and loss given
default is based on historical data and forward-looking information. Estimation of ECL reflects an unbiased and
probability-weighted amount that is determined with the respective risks of default occurring as the weights.

Generally, the ECL is the difference between all contractual cash flows that are due to the Group in accordance
with the contract and the cash flows that the Group expects to receive, discounted at the effective interest rate
determined at initial recognition.

Lifetime ECL for not credit-impaired trade receivables are assessed on a collective basis, taking into
consideration past due information and relevant credit information such as forward looking macroeconomic
information.

For collective assessment, the Group takes into consideration the following characteristics when formulating
the grouping:

• Past-due status;

• Repayment history; and

• Nature, size and industry of debtor.

The grouping is regularly reviewed by management to ensure the constituents of each group continue to share
similar credit risk characteristics.

Interest income is calculated based on the gross carrying amount of the financial asset unless the financial asset
is credit-impaired, in which case interest income is calculated based on amortized cost of the financial asset.

Except for investments in bills receivables that are measured at FVTOCI, the Group recognizes an impairment
gain or loss in profit or loss for all financial instruments by adjusting their carrying amount, with the exception of
trade receivables, bills receivables and other receivables where the corresponding adjustment is recognized through
a loss allowance account. For bills receivables classified as at FVTOCI, the loss allowance is recognized in other
comprehensive income and accumulated in the FVTOCI reserve without reducing the carrying amount of these bills
receivables. Such amount represents the changes in the FVTOCI reserve in relation to accumulated loss allowance.
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Derecognition of financial assets

The Group derecognizes a financial asset only when the contractual rights to the cash flows from the asset
expire, or when it transfers the financial asset and substantially all the risks and rewards of ownership of the asset
to another entity. If the Group neither transfers nor retains substantially all the risks and rewards of ownership and
continues to control the transferred asset, the Group recognizes its retained interest in the asset and an associated
liability for amounts it may have to pay. If the Group retains substantially all the risks and rewards of ownership of
a transferred financial asset, the Group continues to recognize the financial asset and also recognizes a collateralized
borrowing for the proceeds received.

On derecognition of a financial asset measured at amortized cost, the difference between the asset’s carrying
amount and the sum of the consideration received and receivable is recognized in profit or loss.

On derecognition of an investment in a bill receivable at FVTOCI, the cumulative gain or loss previously
accumulated in the FVTOCI reserve is reclassified to profit or loss.

Financial liabilities and equity

Classification as debt or equity

Debt and equity instruments issued by a group entity are classified as either financial liabilities or as equity
instruments in accordance with the substance of the contractual arrangements and the definitions of a financial
liability and an equity instrument.

Equity instruments

An equity instrument is any contract that evidences a residual interest in the assets of an entity after deducting
all of its liabilities. Equity instruments issued by the Company are recognized at the proceeds received, net of direct
issue costs.

Financial liabilities at amortized cost

All financial liabilities including borrowings, sale and leaseback payable, trade and other payables, amounts
due to subsidiaries and amount due to a related party are subsequently measured at amortized cost using the effective
interest method.

Derecognition of financial liabilities

The Group derecognizes financial liabilities when, and only when, the Group’s obligations are discharged,
cancelled or have expired. The difference between the carrying amount of the financial liability derecognized and the
consideration paid and payable is recognized in profit or loss.

Derivative financial instruments

Derivatives are initially recognized at fair value at the date when derivative contracts are entered into and are
subsequently remeasured to their fair value at the end of each reporting period. The resulting gain or loss is
recognized in profit or loss.

All derivatives of the Group are presented as current assets as the remaining maturity of the instruments are
within 12 months.

4. KEY SOURCES OF ESTIMATION UNCERTAINTY

In the application of the Group’s accounting policies, the directors of the Company are required to make
judgements, estimates and assumptions about the carrying amounts of assets and liabilities that are not readily
apparent from other sources. The estimates and associated assumptions are based on historical experience and other
factors that are considered to be relevant. Actual results may differ from these estimates.

The estimates and underlying assumptions are reviewed on an ongoing basis. Revisions to accounting
estimates are recognized in the period in which the estimates are revised if the revision affects only that period, or
in the period of the revision and future periods if the revision affects both current and future periods.

APPENDIX IA ACCOUNTANTS’ REPORT

– IA-22 –



The following are the key sources of estimation uncertainty at the end of each reporting period that may have
a significant risk of causing a material adjustment to the carrying amounts of assets and liabilities within the next
twelve months.

Key sources of estimation uncertainties

Recognition of deferred tax assets

Deferred tax assets in respect of tax losses carried forward and deductible temporary differences are
recognized and measured based on the expected manner of realization or settlement of the carrying amount of the
relevant assets and liabilities, using tax rates enacted or substantively enacted at the end of each reporting date. In
determining the carrying amounts of deferred tax assets, expected taxable profits are estimated which involves
several assumptions relating to the operating environment of the Group and require a significant level of judgement
exercised by the directors. Any change in such assumptions and judgement would affect the carrying amounts of
deferred tax assets to be recognized and hence the net profit in future years.

The information about the Group’s deferred tax assets is disclosed in Note 20.

Estimated impairment of trade receivables

Trade receivables which considered credit-impaired are assessed on individual basis. In addition, the Group
uses collective assessment to calculate ECL for trade receivables balances which are not assessed individually at the
end of each reporting period. The ECL rates are based on internal credit ratings as groupings of various debtors that
have similar loss patterns. The collective assessment is based on the Group’s historical default rates taking into
consideration forward-looking information that is reasonable and supportable available without undue costs or effort.

At every reporting date, the historical observed default rates are reassessed and changes in the forward-looking
information are considered.

The provision of ECL is sensitive to changes in estimates. The information about the Group’s trade receivables
and the related ECL disclosures are disclosed in Notes 24 and 44, respectively.

5. REVENUE AND SEGMENT INFORMATION

Revenue

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Type of goods or services
Sale of pharmaceutical products:

– Distributors 697,712 554,687 483,783 218,806 161,197
– Direct sales to retail pharmacies 4,121 5,729 2,976 1,265 2,683

Others – – 2,567 – 6,529

701,833 560,416 489,326 220,071 170,409
License fee income – – 5,331,724 5,331,724 –

Total 701,833 560,416 5,821,050 5,551,795 170,409

Timing of revenue recognition
At point in time 701,833 560,416 5,821,050 5,551,795 170,409
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Performance obligations for contracts with customers and revenue recognition policies

Sale of pharmaceutical products

Revenue from the sale of pharmaceutical products is recognized at point in time when control of the goods has
transferred, being when the goods have been shipped to the specific location and accepted, the customers have the
primary responsibility for the risks of obsolescence and loss in relation to the goods while it can request return or
refund only if the goods delivered do not meet the required quality standards.

At the point of sale, a corresponding adjustment to revenue is made for those products expected to be returned.
The Group estimates the future sales return of the products sold based on the historical experience. A refund liability
is recognized for sales in which revenue has yet to be recognized. Right to returned goods asset (and corresponding
adjustment to cost of sales) is recognized for right to recover products from customers on settling the refund liability.

The credit period granted to customers by the Group is determined based on the characteristics of customers’
credit risk and there is no significant financing component. For customers with long-term relationships, the normal
credit term granted ranges from 30 to 120 days upon delivery.

A contract liability represents the Group’s obligation to transfer goods or services to a customer for which the
Group has received consideration (or an amount of consideration is due) from the customer. All the contracts that are
unsatisfied are for periods of one year or less. As the Group applies the practical expedient in IFRS 15, the transaction
price allocated to these unsatisfied contracts is not disclosed.

Under the standard contract terms, customers have a right to receive rebates. The Group uses its accumulated
historical experience to estimate the amount of consideration to which it will be entitled using the most likely amount.

License fee income

In December 2023, the Group entered into an agreement with an independent third party pursuant to which the
Group granted to the counterparty, amongst others, primarily an exclusive right of development and further
commercialization of iza-bren in the rest of the world except in the PRC and the U.S.. In addition, the Group entered
into collaboration arrangement with the counterparty for the development and commercialization activities of
iza-bren in the U.S. on which the contributions/rewards in relation to the activities are determined based on a fixed
percentage of costs/profits to be incurred/generated in the future. In the opinion of the management, the collaboration
arrangement constitutes a joint arrangement on which the Group shares the risks and benefits associated with such
activities in the U.S..

Iza-bren, internally discovered and developed, is the bispecific antibody-drug conjugates intended for the
treatment of various solid tumors. The consideration for the agreement comprises a fixed element (a non-refundable
and non-creditable upfront payment of US Dollar (“USD”) 800,000,000 (equivalent to approximately
RMB5,679,703,000) (the “Upfront Payment”), several variable elements (i.e. further payments according to timing
in achievements of various clinical trial milestones, regulatory milestones, sales milestones and sales-based
royalties).

The Group determined that the consideration for the Upfront Payment relates to two performance obligations:
(1) the grant of license and (2) the transfer of manufacturing technology relating to the process for the manufacture
of iza-bren and its related products. The Group allocates the total transaction price of the Upfront Payment into two
performance obligations based on estimation of the standalone selling price for the transfer of manufacturing
technology, which a customer in the market would be willing to pay, and then applying residual approach in the
estimation of standalone selling price for the grant of license.

The revenue for grant of license, which represents a right to use the Group’s intellectual property, is recognized
at a point in time at which the license transfers. The transfer of license to the customer was completed in March 2024
and the Group recognized revenue of USD751,000,000 (equivalent to approximately RMB5,331,724,000) in relation
to the grant of license. The remaining transaction price of USD49,000,000 (equivalent to approximately
RMB347,979,000) is allocated to the performance obligation of transferring manufacturing technology, which is
recorded in contract liability and the timing of transfer is at the discretion of the customer.

The above arrangement is set out in “Iza-bren (EGFR × HER3 bispecific ADC)” under the section
“BUSINESS” of the Prospectus.
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Segment information

For the purposes of resources allocation and performance assessment, Dr. Zhu Yi, the chairman and the chief
executive of the Company, being the chief operating decision maker, reviews the consolidated results and financial
position when making decisions about allocating resources and assessing performance of the Group as a whole and
hence, the Group has only one reportable segment and no further analysis of this single segment is presented.

Entity-wide disclosures

Geographical information

An analysis of the Group’s revenue from external customers, analyzed by their respective country/region of
domicile, is detailed below:

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Revenue
– PRC 701,833 560,416 486,759 220,071 163,880
– U.S. – – 5,334,291 5,331,724 6,529

Total 701,833 560,416 5,821,050 5,551,795 170,409

Information about the Group’s non-current assets by geographical location of the assets is presented below:

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Non-current assets (Note)
– PRC 470,198 562,321 618,500 684,291
– U.S. 11,664 10,781 32,458 40,976

Total 481,862 573,102 650,958 725,267

Note: Non-current assets excluding deferred tax assets.
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Information about major customers

Revenue from customers contributing over 10% of total revenue of the Group for each reporting period is as
below:

Type of revenue Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Customer A Sale of
pharmaceutical
products 110,106 83,550 # # 28,367

Customer B License fee
income and
others – – 5,334,291 5,331,724 #

Customer C Sale of
pharmaceutical
products # # # # 31,090

110,106 83,550 5,334,291 5,331,724 59,457

# Less than 10% of total revenue of the Group for the corresponding reporting period.

6. OTHER INCOME

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Interest income on bank deposits 767 5,703 206,087 84,937 115,875
Rental and rental-related income 1,403 1,429 1,668 926 789
Government grants (Note) 49,441 49,329 39,958 26,638 13,619
Release of expense-related

government subsidies (Note 37) 17,970 1,600 2,843 2,843 –
Release of assets-related

government subsidies (Note 37) 801 1,060 1,856 797 2,499
Others 107 128 1,541 59 19

Total 70,489 59,249 253,953 116,200 132,801

Note: The government grants recognized mainly represent subsidies granted by the PRC local authorities to
support the operation activities of the Group, in which no future related cost is expected to be incurred.
The government grants with no unfulfilled conditions are recognized when payments were received or
became receivable.
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7. OTHER GAINS AND LOSSES, NET

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Losses on disposal/written-off of
property, plant and equipment (465) (254) (223) (128) (235)

Gain on fair value change of
financial assets at FVTPL – 4 30,675 13,555 4,851

Net foreign exchange (loss) gain (55) (1,107) 63,882 13,040 (27,763)
Others (43) 109 (24) (22) (300)

Total (563) (1,248) 94,310 26,445 (23,447)

8. IMPAIRMENT LOSSES UNDER ECL MODEL, NET OF REVERSAL

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Impairment losses
(reversed)/recognized on:
– bills receivables (216) 47 (413) (145) (170)
– trade receivables 7,585 (6,646) 579 (1,359) (1,789)
– other receivables 317 157 2,025 536 (652)

Total 7,686 (6,442) 2,191 (968) (2,611)

Details of impairment assessment are set out in Note 44.

9. FINANCE COSTS

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Interest expense on:
– bank borrowings 12,494 18,500 40,202 15,160 33,736
– sale and leaseback payable 9,390 5,733 1,117 1,103 5
– lease liabilities 597 446 1,204 386 722

Total 22,481 24,679 42,523 16,649 34,463
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The taxation for the years/periods can be reconciled to the (loss) profit before tax per the consolidated
statements of profit or loss and other comprehensive income as follows:

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

(Loss) profit before tax (289,074) (769,013) 3,978,154 4,827,727 (1,127,910)

Tax (credit) expense at the PRC EIT
rate of 25% (72,269) (192,253) 994,539 1,206,932 (281,978)

Income tax at concessionary rate 4,307 3,369 (436,750) (356,392) 73,180
Under(over)provision in prior years 3,323 3,703 1,817 51 (2,614)
Tax effect of expenses not deductible

for tax purposes 4,492 16,629 9,184 442 3,986
Utilization of tax losses previously not

recognized (321) (332) (353,835) (366,524) –
Tax effect of tax losses or deductible

temporary differences not recognized 117,381 293,017 434,728 15,793 290,353
Reversal of previously recognized

deferred tax assets – 11,764 40,854 – –
Extra deduction of research and

development expenses (55,804) (122,678) (131,908) (40,494) (97,199)
Recognition of deductible temporary

differences previously not recognized – – (13,198) (17,281) –
Tax effect of income not taxable for tax

purpose (Note) – – (275,608) (281,663) –
Others (7,804) (1,733) 826 523 4,314

Income tax (credit) expense (6,695) 11,486 270,649 161,387 (9,958)

Note: Pursuant to the relevant tax rules and regulation in the PRC, certain revenue generated from license
income which was categorized as a technology transfer by the relevant tax authority and such portion
of revenue was partially exempted from EIT.

11. (LOSS) PROFIT FOR THE YEAR/PERIOD

(Loss) profit for the year/period has been arrived at after charging:

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Depreciation of property, plant and
equipment 56,075 57,178 68,432 33,903 38,291

Depreciation of investment
properties 249 249 250 126 125

Depreciation of right-of-use assets 6,289 7,292 12,478 4,417 9,778

Total depreciation 62,613 64,719 81,160 38,446 48,194
Capitalized in inventories (21,915) (21,260) (18,688) (9,721) (9,157)

40,698 43,459 62,472 28,725 39,037

Amortization of intangible assets 2,113 2,314 1,768 582 986
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Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Staff costs
Directors’, chief executive’s and

supervisors’ remuneration
(Note 14) 5,386 7,510 19,941 6,073 25,408

Other staff costs 215,429 266,163 456,070 173,895 278,890
Other staffs’ benefit 32,878 40,637 83,024 39,502 57,600
Other staffs’ share-based

payments 82 22 20,932 2,424 12,512

Total staff costs 253,775 314,332 579,967 221,894 374,410
Capitalized in inventories (51,102) (52,008) (59,400) (27,892) (30,108)

202,673 262,324 520,567 194,002 344,302

Cost of inventories recognized as
expenses (Note) 213,778 211,669 244,960 103,843 93,111

Note: The amount includes allowance for inventories amounted to RMB4,964,000, RMB12,979,000,
RMB19,354,000, RMB9,222,000 (unaudited) and RMB14,754,000 for each of the three years ended
December 31, 2024 and the six months ended June 30, 2024 and 2025, respectively.

12. OTHER COMPREHENSIVE INCOME (EXPENSE)

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Other comprehensive income (expense)
includes:

Items that may be reclassified
subsequently to profit or loss:

Fair value change arising from bills
receivables at FVTOCI (260) (312) (306) (106) (150)

Reclassification to profit or loss during
the year/period upon derecognition of
bills receivables at FVTOCI 86 260 312 312 306

Exchange differences on translation of
foreign operations 208 (1,615) (604) 7,651 454

34 (1,667) (598) 7,857 610
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Income tax effect relating to other comprehensive income (expense):

Year ended December 31, 2022 Year ended December 31, 2023 Year ended December 31, 2024

Before-tax
amount Tax credit

Net-of-
income tax

amount
Before-tax

amount Tax charge

Net-of-
income tax

amount
Before-tax

amount Tax credit

Net-of-
income tax

amount
RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Items that may be
reclassified
subsequently to
profit or loss:

Fair value (loss) gain
on bills receivables
at FVTOCI (208) 34 (174) (17) (35) (52) – 6 6

Exchange differences
on translation from
foreign operations 208 – 208 (1,615) – (1,615) (604) – (604)

– 34 34 (1,632) (35) (1,667) (604) 6 (598)

Six months ended June 30, 2024 Six months ended June 30, 2025

Before-tax
amount Tax charge

Net-of-
income tax

amount
Before-tax

amount Tax charge

Net-of-
income tax

amount
RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

(unaudited) (unaudited) (unaudited)

Items that may be reclassified
subsequently to profit or
loss:

Fair value gain on bills
receivables at FVTOCI 210 (4) 206 159 (3) 156

Exchange differences on
translation from foreign
operations 7,651 – 7,651 454 – 454

7,861 (4) 7,857 613 (3) 610

13. DIVIDENDS

The Group and the Company

No dividend was paid or proposed for ordinary shareholders of the Company during or subsequent to the Track
Record Period.
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14. DIRECTORS’, CHIEF EXECUTIVE’S, SUPERVISORS’ AND EMPLOYEES’ EMOLUMENTS

Directors’, chief executive’s and supervisors’ emoluments

Directors’, chief executive’s and supervisors’ remuneration for the Track Record Period, disclosed pursuant to
the applicable Listing Rules and Hong Kong Companies Ordinance, is as follows:

Year ended December 31, 2022

Fees
Basic

salaries
Retirement

benefit Total
RMB’000 RMB’000 RMB’000 RMB’000

Executive directors:
Dr. Zhu Yi (Note i) – 1,120 15 1,135
Ms. Zhang Suya (Note ii) – 1,000 – 1,000
Mr. Zhu Xi – 1,003 15 1,018
Mr. Kang Jian (Note viii) – 677 15 692
Mr. Zhuo Shi – 768 15 783

Independent non-executive directors:
Mr. Li Mingyuan 120 – – 120
Mr. Yu Xiong (Note viii) 120 – – 120
Mr. Yang Min (Note viii) 120 – – 120

Supervisors:
Ms. Lin Xia – 220 15 235
Mr. Ding Yang – – 15 15
Mr. Liu Liang – 134 14 148

360 4,922 104 5,386

Year ended December 31, 2023

Fees
Basic

Salaries
Retirement

benefit Total
RMB’000 RMB’000 RMB’000 RMB’000

Executive directors:
Dr. Zhu Yi (Note i) – 2,460 61 2,521
Ms. Zhang Suya (Note ii) – 1,000 – 1,000
Mr. Zhu Xi – 1,002 21 1,023
Mr. Kang Jian (Note viii) – 699 21 720
Mr. Zhuo Shi – 1,273 23 1,296

Independent non-executive directors:
Mr. Li Mingyuan 120 – – 120
Mr. Yu Xiong (Note viii) 120 – – 120
Mr. Yang Min (Note viii) 120 – – 120

Supervisors:
Ms. Lin Xia (Note iii) – 44 4 48
Mr. Ding Yang (Note iv) – – 16 16
Mr. Liu Liang – 155 17 172
Ms. Wang Jie (Note iii) – 95 13 108
Ms. Fu Ting (Note iv) – 109 14 123

360 6,837 190 7,387
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Year ended December 31, 2024

Fees
Basic

salaries

Performance
related

bonuses
Retirement

benefit Total
RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Executive directors:
Dr. Zhu Yi (Note i) – 3,327 – 64 3,391
Ms. Zhang Suya (Note ii) – 1,000 – – 1,000
Mr. Zhu Xi (Note v) – 50 – 7 57
Mr. Kang Jian (Note viii) – 703 – 88 791
Mr. Zhuo Shi – 1,657 – 88 1,745
Dr. Zhu Hai (Note vi) – 4,269 1,421^ 83 5,773

Independent non-executive
directors:
Mr. Li Mingyuan 120 – – – 120
Mr. Yu Xiong (Note viii) 120 – – – 120
Mr. Yang Min (Note viii) 120 – – – 120
Dr. Xiao Geng (Note vii) 60 – – – 60

Supervisors:
Mr. Liu Liang – 187 – 42 229
Ms. Wang Jie – 114 – 33 147
Ms. Fu Ting – 137 – 38 175

420 11,444 1,421 443 13,728

Six months ended June 30, 2025

Fees Basic salaries
Retirement

benefit Total
RMB’000 RMB’000 RMB’000 RMB’000

Executive directors:
Dr. Zhu Yi (Note i) – 2,465 57 2,522
Ms. Zhang Suya (Note ii) – 1,160 – 1,160
Mr. Kang Jian (Note viii) – 448 46 494
Mr. Zhuo Shi – 876 46 922
Dr. Zhu Hai (Note vi) – 1,960 49 2,009

Independent non-executive directors:
Mr. Li Mingyuan 60 – – 60
Mr. Yu Xiong (Note viii) 60 – – 60
Mr. Yang Min (Note viii) 60 – – 60
Dr. Xiao Geng (Note vii) 60 – – 60

Supervisors:
Mr. Liu Liang – 95 28 123
Ms. Wang Jie – 57 18 75
Ms. Fu Ting – 52 21 73

240 7,113 265 7,618
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Six months ended June 30, 2024 (unaudited)

Fees
Basic

salaries

Performance
related

bonuses
Retirement

benefit Total
RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Executive directors:
Dr. Zhu Yi (Note i) – 1,404 – 38 1,442
Ms. Zhang Suya (Note ii) – 500 – – 500
Mr. Zhu Xi (Note v) – 50 – 7 57
Mr. Kang Jian (Note viii) – 356 – 43 399
Mr. Zhuo Shi – 796 – 43 839
Dr. Zhu Hai (Note vi) – 796 1,421^ 82 2,299

Independent non-executive
directors:
Mr. Li Mingyuan 60 – – – 60
Mr. Yu Xiong (Note viii) 60 – – – 60
Mr. Yang Min (Note viii) 60 – – – 60

Supervisors:
Mr. Liu Liang – 94 – 21 115
Ms. Wang Jie – 58 – 17 75
Ms. Fu Ting – 66 – 19 85

180 4,120 1,421 270 5,991

^ The executive director of the Company is entitled to bonus payments which are determined based on a
percentage of the Group’s milestone payments from certain customer.

Notes:

(i) Dr. Zhu Yi is the executive director and the chief executive of the Company.

(ii) Ms. Zhang Suya is the executive director and the chief financial officer of the Company.

(iii) Ms. Lin Xia tendered her resignation as a supervisor with effect from March 6, 2023 whereas Ms. Wang
Jie was appointed as a supervisor on the same day.

(iv) Mr. Ding Yang tendered his resignation as a supervisor with effect from March 6, 2023 whereas Ms. Fu
Ting was appointed as a supervisor on the same day.

(v) Mr. Zhu Xi resigned as the executive director of the Company on January 30, 2024.

(vi) Dr. Zhu Hai was appointed as the executive director of the Company on February 19, 2024.

(vii) Dr. Xiao Geng was appointed as the independent non-executive director of the Company on July 8,
2024.

(viii) Mr. Kang Jian tendered his resignation as an executive director and Mr. Yu Xiong and Mr. Yang Min
tendered their resignations as independent non-executive directors on September 29, 2025, respectively,
whereas Dr. Wan Weili and Dr. Dai Zewei were appointed as an executive director and an independent
non-executive director on the same day, respectively.

Dr. David Guowei Wang was a non-executive director of the Company and agreed to waive his remuneration
during the Track Record Period.
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In addition, 200,750 and 2,834,000 share options of SystImmune (as disclosed in Note 43) were granted to Dr.
Zhu Yi on March 1, 2023 and October 18, 2024, respectively. During the years ended December 31, 2023 and 2024
and the six months ended June 30, 2024 and 2025, Dr. Zhu Yi received share-based payments amounted to
approximately RMB123,000, RMB1,597,000, RMB73,000 (unaudited) and RMB4,036,000, respectively, and his
total emoluments amounted to RMB2,644,000, RMB5,011,000, RMB1,515,000 (unaudited) and RMB6,558,000,
respectively.

50,000 and 9,928,000 share options of SystImmune were granted to Dr. Zhu Hai on June 14, 2023 and October
18, 2024, respectively. During the year ended December 31, 2024 and the six months ended June 30, 2024 and 2025,
Dr. Zhu Hai received share-based payments amounted to approximately RMB4,616,000, RMB9,000 (unaudited) and
RMB13,754,000 and his total emoluments amounted to RMB10,447,000, RMB2,308,000 (unaudited) and
RMB15,763,000, respectively.

The emoluments of executive directors shown above were mainly for their services in connection with the
management of the affairs of the Company and the Group. The independent non-executive directors’ and supervisors’
emoluments shown above were for their services as directors and supervisors of the Group, respectively. The
performance related bonuses were determined by the management of the Group by reference to the performance.

Five individuals with the highest emoluments

The five highest paid individuals of the Group included 1, 1, 2, 1 (unaudited) and 2 directors for the years
ended December 31, 2022, 2023 and 2024 and the six months ended June 30, 2024 and 2025, respectively, whose
emoluments are included in the disclosures above. The emoluments of the remaining 4, 4, 3, 4 (unaudited) and 3
individuals for the years ended December 31, 2022, 2023 and 2024 and the six months ended June 30, 2024 and 2025,
respectively, are as follows:

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Salaries, wages and allowance 5,932 9,734 9,936 4,708 6,413
Performance related bonuses 1,504 3,081 6,845 3,278 –
Retirement benefit 106 258 88 128 119

7,542 13,073 16,869 8,114 6,532

The number of the highest paid employees who are not the directors nor the supervisors of the Company whose
remuneration fell within the following bands is as follows:

Number of employees

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

(unaudited)

Emolument bands
Hong Kong Dollar (“HK$”)

1,000,001 to HK$1,500,000 2 – – – 1
HK$1,500,001 to HK$2,000,000 1 – – 1 –
HK$2,000,001 to HK$2,500,000 – – – 2 –
HK$2,500,001 to HK$3,000,000 – 2 – 1 1
HK$3,000,001 to HK$3,500,000 – – – – 1
HK$3,500,001 to HK$4,000,000 – – 1 – –
HK$4,000,001 to HK$4,500,000 1 2 – – –
HK$6,500,001 to HK$7,000,000 – – 1 – –
HK$7,500,001 to HK$8,000,000 – – 1 – –

4 4 3 4 3
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No emoluments were paid by the Group to the directors, the supervisors of the Company or the five highest
paid individuals (including directors and employees), as an inducement to join or upon joining the Group or as
compensation for loss of office during the Track Record Period. Except for aforesaid Dr. David Guowei Wang, there
was none of other directors or supervisors waived any emoluments during the Track Record Period.

15. (LOSS) EARNINGS PER SHARE

The calculation of the basic (loss) earnings per share attributable to owners of the Company is based on the
following data:

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

(Loss) earnings for the year/period:
(Loss) earnings for the purpose of basic

(loss) earnings per share (282,379) (780,499) 3,707,505 4,666,340 (1,117,952)

Number of shares (’000)
Weighted average number of ordinary

shares for the purpose of basic (loss)
earnings per share 361,559 401,000 401,000 401,000 401,000

Diluted (loss) earnings per share for each reporting period is same as the basic (loss) earnings per share as (i)
the assumed exercise of the outstanding share options granted by SystImmune, as disclosed in Note 43, would result
in a decrease in loss per share for the years ended December 31, 2022 and 2023 and for the six months ended June
30, 2025 and an increase in earnings per share for the year ended December 31, 2024; and (ii) the effect of the
outstanding share options granted by SystImmune is insignificant for the six months ended June 30, 2024 (unaudited).

16. PROPERTY, PLANT AND EQUIPMENT

The Group

Buildings
and

structures Equipment
Motor

vehicles
Buildings

improvements
Construction

in progress Total
RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Cost
At January 1, 2022 300,819 407,867 11,884 28,663 18,175 767,408
Additions – 14,222 – 826 59,198 74,246
Transfer 1,519 8,642 – – (10,161) –
Disposals/written-off (113) (2,784) – – – (2,897)

At December 31, 2022 302,225 427,947 11,884 29,489 67,212 838,757
Additions – 15,333 – 691 162,289 178,313
Transfer 2,330 102,400 – 43,403 (148,133) –
Disposals/written-off – (3,317) – (2) – (3,319)

At December 31, 2023 304,555 542,363 11,884 73,581 81,368 1,013,751
Additions – 40,544 1,645 – 47,141 89,330
Transfer 20,745 47,078 – 25,178 (93,001) –
Disposals/written-off – (3,398) – – – (3,398)
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Buildings
and

structures Equipment
Motor

vehicles
Buildings

improvements
Construction

in progress Total
RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

At December 31, 2024 325,300 626,587 13,529 98,759 35,508 1,099,683
Additions – 40,024 – – 65,616 105,640
Transfer 278 2,245 – 6,517 (9,040) –
Disposals/written-off – (13,700) (56) – – (13,756)

At June 30, 2025 325,578 655,156 13,473 105,276 92,084 1,191,567

Depreciation
At January 1, 2022 128,771 225,437 9,592 12,320 – 376,120
Provided for the year 14,226 37,774 670 3,405 – 56,075
Eliminated on

disposals/written-off (63) (2,359) – – – (2,422)

At December 31, 2022 142,934 260,852 10,262 15,725 – 429,773
Provided for the year 13,346 39,116 586 4,130 – 57,178
Eliminated on

disposals/written-off – (3,005) – – – (3,005)

At December 31, 2023 156,280 296,963 10,848 19,855 – 483,946
Provided for the year 14,941 45,568 645 7,278 – 68,432
Eliminated on

disposals/written-off – (3,161) – – – (3,161)

At December 31, 2024 171,221 339,370 11,493 27,133 – 549,217
Provided for the period 7,242 26,289 284 4,476 – 38,291
Eliminated on

disposals/written-off – (13,310) (53) – – (13,363)

At June 30, 2025 178,463 352,349 11,724 31,609 – 574,145

Carrying values
At December 31, 2022 159,291 167,095 1,622 13,764 67,212 408,984

At December 31, 2023 148,275 245,400 1,036 53,726 81,368 529,805

At December 31, 2024 154,079 287,217 2,036 71,626 35,508 550,466

At June 30, 2025 147,115 302,807 1,749 73,667 92,084 617,422
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The Company

Equipment
Motor

vehicles
Buildings

Improvements
Construction

in progress Total
RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Cost
At January 1, 2022 2,221 1,888 1,497 – 5,606
Additions 137 – – – 137
Disposals (258) – – – (258)

At December 31, 2022 2,100 1,888 1,497 – 5,485
Additions 79 – – – 79
Disposals (48) – – – (48)

At December 31, 2023 2,131 1,888 1,497 – 5,516
Additions 264 1,645 – 861 2,770
Disposals (195) – – – (195)

At December 31, 2024 2,200 3,533 1,497 861 8,091
Additions – – 1,978 714 2,692
Disposals/written-off (109) – – – (109)

At June 30, 2025 2,091 3,533 3,475 1,575 10,674

Depreciation
At January 1, 2022 1,943 1,444 1,497 – 4,884
Provided for the year 100 200 – – 300
Eliminated on disposals (245) – – – (245)

At December 31, 2022 1,798 1,644 1,497 – 4,939
Provided for the year 108 150 – – 258
Eliminated on disposals (46) – – – (46)

At December 31, 2023 1,860 1,794 1,497 – 5,151
Provided for the year 124 260 – – 384
Eliminated on disposals (185) – – – (185)

At December 31, 2024 1,799 2,054 1,497 – 5,350
Provided for the period 105 260 109 – 474
Eliminated on disposals/

written-off (104) – – – (104)

At June 30, 2025 1,800 2,314 1,606 – 5,720

Carrying values
At December 31, 2022 302 244 – – 546

At December 31, 2023 271 94 – – 365

At December 31, 2024 401 1,479 – 861 2,741

At June 30, 2025 291 1,219 1,869 1,575 4,954
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The above items of property, plant and equipment, except for construction in progress, after taking into account
the residual values, are depreciated on a straight-line basis over their estimated useful lives at the following rates per
annum:

Buildings and structures 4.75%
Equipment 9.50%-31.67%
Motor vehicles 9.50%-23.75%
Buildings improvements 10.00%-33.33%

17. RIGHT-OF-USE ASSETS

The Group

Leasehold
lands Buildings Total

RMB’000 RMB’000 RMB’000

At January 1, 2022 29,231 13,990 43,221
Additions – 3,685 3,685
Derecognition upon termination of leases – (288) (288)
Charge for the year (913) (5,376) (6,289)

At December 31, 2022 28,318 12,011 40,329
Additions – 1,489 1,489
Derecognition upon termination of leases – (1,335) (1,335)
Charge for the year (913) (6,379) (7,292)

At December 31, 2023 27,405 5,786 33,191
Additions – 44,432 44,432
Charge for the year (913) (11,565) (12,478)

At December 31, 2024 26,492 38,653 65,145
Additions – 28,137 28,137
Charge for the period (456) (9,322) (9,778)

At June 30, 2025 26,036 57,468 83,504

The above items of right-of-use-assets are depreciated on a straight-line basis over their estimated useful lives
based on lease terms at the following rates per annum:

Leasehold lands 2.00%-2.32%
Buildings 14.29%-66.67%

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Expense relating to short-term
leases 120 1,065 1,112 467 567

Total cash outflow for leases 5,604 8,520 11,884 5,264 9,697
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During the Track Record Period, the Group leases buildings for its operations. Lease contracts are entered into
for fixed term of 18 to 84 months. Lease terms are negotiated on an individual basis and contain a wide range of
different terms and conditions. In determining the lease term and assessing the length of the non-cancellable period,
the Group applies the definition of a contract and determines the period for which the contract is enforceable.

In addition, the Group owns several industrial buildings where its manufacturing facilities and office buildings
are primarily located. The Group is the registered owner of these property interests, including the underlying
leasehold lands. Lump sum payments were made upfront to acquire these property interests. The leasehold land
components of these owned properties are presented separately only if the payments made can be allocated reliably.

Restrictions or covenants on leases

The lease agreements do not impose any covenants other than the security interests in the leased assets that
are held by the lessor. Leased assets may not be used as security for borrowing purposes.

The Company

Buildings
RMB’000

At January 1, 2022 3,834
Addition 657
Derecognition upon termination (288)
Charge for the year (1,483)

At December 31, 2022 2,720
Charge for the year (1,510)

At December 31, 2023 1,210
Addition 2,570
Charge for the year (1,671)

At December 31, 2024 2,109
Charge for the period (1,074)

At June 30, 2025 1,035
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18. INVESTMENT PROPERTIES

The Group

Buildings
RMB’000

Cost
At January 1, 2022, December 31, 2022, 2023 and 2024 and June 30, 2025 5,248

Amortization
At January 1, 2022 3,157
Charge for the year 249

At December 31, 2022 3,406
Charge for the year 249

At 31 December 2023 3,655
Charge for the year 250

At December 31, 2024 3,905
Charge for the period 125

At June 30, 2025 4,030

Carrying values
At December 31, 2022 1,842

At December 31, 2023 1,593

At December 31, 2024 1,343

At June 30, 2025 1,218
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19. INTANGIBLE ASSETS

The Group

Proprietary
technologies

Computer
software Trademark

Database
use right Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Cost
At January 1, 2022 24,019 3,775 298 2,596 30,688
Addition – – – 1,588 1,588

At December 31, 2022 24,019 3,775 298 4,184 32,276
Addition – – – 1,645 1,645

At December 31, 2023 24,019 3,775 298 5,829 33,921
Addition – – – 2,723 2,723

At December 31, 2024 24,019 3,775 298 8,552 36,644
Additions – 3,348 – 1,354 4,702

At June 30, 2025 24,019 7,123 298 9,906 41,346

Amortization and
impairment

At January 1, 2022 22,838 3,028 298 1,728 27,892
Charge for the year 464 254 – 1,395 2,113

At December 31, 2022 23,302 3,282 298 3,123 30,005
Charge for the year 442 178 – 1,694 2,314

At December 31, 2023 23,744 3,460 298 4,817 32,319
Charge for the year 275 129 – 1,364 1,768

At December 31, 2024 24,019 3,589 298 6,181 34,087
Charge for the period – 186 – 800 986

At June 30, 2025 24,019 3,775 298 6,981 35,073

Carrying values
At December 31, 2022 717 493 – 1,061 2,271

At December 31, 2023 275 315 – 1,012 1,602

At December 31, 2024 – 186 – 2,371 2,557

At June 30, 2025 – 3,348 – 2,925 6,273
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The Company

Computer
software

Database
use right Total

RMB’000 RMB’000 RMB’000

Cost
At January 1, 2022, December 31, 2022, 2023

and 2024 1,523 – 1,523
Addition – 1,281 1,281

At June 30, 2025 1,523 1,281 2,804

Amortization
At January 1, 2022 1,175 – 1,175
Charge for the year 126 – 126

At December 31, 2022 1,301 – 1,301
Charge for the year 98 – 98

At December 31, 2023 1,399 – 1,399
Charge for the year 93 – 93

At December 31, 2024 1,492 – 1,492
Charge for the period 11 85 96

At June 30, 2025 1,503 85 1,588

Carrying values
At December 31, 2022 222 – 222

At December 31, 2023 124 – 124

At December 31, 2024 31 – 31

At June 30, 2025 20 1,196 1,216

The above intangible assets have finite useful lives, amortized on a straight-line basis over their estimated
useful lives at the following rates per annum:

Proprietary technologies 10.00%
Computer software 10.00%-20.00%
Trademark 12.05%-62.50%
Database use right 33.33%-100.00%
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For the purpose of presentation in the consolidated statements of financial position, certain deferred tax assets
and liabilities have been offset. The following is the analysis of the deferred tax balances for financial reporting
purposes:

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Deferred tax assets 83,226 76,177 179,195 187,278
Deferred tax liabilities (85) – (1,938) (2,666)

83,141 76,177 177,257 184,612

As at December 31, 2022, 2023 and 2024 and June 30, 2025, the Group had unused tax losses of
RMB1,201,045,000, RMB2,390,978,000, RMB721,486,000 and RMB1,940,179,000, under PRC EIT, respectively,
available to offset against future profits. A deferred tax asset has been recognized in respect of RMB476,299,000,
RMB469,840,000, RMB197,478,000 and RMB237,021,000 of such losses as at December 31, 2022, 2023 and 2024
and June 30, 2025, respectively. No deferred tax asset has been recognized in respect of the remaining approximately
RMB724,746,000, RMB1,921,138,000, RMB524,008,000, and RMB1,703,158,000 as at December 31, 2022, 2023
and 2024 and June 30, 2025, respectively, due to the unpredictability of future profit streams. The losses as at
December 31, 2022, 2023 and 2024 and June 30, 2025 will expire in various years before 2032, 2033, 2034 and 2035
respectively.

As at December 31, 2022, 2023 and 2024 and June 30, 2025, the Group had tax losses of RMB332,998,000,
RMB479,680,000, nil and RMB103,855,000, under U.S. EIT, respectively, available to offset against future profits.
No deferred tax asset has been recognized in respect of all such tax losses due to unpredictability of future profit
streams. The losses as at December 31, 2022, 2023 and 2024 and June 30, 2025 will expire in various years before
2042, 2043, 2044 and 2045 respectively. As at December 31, 2022, 2023, 2024 and June 30, 2025, the Group had
timing difference on research and development expenses of RMB46,325,000, RMB70,479,000, RMB2,250,535,000
and RMB2,758,838,000, under U.S. EIT, respectively. A deferred tax asset has been recognized in respect of nil, nil,
RMB325,290,000 and RMB449,483,000 of such timing difference as at December 31, 2022, 2023 and 2024 and June
30, 2025, respectively. No deferred tax asset has been recognized in respect of the remaining approximately
RMB46,325,000, RMB70,479,000, RMB1,925,245,000, and RMB2,309,355,000 as at December 31, 2022, 2023 and
2024 and June 30, 2025, respectively, due to the unpredictability of future profit streams.

The Company

Right-of-
use assets

Lease
liabilities Tax losses

Selling
rebates/

refund
liabilities Others Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

At January 1, 2022 (959) 880 5,818 435 2,254 8,428
Credit (charge) to profit or loss 279 (271) 3,406 (60) (9) 3,345
Credit to the other comprehensive

income – – – – 6 6

At December 31, 2022 (680) 609 9,224 375 2,251 11,779
Credit (charge) to profit or loss 370 (299) (9,224) (375) (2,236) (11,764)
Charge to the other comprehensive

income – – – – (15) (15)
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Right-of-
use assets

Lease
liabilities Tax losses

Selling
rebates/

refund
liabilities Others Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

At December 31, 2023 (310) 310 – – – –
(Charge) credit to profit or loss (167) 167 – – – –

At December 31, 2024 (477) 477 – – – –
Credit (charge) to profit or loss 218 (218) – – – –

At June 30, 2025 (259) 259 – – – –

As at December 31, 2022, 2023 and 2024 and June 30, 2025, the Company had unused tax losses of
RMB36,899,000, RMB55,366,000, RMB84,991,000 and RMB121,854,000, respectively, available to offset
against future profits. A deferred tax asset has been recognized in respect of RMB36,899,000, nil, nil and nil
of such losses as at December 31, 2022, 2023 and 2024 and June 30, 2025 respectively. No deferred tax asset
has been recognized in respect of the remaining approximately nil, RMB55,366,000, RMB89,112,000, and
RMB126,045,000 as at December 31, 2022, 2023 and 2024 and June 30, 2025, respectively, due to the
unpredictability of future profit streams. The losses as at December 31, 2022, 2023 and 2024 and June 30, 2025
will expire in various years before 2027, 2028, 2029 and 2030, respectively.

21. INVENTORIES

The Group

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Raw materials and consumables 46,453 64,109 79,648 91,271
Work in progress 25,989 22,000 29,915 16,286
Finished goods 21,196 56,611 42,571 59,488
Goods in transit 9,242 3,337 1,661 1,193

102,880 146,057 153,795 168,238
Less: provision (1,553) (5,149) (3,889) (12,719)

101,327 140,908 149,906 155,519

The followings are the inventory provision recognized and movements thereon during the Track Record
Period:

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

At the beginning of the year/period 3,939 1,553 5,149 3,889
Recognition as cost of sales 4,964 12,979 19,354 14,754
Written off (7,350) (9,383) (20,614) (5,924)

At the end of the year/period 1,553 5,149 3,889 12,719
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The Company

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Raw materials and consumables 15 21 14 8
Finished goods 1 76 38 4,414
Goods in transit 7,600 2,503 1,291 487

7,616 2,600 1,343 4,909
Less: provision – – (17) (2,891)

7,616 2,600 1,326 2,018

The followings are the inventory provision recognized and movements thereon during the Track Record
Period:

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

At the beginning of the year/period – – – 17
Recognition as cost of sales – – 17 2,888
Written off – – – (14)

At the end of the year/period – – 17 2,891

22. RIGHT TO RETURNED GOODS ASSETS/REFUND LIABILITIES

The right to returned goods assets represents the Group’s right to recover products from customers where
customers exercise their right of return under the customary industry practice. The Group uses its accumulated
historical experience to estimate the number of returns on a portfolio level using the expected value method.

The refund liabilities are related to customers’ right to return products under customary industry practice. At
the point of sale, a refund liability and a corresponding adjustment to revenue is recognized for those products
expected to be returned. The Group uses its accumulated historical experience to estimate the number of returns on
a portfolio level using the expected value method.

23. CONTRACT COSTS

In December 2023, the Group entered into an agreement with an independent third party pursuant to which the
Group shall transfer manufacturing technology relating to the process for the manufacture of iza-bren and its related
products to the customer as set out in Note 5. The Group incurred contract costs relating to cost of transfer of the
manufacturing technology of RMB12,286,000 and RMB28,864,000 as at December 31, 2024 and June 30, 2025,
respectively. Contract costs are recognized as part of cost of revenue in the consolidated statements of profit or loss
and other comprehensive income in the period in which revenue from the related transfer of manufacturing
technology are recognized. The timing of transfer of the manufacturing technology is at the discretion of the
customer.
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24. TRADE AND OTHER RECEIVABLES

The Group

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Trade receivables – contract with
customers 247,233 109,429 118,328 78,865

Less: allowance for credit losses (18,730) (11,034) (11,613) (9,824)

228,503 98,395 106,715 69,041

Bills receivables 19,831 20,775 12,506 9,115
Less: allowance for credit losses (992) (1,039) (625) (456)

18,839 19,736 11,881 8,659

Other receivables (Note) 6,379 5,305 49,885 39,344
Less: allowance for credit losses (1,243) (1,400) (3,427) (2,775)

5,136 3,905 46,458 36,569

Prepayments to suppliers 29,845 57,199 81,590 109,214
Value-added tax recoverable 7,708 25,237 75,543 117,546
Prepaid expenses 3,046 544 1,801 4,746
Deferred issue costs – – 26,913 31,514

293,077 205,016 350,901 377,289

Note: The balance mainly includes receivables from a cost sharing arrangement in respect of the collaboration
of development and commercialization of iza-bren with an independent third party amounted to nil, nil,
RMB27,564,000 and RMB22,249,000 at December 31, 2022, 2023 and 2024 and June 30, 2025,
respectively.

As at January 1, 2022, the carrying amount of trade receivables and bills receivables net of allowance for credit
losses amounted to RMB128,119,000.

The following is an aging analysis of trade receivables and bills receivables (net of allowance for credit losses)
presented based on the dates of goods delivery at the end of each reporting period:

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Within 1 year 243,275 115,701 116,245 75,302
1-2 years 3,080 1,171 1,669 1,536
2-3 years 417 1,023 350 640
Over 3 years 570 236 332 222

247,342 118,131 118,596 77,700

The normal credit term to the customers ranged between 30 to 120 days. The Group does not hold any
collateral over these balances.
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The Company

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Trade receivables – contract with
customers 61,470 37,669 42,767 32,744

Less: allowance for credit losses (8,235) (6,321) (6,606) (6,226)

53,235 31,348 36,161 26,518

Bills receivables 7,934 7,662 5,083 2,868
Less: allowance for credit losses (397) (383) (254) (143)

7,537 7,279 4,829 2,725

Other receivables 450 484 677 351
Less: allowance for credit losses (311) (394) (401) (25)

139 90 276 326

Prepayments to suppliers 11 – 1,340 1,186
Value-added tax recoverable 6,134 4,629 4,225 5,181
Prepaid expenses 2,732 33 346 292
Deferred issue costs – – 26,913 31,514

69,788 43,379 74,090 67,742

As at January 1, 2022, the carrying amount of trade receivables and bills receivables net of allowance for credit
losses amounted to RMB42,642,000.

The following is an aging analysis of trade receivables and bills receivables (net of allowance for credit losses)
presented based on the dates of goods delivery at the end of each reporting period:

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Within 1 year 57,679 36,839 40,058 28,407
1-2 years 2,287 641 393 228
2-3 years 284 950 267 430
Over 3 years 522 197 272 178

60,772 38,627 40,990 29,243

The normal credit term to the customers is ranged between 30 to 120 days. The Company does not hold any
collateral over these balances.

Details of impairment assessment of trade receivables, bills receivables and other receivables are set out in
Note 44.
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The following is an aged analysis of amounts due from subsidiaries which are trade in nature presented based
on the dates of goods delivery at the end of each reporting period.

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Within 1 year 158,345 215,886 106,916 195,627

The normal credit term to the subsidiaries is ranged within one year. None of the balance is past due as at
December 31, 2022, 2023 and 2024 and June 30, 2025.

26. FINANCIAL ASSETS AT FVTPL

The Group entered into a foreign currency forward contract with a reputable bank on May 13, 2025, which
entitled the Group to buy USD50,688,000 from the bank at a price of HK$392,591,000, representing an exchange rate
of USD1.0000:HK$7.7452, on August 13, 2025. The contract is not designated as a hedging instrument by the
management and is recognized as financial assets at FVTPL accordingly as at June 30, 2025.

27. BILLS RECEIVABLES AT FVTOCI

The Group

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Bills receivables 20,581 19,714 20,118 10,256

The Company

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Bills receivables 5,723 12,809 9,204 2,362

Under IFRS 9, certain bills which were held by the Group for the practice of endorsing to suppliers before the
bills due for payment were classified as “bills receivables at FVTOCI”. At the end of each reporting period, all the
bills are with a maturity period of less than one year.

The Group considers the credit risk is limited because counterparties are banks with good credit standing and
are highly likely to be paid, and the ECL are considered as insignificant.

Details of impairment assessment are set out in Note 44.
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28. TERM DEPOSITS/RESTRICTED BANK BALANCES/CASH AND CASH EQUIVALENTS

The Group

Cash and cash equivalents include bank balances and certificates of deposit.

The Group’s restricted bank balances were pledged to banks for issuing bills as at December 31, 2022 and 2023
and for fulfilling a foreign currency forward contract as at June 30, 2025, respectively, as detailed in Note 38 and
are classified as current assets.

Term deposits are bank deposits with terms ranging from 3 months to 1 year.

The ranges of effective interest rate of the Group’s bank balances, certificates of deposit, restricted bank
balances and term deposits are:

As at December 31,
As at

June 30,
2022 2023 2024 2025

Interest rate per annum:
– Bank balance 0.00%-1.50% 0.00%-1.90% 0.00%-4.49% 0.00%-4.45%
– Certificates of deposit 1.65% 1.65%-3.93% 0.75%-4.66% 0.75%-4.44%
– Restricted bank balances 0.25% 0.17%-1.55% N/A 3.07%
– Term deposits N/A N/A 4.16%-4.70% 4.25%-4.44%

The Company

Cash and cash equivalents comprising of bank balances and cash carry interest at prevailing market interest
rates of 0.01%-1.50%, 0.05%-1.50%, 0.05%-1.50% and 0.05% per annum as at the end of each reporting period,
respectively.

The Company’s restricted bank balances were pledged to banks for issuing bills as detailed in Note 38 and are
classified as current assets. The range of effective interest rate of the Company’s restricted bank balances is
0.20%-0.27% and 0.20%-0.27% per annum as at December 31, 2022 and 2023, respectively.

Details of impairment assessment of bank balances, certificates of deposit, restricted bank balances and term
deposits are set out in Note 44.

29. BORROWINGS

The Group

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Bank borrowings
– Secured 355,483 543,365 1,269,497 1,940,976
– Unsecured 70,080 90,044 750,721 1,115,565

425,563 633,409 2,020,218 3,056,541

– Fixed-rate borrowings 155,133 275,117 565,580 349,770
– Floating-rate borrowings 270,430 358,292 1,454,638 2,706,771

425,563 633,409 2,020,218 3,056,541
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As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Carrying amount repayable:
(based on scheduled
payment terms)

Within one year 185,603 449,489 830,788 484,411
Within a period of more than one

year but not more than two years 170,040 183,920 671,500 1,084,060
Within a period of more than

two years but not more than
five years 69,920 – 517,930 1,488,070

425,563 633,409 2,020,218 3,056,541
Less: Amount due for settlement

within 12 months shown under
current liabilities (185,603) (449,489) (830,788) (484,411)

Amount due for settlement after 12
months shown under non-current
liabilities 239,960 183,920 1,189,430 2,572,130

The ranges of effective interest rate of the Group’s bank borrowings are:

As at December 31,
As at

June 30,
2022 2023 2024 2025

Effective interest rate per annum:
– Fixed-rate borrowings 3.85%-4.80% 3.60%-3.90% 2.35%-2.95% 2.35%-2.85%
– Floating-rate borrowings 4.10%-4.65% 3.70%-4.45% 2.60%-3.95% 2.35%-3.95%

The Company

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Bank borrowings
– Secured 160,137 398,275 1,005,265 1,799,949
– Unsecured 70,080 70,036 500,545 742,484

230,217 468,311 1,505,810 2,542,433

– Fixed-rate borrowings 110,069 248,100 465,510 349,770
– Floating-rate borrowings 120,148 220,211 1,040,300 2,192,663

230,217 468,311 1,505,810 2,542,433
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As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Carrying amount repayable:
(based on scheduled payment
terms)

Within one year 110,257 298,391 644,380 410,503
Within a period of more than one

year but not more than two years 50,040 169,920 343,500 756,000
Within a period of more than

two years but not more than
five years 69,920 – 517,930 1,375,930

230,217 468,311 1,505,810 2,542,433
Less: Amount due for settlement

within 12 months shown under
current liabilities (110,257) (298,391) (644,380) (410,503)

Amount due for settlement after
12 months shown under non-
current liabilities 119,960 169,920 861,430 2,131,930

The ranges of effective interest rate of the Company’s bank borrowings are:

As at December 31,
As at

June 30,
2022 2023 2024 2025

Effective interest rate per annum:
– Fixed-rate borrowings 3.85%-4.38% 3.60%-3.85% 2.60%-2.95% 2.35%-2.85%
– Floating-rate borrowings 4.10%-4.45% 3.70%-4.30% 2.60%-3.95% 2.35%-3.95%

30. TRADE AND OTHER PAYABLES

The Group

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Trade payables 116,854 128,999 113,797 114,086
Trade payables settled with endorsed

bills 13,719 11,176 7,476 5,243
Bills payables 11,993 31,170 105,450 61,920

142,566 171,345 226,723 181,249
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As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Salaries and wages payables 39,996 44,292 79,479 64,359
Other tax payables 30,723 18,350 17,661 13,110
Accruals 44,275 110,078 241,303 418,901
Accrual for promotional cost 104,478 87,878 98,631 79,615
Consideration payable for

acquisition of property, plant and
equipment 24,020 68,821 30,031 25,013

Deposits from suppliers 44,503 43,762 52,600 61,727
Accrual for issue costs 25,140 – 7,417 6,188
Other payables 4,685 4,990 4,858 5,444

317,820 378,171 531,980 674,357

460,386 549,516 758,703 855,606

The normal credit term to the Group ranged between 30 to 180 days.

The following is an aging analysis of trade payables/bills payables presented based on the invoice
date/issuance date at the end of each reporting period:

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Within 1 year 141,447 170,513 223,998 180,292
1-2 years 945 695 2,527 740
2-3 years 43 6 63 50
Over 3 years 131 131 135 167

142,566 171,345 226,723 181,249

As at December 31, 2022, 2023 and 2024 and June 30, 2025, the Group’s bills payables were issued by banks
with maturities within six months. The bills payables as at December 31, 2022 and 2023 were secured by the Group’s
restricted bank balances.

The Company

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Trade payables 14,384 13,689 7,520 6,551
Trade payables settled with endorsed

bills 1,531 1,853 4,358 2,155
Bills payables 11,993 6,170 93,060 25,940

27,908 21,712 104,938 34,646
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As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Salaries and wages payables 3,332 3,419 3,210 2,502
Other tax payables 3,406 4,094 243 1,626
Accruals 575 437 479 625
Accrual for promotional cost 1,932 1,965 1,267 1,730
Deposits from suppliers 16,841 17,719 16,387 16,689
Accrual for issue costs 25,140 – 7,417 6,188
Other payables 770 601 633 861

51,996 28,235 29,636 30,221

79,904 49,947 134,574 64,867

The normal credit term to the Company is ranged between 30 to 180 days.

The following is an aging analysis of trade payables/bills payables presented based on the invoice
date/issuance date at the end of each reporting period:

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Within 1 year 27,906 21,106 104,902 34,646
1-2 years 2 606 – –
2-3 years – – 36 –

27,908 21,712 104,938 34,646

At December 31, 2022, 2023 and 2024 and June 30, 2025, the Company’s bills payables were issued by banks
with maturities within six months. The bills payables as at December 31, 2022 and 2023 were secured by the
Company’s restricted bank balances.

31. AMOUNTS DUE TO SUBSIDIARIES

The Company

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Trade in nature
Guorui Pharmaceutical 1,467 44 – 52
Baili Pharmaceutical 14,475 30,812 – 9,705

15,942 30,856 – 9,757

The normal credit term to the Company is ranged between 30 to 180 days.
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The following is an aged analysis of an amounts due to subsidiaries which is trade in nature presented based
on the invoice/issuance date at the end of each reporting period.

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Within 1 year 15,942 30,856 – 9,757

32. CONTRACT LIABILITIES

The Group

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Sale of goods 15,424 7,026 6,748 7,669
Selling rebates liabilities 1,992 1,646 1,408 1,176
Transfer of manufacturing

technology – – 347,979 347,979

17,416 8,672 356,135 356,824

As at January 1, 2022, the Group had contract liabilities of RMB10,783,000, including contract liabilities for
sale of goods amounting to RMB9,617,000 and selling rebates liabilities amounting to RMB1,166,000.

The following table shows the revenue recognized to carried-forward contract liabilities and how much relates
to performance obligations that were satisfied in prior periods.

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Sale of goods
Balance at the beginning of the

year/period 9,617 15,424 7,026 6,748
Decrease in contract liabilities as a

result of recognition of revenue
during the year/period (9,617) (15,424) (7,026) (6,748)

Increase in contract liabilities as a
result of receiving prepayments
for sale of goods during the
year/period 15,424 7,026 6,748 7,669

Balance at the end of the
year/period 15,424 7,026 6,748 7,669
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The Company

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Sale of goods 6,758 4,518 3,870 4,665
Selling rebates liabilities 276 141 71 43

7,034 4,659 3,941 4,708

As at January 1, 2022, the Company had contract liabilities of RMB4,738,000 including contract liabilities for
sale of goods amounting to RMB4,600,000 and selling rebates liabilities amounting to RMB138,000.

The following table shows the revenue recognized to carried-forward contract liabilities and how much relates
to performance obligations that were satisfied in prior periods.

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Sale of goods
Balance at the beginning of the

year/period 4,600 6,758 4,518 3,870
Decrease in contract liabilities as a

result of recognition of revenue
during the year/period (4,600) (6,758) (4,518) (3,870)

Increase in contract liabilities as a
result of receiving prepayments
for sale of goods during the
year/period 6,758 4,518 3,870 4,665

Balance at the end of the
year/period 6,758 4,518 3,870 4,665

Contract liabilities are all expected to be settled within the Group’s and the Company’s normal operating cycle,
and are classified as current based on the Group’s and the Company’s earliest obligation to transfer goods to the
customers. Revenue recognized during each reporting period with performance obligation satisfied includes whole
contract liability balance at the beginning of each reporting period.
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33. SALE AND LEASEBACK PAYABLE

The Group

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Within one year 61,858 41,430 7,735 –
Within a period of more than one

year but not more than two years 39,666 7,636 – –
Within a period of more than two

years but not more than five years 7,557 – – –

109,081 49,066 7,735 –
Less: Amount due for settlement

within 12 months shown under
current liabilities (61,858) (41,430) (7,735) –

Amount due for settlement after
12 months shown under non-
current liabilities 47,223 7,636 – –

The Group sold and leased back some equipment with financing institutions. The Group continues to recognize
the assets and accounts for the transfer proceeds as borrowings, because the transfer does not satisfy the requirements
as a sale. The effective borrowing rate applied to sale and leaseback payable is 7.54%-10.04%, 7.54%-10.04% and
7.54% per annum respectively, as at December 31, 2022, 2023 and 2024.

34. LEASE LIABILITIES

The Group

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Within one year 6,965 4,702 12,457 15,126
Within a period of more than one

year but not more than two years 4,754 1,017 12,655 26,765
Within a period of more than two

years but not more than five years 969 – 15,471 18,421

12,688 5,719 40,583 60,312
Less: Amount due for settlement

within 12 months shown under
current liabilities (6,965) (4,702) (12,457) (15,126)

Amount due for settlement after
12 months shown under
non-current liabilities 5,723 1,017 28,126 45,186

The range of weighted average incremental borrowing rates applied to lease liabilities is 4.75%, 4.75%,
4.75% and 2.65%-4.75% per annum as at December 31, 2022, 2023 and 2024 and June 30, 2025, respectively.
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The Company

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Within one year 1,513 923 940 790
Within a period of more than one

year but not more than two years 923 – 637 652
Within a period of more than two

years but not more than five years – – 330 –

2,436 923 1,907 1,442
Less: Amount due for settlement

within 12 months shown under
current liabilities (1,513) (923) (940) (790)

Amount due for settlement after
12 months shown under
non-current liabilities 923 – 967 652

The weighted average incremental borrowing rates applied to lease liabilities is 4.75% per annum as at
December 31, 2022, 2023 and 2024 and June 30, 2025.

35. RETIREMENT BENEFIT PLANS

In accordance with the rules and regulations in the PRC, the PRC based employees of the Group participate
in various defined contribution retirement benefit plans organized by the relevant municipal and provincial
governments in the PRC under which the Group and the PRC based employees are required to make monthly
contributions to these plans calculated at a certain percentage of the employees’ salaries.

The municipal and provincial governments undertake to assume the retirement benefit obligations of all
existing and future retired PRC based employees’ payable under the plans described above. Other than the monthly
contributions, the Group has no further obligation for the payment of retirement and other post-retirement benefit of
its employees. The assets of these plans are held separately from those of the Group in independently administrated
funds managed by the PRC government. The contributions to these plans recognized as employee benefit charged to
profit or loss and capitalized as production costs as incurred for the years ended December 31, 2022, 2023 and 2024
and the six months ended June 30, 2024 and 2025 under such arrangement are RMB15,719,000, RMB17,449,000,
RMB35,771,000, RMB15,578,000 (unaudited) and RMB23,124,000, respectively.

A subsidiary in the U.S. maintains multiple qualified contributory savings plans as allowed under Section
401(k) of the Internal Revenue Code in the U.S.. These plans are defined contribution plans covering substantially
all its qualifying employees and provide for voluntary contributions by employees, subject to certain limits. The
contributions are made by both the employees and the employer. The employees’ contributions are primarily based
on specified dollar amounts or percentages of employee compensation. The employer’s contributions are primarily
based on the smaller of three percent of the employees’ compensation and the half of the employees’ contributions.

The only obligation of the U.S. subsidiary with respect to the retirement benefits plans is to make the specified
contributions under the plans. The contributions to these plans recognized as employee benefit charged to profit or
loss as incurred for the years ended December 31, 2022, 2023 and 2024 and the six months ended June 30, 2024 and
2025 under such arrangement are RMB2,362,000, RMB4,725,000, RMB8,148,000, RMB4,574,000 (unaudited) and
RMB9,326,000 respectively.
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36. SHARE CAPITAL

Number of shares Share capital
Ordinary shares of RMB1 each ’000 RMB’000

Registered:
At January 1, 2022 360,900 360,900
Increase on A share issuing (Note) 40,100 40,100

At December 31, 2022, 2023 and 2024 and June 30, 2025 401,000 401,000

Issued and fully paid:
At January 1, 2022 360,900 360,900
Increase on A share issuing (Note) 40,100 40,100

At December 31, 2022, 2023 and 2024 and June 30, 2025 401,000 401,000

Note: The Company issued 40,100,000 A shares at RMB1.00 per share upon A Share Listing. The share issue
price is RMB24.70 per share, amounting to total proceeds of RMB990,470,000. The net proceeds from
the A Share Listing amounted to RMB884,397,000 after deducting the listing expenses amounted to
RMB106,073,000.

Reserves of the Company:

Below table sets out the details of the reserves of the Company:

Capital
reserve

FVTOCI
reserve

Statutory
reserve

Accumulated
loss Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

As at January 1, 2022 183,513 (27) 13,537 (107,339) 89,684
Loss for the year – – – (13,023) (13,023)
Other comprehensive expense

for the year – (17) – – (17)

Total comprehensive expense
for the year – (17) – (13,023) (13,040)

Issue of A shares 844,297 – – – 844,297

As at December 31, 2022 1,027,810 (44) 13,537 (120,362) 920,941
Loss for the year – – – (34,797) (34,797)
Other comprehensive expense

for the year – (173) – – (173)

Total comprehensive expense
for the year – (173) – (34,797) (34,970)

As at December 31, 2023 1,027,810 (217) 13,537 (155,159) 885,971
Loss for the year – – – (32,868) (32,868)
Other comprehensive income

for the year – 51 – – 51

Total comprehensive income
(expense) for the year – 51 – (32,868) (32,817)
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Capital
reserve

FVTOCI
reserve

Statutory
reserve

Accumulated
loss Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

As at December 31, 2024 1,027,810 (166) 13,537 (188,027) 853,154
Loss for the period – – – (40,577) (40,577)
Other comprehensive income for

the period – 135 – – 135

Total comprehensive income
(expense) for the period – 135 – (40,577) (40,442)

As at June 30, 2025 1,027,810 (31) 13,537 (228,604) 812,712

As at January 1, 2024 1,027,810 (217) 13,537 (155,159) 885,971
Loss for the period – – – (21,570) (21,570)
Other comprehensive income

for the period – 185 – – 185

Total comprehensive income
(expense) for the period – 185 – (21,570) (21,385)

As at June 30, 2024 (unaudited) 1,027,810 (32) 13,537 (176,729) 864,586

37. DEFERRED INCOME

The Group

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Assets-related government subsidies 8,847 12,784 42,267 45,181
Expense-related government

subsidies (Note) 4,443 2,843 – –

Total 13,290 15,627 42,267 45,181

Analyzed as:
Current 801 1,594 4,983 5,031
Non-current 12,489 14,033 37,284 40,150

13,290 15,627 42,267 45,181

Note: Expense-related government subsidies are specifically for the incentive and other subsidies for research
and development activities, which are recognized upon completion of the activities.
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For the years ended December 31, 2022, 2023 and 2024 and the six months ended June 30, 2024 and 2025,
the Group received RMB848,000, RMB4,997,000, RMB31,339,000, nil (unaudited) and RMB5,413,000,
respectively, in relation to incentives for certain plants and equipment acquired by the Group. The amounts were
recorded as deferred income and released to profit or loss on a systematic basis over the useful lives of the relevant
assets when conditions are met. During the years ended December 31, 2022, 2023 and 2024 and the six months ended
June 30, 2024 and 2025, assets-related government subsidies of approximately RMB801,000, RMB1,060,000,
RMB1,856,000, RMB797,000 (unaudited) and RMB2,499,000, respectively, were released to profit or loss and
expense-related government subsidies of approximately RMB17,970,000, RMB1,600,000, RMB2,843,000,
RMB2,843,000 (unaudited) and nil, respectively, were released to profit or loss.

The Company

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Assets-related government subsidies – – – 5,000

Analyzed as:
Non-current – – – 5,000

38. PLEDGE OF ASSETS

At the end of each reporting period, the Group and the Company had pledged the following assets to banks
and other financing institutions as securities against general facilities and transactions, including banks borrowings,
sale and leaseback payable, bills payables and/or foreign currency forward contract issued or entered into by the
Group and the Company:

The Group

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Property, plant and equipment 200,641 214,654 156,221 132,700
Investment properties 1,842 1,593 1,343 1,218
Right-of-use assets 16,084 21,469 20,765 20,413
Restricted bank balances 4,046 12,270 – 355,296

222,613 249,986 178,329 509,627

The Company

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Restricted bank balances 3,682 4,770 – –
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39. TRANSFER OF FINANCIAL ASSETS

As at December 31, 2022, 2023 and 2024 and June 30, 2025, the Group endorsed bills receivables amounted
to RMB13,719,000, RMB11,176,000, RMB7,476,000 and RMB5,243,000, respectively, for the settlement of trade
and other payables on a full recourse basis. If the bills are not paid on maturity, the suppliers have the right to request
the Group to pay the unsettled balance. As the Group has not transferred the significant risks and rewards relating
to the bills receivables to its suppliers upon endorsement, it continues to recognize the full carrying amounts of bills
receivables and trade and other payables.

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Carrying amount of
transferred assets 13,719 11,176 7,476 5,243

Carrying amount of
associated liabilities 13,719 11,176 7,476 5,243

During the Track Record Period, the Group have derecognized certain bills endorsed to certain suppliers on
a full recourse basis. In the opinion of the directors of the Company, the Group has transferred the significant risks
and rewards relating to these bills receivables, and the Group’s obligations to the corresponding counterparties were
discharged in accordance with the commercial practice in the PRC and the risk of the default in payment of the
endorsed bills receivable is low because all endorsed bills receivables are issued and guaranteed by the reputable PRC
banks. The maximum exposure to the Group that may result from the default of these endorsed bills receivables at
the end of each reporting period are as follows:

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Outstanding endorsed bills
receivables 39,166 46,158 24,815 20,755

The outstanding endorsed bills receivables are with maturities no more than 6 months.

40. RELATED PARTIES’ TRANSACTIONS

Details of transactions between the Group and other related parties are disclosed below.

(a) Transactions with related parties

As at December 31, 2022 and 2023, Dr. Zhu Yi provided financial guarantees in respect of certain banking
facilities and sale and leaseback payables granted to the Group amounted to RMB473,869,000 and RMB621,709,000,
respectively. As at December 31, 2024, Dr. Zhu Yi provided financial guarantees in respect of sale and leaseback
payables of the Group amounted to RMB7,735,000.
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(b) Compensation of key management personnel

The remuneration of key management personnel of the Group during the Track Record Period was as follows:

Year ended December 31,
Six months ended

June 30,
2022 2023 2024 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Salaries and allowance 2,797 4,159 6,078 2,260 5,074
Share-based payments – 123 6,213 82 17,790
Retirement benefit 30 82 233 81 173

2,827 4,364 12,524 2,423 23,037

Key management represents certain executive directors of the Company disclosed in Note 14 who are the
senior management personnel of the Group. The remuneration of key management is determined with reference to
the performance of the Group and of the individual.

41. CAPITAL COMMITMENTS

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Capital expenditure in respect of:
the acquisition of property, plant
and equipment and intangible
assets contracted for but not
provided in the Historical
Financial Information 76,721 11,800 34,926 24,747

42. CAPITAL RISK MANAGEMENT

The Group manages its capital to ensure that entities in the Group will be able to continue as a going concern
while maximizing the return to stakeholders through the optimization of the debt and equity balance. The Group’s
overall strategy remains unchanged throughout the Track Record Period.

The capital structure of the Group consists of net debt (which includes borrowings, lease liabilities, sale and
leaseback payable, net of cash and cash equivalents) and equity attributable to owners of the Company (comprising
share capital, reserves and non-controlling interests).

The management of the Group reviews the capital structure from time to time. As a part of this review, the
management considers the cost of capital and the risks associated with the capital. Based on recommendations of the
management, the Group will balance its overall capital structure through the payment of dividends, issue of new
shares, new debts or the redemption of existing debts.
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43. SHARE-BASED PAYMENTS

Equity-settled share option scheme of a subsidiary of the Company

Since 2014, SystImmune, a wholly-owned subsidiary of the Company in the U.S., entered into share option
arrangements with certain eligible employees to recognize their contributions and to strive for the future development
of the Group’s overseas operations. The maximum number of share options of SystImmune that may be granted under
the share option arrangements shall be 19,001,000, 19,001,000, 44,002,000, 19,001,000 (unaudited) and 44,002,000
in aggregate for each of the three years ended December 31, 2024 and the six months ended June 30, 2024 and 2025,
respectively. The share options of SystImmune were awarded under three tranches: awards issued before September
2018 with a vesting period of five years (“Tranche 1”), awards issued after September 2018 with a vest period of six
years (“Tranche 2”) and awards issued after January 2024 with a vest period of four years (“Tranche 3”). Under
Tranche 1, 20% and 20% of the share options shall vest and become exercisable on the first and second anniversaries
of grant date, respectively; and at the third anniversary of grant date, the remaining 60% of the share options shall
vest over the next 24 months and become exercisable at the end of each month. Under Tranche 2, 20% and 20% of
the share options shall vest and become exercisable on the second and third anniversaries of grant date, respectively;
and at the fourth anniversary of grant date, the remaining 60% of the share options shall vest over the next 24 months
and become exercisable at the end of each month. Under Tranche 3, 15%, 25%, 25% and 35% of the share options
shall vest and become exercisable on the first, second, third and fourth anniversaries of grant date, respectively.
Should all of the share options outstanding at the end of each reporting period were exercised by the eligible
employees, the Company would hold 99.92%, 99.78%, 93.94% and 93.91% effective interest in SystImmune,
respectively.

The following table discloses movements of the granted share options during each reporting period:

Tranche 1 Tranche 2 Tranche 3 Total

At January 1, 2022 91,000 119,000 – 210,000

Granted during the year – 231,500 – 231,500
Forfeited during the year – (120,500) – (120,500)

At December 31, 2022 91,000 230,000 – 321,000

Granted during the year – 591,500 – 591,500
Forfeited during the year – (40,250) – (40,250)

At December 31, 2023 91,000 781,250 – 872,250

Granted during the year – – 25,157,738 25,157,738
Forfeited during the year (37,500) (136,500) (3,000) (177,000)

At December 31, 2024 53,500 644,750 25,154,738 25,852,988

Granted during the period – – 346,000 346,000
Forfeited during the period – (18,000) (163,000) (181,000)

At June 30, 2025 53,500 626,750 25,337,738 26,017,988

As at December 31, 2022, 2023 and 2024 and June 30, 2025, the weighted average exercise prices per share
option for outstanding share options are USD0.28, USD0.36, USD0.61 and USD0.61, respectively.

As at December 31, 2022, 2023 and 2024 and June 30, 2025, the exercisable share options are 57,350, 131,500,
163,100 and 163,100, respectively and the weighted average exercise prices per share option are USD0.16, USD0.27,
USD0.28 and USD0.28, respectively. No eligible employees exercised their exercisable share options during the
Track Record Period.
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The estimated fair value of the share options granted during the years ended December 31, 2022, 2023 and
2024 and June 30, 2025, are RMB370,000, RMB1,544,000, RMB141,720,000, RMB2,053,000, respectively.

The fair value of share options granted determined by using the Binomial model and significant inputs into the
model for batches granted on May 28, 2024 and October 18, 2024 for 11,574,564 and 12,761,273 share options,
respectively, were as follows, while the directors of the Company consider remaining batches of grants during the
Track Record Period are insignificant.

Batches granted on
May 28, 2024 October 18, 2024

Exercise price USD0.62 USD0.62
Expected volatility 48.68% 59.13%
Dividend yield 0% 0%
Expected life 10 years 10 years
Risk-free rate 4.54% 4.08%

Expected volatility was determined by using the historical volatility of comparable companies’ share prices
over the previous 10 years. The expected life used in the model has been adjusted, based on the directors’ best
estimate, for the effects of non-transferability, exercise restrictions and behavioural considerations.

Share options outstanding at December 31, 2022, 2023 and 2024 and June 30, 2025 had a weighted average
remaining contractual life of 7.97, 8.48, 9.66 and 9.10 years, respectively.

The Group recognized a total expense of RMB82,000, RMB145,000, RMB27,145,000, RMB2,506,000
(unaudited) and RMB30,302,000 for the years ended December 31, 2022, 2023 and 2024 and the six months ended
June 30, 2024 and 2025 in the profit or loss against the share-based payments reserve of SystImmune, which is
presented under non-controlling interests of the Group as at December 31, 2024 and June 30, 2025.

Subsequent to the Track Record Period, 352,200 share options were granted by SystImmune to certain eligible
employees.

44. FINANCIAL INSTRUMENTS

Categories of financial instruments

The Group

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Financial assets
Financial assets at FVTPL – – – 4,851

Bills receivables at FVTOCI 20,581 19,714 20,118 10,256

At amortized cost
– Cash and cash equivalents 1,000,695 391,693 3,207,998 2,789,796
– Restricted bank balances 4,046 12,270 – 355,296
– Term deposits – – 2,532,974 2,358,890
– Trade and other receivables* 252,478 122,036 165,054 114,269

1,257,219 525,999 5,906,026 5,618,251

1,277,800 545,713 5,926,144 5,633,358
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As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Financial liabilities
At amortized cost

– Borrowings 425,563 633,409 2,020,218 3,056,541
– Trade and other payables** 240,914 288,918 321,629 279,621
– Amount due to a related party 14 14 – –
– Sale and leaseback payable 109,081 49,066 7,735 –

775,572 971,407 2,349,582 3,336,162

The Company

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Financial assets
Bills receivables at FVTOCI 5,723 12,809 9,204 2,362

At amortized cost
– Cash and cash equivalents 942,456 42,538 54,585 57,730
– Restricted bank balances 3,682 4,770 – –
– Amounts due from subsidiaries 404,107 640,708 1,662,599 2,610,668
– Trade and other receivables* 60,911 38,717 41,266 29,569

1,411,156 726,733 1,758,450 2,697,967

1,416,879 739,542 1,767,654 2,700,329

Financial liabilities
At amortized cost

– Borrowings 230,217 468,311 1,505,810 2,542,433
– Trade and other payables** 70,659 40,032 129,375 58,384
– Amount due to a related party 14 14 – –
– Amounts due to subsidiaries 15,942 30,856 – 9,757

316,832 539,213 1,635,185 2,610,574

* Value-added tax recoverable, prepayments to suppliers, deferred issue costs and prepaid expenses are
excluded.

** Salaries and wages payables, accruals, accrual for promotional cost and other tax payables are excluded.
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Financial risk management objectives and policies

The Group’s and Company’s major financial instruments include cash and cash equivalents, restricted bank
balances, term deposits, amounts due from subsidiaries, trade and other receivables, financial assets at FVTPL, bills
receivables at FVTOCI, borrowings, trade and other payables, amount(s) due to a related party/subsidiaries, sale and
leaseback payable and lease liabilities. Details of these financial instruments are disclosed in respective notes. The
risks associated with these financial instruments include market risk (currency risk and interest rate risk), credit risk
and liquidity risk. The policies on how to mitigate these risks are set out below. The management of the Group and
the Company manages and monitors these exposures to ensure appropriate measures are implemented on a timely and
effective manner.

Market risk

(i) Currency risk

Several subsidiaries of the Company have foreign currency denominated trade payable and bank balances
which expose the Group to foreign currency risk. In addition, Baili-Bio with functional currency as RMB has an
intra-group balance due from SystImmune denominated in USD as at December 31, 2024 and June 30, 2025 which
also exposes the Group to foreign currency risk.

The carrying amounts of the Group’s and the Company’s foreign currency denominated monetary assets and
monetary liabilities at the end of each reporting period are as follows:

The Group

Liabilities Assets

As at December 31,
As at

June 30, As at December 31,
As at

June 30,
2022 2023 2024 2025 2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

USD 2,571 18,234 – – 3,578 1,818 4,419,817 4,004,458
HK$ – – – – – – – 355,296
Euros (“EUR”) – – – – 23 24 – –

Intra-group balance
USD – – – – – – 504,576 257,249

The Company

Liabilities Assets

As at December 31,
As at

June 30, As at December 31,
As at

June 30,
2022 2023 2024 2025 2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

USD – – – – 1 1 9 52
EUR – – – – 23 24 – –

The Group and the Company currently do not have a foreign exchange hedging policy. However, the
management of the Group and the Company monitors foreign exchange exposure and will consider hedging
significant foreign exchange exposure should the need arise.
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Sensitivity analysis

The following table details the Group’s sensitivity to a 5% increase and decrease in RMB against the relevant
foreign currencies. 5% is the sensitivity rate used when reporting foreign currency risk internally to key management
personnel and represents management’s assessment of the reasonably possible change in foreign exchange rates. The
sensitivity analysis includes only outstanding foreign currency denominated monetary items and adjusts their
translation at the end of each reporting period for a 5% change in foreign currency rates. A positive number below
indicates a decrease in post-tax profit or an increase in post-tax loss where RMB strengthen 5% against the relevant
currency. For a 5% weakening of RMB against the relevant currency, there would be an equal and opposite impact
on the profit and the amounts below would be negative.

The Group

As at December 31,
As at

June 30,
2022 2023 2024 2025

RMB’000 RMB’000 RMB’000 RMB’000

Profit or loss
– impact of USD 50 (821) 209,287 181,123
– impact of HK$ – – – 15,100

This is mainly attributable to the exposure outstanding on trade payables, bank balances, restricted bank
balances, term deposits and intra-group balance denominated in USD and HK$ at the end of each reporting period.

During the Track Record Period, the sensitivity of RMB against EUR is immaterial.

The directors of the Company consider the Company’s exposure to foreign currency risk is not significant.

(ii) Interest rate risk

Interest rate risk is the risk that the fair value or future cash flows of a financial instrument will fluctuate
because of changes in market interest rates. The Group is exposed to fair value interest rate risk in relation to certain
interest-bearing bank balances, certificates of deposit, restricted bank balances and term deposits, bills receivables
at FVTOCI, sale and leaseback payables, fixed-rate borrowings and lease liabilities, all bear fixed interest rates. The
Group is mainly exposed to cash flow interest rate risk in relation to borrowings at floating interest rates (depends
on the PRC loan prime rate). The Group currently does not have an interest rate hedging policy. There are no
concentration on the Group’s interest rate risks. However, the management will consider hedging significant interest
rate risk should the need arise.

Sensitivity analysis

The sensitivity analysis below has been determined based on the exposure to cash flow interest rate for the
floating-rate (depends on the PRC loan prime rate) borrowings, assuming that the floating-rate borrowings
outstanding at the end of each reporting period was outstanding for the whole relevant period.

If the interest rate on the floating-rate borrowings had been 50 basis points higher/lower, and all other variables
were held constant, the Group’s loss after tax would increase/decrease by approximately RMB1,090,000,
RMB1,413,000, RMB10,407,000, respectively, for the years ended December 31, 2022 and 2023 and the six months
ended June 30, 2025 and the Group’s profit after tax would decrease/increase by approximately RMB5,662,000 for
the year ended December 31, 2024.

If the interest rate on the floating-rate borrowings had been 50 basis points higher/lower, and all other variables
were held constant, the Company’s loss after tax would increase/decrease by approximately RMB451,000,
RMB826,000, RMB3,901,000 and RMB8,222,000, respectively, for the years ended December 31, 2022, 2023 and
2024 and the six months ended June 30, 2025.

This is mainly attributable to the Group’s and the Company’s exposure to interest rates on its floating-rate
borrowings as at December 31, 2022, 2023 and 2024 and June 30, 2025.
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No sensitivity analysis on cash equivalents is presented as the directors of the Company consider that the
exposure of cash flow interest rate risk arising from cash equivalents is minimal.

In the directors’ opinion, the sensitivity analysis above is unrepresentative for the interest rate risk as the
exposure at the end of reporting period does not reflect the exposure during each reporting period.

Credit risk and impairment assessment

Credit risk refers to the risk that the Group’s and the Company’s counterparties default on their contractual
obligations resulting in financial losses to the Group and the Company. The Group’s and the Company’s credit risk
exposures are primarily attributable to bank balances, certificates of deposit, restricted bank balances, term deposits,
trade and other receivables, bills receivables at FVTOCI and amounts due from subsidiaries. The Group does not hold
any collateral or other credit enhancements to cover its credit risks associated with its financial assets, except that
the credit risks associated with bills receivables is mitigated because settlement of certain bills receivables are backed
by bills issued by reputable financial institutions.

The Group manages the risk with respect to bank balances, certificates of deposit, restricted bank balances and
term deposits by placing in or entered into the contract with the banks with high reputation.

The Group has policies in place to ensure that sales are made to reputable and creditworthy customers with
an appropriate financial strength and credit history. It also has other monitoring procedures to ensure that follow-up
action is taken to recover overdue debts.

In addition, the Group reviews regularly the authorization of credit limits to individual customers and
recoverable amount of each individual trade receivables to ensure that adequate impairment losses are made for
irrecoverable amounts. In respect of the business of sale of pharmaceutical products, the Group normally grants a
credit period from 30 to 120 days upon delivery to customers.

During the Track Record Period, the Group has endorsed and derecognized certain bills receivables for the
settlement of trade and other payables with full recourse. In the opinion of the directors of the Group, the risks of
the default of these derecognized endorsed bills receivables are low because all endorsed bills receivables are issued
and guaranteed by reputable PRC banks.

The Group has the receivables from different customers and debtors that operate in different areas and have
different commercial scales. Thus, the Group classified the above assets into below categories:

• Category 1: trade receivables;

• Category 2: bills receivables;

• Category 3: other receivables; and

• Category 4: amounts due from subsidiaries.

(i) Trade receivables

The Group applies the IFRS 9 simplified approach to measuring expected credit losses which uses a lifetime
expected loss allowance for all trade receivables. To measure the expected credit losses, trade receivables have been
grouped based on shared credit risk characteristics by reference to aging based on the dates of goods delivery.

The expected loss rates are based on the payment profiles of sales over a period of 36 months before each
reporting period and the corresponding historical credit losses occurred within the respective period. The historical
loss rates are adjusted to reflect current and forward-looking information on macroeconomic factors affecting the
ability of the customers to settle the receivables. The Group has identified the consumer price index to be the most
relevant factors for pharmaceutical customers, and accordingly adjusts the historical loss rates based on expected
changes in these factors.
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On that basis, the loss allowance as at December 31, 2022, 2023 and 2024 and June 30, 2025 was listed as
follows:

The Group

Within
1 year

1-2
years

2-3
years

3-4
years

4-5
years

Over
5 years Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Trade receivables as at
December 31, 2022

Expected loss rate 5% 10% 30% 50% 80% 100%
Gross carrying amount

(excluding receivables
assessed individually) 236,249 3,422 595 842 747 4,392 246,247

Loss allowance provision 11,813 342 178 421 598 4,392 17,744
Individually impaired

receivables – – – – – 986 986
Loss allowance provision – – – – – 986 986

Total loss allowance
provision 11,813 342 178 421 598 5,378 18,730

Within
1 year

1-2
years

2-3
years

3-4
years

4-5
years

Over
5 years Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Trade receivables as at
December 31, 2023

Expected loss rate 5% 10% 30% 50% 80% 100%
Gross carrying amount

(excluding receivables
assessed individually) 101,015 1,301 1,461 332 354 4,289 108,752

Loss allowance provision 5,050 130 438 166 284 4,289 10,357
Individually impaired

receivables – – – – – 677 677
Loss allowance provision – – – – – 677 677

Total loss allowance
provision 5,050 130 438 166 284 4,966 11,034

Within
1 year

1-2
years

2-3
years

3-4
years

4-5
years

Over
5 years Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Trade receivables as at
December 31, 2024

Expected loss rate 5% 10% 30% 50% 80% 100%
Gross carrying amount

(excluding receivables
assessed individually) 109,857 1,854 500 576 221 2,438 115,446

Loss allowance provision 5,493 185 150 288 177 2,438 8,731
Individually impaired

receivables – – – – – 2,882 2,882
Loss allowance provision – – – – – 2,882 2,882

Total loss allowance
provision 5,493 185 150 288 177 5,320 11,613
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Within
1 year

1-2
years

2-3
years

3-4
years

4-5
years

Over
5 years Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Trade receivables as at
June 30, 2025

Expected loss rate 5% 10% 30% 50% 80% 100%
Gross carrying amount

(excluding receivables
assessed individually) 70,151 1,707 915 296 370 2,544 75,983

Loss allowance provision 3,508 171 275 148 296 2,544 6,942
Individually impaired

receivables – – – – – 2,882 2,882
Loss allowance provision – – – – – 2,882 2,882

Total loss allowance
provision 3,508 171 275 148 296 5,426 9,824

The Company

Within
1 year

1-2
years

2-3
years

3-4
years

4-5
years

Over
5 years Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Trade receivables as at
December 31, 2022

Expected loss rate 5% 10% 30% 50% 80% 100%
Gross carrying amount

(excluding receivables
assessed individually) 52,781 2,541 406 803 605 3,348 60,484

Loss allowance provision 2,639 254 122 402 484 3,348 7,249
Individually impaired

receivables – – – – – 986 986
Loss allowance provision – – – – – 986 986

Total loss allowance
provision 2,639 254 122 402 484 4,334 8,235

Within
1 year

1-2
years

2-3
years

3-4
years

4-5
years

Over
5 years Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Trade receivables as at
December 31, 2023

Expected loss rate 5% 10% 30% 50% 80% 100%
Gross carrying amount

(excluding receivables
assessed individually) 31,116 712 1,357 256 346 3,205 36,992

Loss allowance provision 1,556 71 407 128 277 3,205 5,644
Individually impaired

receivables – – – – – 677 677
Loss allowance provision – – – – – 677 677

Total loss allowance
provision 1,556 71 407 128 277 3,882 6,321
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Within
1 year

1-2
years

2-3
years

3-4
years

4-5
years

Over
5 years Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Trade receivables as at
December 31, 2024

Expected loss rate 5% 10% 30% 50% 80% 100%
Gross carrying amount

(excluding receivables
assessed individually) 37,083 437 381 481 156 2,432 40,970

Loss allowance provision 1,854 44 114 241 124 2,432 4,809
Individually impaired

receivables – – – – – 1,797 1,797
Loss allowance provision – – – – – 1,797 1,797

Total loss allowance
provision 1,854 44 114 241 124 4,229 6,606

Within
1 year

1-2
years

2-3
years

3-4
years

4-5
years

Over
5 years Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Trade receivables as at
June 30, 2025

Expected loss rate 5% 10% 30% 50% 80% 100%
Gross carrying amount

(excluding receivables
assessed individually) 27,034 254 614 251 262 2,532 30,947

Loss allowance provision 1,352 26 184 126 209 2,532 4,429
Individually impaired

receivables – – – – – 1,797 1,797
Loss allowance provision – – – – – 1,797 1,797

Total loss allowance
provision 1,352 26 184 126 209 4,329 6,226

Trade receivables are written off when there is no reasonable expectation of recovery. Indicators that there is
no reasonable expectation of recovery include, amongst others, the failure of a debtor to engage in a repayment plan
with the Group.

Impairment losses on trade receivables are presented as net impairment losses in the profit or loss. Subsequent
recoveries of amounts previously written off are credited against the same line item.
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The following table shows the movement in lifetime ECL that has been recognized for trade receivables under
the simplified approach.

The Group

Lifetime ECL
(not credit-impaired)

Lifetime ECL
(credit-impaired) Total

RMB’000 RMB’000 RMB’000

As at January 1, 2022 12,678 986 13,664
– Impairment losses recognized 7,585 – 7,585
– Write-offs (2,519) – (2,519)

As at December 31, 2022 17,744 986 18,730
– Impairment losses reversed (6,646) – (6,646)
– Write-offs (741) (309) (1,050)

As at December 31, 2023 10,357 677 11,034
– Transfer (2,205) 2,205 –
– Impairment losses recognized 579 – 579

As at December 31, 2024 8,731 2,882 11,613
– Impairment losses reversed (1,789) – (1,789)

As at June 30, 2025 6,942 2,882 9,824

In the opinion of the management, there was no significant changes to the loss rates for each ageing category
during the Track Record Period.

The Company

Lifetime ECL
(not credit-impaired)

Lifetime ECL
(credit-impaired) Total

RMB’000 RMB’000 RMB’000

As at January 1, 2022 7,254 986 8,240
– Impairment losses recognized 2,175 – 2,175
– Write-offs (2,180) – (2,180)

As at December 31, 2022 7,249 986 8,235
– Impairment losses reversed (922) – (922)
– Write-offs (683) (309) (992)

As at December 31, 2023 5,644 677 6,321
– Transfer (1,120) 1,120 –
– Impairment losses recognized 285 – 285

As at December 31, 2024 4,809 1,797 6,606
– Impairment losses reversed (380) – (380)

As at June 30, 2025 4,429 1,797 6,226

In the opinion of the management, there was no significant changes to the loss rates for each ageing category
during the Track Record Period.
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(ii) Bills receivables

The Group assesses the credit losses of bills receivables individually using three-stage approach. The credit
risk of bills receivables is considered not significantly increased since initial recognition, and thus the impairment
provision is determined as 12m ECL. As at December 31, 2022, 2023 and 2024 and June 30, 2025, amount of
RMB992,000, RMB1,039,000, RMB625,000 and RMB456,000 were provided as loss allowance for bills receivables
respectively.

The Company assesses the credit losses of bills receivables individually using three-stage approach. The credit
risk of bills receivables is considered not significantly increased since initial recognition, and thus the impairment
provision is determined as 12m ECL. As at December 31, 2022, 2023 and 2024 and June 30, 2025, amount of
RMB397,000, RMB383,000, RMB254,000 and RMB143,000 were provided as loss allowance for bills receivables
respectively.

(iii) Other receivables

The Group applies the IFRS 9 three-stage approach to measure ECL. Other receivables comprise advances to
staff, deposits and others. Since the credit risk of other receivables is considered not significantly increased since
initial recognition, therefore the impairment provision is determined as 12m ECL. As at December 31, 2022, 2023
and 2024 and June 30, 2025, amount of RMB1,243,000, RMB1,400,000, RMB3,427,000 and RMB2,775,000,
respectively, were provided as loss allowance for other receivables.

The Company applies the IFRS 9 three-stage approach to measure ECL. Other receivables comprise advances
to staff, deposit and others. Since the credit risk of other receivables is considered not significantly increased since
initial recognition, therefore the impairment provision is determined as 12m ECL. As at December 31, 2022, 2023
and 2024 and June 30, 2025, amount of RMB311,000, RMB394,000, RMB401,000 and RMB25,000 were provided
as loss allowance for other receivables.

(iv) Amounts due from subsidiaries

Since the credit risk of amounts due from subsidiaries is considered not significantly increased since initial
recognition, therefore the impairment provision is determined as 12m ECL. No loss allowance for amounts due from
subsidiaries were provided as at December 31, 2022, 2023 and 2024 and June 30, 2025.

Liquidity risk

The management of the Group and the Company are satisfied that the Group and Company will have sufficient
financial resources to meet its financial obligations as they fall due in the foreseeable future by taking into account
the Group’s and the Company’s cash flow projection, and the Group’s and the Company’s future capital expenditure
in respect of its non-cancellable capital commitments, the management considers that the Group and the Company
has sufficient working capital to meet in full its financial obligations as they fall due for at least the next twelve
months from the end of each reporting period.

The Group and the Company relies on bank borrowings as a significant source of liquidity. As at December
31, 2022, 2023 and 2024 and June 30, 2025, the Group had unutilized bank facilities of approximately
RMB186,605,000, RMB76,100,000, RMB1,376,550,000 and RMB758,780,000, respectively. As at December 31,
2022, 2023 and 2024 and June 30, 2025, the Company had unutilized bank facilities of approximately
RMB111,605,000, RMB600,000, RMB1,252,940,000 and RMB448,560,000, respectively.

The following table details the Group’s and the Company’s remaining contractual maturity for its financial
liabilities and lease liabilities. The table has been drawn up based on the undiscounted cash flows. The table includes
both interest and principal cash flows, where applicable.
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The Group

Range of
interest rate

On demand
or within

1 year
1 to 2
years

2 to 5
years

Total
undiscounted

cash flows

Total
carrying
amount

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

As at December 31, 2022
Non-interest bearing
Trade and other payables N/A 240,914 – – 240,914 240,914
Amount due to a related

party N/A 14 – – 14 14

240,928 – – 240,928 240,928

Interest bearing
Borrowings 3.85%-4.80% 199,841 178,683 72,151 450,675 425,563
Sale and leaseback

payable 7.54%-10.04% 65,979 43,698 7,566 117,243 109,081
Lease liabilities 4.75% 7,274 4,900 1,037 13,211 12,688

273,094 227,281 80,754 581,129 547,332

514,022 227,281 80,754 822,057 788,260

As at December 31, 2023
Trade and other payables N/A 288,918 – – 288,918 288,918
Amount due to a related

party N/A 14 – – 14 14

288,932 – – 288,932 288,932

Interest bearing
Borrowings 3.60%-4.45% 470,497 186,431 – 656,928 633,409
Sale and leaseback

payable 7.54%-10.04% 43,759 7,735 – 51,494 49,066
Lease liabilities 4.75% 4,966 1,037 – 6,003 5,719

519,222 195,203 – 714,425 688,194

808,154 195,203 – 1,003,357 977,126

As at December 31, 2024
Non-interest bearing
Trade and other payables N/A 321,629 – – 321,629 321,629

Interest bearing
Borrowings 2.35%-3.95% 881,982 698,543 527,864 2,108,389 2,020,218
Sale and leaseback

payable 7.54% 7,740 – – 7,740 7,735
Lease liabilities 4.75% 13,876 13,544 16,829 44,249 40,583

903,598 712,087 544,693 2,160,378 2,068,536

1,225,227 712,087 544,693 2,482,007 2,390,165
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Range of
interest rate

On demand
or within

1 year
1 to 2
years

2 to 5
years

Total
undiscounted

cash flows

Total
carrying
amount

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

As at June 30, 2025
Non-interest bearing
Trade and other payables N/A 279,621 – – 279,621 279,621

Interest bearing
Borrowings 2.35%-3.95% 571,417 1,145,325 1,527,335 3,244,077 3,056,541
Lease liabilities 2.65%-4.75% 17,042 24,476 23,534 65,052 60,312

588,459 1,169,801 1,550,869 3,309,129 3,116,853

868,080 1,169,801 1,550,869 3,588,750 3,396,474

The Company

Range of
interest rate

On demand
or within

1 year
1 to 2
years

2 to 5
years

Total
undiscounted

cash flows

Total
carrying
amount

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

As at December 31, 2022
Non-interest bearing
Trade and other payables N/A 70,659 – – 70,659 70,659
Amount due to a related

party N/A 14 – – 14 14
Amounts due to

subsidiaries N/A 15,942 – – 15,942 15,942

86,615 – – 86,615 86,615

Interest bearing
Borrowings 3.85%-4.45% 117,939 55,083 72,151 245,173 230,217
Lease liabilities 4.75% 1,602 945 – 2,547 2,436

119,541 56,028 72,151 247,720 232,653

206,156 56,028 72,151 334,335 319,268

As at December 31, 2023
Non-interest bearing
Trade and other payables N/A 40,032 – – 40,032 40,032
Amount due to a related

party N/A 14 – – 14 14
Amounts due to

subsidiaries N/A 30,856 – – 30,856 30,856

70,902 – – 70,902 70,902
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Range of
interest rate

On demand
or within

1 year
1 to 2
years

2 to 5
years

Total
undiscounted

cash flows

Total
carrying
amount

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

Interest bearing
Borrowings 3.60%-4.30% 314,340 172,403 – 486,743 468,311
Lease liabilities 4.75% 945 – – 945 923

315,285 172,403 – 487,688 469,234

386,187 172,403 – 558,590 540,136

As at December 31, 2024
Non-interest bearing
Trade and other payables N/A 129,375 – – 129,375 129,375

Interest bearing
Borrowings 2.35%-3.95% 680,085 363,958 527,864 1,571,907 1,505,810
Lease liabilities 4.75% 1,018 676 338 2,032 1,907

681,103 364,634 528,202 1,573,939 1,507,717

810,478 364,634 528,202 1,703,314 1,637,092

As at June 30, 2025
Non-interest bearing
Trade and other payables N/A 58,384 – – 58,384 58,384
Amounts due to

subsidiaries N/A 9,757 – – 9,757 9,757

68,141 – – 68,141 68,141

Interest bearing
Borrowings 2.35%-3.95% 482,325 807,603 1,399,979 2,689,907 2,542,433
Lease liabilities 4.75% 847 676 – 1,523 1,442

483,172 808,279 1,399,979 2,691,430 2,543,875

551,313 808,279 1,399,979 2,759,571 2,612,016

Fair value

The management of the Group have closely monitored and determined the appropriate valuation techniques
and inputs for fair value measurements.

In estimating the fair value of financial instruments, the Group uses market-observable data to the extent it is
available.

The following table gives information about how the fair values of these financial assets are determined (in
particular, the valuation technique(s) and inputs used).
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The Group

Financial assets
Fair value Fair value

hierarchy

Valuation
technique(s) and
key input(s)As at December 31, As at June 30,

20252022 2023 2024

Bills receivables at FVTOCI Assets-
RMB20,581,000

Assets-
RMB19,714,000

Assets-
RMB20,118,000

Assets-
RMB10,256,000

Level 2 Discounted cash
flow. Future cash
flows are
estimated based
on discount rate
observed in the
available market.

Foreign currency forward
contracts

nil nil nil Assets-
RMB4,851,000

Level 2 Discounted cash
flow. Future cash
flows are
estimated based
on forward
exchange rates
(from observable
forward
exchange rates at
June 30, 2025)
and contracted
forward rates,
discounted at a
rate that reflects
the credit risk of
various
counterparties.

The Company

Financial assets

Fair value
Fair value
hierarchy

Valuation
technique(s) and
key input(s)

as at December 31, As at June 30,
20252022 2023 2024

Bills receivables at FVTOCI Assets-
RMB5,723,000

Assets-
RMB12,809,000

Assets-
RMB9,204,000

Assets-
RMB2,362,000

Level 2 Discounted cash
flow. Future cash
flows are
estimated based
on discount rate
observed in the
available market.

Fair value of financial assets and financial liabilities that are not measured at fair value on a recurring basis
(but fair value disclosures are required)

The management considers that the carrying amounts of financial assets and financial liabilities at amortized
cost recognized in the consolidated statements of financial position approximate their fair values.
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45. RECONCILIATION OF LIABILITIES/ASSETS ARISING FROM FINANCING ACTIVITIES

The table below details changes in the Group’s liabilities/assets arising from financing activities, including
both cash and non-cash changes. Liabilities/assets arising from financing activities are those for which cash flows
were, or future cash flows will be, classified in the Group’s consolidated statements of cash flows as cash flows from
financing activities.

Borrowings

Sale and
leaseback

payable
Lease

liabilities

(Deferred)/
accrued

share issue
costs Total

RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

At January 1, 2022 211,250 61,474 14,185 (2,161) 284,748
Financing cash flows

(Note) 201,819 38,217 (5,484) (2,191) 232,361
New lease entered – – 3,685 – 3,685
Leases early terminated – – (295) – (295)
Finance costs recognized 12,494 9,390 597 – 22,481
Share issued costs

recognized in capital
reserve – – – 29,492 29,492

At December 31, 2022 425,563 109,081 12,688 25,140 572,472
Financing cash flows

(Note) 189,346 (65,748) (7,455) (25,140) 91,003
New lease entered – – 1,489 – 1,489
Leases early terminated – – (1,449) – (1,449)
Finance costs recognized 18,500 5,733 446 – 24,679

At December 31, 2023 633,409 49,066 5,719 – 688,194
Deferred issue costs

recognized – – – 26,913 26,913
Financing cash flows

(Note) 1,346,607 (42,448) (10,772) (19,496) 1,273,891
New lease entered – – 44,432 – 44,432
Finance costs recognized 40,202 1,117 1,204 – 42,523

At December 31, 2024 2,020,218 7,735 40,583 7,417 2,075,953
Deferred issue costs

recognized – – – 4,601 4,601
Financing cash flows

(Note) 1,002,587 (7,740) (9,130) (5,830) 979,887
New lease entered – – 28,137 – 28,137
Finance costs recognized 33,736 5 722 – 34,463

At June 30, 2025 3,056,541 – 60,312 6,188 3,123,041

At January 1, 2024 633,409 49,066 5,719 – 688,194
Deferred issue costs

recognized – – – 21,920 21,920
Financing cash flows

(Note) 463,587 (23,704) (4,797) (429) 434,657
New lease entered – – 21,609 – 21,609
Finance costs recognized 15,160 1,103 386 – 16,649

At June 30, 2024
(unaudited) 1,112,156 26,465 22,917 21,491 1,183,029
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Note: The cash flows represent interest paid, new bank borrowings raised, repayment of bank borrowings,
repayment of lease liabilities, proceeds from sale and leaseback of equipment, repayment of sale and
leaseback of equipment and transaction costs attributable to issue of shares.

46. MAJOR NON-CASH TRANSACTIONS

During the years ended December 31, 2022, 2023 and 2024 and the six months ended June 30, 2024 and 2025,
the Group endorsed bills receivables amounted to RMB38,249,000, RMB31,693,000, RMB71,500,000,
RMB33,800,000 (unaudited) and RMB67,000,000 respectively, for the settlement of purchase of property, plant and
equipment.

During the years ended December 31, 2022, 2023 and 2024 and the six months ended June 30, 2024 and 2025,
the Group entered into three, one, nine, six (unaudited) and one lease agreements for the use of leased properties for
2-3 years, 1.5 years, 1.5-7 years (unaudited), 1.5-7 years and 2 years, respectively. On the lease commencement, the
Group recognized right-of-use assets of RMB3,685,000, RMB1,489,000, RMB44,432,000, RMB21,609,000
(unaudited) and RMB28,137,000, respectively and lease liabilities of RMB3,685,000, RMB1,489,000,
RMB44,432,000, RMB21,609,000 (unaudited) and RMB28,137,000, respectively.

47. PARTICULARS OF SUBSIDIARIES

The Company

2022 2023 2024 2025
RMB’000 RMB’000 RMB’000 RMB’000

Unlisted investments, at cost
– Baili Pharmaceutical 205,320 1,089,718 1,089,718 1,089,718
– Lhasa Xinbo (Note) 4,750 4,750 4,750 4,750
– Nuoxin Bio N/A N/A N/A 100

210,070 1,094,468 1,094,468 1,094,568

Note: The Company directly holds 22.35% equity interest in Lhasa Xinbo

As at the date of this report, the Company had direct or indirect interests in the following subsidiaries.

Name of subsidiaries

Place and date
of establishment/
incorporation

Equity interest attributable to the Group

As at December 31,
As at

June 30,
2025

At date of
this

report

Issued and
fully paid share

capital/registered
capital Principal activities

2022 2023 2024
% % % % %

Directly held:
Baili Pharmaceutical PRC

August 23,
1996

100 100 100 100 100 As at December 31,
2022:

RMB105,000,000
As at December 31,
2023 and 2024 and
June 30, 2025 and
date of this report:

RMB125,000,000

Production, research
and development of
pharmaceutical
products

Nuoxin Bio PRC
March 4,
2025

N/A N/A N/A 100 100 As at
June 30, 2025:

RMB100,000
As at

date of this report:
RMB3,000,000

Provision of research
and development
services
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Name of subsidiaries

Place and date
of establishment/
incorporation

Equity interest attributable to the Group

As at December 31,
As at

June 30,
2025

At date of
this

report

Issued and
fully paid share

capital/registered
capital Principal activities

2022 2023 2024
% % % % %

Indirectly held:
Guorui Pharmaceutical PRC

December 7,
2005

100 100 100 100 100 RMB20,000,000 Production, research
and development of
pharmaceutical
products

Lhasa Xinbo PRC
August 22,
2013

100 100 100 100 100 RMB21,250,000 Sales and distribution
of pharmaceutical
products

Panku Capital Limited
(“Panku Capital”)

British Virgin
Islands
April 16, 2014

100 100 100 100 100 As at
December 31, 2022:

USD56,247,970
As at

December 31, 2023:
USD79,403,416

As at
December 31, 2024:

USD115,007,134
As at

June 30, 2025:
USD221,811,540

As at
date of this report:

USD291,631,540

Investment holding

SystImmune The U.S.
April 21, 2014

100 100 100 100 100 USD2,895 Research and
development of
pharmaceutical
products

Jingxi Pharmaceutical PRC
September 29,
2014

100 100 100 100 100 RMB5,000,000 Production, research
and development of
pharmaceutical
products

Hiatt Technology PRC
September 29,
2014

100 100 100 100 100 RMB1,000,000 Production, research
and development of
pharmaceutical
products

Baili-Bio PRC
February 21,
2017

100 100 100 100 100 As at December 31,
2022 and 2023:
RMB5,000,000

As at December 31,
2024 and June 30,

2025 and date of this
report:

RMB200,000,000

Production, research
and development of
pharmaceutical
products

Tianze Pharmaceutical PRC
November 26,
2020

100 100 100 100 100 As at December 31,
2022, 2023 and 2024:

nil
As at June 30, 2025

and date of this
report:

RMB2,000,000

Production of
pharmaceutical
products
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Conclusion

Based on our review, nothing has come to our attention that causes us to believe that the

condensed consolidated financial statements are not prepared, in all material respects, in

accordance with IAS 34.

Other Matter

The comparative condensed consolidated statement of profit or loss and other

comprehensive income, condensed consolidated statement of changes in equity and condensed

consolidated statement of cash flows for the nine months period ended September 30, 2024 and

the relevant explanatory notes included in these condensed consolidated financial statements

have not been audited or reviewed.

Deloitte Touche Tohmatsu
Certified Public Accountants

Hong Kong

November 7, 2025
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CONDENSED CONSOLIDATED STATEMENT OF PROFIT OR LOSS AND OTHER
COMPREHENSIVE INCOME

Nine months ended
September 30,

NOTES 2025 2024
RMB’000 RMB’000

(unaudited) (unaudited)

Revenue 3 2,064,604 5,661,227
Cost of sales (171,374) (190,920)

Gross profit 1,893,230 5,470,307
Other income 4 192,268 163,819
Other gains and losses, net 5 (62,699) (46,296)
Impairment losses under expected credit loss

(“ECL”) model, net of reversal 1,858 1,477
Research and development expenses (1,772,382) (931,701)
Distribution and selling expenses (157,412) (156,046)
Administrative expenses (219,890) (122,322)
Other expenses (1,673) (1,748)
Finance costs (58,892) (27,798)

(Loss) profit before tax (185,592) 4,349,692
Income tax expense 6 (308,924) (284,324)

(Loss) profit for the period attributable to
owners of the Company 7 (494,516) 4,065,368

Other comprehensive income:
Items that may be reclassified subsequently

to profit or loss:
Fair value change on bills receivables at fair value

through other comprehensive income
(“FVTOCI”), net of income tax 219 118

Exchange differences on translation from foreign
operations 4,178 15,472

Total other comprehensive income for the period 4,397 15,590

Total comprehensive (expense) income for the
period attributable to owners of the
Company (490,119) 4,080,958

(Loss) earnings per share (in RMB) 9
Basic and diluted (1.23) 10.14
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CONDENSED CONSOLIDATED STATEMENT OF FINANCIAL POSITION

NOTES

As at
September 30,

2025

As at
December 31,

2024
RMB’000 RMB’000

(unaudited) (audited)

NON-CURRENT ASSETS
Property, plant and equipment 10 647,128 550,466
Right-of-use assets 10 162,524 65,145
Investment properties 1,156 1,343
Intangible assets 5,715 2,557
Deferred tax assets 11 122,625 179,195
Deposits for acquisition of property,

plant and equipment 20,519 31,447

959,667 830,153

CURRENT ASSETS
Inventories 141,891 149,906
Right to returned goods assets 5,663 6,414
Contract costs 28,864 12,286
Trade and other receivables 12 2,204,990 350,901
Tax recoverable 18,813 26,609
Financial assets at fair value through profit or

loss (“FVTPL”) 13 72,578 –
Bills receivables at FVTOCI 5,487 20,118
Term deposits 2,803,626 2,532,974
Restricted bank balances 14 531,362 –
Cash and cash equivalents 5,546,271 3,207,998

11,359,545 6,307,206

CURRENT LIABILITIES
Borrowings 15 817,986 830,788
Trade and other payables 16 858,672 758,703
Contract liabilities 355,645 356,135
Refund liabilities 8,709 9,725
Sale and leaseback payable – 7,735
Lease liabilities 10 17,911 12,457
Tax payable 90,423 14,130
Deferred income 7,266 4,983

2,156,612 1,994,656

NET CURRENT ASSETS 9,202,933 4,312,550

TOTAL ASSETS LESS CURRENT
LIABILITIES 10,162,600 5,142,703
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NOTES

As at
September 30,

2025

As at
December 31,

2024
RMB’000 RMB’000

(unaudited) (audited)

CAPITAL AND RESERVES
Share capital 17 412,874 401,000
Reserves 6,686,215 3,457,154

Equity attributable to owners of the Company 7,099,089 3,858,154
Non-controlling interests 71,804 27,771

TOTAL EQUITY 7,170,893 3,885,925

NON-CURRENT LIABILITIES
Borrowings 15 2,810,090 1,189,430
Deferred tax liabilities 11 1,769 1,938
Lease liabilities 10 124,786 28,126
Deferred income 55,062 37,284

2,991,707 1,256,778

10,162,600 5,142,703
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CONDENSED CONSOLIDATED STATEMENT OF CHANGES IN EQUITY

Attributable to owners of the Company

Share
capital

Capital
reserve

FVTOCI
reserve

Translation
reserve

Statutory
reserve

Share-
based

payments
reserve

(Accumulated
loss)/retained

profits Sub-total

Non-
controlling

interest Total
RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000 RMB’000

(Note i) (Note ii)

As at January 1, 2024 (audited) 401,000 966,896 (312) 1,438 13,537 626 (1,231,312) 151,873 – 151,873
Profit for the period – – – – – – 4,065,368 4,065,368 – 4,065,368
Other comprehensive income

for the period – – 118 15,472 – – – 15,590 – 15,590

Total comprehensive income
for the period – – 118 15,472 – – 4,065,368 4,080,958 – 4,080,958

Share-based payments (Note 20) – – – – – (626) – (626) 9,694 9,068

As at September 30, 2024
(unaudited) 401,000 966,896 (194) 16,910 13,537 – 2,834,056 4,232,205 9,694 4,241,899

As at January 1, 2025 (audited) 401,000 966,896 (306) 834 13,537 – 2,476,193 3,858,154 27,771 3,885,925
Loss for the period – – – – – – (494,516) (494,516) – (494,516)
Other comprehensive income for

the period – – 219 4,178 – – – 4,397 – 4,397

Total comprehensive income
(expense) for the period – – 219 4,178 – – (494,516) (490,119) – (490,119)

Placement of A shares (Note 17) 11,874 3,719,180 – – – – – 3,731,054 – 3,731,054
Share-based payments (Note 20) – – – – – – – – 44,033 44,033

As at September 30, 2025
(unaudited) 412,874 4,686,076 (87) 5,012 13,537 – 1,981,677 7,099,089 71,804 7,170,893

Notes:

(i) The capital reserve as at January 1, 2024 included (i) the effect of group reorganization in prior years amounted
to RMB122,599,000 and (ii) the proceed amounted to RMB844,297,000 from listing of A shares on Shanghai
Stock Exchange in the year ended December 31, 2022.

(ii) According to the relevant laws in the People’s Republic of China (the “PRC”), companies established in the
PRC with limited liability are required to transfer at least 10% of their net profit after taxation, as determined
under the PRC accounting regulations, to a non-distributable reserve fund until the reserve balance reaches
50% of their respective registered capital. The transfer to this reserve must be made before the distribution of
a dividend to owners. Such reserve fund can be used to offset the previous years’ losses, if any, and is
non-distributable other than upon liquidation.
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CONDENSED CONSOLIDATED STATEMENT OF CASH FLOWS

Nine months ended
September 30,

2025 2024
RMB’000 RMB’000

(unaudited) (unaudited)

OPERATING ACTIVITIES
(Loss) profit before tax (185,592) 4,349,692
Adjustments for:

Interest income on bank deposits (169,902) (130,176)
Loss on bills receivables at FVTOCI reclassified

from equity upon derecognition 306 312
Loss on disposal/written-off of property, plant and

equipment 2,512 134
Impairment losses under ECL model, net of reversal (1,858) (1,477)
Allowance for inventories 22,033 11,895
Gain on fair value change of financial assets at

FVTPL (6,327) (30,675)
Depreciation of property, plant and equipment 61,888 50,596
Depreciation of investment properties 187 188
Depreciation of right-of-use assets 15,511 7,268
Amortization of intangible assets 1,544 1,375
Finance costs 58,892 27,798
Net foreign exchange loss 66,263 76,807
Share-based payments expenses 44,033 9,068
Release of assets-related government subsidies (4,316) (1,196)
Release of expense-related government subsidies – (2,843)

Operating cash flows before movements in working
capital (94,826) 4,368,766

Increase in inventories (14,018) (35,865)
Decrease in bills receivables at FVTOCI 14,544 7,168
Increase in trade and other receivables (1,880,617) (52,992)
Decrease (increase) in right to returned goods asset 751 (128)
Increase in contract costs (16,578) –
Increase in trade and other payables 113,142 17,285
Decrease in refund liabilities (1,016) (965)
(Decrease) increase in contract liabilities (490) 337,087

Cash (used in) generated from operations (1,879,108) 4,640,356
Income tax paid (168,434) (209,798)

NET CASH (USED IN) FROM OPERATING
ACTIVITIES (2,047,542) 4,430,558
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Nine months ended
September 30,

2025 2024
RMB’000 RMB’000

(unaudited) (unaudited)

INVESTING ACTIVITIES
Assets-related government subsidies received 24,377 –
Interest on bank balances received 131,135 114,292
Purchase of property, plant and equipment and

intangible assets (173,002) (38,466)
Proceeds from disposal of property, plant and

equipment 1,830 97
Purchase of financial assets at FVTPL (71,097) (1,619,270)
Proceeds from disposal of financial assets at FVTPL – 1,649,945
Placement of term deposits (2,796,440) (697,257)
Withdrawal from term deposits 2,568,619 –
Placement of restricted bank balances (886,658) (40,605)
Withdrawal from restricted bank balances 355,296 27,075

NET CASH USED IN INVESTING ACTIVITIES (845,940) (604,189)

FINANCING ACTIVITIES
Interest paid (58,334) (28,049)
New bank borrowings raised 2,252,550 1,128,930
Repayment of bank borrowings (645,250) (242,960)
Repayment of lease liabilities (10,776) (6,818)
Repayment of sale and leaseback of equipment (7,735) (40,200)
Placement of A shares 3,764,000 –
Transaction costs attributable to issue of shares (37,353) (16,219)

NET CASH FROM FINANCING ACTIVITIES 5,257,102 794,684

NET INCREASE IN CASH AND CASH
EQUIVALENTS 2,363,620 4,621,053

CASH AND CASH EQUIVALENTS AT THE
BEGINNING OF THE PERIOD 3,207,998 391,693

Effect of foreign exchange rate changes (25,347) (62,047)

CASH AND CASH EQUIVALENTS AT THE END OF
THE PERIOD 5,546,271 4,950,699

Represented by:
Bank balances and cash 4,160,225 4,752,635
Certificates of deposit 1,386,046 198,064

5,546,271 4,950,699
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Performance obligations for contracts with customers and revenue recognition policies

Sale of pharmaceutical products

Revenue from the sale of pharmaceutical products is recognized at point in time when control of the goods has
transferred, being when the goods have been shipped to the specific location and accepted, the customers have the
primary responsibility for the risks of obsolescence and loss in relation to the goods while it can request return or
refund only if the goods delivered do not meet the required quality standards.

At the point of sale, a corresponding adjustment to revenue is made for those products expected to be returned.
The Group estimates the future sales return of the products sold based on the historical experience. A refund liability
is recognized for sales in which revenue has yet to be recognized. Right to returned goods asset (and corresponding
adjustment to cost of sales) is recognized for right to recover products from customers on settling the refund liability.

The credit period granted to customers by the Group is determined based on the characteristics of customers’
credit risk and there is no significant financing component. For customers with long-term relationships, the normal
credit term granted ranges from 30 to 120 days upon delivery.

A contract liability represents the Group’s obligation to transfer goods or services to a customer for which the
Group has received consideration (or an amount of consideration is due) from the customer. All the contracts that are
unsatisfied are for periods of one year or less.

Under the standard contract terms, customers have a right to receive rebates. The Group uses its accumulated
historical experience to estimate the amount of consideration to which it will be entitled using the most likely amount.

License fee income

In December 2023, the Group entered into an agreement with an independent third party pursuant to which the
Group granted to the counterparty, amongst others, primarily an exclusive right of development and further
commercialization of iza-bren in the rest of the world except in the PRC and the U.S.. In addition, the Group entered
into collaboration arrangement with the counterparty for the development and commercialization activities of
iza-bren in the U.S. on which the contributions/rewards in relation to the activities are determined based on a fixed
percentage of costs/profits to be incurred/generated in the future. In the opinion of the management, the collaboration
arrangement constitutes a joint arrangement on which the Group shares the risks and benefits associated with such
activities in the U.S..

Iza-bren, internally discovered and developed, is the bispecific antibody-drug conjugates intended for the
treatment of various solid tumors. The consideration for the agreement comprises a fixed element (a non-refundable
and non-creditable upfront payment of US Dollar (“USD”) 800,000,000 (equivalent to approximately
RMB5,679,703,000)) (the “Upfront Payment”), several variable elements (i.e. further payments according to timing
in achievements of various clinical trial milestones, regulatory milestones, sales milestones and sales-based
royalties).

The Group determined that the consideration for the Upfront Payment relates to two performance obligations:
(1) the grant of license and (2) the transfer of manufacturing technology relating to the process for the manufacture
of iza-bren and its related products. The Group allocates the total transaction price of the Upfront Payment into two
performance obligations based on estimation of the standalone selling price for the transfer of manufacturing
technology, which a customer in the market would be willing to pay, and then applying residual approach in the
estimation of standalone selling price for the grant of license.

The revenue for grant of license, which represents a right to use the Group’s intellectual property, is recognized
at a point in time at which the license transfers. The transfer of license to the customer was completed in March 2024
and the Group recognized revenue of USD751,000,000 (equivalent to approximately RMB5,331,724,000) in relation
to the grant of license. The remaining transaction price of USD49,000,000 (equivalent to approximately
RMB347,979,000) is allocated to the performance obligation of transferring manufacturing technology, which is
recorded in contract liability and the timing of transfer is at the discretion of the customer.
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During the nine months ended September 30, 2025, the Group recognized revenue of USD250,000,000
(equivalent to approximately RMB1,776,375,000) in respect of the variable consideration for the performance
obligation of the granting of license taken into account the fact that the uncertainty associated with the variable
consideration is resolved upon initiation of global Phase II/III trials of iza-bren on September 30, 2025 and it is highly
probable that a significant reversal in the amount of cumulative revenue recognized will not occur.

The above arrangement is set out in “Iza-bren (EGFR × HER3 bispecific ADC)” under the section
“BUSINESS” of the Prospectus.

Segment information

For the purposes of resources allocation and performance assessment, Dr. Zhu Yi, the chairman and the chief
executive of the Company, being the chief operating decision maker, reviews the consolidated results and financial
position when making decisions about allocating resources and assessing performance of the Group as a whole and
hence, the Group has only one reportable segment and no further analysis of this single segment is presented.

Entity-wide disclosures

Geographical information

An analysis of the Group’s revenue from external customers, analyzed by their respective country/region of
domicile, is detailed below:

Nine months ended September 30,
2025 2024

RMB’000 RMB’000
(unaudited) (unaudited)

Revenue
– PRC 275,665 326,936
– U.S. 1,788,939 5,334,291

Total 2,064,604 5,661,227

Information about the Group’s non-current assets by geographical location of the assets is presented below:

As at
September 30,

As at
December 31,

2025 2024
RMB’000 RMB’000

(unaudited) (audited)

Non-current assets (Note)
– PRC 708,692 618,500
– U.S. 128,350 32,458

Total 837,042 650,958

Note: Non-current assets excluding deferred tax assets.

APPENDIX IB CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

– IB-11 –



4. OTHER INCOME

Nine months ended September 30,
2025 2024

RMB’000 RMB’000
(unaudited) (unaudited)

Interest income on bank deposits 169,902 130,176
Rental and rental-related income 1,227 1,333
Government grants (Note) 16,726 27,713
Release of expense-related government subsidies – 2,843
Release of assets-related government subsidies 4,316 1,196
Others 97 558

Total 192,268 163,819

Note: The government grants recognized mainly represent subsidies granted by the PRC local authorities to
support the operation activities of the Group, in which no future related cost is expected to be incurred.
The government grants with no unfulfilled conditions are recognized when payments were received or
became receivable.

5. OTHER GAINS AND LOSSES, NET

Nine months ended September 30,
2025 2024

RMB’000 RMB’000
(unaudited) (unaudited)

Loss on disposal/written-off of property, plant and equipment (2,512) (134)
Gain on fair value change of financial assets at FVTPL 6,327 30,675
Net foreign exchange loss (66,263) (76,807)
Others (251) (30)

Total (62,699) (46,296)

6. INCOME TAX EXPENSE

Nine months ended September 30,
2025 2024

RMB’000 RMB’000
(unaudited) (unaudited)

PRC Enterprise Income Tax (“EIT”)
– current tax (51) (171,010)
– over (under) provision in prior periods 2,614 (51)

U.S. EIT (255,110) (259,160)
Deferred tax (56,377) 145,897

(308,924) (284,324)

Under the Law of the PRC on Enterprise Income Tax (the “EIT Law”) and Implementation Regulation of the
EIT Law, the tax rate of the Company and the group entities established in the PRC (other than those as described
below) is 25% during the reporting period.
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8. DIVIDENDS

No dividends were paid, declared or proposed during both reporting periods. The directors of the Company
have determined that no dividend will be paid in respect of the current reporting period.

9. (LOSS) EARNINGS PER SHARE

The calculation of the basic (loss) earnings per share attributable to owners of the Company is based on the
following data:

Nine months ended September 30,
2025 2024

RMB’000 RMB’000
(unaudited) (unaudited)

(Loss) earnings for the period:
(Loss) earnings for the purpose of basic (loss) earnings per

share (494,516) 4,065,368

Number of shares (’000)
Weighted average number of ordinary shares for the purpose

of basic (loss) earnings per share 401,655 401,000

Diluted (loss) earnings per share for both periods is same as the basic (loss) earnings per share as (i) the effect
of assumed exercise of share options granted by SystImmune is not significant for loss per share for the nine months
ended September 30, 2025 and (ii) the assumed exercise of share options granted by SystImmune would result in an
increase in earnings per share for the nine months ended September 30, 2024.

10. PROPERTY, PLANT AND EQUIPMENT/RIGHT-OF-USE ASSETS/LEASE LIABILITIES

During the reporting period, the Group incurred RMB162,892,000 for acquisition of property, plant and
equipment (nine months ended September 30, 2024: RMB47,287,000) mainly comprising of RMB149,716,000 for
equipment upgrading research and production program (nine months ended September 30, 2024: RMB16,315,000).

During the reporting period, the Group disposed of/wrote off property, plant and equipment with carrying
values amounted to RMB4,342,000 (nine months ended September 30, 2024: RMB231,000), resulting in a loss on
disposal/written-off of property, plant and equipment of RMB2,512,000 (nine months ended September 30, 2024:
RMB134,000).

During the reporting period, the Group entered into several new lease agreements for buildings with lease
terms ranged from 24 to 204 months (nine months ended September 30, 2024: 12 to 48 months). On the date of lease
commencement, the Group recognised right-of-use assets and lease liabilities of RMB112,890,000 (nine months
ended September 30, 2024: RMB23,604,000), respectively.
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For the purpose of presentation in the condensed consolidated statement of financial position, certain deferred
tax assets and liabilities have been offset. The following is the analysis of the deferred tax balances for financial
reporting purposes:

As at
September 30,

As at
December 31,

2025 2024
RMB’000 RMB’000

(unaudited) (audited)

Deferred tax assets 122,625 179,195
Deferred tax liabilities (1,769) (1,938)

120,856 177,257

12. TRADE AND OTHER RECEIVABLES

As at
September 30,

As at
December 31,

2025 2024
RMB’000 RMB’000

(unaudited) (audited)

Trade receivables – contract with customers 1,868,658 118,328
Less: allowance for credit losses (10,494) (11,613)

1,858,164 106,715

Bills receivables 9,799 12,506
Less: allowance for credit losses (492) (625)

9,307 11,881

Other receivables (Note) 45,080 49,885
Less: allowance for credit losses (2,821) (3,427)

42,259 46,458

Prepayments to suppliers 109,524 81,590
Value-added tax recoverable 150,077 75,543
Prepaid expenses 1,176 1,801
Deferred issue costs 34,483 26,913

2,204,990 350,901

Note: The balance mainly includes receivables from a cost sharing arrangement in respect of the collaboration
of development and commercialization of iza-bren with an independent third party amounted to
RMB22,084,000 (December 31, 2024: RMB27,564,000).
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The following is an aging analysis of trade receivables and bills receivables (net of allowance for credit losses)
presented based on the dates of goods delivery at the end of each reporting period:

As at
September 30,

As at
December 31,

2025 2024
RMB’000 RMB’000

(unaudited) (audited)

Within 1 year 1,865,448 116,245
1-2 years 1,529 1,669
2-3 years 211 350
Over 3 years 283 332

1,867,471 118,596

The normal credit term to the customers ranged between 30 to 120 days. The Group does not hold any
collateral over these balances.

13. FINANCIAL ASSETS AT FVTPL

As at
September 30,

As at
December 31,

2025 2024
RMB’000 RMB’000

(unaudited) (audited)

Foreign currency forward contracts (Note 1) 1,300 –
Money market fund (Note 2) 71,278 –

72,578 –

Notes:

1. During the nine months ended September 30, 2025, the Group entered into several foreign currency
forward contracts with a reputable bank, which entitled the Group to sell USD for HK$ to the bank at
a predetermined exchange rate upon maturity of the contracts. The contracts are not designated as a
hedging instrument by the management and is recognized as financial assets at FVTPL accordingly as
at September 30, 2025. Major items of the contracts are detailed as follows.

Notional amount Maturity Exchange rates

sell USD30,000,000 March 19, 2026 HK$7.7760:USD1.0000
sell USD70,000,000 December 4, 2025 HK$7.7985:USD1.0000

2. The money market fund is purchased from a reputable bank with maturities within 3 months.

14. RESTRICTED BANK BALANCES

Restricted bank balances represent amounts of RMB498,398,000 pledged to banks for fulfilling foreign
currency forward contracts and amounts of RMB32,964,000 pledged to banks for issuing letter of credit. Restricted
bank balances as at September 30, 2025 carry interest at prevailing market rates ranging from 3.16% to 3.34% per
annum.
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15. BORROWINGS

During the current reporting period, the Group obtained new bank loans amounting to RMB2,252,550,000
(nine months ended September 30, 2024: RMB1,128,930,000) and repaid bank loans amounting to RMB645,250,000
(nine months ended September 30, 2024: RMB242,960,000). As at September 30, 2025, the borrowings carry interest
at fixed rates ranging from 2.35% to 2.85% per annum (December 31, 2024: 2.35% to 2.95%) and variable market
rates ranging from 2.35% to 2.95% per annum (December 31, 2024: 2.60% to 3.95%), and are repayable in
instalments over a period of one to five years.

16. TRADE AND OTHER PAYABLES

As at
September 30,

As at
December 31,

2025 2024
RMB’000 RMB’000

(unaudited) (audited)

Trade payables 82,193 113,797
Trade payables settled with endorsed bills 6,553 7,476
Bills payables 80,361 105,450

169,107 226,723

Salaries and wages payables 80,503 79,479
Other tax payables 17,383 17,661
Accruals 408,272 241,303
Accrual for promotional cost 65,925 98,631
Consideration payable for acquisition of property, plant

and equipment 30,367 30,031
Deposits from suppliers 70,883 52,600
Accrual for issue costs 10,580 7,417
Other payables 5,652 4,858

689,565 531,980

858,672 758,703

The normal credit term to the Group ranged between 30 to 180 days.

The following is an aging analysis of trade payables/bills payables presented based on the invoice
date/issuance date at the end of each reporting period:

As at
September 30,

As at
December 31,

2025 2024
RMB’000 RMB’000

(unaudited) (audited)

Within 1 year 168,228 223,998
1-2 years 716 2,527
2-3 years 41 63
Over 3 years 122 135

169,107 226,723

As at December 31, 2024 and September 30, 2025, the Group’s bills payables were issued by banks with
maturities within six months.
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17. SHARE CAPITAL

Number of shares Share capital
’000 RMB’000

Ordinary shares of RMB1 each

Registered:
At January 1, 2024 (audited) and December 31, 2024

(audited) 401,000 401,000
Increase on placement of A shares (Note) 11,874 11,874

At September 30, 2025 (unaudited) 412,874 412,874

Issued and fully paid:
At January 1, 2024 (audited) and December 31, 2024

(audited) 401,000 401,000
Increase on placement of A shares (Note) 11,874 11,874

At September 30, 2025 (unaudited) 412,874 412,874

Note: In September 2025, the Company completed a placement of A shares upon which a total of 11,873,817
A shares were issued to several investors at a price of RMB317 per share for gross proceeds of
RMB3,764,000,000. The net proceeds from the placement amounted to RMB3,731,054,000 after
deducting the transaction costs amounted to RMB32,946,000.

18. RELATED PARTIES’ TRANSACTIONS

Details of transactions between the Group and other related parties are disclosed below.

a) Transactions with related parties

As at December 31, 2024, Dr. Zhu Yi provided financial guarantees in respect of sale and leaseback payables
of the Group amounted to RMB7,735,000. Such financial guarantees had been released upon repayment of the sale
and leaseback payable in January 2025 and none of the related parties of the Group provided financial guarantees to
the Group as at September 30, 2025.

b) Compensation of key management personnel

The remuneration of key management personnel of the Group during the reporting period was as follows:

Nine months ended September 30,
2025 2024

RMB’000 RMB’000
(unaudited) (unaudited)

Salaries and allowance 7,895 4,294
Share-based payments 26,671 217
Retirement benefit 253 174

34,819 4,685

Key management represents certain executive directors of the Company who are the senior management
personnel of the Group. The remuneration of key management is determined with reference to the performance of the
Group and of the individual.
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19. CAPITAL COMMITMENTS

As at
September 30,

As at
December 31,

2025 2024
RMB’000 RMB’000

(unaudited) (audited)

Capital expenditure in respect of:
the acquisition of property, plant and equipment and
intangible assets contracted for but not provided in the
condensed consolidated financial statements 52,176 34,926

20. SHARE-BASED PAYMENTS

Equity-settled share option scheme of a subsidiary of the Company

Since 2014, SystImmune, a wholly-owned subsidiary of the Company in the U.S., entered into share option
arrangements with certain eligible employees to recognize their contributions and to strive for the future development
of the Group’s overseas operations. The maximum number of share options of SystImmune that may be granted under
the share option arrangements shall be 44,002,000 in aggregate at September 30, 2025 and December 31, 2024,
respectively. The share options of SystImmune were awarded under three tranches: awards issued before September
2018 with a vesting period of five years (“Tranche 1”), awards issued after September 2018 with a vest period of six
years (“Tranche 2”) and awards issued after January 2024 with a vest period of four years (“Tranche 3”). Under
Tranche 1, 20% and 20% of the share options shall vest and become exercisable on the first and second anniversaries
of grant date, respectively; and at the third anniversary of grant date, the remaining 60% of the share options shall
vest over the next 24 months and become exercisable at the end of each month. Under Tranche 2, 20% and 20% of
the share options shall vest and become exercisable on the second and third anniversaries of grant date, respectively;
and at the fourth anniversary of grant date, the remaining 60% of the share options shall vest over the next 24 months
and become exercisable at the end of each month. Under Tranche 3, 15%, 25%, 25% and 35% of the share options
shall vest and become exercisable on the first, second, third and fourth anniversaries of grant date, respectively.
Should all of the share options outstanding at December 31, 2024 and September 30, 2025 were exercised by the
eligible employees, the Company would hold 93.94% and 92.29% effective interest in SystImmune, respectively.

The following table discloses movements of the granted share options during each reporting period:

Total

At January 1, 2024 (audited) 872,250
Granted during the period 12,193,465
Forfeited during the period (177,000)

At September 30, 2024 (unaudited) 12,888,715

At January 1, 2025 (audited) 25,852,988
Granted during the period 698,200
Forfeited during the period (405,000)

At September 30, 2025 (unaudited) 26,146,188
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As at September 30, 2025, the weighted average exercise prices per share option for outstanding share options
is USD0.61 (December 31, 2024: USD0.61).

As at September 30, 2025, the exercisable share options is 167,000 (December 31, 2024: 161,300) and the
weighted average exercise price per share option is USD0.28 (December 31, 2024: USD0.28). No eligible employees
exercised their exercisable share options during both periods.

The estimated fair value of the share options granted during the current reporting period is RMB4,143,000
(nine months ended September 30, 2024: RMB60,979,000), as determined based on certain batches of share options
granted in 2024, as disclosed in Appendix IA to the prospectus.

Share options outstanding at September 30, 2025 had a weighted average remaining contractual life of 8.85
years (December 31, 2024: 9.66 years).

During the current reporting period, the Group recognized a total expense of RMB44,033,000 for the nine
months ended September 30, 2025 (nine months ended September 30, 2024: RMB9,068,000) in the profit or loss
against the share-based payments reserve of SystImmune, which is presented under non-controlling interests of the
Group.

21. FAIR VALUE MEASUREMENT OF FINANCIAL INSTRUMENTS

The management of the Group have closely monitored and determined the appropriate valuation techniques
and inputs for fair value measurements.

In estimating the fair value of financial instruments, the Group uses market-observable data to the extent it is
available. The following table gives information about how the fair values of these financial assets are determined
(in particular, the valuation technique(s) and inputs used).

The fair values of these financial assets and financial liabilities are determined (in particular, the valuation
technique(s) and inputs used), as well as the level of the fair value hierarchy into which the fair value measurements
are categorised (Levels 1 to 3) based on the degree to which the inputs to the fair value measurements is observable.

• Level 1 fair value measurements are based on quoted prices (unadjusted) in active market for identical
assets or liabilities;

• Level 2 fair value measurements are those derived from inputs other than quoted prices included within
Level 1 that are observable for the asset or liability, either directly (i.e. as prices) or indirectly (i.e.
derived from prices); and

• Level 3 fair value measurements are those derived from valuation techniques that include inputs for the
asset or liability that are not based on observable market data (unobservable inputs).

Fair value of the Group’s financial assets and financial liabilities that are measured at fair value on a recurring
basis

Financial assets
Fair value as at Fair value

hierarchy

Valuation
technique(s) and
key input(s)September 30, December 31,

2025 2024
RMB’000 RMB’000

(unaudited) (audited)

Bills receivables at
FVTOCI

Assets-
RMB5,487,000

Assets-
RMB20,118,000

Level 2 Discounted cash flow.
Future cash flows are
estimated based on
discount rate observed
in the available
market.
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Financial assets
Fair value as at Fair value

hierarchy

Valuation
technique(s) and
key input(s)September 30, December 31,

2025 2024
RMB’000 RMB’000

(unaudited) (audited)

Foreign currency forward
contracts

Assets
RMB1,300,000

nil Level 2 Discounted cash flow.
Future cash flows are
estimated based on
forward exchange
rates (from observable
forward exchange
rates at the end of
reporting period) and
contracted forward
rates, discounted at a
rate that reflects the
credit risk of various
counterparties.

Money market fund Assets
RMB71,278,000

nil Level 2 Quoted value
provided by financial
institution.

Fair value of financial assets and financial liabilities that are not measured at fair value on a recurring basis
(but fair value disclosures are required)

The management considers that the carrying amounts of financial assets and financial liabilities at amortized
cost recognized in the condensed consolidated statement of financial position approximate their fair values.

22. EVENTS AFTER REPORTING PERIOD

The Group has no significant event took place subsequent to September 30, 2025.
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The information set out in this Appendix does not form part of the accountants’ report on
the historical financial information of the Group for each of the three years ended
December 31, 2024 and the six months ended June 30, 2025 (the “Accountants’ Report”)
prepared by Deloitte Touche Tohmatsu, Certified Public Accountants, Hong Kong, the
Reporting Accountants of the Company, as set forth in Appendix IA to this prospectus, and is
included herein for information only.

The unaudited pro forma financial information should be read in conjunction with the
section headed “Financial Information” in this prospectus and the Accountants’ Report set out
in Appendix IA to this prospectus.

A. UNAUDITED PRO FORMA STATEMENT OF ADJUSTED CONSOLIDATED NET
TANGIBLE ASSETS OF THE GROUP ATTRIBUTABLE TO OWNERS OF THE
COMPANY

The following unaudited pro forma statement of adjusted consolidated net tangible assets
of the Group attributable to owners of the Company prepared in accordance with paragraph
4.29 of the Listing Rules is for illustration only, and is set out in this appendix to illustrate the
effect of the proposed Global Offering (as defined in this prospectus) on the audited
consolidated net tangible assets of the Group attributable to owners of the Company as at June
30, 2025 as if the Global Offering had taken place on such date.

The unaudited pro forma statement of adjusted consolidated net tangible assets of the
Group attributable to owners of the Company has been prepared for illustrative purposes only
and, because of its hypothetical nature, it may not give a true picture of the consolidated net
tangible assets of the Group attributable to owners of the Company as at June 30, 2025 or as
at any subsequent dates following the Global Offering.

The following unaudited pro forma statement of adjusted consolidated net tangible assets
of the Group attributable to owners of the Company is prepared based on the audited
consolidated net tangible assets of the Group attributable to owners of the Company as at June
30, 2025 as derived from the Accountants’ Report as set out in Appendix IA to this prospectus,
and adjusted as described below.

Audited
consolidated net

tangible assets of
the Group

attributable to the
owners of the

Company as at
June 30, 2025

Estimated net
proceeds from

the Global
Offering

Unaudited pro
forma adjusted

consolidated net
tangible assets of

the Group
attributable to the

owners of the
Company

Unaudited pro forma
adjusted consolidated net

tangible assets of the
Group attributable to the

owners of the
Company per Share

RMB’000 RMB’000 RMB’000 RMB HK$
Note 1 Note 2 Note 3 Note 4

Based on a minimum offer
price of HK$347.50 per
Share 2,734,539 2,595,020 5,329,559 13.0 14.3

Based on a maximum offer
price of HK$389.00 per
Share 2,734,539 2,910,439 5,644,978 13.8 15.1
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Notes:

(1) The amount is based on the audited consolidated net assets of the Group attributable to the owners of the
Company as at June 30, 2025 amounting to approximately RMB2,740,812,000 less intangible assets of
approximately RMB6,273,000 as at June 30, 2025, as extracted from the Accountants’ Report of the Group set
out in Appendix IA to this prospectus.

(2) The estimated net proceeds from the Global Offering are based on 8,634,300 H Shares to be issued at a
minimum offer price of HK$347.50 (equivalent to approximately RMB317.01) or a maximum offer price of
HK$389.00 (equivalent to approximately RMB354.87) per H Share, respectively, after deduction of the
estimated listing expenses and share issue costs (including underwriting fees and commissions and other listing
related expenses) incurred or expected to be incurred by the Group, other than listing expenses which had been
recognized in profit or loss up to June 30, 2025.

For the purpose of calculating the estimated net proceeds from the Global Offering, the translation of HK$ into
Renminbi was made at the exchange rate of HK$1.09617 to RMB1.00000, being the foreign exchange rate
prevailing on October 31, 2025 with reference to the rate published by the People’s Bank of China. No
representation is made that the HK$ amounts have been, could have been or could be converted to RMB, or
vice versa, at that rate or at any other rates or at all.

(3) The unaudited pro forma adjusted consolidated net tangible assets of the Group attributable to owners of the
Company as at June 30, 2025 per Share is arrived at on the basis of 409,634,300 Shares in total, assuming that
the issuance of 8,634,300 H Shares pursuant to the Global Offering had been completed on June 30, 2025.

(4) The unaudited pro forma adjusted consolidated net tangible assets of the Group attributable to owners of the
Company as at June 30, 2025 per Share are converted to HK$ at the rate of RMB0.91227 to HK$1.00000
(being the exchange rate prevailing on October 31, 2025 with reference to the rate published by the People’s
Bank of China). No representation is made that the RMB amounts have been, could have been or could be
converted to HK$, or vice versa, at that rate or at any other rates or at all.

(5) No adjustment has been made to unaudited pro forma adjusted consolidated net tangible assets of the Group
attributable to owners of the Company as at June 30, 2025 to reflect any trading result or other transactions
of the Group entered into subsequent to June 30, 2025. In particular, the unaudited pro forma adjusted
consolidated net tangible assets of the Group attributable to owners of the Company on the table as shown on
above have not been adjusted to show the effect of the following:

In September 2025, the Company completed a placement of A Shares to raise funds for R&D projects of
innovative drugs, advancing the Company’s innovative drug development process and further enhancing its
core competitiveness. A total of 11,873,817 A Shares were issued in the placement to 18 investors at a price
of RMB317.00 per A Share for gross proceeds of approximately RMB3,764,000,000. For further details, please
see “History, Development and Corporate Structure – Major Shareholding Changes Of Our Company – 8.
Placement of A Shares in September 2025.”

Assuming the placement of A shares had been completed on June 30, 2025, (i) the unaudited pro forma
consolidated net tangible assets of the Group attributable to owners of the Company as at June 30, 2025 would
be adjusted by a total amount of RMB3,731,054,000 to RMB9,060,613,000 and RMB9,376,032,000 based on
the minimum and the maximum offer price of HK$347.50 and HK$389.00 per H Share, respectively and (ii)
the total number of Shares used in the calculation of the unaudited pro forma consolidated net tangible assets
of the Group attributable to owners of the Company as at June 30, 2025 per Share would be 421,508,117
Shares, comprising 401,000,000 A shares in issue as at June 30, 2025, 11,873,817 A shares issued in September
2025 and 8,634,300 H Shares to be issued pursuant to the Global Offering, respectively. The unaudited pro
forma adjusted consolidated net tangible assets of the Group attributable to owners of the Company per Share
would have been RMB21.5 (equivalent to approximately HK$23.6) and RMB22.2 (equivalent to
approximately HK$24.3), based on the minimum and maximum offer price of HK$347.50 and HK$389.00 per
H Share, respectively.

All the amounts in this note have been converted from RMB to HK at the rate of RMB1.00000 to HK$1.09617,
which was the exchange rate prevailing on October 31, 2025 with reference to the rate published by the
People’s Bank of China. No representation is made that RMB amounts have been, could have been or could
be converted to HK$, or vice versa, at that rate or at any other rates or at all.
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Our Independence and Quality Management

We have complied with the independence and other ethical requirements of the “Code of

Ethics for Professional Accountants” issued by the HKICPA, which is founded on fundamental

principles of integrity, objectivity, professional competence and due care, confidentiality and

professional behavior.

Our firm applies Hong Kong Standard on Quality Management (HKSQM) 1 “Quality

Management for Firms that Perform Audits or Reviews of Financial Statements, or Other

Assurance or Related Services Engagements” issued by the HKICPA, which requires the firm

to design, implement and operate a system of quality management including policies and

procedures regarding compliance with ethical requirements, professional standards and

applicable legal and regulatory requirements.

Reporting Accountants’ Responsibilities

Our responsibility is to express an opinion, as required by paragraph 4.29(7) of the

Listing Rules, on the unaudited pro forma financial information and to report our opinion to

you. We do not accept any responsibility for any reports previously given by us on any

financial information used in the compilation of the unaudited pro forma financial information

beyond that owed to those to whom those reports were addressed by us at the dates of their

issue.

We conducted our engagement in accordance with Hong Kong Standard on Assurance

Engagements 3420 “Assurance Engagements to Report on the Compilation of Pro Forma

Financial Information Included in a Prospectus” issued by the HKICPA. This standard requires

that the reporting accountants plan and perform procedures to obtain reasonable assurance

about whether the Directors have compiled the unaudited pro forma financial information in

accordance with paragraph 4.29 of the Listing Rules and with reference to AG 7 issued by the

HKICPA.

For purposes of this engagement, we are not responsible for updating or reissuing any

reports or opinions on any historical financial information used in compiling the unaudited pro

forma financial information, nor have we, in the course of this engagement, performed an audit

or review of the financial information used in compiling the unaudited pro forma financial

information.

The purpose of unaudited pro forma financial information included in an investment

circular is solely to illustrate the impact of a significant event or transaction on unadjusted

financial information of the Group as if the event had occurred or the transaction had been

undertaken at an earlier date selected for purposes of the illustration. Accordingly, we do not

provide any assurance that the actual outcome of the event or transaction at June 30, 2025

would have been as presented.
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A reasonable assurance engagement to report on whether the unaudited pro forma

financial information has been properly compiled on the basis of the applicable criteria

involves performing procedures to assess whether the applicable criteria used by the Directors

in the compilation of the unaudited pro forma financial information provide a reasonable basis

for presenting the significant effects directly attributable to the event or transaction, and to

obtain sufficient appropriate evidence about whether:

• the related pro forma adjustments give appropriate effect to those criteria; and

• the unaudited pro forma financial information reflects the proper application of

those adjustments to the unadjusted financial information.

The procedures selected depend on the reporting accountants’ judgment, having regard to

the reporting accountants’ understanding of the nature of the Group, the event or transaction

in respect of which the unaudited pro forma financial information has been compiled, and other

relevant engagement circumstances.

The engagement also involves evaluating the overall presentation of the unaudited pro

forma financial information.

We believe that the evidence we have obtained is sufficient and appropriate to provide a

basis for our opinion.

Opinion

In our opinion:

(a) the unaudited pro forma financial information has been properly compiled on the

basis stated;

(b) such basis is consistent with the accounting policies of the Group; and

(c) the adjustments are appropriate for the purposes of the unaudited pro forma financial

information as disclosed pursuant to paragraph 4.29(1) of the Listing Rules.

Deloitte Touche Tohmatsu
Certified Public Accountants

Hong Kong, November 7, 2025
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The ministries and commissions of the State Council, PBOC, National Audit Office of the
PRC as well as the other organs endowed with administrative functions directly under the State
Council may, in accordance with the laws as well as the administrative regulations, decisions
and orders of the State Council and within the limits of their power, formulate rules.

The people’s congresses of cities divided into districts and their respective standing
committees may formulate local regulations in terms of urban and rural development and
management, environmental protection, and historical and cultural protection based on the
specific circumstances and actual requirements of such cities, which will become enforceable
after being reported to and approved by the standing committees of the people’s congresses of
the relevant provinces or autonomous regions but such local regulations shall conform with the
Constitution, laws, administrative regulations, and the relevant local regulations of the relevant
provinces or autonomous regions. People’s congresses of national autonomous areas have the
power to enact autonomous regulations and separate regulations in light of the political,
economic and cultural characteristics of the nationality (nationalities) in the areas concerned.

The people’s governments of the provinces, autonomous regions, and municipalities
directly under the central government and the cities divided into districts or autonomous
prefectures may enact rules, in accordance with laws, administrative regulations and the local
regulations of their respective provinces, autonomous regions or municipalities. The
Constitution has supreme legal authority and no laws, administrative regulations, local
regulations, autonomous regulations or separate regulations may contravene the Constitution.

The authority of laws is greater than that of administrative regulations, local regulations
and rules. The authority of administrative regulations is greater than that of local regulations
and rules. The authority of local regulations is greater than that of the rules of the local
governments at or below the corresponding level. The authority of the rules enacted by the
people’s governments of the provinces or autonomous regions is greater than that of the rules
enacted by the people’s governments of the city divided into districts or autonomous prefecture
within the administrative areas of the provinces and the autonomous regions.

The NPC has the power to alter or annul any inappropriate laws enacted by the SCNPC,
and to annul any autonomous regulations or separate regulations which have been approved by
the SCNPC but which contravene the Constitution or the Legislation Law. The SCNPC has the
power to annul any administrative regulations that contravene the Constitution and laws, to
annul any local regulations that contravene the Constitution, laws or administrative
regulations, and to annul any autonomous regulations or local regulations which have been
approved by the standing committees of the people’s congresses of the relevant provinces,
autonomous regions or municipalities directly under the central government, but which
contravene the Constitution and the Legislation Law. The State Council has the power to alter
or annul any inappropriate ministerial rules and rules of local governments. The people’s
congresses of provinces, autonomous regions or municipalities directly under the central
government have the power to alter or annul any inappropriate local regulations enacted or
approved by their respective standing committees. The people’s governments of provinces and
autonomous regions have the power to alter or annul any inappropriate rules enacted by the
people’s governments at a lower level.
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General

A joint stock limited company refers to an enterprise legal person incorporated in

accordance with the Company Law with its registered capital divided into shares of equal par

value. The liability of its shareholders is limited to the amount of shares held by them and the

company is liable to its creditors for an amount equal to the total value of its assets.

A joint stock limited company shall conduct its business in accordance with laws and

administrative regulations. It may invest in other limited liability companies and joint stock

limited companies and its liabilities with respect to such invested companies are limited to the

amount invested. Unless otherwise provided by laws, the joint stock limited company may not

be a contributor that undertakes joint and several liabilities for the debts of the invested

companies.

Incorporation

A joint stock limited company may be incorporated by promotion or public subscription.

A joint stock limited company may be incorporated by a minimum of two but not more

than 200 promoters, and at least half of the promoters must have residence within the PRC.

The promoters must convene an inaugural meeting within 30 days after the issued shares

have been fully paid up and must give notice to all subscribers or make an announcement of

the date of the inaugural meeting 15 days before the meeting. The inaugural meeting may be

convened only with the presence of promoters or subscribers representing at least half of the

shares in the company. At the inaugural meeting, matters including the adoption of articles of

association and the election of members of the board of directors and members of the board of

supervisors of the company will be dealt with. All resolutions of the meeting require the

approval of subscribers with more than half of the voting rights present at the meeting.

Within 30 days after the conclusion of the inaugural meeting, the board of directors must

apply to the registration authority for registration of the establishment of the joint stock limited

company. A company is formally established, and has the status of a legal person, after the

business license has been issued by the relevant registration authority. Joint stock limited

companies established by the subscription method shall file the approval on the offering of

shares issued by the securities administration department of the State Council with the

company registration authority for record.

A joint stock limited company’s promoters shall be liable for: (i) the payment of all

expenses and debts incurred in the incorporation process jointly and severally if the company

cannot be incorporated; (ii) the refund of subscription monies to the subscribers, together with

interest, at bank rates for a deposit of the same term jointly and severally if the company cannot

be incorporated; and (iii) damages suffered by the company as a result of the default of the

promoters in the course of incorporation of the company. According to the Interim Provisional
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• the serial numbers of shares held by each shareholder; and

• the date on which each shareholder acquired the shares.

Reduction of Registered Capital

A company may reduce its registered capital in accordance with the following procedures

prescribed by the Company Law:

• the company shall prepare a balance sheet and an inventory of the assets;

• the reduction of registered capital shall be approved by a general meeting;

• the company shall inform its creditors of the reduction in registered capital within

10 days and publish an announcement of the reduction in the newspaper within 30

days after the shareholders’ resolution approving the reduction has been passed;

• creditors shall within 30 days after receiving the notice, or within 45 days of the

public announcement if no notice has been received, require the company to pay its

debts or provide corresponding guarantees covering the debts;

• the company shall apply to the relevant administration of registration for the

registration of the reduction in registered capital.

Repurchase of Shares

According to the Guidelines, a joint stock limited company may not purchase its shares

other than for one of the following purposes: (i) to reduce its registered capital; (ii) to merge

with another company that holds its shares; (iii) to grant its shares for carrying out an employee

stock ownership plan or equity incentive plan; (iv) to purchase its shares from shareholders

who vote against the resolution regarding the merger or division with other companies at a

general meeting; (v) to apply shares for conversion of convertible corporate bonds issued by

a listed company; and (vi) to maintain the company value and protect the shareholders’

interests of a listed company as necessary.

Repurchase of its own shares on the grounds set out in (i) and (ii) above shall be subject

to resolution passed by the general meeting; repurchase of its own shares on the grounds set

out in (iii), (v) or (vi) above shall be subject to a resolution of the company’s board of directors

made by a two-third majority of directors attending the meeting in accordance with the

provisions of the company’s articles of association or as authorized by the general meeting.
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Following the repurchase of its own shares in accordance with (i) above, such shares shall

be canceled within 10 days from the date of repurchase; the shares shall be transferred or

canceled within six months if the repurchase of its own shares is in accordance with either (ii)

or (iv) above; and the shares repurchased in accordance with (iii), (v) or (vi) above shall not

exceed 10% of the company’s total issued shares, and shall be transferred or canceled within

three years.

A listed company shall perform its obligation of information disclosure according to the

provisions of the Securities Law when repurchasing its own shares. In the event the repurchase

of its own shares is in accordance with (iii), (v) or (vi) above, centralized public trading shall

be adopted.

A company shall not accept its own shares as the subject matter of a mortgage.

Transfer of Shares

Shares held by shareholders may be transferred in accordance with the relevant laws and

regulations. Pursuant to the Company Law, transfer of shares by shareholders shall be carried

out at a legally established securities exchange or in other ways stipulated by the State Council.

No modifications of registration in the share register caused by transfer of registered

shares shall be carried out within 20 days prior to the convening of a general meeting or 5 days

prior to the base date for determination of dividend distributions. However, where there are

separate provisions by law on alternation of registration in the share register of listed

companies, those provisions shall prevail.

According to the Company Law, shares issued prior to the public issuance of shares shall

not be transferred within 1 year from the date of the joint stock limited company’s listing on

a stock exchange. Directors, supervisors and the senior management shall declare to the

company their shareholdings in the company and any changes of such shareholdings; they shall

not transfer more than 25% of all the shares they hold in the company annually during their

tenure; and they shall not transfer the shares they hold within one year from the date on which

the company’s shares are listed and commenced trading on a stock exchange, nor within

6 months after their resignation from their positions with the company.

Shareholders

According to the Company Law and the Guidelines, the rights of holders of ordinary

shares of a joint stock limited company include:

• the right to attend or appoint a proxy to attend general meetings and to vote thereat;

• the right to transfer shares in accordance with laws, administrative regulations and

provisions of the articles of association;
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• the right to inspect the company’s articles of association, share register, counterfoil

of company debentures, minutes of general meetings, resolutions of meetings of the

board of directors, resolutions of meetings of the board of supervisors and financial

and accounting reports and to make proposals or enquiries on the company’s

operations;

• the right to bring an action in the people’s court to rescind resolutions passed by

general meetings and board of directors where the articles of association is violated

by the above resolutions;

• the right to receive dividends and other types of interest distributed in proportion to

the number of shares held;

• in the event of the termination or liquidation of the company, the right to participate

in the distribution of residual properties of the company in proportion to the number

of shares held; and

• other rights granted by laws, administrative regulations, other regulatory documents

and the company’s articles of association.

The obligations of a shareholder include the obligation to abide by the Company’s articles

of association, to pay the subscription moneys in respect of the shares subscribed for and in

accordance with the form of making capital contributions, to be liable for the company’s debts

and liabilities to the extent of the amount of his or her subscribed shares and any other

shareholders’ obligation specified in the company’s articles of association.

General Meetings

The general meeting is the organ of authority of the company, which exercises its powers

in accordance with the Company Law. According to the Company Law, the general meeting

exercises the following principal powers:

• to elect or remove the directors and supervisors (other than the representative of the

employees of the company) and to decide on matters relating to the remuneration of

directors and supervisors;

• to examine and approve reports of the board of directors;

• to examine and approve reports of the board of supervisors;

• to examine and approve the company’s proposals for profit distribution plans and

loss recovery plans;

• to decide on any increase or reduction of the company’s registered capital;
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• to decide on the issue of bonds by the company;

• to decide on issues such as merger, division, dissolution and liquidation of the

company and other matters;

• to amend the company’s articles of association; and

• other powers as provided for in the articles of association.

According to the Guidelines, annual general meeting is required to be held once every

year; extraordinary general meeting is required to be held within two months after the

occurrence of any of the following:

• the number of directors is less than the number stipulated by the law or less than two

thirds of the number specified in the articles of association;

• the aggregate losses of the company which are not recovered reach one-third of the

company’s total paid-in registered capital;

• when shareholders individually or in aggregate holding 10% or more of the

company’s shares request the convening of an extraordinary general meeting;

• whenever the board of directors deems necessary;

• when the board of supervisors so requests; or

• other circumstances as provided for in the articles of associations.

According to the Company Law, general meetings shall be convened by the board of

directors, and presided over by the chairman of the board of directors. In the event that the

chairman is incapable of performing or does not perform his duties, the meeting shall be

presided over by the vice chairman. In the event that the vice chairman is incapable of

performing or not performing his duties, a director nominated by more than half of directors

shall preside over the meeting.

Where the board of directors is incapable of performing or not performing its duties of

convening the general meeting, the board of supervisors shall convene and preside over such

meeting in a timely manner. In case the board of supervisors fails to convene and preside over

such meeting, shareholders alone or in aggregate holding more than 10% of the company’s

shares for 90 days consecutively may unilaterally convene and preside over such meeting.
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According the Company Law, notice of annual general meeting shall state the time and

venue of and matters to be considered at the meeting and shall be given to all shareholders 20

days before the meeting. Notice of extraordinary general meetings shall be given to all

shareholders 15 days prior to the meeting.

There is no specific provision in the Company Law regarding the number of shareholders

constituting a quorum in a general meeting.

According to the Company Law, shareholders present at general meeting have one vote

for each share they hold, save that shares held by the company are not entitled to any voting

rights.

Pursuant to the provisions of the articles of association or a resolution of the general

meeting, the accumulative voting system may be adopted for the election of directors and

supervisors at the general meeting. Under the accumulative voting system, each share shall be

entitled to vote equivalent to the number of directors or supervisors to be elected at the general

meeting and shareholders may consolidate their voting rights when casting a vote.

Pursuant to the Company Law, resolutions of the general meeting shall be adopted by

more than half of the voting rights held by the shareholders present at the meeting. However,

resolutions of the general meeting regarding the following matters shall be adopted by more

than two-thirds of the voting rights held by the shareholders present at the meeting: (i)

amendments to the articles of association; (ii) the increase or decrease of registered capital;

(iii) the merger, division, dissolution, liquidation or change in the form of the company; (iv)

other circumstances as provided for in the articles of associations.

According to the Company Law, meeting minutes shall be prepared in respect of decisions

on matters discussed at the general meeting. The chairman of the meeting and directors

attending the meeting shall sign to endorse such minutes. The minutes shall be kept together

with the shareholders’ attendance register and the proxy forms.

Board

According to the Company Law, a joint stock limited company shall have a board of

directors, which shall consist of at least 3 members. Members of the board of directors may

include representatives of the employees of the company, who shall be democratically elected

by the company’s staff at the staff representative assembly, general staff meeting or otherwise.

The term of a director shall be stipulated in the articles of association, but no term of

office shall last for more than three years. Directors may serve consecutive terms if re-elected.

A director shall continue to perform his duties in accordance with the laws, administrative

regulations and articles of association until a duly re-elected director takes office, if re-election

is not conducted in a timely manner upon the expiry of his term of office, or if the resignation

of directors results in the number of directors being less than the quorum.
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According to the Company Law, the board of directors mainly exercises the following

powers:

• to convene the general meetings and report on its work to the general meetings;

• to implement the resolutions passed in general meetings;

• to decide on the company’s business plans and investment proposals;

• to formulate the company’s profit distribution proposals and loss recovery

proposals;

• to formulate proposals for the increase or reduction of the company’s registered

capital and the issuance of corporate bonds;

• to prepare plans for the merger, division, dissolution and change in the form of the

company;

• to decide on the hiring or dismissal the company’s manager and his salary and

compensation, and by recommendation of the manager, to decide on the hiring or

dismissal of deputy manager(s) and the persons in charge of finance as well as their

salaries and compensations;

• to formulate the company’s basic management system; and

• to exercise any other power under the articles of association or authorized by the

shareholders.

Board Meetings and Chairman of Board

According to the Company Law, meetings of the board of directors of a joint stock limited

company shall be convened at least twice a year. Notice of meeting shall be given to all

directors and supervisors 10 days before the meeting. Interim board meetings may be proposed

to be convened by shareholders representing more than 10% of voting rights, more than

one-third of the directors or the board of supervisors. The chairman shall convene and preside

over such meeting within 10 days after receiving such proposal. Meetings of the board of

directors shall be held only if half or more of the directors are present. Resolutions of the board

of directors shall be passed by more than half of all directors. Each director shall have one vote

for resolutions to be approved by the board of directors. Directors shall attend board meetings

in person. If a director is unable to attend a board meeting, he may appoint another director by

a written power of attorney specifying the scope of the authorization to attend the meeting on

his behalf.
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If a resolution of the board of directors violates the laws, administrative regulations or the

articles of association, and as a result of which the company sustains serious losses, the

directors participating in the resolution are liable to compensate the company. However, if it

can be proved that a director expressly objected to the resolution when the resolution was voted

on, and that such objection was recorded in the minutes of the meeting, such director may be

released from that liability.

According to the Company Law, the board of directors shall appoint a chairman and may

appoint a vice chairman. The chairman and the vice chairman are elected with approval of more

than half of all the directors. The chairman shall convene and preside over board meetings and

examine the implementation of board resolutions. The vice chairman shall assist the work of

the chairman. In the event that the chairman is incapable of performing or not performing his

duties, the duties shall be performed by the vice chairman. In the event that the vice chairman

is incapable of performing or not performing his duties, a director nominated by more than half

of the directors shall perform his duties.

Qualification of Directors

The Company Law provides that the following persons may not serve as a director:

• a person who is unable or has limited ability to undertake any civil liabilities;

• a person who has been convicted of an offense of bribery, corruption, embezzlement

or misappropriation of property, or the destruction of socialist market economy

order; or who has been deprived of his political rights due to his crimes, in each case

where less than five years have elapsed since the date of completion of the sentence;

• a person who has been a former director, factory manager or manager of a company

or an enterprise that has entered into insolvent liquidation and who was personally

liable for the insolvency of such company or enterprise, where less than three years

have elapsed since the date of the completion of the bankruptcy and liquidation of

the company or enterprise;

• a person who has been a legal representative of a company or an enterprise that has

had its business license revoked due to violations of the law and has been ordered

to close down by law and the person was personally responsible, where less than

three years have elapsed since the date of such revocation; or

• a person who is liable for a relatively large amount of debts that are overdue.

APPENDIX IV SUMMARY OF PRINCIPAL LEGAL AND
REGULATORY PROVISIONS

– IV-13 –





• to supervise the directors and senior management in their performance of their

duties and to propose the removal of directors and senior management who have

violated laws, regulations, the articles of association or the resolutions of the general

meeting;

• when the acts of directors and senior management are harmful to the company’s

interests, to require correction of those acts;

• to propose the convening of extraordinary general meetings and to convene and

preside over general meetings when the board of directors fails to perform the duty

of convening and presiding over general meeting under this law;

• to initiate proposals for resolutions to general meeting;

• to initiate proceedings against directors and senior management; and

• other powers specified in the articles of association.

Supervisors may attend board meetings and make enquiries or proposals in respect of

board resolutions. The board of supervisors may initiate investigations into any irregularities

identified in the operation of the company and, where necessary, may engage an accounting

firm to assist their work at the company’s expense. According to the Company Law, a joint

stock limited company may, in accordance with its articles of association, establish an audit

committee to exercise the powers of the Board of Supervisors.

Manager and Senior Management

According to the Company Law, a company shall have a manager who shall be appointed

or removed by the board of directors. The manager shall report to the board of directors and

may exercise the following powers:

• to supervise the business and administration of the company and arrange for the

implementation of resolutions of the board of directors;

• to arrange for the implementation of the company’s annual business plans and

investment proposals;

• to formulate the general administration system of the company;

• to formulate the company’s detailed rules;

• to recommend the appointment and dismissal of deputy managers and person in

charge of finance;
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• to appoint or dismiss other administration officers (other than those required to be

appointed or dismissed by the board of directors); and

• to other powers conferred by the board of directors or the articles of association.

The manager shall comply with other provisions of the articles of association concerning

his/her powers. The manager shall attend board meetings.

According to the Company Law, senior management shall mean the manager, deputy

manager(s), person-in-charge of finance, board secretary (in case of a listed company) of a

company, and other personnel as stipulated in the articles of association.

Duties of Directors, Supervisors and Senior Management

Directors, supervisors, and senior management of the company are required in accordance

with the Company Law to comply with the relevant laws, regulations and the articles of

association, and have fiduciary and diligent duties to the company. Directors, supervisors and

senior management are prohibited from abusing their powers to accept bribes or other unlawful

income and from misappropriating of the company’s properties. Directors and senior

management are prohibited from:

• misappropriation of the company’s funds;

• depositing the company’s funds into accounts under his own name or the name of

other individuals;

• loaning company funds to others or providing guarantees in favor of others

supported by the company’s assets in violation of the articles of association or

without prior approval of the general meeting or board of directors;

• entering into contracts or deals with the company in violation of the articles of

association or without prior approval of the general meeting;

• using their position and powers to procure business opportunities for themselves or

others that should have otherwise been available to the company or operating for

their own benefits or managing on behalf of others businesses similar to that of the

company without prior approval of the general meeting;

• accept and possess commissions paid by a third party for transactions conducted

with the company;

• unauthorized divulgence of confidential business information of the company; or

• other acts in violation of their duty of loyalty to the company.
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A director, supervisor or senior management who contravenes any law, regulation or the

company’s articles of association in the performance of his duties resulting in any loss to the

company shall be personally liable to the company.

Finance and Accounting

According to the Company Law, a company shall establish financial and accounting

systems in accordance with laws, administrative regulations and the regulations of the financial

department of the State Council and shall at the end of each financial year prepare a financial

and accounting report which shall be audited by an accounting firm as required by law. The

company’s financial and accounting report shall be prepared in accordance with provisions of

the laws, administrative regulations and the regulations of the financial department of the State

Council.

Pursuant to the Company Law, the company shall deliver its financial and accounting

reports to all shareholders within the time limit stipulated in the articles of association and

make its financial and accounting reports available at the company for inspection by the

shareholders at least 20 days before the convening of an annual general meeting of

shareholders. A company that makes public stock offerings shall publish its financial and

accounting reports.

When distributing each year’s after-tax profits, it shall set aside 10% of its after-tax

profits into a statutory common reserve fund (except where the fund has reached 50% of its

registered capital).

If its statutory common reserve fund is not sufficient to make up losses of the previous

year, profits of the current year shall be applied to make up losses before allocation is made

to the statutory common reserve fund pursuant to the above provisions.

After allocation of the statutory common reserve fund from after-tax profits, it may, upon

a resolution passed at the general meeting, allocate discretionary common reserve fund from

after-tax profits.

The remaining after-tax profits after making up losses and allocation of common reserve

fund shall be distributed in proportion to the number of shares held by the shareholders, unless

otherwise stipulated in the articles of association.

Shares held by the Company shall not be entitled to any distribution of profit.

The premium received through issuance of shares at prices above par value and other

incomes required by the financial department of the State Council to be allocated to the capital

reserve fund shall be allocated to the company’s capital reserve fund.
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The Company’s reserve fund shall be applied to make up losses of the company, expand
its business operations or be converted to increase the registered capital of the company.

However, the capital reserve fund may not be applied to make up the company’s losses.
Upon the conversion of statutory common reserve fund into capital, the balance of the statutory
common reserve fund shall not be less than 25% of the registered capital of the company before
such conversion.

The Company shall have no other accounting books except the statutory accounting
books. Its assets shall not be deposited in any accounts opened in the name of any individual.

Appointment and Retirement of Accounting Firms

Pursuant to the Company Law, the appointment or dismissal of accounting firms
responsible for the auditing of the company shall be determined by general meeting or board
of directors in accordance with provisions of articles of association. The accounting firm
should be allowed to make representations when the general meeting or board of directors
conducts a vote on the dismissal of the accounting firm. The company should provide true and
complete accounting evidences, books, financial and accounting reports and other accounting
data to the accounting firm it employs without any refusal, withholding and misrepresentation.

Distribution of Profits

According to the Company Law, a company shall not distribute profits before losses are
covered and the statutory common reserve is drawn.

Amendments to Articles of Association

Any amendments to the company’s articles of association must be made in accordance
with the procedures set out in the company’s articles of association. In relation to matters
involving the company’s registration, the amendment to articles of association shall be
registered with the relevant authority in accordance with the applicable laws.

Dissolution and Liquidation

According to the Company Law, a company shall be dissolved by reason of the following:
(i) the term of its operations set down in the articles of association has expired or other events
of dissolution specified in the articles of association have occurred; (ii) the general meeting
resolve to dissolve the company; (iii) the company is dissolved by reason of merger or division;
(iv) the business license is revoked; the company is ordered to close down or be dissolved; or
(v) the company is dissolved by the people’s court in response to the request of shareholders
holding shares that represent more than 10% of the voting rights of all its shareholders, on the
grounds that the company suffers significant hardship in its operation and management that
cannot be resolved through other means, and the ongoing existence of the company would
bring significant losses for shareholders.
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In the event of (i) or (ii) above, if the company has not yet distributed its assets to
shareholders, it may carry on its existence by amending its articles of association or upon
approval by resolution of the shareholders’ meeting. The amendment of the articles of
association in accordance with provisions set out above shall require approval of more than two
thirds of voting rights of shareholders attending a general meeting.

Where the company is dissolved in the circumstances described in subparagraphs (i), (ii),
(iv), or (v) above, a liquidation group shall be established and the liquidation process shall
commence within 15 days after the occurrence of an event of dissolution.

The members of the company’s liquidation group shall be composed of its directors or the
personnel appointed by the general meeting. If a liquidation group is not established within the
stipulated period, creditors may apply to the people’s court and request the court to appoint
relevant personnel to form the liquidation group. The people’s court should accept such
application and form a liquidation group to conduct liquidation in a timely manner.

The liquidation group shall exercise the following powers during the liquidation period:

• to handle the company’s assets and to prepare a balance sheet and an inventory of
the assets;

• to notify creditors through notice or public announcement;

• to deal with the company’s outstanding businesses related to liquidation;

• to pay any tax overdue as well as tax amounts arising from the process of
liquidation;

• to claim credits and pay off debts;

• to handle the company’s remaining assets after its debts have been paid off; and

• to represent the company in civil lawsuits.

The liquidation group shall notify the company’s creditors within 10 days after its
establishment and issue public notices in newspapers within 60 days. A creditor shall lodge his
claim with the liquidation group within 30 days after receiving notification, or within 45 days
of the public notice if he did not receive any notification. A creditor shall state all matters
relevant to his creditor rights in making his claim and furnish evidence. The liquidation group
shall register such creditor rights. The liquidation group shall not make any debt settlement to
creditors during the period of claim.

Upon liquidation of properties and the preparation of the balance sheet and inventory of
assets, the liquidation group shall draw up a liquidation plan to be submitted to the general
meeting or people’s court for confirmation.
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The company’s remaining assets after payment of liquidation expenses, wages, social

insurance expenses and statutory compensation, outstanding taxes and debts shall be

distributed to shareholders according to their shareholding proportion. It shall continue to exist

during the liquidation period, although it can only engage in any operating activities that are

related to the liquidation. The company’s properties shall not be distributed to the shareholders

before repayments are made in accordance to the foregoing provisions.

Upon liquidation of the company’s properties and the preparation of the balance sheet and

inventory of assets, if the liquidation group becomes aware that the company does not have

sufficient assets to meet its liabilities, it must apply to the people’s court for a declaration for

bankruptcy.

Following such declaration, the liquidation group shall hand over all matters relating to

the liquidation to the people’s court.

Upon completion of the liquidation, the liquidation group shall submit a liquidation report

to the general meeting or the people’s court for verification. Thereafter, the report shall be

submitted to the registration authority of the company in order to cancel the company’s

registration, and a public notice of its termination shall be issued. Members of the liquidation

group are required to discharge their duties honestly and in compliance with the relevant laws.

Members of the liquidation group shall be prohibited from abusing their powers to accept

bribes or other unlawful income and from misappropriating the company’s properties.

A member of the liquidation group is liable to indemnify the company and its creditors

in respect of any loss arising from his intentional or gross negligence.

Merger and Demerger

Companies may merge through absorption or through the establishment of a newly

merged entity. If it merges by absorption, the company which is absorbed shall be dissolved.

If it merges by forming a new corporation, both companies will be dissolved.

Overseas Listing

According to the Trial Measures for Overseas Listing, a Chinese domestic company that

seeks overseas listing shall file the application with the CSRC according to the administrative

filing procedures necessary for the Trial Measures for Overseas Listing.
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SUMMARY OF MATERIAL DIFFERENCES BETWEEN HONG KONG AND PRC
COMPANY LAW

The Hong Kong law applicable to a company incorporated in Hong Kong is based on the

Companies (Winding Up and Miscellaneous Provisions) Ordinance and the Companies

Ordinance and is supplemented by common law and the rules of equity that are applicable to

Hong Kong. As a joint stock limited company established in the PRC that is seeking a listing

of shares on the Hong Kong Stock Exchange, we are governed by the PRC Company Law and

all other rules and regulations promulgated pursuant to the PRC Company Law.

Set out below is a summary of certain material differences between Hong Kong company

law applicable to a company incorporated in Hong Kong and the PRC Company Law

applicable to a joint stock limited company incorporated and existing under the PRC Company

Law. This summary is, however, not intended to be an exhaustive comparison.

Corporate Existence

Under Hong Kong company law, a company with share capital is incorporated by the

Registrar of Companies in Hong Kong, which issues a certificate of incorporation to the

Company upon its incorporation, and the company will acquire an independent corporate

existence henceforth. A company may be incorporated as a public company or a private

company. Pursuant to the Companies Ordinance, the articles of association of a private

company incorporated in Hong Kong shall contain certain pre-emptive provisions. A public

company’s articles of association do not contain such pre-emptive provisions.

Under the PRC Company Law, a joint stock limited company may be incorporated by

promotion or public subscription.

Hong Kong law does not prescribe any minimum capital requirement for a Hong Kong

company.

Share Capital

Under the Companies Ordinance, the concept of the nominal value (also known as par

value) of shares of a Hong Kong company has been abolished, and the companies have

increased flexibility to alter its share capital by (i) increasing its share capital; (ii) capitalizing

its profits; (iii) allotting and issuing bonus shares with or without increasing its share capital;

(iv) converting its shares into larger or smaller number of shares; and (v) cancelling its shares.

The concept of authorized capital no longer applies to a Hong Kong company formed on or

after March 3, 2014 as well. Hence, the directors of a Hong Kong company may, with the prior

approval of the shareholders if required, issue new shares of the company. The PRC Company

Law has no provisions on minimum registered capital of joint stock companies, except that

laws, administrative regulations and State Council decisions have separate provisions on

paid-in registered capital and the minimum registered capital of joint stock companies, in
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which case the company should follow such provisions. The Company’s registered capital is

the amount of its issued share capital. Any increase in the Company’s registered capital must

be approved at the general meeting and shall be approved by/filed with the relevant PRC

governmental and regulatory authorities (if applicable).

The Companies Ordinance does not prescribe any minimum capital requirement for

companies incorporated in Hong Kong.

Under the PRC Company Law, the shares may be subscribed for in the form of money or

non-monetary assets (other than assets not entitled to be used as capital contributions under

relevant laws or administrative regulations). For non-monetary assets to be used as capital

contributions, appraisals must be carried out to ensure there is no over-valuation or

under-valuation of the assets. There is no such restriction on a company incorporated in Hong

Kong.

Restrictions on Shareholding and Transfer of Shares

Generally, domestic shares, which are denominated and subscribed for in Renminbi, can

be subscribed for and traded by PRC investors, qualified overseas institutional investors or

qualified overseas strategic investors.

Overseas listed shares, which are denominated in Renminbi and subscribed for in a

currency other than Renminbi, may only be subscribed for, and traded by, investors from Hong

Kong, Macau and Taiwan or any country and territory outside the PRC, or qualified domestic

institutional investors. If the H shares are eligible securities under the Southbound Trading

Link, they are also subscribed for and traded by PRC investors in accordance with the rules and

limits of Shanghai-Hong Kong Stock Connect or Shenzhen-Hong Kong Stock Connect. When

the application for “full circulation” has been approved by the CSRC, the domestic unlisted

shares of the H-share listed company might be listed and circulated on the Stock Exchange.

Under the PRC Company Law, a promoter of a joint stock limited company is not allowed

to transfer the shares it holds for a period of one year after the date of establishment of the

company. Shares in issue prior to a public offering of the company cannot be transferred within

one year from the listing date of the shares on a stock exchange. Shares in a joint stock limited

liability company held by its directors, supervisors and senior management and transferred

each year during their term of office shall not exceed 25% of the total shares they held in a

company, and the shares they held in a company cannot be transferred within one year from

the listing date of the shares, and also cannot be transferred within half a year after the said

personnel has left office. The articles of association may set other restrictive requirements on

the transfer of a company’s shares held by its directors, supervisors and senior management.

There are no such restrictions on shareholdings and transfers of shares under Hong Kong law

apart from the six-month lockup on the company’s issue of shares and the 12-month lockup on

controlling shareholders’ disposal of shares, as illustrated by the undertakings given by the

Company and our controlling shareholder to the Hong Kong Stock Exchange.
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Financial Assistance for Acquisition of Shares

The PRC Company Law does not prohibit or restrict a joint stock limited company or its

subsidiaries from providing financial assistance for the purpose of an acquisition of its own or

its holding company’s shares.

Notice of Shareholders’ General Meetings

Under the PRC Company Law, notices of an annual session of the shareholders’ assembly

and an interim meeting of the shareholders’ assembly must be given to shareholders 20 days

and 15 days before the meeting, respectively. For a limited liability company incorporated in

Hong Kong, the minimum period of notice is 14 days in case of other shareholders’ meetings

other than an annual general meeting and 21 days in the case of an annual general meeting.

Quorum for Shareholders’ General Meetings

Under Hong Kong company law, the quorum for a shareholders’ general meeting must be

two members unless the articles of association of the company otherwise provide. For

companies with only one member, the quorum must be one member. The PRC Company Law

does not specify any quorum requirement for a shareholders’ assembly.

Voting at Shareholders’ General Meeting

Under the PRC Company Law, the passing of any resolution of a shareholders’ assembly

requires affirmative votes of shareholders representing more than half of the voting rights

represented by the shareholders who attend the assembly except in cases of resolutions on

amendments to a company’s articles of association, increase or decrease of registered capital,

merger, division or dissolution, or change of corporation form, which require affirmative votes

of shareholders representing more than two-thirds of the voting rights represented by the

shareholders who attend the assembly.

Under Hong Kong law, (i) an ordinary resolution may be passed by a simple majority of

affirmative votes of the shareholders who attend the shareholders’ general meeting in person

or by proxy, and (ii) a special resolution may be passed by no less than three fourths of

affirmative votes of the shareholders who attend the shareholders’ general meeting in person

or by proxy.

Variation of Class Rights

The PRC Company Law makes no specific provision relating to variation of class rights.

However, the PRC Company Law states that the State Council can promulgate requirements

relating to other kinds of shares.
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Under the Companies Ordinance, no rights attached to any class of shares can be varied

except (i) with the passing of a special resolution by the shareholders of the relevant class at

a separate meeting sanctioning the variation, (ii) with the written consent of shareholders

representing at least three-fourths of the total voting rights of shareholders of the relevant

class, or (iii) if there are provisions in the articles of association relating to the variation of

those rights, then in accordance with those provisions.

Derivative Action by Minority Shareholders

Under Hong Kong company law, a shareholder may, with the leave of the Court, start a

derivative action on behalf of a company for any misconduct committed by its directors against

the company. For example, leave may be granted where the directors control a majority of votes

at a general meeting, and could thereby prevent the company from suing the directors in its own

name.

Pursuant to the PRC Company Law, in the event where the directors and senior

management of a joint stock limited company violate laws, administrative regulations or its

articles of association, resulting in losses to the company, the shareholders individually or

jointly holding 1% or more of the shares in the company for more than one hundred and eighty

(180) consecutive days may request in writing the board of supervisors to initiate proceedings

in the people’s court. In the event that the board of supervisors violates as such, the above said

shareholders may send written request to the board of directors to initiate proceedings in the

people’s court. Upon receipt of such written request from the shareholders, if the board of

supervisors or the board of directors refuses to initiate such proceedings, or has not initiated

proceedings within thirty (30) days upon receipt of the request, or if under urgent situations,

failure of initiating immediate proceeding may cause irremediable damages to the company, the

above said shareholders shall, for the benefit of the company’s interests, have the right to

initiate proceedings directly to the court in their own name.

The Guidelines for the Articles of Association of Listed Companies also provide other

remedies against the directors, and senior management who breach their duties to the company.

In addition, as a condition to the listing of shares on the Stock Exchange, each director of a

joint stock limited company is required to give an undertaking in favor of the company acting

as agent for the shareholders. This allows minority shareholders to take action against directors

of the company in default.

Minority Shareholder Protection

Under the Companies Ordinance, a shareholder who alleges that the affairs of a company

are conducted in a manner unfairly prejudicial to his interests may petition to the Court to make

an appropriate order to give relief to the unfairly prejudicial conduct. Alternatively, pursuant

to the Companies (Winding Up and Miscellaneous Provisions) Ordinance, a shareholder may

seek to wind up the company on the just and equitable ground. In addition, on the application

of a specified number of members, the Financial Secretary may appoint inspectors who are
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given extensive statutory powers to investigate the affairs of a company incorporated or

registered in Hong Kong. The PRC Company Law provides that any shareholders holding 10%

or above of voting rights of all issued shares of a company may request a People’s Court to

dissolve the company to the extent that the operation or management of the company

experiences any serious difficulties and its continuous existence would cause serious losses to

them, and no other alternatives can resolve such difficulties.

The Guidelines for the Articles of Association of Listed Companies also provide other

remedies against the directors, and senior management who breach their duties to the company.

In addition, as a condition to the listing of shares on the Stock Exchange, each director and

supervisor of a joint stock limited company is required to give an undertaking in favor of the

company acting as agent for the shareholders. This allows minority shareholders to take action

against directors and supervisors of the company in default.

Directors

The PRC Company Law, unlike Hong Kong law, does not contain any requirements

relating to the declaration of directors’ interests in material contracts, restrictions on directors’

rights to carry out major disposals or companies providing certain benefits, or prohibitions

against compensation for loss of office without shareholders’ approval. The PRC Company

Law restricts the directors of a listed company who have interests or associations in the

enterprises involved in the resolution of the board meetings from voting on the said resolution.

All the above provisions have been incorporated in the articles of association, which are

summarized in Appendix V.

Supervisors

Under the PRC Company Law, a joint stock limited company’s directors and senior

management are subject to the supervision of a board of supervisors or an audit committee.

There is no mandatory requirement for the establishment of a board of supervisors for a

company incorporated in Hong Kong.

Under the PRC Company Law, a joint stock limited company’s directors and members of

the senior management are subject to the supervision of board of supervisors or an audit

committee. There is no mandatory requirement for the establishment of board of supervisors

for a company incorporated in Hong Kong.

Fiduciary Duties

In Hong Kong, directors owe fiduciary duties to the company, including the duty not to

act in conflict with the company’s interests. Furthermore, the Companies Ordinance has

codified the directors’ statutory duty of care. Under the PRC Company Law, directors,

supervisors and senior management shall assume the duty of loyalty and diligence.
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Financial Disclosure

Under the Company Law, a joint stock limited company is required to make available at

the company for inspection by shareholders its financial report twenty (20) days before its

annual general meeting. In addition, a joint stock limited company of which the shares are

publicly offered must publish its financial report. The Companies Ordinance requires a

company incorporated in Hong Kong to send to every shareholder a copy of its financial

statements, auditors’ report and directors’ report, which are to be presented before the company

in its annual general meeting, not less than twenty one (21) days before such meeting.

According to the PRC laws, a company shall prepare its financial accounting reports as at the

end of each accounting year, and submit the same to accounting firms for auditing as required

by law.

Information on Directors and Shareholders

The Company Law gives shareholders the right to inspect the company’s articles of

association, minutes of the general meetings and financial and accounting reports. Under the

articles of association, shareholders have the right to inspect and copy (at reasonable charges)

certain information on shareholders and on directors which is similar to the rights of

shareholders of Hong Kong companies under the Companies Ordinance.

Receiving Agent

Under the Hong Kong law, dividends once declared by the board of directors will become

debts payable to shareholders. The limitation period for debt recovery action under Hong Kong

law is six years, while under the PRC law this limitation period is three years.

Corporate Reorganization

Corporate reorganization involving a company incorporated in Hong Kong may be

effected in a number of ways, such as a transfer of the whole or part of the business or property

of the company in the course of voluntary winding up to another company pursuant to Section

237 of the Companies (Winding Up and Miscellaneous Provisions) Ordinance or a compromise

or arrangement between the company and its creditors or between the company and its

members pursuant to Section 673 and Division 2 of Part 13 of the Companies Ordinance, which

requires the sanction of the court. In addition, subject to the shareholders’ approval, an

intra-group wholly-owned subsidiary company may also be amalgamated horizontally or

vertically under the Companies Ordinance. Under PRC law, merger, division, dissolution or

change to the status of a joint stock limited liability company has to be approved by

shareholders in general meeting.

APPENDIX IV SUMMARY OF PRINCIPAL LEGAL AND
REGULATORY PROVISIONS

– IV-27 –



Mandatory Deductions

Under the Company Law, a joint stock limited liability company is required to make

transfers equivalent to certain prescribed percentages of its after-tax profit to the statutory

common reserve fund. There are no corresponding provisions under Hong Kong law.

Arbitration of Disputes

In Hong Kong, disputes between shareholders and a company or its directors, managers

and other senior management may be resolved through the courts. The Guidelines for the

Articles of Association of Listed Companies provide that shareholders may sue directors,

managers and other senior management of the company, and shareholders may sue the

company, and the company may sue its shareholders, directors, managers and other senior

management personnel.

The Securities Arbitration Rules of the HKIAC contain provisions allowing, upon

application by any party, an arbitral tribunal to conduct a hearing in Shenzhen for cases

involving the affairs of companies incorporated in the PRC and listed on the Stock Exchange

so that PRC parties and witnesses may attend. Where any party applies for a hearing to take

place in Shenzhen, the tribunal shall, where satisfied that such application is based on bona fide

grounds, order the hearing to take place in Shenzhen conditional upon all parties, including

witnesses and arbitrators, being permitted to enter Shenzhen for the purpose of the hearing.

Where a party, other than a PRC party or any of its witnesses or any arbitrator, is not permitted

to enter Shenzhen, then the tribunal shall order that the hearing be conducted in any practicable

manner, including the use of electronic media. For the purpose of the Securities Arbitration

Rules of the HKIAC, a PRC party means a party domiciled in the PRC other than the territories

of Hong Kong, Macau and Taiwan.

Remedies of a Company

Under the Company Law, if a director, supervisor or manager in carrying out his duties

infringes any law, administrative regulation or the articles of association of a company, which

results in damage to the company, that director, supervisor or manager should be responsible

to the company for such damages. In addition, the Hong Kong Listing Rules require listed

companies’ articles to provide for remedies of the company similar to those available under

Hong Kong law (including rescission of the relevant contract and recovery of profits from a

director, supervisor or senior management).
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Dividends

The company has the power in certain circumstances to withhold, and pay to the relevant

tax authorities, any tax payable under PRC law on any dividends or other distributions payable

to a shareholder. Under Hong Kong law, the limitation period for an action to recover a debt

(including the recovery of declared dividends) is six years, whereas under PRC laws, the

relevant limitation period is three years. The company must not exercise its powers to forfeit

any unclaimed dividend in respect of shares until after the expiry of the applicable limitation

period.

Closure of Register of Shareholders

The Companies Ordinance requires that the register of shareholders of a company must

not be closed for the registration of transfers of shares for more than thirty (30) days

(extendable to sixty (60) days in certain circumstances) in a year. Unless otherwise stipulated

by laws, share transfers shall not be registered within twenty (20) days prior to convening a

shareholders’ general meeting or five (5) days before the base date of distribution of dividends.
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This Appendix contains a summary of the principal provisions of the Company’s Articles

of Association. The major objective of this Appendix is to provide potential investors with an

overview of the Company’s Articles of Association, and therefore it may not contain all the

information that may be important to potential investors.

SHARES AND REGISTERED CAPITAL

Shares of the Company shall take the form of share certificates. The par value of the

shares shall be denominated in RMB.

The shares of the Company shall be issued in accordance with the principles of open,

fairness and justice. Each share of the same class shall carry the same rights.

Shares of the same class and the same issuance shall be issued on the same conditions and

at the same price. Any entity or individual shall pay the same price for each of the Shares

it/he/she subscribes for.

INCREASE, REDUCTION, REPURCHASE AND TRANSFER OF SHARES

Increase and Reduction of Shares

Based on its operation and development needs, in accordance with the relevant laws and

regulations, and subject to the resolutions of the general meeting, the Company may increase

its capital by any of the following ways:

(i) public issuance of shares;

(ii) non-public issuance of shares;

(iii) distribution of bonus shares to existing Shareholders;

(iv) conversion of capital reserve into share capital;

(v) other means permitted by laws and administrative regulations and approved by the

CSRC.

The Company may reduce its registered capital. The reduction of registered capital shall

comply with the PRC Company Law and other relevant regulations as well as the procedures

stipulated in the Articles of Association.
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Repurchase of Shares

The Company shall not buy back its shares, except in one of the following circumstances:

(i) reduction of the Company’s registered capital;

(ii) mergers with another company holding shares of the Company;

(iii) use of shares for employee shareholding scheme or equity incentives;

(iv) Shareholders who object to resolutions of the general meeting on merger or division

of the Company requesting the Company to purchase their shares;

(v) use of shares for conversion of corporate bonds issued by the Company which are

convertible into shares;

(vi) where it is necessary for the Company to preserve its value and Shareholders’

interest.

Where the Company purchases its shares under the circumstances set forth in items (i) and

(ii) above, it shall be resolved at a general meeting. Where the Company purchases its shares

under the circumstances set forth in items (iii), (v) and (vi) above, a resolution thereon may,

pursuant to the securities regulatory rules of the place where the shares of the Company are

listed, be resolved at a Board meeting that is attended by more than two-thirds of the Directors.

Upon the purchase of its shares by the Company pursuant to the above provisions, under the

circumstance set forth in item (i), such shares shall be cancelled within 10 days from the day

of purchase; under the circumstances set forth in items (ii) and (iv), such shares shall be

transferred or cancelled within six months; under the circumstances set forth in items (v) and

(vi), the total number of shares held by the Company shall not exceed 10% of the total issued

shares of the Company, and shall be transferred or cancelled within three years; under the

circumstances set forth in items (iii), the total number of shares held by the Company shall not

exceed 5% of the total issued shares of the Company, and the funds for the acquisition should

be disbursed from the company’s after-tax profits; the shares acquired should be transferred to

the employees within one year.

The Company may purchase its own shares by the centralized trading on the stock

exchange or other ways approved by the laws, administrative regulations, securities regulatory

rules of the place where the shares of the Company are listed, and the CSRC and other stock

exchanges of the place where the Company’s shares are listed.
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Transfer of Shares

Shares of the Company held by the promoters shall not be transferred within one year
from the date of the establishment of the Company. Shares issued prior to the public offering
of A shares of the Company shall not be transferred within one year from the date on which
the A shares of the Company are listed and traded on the stock exchange(s).

Directors and senior management of the Company shall report to the Company their
holdings of shares of the Company and the changes thereof. During their term of office, the
shares transferred by any of them each year shall not exceed 25% of the total shares of the
Company held by them. The shares of the Company held by the aforesaid persons shall not be
transferred within one year from the date on which the shares of the Company are listed and
traded. The above personnel shall not transfer the shares of the Company held by them within
6 months after the expiry of their term of office.

Where Shareholders holding 5% or above shares of the Company, Directors and senior
management sell the shares of the Company or other securities with an equity nature within 6
months after purchasing the same, or purchase the shares of the Company or other securities
with an equity nature as held within 6 months after selling the same, the earnings arising
therefrom shall belong to the Company, and the Board of the Company shall recover such
earnings. However, the restriction shall not be applicable to a securities company holding 5%
or above of the shares of the Company as a result of its purchase of the remaining unsold shares
underwritten by it and other circumstances stipulated by the CSRC. Other listing rules at the
place where the shares of the Company are listed shall prevail.

SHAREHOLDERS AND GENERAL MEETINGS

Shareholders

The Company shall establish a register of members with the evidence provided by the
securities registration authority of the place where the Company’s shares are listed. The
register of members shall be sufficient evidence of the holding of the shares of the Company
by the Shareholders. The original copy of the register of members of H shares listed in Hong
Kong shall be kept in Hong Kong for shareholders inspection. However, the Company may
suspend the registration of Shareholders in accordance with the provisions of the applicable
laws and regulations and the securities regulatory rules of the place where shares of the
Company are listed. Shareholders shall enjoy the rights and assume the obligations according
to the class of the shares they hold. Shareholders holding the same class of shares shall enjoy
the same rights and assume the same obligations.

Shareholders of the Company shall enjoy the following rights:

(i) to receive dividends and other distributions in proportion to the shares they hold;

(ii) to request, convene, hold, attend or appoint a proxy to attend general meetings and
exercise the corresponding voting rights in accordance with laws;
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(iii) to supervise, present suggestions on or make inquiries about the operations of the

Company;

(iv) to transfer, gift or pledge the shares it holds in accordance with laws, administrative

regulations and regulations of the Articles of Association;

(v) to inspect the Articles of Association, register of members, record of bondholders,

minutes of general meetings, resolutions of Board meetings, and financial reports;

(vi) in the event of termination or liquidation of the Company, to participate in the

distribution of the remaining property of the Company in proportion with the

number of shares held by them;

(vii) to require the Company to purchase their shares in the event of objection to the

resolutions of the general meeting on merger or division of the Company;

(viii) to enjoy other rights stipulated by laws, administrative regulations, departmental

rules, the securities regulatory rules of the place where the shares of the Company

are listed and regulations of the Articles of Association.

If any resolution of a general meeting or the Board is in violation of the laws or

administrative regulations, Shareholders shall have the right to request the People’s Court to

invalidate the said resolution. If the convening procedures and voting method of the general

meetings or Board meetings are in violation of the laws, administrative regulations or the

Articles of Association or if the contents of any resolution are in breach of the Articles of

Association, Shareholders shall have the right to request the People’s court to revoke such

resolution within 60 days from the date on which the resolution is approved.

Shareholders of the Company shall assume the following obligations:

(i) to abide by the laws, administrative regulations and the Articles of Association;

(ii) to pay capital contribution as per the shares subscribed for and the method of

subscription;

(iii) not to return Shares unless prescribed otherwise in laws and regulations;

(iv) not to abuse Shareholders5 rights to impair the interests of the Company or other

Shareholders; not to abuse the independent status of legal person or Shareholders5

limited liabilities to impair the interests of the creditors of the Company.

(v) to assume other obligations prescribed by the laws, administrative regulations and

the Articles of Association.
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Shareholders of the Company who abuse their Shareholders rights and thereby cause loss

on the Company or other Shareholders shall be liable for loss compensation according to the

laws. Where Shareholders of the Company abuse the Company’s position as an independent

legal person and the limited liabilities of Shareholders for the purposes of evading repayment

of debts, thereby materially impairing the interests of the creditors of the Company, such

Shareholders shall be jointly and severally liable for the debts owed by the Company.

General Provisions for General Meeting

The general meeting is the organ of authority of the Company and shall exercise the

following duties and powers in accordance with laws:

(i) to elect and replace Directors and to determine matters relating to the remuneration

of the Directors;

(ii) to consider and approve the reports of the Board;

(iii) to consider and approve the profit distribution plan and loss recovery plans of the

Company;

(iv) to resolve on the increase or reduction of the registered capital of the Company;

(v) to resolve on the issue of corporate bonds;

(vi) to resolve on the merger, division, dissolution, liquidation or change in corporate

form of the Company;

(vii) to amend the Articles of Association;

(viii) to resolve on the appointment and dismissal of accounting firms by the Company;

(ix) to consider and approve the guarantee issues specified in Article 46 of the Articles

of Association;

(x) to consider matters relating to the purchase and sale by the Company within 12

months of material assets valued at more than 30% of the audited total assets of the

Company as at the most recent period;

(xi) to consider and approve matters relating to changes in the use of proceeds;

(xii) to consider share incentive scheme and employee shareholding scheme;
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(xiii) the annual general meeting of the company may authorize the board of directors to

decide to issue a total amount of financing not exceeding RMB300 million and not

exceeding 20% of the net assets at the end of the most recent year to specific objects;

such authorization will expire on the date of the next annual general meeting;

(xiv) to review all transactions with a percentage calculated in accordance with Rule

14.07 of the Listing Rules, where the percentage is not less than 25% (including

one-off transactions and a series of transactions requiring the calculation of the

percentage) and not less than 5% of related transactions (including one-off

transactions and a series of transactions requiring the calculation of the percentage);

(xv) to consider other matters to be resolved by the general meeting as required by laws,

administrative regulations, departmental rules, the securities regulatory rules of the

place where the shares of the Company are listed or the Articles of Association.

The following provision of external guarantees by the Company is subject to the

consideration and approval of the general meeting:

(i) the total amount of the external guarantees provided by the Company and its holding

subsidiaries exceeding 50% of the latest audited net assets;

(ii) the total amount of the external guarantees provided by the Company exceeding

30% of the latest audited total assets;

(iii) the amount of the guarantees provided by the Company within one year exceeding

30% of the latest audited total assets;

(iv) any guarantee to be provided to a recipient of such security whose asset to liability

ratio is over 70%;

(v) any single guarantee with an amount exceeding 10% of the latest audited net assets;

(vi) any guarantee provided to Shareholders, de facto controllers, and their related

parties;

(vii) any guarantees to be considered and approved by the general meeting as required by

relevant laws and regulations, listing rules at the place where the shares of the

Company are listed and the Articles of Association.

When a guarantee mentioned in item (3) above is considered at the general meeting, it

shall be passed by more than two-thirds of the voting rights held by the Shareholders present

at the meeting.
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The general meetings are classified into annual general meetings and extraordinary
general meetings. The annual general meetings shall be convened once a year within six
months from the end of the previous fiscal year.

The Company shall convene an extraordinary general meeting within two months from
the date of occurrence of any of the following circumstances:

(i) when the number of Directors is less than the statutory minimum quorum provided
for in the PRC Company Law or two-thirds of the number specified in the Articles
of Association;

(ii) when the uncovered loss of the Company reaches one-third of its total paid-up share
capital;

(iii) upon written request(s) by shareholder(s) individually or collectively holding 10%
or above of the shares of the Company;

(iv) when the Board deems it necessary;

(v) when the Audit Committee proposes such a meeting be held;

(vi) other circumstances required by the laws, administrative regulations, departmental
rules, securities regulatory rules of the place where the shares of the Company are
listed or the Articles of Association.

Summoning of General Meetings

Subject to the consent of more than half of all independent Directors, the independent
Directors shall have the right to propose to the Board to convene an extraordinary general
meeting. The Board shall, in accordance with relevant laws, administrative regulations and the
Articles of Association, give a written response on whether or not it agrees to convene such an
extraordinary general meeting within 10 days after the receipt of the proposal. If the Board
agrees to convene an extraordinary general meeting, it shall give a notice convening such
meeting within 5 days after it has so resolved. If the Board does not agree to convene the
extraordinary general meeting, it shall give the reasons and make an announcement.

The Audit Committee shall have the right to propose to the Board in writing to convene
an extraordinary general meeting. The Board shall, in accordance with relevant laws,
administrative regulations and the Articles of Association, give a written response on whether
or not it agrees to convene such an extraordinary general meeting within 10 days after the
receipt of the proposal. If the Board agrees to convene an extraordinary general meeting, it
shall give a notice convening such meeting within 5 days after it has so resolved. Any changes
to be made to the original request in the notice shall be subject to approval of the Audit
Committee. If the Board does not agree to convene an extraordinary general meeting or fails
to give a response within 10 days after the receipt of the proposal, the Audit Committee may
convene and preside over such meeting on its own.
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Shareholders that hold, individually or collectively, 10% or more of the shares in the

Company shall have the right to request in writing the Board to convene an extraordinary

general meeting. The Board shall, in accordance with relevant laws, administrative regulations

and the Articles of Association, give a written response on whether or not it agrees to convene

such an extraordinary general meeting within 10 days after the receipt of the proposal. If the

Board agrees to convene an extraordinary general meeting, it shall give a notice convening

such meeting within 5 days after it has so resolved. Any changes to be made to the original

request in the notice shall be subject to approval of the relevant Shareholders. If the Board does

not agree to convene an extraordinary general meeting or fails to give a response within 10

days after the receipt of the proposal, the Shareholders that hold, individually or collectively,

10% or more of the Shares of the Company may propose to the Audit Committee to convene

an extraordinary general meeting. If the Audit Committee agrees to convene an extraordinary

general meeting, it shall give a notice convening such meeting within 5 days after it has so

resolved. Any changes to be made to the original request in the notice shall be subject to

approval of the relevant Shareholders. If the Audit Committee fails to give the notice

convening such meeting within the period specified hereinabove, it shall be deemed to have

failed to convene and preside over such meeting. The Shareholders that hold, individually or

collectively, 10% or more of the shares in the Company for 90 days or more consecutively may

convene and preside over such meeting on their own.

Where the Audit Committee or the Shareholder(s) decide to convene a general meeting on

its or their own, it or they shall notify the Board in writing and file with the stock exchange(s)

pursuant to the securities regulatory rules of the place where the shares of the Company are

listed. Before the announcement of the resolutions of the general meeting is made, the

shareholding of the convening shareholder(s) shall not be less than 10%. Upon giving the

notice of the general meeting and the announcement of the resolutions of the general meeting,

the Audit Committee or the convening shareholder(s) shall file with the stock exchange(s)

pursuant to the securities regulatory rules of the place where the shares of the Company are

listed.

Where the Audit Committee or the Shareholder(s) convene a general meeting on its or

their own, the Board and the board secretary shall provide assistance. The Board will provide

the register of members as of the date of the share registration.

PROPOSALS AND NOTICES OF GENERAL MEETINGS

The content of proposals shall fall within the functions and powers of the general

meeting, have clear subject for discussion and specific matters to be resolved and comply with

relevant requirements of the laws, administrative regulations, the securities regulatory rules of

the place where the shares of the Company are listed and the Articles of Association.

The Board, the Audit Committee or Shareholders that hold, individually or collectively,

1% or more of the Shares of the Company shall have the right to propose resolutions.
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Shareholders that hold, individually or collectively, 1% or more of the Shares of the

Company may submit ad hoc proposals in writing to the convener 10 days before the convening

of the general meeting. The convener shall give a supplemental notice of the general meeting

within 2 days upon receipt of the proposals and announce the contents of the ad hoc proposals.

The convener of an annual general meeting shall notify all Shareholders by means of an

announcement 21 days before the meeting; the convener of an extraordinary general meeting

shall notify all Shareholders by means of an announcement 15 days before the meeting. When

calculating the period for giving notice, the day of the meeting shall not be included.

A notice of a general meeting shall include the following:

(i) the time, venue and duration of the meeting;

(ii) matters and proposals submitted to the meeting for consideration;

(iii) a prominent written statement that all Shareholders are entitled to attend general

meeting and are entitled to appoint in writing a proxy to attend and vote at the

meeting and that such proxy need not be a shareholder of the Company;

(iv) the record date of registration of Shareholders entitled to attend the general meeting;

(v) the name and contact method of the regular contact person for the meeting;

(vi) the time and procedure for voting online or through other means.

Notices or supplementary notices of general meetings shall adequately and completely

disclose the specific contents of all proposals. Where the opinions of an independent Director

are required on the matters to be discussed, such opinions and reasons thereof shall also be

disclosed when the notices or supplementary notices of general meetings are served.

CONVENING OF GENERAL MEETINGS

All Shareholders registered on the share right registration date or their proxies shall be

entitled to attend the general meetings and exercise voting rights in accordance with relevant

laws, regulations and the Articles of Association. Shareholder may attend the general meeting

in person, or appoint a proxy (need not be a shareholder) to attend or vote on behalf of such

Shareholder.

Individual shareholders attending the meeting in person shall present his or her identity

card or other valid license or certificate or stock account card that can prove his or her identity.

Proxies appointed to attend the meeting shall present valid proof of their identities and the

power of attorney from the appointing shareholder.
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Shareholder that is a legal person shall attend the meeting by its legal representative or

by proxies appointed by it. If a legal representative attends the meeting, he/she shall present

his/her identity card or valid certificate proving his/her qualifications as a legal representative.

Where the meeting is attended by proxy, he/she shall present his/her identity card and written

power of attorney issued by the legal representative of the corporate shareholder unit in

accordance with the law.

Where such Shareholder is a Recognized Clearing House (or its nominees) as defined by

the relevant ordinances or regulations enacted in Hong Kong from time to time, it may

authorize one or more persons or company representatives as it thinks fit to act as its

representative(s) at any meeting (including but not limited to general meeting and creditor

meeting); however, if more than one person are so authorized, the power of attorney shall

specify the number and class of shares in respect of which each such person is so authorized,

and be signed by the person authorized by the Recognized Clearing House. The person(s) so

authorized will be entitled to attend meetings (without being required to present share

certificate, notarized authorization and/or further evidence of formal authorization) to speak

and exercise the same power on behalf of the Recognized Clearing House (or its nominees) at

the meeting as if such person was an individual shareholder of the Company.

Shareholders shall appoint a proxy in writing, signed by the appointing shareholder or the

agent entrusted by him in writing; if the appointing shareholder is a legal person, it shall be

affixed with the seal of the legal person or signed by its director or formally appointed agent.

The power of attorney issued by a shareholder to appoint a proxy to attend any general meeting

shall contain the following:

(i) name of the proxy;

(ii) whether there are voting rights;

(iii) instructions for voting for, against or abstaining from voting on each matter to be

considered on the agenda of general meeting;

(iv) the date of issuance and term of validity of the power of attorney;

(v) the signature of the principal (or official seal); and a corporate seal should be affixed

or signed by a legally authorized person if the principal is a corporate shareholder.

If the Shareholder does not give specific instructions on authorizing a proxy to attend the

general meeting, the power of attorney shall state whether the proxy may vote as he/she thinks

fit.
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If the power of attorney is sign by other personnel authorized by consignor, the power of

attorney for authorized signature or other authorization documents should be certified by a

notary. The certificate of authorization or other authorization documents certified by a notary.

The power of attorney or other authorization documents upon notarized shall, together with the

power of attorney for voting, be placed at the domicile of the Company or such other location

as specified in the notice of the meeting. If the consignor is a legal person, its legal

representative or any person authorized by resolutions of the Board or other decision-making

institutions shall attend the general meeting on behalf of the consignor.

All Directors and secretary to the Board shall attend general meetings of the Company,

and the general manager and other senior management shall attend the meeting as non-voting

participants. Subject to compliance with the securities regulatory rules of the place where the

shares of the Company are listed, the aforementioned persons may attend the meeting through

the internet, video, telephone or other means with equivalent effect.

A general meeting shall be presided over by chairman of the Board. Where the chairman

of the Board is unable or fails to perform his/her duties, the meeting shall be presided over by

a Director jointly elected by more than half of the Directors. A general meeting convened by

the Audit Committee shall be presided over by the chairman of the Audit Committee. Where

the chairman of the Audit Committee is unable or fails to perform his/her duties, the meeting

shall be presided over by a member jointly elected by more than half of the members of the

Audit Committee. A general meeting convened by Shareholders shall be presided over by a

representative elected by convener(s). Where the host of the meeting violates the rules of

procedure and makes it impossible to continue the meeting, with the consent of more than half

of the Shareholders present at the meeting with voting rights, the general meeting may elect a

person to serve as the host of the meeting and continue the meeting.

Voting of General Meetings

Resolutions of a general meeting are divided into ordinary resolutions and special

resolutions. Ordinary resolutions of a general meeting shall be passed by votes representing

more than half of the voting rights held by Shareholders (including proxies thereof) attending

the general meeting. Special resolutions of a general meeting shall be passed by votes

representing more than two-thirds of voting rights held by Shareholders (including proxies

thereof) attending the general meeting.

The following matters shall be passed by ordinary resolutions at a general meeting:

(i) work reports of the Board;

(ii) profit distribution plans and plans for recovery of losses formulated by the Board;

(iii) appointment and dismissal of members of the Board and their remunerations and

methods of payment;
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(iv) matters other than those required by the laws, administrative regulations, the

securities regulatory rules of the place where the shares of the Company are listed

or the Articles of Association to be passed by special resolution.

The following matters shall be passed by special resolutions at a general meeting:

(i) increase or reduction of registered capital of the Company;

(ii) division, spin-off, merger, dissolution and liquidation of the Company;

(iii) the amendment of the Articles of Association;

(iv) the purchase and sale of material assets or amount of guarantee provided by the

Company within one year valued at more than 30% of the audited total assets of the

Company as at the most recent period;

(v) share incentive scheme;

(vi) other matters as required by the laws, administrative regulations, the securities

regulatory rules of the place where the shares of the Company are listed or the

Articles of Association, and considered by the general meeting, by way of an

ordinary resolution, to be of a nature which may have a material impact on the

Company, shall be passed by a special resolution.

Shareholders (including proxies thereof) shall exercise their voting rights based on the

number of voting shares they represent. Each share is entitled to one vote.

When considering the material matters affecting the interests of minority investors at the

general meeting, the votes by minority investors shall be counted separately, and the results of

such separate vote counting shall be publicly disclosed in a timely manner.

The shares of the Company held by the Company do not carry voting rights, and shall not

be counted in the total number of voting shares represented by Shareholders attending a general

meeting.

Shareholders who purchase the voting shares of the Company in violation of the

provisions of Clause 1 and Clause 2 of Article 63 of the Securities Law shall not exercise the

voting right of the shares that exceed the prescribed ratio within 36 months after the purchase,

and such number shall not be counted in the total number of voting shares represented by

Shareholders attending a general meeting.

The Board, independent Directors and Shareholders who hold more than one percent of

voting shares of the Company or investors protection institutes established in accordance with

laws, administrative regulations or the securities regulatory rules of the stock exchange(s)

where the shares of the Company are listed may publicly solicit for the voting shares from
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Shareholders. Information including the specific voting intention shall be fully disclosed to the

Shareholders from whom voting rights are being collected. Consideration or de facto

consideration for soliciting Shareholders voting rights is prohibited. Except for statutory

conditions, the Company shall not impose any minimum shareholding limitation for soliciting

voting rights.

When a connected transaction is considered at a general meeting, the connected

shareholders shall refrain from voting and the number of voting shares that they represent shall

not be counted the total number of valid voting shares. Announcement of resolutions of the

general meeting shall fully disclose the voting of non-connected shareholders.

BOARD OF DIRECTORS

Directors

Directors may include executive Directors, non-executive Directors, and independent

Directors. Directors of the Company shall be natural persons and shall be subject to the

qualification required by the laws, administrative regulations and the securities regulatory rules

of the place where the shares of the Company are listed. A person may not serve as a Director

of the Company in case of any of the following circumstances:

(i) the person is without civil conduct capacity or with limited civil conduct capacity;

(ii) the person who has committed an offence of corruption, bribery, conversion of

property, misappropriation of property or sabotaging the market economic order of

socialism and has been punished therefor; or who has been deprived of his/her

political rights, in each case where less than five years have elapsed since the date

of the completion of implementation of such punishment or deprivation or who has

been granted probation, where less than two years have elapsed since the date of the

expiration of the probation period;

(iii) the person who is a former director, factory director or manager of a company or

enterprise which is insolvent and under liquidation and he/she is personally liable

for the insolvency of such company or enterprise, where less than three years have

elapsed since the date of the completion of such insolvency and liquidation of the

company or enterprise;

(iv) the person who is a former legal representative of a company or enterprise which

had its business license revoked and was ordered to shut down due to a violation of

the law and who incurred personal liability, where less than three years have elapsed

since the date of such revocation of the business license;

(v) the person fails to repay a relatively large amount of due debts and has been treated

as a dishonest person subject to enforcement by the court;
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(vi) the person has been banned by the CSRC from access to the securities market, and

the term of prohibition has not expired;

(vii) the person is publicly deemed by a stock exchange as unsuitable to serve as a

director and senior management of a listed company, and the term of prohibition has

not expired;

(viii) other contents stipulated by laws, administrative regulations or departmental rules or

the securities regulatory rules of the place where the shares of the Company are

listed.

Directors shall be elected or replaced at the general meeting and may be dismissed by the

general meeting prior to the expiry of the term of their office. The general meeting may depose

any director whose term has not expired by ordinary resolution (but claims that may be made

under any contract will not be affected). A Director shall serve a term of three years and may

serve consecutive terms if re-elected upon the expiration of their terms in accordance with

securities regulatory rules of the place where the shares of the Company are listed.

The term of office of a Director shall commence from the date of taking the position until

the expiry of the term of office of the current session of the Board. Where a re-election fails

to be carried out in a timely manner upon the expiry of the term of office of a Director, such

Director shall continue to perform his/her duties as a Director in accordance with the laws,

administrative regulations, departmental rules and the Articles of Association until the newly

elected Director assumes the office.

Senior management officers may serve concurrently as Directors, provided that the total

number of such Directors who concurrently serve as senior management officers and the

employee representatives shall not exceed a half of the total number of the Directors of the

Company.

Directors may resign prior to the expiration of their terms of office. The Directors who

resign shall submit to the Board a written report in relation to their resignation. Relevant

information shall be disclosed by the Board within 2 days. In the event that the resignation of

any Director results in the number of members of the Board falling below the statutory

minimum requirement, the resignation of an independent Director results in the proportion of

independent directors in the Board of Directors or a special committee not complying with

legal regulations or the provisions of the Articles of Association, or no accounting

professionals are among the independent Directors, the resigned Directors shall continue to

perform his/her duties in accordance with laws, administrative regulations, departmental rules

and the Articles of Association until the newly elected Director assumes the office.
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The terms of appointment, nomination and election procedures, functions and powers of

independent Directors shall be implemented in accordance with the laws, the relevant securities

regulatory rules of the place where the shares of the Company are listed. The number of

independent Directors shall not be less than three and shall not be less than one-third of all

Directors, and at least one shall include financial or accounting expertise in compliance with

the requirements of the Listing Rules. One independent Director should be permanently

resident in Hong Kong. All independent Directors must possess the independence as provided

under the Listing Rules.

Unless otherwise specified by relevant laws, administrative regulations, and the securities

regulatory rules of the place where the shares of the Company are listed, the term “independent

Director” as referred to in the Articles of Association includes “independent non-executive

Directors” as defined in the Listing Rules.

Board of Directors

The Company has established a Board which shall be accountable to the general meetings.

The Board shall comprise 7 to 19 Directors.

The Board shall exercise the following duties and powers:

(i) to convene general meetings and report its work to the general meetings;

(ii) to implement the resolutions of the general meetings;

(iii) to formulate business operation plans and investment plans of the Company;

(iv) to formulate annual budgets and final accounts of the Company;

(v) to formulate the profit distribution plans and plans for recovery of losses of the

Company;

(vi) to formulate plans of the Company regarding increase or reduction of the registered

capital, issuance of bonds or other securities and listing;

(vii) to draft plans for major acquisitions of the Company, the purchase of Shares of the

Company, merger, division, dissolution or change in the form of the Company;

(viii) to determine, to the extent authorized by the general meeting, on such matters as the

external investments, purchase or sale of assets, assets mortgage, external guarantee,

entrusted wealth management, connected transactions and external donations of the

Company;

(ix) to determine the internal management structure of the Company;
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(x) to determine the appointment or dismissal of the manager of the Company, the Board

secretary or other senior management officers, and decide on their remuneration,

rewards and penalties; and based on the nomination of the manager, to determine the

appointment or dismissal of the senior management including vice manager(s) and

chief financial officer of the Company and determine their remuneration, rewards

and penalties;

(xi) to formulate the basic management system of the Company;

(xii) to formulate proposals for any amendment of the Articles of Association;

(xiii) to manage the information disclosure of the Company;

(xiv) to propose to the general meeting for appointment or replacement of the accounting

firms which provide audit services to the Company;

(xv) to listen to work reports of the manager of the Company and review his/her work;

(xvi) other duties as stipulated in laws, administrative regulations, departmental rules,

securities regulatory rules of the place where the shares of the Company are listed

and the Articles of Association.

Special committees are set up under the Board of the Company, namely Audit Committee,

Strategy Committee, Nomination Committee and Remuneration and Evaluation Committee.

The Audit Committee shall assume and exercise the powers of the Supervisory Committee as

prescribed by the PRC Company Law.

Borrowing Powers

The Articles of Association do not contain any specific provisions regarding Directors

exercise of borrowing powers, but there are relevant provisions regarding Directors power to

determine, to the extent authorized by the general meeting, on such matters as the external

investments, purchase or sale of assets, assets mortgage, external guarantee, entrusted wealth

management, connected transactions and external donations of the Company.

The Board shall consider the following major transactions within the scope of

permissions: (save for the Company’s provision of guarantee):

(i) the total amount of assets involved in the transaction exceeds 10% of the latest

audited total assets of the Company; where the total amount of assets involved in the

transaction exceeds 50% of the latest audited total assets of the Company, such

transaction shall be submitted to the general meeting for consideration; and if such

total amount of assets involved in the transaction has both book value and assessed

value, the higher shall be used for calculation.

APPENDIX V SUMMARY OF ARTICLES OF ASSOCIATION

– V-16 –



(ii) the transaction consideration exceeds 10% of the latest market value of the

Company; where the transaction consideration exceeds 50% of the latest market

value of the Company, such transaction shall be submitted to the general meeting for

consideration.

(iii) the net assets involved in the subject matter (such as equity interest) of the

transaction in the most recent financial year exceeds 10% of the latest market value

of the Company; where the net assets involved in the subject matter (such as equity

interest) of the transaction in the most recent financial year exceeds 50% of the

latest market value of the Company, such transaction shall be submitted to the

general meeting for consideration.

(iv) the operating revenue generated by the subject matter (such as equity interest) of the

transaction in the most recent financial year exceeds 10% of the audited operating

revenue of the Company in the most recent financial year, and the absolute amount

of which exceeds RMB10 million; where the operating revenue generated by the

subject matter (such as equity interest) of the transaction in the most recent financial

year exceeds 50% of the audited operating revenue of the Company in the most

recent financial year, and the absolute amount of which exceeds RMB50 million,

such transaction shall be submitted to the general meeting for consideration.

(v) the profit arising from the transaction exceeds 10% of the audited net profit of the

Company in the most recent financial year, and the absolute amount of which

exceeds RMB1 million; where the profit arising from the transaction exceeds 50%

of the audited net profit of the Company in the most recent financial year, and the

absolute amount of which exceeds RMB5 million, such transaction shall be

submitted to the general meeting for consideration.

(vi) the net profit generated by the subject matter (such as equity interest) of the

transaction in the most recent financial year exceeds 10% of the audited net profit

of the Company in the most recent financial year, and the absolute amount of which

exceeds RMB1 million; where the net profit generated by the subject matter (such

as equity interest) of the transaction in the most recent financial year exceeds 50%

of the audited net profit of the Company in the most recent financial year, and the

absolute amount of which exceeds RMB5 million, such transaction shall be

submitted to the general meeting for consideration.

Transactions between the Company and its controlling subsidiaries or other entities under

its control within the scope of consolidated statements, or transactions between the said

controlling subsidiaries or other entities under its control, shall be exempted from the

requirements of disclosure and fulfillment of the corresponding procedures in accordance with

the Articles of Association, unless otherwise provided by the securities regulation authorities

and stock exchanges where the shares of the Company are listed.

APPENDIX V SUMMARY OF ARTICLES OF ASSOCIATION

– V-17 –



The chairman of the Board shall be elected by more than half of all the Directors. The

chairman of the Board shall exercise the following duties and powers:

(i) to convene and preside over Board meetings, and to preside over general meetings;

(ii) to supervise and examine the implementation of resolutions of Board;

(iii) other duties and powers as authorized by the Board.

Where the chairman of the Board is unable or fails to perform his/her duties, the duties

shall be performed by a Director jointly elected by more than half of the Directors.

The Board shall convene at least two meetings per year. Shareholders representing more

than one-tenth of the voting rights, more than one-third of the Directors or the Audit Committee

may propose to convene an extraordinary meeting of the Board. The chairman of the Board

shall convene and preside over the extraordinary meeting of the Board within 10 days from the

receipt of the proposal. The Board of Directors shall notify all Directors in writing 14 days

before convening the regular meeting of the Board, while 5 days before convening the

extraordinary meeting of the Board. If the notice is not delivered directly, it shall also be

confirmed by telephone and recorded accordingly.

The quorum of a Board meeting shall consist of more than one half of all Directors. A

resolution of the Board shall be passed by more than half of all Directors. When the Board

considers a resolution on the guarantees of the Company within the Board’s decision-making

authority, the resolution shall be passed by more than two thirds of the Directors present at the

meeting. When voting on the resolutions of the Board, each Director shall have one vote.

Where a Director has any connected relationship with the enterprise involved in the

matter to be decided at the meeting, he/she shall not exercise his/her voting rights on the

resolution, nor shall he/she exercise his/her voting rights on behalf of other Directors. Such a

Board meeting may be held only if more than one half of the Directors without a connected

relationship are present, and the resolutions made at such a Board meeting shall require

adoption by more than one half of the Directors without a connected relationship. If the number

of non-connected Directors in presence is less than 3 persons, the matter shall be submitted to

the general meeting for consideration. If there are any additional restrictions imposed by laws

and regulations and the securities regulatory rules of the place where the shares of the

Company are listed on the participation of Directors in the Board meetings and voting, such

provisions shall apply.

The voting in respect of a resolution made at a Board meeting shall be by open ballot.

Each Director has the right to one vote. Resolutions of extraordinary meetings of the Board

may be adopted by voting through telecommunication (including but not limited to telephone,

facsimile etc.), provided that the Directors are allowed to freely express their views and the

resolutions shall be signed by the attending Directors.
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Directors shall attend Board meetings in person. If any Director is unable to attend the

meeting for any reason, he/she may by a written power of attorney appoint another Director to

attend the meeting on his/her behalf. The power of attorney shall include the name of the proxy,

the subject, scope of authorization and validity period, which shall be signed or officially

sealed by the appointing Director. A Director appointed as the representative of another

Director to attend the meeting shall exercise the rights of a Director within the scope of

authorization. Where a Director does not attend a Board meeting and does not appoint a proxy

to attend the meeting on his behalf, he/she shall be deemed to have waived his/her voting right

at the meeting.

Managers and other senior management

The Company shall have one general manager, who shall be appointed or dismissed by the

Board. The Company may have several deputy general managers as necessary. Deputy general

managers shall be nominated by the general manager and appointed or dismissed by the Board,

and the deputy general manager shall assist the general manager in his/her work.

The circumstances of disqualification for Directors prescribed in the Articles of

Association, the fiduciary duty of the Directors prescribed in the Articles of Association, and

the diligence duty prescribed in the Articles of Association shall also be applicable to senior

management.

The general manager shall serve for a term of 3 years and may serve consecutive terms

if re-appointed.

The general manager shall report to the Board and exercise the following duties and

powers:

(i) to take charge of the production, operation and management of the Company,

organize the implementation of the Board, and report to the Board;

(ii) to organize the implementation annual business plans and investment plans of the

Company;

(iii) to draft the plans for establishment of the internal management organization of the

Company;

(iv) to draft the basic management system of the Company;

(v) to formulate the rules and regulations of the Company;

(vi) to propose to the Board the appointment or dismissal of the deputy general manager

and chief financial officer of the Company;
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(vii) to determine the appointment or dismissal of management personnel other than those

whose appointment or dismissal shall be determined by the Board;

(viii) other duties and powers as may be conferred by the Articles of Association or by the

Board.

The Company shall have a Board secretary, who is responsible for preparing for general

meeting and Board meetings, maintaining documents and managing Shareholders information,

as well as handling information disclosure matters.

The senior management of the Company shall perform their duties faithfully and

safeguard the best interests of the Company and all Shareholders. If the senior management of

the Company fails to perform their duties faithfully or violates their fiduciary duties, causing

damage to the interests of the Company and public Shareholders, they shall be liable for

compensation in accordance with the laws.

FINANCIAL ACCOUNTING SYSTEM, DISTRIBUTION OF PROFITS AND AUDIT

Financial Accounting System

The Company shall formulate its financial and accounting systems in accordance with

laws, administrative regulations and requirements of the securities regulatory rules of the place

where the shares of the Company are listed.

A Share Reports: The Company shall report and disclose its annual reports to the CSRC

and the stock exchange(s) within four months from the ending date of each fiscal year, and

report and disclose its interim report to the delegated authority of the CSRC and the stock

exchange(s) within two months from the end of the first half of each fiscal year. The

aforementioned annual reports and interim reports shall be prepared in accordance with

relevant laws, administrative regulations and regulations of the CSRC and the stock

exchange(s).

H Share Reports: The Company shall disclose a preliminary announcement of the annual

performance within 3 months from the end of each accounting year and prepare and disclose

the annual report within 4 months from the end of each accounting year, with at least 21 days

before the annual general meeting of shareholders. The Company shall disclose a preliminary

announcement of the interim performance within 2 months from the end of the first 6 months

of each accounting year and prepare and disclose the interim report within 3 months from the

end of the first 6 months of each accounting year.

The Company shall not keep accounts other than those provided by law. Any assets of the

Company shall not be kept under any account opened in the name of any individual.
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Profit distribution

When distributing after-tax profits of the year, the Company shall set aside 10% of its
after-tax profits for the Company’s statutory reserve fund. When the aggregate balance in the
statutory reserve fund has reached 50% or more of the Company’s registered capital, the
Company needs not make any further allocations to that fund. Where the Company’s statutory
reserve fund is not enough to make up losses of the Company for the preceding year, the current
year’s profits shall be applied firstly to make up the losses before being allocated to the
statutory reserve in accordance with the preceding provision.

Subject to a resolution passed at a general meeting, after allocation has been made to the
Company’s statutory reserve fund from its after-tax profits, the Company may set aside funds
for the discretionary reserve fund. Except for those not distributed in proportion as prescribed
in the Articles of Association, the remaining after-tax profit, after recovery of losses and
appropriation of statutory reserve funds, shall be distributed to Shareholders in proportion to
their shareholdings. Where the general meeting distributes its profits before recovery of losses
and appropriation of statutory reserve funds to the shareholders in breach of the provisions of
the preceding provision, Shareholders must refund to the Company the profits distributed in
violation of the provisions. No profit shall be distributed in respect of the shares of the
Company which are held by the Company.

The reserve fund of the Company shall be used for making up for the loss, expansion of
the operation or increase of capital of the Company. When the statutory reserve fund is
capitalized, the retained portion of the fund shall not be less than 25% of the registered capital
of the Company before the capitalization.

The Company may distribute profits in the form of cash, shares or a combination of both,
or in any other manner permitted by laws and regulations. The Company shall prioritize the use
of cash dividends for profit distribution.

Internal audit

The Company shall implement an internal audit system which is equipped with dedicated
audit personnel to conduct internal audits for supervision of financial income and expenditure
and economic activities of the Company.

The internal audit system of the Company and the duties of audit personnel shall be
implemented upon approval by the Board. The audit department shall be accountable and report
to the Board.

Appointment of an Accounting Firm

The Company shall appoint such accounting firm which has complied with the securities
regulatory rules of the place where the shares of the Company are listed for carrying out the
audit for the accounting statements, net asset verification, and other relevant consultancy
services. The term of appointment shall be 1 year and can be re-appointed.
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The appointment of accounting firm by the Company shall be subject to the approval of

general meetings. The Board shall not appoint accounting firm before the approval of the

general meeting.

The Company guarantees that it shall provide the appointed accounting firm with true and

complete accounting proofs, accounting books, financial and accounting reports and other

accounting information, and that it engages without any refusal, withholding, and

misrepresentation.

The auditing fee of the accounting firm shall be determined by the general meeting.

In the event of termination of the appointment or non-renewal of appointment of an

accounting firm, the Company shall notify the accounting firm 30 days in advance; when the

general meeting votes on termination of appointment of an accounting firm, the accounting

firm shall be allowed to make its representation.

An accounting firm proposing to resign shall state at a general meeting whether the

Company has committed any improper act.

MERGER, DIVISION, CAPITAL INCREASE, CAPITAL REDUCTION, DISSOLUTION
AND LIQUIDATION

Merger, Division, Capital Increase and Capital Reduction

Merger of the Company may take the form of absorption or establishment of a new

company.

In case of merger by absorption, a company absorbs any other company and the absorbed

company is dissolved. In case of merger by new establishment, two or more companies merge

into a new one and the parties to the merger are dissolved. If the price paid for a merger of any

corporation does not exceed 10% of the Company’s net assets, it may not be approved by a

resolution of the general meeting of Shareholders, but shall subject to a resolution by the

Board.

If the Company is involved in a merger, the parties to the merger shall enter into a merger

agreement, and shall prepare a balance sheet and a property list. The Company shall notify its

creditors within 10 days as of the date of the resolution for the merger and shall publish an

announcement on the newspapers publicly issued at the provincial level or above or on the

National Enterprise Credit Information Publicity System and the website of the Hong Kong

Stock Exchange (www.hkexnews.hk) within 30 days as of the date of such resolution. A

creditor may within 30 days as of the receipt of the notice or, in case where he/she fails to

receive such notice within 45 days of the date of the announcement, to demand the Company

to repay its debts or provide guarantees for such debts. Other listing rules at the place where

the shares of the Company are listed shall prevail.
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When the Company is merged, the claims and debts of each party to the merger shall be

succeeded to by the company surviving the merger or the new company established subsequent

to the merger.

Where there is a division of the Company, its assets shall be divided accordingly.

Where there is a division of the Company, a balance sheet and property list shall be

prepared. The Company shall notify its creditors within 10 days as of the date of the resolution

for the division and shall publish an announcement on the newspapers publicly issued at the

provincial level or above or on the National Enterprise Credit Information Publicity System

and the website of the Hong Kong Stock Exchange (www.hkexnews.hk) within 30 days as of

the date of such resolution. Other listing rules at the place where the shares of the Company

are listed shall prevail.

Unless a written agreement has been entered into, before the division, by the Company

and its creditors in relation to the repayment of debts, debts of the Company prior to the

division shall be jointly assumed by the surviving companies after the division.

Where the Company needs to reduce its registered capital, it shall prepare a balance sheet

and property list.

The Company shall notify its creditors within 10 days as of the date of the resolution for

the reduction of its registered capital and shall publish an announcement on the newspapers

publicly issued at the provincial level or above or on the National Enterprise Credit

Information Publicity System and the website of the Hong Kong Stock Exchange

(www.hkexnews.hk) within 30 days as of the date of such resolution. A creditor may within

30 days as of the receipt of the notice or, in case where he/she fails to receive such notice

within 45 days of the date of the announcement, to demand the Company to repay its debts or

provide guarantees for such debts. Other listing rules at the place where the shares of the

Company are listed shall prevail.

The registered capital of the Company after the reduction shall not be less than the

statutory minimum amount.

Where there is a merger or division of the Company, the Company shall, in accordance

with the laws, apply for change in its registration with the company registration authority for

any changes of its registered information caused thereby. Where the Company is dissolved, the

Company shall apply for cancellation of its registration in accordance with the laws. Where a

new company is established, the Company shall apply for registration of incorporation in

accordance with the laws.

Where there is an increase or reduction in the registered capital, the Company shall, in

accordance with the laws, apply for change in registration with the company registration

authority.
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Dissolution and Liquidation

The Company shall be dissolved upon the occurrence of any of the following events:

(1) expiry of the term of business provided in the Articles of Association or other cause

of dissolution as specified therein;

(2) a resolution on dissolution is passed by general meeting;

(3) dissolution is required due to the merger or division of the Company;

(4) the business license of the Company is revoked or the Company is ordered to close

down or dissolved in accordance with the laws;

(5) the Company suffers significant hardships in operation and management that cannot

be resolved through other means, and its continuation may cause substantial loss in

Shareholders5 interests, Shareholders representing 10% or above of the total voting

rights of the Company may plead the people’s court to dissolve the Company.

With regard to the occurrence of the situation described in sub-paragraph (1) and (2)

above, the Company may continue to exist by amending the Articles of Association or by

resolution of the general meeting of Shareholders.

Where the Company is dissolved pursuant to sub-paragraph (1), (2), (4) or (5) above, it

shall establish a liquidation committee within 15 days as of the dissolution circumstance arises,

and the liquidation shall be thereby started. The liquidation committee shall comprise Directors

or those determined by the general meeting.

As of the date of its establishment, the liquidation committee shall notify the creditors

within 10 days and make public announcement on the newspapers publicly issued at the

provincial level or above or on the National Enterprise Credit Information Publicity System

and the website of the Hong Kong Stock Exchange (www.hkexnews.hk) within 60 days.

Creditors shall, within 30 days as of the receipt of the notice or, in case where he/she fails to

receive such notice, within 45 days as of the date of the announcement, declare their claims to

the liquidation committee. Other listing rules at the place where the shares of the Company are

listed shall prevail.

Creditors shall provide explanations and evidence for their claims upon their declarations

of such claims. The liquidation committee shall record the creditors’ claims.

The liquidation committee shall not pay off any debts to any creditors during period of

credit declaration.
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After checking the assets of the Company and preparing a balance sheet and property list,

the liquidation committee shall formulate a liquidation plan for the confirmation by general

meeting or the people’s court. The remaining properties of the Company, after the payment for

liquidation expenses, wages, social insurance premiums and statutory compensation of staffs,

taxes and debts of the Company, shall be distributed to the shareholders in proportion to their

shareholdings. During the liquidation period, the Company shall continue to exist but shall not

carry out any business activities unrelated to liquidation. The assets of the Company shall not

be distributed to the shareholders until the settlement of debts in accordance with the preceding

article.

If the liquidation committee, after checking the assets of the Company and preparing a

balance sheet and property list, finds that the assets of the Company are insufficient to pay off

its debts, it shall immediately file an application to the people’s court for bankruptcy. After the

Company is declared bankrupt by the people’s court, the liquidation committee shall hand over

the liquidation matters to the people’s court.

Upon completion of liquidation of the Company, the liquidation committee shall prepare

a liquidation report and submit the report to the general meeting or the people’s court for

confirmation, and submit the report to the company registration authority to apply for

de-registration of the Company and announce the termination of the Company.

Where the Company is declared bankruptcy in accordance with law, it shall implement

bankruptcy liquidation in accordance with the relevant laws relating to bankruptcy of

enterprise.

Amendments to the Articles of Association

The Company shall amend the Articles of Association in any of the following

circumstances:

(1) after amendments are made to the PRC Company Law or other relevant laws,

administrative regulations and regulatory rules at the place where the shares of the

Company are listed, any term contained in the Articles of Association become

inconsistent with the said amendments;

(2) if certain changes of the Company occur resulting in the inconsistency with certain

terms specified in the Articles of Association;

(3) the general meeting has resolved to amend the Articles of Association.
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Where the amendments to the Articles of Association passed by resolutions of the general

meetings require approval of the competent authorities, the amendments shall be submitted to

the relevant authorities for approval. Where the amendments involve registration matters of the

Company, the involved change shall be registered in accordance with the laws.

The Board shall amend the Articles of Association in accordance with the resolution of

the general meetings on amendment to the Articles of Association and the examination and

approval opinions from relevant authorities.
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On February 22, 2023, the registered capital of Baili-Bio was increased from

RMB5,000,000 to RMB200,000,000.

On March 4, 2025, Nuoxin Bio was established as a limited liability company in the PRC.

4. Resolutions of our Shareholders

Pursuant to the resolutions passed at a duly convened general meeting of our Shareholders

on July 8, 2024, the following resolutions, among others, were passed by the Shareholders:

(a) the issue by our Company of H Shares of nominal value of RMB1.00 each and such

H Shares be listed on the Stock Exchange;

(b) the number of H Shares to be issued shall not be more than 5% of the total issued

share capital of our Company as enlarged by the Global Offering;

(c) subject to the completion of the Global Offering, the conditional adoption of the

Articles of Association, which shall become effective on the Listing Date, and the

Board has been authorized to amend the Articles of Association in accordance with

any comments from the Stock Exchange and other relevant regulatory authorities;

and

(d) authorizing our Board and its authorized persons to handle all matters relating to,

among other things, the Global Offering, the issue and listing of the H Shares.

5. Restrictions on Repurchase

Please refer to “Appendix IV — Summary of Principal Legal and Regulatory Provisions”

and “Appendix V — Summary of Articles of Association” for details of the restrictions on the

shares repurchase by our Company.
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B. FURTHER INFORMATION ABOUT OUR BUSINESS

1. Summary of Material Contracts

We have entered into the following contracts (not being contracts entered into in the

ordinary course of business) within two years preceding the date of this prospectus, which are

or may be material:

(a) the Hong Kong Underwriting Agreement;

(b) the cornerstone investment agreement dated November 5, 2025 entered into among

the Company, Bristol-Myers Squibb Company, Goldman Sachs (Asia) L.L.C., J.P.

Morgan Securities (Far East) Limited, J.P. Morgan Securities (Asia Pacific) Limited,

CITIC Securities (Hong Kong) Limited and CLSA Limited, details of which are set

out in the section headed “Cornerstone Investors” in this prospectus;

(c) the cornerstone investment agreement dated November 5, 2025 entered into among

the Company, OAP III (HK) Limited, Goldman Sachs (Asia) L.L.C., J.P. Morgan

Securities (Far East) Limited, J.P. Morgan Securities (Asia Pacific) Limited, CITIC

Securities (Hong Kong) Limited and CLSA Limited, details of which are set out in

the section headed “Cornerstone Investors” in this prospectus;

(d) the cornerstone investment agreement dated November 5, 2025 entered into among

the Company, GL China Long Equity Opportunities SPV L.P., Goldman Sachs

(Asia) L.L.C., J.P. Morgan Securities (Far East) Limited, J.P. Morgan Securities

(Asia Pacific) Limited, CITIC Securities (Hong Kong) Limited and CLSA Limited,

details of which are set out in the section headed “Cornerstone Investors” in this

prospectus;

(e) the cornerstone investment agreement dated November 5, 2025 entered into among

the Company, Athos Capital Limited (in its capacity as the investment advisor for

and on behalf of the investors listed in the agreement), Goldman Sachs (Asia)

L.L.C., J.P. Morgan Securities (Far East) Limited, J.P. Morgan Securities (Asia

Pacific) Limited, CITIC Securities (Hong Kong) Limited and CLSA Limited, details

of which are set out in the section headed “Cornerstone Investors” in this

prospectus;

(f) the cornerstone investment agreement dated November 5, 2025 entered into among

the Company, Fullgoal Fund Management Co., Ltd., Goldman Sachs (Asia) L.L.C.,

J.P. Morgan Securities (Far East) Limited, J.P. Morgan Securities (Asia Pacific)

Limited, CITIC Securities (Hong Kong) Limited and CLSA Limited, details of

which are set out in the section headed “Cornerstone Investors” in this prospectus.
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2. Our Material Intellectual Property Rights

(a) Trademarks

As of the Latest Practicable Date, we have registered the following trademarks which we

consider to be or may be material to our business:

No. Trademark
Registered
owner

Place of
registration

Registration
number Class Validity period

1 Our Company PRC 12023054 35 June 28, 2024

to June 27,

2034
2 Guorui

Pharmaceutical

PRC 7149088 5 August 14,

2020 to

August 13,

2030
3 Guorui

Pharmaceutical

PRC 7141450 5 August 14,

2020 to

August 13,

2030
4 Guorui

Pharmaceutical

PRC 3390406 5 July 28, 2024

to July 27,

2034
5 Jingxi

Pharmaceutical

PRC 22398751 5 February 7,

2018 to

February 6,

2028
6 Baili

Pharmaceutical

PRC 73592189 42 April 28, 2024

to April 27,

2034
7 Baili

Pharmaceutical

PRC 73591486 35 April 28, 2024

to April 27,

2034
8 Baili

Pharmaceutical

PRC 71057791 42 October 14,

2023 to

October 13,

2033
9 Baili

Pharmaceutical

PRC 71040230 40 October 7, 2023

to October 6,

2033
10 Baili

Pharmaceutical

PRC 71040223 35 October 7, 2023

to October 6,

2033
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No. Trademark
Registered
owner

Place of
registration

Registration
number Class Validity period

11 Baili

Pharmaceutical

PRC 65434240 35 March 7, 2023

to March 6,

2033
12 Baili

Pharmaceutical

PRC 59190269 5 May 14, 2022

to May 13,

2032
13 Baili

Pharmaceutical

PRC 50675605 10 May 28, 2022

to May 27,

2032
14 Baili

Pharmaceutical

PRC 48761260A 5 August 28,

2021 to

August 27,

2031
15 Baili

Pharmaceutical

PRC 50340444 5 July 7, 2021 to

July 6, 2031

16 Baili

Pharmaceutical

PRC 56488172 3 December 14,

2021 to

December 13,

2031
17 Baili

Pharmaceutical

PRC 22279704 35 January 28,

2018 to

January 27,

2028
18 Baili

Pharmaceutical

PRC 22279638 42 January 28,

2018 to

January 27,

2028
19 Baili

Pharmaceutical

PRC 11374435 30 January 21,

2024 to

January 20,

2034
20 Baili

Pharmaceutical

PRC 11374417 35 January 21,

2024 to

January 20,

2034
21 Baili

Pharmaceutical

PRC 11374401 35 January 21,

2024 to

January 20,

2034
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No. Trademark
Registered
owner

Place of
registration

Registration
number Class Validity period

22 Baili

Pharmaceutical

PRC 11374286 5 January 21,

2024 to

January 20,

2034
23 Baili

Pharmaceutical

PRC 11374232 5 January 21,

2024 to

January 20,

2034
24 Baili

Pharmaceutical

PRC 8546146 5 August 14,

2021 to

August 13,

2031
25 Baili

Pharmaceutical

PRC 8546145 5 August 21,

2021 to

August 20,

2031

26 Baili

Pharmaceutical

PRC 4193979 5 February 14,

2018 to

February 13,

2028
27 Baili

Pharmaceutical

PRC 4193977 5 February 14,

2018 to

February 13,

2028
28 Baili

Pharmaceutical

PRC 1636408 5 September 21,

2021 to

September 20,

2031
29 Baili

Pharmaceutical

PRC 1636406 5 September 21,

2021 to

September 20,

2031
30 Our Company Hong Kong 306590719 5, 42 June 24, 2024

to June 23,

2034
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No. Trademark
Registered
owner

Place of
registration

Registration
number Class Validity period

31 Our Company Hong Kong 306590728 5, 42 June 24, 2024

to June 23,

2034
32 Our Company Hong Kong 306590737 5, 42 June 24, 2024

to June 23,

2034
33 Baili

Pharmaceutical

PRC 79248303 5 February 14,

2025 to

February 13,

2035
34 Baili

Pharmaceutical

PRC 79254337 5 February 14,

2025 to

February 13,

2035
35 Baili

Pharmaceutical

PRC 79261125 5 February 14,

2025 to

February 13,

2035
36 Baili

Pharmaceutical

PRC 73596967 5 February 14,

2025 to

February 13,

2035
37 Baili

Pharmaceutical

PRC 80815547 5 June 14, 2025

to June 13,

2035
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(b) Patents

For a discussion of the details of our material invention patents and material invention

patent applications in connection with our innovative drugs, see “Business — Intellectual

Property.”

As of the Latest Practicable Date, our Group was the registered proprietor of the

following design patents which we consider to be or may be material to our business:

No. Patent Patent owner Date of application

1 Baili Pharmaceutical July 13, 2017

2 Baili Pharmaceutical July 13, 2017

3 Baili Pharmaceutical July 25, 2017

4 Baili Pharmaceutical January 3, 2020

5 Baili Pharmaceutical September 10, 2020
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No. Patent Patent owner Date of application

6 Baili Pharmaceutical September 10, 2020

7 Baili Pharmaceutical September 30, 2022

8 Baili Pharmaceutical September 30, 2022

9 Guorui Pharmaceutical September 11, 2014

10 Guorui Pharmaceutical September 11, 2014

(c) Domain Names

As of the Latest Practicable Date, we owned the following domain names which we

consider to be or may be material to our business:

No. Domain name Owner Registration date Expiry date

1 biokin-pharm.com Our Company March 20, 2023 March 20, 2028
2 biokin-pharm.cn Our Company March 20, 2023 March 20, 2028
3 biokin-pharm.com.cn Our Company May 23, 2024 May 23, 2029
4 biokin-pharm.net Our Company May 23, 2024 May 23, 2029
5 baili-pharm.com.cn Our Company May 23, 2024 May 23, 2029
6 baili-pharm.net Our Company May 23, 2024 May 23, 2029
7 baili-bio.com.cn Our Company June 17, 2024 June 17, 2029
8 baili-bio.cn Our Company June 17, 2024 June 17, 2029
9 biokin.co Our Company June 17, 2024 June 17, 2029
10 biokin.ltd Our Company June 17, 2024 June 17, 2029
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No. Domain name Owner Registration date Expiry date

11 biokin-pharm.co Our Company June 17, 2024 June 17, 2029
12 biokin-pharm.ltd Our Company June 17, 2024 June 17, 2029
13 baili-pharm.co Our Company June 17, 2024 June 17, 2029
14 baili-pharm.ltd Our Company June 17, 2024 June 17, 2029
15 baili-bio.com Our Company June 17, 2024 June 17, 2029
16 baili-bio.co Our Company June 17, 2024 June 17, 2029
17 baili-bio.ltd Our Company June 17, 2024 June 17, 2029
18 baili-bio.net Our Company June 17, 2024 June 17, 2029

(d) Copyrights

As of the Latest Practicable Date, we have registered the following copyrights which we

consider to be or may be material to our business:

No. Registered Owner Copyright Date of registration

1 Baili Pharmaceutical August 11, 2010

2 Baili Pharmaceutical October 20, 2014

3 Baili Pharmaceutical July 3, 2019

4 Baili Pharmaceutical July 4, 2019
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No. Registered Owner Copyright Date of registration

5 Baili Pharmaceutical December 3, 2019

6 Baili Pharmaceutical August 28, 2020

7 Baili Pharmaceutical December 22, 2020

8 Baili Pharmaceutical December 11, 2020

9 Baili Pharmaceutical December 11, 2020

10 Baili Pharmaceutical June 15, 2021

11 Baili Pharmaceutical June 15, 2021

12 Baili Pharmaceutical June 15, 2021

13 Baili Pharmaceutical August 19, 2022

14 Baili Pharmaceutical May 31, 2023

15 Guorui Pharmaceutical December 2, 2016

Save as disclosed above, as of the Latest Practicable Date, there were no other intellectual

property rights which were or may be material in relation to our business.

APPENDIX VI STATUTORY AND GENERAL INFORMATION

– VI-11 –







(b) Interests of the substantial Shareholders in the Shares

Save as disclosed in “Substantial Shareholders,” immediately following the completion of

the Global Offering, our Directors are not aware of any other person (not being a Director or

chief executive of our Company) who will have an interest or short position in our Shares or

the underlying Shares which would fall to be disclosed to us and the Stock Exchange under the

provisions of Divisions 2 and 3 of Part XV of the SFO, or who is, directly or indirectly,

interested in 10% or more of the issued voting shares of our Company.

(c) Interests of the substantial Shareholders in other members of our Group

So far as our Directors are aware, as of the Latest Practicable Date, no persons were,

directly or indirectly, interested in 10% or more of the nominal value of any class of share

capital carrying rights to vote in all circumstances at general meetings of any other members

of our Group.

2. Particulars of Directors’ Service Contracts

We have entered into a service contract with each of our Directors which contains

provisions in relation to, among other things, compliance with relevant laws and regulations

and observance of the Articles of Association. The principal particulars of these service

contracts are: (a) each of the contracts is for a term of three years following his/her respective

effective date of his/her appointment; and (b) each of the contracts is subject to termination in

accordance with their respective terms. The contracts may be renewed in accordance with our

Articles of Association and the applicable rules.

Save as disclosed in “Directors and Senior Management” and above, we have not entered

into, and do not propose to enter into any service contracts with any of our Directors in their

respective capacities as Directors (excluding agreements expiring or determinable by any

member of our Group within one year without payment of compensation other than statutory

compensation).

3. Remuneration of Directors

Save as disclosed in “Directors and Senior Management” and note 14 to the Accountants’

Report set out in Appendix IA to this prospectus for the three financial years ended December

31, 2022, 2023 and 2024 and the six months ended June 30, 2025, none of our Directors

received other remunerations of benefits in kind from us.
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4. Disclaimers

(a) Save as disclosed in “— C. Further information about Directors, Senior

Management and Substantial Shareholders — 1. Disclosure of Interests,” none of

our Directors or our chief executive has any interest or short position in our Shares,

underlying Shares or debentures of our Company or any of its associated

corporations (within the meaning of Part XV of the SFO) which will have to be

notified to our Company and the Stock Exchange pursuant to Divisions 7 and 8 of

Part XV of the SFO, or which will be required, pursuant to section 352 of the SFO,

to be entered in the register referred to therein, or which will be required to be

notified to our Company and the Stock Exchange pursuant to Model Code for

Securities Transactions by Directors of Listed Issuers once the H Shares are listed

on the Stock Exchange.

(b) So far as is known to our Directors, none of our Directors or their respective close

associates (as defined under the Listing Rules) or Shareholders who are interested

in more than 5% of the number of issued shares of our Company has any interest in

the five largest customers or the five largest suppliers of our Group.

(c) None of our Directors is materially interested in any contract or arrangement

subsisting at the date of this document which is significant in relation to the business

of our Group taken as a whole.

(d) None of our Directors or any of the parties listed in “Qualifications of Experts” of

this Appendix has any direct or indirect interest in the promotion of our Company,

or in any assets which have been, within two years immediately preceding the date

of this document, acquired or disposed of by or leased to any member of our Group,

or are proposed to be acquired or disposed of by or leased to any member of our

Group.

D. SYSTIMMUNE INCENTIVE PLANS

The following is a summary of the principal terms of the SystImmune Incentive Plan I,

SystImmune Incentive Plan II, SystImmune Incentive Plan III and SystImmune Incentive Plan

IV as adopted by our subsidiary SystImmune in 2015, 2022, 2023 and 2024. The terms of the

SystImmune Incentive Plans are not subject to the provisions of Chapter 17 of the Listing

Rules, as SystImmnune is not a principal subsidiary of the Company under Rule 17.14 of the

Listing Rules. Terms of each of the SystImmune Incentive Plans are substantially similar.
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1. Summary of terms

(a) Purpose

The purpose of the SystImmune Incentive Plans is to motivate and retain employees

within the Group or consultants to contribute to the growth of SystImmune.

(b) Eligible participants

Eligible participants of the SystImmune Incentive Plans may include: (i) employees

(including officers, directors and other employees) of SystImmune and/or certain members

within the Group, or (ii) consultants who provide services to SystImmune and/or certain

members within the Group.

(c) Administration

Each of the SystImmune Incentive Plans is administered by the board of directors of

SystImmune (“SystImmune Board”), or a committee or committees appointed by the

SystImmune Board consisting of two or more members of, the SystImmune Board

(collectively, the “Plan Administrator”).

(d) Awards

An award may take the form of option and/or restricted share.

(e) Grant of awards

Awards granted will be evidenced by a written agreement, which will contain the terms,
conditions, limitations, and restrictions determined by the Plan Administrator. Such written
agreements must include or incorporate by reference at least the following terms and
conditions: number of shares, exercise price, vesting schedule, term and termination.

(f) Validity period of the SystImmune Incentive Plans

Unless being terminated earlier, the term of the SystImmune Incentive Plans is ten years
from the date of adoption by the board or shareholders (as the case may be).

(g) Term of options

Unless determined by the Plan Administrator, the option has a term of 10 years
commencing from the grant date.
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(h) Vesting period of options

The Plan Administrator will establish and include in each written agreement the time at
which and the installments in which, the option granted will vest and become exercisable. The
Plan Administrator may waive or accelerate any vesting requirement for any outstanding and
unexercised options. The major vesting period arrangements are as follows:

Vesting period

Maximum
percentage that

can be vested

Four-year vesting period:
First vesting period on the first anniversary of the

grant date
15%

Second vesting period on the second anniversary of the
grant date

25%

Third vesting period on the third anniversary of the
grant date

25%

Fourth vesting period on the fourth anniversary of the
grant date

35%

Five-year vesting period:
First vesting period on the first anniversary of the

grant date
20%

Second vesting period on the second anniversary of the
grant date

20%

Third vesting period in 24 equal monthly increments
beginning with the first
calendar month following the
third anniversary of the grant
date

60%

Six-year vesting period:
First vesting period on the second anniversary of the

grant date
20%

Second vesting period on the third anniversary of the
grant date

20%

Third vesting period in 24 equal monthly increments
beginning with the first
calendar month following the
fourth anniversary of the grant
date

60%
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(i) Restricted shares

The Plan Administrator may award restricted shares, subject to conditions established by

the Plan Administrator.

When a right to purchase or receive restricted share is granted under the SystImmune

Incentive Plans, the participant will be advised in writing of the terms, conditions, and

restrictions related to the offer, including the number of shares which may be purchased, the

exercise price which will be determined by the Plan Administrator, and the time within which

the participant may accept the offer.

(j) Exercise price

The exercise price for each award will be determined by the Plan Administrator, but may

not be less than 100% of the fair market value of the share of SystImmune on the grant date.

(k) Maximum number of shares subject to the SystImmune Incentive Plans

The maximum number of shares of SystImmune underlying the awards that may be

granted under the SystImmune Incentive Plans shall be 19,001,000 in aggregate.

2. Awards granted

As of the Latest Practicable Date, share options representing the right to subscribe for

26,110,188 SystImmune shares granted to 97 employees of the Group remain outstanding.

E. OTHER INFORMATION

1. Estate duty

Our Directors have been advised that no material liability for estate duty is likely to fall

on our Company or any of our subsidiaries under the laws of the PRC.

2. Litigation

As of the Latest Practicable Date, we were not engaged in any litigation, arbitration or

claim of material importance and no litigation, arbitration or claim of material importance was

known to our Directors to be pending or threatened by or against any member of our Group,

that would have a material adverse effect on our Group’s results of operations or financial

condition, taken as a whole.

3. Preliminary expenses

As of the Latest Practicable Date, our Company has not incurred material preliminary

expenses in relation to the incorporation of our Company.
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6. Related Party Transactions

Our Group entered into the related party transactions within the two years immediately

preceding the date of this prospectus as mentioned in “Appendix IA — Accountants’ Report —

40. Related Parties’ Transactions.”

7. No Material Adverse Change

After performing sufficient due diligence work which our Directors consider appropriate

and after due and careful consideration, the Directors confirm that, up to the date of this

prospectus, there has been no material adverse change in our financial or trading position or

prospects since June 30, 2025, being the latest date of our consolidated financial statements as

set out in Appendix IA to this prospectus, and there is no event since June 30, 2025 that would

materially affect the information as set out in the Accountants’ Report included in Appendix IA

to this prospectus.

8. Qualifications of Experts

The qualifications of the experts (as defined under the Listing Rules and the Companies

(Winding Up and Miscellaneous Provisions) Ordinance) who have given opinion and/or advice

in this document are as follows:

Name Qualifications

Goldman Sachs (Asia) L.L.C. Licensed corporation to conduct type 1 (dealing in

securities), type 4 (advising on securities), type 5

(advising on futures contracts), type 6 (advising on

corporate finance) and type 9 (asset management)

regulated activities under the SFO
J.P. Morgan Securities

(Far East) Limited*

Licensed corporation to conduct type 1 (dealing in

securities), type 4 (advising on securities) and type 6

(advising on corporate finance) regulated activities

under the SFO
CITIC Securities (Hong Kong)

Limited*

Licensed corporation to conduct Type 4 (advising on

securities) and Type 6 (advising on corporate finance)

regulated activities under the SFO
Deloitte Touche Tohmatsu Certified public accountants and Registered Public

Interest Entity Auditor
JunHe LLP Legal adviser to our Company as to PRC laws
China Insights Industry

Consultancy Limited

Independent industry consultant

* in no particular order
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As of the Latest Practicable Date, none of the experts named above had any shareholding

interest in our Company or any of our subsidiaries or the right (whether legally enforceable or

not) to subscribe for or to nominate persons to subscribe for securities in any member of our

Group.

9. Consents of Experts

Each of the experts as referred to “Qualifications of Experts” of this Appendix has given

and has not withdrawn its respective written consent to the issue of this document with the

inclusion of its report and/or letter and/or legal opinion (as the case may be) and the references

to its name included herein in the form and context in which it is respectively included.

10. Compliance Adviser

We have appointed Messis Capital Limited as our Compliance Adviser upon the Listing

in compliance with Rule 3A.19 of the Hong Kong Listing Rules.

11. Joint Sponsors

The Joint Sponsors have made an application on behalf of our Company to the Listing

Committee of the Stock Exchange for the listing of, and permission to deal in, the H Shares

of our Company. All necessary arrangements have been made to enable the securities to be

admitted into CCASS.

As of the Latest Practicable Date, J.P. Morgan Securities plc (“JPMS”) held less than 5%

of the total issued share capital of the Company. J.P. Morgan Securities (Far East) Limited

(“JPM Far East”), a Joint Sponsor of the Company, and JPMS are both subsidiaries of JP

Morgan Chase & Co. JPMS is a member of the sponsor group of JPM Far East as defined under

the Listing Rules.

As of the Latest Practicable Date, CITIC Securities Company Limited (“CITICS
Securities”) held less than 5% of the total issued share capital of the Company. CITIC

Securities (Hong Kong) Limited (“CITICS Hong Kong”) is an indirectly wholly-owned

subsidiary of CITICS Securities. CITICS Securities is a member of the sponsor group of

CITICS Hong Kong as defined under the Listing Rules.

As none of the sponsor group of JPM Far East or CITICS Hong Kong, its directors or its

directors’ close associates collectively holds and will, immediately following the completion

of the Global Offering, hold, directly or indirectly, more than 5% of the number of issued

Shares (excluding treasury shares) of the Company, the independence of JPM Far East or

CITICS Hong Kong as a sponsor would not be affected under Rule 3A.07 of the Listing Rules.

Therefore, all the Joint Sponsors satisfy the independence criteria applicable to sponsors

set out in Rule 3A.07 of the Listing Rules.
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Pursuant to the engagement letter entered into between the Company and the Joint

Sponsors, the Joint Sponsors’ fees payable by us to each of the Joint Sponsors in respect of

their services as sponsors in connection with the proposed listing on the Stock Exchange is

US$500,000.

12. Binding Effect

This document shall have the effect, if an application is made in pursuance of it, of

rendering all persons concerned bound by all of the provisions (other than the penal provisions)

of sections 44A and 44B of the Companies (Winding Up and Miscellaneous Provisions)

Ordinance so far as applicable.

13. Bilingual Document

The English and Chinese language versions of this document are being published

separately, in reliance upon the exemption provided under section 4 of the Companies

(Exemption of Companies and Prospectuses from Compliance with Provisions) Notice

(Chapter 32L of the Laws of Hong Kong).

This document is written in the English language and contains a Chinese translation for

information purpose only. Should there be any discrepancy between the English language of

this document and the Chinese translation, the English language version of this document shall

prevail.

14. Miscellaneous

Save as disclosed below:

(i) within the two years immediately preceding the date of this document:

(a) save as disclosed in “— A. Further Information about Our Group — 2. Changes

in the Share Capital of Our Company” and “— A. Further Information about

Our Group — 3. Changes in the Share Capital of Our Subsidiaries,” no share

or loan capital of our Company or any of our subsidiaries had been issued or

agreed to be issued or proposed to be fully or partly paid either for cash or a

consideration other than cash;

(b) save as disclosed in “— D. SystImmune Incentive Plans,” no share or loan

capital of our Company or any of our subsidiaries had been under option or is

agreed conditionally or unconditionally to be put under option;
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(c) save for the A Shares of our Company that are listed on the SSE STAR Market,

and save for the H Shares to be issued in connection with the Global Offering,

no commissions, discounts, brokerages or other special terms had been granted

or agreed to be granted in connection with the issue or sale of any share or loan

capital of our Company or any of our subsidiaries; and

(d) save for the A Shares of our Company that are listed on the SSE STAR Market,

and save for the H Shares to be issued in connection with the Global Offering,

no commission had been paid or payable for subscription, agreeing to

subscribe, procuring subscription or agreeing to procure subscription of any

share in our Company or any of our subsidiaries;

(ii) there are no founder, management or deferred shares, convertible debt securities nor

any debentures in our Company or any of our subsidiaries;

(iii) there has not been any interruption in the business of our Group which may have or

has had a significant effect on the financial position of our Group in the 12 months

preceding the date of this document;

(iv) our Company has no outstanding convertible debt securities or debentures;

(v) there is no arrangement under which future dividends are waived or agreed to be

waived;

(vi) save for the A Shares of our Company that are listed on the SSE STAR Market, and

save for the H Shares to be issued in connection with the Global Offering, none of

the equity and debt securities of our Company, if any, is listed or dealt with in any

other stock exchange nor is any listing or permission to deal being or proposed to

be sought; and

(vii) all necessary arrangements have been made to enable the H shares to be admitted

into CCASS for clearing and settlement.
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DOCUMENTS DELIVERED TO THE REGISTRAR OF COMPANIES IN HONG KONG

The documents attached to the copy of this prospectus delivered to the Registrar of
Companies in Hong Kong for registration were:

1. the written consents referred to in “Appendix VI — Statutory and General
Information — E. Other Information — 9. Consents of Experts;” and

2. a copy of each of the material contracts referred to in “Appendix VI — Statutory and
General Information — B. Further Information about our Business — 1. Summary
of Material Contracts.”

DOCUMENTS AVAILABLE ON DISPLAY

Electronic copies of the following documents will be available on display on the website
of the Stock Exchange at www.hkexnews.hk and on the websites of our Company at
www.baili-pharm.com during a period of 14 days from the date of this prospectus:

1. the Articles of Association;

2. the accountants’ report prepared by Deloitte Touche Tohmatsu on the historical
financial information of our Group, the text of which is set forth in Appendix IA to
this prospectus;

3. the audited consolidated financial statements of our Company for the three years
ended December 31, 2022, 2023 and 2024 and the six months ended June 30, 2025;

4. the report on review of the condensed consolidated financial statements of our
Group for the nine months ended September 30, 2025 from Deloitte Touche
Tohmatsu, the text of which is set out in the section headed “Condensed
Consolidated Financial Statements” in Appendix IB to this prospectus;

5. the report prepared by Deloitte Touche Tohmatsu on the unaudited pro forma
financial information of our Group, the text of which is set forth in Appendix II to
this prospectus;

6. the industry report issued by CIC referred to in “Industry Overview;”

7. the legal opinion issued by JunHe LLP, our PRC Legal Advisor, in respect of, among
other things, the general corporate matters and property interests of our Group under
the PRC laws;

8. the material contracts referred to in “Appendix VI — Statutory and General
Information — B. Further Information about our Business — 1. Summary of
Material Contracts;”
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9. the service contracts referred to in “Appendix VI — Statutory and General
Information — C. Further Information about Directors, Senior Management and
Substantial Shareholders — 2. Particulars of Directors’ Service Contracts;”

10. the written consents referred to in “Appendix VI — Statutory and General
Information — E. Other Information — 9. Consents of Experts;” and

11. the PRC Company Law, Securities Law, and the Trial Administrative Measures of
Overseas Securities Offering and Listing by Domestic Enterprises, together with
unofficial English translations thereof.
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